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Visit ZickaHomes.com
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H O M E
Elevated Elegance.

Surround yourself in luxurious living with the elegance of a custom
Zicka home. Zicka Homes collaborates with you ro design and build a
home that'’s aestherically pleasing and functionally comfortable at
every tum.

We take your vision and build it into reality with an unrivaled atrention
to detail. Ir's more than just a home, it’s a work of lifestyle art.

Zicka Homes can huild to your specificarions on your current lor or
\\'it]'l'i]'i ﬂT'l'!" Uf T LiU\'L"lR_'.I!_"‘l“L"I'.I[.}- in h'ii;!ﬁl_'lnl I.L'l“.'t‘lil]]tl :;llh,] .a'ml'll..il.._!r‘_'\'ll._]'l'l.
We'd love to hear what you envision for your home environment and
help you attain it. With over five decades of experience and numerous
awards in our background, we're confident we can get you there. Please
give usa call 513.247.3500 or visit our websire at www.ZickaHomes.com

7 AREA LOCATIONS
PLUS A MOBILE OFFICE
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MORTGAGE ORIGINATORS
IN AMERICA 2021

WHY PARTNER WITH JEREMY POPE?

o 24/17 Preapproval Service ¢ Conventional loans down to 620 credit
o As little as 3% down payment on Conventional loans with NO MORTGAGE INSURANCE

 FHA loans down to 580 credit with 3.5% down payment and down to 500 credit with
10% down payment

e Client Concierge Services — we will line up your movers, switch utilities, recommend
contractors and more

0% Down Payment Assistance Loans Available * In-house Credit Coaching and Underwriting

IF HE CAN'T
CLOSE THE DEAL,
NO ONE CAN,
CALL TODAY

JEREMY POPE ¢ 513-432-6971

Branch Manager | NMLS# 874571

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CUSTOM FRAMING
ASM Custom Framing
(513) 763-9373
www.asmcustom
framing.com

CUSTOM HOMES
Zicka Homes
(513) 477-2317

ESTATE SALES
Caring Transitions
Cincinnati West
Rosie Harris

(513) 206-8988
cincywest.ctbids.com

FINANCIAL ADVISORS
Monarch Financial Advisors
(513) 502-2637
Monarchfinancia
ladvisors.com

FURNITURE BANK
New Life Furniture
(513) 247-3054
www.nlfurniture.org

HOME INSPECTION
Horizon Point Inspections
(513) 831-1200
www.inspecthorizon.com

IPA Inspections
(513) 379-7988
ipainspections.com
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Pillar to Post

Home Inspectors-

The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME RENOVATION
Renovation Sells

Lisa and David Masys
(513) 669-7851

HOME STAGING

Design To Market LLC

Jo Potvin

(513) 265-0952
www.designtomarket.com

HOME THEATER/
HOME AUTOMATION
TECHNOLOGY
Hanson Audio Video
(513) 563-0444

INSURANCE
Firehouse Insurance
(513) 207-8843
Firehouseins.com

LAW FIRM

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
3rd Street Financial
Robert Mahaffey
(513) 769-411

Annie Mac Home Mortgage
(513) 769-2071

CrossCountry Mortgage
Jennifer Sheil
(513) 796-6024

Fairway Independent
Mortgage

Marcy Knue

(513) 344-5653

Fairway Independent
Mortgage

Bethany Ritchey
(513) 520-1594

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Paramount Residential
Mortgage Group
Jeremy Pope

(513) 432-6971

Ruoff Mortgage
Dave Scully
(513) 633-8476

Ruoff Home Mortgage
Cody Coomer
(513) 479-4630

UMortgage
(419) 906-2082

MOVING COMPANY
Big Blue Moving
(859) 608-2583

Black Tie Moving
(614) 347-9007

PHOTOGRAPHY
Cincy Photo Pro
(513) 912-0022
cincyphotopro.com

Judy Gehrlich Media
Group, LLC

(513) 432-8788
www.judygehrlichmedia
group.com

PHOTOGRAPHY AND
VIDEO SERVICES

Tim Spanagel Photo

& Video

Tim Spanagel

(513) 374-8656

RADON MITIGATION
Geiler Company

(513) 574-0025
www.geiler.com

TITLE AGENCY
American Homeland
Title Agency

(513) 863-9100
www.americanhomeland
title.com

Leo Grote LPA
(513) 554-3000

TRANSACTION
COORDINATION
Agents Plus 1
Maria Carmosino
(513) 482-0465

MEET THE

INCINNATI

REAL PRODUCERS TEAM

Patrick Braddick
Publisher

Krista Silz
Photographer

Taylor Davis
Ad Strategist

Brenna Smith
Photographer

Beth McCabe

Senior Writer

Geneva Eilertson
Reprint Coordinator

Emmi Abel-Rutter

F

Writer

Alexander Regueiro

Social Media Director

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com
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RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process T B . :
moves swiftly so you can close W— Dlg"E:f:_LiEgg5|ng

quickly and settle in sooner.

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. |
- Know your signature is secure with special encryption and extra layers of security

A Ruoff

MORTGAGE

SVP Area Manager
MMLS: 757304 | MLO-OH.7573204

513.633.8476

dave.scully@ruoff.com

PROVIDING QUALITY PACKING AND
MOVING SERVICES
N IIIﬂli'T HERN KENTUCKY AND SOUTHERN OHIC.

| Northern Kentyckys #] Muwm
& 5/451-0

custom lraming

GO
JERSEYS?

BRING THEM INI

WE ARE THE BBe5T AT COMMEMORATING
YOUR SPORTING ACHIEVEMENTS

Flat hourly rates that is prorated to the minute - no rounding up! Open7 days a week.
Licensed and insured moving company - Commercial and residential moving

b1 :j ‘II63.~_. L}b\d‘
1 Local and long distance moving - Locally Owned and Operated

BEST
NKY  859.608.BLUE (2583) | WWW.BIGBLUEMOVINGKYCOM s g
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Safe Start

INTERNACHI® CERTIFIEp

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections
» State licensed Wood Destroying Insect Inspections
> State licensed Radon testing

We understand not everyone is in need of a full home

inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing
we can customize an inspection to fit your needs.

Office: 513-968-4311 Mobile: 937-321-7479
nwessel@safestarthi.com  www.SafeStarthi.com

CUTCO E'FOR CLOSERS'

What are your clients using daily,
that reminds them of you?

3 |
| |

|| s

t,"

Closing & Referral Gifts ® 100% Tax Deductible
High-End Branding

$CUTCO

Closing Gifts
Emmi Abel-Rutter, Gift Consultant
513.687.0635
YourSharpestFriend.com
eabelrutter@gmail.com

CONNECT
WITH EMMI!
4

C'“JTO

PRO

Special Limited Time Offer
1-floor, basic floor plan with measurements
included. Upgrade to show fixtures for $25.
$25 for each additional floor. $100 VALUE

*Measurements are approximate.

