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warded Best Photographer . o

. 25% Off Your 1st Listing Shoot
by Readers of North Strand News : Use promo code 25DISCTEP.

 Listing Photos (interior, exterior, community amenities) ¢ Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans « Virtual Staging
* Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!

NOW Offering Digital Watercolor Transformations

- 843-780-2996 [ =
Southern LIVlﬂg\ info@tideseyephotography.com | ’%’”:‘;f

custom builder program www.tideseyephotography.com

PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA
>
> 'i @tides eye photography

Featured in (—/C:c:'\—"j @tides eye real estate imagery

Southern Living <) TIDES EYE @tideseyerealestateimagery
Magazine PHOTOGRYGPHY . @tideseyephoto

Your Life, Your Legacy, PROTEGTED

Schedule Your Estate Planning Session Today

BEACH INJURY
LAWYERS, LLC

We're Trusted, Proven, and
Awarded Attorneys Who Are
Devoted To Our Clients Needs

Free Consultations

843-357- 4111

www.beachinjurylawyers.com

Greg Sloan and Will Parker

A Total Solution

o

Senior Relocation/Resettling
Estate Liquidation * Organize/Declutter
Clean Out  Online Auctions * Nationwide Network

fee] 31 ] Caring

ransitions

Offices Nationwide * Bonded & Insured « Each Office is independently owned and operated.

Caring Transitions of Myrtle Beach

Tel: (843) 997-5088
CaringTransitionsMyrtleBeach.com
Email: CBlanton@CaringTransitions.net
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JUNK2KING

MYRTLE BEACH'S JUNK REMOVAL TEAM

Junk King will handle the bagging,

removal, and hauling of the unwanted
clutter and debris in your life.

« Convenient S5ame Day Appointments
« Free Onsite Written Estimates

« Guaranteed Satisfaction

« Professional Team Members

JUST CALL & JUNK KING DOES THE REST!

WWW.JUNK-KING.COM 843.890.0579

Hlpha\h rtgage

Buu.nmnjnums

THE PREFERRED LENDER

IN THE CAROLINAS

Alpha Mortgage is the original local lender.
Unlike big national brands, we are locally
grown. Founded in North Carolina in 1983,
we are experts in the area. We invest in
the community. The agents and buyers we
work with are our friends and neighbors. If
working with the best local team is important
to you, then we would love to partner with
you to provide the best service possible to
our new neighbors. We promise that you
and your clients will be happy to get the
service, support, and communication that
we provide.

VISIT US ONLINE OR CALL TODAY
@)

CONVENTIONAL | FHA | VA | USDA | JUMBO | REVERSE

alphamortgageadvantage.com

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

- Residential Home Inspections
« Indoor Air Quality

» Pool/ Hot tub Inspections

- Thermal Imaging

- Wind Mitigation Inspections

« Irrigation Inspection
« Mold Inspection

Tasland

INSPECTIONS, LLC

843-817-8810 - islandinspectionsllc@gmail.com « Islandinspectionslic.com

Kl © O e Pinterest

“Home B Warranty.

843.450.6295

Rﬂ TECT HUME

Choice of ﬁualiﬁed
local contractor
24/7 LIVE dlaim
support

homewarrantyinc.com

* Iniliaf coverage ferm
Flegse review he dolua! erms aad condilions
for coverage, limitations, mod exclusions of
homewarrariping.com.
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

APPRAISAL SERVICES
For What It's Worth
Michael Sichitano

(843) 808-1533

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Beach Injury Lawyers, LLC
Will Parker

(843) 357-41M1

541 Atlantic Ave

Murrells Inlet, SC 29576
www.willparkerlaw.com/

Joye, Nappier, Risher,
& Hardin, LLC
Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

FENCING

All American Fence
(843) 254-7212
www.fenceitusa.com

FINANCIAL ADVISOR
Palmetto Coast Capital, LLC
David G. Wurster

(843) 504-4583
www.palmettocoast
capital.com

6 - August 2023

FLOORING

Door to Door

Kitchens & Floors

(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GOLF CARTS

Riptide Ridez

John Finez

(843) 663-0710

586 Highway 17 N

N Myrtle Beach, SC 29582

10225 Ocean Hwy
Pawleys Island, SC 29585
(843) 314-9060
riptideridez.com

HOME BUILDER

Dream Finders Homes
(919) 812-5111
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION
Island Inspections, LLC
Matt Smoak

