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OUR PROMISE TO YOU
We are dedicated to creating an effortless 
client experience. We believe that 
communication is the crucial ingredient 
that makes buying a home seamless, 
regardless if your client's first time
buying a home or if you are a 
seasoned investor!

We know that buying a 
home is likely to be the 
most important financial 
decision of your client's 
life, so our value 
proposition is simple: 
we will be with them 
every step of the 
process, and we deliver 
on what we promise.

Company NMLS ID # 56323 (www.nmlsconsumeraccess.org)

11325 Random Hills Road
Suite 600, Fairfax, VA 22030
(703) 342-4528
JLin.icmtg.com

JOHN LIN
SENIOR LOAN OFFICER

NMLS ID # 2013416
JLIN@ICMTG.COM

(650) 888-0892

FRANCIS ACEVEDO-HENRIQUEZ
LOAN OFFICER ASSISTANT

FACEVEDO@ICMTG.COM
(571) 458-8393
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healthy living

As T.S. Eliot reminded 
readers in 1922, “April 
is the cruellest month.” 
Here, the famed modern-
ist poet refers to, among 
other things, the liminal 
state between the cold and 
starkness of the land-
scape during winter and 
the promise of renewal 
and fruitfulness in spring, 
particularly for yester-
year’s agrarian societies. 
However, the transitional 
nature of April remains 
difficult over a century 
later; the lingering pall of 
winter still chills our days, 
and serotonin and vita-
min levels struggle, while 
the earth begins to warm 
and transform, impacting 
expectations and rhythms. 
How can we navigate 
the changing seasons in 
harmony with our bodies 
and minds? Try one of the 
following therapeutic tech-
niques this month.

Forest bathing: Originating
in Japan, forest bathing
encourages connection to
nature through our senses.
Don’t worry, no actual
bathing is involved — rath-

er, a slow, mindful walk in
nature allows the bather to
focus deliberately on their
surroundings, tethered to
the sights and sounds of
the present moment. This
practice has been linked
to lower blood pressure,
heart rate and levels of
cortisol, depression, fa-
tigue and anxiety.

Grounding: Also called 
“earthing,” grounding is 
the practice of realigning 
our energy with the earth’s 
natural electric charge, sup-
porting the body’s ability 
to heal and regulate itself. 
This technique involves 
direct skin contact with the 
earth’s surface (e.g., walk-
ing barefoot, lying on the 
sand, swimming in natural 
bodies of water). Grounding 
has been shown to reduce 
inflammation and chronic 
pain and improve blood 
flow, energy levels, sleep 
and mood.

This year, celebrate Earth 
Day — April 22 — by get-
ting your feet on the earth 
and your head in the forest. 
Your health will thank you!

GROUND 
YOURSELF
in Nature This Spring
Bridge the gap between your body and the 
natural world through springtime mindfulness.

By Shauna Bryant, National Editor
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cruellest 
month.”
–T.S. ELIOT
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Toni Hill Team

(703) 996-9705

ToniHillTeam.com

Vellum Mortgage

Nathan Burch

(703) 350-4000

NathanBurch.com

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions Worldwide

(301) 926-3600

ShippingSolutions

Worldwide.com

MOVING / STORAGE

Certified Master Movers

(703) 296-4528

CertifiedMasterMovers.com

HuberWilmot Moving

(703) 488-7117

HWmoving.com

Interstate Moving & Storage

(703) 226-3279

Moveinterstate.com

My Guys Moving

(571) 288-3840

MyGuysMoving.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PEST CONTROL

My Pest Pros

(202) 255-4886

MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

(301) 972-3201

TruPlace.com

PRINTING / 

PROMOTIONAL

Silverado Printing, LLC

(703) 407-0268

SilveradoPrinting.com

PRINTING, DIRECT MAIL 

SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

National Lithograph, Inc

(703) 709-9000

NationalLitho.com

PROPERTY MANAGEMENT

Circle Property Management

(703) 592-6802

CirclePM.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build

(229) 392-1446

Robert@sauvage

designbuild.com

ROOFING

Cole Roofing

(703) 836-6679

ColeRoofSystems.com

DryHome Roofing & 

Siding, Inc.

(703) 230-7663

DryHome.com

STAGING

Inspired Home Design, Inc.

(703) 775-8777

InspiredHomeDesign.com

Preferred Staging, LLC

(703) 851-2690

PreferredStaging.com

Town & Country Staging

(800) 683-6683

TownAndCountryMovers.com/

Staging

TITLE SERVICES

Cobalt Settlements, LLC

(703) 350-5157

CobaltSettlements.com

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Kensington Vanguard National 

Land Services

(703) 637-9165

(703) 794-2101

KV-DCMetro.com

MBH Settlement Group

(703) 277-6806

MBH.com

Pruitt Title

(480) 203-6452

DCTitleGuy.com

Stewart Title and Escrow

(480) 203-6452

Stewart.com

TRANSACTION 

COORDINATOR

Scalable RES

(571) 445-4737

Facebook.com/ScalableRES

VIDEO MARKETING/

BRANDING

Changeover Media

(703) 728-1230

ChangeoverMedia.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com

TruPlace

(301) 972-3201

TruPlace.com

VIRTUAL ASSISTANT

Cyberbacker Virginia

(703) 672-0687

Cyberbacker.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA

The McGruder Group

(703) 273-7381

McGruderCPAs.com

BALLOONS AND 

EVENT DECOR

Popped By Dominique

(202) 903-3413

PoppedbyDominique.com

BUILDER

Green Valley  

Custom Builders

(703) 865-5440

GreenValleyCustom

Builders.com

CHIMNEY SERVICE/

REPAIR

Winston’s Chimney Service

(703) 283-2764

WinstonsServices.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group

(301) 613-1676

GoldEventGroup.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric

(703) 225-8222

ProElectricVA.com

ESTATE SALES

Four Sales, Ltd.

(703) 256-8300

FourSales.com

FLOORING

PriceCo Floors

(703) 966-8719

PriceCoFloors.com

HOME INSPECTION

Biller & Associates

(571) 528-6817

BillerandAssociates.com

Home Field Advantage 

Inspection Services

(703) 755-5611

HFAdvantage.net

Hurlbert Home Inspection

(703) 830-2229

HHInsp.com

Rn HomeTech

(301) 221-0357

RnHomeTech.com

HOME ORGANIZATION

Judy On The Spot

(301) 798-4377

JudyOnTheSpot.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

MaxHousePrice

(703) 215-2144

MaxHousePrice.com

HOME REPAIR

Innovative Realty Contracting

(571) 283-4919

InnovativeRealty

Contracting.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754

ARWHome.com/RealEstate

Cinch Home Services

(410) 730-7423

CinchRealEstate.com

Old Republic  

Home Protection

Molly Flory

(800) 282-7131 x1428

ORHP.com

Super Home, Inc.

Jonathan Asfour

(703) 254-9628

HelloSuper.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

It’s Haul Good

(703) 646-9194

ItsHaulGood.com

MORTGAGE

Atlantic Coast Mortgage

Melissa Bell

(817) 807-1616

MelissaBellMortgage.com

Fairway Independent 

Mortgage Corporation

Kelly Katalinas

(703) 868-9103

KellyKatalinas.com

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

Homebridge Financial 

Services, Inc.

Cody Kessler

(301) 928-7932

Homebridge.com/

Loan-Originator/

Cody-Kessler

loanDepot

Tim Kelly

(571) 308-3660

loanDepot.com/TimKelly

Movement Mortgage

Chris Shead

(703) 498-8235

ChrisShead.com

The John Lin Team at 

Intercoastal Mortgage

(650) 888-0892

JLin.icmtg.com
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WHY CHOOSE HUBERWILMOT?

GET A FREE QUOTE TODAY!
(703) 488-7117 | HWMOVING.COM

• Over 40 years of combined moving and storage experience
• Fully licensed, insured & bonded
• Family owned and operated out of a local, 21,000 sq ft

and temperature-controlled warehouse
• Clean, safe and modern moving trucks, equipment and protective materials
• All drivers, packers & movers are experienced, ATA Certified,

and background checked
• FREE onsite and virtual estimates
• FREE boxes and packing supplies
• Long distance moving and storage advocates

5% OFF
VALID FOR 

SENIOR CITIZENS 
AND ACTIVE/

RETIRED MILITARY.