Pro-Perks Program:

Earn A 10% - 12% Credit | $5000 - 10% ($500 FREE) | $10,000+ - 12% credit ($1zoo+ FREE)

Contact info@Cincyphotopro.com or book online cincyphotopro.com/real-estate

Cincinnati Real Producers - 9



»» cover story

meet the

Parker Rich Group
with Coldwell Banker

Written by Elizabeth McCabe | Photo Credit: Krista Silz of Cincy Photo

Seek first to UNDERSTAND ... not to he UNDERSTOOD.
Approach your business with a Servant’s Heart

Work ON your business, not just IN your business.

10 - April 2023

Husband-Wife Duo Finds Purpose and Passion Serving Others!

These are the top three tips that

Jay Rich and Sondra Parker follow,
leading them to an incredible career
in real estate. This husband-and-wife
team have both been licensed for 30
years, working together as a dynamic

duo for 23 years.

“We were business partners before
marriage partners,” says Sondra. “If
we can work together, we thought
marriage would be a piece of cake.”
They were right! Jay is the Team
Manager of the Parker Rich Group
and handles training agents, lead
generation, and keeps everything
organized. Sondra is the Team Leader
and handles listings and buyer clients
while assisting team members with

their clients.
Life Before Real Estate

Prior to real estate, Sondra worked

for a local builder (Zicka Homes) as a
sales assistant which she says “was a
great experience.” She shares, “I was

a stay-at-home

As for Jay, he was a high school math
teacher before real estate. He taught
everything from General Math to A.P.
Calculus in his math career. Not to
mention being a basketball coach.
Both roles Jay chalks up to being a

“tremendous experience.”

Why did he switch careers? “I still
‘loved’ teaching and coaching but did
not want to start ‘doing through the
motions,” he explains. One trip to the
mall changed his life.

“I passed a kiosk in Eastgate Mall and
a gentleman offered me a brochure,”
he shares. “I met with Eileen Thomas
of Coldwell Banker and it took off

from there.”

#Better Together

Both had solo careers in real estate,
both earning Rookie of the Year their
first year in real estate, with Jay at
Coldwell Banker and Sondra at Sibcy
Cline. In 2001, they purchased a

RE/MAX franchise together with
partners Bob Neal and Pete Duffy.
“We opened our office on 9/11,” says

Jay. “It was strange and confusing.”

Through the years, they have earned
numerous awards, including the
Circle of Excellence with the Realtor
Alliance of Greater Cincinnati
(RAGC), for over 30 years. In addi-
tion, they were the first Team to be
awarded for top sales in SouthWest
Ohio by the Southern Ohio Area Real
Estate Board (SOAR). Recently, they
were awarded the Coldwell Banker
International President’s Award, an
honor reserved for the top 6 percent

of Coldwell Banker agents worldwide.

The road in real estate hasn’t always
been easy, especially overcoming the
worst real estate market in their life-
time in 2008 with the Great Recession.
Jay says, “Sondra and I were able to
overcome and prosper because we
stayed real with each other, and we
were surrounded and supported by

tremendous loving

mom for several

years and saw an

family, friends and

clients.” They also

opportunity for a ‘ ‘ credit their office
golf course com- for having the
munity in our area. . “most wonderful
T began working We were business partners before experionced and
with them, but 18 . amazing agents”
monhsimowork. | MQrTiage partners. If we can work who worked with
ing all my week- . them.

ends, I decided together, we thought marriage

to get licensed to . A New Chapter
have more flaxi- would be a piece of cake.

bility and time to “We developed the
spend with family.” Parker Rich Group

when we came

Cincinnati Real Producers - 11
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I had faith and trust in him as a coach
and a teacher his whole life that he
would make it happen and he did.

to Coldwell Banker in 2013,” says Sondra. “After meeting with
Joe King, President, we knew this was the right place to build a

successful team.”

“When we started our career at Coldwell Banker, Jay and I were
sitting in the conference room and he said, ‘I want to build our
team to 100 transactions a year. I almost had a heart attack,”

jokes Sondra.

“I had faith and trust in him as a coach and a teacher his whole
life that he would make it happen and he did. Last year, we did
120 transactions and 44 million dollars in volume at Coldwell
Banker,” says Sondra. She credits their “fabulous team” for their

success.
A Talented Team

Starting with 2 buyer agents, the team has grown and evolved
to buying and listing agents. Emma Warren started as our team
administrator (formerly agent support for Coldwell Banker) is
now fully licensed in both Ohio and Kentucky. Scott Ackerman
came to us with a banking background and is both a listing and
buyer agent handling “hot leads” for the team. Jeff Kenney, a
retired P&G executive, handles both buyers and listings and is
a Level 6 martial artist. Sondra laughs,”We call him our team

security.”

The Parker Rich Group also has a full-time administrator as well
as three closing transaction coordinators who all do the critical
work of getting our deals closed and keeping our clients happy.
Other agents include Ashley Wake an experienced property man-
ager, Krista Beyrer a UC professor and real estate investor, and
April Breedlove has a background in Senior Services. Dave Bavis
handles community development projects.

“We believe that real leadership is helping our agents become

all they can be and they become the stars,” says Jay. “The same
with our clients. We are relationship based through and through
and extremely proud of our amazing team and the diverse talents
they bring.

12 - April 2023

Relationship Based

Through the years we have developed strong
relationships with lenders, title companies and con-
tractors who are vital to the success of our team.
“We know when we can count on them and that

our clients will have a good experience.” Coldwell
Banker’s outstanding management team continues
to provide services so we can focus on our clients,”

says Sondra.
Family Focused

‘When not working, it’s all about making memories
with family for Jay and Sondra. With five children
and five grandchildren, they enjoy spending time
with them.

Sondra, a proud grandmother, treasures time with
her grandchildren.

“Our family and grandchildren are the most enjoy-
able part of our lives,” explains Jay, “and a huge
part of Sondra’s life.” Sondra says, “I feel so blessed
that four of our grandchildren are here and one

is in Denver.” With the flexibility that real estate
provides, she is able to be available for her grand-
children, especially with their children’s demanding
jobs. Two work at P&G; one runs a national non-

profit and another works for Meta.

Sondra is also very active in community service,
helping out needy families through local charities.
Purchasing clothes (year round), school supplies
and household items for families with children
makes a world of difference to those struggling.
During Christmas, our Team participates in pur-
chasing and delivering gifts to local families provid-

ing a Christmas they wouldn’t have.

