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VIVAELEC TRIC
4 aNLYBLUEcompany

Viva Electric, a
NuBlue company, is
the Charlotte-Metro
region’'s BEST team
of electricians.
Servicing the home
and business owner,
we provide quality
and consistency
every single time.

WHAT WE DO:

e Electrical Home
Inspections

e EV Charger Installation

* Panel Upgrades

e Generator Installation

Partnered with our sister
. L (833) 964-9599
companies, we can also @ linktr.ee/vivaelec

NEBLUE assist with pIurT1bing contact@vivaelectric.net
and HVAC services!
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CHARLOTTE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

R I s I N G ‘k Five years or less in the business

* At least $3 million in sales in one calendar year
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SEEGARS AND TOWNSEND, PLLC

Attorn CysS at Law

Schedule a FREE consultation with a real estate closing attorney today.

s I AR’ * Active on social media - (704) 561-1750 o stlawnc.com B
® i 5457-A Monroe Rd. « Charlotte
OR KNOW SOMEONE WE For more information, to nominate or to request to be featured, please - 145 Union St. SOUth, Suite 106 e« Concord
SHOULD FEATUREQ email wendy@kristinbrindley.com. 211 North Main St, SUite C ° Monroe
= Juwaun Seegars Otha B. Townsend
Attorney Attorney
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PREFERRED PARTNERS
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ATTORNEY
Costner Law Office
(980) 322-0703
CostnerLaw.com

Hejirika Law
(980) 580-2260
HejirikaLaw.com

Seegars and
Townsend, PLLC
(704) 561-1750
STLawNC.com

Shepard Law

Candice Shepard
(704) 769-3100 x107
ShepardLawPLLC.com

BAKERY

Christina Bakes Cakes, LLC
(704) 288-9689

IG: @christinascakery17

BALLOONS AND

EVENT DECOR
Twist-N-Shout Balloons
Amber Ireland

(980) 406-6655
TwistNShoutBallooning.com

CLIENT ENGAGEMENT
Leads Event Planning
(801) 598-5767
LeadsByMandi.com

EDUCATION

Superior School

Of Real Estate

(704) 944-4260
SuperiorSchoolNC.com

ELECTRICAL
Viva Electric
(704) 858-7886
VivaElectric.net

FINANCIAL SERVICES
Modern Woodmen
Andrew McNeal

(336) 202-1432
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HOME INSPECTION
America’s Choice Inspection
Arvil Price

(704) 504-9798
AmericasChoice
Inspections.com

Home Inspection Carolina
(704) 542-6575
Homelnspection
Carolina.com

National Property Inspectors
(980) 722-1506
NPIweb.com/Lauterer

Southern Magnolia
Home Inspections
(803) 899-0504
SouthernMagnolia
Inspections.com

HOME WARRANTY

Home Warranty of America
Nicole Barth

(704) 692-6647
Nicole.Barth@
hwahomewarranty.com

Old Republic
Home Protection
Blair Crews
(252) 521-2635
My.ORHP.com

HVAC

Dave Barch Heating and
Air Conditioning Inc.
(704) 777-9981
DaveBarchHeatingand
AirConditioning.com

INSURANCE

Brightway Insurance

Dimitri Apostle

(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

Community One Insurance
Zach Ligon

(704) 246-6500
CommunityOne
Insurance.com

them for supporting the REALTOR® community!

Matthew Young - GEICO
(336) 852-7283
MYOUNG@geico.com

MMD of Charlotte Inc
Megan Donoho

(704) 523-2886
GEICO.com/
insurance-agents/
north-carolina/charlotte/
megan-donoho

NC Farm Bureau
Insurance Group
(704) 841-8700
NCFBins.com

LAND SURVEYING

D.A.S. Land Surveying, P.A.
(704) 664-7029
DonAllenSurvey@gmail.com

MORTGAGE

CMG Financial

Mike Pennington

(704) 840-4146
ClosingtheCarolinas.com

CrossCountry Mortgage
Sandy Dickinson

(704) 895-8770
Sandy.Dickinson@
MyCCMortgage.com

Motivation Mortgage
Tyler Bullock

(704) 746-0300
MotivationMortgage.com

Movement Mortgage
Jessica Babinski
(704) 408-1974
Movement.com/
Jessica.Babinski

TruLoan Mortgage
Daniel Jacobs

(704) 703-6864
TruLoanMortgage.com

MOVERS

Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY
Elrod Digital
(803) 367-3478
ElrodDigital.com

PRINTING/MARKETING/
DESIGN/SHIPPING
AlphaGraphics CLT
Adam Rutkowski

(704) 798-5974
agCLT.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Lighthouse Visuals
(252) 302-4773
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.NextDoor
Photos.com

Swiftphoto
(704) 712-0197
MySwiftPhoto.com

RENOVATIONS
Renovation Sells

Will Allen

(704) 618-4187
RenovationSells.com/
Charlotte

STAGING

Avenues Stage & Design
Mary Beth Francisco
(704) 661-9397
AvenuesStageand
Design.com

TITLE COMPANY
Fortified Title
(980) 722-7454
FortifiedTitle.com

VIDEO MARKETING
RoosterFish Media
(704) 634-3396
RoosterFish.Media

MEET THE CHARLOTTE REAL PRODUCERS TEAM

Wendy Ross

Operations Manager

Kristin Brindley Mandi Jackson Ellen Buchanan
Publisher Associate Publisher Editor

If you are interested in nominating REALTORS® to be featured in the
magazine, please email Wendy@KristinBrindley.com.

RP

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily
reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid
advertisements contained within the Charlotte Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or
responsible for business practices of these companies.

Lexy Broussard
Sales Manager

Don Elrod
Photographer

To view our magazine online, visit
charlotterealproducers.com
and look for “magazine” or scan
this QR code.
(Password: connecthere@crp)

FORTIFIED TITLE

CLOSE FASTER & WITH HAPPY CLIENTS!

WE ARE COMMITTED TO PROVIDING EFFICIENT SERVICES,
ACCURATE INFORMATION, AND A PLEASANT CUSTOMER
EXPERIENCE ON EACH TRANSACTION.

Contact Tom Bramhall for more information about Fortified Title!

(980) 722-7454 // TomB@FortifiedTitle.com

LEAVE THE TITLE PAPERWORK TO US!

e g
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The August Real Estate Market and You

Dear Charlotte Real Producers,

Is it really the tail end of summer already?! It feels like
just yesterday we were eagerly anticipating the warm

days and endless possibilities. As we navigate through
August, I can’t help but draw inspiration from an unex-

pected source — the Netflix hit series “Selling Sunset.”

