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venturetitleservices.com



4 • April 2023 Naples Real Producers • 5@realproducers realproducersmag.com

RESIDENTIAL & COMMERCIAL RENOVATIONS
NEW HOME CONSTRUCTION

Dominion
 Contracting Group

AS SEEN IN

“There’s opportunity here—you just have to see it. Put a little money into it—
well, the Naples version of “a little money”—and this could sell quickly.”

DCGSWFL.COM

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

Is Your Client's Home 
Market
Ready?

239-293-0049

-- High-End Realtors, Rupert and Karen Irby

A renovated home will sell for up to 50% 
more than one that has not been renovated

CONTACT US TODAY FOR A 

FREE
ESTIMATE!

Family owned & operated • Fully licensed & insured • Over 25 years of guaranteed workmanship
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Goodwin Law, P.A.

Matt Goodwin

(239) 207-3403

Law Office of 

Matthew P. Flores

(239) 261-0592

Woods, Weidenmiller, 

Michetti & Rudnick, LLP

Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail 

Bookkeeping Professionals

Jennifer Cail

(239) 677-5888

COWORKING FACILITY

Venture X

Kathryn Parker

(239) 326-3455

CPA SERVICES

CCG Certified 

Public Accountants

Steven Phillips

(239) 992-1973

CUSTOM CABINETS

Murdock Millworks

Kasandra Polowski

(239) 877-6551

CUSTOM HOME BUILDERS

Metro Home Builders

Alberto Hernandez

(239) 919-9999

Signal House

Paul Widhalm

(239) 319-5173

Tri-Town Construction

Marc Devisse

(239) 895-2058

ELECTRICAL 

CONTRACTOR

Coharbor Electric

Jacob Anderson

(336) 686-6963

EVENT PRODUCTION

Lightworks Stage 

Productions

Skip Johnson

(239) 784-4748

FINE ART

Balanced Images

Alessia Marcin

(804) 301-5212

FLOORING & TILE

AFK Flooring & Kitchens

Viorel Toader

(239) 435-6677

Master Touch Tile & Stone

Chris Torres

(239) 443-8592

GENERAL CONTRACTOR

Dominion 

Contracting Group

Butch Bacon

(239) 293-0049

Huffman’s 

Construction Group

John Huffman

(239) 595-6805

HANDYMAN

Becker Home Maintenance

Blake Becker

(239) 351-6820

HOME INSPECTION

HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro

Joe Nugent

(513) 238-4218

Python Home Inspection

Brett Onasch

(239) 431-5100

HOME WATCH & 

CONCIERGE SERVICES

Spectrum Concierge

Dave Feightner

(239) 777-6173

INSURANCE

Ackerman Insurance

Rick Nayar

(239) 597-1096

Chapman Insurance Group

Mia Lemus

(239) 744-0583

Domain Insurance 

Management

Nick Domain

(239) 898-9120

OneGroup Insurance

Keith Hilton

(239) 248-8318

Sentry Insurance Advisors

Josh White

(239) 206-0618

INTERIOR DESIGNER

Interiors By SBI

Sheryl Bleustein

(954) 445-0897

LAND SURVEYING

Polk Industries

Jonathan Polk

(239) 438-6933

MORTGAGE LENDER

Maxwell Mortgage Team

Lauren Maxwell

(239) 596-0500

Moore Lending Group

Brittany Moore

(954) 866-7189

moorelendinggroup.com

Movement Mortgage

Nicole Paolini

(239) 287-8556

MOVING COMPANY

Eagle Moving, LLC

Jake Loveland

(813) 536-9019

PHOTOGRAPHY/

PORTRAIT

Michelle Reed Photography

(239) 404-8158

New Frame Photography

Hana Snajdrova

(239) 200-9099

PHOTOGRAPHY/

REAL ESTATE

LaCasaTour

Sheryl Moreno

(888) 598-8687

PLUMBING

Pro-Tec Plumbing

Brandon Hume

(239) 261-1000

ROOFING

Roman Roofing

Norm Dopfer

(239) 458-7663

SCM Roofing

Shawn Alverson

(239) 339-7756

TITLE COMPANY

Legacy Title

Eric Solomon

(239) 325-2709

Resolutions Title

Aaron Barnes

(239) 734-4888

Seaview Title

Rick Nayar

(239) 449-4466

Venture Title Services

Stacey Maczulis

(440) 522-9404

VALET SERVICES

5 Star Valet

Joey Rock

(239) 770-1991

VIDEOGRAPHER

Corrafilm

Coby Corradino

(786) 417-7210

VIRTUAL ASSISTANT

Virtual Real Estate Solutions

Wendy Miller

(716) 548-6986
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EXPERIENCE THE BEST
TILE AND STONE COMPANY IN SWFL

Wh�e Art M�ts Pa�i�

FLOORS |  BATH |  DESIGNS
MASTERTOUCHINSTALLATIONS.COM |  239.443.8592

Scan to Schedule Your Pr ivate
Compl imentary Consul tat ion

Zachary Cohen
Writer

Coby Corradino
Videographer

Elizabeth Wilkie
Administrative Assistant

Ellen Buchanan
Editor

Andrew Regenhard
Publisher

M E E T  T H E

N A P L E S
R E A L  P R O D U C E R S  T E A M

Sheryl Moreno
Photographer

Michelle Reed
Photographer

Hana Snajdrova
Photographer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing  

SWFL@n2co.com.
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*Information is based on residential sales in 2022 in Collier County by the top 500 agents by total sales volume.

HERE’S WHAT NAPLE’S* TOP 500 AGENTS SOLD...

B Y  T H E  N U M B E R S
2022

AVERAGE 
SALES VOLUME 
PER AGENT

$27.6 MILLION
AVERAGE 

TRANSACTIONS 
PER AGENT

18
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LISTING SIDE 
TRANSACTIONS
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8

SALES VOLUME
13.8B

9,187

TOTAL TRANSACTIONS

#

publisher’s note

THE POWER OF

Dear Real Producers of Naples,
 
Networking events like the ones Real 
Producers exclusively hosts for top 
agents like yourselves are not only 
a great time … but attending them 
provides you with an opportunity to 
build relationships with other top 
REALTORS® and industry profes-
sionals, learn about what’s new in the 
industry, and enhance your knowledge 
of the local market.
 
At Real Producers, our mission is to 
connect the best of the best in the 
industry, which we do through this 
monthly magazine, through The RP 
Experience podcast, on our social 
media platforms, and by holding regular 
networking events that provide oppor-
tunities to gather together at amazing 
local venues. Outside of a transaction, 
where else can you convene with top 
agents from other brokerages who are 
producing at the same high level that 

you are? It is our pleasure, through our 
Real Producers events, to help offer 
you a fun and engaging way to further 
expand your professional network. 
In addition to other top agents, at our 
events, you can meet our preferred 
industry partners, such as mortgage 
brokers, appraisers, and home inspec-
tors — the very special folks who 
make this publication possible and who 
can help you provide better service to 
your clients. By building relationships 
and expanding your network, you can 
improve your chances of success in the 
industry, and we hope that our events 
help you do just that. I encourage you 
to join us and attend our signature Real 
Producers events whenever possible!
 
Thank you to all who came out to our 
first Naples Real Producers quar-
terly event of 2023 at MarineMax 
in February. What a great time we 
had, thanks to all of our wonderful 
partners and sponsors … and most 

of all, to all of you, who made the night 
so memorable. Please check out photos 
from the event on page 52 in this issue, 
as well as on our social media. And be 
sure to tag yourself and your friends in 
the photos! (For those of you who are 
new to the Top 500 this year, we hope to 
meet you at our next big event!)
 
We are planning our next event for late 
June and hope to see you all there! Be on 
the lookout for your exclusive invitation. 
And if you ever have questions about our 
events, feedback, or suggestions for great 
places we should hold them, please feel 
free to reach out. I’d love to hear from you!

Very respectfully yours,
 
Andrew Regenhard

Owner/Publisher
Naples Real Producers
239-290-0692
andrew.regenhard@
n2co.com
www.swflrp.com

Real Producers Networking Events
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CHECK OUT SOME OF NAPLES’ TOP 500 REAL PRODUCERS AND PARTNERS!

Nominate a REALTOR® you’d like to see featured by emailing SWFL@n2co.com.

COMMUNITY
MEET THE
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Experience
Specializing in
Beautiful Hand Crafted
Custom Cabinetry
Made Locally in Naples Florida

CONNECT WITH US TODAY!

In 2022, we were voted Best Custom
Cabinets in Naples. We believe this is

because of our dedication to the
craft and to our clients.

W E  B U I L D  A N  

( 2 3 9 )  8 7 7 - 6 5 5 1  •  M u r d o c k w o o d w o r k i n g @ g m a i l . c o m

KIMBERLY ALVORD
Kimberly Luxury Group
John R. Wood Properties
 “My advice to new agents is this: 
The pay doesn’t start right away. 
It’s a lot of work to climb that 
mountain to get that first pay-
check. A lot goes into it. There 
can be hang-ups. You have to stay on your toes. There’s 
no recipe for this job. After 10 years, you’d think I’d know 
what to expect tomorrow, but I don’t. The best words of 
wisdom I have are this: to be successful, you have to be 
motivated, you have to work hard, and you have to love 
what you do — or don’t do it.”
 