Left to right: Krista Beyrer, Scott Ackerman, Jay Rich, Sondra Parker, April Breedlove — behind: Ashley Wake, Jeff Kenney, Emma Warren

Cincinnati Real Producers - 13



Coldwell Banker Anderson
Office Manager: Tina Mattix

Team Administrator: Nicole Watkins; Closing Coordinators: Carolyn Kenney, Cindy Foley, Debbi Hill

Outside Interests

In his free time, Jay enjoys
seeing how Quantum

Physics threads through our
everyday lives as a Math

and Physics enthusiast. He
sees how people can create
their own paths by what they

think about and focus on.

Jay is also excited to share
with others and has started
to put notes together to
write a book. “It’s about
coaching, physics, and real
estate and how it all became
one,” he comments. “Things
that seem so different actu-
ally fit together so well.”

Forever Young

Life is better done together. Jay Rich
and Sondra Parker have achieved a
wonderful life through real estate. With
over three decades in the industry, they
have stood the test of time, helping
countless clients and helping their
agents be the best that they can be.

Jay concludes with the words of his

favorite verse, “Forever Young”:

May God bless and keep you always.
May your wishes all come true

May you always do for others

And let others do for you

May you build a ladder to the stars
And climb on every rung

And may you stay

Forever young.

LL

We believe that
real leadership is
helping our agents
become all they can
be and they become

the stars.

Cincinnati Real Producers - 15




RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process - B . e
moves swiftly so you can close W— DlgltEf:_LEggSIng

quickly and settle in sooner.

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.

- Know your signature is secure with special encryption and extra layers of se

Ruoff

MORTGAGE

Cody Coomer

Senior Loan Officer
NMLS: 1019463 OH: MLO.042319.001

A
2

N

c: 513.479.4630

cody.coomer@ruoff.com

We will inspect your client's home
as if we were purchasing the property
for our own family!

Why work with us:

« We have been servicing the Greater
Cincinnati and Morthern Kentucky region
for over 30 years.

« With our flexibility, we are able to close
transactions on nights & weekends at no
extra charge.

+ Keeping our clients in mind, we are willing
to travel to the most convenient location
for each closing.

B

"| feel much more comfortable knowing lan has looked
through a house because his work is so meticulous.

He explains all of the results of his inspection,

and didn't mind me nosing around and asking
questions while he worked. His reports are prompt

A Trustworthy Partner >
Who Understands YOU. and easy to understand, complete with clearly
m @ labeled pictures. | recommend him without reservation."

e i Emily

Leah Grote When it comes t

(513)-554-3000

leah@leogrotelpa.com = (5 1 3) 3 79- 7988
https://lecgrotelpa.com/ lpalnspecﬁons.com

16 - April 2023

Design, Construction, |
Financing ./

No budget, no
problem.

Your clients can renovate

fast without writing a check.

Lisa Masys
Renovation Sells Cincinnali

renovalionsells.com/cincinnati
(513) 660-7851

lisa @ renovationsells.com



Written by Elizabeth McCabe
Photo Credit: Brenna Smith

WITH COMEY &
SHEPHERD, MASON

Fun-Loving Engineer FINDS FUTURE IN REAL ESTATE

“I am quite the adventurer,” admits
Jessica Mills. “I love to travel the world to
discover new places and meet the locals.
In 2019 I decided to push myself past

my boundaries and accomplish at least
one challenging adventure a year. Each
adventure encourages me to reassess the
important things in life, develop mental
toughness, and build humility, compassion

and confidence.”

This go-getter has taken her first ever four-
day backpacking trip to hike the entire Inca
Trail in Peru to Machu Picchu. This is one

of many adventures she has experienced.

In 2020, she section backpacked the entire
343 miles of Kentucky’s Long Trail, The
Sheltowee Trace from Morehead, KY to
Burnt Mill Bridge, TN. The following year,
she backpacked and climbed Half Dome in
Yosemite. Not to mention hiking 30 miles
in one day, at the TVT Challenge in 2022!

What’s her latest feat? Climbing the third
highest peak in North America at 18,5007,
Pico de Orizaba in Veracruz, Mexico. With
that accomplished, Jessica was able to
check two things off her “life list,” climb a

mountain and ice climbing.

“I'm trying to figure out what could possi-
bly top the last 5 years of adventures for
2024, she jokes. “I keep myself fit and
busy locally with trail running, hiking,
cycling and kayaking.”

Launching in Real Estate

Jessica’s quest for adventure translates
well into real estate. As of August, she will
be in her 19th year of real estate with a
career volume topping 142 million dollars

and counting.

Prior to real estate, she was a design
engineer in the medical field. At one of her
engineering positions, she designed ortho-

pedic bracing and devices. “I was lucky

enough to be named as an inventor
on 28 US and international patents

during my tenure.”

Little did she know that her past
experience in engineering would be
essential in real estate. With her
critical eye, self-discipline and careful

follow-through in each step of the

buying and selling process, real estate

runs smoothly from start to finish.

In 1999, Jessica started investing

in real estate. She explains, “My
agent was also a retired engineer, so
we really clicked and worked well
together. Sadly he passed away, so I
decided to get my license to continue

to pursue purchasing investment

Cincinnati Real Producers - 19



property. Not soon after I got my
license, my friends started asking me to
help them with their real estate needs.
So I decided to quit engineering to
become a full-time agent, and haven’t
looked back. It has allowed me more
freedom to do the things I most enjoy
in life, make a great living and be able
to meet new people while helping them

accomplish their real estate goals.”

Jessica’s background in engineering,
coupled with her adrenaline-loving
personality, makes her an asset in real
estate. Her passion for adventure and
love of the outdoors also allows her
to connect with clients on a personal
level, sharing stories and experiences

that build trust and rapport.

Blazing Her Own Trail
In 2011, Comey & Shepherd
approached her about opening a satel-

lite office in Mason.

“I was to the moon excited,” she raves.
“I could have my own office and stay
close to most of my clients I service in
the Northeast suburbs. I really enjoy
having a workspace in which I can

be 100% myself and organize exactly
how I need and want. Being in my own
office environment, I tend to be more
creative and productive, which enables
me to better serve my clients on a daily
basis. And the added bonus of a good
entertainment space for client appreci-
ation parties, and you can’t beat the 8
foot by 6 foot office window/billboard
with my name on it for the viewing
pleasure of downtown Mason, Main

Street traffic at rush hour.”

Connecting with Clients

Real estate is definitely a job, but
it is a fun job if you go about it
correctly. Jessica enjoys engaging
with clients, prospects and referral
sources with fun drop-offs to their

homes or place of business.

20 - April 2023

“I have enjoyed giving back and letting
my people know I am thinking about
them and appreciate them,” she
shares. For example, she drops off a
Bundtlet from Nothing Bundt Cakes
for birthdays, and these are quite a
hit. For home closing anniversaries,
she usually drops off a nice outdoor
flower pot. She also loves to do special
drop-offs for holidays like Valentine’s,
St Patrick’s Day, Easter and other fun

holidays. “It is a great little adventure
to drive around the city and deliver
surprises to people; it makes me happy

to know I made them happy.”

