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Financing the World
One Loan at a ‘Time

Purchase, refi, or real estate investment — let me
help you make your real estate dream come true!

f' “Mhd'

VENTURE

TITLE SERVICES

Ready to get started? venturetitleservices.com

Contact me today!

In 2021, | was ranked the #1 woman loan
originator in Florida by Scotsman Guide, having
closed 1,012 loans for more than $330 million

in production.

Lauren Maxwell
Executive Vice President | NMLS331415

lauren@maxwellmortgageloans.com MAXWE LL

MORTGAGE TEAM

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC
9130 Galleria Court, Suite 101 | Naples, FL 34109 | NMLS1770104. For professional real estate use only. Not intended for consumers. Equal Housing

Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. NMLS3029 (www.nmlsconsumeraccess.org).
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FORT MYERS

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

R I s I N G ‘k 5 years or less in the business

* At least $8 million in sales in one calendar year

s I AR ’ * Active on social media

OR KNOW SOMEONE WE o be featurod. plosse emall suflonzencam.
SHOULD FEATURE?
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NOT YDUR TYPICAL

We laugh until the tears stream down our faces,
and we provide tissues when those tears aren't shed over

QX

COMMUNITY LENDING

Community Lending Powered by Lower, LLC

Ask us ahout:

}ﬁ? FOR HEROES

Special Mortgage Benefits for our Community Heroes

humorous matters.

Scan to Find Out How Partnering

A Lending Hand
n U @ #CommunityGCares

With Us Gives Back to The Communily

Community Lending
Powered by Lower, LLC

Office: (239) 333-4684
info@communitylendingfl.com

8191 College Pkwy, Suite 203
Fort Myers, FL 33919

Corporate NMLS 1124061 @
Branch NMLS 2385908 SR
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This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

EVENT PRODUCTION
Lightworks Stage
Productions

Skip Johnson

(239) 784-4748

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

HOME WARRANTY
Old Republic

Home Protection
Brian Brown

(941) 720-1415
www.ORHP.com

INSURANCE

Chapman Insurance Group
Mia Lemus

(239) 744-0583

Farmers Insurance
Damon Brist
(239) 994-0248

MORTGAGE LENDER
askARVIN®

Arvin Sahakian

(818) 859-8285

Community Lending
DeAnna Adinolfo Rivera
(239) 878-0107

Equitable Mortgage
Steve Calabrese
(239) 778-6548

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Brittany Moore
(954) 866-7189

NRL Mortgage
Giovanni Matita
(239) 253-5939

PAVERS

Master Touch Pavers
Christian Torres
(239) 677-8313

PHOTOGRAPHY/
PORTRAIT

Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

POOL SERVICES
SWEFL Pool Pros
Chaz Hambling
(239) 872-8186

TITLE COMPANY
LandSel Title Agency, Inc.
Cathy Mann-Seiple

(239) 214-7009

Private Client Title & Escrow
David Ciccarello, Esq.
(239) 672-8898

Venture Title Services
Stacey Maczulis
(440) 522-9404

VIRTUAL ASSISTANT
Virtual Real Estate Solutions
Wendy Miller

(716) 548-6986

IF | CAN
HANDLE

TRIPLETS}'

Unbelievably Low Rates * Lower Monthly Payments * Increased Purchasing Power * Testimonials Ava

| S I M P L E

Independent Mortgage Broker
Arvin Sahakian | 15+ Years Experience
239-391-7677 | arvin@askarvin.com

| S TR E S S - FEEREE

NMLS #1971869 On Average:

Application to
Closing Within

42041 Cypress Pkwy Suite 4-188 | Babcock Ranch, FL 33982 2 Weeks

GIVES

SINCE 2016, N2 HAS DONATED

TO HELP END MODERN-DAY SLAVERY.

The N2 Company — the organization behind this
publication and hundreds like it — is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE TWO SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we're able
to break the chains of this horrible reality.

S @ RP [ %

Visit n2gives.com to learn
more about our fight.

'l..'l‘

‘: OLD REPUBLIC HOME PROTECTION

LIS

The real estate market &
is on the move... £

A competitive edge may
help you sell homes faster!

Give yourself the advantage by offering
your clients a home warranty from
Old Republic Home Protection.

Brian Brown

Senior Account Executive
800282 7131 Ext, 1389
C: 8417201415
BrianBiorhp com
my.orhp.com/brianbrown

Contact me for
informaltion today!

