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GAZINE

By Kristin Brindley, Publisher

Ever since my team launched our Real Producers magazine six years ago, | have

heard some of the same questions from top agents around the country. | figured
it would be most efficient to publish the answers here in case more of you in
South Jersey had the same questions. My door is always open to discuss anything regarding this

community — this publication is 100 percent designed to be your voice!

Q: Who receives this magazine?

A: The top 500 agents in South Jersey. We pull the
MLS numbers each year (by volume) in the South
Jersey area: Camden, Burlington, Gloucester, and
Salem counties. We cut off the list at number 500,
and the next year’s distribution is born. We did this
again in January, based on the new top 500 agents
in sales volume for 2022. So we have a few new top
producers who have joined us — along with agents
from last year’s top 500 who are still with us. Based
on 2022’ list, the minimum production level for
our group is $5 million. The list will reset again at
the end of 2023 for the following year and continue

to update annually.

Q: What is the process for being featured in

this magazine?

A: It’s really simple — every feature you see has
first been nominated. You can nominate other
REALTORS® (or yourselves!), affiliates, brokers,
owners, and office leaders can nominate Realtors
as well. We will consider anyone brought to our
attention because we don’t know everyone’s sto-
ries, so we need your help to learn about them. A
nomination currently looks like this: you email us
at Wendy@kristinbrindley.com with the subject
“Nomination: (Name of Nominee).” Please explain
why you are nominating them to be featured. It
could be that they have an amazing story that needs
to be told, perhaps they overcame extreme obsta-

cles, they are an exceptional leader, have the best

customer service, or they give back to the community
in a big way. The next step is an interview with us to
ensure it’s a good fit. If all works out, then we put the
wheels in motion for our writer to conduct an inter-
view and write the article and for our photographers

to schedule a photo shoot.

Q: What does it cost a Realtor/team to be featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my

friends, so nominate away!

Q: Who are the Preferred Partners? Y, :
A: Anyone listed as a “preferred partner” in the front

of the magazine is part of this community. They will T
have an ad in every issue of the magazine, attend our -
quarterly events, and be part of our online community. -
‘We don’t just find these businesses off the street, nor
do we work with all businesses that approach us. One
or many of you have personally referred every single
preferred partner you see in this publication. We
won’t even take a meeting with a business that has not
been vetted by one of you and “stamped for approval,”
in a sense. Our goal is to create a powerhouse network
not only of the best Realtors in the area but the best
affiliates, as well, so we can all grow stronger together.

Q: How can | refer a Preferred Partner?

A: If you know and want to recommend a local
business that works with top Realtors, please email
Kristin@kristinbrindley.com, and let us know!




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the REALTOR® community!

CREDIT REPAIR

Trinity Solutions USA
Powered by Better Qualified
James Sacchetti

(609) 385-9570
TrinitySolutionsUSA.com

HOME &

PROPERTY INSPECTIONS
AmericSpec NJ

Ed Mitchell

(856) 649-5946
AmeriSpecNJ.net

Vitale Inspection
Services, LLC

Carlo Vitale

(609) 751-8048
Vitalelnspection.com

HOME WARRANTY
First American

Home Warranty

Mike Cono

(267) 642-3630
FirstAmRealEstate.com
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INSURANCE

Farmers Insurance Agnecy
Lisa Carney

(856) 202-8090
Agents.Farmers.com/
LCarney

MORTGAGE LENDER
Crown Home Mortgage
Rick Riddle

(973) 479-4682
CrownHM.com

Maximus Mortgage Advisors
Matt Boyce

(856) 353-3116
MaxLoans.com

The Murray Team

Chris Murray

(609) 922-2630
MurrayMortgageTeam.com

PROPERTY MANAGEMENT
NJ Realty Solutions

Dave Gorham

(609) 221-1098
NJRealtySolutions.com

TITLE COMPANY
Fortune Title Agency, Inc
(973) 226-6555
FortuneTitle.com

TRANSACTION
COORDINATOR
Transaction Coordinator
Solutions & Paralegal

La Onque Ellis

(856) 318-4458
TransactionCoordinator
Solution.com

— Realty Solutions ..