Just like the glamorous world of luxury real estate
displayed on the show, our industry is dynamic

and ever evolving. This month, I encourage you

to channel your inner “Selling Sunset” agent and
embrace the excitement and energy that comes with
it. Adapt to the changing marketplace with agil-

ity and enthusiasm, just as these agents do when

faced with new challenges and demanding clients.

While we may not have the Hollywood backdrop or the
drama-filled moments, we DO share a common goal —
to deliver exceptional service and create memorable

experiences for our clients. Every transaction closed is

an opportunity to make dreams come true!

With each passing day, let us reflect on the achieve-
ments we have already accomplished this year.
Celebrate your successes, whether big or small, and let

them inspire you to reach even greater heights.

Don’t forget to take a moment for self-care amidst the

busyness of this end-of-summer season. Find time to

8 - August 2023

recharge and indulge in the joys of summer while it’s
still around. Whether it’s a quick weekend getaway, a
beach stroll, or simply relishing in the company of loved
ones, nurturing your well-being will enhance your abil-

ity to serve your clients.

Wishing you a sizzling August filled with growth and

countless achievements!

Your publisher,

Kristin Brindley
Owner/Publisher

Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

KRISTIM BRIMNDLEY

ERTREPREMELR, CORMECTOR, PUBLISHER

FOOD FOR THOUGHT

What are the most effective strategies for

Realtors to adopt as the summer selling

season draws to a close?

dule an e mlte, or book qurr__gervice;

‘Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready
appearance. We receive so many positive comments from potential buyers who see houses she has staged.

We are comfortable taking the list price to the maximum if Mary Beth has staged the house because we

know the house will show to its best advantage. As a real estate agent, | know | can count on Mary Beth to (704) 661-9397
respond quickly and deliver beyond expectations for the benefit of my clients." Jane Grosse

AV=NU=S

STAGE+DESIGN

avenuesstageanddesign.com

At Community One
Insurance, it is personal.
COMMUNITY ONE e believe in lifelong
NSURANCE relationships and finding the
best insurance for the specific
needs of everyone we serve,

Zach Ligon

o <4 Hey lhere.htrwﬁﬁ
help you today?

i share mare info
It your home, renters, ’
andlard insurance?

Of coursel I'd b happy
1nauiu.i.qtm¢gﬂ._._ﬂj £

Suctioi N
cillhesa Maguotia
o

!

HOME INSPECTIONS x{;

You will not find a more professional, knowledgeable, and detailed home inspector
than Megan Geyer. | have worked with Megan on more than 65 home inspections
from new construction to mid-century built homes, and have seen firsthand the trust
and confidence my buyer clients have in their purchase because of her expertise.
There are many home inspectors out there, but few can match Megan's great
communication, knowledge, and experience.” - Denise Hauser, NC/SC REALTOR®

MEGAN GEYER Business Owner
- Same Day Reports
- Drone Roof Inspections
- Maintenance Tips - ALL Included!

803-899-0540
0 megan@southernmagnoliainspections.com m

SouthernMagnolialnspections.com

Charlotte Real Producers - 9



DY your social media

By Mike Baker

USE YOUR

TO KEEP UP WITH

PEOPLE!

What’s one of the biggest flaws with
using Facebook to stay connected with
your social sphere? The fact that the
algorithm doesn’t show you everything

going on with all of your friends.

Typically, when you scroll the
news feed, you're seeing the con-
tent of the top 40 or 50 people you
engage with. If you have hundreds

or thousands of friends, you're

10 - August 2023

missing a large percentage of events

happening on a daily basis.

When I first started looking up my very
important people consistently, I found
people who moved that I had no idea
about and friends who had been married
and missed it. I even found a friend who
had lost their father months earlier and
I never knew, simply because Facebook

deemed it not important enough.

I quickly realized we may be more con-
nected than ever with our technology, but
we are actually even more disconnected
because we're relying on this technology
to keep us informed, when, in reality, we
don’t see all of the things we should.

Ever notice a time when you stopped
seeing one of your friends’ content
on your news feed, became curious
and looked them up, only to discover
they have been active and posting,
but it just stopped showing up on
your news feed? That’s the biggest
problem with Facebook and the
Algorithm. If you don’t notice you
stopped seeing content, you’d never

know it was missing from your feed.

Want a trick to keep you up-to-date on
the friends and family who are most
important? Use your Favorites list!
Your Favorites list allows you to pick
and choose the top 40 people you want
to follow. Once you pick your VIPs, all
you have to do is go to your Favorites
list on your menu, and you will see all
of the recent activity over the last three
days from all of your favorites. This will
ensure you never miss a beat and you
will no longer have to rely on the unre-
liable news feed to know what’s going
on in your friends’, family’s, and clients’
lives. The only downside? You can only
keep 40 people on the list, so although
it’s better than the typical news feed,
it’s very limited. That limitation is
what encouraged me to develop the
ROE (Repeated Organic Engagement)
method and keep up with over 250 of
my VIPs on a weekly basis.

Take control of your engagement and
top-of-mind awareness, show apprecia-
tion to those who matter the most, and

build more meaningful relationships.

Mike Baker is owner and founder of Your Social Liaison. To learn more, call Mike Baker at (518) 669-1462,
email YourSocialLiaison@gmail.com, or visit Facebook.com/YourSocialLiaison.

P | NATIONAL
NPI FROPERTY
INSPECTIONS

aszistant did a thorough my home prier to the dry
and they me | cies. These were bro

the build

Pre-Sale Renovations
in Just 3 Weeks

Financinge Arailable

RENOVATIONSELLS. COM/CHARLOTTE

sy r ¥
We handle everything so vou don'L have Lo.