CHAD & APRILE OSBORNE
Call It Closed® International Realty 
“Remember, this is someone’s 
home. We teach our agents to 
look at a transaction through 
the lens of, ‘How can I best help 
this client?’ If you do that and 
put their needs ahead of yours, it 
works out.” —Chad
 
“What are you an expert in? Make 
sure you are an expert in what you are representing. Do that 
with integrity, and do that with a heart to give.” —April

STEFAN BOLSEN
Amerivest Realty
“You have to know the lifestyle of Naples and Marco 
Island. We know it from our own experience, and better 

than most people in our area. 
We know the secret locations. 
We know where you can go 
on the water to be completely 
hidden. We know where to go 
for the best food in town.”
 

A Word from Our Preferred 
Partners:
 
RYAN MARRIE
Venture Title
“If we have happy buyers and 
sellers, then the REALTORS® 
have happy buyers and sellers, 
and that leads to long-term value 
for real estate professionals. 
Everything we do is built around 
happy buyers and sellers.”
 
 STACEY MACZULIS
Venture Title
“I’m building business rela-
tionships, showing agents 
how we can grow and build 
businesses together. I want 
agents to know how good our 
customer service, processes, 
and systems are. We’re a well-oiled machine. Our 
follow-through is great… I want agents to know and 
trust me. We’re always here to help. I’m available 
anytime someone needs me.”

PRESENTS

Stay InspiredStay Inspired
WORDS OF WISDOM FROM THIS MONTH’S FEATURES

N A P L E S
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Getting a home loan 
with Moore Lending 

Group isn't just a 
transaction, we 

consider you part of 
the family.

Brittany Moore
Producing Branch Manager

 NMLS # 824215
 Direct: 954.866.7189

Cell: 239.292.4194
BMoore@moorelend.com

Tyler Moore
Sales Manager

NMLS#: 1408486
Direct: 954-866-7186
Cell: 239-292-4191

TMoore@Moorelend.com

This is not a loan commitment or guarantee of any kind. Loan approval and rate are dependent upon borrower credit, collateral, financial history, and program availability at time of origination. Rates and terms are subject to change without notice. Corporate Address: 3701 Arco Corporate Drive, Suite 200, Charlotte, North Carolina 
28273. Cardinal Financial Company, Limited Partnership - DBA Moore Lending (NMLS ID 66247, for licensing information, go to www.nmlsconsumeraccess.org) Mortgage Lender Servicer License No. MLD236 LO12798 FL Additional licensing information can be found at: https://cardinalfinancial.com/nmls-licensing/. 
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239.435.6677
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SOUTHWEST FLORIDA’S
REMODELING EXPERTS

afknaples.com

Kitchen Cabinets & Countertops • New Outdoor Kitchen / Remodeling

New Bathrooms or Remodeling Ideas • Custom Closets for your Home

Top-Notch Flooring Services • Free Design Consultation for Kitchens

REALTOR® ADVOCACY LEADS TO NEW HOMEBUYING OPPORTUNITIES FOR FLORIDIANS

The entire world knows that 
Florida is one of the best possible 
places to call home. Why? Our 
beautiful beaches, sunny weather, 
business-friendly focus, and lack 
of an income tax make Florida an 
amazing place to live. Over the 
past few years, thousands of people 
relocated to the Sunshine State. 
Unfortunately, the state’s supply of 
housing is not increasing as quickly 
as we need it to, not only to wel-
come the influx of new residents but 
also for an already growing popula-
tion. Due to this and other economic 
factors, we’ve seen a dramatic surge 
in prices, increasing the affordabil-
ity problem for many who want to 
buy their first home in Florida.
 
Since 2016, the median price of a 
home in Florida has increased more 
than 58 percent. By December 2022, 
it was $373,990, up 21 percent from 
one year earlier. Yet, household 
income isn’t rising at nearly the same 
pace. The challenge of affording a 
home is even greater for many work-
ers and educators, whose salaries 
often fall well below the amount 
needed to buy a home.
 
To help address this issue, your 
industry worked with the Florida 
Legislature to create the Florida 
Hometown Heroes Housing Program, a 
new program that provides down-pay-
ment and closing-cost assistance 
to first-time, income and occupa-
tion-qualified homebuyers so they can 
purchase a primary residence in the 

community in which they work and 
serve. The Hometown Heroes Loan 
Program also offers a lower first-mort-
gage rate and additional special 
benefits to those who have served and 
continue to serve their country.
 
As a part of the program, borrowers 
can receive up to five percent of the 
first mortgage loan amount (maxi-
mum of $25,000) in down-payment 
and closing-cost assistance. This 
assistance is available in the form 
of a zero percent, non-amortizing, 
30-year, deferred second mortgage. 
This second mortgage becomes due 
and payable, in full, upon sale of 
the property, refinancing of the first 
mortgage, transfer of deed, or if 
the homeowner no longer occupies 
the property as his/her primary 
residence. The Florida Hometown 
Heroes loan is not forgivable. 
Eligible frontline workers also have 
access to lower-than-market rates 
on an FHA, VA, RD, Fannie Mae or 
Freddie Mac first mortgage, reduced 
upfront fees, and no origination 
points or discount points.
 
Do you know a buyer who might qual-
ify? Go to www.floridahousing.org/
programs/homebuyer-overview-page/
hometown-heroes for specific infor-
mation on how to apply.
 
To date, more than $60 million has 
been allocated for down-payment 
assistance to thousands of families. 
Our industry is truly appreciative of 
the Florida Legislature’s willingness 

to understand the need for this program. 
But there is so much more work to do. As 
the 2023 legislative session begins, real 
estate leaders continue to advocate for 
new solutions that enable Florida’s vital 
workforce to become homeowners.
 
Florida Senate President Kathleen 
Passidomo has worked with her colleagues 
to introduce and advance Senate Bill 102, 
known as the “Live Local Act.” The Live 
Local Act is an innovative, statewide strat-
egy on housing that will allocate hundreds 
of millions of dollars to the creation and 
sustainment of affordable housing units. 
Included in this legislation is a proposed 
$100 million expansion of the Hometown 
Heroes Housing Program and the elimi-
nation of the occupation requirement for 
program eligibility. This means that if 
it passes, any Floridian employed full-
time by a Florida-based employer, whose 
income is at or below 150 percent AMI, 
could receive up to $35,000 in down-pay-
ment assistance on their first home 
purchase. This landmark legislation is 
historic, and your industry is truly grateful 
for the state’s willingness to invest in solu-
tions that keep Florida shining!

 

 
Mike McGraw

2023 President of Florida Realtors®

 

From the Desk of the

PRESIDENT

Mike McGraw is the 2023 president of 

Florida Realtors® and a broker-associate 

with RE/MAX Central Realty of Apopka.
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Full Service On Every Transaction · Exceeding Expectations Since 2008!

23160 Fashion Drive, Ste. 227 • Estero, FL 33928
239-325-2709 • team@ltflorida.com • www.ltflorida.comEric L. Solomon, President

Need better closing services?
Choose Legacy Title on your next transaction and 

experience a smooth and successful closing
every time.

Jonathan T. Polk

A  C O M P L E T E  S O L U T I O N  F O R
Y O U R  L A N D  S U R V E Y I N G  N E E D S
Avoid Costly Mistakes and Lengthy Delays on Your Client's Closing

WHY CHOOSE POLK INDUSTRIES
√ Fast, Friendly, Affordable, Dependable, Experienced

√ Full Color Surveys highlighting any Adverse Conditions

√ Easy Online Ordering & Tracking of Survey Orders

√ Instant Delivery of Digitally Signed & Sealed Surveys

√ Automated Schedule Notifications & Status Updates

√ 24/7 online access to Completed Survey Documents

√ Prominent Customer Branding on Completed Surveys

√ $1,000,000 Professional Liability Coverage Protection

√ Wide Coverage with Survey Crews throughout Florida

√ Customer Ability to change Lender Clauses Themselves

239.438.6933 | jonathan@polkindustries.net

$395 Stand
Lot & Block

Includes Elevation Certificate

& Full Cancellations on

All Standard Lots

We do Pools and Fence Lines
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partner spotlight

T I T L E  S E R V I C E S
A  N E W  M O D E L

By Zachary Cohen

“We are a large company 
with a small-company 
feel, and what we have to 
offer to our clients and the 
real estate community — 
there is nothing else like 
it that exists in Florida,” 
Ryan says proudly. “There 
are many companies that 
do a really nice job, but 
there’s nobody that oper-
ates like we do.”
 
A Strong Foundation 

From day one, Ryan 
has been committed to 
creating an unmatched 
title experience.
 

