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Erin Freemal MOVEMENT

Market Leader MORTGAGE

NMLS 172674

Cell 702.235.4613

10655 Park Run Drive, Suite 190
Las Vegas, NV 89144
Erin.Freemal@movement.com
www.movement.com/Erin.Freemal
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to help
open doors.
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Fidelity National Title Agency of Nevada

Trusted everywhere every da

Jeff Fargo Sidney Cimorelli Kyle Smith Natalie Bradley
Sales Executive Sales Executive Sales Executive Sales Executive
702-556-1966 702-286-2208 702-338-9898 702-575-4837

| Also Serving Pahrump
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Julie Cimorelli Macrum
Vice President | Sales Manag
702-303-0883
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Christy Carrasco  Krysta Sitko Dave Bennett Cindy McElroy
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Mike Maletich Kevin Kerata Kendra Albert and Liliya

Owner Publisher Woodward Chernogorov
412-606-9954 919-397-2288 Editor Photographer:
mike.maletich@nzco.com kevin.kerata@naco.com Chernogorov
Photography
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Lanie Jim Saracino Mitzie Maletich Zach Cohen
Schaber Event and Content Promo Coordinator/ Writer
Ad Strategist Advisor Photo Shoot Scheduler

Listing Packed'with Belongings?
Downsize and Get to Closing - Faster!

Your Total Solution!
* Downsizing - Sort, Donate, & Sell

» Senior Relocation A
» Organize, Declutter & Cleanout
* Estate Liquidation y .

* Online Auctions

g e h
Call for a free consultation!
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‘7’:Q—ﬁ/ Cﬂﬂﬂg Owner, SWLV Caring Transitions
L ] [ ] & :
ransitions 0: 702.329.4300
St ikcationrs Barakchia & Buts Shles C: 602.918.3405

CaringTransitionsSWLV.com
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CONGRATULATIONS HIGHTECHLENDING
Welcome to the Las Vegas Real Producers family!

Las Vegas Top Agents, your fellow top producers have

had a lot of success partnering with the HighTechLending team.

| am a local real estate agent in Las Vegas and have been fortunate
enough to work with HighTechLending multiple times throughout my
career. They have worked miracles for my clients to finance their
dream home! They made the process easy and they are extremely
organized and responsive. If you are looking for a trusted lender who
will actually get the job done and follow through with their word, look
no further! HTL is the best in the business!

Mariah Templeton, Engel & Volkers

| never realized how critical it was to my business to have an elite
lender as a part of my team. Once | began referring my buyers to
Jason and his team, my business immediately began to take off. It's not
just the great service or extremely quick turnaround times; it's their
work ethic and willingness to come up with creative solutions that help
more of my clients become homebuyers.

Sherry Strothers, Scofield Realty

{LHighTechLending

Jason MacDonald . Branch Manager « NMLS #1589741
702.803.3141 - JMacdonald@HighTechLending.com
LasVegas.HighTechLending.com

HighTechLending, Inc. NMLS #7147 « HTL Las Vegas NMLS #1540198 CENDER
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CLOUD + YOU =
HAPPY HOME BUYERS!

Why Real Estate Pros Love
HouseMaster Cloud?

Your clients will be reminded of you every time they log in.
When your contact information changes, the Cloud updates so
your clients always know how to reach you.

Stores every client's home inspection in one convenient place.
You can easily keep track of each client and home.

Soan b catily book onlinel N
HouseMaster 3=

Home inspections. Done Right. ""!
702.534.4144 | HouseMaster.com/Summerlin e
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Certified Mold Technicians
Licensed Asbestos Consultant

We do more thamn
just mold testing
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yananaipnit

* How is the air quality in your home?

* Are you always feeling sick but don’t know why?
* Do you suffer from Asthma, or COPD?

* Are you a Cancer survivor?

* Do you suffer from immune deficiency?

Call Us 702-247-MOLD [6653)

www.nvmoldtesting.com

Real Producers started in Indianapolis in 2015 and is now
in over 100 markets across the nation and spreading rap-

idly. Las Vegas Real Producers launched in July 2019.

Name a large city, and we are there or will be soon!