Dereck Amos

Lead Property Manager

Client Service expert, implementing communication
and problem-solving strategies for client’s consistent
portfolio development.

Realtors!
Refer an
Investor
Get Paid

$1,000

“It is not the answer
that enlightens, but
the question.”

RESPECT TEAMWORK SIMPLICITY

SOLVING YOUR REAL ESTATE PUZZLE

Realty Solutions provides expert Community and Property Management services in Southern New
Jersey. Whether a Condo or Homeowner’s Association, townhome, planned unit development (PUD)
or a single-family rental investment. We provide peace-of-mind in managing income/expenses,
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be
sure that you'll receive consistent and transparent communication, as well as state-of-the-art
systems that create a custom piece to fill that gap....we are the solution to your Real Estate Puzzle.

Community Management Services:
v/ Full-Service HOA Management

v/ Limited-Service HOA Management

Property Management Services:
v/ Residential Management

v/ Property Financial Management

v/ Rental Services v/ Common-Interest Community Management

ity
ﬁ‘ @ COMMINILY

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ 08106
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MEET THE

UTH JERSEY

REAL PRODUCERS TEAM

Kristin Brindley Keenan Andersen Ellen Buchanan
Publisher Associate Publisher Editor

Wendy Ross Jaime Lane Lexy Broussard
Operations Manager Executive Assistant & Sales Manager
Publishing Manager

Ellie Caperare Dave Danielson Chris Kellyman
Social Media Manager Writer Photographer

If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@KristinBrindley.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

SMG

SKY MORTGAGE

GROUP

-

. ol S
Ch ris Murray 1000 Crawford Place, Suite 180,

A Mount Laurel, NJ 08054
Regional VP | NMLS ID#251895
C: (609) 922-2630 www.skymortgagegrou p.com

SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to
provide thevery best experience for your customers. Helping your
customers with their insurance need shouldn’t be complicated. As an
agent from one of the largest personal lines property and casualty
insurance group, I'd like to help you by offering your customers:

® Evidence of insurance forms on short notice and on time
B Fast, dependable service
® Rroad coverage options for your customers

® Competitive rates and a variety of discounts®

Home Insurance discounts for*:

m Teachers m Sgientists m Firefighters  ® Enginesrs

B Physicians ® Policeofficers ™ Accountanls B Registered nurses

Call me and let’s discuss what | can do for your customers.

856.202.8090

Lisa Carney

Your Local Agent

190 N EVERGREEN AVE STE 206
WOODBURY, N 08096

LCARMEY & FARMERSAGENT.COM
https:/ fagents. farmers.com/lcarney

“Bedrichons apply. Dizosunts may vany. Hot swilable in ol stafes. Sec your agent for m

detalls fnsuranoe i undenanitién by Farmors nserance Exchange and other 28ksiod "
Trurance companies. Vst Bimers.oom fara complieie Esting of companies. Mol allirsuners FA R M E R 5
are authericed In provide msrance in af states INSURANCE

LT
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HELLO, REAL PRODUCERS OF
SOUTH JERSEY!

I am your new publisher, Kristin
Brindley. I look forward to meeting
you all in the coming months as my
team and I begin heading up Sout
Jersey Real Producers. It is a badge

of honor to be a Real Producer...
Receiving this publication means YOU
are in the top 0.05% of the industry in

your market. Congratulations!

Our mission at the Kristin Brindley
Team is to connect, elevate,

and inspire our Real Producers
communities. I've had the pleasure
and privilege of starting near the
very beginning of Real Producers,
founding DC Metro Real Producers
six years ago, NOVA Real Producers
almost five years ago, Richmond
Real Producers just a year and a half
ago, and acquiring Charlotte Real
Producers last year, with Long Island
Real Producers coming up soon. I'm

excited to now bring our experienced

10 - April 2023

]
B

if
_-.f
]

and successful team to South Jersey
Real Producers, as well, and look
forward to learning about you, your
market, your challenges and your
goals. Each community we serve is
unique and has its own personality!
Visit www.kristinbrindley.com to

learn more about me and our team.

