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Driven. 
Disciplined. 
Dependable. 
Determined.

Excels in Residential Real Estate 

cover story
Written by Elizabeth McCabe
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Making His Mark: 

COLBY COLBY 

Never underestimate the impor-
tance of your hometown and your 
upbringing for shaping your char-
acter and convictions.

Colby Davis, a native of 
Harrodsburg, Kentucky, grew up 
in Mercer County, just a short dis-
tance west of Lexington. Raised on 
a farm, Colby learned the impor-
tance of hard work from an early 
age. He spent his formative years 
working on the farm alongside his 
family, and even now, at the age of 91, his grandfa-
ther continues to work the land. Colby’s parents still 
reside there, maintaining the family legacy.

“Growing up on a farm helped me learn the value 
of hard work,” comments Colby. “That work ethic 
has helped me later in life.” He has fond memories 
of driving tractors at a young age, working with the 
cattle, and cutting and raking hay. “I also square 
baled hay,” he reflects. That was the most challeng-
ing task on the farm, but Colby was up to the chal-
lenge. Not one to shy away from hard work, Colby 
learned to persevere, a life lesson that he has carried 
with him throughout his career.

DAVIS DAVIS 
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In addition to his responsibilities on 
the farm, Colby also played sports, 
further shaping his character and 
determination. When he turned 
18, he moved to Lexington and got 
a degree in Advertising from the 
University of Kentucky.

From Crunching Numbers to  
Doing Appraisals

After graduating, Colby got a job 
working in manufacturing. “I worked 
with 600 other people crunching num-
bers for a company that supplied seats 
and doors to Toyota,” he comments. 
“I figured out that wasn’t for me. I am 
more of a people person. I don’t mind 
working on a computer, but not for 10 
hours a day.” He left his corporate job 
to pursue real estate.

“I’ve always had a passion for real 
estate,” reflects Colby. He has always 
been interested in construction and 
took several real estate courses in 
college. “I felt that I was a 
natural fit to work in real 
estate.” Combining the best 
of both worlds, Colby first 
got his real estate appraisal 
license. “I did that from 
2006-2016 and got my 
real estate license in 
2009,” he comments.

Colby’s friend, 
Greg Buchanan, 
played a sig-
nificant role 
in guiding 
Colby’s path 
in real estate. 
Greg, the 
Broker/Owner of 
ERA Select, recog-
nized Colby’s potential 
and encouraged him to become 
a REALTOR®. Colby joined ERA 
Select in 2009 and has remained 
with the brokerage ever since. 

My experience as an 
appraiser gave me great 
insight into correctly 
valuing properties.

Throughout his real estate career, 
Colby has built his business primar-
ily on repeat and referral clients. His 
commitment to professionalism and 
exceptional customer service has con-
tributed to his success. In his first year 
in real estate, he ranked within the 
top 3 of new agents worldwide within 
the ERA Network and was a candidate 
for Rookie of the Year Award for the 
corporation. Colby’s sales continued to 
grow each year until he became one of 
the top producers in his company.

Invaluable Experience + Expertise

Having worked as an appraiser, Colby 
gained invaluable knowledge about 
property values and different neigh-
borhoods. This expertise enables 
him to provide clients with valuable 
insights and guide them in making 
informed decisions.

“My experience as an appraiser gave 
me great insight into correctly valuing 
properties,” he explains. “You learn 
a lot about different areas. From one 
street to the next, you figure out why 
the value increased or declined.” This 
knowledge and expertise are instru-
mental in listing properties. 

He takes pride in working closely with 
people, understanding their needs, 
and ensuring they feel comfortable throughout the buying or 
selling process. “I want to answer questions before people ask 
them,” he points out. “I want to be a guiding hand for them.”

Colby sees himself as a project manager, assisting clients 
in achieving their real estate goals while building lasting 
relationships. “My typical buyer is a young professional in 
their 30’s and 40s,” he comments. “I’m passionate about 
finding people options, even when the inventory is tough.” 
Currently, he is focused on finding homes in school districts 
for his clients before the fall approaches. With his helping 
hand and guidance, Colby simplifies the complexity of real 
estate for his clients.

While Colby specializes in both new 
construction and resale properties, 
the majority of his business (around 
80 percent) revolves around resale. 
He has cultivated strong relationships 
with builders such as Briggs Homes, 
JLT Construction, Hayden Homes, 
and Classic Traditions, collaborating 
on numerous projects over the years.