In every market, we take the Top 500 REALTORS®,
based on the MLS production, and we build an exclusive
PLATFORM (magazine and networking events) around
those REALTORS®,

We share their stories, successes, market trends, upcoming
events — really, anything that will connect, inform and
inspire, we put in the monthly publication. We strive to
inform and inspire the top-producing REALTORS® in the

local market and connect them socially.

The secondary focus is to provide an avenue for our
affiliate partners to create relationships with these top
performers on a level they might not be able to achieve

on their own.

Q: Who Receives Las Vegas Real Producers Magazine?

The top 500 REALTORS® in Las Vegas from the previous
year. We pull the MLS numbers (by volume) from the previ-
ous year.. in this case, volume sold in 2022. Approximately
20,000 agents are licensed in this territory. We cut the list
off at #500, and the distribution was born. The list will reset

at the end of every year and will continue to update annually.

Q: What Is The Process For Being Featured In This Magazine?
It’s really simple — every feature you see has first been
nominated. You can nominate other REALTORS®, affiliates,
brokers, owners, or even yourself! Office leaders can also
nominate REALTORS®. We will consider anyone brought to
our attention who is in the Top 500 because we don’t know

everyone’s story, so we need your help to learn about them.

A nomination currently looks like this: You email our pub-
lisher Kevin Kerata at kevin.kerata@n2co.com with the
subject line, “Nomination: (Name of Nominee).”

P> announgement

Is LasVegas
Real Producers?

Please explain why you are nominating them to be featured.
It could be they have an amazing story that needs to be told
— perhaps they overcame extreme obstacles, they are an
exceptional leader, have the best customer service, or they
give back to the community in a big way, etc. The next step
is an interview with us to ensure it’s a good fit. If it all works
out, then we put the wheels in motion for our writer to
conduct an interview to write the article and for our photog-

raphers to schedule a photo shoot.

Q: What Does It Cost A REALTOR® /Team To Be Featured?
Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so

nominate away!

We are not a pay-to-play model. We share real stories of

Real Producers.

Q: Who Are The Preferred Partners?

Anyone listed as a “preferred partner” in the front of the
magazine is a part of this community. They will have an ad in
every issue of the magazine, attend our quarterly events, and
be a part of our online community. We don’t just find these
businesses off the street, nor do we work with all businesses
that approach us. One of many of the top REALTORS® has
recommended every single preferred partner you see in this
publication. We won’t even meet with a business that has not
been vetted by one of you and “stamped for approval,” in a
sense. Our goal is to create a powerhouse network, not only
for the best REALTORS® in the area but the best affiliates, as

well, so we can grow stronger together.

Q: How Can I Recommend A Preferred Partner?

A: If you know and want to recommend a local business that
works with top REALTORS®, please email our owner to let

us know at mike.maletich@n2co.com

We look forward to hearing from you and /or seeing you at one

of our amazing events in 2023!

Las Vegas Real Producers Team!

Las Vegas Real Producers - 9



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

AUTOMOTIVE
Residential Parking Solutions
(702) 658-1323

BUSINESS DEVELOPMENT
Fusion Growth Partners
(702) 373-4358

FLOORING/INTERIORS/
CABINETS/COUNTER TOPS
Modern Concepts Design
(702) 510-3156

HOME INSPECTION
Bridge Home Inspections
(702) 722-2222

HouseMaster
Home Inspections
(702) 534-4144

RedBeard Inspections
(702) 817-3136

Solid Inspection
Services
(702) 217-5325

HOME WARRANTY
Old Republic

Home Protection
(925) 963-4726
www.orhp.com

INSURANCE
Allstate - Tom Wagner
(702) 257-8888

INTERIOR DESIGN &
HOME STAGING
Kerry F. Decor

(702) 882-4518

JUNK REMOVAL
Junkluggers
(209) 233-5420

MOLD TESTING
Nevada Mold Testing
(702) 247-6653

MORTGAGE
Bay Equity Home Loans
(858) 688-3778

Direct Mortgage Funding
(702) 439-3598

Five Star Mortgage -
Jessica Eiroa
(702) 285-0633

HighTech Lending
(702) 491-2583

Laser Mortgage -
Sam Nelson
(702) 588-4361

Movement Mortgage
(702) 235-4613

Pride Lending
- Andrew Dort
(725) 780-5001

If you are interested in contributing or nominating Realtors for certain stories,