(843) 817-8810
www.islandinspections
llc.com

Rivertown

Property Inspections

Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

Top to Bottom

Home Inspection

John Pate

(843) 231-8532
www.homeinspectiontopto
bottom.com

HOME WARRANTY
Home Warranty Inc.
Curtis Shelley

(864) 993-1536

Old Republic
Home Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastalinsurance
llc.com/

JUNK REMOVAL
Junk King

Eric Jones

(410) 274-0705

MEDSPA

Dunes MedSpa
Amanda Howard

(864) 934-6149

4710 Oleander Dr
Myrtle Beach, SC 29577
www.dunesmedspa.com

MORTGAGE LENDER
Alpha Mortgage Advantage
Justin Marlowe

(843) 450-6295
www.alphamortgage
advantage.com

Bank of England Mortgage
Carl Monsour

(843) 970-3120
www.boemortgagepros.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

Miracle Movers
Chris Wilhoit
(843) 447-9525

MOVING / STORAGE

All My Sons Moving

and Storage

(843) 438-7001
www.allmysons.com/
south-carolina/myrtle-beach

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

SIGNS, BANNERS
& PRINTING

Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

TITLE SERVICES
Elite Title Services
Ashley Beavers
(843) 957-5627

thhlum Battéry Upgrades

. 10% Longér Life «'No-Maintenance
rghtei‘ 'S

REE DEL’IVER

I.'il. | '\
I \tﬁ

586 HWYl 17-Northe

N. Myrtle Beach
'843-663-0710

* Gat_or Hole Plaza .

@ STAR

www. RlptldeRldez com

LISTEN ON Spotify:
Listen on .
amazon music

N

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

'-u

Eco .Frlendly 5

¢LON THE, GRAm}STRAND

vn-i -
i =
4 ]

10225 Ocean Hwy #'17

PaWIeys fsland .
f - 843 314-g060

¥ Pubhx Cente‘r

b LR L]
O @ STATLAGEWTE

T REMINGTON RAMSET

PALMETTO
COAST

CAPITAL
LLC

Waralth Management

David G. Wurster

CFP®, MBA, RFC®
Certified Financial Planner™

1293 Professional Dr., Suite 205

Myrtle Beach, SC 29577

P: 843.712.2752F: 843.712.2753
david@palmettocoastcapital.com
www.palmettocoastcapital.com

* Utilizing the
appropriate

* Helping realtors grow ¢ Financial planning * An established,
their wealth through

strategies to deal experienced

retirement accounts  equity markets AND with the variability  resource for you

for realtors.

urities and adviso

real estate.

of agent’s income.  and your clients.

s offered through Cetera Advisor Networks LLC, member FINRA/SIPC,

a broker-dealer and a registered investment adviser. Cetera is under separate ownership from any other named entity.
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MEET THE CAROLINA COAST REAL PRODUCERS TEAM

Bill Poulin Anita Jones Jeremy Kierez
Publisher / Owner Publisher / Owner Photographer

DESIGNTHESIGN

Anna Price Dave Danielson Donald Hovis
Ad Strategist Writer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
FOLLOW US ON FACEBOOK AND INSTAGRAM

9 https://www.facebook.com/carolinacoastrealproducersmag https://www.instagram.com/carolinacoastrealproducersmag

ﬁ Providing Commerical and
& Q %, Residential Appraisal Services
Y mm ' Throughout Horry, Georgetown, and

Brunswick Counties

« VANS * TRUCKS * TRAILERS _aTh o~
« WALL WRAPS *+ FLOOR WRAPS For What It s Worth

843-808-1533
www.fwiwa.com | Info@fwiwa.com
" 1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577

1788 Highway 501 " ‘ -~ :
ey o 843-808-9301 DesignTheSignMB@gmail.com
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CHESAPEAKE

HOMES

Seven New
Luxury Home
Communities

To Choose
From!

Sellingin Longs, SC
If you are looking for a place to call home that
is central to many conveniences AND a
vacation-esque lifestyle featuring a
Swimming Pool, Pickleball and Bocce Courts,
then you've found your future home! Located
off Hwy 9 for easy access within 12 minutes to
Loris, Cherry Grove, and North Myrtle Beach.