Fort Myers Real Producers - 7



MEET THE Home

FORT MYERS

REAL PRODUCERS TEAM

JOHN PRETE™ ' /™

Inspections. Done nght

Comprehensive Same Day Reporting ~~_ 3 =
Termite, Radon, Mold, 4 Pt, Wind Mltlgatmn -».\‘\
Phones Answered Evenings & Weekends

Only Company With A 1 Year Limited * * *
Guarantee CHECK'OUT.OUR

5 STAR REVIEWS
RECEIVE $25 OFF WITH MENTION OF THIS AD ondlye

T = - - o PHONE: 239-430-8220
Andrew Rggenhard El1_zz‘abetl.1 Wllkle Ellen Bgchanan ® WWW.NAPLES.HOUSEMASTER.COM
Publisher Administrative Assistant Editor

Zachary Cohen Coby Corradino Michelle Reed Sheryl Moreno
Writer Videographer Photographer Photographer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing SWFL@n2co.com.

ALEXANDRA KING

Loan Originator

603.809.9474 -
alexandra king@nrimortgage.com / 3 . VIRI MARTINEZ

Loan Originator
239.537.5485

vir.martinez@nrlmortgage.com

DO You H avle the S u pport You 2023 bas the Potential

to be an Extraordinary

Need to Ihrwe in This Market? St

w F *-L S FAEETIN
Ny Make Sure NRL Mortgage

is a Part of Your Team

8 - April 2023
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DY publisher’s note

THE POWER OF

Real Producers Networking Events

Dear Real Producers of Fort Myers,

Networking events like the ones Real
Producers exclusively hosts for top
agents like yourselves are not only

a great time ... but attending them
provides you with an opportunity to
build relationships with other top
REALTORS® and industry profes-
sionals, learn about what’s new in the
industry, and enhance your knowl-
edge of the local market.

At Real Producers, our mission is to
connect the best of the best in the
industry, which we do through this
monthly magazine, through 7%e RP
Experience podcast, on our social
media platforms, and by holding reg-
ular networking events that provide
opportunities to gather together at
amazing local venues. Outside of

a transaction, where else can you
convene with top agents from other

brokerages who are producing at the

10 - April 2023

same high level that you are? It is our
pleasure, through our Real Producers
events, to help offer you a fun and
engaging way to further expand your
professional network. In addition

to other top agents, at our events,

you can meet our preferred industry
partners, such as mortgage brokers,
appraisers, and home inspectors — the
very special folks who make this pub-
lication possible and who can help you
provide better service to your clients.
By building relationships and expand-
ing your network, you can improve
your chances of success in the indus-
try, and we hope that our events help
you do just that. I encourage you to
join us and attend our signature Real

Producers events whenever possible!

Thank you to all who came out to

our big launch party at The Club at
Renaissance in January. What a great
time we had, thanks to all of our won-

derful partners and sponsors ... and

Virtually
Everything,
weuacreac s Dope Virtually.

most of all, to all of you, who made the night

Write Offers,

MLS Input,
Condo/HOA Docs,
Accompanying

so memorable. (For those of you who are
new to the Top 500 this year, if you haven’t
seen them, photos from the launch party are
on our social media pages. Check them out
and tag your friends! We hope to meet you at

our next big event!)
Inspections and
Much Morel

‘We are now planning our next event for late
May and hope to see you all there! Be on the

lookout for your exclusive invitation. And if

you ever have questions about our events, RETa @
feedback, or suggestions for great places we ;1:? A

Xy :’:!“l:: PG
Scan to Check Our [arE
Plans and Pricing

should hold them, please feel free to reach

ks fo g
R P SRR

fabed e

out. I'd love to hear from you! “h

Very respectfully yours,

Andrew Regenhard
Owner/Publisher

Fort Myers Real Producers
239-290-0692
andrew.regenhard

Wendy Miller

@n2co.com
www.swflrp.com



WE'VE SEEN A LOT,
SO WE KNOW A LOT.

B Home B Auto B Life B Business

£9™ FARMERS

INSURANCE

grance uscerwe ilben By Farmers Intatssce Exchange and other affiliabed insurance companie, Life o ance i i by Fanmess Niw
‘Weerld Ll Insurancs Company, 3120 1R A‘n“ﬂ'— Sie. 300, Beflevas, WA 98005, Each ey Purs sobr Brancial responaibsling for its own
msurance, Yisit Bnmers.com I:uac:r'.::ﬂ ot of companies. Mot all insurers ane authenized inall states. Kot ol products, coverages, and
LS ane availabie an 2 sates. See agent for details

DAMON BRIST AGENCY | 239.202.2933

9861 BERNWOOD PLACE DR STE 165

ngh’r\ﬂks Stage Produc‘n@ﬁs is Sou’rh H
audiowistal;and decor ;&wder in the corpora’re a -

-

"Professional, knowledgeable and accommodating, | would recommend
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

' . -
UGHTING - AUDIO ° PROJECTION - BACKLINE

0RKS We'll work with you every step of the way to insure that your event is flawless.