MOVING & STORAGE
UNITS Las Vegas
(702) 707-4040

REAL ESTATE
PHOTOGRAPHY
Rocket Lister
(480) 570-8455

SENIOR MOVE
MANAGEMENT
Caring Transitions
of Las Vegas
(702) 329-4300

TITLE COMPANY
Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-1111

WFG National Title
(702) 728-5295

WATER SERVICES
H20 To Go
(702) 521-7197

@OI\{U LET THE HOME

LOAN PROCESS GET

{ou 'll feel
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Mortgage Loan Consultant
NMLS: 1380149 | 1756744

CELL: 702-285-0633
OFFICE: 702-947-7827

please email us at mike.maletich@realproducersmag.com

FIVE STAR
MORTGAGE
“Sorvice it @M Specially”
9065 S. Pecos Rd., Ste 200
Henderson, NV 89074

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Las Vegas Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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LAS VEGAS
REAL PRODUCERS

YOUR e

: REAL
pesar - Q19,254 PRODUCERS

500 AGENTS SOLD... -
TOTAL TRANSACTIONS BAD G E = moniE s

s $10,567,685,134 CONGRATS on being one of the

SALES VOLUME Top 500 Producing REALTORS" in Las Vegas

Now, you have your own badge! Use it however you’d like to show that you are a
part of the exclusive community of the top 1-2% in Las Vegas real estate.

Missing your badge? Email kevin.kerata@n2co.com

Using your badge? We would love to see how! Show us how you are using your

‘ ‘ ‘ AVE RAG E badge, and you just might find a picture of what you shared in the magazine! Social

media, email signatures, web, listings, marketing material ... nothing is off-limits.

AVERAGE
SALES VOLUME T RAN SACTl O N S Our RP-vetted businesses have been carefully selected to be a part of this commu-
PER AGENT P E R AG E N T nity and have their own badge. They have been recommended by your peers in

the top 500 and are some of Las Vegas’s most respected businesses. Look for this
badge to know that you are working with one of the best of the recommended best!

Las Vegas Real Producers - 13
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702-869-1111

Contact Us Anytime: Answers@LandmarkNV.com

Landmark Title Assurance Agency of Nevada
10000 W. Charleston Blvd. Suite 135 Las Vegas, NV 89135

Greg Hulett, President
702.348.9936
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T ool Litate Guy

From stocking shelves to stacking houses, Aaron Taylor has made

great strides in his nearly three decades as a real estate agent. And

as time has proven, he’s only gotten better with age.

Born and raised in San Diego, Aaron spent the first
20 years of life developing and growing as a person.
“I try to grow from the challenges and pitfalls in my
life,” he says. “I grew from the negatives. Everything

I’'ve done has sculpted me and changed me.”

As a young adult, Aaron would sell wicker and
ratan at swap meets. “I was always working,” he
says. He also had a newspaper route, worked as

a stockhand and ran shoe stores for Kennyshoes.
Admittedly, he says he learned how to understand
customers, build relationships with employees, and

sell through those positions.

At age 31, Aaron took the step into real estate
and nearly three decades later he’s conquered
sales, investing, property management, flipping,
and designing all of the systems to keep his busi-
ness running smoothly. “All of our systems that
we have here on our team, are designed to help

the client,” Aaron admits.

“The more money we give people and the more
we help them meet their goals, the more I get
back as a person. We offer cash advances, help
with expenses and updating their home, and
offer attorney representation if people are upside
down on their property. Everything is designed
to help the client. We even buy houses that are

distressed, if needed as a last resort.”




Now almost 60, Aaron has learned that his mind

holds the power to a successful future. “I know
now at my age, that without a doubt, what I think
of in my head, those moments when your mind
wanders, those things come true. In the morn-
ing and evening you have your most powerful
thoughts,” he says. Admittedly he says it took him
a while to understand that concept. He hit his

low in 2010 and didn’t have a dime to his name.
But over the last 13 years, he’s transitioned into a
mindset of giving without expecting anything in
return. A power that anyone can tap into. A power

that returns back to you tenfold.