T

HERITAGE PARK

Sellingin Little River, SC
It's more than simply moving into a new home
-it's moving into a new lifestyle! Bridgewater
residents enjoy an active lifestyle with the
help of the onsite Lifestyle Director including
get togethers, events, socializing, clubs and
lots more in a coastal-inspired community
and only minutes from the beach!

Bttt

LITTLE RIVER, SC

BY CHESAPEAKE HOMES

L veen it

2

Selling in Myrtle Beach, SC
New homes in the award-winning community
of Waterbridge located in the coveted
Carolina Forest area, in the heart of Myrtle
Beach! Voted best residential pool and best
nature preserve - with our exceptional homes,
its awin-win for those who want to live here!
Check our website for the latest information!

Chesapeake Homes At

Eﬁ AT CAROLINA FOREST !

MYRTLE BEACH, SC

. ——
!E' ’?3."3

SellingIn
Bolivia, NC
Another fine community with quality
homes built by Chesapeake Homes in Bolivia,
NC. Brunswick County is perfect for buyers
looking for a serene atmosphere that is
also a quick trip away to nearby beaches
like Holden or Ocean Isle Beach.

GOOSE
MARSH

Built by Chesapeake Homes in Bolivia, NC

Coming to Longs, SC In 2023
Another fine Chesapeake Homes'community!
The Willows will offer new beautiful
single-family homes with community
amenities and many features and options that
new homebuyers have come to appreciate
fromus! Sign up on our VIP list to get the
latest and greatest news on The Willows!

THE i[LOé\)g

LONGS, SC

BY CHESAPEAKE HOMES

Coming 2024 to
Myrtle Beach, SC

Another fine community with quality homes
built by Chesapeake Homes in Myrtle Beach!
Traditions at Carolina Forest will be coming in
2024. Sign up for the VIP list and you will be
the first to know the latest and greatest about
this “coming soon” community!

4)

S 7
I

TRADITIONS

AT CAROLINA FOREST

BY CHESAPEAKE HOMES

Comingin 2024
to Calabash
Another fine community with quality homes
built by Chesapeake Homes on the South
Carolina/North Carolina border! Sign up for
our VIP list and you will be the first to know
the latest and greatest about this
Coming Soon community!

1B

OF THE CAROLINAS

BY CHESAPEAKE HOMES

Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121.

o || ™

Building Homes In The Best Areas To
Live In Coastal South Carolina!

Chesapeake Homes is an award-winning residential builder who has perfected the craft of
creating a high-quality home. We have grown over 30 years to nearly 20 communities

spanning across Coastal South Carolina, North Carolina, and Coastal Virginia. From our

Heritage Park
LONGS, SC

highly regarded customer service to our experienced construction team, our passion is

building homes to last a lifetime.

Waterbridge

MYRTLE BEACH, SC

Bridgewater
LITTLE RIVER, SC

Goose Marsh
BOLIVIA, NC

Traditions
MYRTLE BEACH, SC

Coastal Club

CALABASH, SC

The Willows

LONGS, SC

BOLIVIA
LORIS

HOLDEN BEACH

LIFTLE RV

CONWRY

s\
& = G

MYRTLE BEACH

NORTH MYRTLE BEACH

CHESAPEAKE
HOMES

cheshomes com



After Lindsay Jones and her husband Marty,
who also happens to be her high school
sweetheart, became empty nesters, they decided
to move from Southwest Missouri to the beach

in 2018. Together they chose Myrtle Beach for
the community and the beach lifestyle of South
Carolina. After the move and realizing how
much she missed working, Marty suggested that
Lindsay obtain her real estate license. Lindsay
shares, “The rest is history. I love people and
with my background in business and sales, it was
a great fit.” She started her real estate business
in September of 2020, and in that time, Lindsay
has achieved 27 million in career volume and
received top buyer and listing agent awards, in
addition to earning the CLHMS designation for

the luxury residential market in 2022.

Lindsay has always been very goal
oriented, and prior to her career in real
estate, she owned a woman’s boutique
in Nixa, Missouri. “Through my life
experiences, I have learned how to
navigate challenges. I set goals daily.
Most may seem minuscule to some, but
achieving small tasks can lead to great
outcomes. I have also learned to adapt
to changes by being able to pivot along
the way.” Although she is still learning
the business, she advises new agents to
be consistent and available, and always

communicate with their clients.

