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HAVEN + Color Trends

A positive, glowing tone, inspired by the natural
world — bringing the magic of nature into your home

— Dulux | Wild Wonder

www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com
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And since it does, don't outsmart yourself by trying to save a few bucks on an inspection.
Let us help you understand the important vs less important items.

We inspect more, find more and help protect your brand and your clients so you can move
forward with the right information.

CHICAGO
SUILDING
NSPECTIONS

inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com | @@ M

aa}.’ Also performing radon testing via
‘ Chicago Radon Testing, Inc., a CBI Company.
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LEGAL

Close with the peace of mind and
communication your clients deserve.

Whether buying or selling a home, commercial real estate or negotiating a new business lease,
we provide the quality and affordably priced representation needed to close your deal Fast.

Confaect Jusiin
(312) 638-0871 = Justin@frontdoorlegal.com = 2502 N. Clark 5t., Ste 236, Chicago, IL 60614

Justin Strane S
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This section has been created to give you easier access when searching for a trusted neighborhood vendor
to use. Take a minute to familiarize yourself with the businesses sponsoring Chicago Real Producers. These
local businesses are proud to partner with you to make this magazine and our entire social platform possible.

GET THE EXPERIENCE OF HOME STAGING

Please support these businesses and thank them for supporting the Chicago Real Producers community!

SIGNATURE
STAGING

— . 7
Featured Listing: 128 South Green St

signaturechicago.com

info@signaturechicago.com
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312-854-9515
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PREFERRED PARTNERS

ACCOUNTING - CPA
FM Accounting PC
(773) 727-1767

FMAccountingChicago.com

Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

AGENT/CLIENT
COLLABORATION TOOL
Zenlist

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of
Katrina M. Barnett, PC
(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

BRANDED MARKETING
MATERIALS

iCandee

(773) 649-3790
iCandeeMarketing.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

HANDYMAN
Fix It People
(312) 898-9300
FixltPeople.com

HARD MONEY LENDER
Lima One Capital
(773) 858-8320

HEALTH AND WELLNESS
Sunny Biggy Fitness

(415) 639-3418 MazekLaw.com (219) 851-0170
Zenlist.com DESIGN SunnyBiggyFitness.com
Michael H. Blair Crown Design Inc

APPRAISAL SERVICES Wasserman, PC (847) 903-2128 HOME INSPECTION

Appraisal Solutions Group

(773) 236-8020

ATTORNEY
Alfred S. Dynia &
Associates, LLC
(773) 427-1900
DyniaLaw.com

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

(312) 726-1512 x102
MHWasserman.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

The David Frank
Law Group
(773) 255-6499

The Gunderson Law Firm
(312) 600-5000 x100
GundersonFirm.com

The Law Offices of
Paul A. Youkhana
(312) 809-7023
YoukhanalLaw.com

Titcomb Law Group, PC
(773) 537-4945
TitcombLawGroup.com

BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FENCING

BeSpoke Fencing
(312) 600-3690
BeSpokeFence.com

FINANCIAL ADVISOR
Morgan Lougee
Financial Planning
(312) 368-3717
WestPointFinancial
Group.com/Associates/
Morgan-Lougee

Chicago Building Inspections
312-INSPECT
InspectingChicago.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
HomelnspectionGeeks.com

Inspection Concepts, LLC
(773) 851-9667
InspectionConceptsLLC.com

Keeshin Inspection Services
(773) 871-2356
Keeshinlnspection.com

The HomeBuyers Hour
(312) 544-9180
TheHomelnspectors.com

Chicago Real Producers - 7



PREFERRED PARTNERS

INSURANCE

Country Financial Inc
(913) 220-9863
CountryFinancial.com/
Kyle.Huppe

Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

State Farm

Eric Bielinski
(773) 775-2000
EricBielinski.com

INTERIOR DESIGN
Paula Interiors
(773) 738-1506
Paulalnteriors.com

MASONRY &
TUCKPOINTING
AAA-1 Masonry &
Tuckpointing, Inc
(773) 622-7300
AAA1TMasonry.com

MORTGAGE / LENDER
Bay Equity Ryan Pierce
(773) 255-2793

BMO Financial Group
(773) 412-4250
mortgagebanker.
bmoharris.com/il/
naperville/jb-222936

Butler Group
Neighborhood Loans
(773) 741-1094
ButlerGroupLoans.com

Caliber Home

Loans Chicago

(312) 625-5700
CaliberHomeLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d.tisler
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Corby Mortgage
(708) 268-5346
MortgageWithSchneller.com

CrossCountry

Mortgage Alex Margulis
(312) 651-5352
AlexMargulis.com

CrossCountry
Mortgage Kirk Taylor
(312) 919-0373
LuckyTaylorLoans.com

Guaranteed Rate
Crystal Kurzynski
(773) 435-0667
rate.com/Crystal

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Motto Mortgage
Home Services
Davina Arceneaux
(844) 466-8864 x102
MottoMortgage
HomeServices.com

Nations Lending
Angie Wozniak
(773) 359-1516
AngieWozniak.com

Neo Home Loans
The Schaff Group
(847) 668-7877
TheSchaffGroup.com

Proper Rate
(773) 435-0637
ProperRate.com/JoeBurke

Proper Rate

Will Madden

(847) 946-6204
ProperRate.com/WillMadden

UMortgage
Sam Abazari
(617) 935-5790

United Home Loans
(708) 531-8322
uhloans.com

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING

Studio Celex

(708) 790-9908
StudioCelex.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Realtor 360 Pro
(816) 769-2256
Realtor360Pro.com

Sonya Martin Photography
(847) 732-0507
SonyaMartin.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROFESSIONAL
ORGANIZING
Neat Method
(319) 404-2314
NeatMethod.com

REAL ESTATE
PHOTOGRAPHY/VIDEO/
MATTERPORT

Prestige Real

Estate Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

SOUNDPROOFING
Sound Proof Chicago
(312) 438-0378
SoundProofChicago.com

STAGING

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Phoenix Rising
Home Staging

(773) 433-3888
ChicagoStaging.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

CHICAGOLAND'S TRUSTED

Home Inspection
lxperts.

27 YEARS OF EXCELLENCE IN SERVIC|

KEESHIN

INSPECTION SERVICES, INC. . s
CALLTODAY. (773) 871-2356

o StateFarm-

AUTO | HOME | LIFE | BUSINESS | HEALTH

Eric Bielinski
773.775.2000
ericbielinski.com

6304 N. Milwaukee Ave.
Chicago, IL 60646

THERE IS NO TRANSACTION WHERE
SPEED AND ACCESSIBILITY MATTER MORE.

| understand,
and | deliver.

Attorney. Homeowner. Parent.

Bringing together the knowledge and expertise in the three
roles | embrace the most, | impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com
(773) 279-9900 A

MoweryLaw.com SHANE E. MOWERY
ATTORNEY AT LAW




NEW SEASON, NEW PARTNER

1 CHICAGO CUBS

3375 MILLION WHEN YOUR BUYERS WORK

FUNDED IN THE WITH JOEL, THEY WILL OFFERS WITH JOEL SCHAUE ~ SUCCESSFUL ON-
LAST 24 RECEIVE A SI500 ON THE PRE-APPRTWAL TTME MORTBAGE
MONTHS CLOSING CREDIT* LETTER CLOSINGS

REALTORS WIN MORE DOVER 43000

Joel Schaub nMLs# 224512
GUARANTEED RATE INC NMLS# 2611 EQUAL HOUSING

773-654-2049 | JOEL@RATE.COM

32940 NORTH RAVENSWOOD | CHICAGO, IL 60613
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‘NOTE |

Marriage is the most difficult relationship but by far the
most rewarding relationship I’ve ever endured. The word
endured is intentional. Countless people have bounced
in and out of my life during my forty-three years on this
planet. My wife, Emily, and I met on my twenty-first
birthday (that’s a separate story all by itself). I recently
came to the realization that I have now lived longer with

her in my life than without.

Last month, my parents graciously flew in from
California for a week to watch our kids while Emily

and I had the opportunity to go on vacation to Mexico.
We had a relaxing time together knowing our kids were
taken care of and we didn’t have to manage the house-
hold and keep up with the day-to-day demands of raising

four children. It was nice to unplug and stare at a beach.

Even while on vacation, I still found myself discontent at
some moments. I would catch myself and think “What’s
wrong with me? Most people on earth do not have the

12

chance to experience anything like this!” However, as
imperfect as I am, it made me appreciate the fact that
my wife has chosen to walk through her own life with
me. Sharing life with other people is a gift. As business
activity is at its peak in the spring, cherish the concept
that people in your life have chosen to be in relationship
with you just as much as you choose to

continually connect with them!
Andy Burton

Publisher

andy.burton@RealProducersMag.com

@ChicagoRealProducers
ﬁ facebook.com/ChicagoRealProducers

v =5\
Katrina M. Barnett, Esga °

Founder & Managing Attorney i

Guiding and assisting clients every step of the way, from the
initial offer to the closing table.

If you or your clients are in need of a real estate attorney, we
would be thrilled to assist you. We're available by phone,
text, email, or online through our client portal.

401 North Michigan Avenue | Suite 1200
Chicago, Illinois 60611
Katrina@kmbarnettlaw.com | Phone: 312.725.0085
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9130 GALLERIA COURT
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/é'i Christopher Titcomb

312.919.0373 e

@I’D GRUSS G [] U NTRY TAYLUR@MYCCMORTGAGECOM TITCOMB |  773-537-4945 | TitcombLawGroup.com | info@titcomblawgroup.com

v | AW (_J R O‘ U ,_.,. P C 134 North LaSalle St., Suite 1720 | Chicago, IL 60602 | ﬁ@TitcombLawGroup @ @TitcombLaw
MORTGAGE WWWLUCKYTAYLURLUANSC[]M _ : ' BUYERS | SELLERS | INVESTORS | DEVELOPERS
T - allh |

EXPERTS IN REAL ESTATE 5 With over 20 years specializing in
SINCE 2016, N2 HAS DONATED
_TAXES & ACCOUNTING | real estate accounting and tax : _ I |

strategies, our team of experts can Chales ¥V a A / | , |
5 : . . . ' : 8 . | WY [ AN Yo '
guide you in achieving maximum |

return and growth for your

business. From commercial and TO HELP END MODERN-DAY SLAVERY.
residential developers to agents

and investors, we understand the

complexities of your business. e il N2 DONATES ENOUGH

the organization behind this publication MONEY TO FREE TWO
and hundreds like it — is financially SLAVES FROM CAPTIVITY.

committed to end human trafficking.