Stage Productions, Inc. ~ lightworks-productions.com | 239-784-4748

12 - April 2023

W WOODS - WEIDENMILLER
I\/IICHE'I_I'I RUDI\IICK

Upgrade Your Real Estate closmgs

with the Legal Representation of Woods, Weidenmiller, Michetti & Rudnick

Michael Michetti * Joshua Rudnick ¢ James “Jay” Caudill * Samuel Colburn

A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Floriaa,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com S

Offices in Naples, Downtown Naples and Bonita Springs/Estero

qualifications and experience.
Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership Rule 4-7.2(d).



f,\(,} FloridaRealtors

The Voice for Real Estate”in Florida

From the Desk of the

PRESIDENT

REALTOR® ADVOCACY LEADS TO NEW HOMEBUYING OPPORTUNITIES FOR FLORIDIANS

The entire world knows that Florida is
one of the best possible places to call
home. Why? Our beautiful beaches,
sunny weather, business-friendly
focus, and lack of an income tax make
Florida an amazing place to live.

Over the past few years, thousands

of people relocated to the Sunshine
State. Unfortunately, the state’s supply
of housing is not increasing as quickly
as we need it to, not only to welcome
the influx of new residents but also for
an already growing population. Due

to this and other economic factors,
we’ve seen a dramatic surge in prices,
increasing the affordability problem
for many who want to buy their first

home in Florida.

Since 2016, the median price of a
home in Florida has increased more
than 58 percent. By December 2022,
it was $373,990, up 21 percent from
one year earlier. Yet, household
income isn’t rising at nearly the same
pace. The challenge of affording a
home is even greater for many work-
ers and educators, whose salaries
often fall well below the amount

needed to buy a home.

To help address this issue, your
industry worked with the Florida
Legislature to create the Florida
Hometown Heroes Housing Program,
anew program that provides
down-payment and closing-cost
assistance to first-time, income and
occupation-qualified homebuyers so
they can purchase a primary resi-

dence in the community in which

14 - April 2023

they work and serve. The Hometown
Heroes Loan Program also offers a
lower first-mortgage rate and addi-
tional special benefits to those who
have served and continue to serve

their country.

As a part of the program, borrowers
can receive up to five percent of the
first mortgage loan amount (maximum
of $25,000) in down-payment and
closing-cost assistance. This assis-
tance is available in the form of a zero
percent, non-amortizing, 30-year,
deferred second mortgage. This
second mortgage becomes due and
payable, in full, upon sale of the prop-
erty, refinancing of the first mortgage,
transfer of deed, or if the homeowner
no longer occupies the property as his/
her primary residence. The Florida
Hometown Heroes loan is not forgiv-
able. Eligible frontline workers also
have access to lower-than-market
rates on an FHA, VA, RD, Fannie Mae
or Freddie Mac first mortgage, reduced
upfront fees, and no origination points

or discount points.

Do you know a buyer who might qual-
ify? Go to www.floridahousing.org/
programs/homebuyer-overview-page/
hometown-heroes for specific infor-

mation on how to apply.

To date, more than $60 million has
been allocated for down-payment
assistance to thousands of families.
Our industry is truly appreciative of
the Florida Legislature’s willingness to

understand the need for this program.

But there is so much more work to do. As
the 2023 legislative session begins, real
estate leaders continue to advocate for new
solutions that enable Florida’s vital work-

force to become homeowners.

Florida Senate President Kathleen
Passidomo has worked with her colleagues
to introduce and advance Senate Bill 102,
known as the “Live Local Act.” The Live
Local Act is an innovative, statewide strat-
egy on housing that will allocate hundreds
of millions of dollars to the creation and
sustainment of affordable housing units.
Included in this legislation is a proposed
$100 million expansion of the Hometown
Heroes Housing Program and the elimi-
nation of the occupation requirement for
program eligibility. This means that if

it passes, any Floridian employed full-
time by a Florida-based employer, whose
income is at or below 150 percent AMI,
could receive up to $35,000 in down-pay-
ment assistance on their first home
purchase. This landmark legislation is
historic, and your industry is truly grateful
for the state’s willingness to invest in solu-

tions that keep Florida shining!

