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CUroIio

Let us do the work for you.

FIX FIRST, POWERED TURNKEY
PAY LATER BY TECH CONCIERGE

From repairs and refreshes A modern home improvement Your dedicated Curbio team
to whole-home renovations, experience that gets you from takes care of every detail from
homeowners pay nothing proposal to listing 60% faster, proposal to punch-list, saving
until their home sells. and with peace-of-mind. you hours and hassles.

Learn more with our free on-demand
overview webinar!

curbio.com | 844-944-2629

Community
Partners Program

Up To
15,000 Grant

Available

For current or retired law enforcement
officers, educators, health care workers,
firefighters, other first responders; veterans,
and active-duty members of the military or
their surviving spouse.

$12,500 for non-community partners.

Funding is available to qualified
homebuyers that meet product and income
eligibility requirements.

In addition to meeting eligibility requirements, the -

homebuyer must: A3

« Contribute at least $1,000 toward the purchase

» Occupy the home as a primary residence

» Complete a homebuyer education and financial I|teracy
course specified by FHLBank Atlanta d

A

If this sounds perfect for your buyer, contact Tina today to
get them started!

m Sandy Spring Bank

rm | @ Tina Del Casale
l ()l Mortgage Banker
MORTGAGE

PROFESSIONAL D: 301.850.1326

OGN C: 301.523.1893
.?)( )")") TDelCasale@sandyspringbank.com
i NMLS# 191852

APPLY NOW SSBTlna com

*Community Partners Product is a product of the Federal Home Loan Bai and other i ppyPI e Federal Home Loan Bal kaII nta’s Affordable Hou: ngmImpIm entation Plan at www.fhlbatl.com for

complete produ clreq ients. The information provided abov n oasswsly \cl inga | n program that suits your budget. This is not a « of credit or a commitment to lend. Actual loan qualification is subject to vef appr

credit, property apprais other factors. Rates, fee: d\oan s are subject to change without notice. Loan programs subject to change without notice an IIt at any time. Please consult a San dySp gB ink mortg
n ject to verification and ap es, terms, and oondwticns may apply. Adequate property i

iquar ey, Maryland 20832. As gton D.C. and greater mid-Atlantic markets. Other rate: ="
FDIC. Equal Housing Lender. NMLS# 06382. Sandy Spring Bank, the SSEL 0go, and From here. For her registered trademarks of Sandy Spring Bank. Copyright 2023 Sandy Spring Bank. All rights reserved. [
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Prime Title Group provides:

Top 250 v Comprehensive title services and professional settlement, escrow, and closing services.

Standings \/ Facilitate real estate purchases, construction, refinances, or equity loans.
\/ 20+ Years Experience

Lawrence O. Elliott, Jr.
Attorney & Counselor at Law
lawrence@primetitlellc.com
(301) 341-6444
primetitlellc.com

9701 Apollo Drive

Suite 101 Largo, MD 20774




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

BALLOONS AND

EVENT DECOR

Popped By Dominique
(202) 903-3413
PoppedbyDominique.com

CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/ESTATE SALES
Caring Transitions, Inc.

(443) 995-7367
CaringTransitionsRockville.com

FINANCIAL PLANNING
Socium Advisors

(203) 848-4870
Tripp-Kelly.com

FLOORING
Floormax

(301) 206-2200
FloormaxFloors.com
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PriceCo Floors
(703) 966-8719
PriceCoFloors.com

HOME BUILDER

Mid Atlantic Custom Builders
(301) 231-0009 x302
MidAtlanticCustomHomes.com

HOME INSPECTION
BPG Inspections
(703) 881-6617
BPGInspections.com

Kenneth Cox & Associates, LLC
(202) 298-7868

National Property Inspections
(240) 409-3711
NPIweb.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME MAINTENANCE
Colonial Home Services

(240) 790-6673
ColonialHomeServicesMD.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME REPAIR &
RENOVATIONS
Punchlist USA
Wes Poole

(615) 445-7480

wes.poole@punchlistusa.

com

HOME WARRANTY
Cinch Home Services
(410) 730-7423
CinchRealEstate.com

HWA Home Warranty
Camille
Perhacs-Monticello

(512) 987-4884
HWAHomeWarranty.com

Super Home, Inc.
Kat Dzuba

(703) 817-5773
HelloSuper.com

INSURANCE
Goosehead Insurance
(202) 558-0530
JenniferLindsay
Insurance.com

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

LANDSCAPING SERVICES
Hunter’s Property
Maintenance

(301) 579-8763
HPMmaintenance.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

MORTGAGE

Caliber Home Loans

Matt O’Connor

(301) 520-5156
OConnorMortgageTeam.com

CrossCountry Mortgage
Richard Early
(301) 332-2184

Draper and Kramer
Mortgage Corp.
Melissa Rich

(703) 927-2626
DKMortgage.com/Rich

First Washington Mortgage
Chanin Wisler

(301) 526-0020
ChaninWisler.info

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

Intercoastal Mortgage
Jordan Dobbs

(301) 785-7162
JDobbs.ICMTG.com

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank

Paul Deibler

(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

The Kempes Group
Kempes Jean

(267) 625-3066
TheMortgageLink.com/
TheKempesGroup

Truist

John Masci

(240) 687-1710
Truist.com/John.Masci

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

Interstate Moving & Storage

(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry

(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL
My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT
MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

RELOCATION SERVICES
FOR SENIORS

Caring Transitions, Inc.

(443) 995-7367
CaringTransitionsRockville.com

REMODELER

Renovation Sells

(202) 705-0766
renovationsells.com/dc-metro

REMODELING & PAINTING
Beautiful Home Services, LLC
(301) 337-1074
BeautifulHomeServices.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Absolute Building

and Construction

(202) 468-8662
AbsoluteBandC.com

ROOFING

Cole Roofing

(703) 836-6679
ColeRoofSystems.com

SECURITY & SMART HOME
Tranquility Smart Homes &
Security, LLC

(240) 994-5415
TranquilitySHS.com

SENIOR MOVE
MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

STAGING

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging

(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Peak Settlements, LLC
(301) 528-1111
PeakSettlements.com

Prime Title Group, LLC
(301) 341-6444
PrimeTitleLLC.com

Stewart Title and Escrow
(480) 203-6452
Stewart.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com
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MEET THE

DC METRO

REAL PRODUCERS TEAM

Kristin Brindley Ellen Buchanan Wendy Ross

YOUR CLOSINGS ARE

SAAS
WHEN YOU RELY ON
EASTERN TITLE!

Jaime Lane Lexy Broussard Ellie Caperare
Executive Assistant & Sales Manager Social Media Manager
Publishing Manager
\

ﬁ% EASTERN  WECLOSE

XY 171k & seTTLEMENT ANYWHERE, ANYTIME.

112 E. Broad St. 6100 Executive Blvd., Suite 410
{ Falls Church, VA 22046 Rockville, MD 20852
Zachary Cohen Ryan Corvello Bobby Cockerille 3926 12th St NE 3 Research Place, Suite 201
Writer Photographer Videographer WaShington, DC 2001 -7 ROCkVi”e, MD 20850
11113 Manklin Meadows Lane Prig

If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@kristinbrindley.com.

Berlin, MD 21811

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, dcmetrorealproducers.com and look

neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. for “magazine” or scan this QR code
(Password: connectheredcrp!)

To view our magazine online, visit

240-403-1285 | EasternTitle.com
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Apriy chowersgbarvg May Pests

SCHEDULE YOUR WDI INSPECTIONS!
—~—T

We'll gel rid of what's bugging you®

CALL FOR A FREE QUOTE!
(703) 665-4455 | MYPESTPROS.cOM ©

TOWN & COUNTRY MOVERS, INC.

Experienced, Reliable, Trusted | The DMV's top mover for over 45 years

301-670-4600 | 800-683-6683

www.townandcountrymovers.com

Call today for a free estimate!

