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HOME LOANS
MADE EASY

The Lender Realtors Trust Most to Make Them Shine
Call Me Personally Today! 949.257.9112

Shawn Muro

Senior Division Loan Officer | NMLS #331699

949.257.9112

MurolLendingGroup.com

MURO DIVISION

—— (3 GENEVAFINANCIAL

Turn All Your Buyers into

Same-As-Cash-Offers

WV ERSCOAPRIGEaIEDm ‘| only use and highly recommmend Coastal Home Inspection.

When You me Want Thley hovT a great tetom ?;exp?rts, ol\éjvoyts o?htlme oaq profe;s.sm?al.
THE BEST FOR can always count on them to conduct a thorough inspection.

YOU@ORROWERS ~CLIENT TESTIMONIAL

i mmcmm SER wm.-'

g%—r.l Call, Text, or Visit Our Website to Get Your FREE Quote!

MMLE #43058,

S 949-481-2501 | WWW.COASTALINSPECTION.US




ESCROW

OPTIONS GROUP

SELLER NOTARY SERVICES, WIRED COMMISSIONS,
ALTOS MARKET REPORTS, UPFRONT HOA ASSISTANCE,
PRE-ESCROW SERVICES AND MANY MORE

OUR ESCROW TEAMS SPEAK OVER 10 LANGUAGES TO
ENSURE YOUR CLIENTS FEEL COMFORTABLE AND
INFORMED THROUGHOUT THE ESCROW PROCESS

VICE PRESIDENT OF MARKETING & BUSINESS DEVELOPMENT
P.7143484/18
E. BERNADETTE@ESCROWOPTIONS.COM

WWW.ESCROWOPTIONS.COM

BY ESCROW OPTIONS GROUP

STAND OUT IN YOUR MARKET.

WE ARE HELPING AGENTS GROW THEIR
BUSINESS THROUGH INDUSTRY LEABING
TRAINING AND DEVELOPMENT WITH THE
LATEST STRATEGIES AND TECHNOLOGY
THAT ALLOWS THEM TO STAND OUT IN
THEIR MARKET. \




Let's Talk about the
Elephant in the Room... " We haV a p|ah'

Rates are High

—— e e e ——— = =

g Ea ~ . Chrlstopher Smith, Branch Manager
' 949-535-1821 he
www.mortgageonehomeloans.com % Sn};::};GAGGE};Eoup

TheSmithGroup@GoMortgageOne.com
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PROTECTING THE AMERICAN DREAM
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PRINT AND
CULTIVATE

DESIGN + CREATE

YOUR BRAND | YOUR VISION

SOUTH ORANGE COUNTY

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

¢ screen printing o fulfillment
OR KNOW SOMEONE WE SHOULD FEATURE? * dtg (digital printing ) = product development
% | - * embroidery * grophic design
ive years or less in the business
’ e . For more information, to nominate, or printandClﬂtiVate.Com
* At least $10 million in sales in one calendar year to req;i:ta::r::lfli:::@rﬂe:;::iis:‘!emaiI HELLO@PRINTANDCULTIVATECOM
* Active on social media ﬁ (949) 973-1515
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the REALTOR® community!

CHIROPRACTIC
Horning Chiropractic
and Acupuncture
Ben Horning

(949) 422-7698

ESCROW SERVICES
Corner Escrow

Katie DiCaprio

(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
Hallie Packard
(949) 607-7665

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

ESTHETICS, BODY
CONTOURING
AND SLIMMING
Executive Esthetics
(949) 715-0768

HOME INSPECTION
Coastal Inspection Services
Tracie Kirkpatrick

(714) 469-9489

Preferred Inspection
Services

Jerry Stonger

(949) 234-7125

10 - April 2023

The Real Estate
Inspection Company
April Georgeson
(760) 484-6740

JUNK REMOVAL SERVICES
The Junkluggers of

Orange County

Joe Sandoval

(949) 632-2123

LISTING PREPARATION
SERVICES

Freemodel

Ann Townsager

(949) 463-0036

MORTGAGE SERVICES
CrossCountry Mortgage
JJ Mazzo

(877) 237-9694

MortgageOne, Inc.
Christopher Smith
(949) 292-9292

Movement Mortgage
Matt Webb
(949) 742-2868

Muro Lending Group
Rick Muro
(949) 354-8400

US Bank
Erica Dose
(949) 355-2851

MOVING COMPANY
Costa Mesa

Moving Company
David Wilkes

(714) 2411673

PHOTOGRAPHY &
VIDEOGRAPHY
Antis Media

Dave Antis

(917) 696-2493

Bowman Group Media
Tyler Bowman
(949) 275-1386

Thomas Pellicer
(714) 381-7675

WASIO faces
Yaneck Wasiek
(949) 529-0512

PROFESSIONAL
ORGANIZING
Coastal Organizing
Company

Liz Wann

(949) 482-9476

SCREEN PRINTING
& EMBROIDERY
Print And Cultivate
Flo Indries

(949) 973-1515

SOCIAL MEDIA
LY Media Ventures
Lauren Yek

(949) 981-7959

STAGING & HOME DESIGN
Straw + Clover Studio
Andrea Dean

(714) 655-9705

TITLE SERVICES
Chicago Title
Shannon Peterson
(949) 235-6913

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title
Jeff Tiss
(949) 422-1301