OMN-TREND DESIGN | MATERIALS | CONSTRUCTION

WILL ALLEN
WILLERENOVATIGNSELLS.COM
(704} 237 s651

| 3 pRENOVATIGNSTLLS

(8 6-MONTH LIMITED WARRANTY
@“ HOME INSPECTIONS

(" MOLD TESTING

m" INDOQOR AIR QUALITY TESTING
(4 PRE-DRYWALL INSPECTIONS

fSI, (3 MANUFACTURED HOME, HUD/FHA
[ EOUNDATION CERTIFICATIONS

o
e =

: - Il
REQUEST A QUOTE!
Pete Lauterer

(980) 722-1506
Inspectors@NPICharlottecom

NPIWeb.com/Lauterer

Ask about our great rates on

Home & Renters
Insuranc

Matthew Young
336-852-7283

4401 W, Wend: ve | Greensboro

MYoung@gelco.com

gelco.com/greenshoro

GEICDO | LocaL oFFIcE

Tomr & T SRR ¢ v e e e vt madie el
asd ponde Coerapes i theragh ees-sfiicd s oveguon ad @
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MODERN WOODMEN OF AMERICA

P» partner spotlight

By Dave Danielson
Photos by Don Elrod

Building
Security
for the
Long Run

When you make your way forward in
life toward your goals, there will be ups
and downs — surprises and hurdles that
come along the way. To sustain your-
self and protect your family and future
during the journey, it makes sense to
ensure that you are prepared for the
road ahead. It means a lot to have a part-

ner on your side to see you through.

That’s where Managing Partner
Andrew McNeal and Modern
Woodmen of America come in ... with
answers and solutions that build secu-

rity for the long run.

Life-Enriching Solutions

“I love talking with people and helping
them solve their problems,” Andrew
says. “Before getting into financial ser-
vices, I owned a business for 18 years.
There were things I could have done to
lower my taxable income and invest in
my future. At that time, I didn’t have
someone who was there to advise me.
I didn’t know any of these things that I
could do on my own. I didn’t know the
value of life insurance and disability
insurance... Today, I'm proud to be able
to help people with all of these things.”

Andrew and his team deliver life-
enriching solutions and plans that help
their clients get the most out of their
lives, including disability insurance,
life insurance, retirement planning
and other business-planning types of

insurance plans.

Getting His Start

Originally from Greensboro, North
Carolina, Andrew enjoyed success in
other careers, including steel fabrica-
tion and landscaping, before entering

the financial services business in 2018.

“I had been recruited for a while before

making the decision to pursue this. I
looked at the opportunity more closely
and never looked back,” Andrew
remembers. “I sold my landscaping
business and started doing this. I love
what I do.”

Extending the Legacy

Andrew and his team carry on a
longstanding tradition of excellence
that Modern Woodmen of America
first brought to the world 140 years

ago. Today, the company is one of

Charlotte Real Producers - 13



Jay Efird

the oldest fraternal companies in the
United States.

“One of the things that makes us
special is the fact that, as a fraternal
company, we don’t have stockholders.
‘When we get into the board room, the
decisions we make are for our mem-
bers, and our structure allows our
clients to get lower costs and better

dividends,” Andrew says.

14 - August 2023

Lara Jones

“Plus, we are able to put an average

of $20 million into communities each
year since we are a not-for-profit.
Locally, our firm in North Carolina puts
about a half-million dollars back into

the community each year.”

Winning Teamwork
One of the big points of pride for
Andrew is the teamwork he enjoys

with the dozen advisors he has on his

¥

:
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team in Central North Carolina, includ-
ing two members in Charlotte, two in
Concord, extending up to Eden; along
with a couple of agents in western
North Carolina.

Andrew is energized by the teamwork
he has with people like Lara Jones, a
Concord native, who he says brings

a very business-minded approach to

her work.

From left to right: Lara Jones, Jay Efird, Mitchell Efird, Andrew McNeal

Others include Mitchell Efird, who is
also from Concord and joined the team
a couple years ago, as well as Mitchell’s
father, Jay Efird, who Andrew
describes as an amazing senior advisor
who specializes in wealth accumulation

and retirement planning.

Spreading the Word

Another favorite part of Andrew’s
work is when he is called upon by bro-
kers to come in and speak to their real

estate offices.

“Those times are very rewarding for
me. I really enjoy talking with agents
and helping them make sure that they
have a solid foundation of financial
health and stability,” he says. “I'm here
to help them and guide them in the
right way.”

Family Fulfillment

Away from work, Andrew treasures time
with his family, including his wife of 13
years, Jennifer, who is an agent on the
team in the Triad area, and their four
children, ranging in age from 4 to 26.

In their free time, Andrew and his fam-
ily enjoy time spent on the water at the
lake, with boating and fishing among

their favorite activities.

Preparing Them for the Future
Those who have the chance to know
and work with Andrew appreciate the
friendship and guidance they receive

from him and his team.

“I am here for them as a financial
resource, whether or not they need
what I do,” he says with a smile. “I
build relationships, and am here to help

people for the long run.”

Modern Woodmen

FRATERNAL FINANCIAL

For more information, contact
Andrew McNeal at 336-202-1432.




P» celebrating leaders

By Dave Danielson
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MIKE MORRELL
FAIYAZ DOSSAJ

Opportunities in life are abundant for those who possess the vision to identify
them and the determination to seize them. Mike Morrell and Faiyaz Dossaji
embody this spirit of contribution and action. As the co-founders and team

leads of Dream Team United with KW Connected, Mike and Faiyaz exemplify
their commitment to “Dream Big, Inspire Growth, Enrich Lives.”

Mike Morrell (Photo by Don Elrod)

“Our business is built upon these
three principles, and we encourage
our team members to live by them,”

Mike enthusiastically states.

“This truly encapsulates our over-
arching goal,” adds Faiyaz. “We
started out by selling properties, then
expanded our team to help others

achieve their dreams.”

Early Beginnings
Mike embarked on his real estate jour-
ney in 2007, while Faiyaz kick-started

his career in 2015.

Growing up, Mike was exposed to various
facets of the industry, with his mother
working as a REALTOR® and his father

as a contractor. After serving in the U.S.
Marines in Guam and gaining valuable
intelligence experience. He returned
home to complete his college education.
“During that time, I took a job at Home
Depot and started selling concrete and
steel products in Florida. I obtained my
real estate license and began selling new
homes in Tampa,” Mike recalls. “In
2008, when the economy took a
downturn, I seized the opportunity to
move to South Carolina and sold
properties in Baxter Village for nine

years.”

During his time there, Mike assumed
the role of senior sales consultant,
where he trained new salespeople.

Eventually, he transitioned away from

Faiyaz Dossaji (Photo by Don Elrod)

new home sales and established Team
Morrell. It was during this period that
he crossed paths with Faiyaz...

Faiyaz was born and raised in
Spartanburg, South Carolina. He
worked as a defense contractor for the
U.S. government in Germany before
deciding to return to his homeland. “My
dad and I had a conversation about our
investment property, which sparked
my interest in real estate. I obtained
my license and focused on building my
investment portfolio,” Faiyaz explains.
“Initially, I worked with an active
investment group, assuming that was
where my career would lead. However,
the residential side of the business

flourished during my first year.”