10 - April 2023

TPUNCHLIST
USA

i

{10

Close faster.
Without the
complications. W

Your simple one-stop solution for
pre-list renovations and inspection repairs

@ Free Online Estimates
PREFERRED REPAIR PARTNER

N I'T] REALTOR
» LI BENEFITS'

@ Licensed & Insured Pros

@ One-Year Warranty
@ Pay at Closing!

B

Your Growth Partner

Wes Poole
(615) 445-7480
wes.poole@punchlistusa.com

LA

Get a Free Online Estimate
punchlistusa.com/rp

=
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publisher’s note

Dear DC Metro Real Producers,

As we emerge from another winter,
it’s time to start thinking about the
spring real estate market. Despite the
uncertainty and volatility of the past
few years, there are many reasons to
be positive and hopeful about what

lies ahead.

Interest rates remain historically low,
making it an ideal time for buyers to
enter the market. Low rates can help
spur demand and lead to increased
competition for properties, which

is great news for sellers. And even
though interest rates are on the rise
and can impact the real estate mar-
ket, it’s important to remember that
they are just one factor among many.
The economy, supply and demand
dynamics, buyer motivation, investor
demand, and local market conditions
can all contribute to a robust real
estate market, even in the face of rising

interest rates.

The overall economy is still showing
signs of strength and stability, which
bodes well for the real estate market.
With more people returning to work
and consumer confidence on the
rise, we can expect to see increased

demand for homes in the coming

12 - April 2023

months. Overall, while a low-inven-
tory market can create challenges

for REALTORS®, it can also create
opportunities for those who are able
to adapt to the market conditions and
leverage their skills and expertise to

serve their clients effectively.

Moreover, there are a number of
demographic trends that are driving
demand for housing. As millenni-

als continue to enter their prime
homebuying years, they are driving
demand for starter homes and entry-
level properties. At the same time,
baby boomers are looking to down-
size and simplify their lives, leading
to increased demand for smaller,

more manageable homes.

In short, the spring 2023
selling market is shaping up
to be a positive and hopeful
one for real estate. With low
interest rates, a strong econ-
omy, and demographic trends driving
demand, there are many reasons to
feel optimistic about what lies ahead.
So get ready to spring into action and

make the most of this exciting market!

Thank you to all of you who attended
our Masquerade Sneaker Ball on
March 22nd! We will have photos

from the event in next month’s issue.
In the meantime, please check them
out on our social media pages and be
sure to tag yourself and your friends!
Next, we’re excited to gather with
everyone again on May 2nd for our
Lawnapalooza event, which is going
to be another great time together as a
community. Keep an eye on your inbox

for details and your exclusive invitation!

This month, we’re pleased that
preferred partner Colonial Home
Services has joined the DC Metro

Real Producers family. Welcome!

With gratitude,

Owner/Publisher

DC Metro Real Producers

313-971-8312

Kristin@kristinbrindley.com
www.DCMetroRealProducers.com

KRISTIN BRIMDLEY

ERTREPREMELR, CORMECTOR, PUBLISHER

FOOD FOR THOUGHT
What strategies are you implement-
ing to help your clients navigate the

competitive spring market?

TEAM UP WITH FLOORMAX TO GET SALES MOVING!

Floormax can help you sell homes faster

by providing yvou with a reliable one-stop

solution for flooring and home improvement
services. With the area's largest in-stock inventory
of flooring options, reliable flooring installation
specialists and home improvement professionals,
your projects are completed on-time and
on-budget to get your listings sold faster!

[ FLOODRMAX ]

MHIC 241515
Fully Licensed and Insured

+ Carpet « Electrical
* Hardwood = Plumbing
» Ceramic « Finished Basements

* Laminate * Bath & Kitchen
* Vinyl Remodeling
* Refinishing of * Fireplace Surrounds
Wood Floors * Landscaping/
* Painting/Drywall Yard Clean-up
-.AND MORE!

* Carpentry

“Floormax has been a true partner to

me in my real estate business. They are
professional, responsive, and competitive
with pricing. | value my association with
them. A+ in my book!"
Ellen Coleman, Realtor,

RE/MAX CORS, QOICE SRES

FLOORMAXFLOORS.COM

Carpet | Hardwood | Ceramic | Laminate | Vinyl | Refinish Wood Floors | Handyman

IMMEDIATE INSTALLATION: GET YOUR LISTING ON THE MARKET FAST!
Call Joe at 301.206.2200 or email at Joseph.J@floormaxfloors.com

SINCE 2016, N2 HAS DONATED

TO HELP END MODERN-DAY SLAVERY.

N2 DONATES
ENOUGH MONEY TO FREE TWO
SLAVES FROM CAPTIVITY.

N 2 é That's why The N2 Company —
G IVES the organization behind this publication and hundreds like

it — is financially committed to end human trafficking.
Thanks to the businesses within these pages, our local publishers, and readers like YOU, we're able to break the chains of this horrible reality.

Visit n2gives.com to learn
more about our fight.

SHENESSTipaNY @ RP [ &
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DC METRO

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

PRESENTS

Come Show Off
YOUR COMPETITIVE SIDE

® LAWN GAMES e FOOD e BEER
® CORNHOLE TOURNAMENT

MAY 2, 2023
1AM -2 PM

For information on all DC Metro Real Producers events, email info@dcmetrorealproducers.com.

/\

CALIBER

ay HOME LOANS

?f—'\ O'CONNOR
MORTGAGE TEAM

Caliber is excited to announce a new
first-time home buyer program designed
to give your client an EDGE!

.

178

Y 9

FIRST-TIME HOME BUYERS

Can Take Advantage of a First-Time Product
Offered by Caliber Home Loans

The program is designed to lower upfront costs to obtain
the most competitive interest rates!

The Edge gives eligible buyers substantial reductions in offered interest rates using regular
conventional guidelines.

- Income limits vary by MSA

- Annual income can be as high as $168,600 to be eligible for this program in the DC Metro Area (MSA), Please check
the income limits with any counties outside of this MSA. Baltimore MSA limit is $116,100

- Minimum Credit Score 620

- Minimum Down Payment 3%

- At least one borrower must be a first-time home buyer

*A borrower is considered a first-time homebuyer if they have not owned a home in the past 3 years.

Contact us today to see if your client is
eligible for this great new program!

Matt O’'Connor & Jeff Sandusky

(301) 520-5156 (Cell) - (240) 855-0809 (Office)

Matt.OConnor@CaliberHomelLoans.com « NMLS ID#: 982196
OConnorMortgageTeam.com * 2600 Tower Oaks Blvd. Suite 100, Rockville, MD 20852

Caliber Home Loans, Inc. « NMLS #15622 STATE LIC#: MD 26-22961, DC MLO982196, DE MLO-982196 @




P> we ask...you tell!
A i

Who’s been the most
influential person in

your life?

oy
@
&
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ANA DUBIN

Long & Foster Real Estate

My dad. We are Portuguese, and I'm the first in
my family to have been born here. My dad has
only a third-grade education and has worked
since he was 12. He has been very successful in

everything he does and has a very inspiring story!

MARLENA MCWILLIAMS

Keller Williams Capital Properties

My grandma inspires and drives me! My team
name, Moscotti, is named after her. She had
the biggest heart and has always inspired me
to be better.

NWABUEZE OKWODU
Samson Properties
Grant Cardone — my style of marketing.

KERI WEIS

Long & Foster Real Estate

My grandfather. He lived to be 104. He was
Norwegian, and he was a hard worker and so

funny. Just an amazing person.

ERIK WILLIAMS
Keller Williams Realty Centre
Drew, my team leader, holds me accountable and

we feed off of each other’s energy.

LAUREN DAVIS

TTR Sotheby’s International Realty

My mom. I got into the business with her and
she was 10 times harder on me than I think
someone from the outside would have been; I

learned so much from that!

LESLIE BACKOFF
TTR Sotheby’s International Realty
My parents. They are the people I call for advice

and look up to in life.

CARMEN FONTECILLA
Compass
My grandma.

MICHAEL HARGREAVES
TTR Sotheby’s International Real Estate
My father.