Her work mission statement says it
all - Dedicated to improving the lives
of others, by providing experience
and exceptional service; empowering
people to make informed decisions

about buying and selling real estate.

Must Love Dogs

‘When not working, you can find
Jessica with her fun-loving dog
named Remington, who is part of
the family. This 5-year-old, 125-
pound blue Great Dane is a delight.
Expect to find him at the Mason
Comey & Shepherd satellite office.

“He has a fancy bed, toys and treats
to keep him occupied at the office.
He loves going to the office to greet

people, he has never met a stranger, and

the other local businesses love bringing him
snacks. He loves to go for walks and hiking

in the woods is his favorite,” says Jessica.

A Heart of Gratitude

Jessica, who was born in Colorado and
raised in Southern Michigan, has a heart of
gratitude for her single mom, grandmother,

and great grandmother.

“My mom worked several jobs and went
back to college during my elementary
school days. I learned from her what it
means to work hard, be independent and
always strive to be better than you were the
day before,” she shares.

With her upbringing, Jessica learned

how to be resilient. She recalls moving to
Centerville, Ohio a week before high school
started. She admits, “That was a little
rough, being a freshman and the new girl in
a very large school. However I made friends
quickly, joined the track team and became

a cheerleader, big surprise!” She laughs.
She continued her educational journey by
attending the University of Cincinnati, earn-
ing her undergraduate degree in Materials
Engineering, completing all coursework

for her Masters in Biomedical Engineering

before switching careers in 2004 to

become a full-time real estate agent.
Her resilience, tenacity and discipline
are demonstrated by her care for her
clients and her ability to overcome
challenges in real estate. Her mother
is a shining example in her life and a
formative influence that has made her
who she is today.

Final Thoughts

Jessica is One To Watch in real
estate. She thrives on adventure and
uses her competitive edge to succeed
with her clients. She concludes with
her favorite quote, “Life is short. If

you’re not having fun, it’s not worth

doing or you’re doing it wrong!”

| HAVE
ENJOYED
GIVING
BACK anp

LETTING MY
PEOPLE KNOW
| AM THINKING
ABOUT

THEM AND
APPRECIATE
THEM.
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Here For You,

For 25 Years!

The Capuano Team is proudly celebrating 25 years of serving the real estate community,
home buyers and sellers in the Cincinnati area. Our commitment to ensuring confident
home ownership inspires the work we do every day. It’s a true privilege to have earned
your trust and we will always work to maintain it.

We appreciate your business and look forward to serving you and your clients for

years to come.
~—
| B PILLARTOPOST

HOME INSPECTORS

The Capuano Team LEAEERNéORE

513-771-6689

cincinnati@pillartopost.com
pillartopost.com/Cincinnati

e

[VETER AN ) ey

Serving the Cincinnati area for 25 years!

Each office is independently owned and operated.

... Call Our Team Today'! |

EVERYONE <z i
NEEDS A ¥
PLUS ONE... "/

Mar‘la\
Car-mosi/;o

CEO & Transaction
Manager

513.482.0465
AgentsPlusl.com

Help@AgentsPlusl.com

Clients Calling 1-800 numbers?
Fuhgeddaboudit!

Greater Cincinnati's #1 Rated Insurance Agency

With over 35 carriers, we make
insurance companies compete for your business.

We cut rates - nof coverage

FIREHOUSE

I NS«URANCE
Call your exclusive agenttoday:

Executive Agent, Owner
513-526-9853

SPECIALIZING IN CUSTOMIZING MORTGAGE SOLUTIONS
FOR BOTH PURCHASE AND REFINANCE TRANSACTIONS.

TOP 1% MORTGAGE ORIGINATOR

«“24/7 PREAPPROVAL SERVICE

- ZERO LOANS DECLINED ONCE SUBMITTED
. LOANS DOWN TO 580 CREDIT SCORE
* PRIMARY, VACATION, & INMESTMENT LOANS

* EXPERT IN ALL PURCHASE TRANSACTIONS,
ESPECIALLY FIRST TIMEEHOMEBUY ERS

« ALL REFINANCING OPTIONS AVAICABLE.

CONV,FHA, VA, USDA

(513) 769-4111 = WWW.ROBERT.MORTGAGE

Robert Mahaffey,

STREES FUMMSERAL 6964 TYLERSVILLE RD.. STE. B « WEST CHESTER, OH 45069 s
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HATFIELD

on The Spears Team at RE/MAX Incompass

STAY-AT-HOME MOM TURNED REALTOR®

Written by Elizabeth McCabe | Photo Credit: Tim Corbett-Spanagel

“Work in silence. Let success be your
noise.” — Frank Ocean

Emily Hatfield lives by those words. A hard
worker by nature, she has given real estate
her all and it has paid off in more ways than
she could have imagined. She earned her
license in December 2017 and had a total

volume in 2022 just shy of 20 million!

This stay-at-home Mom turned REALTOR®
is an inspiration to others with her work
ethic and concern for other people. Just as
mothers tirelessly care for their children,
Emily cares for her clients, eager to exceed

their expectations.

“Before I had my son, I was always in a
commission based sales position,” she
smiles. Her skills in sales and relating to

others comes naturally to Emily.

Flexibility in Real Estate
A lot of REALTORS® go into real estate

because of the work-life flexibility. Emily says,

“My interest in real estate started when we
moved to Maryland. I didn’t know a whole lot
of people, but I wanted a career where I could

set my own hours and have flexibility.”

24 . April 2023

Real estate looked promising to
her. Her fiancée worked second
shift and Emily cared for her son
during the day. She took all of the
classes, and then learned they
would be moving back home. She
then excelled in her real estate
classes here, passed the exam, and
launched her career after moving

back to Cincinnati.

She jokes, “I thought it was

something where I could choose

my own hours and make my own
schedule. I soon learned that wasn’t
the case.” She laughs. “I'm glad I
”»

didn’t know then what I know now.

She had no idea how much work it

would truly be. With 64 million in her

career volume since December 2017,
she is a bustling REALTOR®.

Joining The Spears Team
Emily found her niche with the
Lindsay Spears Team in February

2020. She explains, “When I came to




the brokerage, I met Lindsay through
a mutual friend.” They met and Emily

made the switch.

“Lindsay is someone that I look up to
very much. She helped me tremen-
dously. I liked the way that she did
things and I looked to her for guid-

ance,” smiles Emily.

What motivates Emily is her son. She

is eager to be an example for him.

A Role Model for Her Son
Prior to considering real estate, Emily

was actually thinking about being an

26 - April 2023

early childhood teacher. “That’s not

my calling,” she jokes.

Her path in life was illuminated
when she had her son. “Having a son
changed everything,” she points out.
“I had a desire to do better myself, to
teach him, and show him hard work.
T had to get out of my comfort zone. I
was in a bubble and had to overcome

a lot of things.”