Lindsay is extremely passionate about
growing her business in order to hit her
personal goals. The most rewarding part
of her business has been the new rela-
tionships she has made with her clients
and fellow agents, along with partner-
ships with lenders, inspectors, and
others in the industry. “I am very fortu-
nate to be in a small boutique brokerage

with several top producers. They are the

Carolina Coast Real Producers - 13



Proud Family at son Todd’s Citadel Graduation

best of the best and have been welcoming and
great mentors. I enjoy celebrating the successes
of others and learn what it is that they do to
achieve their goals.. Being a parent I feel that it
is important to set the example. If we expect our
children to do hard things, we must show them

that we can take on challenges as well.”

One of the aspects of real estate that Lindsay
appreciates is the future that it provides for her
and her family. She enjoys real estate being the
conduit that supports her family and eventually
her retirement. “My family is my WHY. It is

my favorite thing to talk about and my favorite
success.” Lindsay’s family includes her husband
Marty, to whom she has been married for 28

years this June.

Lindsay and Marty both attended the University
of Oklahoma. Their oldest child Kaitlyn is a pilot
who graduated from Purdue with a degree in
Aerospace and Aeronautical Engineering. She

is getting married this summer and currently
lives in Cincinnati, Ohio, with her fiancé, Matt.
Lindsay’s son, Todd, will be commissioning into
the Air Force on May 4, 2023, as a graduate of
the Citadel. He will be attending Undergraduate
Pilot Training in Columbus, MS. “As a tight

14 - August 2023

family of four, we have enjoyed traveling, camping and boating.
The kids and Marty have all learned to fly on our 1967 Piper

Cherokee. We also enjoy trivia, music, and just time together.”

Giving back is important to Lindsay, and she is a founding mem-
ber of the Junior League of the Grand Strand, whose community
partnerships are with Fostering Hope, New Direction, The Rape
Crisis Center and The Children’s Discovery Center. She is also

a member of the Grand Strand Running Club, and can be found
most Saturday mornings enjoying fellowship with runners of

all types running Ocean Blvd. Lindsay has completed numerous
marathons including Paris, NYC, Chicago, Disney, and of course,
Myrtle Beach. Lindsay also enjoys entertaining friends, card
games and supporting local boutiques.

Lindsay hopes to be remembered as “The person that my
friends, family and clients can count on. I love to help others
achieve their dreams and goals. I care about my clients and
strive to meet their needs in a professional, and timely manner.”
She is truly happy she and Marty chose Myrtle Beach and is
proud to call the city home.
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+ Great Selection - TWO GREAT

~Top Brands | T
* Ready to Deliver IﬂCATIONS

MAIN SHOWROOM
MATTRESS GALLERY
Little River
COASTAL DECOR,
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Sodly STEARNS . | North Myrtle Beach
' & F_(_).ETER - | Mon-Sat 9am-6pm, E
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DITCH YOUR RAZOR BEFORE THIS SUMMER

4710 OLEANDER DRIVE
MYRTLE BEACH SC 29577

WWW.DUNESMEDSPA.COM

O O06

PHOTO | VIDEO | DRONE | DIGITAL

WWW.HIGHTIDECONTENT.COM | 843.885.3088 | INFO@HIGHTIDECONTENT.COM




P» sponsor

spotlight

Written by Lindsey Wells
Photography by John Asma -
High Tide Content

American entrepreneur and Amazon founder and CEO

Jeff Bezos is widely quoted as saying, “Your brand is what
people say about you when you’re not in the room.” As
REALTORS®, personal branding is introducing your story
and services to the world. People want to give their business
to someone they feel they know and trust, and let’s face it:
competition is fierce. Marketing your business and your
clients’ properties in an effective and eye-catching way

could make all the difference in the world.

Cue Design the Sign, a local full-service printing company,
whose affordable prices and lightning-speed turnaround

times have earned thousands of repeat customers.

Whether for real estate needs, retail restaurants, small
businesses, or homes, Design the Sign can customize signs
that fit any need. Specializations include: offset printing,
digital design, and fabrication of signage that includes
printing business cards, flyers, posters, brochures, post-

cards and rack cards, menus, receipt books, letterheads,

Design The Sign

and office paper material; indoor or outdoor custom signs

made of coroplast, PVC, aluminum, and plexiglass; vinyl
banners of all sizes and finishes. They also offer large
format posters and murals; vehicle wraps, graphics and
installation for cars, trucks, and trailers; dimensional
logos for office lobbies and installation of window, floor,
and wall graphics; any size, shape, and quantity bumper
stickers, labels, or decals; and vinyl lettering and numbers.
Design the Sign’s production team has a record one-day

turnaround time for specialty items.