At one point, Aaron’s team spanned 13 offices
across seven states. Once he started putting his
team first, everything grew on its own. He now
leads a team of 25 agents, four transaction coor-
dinators, a marketing director, assistant, project
manager, and property manager. All of them have

been with him for a decade or more.

18 - April 2023

Locally he’s known as “The Real Estate Guy” ...
“I've been marketing that brand for years,” Aaron
says. “Everyone knows who we are because of that
name. We are very good at branding and marketing,
and have the biggest top producing agents in their

respective areas.”

In the last 10 years, Aaron started focusing his
efforts even more so onto community involvement.
He explains that agents have to have a passion for
the business and the community they serve. As

he says, “it’s not about selling and buying houses,
that’s third on the list.”

As of late, Aaron’s career has taken yet another
turn...towards public speaking. He even has a
hypnotist set to start speaking alongside him. “We
talk about life and being happy. Being grateful.
Dominant thoughts. Personal mindset and growth.”
He continues to explain how what you truly believe
most, is the information between your own ears,

and explains how vision boards, meditation,

The more money
we give people
and the more
we help them
meet their
goals, the more
| get back as

a person. We
offer cash
advances, help
with expenses
and updating
their home, and
offer attorney
representation if

people are upside
down on their property.
Everything is designed
to help the client.

Las Vegas Real Producers - 19



manifestation, and hypnosis are all great tools in
obtaining your own personal goals. “Most of my
energy is drawn there these days. To help agents
improve their personal life, and their business will

grow from that.”

Part of this mindset, he explains, is taking knowl-
edge from every interaction. “What I throw out,

T absorb, and I share. Opportunity is all over the
place. I realized early on that 'm never the smart-
est person in the room. I always listen and learn,
and understand others’ opinions and how they
think. I have to be able to empathize and put myself

in someone else’s shoes.”

Excited for the future, Aaron is focused now on
helping his clients maneuver through real estate
transactions with ease, and comforting them by
helping them understand the process. “I'm very
serious about my job,” he admits. “I'm knowledge-
able from construction to title. I've become a huge
asset to folks. People gravitate towards that. They
come to me for help and I enjoy helping them. I
don’t have a work life, this is just who I am. I have
a schedule with both my personal and professional
goals, but I live ‘The Real Estate Guy’.”

Some advice Aaron offered to his younger self was
this, “You can’t rush the process. It’s impossible.
You need to listen and learn from your mistakes
and experiences in order to grow. I was always a
hard worker, but there’s no short cuts for experi-
ence. Enjoy the ride. Don’t stress. As you get older,
you’re going to be an amazing person. You're going

to love yourself and people are going to love you.”




meet our partner

MARTIN DREW
MAPES ERRA

UNITS MOVING & PORTABLE
STORAGE OF LAS VEGAS

\

DETERMINED TO FIND A BUSINESS THAT HE COULD MANAGE
AND OWN, MARTIN MAPES TOOK A CHANCE ON A LONG TIME
AGREEMENT HE MADE WITH HIS SISTER AND RAN WITH IT.

Originally from Sioux Falls, South
Dakota, Martin ran and operated a
large restoration company in Omaha,
Nebraska for most of his adult career.
However, with a determination to
eventually own his own business,
3 Martin made the most of a bet, or
agreement, he had with his twin
' . . sister, Melissa. The long standing deal
he made with his sister was to move
somewhere warm if his kids also did.

Sy And upon graduation, that’s exactly

35, PORTABLE STORAGE MADE EASY!

Written by Kendra Woodward - Photography by. Chernogorov Photography

what happened...the kids moved out.

“That happened right before
COVID,” he says. So he and his
brother-in-law, Drew Erra, worked
with a franchise broker and busi-
ness broker, to decide what to do.
“Looking at books, and with COVID,
there were so many variables. So,
we decided to start a business from
ground zero. I analyzed a couple

businesses and this seemed like it

would fit our goals,” Martin explains.