WEFG Title
Andrew Walsh
(949) 300-9101

PROVIDING QUALITY HOME INSPECTIONS
Throughout:sSouthern California

Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors
er of both ASHI and InterNACHI

ring in-house sewer

line inspections! 10%, OFF.

for Active Duty.
Military &
Veterans

PreferredInspects.com

Call'Today To Schedule An Inspectibn
(714)323-1345 or. (949)234-7125
jerry@preferredinspects.com:

OVER 10 YEARS IN HOME
INSPECTION EXPERIENCE

P:-.

| gf STRAWS
W7 CLOVER

714-655-9705
949-290-4055

HOME STAGING

South Orange County Real Producers - 11



MEET THE

SOUTH ORANGE COUNTY

REAL PRODUCERS TEAM

Ellen Buchanan Geneva Eilertson

Michele Kader
Owner/Publisher Editor Marketing Associate
(949) 280-3245
michele kader@
realproducersmag.com

Tyler Bowman
Media and Video

Dave Danielson Alex Regueiro
Writer Social Media Manager

Thomas Pellicer

Jenny McMasters Yaneck Wasiek
Photographer Photographer Event Photographer
WASIO Photography

If you are interested in contributing or nominating REALTORS® for certain stories, please email us
at michele.kader@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by The
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

RP
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CORNER

ProfessionalfService),

Unwavermg.lnt ,,grlty
An Escrow Team You @an. Trust

e AI WieQ
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George Delgado
Account Executive
949.668.2447
George@cornerescrow.com

Katie DiCaprio
Chief Marketing/Operations Officer
949.303.0515
Katie@cornerescrow.com

WWW.CORNERESCROW.COM O

CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS TUSTIN

IRVINE LAGUNA BEACH LAGUNA NIGUEL




SOUTH OC REAL PRODUCERS

SUNSET ON THE BEACH
AT HOTEL LAGUNA

MAY 3, 2023
4:30 - 7:30 PM

We’re excited to announce that our next Stay tuned for more information,
quarterly event will be held on May 3, and be on the lookout for your
2023, from 4:30 p.m. to 7:30 p.m. at the exclusive invitation via email!

lovely Hotel Laguna in Laguna Beach.

CORNER ——

g EscrRow MAZZO GROU

POWERED BY ( saCowniry googe

For more information on South OC Real Producers events,

please email michele.kader@nco.com.

14 - April 2023

VB, AT P
CLIENT s Y
CONVERSION
>SVYSTEM

Our Predictable Process Assures Peak Performance

» All Referrals Contacted in 2 Hours or Less

s Airtight Pre-Approval as Good as Cash
Puts your clients in the best position to negotiate and secure their home with
our 10-Day Quick Close Guarantee up to $1,000 per day, $5,000 Pre-Approval
Promise to seller, and Deposit Protection up to $100,000.

® 21 Touch Follow-up Client Conversion System

® Face-to-Face Mortgage Wealth Consultation

® Sales Reputation Presentation to Advocate
for Partners and Lender Testimonials

e e e
Level Up your lender, call today! MAZZO GROUP
CROSSCOUNTRY MORTGAGE™
37?-23?-9 E 94 support@mazzogroup.com

TITLE
SOCIAL MEDIA sOLUTIONS

MANAGING & MARKETING TEAM

STAND OUT

AS A ESITAIEFAG ENIT]

SOCIAL MEDIA MANAGING & MARKETING,
LEAD GEN, EMAIL MARKETING, GOOGLE
WEBSITE & SEO OPTIMIZATION PLUS

INTEGRITY ~ semvice  First American Title™

EEEENTIARE

WE ARE PROUD TO HELP PROTECT

MORE!

#1 TITLE TEAM IN SOUTH ORANGE COUNTY

FOR MORE INFORMATION, CALL LAUREN YEE AT (949} 931 7969 RT)29N4R82P9?2A8EL ALE7)§ :l3E7RéN5A7|g|2DEZ
LY MEDIA VERTURES » LAURENGLAURENYEK COM « LAURERYEK.QOM rraphaelA@firAstamcom a\hemandéz@ﬁrstam.com

’ @ DAPHNE ALT LISA MAXWELL
\ 949.295.0828 714.425.5960
u @ f E ’ daphnealt@firstam.com

Imaxwell@firstam.com

TitleSolutions@firstam.com | www.TitleSolutionsTeam.com
30110 Crown Valley, Suite 202 | Laguna Niguel, CA 92677

South Orange County Real Producers - 15




Custom Packages
Same Day Reports
1750+ 5 Star Reviews
800.232.5180

The Real Estate
Inspection Company

cover rewind

MELODY SMITH

ANVIL REAL ESTATE

Since late 2021, when Melody was on the cover of
South OC Real Producers, Anvil Real Estate has nearly
tripled in size and catapulted from number 213 to the
number 18 producing office in Orange County.