Hechtman Group

Exceptional CPA services fo
small businesses with big plans

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we're able to break the chains of this horrible reality.

= 847.256.3100 L e Y m Rp @ ‘6} Visit n2gives.com to learn
— -

L more about our fight.
@ info@thehechtmangroup.com  www.thehechtmangroup.com @i
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While Stephanie delights in helping her clients purchase
homes, her first love has and always will be rentals. She
started as a leasing agent during her freshman year at the
University of Wisconsin-Milwaukee. She worked full-time
as a leasing agent and property manager for a company
with over a thousand properties all over the city, all while

earning her BBA in finance and international business.

Born and raised in Milwaukee, Stephanie frequently

visited Chicago once or twice a year after high school and

throughout college. Sure, she was interested in moving
By helping people find the perfect rentals in the city, to a larger market, but when she caught sight of the then
Stephanie cultivates long-term relationships of trust under construction Marquee at Block 37 in the Loop,
with her clients that often lead to their asking her to she stopped in her tracks and said to herself, “I have to
help them with their first purchase and beyond. It’s have that building. That’s mine.” Less than two weeks
how she has built her business and grown her team, later, she’d moved to Chicago to start the “lease up” of
Maven, with Compass, from a team of two to twelve the Marquee’s 690 luxury apartments, which she accom-

people in the past three and a half years. plished in just under fourteen months.

o "|"l.|r i
[ Ill.'{r:'lfllll.‘l;' !{{"{:":{j':: f
1 | LT

P» agent feature

By Chris Menezes
Photos by Ashley Gabrielle Photography

SPENNER

Stephanie and the Maven team.

14 - April 2023 Chicago Real Producers - 15



Looking for the next thing, Stephanie then
decided to start her own boutique bro-
kerage with her business partner at the
time. While her business partner held the
managing broker’s license, Stephanie built
the actual business—creating the name,
logo, office, and initial social media, as well
as hiring a social media manager, a pho-
tographer, and five agents—specializing in

rentals in the city.

Stephanie loved the freedom of being her own
boss, creating her own schedule, and maxi-
mizing the efficiency out of each day. After
she hit a ceiling with her former partner,
however, she realized she could do it all on
her own. That’s when she came to Compass,
started Maven with one other agent, and sub-

sequently grew it to a team of twelve.

“Having Caira Button as my partner and
the team I have now is the most rewarding
feeling,” shares Stephanie. “Every day I feel
so grateful that we all found each other.

We share the same vision for our business
and bring different skill sets to the table.
We have branded ourselves in unique ways
through social media marketing, especially
through my YouTube channel, LiveChi TV.
I’d say [we at] Maven consider ourselves

real estate influencers now.”

Today, Stephanie is extremely passion-
ate about mindset and being there for

her team. Her focus is on being the best
possible leader and mentor for them, to
build them up as much as she can. “The
best feeling is spending even just one hour
of my day pouring into my agents and then
hearing how motivated they feel after that.

It motivates me too!” she says.

Stephanie has always been an extremely
motivated individual and a hard worker.
From the time her second-grade teacher
recommended that she skip grades and go
straight into fourth grade, to when she got
her first “job” babysitting at ten years old, to
always holding two jobs as soon as she could
legally work, she has always been a hustler.
In college, she held three different roles
within the property management company

she worked for and went to school full-time.

16 - April 2023

Stephanie with her bestie and a couple Mavens.

Stephanie and Woodford.

When Stephanie needs a little extra
something, however, to get her mind-
set in the right place, she says she
either forces herself to go the gym at
Basecamp Fitness in the West Loop, or
just listens to her body and takes the
day off. Getting together with a few of
her teammates usually fills her motiva-

tion tank pretty quickly too.

Stephanie’s favorite thing to do outside
of work, however, is going out to eat

and trying new restaurants. She loves
discovering new cafes, restaurants,

and developments while riding her bike
throughout the city, and listening to Dua
Lipa. She also loves to cook, host dinners,

and travel to new places.

As Stephanie continues working her
niche, doing exactly what she loves,
there is no doubt that her continued
hard work will make Maven one of the
premier rental real estate teams in the
city, and she will proudly claim her

title as the rental maven of Chicago.

THE BEST FEELING IS

SPENDING EVEN JUST ONE
HOUR OF MY DAY POURING
INTO MY AGENTS AND THEN
HEARING HOW MOTIVATED
THEY FEEL AFTER THAT.

IT MOTIVATES ME TOO!
| #°F et Aq - #
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Stephanie with Caira Button, her partner and co-lead of Maven at Compass.
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INSPECTIONS We Back All Home Inspections with a FREE 90 Day Warranty!
312-401-0299 ¢ HAIPRO.COM

Markel-Ready Today.
Pay
Later.

Howz It Works

1. Check eligibility in minutes

fwilh o impact 1o credit score)
Gt started at

www. renovationsells comy chicagn

oD

Finance up lo Sso.000*
RResguest thie amiount Tor the proicet

3. No pavments, no interest for 6 months®
Upilate, sell, and move o
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Don't let your cllenfs gef e

Reach out and ask us how we help you get more referrals

from your clients compared to any other lender!

Dustin Schaff

Preducing Branch Manager | NMLS# 222644

‘ﬁ'&% ‘ @@[M]I][R[I@

‘\\

= Manmng Silverman
®," & Company

CERTIFIED PUBLIC ACCOUNTANTS

We're a CPA firm helping real estate
agents and investors understand and
minimize their tax liability. We empower
and educate our clients on the best tax

strategy to implement through
tax seminars, both locally
and nationally.

Adrian Scurtu, Partner
224-352-2645

175 Olde Half Day Road
Suite 290

Lincolnshire, IL 60069

Chicago Real Producers - 19



D) business article

By Melanie Everett

SO, YOU WANT TO GROW YOUR

NEWSLETTER

Ah, the email newsletter. It’s a tried-and-true
marketing strategy. It’s a lead generation tool. It’s a
place to be creative and express yourself. It’s a cost-
and time-effective “touch,” and it’s not subject to an

algorithm like social media is.

But an email newsletter can also be a ton of work,
so much so that it can often become an after-
thought. Trust me, I understand! Sitting down in
front of the laptop to crank out a newsletter can
feel like way too much work, especially after a long

day of showings.

At Melanie Everett & Company, my boutique real

estate brokerage, we put a lot of heart into our

20 - April 2023

monthly newsletter, the M&Co. Monthly. It’s
chock-full of content: buyer features, restaurant
recommendations, fundraising opportunities, fun
printables, team photos, and much more. We get
consistent engagement and maintain a pretty high
open rate, but most importantly, our newsletter

leads to new buyers and new sellers.

Our newsletter didn’t come together overnight.
It’s taken years to perfect the “M&Co. voice,”

and we’ve certainly tested many different con-
tent areas to discover what readers will click

on. Through lots of learning, we’ve figured out a
couple must-dos for any agent, team, or brokerage

looking to beef up their email newsletter:

Building Your List

* Giveaways are a great way to engage

and grow your audience. You can also
cross-promote giveaways on social
media to gain new subscribers. For
example, over the summer, we gave away
twenty gift cards to Jeni’s Ice Cream.
The response was overwhelming! And
we added dozens of emails to our list by
teasing the giveaway on Instagram first.
Tip: Have your subscribers reply to your
email to “earn the entry”—add in this
step. Reply back to them and you now

have an organic touch!

Establishing Your Content

* Make sure your content is authentic to

you. Brokerage templates can be a help-
ful starting point, but don’t be afraid to

brainstorm your own content.

+ Create segments that you can consis-

tently feature every month so you don’t

have to start from scratch each time.

My BIG MOVE
empowers YOU...

Crystal Kurzynski joins
The Michelle Bobart
Mortgage Team

Lk Contact Crystal today!
(773) 435-0667

ﬂw_l_’ WP NAE DN | A W 5 ST N e e it e, shed reslaconesieedscom g
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Our newsletter always opens with a letter from
the editor (that’s me!), and includes a buyer or
seller feature, as well as a “Things You Should
Try” section that spotlights restaurants, books,
shops, and the like. After that, it’s just a matter
of coming up with one or two unique segments/
articles for each newsletter.
+ Create a content calendar for the next
six months that includes your monthly
themes, for example, and any collabora-

tions you want to do.

Taking Your Newsletter to the Next Level

* Optimize the inbox preview function and
open rates by using punchy, preview text.
Preview text is the secondary headline that
pops up in a subscriber’s inbox.

* Make sure your newsletter supports your
business goals by adding a call-to-action
each month. For example, at the end of your
newsletter, mention how important refer-
rals are! We recently added direct links to
our buyer and seller inquiry forms, and we
were surprised by how many people filled a

form out straight from the newsletter.
Additional Q&A:

Q. How much time does it usually take us to
build each newsletter?

A. For us, it takes two to three hours to write
and perfect each newsletter. We then do
another half hour of testing to make sure it

will function properly online.

Q. Do you have multiple newsletters?

A. We have just the one! We’ve thought about
doing a separate email for clients centered
around home maintenance, but we are focus-
ing on growing the M&Co. Monthly first.

Q. I've read your advice, but I'm curious, what
is your open rate?

A. On average, 48 percent! The average open
rate in our industry is 26 percent, so we feel

pretty proud of that stat.

Q. When is the best day and time of day to
send a newsletter?

A. Admittedly, we haven’t tested this much,
but we know it can vary by subject matter
and audience. MailChimp allows you to A/B
test send times to help you determine the best

time for your audience.

Q. Is there a way to ensure my email newslet-
ter will appear in the Primary tab in Gmail?
A. Not really, although you can ask your sub-
scribers to drag your email to their Primary
tab. That may help for future emails. You can
also use Litmus to find out which tab your

newsletter will probably go to/appear under.