Owner Olga Kazakova emigrated from Belarus to the
United States with only $300 in her pocket. She came on
a student visa. She attended Coastal Carolina University,
where she minored in Marketing and earned her bache-
lor’s degree in Business Administration while maintaining
employment at various jobs from house cleaning to pizza
hut. After college, Olga and her husband at the time Ward
Shepherd began designing websites and mobile apps for

local businesses. It was then that they discovered the

Carolina Coast Real Producers - 21



enormous demand for printed products. “We
thought the best way to help small business
owners and their community would be to open
a printing and sign business with a focus on
understanding the client’s vision a reality and to
get it done quickly,” Olga said. They operated on
a belief that “You become successful by helping
other people to become successful. This level of
success makes you more productive for society
and creates the ability to give back to the com-

munity,” Olga said.

A lot has happened since the purchase of their
first single printer eleven years ago. What
started as self-taught graphic artists working in
an area the size of a living room to what now has
grown to a staff of six plus a team of designers
and production workers in a 3,000-square-foot
office space. Design the Sign’s product offerings
have developed from a mere five products to

over 200 assorted products and services.

Its clientele has expanded from helping one
single customer to now having helped over

5,000 customers and businesses. “In a decade,

22 - August 2023

everything has come quite a long way! I owe a lot to my incredi-
ble, hardworking team and all the work and business they bring
in for us,” Olga said. “My journey played out

as the American Dream that came true,

and I can only see us growing more

from here.”

The team operates by two mot-
tos. The first is, “4 dusiness ¥
with no sign is a sign of’ 4 J
no business .” Olga and E |
her team understand tﬁ‘
that their clients -
call on them to
help get their
business or

name out on
display. They
strive to estab-
lish not just a
business rela-
tionship with cli-
ents but a friendly
rapport. Olga and her
team believe, “We thrive

; ‘ p :

when they thrive.” We want them to understand

our team cares about their ideas and projects,” Olga
said. The company’s second motto is, “Any job, big
or small, do it right, or not at all ” Design the Sign is

dedicated to giving its full attention to its clients, no

matter the scale.

In her free time, Olga can usually be found spend-

ing time outdoors, whether it be camping, hiking

or boating. She also enjoys spending time with her

family, including her mother and sister, who have

also relocated to the United States. “We enjoy getting
together and having a Russian potluck; just a full day
of everyone cooking and enjoying great food,” Olga

said. “When things quiet down, we enjoy talking and

joking around by the fireplace.”

Design the Sign is running a special promotion for
REALTORS© who mention their membership. Olga

added, “My team is looking forward to working with

you, and I'm looking forward to meeting you all!”

Call 843-808-9301 or stop by in person at 1788
Highway 501 in Myrtle Beach.

00 fgbooz to E-Doaz

Kitchens & Floors
WE'LL BRING THE SHowROOM T0 You!

FLOORING SERVICE
Exclusive Shaw Flooring
Luxury Vinyl
100% Nylon Carpet
Porcelain & Ceramic

Engineered Hardwood

KITCHEN CABINETS WE Pay CASH FoR ALt REAL

PRODUCERS REFERRALSII |UST TELL
US YOU'RE A REAL PRODUCERS
MEMBER WHEN YOU cALL!

Ask For Keviw: 347-709-7033

1836 LONESTAR ST.
CONWAY, SC 29526

WWW.DOOR2DOORPRO.COM

RP RIVERTOWN
=

Buck o oot Tips:

Here are some organizing tips to help your
kiddos get ready for the new school year:

« Create a schedule
« Declutter and organize your workspace
= Set up a filing system

« Utilize a to-do list

« Pack your bag the night before

« Establish a routine \
« Plan ahead for meals and snacks

« Get enough sleep and exercise

F

SCAN TO scmsnu LE . "’ﬁﬂﬁ”m
YOUR INSPECTION!

CALL: (843) 360-4354 | TEXT: (843) 800-2320

{) RIVERTOWNINSPECTS.COM @
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We Buy and
Maintain Boats

NORTH MYRTLE BEACH
@Harbourgate Marina

FREEDOMBOATCLUB.COM e« 843-732-3777

THE WORLD'S LARGEST

MEMBLERS-ONLY BOAT CLUB!