Photo by WASIO faces

In this office,
we hustle. We
develop skills.
We achieve
goals. We are
successful. We
work together.
We are a team.
We are not a
family business;
we are a
business family.
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Orange County’'s Premier Real Estate Marketing Company

PRGtG = Video » AetidlisiZillow Walkthrujs SDAoUrs\VirtualStaging sWebsites
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BOWMAN

GROUP MEDIA

REAL ESTATE MARKETING

QUALITY - SERVICE - VALUE

www.BowmanGroupMedia.com
Tyler Bowman | 9492751386 | Tyler@BowmanGroupMedia.com

GLEN
OAKS

MEET CHRISTOPHER & HALLIE
YOUR ESCROW PARTNERS

Christopher Arce-Dale Hallie Packard
Branch Manager Business Development
Cell: 714-906-7131 Cell; 949-607-7665

CDale@glenoaksescrow.com HPackard@glenoaksescrow.com

« 20,000 career-closed transactions
« $8,000,000,000 in career-closed residential real estate
« Highest and Most-Rated Escrow Team in California
» Over 400 5-Star reviews on Yelp
16 Exclusive Concierge Services

Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com
949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677



ICONIC IMPACT

Success indeed comes to those who
do the right things consistently over
time — people who dedicate them-
selves to doing things for the right
reasons for those around them. With
that in mind, one of the shining exam-
ples of leadership in the real estate

landscape is John Veytia.

20 - April 2023

VEYTIA

As a REALTOR® with Berkshire
Hathaway HomeServices Lifestyle
Properties, John continues his iconic
impact on the lives of people in the
region by helping them achieve their

real estate goals.

“The part that I enjoy the most about

what I do is getting to know new

people and rising to the challenge of
helping them meet their real estate
goals,” says John. “It’s very import-
ant to me that the people I work with
have had fun throughout the transac-
tion, and that they know I was profes-

sional and care about them.”

»» agent spotlight

By Dave Danielson
Photos by Jenny McMasters




A LEGACY OF EXCELLENCE
John’s remarkable career began in
1964. He had lost his father the day

before he went to college.

“After my father passed away, my
mom didn’t want to live in the house
anymore. She had agents sell her
house and she got a new one,” John
remembers. “When my mother got
her new house, there were big issues
with water that were undisclosed.
The agent mistreated my mother in
the deal. When I went to go talk to

him, he told me ‘Buyer beware.”

That flippant comment that the listing
agent spewed at the time represented
the underhanded kind of real estate that
John wanted nothing to do with. In fact,
it greatly motivated him to do some-
thing about it for the future ... so much
so that he earned his own real estate
license in 1962 when he was 19 years
old, and his broker’s license at 21.

“I went to UCLA at the time, and they
had a certificate of real estate pro-
gram (today’s GRI) that I completed. I
studied finance, banking and apprais-
als and took real estate law. I got a
cert in RE at UCLA.”

STARTING HIS PATH IN THE BUSINESS
John wound up teaching real estate
law from 1966 to 1972 part-time to

help other people pass their exams.

John dove in, learned, and — step by
step — made an undeniable difference
in the lives of many residents through
time. In fact, he has recorded more

than 2,000 transactions in his career.

Yet, for all of his accolades and
achievements throughout his career,
the number that means the most for
John is the price he can get for a
client listing their home. As he says,
“We aren’t in the real estate business;

we’re in the people business.”

6699

OUR GOAL IN LIFE
IS PEOPLE, AND WE
KNOW THAT THEY

WON'T REMEMBER
WHAT WE SAID ...
BUT THEY WILL
REMEMBER WHAT
WE DID FOR THEM.

John Veytia with his wife and fellow
Realtor/broker, Linda Carter, and their
two bichon frisés, Paloma and Frida.

ENRICHING LIFE

Family enriches life for John. He trea-
sures time with his wife of 31 years,
Linda Carter, along with their two

pups — Paloma and Frida.

In addition to being an agent for the
past 37 years herself, Linda earned
her broker’s license 10 years ago.
Sharing the same path in life and
business is something they both feel
thankful for.

“We both have the same goals of help-
ing people. Linda is wonderful talking
with people and gathering informa-
tion from them,” John says. “I like to
focus on the facts and numbers. Plus,

I am a consummate negotiator.”

MOVING THEM FORWARD
One of John’s favorite aspects of the
business is helping others move for-

ward in their own careers.

“I like to teach and coach. I do
role-playing with them twice a week.
I'm trying to raise the level of the real
estate agents I know. I've been in the
business so long, and I want to give
back to others.”

In his free time, John likes riding
bicycles with Linda in spots all
around the world. They also like to

cook, travel and entertain together.

John is also engaged in his commu-
nity and has contributed greatly over
the years. He has served as past presi-
dent of the local Rotary chapter, and
is on the board of directors for the
California Life Center and CFLC — an
organization that supports troubled
children. “We work a lot getting them
turned around,” John says. “We have
an adoption service and also help

with foster homes for children.”