“Drew was looking for a franchise
that had a lot of tax advantages for
right-offs and I wanted a business
with low employee overhead.” He
knew UNITS of Las Vegas would
take a little while to get up on its
feet, especially starting out in a new
market with only five employees.
However, he had faith that once

things got rolling, the business

would pretty much run itself. “It’s
pretty self sustaining,” he admits.
“Customers try to make it compli-

cated, but it really isn’t.”

Las Vegas Real Producers - 23



UNITS MOVING & PORTABLE STORAGE, WHERE PORTABLE
STORAGE IS MADE EASY..AND WE REALLY DO MAKE IT EASY.

“UNITS Las Vegas is the first busi-
ness partnership that’s worked for

me over the years,” Martin admits.

“Because Drew completely trusts me.

My business partner has no opera-
tional involvement, he’s finance only.
He used to run large health systems
and now works for AON (a large
insurance company). He was used to

selling to large hospitals and such.”

24 . April 2023

The biggest obstacle Martin has

faced with the company is branding.
“Everyone knows PODS,” he chuck-
les. “As a result of that, I spend a

bit of my time at networking events,
getting to meet and educate people on
UNITS. Most people have never heard
of us. I spend a chunk of my time just

meeting people and I enjoy that.”

‘When Martin is at home, he takes
great pride having followed his daugh-
ters on their journey to a new state.
Both Madison and Michaela are M&A
Attorneys, living in Orange County,
and one of them even works for Meta.
In work, Martin’s only goal is to serve
his clients with simple and effective
service. As he likes to say, “UNITS
Moving & Portable Storage, where
portable storage is made easy...and we

really do make it easy.”
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Las Vegas Real Producers

Leave the DeSig nh to 6/ A is proud to announce the EXP and YO ur Re aCh!

.. ? NAMB's 2022 Broker of
and Get Back to Selling! :
= —n e Let's partner together

FLOORING 3
CABINETS | 10 b@ép %ﬂd@ﬁf@?’wed
COUNTERTOPS communities achieve the

COMPLIMENTARY
DESIGN
CONSULTATIONS

goal of homeownership

MEASURING

MATERIAL
SELECTION

& MORE!

Scan to learn more
about how you

can expand your
business to be more
equality inclusive!

Andrew Dort

NMLS #1650297

Q 725.780.5001

Andrew Dot - @& www.mypridelending.com

i 6/“}7 5 % : '8 Q 11411 Southern Highlands Pkwy
g Suite 350 Las Vegas, NV 89141
. SALES/DESIGN SPECIALIST .

702-510-3156 Company NMLS #2230004

CLARASELLSFLOORING@GMAIL.coM [TITITICONCEPTS
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Written by Kendra Woodward
Photography by Chernogorov Photography

Growth Through Giving

With a focus on the betterment of others, Michelle Bush
knows all too well the satisfaction that comes with helping
others succeed in life. Whether it’s through giving back to

numerous organizations, making systems and tools more
accessible for her team members, or her ability to help others
gain generational wealth through property, Michelle is proof

that you can achieve whatever you put your mind to.

It's imperative that agents have a

strong foundation in mental and

physical health, this business will chew

you up and spit you out if you don’t.

Born and raised in Vegas, Michelle
admits it was her father’s service
in the Army and living overseas in
Germany that had the biggest impact
on who she became as a person. Her
father, Steve, was stationed there
for 10 years during his service in the
Army, which meant Michelle spent
second through seventh grade grow-

ing up there.

Working with a local real estate
developer from ages 16-20, Michelle
found her calling in real estate, got
licensed, and ended up in a vast vari-
ety of real estate activities including

running a few teams. “Honestly, I saw

the world had money,” she admits. “I
was never exposed to that, but work-
ing with the developers and seeing
the millions of dollars in transactions
while dealing with those agents....I
realized I wanted to create genera-
tional wealth for my family. That’s my
goal. And to teach others how to do it
as well through home ownership and

real estate investment properties.”

She continued her passion throughout
2008 when she dove into new home
sales as a builder representative, then
moved on to representing investors

at the auction from 2009 to 2011, all

while beginning to develop her own



real estate team and running an auto detailing busi-

ness with her husband, David, on the side.