Mike McGraw
2023 President of Florida Realtors®

Mike McGraw is the 2023 president of
Florida Realtors® and a broker-associate
with RE/MAX Central Realty of Apopka.
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EPISODE 59

STACEY MACZULIS

Born and raised in Ohio, preferred

partner Stacey Maczulis has been with
Ohio Real Title and, now, Venture Title
Services for over 10 years. There are
roughly 130 employees in the company.
For Stacey, she enjoys the sales aspect
the most about working in the title
industry. Stacey explains how she enjoys
building relationships, as well as having
a strong understanding of the real estate
industry. She discusses the importance

of client longevity and relates that she

e

Experien®e
PODCAST

EPISODE 60

CARLENE MURRAY

[ R

Originally from Boston, preferred
partner Carlene Murray moved to the
Midwest to raise her family, and then
eventually found her way to Naples,

In each episode of 7%e RP Experience podcast, Listen in the morning while you get ready for where she has grown to love the area.

we are excited to feature a top REALTOR® or your day, in the car while driving to and from Before Carlene got into health and well-

appointments, or after work while unwinding ness, she worked as an editor and has

a valued industry partner for engaging, infor-

mative, and entertaining segments on topics of from your busy day. a passion for writing (she is a contrib-

uting writer to Naples Real Producers,
authoring the monthly “Health &

interest to Real Producers in our community.
Catch new episodes of 7he RP Experience on
YouTube and Spotify every Wednesday! Wellness” article).
In this episode, Carlene discusses her
passion for health and nutrition, which
Check us out on YouTube and Spotify!
= 2z the past four years. She is the owner of

she has been coaching her clients on for

To learn more or to inquire about being a guest on The RP Experience,
email andrew.regenhard@n2co.com.

16 - April 2023

RECAP OF EPISODES 59-62

has had clients who have worked with

her for the past nine years.

In this episode, Stacey also talks about
what sets Venture Title Services

apart from other title companies, and
emphasizes that it starts with great
customer service and communication.
She explains the importance of being
there for your clients and for your

buyers and sellers as well.

Board30 Naples, a boutique fitness
center in Naples she opened in May
2020, that focuses on resistance-band
training, cardio, and core exercises
targeting the full body in a very
personalized setting. Carlene offers
coaching sessions that are tailored to
the needs of each client. Her custom-
ized mentorship is an hour each week
helping clients with their health jour-
neys. Carlene shares that her favorite
things to teach are how to reduce
stress, change habits and mindset, and
adjust the diet and improve overall
health through a balance of food

groups and proper exercise.

Stacey Maczulis (left) and Andrew Regenhard

Carlene Murray (left) and Andrew Regenhard

Fort Myers Real Producers - 17



EPISODE 61

' LET'S WRESTLE THIS 4
Top producer Lori Fowler is a In this episode, Lori relates how she : ASn o F' s al d \ % i
REALTOR® with Coldwell Banker and her family relocated to Florida 1 "Ehd - e ; ¢ M A R K ET TU G ET H E R _
Global Luxury in Naples. Before work-  in 2008 from Northern California, . ‘
ing in the luxury real estate market, discusses her work experience prior : Vv

Lori spent 20 years in the public ser- to getting into real estate, and explains YA ey "‘“\_’1

vice and philanthropic sectors, both that she has always had a passion for oy %m P h e HA p p r GJ Va b

as a volunteer and as an employee. philanthropy and how she became

While growing up, Lori was constantly  actively involved in it. Lori also shares = @I OSse ﬁ[m % Da yS

moving, which afforded her a multicul- how her previous experience and

o

tural experience, meeting new people knowledge has helped shape her into e / | l
LT

in many different areas. the successful Realtor she is today. . Y f

| N ' M

Lori Fowler (left) and Andrew Regenhard

EPISODE 62 - A, e g AL () i I T L

ADOLFO (“AD”) DIAZ

Top producer AD Diaz, with Century the Cuban Revolution. Born and raised = B o i . S V C B s E O f f
21 Sunbelt Realty, has a strong passion  in Miami, AD relocated to Southwest : V= o - T E E A LA R E L O a ﬂ | C e r
for serving his clients and community.  Florida in 1988. AD recounts how he J .