Q. How can | avoid spam filters?

A. Using a reputable mail sender like
MailChimp or Constant Contact is your best
bet! They should have all the deliverabil-

ity software in place. Make sure you don’t
remove the Unsubscribe link or try to make
it invisible: it is required by law! You can also
use a tool like Mail Tester to test the “spam-

miness” of your email.

Q. What software do you use?
A. MailChimp. It’s remained easy to use over

the years, so we've stuck with it.

Now, what are you waiting for? It’s time to
start writing your next or new newsletter! I

promise it’ll be worth it.

About the Author:

Melanie Everett is the founder and manag-

ing broker of Melanie Everett & Company, a
boutique brokerage in Chicago. She keeps edu-
cation at the forefront through “So You Want
to Buy a Condo,” a seminar that has guided
thousands of first-time homebuyers through
purchasing their first home. Melanie lives in
Lincoln Park with her husband, Andrew, and

her two daughters, Holly and Annie.

The perfect home deserves
the perfect loan.

With home loans for all of your clients' home
buying needs, there has never been a better

time to check out CrossCountry Mortgage!
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David Frank

3400 Dundee Rd. Suite 320
Northbrook, IL 60062

Phone: 773-255-6499

Fax: 425-928-4061
thedavidfranklawgroup.com

david@frankesq.com

-20+ Years of Residential &
Commercial Real Estate Law
Expertise

- Seamlessly Taking the Baton
from Contract to Closing

B We Keep the Deal Moving

- Fast, Efficient, 7 Days a Week
Responsiveness

LWAYS KEEPS YOU IN THE LOOP

The David Frank Law Group

Real Estate Law
Estate Planning
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partner
spotlight

By Lauren Young
Photos by Caleb Pickman
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It seems that we have navigated our way to the cancellations and rescheduling, POAs, and more. We were

other side of the acute pandemic years, as well as all trying to figure out the ‘new’ real estate world as the
the hectic real estate market it sparked. We have closing rules were changing daily.”
more time now to reflect and even act on the oppor-
tunities for personal growth that that experience “My team and I worked very hard to minimize any confusion
helped foster. This is true not only for REALTORS®  and uncertainty for our clients at every step of the way,”
but other real estate pros, like Lisa J. Saul, partner,  she adds. “Home buying and selling can be extraordinarily
and chair of the Real Estate Group at the Forde & stressful, and adding in the unclarity and other factors the
O’Meara LLP law firm in Chicago. pandemic brought with it just added additional stress.”
“These last three years have brought about tre- In addition to the work-related pressures of a high-volume
mendous change,” affirms Lisa. “Low mortgage period, the constant market changes, and having to adjust to
interest rates created a home-buying frenzy. Not working from home (and virtual school, for her kids), Lisa was
only did we have our normal deal workload at our  faced with a devastating loss. At the beginning of 2020, Lisa’s
firm, but we were also managing more exten- partner of eight years, Stephen Beitler, passed away. To cope,
uating circumstances than ever before: client Lisa threw herself into work and leaned on her family.
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“Steve’s passing turned my world upside down,” she says.
“The uncertainty of a future without him, coupled with the
uncertainty of the pandemic, was very challenging. Other
than my family and the time I would spend time with them,
it was my job that gave me the biggest source of comfort

during this time.”

One of the biggest lessons Lisa learned during this difficult
period was the vitalness of empathy: how much she and
everyone needed it, and so, how important it was to put her-
self in the shoes of her clients, partners, and teammates and
find solutions to their unique challenges. She also embraced
some advice Steve had given her in a new way. “Steve
encouraged me to start and grow my business, and I credit
him with helping me to learn ‘not to sweat the small stuff.”
These two mindsets helped her to continue to stay focused,

prioritize her clients, and pour energy into her team.

Lisa enjoying a game with her two sons.
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“I have a wonderful team, and I could not do what I do

without them,” Lisa says.

This team includes senior paralegal Jena Annis; attorneys
Jeffrey Nimz and Chris Tateo; and frontline leader Kay
Brubaker. Together, they follow the motto “treat every cli-
ent like they are our only client,” which helps them focus

on personalizing their client partnerships—personalizing

everything from communication preferences to bonus ser-

vices all while emphasizing empathy in all they do.

“We listen to each client’s concerns and remember them

throughout the process so that everyone feels at ease,” she

26 - April 2023

explains. “We want to provide our white glove service

for all real estate transactions for years to come.”

The team finds no greater reward for all they do
than seeing a first-time home buyer come back

because of their positive experience.

“When a previous first-time buyer returns to sell
their property, it is fun and rewarding to see what
direction their lives have taken,” says Lisa. “I feel
as though my team and I have created a special
real estate family. There is no better indicator of

success than repeat clients.”

Over these past couple of years, Lisa has seen

how important it is to prioritize self-care for her
overall wellness and professional success. “With
the pandemic and Steve’s passing, I now realize
how uncertain life can be,” Lisa says. “I am a better
attorney when I put my ‘oxygen mask’ on first. It is
so important to take care of myself. When I do that,

I am a better mom, attorney, friend, and person.”

When she’s not busy serving clients, Lisa fills up
her oxygen tank: She and her sons, Jonah (14) and
Max (13), visit their family home in Michigan, and
you’re likely to find these dedicated fans cheering
on their favorite Chicago sports teams. A lover

of country music, Lisa recently took her sons to
Nashville to see their first Garth Brooks concert,
and hopes to convince them to add more country
music to their playlists. “I have a long way to go!”

she says, laughing.

Her appreciation of uncertainty has forged a new
strength in her too. “Whenever I face a new chal-
lenge, personally or professionally, I simply try my
best, knowing everything works out in the end,”
Lisa says. “Perhaps not always in the way I think or

hope it will, but it works out how it is supposed to.”

Lisa’s strength and the sincere empathy she and
her team provide, will only enhance the white glove
service they give their real estate clients, now and

at any time of uncertainty.

To reach Lisa and to learn more about the services
Forde & O’Meara LLP provides its clients, visit their
website www.fordellp.com or call 312-641-1441.

£L

Whenever | face a new
challenge, personally or
professionally, | simply
try my best, knowing
everything works out in

the end...Perhaps not
always in the way |
think or hope it will,
but it works out how
it is supposed to.
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\ simple way (o elevate the homebuying experience
Will Madden

VP of Morgage Lending

O (773) 360-0836 1 C: {847) 946-6204
properate.com/WillMadden
willmaddengproperrate.com

Your clients are booking for the best possible homebuying experience with loan oplions
customized to their needs. And that’s exactly why I'm here

My team and | are always available 1o help you and your clients with a home purchase

or tefinance. Ul do whatever it takes lo make the process seamless and simple on their
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1800 W Larchmont Ave, Suite 301

Find out why agents and clients both love working with me. Let's talk!
Chicago, IL 60613
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Financial Advisor

847-969-2585
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A LAW FIRM FOCUSED
ALL THINGS REAL ESTATE.

Offices in downtown Chicago and Burr Ridge
serving all of Northern lllinois and Southern Wisconsin

312-606-9529

Transactional: Residential - Commercial - Closing - Zoning - Development ’
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cover story

By Chris Menezes
Photos by Prestige Real Estate Images Inc.

“A lot of people were coming to the bank and being
. turned away for loans due to strict bank policies. The
entire system and the culture didn’t feel gratifying,” he

f
y
e . explains. “I could not pay it forward in any capacity.”

Rafay, who immigrated with his family to the

. United States when he was fifteen years old,

'[ believed in the American Dream. He knew there was
more opportunity for growth than he was currently

experiencing on both a pro-

L

fessional and personal level.

Then one night, after coming
home from work exhausted,
he stumbled upon Bravo TV
re-runs of Million Dollar

Listing Los Angeles. In season

sy’

\

one, an episode opened with

an eighteen-year-old real

A\

estate agent who introduced

himself as one of the top

B

agents in L.A. Rafay’s interest

=
F o
*

piqued. He had something to
believe in. “Buying a piece of
America is one of the biggest

achievements in life and one

R
!‘!

SR imhaNes
[

that many people can only

L
1

dream of,” opines Rafay. “I

wanted to be a catalyst for

that mission [make the dream

i

n

of homeownership come true],

-

especially being as I am an

immigrant myself.”

“I also realized real estate
provided the lifestyle I wanted
and had been missing. The
real estate/sales entrepre-
neurial career was much
more up my alley and would
allow me to control my own
destiny,” he says. But his moti-
vation went deeper than that.
“I was provided the opportu-
nities to taste the American

Dream, and I felt it was only

fair to do my best to pay it for-

ward and help others achieve

PURSUING A LIFE OF PURPOSE | : | : S it too;” affirms Rafay.
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Rafay grew up in the city of Lahore, Pakistan, which sits near the border of
India. A natural-born salesperson, he was just ten years old when he executed

his idea to handwrite pamphlets and sell them in the subdivision he lived in.

“I’'ve always enjoyed sales and the art of negotiations,” he says. “When I

discovered real estate, I wanted to use my gift of understanding people, the

art of negotiation, and my sales skills to make a difference in people’s lives

and be part of their journey to homeownership.”

Rafay recalls the strength he needed to overcome the culture shock and
necessity to get back up after getting knocked down as an immigrant. Being
thrust into a new culture required him to stay on his toes: he learned to be
an improviser, an overcomer of obstacles, and a street fighter of sorts. But he

had his father’s example to look up to. “I’ve inherited my work ethic and grit

from my father. I've always been the underdog and always had to prove peo-

ple wrong when they underestimated me. Actually, it fires me up even more.”

Rafay went on to attend DePaul University and earned his degree in
finance/business administration. While he had the drive and demeanor for
a career in real estate, he still struggled to get started in 2014 after getting

his license. He had zero financial backing, no clients, and no experience.

Rafay’s persistence and willingness to go the extra mile for his clients and
his business won him Rookie of the Year that same year, and have since
allowed him to surpass many other milestones in his career. Today, as the
principal and team lead, Rafay runs the Qamar Group with Compass, which

consists of four partners and thirty-five team members.