It wasn’t until 2013 when David decided to get his
license, partner with the team, and focus on real
estate with Michelle. “His amazing ability to meet,
connect, and help clients navigate their needs made
it an obvious partnership,” Michelle says. David
helps develop the agents in daily lead and live sales
training. “His passion for helping others is the exact
reason I knew he was the perfect partner for me in

developing this team.”

Throughout it all, after 23 years in the indus-

try, Michelle started to notice a trend emerging.
Something that gave her an interesting perspective
on the industry she cares so much about - men-

tal and physical health, along with the effects of
alcohol in the industry and the many relationships
around her. It was a difficult concept to navigate
once Michelle realized the clutch it had on her and
so many around her..when seemingly every event
was centered around drinking like happy hours, and

wine and dines.

Don’t compare yourself
to others. With this
industry, there’s always
someone with a

higher volume or more
followers. Focus on you!

“I realized I wasn’t displaying the professional per-
sona I wanted to be in that environment,” Michelle
admits. So, she made the commitment to drop it
completely and focus on building a strong founda-
tion in mental and physical health. “It’s imperative
that agents have a strong foundation in mental and
physical health, this business will chew you up and
spit you out if you don’t.” The 15 Point Plan Podcast
has forever changed her life Michelle proclaims, “It
really has given me the daily steps to be strong, for

not only myself but also for my family and team.”

30 - April 2023

Throughout her career however, Michelle discovered a joy for helping
others, both human and animal alike, and has since dedicated her life
and career to just that. Often described as “willing to help people”,
Michelle’s friends and family noticed she would hand out food to the
homeless, and was always looking to save animals or rescue animals
off the street. “I feel like I do the same thing in my career...giving peo-

ple direction,” Michelle says.

Today, a major focus for Michelle continues to be helping others. She
is a big supporter of the Animal Health Alliance, Henderson Animal
Shelter, Free International (human sex trafficking organization),

Just One Project, LVR community outreach, Green Valley Christian

Church, KW Cares (a nonprofit through Keller Williams) where
she is a contributor, VAREP (Veterans Association of Real Estate

Professionals), and many more local organizations.

“Through VAREP we, as local real estate professionals, stay informed
on current VA guidelines and help Veterans use their benefits to buy
a home,” Michelle explains. “That’s where wanting to be in real estate
really came from. After moving around with the military and then

moving back to the states and living with my grandparents, we never

really had a home of our own. Seeing
how the VA benefits are not taught to

our Veterans really bothered me.”

Michelle also has a continued com-
mitment to helping her team succeed,
and accomplishes this through her
partnership with PLACE as of 2020.
“I was really lost developing my team
and not having the right systems and
tools,” she says. “Partnering with the

platform has helped me grow with

coaching and developing agents.”

In her free time, Michelle, David, and
their three kids (Ciarrah, Clay, and
Charleigh) enjoy going to Lake Mead,
camping, and watching the Knights
play. They also have three rescued
Pit Bulls (Molly, Luna, and Kingsley),
a guinea pig named Smores, and a
tortoise named Squirt. Michelle also
enjoys anything outdoors, hiking,

dancing, and working out.

When it comes to finding your
niche in the industry, she has this
to offer, “Don’t compare yourself to
others. With this industry, there’s
always someone with a higher
volume or more followers. Focus

12

on you!” She admits focusing on
yourself, mastering your database,
and cultivating your sphere of
influence are key factors in becom-

ing successful in real estate.
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Former MLB Pitcher Retired LVMPD Sgt
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Allstate Insurance Allstate Insurance
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TylerWagner@allstate.com ThomasWagner@allstate.com
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P» agent feature

MICHAEL

MARINO

a plan for success

Written by Kendra Woodward
Photographed by Chernogorov Photography

From cultivating menus to cultivating dreams, Michael Marino is a chef turned
REALTOR® that has found his groove in the real estate industry by leaning into
technology and finding his clients the perfect home.

With a freshly printed culinary arts degree from
Newbury College in Boston, Michael found his
footing in Las Vegas and worked as a chef at several
well known restaurants including two of Emeril
Lagasse’s restaurants - Delmonico Steakhouse in
The Venetian and Emeril’s New Orleans Fish House
in the MGM Grand. He has also spent time under
other James Beard award winning chefs like Chris
Schlesinger and Charlie Trotter.