Charlotte Real Producers - 17



From the moment we started, we set ambitious goals for our

initial years, and we have successfully achieved them.

%3

REAM TE.

DREAM TEY

From left to right: Dream Team United’s Director of Operations Jen Napoli, Team Lead Faiyaz Dossaji, Team Lead Mike Morrell (Photo by Don Elrod)

In 2017, Faiyaz formed his own small
team and hired an administrative
assistant, which eventually led to his

encounter with Mike.

Partners in Progress

From the moment they met, Mike and
Faiyaz discovered an imme-diate
connection. “We quickly realized that
we shared similar backgrounds,”
Mike recollects. “In 2017, we decided
to join forces and launch our new
team in January 2018. We began with
four agents and have now grown to a
team of 35.”

The dynamics of working together and

running their team have been incred-
ibly fulfilling for both men.

18 - August 2023

“Many partnerships are based on
personal affinities, which may work for
a short while. However, Mike and I not
only genuinely like each other, but we
also respect one another,” says Faiyaz.
“We strike a perfect balance, with our
strengths and weaknesses comple-
menting each other. Our teamwork is
grounded in a business sense, where

we excel in different areas.”

Mike agrees, praising Faiyaz’s vision-
ary outlook. “Faiyaz is always looking
towards what we can achieve, how
many lives we can impact, and how
many team members we can empower.
It comes nat-urally to him. I have a
degree in psychol-ogy, while Faiyaz
studied international relations,” Mike

explains.

“From the moment we started, we set
ambitious goals for our initial years, and

we have successfully achieved them.”

Maddie Ewing, the team’s marketing
director, appreciates the leadership
style of Mike and Faiyaz, as they
actively sup-port the growth of their
team members. “As an employee, I
consider them the perfect balance. They
form an excep-tional team and provide
unwavering support to each of us,”
Maddie reveals. “Last year, I purchased
my first house while working with the
team. Mike and Faiyaz made me believe
that homeownership was within reach

as I witnessed others evolve and grow.”

A Wonderful Life

Family plays an integral role in shaping success-
ful lives for both Faiyaz and Mike. “My parents
have been instrumental in my journey. My father,
Fazleabbas, has been an exemplary figure,
demonstrating a strong work ethic as a small
business owner. He, along with my mother,
Munira, instilled in me a sense of compassion for
others. I worked at a convenience store for many
years, doing whatever needed

to be done. That’s the kind of person I am, and
Mike shares a similar mindset. I have immense

respect for the values they have imparted.”

Mike credits his parents for teaching him the
impor-tance of customer service while working in
the family restaurant, Tony’s Place, owned by his
father, Anthony, in the Poconos. He also draws
inspiration from his mother’s success in real estate.
“I learned invaluable lessons from watching them.
In fact, they are the foundation of everything I do,”
he affirms. “Furthermore, I cherish every moment
spent with my wife, Libby Love Morrell, and our
blended

Mike Morrell and his wife Libby were married surrounded by
their children.

family of six wonderful children:
Lindsay, Sydney, Katelyn, Abigail,
Gavin, and Eliza.”

Outside of work, Faiyaz enjoys
traveling to experience diverse
cultures and cuisines. He also finds
pleasure in adventurous activi-

ties, such as his once-in-a-lifetime

Photo by Don Elrod

hike to Mt. Everest Base Camp.
During his leisure time, indulges
in a wide range of outdoor
activities, including riding four-
wheelers. He and his family also
engage in part-time
homesteading, raising chickens

and goats.

Active Advocates

Faiyaz and Mike’s active involve-
ment in the lives and success of
others has earned them the admi-

ration of those around them.

“What truly drives me is the
ability to make a positive
impact on other people’s lives
and help them achieve their
goals,” Faiyaz expresses. “We
strive to be community stew-
ards, and Mike’s dedication
to service aligns perfectly
with our team’s mindset.

It’s not about the money; if
we take care of our clients
and people, everyone will be

adequately compensated.”

Congratulations to Mike, Faiyaz,
and the entire Dream Team
United with KW Connected for
their audacity to dream big, their
commitment to inspire growth,
and their unwavering dedication

to enriching lives.
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FREE DRONE PHOTOS WITH EVERY LISTING
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TruLoan Mortgage

Thee lending experience you'll Love,

SWITCH.
SAVE.

tealtors, ask about our:

fege Progrom

Cash is King!
On-Time Closing Guarantee!

:
Megan Donoho
Charlotte

fcharlotte-donoho
os Espanol!

www.TruLoanMortgage.com
704.703.8229
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Your comfort
is our top priority

» Real estate inspections
» Expertly trained technicians
» Fair, professional and fast

"Dave Barch and his team are top
notch. | will never call another HVAC
professional in the Charlotte area
again. You can expect great service,
communication, professionalism and
a fair price. Very happy we called
them!" -- Cody Caulder, Google
review

dave barch
704-777-9981

Modern Woodmen %

FRATERNAL FINANCIAL

We can help with life changes!

Congratulations on life's new journey. Modem Woodmen of
America will be there for you no matter what life brings. We can
help you secure a happy and prosperous future while making a
positive impact on those around you,

We can help you plan for life.

Andrew L McNeal . Mitchell Efird, FIC
FICF, CFFM B  Charatte, L 28216
Libeaty, NC 27398 ) L T04-244-5184
[ B 336-202-1432 jmiachell.efirds
R 336-a04-4977 SN mwarep.ong

amdrew Lmenealss
AWaLEp.aNg
repsmodernwood men g/
amineal

jmischellefird

Life insurance | Retirement planning | Financial services | Member programs

*Securities offered through MWA Financial Services, Inc., a whally owned subsidiary
of Moden Woodmen of America. Member: FINRA, SiPC

repsmadesnwoodmen.oig!

Why would your client not
get a survey to protect their

largest

investment?

Call or email us
today for a custom
survey quote!

Serving the Mooresville
and Greater Charlotte Area
for nearly 50 years!