TRUST AND ACHIEVEMENT
Those who know John count on him
to do the right thing for them and

their situation in life. They trust that
he will follow through each day.

“I go back to the way my mother was
treated. No one will ever be treated
that way when they work with me. I
have to make them whole, happy, and
I want them to be raving fans,” John
emphasizes. There are many local

residents who, indeed, have become

raving fans — with outstanding, pos-
itive memories of the work John and

Linda have carried out for them.

“I look forward to helping people.
They are all God’s kids,” John says.
“Our goal in life is people, and we
know that they won’t remember what
we said ... but they will remember
what we did for them.”

South Orange County Real Producers - 23




: YOUR ONE-STOP-SHOP ©
FOR REAL ESTATE AND
PERSONAL BRANDING MEDIA

Once the file is Our teams strive to Once all Condi.tions
submitted to an reach full processing have been fulfilled,
underwriter, the in only 7 days. No we have a one-day
’ it goal to be clear to
clock starts on more waiting around v
. for weeks or months. :
their 6-hour goal.
PFRONT NG NG
UNDERWRITING

CALLING ALL REALTORS LOOKING
FOR THE RIGHT PARTNERSHIP.

AUTOMATION TOOLS

Partner with an organization that offers
marketing solutions that help grow and
automate your business.

Marketing tools that help you generate:

NEW LEADS & MANAGE CURRENT CLIENTS o

EDUCATIONAL CONTENT CREATION
OUTBOUND EMAIL MARKETING
PLATFORM INTEGRATIONS:

PRINT MARKETING CQ
Integrates with:
...all at your fingertips. + Homebot R
''''' + MBS Highway
+ BombBomb

AR

+ Home Value Reports

.J-'

y "??
HEDULEYOUR
NEXTJOBTOD;m;

i ﬁ‘com i

SC

LEIGH MCMAHON
YOUR LOAN OFFICER | NMLS 1075410
Direct: (949) 239-4252

leigh.mcmahon@movement.com @ MOVEMENTMORTGAGE
www.leighmcmahon.com

A1035189, CA-DBOG37497, NV-76730 | Movement Mortgage LLC. All rights reserved. NMLS 1D 39179 (For
] licensing information, g0 to: - wwwnmisconsumeracessrg. - Addtonal - infornation - avaiable ot
movement.com/legal. Inerest rates and products are subject to change without notice and may or may not be

. .
(O] @mortgageupdates sl . e flon ot . e st s o s,




GENEVA
FINANCIAL,

D) partner spotlight

By Dave Danielson

cr 7

It is energizing to see those who are obsessed
with eliminating challenges and obstacles in
business. Having the belief and dedication of key
individuals in your personal and business life

makes all the difference.

That’s why it means so much when you’re able to
partner with a professional who always looks for

a way forward.

That’s exactly what you and your clients get
when you partner with Senior Division Mortgage

Advisor Shawn Muro and Geneva Financial, LLC.

“The whole reason why I have my team do what
we do is to give back to my clients and partners
and provide the same opportunities I have been

given,” Shawn says with a spark.

“I love telling someone yes. My mantra, when a
client reaches out to me for a mortgage is, it is
never a no; it is only a matter of when. I share the
excitement of my clients and will find the answers
to all of the challenges. That’s the most important
part of my day — making their goals a reality.”

Photo by Jenny McMasters

LEARNING AND GROWING THROUGH TIME
Shawn grew up in the Midwest. For a time, she
worked in television and production and then
became a teacher. “It is all about serving people
and helping them. When you’re a teacher, you
help kids become successful, educated adults,”
Shawn explains. “Now, I'm helping people buy
their first and second homes and position them-
selves to become real estate investors. It’s all

about service.”

FOLLOWING THEIR OWN PATH

Shawn and her husband, Rick, bring extensive
experience and expertise in mortgage lending to
their partners and clients. Shawn and Rick had
nearly 20 years of mortgage experience before
developing their own division with processing,
underwriting, and closing, all dedicated exclusively

to their team.

“The most important thing in looking at a mort-
gage company to partner with is the culture,”
Shawn says. “It has to be a good atmosphere ... a

win-win atmosphere.”

South Orange County Real Producers - 27



Shawn Muro, pictured on John Stanaland’s sport fishing boat, The Huntress.
(Photos by Jenny McMasters)

“We came here and are very happy to be working in
an environment where we have more control over
operating our business and serving our clients. I have
my own operations team. I control the ball from start
to finish, allowing me to be fast and available. My top
priority is to make my agents shine by making their
lives and transactions easy and profitable, helping
their clients to the finish line ASAP.”

FULL-SERVICE TEAMWORK
The Muro Division at Geneva Financial, LLC, is a
full-service mortgage bank that offers everything

available in the lending sector.

Today, Shawn and Rick are joined by a dedicated
team of professionals, including two underwrit-
ers, three dedicated processors, and a closing and
support team. Overall, the Muro Division has 12
branches at Geneva Financial in multiple states

from coast to coast.