Becoming more self-confident was the
key to her success. Her clients relate
to her with Emily’s warmth, authen-

ticity, and dependability. With her

I had a desire to do

better myself, to teach

him, and show him
hard work. I had to get
out of my comfort zone.
I was in a bubble and
had to overcome a lot

of things.

skillset, purchasing a house comes easily

for her clients.

“I’m passionate about my clients and
extremely passionate about the team I'm

on,” says Emily.

Mom Extraordinaire

Emily’s son Zachary just turned 8 in
February and he is her pride and joy. She
is engaged to Jake, Zachary’s father, and

they’ve been together for over 10 years.

“Jake and Zachary have made me a better

and stronger person,” she reflects.

Outside of work, Emily enjoys spending
time with family, friends, and having
downtime. She also likes playing games,
giving a break from the hustle and bustle

of real estate.

Empowering Others

“I take real estate day by day,” says Emily.
She aims for consistency and appreci-

ates the support that The Spears Team
provides her. This stay-at-home mother
turned REALTOR® is an inspiration to oth-
ers. Emily is On The Rise and is destined

for big things in real estate and beyond.




513.374.8656

Let Us Get Your Clients’ Home 7— (51

Sale- Rea.dy For Jm

PANAGEL ‘sP*neesi@gmail.com

atro.vinEn  Instagram- @timspanagelphoto

feeel il Carmg

ransitions

Caring Transitions Cincinnati West
513.619.7906 - CaringTransitionsCincyWest.com

Clear The
CLUTTER!

Cross Country Mortgage | The Shell Team

_.....:ﬁl‘

J ennifer Sheil

Originating Branch Manager

* Loan wizard
+ Team lead

+ Can-do attitude a
* Loves to change lives ~ p

CROSSCOUNTRY ‘
MORTGAGE* e

o "

CrossCountry Mortgage, LLC
8160 Corporate Park Drive, Suite 125
Cincinnati, OH 45242

513.796.6024
Personal NMLS269568
Branch NMLS2291467

TheSheilTeam.com
jennifer@thesheilteam.com
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"You can trust the Geiler Company
bacause they have been doing

it right for 3 gznerations.”

= Lary Sullivan Talk Showw Host
At Home with Cany Sullivan

| Heart Media

v

You need
it done fast.
You want it done
right. That's what
we do and we've been
doing It for 130 years

Since 1885

GEI[ER

PLUMBING, HEATING, AIR, RADON MITIGATION
513-574-0025

www.Geilercom

Operate Promats
sl Sy - i

513-432-8788
gehrlichjudy@gmail.com

Help Provide
a Bed for a
Sleepyhead

L Thousands of children in
Cincinnati are sleeping on
the floor, but we can work

together to get them a bed.

AHW

FURNITURE BANK

Let's get kids off the floor.
Visit nlfurniture.org today.
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Meet

Ken

sponsor spotlight

Schaub

Owner of Firehouse Insurance

Written by Elizabeth McCabe | Photo Credit: Krista Silz of Cincy Photo

Don’t leave your protection to chance.
With Firehouse Insurance, you can
make sure that you are protected.

As the #1 Rated Insurance Agency in
the Tri- State, the professionals take
it seriously to help clients with their

business/commercial insurance and

personal insurance. This local business,

operating out of an historical firehouse
in Mariemont, has been warmly wel-
comed by the community who turns to

them for their insurance needs.

They currently have 35 carriers at their
disposal to help clients find the absolute

best rates on the market. With more

T IRGARARCE

_ i:l ‘AL
| ‘ |

carriers, there are more options to help

people find affordable coverage.

Owners Ken Schaub, Chelsae Schaub,
Vinny Pfirrman and Tanner Journey
opened their business in April 2020
in the midst of the pandemic. “It was

a tough time for everyone, but we

from start to finish in a seam-

took a leap of faith and bet on

says, “I don’t know another

ourselves,” they commented. agency that does a better job less process.
than we do. We get the best

deal and make sure that clients

They connect with clients and
Referral Partners on social The team also works with Top
media, building their brand in a Real Estate Producers to get

digital age.

are covered.” Deals go smoothly

66

WE DO
WHAT
IS BEST
FOR THE
CLIENT.

things done quickly and easily.
“We do what is best for the

“We specialize in real estate client,” Chelsae says.
transactions,” says Ken. “We

provide home insurance for the Commercial Insurance
clients.” With home insurance, The professionals at Firehouse
people get peace of mind as they insurance also specialize in
know their largest asset is safe investors and commercial insur-
and secure. ance. Not all insurance agents are
knowledgeable about these facets
“We are real-estate based,” of insurance, but Firehouse
explains Vinny. “It’s our main Insurance prides themselves
focus and we try to make the on their knowledge and ability
transactions really smooth.” to help others. That’s why they
With their expertise, they have have perfect five-star reviews on

mastered the process. As Ken Google with over 430 reviews!
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They pride themselves on being

able to find a solution for every risk,
from Commercial Plazas, Apartment
Complexes, Condo Associations, to
Investor Portfolios, Rental Properties,

and Builders.

A Dedicated Team Helping Others
Ken works with his wife Chelsae
Schaub, who excels as an Executive
Agent and Business Development
Director. Ken, Chelsae, Tanner, and
Vinny were best friends at their previ-
ous insurance company before forming

a once in a lifetime business together.

32 - April 2023

“I came from finance, Chelsae worked
as a medical device rep, and Vinny
had a sales hall of fame background,”
explains Ken. They came together and
created Firehouse Insurance, eager to

help their clients.

With Ken being the agency princi-

pal, the rest of the Firehouse team
consists of not only best friends, but
family as well. Ken’s sister, Maddie
Schaub, also came on as an agent in
this family-owned business. They also
have Vinny Pfirrman (Executive Agent,

Owner), Tanner Journey (Executive

Agent, Owner) Sam Weddle (Lead

Insurance Advisor), Rachel Vlaskovich

(Insurance Advisor), and Landon

Watts (Senior Insurance Advisor).

Sir Dukington, a four-legged friend, is
the Captain of Barkerations and King
Louie is the Chief of Cuddles. Firehouse
prides themselves on not only helping
the client, but also helping their agents
by providing the highest level of inno-
vation, technology, and to support their

relentless pursuit of success.

“We all love what we do and work-

ing with each other. It really is about

WE ALL LOVE WHAT WE DO AND WORKING WITH EACH

OTHER. IT REALLY IS ABOUT HELPING PEOPLE AND
MAKING SURE THAT THEY HAVE THE BEST DEAL.

helping people and making sure that
they have the best deal,” says Ken. “We
are relationship-based.” Their loyalty
resides with their clients and partners
rather than a specific insurance carrier,

which is better for everyone.