MEGAN CONWAY

Compass

100 percent, my mom. She’s a social worker and
has always been so fulfilled by her job helping
people. So when I left my corporate job to start
real estate, it was so fulfilling to be in a career

that had such a big impact as well.

ANNALISA CARTER

Keller Williams Preferred Properties

My husband. I would say that because the way
I was raised, I have the immigrant backstory —
you know, the mode is to come to this country
to get educated and make a lot of money. I was
in science and my husband helped me shift to
real estate. I used to work for public health and
he helped me realize I can be more impactful in
an entrepreneurial aspect; and I saw how much
benefit I could get financially while helping peo-
ple in real estate. I owe that all to my husband

for putting that in my mind.

KEITH JAMES
Keller Williams Capital Properties
My grandmother.

MIKE AUBREY

Berkshire Hathaway HomeServices PenFed Realty
My dad, overall. Also, George Steinbrenner since
he was great at sharing everything that you can

learn about loyalty and the ability to succeed.

ANDREW HOPLEY

Keller Williams Realty Centre

My mentor and first team leader, Ryan
Donovan. He provided me with a lifeline when
I would have surely been out of the business
without him. He taught me what was possible
when you get outside your comfort zone and

have a growth mindset.

STACY DELISLE

Impact Maryland Real Estate

The most influential person in my life has been
my son, Isaac. While he only lived for the sweet-
est 16 minutes, his life has taught, and continues
to teach, me so much. He impacted my change
in career from a public school teacher turned
stay-at-home mom turned REALTOR/associate
broker. He has taught me how to care well for
people — my family, my friends, my clients, and
those in my community. I am forever grateful for
his little life and the profound impact he contin-

ues to have on me each and every day!

CHRIS CRADDOCK

eXp Realty

I'm going to have to go with the “Did he just

go there?” response. But for me, it is Jesus.
Growing up, I was always in sales ... selling
stuff that puts you in jail, even as a young kid.
Because of a couple of mentors through Young
Life, the whole trajectory of my life changed.
My life now is nowhere near perfect, but I'm so
thankful for the life I am now able to live!

CASEY ABOULAFIA

Compass

My father has probably been the most influential
person in my life. He taught me all about real
estate, finances, and personal responsibility, and
just modeled how to be a fair and kind person
who does the right thing. He’s also very undra-
matic and low key, which isn’t the worst way to

live your life.

MAYA HYMAN
Compass
My dog, Pepper. She makes every day better for

everyone she interacts with.

RICHARD PRIGAL

Compass

The most influential person in my life was, with-
out a doubt, my mother. Although my mother
died when I was in my early twenties, she taught
me the importance of family, hard work and,

most of all, to live each day to its fullest.

LAWRENCE O. ELLIOTT JR.

Prime Title Group LLC

My mother. She made the decision, as a wife
and mother of three, to go back to school and
become a physician. She only had a high school
diploma at the time. She went back to college,
was accepted to GW Medical school, and now
has the largest pediatric practice in Anson

County, North Carolina.

JIM BROWN

Turning Point Real Estate

The most influential person in my life has to be
my dad. He was a lifelong salesman whose goal
was to deliver for his loved ones, friends, and cli-

ents, all of whom he treated the same. I always
think, “WWDD?”

DC Metro Real Producers - 17



RICHARD EARLY

CrossCountry Mortgage

Coach Byron Embler got me started in gymnastics
to keep me busy and keep my butt out of trouble.

TINA DEL CASALE

Sandy Springs Bank

The most influential person in my life is my dad.
By introducing me to lending in 1989, he changed

the entire trajectory of my career.

MELISSA JAKES
Rescue Event Planning
My mother!

KEVIN FRIEND
Compass
My mother was the most influential person in

my life.

IS YOUR
CLIENT
READY TO

SELL?

We can SORT ITEMS, DONATE
ITEMS and SELL VALUAELES.

ANDREW BLATE

Beautiful Home Services

The most influential person in my life is my
mom, Toni Lee Blate. She overcame challenges
in her life from being a military child moving
every two years to receiving a master’s degree
in French literature from Brown. She raised two
difficult boys while also teaching and being a
loving wife. Her office hours never ended for her

students ... or her kids!

Through ups and downs she stayed loyal to my
late father through cancer and untimely death.
She stood strong and never allowed her grief to
limit her. Despite often being alone, she traveled
the world, making friends along the way. She is a
caring grandmother, always finding a new book,
exhibit, or event to take her grandkids to. I've
learned from her to never stop learning or explor-
ing. I've learned you can never tell someone you
love them too often. I've learned to be tough and
kind at the same time. I've learned there are no
strangers, just friends we haven’t made yet. Most
of all, she’s been the best possible role model to be

a parent and a friend you could ever imagine.

We'll have the home broom swept and back in your hands in a few weeks!
RELOCATION | DOWNSIZING | ESTATE SALES | ONLINE AUCTIONS

Start your fully-integrated partnership foday! Give us a call.
Rockville@CaringTransitions.com = (301) 683-7363
CaringTransitionsRockville.com

LR T S
L A
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Inc. K rights nesereed

Ou have goals. We ca

"

help you achieve them

Truist jumbo! mortgage solutions allow you to maximize your buying power so
you can find a home you love—without mortgage insurance.

Move forward with confidence.
Let's talk today.

John Masci

Mortgage Loan Officer
240-687-1710
John.Masci@truist.com
Truist.com/John.Masci
NMLSR & 208998

Truist.com/mortgage

"For boan amounts ane dollas (3.1) above the conforming loan amount limit, Please consult yous loan officer for detalls.
€& Truist Bank is an Equal Housing Lender. € 2022 Truist Financial Carporation. Truist, Truist Purple, and the Truist Toga are service marks of Truist Financial Corporation

TRUIST fH

Mortgage



Providing Thorough Home Inspections,
One Satisfied Client At A Time!

* Comprehensive & Detailed Inspections
* Professional & Personable Service
* Radon Testing

KENNETH COX

0: (202) 298-7868
C: (202) 413-5475
kencox1@mac.com

Over 5 Billion in Real Estate Inspected

We are committed to
raising the standards of

your client's home inspection. _
; PO Box 5642, NW
CONTACT US TODAY! Washington, DC 20016

i1t OWNED AND Opp, s Scan the QR code now & we will send you
b P N

= i $200 to give your clients for their next move.
N

ve ihon b o [ . ‘j'Efﬂ'!c
BARGAIN MOVERS @ DRI
S SR . TRUSTED FOR OVER 40 YEARS IN THE DMV
MABRYLAND « WASHINGTON DC - VIRGINIA

Based in Gaithersburg, MD
ok k™ g

301-685-6789

20 - April 2023

Design, Construction,

Financing

/

No budget, no
problem.

Your clients can renovate
fast without writing a check.

Philip Popo &
Michael Washington

Renovation Sells DC Metro

renovationsells.com/dc-metro
(240) 521-4634
ppopo@rencvationsells.com

mwashington@renovationsells.com



The

P» coaching corner

By Mary Garner Devoe

CONSISTENCY

A sign in the conference room of a friend’s new office says:
“Everything You Want Is on the Other Side of Consistency.”

Sure, I know about consistency — don’t we all? Who among
us has not been taught about, or at least read about, the
importance of good habits? I have taught the importance of
repeating actions and the practice of “habit stacking.” But
the naked truth of that sign got me rethinking the meaning,
application, and results of consistency. The sign changed

my perspective, so I started doing a little research.

22 - April 2023

The Merriam-Webster dictionary refers to consistency as
“harmony of conduct or practice with profession.” Do my
actions match my profession? Are my actions lining up

with the reputation, results, and expertise I intend?

I googled consistency and quite a bit came up about
Patrick Mahomes, the quarterback for the Super Bowl
champion Kansas City Chiefs (and game MVP). He talks
about consistency. Mahomes talks about what happens

outside of and in preparation for the 60 minutes of actual

game time. He says, “No one really sees pro ath-
letes behind the scenes. They don’t know how hard
they work. They don’t see how you work on the
basics. They couldn’t possibly know. You wouldn’t
think that someone who hits like Alex Rodriguez
needs to use a tee every day, but that’s how he

stayed on top of it.”