“We built this business by hiring experienced professionals 
and giving them the resources they need to care for our cli-
ents. That’s the driver in what we do,” Ryan explains. “We’re 
really good at identifying right fits, culturally, who believe 
in taking care of buyers, sellers, REALTORS®, lenders, and 
attorney clients. We have people who have been with us since 
day one, which means a lot.”
 
Ohio Real Title has since grown to 10 offices and 130 employ-
ees. Their most recent expansion is to Naples, Florida, where 
they are doing business as Venture Title Services.
 
Venture Title Services opened its doors in Naples in the fall of 
2021. Ryan has fallen in love with the Florida lifestyle, from 
the weather and the water to year-round golf, but that’s not 
the only reason for opening an office in Naples. Ryan and his 
team conducted years of research into their next potential 
expansion, and Naples topped the list for several reasons.
 
“There are a lot of companies from the north that come south, 
but I don’t think many of them do it for the reasons we did. 
We’re not here to dabble in it and get out of the cold. We’re 
here to do serious business at a large volume and be a leader 
in the market. We’re not just dabbling, looking to close a few 
deals a month and expense travel. That’s not how we operate. 
We researched for many years and felt 2021 was the time. 
We’ve had a great response,” Ryan says.
 
Florida operates similarly to Ohio, making the transition 
smooth. The state also allows Venture Title Services to 
continue running their joint venture that had become so 
popular in Ohio.
 

The Ohio Real Title team (Photo by Andrew Eicher Photography)

V e n t u r e  T i t l e  S e r v i c e s  m a y  b e  a  n e w e r  n a m e  t o  t h e 
S o u t h w e s t  F l o r i d a  t i t l e  a r e n a ,  b u t  t h e y  a r e  a n y t h i n g  b u t  a 

n e w  c o m p a n y .  F o u n d e d  b y  R y a n  M a r r i e  i n  2 0 0 6  i n  O h i o ,  t h e 
c o m p a n y  h a s  p r o v e n  i t s  v a l u e  i n  t h e  m i d w e s t .  T h e y  h a v e 

n o w  t a k e n  t h a t  m o d e l  t o  F l o r i d a ,  q u i c k l y  m a k i n g  a  n a m e  f o r 
t h e m s e l v e s  w i t h  t h e i r  u n i q u e  a p p r o a c h  t o  t i t l e  s e r v i c e s .

Ryan Marrie, owner of Ohio Real Title, 
founded Venture Title Services in 
Southwest Florida in 2021.

W E ’ R E 

R E A L L Y 

G O O D  A T 

I D E N T I F Y I N G 

R I G H T  F I T S , 

C U L T U R A L L Y , 

W H O  B E L I E V E 

I N  T A K I N G 

C A R E  O F 

B U Y E R S , 

S E L L E R S , 

R E A L T O R S ® , 

L E N D E R S , 

A N D 

A T T O R N E Y 

C L I E N T S . 

VENTURE
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Meet the Team: Stacey Maczulis, 

Business Development

Originally part of the Ohio Real Title team in 
Cleveland, Ohio, Stacey Maczulis now spearheads 
the business development efforts for Venture Title 
Services. Stacey spent nearly a decade working 
with Ohio Real Title out of her hometown of 
Cleveland before moving to Naples to lead the 
marketing efforts for Venture Title Services.
 
Stacey brings experience and a deep commitment 
to providing best-in-class service.
 
“I’m building business 
relationships, showing 
agents how we can grow 
and build businesses 
together,” Stacey says. 
“I want agents to know 
how good our customer 
service, processes, and 
systems are. We’re a 
well-oiled machine. Our 
follow-through is great. 
For me, personally, 
I’m all about building 
trust and relationships. 
I want agents to know 
and trust me. We’re 
always here to help. I’m 
available anytime some-
one needs me.”
 
Partnering for Success

Title agencies are 
limited in what they 
can and cannot offer 
to real estate agents, 
especially in the realm 
of gifts and compli-
mentary services. 
Ryan and his team 
have found another 
way to support agents 
and their businesses 
— through their joint 
venture, Venture Land 
Title Agency.
 
“Brokerages, Realtors, investors, builders,  
attorneys … they can all be minority owners —  
anyone that’s involved in title work,” Ryan explains. 
“State and federal securities law allow for it. 
If you believe in our team and our service and 

The Venture Title Services team in Naples (Photo by Michelle Reed)

Stacey Maczulis heads business development for 
Venture Title Services in Florida.

the value we deliver, become a 
partner with us, as well and ben-
efit financially with us and earn 
quarterly distributions. We have 
more than 1,400 partners in that 
joint venture now.”
 
One of the unique pieces of 
Venture Title Services’ joint 
venture is that they go directly 
to Realtors, allowing them to 
benefit from the success of their 
partners. It’s the first program of 
its kind in Florida, following its 
heritage as the first of its kind in 
Ohio nearly 20 years ago.
 
The Closing Experience

While the joint venture is a 
unique and powerful offering in 
its own right, Ryan understands 
that providing a best-in-class 

closing experience is what makes the 
whole thing work. Delivering a good 
experience for buyers and sellers is 
priority number one.
 
“Ultimately, everything revolves around 
buyers and sellers. Everything is about 
having happy buyers and sellers and 
creating an experience for them. We 
want to be as accommodating and effi-
cient as possible,” Ryan says.
 
Ryan and his team are willing to 
do whatever it takes to provide 
a stellar closing experience. For 
example, they’ve offered “any time, 
any place” closings since opening 
their company. If clients want to 
sit down in person, they can come 
to Venture Title Services’ offices, 
but if they prefer to close remotely, 
Venture Title Services will come 

to them, either in person 
or virtually, at no extra 
cost. Offerings like these 
have helped the organiza-
tion gain a stronghold in 
Southwest Florida.
 
“If we have happy buyers 
and sellers, then the Realtors 
have happy buyers and 
sellers, and that leads to long-
term value for real estate pro-
fessionals. Everything we do 
is built around happy buyers 
and sellers.”
 
For more information, visit 

VentureTitleServices.com.
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SMART 
strategies

TRUSTED
advice

PRACTICAL
solutions

The Law O�ce of Matthew P. Flores is a full-service real 
estate law firm serving all of Southwest Florida.

Our team is committed to assisting buyers and sellers with the purchase and sale 
of residential and commercial real property. We work side-by-side with our 

clients from contract to close.

MATTHEW P. FLORES, ESQ.
matt@naplesbaylaw.com | 239-261-0592
1333 Third Avenue S, Suite 505, Naples, Florida 34102 | 
naplesbaylaw.com | @naplesbaylaw

Successfully Serving 
REALTORS® in NaplesBRINGING LIGHT TO A DARK WORLD

Experienced, Licensed, and Insured for Electrical Installation,
Repair, and Maintenance in Southwest Florida.

“Our mission is to provide high quality electrical work, on time, with 
integrity. Our purpose is to empower and lift up our employees, 

customers, partners, and fellow community members.”
JACOB ANDERSON | CEO | MAJOR, US AIR FORCE, SEP.

(239) 362-2502 • coharborelectric.com • EC#13004475

VETERAN OWNED + 
OPERATED

RESIDENTIAL +
COMMERCIAL
ELECTRICIANS

H I G H - G R A D E  A L U M I N U M
A R T ,  C R E A T E D  F O R  Y O U .

S H O P  O U R  G A L L E R Y

B A L A N C E D I M A G E S . C O M
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EPISODE 60

CARLENE MURRAY

The RP  
Experience

In each episode of The RP Experience podcast, 
we are excited to feature a top REALTOR® or 
a valued industry partner for engaging, infor-
mative, and entertaining segments on topics of 
interest to Real Producers in our community.
 

To learn more or to inquire about being a guest on The RP Experience, 

email andrew.regenhard@n2co.com.

Check us out on YouTube and Spotify!

Born and raised in Ohio, preferred 
partner Stacey Maczulis has been with 
Ohio Real Title and, now, Venture Title 
Services for over 10 years. There are 
roughly 130 employees in the company. 
For Stacey, she enjoys the sales aspect 
the most about working in the title 
industry. Stacey explains how she enjoys 
building relationships, as well as having 
a strong understanding of the real estate 
industry. She discusses the importance 
of client longevity and relates that she 

Originally from Boston, preferred 
partner Carlene Murray moved to the 
Midwest to raise her family, and then 
eventually found her way to Naples, 
where she has grown to love the area. 
Before Carlene got into health and 
wellness, she worked as an editor 
and has a passion for writing (she is 
a contributing writer to Naples Real 
Producers, authoring the monthly 
“Health & Wellness” article).
 
In this episode, Carlene discusses her 
passion for health and nutrition, which 
she has been coaching her clients on for 
the past four years. She is the owner of 

R E C A P  O F  E P I S O D E S  5 9 – 6 2

EPISODE 59

STACEY MACZULIS

P O D C A S T

Listen in the morning while you get ready for 
your day, in the car while driving to and from 
appointments, or after work while unwinding 
from your busy day.
 
Catch new episodes of The RP Experience on 
YouTube and Spotify every Wednesday!

has had clients who have worked with 
her for the past nine years.
 