MOVING DAY
Should Bring JOY
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AWARD-WINNING 
ROOFING SERVICES

Cole Roof Systems has earned Angie’s List 
Super Service Award for the past five years.

ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED & 
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for 
your FREE estimate!

(703) 836-6679
(703) 615-1094

ColeRoofSystems.com

10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE

Members of the NPMA, Virginia & Maryland Pest Management 
Association • 10+ Years of Experience

Local, Family-Owned Business • Proudly Operated by
Brett & Debra Lieberman • Serving VA, MD & DC

F U L L - S E R V I C E  P E S T  C O N T R O L  C O M PA N Y
S P E C I A L I Z I N G  I N  T I C K S ,  A N T S ,  T E R M I T E S ,  M I C E  &  M O R E !

F U L L - S E R V I C E  P E S T  C O N T R O L  C O M PA N Y
S P E C I A L I Z I N G  I N  T I C K S ,  A N T S ,  T E R M I T E S ,  M I C E  &  M O R E !

CALL FOR A FREE QUOTE!
(703) 665-4455 |  MYPESTPROS.COM

April Showers Bring May Pests
S C H E D U L E  YO U R  W D I  I N S P E C T I O N S !

Lexy Broussard
Sales Manager

To view our magazine online visit 
novarealproducers.com and look 

for “Magazine” or scan this QR code. 
(Password: connecthere#novarp)

M E E T  T H E

N O VA
R E A L  P R O D U C E R S  T E A M

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

Kristin Brindley 
Publisher

Ryan Corvello 
Photographer

Bobby Cockerille 
Videographer

Zachary Cohen 
Writer

Jaime Lane 
Executive Assistant & 
Publishing Manager

Ellen Buchanan
Editor

Wendy Ross 
Operations Manager

Ellie Caperare
Social Media Manager
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301-317-6220
PriceCoFloors.com
Family Owned & Operated

LUXURY VINYL •  HARDWOOD •  CARPET

LIFE IS LIVED
ON WHAT WE DO

CALL FOR A FREE
IN-HOME ESTIMATE!

Dear Real Producers of 
Northern Virginia,

As we emerge from another winter, 
it’s time to start thinking about the 
spring real estate market. Despite the 
uncertainty and volatility of the past 
few years, there are many reasons to 
be positive and hopeful about what 
lies ahead.

Interest rates remain historically low, 
making it an ideal time for buyers to 
enter the market. Low rates can help 
spur demand and lead to increased 
competition for properties, which 
is great news for sellers. And even 
though interest rates are on the rise 
and can impact the real estate mar-
ket, it’s important to remember that 
they are just one factor among many. 
The economy, supply and demand 
dynamics, buyer motivation, investor 
demand, and local market conditions 
can all contribute to a robust real 
estate market, even in the face of rising 
interest rates.

The overall economy is still showing 
signs of strength and stability, which 
bodes well for the real estate market. 
With more people returning to work 
and consumer confidence on the 
rise, we can expect to see increased 

demand for homes in the coming 
months. Overall, while a low-inven-
tory market can create challenges 
for REALTORS®, it can also create 
opportunities for those who are able 
to adapt to the market conditions and 
leverage their skills and expertise to 
serve their clients effectively.

Moreover, there are a number of 
demographic trends that are driving 
demand for housing. As millennials 
continue to enter their prime home-
buying years, they are driving demand 
for starter homes and entry-level 
properties. At the same time, baby 
boomers are looking to downsize 
and simplify their lives, leading to 
increased demand for smaller, 
more manageable homes.

In short, the spring 2023 
selling market is shaping 
up to be a positive and hope-
ful one for real estate. With low 
interest rates, a strong economy, and 
demographic trends driving demand, 
there are many reasons to feel opti-
mistic about what lies ahead. So get 
ready to spring into action and make 
the most of this exciting market!

Thank you to all of you who attended 
our Masquerade Sneaker Ball on 

March 23rd! We will have photos from 
the event in next month’s issue. In the 
meantime, please check them out on our 
social media pages and be sure to tag 
yourself and your friends! Next, we’re 
excited to gather with everyone again 
on May 3rd for our Lawnapalooza 
event, which is going to be another 
great time together as a community. 
Keep an eye on your inbox for details 
and your exclusive invitation!

This month, we’re pleased that preferred 
partner Pruitt Title LLC has joined the 
NOVA Real Producers family. Welcome!

With gratitude,

Kristin Brindley
Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com

SPRING MARKET?
Are You Ready to Spring into the

FOOD FOR THOUGHT
What strategies are you implement-
ing to help your clients navigate the 
competitive spring market?

publisher’s note

(703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply.

Must mention code during scheduling.
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For information on all NOVA Real Producers events, email info@novarealproducers.com.

PRESENTS

LAWNAPALOOZA

YOUR COMPETITIVE SIDE

● LAWN GAMES  ● FOOD  ● BEER
CORNHOLE TOURNAMENT

Come Show Off

MAY 3, 2023
11 AM – 2 PM

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O VA
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Who’s been the most 

influential person in 

your life?

we ask...you tell!

GRANT BRONSON

Real Broker LLC

My father. He’s a retired army veteran who then 
got into the government contracting business. 
He’s a tried-and-true businessman and loves to 
learn my day-to-day and wants to do flips with 
me. He’s happy I’m not in X-games like I origi-
nally wanted to do. But he would be happy either 
way. X-games are just dangerous and he doesn’t 
want me to die.

AARON NICHOLS

McEnearney Associates

My wife.

LINDSAY UNDERWOOD

RLAH Real Estate

My parents.

JOHN MARTINICH

REAL Broker

My parents. The older I get, the more I realize 
how much they helped pave the way for who I 
am today.

KENNY HOWARD

Dry Home Roofing & Siding, Inc.

The most influential person in my life would have 
to be my oldest brother, Jim. He has always been 
there for me, no matter what the situation. He also 
got the brains in the family, lol, so I often come to 
him for information on anything, really. He has 
helped mold me into the man I am today and I’m 
forever thankful for having him as my brother.

MOLLY FLORY

Old Republic Home Protection

The most influential people in my life are my 
mom, dad and stepdad. They have instilled in me 
faith, love, and to always help others. They show 
me by the daily examples they practice. After 
my dad passed, my mother was lucky to find my 
stepdad, who shared the very same values. They 
continue to inspire me and our family daily with 
their love and faith.

SAM NASSAR

Compass

My father has been one of the strongest motivators 
in my life, imparting his values and work ethic to 
me — teaching me how to think before I act. His 
influence has strengthened my resolve and given 
me direction towards achieving success.

CHRISTAL JOHNSON

Keller Williams Realty

My dad, Lenwood A. Johnson Sr. He has always 
guided me with wisdom and love.

ANNIE TEK 

MBH Settlement Group

The most influential people in my life are my 
grandparents. They came to America from 
Cambodia not knowing the culture or language 
and persevered. Having to overcome countless 
obstacles, they never gave up and started a very 
successful dessert business. Although they 
aren’t with us today, I’m in awe of their resil-
ience and tenacity every day.

SETH HURLBERT

Hurlbert Home Inspection

It may sound simplistic, but it is my wife, Mary. 
This is because she has always supported me in 
my life decisions. She supported me in deciding 
to make a major life change, move to Northern 
Virginia, and become a home inspector. She 
supported me in getting my business started. 
She has helped me with marketing decisions 
and what direction the company should take. 
She keeps me organized. I would not be here 
without her.

MELISSA JAKES

Rescue Event Planning

My mother.

CHRISTINE RICHARDSON

Weichert, REALTORS®

Without a doubt, the most influential person 
in my life was my mother. I was lucky enough 
to be raised by a loving, thoughtful, selfless, 
and brilliant mom. She and my father had been 
married for 58 years when she died in 2014. 
Mom honestly never raised her voice and almost 
never said an unkind word about anyone. She 
saw good in everyone and in every situation. And 
she loved to laugh and make people smile. I miss 
her every day!

BLAKE DAVENPORT

RLAH Real Estate

Tom Ferry.