We are excited to hear your opinions
on what you would like to see in the
magazine and with events moving
forward — content, event themes,
locations and, of course, who you
would like to see featured. How may
we uniquely serve our Real Producers

community in South Jersey?

Thank you to our preferred partners,
without whom none of this would be
possible. We are thankful for their
support and for the Real Producers
who referred them. As you know, all
of our preferred partners have been
referred and vetted by other Real
Producers, giving us the most well-

curated list of top industry partners in

Al el
NOVA  RicHMOND

the area. If you would like a personal intro-
duction to any of our partners, please feel

free to contact me. I'd love to help!

We look forward to meeting you all in
person at one of our upcoming events. Keep
your eye on your inbox for details and your

exclusive invitations!

Your publisher,

KRISTIN BRINDLEY
Owner/Publisher
South Jersey Real Producers
313-971-8312
Kristin@kristinbrindley.com

KRISTIN BRIMDLEY

EMTREFREMELIR, COMMECTOR, FUBLISHER

FOOD FOR THOUGHT

What strategies are you implementing
to help your clients navigate the
competitive spring market?

LONG ISLAND CHARLOTTE
REAL PRODUCERS REAL PRODUCERS

l“ FORTUNE

title agency

SETTLE IN STYLE WITH FORTUNE TITLE

39 Woodland Road
Roseland, NJ 07068 Red Bank, NJ 07701

321 Broad Street 1130 Hooper Avenue, Toms
River, NJ 08753

2902 Haddonfield Road
Pennsauken, NJ 08110

150 Himmelein Road
Medford, NJ 08055

1019 South 8th Street
Philadelphia, PA 19147

fortunetitle.com | orders@fortunetitie.com 973-226-6555

Let the Good -J
Springtime selling is here—
what a re-leaf! Now's the time
to add First American home

First American
Home Warranty™

warranty coverage to all your
transactions—and watch your iyl
business bloom.

Your Local Resource

Mike Cono
267.642.3630
mikecono@firstam.com

Contact me for
complimentary
marketing materials.

»

“My goal is to bring value to your business”

firstamrealestate.com | Phone Orders: 800.444.9030

©2023 First American Home Warranty Corporation. All rights reserved.

South Jersey Real Producers - 11



P> agent spotlight

W E Y M A N B
PATTERSO

Delivering on the Dream

We all have dreams in our lives — visions we want ~ RELISHING THE RESPONSIBILITY

to realize in time. As a REALTOR® with Keller Williams Realty,
Weyman takes that responsibility to heart ... with

Moving those aspirations into action with a plan a passion for delivering on the dreams of those

is the best chance of turning them into reality. It’s around him.

something you do every day through your efforts

with your clients. “It means a lot to me to have this chance to work
with people to help them achieve the American

Weyman Patterson is the same way. dream,” Weyman emphasizes. “As part of that,

12 - April 2023 South Jersey Real Producers - 13




Keller Williams Realtor Weyman Patterson has his own upscale men'’s clothing
line, The Debonair Man.

I also really enjoy supporting people in their ability to create

wealth through homeownership.”

GAINING GROUND

Weyman has a long track record of creating positive results. His
professional path started when he worked in the banking indus-
try for 13 years. In time, he was ready to branch out and take

advantage of other opportunities.

“Eventually, I decided to get into flipping houses. I had always
thought about doing that,” he points out. “Getting my real estate
license was just sort of a natural extension of what I was doing at

the time.”

OPENING FIRST DOORS

At first, Weyman hung his license with Berkshire Hathaway
HomeServices. After getting a good foundation there, Weyman
joined the team at Keller Williams and went full-time in the busi-
ness in 2017.