In this episode, Stacey also talks about 
what sets Venture Title Services 
apart from other title companies, and 
emphasizes that it starts with great 
customer service and communication. 
She explains the importance of being 
there for your clients and for your 
buyers and sellers as well.
 

Board30 Naples, a boutique fitness 
center in Naples she opened in May 
2020, that focuses on resistance-band 
training, cardio, and core exercises 
targeting the full body in a very 
personalized setting. Carlene offers 
coaching sessions that are tailored to 
the needs of each client. Her custom-
ized mentorship is an hour each week 
helping clients with their health jour-
neys. Carlene shares that her favorite 
things to teach are how to reduce 
stress, change habits and mindset, and 
adjust the diet and improve overall 
health through a balance of food 
groups and proper exercise.

Carlene Murray (left) and Andrew Regenhard

Stacey Maczulis (left) and Andrew Regenhard
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venturex.com     239-300-9601     4850 Tamiami Trail North, Suite 301     Naples, FL 34103

CONFERENCE ROOMS 
AT VENTURE X NAPLES
Venture X conference rooms 
are available to members and 
nonmembers. To make sure 
you are set up for your 
successful meeting, these 
rooms are available at di�erent 
sizes, fully equipped with 
monitors, HDMI cords and 
adapters, white board painted 
walls and access to 
complimentary co�ee.

Starting at $45/hour.

Reach Out for More Details.

KATHRYN PARKER
DIRECTOR OF SALES

239-326-3455
Kathryn.parker@venturex.com

SCAN TO
EASILY
BOOK YOUR
TOUR

EPISODE 61

LORI FOWLER

Top producer Lori Fowler is a 
REALTOR® with Coldwell Banker 
Global Luxury in Naples. Before 
working in the luxury real estate 
market, Lori spent 20 years in the 
public service and philanthropic 
sectors, both as a volunteer and as 
an employee. While growing up, 
Lori was constantly moving, which 
afforded her a multicultural experi-
ence, meeting new people in many 
different areas.
 

In this episode, Lori relates how she 
and her family relocated to Florida 
in 2008 from Northern California, 
discusses her work experience 
prior to getting into real estate, and 
explains that she has always had a 
passion for philanthropy and how 
she became actively involved in 
it. Lori also shares how her previ-
ous experience and knowledge has 
helped shape her into the successful 
Realtor she is today.

EPISODE 62

ADOLFO (“AD”) DIAZ

Top producer AD Diaz, with 
Century 21 Sunbelt Realty, has 
a strong passion for serving his 
clients and community. He and host 
Andrew Regenhard dive into AD’s 
support for local charities and his 
passion for real estate.
 
In this episode, AD shares how it 
was being a son of Cuban immigrants 
whose parents came to the U.S. after  

the Cuban Revolution. Born and 
raised in Miami, AD relocated to 
Southwest Florida in 1988. AD 
recounts how he got his start in 
real estate and his firm belief that 
everything happens for a reason. AD 
also discusses the community and 
infrastructure of Cape Coral and why 
there is a continuing push of people 
wanting to move to the area.

Lori Fowler (left) and Andrew Regenhard

AD Diaz (left) and Andrew Regenhard



34 • April 2023 Naples Real Producers • 35@realproducers realproducersmag.com

ELEVATING REAL ESTATE
TRANSACTIONS WITH
EXPERT HOME INSPECTIONS

What We Inspect
• Roof  • Air Conditioning
• Attic  • Electrical  •  Plumbing
• Water Heater  •  Garage  •  Kitchen
• Pool Equipment  • Appliances
• Bedrooms  •  Bathrooms
• Doors  •  Windows

Joe Nugent

Scan to Connect With Us for
Exclusive Real Producer Offers

Exclusive Real 
Producers Offer

ANY GENERAL 
INSPECTION

*April Only

$25OFF

All Reports Provided

Within 2 Hours
of Completion

Call or Text 239-216-7892
joethehomepro.com

A  N E W  S TA N D A R D  I N  H O M E  S E R V I C E S

 Providing a great service experience encompassing Estate Management,
Home Watch, Project Management and Concierge Services since 2013.

(239) 777-6173 spectrumconcierge.com
info@spectrumconcierge.com Licensed - Insured - Bonded

Estate Management | Home Watch | Concierge Services 

Let me help you reach your goals 
with images that get results!

Hana, Photographer

239.200.9099
hana@newframephotography.com
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LACK OF

The Silent Killer of Success

Someone asked me a long time ago, 
and I’ll ask you the same question, “In 
one word, what would describe you as 
being successful?” My word would be 
persistence. That’s it, persistence. We 
all experience obstacles and adversi-
ties along the way through our life and 
business journey. However, we need 
to persist on whatever goal we have, 
whatever vision we have, keep on 
going for it, showing up each and every 
day to persist to get what we want. 

In the book, “Think and Grow Rich,” 
they list 16 symptoms of lack of 

persistence. I’m going to share a few 
with you. Grade yourself on a scale of 
one to 10 (10 you’re a rock star, one 
you’re not) and do some self-reflec-
tion on where you need to shine up 
certain areas to develop more per-
sistence to get you what you want. 
 
1.	Recognition and Definition of  

Exactly What You Want 

We have to get clear on what we 
want. I sometimes speak with 
select executives, leaders, and 
business owners that are not 
exactly sure what their business 

or organization looks like in a perfect 
world. If you don’t know exactly what 
it looks like, where are you going? 
When you’re going somewhere for 
the first time, you plug the address in 
your GPS, or your Google Maps, and 
it then directs you exactly where you 
want to go. Think about that in life or 
in business. Get clear on the destina-
tion, define it, and then you’ll be able 
to follow the instructions to eventu-
ally arrive there. In addition, if you’re 
a leader and you want your team to 
follow you, you better be pretty clear 
on where you’re going, especially if 

you’re asking them to show up each 
and every day with excellence in 
representing the organization. 

 
2.	Procrastination 

Procrastination is the opposite of 
using your personal power. Procras-
tination is a killer of decisiveness, 
ideas, and imagination. Think of 
how much time, energy, stress, and 
money you’ve cost yourself in your 
business because you have procras-
tinated. Think of all the opportuni-
ties that have slipped away because 
you procrastinated.

 
3.	Indecision 

As I said, one of the attributes of 
a great leader is being decisive. To 
develop persistence, we must be 
decisive. Time is money. If you’re 
procrastinating and being indeci-
sive, you’re blowing time, you’re 
blowing money. Make a decision and 
go with it. If it doesn’t work, you 
can change your approach and make 
another decision to go at it again. 
Many of the most successful people 
in the world have had to make many 
painful decisions along the way. 
However, they made a decision, they 
persisted, they stayed the course, 
and they became successful. 

 
4.	Blaming Others and Not Taking 

Full Ownership 

If you’re a leader, if you’re anybody 
in this world, don’t blame, take 
ownership, own everything good 
and bad in your world, in your life, 
in your business, and with your 
team. Only then can you address 
the trueness of what needs to hap-
pen to make it better. 

 
5.	Lack of Organized Plans  

If you don’t have an organized plan, 
how can you persist in checking off 
the boxes and following through on 
that plan? “Fail to plan, plan to fail.” 
Something to think about…

6.	Fear of Criticism 

This is a big one. Who, out there, is 
fearful of what other people might 
think, of what other people might 
say? No offense, but who gives a 
crap? If you’re clear on how you’re 
showing up in this world, what value 
you deliver, and how you impact 
your team and your family, who 
cares what other people think? I was 
watching “BRANSON” on television; 
it’s a three-part series on Showtime 
or HBO. Richard Branson owns 
his own Necker Island, and I was 
astonished that when he wanted 
to buy the island years prior, the 
bid asking price was $4.4 million. 
Richard Branson told them all he 
had was $80,000. Are you kidding 
me? Seriously, $4.4 million and you 
offer $80,000? Of course, they poo-
pooed the idea. However, a year later 
they came back because they had no 
bidders, and they said if he upped 
his price, the island was his. Well, 
Richard Branson paid $110,000 for 
Necker Island, which was originally 
bidding for $4.4 million. I’m sure if 
the news got out that he bid $80,000 
for a $4.4 million island, many 
people would criticize him for his 
decision. They may have concluded 
that he’s arrogant, who knows? Who 
cares? He got his own island for 
$110,000, that’s all I know. Who has 
the chutzpah to say, “I’ve only got 
$80,000,” when they’re asking for 
$4.4 million? So again, who cares 
what other people think? The most 
important thing is what you think. 

 
These are some areas to self-reflect 
and judge yourself on if you want 
to get better. It’s all about being 
clear on what you’re good at, 
and what you’re not, and 
persisting in getting better 
each and every day in 
all those areas. 

Coach Michael Dill is an award-

winning certified business 

coach, global speaker, and 

published author. He is a proud 

ActionCOACH® franchise partner, 

as well as the president of Power 

& Ice Wealth Creation, a strategic 

leadership company that works 

with business owners, leaders, 

teams, and entrepreneurs to 

both develop a systematized 

and structured organization 

while accelerating their mindset, 

efficiencies, and effectiveness 

to grow, both personally and 

professionally, to achieve 

extraordinary results. He brings 

more than 40 years of business 

and entrepreneurial experience in 

his leadership, team training, and 

mentoring practice.