An informal poll of top-producing agents confirms
that the listing appointment itself takes about 45
to 60 minutes. But the preparation and practice
that precedes an appointment is about eight hours.
Top agents schedule role play and practice, market
study and analysis, training, and coaching. They
also review their performance to analyze what is
working, what is not, what can be improved, and

what needs adjustment.

An agent’s role play, practice, and preparation are
the football player’s drills to improve speed, foot-
work, getting hit, weight lifting, and studying game
film. Practice and preparation time increases for
athletes as they increase their skill level. Drill ses-
sions for peewee football (ages 5 to 9) run about 45
to 60 minutes; and for middle and high school (ages
10 to 17), the time runs about 75 to 90 minutes;
while at the college and professional level, sessions

can be two-plus hours.

The idea of increased practice and preparation
time may seem peculiar to some REALTORS®, but
the best business people and agents with whom I
have worked schedule and dedicate time for this.
They purposefully engage with other colleagues,
both local and across the country (and the globe),
to share best practices, challenges, strategies, and
tools. They work with coaches and attend training
to improve their effectiveness and efficiency. They

practice dialogues and objection handling.

Agents who grow and maintain strong businesses
understand that their daily activities must be
purposeful, scheduled, and consistent. The results
don’t happen by themselves — the results are

driven by the consistent, habitual activities.

If a garden or farm is not consistently fertilized,
weeded, watered, nothing but weeds will grow.
Physical fitness is not achieved by an annual work-
out. The best litigators spend more time litigating,
honing their practice. The best surgeons spend
more time doing surgery, perfecting their skill.
This plays out in everything... Basketball players
can dribble and shoot. Consistency is what made
Michael Jordan special!

It is now April. It is time to assess where you stand
in the game and determine your strategy for the
next 12 weeks. Did you achieve your 12-week goal?
What worked really well? What didn’t work at all?
And what needs adjustment? How much time did
you spend practicing, taking a training or work-
shop, or working with a coach? What did you do

consistently to drive results?

Please be clear: if you aren’t consistently closing
on transactions and meeting your goals, your
schedule and your “routine” needs an overhaul.
John Maxwell describes The Law of Consistency
as “Motivation gets you going, but discipline keeps

you growing.”

So are you going, or are you growing? How will you
bring into your life the consistency required to have

what you desire?

To continue the conversation, join me on Facebook:
Mary Garner DeVoe - Business Coach & Trainer or

The Freedom Companies.

Mary Garner (“MG”) DeVoe is the director of training for The Freedom Companies and has
been in real estate leadership for over 30 years. She is passionate about adding value
to her clients and helping them grow personally and professionally. When she is not
training, MG enjoys her family here in Virginia and in Louisiana.

DC Metro Real Producers -
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SUPER

Jonathan Asfour
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The Professional Realtors'

Referred Mover of Choice

Perry Moving & Storage understands that a referral is
the highest compliment. So you can feel confident your
clients will be treated with the same professionalism,
care and attentiveness that you provide.

About Perry
= 100 years in the business, family-owned & operated
®= Local, long distance & international moving
* Full-service packing and crating services
* Long & Short Term climate-monitored storage
* Mobile storage units for staging + small shipments

Call today about our special Realtor Program

888.290.2233
info@perrymoving.com

—

Northwestern Mutual’

PARTNER. PLAN. PROTECT. PROSPER.

Learn how we offer customized solutions designed
for DC Metro Real Producers like you.

Herbert Valentine Kelly, Il
Financial Advisor

8484 Westpark Dr. Suite 700
McLean, VA 22102

703-848-4870

trippkelly@nm.com | tripp-kelly.com

© 2018 Northwestern Mutual is the marketing name for The Northwestern Mutual Life
Insurance Company (NM), Milwaukee, WI (life and disability insurance, annuities, and

life insurance with long-term care benefits) and its subsidiaries.Herbert Kelly is an
Insurance Agent of NM

Mid-Atlantic

Custom Builders®

— At Mid-Atlantic Custom Builders, we team up with Real Estate agents in

555080

r

SCAN ME

Bethesda and Chevy Chase to help put families in the home of their
dreams. The partnership begins when agents introduce us to new
properties, and continues through acquisition, construction, and finally,
the new home sale. Let’s get started!

Let's Build a Home and a Partnership!

(240) 493-9301 ¢ MidAtlanticCustomHomes.com =]
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arketing matters

By Todd Lebowitz

What Does Your

ONLINE A
PRESENC.

If you're a real estate agent, you should be googling yourself

LTl

routinely to monitor your online presence. When you do, are the
results making you say, “This is an agent I need to work with!” If
not, there are plenty of steps you can take to improve your online
presence. Below is a quick checklist to give you a guide to all of

the opportunities for greater exposure.

Who Do You Want to Be?

Before taking action, take a moment to self-reflect on your brand
and what it stands for. Since your career evolves, it’s helpful to
do this on a yearly basis. What are the three things you want to

be known for when someone finds you online?

26 - April 2023

ENT

Say About You?

‘What impression do you want to create? Don’t try to
be someone you're not. That’s exhausting and won’t
bring out your best. The online world allows you to
amplify what you most want to get attention. Combine
your unique personality with your target market, loca-

tion, and niche areas of expertise for a solid brand.

Recycle, Reuse, Repurpose Content

The key is in repurposing content for a variety of
platforms. This not only exponentially saves time,
but it also gives you a consistent agent brand. That
photo you took for Instagram? Make a LinkedIn
post with it and a Tweet.

LinkedIn
Easily position yourself as an expert in your area, thanks to their

article-writing platform, tags, and networking capabilities.

Instagram
Show off photos of your homes and post graphics with testimoni-
als. Keep it simple. Use a grid designer app to create a consistent

rather than jumbled look.

Facebook
Cultivate connections using Facebook’s extensive local groups.
Set your Instagram account to automatically push content to

your Facebook page.

Personal Website
Stand out from other agents with a website tied to your broker-
age and one you create yourself. This personal one can be simple

to make using WordPress and a real estate agent theme.

Google My Business

Double, no, triple-check that all of your con-
tact information is right. Use review tools and
incentives to encourage former satisfied clients

to write reviews.

Listing Websites

Zillow, Trulia, Realtor.com. Make sure you have
consistent messaging on all of these listing sites.
They have the power of pulling in lots of traffic and

you want to make sure your branding is spot on.

Review Websites

Don’t overlook the continuous carousel of real
estate rating sites. Although you don’t want to
break your budget by subscribing to their bells and

whistles, it’s worth taking advantage of free listings.

Matters, which he runs with his business partner Ram Devaguptapu. Together, they have

a With more than 25 years of experience, Todd Lebowitz is CEO and owner of My Marketing
E |

20,000 clients locally, regionally, and nationwide.

grown the company to be a recognized leader in real estate marketing with more than
‘

“Mike addressed any concerns and gave us his professional opinion so that we could
keep moisture out of our attic. He was professional, quick, and honest. We were
very impressed by Mike and would highly recommend him.” - SHIRA

INVESTIGATION, TESTING & REMOVAL

10

We appreciate our heroes and would
fike to offer a special discount fo alf active
duty and veteran armed forces members.

9/ MILITARY

DISCOUNT

FAMILY-OWNED = NON-FRANCHISED
mike@moldgone.net « moldgone.net

s )

D
S

]

MIKE MULIERI
PRESIDENT
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Schedule with NPI Inspections for so

much more than a HOME INSPECTION!

www.npinspections.com

PROVIDING PEACE OF MIND,
UNE HUME |NSPECT|ON AT A T|ME Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!
Wh a t Do We O ﬂe r? Landscapi.n_g Constructior?. « Snow Removal - Propertﬂc:{.int u

Residential/Home Inspections (Buyer’s Inspections)
Prelisting Home Inspections (Seller’s Inspections)
New Construction (Pre-closing Inspections)
Builder's Home Warranty Inspections

NATIONAL

|I|04

240-409-3711¢)

PROPERT
INSPECTIONS A b CALL US OR BOOK ONLINE!
Locally Owned Franchise e Owr?er (301) 579-8763 !;IolP-l!mNY:wll-\mETﬁNce
— MD Lic. #31227 e HPMMaintenance.com 0O © yelp-¢

LUXURY VINYL - HARDWOOD - CARPET

CALL FOR A FREE
IN-HOME ESTIMATE!