28 - April 2023
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WE ARE HERE TO SERVE MY
REALTOR® PARTNERS, TO ELEVATE
THEIR TRUST & BUSINESS IN
EVERYTHING WE DO.

| AM ALWAYS FULLY
TRANSPARENT AND
AVAILABLE TO THEM.

As Shawn explains, “My team dedicates themselves
to meeting the needs of their REALTOR® partners.
It’s about them. We are here to serve my Realtor
partners, to elevate their trust and business in every-
thing we do. I am always fully transparent and avail-
able to them. I want my agents to know that they are
so important to us,” Shawn emphasizes. “My team
and I are here to turn our agents’ clients into ‘Same
as Cash’ borrowers, taking all the guesswork out of
the transaction, getting offers accepted quickly, and
developing high trust with the Realtor teams I work
with. Co-marketing, lead share, and agent devel-
opment are all part of the bigger picture and value
proposition we have developed.”
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TREASURED LIFE

Away from work, Shawn and Rick trea-
sure time with their family, including their
daughter, Brittany Wright, who works as a
loan officer and division marketing special-
ist on the team; and their two sons, Nicholas

and Macrey.

In their free time, Shawn and Rick love
being out on the water. Deep-sea fishing is
a favorite for them. “That’s definitely my
happy place,” Shawn smiles.

They also enjoy time at their property in
Cabo San Lucas. In addition, Shawn enjoys golf
and receiving lessons from her brother, who is a

golf professional.

When it comes to giving back, Shawn and Rick are

huge supporters of veterans as well.

FINDING A WAY FORWARD

With a sense of dedicated service, tireless effort,
and creativity to find a way forward, Shawn, Rick,
and the rest of the team in their division help those
around them move closer to their dreams ... and

they do it by finding ways to say yes.

= .

—
~ Shawn and her husband, Ricke - _»_f'_'—

(Photo by Jenny McMasters) . e
o S

- - —

As Shawn says, “The people we work with really
matter to us. We treat everyone like family, and we
want them to have that security of knowing that
they are in good hands.”

For more information, call 949-257-9112,
760-656-6383 (Desert) or 866-656-7111
(toll-free), or email SMuro@GenevaFi.com.

MURO DIVISION

(3 GENEVA FINANCIAL




A () THOMASPELLICER 7, Y- TSbank

i : : still | motion phOtographer Jumbo mortgage options for your

higher-limit needs

people

SPACES

aerials

If you're considering buying a higher-cost or luxury home, your
best mortgage option could be a jumbo loan. Jumbo mortgages
can exceed the limits of a conforming loan, offering increased
purchasing possibilities.

- Low down payment options - Portfolic loans for unigue

SRR ! . . - Fixed- and adjustable-rate situations
Specializing in architecture, interiors and luxury real estate. mortgages ~ Primary residence, second
714.381.7675 | www.THOMASPELLICER.com - Lender-paid mortgage homes anr._! invelstrnent
insurance programs available property financing

@thomaspellicer -
. - Financing for a wide price

_ . range of homes

Erica Dosa

Mortgage Loan Officer
Loan approvad is subject 1o crednt approval and program quidefines Ivina
Not all loan programs are available in all slates Tor all kean amounis, ;
Interest rates and program terms are subject to change without 949-863-2422 office
nolkce, Visil ushank.com 1o leatn mofe aboul LS. Bank Llrm:‘u'.ls 949-355-2851 cell
and services. Morfgage, home equity and credit products ase offered ! =
by LS. Bank Malional Association. Deposit products are olfered by erica. dose@usbank.com
LENDER L5, Bank Naticnal Association. Member FOIC, ©2023 IS, Bank MNMLS # 400582

COSTA MESA
MOVING COMPANY

¥ ¢ Junk removal
poNKLUggCIS done right.

Jﬁ“hﬁmme reen

"Shannon and Cheryl go above and beyond for
Why partner with The Junkluggers? their clients. They provide exceptional service
and are dedicated to achieving an outstanding
real estate experience.”

- KH

What to Expect From Us
\/ Licensed & Insured

\/ Expertly Trained
\/ Packing & Crating Services

= Relable, Eco-Friendly Service
Residential and Commercial
same-Day and Next-Day Jobs
A Fully Insured, Friendly Crew \/ Referred by interior designers,
antique dealers, property
managers, and real estate
agents throughout
Southern California

\/ Excellent Reputation

\/ Low-Cost Packing Materials
v/ Modern Equipment & Trucks
v~ Storage Available

v/ FREE Estimates e Lose 10-40 Lbs in 3 months

) Receipts for Any Donations

We'll donate, recycle, & rehome your items
to minimize what ends up in landfills,

$25 OFF 3w

I
I
Oy af g ticipating localions. Limal | per poby Camneat |
I
I

n— -

- = ,:,F. -
Partnered Together, We Can Accompl
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USE CODE: 25REALPRODUCERS

Signature Weight Loss

.
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Book now for a free onsite estimate! Boutique Service, Clinical Care and so much more...”
Cheryl Anderson Shannon Peterson (714) 2411673 Book your free consultation today to learn more about
(949) 212-2903 5 Corporate Park, Suife 100 2614 S Oak St * Santa Ana, CA 92707 medical weight loss at Executive Esthetics!