A Growing Business

Firehouse Insurance is also expand-
ing their operations to Dayton, eager
to change the industry for the better.
Ken explains, “We see knowledge is

lacking in the industry.” Not only does

Firehouse want to fix this, but
they strive to change the indus-
try by doing what they do best.

Save Money

“We guarantee that people
get the best deal every time,”
says Ken. Excellent coverage,
affordable rates, superior
service — all of these things
have helped Firehouse

Insurance become the suc-

cess story it is today.

For More Information:
Firehouse Insurance
3914 Oak Street
Mariemont, Ohio 45227
(513) 526-9853

Business Hours

Mon-Fri: 8:30am-6:00pm
Saturday: By Appointment Only
(Online or In-Person)

Sunday: Closed
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CUSTOM CLIENTS REQUIRE GIVES

CUSTOM SOLUTIONS.. SINCE 2016, N2 HAS DONATED

The Local Experts in Custom Audio Video Needs

[ { i
/| 'L

TO HELP END MODERN-DAY SLAVERY.

The N2 Company — the organization behind this
publication and hundreds like it — is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE TWO SLAVES FROM CAPTIVITY.

b b3 ) T,
¥ i’)ﬁ.}';&t‘ﬁg B, 'i;t-‘_:ﬁ'-'l.,!j- 1
™ . Thanks to the businesses within these pages,
our Area Directors, and readers like you, we're able

My Theotre |"Medid®R&6m | Home T'e-éimology to break the chains of this horrible reality.

Hi-Fi Audio | Outdoor Entertainment

SCAN TO SEE OUR RECENT WORK {_
ON SOCIAL MEDIAI! | Visit n2gives.com to learn

513.563.0444 | HansonAV.com more about our fight.
10800 Montgomery Road

YOUR ON[E=STOP HOME
INSPECTION SHOP

Home Inspections | Same-Day Reports | Contractor List for Repairs | Mold Testing

{32000

Repalr Coupons Wlth Each Report

_l_El '.-|'|-.E| REALTORS® Schedule Online
.E.-l.'tlﬂ' ] For An Exclusive Top
4 Producer Discount!

Chris Heywood, Owner
513.831.1200
InspectHorizon.com
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YONAS & PHILLABAUM
— L —

CRIMINAL DEFENSE
ESTARE PLANNING

" FAMILY LAW
PROBATE LAW
REAL ESTATE LAW

NOW ACCEPTING NEW CLIENTS
513.427.6100 | www.ypattorneys.com

's Officiall
, iy It’s icially
onarch Financial Advisors 0
Planning Today For a Secure Tomorrow Ta x s e a s o n

Are You Looking For More...
2022 Tax Deductions,

Retirement Savings,

and Flexibility?

DON'T WASTE ANOTHER DOLLAR,
Start Your Win-Win Tax Season With Us
Put More Money In Your Pocket & Less In The IRS's !

oy the h ar

= 2021

Monarch Financial Advisors, LLC
SUE BURNETT, FsA, EA, QKA
== Investment Advisor Representative
*Investment Advisory Services | 1 % A 513.502.2637 | MonarchFinancial Advisors.com
Are Offered by = 4 13 ; MonarchFinancial Advisors@gmail.com
Core Investment Group, LLC i ¥
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Mortgage
Brokers

Are Going

PUBLIC
NYSE

¢d average savl
rale savings and

Mortgage Brokers are going PUBLIC. In celebration of the occasion, Breon
Price was chosen to represent Motto Mortgage Apex in the closing of the
NYSE with UWMC.

Independent Mortgage Brokers, like Motto Mortgage, save their clients on
average, $3,700. So, in honor of National Mortgage Brokers Day, allow us to
acknowledge all that you do to help homebuyers find the best possible
mortgage for their dream home. Though COVID may have restricted our
distance, it has not restricted our business. We are here for you.

Let's find the right loan option for your client.
Give me a call to get started today.

Breon Price _ . i
Managing Partner ! 0 o
NMLS# 938631 h b M TT )
Office: 513-204-9587 "MORTGAGE /

(/MY 1/ Breon.Price@mottomortgage.com 7TPEX
MEmE & www.applywithapex.com

rigage Apex NMLS D &
: owher, operated. and

Each office & indeps B
LEMDER

TOP 150 STANDINGS

Individuals | By Volume Jan 1- Feb 28 as of March 8, 2023 at 11:04AM

Rank Name Office Total Volume

1 Julie K. Back Sibcy Cline 12 $22,559,462
2 Ragan McKinney Ragan Mckinney Real Estate 45 $9,622,195
3 Scott A. Oyler Coldwell Banker Realty 16 $8,934,620
4 Andrew Gaydosh eXp Realty 25 $8,306,800
5 Heather R. Herr Private Real Estate Collection 21 $8,098,000
6 Michael L. Murtland Comey & Shepherd 12 $6,285,000
7 Andrea DeStefano Sibcy Cline 7 $6,125,959
8 Adam G. Marit Real Link 16 $5,924,487
9 Bob Dorger Comey & Shepherd 5 $5,795,931
10 Mindy Baumann eXp Realty 4 $5,410,000
n Brittney Frietch BF Realty 16 $5,327,606
12 Rakesh Ram Coldwell Banker Realty " $5,116,890
13 Tom Deutsch Jr. Coldwell Banker Realty 22 $5,040,600
14 Walter B. Gibler Coldwell Banker Realty 13 $4,993,400
15 Marilyn J. Hines Coldwell Banker Realty 1 $4,750,000
16 Patrick Lach Sibcy Cline 1 $4,750,000
17 Eleanor D. Kowalchik Keller Williams Pinnacle Group n $4,387,380
18 Cindy J. Shetterly Keller Williams Distinctive RE 17 $4,339,300
19 Ryan Lara eXp Realty 5 $4,317,000
20 Monika Deroussel eXp Realty " $4132,400
21 Kevin E. Hildebrand eXp Realty 14 $4,120,550
22 Jennifer L. Day Re/Max Preferred Group 28 $4,050,750
23 Chris Nicholson Comey & Shepherd 1 $4,000,000
24 Shelley Miller Reed Coldwell Banker Realty 6 $3,799,250
25 Michael L. Vazquez ERA Real Solutions Realty 10 $3,585,448
26 Angelo M. Pusateri Comey & Shepherd 4 $3,575,431
27 Amy L. Markowski Real Brokerage Technologies 17 $3,523,910
28 Carl F. Tuke Sibcy Cline 3 $3,410,000
29 May Xuemei Wu Comey & Shepherd 6 $3,394,000
30 Kimberly K. Mansfield Keller Williams Advisors " $3,160,850
31 Scott T. Ferguson Keller Williams Advisors 10 $3,159,300
32 Scott Baker Coldwell Banker Realty 5 $3122,941
33 Jamie Gabbard Comey & Shepherd 12 $2,948,000
34 John M. Bissman Keller Williams Pinnacle Group 9 $2,875,500

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.