Ever since the beginning of his real estate career, Weyman has

continued building a solid trajectory of success, with consistent

growth year over year.

14 - April 2023

SIGNS OF SUCCESS

Today, Weyman is in the top 20 percent of Keller
Williams agents and also serves on the Agent Leadership
Council, a role he’s fulfilled for the past three years. In
addition, Weyman also serves as co-chair of the finance

committee and chair of Keller Williams’ DEI committee.

Weyman also received the Cultural Icon Award for his
office this year for exemplifying the Keller Williams

culture and values.

As Weyman considers his career and the joy he has in
it, he points to his parents for their pivotal leadership in
his life.

“They have always been there as examples for me, and
they have supported me through time to help me get

where I am today,” he says with a smile.

MAN OF ACTION

Away from work, Weyman likes to stay active and

engaged in the community and his church. He also owns

his own clothing line called “The Debonair Man.”

In his free time, Weyman enjoys a
variety of activities, including skating,
bowling, traveling and spending time
with friends and family creating

memories.

Weyman has helped many others
around him through the example
of leadership and hard work he

provides.

But that’s just part of the story of how
he is integral in supporting the suc-
cess of those around him. As part of
the DEI committee at Keller Williams,
Weyman supports the future careers

of others.

“We sponsor and mentor people on
their paths getting into real estate,”

he explains.

“One thing that I try to remind the
people I talk with is to never compare
your journey to someone else’s ...
because everyone’s journey is differ-
ent. Every day, be sure that you’re
giving it your all. If you give it your
best, that’s all you can do. Everyone’s

path to success is different.”

DYNAMIC DIFFERENCE-MAKER
With a dynamic blend of integrity, a
strong work ethic, and a passion for
what he does, Weyman Patterson is
making a difference that stretches

well beyond today.

“I have a strong desire to make a pos-
itive impact or an imprint wherever

I go,” he emphasizes. “My goal is to
leave people better than when I found
them. That’s why I use the hashtag
‘AddValue.”

‘Weyman most certainly does just
that, with style, heart, and purpose.
Congratulations to Weyman Patterson
for his tireless efforts to deliver on

the dream for others around him.

South Jersey Real Producers - 15



cover story

By Dave Danielson
Photos by Chris Kellyman
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For All the Right Reasons

It's easy to spot the leaders in life and business who truly
make a lasting impact on the lives of those around them.
While their accomplishments are impressive, in terms of
honors and accolades, they bring something extra to what
they do ... a foundation of care and respect for others.

people and having fun. You can tell, within a few minutes of meet-
ing someone, what kind of person someone is and what they are
about. We want our clients to know that we have their backs and

that we are honest and good people.”

Jeff earned his real estate license around 10 years ago, while

David began his real estate journey in 2019.

Jeff grew up in Marlton, graduating from Cherokee High School
before going on to further his education at Rutgers University.
“While I was there, I joined a fraternity and had a lot of fun and
met Carolyn, the lady who would eventually become my wife.
She was in North Carolina and I was in New Jersey. We built a
relationship over time, and then I decided to transfer to North

Carolina,” he remembers.

Jeff took time off, worked and established North Carolina res-
idency before enrolling at the University of North Carolina at
Charlotte. In time, Jeff and Carolyn got engaged. After college,
Jeff worked for Apple Computer, Inc. Initially, Jeff was on the
front lines, delivering Apple Store support to customers. From
there, he was hired to work on the corporate side, which meant
he traveled more. “The travel wasn’t something I wanted to con-
tinue to do with the relationship that Carolyn and I had. About
that time, I got a call from a family member in New Jersey, asking
if I would be interested in getting into real estate,” Jeff remem-

bers. “So I convinced my southern bride to move to New Jersey.”

Jeff Baals is founder and co-team lead of The Baals Group of Keller Williams.