Get Unlimited,
FREE Training

You Join
the Club

MURRELLS INLET
@ Crazy Sister Marina
& Wacca Wache Marina

Reserve a Boat
and Enjoy!

SOUTHPORT, NC
@ Southport Marina

Close MORE Real Estate Transactions

with the RIGHT insurance
partner

“We work to provide insurance value to our clients through
the strength of the companies we represent, as well as, our
direct agent to client customer service.”

p AUTO « HOME « BUSINESS ¢ LIFE « BOAT « FLO
\J»‘ RV « RENTERS » GOLF CART « JEWELRY

843-808-0291 | info@coastalinsureit.com | www.coastalinsurancellc.com

COASTAL

INSURANCE GROUP 1136 44th Avenue North, Suite 101 | Myrtle Beach, SC 29577 (f (

THE FENCE COMPANY FOR ALL YOUR FENCING NEEDS

Installed our black chain link fence quickly
and efficiently. Very pleasant to work with and
for a fair price. Very thoughtful installation
crew, they even filled in the holes my dog had
dug in my backyard with the dirt from the
fence posts. Would recommend!"

‘

* Residential & Commercial
Moving Services

* Local & Long Distance

* Corporate Relocation

* Full-Service Packing Solutions

* Short & Long Term Storage

* White-Glove Service

1 | [ L|-:|‘ it

I N T RIS LSy | |'|'|..J

GO LU LR LG OR L A S

mm:n . :-L} ﬂrr!.rz °843.283.2118
L@MA&JM‘ C #m&}m:a
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of England Mortgage

"\BANK OF
| ENGLANR

THE MORTGAGE PROS WITH PLENTY OF OPTIONS!

EirstiimeHemehuyers « VA s AU UStERIENREIES

YEYXSJ MOVERS

Your Property Is Our Priority

s Condeiels/Condes s Renovationiteans o NERE@IV
» SeliFEmpleyediBoieWers » EOIEIGRIBOHIBWENS « USDA

What makes us the « Investor Loans « 2/ Buydewn o RHA ;
< ~« Second'Homes -« = s & MANY MORE!"

. i - JumborCoans
top pick for moving -

companies in
Myrtle Beach, SC

No matter what the scenario is, we have a program for you!

CARL D. MONSOUR

BranchiManager [ NMILS# 145101

(843) 970-3120

CMonsour@boeemortgage.com
f @BOEMortgagePros

Full-Service Move

Professional Packing Services

Climate-Controlled Storage

EQUAL HOUSING
Bank of England Mortgage is a division of Bank of England. NMLS 418481. Member FDIC. LENDER

Local & Long Distance

RATED 1IN MYRTLE BEACH, TITLE SERVICES &=
FOR OVER 6 YEARS We are YOUR full real estate paralegal service 7 A

Handling your real estate

Let Miracle Movers of Myrtle Beach take the closing from start to finish

hassle out of your client's upcoming move!

ASHLEY BEAVERS, OWNER/TITLE PRODUCER
abeavers@elitetitlesvc.com | Office: 843-957-5627 | Elitetitleservicesmb.com
1551 21st Avenue N Unit 14 | Myrtle Beach, SC 29577

(843) 447-9525 e miracle.movers.mb@gmail.com §
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THE
BOYD
TEAM

- Eddie & Julie

Eddie and Julie Boyd are
genuinely the best of the best
when navigating this fast-paced
real estate industry. Their 38
years of experience and knowl-
edge make them a reliable pair,
and they are also easy-going
and encouraging as they help
growing families find the right
spot to settle down in North
Myrtle Beach. The Boyd Team
has undoubtedly left a lasting
impression on their clients and
peers, making them a one-of-a-

kind duo to work with.

Eddie and Julie lived in Loris,
South Carolina, but the young
couple often frequented North
Myrtle Beach, a popular hangout
spot. They fell in love as teenag-
ers, and in 1985, the high school
sweethearts decided to tie the
knot. Eddie became a manager
at Triad Tire & Automotive

for a few years, and with his
experience and their business
mindset, he and his wife opened
up their own branch in 1996.
The business did well until a fire
forced the partners to close their
company’s doors and explore dif-
ferent career avenues. Then, in
1999, while debating their next
steps, a family member in the

real estate business encouraged

them to try their luck in their

industry. Needless to say, it was

the best decision they ever made.