Family Matters

Outside of work, Colby cherishes 
spending time with his family. He 
has a 1 ½-year-old daughter named 
Everly and a son named Kingston, 
who turns 6 in July. Colby is also 
actively involved as an assistant coach 
for Kingston’s baseball team. His 
wife Brandy, whom he met in the real 
estate industry, provides support in 
the background while assisting with 
marketing and accounting.

In his free time, Colby tries to play 
golf whenever possible, which suits 
him to a tee. He also maintains a 
strong connection with his alma 
mater, the University of Kentucky, and 
enjoys attending sports events.

A Positive Impact

Through his unwavering dedication 
and commitment to his clients, Colby 

Davis continues to make a positive impact in the 
real estate industry and his community. From 
his farm town roots to his rise in residential real 
estate, Colby is living proof that with enough 
drive and determination, anything is possible.
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Add a Touch of
Elegance to Your Home!
Bluegrass Builders & Remodel o�ers a full range of 
services to assist in making your house the perfect 
home. Whether starting from scratch with a new 

construction or sprucing up your existing space with 
an interior remodel or home addition,

Call the experts today!

Bluegrass Builders & Remodel has you covered!

LAUREN GEIGER
502-338-5235 • #girlsinconstruction
Lauren@bluegrassbuildersandremodel.com

Established in 2020 by a college student, and 
growing quickly due to efficient and fast services 

and high quality work. No job is too big or too 
small for Junk Magicians Lexington – we’re here to 
help you clean up your space! Give us a call today 

to book a free no
obligation estimate!

You’ll be glad you did!

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

junkmagicianslexington.com

Licensed Demolition Contractors

info@junkmagicianslexington.com

(859) 203-8952

www.landgrouptitle.com | 859-308-6101
527 Wellington Way | Suite 275 | Lexington, Kentucky 40503

Get a head start on your back to school plans with a new mortgage.

Aaron Marsh,  Partner
Aaron@landgroupt i t le .com

Your Real Estate Closing Partner
The Land Group (“TLG”) is the modern real estate agents' top choice 
for a boutique closing partner. Closing with us means personal, 
professional, and accurate real estate transactions.

Not affiliated with FHA/HUD or any other government agency. Subject to credit approval. This is not an offer to make a loan or to make a loan on any particular 
terms. All loan applicants must qualify under the underwriting requirements and satisfy all contingencies of loan approval, @2023 GO Mortgage LLC NMLS# 
1018 4215 Worth Ave, Suite 320, Columbus, OH 43219, (262) 373-0790. Licensed by the Department of Financial Protection and Innovation under the California 
Residential Mortgage Lending Act. www.nmlsconsumeraccess.org Equal Housing Opportunity

Simple, Fast, and Efficient.

Dave Godsey, Branch Manager
NMLS #1449498

Let's GO! (606)-344-8734
dgodsey@gomortgage.com

Products Galore: Conventional, FHA, VA, USDA, Construction, and other 
specialty products such as bank statement loans for the self-employed, 
doctor loans for medical residents/ practicing professionals and more!
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Mary ToddMary Todd
Written By Brett Rybak

Photos By 1075 Photography

on the rise

C O N T I N U I N G  T O  S E R V E  H O M E T O W N  C O M M U N I T Y

PA L M E R - H A M P T O N  R E A LT Y

Born and raised in Cynthiana, Mary Todd Ashbrook has spent her life in and around the 
Harrison County city. A 2007 graduate of Harrison County High School in Cynthiana, 
Ashbrook has been well-rooted in the community from an early age and has enjoyed 
the small-town lifestyle and sense of community pride the area provides.

A S H B R O O K

At 15 years old, Ashbrook began 
working at Biancke’s Restaurant, 
which has been open since 1894 
and is the state of Kentucky’s oldest 
continuously-running restau-
rant. Despite originally moving to 
Lexington for college, she con-
tinued to work at Biancke’s on 
weekends and eventually purchased 
the restaurant in 2009 at the ripe 
age of 20.

“At the beginning, running Biancke’s 
was great,” Ashbrook said. “I was 
single. I didn’t have kids. I could 
put all of my time into the restau-
rant. Fast forward 10 years, life had 
changed. I was married to my hus-
band, J.D., with two children and 
pregnant with a third so I decided 
to sell the restaurant.”