“Real estate is a pretty competitive market and making
your mark in such a large pool of talent is a lot of work.
You have to be in the zone constantly. There is no such
thing as balance: there are times when you have to
work very, very hard [without balance] to accomplish
things that others may not be willing to, and there

Rafay with the tearm. are times when you have to compromise—there is no

balance in entrepreneurship. But if I wanted balance, I

Photo credit: Qamar Media would still be working my nine-to-five job,” he says.
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Rafay with his fur babies (Nara and Taro)
and his parents (Sohail and Nicki).

Photo credit: Qamar Media
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Since forming in 2019, the Qamar Group has doubled in
sales every year. However, in 2022, they decided to pull
back the reigns and restructure the entire team. As of today,
the Qamar Group operates in three states—IL, WI, and
MI—with the goal of using the blueprint of success they

created in Illinois to gain traction in additional markets.

When Rafay isn’t working on his business, he enjoys
masterminding and brainstorming ideas with other entre-
preneurs. He also loves to travel and has a standing goal
of visiting three countries every single year. He’s been to

over thirty so far.

Always trying to learn new things, Rafay is a big Audible
and podcast listener. His favorite authors are Jordan
Belfort, Ray Dalio, and Chris Voss. He also loves spending
time with his team members, brainstorming, talking strat-

egy, or just shooting pool.

With the drive and passion that Rafay has for the business
of real estate, it will be exciting to see what he is able to
build and the ground he will continue to break, as he con-

tinues to pursue his life’s purpose.

3 -...-ﬂ"ll Sanmab’

SimEbEs ELITER T
RN g oAt S aat gy
A A T
gzige

T T

I T ———

1 T
i _u\..u.....:-"%":ﬂ:n:;l F;

B il i 5 i WA E
Pl FIETRErImaAmaARAIRIAA

LISA J. SAUL, ESQ.

191 N. Wacker Drive, 31st Floor
Chicago, IL 60606
847-910-2317 | Isaul@fordellp.com

www.fordellp.com



Ryan Pierce

ISTHANKFUL TO BE YOUR
"GO TO" LOCAL LENDER!

you can trust that [ will find the RIGHT boan fior you!

HOME LOANS

At Bay Equity, our virtual tools make
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(847) 732-0507 | sonyamartin.com
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McMﬂéisﬁfter

Painting & Decorating
“Where Vision Becomes Reality”

s The Right Color“_Makes
—‘Lia All The Difference

|

SEEVING CHICAGCO & SUBURBS

Kevin McVicker, Owner
. GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting:.com
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On the Move

“The most fulfilling aspects
of real estate for me are
helping my clients and
mentoring new agents. I
love coaching and pumping
people up. This can be a
really tough business. It’s
competitive. So, it helps

to have a group to support
you and bounce things off

of,” she says.

After almost two decades
in Chicago and several
years in the real estate
business, Maggie is still on
the move today, bringing
her grit and energy to a
diverse array of other proj-

ects and causes.

Reflecting on her early
years in Chicago when she
was struggling to establish
herself, Maggie is thankful
that her path has led her
to where she is today and
is motivated to make a
positive and lasting impact
in Chicago through her
various endeavors. “I love
this city and have a lot to
be grateful for,” she says. “I
feel a responsibility to do
what I can to contribute to

its betterment.”...

ekt
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REAL PRERUEERS SPECIAL PROMOTION

WITH
CHRISTINE
MATSUNAGA

FASHION STYLIST OF

tristin

Q: How does tristinstyling obtain the latest exclusive
luxury items first every time?

A: We have access fo the hottest items before they become available
to the general public through the relationships I've cultivated within the
world's leading luxury refailers throughout my 20+ years in the styling
industry. We are able to generate and maintain these connections
parfly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new ouffits by using pieces
from their current wardrobe, combined with high end investment
pieces, or fabulous inexpensive pieces to make a great ouffit. While
some stylists might find it challenging to work within a budget, | find it
fo be a lot of fun. | love to show clients how fo find amazing pieces at
unbelievable price points!

Q: Why do people need tristinstyling when so many
retailers offer styling services for free?

A: While styling services in refail sfores are nice to have access fo,
customers are limited to shopping only in that one store. Clienfs who
want to create a cohesive wardrobe that is unique fo their personal
style choose to hire us for personal shopping audits because they
benefit from learning how fo expand their own wardrobe by shopping
all the current frends available from all retailers.

goosehead

INSURANCE

CONTACT
TRISTINSTYLING INC.
208 N GREEN ST.
CHICAGO, IL 60607
TRISTINSTYLING.COM

LET'S GET SOCIAL
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People are Talking about the
Goosehead Difference. ..

“| trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner

=y

goosehead

INSURANCE
“The Power of Choice”

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

Gooseheadinsurance.com/agents/kristine-pokrandt/

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

Michael . leigh. | ~ orders@appraisalsolutionsgrp.com

Let your business BLOSSOM w
T A T R T

.

NEEDMATLITLEE

When you work with us your clients

close with confidence - consistently.

MORTGAGE
HOME SERVICES

HIGHLY TRAINED

AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
e COMMERCIAL LITIGATION

300 North Martingale Rd.

Suite 725
Schaumburg, IL 60173
(224) 353-6346

i

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

At Trivedi &

Khan our

attorneys and
paralegals have years
of experience helping
individuals, families,

/ investors, developers and
business owners in every
aspect of residential and
commercial real estate.

Our attorneys will ensure that the
client's interests are protected,

will deftly move the
negotiation process along,
and get to closing.

550 W. Washington Blvd.
Suite 201
Chicago, IL 60661 . .
(31 2) 612-7619 ﬁ@ Tflvedl & Khan
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on the rise

By Lauren Young
Photos by AbiV Photography

in doing work in which your actions will directly
affect your return. This is the biggest reason why I

am an entrepreneur.”

When one door closes, another opens. When Amy
was in grad school, her parents decided to sell the
Chinese takeout restaurant they’d owned for twenty
years and retire. But they had since grown bored
of retirement. Right when Amy needed work, they
approached her to help them open a larger estab-

lishment. Together, they opened Wu’s Chinese
Cuisine in Schaumburg.

A TASTE WAS
ALL IT TOOK

The long, draining hours of being a restaurateur
soon wore on Amy, however. Because she was
an owner and operator, she was required to

be on-site most of the time and had to fill in
wherever and whenever needed. High staff
turnover rates and the long list of mundane,

repetitive tasks, all typical to the industry,
exhausted her quickly. So not long after
they opened the restaurant, Amy began to
search for her true passion.

“In the past, my mother had often suggested
that I become a REALTOR®,” Amy says.

Initially, Amy thought she would pursue a “Back then, I had little exposure to real

career in medicine. She became a certified estate. I once interviewed with a broker-

age just for the heck of it, but I decided to

decline as it didn’t pique my interest.”

nursing assistant at age seventeen, worked
in an internist’s office in high school, and

volunteered at numerous hospitals. And

after she received her bachelor’s in commu-

She decided to look at it again. “After

nications and media from DePaul University, much research, I made the decision to

she got a job as an ER scribe. But while there, earn my real estate license,” she says. “I

she was confronted with some unforeseen wanted to be able to work on my terms

realities about her chosen career path. “While and my hours, and do something in

I was not deterred by blood or gore, I gagged which my work would directly affect

horrifically after one whiff of a cyst being the return. In other words, I wanted

drained,” she recounts. That and the lack of more control over my life.”

sleep due to medicine’s notoriously long work
shifts made Amy decide to “bid farewell to my In the early days of her new
medical school plans.” career, Amy’s biggest obstacle
was believing in her ability to
She went on to obtain a master’s in social entre- find clients and serve them well.
preneurship from the University of Southern

California. After moving back, she faced difficulty

finding work, so she took a job in healthcare technol-

Now, four years later, Amy gives
credit to many mentors, leaders,
and other agents—names that

ogy. But when this job, too, proved not to be what she include Antje Gehrken, Matt

was looking for, she resigned. Silver, Tommy Choi, and Joel
Holland—for giving her the

“After my experience at the healthcare technology confidence to succeed even

company, I vowed that I would never work for some- when she didn’t always know

one else again,” she says. “Today, I am a firm believer exactly what to do.
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| Amy doing aerial yoga.

“At the beginning, the operating princi-
pal at my brokerage, Tyler Lewke, told
me to ‘learn by doing,” which stuck with
me,” says Amy. “Even though I did not
have all of the answers, I started doing

the work and working with clients.”

Amy gobbled up as many resources
available to her as she could. She worked
with a productivity coach, took many
MRED courses, watched videos, shadowed
seasoned REALTORS®, went to networking
events, and asked a ton of questions. Soon,
all the lessons sunk in, and she began to see

the results of her hard work.

She has since expanded her involvement in the
Amy hiking amongst the

industry. She is passionately active in the Chicago JLELLEGITS 9L

Association of REALTORS® Young Professionals
Network. She joined their advisory board soon after
earning her license and currently serves as the 2023
YPN Chair. She is also heavily involved with AREAA
(Asian Real Estate Association of America) Greater
Chicago and will be the national chair of its young pro-
fessionals committee, theEDGE, in 2024. And Amy was
among the select few chosen by CAR® for its inaugural,
2023 Leadership Accelerator Class.

Looking to the future, she hopes to continue to leverage
these groups and other resources to improve her client
service and grow her business all while helping other new
agents find their footing.

“If it weren’t for some phenomenal leaders and mentors who
took a chance on me and instilled in me the belief that I could
be successful, I wouldn’t be where I am today,” Amy says. “I
hope that today’s leaders will look out for newer professionals

in the business and share opportunities with them.”
“Sometimes all it takes is a nudge, a conversation, or help with

opening a door to change someone’s life for the better,” she affirms.

Clearly, Amy has her eye set on growth and paying it forward.
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Creative Solutions for Self-Employed Borrowers

Work With Me Today And I'll Show You Why Corby Mortgage
Has Been My Only Home For 22 Years

We Are a Self-Employed Borrower Specialist
& Offer Some Of The Best Alternative Income
Documentation Solutions.