He and host Andrew Regenhard dive got his start in real estate and his firm Y - . : i : = & C e rtl fl e d v, A . LD a ﬂ S p e C | a i | St

into AD’s support for local charities belief that everything happens for a P

and his passion for real estate. reason. AD also discusses the commu- 239 '778 = 6 54 8 i| StE\'EC@Eq ﬁ n.com
nity and infrastructure of Cape Coral

In this episode, AD shares how it and why there is a continuing push of g ' : S T E V E C A L A B R E S E C 0 M i

-

. . . . i c=
was being a son of Cuban immigrants people wanting to move to the area. ,';
!

whose parents came to the U.S. after StevenMCalabrese i . h{ x
Steven Calabrese Q Ul TABLE & e 2

AD Diaz (left) and Andrew Regenhard : R @ MORTGAGE CORPORATION I 1 x' E -

s
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»» featured agent

By Zachary Cohen | Photos by LaCasaTour
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AUTHENTICALLY ALIS

N

“Pave your own way,”
Alison Gesuele begins.
“Be authentic, and pave

your own way.”

In real estate and life,
Alison is following her
own advice. Born and
raised in the New York
City metro, Alison first
dipped her toes into the
real estate business back
in Brooklyn. In 2017, she
followed her dreams and
the sunshine, taking a
leap of faith and relocat-
ing to Florida, where she
reignited her real estate

sales career.

Over the past five years,
Alison has proven that
grit, integrity, and
authenticity are a recipe

for real estate success.

“Authenticity is key,”
Alison says. “If you are
authentically you —

what more is there?”

Rewind: Back

in Brooklyn

Alison obtained her
New York real estate
license in 2004 and
began her career selling
in Brooklyn. Still in

her early twenties, she
developed thick skin and
sales skills, to boot.

“When I got into real
estate young, I knew
Iloved it right away,”
Alison reflects. “I had
no idea where it would
take me, but I knew 1

liked helping people

Fort Myers Real Producers - 21



achieve a dream, and I knew I liked

showing houses.”

Alison worked in a small, boutique
office; she was the only REALTOR®
next to her broker. After a year

in that office, the company dis-
solved and Alison transitioned into
mortgage lending. Soon, the Great
Recession hit, and the entire real
estate industry was upended. Alison
decided to go back to school to get a
master’s degree. Meanwhile, she took

a job at a daycare.

That daycare job turned into much
more than Alison anticipated. She
ended up running a daycare center

for the next 10 years.

The Second Act
In 2014, Alison and her husband,
Patrick, took a trip to Cape Coral to

22 . April 2023

Alison Gesuele is a solo agent with Royal Shell Real Estate.

visit family, and they fell in

love with the area.

“We loved the warm weather.
We were tired of the snow. We
loved the quality of life here,
and we were able to afford
something on the water with a
pool in a newer home than we
lived in in New York. We real-
ized it would be a better life for

us,” Alison explains.

“So we left our jobs, sold our
house, and bought a house
here. My mom lived with us,
so she came down with us.
And I decided to get back into

real estate.”

Alison hadn’t sold much real
estate in over a decade, but

she kept her license active all

those years. She always hoped to come
back to it, and the transition to Florida
proved to be the perfect opportunity to

make a change.

“That itch for real estate was always
there. I was ready to get back into the
business. I wanted a change from a day-
care setting, but I still wanted to help
people. When I was in real estate in my

young twenties, I enjoyed it so much.”

Rising Up

The early part of Alison’s second act
was full of challenges. Her mom passed
away just two months after relocating
to Florida, leaving Alison grieving

and without the support of one of her

closest people.

“I was in a new place with this com-
mission-only job... I had to
figure out something to do to be

financially independent.”

66

CLIENTS
REALIZEI'M A
HUMAN BEING
BEFORE I'M

A REALTOR.
AUTHENTICITY

HAS MADE ME
SUCCESSFUL.
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Time for a move?

Change is what we do.

Estero Cape Coral

A Better Lending Experience

Alison Gesuele began her real estate career in her hometown of Brooklyn, New York, before relocating to Florida.

Alison primarily focused primary reasons for her the relationship with the
on rentals during her first ~ real estate success. She client, the better. People .
year. In 2019, she moved cares deeply about her have to trust you.” ‘ ‘ Df—:p endable Preapp rovals * Exceptional Transpa FEMCY
to Royal Shell, allowing clients and she shows it.
her business to take flight.  She’s an open book, leading  As Alison reflects on her THE MORE Reliable On-Time Closings Superior Customer Service
She had a strong year in with transparency in all journey, she taps into a I GROW MY
2020, a $16 million year her dealings. sense of gratitude to be BUSINESS Excellent Communication + A Wide Range Of Products
in 2021 and a $15 million where she is today. She’s
year in 2022. “Clients realize I'm a built a business that fits her GENUINELY ...
human being before I'm personality and has room to IF I CAN KEEP
“The business has grown a Realtor. Authenticity grow in the coming years. MOORELENDINGGROUP.COM 239-319-2579
exponentially,” Alison has made me successful. DOING THAT,
beams. “It’s been a blessing.” I care about people, and “The more I grow my busi- I WILL MOVE
they see that... You can’t ness genuinely ... if I can
Keeping It Real just pretend to care; you keep doing that, I will move ONWARD AND
Alison believes her authen-  have to actually care.1find  onward and upward. I'd like UPWARD.
tic nature is one of the that the more authentic to be a Real Producer for

many years to come.”