301-317-6220
PriceCoFloors.com
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Preferred Staging
Elevate 7 Real Estate

&
WE OFFER PRE-LISTING CONSULTATIONS

MOVE MANAGEMENT

FULL-SERVICE MOVING SOLUTIONS
Senior Move Management = Space Planning & Design = Downsizing & Organizing
Packing, Unpacking & Settling In = Professional Moving & Storage = Donation, Disposal, & Dispersal = Staging

SCHEDULE AN AFPDINTMENHI_ | moyermovemanagement.com
PREFERREDSTAGING.COM CALL US TODAY: 301-683-7900 Maryland/DC - 703-740-9912 Virginia
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WHY CHOOSE COLONIAL?

inspection.
with your referral.

as fast as possible!

-PatT.

» Reports are delivered within 24 to 48 hours after the
* Your client will receive 10% off the cost of the repair

« Our services are dedicated to helping our agents close

“Fast, efficient work, and willing to fix any problem.”

HIGH-QUALITY SERVIGE FOR YOUR PROPERTY

SPRING SPECIAL ~

Y20LEVEL 2 CHIMNEY INSPECTION ; ‘

Call today!
(833) 213-2412

ColonialHomeServicesMD.com

HOME SERVICES

OUR 1-2-3 PROCESS
We have a defined process for sorting and
donating your items to a robust network of local
municipalities and non-profil organizations. Qur
objective Is to maximize what can be recycled
and donated and minimize what ends up in the
landfill. Our entire brand is built around this
process!

LIGHTNING QUICK TURNAROHND

Qur size allows us to tum around projects in
hours or days, making you look like a hero

to your client! Is your listing going to closing
tomormow? Don't worry - we've got you covered
today!

HOME FROTECTION 15 OHR
PRIORITY

Qur professional haulers will protect the doors,
floors and banisters so that you don’t have to
worry about one project tuming into multiple.
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(703) 400-7645 - WWW. 123 JUNK.COM

NO J0B I5 TOO SMALL

Our volume based pricing means that you only
pay for what we haul away.

WE'RE A REAL ESTATE FOCHSED
BHSINESS

We understand how emotional and stressful a
real estate transaction can be and we thrive in
making our clients feel comfortable with letting
their stuff go.

WE'RE A REFERRAL BUSINESS

Seventy percent of our business comes

through referrals from previous clients and
local business partners. We believe this is a
testament to the quality of our services and our
commitment to the dient experience!

I
WE'RE LOCAL
We're a local, independently owned business
servicing only the Washington DC Area.

SCOTT SACHS and
DANIEL SCHULER

The Synergy Group

Compass

Scott: “Honesty and transparency are
the foundation of everything, whether
working with clients or other agents.
Those are the things that other people
remember in the transaction.”

Daniel: “Try to identify the pieces that you’re not very good at
and learn how to bring in help to aid in those areas.”

If you would like to find about personalized
coupons for you clients, please reach out
to one of our team members:

LESLIE BACKOFF

The Rob and Brent Group

TTR Sotheby’s International Realty
“I've always been very service focused.
That’s also what really drew me to real
estate — meeting and helping people
get further toward their financial goals
as they start a new chapter in their
Kevin Wheeler

301-T98-6055
kwheelerd 123 junk.com

© ® O

1-POMATE 2 - RECYCLE 5 - PISPOSE

lives. That’s very rewarding.”

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

A word from our Preferred Partner:

JOAO “JOHN” MOREIRA
Caring Transitions, Inc.
“AREALTOR® is in a position to
come to us, and we do everything.

We take the full house and leave it

for them in an empty, broom-clean
condition, ready to go to market. It’s
all about speed. We can get that house

in a position to get to market quicker.

Perhaps more importantly, we take care of their clients. Their
clients will be happy with our service. We don’t treat this just as
a business. This is people’s lives we’re talking about, and we’ve

become an intimate part of their lives.”
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Making Transitions Easy

By 2020, Jodo “John” Moreira and his
son, John Moreira, had been discussing
the possibility of going into business
together for many years. Both were
already successful entrepreneurs; Joéao
ran an IT consulting business and John
worked in international political con-
sulting. But the father-son duo had the
desire to work together in a way that

would serve their community.

When COVID-19 upended the world,
Jodo and John sensed the timing was

right to launch a new business.

“When the COVID-19 pandemic hit,
John and I started thinking about the
impact of the pandemic on our nation
and, more specifically, our commu-
nity, and what we could do to help,”

Jodo says. “We looked at industries
and services that might help us and
others through the pandemic. When
we ran across Caring Transitions, we

realized there was something there.”

Caring Transitions is a franchise that
seeks to help families and individuals,
especially those in their later years,
through what is often a challenging
situation. That includes decluttering,
disposal of household items no longer
needed through online auctions or
donations, home clean-outs, and
everything else needed to get to the

next stage of life.

Jodo had firsthand experience with
how challenging transitioning can be,

having helped his parents and aunt,

who lived in New York, prepare to
relocate to Maryland. Jodo and his
wife traveled to New York almost
every weekend for six months to get
the job done, so he knew how helpful
a service like Caring Transitions

would have been.

After careful research and deliber-
ation, Jodo and John opened Caring
Transitions of Rockville in July 2021.

Caring Transitions of Rockville

Jodo and John’s primary goal with
Caring Transitions of Rockville is
to serve their community. They
understand the importance of their
role and are determined to guide
families through transition with

care and efficiency.
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We want to
be the service
provider
Realtors
think about
first when
they see a
property where
clients are
overwhelmed
and don’t know
what to do and

“It’s not a cookie-cutter operation. Every project
is different. We’re assisting clients with a very
specific need. Every single personality is differ-
ent. Every environment is different. It’s exciting,
dynamic, and different,” Jodo explains. “These
are really challenging situations people go

g

through when they decide to move. It’s not easy.”

“This is something we can do to help within our
community, something that’s a benefit to the com-
munity. We found there was a great need. There

are people that really need this service, and doing

it by themselves is overwhelming,” John adds.

Caring Transitions of Rockville offers a com-
plete, one-stop relocation and downsizing
solution. They handle the details of declutter-
ing, estate sales, and home clean-outs from
start to finish.

“A REALTOR® is in a position to come to us,
and we do everything. We take the full house
and leave it for them in an empty, broom-clean

condition, ready to go to market,” Jodo notes.

“It typically takes families six to 12 months to

go through a house and get it ready for market,

where we can do that in one to four weeks.

It’s all about speed. We can get that house

in a position to get to market quicker,” John

explains. “Not only that, and perhaps more

importantly, we take care of their clients. Their

clients will be happy with our service. We don’t treat
this just as a business. This is people’s lives we're talking

about, and we’ve become an intimate part of their lives.”

Building Awareness

So far, Jodo and John’s biggest challenge has been brand

SVFFIEEERMTIE BT
oy T I.l.ﬂ"ui [3 - war siress
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{301) 6B3-7/363

Jodo “John” Moreira, together with his son John, own and operate
Caring Transitions of Rockuville.

awareness. Many Realtors and clients simply aren’t aware
of all their services. They’ve found that once agents and
clients become aware of what they do and how they do
business, Caring Transitions of Rockville becomes one of

their primary resources.

“When Realtors hear about us, they know they need this kind
of service,” John says. “We want to be the service provider
Realtors think about first when they see a property where
clients are overwhelmed and don’t know what to do and need
to move. We want them to think, ‘I know who’s going to take
care of this — Caring Transitions of Rockville.”