/]r// Schneller recently helped us

secure a mortgage for our new home
(as well as for our previousone). He
isan absolute pleasure to work with
and helped hand-hold my wife and I

CORBY MORTGAGE

throughout the process. He’s always
available and willing to offer
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Guaranteed on-time closing
or your buyers get $5,000

Finding the right home is exciting, and we're committed to making homebuying as easy
as possible. The Chase Closing Guarantee' will give your buyers the confidence they need
to plan their move. We promise an on-time closing in as soon as three weeks to give you

and your buyers peace of mind, or they get $5,000, if they qualify.

Visit chase.com/cg for more details about closing fast.

Contact me today — I'm here for your buyers:

Robbine Kim, Senior Home Lending Advisor
T:(847) 222-3317

robbine.kim@chase.com
homeloan.chase.com/robbine.kim

NMLS ID: 955580

Scan to visit my website

CHASE

"Eligibility, timing and documentation requirements apply. Contract closing date must be at least 21 calendar days after receipt of a completed mortgage application, supporting documents and a fully executed purchase
contract. Loan type, property type and other restrictions and limitations apply. This offer is subject to change at any time without notice. The Chase Closing Guarantee may be reported on Form 1099-MISC. Your clients
should contact their tax advisor or the IRS for more details. For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12
CFR1026.2(a)(2).

@ Home lending products offered by JPMorgan Chase Bank, N.A.

©2022 JPMorgan Chase & Co. B0922-797270 103590AW_18182319

One Call.
One Solution.

JOSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

I SOO-GOT- PﬁESTS?,.! -;osepestcéntrol.(;om

> TUDIO Lelex

MARKETING &
PERSONAL BRANDING

ol WA ‘

Project proceeds

We offer a suite of Strengthen your N
marketing services to personal brand and tell donated to a non-profit
help you attract new your unique story of your choice

clients

ABOUTUS

Studio Celex is a full-service
marketing and personal branding GUHE SEH\”GES
agency based in Chicago. Our
mission is to help businesses and
professionals reach their goals by
communicating their “X - Factor”
with high impact, authentic
storytelling and utilizing
corporate-tested, proven
marketing techniques.

Digital Marketing
Social Media Management
Personal Branding

Public Relations

WWW.STUDIOCELEX.COM
708.790.9908

A Sound Investment

Reduce exterior noise by up to 95% using our proven methods.

Increase in marketability of your property.
Ability to sleep soundly through the night.
increase in overall cardiovascular and mental health.
Better relations with neighbors.

Increase in productivity at work.

Create a peaceful environment for your customers.
Isolate a room or home for added privacy.

1\ Click or visit
Jin i visi g m

Y=  soundproofchicago.com X
"l (708) 307-5857 [ yelp®
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success: he is able to provide his

S t u a rt . clients with practical, relevant,
and valuable advice. He takes
pride in his ability to explain
complex or technical issues in a
way that makes sense to buyers,
sellers, and property and home-

owners, ensuring that they have

WITH KEESHIN INSPECTION SERVICES all the information they need to

maintain their properties as well

as make informed decisions. And
when it comes to historic homes,
he is also able to give clients

firsthand knowledge and advice

partner spotlight

about historic district and pres-
Photos by Sonya Martin ut 1 1c distri P

ervation easement requirements.

Stuart Keeshin, the president
and owner of Keeshin Inspection
Services, is about to celebrate
his thirtieth year in the business.
He established himself long ago
as one of the most trusted and
go-to residential and commercial
inspectors in the city, and one
that specializes in luxury proper-

ties and historic homes.

Stuart found his love for home
renovation and architecture in his
twenties. “After college I bought
an unoccupied apartment build-
ing with a fraternity brother that
needed a total renovation. It took
every penny I made and could bor-
row to finish it, but I truly loved
the whole process of renovation,”
he says. Bitten by the bug, the two
friends went on to do more, both
for themselves and as contractors.
Seeing his talent and expertise, the
REALTORS® Stuart worked with
kept asking him to do inspections
for them. “Doing inspections
quickly turned into a full-time

business for me,” he explains.

Keeshin Inspection Services

opened its doors in 1993. 1§ et m

Stuart’s years of hands-on expe-
rience in construction, especially

with old houses and buildings,

is one of the reasons behind his
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Stuart has been an ASHI
certified inspector for his
entire career. This certifi-
cation requires more con-
tinuing education and has
higher standards than
the industry’s licensing
requires. And his services
include thermal imaging

and radon inspections.

He provides all of his cli-
ents with a comprehen-
sive report that educates
them on the condition of
the property, and it fills
him with great satisfac-
tion when he knows he
has helped to alleviate
some of their stress.
“When clients, partic-
ularly buyers, leave an
inspection confident
that they now have the
answers to the questions
they were losing sleep
over, you can see that a
weight has lifted off their
shoulders. That’s a great
feeling,” he says.

He loves it when clients
accompany him on an
inspection. “It’s a great
time to talk about the
nuances of the home and
help them understand
how their house or build-

ing works,” he explains.

Stuart is glad of the
changes he’s seen in
buyers over the years.
“Buyers seem more
educated and comfort-
able about being part
of the process than
they used to be. I love
it when they’re engaged
and asking questions.
But I also understand
when clients who are

not “house people” feel
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| TAKE THE TIME NEEDED TO EXPLAIN AND ANSWER
QUESTIONS BECAUSE WHETHER THEY’RE BUYING A
HOUSE, CONDO, APARTMENT BUILDING, OR SMALL
COMMERCIAL PROPERTY, IT’'S A HUGE PURCHASE THAT
THEY REALLY NEED TO FEEL COMFORTABLE WITH.

intimidated by the systems in newer houses—they often don’t learn about the home they’re purchasing so
know where to start in terms of asking questions. I think I'm they not only know what they’re getting, but
good at reading where my clients are at in that respect, and I also how to enjoy and maintain it.”

take the time needed to explain and answer questions because

whether they’re buying a house, condo, apartment building, or

small commercial property, it’s a huge purchase that they really

need to feel comfortable with.”

Today, nearly all of the business of Keeshin Inspection Services is
based on referrals and repeat clients—REALTORS®, attorneys,
mortgage brokers, and past clients alike. “What’s really been fun
lately is doing inspections for second-generation clients and just
recently, a third-generation
client too! Seeing the same
family every five to ten years
has been wonderful,” says
Stuart.

When he’s not working,
Stuart enjoys spending

time with his pitbull mix,
Grover, and enjoys taking
out-of-town guests on tours
of Chicago, especially the
architectural boat tours. His
love for historic homes has
never waned: he’s owned and
restored many old Chicago
buildings including one that
predates the Great Chicago
Fire, and he currently lives
in a historic home with a
preservation easement that
was built in 1896.

Even after completing now
over 12,000 inspections

in his career, Stuart is not
one to rest on his laurels. “I
know people are counting on
me. Not showing up is not
an option.” And he’s always
happy to hear from past
clients with questions about
their home, even years after

an inspection.

“When you can earn a
living doing something that
you really love, that’s true
success,” says Stuart. “I still

love doing inspections every

day. I love helping people
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EXPERIENCE THE
DIFFERENCE

The financial decisions you make today can impact you in the
future. Let's talk about how | can offer a customized
approach to your financial goals and neads,

Show your clients you value them
MAKE ITLOCAL. MAKE ITiCANDEE.

‘ AV Morgan Lougee

312-368-3717

- mlougee@financialguide.com

‘ ‘ Westpoint Financial Group
1 M Franklin 5t, Swite 2470,
Chicago, IL 60604

“." E ST P O I N T CA Instrance License # OMITT13

&

a MassMutual firm

Be treated the wav you g ! i .
treat yvour clients. . 3 A Sam Abazari
ai Y. ] Loan Originator
\ NMLS ID 1979655
UMortgage
NMLS ID 1457759
C: 617-935-5790

umortgage.com

Custom Apparel Branded Media Online Stores
Closing Gifts and Sets

www.icandeemarketing.com | 773-754-0493

=T EMLE-N-TE WA NN NG

Fl/\K It Pe Opie Painting & Drywall | General Handymen

www.fixitpeople.com

HANDYMEN PAINTING ELECTRICAL * Personal Touch * Theme Party Book
N ) * Coordination * Printing
0%: ;\ ? Read our reviews! o Full o Thermography
> e 1 o Partial o Flat
SARATING yelp%s * Wording o Letterpress
Angies list * Calligraphy * Quick Turnaround
DRYWALL CARPENTRY PLUMBING s e

y'y of ~

CALL LINDA TODAY TO GET STARTED!

847-903-2148 papertoparty@comcast.net

papertoparty.com

312.898.9300 | info@fixitpeople.com 2837 N. Halsted, Chicago IL, 60657
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REALTOR®
to watch

a

KEN DOOLEY

Photo credit: Alina Tsvor

Compass

twenty-three years

The opportunity to become an entrepreneur and
an interest in the many unique neighborhoods of
Chicago.

Relationships. If you don’t focus on relationships,
whether it’s establishing new connections or
nurturing those you already have, you won’t be in

business for long.

Trust. My clients trust the advice and guidance that

I provide. With twenty-three years of experience to
draw on, I can put today’s market in perspective for
my clients when compared to past market condi-
tions. I can help them make informed decisions when

buying and/or selling.

Expanding my team and leveraging our combined
experience, connections, and the Compass platform

to grow our market share.

Always be doing something. The phone doesn’t ring

on its own and if things are quiet, you need to change that
by marketing, networking, nurturing, and utilizing the tools

at your disposal.

I enjoy traveling with my family and exploring different places.

I enjoy sports in general but in particular cycling and rugby.

Start using a CRM as soon as you start a career in real
estate. Maintaining and updating contacts with notes and
relevant information will be invaluable when communicat-
ing with current clients, past clients, and your sphere of

influence as you progress through your career.

I remind myself that if I don’t take care of today’s work,

there’ll be even more to do tomorrow.

I think it’s great. With twenty-three years in the busi-
ness, I have learned a lot, so watch what I do in the next

twenty-three.

I like travel, adventure, and sport and in 2021 I combined
all three and cycled 720 km from Paris to Nice. I will fol-
low that up with a 520 km ride from Barcelona to Valencia
in 2023.

“Very friendly, thorough, and honest -- they made
the process so easy and enjoyable.”