DonAllenSurvey@gmail.com

704-664-7029 m Quality Surveying
131 Crosslake Park Dr. Suite 102 Fgh G ey i 47

Mooresville, NC 28117

Charlotte Real Producers - 21



y

R Rl
| N
PY rising star ' &

By Stephanie Mojica
Photos by Don Elrod

- Tenacity,
Diversity &
' Commitment |

CULPEPPER

A native Texan, a fluent Spanish speaker, a former product fortunate enough to be able to stay at home and raise them.
manager, and now a REALTOR® with Dickens Mitchener, And all the while, we moved around a lot,” Gabi says. “We
Gabi Culpepper has enjoyed considerable success in less bought and sold real estate. I loved going to see houses; that

than two years’ time. was my biggest joy. If there was an open house, I would say,
‘We need to stop. I need to take a look at it and see it.”
Born and raised in Arlington, Texas, Gabi moved to

Charlotte about 20 years ago to work with “My friends, who were real estate agents,

First Data Corporation. The company got very tired of me quickly because
needed native Spanish speakers,

and Gabi fit the bill.

I would say, ‘Can you show me
this house?’ Now, I know what
a pain I must have been to
“That was during a time them... I thought it was
when there was this great. Doesn’t everybody
enormous boom of like to look at houses?”
Hispanics coming, and
companies in Charlotte As Gabi’s daughters

lacked Spanish speak- blossomed into ado-

ers. So that was kind
of what brought me to
Charlotte,” Gabi remem-

bers. “I ended up moving

lescence and adult-
hood, Gabi started
rethinking her life

and career. “When

here. I didn’t know a COVID hit, one of my
daughters was getting

ready to go to college. And

single person. I came and
started working. I was given
a territory to service and ended the following year, another

up meeting lifelong friends.”

Gabi also met her now husband, Scott. ’ :

They have three adult children: Olivia (21), Ella
(20), and Lily (18). The Culpepper family also has two Siamese  going to do after they were gone? Everybody was going

one was going,” Gabi remem-
bers. “And I realized, especially
during that time that we were all sort
of at home hanging around, what was I
cats, Biscuit and Frankie, and a Chihuahua named Tito. to school remotely. My husband was working remotely.
What my job had been for the last 18 years was to sort
After having three children, Gabi became a stay-at-home of manage everyone’s schedule and what they were

mom while Scott traveled frequently for his job. “I was doing ... and now there were no schedules to manage.”
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of years, I wasn’t going to have anything to

do. And it was a perfect time for me to get my

“So it was sort of this epiphany that, in a couple ) # F :- M I RA< : L E M m M O E RS

Your Property Is Our Priority

real estate license. I took everything online. I

got my license in January 2021. My sister-in- — - e —
law, a local lender, introduced me to Dickens

Mitchene. It s otante cven hat L oned — MOVING FROM ONE HOME BEFORE

up there because I absolutely love the firm and |

R - » Gabi Culpepper is a rising star with
the support that they have provided me. Dickens Mitchener Real Estate. C L OS’NG ON A NE W ONE ?

Gabi’s goal was to do three transactions during : S|
her first year at Dickens Mitchener; she did 15. 1

No Problem! We can safely hold items in our climate-controlled storage facility.

And despite what she described as an “insane”
real estate market, Gabi did 25 transactions

during her second year.

“I spend most of my time helping first-time
homebuyers, which I love,” Gabi shares. “I'm

a very tenacious person. Once I'm helping : ). ﬂ e T o ‘ e ‘ ‘ . . Wl e ,ﬁ; | il MMLE % a

somebody, there is just no chance that I'm not . N L ' 1 : ﬂ.‘.u‘.'....-._--m | Nt o s, : MEH

going to find them something, even if it means . . ; ‘N : ' ‘ " ‘ ‘ " 2153083 il | (704)275-3053 s ‘ '
s Y -l i s [ . 3 . .

me driving an hour or two hours away to find i

i} = I : —— 1 3 == . -
them a house that I felt was a good investment ' : / 4 2 < . ; - s jm;{uhfﬂ Coteay
! = E % e s . -

for them long-term. I take my clients under my
wing. I think most of them would tell you that.

I wasn’t necessarily befriending them... I run

my business very differently. My job isn’t to
become friends with my clients; I always look

at my job in terms of advocating for my clients.”

When not working as the only fluent
Spanish speaker at Dickens Mitchener,
Gabi is traveling with her family and enjoys
watching sporting events such as Charlotte

FC and Carolina Panthers games.

“We have a house at the lake and we also try

to take cool trips several times a year,” Gabi

says. “We enjoy going to New York and kind of
putzing around there around Christmas time. -
Austin makes the list a couple of times a ‘ ‘

year, too, along with Mexico City to visit

my mom, who lives there now.” 9 .
I’'m a very tenacious

Gabi enjoys her work and her family person. Once I'm helplng _ '*-.__ . l IE 4 g T N

‘_ ]
life and looks forward to continuing somebody, there is just 1970) F R E E E S T’ M E ,
[ ]

to serve people of all backgrounds in

chance that I'm not going

the Charlotte area.

to find them something.

e foul Like Diclkens Mitchoner wras Full-Service Move | Professional Packing Services 5},,“;
just a perfect place for me to land,” Gabi , ’ C|imate-ContrO"ed Storage ".I_E' [‘ﬂ q é [

remarks. “I think it was a good fit for my

Call Today to Provide Your Clients a Stress-Free, Easy Move!

B2 704-275-3053 | MiracleMoversUSA.com @

4

personality and for their needs at the time.’
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Josh Dearing (right) has partnered with Ryan Serhant (left) to bring the renowned SERHANT. brand to North Carolina.

“It’s incredibly exciting news,” Josh beams. “We’re partnering

with a firm founded by someone who is widely considered the

Josh Dearing is taking a giant leap in his number one broker in the world. Earlier this year, SERHANT.
real estate journey. Josh cemented his expanded into six new markets nationwide and North Carolina

. JOSH & CHARLENE D; JARIN
gand RYAN: SERHANT

place as one of Charlotte’s top agents was picked to be one of those. Charlene, my partner and wife,

during his time with Costello Real Estate and I were selected to run the entire state. It’s a once-in-a-life-

& Investments. Now, he’s ready to up time opportunity. Being a Charlotte native, I am honored to take
. ’

the ante and make a bigger impact on

Charlotte real estate as a founding part- NEW BEGINNINGS

ner of the North Carolina operation of Ryan Serhant became famous for his role on Bravo’s Million

SERHANT,, a revolutionary brokerage. Dollar Listing New York, and the show helped him take his real

estate sales business to the next level. In 2020, he went on to

found SERHANT. In 2023, the SERHANT. brand is rapidly

this role and provide Charlotte with what it’s always needed.”
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The Dearing Team

expanding. Ryan is now known for creating a
brokerage model that leverages media, educa-
tion, entertainment, and content to innovate,

grow, and sell.