That’s the dynamic that is hard at work
with Jeff Baals and David Burris —
team leads with The Baals Group with
Keller Williams Realty in Moorestown,
New Jersey. Those who get to know the
two men attest to the fact that they are

in the business for all the right reasons.

“For me, it’s always been important to
be the reliable guy that you can count
on,” Jeff says. “What stems from that

is loyalty. At our team, we have a core
group and we are all very tight. We care
about one another and it allows for a
very harmonious relationship with our
partners. We like to have relationships

that create everlasting bonds.”

“We work with a commitment to
reliability and trustworthiness,” David
adds. “We get energy from helping

David Burris joined The Baals Group in 2019 and became a co-team lead with Jeff Baals this year.

South Jersey Real Producers - 17



Jeff and Carolyn moved, got a house, and Jeff dove

into real estate. Before long, his partner who recruited  Jeff and David met through church, and David

him into the business took a new career path. “At got his license to join Jeff’s team. The team- Today, Jeff and David are
that point, it was a full-on commitment — a do-or-die =~ work between them is natural. “David is a good joined on the team by two
moment,” he recalls. “The business and team started dresser,” Jeff says with a smile. “He’s also very other agents, Matt Abate

to grow. It was a humbling experience.” literal. If he says he’s going to do something, he’s and Bob Colombo, as well

going to do it. I was complimenting him on his as their full-time transac-

David grew up in renovation and real estate devel- shoes and he said he would help me get some of tion coordinator, Jennifer
opment. His dad owned a construction company, the same kind. I didn’t know how serious he was, O’Toole. In addition, David
and he had several family members who worked in but I soon saw a calendar invitation to go shop- owns P&H Renovations,
the trades. In turn, he spent a lot of time around job  ping. He is someone who is committed to what he while Jeff'is co-owner of
sites. As he came of age, David pursued corporate says he’s going to do. I have three blood brothers. Central Bark in Medford.
meeting planning and learned valuable lessons for David is my fourth.”

the future. “I built some other skill sets, including Success has closely

communications and organizational leadership. I The opportunity to team up with Jeff has been followed their teamwork.
also purchased a property. In time, I started my rewarding for David as well. “You know each In fact, they rank among
own renovation company, and then I thought thatit  other’s core values and you can see the way that the top 1 percent of
would be a good idea to become licensed. My sister ~ you align. We get along and have fun together. REALTORS® in the state.

says, ‘Your calling is where your skill set meets the Jeff'is very accomplished, he serves people very

world’s needs.” I had questions from people about well, and they speak very highly of him,” David
renovation and real estate. I believe that whatever says. “The world gets smaller every day. It feels Family is at the heart of life
you get asked about is what you have positioned good partnering with someone whom people for both men. Jeff and Carolyn live in Southampton.
yourself to be a resource in. Mine was in real estate ~ speak highly about, in terms of his character and They enjoy riding on their motorcycle and camp-

ing — especially with their 1977 vintage fiberglass

camper. Disney World® is another favorite destina-

and renovations.” doing right by people.”
tion for them.

David and his wife, Lauren, live in Moorestown

and love spending time with their daughter, Mabry.
Other favorite pursuits for David include cooking,
playing his guitar, and singing. He also likes to work
on his motorcycle and his Jeep. He and Lauren look

forward to chances to be outdoors and hike as well.

As Jeff and David look to the future, they have
plans for continued growth, with the anticipated

addition of new agents consistently through time.

“We have some big goals. At the end of the day,

we want to help as many people as we can. That’s
really the ‘why’ behind our goals,” Jeff emphasizes.
“Someone’s home is a very personal piece of their
life, and we don’t take that for granted when it

comes to helping.”

“We have servant hearts,” David adds. “We dedicate
ourselves to doing what’s best for the people who

we have the opportunity to serve.”

Congratulations to Jeff and David for building

success for all the right reasons.

Jeff Baals (left) and David Burris (right) rank among the top 1 percent of Realtors in New Jersey.
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»» healthy living

GROUND
YOURSELF

in Nature This Spring

Bridge the gap between your body and the

natural world through springtime mindfulness.