BusinessCoachMichaelDill.com

coaching corner
By Michael Dill

PERSISTENCE
LACK OF
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Upgrade Your Real Estate Closings  

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

 

 

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an 
important decision that 

should not be based solely 
on advertisements.  Before 

you decide to hire an attorney 
be sure to request free 

written information about 
qualifications and experience. 

Rule 4-7.2(d). 

 

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070  |  lawfirmnaples.com

Michael Michetti • Joshua Rudnick • James “Jay” Caudill • Samuel Colburn

with Powerful Financial Insights and Analysis

Jennifer M. Cail

Scan to Easily Schedule Your FREE Discovery Call

239.677.5888  •  medranoandcail.com Follow Us

Why Work With Us?
Female Owned and Operated  •  Always On-Call & Always On-Time  •  White-Glove Bookkeeping Support  •  Nosotros Hablamos Español

LOOKING TOLevel Up?
SUPPORTING BUSINESSES

Free consultations

Our GAF lifetime roof system includes a 25 year 
workmanship warranty.

Locally owned and operated with 30+ years of 
combined experience.

Veterans, Active Duty Military, First Responders 
and Teachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a 
competitive price, exceptional customer service 
and outstanding quality!

"SCM Roofing was amazing and much faster than the 
  others I called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 
  -Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash 
  was left behind!." -Tampa Homeowner
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featured agent

AT HOME ON 
MARCO ISLAND

By Zachary Cohen

Photos by LaCasaTour

S
tefan Bolsen 

was born 

and raised 

in Hamburg, 

Germany, where 

he graduated with 

a Juris Doctor and 

worked in the German 

judicial system as a 

prosecutor, civil judge, 

and attorney. By the 

late ‘90s, Stefan was 

building a successful 

legal career, one that 

was sure to serve 

him for decades to 

come. However, an 

encounter with a client 

would forever alter his 

life path, bringing him 

to Marco Island, where 

he began a new life 

and career.

 
“When I worked as a 
lawyer, I had a very 
wealthy client who 
used to own properties 
on Marco Island and 
also developed subdivi-
sions in Naples,” Stefan 
begins. “We played golf 
in Hamburg, and he 
suggested I check out 
Marco Island, that I’d be 
amazed by it.”
 
Stefan and his wife, Bea, 
rented one of his clients’ 
condos for vacation; 
they loved it so much 
that they purchased it. 
Two years later, they 
were living on Marco 
Island full-time.
 
“For me, it was not 
only the opportunity 

associated with the move but also 
the light — not so much the warmth 
but the light. It’s so upbeat in 
Florida. The light gives me energy, 
and that’s the main reason we loved 
it so much in this area.”
 

New Beginnings, New Career

Stefan initially figured he’d continue 
working as a lawyer in the U.S. 
But with two young daughters, the 
prospect of going back to law school 
(and laying out over $150,000 to do 

S
T

E
F

A
N

B
O

LS
E

N



42 • April 2023 Naples Real Producers • 43@realproducers realproducersmag.com

so) was wholly unap-
pealing. So instead, 
he turned toward real 
estate, a business 
familiar to him from 
his time in Germany. 
His father worked in 
construction, and many 
of Stefan’s formative 
years were spent on 
job sites. His father not 
only taught him how 
to build but how to 
work hard and achieve 
greatness. Before mov-
ing to the U.S., Stefan 
constructed, remodeled, 
bought, and sold homes 
in Hamburg.
 

Stefan was licensed in 
2001, and his business 
took off quickly. He 
settled into a niche as 
a bridge for European 
clients, using his law 
experience to craft 
complex deals.
 
“I specialize in a little 
more complicated 
cases,” Stefan explains. 
“We are selling, for 
example, a 10-acre 
lot to convert it into a 
new subdivision. That 
requires a lot of legal 
knowledge. My back-
ground in law helps 

structure deals, and it 
puts people at ease.”
 
Building a Career

By 2005, Stefan had 
become a broker. Over 
the following years, he 
worked as the head of 
real estate of high-end 
real estate brokerage, 
owned and operated a 
boutique brokerage on 
Fifth Avenue in Naples 
and Marco Island, and 
later in his career, he 
was the managing bro-
ker of Coldwell Banker 
Marco Island. In 2020, 
amid the COVID-19 

pandemic, he returned to 
an independent, sales-fo-
cused role, seizing the 
opportunity to leave corpo-
rate America and return to 
independent sales. 
 
Regardless of his role, 
Stefan has maintained his 
position as a highly 
educated, no-frills real 
estate agent.
 
“I’m not a bragging type 
of person,” he says. “I’m 
someone who always 
strives for the highest 
amount of knowledge in 
every subject. I like to 
get educated better than 
anyone else, but I am not 
tooting my horn. I’m not 
the person jumping for 
attention, although I have 
way more to offer than 
most people in our area. 
That’s my character.”
 
Stefan has been working 
alongside his wife, Bea, 
since 2007. In 2021, she 
earned an interior design 
and staging degree, bring-
ing a new element to the 
couple’s real estate offer-
ings. They see themselves 
as a complete real estate 
resource, guiding clients 
from idea conception to 
designing their home.
 
“We’re the full-service pack-
age — build to furnish.”
 
The Florida Lifestyle

Outside of work, you’ll find 
Stefan on the golf course or 
the water. He continues to 
enjoy the Florida lifestyle 

MY 

BACKGROUND 

IN LAW HELPS 

STRUCTURE 

DEALS, AND IT 

PUTS PEOPLE 

AT EASE.

Born and raised in Hamburg, Germany, Stefan Bolsen was an attorney before moving to Marco Island and becoming a REALTOR® in 2001.
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I work
DAYS,
NIGHTS
and
WEEKENDS
to help your
clients achieve
their SWFL Paradise

Nicole Paolini
(239) 287-8556
nicole.paolini@movement.com
movement.com/nicole.paolini
Loan Officer NMLS# 1252860

27299 Riverview Center Blvd Bldg 2 Ste 207, Bonita Springs, FL 34134 / FL-LO27782 / Movement Mortgage, LLC supports Equal Housing Opportunity, NMLS ID#39179 (For licensing information, 
go to: www.nmlsconsumeraccessorg) / 877-314-1499. Movement Mortgage, LLC is licensed by FL #MLD1360. Interest rates and products are subject to change without notice and may or may 
not be available at the time of loan commitment or lock-in. Borrowers must quality at closing for all benefits. "Movement Mortgage" is a registered trademark of the Movement Mortgage, LLC, 
a Delaware limited liability company. 8024 Calvin Hall Rd, Indian Land, SC 29707.

Scan to Partner with the
top 1% of Loan Officers

in the SWFL Market

Let's Grow Our
Businesses
Together This
Season

and lives a holistic 
lifestyle on his five-
acre property, where 
he has a large orchard 
and focuses on living 
close to the Earth. After 
over 20 years in the 
Sunshine State, Stefan 
remains grateful for the 
lifestyle it offers.
 
“Florida is still a very 
unique place. When 
you live here a long 
time, like we have, then 
you do not appreciate 
things as much as you 
used to when you came. 
But when we drive 
and look at alternative 
areas, we realize that 
Southwest Florida 
is still our favorite. I 
would not exchange it 
for anything. It’s the 
only place in the civi-
lized world where you 
could be in shorts and 
a t-shirt in the winter-
time. Anywhere else 
in the U.S., it doesn’t 
exist. That’s why I 
think Naples is such an 
intriguing place and, for 
us, the best place to be.”
 

GIVING BACK

Giving back is important to Stefan. He co-founded 
the charity platform Donation Planet, a 501(c)(3) 
registered charity. “A lot of people own properties 
and pay all these property taxes. Some people 
want to just unload properties, mostly vacant lots. 
We take those properties as donations, then issue 
tax receipts that the seller can deduct from their 
income taxes. Donation Planet’s goal is to conserve 
the environment through property donations as a 
way to give back to the community.”

Stefan Bolsen is a top producer with Amerivest Realty.
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1575 Pine Ridge Rd., Suite 17 Naples, FL 34109
 www.ackerman-insurance.com

Insurance for
ALL of  Your

Clients’ Needs.

A U T O  •  B U S I N E S S  •  F L O O D
H O M E O W N E R S  •  L I F E  •  L I F E  A N N U I T Y

Get the quality customer service and
 full insurance coverage your  

clients deserve and can rely on!

(239) 597-1096 
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of Kitchen Cabinet Refacing and Repainting

Are you thinking about updating the 
look of your kitchen but do not want 
a full gut job to deal with? Refacing or 
repainting your kitchen cabinets is a 
great way to save money while still up-
dating the look of your kitchen. Kitchen 
refacing is changing out your door and 
drawer fronts with a new style; kitchen  
repainting is painting your current 
doors. Refacing averages between 
$12,000 to $17,000 while repainting 
averages between $7,000 to $13,000, 
depending on the size of your kitchen.