~ Karen E. via Google

Michael H. Wasserman, P.C. M-‘:;
Real Estate Law Firm
Focused on closings since 1991

=

John Aylesworth
Lead Attorney
lii john@mhwasserman.com

MHWasserman.com
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TAKE YOUR

LIFE

TO A HEALTHY
NEW LEVEL.

Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster progress
and higher satisfaction.

OFFERING WELLNESS AND FITNESS 5 - 'l 1 =

TRAINING TO RESIDENTS AND .
EMPLOYEES IN THE DOWNTOWN
CHICAGO AREA TOWERS

708-476-5328 M {
SunnyBiggyFitness@gmail.com
Mobile Services Available

In The Chicago Area
www.sunnybiggyfitness.com

OE£50

MORE THAN JUST YOUR
REAL ESTATE LENDER
Mark Buford | 773-858-8320 | MBuford@LimaOne.com

A s I A s, - ——
FIXUFLIP MULTIFAMILY CONSTRUCTION ~ RENTAL
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You Dont Have To Go "On The Hunt’
For The Perfect Closing Gift




P> commercial agent

By Lauren Young
Photos by Prestige Real Estate Images Inc

“I get a thrill whenever I drive past what used to be a vacant,
dilapidated mixed-use building and see [instead] thriving
businesses and happy residents,” says Moses Hall of MoHall
Commercial & Urban Development. “To know that I had a hand in

the process of reshaping a community is super rewarding.

Moses’s passion for redeveloping communities began during
his childhood, growing up in a run-down apartment complex in
the Bronx. His father, Eli, emigrated from Jamaica to New York
where he met Moses’s mother, Henrietta, who was from Florida.
The two worked tirelessly to provide opportunities for their fam-
ily, eventually moving them to a stable community in Queens and

encouraging Moses’s natural musical talent.

“I started playing piano at the age of seven and played regularly
in my small Baptist church,” remembers Moses. “I made it into
the prestigious LaGuardia High School where I studied jazz
piano performance.” LaGuardia is the school the 1980 movie
Fame is based on. Its famous alumni include Jennifer Aniston,
Al Pacino, Liza Minnelli, and Nicki Minaj.

Next, Moses moved to Chicago to attend Columbia College to
learn the music business. Because of the early lessons his par-
ents taught him about hard work and financial responsibility,

Moses was set up for success.

“I have always been good with money, opening my
first savings account at age six,” says Moses. “I would
take my weekly allowance and birthday money to the
bank. When college rolled around, I had a stash that
afforded me a nice start freshman year. I was able to

afford my own apartment at the age of eighteen.”

Like many college graduates faced with finding
employment, Moses found it difficult to get a job
in his field. He took his business training and
successfully launched
a premier commercial
events loft space in
the South Loop called
MoHall Lofts, offering
space for photography
and videography
production shoots, pri-
vate events, and reli-
gious services. During
this experience, he
caught the commercial

real estate bug.

“In 2014 I earned

my license, joined a
primarily residen-
tial brokerage, and
was appointed the
commercial broker

of the firm,” says
Moses. “After work-
ing for several firms
and learning how to
conduct basic transac-
tions, I decided to branch out on my own. Now at
thirty-two years old, I have never been a tradi-
tional employee. I have been able to successfully

sustain my lifestyle as a full-time entrepreneur.”

As a commercial REALTOR®, Moses is able to
indulge his love for data, analytics, and business,
and make a difference in local neighborhoods at the
same time; he’s passionate about contributing med-
ical centers, restaurants, office buildings, and other

enhancements to the communities that need them.

“It’s one thing for a resident to find their dream
home,” explains Moses. “But what amenities can
enhance their experience in living in a neigh-
borhood? Chicago is such a beautiful city, but
after years of disinvestment, many local neigh-
borhoods have deteriorated. My goal is to uplift
these communities.”
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In 2019, Moses launched MoHall Commercial & “So many opportunities have come to me based on my work ethic

Urban Development as a full-service commercial and the relationships I have built over the years,” says Moses. /h
real estate brokerage, committed to representing “It’s important that commercial practitioners and residential ‘ |'l' : g ﬁa
the interests of investors, landlords, tenants, and REALTORS® work together on building vibrant communities.” 4 s E ﬁ"
property owners. His firm represents all asset CALIBER es | wnf—

HOME LOANS
classes—from retail and office to multifamily and  In the communities where Moses next chooses to focus his atten-

industrial real estate. Since he opened his doors, tion, there’s sure to be music in the air. MORE LOAN

Moses has earned a strong reputation among

clients and partners, earning awards as a top O PTI O N S M A Z E K
producer and other achievements. He hopes to | B ETTE R

' LAW GROUP

SERVICE

propel this success into helping revitalize historic

neighborhoods and develop new enclaves.

Going Beyond the Transaction to Protect
: " All of Your Clients' Assets

IT’S IMPORTANT

THAT COMMERCIAL
PRACTITIONERS AND
RESIDENTIAL REALTORS®
WORK TOGETHER ON
BUILDING VIBRANT
COMMUNITIES.

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

CALIBER HOME LOANS \ Michael Mazek

Founder & Attorney

Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 N. Lincoln Ave.
Chicago, IL 60613
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“Chicago used to have thriving arts districts and

blues venues, and I want to bring that back to the
city,” says Moses. “I want to bridge my love for

music and real estate by making Chicago an enter-

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

tainment hub like New Orleans’s Bourbon Street
or Broadway in New York. We have the creatives,

we just need to showcase their artistry.”

‘When not working on his business, Moses
supports local organizations like All Chicago. Its

mission is to prevent homelessness by helping

families facing eviction with job placement and
other services and resources. Moses also founded
MoHall Music Publishing, a company that is
“exclusively dedicated to supporting the needs

of songwriters, artists, and partners.” They take
care of musicians’ publishing rights so as to help
ensure they earn royalties whenever their songs
are streamed online, played on the radio, or used

in commercials. MoHall Music Publishing is also

dedicated to investments in revenue-generating

music copyright assets.

Looking forward, Moses aims to continue to

build up Chicago communities through his

firm’s work and his community involvement.

BLAIR CROWN
DESIGN

224-707-0138
BLAIR@BLAIRCROWNDESIGN.COM

Even as the market changes, as it has in recent
years, especially in the commercial space, he

knows his early lessons of sweat equity and

integrity will stand the test of time.

Moses with his family at his dad’s 75th birthday celebration in New York.
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P» home matters proper Rate

By Shauna Bryant, National Editor A Guaranteed Rate Company

COGNITIVE WORK WITH THE
BEST OF THE BEST

and Your Home .
We put our customers first.

Home ... it’s our sanctuary. When we leave home for Whether you are a first-time home buyer or seasoned owner, you can trust Joe
work, for travel, it’s where we look forward to return- Burke and his team with all of your home financing needs. Contact Joe today.
ing, the place we can relax and just be ourselves. But

what about when our home environment becomes

unfamiliar, confusing, unsafe? We all undergo a natu- Joe Bu I‘ke

ral decline in cognitive functioning as we age, but for SVP of Mortgage Lending

those experiencing more advanced forms of cognitive = 773.742.6707

impairment, like dementia, the brain can transform = Joe@properrate.com

a cozy home into somewhere uncomfortable, even ProperRate com/joeburke

foreign. Since aging in place remains the preference

for most older Americans, our environments must be
NMLS ID # 251383 IL - 031.0027858, NMLS ID # 1901699 (Nationwide Mortgage Licensing System)
@E‘é"hﬁ www.nmlsconsumeraccess.org), LO#: IL — lllinois Residential Mortgage Licensee - IDFPR, 1800 W
Larchmont Ave, Suite 301, Chicago, IL 60613

responsive to our changing needs.

STORAGE AND ORGANIZATION
Utilize signs, labels and symbols throughout the

home to easily find and recognize the purpose of a

WDZBE M@MEW@@Ug [H]@@@ drawer, closet or cabinet, or add glass-front cabinetry
ﬁﬁ @Hie uJ f !. to quickly identify what is inside. Consider whether

items most needed for daily use are located intuitively
‘We Want
VISIBILITY

’ £ sVl = ]
ryour Story . pL¥ Use contrasting colors to call attention to alternating

stair surfaces, toilet lids and other useful visual cues.

(e.g., everything needed for a shower in one location).

Home insurance you need at
a price you can afford.

We showcase real estate agents
who've built their business by { : " Make sure the outside of the home is distinguishable

being client advocates. We want E ., = 3 through visual landmarks, such as colorful plants
to hear your process, your story, b Tyt o near the entrance or a unique gate.

and what makes you one of the f
best in the business

DECLUTTERING

Clutter can make it difficult to locate essential

Let me help you find the right home
insurance at a price you can afford.

items, so clear away untidiness as often as possible.

. . . . e , Kyle Huppe
R o o
also on Podcast & Facebook Live yi(e-g.p _g ) ) 4819 Main St., Ste D | Skokie, IL. 60077 17605 Oak Park Ave Unit C
back door). Pay attention to sensory inconvenienc- (‘}47) 213-1008 Tinley Park, lLf, 60477l leh
. 5 D= www.countryfinancial.com/kyle.huppe
YOUR HOSTS & CO-HOSTS ————— es, such as squeaky doors, faulty fixtures or glaring y kyle,huppe@g/countryfinancia{com PP
lights, as these can quickly overwhelm those with ? (708)226-0350
: ! cognitive impairment. Paul A.
= .
Youkhana '™
Making small adaptations around the home can Attorney
,. ‘* f
e make everyday tasks easier and help us stay as P A

Policies issued by COUNTRY Mutual Insurance Company®, CO UN TRY
COUNTRY Casualty Insurance Company®, or COUNTRY \ FINANCIAL.
Preferred Insurance Company®, Bloomington, IL.