JOHN LYTLE

Pearson Smith Realty 

My biggest influence would have to be my faith.

JOYCE WADLE

Long & Foster Real Estate

The most influential person in my life has been 
my mom, and she continues to be still today. 
As a single mom of three, she worked hard, put 
her kids and family first, and was the perfect 
example of pushing through with heart and 
true grit. That dedication to family and tough-
ness is what sustained me during many years 
of being a military spouse and mother of three 
myself. I leaned on her faith and unconditional 
love during deployments and separation while 
my husband was at war. Her support is what 
led me to become a Realtor, and her work ethic 
and compassion instilled in me is what I strive 
to bring to all my clients. She is a breast cancer 
survivor, a woman of faith, and the bravest lady 
I know. She is my biggest cheerleader, and I am 
proud to be her daughter. 
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BEFORE 

FOR A FREE ESTIMATE
CALL or TEXT 703-215-2144

info@maxhouseprice.com

AFTER 

Not Selling? Transform Your Home with Our Expert Home Renovation Services!

Learn more at MaxHousePrice.com

Pre-List Home Renovations to
NET YOU MORE at Sale!
***No Payment Until Your Home Sells***

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0

Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995

Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC

GAIL ROMANSKY

Pearson Smith Realty

The most influential person in my life has 
always been my cousin, with whom I have 
always been extremely close. I look to her 
as my big sister — who I can confide in, as 
well as discuss any topic. She is an advocate 
and activist for those less fortunate, and has 
worked both in the political and private sector 
to end the stigma of mental illness in our 
country, while also bringing awareness of the 
need for affordable mental health care. She is a 
champion for those less fortunate, for women’s 
causes, the rights of the LGBTQ community, 
as well as the betterment of our children. My 
cousin is also a photographer, and through 
her photographs of America’s homeless, she 
has helped inform the public of the welfare of 
our homeless population and reducing home-
lessness. Through her advocacy, my cousin 
ingrained in me the need to give back to society 
and be an activist for what you believe in.

SUE SMITH

Compass

My father, Frank W. Grant, is the most influen-
tial person in my life. Marine jet pilot, retired 
FBI agent, fisherman, father of seven, husband 
to my deceased mother, Bonnie Grant, and 
husband to Candace Luhr Grant. Patriotic, 
family oriented, spiritual, religious, community 
contributor and connector. Dad will be 90 years 
of age in August 2023, where his family will be 
celebrating with him in his “special place” — 
The Klondike II in Grayling, Michigan. My father 
is the main reason that I entered the real estate 
profession. I left a corporate career after my two 
children, Bryan and Krissy, were born, and was 
looking for an enduring career where I could 
balance career, family and community service. 
My father said “You’d be great at real estate” 
and so I jumped in and never looked back. That 
was 35 years ago. My dad is one of my biggest 
cheerleaders and supporters to this day. Thank 
you, Dad, I love you.
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Bloom Into Estate Sales

Full-Service Estate Sales • Live Auctions • Auction Brokerage 
Charity Hauling • Disposal Hauling • Paint and Chemical Removal 

Piano Removals • Personal Property Appraisals

Call NOW for a FREE Project Estimate!

Energy • Integrity • Intelligence

REALTOR RESOURCE FOR 
FULL-SERVICE ESTATE LIQUIDATION

(703) 256-8300  •  (301) 580-9542

�������������������������������

foursales.com • questions@foursales.com

Spring FlowersSpring Flowers

Schedule an 
inspection today!

REALTORS,
Why Choose Us?

• LESS THAN 24-Hour Turnaround

• Thorough Inspection Reports

• Photos & Videos (if applicable)

• Enroll in Errors & Omissions/
General Liability Insurance

ANDREW STALLINGS
Licensed Home Inspector
(703) 755-5611
HomeFieldA1@gmail.com
HFAdvantage.net
VA LIC. #3380001255 • MD LIC. #33653
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words by wade
By Wade Vander Molen

Wade Vander 
Molen is the 
senior vice 
president 

of business 
development for Pruitt 

Title in the Northern Virginia/
Washington D.C. area and has 
been in the title industry since 
2005. Wade helps real estate 
professionals with all facets of 
their marketing and teaches 
a new, sustainable business 
model to help them grow their 
businesses. You can visit Wade 
at www.DCTitleGuy.com.

Who Bought Your Listings?
Many agents market to their data-
base, which is people they know. 
What about the homeowners who 
bought your listings from 2019 and 
beyond? Are those homeowners in 
your database? Are you marketing 
back to them to potentially list their 
home with you? You sold it once, 
which means you can surely sell the 
home again. Several of my Realtor 
clients have communicated to me they 
have sold the same house more than 
once. Don’t discount the homeowners 
on the other side of your transactions. 
They can be a great source for repeat 
and referral business. 

In our current market environment, 
where we will be in an invento-
ry-depressed market, being strategic 
to increase the number of homes 
entering the market is important. 
Good luck!

If you have been looking for homes on the MLS lately, it’s kind of crickets when it 
comes to homes entering the market. There are many reasons why we are stagnating 
in house inventory, from lack of builders building to homeowners loving their interest 
rate and much more. We are now in a market where the REALTORS® need to actively 
create additional inventory to supply homes to the flurry of homebuyers in the market. 
Where do you spend your time, effort, and energy to find these likely home sellers? 
Your sphere of influence and past clients are the starting point and most obvious, but 
after that … who is the most likely target audience?

Downsizers in Good School Districts
Another great target audience to cap-
ture listing opportunities are home-
owners who have lived in their homes 
for a very long time, and kids who 
have moved out and no longer need the 
space. The “pro tip” is to target these 
homeowners in school districts that 
are highly rated. If you are like me and 
have small children, I would be seeking 
my next home not only in a great 
location but in the right school district. 
Think about who you might know in 
your database that would fit into this 
category, potentially invite them to 
your next market update seminar, 
and send them a CMA of their current 
home value. Many of these potential 
sellers might struggle with the tran-
sition of moving out of a home they 
have lived in for so long, so if you can 
articulate your value of how to assist 
in solving that problem, more listing 
opportunities will come your way. 

TARGET

MORE  
LISTINGS!

THESE SELLERS TO GAIN

Condo Absentee Owners
Condos are the first properties to appreciate, and 
the first to depreciate. The other issues with condos 
are the high HOA fees that you don’t get back and, 
as an absentee owner, you may be dealing with 
property managers, which comes with a 7 percent 
to 10 percent management fee. With a property that 

is just holding value, dealing with tenants, and fees that you don’t 
get back, now may be the right time to sell that investment condo. 
Not sure if you have ever owned investment property, especially 
living in a different state … but it isn’t always a fun time. This is a 
fantastic time to reach out to these homeowners and see if they 
want to list their property to “cash out” in the Spring Market.
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703-230-ROOF (7663) · DryHome.com/Storm-Damage 
45921 Maries Rd, Suite 100 · Sterling, VA 20166  @DryHome

Fairfax County, Loudoun County, Arlington County and Prince William County

Your Roof May Have
STORM DAMAGE

and you may not even know it! Contact Us for a Free Storm 
Damage Inspection!

Roofing & Siding, Inc.

When it comes to exteriors trust the experts!
Roofing • Windows • Siding & Gutters

"Bottom line up front- I'd recommend them to anyone! 
I called to have an inspection and possibly a cleaning 

for my chimney. They measured and checked the 
entire system and gave me pointers on what they 

could do and what I should do for myself. No 
updates, no add-ons, just real informa-

tion and some professional honesty 
with relevant pricing." ~John B.

Virginia License #2705113496A • Maryland License #102224 • District of Columbia License #70106886

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

11301 Industrial Rd.  |  Manassas, VA 20109
703-379-5006  |  winstonsservices.com

Providing Quality Chimney 
Inspections,

One Satisf ied C lient At A Time!

YOUR
PEACE
OF MIND
IS MY
PRIORITY

Industry Leading Coverage
From the Kitchen to the Curb™

Call or visit 1-877-ARW-AGNT • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.