Kasandra 

Polowski is 

the owner 

of Murdock 

Millworks of 

Naples Florida. 

She started the 

company almost five years ago 

in Massachusetts before moving 

herself and business down to 

beautiful Naples. Kasandra is a 

skilled refinisher and also produces 

fully custom cabinetry. Her 

12,000-square-foot shop is fully 

capable of creating anything you 

can imagine, all locally. She can 

help design your brand new dream 

cabinet project or help update your 

current cabinets. Call Murdock 

Millworks of Naples Florida at 239-

877-6551 for your next project.

A major mistake people make when 
it comes to repainting their cabi-
nets is who they hire to do so. Don’t 
just hire a painting company or a 
handyman. You want a painter who 
specializes in cabinet painting. They 
typically refer to themselves as refin-
ishers versus painters.
 
The second mistake people make is 
thinking all paint is the same. Your 
cabinets take a lot of day-to-day abuse 
and use. Therefore, you need a paint 
that is formulated for cabinets. Now, 
there are a ton of paint brands out 
there that state they can be used on 
cabinets; Benjamin Moore ADVANCE 
or Emerald, for example. However, 
those are not industrial wood-coat-
ing systems. You want a paint that 
is approved by the Kitchen Cabinet 
Manufacturing Association. The top 
paint is solvent-based paint brand 
ML Campbell, followed by Ilva and 
Gemini. There are a few waterborne 
paints that are also approved: Renner, 
Milesi, ML Campbell, Centurion, 
Envirolak. When interviewing paint-
ers, your number one question should 
be, “What paint do you use?”
 
Next, do you have thermafoil or 
laminate-covered doors? If you do, 
you never want to paint those. The 
thermafoil on your doors will fail, 
which will cause your new paint job 
to fail. These kitchens, we recom-
mend refaces for.
 
Do think about color choices. White 
is timeless, but grays and blues are 
making a comeback. Consider adding 
a pop of color on your island. Or a 
darker color on lower cabinets and a 
lighter color on upper cabinets.
 
Shaker is currently the “it” door 
profile. Raised panel doors are now 
a thing of the past, while flat panels 

are coming in hot. Consider a beaded 
shaker to add a little flair to the stan-
dard shaker look.
 
Refacing and repainting your cabinets 
also opens up upgrade opportuni-
ties, such as adding crown or adding 
upper glass cabinets if there is room. 
Upgrade your island by adding match-
ing panels or shiplap. Change out 
your hinges to soft close. New knobs 
or pulls can also change the look of 
the kitchen.
 
Kitchens are the heart of the home. 
You want a space that’s inviting and 
updated. If you have acceptable cabi-
net boxes and do not want to change 
out your countertops, then refacing 
and repainting is an excellent way to 
add value to your home.
 

TheDos pro tips By Kasandra Polowski

&Don’ts 
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- What We Offer -

BUILDING YOUR CLIENT'S
DREAM HOME

To Your Clients:
∙ More Than 20 Floor Plans to Choose From
∙ Design Flexibility to Meet Their Specific
  Wants and Needs
∙ Assistance From Our In-House Specialist
  With Lot Finding

To You and Other Realtors:
∙ 3% Commission Based on Contract
 Price Plus Upgrades
∙ Full Commission Paid at Loan Closing
 (Prior to Breaking Ground)
 ∙ Effortless Transition Between Realtor,
 Lender, and Builder

239.348.3085
metrohomebuilders.com

Scan to Register
Your Clients

&
We'll Take Care

of Everything Else

(239) 285-6894 | eaglemoving.com
Locally Owned & Operated | Local & Long Distance Moves

Moving & Packing Services | We also sell and deliver boxes!

SCAN TO SCHEDULE

SWFL'S CLEAN CUT MOVERSSWFL'S CLEAN CUT MOVERS
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What a fantastic gathering we had at 
our first big quarterly event of 2023 
at the MarineMax Naples dealership 
on February 23rd. Thank you to 
everyone who came out! It was great 
to see you all! Whoever missed this 
amazing event … you need to be sure 
to catch our next one!
 
We’re very thankful to MarineMax 
for the awesome venue. We are 
humbled and so grateful that you 
shared your incredible space, helping 
make this a standout event for our 
Naples Real Producers community! 
MarineMax donated a yacht cruise 
into the sunset with a complimentary 
charcuterie display for our raffle, 
and our lucky winner, Denise Zervos, 

was able to bring eight additional 

guests with her for the experience. 
Congratulations, Denise! 
 
A huge thank-you, as always, to 
our wonderful event sponsors: our 
headline sponsor, Lauren Maxwell, of 

The Maxwell Team at CrossCountry 

Mortgage; our beverage sponsors: 
Woods, Weidenmiller, Michetti & 

Rudnick, and Joe The Home Pro; 
our food sponsor, Venture Title; 
our 360 photo booth sponsor, John 

Prete, of HouseMaster; and last, but 
not least, our supporting sponsors: 
Becker Home Maintenance, Master 

Touch Tile & Stone, Medrano & Cail 

Bookkeeping, Murdock Millworks, 

and JAXI Builders. And, of course, 
thank you to all of our volunteers, 

who helped our event run smoothly. We 
could not have done it without you all!
 
Big shout-outs to our vendor partners: 
Winfield Street Coffee for the food and bar,  
5 Star Valet for help with parking, 
Lightworks for event production, and 
Corrafilm for an exciting video of the event 
we hope you’ve seen by now on social 
media. Our photographers, Jake Maciosek 

and Samuel Saum, took fantastic photos  
of the event. Check them out on the next 
few pages!
 
Once again, thank you all for being a part 
of our Real Producers community. We’re 
so grateful to everyone who came out and 
joined us for yet another signature Naples 
Real Producers event. We can’t wait until 
the next one!

For more information on all Naples Real Producers’ events, please email swfl@n2co.com.

NAPLES REAL PRODUCERS’

special events

MARINE MAX
Quarterly Event at

February 23, 2023 Floor photos by Jake Maciosek

Step-and-Repeat photos by Samuel Saum
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Offering our 
Buyers, Sellers, 

Lenders, 
Developers and 

all of our 
Agent Partners, 

responsive 
Escrow Agents 

for faster 
closings and 

happier clients.

CLOSING SERVICES  |  RESIDENTIAL  |  CONSTRUCTION  |  REFINANCES

CONSTRUCTION DISBURSING  |  COMMUNITY RESOURCES

239-734-4888
3 7 5  5 T H  A V E  S ,  S U I T E  2 0 2

N A P L E S ,  F L  3 4 1 0 2

www.resolutionstitle.com

Scan to Start Taking
Advantage of Our Services

Aaron Barnes,
C E O  &  F o u n d e r
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HANDYMAN  •  PAINTING  •  FLOORING  •  CABINETRY  •  CLOSETS  •  SCREEN REPAIR  •  PRESSURE WASHING

And More!

ELEVATE YOUR LISTINGS WITH OUR PREMIER
HOME MAINTENANCE SERVICES

Let Our Solid Reputation Be Your Guarantee

BECKERHOMEMAINTENANCE.COM  •  239-351-6820

(239) 345-2190
ccgcpas.com
1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com

TAX LAWS ARE
COMPLICATED
There is no such thing as a simple tax return.
You don’t have to be a tax expert,THAT’S OUR JOB!

BUILDING BRANDS THATBUILDING BRANDS THAT

Corrafilm is a Personal Branding and
Production Company that works closely 
with Real Estate Agents to grow their
audience on Social Media Platforms.

Contact us and let's get started!

COBY CORRADINO
Creative Director
786-417-7210
corrafilm@gmail.com

VIDEOGRAPHY  •   PHOTOGRAPHY  •   GRAPHIC DESIGN
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power couple

Call It Closed®

By Zachary Cohen

Photos by LaCasaTour

In 2019, husband-and-wife duo Chad and Aprile 
Osborne founded Call It Closed® International 
Realty. Call It Closed® is a cloud-based, 100 percent 
commission brokerage that includes all the tools 
and support agents need to succeed. Over the past 
four years, the brokerage has achieved tremendous 
growth, expanding to 15 states with the goal of 
being in all 50 states and other countries.
 
“There was something missing in the industry, 
and we felt what was missing was a model with a 
national brand but 100 percent commission —  

a model that gives back to the agents. We wanted 
to be the company that gives more than we take,” 
Chad explains. “We founded the company with that 
philosophy: the best systems and tools in the most 
cost-effective manner, the most attractive compen-
sation model in the industry. And that’s what we’ve 
put together.”
 
The Road to Real Estate

Aprile was licensed first, in 2002, at the age of 24. 
At the time, she and Chad worked at her dad’s car 
dealership. Her uncle, a commercial investor and 

CHADCHADCHAD

WE’RE GIVING 

AGENTS MORE 

OPPORTUNITY to 

be successful and 

make money. That’s 

what Call It Closed® 

is all about.

developer, pulled her aside and sug-
gested she give real estate a shot.
 