By Shauna Bryant, National Editor

As T.S. Eliot reminded
readers in 1922, “April

is the cruellest month.”
Here, the famed modern-
ist poet refers to, among
other things, the liminal
state between the cold and
starkness of the land-
scape during winter and
the promise of renewal
and fruitfulness in spring,
particularly for yester-
year’s agrarian societies.
However, the transitional
nature of April remains
difficult over a century
later; the lingering pall of
winter still chills our days,
and serotonin and vita-
min levels struggle, while
the earth begins to warm
and transform, impacting
expectations and rhythms.
How can we navigate

the changing seasons in
harmony with our bodies
and minds? Try one of the
following therapeutic tech-

niques this month.

Forest bathing: Originating
in Japan, forest bathing
encourages connection to
nature through our senses.
Don’t worry, no actual

bathing is involved — rath-

er, a slow, mindful walk in
nature allows the bather to
focus deliberately on their
surroundings, tethered to
the sights and sounds of
the present moment. This
practice has been linked

to lower blood pressure,
heart rate and levels of
cortisol, depression, fa-

tigue and anxiety.

Grounding: Also called
“earthing,” grounding is

the practice of realigning
our energy with the earth’s
natural electric charge, sup-
porting the body’s ability

to heal and regulate itself.
This technique involves
direct skin contact with the
earth’s surface (e.g., walk-
ing barefoot, lying on the
sand, swimming in natural
bodies of water). Grounding
has been shown to reduce
inflammation and chronic
pain and improve blood
flow, energy levels, sleep

and mood.

This year, celebrate Earth
Day — April 22 — by get-
ting your feet on the earth
and your head in the forest.
Your health will thank you!
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RENEE AMI . PAULA

BURKETT SARNOR HUHN

VST
BORDOY

DANIELLE

Tl

‘Loan Officer Loan Officer Branch Manager _Loan Officer
NMLS# 1927495 NMLS# 14622¢ NMLS# 710309 NMLS# 1983719

We're a team that works together to help each other and has fun
together! Focused on success through accountability and training, not
micromanaging or leaving you stranded. Stellar back office support with
underwriters who see the people behind the paper - all with the one
goal in mind - get the buyer the keys to their dream home!

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

R

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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ME MORE!

an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!

What the heck is a reprint? A
reprint is a four- or 8-page, maga-
zine-quality-grade paper with your
full article and photos, and you on
the cover of the publication.

WHY DO I NEED THOSE?

These reprints are a professional

marketing tool that can help brand

you, your team and/or

your business.

+ Use on listing appointments

+ Send out to friends and family

* Send to clients with your
holiday greetings

* Brokers, use as recruiting tools
for capturing new talent

* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We
send you a proof, you approve, and then they are

sent to you via FedEx.

22 . April 2023

MARC
RICCI

KEEPING
IT REAL

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our

partner or family. Anyone who wants to promote you!

HOW DO | ORDER?
Email us at Jaime@kristinbrindley.com.

'Al_l

A ® We use infrared (IR) camera technology to
“ Al\]h RJ b PE (: detect commonly missed problems, including
i} INSPECTION SERVICES moisture, electrical defects, pests, ductwork
AmerispecN].net « 856-649-5946 leaks, energy loss, and more!

A Real Estate Service

For Brokerages & Agents LET US HANDLE

YOUR PAPERWORK
CONTRACT TO CLOSE

Transaction Coordinator

Solutions

A
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www.transactioncoordinatorsolution.com

E-mail:

admin@Transactioncoordinatorsolutions.com BUILD PREFERRED TEAM

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Don't Let Credit Be A HurdleTo
Homeownership For Your Clients!

Accelerated Results \
= Applicable Experience
= Honest Conversations

Call Thf Credit Experts!
Andrew Smith & James Sacchetti
8883913367
TrinitydolutionsUSA.com
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