Brittany Moore Tyler Moore Stormy Wilder John Moore Tom Paxson Jeannette Farr
Producing Branch Managar Producing Branch Managar Sates Manager [ Loan Offices Mpriet Laadar Branch Managor Producing Branch Manager
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DY partner spotlight

By Zachary Cohen

The Ohio Real Title team (Photo by Andrew Eicher Photography)

TITLE SERVICES

A NEW MODEL

Venture Title Services may be a newer name to the
Southwest Florida title arena, but they are anything but a

new company. Founded by Ryan Marrie in 2006 in Ohio, the
company has proven its value in the midwest. They have

now taken that model to Florida, quickly making a name for
themselves with their unique approach to title services.

26 - April 2023

“We are a large company
with a small-company
feel, and what we have
to offer to our clients
and the real estate
community — there is
nothing else like it that
exists in Florida,” Ryan
says proudly. “There are
many companies that

do a really nice job, but
there’s nobody that oper-

ates like we do.”

A Strong Foundation

From day one, Ryan

Ryan Marrie, owner of Ohio Real Title, .
founded Venture Title Services in has been committed to

Southwest Florida in 2021. creating an unmatched

title experience.

“We built this business by hiring experienced professionals
and giving them the resources they need to care for our cli-
ents. That’s the driver in what we do,” Ryan explains. “We’re
really good at identifying right fits, culturally, who believe

in taking care of buyers, sellers, REALTORS®, lenders, and
attorney clients. We have people who have been with us since

day one, which means a lot.”

Ohio Real Title has since grown to 10 offices and 130 employ-
ees. Their most recent expansion is to Naples, Florida, where

they are doing business as Venture Title Services.

Venture Title Services opened its doors in Naples in the fall of
2021. Ryan has fallen in love with the Florida lifestyle, from
the weather and the water to year-round golf, but that’s not
the only reason for opening an office in Naples. Ryan and his
team conducted years of research into their next potential

expansion, and Naples topped the list for several reasons.

“There are a lot of companies from the north that come south,
but I don’t think many of them do it for the reasons we did.
We’re not here to dabble in it and get out of the cold. We’re
here to do serious business at a large volume and be a leader
in the market. We’re not just dabbling, looking to close a few
deals a month and expense travel. That’s not how we operate.
We researched for many years and felt 2021 was the time.

We’ve had a great response,” Ryan says.

Florida operates similarly to Ohio, making the transition smooth.
The state also allows Venture Title Services to continue running

their joint venture that had become so popular in Ohio.
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Meet the Team: Stacey Maczulis,

Business Development

Originally part of the Ohio Real Title team in
Cleveland, Ohio, Stacey Maczulis now spearheads
the business development efforts for Venture Title
Services. Stacey spent nearly a decade working
with Ohio Real Title out of her hometown of
Cleveland before moving to Naples to lead the

marketing efforts for Venture Title Services.

Stacey brings experience and a deep commitment

to providing best-in-class service.

“I'm building business
relationships, showing
agents how we can grow
and build businesses
together,” Stacey says.
“I want agents to know
how good our customer
service, processes, and
systems are. We're a
well-oiled machine. Our
follow-through is great.
For me, personally,

I'm all about building
trust and relationships.
I want agents to know
and trust me. We're
always here to help. I'm
available anytime some-

one needs me.”

Partnering for Success
Title agencies are
limited in what they
can and cannot offer

to real estate agents,
especially in the realm
of gifts and compli-
mentary services. Ryan
and his team have found
another way to support
agents and their busi-
nesses — through their
joint venture, Venture
Land Title Agency.

“Brokerages, Realtors, investors, builders,
attorneys ... they can all be minority owners —
anyone that’s involved in title work,” Ryan
explains. “State and federal securities law allow

for it. If you believe in our team and our service
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Stacey Maczulis heads business development for
Venture Title Services in Florida.

The Venture Title Services team in Naples (Photo by Michelle Reed)

and the value we deliver, become
a partner with us, as well and
benefit financially with us and
earn quarterly distributions. We
have more than 1,400 partners in

that joint venture now.”

One of the unique pieces of
Venture Title Services’ joint
venture is that they go directly
to Realtors, allowing them to
benefit from the success of their
partners. It’s the first program of
its kind in Florida, following its
heritage as the first of its kind in
Ohio nearly 20 years ago.