“I was young and immature,” 
Aprile admits, “but I decided to 
go for it. When I got my license 
to start, I wasn’t career-minded … 
but my very first transaction was a 
single mom with three kids work-
ing two jobs with a deadbeat dad. I 
worked crazy hours to get her into 
a government foreclosure home. 
When we closed, she cried, and I 
cried. At that moment is when I 
knew it would be my career. I fell 
in love with home. I fell in love with 
the idea that I get to help people 
find home, where their life grows. 
I realized that this is not just about 
making money.”
 
Aprile achieved quick success, 
inspiring Chad to join her. He was 
licensed in 2003.
 
“Just a little over a year into the 
business, Aprile sold over 300 
houses in a 12-month period. I was 

APRILEAPRILEAPRILE&

OSBORNE
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writing all those contracts 
for her, and we were off,” 
Chad reflects.
 
The RE/MAX® Era

Over the next few years, 
Chad and Aprile settled 
into their roles. Aprile 
handled most of the cli-
ent-facing sales activities, 
while Chad managed the 
back end of the business. 
It’s been a structure that’s 
now worked for them for 
over 20 years.
 
In 2009, they took over an 
independent brokerage, 
and in 2012, they joined 
RE/MAX®. Within eight 
months, they ended up 
with three RE/MAX® fran-
chises and a partnership in 
a fourth.
 
“We were the fastest grow-
ing RE/MAX® in the world 
by the third quarter of 
2012. We thought we were 
going to bleed red, white, 
and blue forever,” Chad 
says. “But we sat at the 
table with the top levels of 
leadership at RE/MAX® 
within those next couple of 
years and discovered what 
we felt was a breakdown at 
the agent level. Top agents 
were not getting the value 
they once saw from the big 
brokerage, and statistics 
were showing brand name 
wasn’t as important as it 
used to be.”
 
Chad and Aprile deter-
mined there must be a 
better way to do business. 
They sold their RE/MAX® 
offices in 2015 without a 
solid plan for their next 
move. They returned to 

sales roles for the next few years as 
their next big idea percolated.
 
“We were super tired. There was 
a lot of stress from running those 
brokerages with crazy high over-
head. We didn’t realize how tired we 
were,” Chad explains. “We bought a 
lakehouse in Texas to flip and stayed 
on the lake for a year to recover, and 
then we sold as independent agents 
again, selling in Texas and Florida, 
traveling back and forth.”
 
Call It Closed®

In 2018, a lightbulb went off and Chad 
and Aprile birthed the idea for Call It 
Closed® International Realty. Finally, 
they created a vision to resolve the 
long-standing issues they recognized 
while at RE/MAX®. They had a clear 
plan of how to deliver the services 
that modern agents demanded.
 

The following year, Call It Closed® 
International Realty opened its 
doors, combining the best offer-
ings from traditional brokerages, 
local independent shops, and 
cloud-based companies.
 
“We’re giving agents more oppor-
tunity to be successful and make 
money. That’s what Call It Closed® 
is all about,” Chad says.
 
Growth Mode

Today, Aprile remains a top-pro-
ducing agent; she spends her days 
in the trenches helping buyers and 
sellers while also doing recruiting, 
public speaking, and coaching. In 
addition to spearheading the Call 
It Closed® operation alongside 
Aprile, Chad has been the broker 
for Florida since they opened Call 
It Closed® and is also the CEO of 

Chad Osborne is co-founder and broker for Call It Closed® 
International Realty and CEO of Call It Closed® Title.

Aprile Osborne is co-founder of Call It Closed® International Realty 
and remains a top-producing agent.

Aprile and Chad with their border collie, Moses, at Gordon River Greenway Park

Call It Closed® Title, which oper-
ates in North Carolina and South 
Carolina. He’s focused on creating 
and implementing systems that 
will best support his agents.
 
With the goal to expand the brand 
nationwide and internationally, 
Chad and Aprile have an exciting 
few years ahead of them.
 
“Call It Closed® is growing 
quickly. We’re one of the fast-
est-growing real estate companies 
in the country, and we just want 
to be able to provide our agents 
and clients with a high level of 
service and support and make the 
experience as professional and 
high level as possible. We’re here 
for the long term.”
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Virtually
Everything,

Done Virtually.

Scan to Check Our
Plans and Pricing

Wendy Miller
Licensed FL Real Estate Broker

www.VirtualRealEstate-Solutions.com

716-548-6986 | 941-548-7631

wendy@vre-s.com

Concierge Real
Estate Support

Write Offers,

MLS Input, 

Condo/HOA Docs, 

Accompanying 

Inspections and

Much More!

FAMILY & COMMUNITY

Family and community 
are at the center of Chad 
and Aprile Osborne’s 
worlds. They have 
three children of their 
own, have fostered 
several children over 
the years, and are now 
grandparents. In the 
community, they lead 
and support The Safe 
House, a ministry that 
supports those in need in 
Southwest Florida. “We 
love our community,” 
Aprile says. “Part of our 
mission for Call It Closed® 
is to fund safe houses 
in every state. Helping 
the community, that’s 
our heart. Call It Closed® 
exists for us to be able to 
help people.”
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domaininsuranceinc.com
nickdomain@domaininsuranceinc.com

Refer us to
your clients

As an  independent agency,
we have options for
EVERYONE.

239-898-9120

We work directly with 
lenders & realtors

to help transactions 
close smoothly.

HOME | AUTO  | FLOOD

Scan to Find
Out We are the
One-Stop-Shop

for All Your
Client's Needs

FAMILY PORTRAITS | PROFESSIONAL PORTRAITS | COMMERCIAL PHOTOGRAPHY

It's One Thing to  Look Professional
It's More Important to

P H O T O G R A P H Y
Michelle Reed

Look Like You

Let's Chat About Your Personal Branding and Headshots
michellereedphoto@me.com  |  michellereedphotography.com
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Carlene Murray is 

a Certified Health/

Wellness & Life 

Coach, Nitro 

Nutrition health 

pro, and owner of 

Board30 Naples, a unique 

full-body approach to fitness specializing 

in HIIT resistance band training. Also a 

Florida REALTOR®, Carlene brings her 

passion to Real Producers, serving her 

clients and community to help others 

achieve optimal health and wellness of 

mind, body, and spirit.  

CarleneMurray.com
Board30Naples.com

239.260.5653

Tony Robbins states, “Being confi-
dent is nothing more than a feeling of 
certainty that you can be and accom-
plish whatever you set your mind 
to. Creating confidence is not about 
knowing it all; it’s about trusting that 
no matter what happens, you’ll be 
able to handle it and learn from the 
outcome. Confidence comes from 
within, and you can find ways to 
believe in yourself at any time.”
 
All of us experience times of self-
doubt or limiting beliefs because we 
are not born naturally confident. 

Most people work at it, building up 
their confidence “muscle” over time. 
Our self-confidence is like a muscle 
because we can strengthen it through 
practice, repetition, and positive 
reinforcement. And when it comes to 
confidence building, our mindset has 
everything to do with it.
 
Research suggests that confidence is 
also vital to our health and psycholog-
ical well-being. So the great news is, 
you can learn and build your confi-
dence. Check out these quick tools 
and confidence-building exercises 

How’s your confidence today — your self-assurance of trusting and appreciating your 

own abilities, qualities, value and worth? Did you know confidence is not something 

you have, but actually something you create?

health & wellness

CULTIVATING

By Carlene Murray

to help you skyrocket your self-con-
fidence, appreciate and own your 
amazingness, and soar!
 
Visualize Your Most Confident Self

Practicing visualization is a great 
way to leverage your most powerful 
weapon (your mind!), change your 
self-perception, and become the con-
fident you that you desire. Start by 
imagining the most confident version 
of yourself. Create a detailed, highly 
specific picture in your mind. What 
does that “you” look like? How are 
you dressed? Where are you? How 

do you talk, think, and act? Put as much thought and energy into 
fleshing out the intricacies of this version of you as if to breathe 
it into being. Write down a detailed description of your most 
confident self. Write down what you see and don’t question it. Let 
your imagination go wild.
 
Utilize Affirmations for Positive Self Talk

We believe what we tell ourselves, which can be a good thing or 
a bad thing, depending on what our inner voice is saying. If your 
inner voice is negative, doubting, or judgmental, using affirma-
tions can actually retrain your brain to think more positively. If 
you’re not familiar with affirmations, they’re positive statements 
that help you set an intention for who you want to be and how 
you want to feel. Try reciting an affirmation like, “I am confident 
and courageous” to yourself whenever you’re struggling in the 
confidence department. Repeat the affirmation over and over 
to yourself as often as you can, and over time — it’ll become an 
unconscious belief! 

Look up positive quotes and affirmations. Write down the ones 
that speak to you and meditate on them daily. You can write them 
out over and over as part of your morning routine, or spend a few 
minutes looking in the mirror and reciting them. This helps shift 
and elevate your energy.
 