Use Ours or Choose
Your Contractor

REALTOR®
Concierge Service

Call Center
in USA

External Water/
Sewer Coverage

Home Warranty
Anne Lang
Territory Manager
(703) 932-5754
alang@arwhome.com

TECHNICAL AND
PROFESSIONAL EXPERTISE

YOU NEED...
�������������������������
���������������������

DAWN MCGRUDER, CPA
(703) 273-7381
MCGRUDERCPAS.COM
10306 EATON PL, SUITE 210
FAIRFAX, VA 22030
     @MCGRUDERGROUPCPAS

OUTSOURCED
ACCOUNTING

IRS
REPRESENTATION

TAX PLANNING
AND PREPARATION
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FRAUD
Red Flags in Real Estate Transactions

Tony Fernandez
Founder and
Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

Call OR Email 
Us TODAY!

Call OR Email 
Us TODAY!

HOME INSPECTION SERVICES

RnRnHomeTech
301-221-0357 | Schedule-me@RnHomeTech.com | www.rnhometech.com

Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD 20876

Our home inspections will 
guarantee your client's 

dream home isn't hiding 
any April Fool's surprises!

Real estate agents are tasked with the 
difficult job of providing the first line 
of defense against fraudulent trans-
actions. Given the frequent request 
of clients to utilize remote, online 
notaries, a power of attorney, or a 
quick closing, this can be a challeng-
ing undertaking. Recently, the Fairfax 
County Police department reported 
four cases of attempted fraudulent 
sales activity within a seven-day time 
period. Scams are not confined to 
a single jurisdiction, and a prudent 
agent is cognizant that attempted 
sham transactions are on the rise. 

The above factors may appear obvious; 
however, what to do when you see 
red flags may not be as clear. Here are 
some concrete steps which you can 
utilize once your instincts tell you to be 
cautious. The first involves checking 
the county tax records for the current 
address of the owners. This approach 
should be utilized in every potential 
transaction. Double-check if you see 
any discrepancies or warning signs. 
Specifically, the Seller’s name should 
be verified and precisely match the 
individual(s) that represent that they 
are the rightful owner of the property. 
If you have any doubt, additional steps 
should be taken. At a minimum, after 
you have verified the owner’s address, 
mail a letter confirming your prior 

Experts in the real estate and law 
enforcement industries have devel-
oped a list of fact patterns that should 
raise red flags in residential real 
estate transactions. If a sale involves 
1) vacant or uninhabited land, or
2) elderly or out-of-town owners, it is
important to carefully scrutinize the
potential conveyance. Furthermore,
if a transaction contains any of the
following situations, it is important
to engage in a heightened inspection.
First, when there is no face-to-face
interaction with the seller, further
inquiry is warranted. Second, if the

conversations. Alert the Seller that you 
are doing this as a part of your “fraud 
protection program” and ask them 
to verify receipt. As a less desirable 
alternative, independently look up 
the contact information for the Seller 
online and contact them via phone. 

The best course of action is to insist 
that the Seller meet in person with 
someone in the transaction who you 
know. The meeting should take place 
either in the real estate agent’s office 
or with the attorney preparing the 
deed. However, in an area as tran-
sient as Greater Washington, this 
is not always possible. Therefore, 
if a remote online notary (RON) is 
requested, utilize a platform that 

Seller insists that the communication 
be limited to emails, it is important 
to further evaluate the potential for 
fraud. Third, if the property appears 
to be under market value, be alert. 
Fourth, if the reported Seller is dif-
ficult to reach, even by phone, take 
notice of the pattern. Fifth, if the agent 
does not know the client, investigate 
further. Sixth, if the Seller is looking 
for a quick settlement, particularly 
all cash, heightened inquiry should be 
utilized. Being familiar with common 
scenarios used in scams protects bona 
fide Sellers and real estate agents.

requires knowledge-based question 
procedures as proof of identity. 

Do not ignore warning signs with a 
real estate transaction. Be vigilant 
and proceed with caution when you 
have any concern about fraudulent 
activity. When in doubt, alert the 
brokers, settlement agent, and legal 
counsel involved in the transaction 
to obtain further guidance. It is also 
critical to establish a rapport with the 
settlement company so they can part-
ner with you to protect you and your 
clients. Utilizing the settlement ser-
vices of a firm like MBH Settlement 
Group ensures that you have an 
educated partner that will assist you 
with this process. 

legal hotline
By Colleen Sweeney, Esq.

BEWARE OF
Colleen Sweeney is currently a managing attorney at MBH Settlement Group. Colleen has 20-plus years 

of legal experience ranging from drafting complex contracts and litigation to conducting real estate 
closings. Colleen has represented clients in cases in the trial courts through litigation in both the  
Supreme Court of the United States and the Commonwealth of Virginia. She is an active member of the 

legal community and a lifelong resident of Northern Virginia.
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We'll be 
your long-term 
partner in property 
management so 
you can... 

Enjoy Life 
Grow Your Business 
Dream Of The Next Adventure

• Vacancy Marketing • Tenant Screening • Rent Collection

• Property Maintenance • Financial Reporting • Eviction Protection

703.592.6802
circlepm.com

Give me a call today, and let's 
start a great partnership!Patrick Page

A Word from Our Preferred Partners:

TOM PARMENTIER
MaxHousePrice

“In many homes, real estate agents 
highly recommend that clients 
complete some pre-list renovations 
so that they can get top dollar for 
their home at the sale. That being 
said, many homeowners don’t have 
the funds for the renovations or 

they already have their money tied up in a new home… Great 
news, that’s no problem here at MaxHousePrice! That’s because 
MaxHousePrice pays for and manages pre-list renovations and 
they don’t get paid until the closing.”

TONY 
FERNANDEZ-SARDINA
Rn HomeTech Home Inspection Services

“We are very thorough. We are 
detail-oriented, and train and study to 
improve our knowledge base. We are 
punctual and professional. We believe 
it benefits everyone involved if we 
take the time to explain everything to 

the buyer during the inspection and thus avoid calls with ques-
tions that should have been addressed at the home inspection. 
We also have the most detailed home inspection reports on the 
market, bar none!”

JIN (CHEN) WICKIRE
The Wickwire Group 
eXp Realty

“I think it’s important to not compare 
yourself to the Realtors around you. I 
think people should stay true to who 
they are and what works for them. 
Focus on your own work and systems.”

DESIREE REJEILI
Desiree Sells Homes
Samson Properties

“I believe that you have to take 
chances if you want to get somewhere 
in life. You have to feel uncomfortable 
to get comfortable.”

“The real estate industry is very com-
petitive and can be quite daunting, especially with the current 
economic downturn... I’m always sharing my knowledge with 
the real estate market to keep followers updated on the latest 
changes in the market.” 

Stay InspiredStay Inspired
PRESENTS

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

N O VA
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Renovation Resource

The process of getting a home pre-
pared for the market can be quite 
challenging. Especially when real 
estate agents and their clients are 
aiming to maximize a home’s poten-
tial to sell for top dollar, there can be 
both obstacles and financial burdens 
associated with the pre-list process. 
For this reason, it’s so important to 
have an experienced and trusted com-
pany to collectively walk through the 
pre-list renovation process with both 
the real estate agent and their clients 
to make sure all the pieces work 
together to benefit the homeowners.
 
That’s where the collective exper-
tise of Tom Parmentier, CEO and 
co-founder of MaxHousePrice, and 
Bryan Felder, co-founder, created a 
trustworthy and honest company to 
efficiently walk through this process.
 
“Selling a home can be stressful and 
challenging no matter how well a 

home has been maintained during 
ownership. Sometimes, to top off 
these standard challenges, clients 
can have stressful life circumstances 
that make the pre-list preparations 
even more difficult. Well, thanks to 
MaxHousePrice, that’s no longer the 
case. Now there is a qualified team 
that should be contacted to walk 
through and manage the entire pre-
list renovation process,” Tom says. 
“In many homes, real estate agents 
highly recommend that clients com-
plete some pre-list renovations so 
that they can get top dollar for their 
home at the sale. That being said, 
many homeowners don’t have the 
funds for the renovations or they 
already have their money tied up in 
a new home… Great news, that’s no 
problem here at MaxHousePrice! 
That’s because MaxHousePrice pays 
for and manages pre-list renova-
tions and they don’t get paid until 
the closing.”
 