Originally from Boston, Michael moved to Vegas
in 1998 in search of top tier experience with well
known, high ranking, chefs. “I wanted to work

with great chefs,” he says. “I wanted a career in the

culinary arts. I didn’t think I was going to stay in

Las Vegas for very long so I continued to rent rather
than own. Once I was offered the promotion from
line cook to chef'in 2001, I bought a condo.” In the
coming years, Michael continued to constantly learn

about the real estate investing side of the business.

Before I became a REALTOR®, I purchased two
properties and was about to buy my third. I then
got my real estate license just for the sake of being
able to buy properties and represent myself. As I
got into it more and more, and got worn out being a
chef, I made the decision to quit cooking and pursue
real estate full time in 2005.”




Michael’s introduction into the industry was a
tough pill to swallow as the market was artifi-
cially inflated by fake loans at the time. While
he was building up his database, the market

crashed, and while a large portion of agents

were headed for the woods, Michael kept with it.

“I had to adapt and recreate what my job was
going to be. It was short sales and foreclo-
sures, which changed quickly. So I had to
adjust expectations. I had to fight through the
hard time not knowing it was going to last five
years,” he explains. Michael continued work-
ing nights in the front of the house in several
Las Vegas steakhouses, and fought through
the unstable market until everything settled
down around 2015.

Now, instead of working alongside award win-
ning chefs he works with buyers and investors
daily, and admits how fulfilling his day is
when he is able to help a client. Knowing that
he, and his agents, are able to put to work the
knowledge and experience they have at such
high volumes, to use by helping their clients,
is the greatest satisfaction of all. Michael
admits his clients have so much trust in him,
that he’s even able to adjust their ideologies
on location, to get them a home they never

imagined they could own.

When it comes to working with investors,
Michael enjoys catching up with them several
years down the line, and hearing how happy
they are on their returns. Oftentimes, he dis-
covers his investors are earning far more than
they expected. No matter the type of client
however, Michael is most happy to be able to

hand over the keys to someone’s new home.

A huge gamechanger for Michael has been
the evolution of technology. “Oddly enough,

I went from pen and paper, to now work-

ing with a six computer screen setup,” he
explains. He also trains his fellow agents at
Realty ONE Group on how to be efficient, dial
in his calendar, and being smart at time man-
agement. “While in my last year of working
two jobs in 2015, I found myself getting very
busy going from selling around 15 homes a
year, to 50-60 a year. I had to quit the old
fashion way of pen and paper (having a plan-
ner), and move into digital and spreadsheets.”

Michael admits he wasted so much time
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writing things down, now he just plugs

everything into the computer.

With all the free time this new transi-
tion has made available to Michael, he
admits he enjoys cooking, going out to
enjoy new restaurants, throwing din-
ner parties with his wife, Jessika, and
spending time with his cat, Truffles.
“Being in the business (mortgage),
Jessika understands that my hours
are not 9-5, Monday-Friday,” he says.
“I don’t have to worry about taking
appointments at odd hours because
she gets it and supports me 100%.”

“The image that people associate with
REALTORS® (whether on tv or flashy

agents they see in magazines or on

social media) is far from what
many real estate agents really
are like. I'm almost the opposite,
Ido find a way to sell $20M a
year, but I do it the hard way...by
selling 50 to 60 properties in the
$400K range, rather than selling
10 in the $2M range.

So, for those just getting into the
game, know that it’s not all red car-
pets and fast cars...some days you’ll
walk into a house smelling like cat
pee, with a broken air conditioner
in the middle of the summer, or
having to force out squatters.

But handing over those keys and
helping put a smile on your clients’

faces makes it all worthwhile.

-
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I had to adapt
and recreate what
my job was going
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P> trailblazer

i @ Knobel o

REAL ESTATE IS A FAST-PACED INDUSTRY AND OFTEN FEELS LIKE BEING ON A ROLLER
COASTER. BUT FOR NICOLE KNOBEL (PRONOUNCED KAH-NOBLE) THE UPS AND DOWNS
OF THE MARKET HAVE TAUGHT HER A LOT IN A SHORT PERIOD OF TIME AND HAVE SET

HER ON A FAST TRACKED TRAJECTORY TOWARDS SUCCESS.