Question Your Inner Critic

If that little naysayer in your head is really giving you grief and 
making you question everything about yourself, try challenging 
it with a direct question like, “Where’s the evidence of that?” 
Taking a logical approach to the truthfulness of that inner voice is 
not only illuminating, but can very quickly identify and help you 
call “bullsh*t” on the negative self-talk. Write down something 
negative you’ve been telling yourself that’s hurting your self-con-
fidence, and then write down the factual evidence (no opinions!) 
that this is true.
 
Leave Your Comfort Zone Regularly

A great way to become more confident is to spend more time 
doing the things you’re feeling hesitant or insecure about. It 
sounds counterintuitive, but embracing our fears is how we work 
through them. When you do things you’re scared of, those things 
lose their power over you. So if you’re afraid of public speaking, 
for instance, volunteer to read at an open mic night or take the 
lead on that next work meeting. And remember, that feeling of 
discomfort isn’t forever. The more you step out of your comfort 
zone, the easier it’ll get. Write down one action you will commit 
to taking to move outside of your comfort zone.
 
Change a (Small) Habit

There’s nothing like making positive changes in your life to give 
you a newfound sense of confidence. So think of a habit you’d 
like to change and tackle it. Make it small and specific so you set 
yourself up for the best possible success. For example, instead of 
saying something like, “I will go to bed earlier,” say, “I will be in 

bed by 10 p.m. every night so I can get a full eight 
hours of sleep.” Once you’ve mastered it and feel 
the high of the accomplishment, you can move on 
to something larger.
 
Write Down One Small Habit You Want to Change 

and Tackle It

Smile! It may sound silly, but practice flashing that 
winning grin of yours the next time you’re strug-
gling in the belief department. The power behind 
the human smile has been the subject of many stud-
ies, and it’s been shown to make us feel better and 
seem more competent, among other things. (Google 
“The Hidden Power of Smiling” by Ron Gutman 
and see what pops up.) You’ll be surprised at the 
internal shift you can create through this simple 
act. Next time you’re feeling insecure, try smiling. 
Notice how the act of smiling changes your feelings 
about the situation?
 
There are countless additional tools, teachings and 
tips to boost self-confidence and improve self-es-
teem. Start small and build on your practice daily 
to fortify your confidence so when it vacillates (and 
it will), your time there is short and you are quickly 
back in the positive flow of your own value, worth, 
talent, and uniqueness. Without confidence, we can 
do little … but with it, we can soar!

Confidence
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VISIT OUR WEBSITE OR GIVE US A CALL TODAY

239.920.4806 |  NaplesConstruction.net
LICENSE # CGC-CGC1528960

Is Your Client Ready to Turn Their New House into Their

Dream Home?

D E S I G N  |  B U I L D  |  R E M O D E L

WE ARE YOUR
DESIGN SOLUTION

H U F F M A N ‘ S  B U I L D I N G  O U R  C O M M U N I T Y  O N E  N E I G H B O R  A T  A  T I M E !

Let's discuss YOUR event!

We'll work with you every step of the way to insure that your event is flawless.

lightworks-productions.com  |  239-784-4748

Lightworks Stage Productions is South Florida’s most complete sound, lighting, 
audio visual, and decor provider in the corporate and special event industry.

Lighting  •  Audio  •  Projection  •  Backline

“Professional, knowledgeable and accommodating, I would recommend 
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

Experience our experience!

To make an appointment please call (239) 431-5100
 or visit our website pythonhomeinspection.com

Brett Onasch, Owner ∙ Certified Master Home Inspector License #HI8303 | NACHI ID#16021822, CMI, CPI

Refer them to a Master Home Inspector whose
training and professionalism will give them
confidence in you through the end of the

transaction and beyond.

REALTORS...
Your reputation is your most valuable asset and

clients rely on you to guide them through a
complicated and stressful process.

A GIVING PROGRAM BY

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we’re able 

to break the chains of this horrible reality.

Visit n2gives.com to learn
more about our fight.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

The N2 Company ― the organization behind this 
publication and hundreds like it ― is financially 

committed to end human trafficking.

FOR EVERY AD SOLD, N2 DONATES ENOUGH 
MONEY TO FREE TWO SLAVES FROM CAPTIVITY.
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cover story 1 0  Y E A R S  A N D  C O U N T I N G
By Zachary Cohen  |  Photos by Michelle Reed

Ten years in any career is a tremendous 
milestone, especially in real estate, where 
(according to the National Association of 
REALTORS®) only 13 percent of agents 
make it past their fifth year in the business.
 
In 2023, Kimberly Alvord is celebrating 
her first decade in real estate, and she 
expects to be in the business for many 
more years. Now with John R. Wood 
Properties, which recently partnered 
with Christie’s International Real Estate, 
Kimberly and her team closed an impres-
sive 50-plus million dollars in 2022.
 
Lasting Success

So how has Kimberly achieved long-term 
success in a business that rides waves of 
hot and cold? She believes it all comes 
down to where she puts her time, money, 
and attention.
 

“In the last 10 years, when it really 
comes down to where I’m spending 
my money and making my money, 
it’s past clients and referrals. I think 
that’s something we forget about. 
We get so caught up in finding new 
business and clients when the people 
who love us the most are our best 
advocates. Those are the best people 
to reach out to and spend time with, 
and those are the people that have 
helped my business thrive,” Kimberly 
says proudly.
 
Today, the Kimberly Luxury Group 
is a team of six: Kimberly, Cedric 
Colyer, Hannah Fleming, Jennifer 
Fazio, Monika Richter, and Lisa 
Timmons. A mix of newer and expe-
rienced agents, the Kimberly Luxury 
Group focuses on each client’s unique 

preferences to ensure they find 
the perfect home or solution. 
Kimberly helps clients find the 
right fit by first searching for 
the lifestyle they want, then the 
neighborhoods that can pro-
vide it, and then the house. She 
believes this recipe has been key 
to her success as a matchmaker.
 
“I just love what I do. My major 
in college was social work, so I 
think that makes a difference in 
my work. I love helping people 
find the right fit. I shop for the 
lifestyle first, then help them 
find a home. “
 
Always Growing

Kimberly recently celebrated 
her 50th birthday. It’s a 

KIMBERLY
A L V O R D
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milestone in her life that has her reflecting 
on what the future holds. Kimberly resides 
in Pelican Bay and is building a new home 
in Royal Harbor. She enjoys beachgoing, 
boating, and frequent travel.
 
Most importantly, Kimberly wants to be 
known as someone who genuinely cares.
 
“I try to really listen. I calm buyers and 
sellers off the edge. I’m outgoing, and I 
really care about people. I want to help but 
also make things fun. My clients would say 
I put them at ease while buying a house,” 
Kimberly says.
 

Kimberly is able to keep things 
light despite the stresses of the real 
estate business.
 
“I always have a smile on my face. My 
dad said I came into this world with 
a smile on my face. I try to keep the 
energy up when I’m with clients.”
 
Always Improving

Kimberly has seen a lot in her 10 
years in the business. While she often 
makes success look easy, she reminds 
us just how much work goes into 
being a successful real estate agent.
 

Kimberly encourages new agents to 
stick with the business, even in times 
of frustration, but she also wants to 
remind them how much work it takes 
to beat the odds and make real estate 
a long-term career.
 
“Every other day, someone says to 
me, ‘Oh, I want to get my real estate 
license. It looks so easy.’ Everyone 
wants to get their real estate license 
because we drive nice cars and wear 
nice clothes, and that’s true, but there 
is so much hard work that goes into 
it. I’m working 24/7. You have to be 

I  L O V E  H E L P I N G 

P E O P L E  F I N D 

T H E  R I G H T  F I T . 

I  S H O P  F O R 

T H E  L I F E S T Y L E 

F I R S T,  T H E N 

H E L P  T H E M  F I N D 

A  H O M E . 

The Kimberly Luxury Group (from left to right: Jennifer Fazio, Lisa Timmons, Monika Richter, Kimberly Alvord, Cedric Colyer and his dog, 
Pedro. Not pictured: Hannah Fleming)
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ready for that call at any moment. You always have 
to be on your toes,” Kimberly explains. “You don’t 
see the agents up at 2:00 am writing contracts or 
when embarrassing things happen like breaking a 
heel or splitting their skirt.”
 
“So my advice to new agents is this: The pay 
doesn’t start right away. It’s a lot of work to climb 
that mountain to get that first paycheck. A lot 
goes into it. There can be hang-ups. You have to 
stay on your toes. There’s no recipe for this job. 
After 10 years, you’d think I’d know what to expect 
tomorrow, but I don’t. The best words of wisdom 
I have are this: to be successful, you have to be 
motivated, you have to work hard, and you have to 
love what you do — or don’t do it.”

T O  B E  S U C C E S S F U L ,  Y O U 
H A V E  T O  B E  M O T I VAT E D , 
Y O U  H A V E  T O  W O R K  H A R D , 
A N D  Y O U  H A V E  T O  L O V E 
W H AT  Y O U  D O .

Top producer and team leader Kimberly Alvord is celebrating  
10 years in real estate this year.
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