“In addition to being a resource for the 
renovations, sometimes there are other 
individualized needs a client may have. 
MaxHousePrice has that covered too. 
Sometimes, it is help with junk removal, 
other times it is temporary housing during 
the renovation; in some situations, it 
includes help with their mortgage … and, 
other times, it’s something else we can 
help with. The most important thing to 
remember is that MaxHousePrice is an 
important resource because we are here to 
serve real estate agents and their clients 
with a very customized process because 
we know that no two situations are exactly 
the same,” Tom explains.
 
Meant to Be

Tom remembers how MaxHousePrice 
came into being.
 
“In 2018, I was meeting with my now busi-
ness partner, Bryan Felder, who had been 

a business contact of mine for many, 
many years. I told him I was looking 
for a new business opportunity (I had 
worked with the area’s largest pro 
home-flipping company prior to start-
ing MaxHousePrice). With the exciting 
ideas I had for Bryan’s real estate 
team, he was ecstatic and wanted me 
to help him take his team to new lev-
els,” Tom remembers.
 
“Bryan and I attended a conference, 
and one business discussion led to 
another. He was telling me about a 
client who needed to sell a home but 
needed to complete some pre-list 
updates to the house. Bryan said to 
the client, ‘I’ll take care of it with 
contractors I know. Just pay me 
back when we sell your home.’ It 
worked out, and the client sold for 
more money! I said, ‘Bryan, that’s a 
business right there!’ Based on that 

model, we brainstormed and 
turned that idea of paying for pre-
list renovations into our business, 
MaxHousePrice.”
 
Fueled by Creating Success

Today, five years later, 
MaxHousePrice continues to build 
success for real estate part-
ners and their clients alike. The 
concept and approach are very 
straightforward. “We’re here as a 
partner for real estate agents and 
their clients to help walk through 
pre-list renovations of all sizes. 
We partner together so that, ulti-
mately, the home sells for more 
money and the homeowner walks 
away with more than they would 
have selling the home as-is,” Tom 
says. “We only recommend high-
ROI improvements, in collabora-
tion with their real estate agent, 

partner spotlight By Dave Danielson

Tom Parmentier, co-founder and CEO of 
MaxHousePrice

Bryan Felder, co-founder of MaxHousePrice

The MaxHousePrice team (Photo by Ryan Corvello)
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to help their homes to look more desirable, sell 
faster, and for more money.”

Consulting with Creativity

It is a consultative approach that Tom and his 
team take with real estate agents and their 
clients, collectively sharing thoughts and ideas. 
The MaxHousePrice team has a call with the 
agent or the homeowner, then schedules a con-
sultation where they meet with the agent and 
client to discuss different options and ideas. The 
MaxHousePrice team is always here to listen 
and available to hear the wishes and desires 
from the real estate agent and their client. From 
these discussions, MaxHousePrice then develops 
a line-by-line estimate for the agent and their 
clients to review and discuss.

“Every consultation is an individualized process. 
In some cases, it may make sense to do a more 
cosmetic refresh rather than a kitchen remodel. 

In other cases, a full home renovation may be warranted to help the 
clients to sell for so much more! We help determine the best scope of 
home improvements that will provide the highest ROI. The market 
has definitely shifted! It is a vital time to have MaxHousePrice as an 
additional resource for real estate agents,” Tom says.

Homes listed for sale may be sitting on the market longer. Currently, 
a lot more effort is necessary to sell a home for top dollar. For this 
reason, real estate agents and their clients need to put their “best foot 
forward.” It’s a known fact that renovated homes sell much faster than 
those homes attempting to be sold “as-is.”

Team Excellence

Today, MaxHousePrice is currently a team 
of 10 superstars to efficiently manage 
pre-sale renovations. With an amazing 
operations team comprising a director of 
construction, project manager, and design 
consultant who are supported by a sales 
team who answer agent/client questions, 
they walk through homes, remain a reliable 
point of contact throughout the entire pro-
cess, and create those line-by-line estimates 
for review. Then, there is the efficient man-
agement team who oversees all the behind-
the-scenes tasks and responsibilities. The 
MaxHousePrice team is even looking to 
expand with additional team members.

As Tom says, “Our entire company is 
guided by our core values, including family 
first, decisive, all-in, and lead by example.”

Those who’ve had the opportunity to 
work with MaxHousePrice attest to seeing 
the tangible value and experiencing the 
sincere care they receive throughout the 
entire process, from start to finish.

“Our job isn’t done until our clients 
are satisfied. With our core values 
always guiding our actions and busi-
ness, we always aim to make things 
right. With any construction process, 
we are human, and, at times, there 
can be unforeseen circumstances and 
unforeseen scope items that can’t be 
projected until we get behind walls, 
etc. Especially with larger-scope ren-
ovations, it can be challenging to fully 
predict things until you are further 
into the project and need to adjust 
accordingly,” Tom points out.

You can count on MaxHousePrice 
to take care of your clients. “We do 
everything we can to keep change 
orders at a minimum. That being said, 
we can’t predict them all. By being 
thorough and having our process of 
frequent team walk-throughs and 
line-by-line estimates, we strive hard 
to always be responsible stewards of 
clients’ equity,” Tom says.

“Here at MaxHousePrice, we want 
all our clients happy with the 
finished product. We go above and 
beyond. We truly value the rela-
tionship with the real estate agent 
and their clients! It can be very 
humbling just to know how abso-
lutely essential MaxHousePrice 
and our team can be to an agent’s 
business. We love to be a neces-
sary resource for all real estate 
agents and we love to see them 
have tremendous success!”

Call 703-215-2144 or email info@

maxhouseprice.com for a free esti-

mate, or visit MaxHousePrice.com 

to learn more.

BEFORE

AFTER

MJ Fraizer, a Realtor with 
Pearson Smith Realty, licensed 
in Virginia and D.C., is also an 
investor. MaxHousePrice and 
MJ have partnered together on 
six home renovation projects to 
date. MJ understands the value 
and benefit of getting pre-list 
renovations completed so that his 
clients net more money at the sale 
of the home. When asked what 
he likes most about working with 
MaxHousePrice, MJ states, “I love 
the honesty and transparency of 
working with the MaxHousePrice 
team. I know I can count on them 
to effectively manage any project 
that I partner with them on.”

MaxHousePrice team members with MJ Frazier (far right). (Photo by Ryan Corvello)



36 • April 2023 NOVA Real Producers • 37@realproducers realproducersmag.com

(571) 283-4919
InnovativeRealtyContracting.com

VA LICENSE: 2705135404

SERVING REALTORS AND THEIR CLIENTS BY
ADDING VALUE TO THEIR HOMES SINCE 2008

QualityQuality
GENERAL CONTRACTING & CONSULTING SERVICESGENERAL CONTRACTING & CONSULTING SERVICES

SCHEDULE A CONSULTATION TODAY!

Licensed • Insured • Experienced • Full-Service General Contractor

6100 Executive Blvd., Suite 410
Rockville, MD 20852 

3 Research Place, Suite 201
Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046 

3926 12th St NE
Washington, DC 20017

240-403-1285  |  EasternTitle.com

11113 Manklin Meadows Lane
Berlin, MD 21811

YOUR CLOSINGS ARE

WHEN YOU RELY ON
EASTERN TITLE!
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Home Is Where the Heart Is

A Leap of Faith
Desiree began her career in the U.S. 
as a bank teller. She quickly rose 
through the ranks to branch manager 
and was awarded “Branch Manager 
of the Year” three times. “If there 
is one thing you will quickly learn 
about me, I never put in just 100 
percent,” Desiree says with a laugh. 
“I will always put in double or triple 
the effort.”
 
While working in the banking indus-
try, however, Desiree always had the 
feeling that something was missing. 
It was her mother, Issaaf, who works 
as a Realtor in Lebanon, who encour-
aged Desiree to take the leap into real 
estate — which she eventually did in 
2009. “I believe that you have to take 
chances if you want to get somewhere 
in life. You have to feel uncomfort-
able to get comfortable,” she notes. 
Working with Donny Samson and the 
team of over 5,000 agents at Samson 
Properties is where she says she 
found her second home.
 