TOP 150 STANDINGS

Individuals | By Volume Jan 1- Feb 28 as of March 8, 2023 at 11:04AM

Rank Name Office Total Volume
35 Heather Alley Keller Williams Community Part 5 $2,847,500
36 Beth A. Brown Ciul eXp Realty 9 $2,839,900
37 Nathan Comisar Sibcy Cline 7 $2,835,616
38 Alexander Schafers Re/Max United Associates 10 $2,742,451
39 Robert J. Mahoney Sibcy Cline 5 $2,695,000
40 Diane Tafuri Sibcy Cline 3 $2,606,298
4 Sandra L. Peters Comey & Shepherd 3 $2,564,250
42 Tina A. Burton Sibcy Cline 7 $2,526,150
43 Robert R. Smith Coldwell Banker Realty 14 $2,522,579
44 Flor D. McNally Keller Williams Advisors 10 $2,414,700
45 TJ J. Gausman eXp Realty 7 $2,381,000
46 Austin R. Castro Coldwell Banker Heritage 6 $2,331,000
47 Sandra L. Burkhart-Williams Huff Realty 8 $2,302,800
48 Janelle A. Sprandel Comey & Shepherd 9 $2,288,713
49 Pamela L. Kurtz Coldwell Banker Realty 7 $2,285,000
50 Tammy Thome Century 21 Thacker & Assoc. 3 $2,281,600

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the

date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

WE'RE AVAILABLE

MON TUES WED
THURS FRI SAT SUN

RATE.COM

the

Erdmann Group —guaranteed

Ron Erdmann NMLS # 28342
@ Equal Housing Lender | Guaranteed Rate
NMLS: 2611. For licensing information,

RON ERDMANN | (513)609-4484 | RON.ERDMANN@RATE.COM P vistwwwamlsconsumeraces org|
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Rank Name Office Total Volume
51 Brett A. Keppler TREO Realtors 8 $2,266,800
52 Rick J. Finn Coldwell Banker Realty 9 $2,265,000
53 Lisa M. Speer Coldwell Banker Realty 5 $2,234,000
54 Deborah A. Martin Keller Williams Advisors 4 $2,215,000
55 G. Tyler McConnell Comey & Shepherd 4 $2,206,000
56 John W. Drake Wyndham-Lyons Realty Services 3 $2,204,000
57 Monica Weakley eXp Realty 3 $2,203,000
58 Tiffany B. Allen-Zeuch Sibcy Cline 5 $2,185,000
59 Regina M. Hamilton Sibcy Cline 8 $2,171,900
60 Celia B. Carroll Sibcy Cline 2 $2,155,000
61 Laurie Simon Goldman Sibcy Cline 5 $2,136,500
62 Kathy J. Kramer Star One Real Estate 4 $2,129,700
63 Ronald A. Bisher Coldwell Banker Realty 8 $2,114,900
64 Tim Cottrill Sibcy Cline 7 $2,109,250
65 Eric Sztanyo Keller Williams Advisors 7 $2,072,421
66 Jessica Bauer Comey & Shepherd 6 $2,071,500
67 Daniel C. Braun Comey & Shepherd 7 $2,061,500
68 Kelly Pear Comey & Shepherd 4 $2,040,883
69 Steve L. Elbert Around Town Realty 8 $2,033,900
70 Robert M. Collins eXp Realty 6 $2,020,922
71 Eric Lowry eXp Realty 7 $2,020,650
72 Shane Ogden Re/Max Local Experts 10 $1,998,300
73 Alicia J. Stoughton Keller Williams Advisors 5 $1,994,250
74 Andrew J. Childs Coldwell Banker Realty 6 $1,986,800
75 Ryan S. Riddell Keller Williams Community Part 10 $1,975,400
76 Dawnitta R. Ollis Plum Tree Realty 5 $1,895,491
77 Shawn Bosse Coldwell Banker Realty 7 $1,881,500
78 Carrie McVicker Coldwell Banker Realty 8 $1,880,000
79 Beth Littlejohn Coldwell Banker Realty 1 $1,870,000
80 Jessica R. Bush ERA Real Solutions Realty 4 $1,865,500
81 Tyler Dietz Keller Williams Seven Hills Re 10 $1,847,750
82 Rodney Muterspaw Berkshire Hathaway HomeService 7 $1,791,400
83 Robert DiTomassi Comey & Shepherd 4 $1,790,500
84 Sue S. Lewis Sibcy Cline 5 $1,786,622
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Feb 28 as of March 8, 2023 at 11:04AM

Rank Name Office Total Volume Rank Name Office Total Volume
85 Kristina Raby ERA Real Solutions Realty 2 $1,780,000 101 June M. Newman Coldwell Banker Realty 1 $1,700,000
86 Daniel Baron Keller Williams Advisors 5 $1,774,000 102 Linda A. Litschgi Star One Indiana 10 $1,696,400
87 Lanxi J. Song J Keller Williams Seven Hills Re 6 $1,768,500 103 Cory D. Behm Keller Williams Distinctive RE 6 $1,685,000
88 Michael C. Hinckley Coldwell Banker Realty 2 $1,765,000 104 Cheryl A. Ferry Keller Williams Advisors 4 $1,670,000
89 Michelle Meenach Star One Real Estate 3 $1,764,500 105 Micki Steinmetz Coldwell Banker Realty 5 $1,659,900
90 William Draznik Coldwell Banker Realty 3 $1,764,452 106 Molly E. Blenk Comey & Shepherd 5 $1,654,000
91 Tyler R. Minges Huff Realty 9 $1,759,500 107 Sheryl D. Buechly Key Realty 6 $1,647,000
92 Marcia Greenwald Sibcy Cline 6 $1,756,000 108 Teresa Johnson Comey & Shepherd 7 $1,642,500
93 Mike Wall eXp Realty 8 $1,747,000 109 Doris Kitchen Re/Max Results Plus 2 $1,640,000
94 Anne V. Bedinghaus Coldwell Banker Realty 6 $1744,900 10 Brittney Lovdal Keller Williams Advisors 6 $1,639,500
95 Todd R. Finch Comey & Shepherd 4 $1,743,500 m Patrick J. Cagney Coldwell Banker Realty 6 $1,631,400
96 Larry L. Thinnes Sibcy Cline 4 $1,741,062 12 Melissa R. Stone eXp Realty 6 $1,626,500
97 Steve S. Early Sibcy Cline 2 $1,740,000 13 Andrew J. Buckley Star One Real Estate 3 $1,625,000
98 Eric Surkamp Comey & Shepherd 4 $1,719,900 14 Michele Donovan Comey & Shepherd 5 $1,620,900
99 Vicki M. Sylvestre Keller Williams Advisors 3 $1,719,000 15 Amy D. Richard Comey & Shepherd 6 $1,597,500
100 Megan S. Stacey Coldwell Banker Realty 3 $1,717,000 16 Michael W. Jordan Jordan, Inc 4 $1,562,000
17 Carmen D. Baird Huff Realty 5 $1,557,400
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date e Zach Singler Re/Max Local Experts / $1.541,000
the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the 19 Jason Smith eXp Realty 4 $1,537,435
date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. 120 Maryann D. Ries Comey & Shepherd 4 $1,536,000
121 Mark Schupp Star One Real Estate 4 $1,535,800
122 Raul Pulido Re/Max Preferred Group 8 $1,530,300
123 Laura Wogen Coldwell Banker Realty 2 $1,530,000
124 Evan Johnson Cutler Real Estate 3 $1,523,000
125 Robert F. Stephens Comey & Shepherd 3 $1,520,000
126 Patrick Gunning Coldwell Banker Realty 3 $1,514,800
127 Judith R. McCoy Comey & Shepherd 4 $1,489,900
128 Sarah Poe eXp Realty 6 $1,481,900
129 Paige von Hoffmann Coldwell Banker Realty 4 $1,480,000
< 130 Andrew M. Hersey Star One Real Estate 4 $1,470,000
St a gl n g WO I" kS ! D ESI G N 131 Lisa S. Morales Coldwell Banker Realty 8 $1,451,400
Home purchases are motivated by positive first impressions. 132 Carol A. Grubb Comey & Shepherd 4 $1447,980
Home staging is a cost-effective way to create a competitive To MARKET - A
133 Luke R. Luther Keller Williams Seven Hills Re 1 $1,445,959
advantage. Call Design to Market today at 513-265-0952. rom—
134 Adam Sanregret Keller Williams Advisors 4 $1,434,000
We create first impressions that sell homes. designtomarket.com
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TOP 150 STANDINGS