1020-521HC_28056-10/14/2022

Joey Mathews Patrick Loftus independent as possible, reducing frustration and IR I
The Federal Savings Bank Loftus Law P P 8 LAW OFFICES OF

NMLS# 1330694 - 630-235-2405 773-632-8330 anxiety for all involved. PauL A. YOUKHAMNA
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I'lexible solutions
to give your clients the
confidence to close

dulla group

ATUNITED HOME LOANS

HOME STARTS HERE

1000 N Milwaukee Ave
Chicago, 11. 60642

2-520-0069

uhloans.com

United Home Loans is an llinois Residential Mortgage Licensee | NMLS #207546

Elk Creek Campground
& RV Resort
In or Near: Grand Lake

Elk Creek Campground
Curecanti National Recreation Area
In or Near: Gunnison

Twin Lakes Campground
San Isabel National Forest
In or Near: Leadville

Parry Peak Campground

In or Near: Leadville

Baby Doe Campground

In or Near: Leadvielle

Chatfield State Park
Campground
In or Near: Littleton

St. Vrain State Park

In or Near: Longmont

Pifion Flats Campground
Great Sand Dunes National Forest
In or Near: Mosca

Buffalo Creek Campground

In or Near: Pine

Angel of Shavano Campground
San Isabel National Forest
In or Near: Salida

Indian Creek Campground
Pike National Forest
In or Near: Sedalia

Devils Head Campground
Pike National Forest
In or Near: Sedalia

Molas Lake Park Campground
San Juan Mountains
In or Near: Silverton

Harding Spur Campground
Stagecoach State Park
In or Near: Steamboat Springs

Marvin's Mailers
marvinsmailers.com
630-548-2650

MARVINQS 630.548.2650

hello@marvinsmailers.com

M /A\ | L E R S marvinsmailers.com
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Chelsea Cofer

Real Estate Advisor

ENGEL&VOLKERS'
CHELSEA COFER

~LUXURY IS A LEVEL OF SERVICE,
NOT A PRICE POINT~

(713) 835-7037

chelsea.cofer@evrealestate.com
chelseacofer.evrealestate.com

ach offce is independently owned and operated. This is not

intended as a solicitation if you're working with another broker.

¥
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The Art of Remodeling



TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to February 28, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Jeffrey Lowe 8 $9,995,500 4.5 $8,464,950 125 $18,460,450
2 Benyamin Lalez 7.5 $4,439,500 26.5 $12,288,069 34 $16,727,569
3 Katherine Malkin 1 $3,940,000 2 $12,065,000 3 $16,005,000
4 Matt Laricy 12 $3,845,000 21 $10,583,400 33 $14,428,400
5 Susan Miner 1.5 $12,462,500 1 $785,000 25 $13,247,500
6 Elizabeth Brooks 10.5 $11,939,686 0 $0 10.5 $11,939,686
7 Leigh Marcus 8 $5,637,000 10 $6,051,500 18 $11,688,500
8 Grigory Pekarsky 4.5 $1,562,500 225 $10,080,200 27 $11,642,700
9 Chezi Rafaeli 5 $5,835,000 5 $4,685,000 10 $10,520,000
10 Eugene Fu 4.5 $3,475,000 7 $6,281,500 1.5 $9,756,500
1 Lauren Mitrick Wood 3 $1,462,500 6 $7,252,250 9 $8,714,750
12 Fadya Kashkeesh 5 $4,337,000 5 $4,337,000 10 $8,674,000
13 Kai Schirmacher 1.5 $2,508,750 2 $5,470,000 35 $7,978,750
14 Hayley Westhoff 35 $3,129,500 4.5 $3,957,000 8 $7,086,500
15 Julie Harron 3 $4,370,000 1 $2,100,000 4 $6,470,000
16 Susan Nice 2 $1,037,500 1 $5,000,000 3 $6,037,500
17 Melanie Everett 1.5 $760,000 6 $4,464,000 7.5 $5,224,000
18 Maureen Moran 0 $0 1 $5,200,000 1 $5,200,000
19 Michael Hampton 5 $5,150,146 0 $0 5 $5,150,146
20 Nicholaos Voutsinas 2 $2,315,000 3 $2,799,000 5 $5,114,000
21 Carrie McCormick 6 $3,345,400 2 $1,700,000 8 $5,045,400
22 Julie Latsko 0 $0 2 $4,995,000 2 $4,995,000
23 Jason O'Beirne 4 $3,807,400 4 $1,165,000 8 $4,972,400
24 Amanda McMillan 1 $942,500 7 $3,892,713 8 $4,835,213
25 Konrad Dabrowski 1.5 $2,927,500 25 $1,734,500 4 $4,662,000
26 Lindsey Rivollier 4 $4,453,685 0 $0 4 $4,453,685
27 Karen Biazar 3 $1,927,750 4 $2,497,500 7 $4,425,250
28 Philip Skowron 3 $4,400,000 0 $0 3 $4,400,000
29 Cadey O'Leary 2 $1,848,000 1 $2,550,000 3 $4,398,000
30 Joanne Nemerovski 2 $2,399,000 3 $1,991,000 5 $4,390,000
31 Katharine Waddell 25 $2,179,000 35 $2,152,000 6 $4,331,000
32 Melissa Siegal 3 $2,115,000 4.5 $2,187,000 7.5 $4,302,000
33 Alexandre Stoykov 0 $0 8.5 $4,241,000 8.5 $4,241,000
34 Lance Kirshner 1.5 $477,000 2 $3,740,000 35 $4,217,000
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

35 Kelsey Mayher 1 $521,000 2 $3,680,000 3 $4,201,000
36 Kenneth Dooley 3 $2,048,420 2 $2,038,520 5 $4,086,940
37 Leopoldo Gutierrez 0 $0 5 $4,035,000 5 $4,035,000
38 Jennifer Ames 3 $4,032,000 0 $0 3 $4,032,000
39 Matthew Liss 1 $429,000 2 $3,558,840 3 $3,987,840
40 Anna Robertson 0 $0 1 $3,940,000 1 $3,940,000
4 Emily Sachs Wong 3 $2,576,250 2 $1,310,000 5 $3,886,250
42 Edward Grochowiak 1.5 $915,250 5 $2,944,700 6.5 $3,859,950
43 Lisa Blume 2 $1,280,000 6 $2,567,000 8 $3,847,000
44 Scott Newman 6 $2,221,350 3 $1,623,250 9 $3,844,600
45 Mario Greco 7 $3,170,006 3 $632,750 10 $3,802,756
46 Diana Grinnell 3 $1,534,900 2 $2,125,000 5 $3,659,900
47 Maria Liancourt 1 $2,600,000 1 $1,050,000 2 $3,650,000
48 Andrew Glatz 3 $2,230,000 1 $1,350,000 4 $3,580,000
49 Michael Battista 0 $0 2 $3,550,000 2 $3,550,000
50 Harry Maisel 3 $1,608,400 2 $1,926,000 5 $3,534,400

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
on Chicago proper only and may not match the agent’s exact year-to-date volume.

APRIL SHOWERS, MA *~FLOWERS

AT YOUR NEW HOME? "\ ,
WE CAN MAKE IT ﬁ?PEN. N\t &
L ¢ . \ , '

CAMDEN LAW OFFICE, LLC

KEVIN CAMDEN | (630) 568-6656 f’

kevin@camdenlawoffice.com | www.camdenlawoffice.com

_*_

\
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‘personally used them a few times. We also

- * - |
i
‘ I1.C.C 184599

The movers were courteous and unrushed.
| really enjoyed the process. | would never
imagine packing my own things again...
HZ2H Movers was a great experience, I'm
really happy we used them. ,
- John Grafft

Award-Winning Realtor

HZH Movers is my "go-to" moving company
for the past 9 years. My employees and |

get a lot of praise from our clients who use
their services. These guys are fantastic and
for me, it is important to have a company |
can trust so my clients have a peace of

mind and a good experience when it , , ~
comes to moving. —
: - Alex Stoykov
| GET A FREE QUOTE BY CALLING US AT 773-236-8797
- T S— -
- ?;:;‘_*-T.m - TESTIMONIAL: “Highly recommend. Super transparent and very organized! They were on time and
E__?;"fﬂ} - ?\\ careful with my things. You can expect multiple phone calls and emails in advance to confirm all
: K " questions are answered and the plan is exactly in place and what you need. They are very receptive
k, ~ to feedback. It's no surprise this place is so terrific; it's a woman-owned business!” - Louise J.
. ‘:? =il 4250 N Marine Dr, | Chicago, IL, 80613
A | h2hmovers.com @0 ® %




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to February 28, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Hadley Rue 2 $2,500,000 1 $977,000 3 $3,477,000 85 Andre Nguyen 1 $2,050,000 1 $610,000 2 $2,660,000
52 Nicole Hajdu 2 $959,500 1 $2,500,000 3 $3,459,500 86 James Diestel o] $0 1 $2,650,000 1 $2,650,000
53 Michelle Browne 2 $1,586,300 1 $1,810,000 3 $3,396,300 87 Samantha Porter 0.5 $2,500,000 1 $140,000 1.5 $2,640,000
54 Katrina De Los Reyes 15 $1,097,500 3 $2,295,000 45 $3,392,500 88 Maria Delboccio 2 $885,000 2 $1,755,000 4 $2,640,000
55 Melanie Giglio 15 $1,055,000 4 $2,307,000 55 $3,362,000 89 James D'Astice 0.5 $600,000 5 $2,032,400 55 $2,632,400
56 Stephanie Klein Trout 0.5 $1,550,000 1 $1,750,000 15 $3,300,000 920 Scott Curcio 35 $1,514,500 3 $1,102,500 6.5 $2,617,000

57 Dino Sarancic 0 $0 2 $3,250,000 2 $3,250,000 91 Anna Prodanovic 15 $2,027,500 1 $587,500 2.5 $2,615,000
58 Joelle Cachey Hayes 15 $3,195,000 0 $0 15 $3,195,000 92 Timothy Sheahan 4 $2,447,500 1 $130,000 5 $2,577,500
59 Gail Spreen 3 $833,000 1 $2,350,000 4 $3,183,000 93 Andrew Thurston 1 $1,775,000 1 $800,000 2 $2,575,000
60 Ryan Hardy 0.5 $700,000 3 $2,470,000 35 $3,170,000 94 Ashley Cox 35 $1,670,500 15 $899,000 5 $2,569,500
61 Tiffeny Meyers 1 $380,000 6 $2,785,000 7 $3,165,000 95 Robert Picciariello 9 $2,550,500 0 $0 9 $2,550,500
62 Jill Silverstein 2.5 $2,537,500 15 $622,500 4 $3,160,000 96 Patricia Young 2.5 $1,816,500 1 $729,000 35 $2,545,500
63 Steven Powers 2 $1,339,000 2 $1,787,000 4 $3,126,000 97 Ken Jungwirth 2 $1,055,000 1 $1,485,000 3 $2,540,000
64 Kimber Galvin 0 $0 4 $3,090,000 4 $3,090,000 98 Michael Maier 2 $1,527,500 2 $1,002,000 4 $2,529,500
65 loannis Floros 0 $0 6 $3,076,800 6 $3,076,800 99 R. Matt Leutheuser 0.5 $1,175,000 1 $1,350,000 1.5 $2,525,000
66 Michael Rosenblum 3 $3,065,000 0 $0 3 $3,065,000 100 Colin Hebson 25 $1,477,500 3 $1,042,000 5.5 $2,519,500
67 Cynthia Sodolski 0 $0 35 $2,946,500 35 $2,946,500

68 Ryan Huyler 5 $2.911,000 o $0 5 $2.911,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
69 Michael Olszewski 14 $2.619150 1 $250,000 15 $2.869150 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
o ’ ' ' on Chicago proper only and may not match the agent’s exact year-to-date volume.