Written by Kendra Woodward . Photography by Chernogorov Photography . Additional Photography by Bethany Paige Photography LLC

While Nicole may have grown up

in the San Francisco Bay Area and
started her career out as a business
owner of a chocolate company for 17
years, it was the last three years that
really set things into motion for what

her future would ultimately look like.

Shortly after making a transition to
Vegas in 2018, Nicole’s world crum-
bled and set off a series of events that
would ultimately slingshot her career
as an agent. “After the divorce, I was
lost,” she admits. But a conversation
over a bottle of wine got the gears

turning for Nicole and she decided to

sign up for real estate classes over-
night. And within a month, she had

passed her real estate exam.

Right out the gate, Nicole used her
business background to tackle her new
career strategically. In 2020, she took
an entry level position as an admin for
top producing agent, Dan Mumm, so
that she would be well positioned to
learn the business quickly. After six
months, she was promoted to be the
exclusive buyers agent on the team
and went on to sell 29 homes her first
year. With a vast amount of experience

under her belt and client referrals

picking up, she left the team and was
encouraged by her broker, Craig Tann,
to stay at Huntington & Ellis as an

independent agent.

Knowing that juggling her new
business while being a single mother
of three would be tough, she made

a conscious effort to increase her
average sales price, allowing her to
work smarter and have more energy
to invest into her family. She finished
out the year with less transactions
than the previous year, but almost

doubled her GCI.
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Admittedly, 2022 was another turning point

for Nicole in many ways. A time in which she

0 shifted priorities, saying that it was her “year

of family and love”. She met a phenomenal

man, they moved in together, and her family of

I) mt Iy]. n g to thl nk . four became a family of eight! “We’re the Brady

Bunch,” she jokes.
outside of the box and

hoping to capitalize on

Now with a strong support system, the future is
about to speed up yet again for Nicole, and she’s
| . ready for it. She’s looking to break the Top 20

i\

in her brokerage and she plans on doing it by
) increasing her sphere AND being a great mother.
“In the past, I always felt bad that I was miss-

ing opportunities with my kids while work-

~
whatever [ can! ,:{'h
"

B B ™o ing, so this year I joined the school PTO and

e
started a Facebook group in my neighborhood

to organize family friendly meet-ups. Now,
I get to be more involved with my children
and their friends, and I get to build rapport
with teachers and parents,” she explains. “It’s

already paying dividends.”

Eventually Nicole would like to build
a team. “Really it would be more of a
collective,” she says. She envisions an
office filled with like minded individuals,
excellent communicators, and people who
want to affect others lives in a positive way.
Before she does that however, her plan is to
increase her market share by forming unique
partnerships with heavy hitters in the industry
that are looking to phase out. “I'm trying to
think outside of the box and hoping to capital-

ize on whatever I can!” she laughs.

With her sights set on making 2023 her
best year yet, Nicole is excited to see
what changes will come her way. For
her, looking too far into the future
can make things feel overwhelming.
Instead of looking at the long road
ahead, taking one step at a time
feels right. “I'm focusing more
on my inputs, not my outputs.
Meaning, I don’t have a specific
goal for the year (other than
landing in the top 20 of course).
I just know that if I invest
time into my business and the
relationships I have, amazing

results will surely follow.”
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: We Want to Be ‘The Bridge

X - /.*T To Your Client's New Home!
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Larry Perna

Owner and
Master Inspector
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WE CAN ~
*Create a Model Home Look for
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*Assist your with Design
Ideas and Inspiration

Partnership Executive
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Make Your Homes Stand Apart
with World-Class Art

Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
estate professionals, ranging from bulk framed art for large orders or in-person art consulting
for high-end clients.

No other art dealer on the planet has our scope or our selection. We have art priced under
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

Contact our Las Vegas Consultant,
Isabella Kowalski, at 702-630-1037
or ikowalski@parkwestgallery.com

PARK WEST dF GALLERY

parkwestgallery.com
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