1-800-LUG-JUNK
junkluggers.com
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Irvine, CA 92606
949-235-6913
Shannon.Peterson@ctt.com

Cheryl.Anderson@ctt.com CostaMesaMoving.com

) . 949-715-0768 | www.ExecEsthetics.com
info@costamesamoving.com

staff@execesthetics.com | 31655 Coast Hwy., Laguna Beach
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power couple

By Dave Danielson
Photos by Jenny McMasters

Do you know what your work
really means for your clients?
Each day, you apply your growing
skillset and in-depth knowledge
of the market and the process to
helping your clients make it to the
close of escrow and to their next
chapter. Along the way, you are
the hero that helps them buy or

sell their home.

Julie and Greg Schnieders form
a dynamic husband-and-wife

team to achieve that.

LEADING BY EXAMPLE

As REALTORS® and Partners
with Schnieders Real Estate
Group and the brokerage of
Bullock Russell Real Estate
Services, Julie and Greg demon-
strate the undeniable value of
trust and honesty.

“We really get close to those we
serve,” Julie says. “To be successful,
you need to have their trust and for
them to feel good and know that you
are really working for them. I really

love seeing people achieve their goals.”

As Greg explains, one of the points of
pride for them is the fact that they have
sold every listing they’ve ever had.

“I feel like we are always able to roll
and change with the dynamics of the
situation. Julie has the ability to lis-
ten to people and have empathy. We
each have a different role that we play
together,” Greg says. “Julie handles

a lot of the staging and working with
our clients with our vendors and I
step wherever needed to coordinate
various aspects of the transaction all

the way down to landscaping

BEGINNING THEIR JOURNEY
Julie remembers starting her real

estate career in 2004.

“I had gone through a divorce. Prior to
that, I had started studying for my real
estate license,” she recalls. “And we
had been looking to move and looking
for houses. The Realtor showing us
kept showing house after house that
weren’t anything like what we had
described that we were looking for.
Finally, I said, ‘You aren’t showing me
anything close to what we said we’re
looking for,” and showed him a few I
wanted to see. The Realtor looked at
me and said ‘Oh, you want a quality
house.” I was stunned. I thought, ‘Have
you not been listening to us?’ I knew
then I had to get my license. Today, our
motto is ‘Listening to the Needs of Our
Clients First.”
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As Julie got her start, she
worked with Prudential ini-
tially. In time, she followed the
suggestion of a friend to join a
team. Soon after, she signed on
with the McMonigle Group and
Jerry LaMott’s team, where
she worked for six years in the

high-end luxury market.

Prior to real estate, Julie had
worked with GTE Sprint as

a Major Accounts Manager
acquiring and managing large
corporate accounts, for which

she won many sales awards

“All those experiences helped
really hone my negotiating
skills,” she says. “I pride myself

on my negotiation skills.”

REWARDING NEW CHAPTERS
In time, Julie met Greg.
Eventually, they were mar-
ried. Shortly after that, Greg
entered real estate himself
with Coldwell Banker. After
getting established, Greg
moved forward to the next
step in his career — and

teamed up with Julie.

In the days of the economic
collapse of the late 2000s,

Greg was ready for a change.
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Julie and Greg Schnieders enjoy making homemade pizza in their
wood-fired pizza oven.

“I wasn’t in love with the business, frankly, at the
time. I went back to work for the marketing company
I had been with for 15 years. After that, I worked in
magazine publishing with my own magazine in Ladera
Ranch for a couple of years. I really enjoyed that,”

Greg remembers.

“Then, when COVID hit, many of our advertising
partners were construction companies who were pull-

ing back on advertising. So, I returned to real estate

where Julie and I became a real estate

team for the past five years. We have
learned the fine art of how to live and
work together and in turn, learn what
each does well. For example, Julie
manages the majority of the inter-
facing with clients throughout the
transaction, and I enjoy the marketing

and lead generation side.”

FAMILY FOUNDATION

Julie and Greg are fulfilled by the
time they spend with their children
Kyle, Bryce, Hailey and Rusty and

their entire family.

In their free time, Julie and Greg
enjoy playing pickleball with their
family and friends. In addition, Julie
and Greg enjoy wine tasting, as well
as exploring and promoting new and

local restaurants.

At home, Greg enjoys making culinary
creations. He and Julie host pizza
parties using their outdoor wood-fired
pizza oven. They even make their own
dough and pizza sauce. They also enjoy
hosting blind Wine-tasting contest

events with their friends.