“Ryan is one of the top brokers in the world.
His sales volume and the business he’s built
speaks for itself. And now, he’s building one

of the world’s greatest brokerages by using
content to drive commerce, and we’re proud to

be part of it,” Josh says.

Josh and Charlene first met Ryan in 2019
when they became members of his education
program and took his course, “Sell It Like
Serhant.” They formed a close relationship
with Ryan and began implementing his mar-

keting strategies into their business model

28 - August 2023

by adding vlogs, social media marketing, and
more. These models propelled The Dearing
Team, which has sold hundreds of millions of
dollars in real estate, to scale the business and

increase their sales volume.

“We went from 2,000 or 3,000 to 5,000, then
10,000, and now almost 15,000 social media
followers, and we credit it to what we learned
from Ryan through the course. He’s a big
believer in branding yourself, marketing your-
self, and shouting it from the rooftops,” Josh

continues.

As Ryan looked to expand into North Carolina,
he reached out to Josh and Charlene, who hit
the ground running in 2023, with a team of

agents across the state.

Ryan Serhant’s role on Bravo’s Million Dollar Listing New York
propelled him to exponential success and led to the formation of his
brokerage, SERHANT.,, in 2020.

A VISION FOR THE FUTURE

“At its core, SERHANT. is a media team that sells real
estate,” Josh explains. “The ultimate goal behind this is
growth, and the best way to do business is to be known,
which is why we have such a focus on how we market
and differentiate ourselves. We’re successful because
we can extend our reach for our sellers nationally and
internationally. We are the most followed real estate
brokerage brand in the world. So when we put a home
on our platforms, we can get millions of views from peo-
ple in over 114 countries and reach audiences who may
not even have been in the market. How many brokers in
Charlotte can say that?”

Josh gushes about SERHANT.’s forward-thinking
approach to selling real estate. The company embraces
artificial intelligence, has hired some of the top consul-
tants in the business, and stays at the cutting edge of
technology and systems. Josh affirms their support staff

is second to none.

As Josh gets SERHANT. off the ground in his
home state, he has big goals. He aspires

to grow the brokerage to over 100
top-producing agents by the sum-

mer of 2024 and become the

number one SERHANT.

expansion brokerage.

“I have this opportunity to
build something and take this
real estate game to another level

that I have never experienced. I

get up every morning knowing I have
agents who want to be a part of this.
This is going to be a phenomenal brand,

and I’'m happy to be the head of it. It’s what
drives me,” Josh notes. “The most gratifying
part for me — I'm born and raised in Charlotte. I
have seen this place grow and flourish, and now I
have an opportunity to make a huge disruption in
the market. I'm forever grateful for it. We’re off

and running.”

Charlene and Josh Dearing lead The Dearing Team and will head up SERHANT.
operations in North Carolina.
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« Easy 24/7 Scheduling « Over 10 Certified Inspectors in North & South Carolina
» Reports by 9am the Next Business Day - Saturday Inspections

2graphics

AMERICAS
CHOICE

WE SPECIALIZE IN:

INSEPECTIOHNE FREEPest
Treatment* Print Direct Mail
. S Signs Graphic Design
with the Purchase of g ; I Vv hi? | E -,
. —_— Products
*Valid for new hnmeowner&_[]ffer valid
v General Home v Termite & Pest e sty
Inspections Inspections
v Pre-Listing v Radon Testing
Inspections v Mold Testing
v'New Construction ¥ Drone Roof
Inspections Inspections

v Commercial Inspections v’ And Much More!

CUSTOMIZED BALLOON GARLANDS WITH
YOUR TEAM LOGO AND CLIENT NAME

Hosting a Team Event? New Closing with a Client?
Book Today with Amber Ireland!

Call or visit our
website to schedule!

704.504.9798

AmericasChoicelnspections.com

@ agCLT.com | 704.541.3678

980.406.6655 | TwistnShoutBalloonsCLT@gmail.com

TwistnShoutBallooning.com | @ @ Twist_n_Shout_Balloons
Serving the Greater Charlotte Area

-l 10100 Park Cedar Dr Suit 1"Fl C r --rI 1r'[u NC 28210
Serving the Greater Charlotte, Triad and Triangle Areas b — -2t - Warranty

Wy
L A% . \'_

T | | ELROD DIGITAL

Cakes
Cupcakes
Cookies
Charcuterie Boards

e

Contact Christina via phone or
Instagram for questions,
guotes or to place an order!

gh-qua PDNOTOS & O! g KINAS Of even on pal estate 00 and

704-288-9689
© @Christina.Bakes.Cakes

O er & Photographe
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P> special events

Photos by Don Elrod

CHARLOTTE REAL PRODUCERS’

JUNE MAGAZINE PARTY

Thank you to everyone who made the
Charlotte Real Producers Magazine
Party an unforgettable night! We
appreciate your presence at the
exclusive gathering hosted by Ducie
Stark and Vicky Mitchener of
Dickens Mitchener Real Estate.
‘We hope you had a fantastic time
celebrating with us!

The event was a resounding success,
and we want to express our heartfelt
gratitude for your participation as one

of our featured agents and esteemed

JUNE 13, 2023

partners. Your presence added an
extra touch of significance to the
celebration, and we are immensely

thankful for your ongoing support.

‘We would also like to extend our
appreciation to our amazing part-
ners, Christina Ferrell with
Christina Bakes Cakes and Adam
Rutkowski with Alphagraphics,
for their fabulous catering and wall
art. Their contributions helped make
this event a resounding success. We

couldn’t have done it without you!

Additionally, a special thank-you goes
to Don Elrod for capturing stunning
photos and videos that beautifully
captured the essence of the party.

Thank you again for being part of

this remarkable celebration. We look
forward to continuing our partnership
and celebrating your achievements in

the days to come.

Wishing all of you continued success

and prosperity.

*Magazine parties are smaller gatherings where we celebrate all of the rock star agents who have graced our pages in the past

few months. For more information on all Charlotte Real Producers events, please email us at info @charlotterealproducers.com .

alphagraphics .t s cvs
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ME MORE!

Were you, the team or your business
featured in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

dv/ﬂl NGS

ntagﬂ of our

HﬂlﬂE
H IC:
.1r11|||m
(704) 542-6575

*Termita inspections not included, ands 8/31 p :;,
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CHARLOTTE

REAL PRODUCERS.

CONNECTINGYT ELEVATING. INSPIRING.