Based in Bethesda, Maryland,

Caring Transitions of Rockville

offers s.tr‘ess—free're/ocot/on (AmdA ransi t[ on S-
downsizing solutions. Every job is frmicn pioction » Dswmizing = fatate Saimy
customized to the client’s needs,

and every client is treated with the care they deserve.

For more information, email Rockville@caringtransitions.com
or visit www.caringtransitionsrockville.com.
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matters

design | print | mail

Web-to-Print Platform

Easy and fast online ordering for all
your marketing materials through our

web-to-print platform. business goals.

v’ Choose from one of our customizable
templates

v Upload your own designs

v Print, ship, and mail on-demand

offerings online

MyMarketingMatters.com

We've launched our new website to
assist our clients in reaching their

v Find our full product and service

v Easily accessible pricing information
v FAQ’s, info, and support

List Manager

Our new list manager lets you create
targeted lists for a neighborhood, or
even from a single address.

v’ Create, maintain & edit lists right in
our system

v Improved data = Better deliverability

v No charge access, FREE!

POWERING PRINT + PRODUCTIVITY SINCE 1982

Get started on your next project today!

" Beautiful
HOME SER\-"ICESh__

Kitchon & Bathroom Remodeling, House Painting,
Basement Remodeling & Carpentry in MD DC VA

Making
home
improvement
dreams
a beautiful
reality.

L

—h‘._
o
=

L .

H

CONTACT US FOR A FREE IN-HOME ESTIMATE:
501-816-3255 OR WWW.BEAUTIFULHOMESERVICES.COM
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“AHbme Cleaning|

"We understand that every home is found or left in
different conditions; that is why putting together a
custom cleaning plan for each home is important to us.”
- Alejandra Zelaya, Owner

(301) 519-8035 | FRESH-HOMECLEANING.COM

Realtor Loyalty Program | Experienced Team of Designers | 60 Days for 30 Days | Pay at Closing

TOWN & COUNTRY
STAGING

— Stage = Store » Move

Contact Us: 1-800-683-6683 | townandcountrymovers.com/staging

YOUR HOME
WARRANTY
EXPERTS

Now, more

®”cinch

than ever... —

Maria Seria

(723} 577-7034

cinchrealestate.com

masaoria@cinchhs.com

It's essential to protect your clients
with a Cinch Home Warranty!

When thir 195 hrealk down, we step up with
ndustry-leading coverage far bu

(BOO) 247-3480

_ AWARD-WINNING
 ROOFING SERVICES

AT n

~ ROOFING / GUTTERS & DOWNSPOUTS / SKYLIGHTS / SNOW REMOVAL / LICENSED &
INSURED / OVER 45 YEARS IN BUSINESS / TOP-QUALITY EXTERIOR PRODUCTS

Call today for
your FREE estimate!

(703) 836-6679
(703) 615-1094
ColeRoofSystems.com

23
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ROOF SYSTEMS,INC.  Angies list

DC Metro Real Producers - 37



rising s{ar‘

By Dave Danielson
Photos by Ryan Corvello

| ]

-

GETTING THE GOAL

One of the most rewarding parts of life
is seeing the fruits of your dedicated
efforts in your own life. But the feeling
you get from seeing that impact on the
lives of others is unforgettable. That’s
the kind of effect that Leslie Backoff

has on those around her.

As a REALTOR® with TTR Sotheby’s
International Realty, Leslie cherishes
her role of getting the goal for her
clients and their families. “I get to
work with people from all walks of
life and help them find an investment
or help them through a new phase of

life,” Leslie says.

“I’ve always been very service
focused. That’s also what really drew
me to real estate — meeting and
helping people get further toward
their financial goals as they start a
new chapter in their lives. That’s

very rewarding.”

Leslie was born and raised in Toledo,
Ohio. After high school, she went

on to college at Boston University,
where she earned a degree in hos-
pitality administration. After her
collegiate career was complete, Leslie
started working for Hilton Hotels and
was part of the Hilton Worldwide
Management Development program

in Boston.

After a time, she moved to
Washington, D.C., and worked her
way up to be a senior sales manager
at the Washington Hilton and Capital
Hilton, selling meeting space and
guest rooms for meetings and con-
ventions. In time, her career brought
her to the company’s corporate head-
quarters in McLean, Virginia. Her
start in real estate was just around

the corner.

“My way into real estate was a product
of COVID. In March 2020, I had been
put on furlough, and then, in June, dis-
covered my position was eliminated.
So I'looked at other career options,”
Leslie remembers. “One thing I had
always been interested in was real
estate. Once I knew I wasn’t going
back into hospitality, I knew I should
pursue getting my license. I had some
connections in real estate. My uncle

is a broker and my husband is in real
estate development. Both of them are
great resources that helped me get into

the business.”

‘When Leslie started in the business,
she served as director of operations
on her current team, The Rob and
Brent Group at TTR Sotheby’s
International Realty, where she

learned the business from the

ground up.
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“That was a great chance for me to
learn all about the back end of each
transaction by getting listings ready
for market, including working with
stagers, photography, and other
aspects that have all really helped me

as I work with my clients,” she says.

40 - April 2023

Leslie Backoff (back row, center) is with The Rob and Brent Group at TTR Sotheby’s International Realty.

Leslie earned her license in August
2020. Since then, she has spared little
time in establishing her reputation
for reaching results for her clients.
During her first two years in the
business, Leslie amassed $10 million
in sales volume, including over $7

million in sales volume in 2022.

Away from work, family, including
her husband Max Snider, enriches

Leslie’s day-to-day life.

In her free time, Leslie stays engaged
in the community and in helping oth-
ers around her in a number of ways.
She volunteers for Girls on the Run,
where she coaches a team of third to
fifth-grade girls. “That is something
I've really enjoyed,” she says. “In

the process, it helps me teach them

about empowerment.”

Leslie and the girls run for part of
each practice that they have together
... all leading up to the group running
together in a 5K event. In addition,
Leslie runs half marathons. She also
has a passion for travel and spending

time with family.

When you talk with Leslie, it’s easy

to see her commitment to her clients’
needs. She has a drive to serve their best
interests with her optimistic, adaptable,

and caring approach.

As she builds for the future, Leslie con-
tinues to bring her gifts and relentless

drive to work for her clients.

Congratulations to Leslie Backoff for her
selfless approach and drive to serve her
clients and help them get their goals.

SETTLEMENTS

Title Services - Real Estate Settlements - Notary Services
Property Transfers - Deeds - Reverse Mortgage Settlements
Purchase, Refinance and Short Sale Settlements
Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Contact us today!

....... 600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111

ements.com




Quality You Can Trust!

Local | Long Distance | International
Moving & Storage Services

For more information about preferred pricing
and special programs for your clients,
call Sherry Skinner at

703.226.3282

© INTERSTATE

MOVING | RELOCATION | LOGISTICS

D.C. Metro area locations in Landover,

Springfield and Sterling Sales@invan.com | Movelnterstate.com

WHY CHOOSE TRANQUILITY +

" The DMV's first certified Ring Installation team, securely
P j eeaRl — 5 ‘ 11 ;e mount; install and defend your domain. Choose locks and
- 3 E cameras in a system that works best for you and control it

- . from your device, anywhere in the world. \
¢ — S SRR S e )
— : = " M, » E =
{
L

Luxurious Evenls

SCHEDULE TODAY AND LET'S MAKE YOUR sl Y | D S R i O

EV E N T T H E TA |_ K O F T H E TOW N Real Estate & Lifestyle Photographer Tranquility ﬁ:::ﬂ:;ﬂgfg;
G erio in Maryland, D.C., and Virginia e aert) 240-994-5415
HEMELLE info@tranquilityshs.com

Fusion Photography

(3 0 -I ) 6 .I 3 - .I 6 7 6 2D and jD Floor Plans : "Think Smart, Think Tranquility”
Agent and Team Portrai ;
ColdEventGroup.com gent and Team Porirait

g g J' Veteran Owned and Operated

F .p' by NICK GRILLO

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077 G attadractr
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PP cover story

By Zachary Cohen
Photos by Ryan Corvello

SCOTT SACHS &
DANIEL SCHULER

IN 2020, SCOTT SACHS TURNED TO HIS LONGTIME FRIEND
AND COLLEAGUE, DANIEL SCHULER, AND TOLD HIM HE’D BEEN
CONSIDERING GOING INDEPENDENT. AT THE TIME, THE PAIR
WERE REALTORS® ON THE SAME REAL ESTATE TEAM. SCOTT
HAD BEEN CONSIDERING SUCH A MOVE FOR YEARS AND
FINALLY DECIDED THE TIME WAS RIGHT FOR A CHANGE.