When it comes to giving back, Julie has
been involved with the Rancho Santa
Margarita Chamber of Commerce, as
well as the board of directors for Center
Club Cares, the philanthropic arm of
the Center Club in Costa Mesa. She
was also on the board of Veterans Legal
Institute, which helps veterans with
legal issues at no cost to them. Both of
these board positions involve a lot of
fundraising and gala event planning.
Greg volunteers on the board of direc-
tors for SAMLARC.
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WE WANT CLIENTS TO
KNOW THAT WE ARE
WORKING IN THEIR
BEST INTERESTS AT
ALL TIMES.

SUPPORTING POSITIVE GROWTH
In general, they enjoy having the
chance to contribute to the community

that they’ve been part of for 35 years.

With each successful transaction that
Julie and Greg complete, they remain
focused on the undeniable value of

trust and honesty that they build with

their clients.

“Through that process, it’s very
important to us that clients never feel
pressured to make a decision that
wasn’t in their best interest, whether it
was purchasing or accepting an offer,”
Julie and Greg emphasize. “We don’t
like being salesy. We're always trying
to include a value-add. We want clients
to know that we are working in their

best interests at all times.”
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HOME ORGANIZING
O MOVES & RELOCATIONS

ORGANIZING BUSINESS ORGANIZING

ORGANIZING
~ COMPANY

COMPANY

SCHEDULE SESSION

2. GET PHOTOGRAPHED

3. REVIEW HEADSHOTS

4. RECEIVE RETOUCHED HEADSHOTS

WASIOfaces.com | info@wasiophotography.com | 949-529-0512 Sl
3633 W. MacArthur Blvd, Santa Ana CA 92704 949.482.9476 | WWW.COASTALORGANIZINGCOMPANY.COM
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Each of us has a vision for our future — a hope for where approach has created rewarding results all around.
we’d like to be in the days and years to come. That’s where Along the way, she has received numerous awards
leaders like CalLee McManus come into the picture. and accolades that place her among the nation’s

elite real estate leaders.
As founder and REALTOR® with Monarch Real Estate,
CaLee specializes in helping others get where they wantto ~ “I want to help those who really want to do well
go in life ... in turn, transforming their dreams into reality. in real estate,” she smiles. “This is a way I can

give back and help others grow. I never under-

EASING THE WAY FORWARD FOR OTHERS stood why an agent would work for another agent,
CalLee is driven to improve the lives of others. In turn, that advertising someone else’s name and not their
A Py R RN 1 W Bt TR Sl o
! Gl - g . L s
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Monarch Real Estate (seated: Yolanda Staff, Annie e " -'l"-'. .. B I' 4 el i

Li, CaLee McManus, Luiz Camargo; back row:
Susan Alton, Edgar Torres, Alexa Thomas)

1%“
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own. Monarch allows agents to grow
their own business, with their own
name, while reaping all the benefits

of an intimate team.”

LEARNING AND GROWING

Prior to real estate, Cal.ee excelled as a
senior manager in finance for a Fortune
100 company, managing 150 employ-
ees and over $3 billion in receivables.
Eventually, she and her husband started
their family and she stayed home for a
time with her children.
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“I went into real estate in 2006, believ-
ing it would be a good fit for my life with
small children and enjoyment of business.
From the start, I did things independently
and always had my own real estate busi-
ness. [ really love all aspects of running
the full business. I truly found my dream

job,” she says.

WINNING TEAMWORK

Today, CaLee has created her own agency,
Monarch Real Estate — a close-knit,
collaborative team that brings a world of

benefits to each individual.

“I switched to Monarch Real Estate after

I bought my own home from CaLee, as

the listing agent. She was professional,
sincere, and patient throughout the trans-
action. During the first year with Monarch,
CaLee provided mentorship, knowledge
and training to ensure my sales doubled!
She is a passionate and warm-hearted
leader and friend. The entire team is super
friendly, trustworthy, and has each other’s
back. Monarch rocks!” says Agent Partner

Annie Li.

“We have a wonderful group of collabora-
tive, trustworthy, and dependable agents.
When you’re gone, you know your clients

are being taken care of the way you would

want. I want to provide agents with the same over-the-top

level of service and commitment,” says CaLee.

TANGIBLE BENEFITS

CaLee and her team meet every week and collaborate ...
sharing ideas for getting more business, getting out in the
community and helping each other move forward. That’s

just the start.

“We have state-of-the-art technology. We have the muscle
and support from our very large umbrella brokerage. They
provide us with the latest technology tools, compliance sup-
port, and education. This allows me to focus on the agents
and clients,” says CaLee. “We have a partnership with the
top-performing agents across the country, creating more
referral opportunities, as well as the advantage of off-mar-

ket sales leads.”

Monarch helps clients get the best return on investment by

assisting with preparation and remodeling.

“We have an exclusive partnership with subcontractors

and also have a partner company that specializes in coming

in, creating a plan with the homeowner, carrying out the

remodeling, and all of it is paid for at the end of the transac-

tion through escrow,” CaLee says.

Education is also key. Members of the team have access to con-
tinuing education, the latest technology stacks and programs,
and they can take part in weekly role playing, as well as ongoing

education from local and national economic expert partners.