BRETT
CARRAWAY

FAMILY: A GUIDING LIGHT

PHOTOS
FROM MAY
MASTERMIND
INSIDE

RISING STAR
JONATHAN DITANNI

AGENT SPOTLIGHT
ELIZABETH MCNABB

PARTNER SPOTLIGHT
AADAM RUTKOWSKI
ALPHAGRAPHICS CLT

JULY 2023

REPRINTS!

What the heck is a reprint? A reprint is a 4- page,
magazine-quality-grade paper with your full article and
photos, and you on the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that
can help brand you, your team and/or your business.
* Use on listing appointments
*+ Send out to friends and family
* Send to clients with your holiday greetings
* Brokers, use as recruiting tools
for capturing new talent

* Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED
SOMETHING CORRECTED IN MY ARTICLE?
No worries! We can make any changes
needed. We send you a proof, you approve,

and then they are sent to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our part-

ner or family. Anyone who wants to promote you!

HOW DO | ORDER?
Email us at jaime@kristinbrindley .com .

Welcome Pack Te Schosl

« 13 - Months

« Refrigerant Included

» Re-key Service

- Realtor Referral Bonus Program

Call Nicole and see how she's
changing the customer experience!

Nicole Barth
Account Executive
704.692.6647

Nicole.Barth@hwahomewarranty.com

“Home Seller’s Coverage s an option being provided at no aditional charge. See Terms & Conditions for detals t Coverage Period for Listing Coverage for the property isted by
Home Seller starts on the Coverage Period Start Date and continues il the earlest o occur o the following: ) the sale of the Covered Property; i) the expiration or cancellation
ofthelisting ofthe Covered Property; o (i) 180 days from the Coverage Period Start Date (the “Listing Period”,including any extension therea). HWA, n s sole discretion, may
extend Home Seller' Listing Coverage afte expiration ofthe iniial 180-day Coverage Period. Al clims are subject to Terms & Conditions as outlined in the Contract, ©2018 Home

Warranty of America, Inc.

Fhrngthiern Tarm Bumess® Lile lnderaces Co, Jackson, MS “An independent bosmes of the [k Cros snd (Tus Shisid Aoocation

EAL.

with, A//ec/fétarzéa/eg C’oerzfafgz,-.

Matthews: (704)-841-8700
University: (704)-548-9845
Huntersville: (704)-892-2640
Steele Creek: (980)-498-6209

Am Kutbesrived Agrecy fisi

FARM
BUREAU

INSURAMCE

Auto - Home - Life - Health - Bank ™

) H ~
s i rlebll‘lS.COﬂ‘l

HOCTVRRLETTY "Morth Canofing Farm Buresa” Muteal Idurande Co. "Farmn Buresu® rirance of Noeth Casoling, Ing

ﬂ roosterfish
madip——-

Focused On Real Estate

PROFILE VIDEOS
LISTING VIDEOS
COMMUNITY VIDEOS
COMMERCIAL VIDEOS
CUSTOM VIDEO PACKAGES
MONTHLY VIDEO PACKAGES

BOOK TODAY!

O[>A40

NEED TO REFOCUS ON ks
YOUR MARKETING? [=]

[@ support@roosterfish.media f‘:ﬁj www.roosterfish.media

(@) @roosterfishmedia (L) (980) 483-5140
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| » TOP 200 STANDINGS
M 1 o . . Teams and Individuals Closed Data from Jan. 1to June 30, 2023

= . Rank Name Office List List Volume Sold Sell Volume Total Total$
(S H E ]--JI A R D QA\W, P L L (J Y . Units (Selling $) Units (Buying$) Units
Helping with what matters most:
Home & Family

Shepard Law attorneys have
been representing

families and individuals
through every major
milestone of life since 1999.

No matter the size and

scope of your estate planning,
real estate, or probate mattet,
our attorneys are here to

guide you.

closings@shepardlawpllc.com ¢ (704) 769-3100
Disclaimer: Information based on Canopy MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in the Charlotte

. . . : o [ metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
8520 Cllff Cameron Dl'lVe, SUlte 190, ChaI'lOtte d data. Some teams may report each agent individually.
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to June 30, 2023

TSR |\ AT YOU NEED
TO KNOW ABOUT

e 1
YIS APPRAISALS

Caralinas

Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units  (Buying $) Units

Help .
Navigate Your
Clients Through
the Appraisal
Process.

FHA LOAN APPRAISAL GUIDELINES THINGS TO KNOW

In the inspection, an FHA appraiser will search for things that
affect the health and safety of the occupants. These things also
contribute to the remaining life and marketability of the home.

Understanding appraisal guidelines can be the difference
between a frustrated home shopper and a happy
homeowner. Here’s a quick checklist to keep handy!

FHA has strict rules about “house-

flipping” which is when an investor

buys a fixer-upper, renovates it

» The physical structure of the building and immediately lists it for resale. If
1. No damage to the home's exterior, foundation and roof you're buying a home flipped within
2. No sign of insect Infestation the Iasthu days, the appraiser

3. No lopse wiring or exposed electrical systems WAk nOREY.yau ancyau iy nol

4

Adequate ventilation of attics and crawl spaces e I:}an._ i
homes can FHA approve with

» The livability of the building an acceptable FHA appraisal?

1. Working utilities, including electricity, heat and clean water ]
orking utilities, including electricity, heat and clean wat T ——,

2. Safe and sanitary sewage disposal
3. No lead paint v" Manufactured homes
4. Allfire codes and applicable safety codes are met permanently affixed to land

v FHA-approved

» The property site condominium units

1. Mo soll contaminants.or underground storage tanks
2. Topography drains water away from the bullding walls
3. Safe and reasonable property access

v Cooperative units

Wiorking with CMG Home Loans means your client can expect a seamiess FHA loan appraisal process, and a smooth
loan processin general. Contact us to get started!

keep this page on hand
to reference this great
rmaterial any time. Or
better yeL scan this
code with your phane
to downlaad il

Disclaimer: Information based on Canopy MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in the Charlotte @ This is a business-to-business communication provided for use by mortgage professionals only and is not intended for distribution to consumers o other third parties.

metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this CMG Mortgage, Inc. ddt'ﬂ ﬁ"-‘lG Hr':'r“'! Loans, NMLS 508 1820 (hitpfwww.nmisconsumeraccess.orgl, is an equal housing lender, Brensed by the Department of Financial Protection and

i i Innowvation (DFPI) under the California Residental Mortgage Lending Act Mo. 4150025, Georgea Residential Morigage Licensee # 15436, Tennessee Mortgage License # 109407, Registered
data. Some teams may report each agent individually. Mongage Banker with the Texas Department of Savings and Morigage Lending, Licensed by the Virginia State Corporation Commission 8MC-5521. To verify our complete (52 of state
38 . AUgUSt 2023 licenses, pleate visit waiw.omgiloom/carporatefcernsing amd v, nmiSoornme sl Cess org.



TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to June 30, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in the Charlotte
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

THE BABINSKI

MORTGAGE LENDING TEAM

Jessica BabinsKki
Senior Loan Officer
NMLS: 3592
704.408.1974

SIMPLE. QUICK. STRESS-FREE.
LIKE MOVING HOME SHOULD BE.

7-day Clear to Close Process

Upfront Underwriting
A trusted name in residential

Up to 1 Year Lock-Ins
mortgages for over 20 years!

Buy Downs

*While it is Movement Mortgage's goal to provide underwriting results within 6 hours of receiving an application, process loans in
seven days, and close in one day, extenuating circumstances may cause delays outside of this window | 6832 Morrison Blvd, Ste
130, Charlotte, NC 28211 | Jessica Babinski :FL-LO109626, NC-I-204245, SC-MLO-3592, VA-MLO-641VA | Movement Mortgage
LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmisconsumeraccess.org). Additional

Seamless Experience

information available at movement.com/legal. Interest rates and products are subject to change without notice and
may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits.
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to June 30, 2023

Office List List Volume Sold

Units  (Selling $) Units

Sell Volume

(Buying $)

Total
Units

Total $

Rank Name Office

Units (Selling $)

List List Volume Sold

Sell Volume Total
Units (Buying $) Units

Total $

Disclaimer: Information based on Canopy MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in the Charlotte
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this

data. Some teams may report each agent individually.

of Let's Bring Your Client Home

Costner Law has 5 locations in the Charlotte
Metro area. Our branch attorneys strive to
_ build authentic relationships with

. Realtors. We are here to be a

.

resource for all of your
residential real estate needs.

o

- E . = -
South Charlotte — University — Belmont — Concord - Mooresville

Access Instant Title Quotes, (=] 5ppes, ]

Buyer Estimates & More

COSTNER

LAW

Give us a call to learn more about how
we will provide a great closing experience
for you and your clients.

(980) 219-7637
info@CLOsource.com
CostnerLaw.com

Seller Net Sheets, 'E
\./ E
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to June 30, 2023

CHARLOTTE REAL

S ESTATE PHOTOGRAPHY
AND HOME
MEASUREMENTS

* QUICK LEAD TIMES
« EASY ONLINE BOOKING
* RELIABLE NEXT DAY TURN AROUND

PHOTOGRAPHY, FLOOR PLANS, VIDEOGRAPHY,
3D TOURS, AERIALS, WEBSITES

CJ PHIPPS,

FloC W "_‘.".'"-I'|_'.I+'IIZ_'J1_I:J£_;.:L'_‘.'I'I'I |

i..l

: OLD REPUBLIC HOME PROTECTION

. -
Contact Sandy todgy to gg a
al for your buyer.

e 4
-
For more ’ : g
information, 4 i
scan the code. ‘ ' |

Give your sellers a competitive edge
and make your listings more appealing

MORTGAGE™ with an Old Republic home warranty!

i Y
THE DICKINSON TEAM
CROSSCOUNTRY MIORTGAGE
Sandy Dickinson - Branch Manager, NMLS #54205
704.895.8770 (o)  704.577.0144 (c)

sandy.dickinson@ccm.com € @thedickinsonteam
19620 W Catawba Ave, Suite 202 & 210 - Cornelius, NC 28031

?I\ CROSSCOUNTRY
0

Contact me for Blair Crews

information today! Acooiit Exeoiiie
8O0 262 7131 Exi 12684

C: 252.521.2635
BlarC forg com
my.orhp.comiblaincrews

Disclaimer: Information based on Canopy MLS closed data as of July 7, 2023, for residential sales from January 1, 2023, to June 30, 2023, in the Charlotte
metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

e Welping Fhople
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the Mortgage Experience
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you'd like within the year! You can cf;;ose from online courses, e _ F . - EDUCATE.

livestream classes, or in-person classrooms. il
COMMUNICATE.

\ fl- - e
SUPERIOR SuperiorSchoolNC.com EEIE.. | : | I.; | EXECUTE.

SCHOOL oF REAL ESTATE 877.944.4260

OF MIND STRENGTHEN YOUR ) Connect with our team to get started today!
SPHERE OF INFLUENCE O JOE GARON * KAREL THUWIS * TYLER BULLOCK

&l endTo-end e ] plany e NMLS 940790 NMLS 1377921 NMLS 1304179

- POP-BY GIFT IDEAS

| ' : « EVENT PLANNING Ay
GIVE ME A CALL TODAY! . NOTE WRITING/SENDING SN - M O T ‘ \/ T ‘ O N

Dimitri J. Apostle, Agency owner ; = « CLIENT ENGAGEMENT NS
At AL « APPRECIATION PLANS W M ORTGAGE

Dimitri.Apostle@Brightway.com . PACKAGING IDEAS

BrightwaylnsuranceCharlotte.com
@ @BrightwayDimitriApostle

(704) 746-0300 - MotivationMortgage.com
info@motivationmortgage.com « 9140 Arrowpoint Blvd, Suite 130, Charlotte
Home ¢ Auto ¢ Flood « Commercial o Life Brigntwau

INSURANCE

WIWW LEADSBYMANDILCOM  »  MANDKELEADSEVENTPLANMMNGLCOM » 8015085767 NMLS 2228345 - For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are

subject to change without notice. All loans are subject to credit approval. (www.nmisconsumeraccess.org) UENDER
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__HERE TO SERVE |

Specializing in Realty Legal Services,

\ Residential and Commercial Closings & More!

'

A

My mom has always said o me, even from a young age, “You are
blessed to be a blessing unto others." | never knew what that
meant until a few years ago. Hejirika Law, PLLC is here to use the
skills and knowledge obtained over the years to help guide your
client through the legal side of their residential fransaction.

(980) 580-2260

Please send contracts fo:
contracts@hejirikalaw.com
1100 Kenilworth Ave., Ste. 215
Charlotte

(© @TheClosingAttorney

SOLOMON HEJIRIKA JR.

1

WEBSITE HEJIRIKA LAW

Philippians 2:3-4