Scott approached Daniel to inform him of his plan,
and Daniel expressed interest in joining him. Scott’s
response was an easy and emphatic yes. It made all
the sense in the world for the pair to join forces in

bringing their real estate vision to life.
Just like that, The Synergy Group was born.

The Synergy Group: A New Vision

Scott and Daniel founded The Synergy Group with
Compass right at the start of the COVID pandemic.
Uncertainty was high, but they were confident in
their timing and abilities. Three years later, they
couldn’t be happier with the results. Their leap of
faith has paid tremendous dividends in terms of

professional success and personal fulfillment.

The Synergy Group differentiates itself through
its systems and unique take on real estate sales.
The result is a business fueled by referrals and

repeat clients.

“Our sincere focus on the systems and end result
for our clients is what makes our business over 80

percent referral based,” Scott says proudly.

The Synergy Group offers a wider breadth of
services than the traditional real estate team. In
addition to helping clients buy and sell homes,
they handle property management and invest-
ment deals. Bringing all three real estate sectors
together under one roof creates the synergy their

team was born upon.
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THE VISION IS TO STAY BOUTIQUE IN THE WAY
WE INTERACT WITH CLIENTS BUT BE A ONE-
STOP-SHOP FOR ANYTHING AND EVERYTHING
REAL ESTATE RELATED. 99
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“We called our group The Synergy
Group very intentionally because
we saw there was a void between
brokerage, property management,
and investment/development deals,”
Scott continues. “We brought our
knowledge and experience from all of
these facets together, along with the
technological resources of Compass
and our own marketing and opera-
tions team to create a truly unique

real estate experience.”

Today, The Synergy Group manages
over 40 properties (and growing). The
Synergy Group has flipped, built from
the ground up, acquired and man-
aged multifamily properties, assisted
investor clients with an array of asset

types, and managed the acquisition,

FAMILY SPOTLIGHTS

SCOTT SACHS
Scott and his wife,
Darden, have two
children, Parker (9)
and Logan (6). “Rais-
ing those kids is the
most rewarding and
challenging part of
my life,” Scott says.

DANIEL SCHULER
Daniel and his wife,
Kelci, have three chil-
dren, Harvey (5), Cece
(4), and Lydia (born in
2022). “Family Is our
driver,” says Daniel.
“Our ‘why’ is providing
and being a good ex-
ample for our families
and community.”

lease-up, management, and disposition life cycle of

various assets.

Scott and Daniel are team leaders, as well as indus-
try leaders; Daniel is on the board of directors,

and Scott is the chair of the property management
committee for the Greater Capital Area Association

of REALTORS® (GCAAR).

Friends and Partners

By the time Scott and Daniel partnered up to form
The Synergy Group, they were both on the verge of
being top-producing agents. Together, they are now
actualizing their dreams of greater success. They
currently have one agent on their team and are
looking to grow to a team of five to six. The Synergy
Group also has a full-time operations manager and
a full-time marketing person to support their real
estate brokerage, property management business,

and investment division.
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E sliweriog =
and educating

A passionate DC resident, advocate and home
financing specialist, Melissa Rich is the local mortgage
expert who makes homeownership possible for

DC homebuyers every day.

One of the top ranked women originators in the nation'

WE DON'T
JUST TELL
PEOPLE HOW
TO NAVIGATE
THE MARKET.
WE ARE OUT
THERE DOING
IT OURSELVES
EVERY DAY TO
BE THE MOST
EFFICIENT
PRACTITIONERS
POSSIBLE. 99
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“The vision is to stay boutique in
the way we interact with clients
but be a one-stop-shop for anything
and everything real estate related,”

Daniel explains.

Perhaps the greatest gift of Scott and
Daniel’s partnership has been the joy
they are able to bring as a team. They
believe that, while real estate is a seri-
ous business, there is plenty of room
for levity. Through their friendship
and individual personalities, Scott and
Daniel are committed to making real

estate fun and professional.

“We met in real estate, but it’s
almost as if we’re brothers from
another mother,” Daniel smiles.

“We have similar family structures,

Daniel Schuler (left) and Scott Sachs (right) are founders and team leaders of The Synergy Group at Compass.

aligned interests outside real estate,
and grew up similarly. Our mindset
is to work hard and play hard, and
we want to connect with people who
are excited to work in an atmosphere
promoting growth, support, and hav-

ing fun in the process.”

“We’re a boutique firm looking to
grow across all facets of our team
and add the right associates to realize
a truly special and unique team
experience,” Scott adds. “We believe
in real estate as a means to achieve
dreams and also build wealth. We
don’t just tell people how to navigate
the market. We are out there doing

it ourselves every day to be the most

efficient practitioners possible.”

homebuyers

Contact Melissa anytime with
your home financing needs.

DRAPER

SKRAMER

MORTGAGE
CORP.

RTUNITY

499 out of b star customer satisfaction rating from
175+ reviews on Zillow.com?
Ability to close home purchases in as little as 14 days

OCHFA Open Doors, MCC, EAHP and HPAP homebuyer
assistance specialist

SoUrce wWww scatsmanguids comirankings/ top-womsn-origenalorss 203 2 Nape valums
Sowurce: www zilllow com Mender-profile/MelissaRich/

=
|

HMLS I AT 124765

SVP of Residential Lending

202-768-7131

703-927-2626
melissa.rich@dkmortgage.com
dkmortgage.com/rich

rd 5t NE, Office 215% & 2160, Washington, DC 2000
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»» healthy living

GROUND
YOURSELF

in Nature This Spring

Bridge the gap between your body and the

natural world through springtime mindfulness.

By Shauna Bryant, National Editor

As T.S. Eliot reminded
readers in 1922, “April

is the cruellest month.”
Here, the famed modern-
ist poet refers to, among
other things, the liminal
state between the cold and
starkness of the land-
scape during winter and
the promise of renewal
and fruitfulness in spring,
particularly for yester-
year’s agrarian societies.
However, the transitional
nature of April remains
difficult over a century
later; the lingering pall of
winter still chills our days,
and serotonin and vita-
min levels struggle, while
the earth begins to warm
and transform, impacting
expectations and rhythms.
How can we navigate

the changing seasons in
harmony with our bodies
and minds? Try one of the
following therapeutic tech-

niques this month.

Forest bathing: Originating
in Japan, forest bathing
encourages connection to
nature through our senses.
Don’t worry, no actual

bathing is involved — rath-
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er, a slow, mindful walk in
nature allows the bather to
focus deliberately on their
surroundings, tethered to
the sights and sounds of
the present moment. This
practice has been linked

to lower blood pressure,
heart rate and levels of
cortisol, depression, fa-

tigue and anxiety.

Grounding: Also called
“earthing,” grounding is

the practice of realigning
our energy with the earth’s
natural electric charge, sup-
porting the body’s ability

to heal and regulate itself.
This technique involves
direct skin contact with the
earth’s surface (e.g., walk-
ing barefoot, lying on the
sand, swimming in natural
bodies of water). Grounding
has been shown to reduce
inflammation and chronic
pain and improve blood
flow, energy levels, sleep

and mood.

This year, celebrate Earth
Day — April 22 — by get-
ting your feet on the earth
and your head in the forest.
Your health will thank you!

“April is the
cruellest
month.”