Today, with 15 years of experience in 
real estate, Desiree is one of the most 

Desiree

sought-after agents in Northern Virginia, 
with exceptional knowledge of the market 
and an unparalleled commitment to her 
clients. She has worked with clients from all 
over the world, and her international back-
ground allows her to understand the diverse 
needs and concerns of different cultures.
 
Helping Secure the Best Deal
“Real estate is a great industry to be in and 
there’s so much satisfaction to be had from 
helping people find their perfect home,” 
Desiree says. “It is my passion to help my 
clients wherever I can. I love being able to 
match people with the right property and see 
the joy on their faces when the deal is closed. 
It’s a wonderful feeling knowing that you’ve 
helped someone secure the best deal.”
 
Desiree’s hard work, dedication, and deter-
mination has certainly paid off. She was 
featured in NOVA Real Producers magazine 
in 2019 as a top producer in Northern 
Virginia. Her other achievements include 
a Samson Award Diamond in 2021 and 
2022, NOVA Real Producers Badges 2018 
through 2022, NVAR Platinum Producer 
and Prestigious Top Producer’s President’s 
Club from 2018 to 2022. Desiree is also a 
proud member of the National Association 

of REALTORS® and ranks in the 
Top 500 out of over 40,000 agents 
in NOVA and in the top 5 percent of 
Realtors nationwide.
 
Sharing Her Success
Desiree says she believes in giving back 
to her community and making a differ-
ence. “I’m driven by a strong sense of 
purpose and am constantly looking for 
ways to give back,” she says.
 
One such occasion was when Desiree 
had the honor of assisting a school 
teacher with the purchase of a new 

“Home is where your story begins, and I’ll help you get there!”
 
This is Desiree Rejelli’s famous tagline. She has a passion 
for helping people find their perfect homes, and as a top 
REALTOR® who knows the ins and outs of the housing market, 
she has worked with buyers and sellers for more than 15 years 
as Desiree Sells Homes LLC, powered by Samson Properties.
 

Originally of Lebanese descent, Desiree was born in 
Trinidad and Tobago in the Caribbean, where she grew up 
watching her parents work hard to provide for their fam-
ily. Her father owned a hardware store, and this is where 
Desiree learned to interact with people from a young age. 
Later, Desiree relocated to London, England, and then 
Dubai, before settling in Northern Virginia, where she has 
been residing since 2008.
 

agent spotlight

By Jason Collins

Photos by Ryan Corvello
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home. The teacher was in a difficult 
financial situation, but Desiree under-
stood how important it was for her 
to have a safe and comfortable place 
to call home. With this in mind, she 
made the selfless decision to forego 
her commission and help the teacher 
achieve financial security and peace of 
mind. This act of kindness is just one 
example of how Desiree uses her suc-
cess to make a difference in the lives of 
others, demonstrating her unwavering 
dedication to those in need.

Desiree notes she is also very active 
on social media. “I’m always sharing 
my knowledge with the real estate 
market to keep followers updated 
on the latest changes in the market.” 
She adds, “The real estate industry 
is very competitive and can be quite 
daunting, especially with the current 
economic downturn.”

For Desiree, positive reviews from 
clients are essential to taking her 

business to the next level. In addition 
to growing her business even more 
in the residential market, Desiree 
was recently afforded an opportunity 
to spread her wings and break new 
ground in commercial real estate.

At Home with Desiree
Despite her demanding career, 
Desiree never loses sight of the 
importance of family. Desiree adores 
her grandchildren, Elyas (3), Juleen 
(2), and granddaughter Gianna 
(expected in April 2023), just in time 
for the release of this issue of NOVA 
Real Producers.

Desiree loves to spend time with 
her family, including son, Nick, and 
daughter-in-law, Dareen. Her favorite 
is creating delicious meals inspired by 
Lebanese cuisine. To Desiree, there is 
nothing more fulfilling that seeing her 
family and friends savor her food and 
enjoy time together.

Desiree Rejeili is also mom to her two 
Westies, Chloe (7) and Charly (1). Her 
beloved Westie, Oliver, who was fea-
tured in her last photo shoot with NOVA 

Real Producers in 2019, sadly passed 
away at the age of 7 in March 2021. It 
was a devastating loss for Desiree, and 
she wants to honor him in this issue.

Raj Tamang, PE, LEED AP, CEO

A Local Luxury Custom and Spec Home Builder
Who Believes in Professionalism and Integrity!

(703) 865-5440 | GreenValleyCB.com

3905 Railroad Ave., Suite 200N, Fairfax, VA 22030



42 • April 2023 NOVA Real Producers • 43@realproducers realproducersmag.com

3701 Pender Dr, Ste 115, Fairfax, VA 22030. DC-MLO1657634, FL-LO81768, MD-1657634, PA-90420, VA-MLO-35938VA | Movement Mortgage LLC. All rights reserved. 
NMLS ID #39179 (www.nmlsconsumeraccess.org). Interest rates and products are subject to change without notice and may or may not be available at the time 
of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. For more licensing information please visit movement.com/legal

Toni Hill
Loan Officer | NMLS ID: 1657634

(703) 996-9705   
toni@tonihillteam.com  
tonihillteam.com

Spring Your
Buyer Into Their
Dream Home

If your client found the perfect home,
but it needs some renovations, we've
got them covered! Call me today
to get started.

Call the well-known and
exceptional move-out
cleaning team today! 

(703) 646-9194  |  ItsHaulGood.com  |  Serving Fairfax and Northern VA

If they are ready to declutter
to sell or downsize to a new

home, they need to call
It's Haul Good!

"Protecting your reputation is what
we do." -Sam Richardson, Co-Founder

IS YOUR CLIENT
OVERWHELMED

WITH STUFF?

Schedule online today, or give us a call for more information!
www.hhinsp.com  •  (703) 830-2229

Pre-Purchase Home Inspections  I  Pre-Drywall Home Inspections
Final Walk-Through Home Inspections

Pre-Listing Home Inspections  I  Radon Testing

THE MARKET IS

WE LOOK FORWARD 
TO BEING YOUR 

TEAM OF LICENSED 
AND INSURED 
INSPECTORS.
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A  P a s s i o n  f o r  P e o p l e

FERNANDEZ-SARDINA
TONY

partner spotlight 
By Zachary Cohen

Photos by Ryan Corvello

Tony Fernandez-Sardina has always had a passion for two things amongst 

many others: people and architecture. “Human beings have always fascinated 

me,” he says. “I love observing human behavior and interactions … people 

watching and, above all, working with people.”

H o m eTe c h
Rn 

There is 
only one 

way to do
things — 
the right 

way.”

These interests 
led Tony first into 
the travel industry, 
where his very first 
job was as a tour 
guide, then a travel 
agent, international 
tour operator, 
working in airlines, 
rental agencies 
and, later, in hotels, 
where he worked his 
way from activities 
director to general 
manager of all-inclu-
sive resort hotels in 
various Caribbean 
destinations. As a 
hotelier, his interest 
in building resulted in 
a period as part of an 
opening team super-
vising the final stages 
of hotel construction 
and openings.

After returning to 
the U.S. in 2004, 
Tony was managing 
restaurants when 
he discovered home 
inspections in 2007 … 
and he hasn’t looked 
back since. First, with 
a local company, and 
later, as owner-oper-
ator of his own firm, 
Rn HomeTech Home 
Inspection Services 
LLC, Tony has 
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conducted well over 5,000 home inspections and related services 
for clients in Maryland, Virginia, and Washington, D.C.

      Living by the Golden Rule

Tony was raised to believe in the Golden Rule: “Do unto others as 
you would have others do unto you.”

“I was brought up to hold the conviction that every human being 
has a moral obligation to help others — not for my own benefit, but 
because it helps others and, just as importantly, it helps society, in 
general,” he clarifies. Tony says he was raised to respect each and 
every individual as an equal, regardless of “categorization.” “My 
parents taught me and my siblings that we are all one people — that 
we are all equal, that we all deserve respect and to be treated with 
dignity, and that the only time we should look down on a fellow 
human being is when we stoop to extend a helping hand.”

      Putting People First

“Making the switch to the home inspection industry was actually 
not as different from hotels as one would imagine. Both require 
extensive knowledge and supervision of the physical infrastruc-
ture and systems,” Tony says.