The Boyds reflect, “Not only is it
a great business to be in, but we
have met some of the most won-
derful clients who later became
great friends. It also allowed us
to be present for both our daugh-
ters as they grew up and through

their college careers.”

The Boyds began their new
career in North Myrtle Beach
with Coldwell Banker and, later,
RE/MAX for years, gaining

clientele and on-the-field expe-
rience. Then, one day, Darren
Woodard with BRG Real Estate
invited the couple to try their
company, and the Boyds have
been content ever since. They
have enjoyed the wonderful
working atmosphere and appre-
ciate the positive teamwork from

their peers.

North Myrtle Beach reigns as the
Boyd’s favorite location, and they
take pleasure in helping other
couples and their growing fami-
lies find their dream home in the

area, especially in The Market

Common, where they have

been selling homes since 2008.
Because of their ability to set
their schedule as REALTORS®,
they were able to be incredi-

bly present in their children’s
upbringing. From athletic events
to graduations, the two have
successfully found a way to bal-
ance their domestic lifestyle and

exciting career.

Like many businesses, Eddie
and Julie had their share of
obstacles, such as the market
crash in 2008, the many tech-

nological advancements, and
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familial health issues. Despite
life’s challenges, the couple has
done exceedingly well in the
real estate industry by providing
quality service to their many
clients. Helping their custom-
ers achieve their biggest dream
of owning their new home and
maintaining great friendships
along the way has been the most
rewarding aspect of the business
for the Boyds. Their goal is to be
remembered for being profes-
sional, honest REALTORS®

and treating people nicely with

Southern hospitality.

Eddie and Julie are true home-
bodies outside the office and
love spending quality time with
each other, their two daughters,
and their three Silky Terriers.

Though their home is their
peaceful place, they take the
time to travel whenever they can.
They are also proud supporters
of the Grand Strand Miracle
League, which cares for children

in their community.

Working with the Boyds is a huge
plus for potential buyers and
sellers because of their extensive
knowledge and experience of the
area and all it has to offer. Not
only is their familiarity with the
Myrtle Beach area a perk, but
they truly care about helping a
growing family find the perfect
place to call home. Their passion
for family and establishing a
loving household make them the

ideal team to find one’s dwelling.

NOT ONLY IS IT A GREAT BUSINESS TO BE IN, BUT
WE HAVE MET SOME OF THE MOST WONDERFUL
CLIENTS WHO LATER BECAME GREAT FRIENDS.
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Those who reach success in any field get there
through sustained effort, planning and action. But it
all starts with the vision ... that spark that shows you

what could be possible in your own life.

One of those who lives as an example of that vision
is Ryan Roark.

As a REALTOR® with RE/MAX Executive, Ryan
dedicates himself to helping those around him

achieve their goals. In turn, he gets to his, as well.

“One of my favorite quotes is, ‘Almost every suc-
cessful person begins with two beliefs: the future
can be better than the present, and I have the power
to make it so,” Ryan says. “That’s something that I

gravitate toward.”
SIGNS OF SUCCESS

During his first few years in real estate, Ryan has

spared little time in making his presence known.

In the process, he has recorded over $30 million
in sales volume, including $15.7 million in sales

volume in 2022.

Along the way, he has earned a wide range of acco-
lades, including Platinum Club, 100%, Top 50 RE/
MAX Carolinas, CLHMS and Million Dollar Guild.

Ryan grew up in Paris, Illinois. As he came

of age, Ryan became a back-to-back, two-time
Youth National Tomahawk throwing champion in
the Midwest.

During his formative years, he remembers looking

up to his mother, Shelly Rottner, and the reputation

she built in the medical field, including having her
own walk-in clinic.

As he recalls, “I remember the way my mom helped

everyone and always bringing a smile to Patients’

faces when times were not always easy.”
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I THINK IT’S IMPORTANT TO REMEMBER THAT
EVERYONE IS GOING TO HAVE UPS AND

DOWNS, NO MATTER WHO YOU ARE. IT’S
HOW YOU REACT TO THE DOWNS THAT WILL
DEFINE YOUR SUCCESS IN THIS INDUSTRY. ”

FINDING HIS MYRTLE BEACH HOME

Ryan started his adventure in the busi-
ness in his third year living in Myrtle
Beach. Prior to that, he found success in
sales at Myrtle Beach Chevrolet Cadillac.
Even before that, Ryan remembers hav-

ing his eye on real estate.