Another step that the firm takes is assigning a client care
coordinator. As CaLee says, “Once a deal is signed, whether
launching a new listing or entering into escrow, the client care
team handles the majority of the transaction and marketing
for them. That way, the agent can focus more on prospecting

and negotiating.”

AWARD-WINNING EXPERTISE
Those who are part of the Monarch Real Estate team learn

from one of the nation’s best.

Monarch Real Estate won Best Luxury Real Estate Broker

in Orange County through the Luxury Lifestyle Awards for
2021 and 2022. The team was also ranked as one of America’s
Best by Real Trends magazine for 2021 — among the top 1.5

percent nationwide.
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CaLee, herself, has been recognized

as a Five-Star Agent by Orange Coast
magazine since 2010, ranked among
America’s Top 100 Agents and among the
top 1 percent in the nation since 2018,

a Woman of Distinction in 2017, as well
as recognized by Forbes Magazine and
featured in Who’s Who in America as a
Market Leader.

CaLee is also partnered with and contin-
ually learning from other founding part-
ners around the country and bringing
this insight to her team.

PHILANTHROPY AND COMMUNITY

The team’s work is reflected by its core
values of “Integrity, Trust, Concierge
and Efficiency.” Monarch Real Estate
does more than help their clients achieve
their real estate dreams. They also have

a heart for helping.

“We are very involved in the community,
whether it’s supporting local schools,
Little Leagues, church, the Elks Lodge,
etc.” she says. “We also have a connec-
tion to the Lupus Research Alliance that
we work with, and will soon be collabo-
rating with the Alzheimer’s Association

of Orange County.”

As Cal.ee continues to build with her
team for the future, she does so with an
agency that is built on a solid footing of

care, excellence, and white-glove service.

When asked why she chose the name
Monarch Real Estate, CaLee says, “First,
the word “Monarch” is reminiscent of
royalty, which reflects our high-end
luxury focus and high level of service.
Second, the butterfly represents migra-
tion; that is, butterflies move their home
every year. Third, it reflects the transfor-
mation of the caterpillar into a butterfly,
on point with our approach — the way
we transform homes in order to make our

clients’ dreams become a reality.”
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tEscrow Source

Orange County’s Finest Escrow Agency

| truly found my dream job.”
—Calee McManus

Terri has been working in the escrow industry since 2002 when she
retired from her career as a Flight Attendant. She has so much pas-
sion and an abundance of energy for her job, and that shines
through when you meet her. She loves helping The Escrow Source
grow their business and helping their clients have a smooth trans-
action.

Terri’s goal is to make sure that all of The Escrow Source’s client’s
needs are always taken care of quickly and as efficiently as possible.
She is available to them 24/7and truly prides herself on being a

phone call away.

T A

_ Contact one of the top escrow companies in Orange County today!
-,

949-305-0888 | theescrowsource.net
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677
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ME MOREI WE DO THE WORK. YOU MAKE THE SALE.
L Fully managed renovations that help clients sell for more.
Were you, your broker, or the team —— == L Concierge service that designs, manages, and

featured in an issue of Real Producers? S e - pays upfront for pre-sale renovations and preparation.

Local project management.

Want a copy of your article or full
magazines that you were featured in?

No cash required - No arbitrary caps on funding.

MIKE LOVULLO

PARTNER SPOTLIGHT
PHILIPPE & TONJA HELLER
THE REAL ESTATE
INSPECTION COMPANY

REPRINTS! \ ""ﬂ;"mﬁ s
What the heck is a reprint? A reprint is a four- or eight-page,
magazine-quality-grade paper with your full article and photos
and you on the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that can help

brand you, your team and/or your business.

* Use on listing appointments.

* Send out to friends and family.

* Send to clients with your holiday greetings.
* Brokers can use as recruiting tools for capturing
new talent.

* Use when farming your favorite neighborhood.

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING COR-
RECTED IN MY ARTICLE?
No worries! We can make any changes needed. We

send you a proof, you approve, and then they are sent

-
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Horning Chiropractic WHO CAN BUY THESE?
& Acu puncture The REALTOR® that was featured, the broker, our

to you via FedEx.

partner or family. Anyone who wants to promote you.
Acupuncture & Chinese Medicine ¢ Chiropractic
Applied Kinesiology ¢ Nutrition Plans HOW DO | ORDER?
25241 Paseo De Alicia, Ste 150 | Laguna Hills, CA 92653 Email our reprints manager, Geneva Eilertson, at
949.422.7698 | www.drbenhorning.com
geneva@realproducersmag.com.

@drbenhorning @drvanessasmithhorning

Freemodel.com Let’s Talk!
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At WFG National Title we pride ourselves on delivering the
BEST customer experience for you and your client. We
would love the opportunity to work with you so you can
FEEL what it is like to work with a Title Company who
appreciates you, your client and your business.

VVF(J Nd[lonal Title Company

a Williston Financial Group company

Give Us a Call!

Andrew Walsh ¢ VP of Sales & Marketing
949.300.9101 e awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/