He has been able to take the people skills he cultivated in the hos-
pitality industry and apply them to the home inspection business. 

He’s well-versed in customer service and, as a result, 
can understand the needs of both homebuyers and real 
estate agents in a way that many home inspectors can-
not. “Having been a sales and marketing director at var-
ious points in my career gives me deep insight into what 
REALTORS®’ roles are as well,” Tony says. “Working 
with people … it is what I’ve done all my life. I am fond 
of saying that what I really know, more than hotels or 
home inspections, is people.”

      Rn HomeTech: A Complete Solution

At Rn HomeTech, Tony and his team conduct detailed, 
thorough home inspections. Their services include 
radon testing, termite inspections, mold inspections and 
testing, infrared imaging services, and more. Tony uti-
lizes the latest equipment and most up-to-date technol-
ogy available, ensuring his clients have the most detailed 
and accurate information.

“Our inspectors wear a tool belt with over 15 different 
tools, including, but not limited to, infrared thermometers, 
moisture meters, laser measuring devices, high-tech flash-
lights, GFCI and voltage testers, and more,” Tony says. “We 
take over 300 high-resolution digital pictures per home 
inspection with state-of-the-art digital cameras.”

Tony’s approach to home inspection is “truth without sensationalism.” 
He believes it’s his responsibility to deliver accurate, transparent 
results while avoiding fear-inducing language and conclusions. “We 
operate in the knowledge that it is possible to be honest about the 
issues we may find in a home without the need to exaggerate or blow 
them out of proportion,” he says.

Tony doesn’t exaggerate findings because he has no desire to be a 
hero. Instead, he intends to be an honest, straightforward piece of the 
homebuying puzzle. “We are very thorough. We are detail-oriented, 
and train and study to improve our knowledge base. We are punctual 
and professional. We believe it benefits everyone involved if we take 
the time to explain everything to the buyer during the inspection and 
thus avoid calls with questions that should have been addressed at 
the home inspection. We also have the most detailed home inspection 
reports on the market, bar none!”

      The Importance of Home Inspections

“Over the past two years, the real estate market, in general, and the 
MD/VA/DC market, in particular, went bananas. Sales were through 
the roof, inventory through the floor, and many, if not most, buyers 
were compelled to forgo their home inspections, buying their homes 
essentially in the dark as to their condition,” Tony points out. “It is 
concerning that buyers were often unable to find out the condition of, 
for many, their single largest investment and the place their families 

are now living. A great many post-purchase inspec-
tions have revealed costly conditions, which they 
now have to absorb the repair costs of.”

“While the reduction of home inspections has cer-
tainly affected home inspectors, for me, personally, 
it goes against the concept of fair play and treating 
others as one would be treated by them. It all goes 
back to the Golden Rule,” says Tony.

Tony is a father of three grown children living in 
various countries around the world and loves to 
spend time with them.

In his free time, Tony volunteers as an adaptive 
ski instructor with Two Top Adaptive Sports 
Foundation, a nonprofit dedicated to teaching ski-
ing, snowboarding, cycling, waterskiing, and wake-
boarding to people with differing abilities, including 
wounded veterans. Tony is also a golfer and a hiker, 
and loves reading and music.

For more information, 

call 301-221-0357 or visit 

RnHomeTech.com.

I treat everyone with respect and dignity, and 
people feel that and respond accordingly.Tony Sardina-Fernandez is owner of home inspection company Rn HomeTech.
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OUR SERVICES
WHITE GLOVE 
CONCIERGE 
SERVICES

NEW HOME 
LAYOUT

DONATE &
DISPOSE

HANDYMAN
SERVICES

UNPACKING &
ORGANIZING

AFTER MOVE
CLEANING
SERVICES

703.704.5127
certifiedmastermovers.com

MOVING MADE
SIMPLE

Gregg Day,
Owner

Contact us
today for a
free quote!
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cover story
By Zachary Cohen

Photos by Ryan Corvello

The last time Real Producers sat down with Jin 
Wickwire, she was featured as a NOVA Rising Star. 
Four years later, she has the honor of gracing the 
cover of the magazine — a testament to her contin-
ued growth in the real estate business.
 
“This is huge for me,” Jin smiles. “It means, to me, 
that all my hard work has paid off. It’s not been 
easy, but it also means I’ve helped an incredible 
number of families achieve their real estate goals 
and dreams. I’ve been part of a lot of people’s jour-
neys and stories. I’ve made a lot of friends along 
theway, which feels very rewarding. That, to me, 
is success.”
 
CHASING SUCCESS
A feeling of fulfillment has long been something 
Jin has sought. Initially, her quest for fulfillment 
through service led her into social work. Before 
her real estate career, Jin spent 16 years as a 
social worker, including 12 years with the Loudoun 
County Public Schools.
 

JINW
IC

KW
IRE

R I S I N G  T O 
T H E  T O P
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“I always had a desire to help people. 
That’s where my personality, interests, 
and talents leaned: to listen, to be patient. 
That’s naturally who I am,” Jin explains.

After 16 years in social work, however, 
Jin needed a change. Her work was 
surprisingly unrewarding, and all too 
often, she didn’t have the opportunity to 
celebrate success with her students.

“It was nice to know I was making an 
impact on someone’s life, being part of 
their journey, but the challenges were 
that sometimes people didn’t change 
the way I hoped. Plus, I rarely felt 
appreciated. Over time, I was making 
this lower salary, giving of myself, and 
feeling unappreciated. It wore on me.”

REAL ESTATE CALLS
Jin turned to real estate in 2015, 
originally as an investor. She never 
imagined that she’d be a REALTOR® 
full-time or that her work would be as 
rewarding as it has been.

“I decided to take a real estate class 
just to learn more about real estate 
investing. Then, I figured I could get my 
license and sell some real estate on the 
side. I never intended on being a full-
time real estate agent,” Jin offers.

By year two, Jin’s real estate income 
exceeded her social work income, and 
feeling burnt out, she decided to move 
into real estate full-time. Her transition 
into real estate was a difficult decision 
but has paid immense dividends. She’s 
more successful, and more fulfilled, 
than she’s ever been.

“It’s been a wild ride,” she beams. 
“More so than I could have imagined or 
hoped for.”

”“I’ve been part of a lot 

of people’s journeys 

and stories. I’ve made a 

lot of friends along the 

way, and that, to me … 

is success.”

Jin Wickwire’s husband, David, is a licensed 
Realtor who works with her on The Wickwire 
Group team at eXp Realty.
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New to TruPlace?
Apply promo code RealProducerWelcome at checkout

Scan For
More Info

Our Service Is Our Foundation

TruPlace.com
LearnMore@TruPlace.com • (301) 972-3201

INCLUDED WITH EVERY ORDER
• Scheduling Within 1-3 Business Days of Your Order

• Complimentary Blue Sky Guarantee
• Free Neighborhood Photos

• Bright MLS Media Sync Partner
• Complimentary Branded and MLS-Compliant Single Property Websites

• Live Representatives to Help Support You
• Marketing Analytics

RISING TO THE TOP
Today, Jin’s real estate business is thriving. She 
closed 55 homes for $43 million in 2022, the same 
year she founded The Wickwire Group with eXp 
Realty. Her husband, David, is also a licensed 
Realtor; he assists with transaction coordination 
and inside sales.

“I take real estate very personally,” Jin says. “It 
impacts me when someone says ‘Thank you.’ I’m 
professional, but I approach the business in a 
friendly, personable, and warm manner.”

Jin’s success has been due to many of the same 
qualities that made her a good social worker. She’s 
patient, empathetic, and responsive. She has a pas-
sion for serving others.

As Jin looks ahead, she plans to continue growing 
her business and serving her community. She’s 
not looking to create the largest team or become 

the number one agent in her 
area, but rather, maintain a 
steady business that allows her 
to live a life of joy and fulfillment.

“My goal is to work hard every day and complete the tasks I need 
to complete to be successful, and to be of assistance to others. I 
think I’m going to do real estate for as long as I can, but I’m not 
into the rat race. I don’t want to work until I die. That’s not my 
goal. My goal is to do my best every day and find a work–life 
balance, and that life balance includes spending time with my 
wonderful husband, two dogs, family, and friends. That’s part of 
my feeling of success and fulfillment.