“I have always wanted to sell real estate,
even before college. I studied the area/
market, worked hard and pursued my

dreams,” he says.

“I've always had a passion of helping
others achieve their goals and happiness.
Real estate allows me to do both with one
of the biggest financial decisions they’ll
ever make. It’s truly an unmatchable
experience seeing the love and joy in cli-

ents when closing on their new homes.”
PUSHING FORWARD

Like most everyone, Ryan has faced
uncertainty. But through time, his
positivity and mindset for making
things happen has seen him through and

opened new doors for him.

“I think it’s always important to under-
stand not everything is going to go your
way, but your mindset is everything. Life
is 10% what happens to you and 90% how

you react to it,” Ryan says.

“I moved down to Myrtle Beach over 10
years ago not knowing a single person
and I have met some of the most incredi-
ble individuals! I believe that if you make
the best of every situation, life will be

just fine. The same goes with business.”
ENERGIZED SPIRIT

Today, Ryan is energized about growing
the office at RE/MAX Executive with
many of the area’s top REALTORS®
who help each other take business to

the next level.

As he says, “I think the comradery the

office has is unmatched in our area and

Ryan with his Mom, Shelly Rottner, & her new grandbaby

it’s what excels us all individually to

better ourselves every day.”

Life for Ryan is made much richer

by the time he has with his family,
including his wife, Alison, and their
son, Graham Robert Roark who was
welcomed into the world in late April

this year.

In their free time, Ryan and Alison
enjoy sports events, live music
golfing, travel and exploring local
restaurants. Other favorites include
spending time with family and friends
and enjoying their two dogs — Kevin
and Henry.

He also credits his mother, Shelly,
for supporting his dreams from the
very beginning. As he points out,
“Watching her open Ez Beach Care
in Murrells Inlet to make healthcare
more affordable for patients has been

very amazing!”

LIFTING OTHERS

Ryan looks to the future with hope
and excitement. He channels part of
that energy into providing advice for
others who want to make their own

dreams come true through real estate.

“I think it’s important to remember
that everyone is going to have ups
and downs, no matter who you are,”
he says. “It’s how you react to the
downs that will define your success
in this industry. It’s okay to ask ques-
tions and be confident every step of

the way!”

In the meantime, Ryan continues to
move ahead each day by following
what he calls his defining path.

“If you can dream it, then you can
achieve it. You will get all you want in
life if you help enough other people
get what they want.”

Clearly, Ryan is leading by example.
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As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

ITH APROPERTY INSPECTION
TOP TO BOTTOM, THE ONLY THING
CLIENT HAS TO WORRY ABOUT
TTLING INTO THEIR NEW HOME.

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

TUP @ BﬂTTﬂM Efgeﬁe?tgjd]gggggdh' John Pate, Certified Roof Inspector | 843-231-8532

Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com
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': OLD REPUBLIC HOME PROTECTION

You’re more than a real estate agent.
You're a hero to your clients.

I am proud to support you —
contact me anytime.

Save the day with
industry-leading
home warranty
coverage.

Stephanie Midgett

Senior Account Executive
800.282.7131 Ext. 1070
C:910.382 8048
StephanieM@orhp.com
my.arhp.com/stephaniemidgett
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Pople Helping Pople

36 - August 2023

Protecting the rights and interests of our clients
through every step of real estate transactions

Personal Injury = Criminal Defense « Real Estate Law = Business Law
Civil Litigation = Mediation = Collection & Foreclosure

Joye, Nappier,
Risher & Hardin, L1c

whardin@inletlaw.com 843-357-6454 3575 Highway 17 Business
inletlaw.com Murrells Inlet, SC




DREAM FINDERS HOMES

HOMES BUILT TO FIT YOUR LIFESTYLE

THE BEST IN COASTAL LIVING

MODERN NE NSTRUCTION HOME
EFE‘I;_E ©) W CONSTRUCTIO OMES
b

M WOODED AND WATER-VIEW HOMESITES

- GOLF CART FRIENDLY NEIGHBORHOODS
Bl

alr COMFORT, CONVENIENCE, & COMMUNITY.

DREAMFINDERSHOMES.COM

843-279-4439 @ Carolinas.OnlineSales@DreamFindersHomes.com