—T.S. ELIOT

@ Inspectionse

We're your FIRST REFERRAL RESIDENTIAL

because we SET THE BAR for &
COMMERCIAL

home inspections.
Add BPG Inspections® to your
list of referrals now!

100+ Years Of Team Experience
Serving DC, MD and NOVA

24/7 Online Inspection
Scheduling

Book Now Using
the QR Code or Visit

ezo.bpginspections.com

BPGlnspections.com

© @BPGDMV
O 800-285-3001

Moyer s sons

MOVING & STORAGE, INC.

H =1
moyerandsons.com e
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Feb. 28, 2023

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

options makes buying -
—— your first home §

‘:i i POSSIble. mm‘“

" (703) 872-9029
P LY AN.LARSONGRATE.COM

RATE.COM/RYANLARSON
@RYANLARSONLENDS

5 Frp—— Ryan Larson af Guaranieed Rafe (NMLS #1371680). Guaranteed Rate, Inc.; NMLS #2611 For licensing information vis nmisconsumeraccess.ong. Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia,

hpplicant subject bo credil and underwiling appeoval. Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges

: ; counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submittin
Restrictions apply. Guarantead Rafe has na affiliation with tha US Departmend of Veterans Affairs, A1 least one borrowar mus? be a first Gme homebuyer with lotal quaiifing ncome 100% o1 less af the MSA (Metropolitan ; v P . v P ¢
Stalistical Area where e propenty is localed and 120% or kess if the proparty is localed in an area whers koan limils exceed standard canfarming fimils. Must meed income threshold based on the MSA, Amount by which loan this data. Some teams may report each agent individually.
cost may be reduced, if at 3, is based on a variely of faolors including FICO score. Talk 1o yowt kaan officer 1o fnd oul I you Conlact Guaranteed Rale [or mone inlommalion. DC Metro Real Producers - 53



-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Feb. 28, 2023

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES

# $ # $

NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on MLS closed data as of March 6, 2023, for residential sales from January 1, 2023, to February 28, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

DEDICATED
to giving
.~ your client
- OPTIONS.

Give me a call today!

: v E)l&ho%grEarly
R e A NMLSR# 698683

s i 1 ; themtgman@msn.com
CROSSCOUNTRY (301) 332-2184
MORTGAGE™ isic 2

UENDER
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Teams and Individuals Closed Data from Jan. 1to Feb. 28, 2023

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually.

- -

% \ rﬁl‘a sinesskl wiL__h"‘rndré‘.-\‘j_qhoiceS for buyers
a;s%transactions tiSES phin'eA

Shanln Wisler 20+ YEARS EXPERIENCE
ortgage Loan Officer

301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info Choose Chanin - Low Rates, Less Stress

| : @tirstwa A gag ‘ - Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1 to Feb. 28, 2023

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $ # $ # $ $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

Your Success Is
OUR MOMENTUM

We simplify the closing process and
provide peace of mind that your
client's investment is protected.

M stewart

(703) 352-2900
Stewart.com/Fairfax

10505 Judicial Drive
Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia, Suite 300
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for Fairfax, VA 22030
submitting this data. Some teams may report each agent individually.
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Teams and Individuals Closed Data from Jan. 1 to Feb. 28, 2023

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

In a Tough Market,
Experience & Reputation
Matter More Than Ever

JORDAN DOBBS
MORTGAGE TEAM

JORDAN DOBBS
TE
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RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

@ ProTec

Inspection Services
ANY HOME. ANY SIZE. ANY TIME.
20+ Inspectors.

Flexible Scheduling.

Radaor

Termite Insp
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Teams and Individuals Closed Data from Jan. 1to Feb. 28, 2023

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

DC METRO

REAL PRODUCERS.

CONNECTING. ELEVATING INSPIRING.

WANT TO BE FEATURED AS A

R I s I N G ‘k 5 years or less in the business

* At least $5 million in sales in one calendar year

s I AR ’ * Active on social media

For more information, to nominate, or to request to be featured, please email
info@dcmetrorealproducers.com or visit www.dcmetrorealproducers.com!

OR KNOW SOMEONE WE
SHOULD FEATURE?
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RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL

# $ # $ $

Disclaimer: Information based on MLS closed data as of March 7, 2023, for residential sales from January 1, 2023, to February 28, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

CELEBRATE
THE MBH WAY

|"; [ i \ /= REGISTER TODAY!
% 4 -~ B

ALL DAY LEARNING & NETWORKING EVENT
May 3, 2023

featuring industry expert panel

Settlement Group THRIVING IN A DOWNTURN ECONOMY
Positioned for your success.™ POSITIONING YOURSELF FOR FUTURE SUCCESS

BIT.LY/MBHTRESDEMAYO
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ME MORE!

Were you, the team, or your business featured
in an issue of DC Metro Real Producers?

Want a copy of your article or full
magazines that you were featured in?

CHARGIN

Approachability.
Genuineness.
Balance.

MARCH 2023

REPRINTS!

What the heck is a reprint? A reprint
is a 4- or 8-page, magazine-quali-
ty-grade paper with your full article
and photos, and you on the cover of
the publication.

WHY DO | NEED THOSE?
These reprints are a professional
marketing tool that can help brand
you, your team, and/or your business.
+ Use on listing appointments
+ Send out to friends and family
* Send to clients with your

holiday greetings
* Brokers, use as recruiting tools

for capturing new talent

* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We
send you a proof, you approve, and then they are

sent to you via FedEx.
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WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our

partner, or family. Anyone who wants to promote you!

HOW DO | ORDER?
Email us at info@dcmetrorealproducers.com.

Rely on Alchemy Tax for your bookkeeping,
tax strategies, and IRS filing!

Exclusively for Real Estate Agents!

= [»]BROS

VIDEO PRODUCTION.
REAL ESTATE MEDIA.

JOHN SCHWARTZ
PARTNERSHIP DIRECTOR

LET'S CONNECT!

schwartz@hdbros.com
(202) 215-9962

The Alchemy of Money

BRANDON GREEN
Chief Alchemist

0 202-567-7960

a Unlock our FREE Millionaire Planner

® alchemyofmoney.co

[TTINNININE

Financial Coaching

Investment Opportunities

socyxl, MEDIA
" SESSIONS.

oFTo'un Hdmi‘
___K

BECOME AN

HD BROS PARTNER

SAVE MONEY.

SECURE MORE BENEFITS.
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T SETTLEMENT SERVICES
Goosehead Insurance‘il:_akes care ofyour

el

customers offermg a'choice of insurers and

WD o B W

excellent serwce at competltlveprlces.

SET YOURSELF
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Discounts for HOME & AUTO Bund: .. ' A pA R T
ﬁ goosehead 3] WHEN YOU PARTNER WITH LEGACY!

INSURANCE :
Get A Quote! We're HOPPY to help!

7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814 Contact Mor g ane to g et star ted‘
(202) 558-0888 | JenniferLindsaylnsurance.com

L Morgane Barry

Licensed Title Agent 1 2936 O'Donnell Street, Baltimore, MD 21224
Legacy Settlement Services, MD DC VA FL . . . . .
8659 National Pike, Suite P, Ellicott City, MD 21043

. . . morgane@legacyfortitle.com 2000 Pennsylvania Ave NW, Washington, DC 20006
:lepnNnI;esroIzzsd.lsay' CcpPCU [s‘]tpe[t]’elhlgg;(a)y, CPCU 919.441.1848 7315 Wisconsin Ave, #400W, Bethesda, MD 20814
e * www.legacyfortitle.com 201 N. Union Street, Suite 110, Alexandria, VA 22314
Jennifer.Lindsay@Goosehead.com Steve.Lindsay@Goosehead.com
Licensed in MD, VA, DC, PA & DE. Referrals can be made across the United States.
e

D L




B P, T

Mortgages Made
Simple!
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Shore
United

Bank

Contact The Deibler Home Team Today!

240.651.6955
5291 Carporate Drive, Suite 202
Frederick, MD

ShoreUnitedBank.com | NMLS# 607844 E‘“i&”@
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