“But for now, I’m plugging away. I don’t typically set transac-
tion-number or gross-volume goals for myself. I just take it as it 
comes. I work hard, focus on my clients, and focus on the work 
in front of me. I’ve done better than I’ve ever expected because I 
never expected anything from the beginning. It’s all been a won-
derful and rewarding surprise. I’m very thankful.”

FUN FACT
Jin Wickwire has a love for 

travel and food. “I travel both 
domestically and internationally, 

but still, my favorite place is 
Hawaii. Food-wise, my favorite 
is Asian food, and my second 

favorite is Mexican. I also love to 
take pictures of my food,”  

she smiles.
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A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

GIVE TIM A CALL TODAY TO
DISCUSS YOUR OPTIONS

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com

SilveradoPrinting.com

Stay top-of-mind with a Yeti tumbler branded with your logo!
These make great gifts for your employees, clients, or preferred partners!

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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healthy living

As T.S. Eliot reminded 
readers in 1922, “April 
is the cruellest month.” 
Here, the famed modern-
ist poet refers to, among 
other things, the liminal 
state between the cold and 
starkness of the land-
scape during winter and 
the promise of renewal 
and fruitfulness in spring, 
particularly for yester-
year’s agrarian societies. 
However, the transitional 
nature of April remains 
difficult over a century 
later; the lingering pall of 
winter still chills our days, 
and serotonin and vita-
min levels struggle, while 
the earth begins to warm 
and transform, impacting 
expectations and rhythms. 
How can we navigate 
the changing seasons in 
harmony with our bodies 
and minds? Try one of the 
following therapeutic tech-
niques this month.

Forest bathing: Originating 
in Japan, forest bathing 
encourages connection to 
nature through our senses. 
Don’t worry, no actual 
bathing is involved — rath-

er, a slow, mindful walk in 
nature allows the bather to 
focus deliberately on their 
surroundings, tethered to 
the sights and sounds of 
the present moment. This 
practice has been linked 
to lower blood pressure, 
heart rate and levels of 
cortisol, depression, fa-
tigue and anxiety. 

Grounding: Also called 
“earthing,” grounding is 
the practice of realigning 
our energy with the earth’s 
natural electric charge, sup-
porting the body’s ability 
to heal and regulate itself. 
This technique involves 
direct skin contact with the 
earth’s surface (e.g., walk-
ing barefoot, lying on the 
sand, swimming in natural 
bodies of water). Grounding 
has been shown to reduce 
inflammation and chronic 
pain and improve blood 
flow, energy levels, sleep 
and mood.

This year, celebrate Earth 
Day — April 22 — by get-
ting your feet on the earth 
and your head in the forest. 
Your health will thank you!

GROUND 
YOURSELF 
in Nature This Spring
Bridge the gap between your body and the 
natural world through springtime mindfulness.

By Shauna Bryant, National Editor

“April is the 
cruellest 
month.”
–T.S. ELIOT

JJ Gagliardi
Owner & CEO
(703) 728-1230
jj@changeovermedia.com

Brittani Carter
Creative Director

(202) 854-0104
brittani@changeovermedia.com

www.CHANGEOVERMEDIA.com

LET US HELP YOU TELL YOUR STORY
Potential buyers or sellers are more likely to reach

out for your help if they feel like they are already connected to you.

WE CAN HELP MAKE THAT HAPPEN
THROUGH VIDEO MARKETING!

Cutting-Edge Photography / Videography / Social Media
Marketing Coaching / Unique Services [Virtual Tours]

VIDEO MARKETING STRATEGY FOR YOUR ENTIRE BUSINESS
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We simplify the closing process and 
provide peace of mind that your 
client's investment is protected.

(703) 352-2900
Stewart.com/Fairfax

10505 Judicial Drive
Suite 300

Fairfax, VA 22030

Your Success Is
OUR MOMENTUM

RANK NAME OFFICE SELLING 
#

SELLING $ BUY-
ING #

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, 
Marylandand Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Feb. 28, 2023
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THE ABILITY TO CLOSE WHEREVER YOU ARE TO 
HELP YOU GET WHERE YOU WANT TO BE.

kv-dcmetro.com

FOR A LEVEL OF CARE AND SERVICE
DESIGNED WITH OVER 30 YEARS OF

EXPERIENCE,  CONTACT MARC WILTSHIRE
OR JENNIFER MCCARTHY.

Kensington Vanguard is an independent 
title company closing transactions 

nationwide with local expertise and 
presence throughout the DC Metro area. 

Kno some BUNNY
wit Rea Estat need?

W ar all EARS!

MARC WILTSHIRE
Executive Vice President

DC Metro Region
703.637.9165 (O) | 703.789.7654 (C)

mwiltshire@kvnational.com
3441 Commission Court, Suite 104, 

Woodbridge, VA 22192

JENNIFER MCCARTHY
Vice President

DC Metro Region
703.794.2101 (O) | 703.801.5280 (C)

jmccarthy@kvnational.com
7051 Heathcote Village Way, Suite 205

Gainesville, VA 20155

RANK NAME OFFICE SELL-
ING #

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Teams and Individuals  Closed Data from Jan. 1 to Feb. 28, 2023

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, 
Marylandand Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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LO NMLS ID 450558 | Altantic Coast Mortgage, LLC is an Equal Housing Lender, Company NMLS ID 643114 (www.nmlsconsumeraccess.org) This information should not be considered an offer to lend. This communication is provided to 
you for informational purposes only and should not be relied upon by you. Contact Atlantic Coast Mortgage directly to learn more about its mortgage products and your eligibility for such products. This is not a commitment to lend.

MELISSA BELL
Senior Vice President, Sales Manager
NMLS ID # 450558

M: 817-807-1616
MBell@acmllc.com | TheMelissaBellTeam.com

SPRING YOUR BUYER
INTO HOMEOWNERSHIP

Give me a call today!

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, 
Marylandand Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Teams and Individuals  Closed Data from Jan. 1 to Feb. 28, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $
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Cody Kessler
Branch Manager, Mortgage Loan Originator
(301) 928-7932 | ckessler@homebridge.com

homebridge.com/cody-kessler
NMLS #182716

Pikesville Branch, NMLS #1396565
25 Hooks Lane, Suite 216, Pikesville, Maryland 21208

Homebridge Financial Services, Inc.
194 Wood Avenue South, Ninth Floor, Iselin, NJ 08830, NMLS ID #6521 

©2022 Homebridge Financial Services, Inc.

Experienced, Quality and Trusted 
Home Loan Financing

Most mortgage lenders sell rate and speed.
 And while we have those too, we pride 
ourselves on delivering something that 

means a whole lot more...Quality.

It's a difference your clients will thank you for.

CONTACT CHRIS TODAY AND
SEE WHY MOVEMENT IS MORE THAN MORTGAGES.

CHRIS SHEAD Loan O�cer, Movement Mortgage, NMLS # 1276733
(703) 498-8235 • Chris.Shead@movement.com • ChrisShead.com

3701 Pender Drive Ste. 210, Farifax, VA 22030
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HIT YOUR SALES
OUT OF THE PARK
WHEN YOU PARTNER WITH
MOVEMENT MORTGAGE!

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Teams and Individuals  Closed Data from Jan. 1 to Feb. 28, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, 
Marylandand Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $ RANK NAME OFFICE SELL-
ING #

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, 
Marylandand Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Teams and Individuals  Closed Data from Jan. 1 to Feb. 28, 2023

TOP 250 STANDINGS
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We offer 
the highest 

level of customer
service for commercial, 

residential, and
refinance transactions.

Need to open escrow? 
REACH OUT TO US TODAY!

WADE VANDER MOLEN
480-203-6452
Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd.
#101, Vienna, VA 22182

Offices in Northern VA, DC, and Maryland.
Mobile settlements also available.

Rock Star of
the Settlement!

Pruitt Title goes above and beyond
to make you feel like the

Teams and Individuals  Closed Data from Jan. 1 to Feb. 28, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, 
Marylandand Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

N O VA

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING  
STAR? 

For more information, to nominate or to request to be featured, please email 

info@novarealproducers.com or visit www.novarealrealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events