The Closing Experience

While the joint venture is a
unique and powerful offering in
its own right, Ryan understands

that providing a best-in-class

closing experience is what makes the
whole thing work. Delivering a good
experience for buyers and sellers is

priority number one.

“Ultimately, everything revolves around
buyers and sellers. Everything is about
having happy buyers and sellers and
creating an experience for them. We
want to be as accommodating and effi-

cient as possible,” Ryan says.

Ryan and his team are willing to

do whatever it takes to provide

a stellar closing experience. For
example, they’ve offered “any time,
any place” closings since opening
their company. If clients want to
sit down in person, they can come
to Venture Title Services’ offices,
but if they prefer to close remotely,

Venture Title Services will come

to them, either in person
or virtually, at no extra
cost. Offerings like these
have helped the organiza-
tion gain a stronghold in
Southwest Florida.

“If we have happy buyers

and sellers, then the Realtors
have happy buyers and
sellers, and that leads to long-
term value for real estate pro-
fessionals. Everything we do
is built around happy buyers

and sellers.”

For more information, visit
VentureTitleServices.com.
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P» cover story

By Zachary Cohen
Photos by Michelle Reed

Ten years ago, Cindy Cyrus picked up
a Florida Sun Magazine at a Frankfurt
train station while it was raining. This
seemingly minor event would forever

alter the course of her life.

By that time, Cindy had already trav-

eled the majority of the world. Growing

up, her family moved to many different

countries and, as an adult, Cindy further

deepened her passion for traveling and
exploring new cultures. In 2008, she
even took a nine-month sabbatical to

travel the world with one suitcase.

Cindy holds an MBA and has a back-

ground as a senior product manager

in global cash management with
Deutsche Bank at their head office

in Frankfurt, Germany. She was one
of the few women that excelled in

a senior leadership position with
Deutsche Bank. Her life was good

and her career was flourishing, but
she still had the incredible drive to
explore a new career in another coun-
try — especially the United States,

where she held a green card.

“In my management role, I was travel-
ing a lot around the world. My clients
were senior executives and even
CEOs of other banks worldwide. I
really enjoyed my profession and suc-
cess. However, when I was standing
in the freezing rain and waiting for
my train, flipping through the Florida
Sun Magazine, I discovered an ad for

a seminar being held by the Florida

Sun Magazine that coming Sunday. It

was the perfect timing,” she reflects.

At the five-hour seminar, Cindy
listened as a team of REALTORS®,
attorneys, and property managers
talked about beautiful properties in
Fort Myers, solutions for obtaining
a visa or green card in the U.S., and
how a real estate closing works.

Cindy left the seminar inspired.

Around the same time, Cindy received
a call from her immigration attor-
ney. She had lived in the U.S. and

held a green card, but her green card
was set to expire unless she spent
three months in the U.S. Instead of
spending time in her favorite cities
like New York, Philadelphia, or San
Francisco, she chose Fort Myers as

her destination.
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During her three months in Florida, Cindy got bored at the beach Cindy passed the state exam and got her real estate and

and began looking into the real estate market and visiting open broker’s licenses. Once licensed, she spent six months

houses. Initially, she had no intention of purchasing a property, as in new construction to understand how houses are
she still had to return to her responsibilities in Frankfurt. built in Florida.

However, one day before leaving the country, she came across Six months later, Cindy joined Engel & Volkers for their

international exposure. Her business took off quickly;
her first deal was a $1 million Gulf-front condo in Naples
from a client she acquired by advertising herself in
Florida Sun Magazine. Soon afterwards, she closed a

$3.8 million condo in Bonita Springs.

a stunning waterfront condo overlooking a marina. Against all
odds, she decided to buy it.

Now, Cindy not only had a dream but also a property. She

just had to work out her professional path to foster a move to
Southwest Florida.

A Unique Strategy
New Beginnings
Cindy arrived in Southwest Florida in May 2013 and
quickly adapted to the new culture and lifestyle.
The agent she purchased her condo from (Jeff
Tyson) kept suggesting that she get into real
estate, telling Cindy she had the right per-
sonality, attitude, and drive to excel.

“I manage real estate ... with a clear vision, goals, time-
lines, tasks, and broken-down schedules and excel
sheets, with the main goal to ensure my clients

obtain the highest amount of dedication and the

highest professional service they can obtain,”
Cindy says.