After selling Biancke’s, Ashbrook 
opted to be a stay-at-home mom to 
her three children, Eva, Avery and 
A.J. The couple decided to build 
on 10 acres in Cynthiana but Mary 
Todd soon realized the stay-at-
home mom life was not for her.

“I needed more of an 
identity,” Ashbrook said. 
“That being said, I found 
myself wondering what I 
was going to do with my life. 
My family and I had known 
Doug Hampton forever and 
knew he had been success-
ful locally in real estate and 
insurance. He helped us 
sell Biancke’s in 2019 and 
just celebrated 50 years 
in the real estate business 
this past May. My dad was 
good friends with Doug, 
mentioned I was getting 
back into work and Doug 
mentioned I should get my 
real estate license and get 
into business with him at 
Palmer-Hampton.”

So here’s Ashbrook, freshly 
into a brand new career 
much different from a restau-
rant owner, trying to find her 
footing in the business. In 
doing so, she had to take time 
to realize what she wanted 
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to pride herself on in this new venture. 
As it turns out, she reverted back to her 
previous experience.

“On my first day in the office, Doug men-
tioned that above all, we do what’s best for 
our clients,” Ashbrook added. “That has 
always stuck with me and it is something 
that really carries over from all my time in 
the restaurant business. It was important 
to continue to go the extra mile. It was 
imperative, just like my previous career, 
to put out fires and make everything as 
smooth as possible for the customer.”

All of this has made things 
come full circle for Ashbrook, 
who believes both of her 
careers have revolved around 
the business of people.

“When I was a stay-at-home 
mom, I missed the adult 
interaction of working with 
and helping people,” Ashbrook 
said. “I’ve always enjoyed 
helping people, whether they’re 
relationships with people I’ve 
already known or new people 
I’ve met along the way, now 
coming as referrals or just new 
customers through a listing. 
So many relationships I’ve had 
through the restaurant have 
transferred over and are much 
deeper and more personal.”

I’ve always enjoyed helping people, whether they’re relationships with 

people I’ve already known or new people I’ve met along the way, now 

coming as referrals or just new customers through a listing. So many 

relationships I’ve had through the restaurant have transferred over and are 

much deeper and more personal.
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With that being said, Ashbrook is thrilled to 
have made the jump back into the Cynthiana 
workforce to continue to provide a phenom-
enal service to this community she loves 
and has done so much for her.

“I genuinely enjoy living here and want to 
continue to see it grow,” Ashbrook added. 
“If my kids continue to stay here, I want to 
continue to make it a better place to live 
for them. The real estate business, we see 
so many people who are looking for more 
of a small-town lifestyle. We offer a lot 
of that. I’ll spend more to give back to a 
family-owned business in town and there’s 
a huge sense of community pride here in 
Cynthiana. There are a whole lot of people 
making it a great place to live.”

It’s safe to say Ashbrook is one of many 
making her hometown the desirable com-
munity it is today.

I’ll spend more to give back to a family-owned 

business in town and there’s a huge sense of 

community pride here in Cynthiana. There are a 

whole lot of people making it a great place to live.
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We make loans easier.
More loan options means more opportunities for your clients.

  Portfolio Lending Products
  Physician, Dental & Pharmacist

      Specialty Loans
  Jumbo Loans
  Adjustable Rate Products
  Bridge Loans
  Remodel & Construction Loans
  Home Equity Lines & Home

     Equity Loans
  Lot & Land Loans
  Conventional Loans – Fannie Mae/Freddie Mac
  Government Loans – FHA/VA/USDA/Kentucky Housing
  CRA/LMI Lending Products
  Centralized loan operations and serving teams located in Central Kentucky.

While any Republic Bank Loan Officer can assist your clients, today we feature:

Republic Bank NMLS ID # 402606
877-892-3434

EMILY MILLER
Central KY Market Manager SVP
NMLS # 419242
859-266-3724

REBECCA ELLIOTT
VP Mortgage Sales Manager
NMLS 3379
502-542-9425 

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust 
Company Loan Originator ID #402606.

The Exterior Cleaning Professionals of Kentucky.

Residential Pressure Washing
Commercial Pressure Washing

Roof Soft Wash
Roof Cleaning

Gutter Cleaning
Concrete Cleaning

Very satisfied with their services. Roof cleaning was outstanding and I couldn't believe 
what a difference it made. Will definitely use again. - Bryan G. 

www.washkleen.com