Individuals | By Volume Jan 1- Feb 28 as of March 8, 2023 at 11:04AM

Are Your Clients Looking to Make
a Winning Offer on Their Dream Home?

Rank Name Office Total Volume B Low AWAY th & R*
135 Erin E. Harper Comey & Shepherd 4 $1,432,500 CO M P ET I T I o N '

136 Elisa R. Ibold Hoeting, Realtors 6 $1,431,500

137 Lesli D. Norris Coldwell Banker Realty 4 $1,420,000 h '

138 Hossam Elsayed Emerald Home Advisors 4 $1,416,400 W I t CA H é

139 Dania Barazi The Barazi Group 3 $1,415,200 = [

140 Amy Condorodis Comey & Shepherd 3 $1,414,951 {

141 Helena F. Cameron Sibcy Cline 3 $1,403,500

142 Jennifer L. Shinn Coldwell Banker Realty 2 $1,399,500

143 Deborah Harmer eXp Realty 4 $1,395,500

144 Michael Sturgis Coldwell Banker Realty 5 $1,389,800

145 Michael D. Weghorst Coldwell Banker Realty 5 $1,387,500

146 Poonam Bhardwaj Coldwell Banker Realty 2 $1,386,840

e Jacauelne & Ober X Realy ° $1:378:400 If you want their offer on the home they REALLY love to stand out from the pack,

18 Peter J. Dufty Comey & Shepherd 3 $1369.900 there's nothing more effective than making it ALL-CASH. AnnieMac Home Mortgage
149 Teresa L. Hall Keller Williams Community Part 6 $1.362.700 along with our affiliate AnnieMac Cash2Keys now offers TWO cash programs designed
150 Sue Andrews Wah| Comey & Shepherd 5 $1,360,100 to help them land the home of their dreams:

f \.\\_ﬁ_j_ —~ 1
k e u 0
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual date — \_/ ‘

the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the

date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through the Nothiﬂg impresses sellers like a strong cash bid. Buy a new home before Seng their old
MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. Our affiliate, AnnieMac CashZKeys places a cash offer one. Our afﬁliate, AnnieMac Cash2Keys,
on the home your client would like to buy. If the offer purchases the house. Your client moves
is accepted, us or the lender of their choosing, will rightin and purchases the new home back
work with your client to secure the financing to once their former home is sold - easy.
i |
CI efltln(}' a Stl ess Fl ee MOVan EKPEI 1ence purchase the house back from AnnieMac Cash2Keys!
"“H Contact Me Today To Learn More!
Brack The
MOYING Tony Autullo

st .y ¥ srem) Area Manager
CBUS G X ! NMLS#:20232
2019 4 A 5 Phone:(513) 769-2071

' L ' o Cell: (513) 461-9321
Forbes . _ :-- Yoo =k " tautullo@annie-mac.com

tony.annie-mac.com

¥ II “COIY 1 é e e
b l ‘ ]I = l ‘ ]I I ] N }‘ G I V E U S A R I N V. i AnnieMac Home Mortgage 11385 Montgomery Road Suite 210, Cincinnati, OH 452 49
0 - ¥ e (ash Offer and Buy Now, Sell Later programs are fulfi lled by AnnieMac Private Equity Cash2Keys, an affilia te of AnnieMac Home Mortgage. AnnieMac Private Equi ty Cash2Keys is not a financial institution and does not originate or issue loan
1‘, l(] ] 4 j } -I- ? ," H ] -,IF commitments. AnnieMac Home Mortgage provides the mo rtgage financing to the customer who will purchase t he property back from AnnieMac Private Equity Cash2 Keys. Terms and conditions of program can be found at Anmac.me/cash.
This is a business-to-business c ication direct ed only to professionals employed in the residential mortgage industry and their commercial associates. Itis not intended for distribution to consumers or the general public. Itis notan

“advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject to change without notice. ©Annie Mac Home Mortgage. NMLS #338923. All rights reser ved Products may not be
available in all states and/or counties. Please con tact us to confirm availability.

www.blacktiemoving.com
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FAIRWAY

Rate Rescue’

Temporal:y

Buyd

A Powerful Option for Your Clients

With Fairway's Rate Rescue™, buyers can get a lower rate for the first one to three years of their
mortgage. These seller- and/or buyer-funded® interest rate buydowns can benefit both parties in

the sale and purchase of a home.

Benefits to the seller:
+ Might mean less costs overall for the seller.
- May help avoid price reductions.
- May be a tax write-off.**

- May foster goodwill in the process of selling
the home.

- Makes the home more appealing to buyers.

’ Contact us today to learn more.

Bethany L. Ritchey
Branch Manager - NMLS 1803077
513-520-1594

bethany.ritchey@fairwaymc.com

Benefits to the buyer:

» Save money up front when purchasing a home.

« A lower interest rate means a lower monthly
maortgage payment.

« Use extra cash for other expenses.

» Unused funds will be applied as a loan
principal reduction.

Marcy Knue
Branch Manager - NMLS 201457
513-344-5653

marcy.knue@fairwaymc.com