Cindy has applied the skills she perfected

“As I have been to so many countries, I in the corporate world to her real estate

knew I would be able to adjust to the U.S.

business. She focuses on building rela-
culture. I have been dreaming about being

tionships with her customers, listening

my own boss for a long time. My strong, to their concerns, and making the

intrinsic motivation and background process as seamless as possible.
might have made me successful in many
different professions, but after all, I did
decide to get into the exciting

world of real estate, which

Cindy continuously edu-
cates herself and ana-
lyzes the strategies

became my pure passion.” of other top agents.
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Her ability to form connections and
work in the international market has
helped her become well-established
in the luxury market. Regardless of
the price, Cindy dedicates herself to
giving her customers the attention

they deserve.

Right at Home

Ten years after having left her home
country, Cindy’s business is soaring.
She is now an agent with Compass.
Using their technology, support, and
referral network, Cindy has taken
her business to the next level while
continuously increasing her average

sales volume.

Recently, she listed one of the most
impressive waterfront homes in Fort
Myers for nearly $12 million.

Cindy has indulged in some memorable
listings, too, like a castle in Germanys;

a $14 million mansion in Switzerland;
Peace River Island for nearly $20
million in Florida; a $2 million single
family home in Chiang Mai, Thailand;
an island in the Maldives; and a beau-
tiful multimillion-dollar penthouse in
Ludwigsburg, Germany.

Having moved 29 times, Cindy
understands the challenges of relo-
cating and how important it is to
work with the right agent. Her ability
to connect with people of differing

backgrounds is exceptional.

Cindy distinguishes herself by devel-
oping global business relationships.
Her international expertise, combined
with her sales skills and experience

in project and product management,
allows her to quickly identify business
opportunities with investors, develop-

ers, builders, and business owners.

“What really differentiates me is that,
besides having traveled the world, I
can easily adjust to different types
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Cindy Cyrus is a top producer with Compass.

Fort Myers Real Producers - 33



Originally from Frankfurt, Germany, Cindy Cyrus was in global cash management with Deutsche Bank before entering real estate in Southwest Florida.

of people and do not hesitate to even
work with the most demanding CEOs.

I understand others’ values.”

Cindy is not only enjoying her real
estate career, she loves the Florida
lifestyle. After she obtained her
American citizenship, she married
Jeff Tyson on the highest tower in the
world, the Burj Khalifa in Dubai. Now,
the couple enjoys traveling the world

when time allows.

Big Plans Ahead

“I'm very ambitious. I have clear
three- and five-year plans,” Cindy
says. “Within the next three years,
I plan to expand my team on an
international basis by carefully

selecting top agents as team members
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in different countries to expand

our team’s global exposure. With
Compass, I already have access to
an outstanding referral network, but

going global is my ultimate dream.”

Within the next five years, Cindy aims
to offer international clients what she

calls “global lifestyle concepts.”

“This is what affluent clients are
looking for, more and more, espe-
cially those that come from different

countries,” Cindy says. “Such concepts

must be customizable and might
include, but are not limited to, a net-
work of yacht brokers, private airplane
advisors, entertainment solutions, and
travel concepts that tie in with cus-
tomized property management, allow-
ing for an ultimate lifestyle. A global
lifestyle concept must also be custom-

ized to each type of generation.”

For Cindy, the most important thing
is to stay ahead of the market, stay
open to new challenges, and ensure

she is continually adjusting to change.

Going global is my
ultimate dream.

Florida’s Finest Title & Settlement Services.
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Team@PrivateClientTitle.com | (239) 672-8898 | www.PrivateClientTitle.com
Serving Lee, Collier, Charlotte & Hendry Counties.
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ME MORE! g

LEAVING A LEG‘CY

Were you, your broker, or the team
featured in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS! 21 Vs SERITENGS -
‘What the heck is a e 7:-... ". SRS ' # FEATURED AGENT
%l i b g FAMILY - MIRANDA PITTS
4l SWFLPOOL PROS

bound, printed piece on G & L - N

reprint? A reprint is

a four- or eight-page

magazine-grade paper ‘
with your full article — M= o Rl 5 o _ MARCH 2023

and you on the cover.

WHY DO | NEED THOSE?

These reprints are a pro-

fessional marketing tool

that can help brand you, your team, and/or

your business.

* Use on listing appointments

+ Send out to friends and family

+ Send to clients with your holiday greetings

* Brokers, use as recruiting tools for capturing
new talent

* Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING COR-
RECTED ON MY ARTICLE?

No worries! We can make any changes needed. We
send you a proof, you approve, and then they are
sent to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our

partner, or family. Anyone who wants to promote you.

HOW DO | ORDER?
Email swfl@realproducersmag.com.
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