70 Jennifer Breheny 1 $2,850,000 0 $0 1 $2,850,000
71 Suzanne Gignilliat 1 $2,849,500 0 $0 1 $2,849,500
72 Douglas Smith 15 $2,845,000 0 $0 15 $2,845,000
73 Sam Shaffer 0.5 $399,500 5 $2,443,500 5.5 $2,843,000 P
v e R T 2 sasom000 Fastandsim pl N
75 Kathleen Malone 1 $1,210,000 1 $1,549,000 2 $2,759,000
76 Guido Piunti 2 $646,250 4 $2,108,031 6 $2,754,281 Pre-—Approval process'
77 Qiankun Chen 5 $1,859,000 2 $889,000 7 $2,748,000 b |
78 Caroline Druker 15 $2,015,000 1 $725,000 25 $2,740,000 Aﬂgia Wozniak .
) Personal Mortgoge Advisor | nmis® 1378020
79 Iris Kohl 0 $0 3 $2,719,000 3 $2,719,000 : 773-359-1516 | Office
80 Heather Seidelman 2 $893,500 2 $1,825,000 4 $2,718,500 - 630-414-5426 I Cell o
81 Brenda Mauldin 2 $1,650,100 1 $1,050,000 3 $2,700,100 Angie Wozniok@nationsiending.com' # ‘
82 Jake Fugman 1.5 $600,000 3 $2,089,000 45 $2,689,000 . . 3
www.AngieWozniak.com
83 William Goldberg 1 $2,300,000 0.5 $377,500 15 $2,677,500 1
84 Caroline Moellering 3 $1,551,000 3 $1,123,500 6 $2,674,500
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Experienced Real Estate Attorneys
you and your clients can trust when it's time to

Setwice <4 th e ‘%:e«y te my Srcce 545/
' —

%
\ e 4 M 4
- IMC
office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com

LAWGROUP 111 west washington Street, Suite 1500 - Chicago, IL 60602 | 9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462

B INSPECTION
= CONCEPTS

Thermal Imaging | Radon
Thorough, level headed home inspections

Schedule your home inspection online
inspectionconceptslic.com

P: (773) 851-9667
jack@inspectionconceptsiic.com

70 - April 2023
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TOP 1% MORTGAGE '
ORIGINATOR i

LICENSED IN ALL 50

Mortgages With Your SIATES
Best Interest At Heart  *5. & Xanons

Licensed to serve you and your clients in all 50 states,

Michelle's personalized, efficient mortgage process 3,500+ FAMILIES
provides outside-the-box solutions for even the most SERVED
complex financial situations. '

Whether a seasoned property investor or a first time

homebuyer, count on Michelle's tenured guidance to help
you meet and exceed all your clients' mortgage needs.

Contact Michelle today!

‘Qﬂﬂlﬂ HOUSING LENDER VP NMLS 137164 | GR NMLS 2611 For more information, visit nmisconsumeraccess.org




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to February 28, 2023

# First Name Last Name List # List § Sell # Sell $ Total # Total $ # First Name Last Name List # List § Sell # Sell $ Total # Total $
101 Julie Busby 1 $522,500 3 $1,996,000 4 $2,518,500 135 Mark Dollard 35 $2,210,000 0 $0 35 $2,210,000
102 Tyler Stallings 3 $1,560,000 2 $957,500 5 $2,517,500 136 Kathryn Barry 1 $342,000 4 $1,853,500 5 $2,195,500
103 Kevin Bigoness 2 $2,044,000 1 $465,000 3 $2,509,000 137 Susan Kanter 2 $1,326,000 1 $859,000 3 $2,185,000
104 Ryan Smith 15.5 $2,499,175 0 $0 15.5 $2,499,175 138 Craig Hogan 1 $2,155,500 0 $0 1 $2,155,500
105 Kaylin Goldstein 25 $2,498,750 0 $0 25 $2,498,750 139 Daniel Glick 3 $1,863,000 1 $292,500 4 $2,155,500
106 Millie Rosenbloom 2 $1,722,000 2 $773,000 4 $2,495,000 140 Bradley Brondyke 1 $815,000 1 $1,340,000 2 $2,155,000
107 Neil Hackler 3 $1,125,750 2 $1,359,203 5 $2,484,953 141 Alexa Hara 2 $646,250 3 $1,507,500 5 $2,153,750
108 Danielle Dowell 2 $1,619,500 1 $865,000 3 $2,484,500 142 Sonny Ruan 0.5 $260,000 5 $1,892,500 5.5 $2,152,500
109 Sophia Klopas 2 $1,455,000 2 $1,026,000 4 $2,481,000 143 Kimberly Kappelman 1 $1,300,000 2 $850,000 3 $2,150,000
110 Gwen Stark 4 $2,140,000 1 $332,500 5 $2,472,500 144 Penny Bagherpour 1 $356,500 1 $1,775,000 2 $2,131,500
m Richard Aronson 1.5 $1,725,000 1 $737,500 2.5 $2,462,500 145 Craig Rogner 4 $1170,000 3 $960,000 7 $2,130,000
12 Joshua Lipton 0.5 $670,000 2 $1,790,000 2.5 $2,460,000 146 Karen Schwartz 1.5 $447,500 4 $1,670,900 5.5 $2,118,400
13 Todd Szwajkowski 25 $1,485,450 15 $962,500 4 $2,447,950 147 Mike Mcelroy 0 $0 35 $2,116,850 35 $2,116,850
14 Richard Kasper 0.5 $424,066 4.5 $2,016,500 5 $2,440,566 148 Brooke Vanderbok 1 $417,500 1 $1,699,000 2 $2,116,500
15 Alexander Cohen 0 $0 3 $2,427,000 3 $2,427,000 149 Camille Canales 0 $0 2 $2,100,988 2 $2,100,988
116 Thomas Moran 0 $0 3 $2,390,000 3 $2,390,000 150 Joseph Nicastro 2 $2,095,000 0 $0 2 $2,095,000
17 Dawn Mckenna 2.5 $2,363,750 0 $0 2.5 $2,363,750
18 Whit W 1 $540,000 3 $1.820,000 4 $2.360,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not
ftney ang : i : ! ! included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
19 Giancarlo Bargioni 3 $2,082,400 1 $275.000 4 $2.357400 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
on Chicago proper only and may not match the agent’s exact year-to-date volume.
120 Brittany Strale 0 $0 5 $2,355,257 5 $2,355,257
121 Monica McCarthy 0 $0 5.5 $2,312,300 5.5 $2,312,300
122 Matt Mercer 1 $350,000 3 $1,961,500 4 $2,311,500 )
WHERE YOU’LL FEEL REAL ESTATE
123 Michael Mccallum 1 $865,000 1 $1,427,500 2 $2,292,500 T H E D I F F E R E N C E
124 Elizabeth Andrews 2 $932,500 2 $1,349,000 4 $2,281,500 BUSINESS SERVICES
We'll help you close the deal while keeping your business on
125 Carol Collins 1.5 $712,500 3 $1,565,000 4.5 $2,277,500 . . .
track with our tax and consulting services. ESTATE PLANNING
126 Tommy Choi 35 $1,557,200 2 $719,500 5.5 $2,276,700
ELDER LAW
127 Vincent Anzalone 2.5 $2,257,500 0 $0 2.5 $2,257,500
INCOME TAX
128 Brian Murphy 3 $1,207,500 1 $1,050,000 4 $2,257,500
PREPARATION
129 Nicholas Apostal 3 $2,253,500 0 $0 3 $2,253,500
130 Marlene Granacki 0 $0 1 $2,250,000 1 $2,250,000
131 Juliana Yeager 1 $543,750 3 $1,700,000 4 $2,243,750 DY N I A L A \/ \/
132 Marlene Rubenstein 2.5 $1,491,250 1 $750,000 3.5 $2,241,250
dynialaw.com < 773-427-1900
133 Elizabeth Ballis 2 $2,224,000 0 $0 2 $2,224,000 .
al@dynialaw.com
134 Chadwick Duda 0] $0 3 $2,212,000 3 $2,212,000 710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068 K
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Physicians' Mortgage Program
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Katie Monge,

i U5 4% I
: :’ Owner/Professional Organizer

_ o\
2 OO
: METHOD
HOME ORGANIZING Attics | Bathrooms | Closets | Garages | Home Office/Den

MOVES & RELOCATIONS Kitchens & Pantries | Laundry Rooms | Mudrooms | Kids Rooms

« ZENLIST

Give your clients the best
home search experience

ﬁ'a B, FlﬂO.DDO+ 4.8/5

We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

* No Income History Requirement

* Flexible Debt-to-Income Underwriting Guidelines
* Available for New Purchases or Refinance

* Various Property Types Allowed

Jennifer Brown,
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com

o Acoess private listings » App stare rating of 4.8/5 stars
o Let clients create custom searches = Keep clients off Zillow/Redfin
+ Seewhich properties clients are e Save 10+ hra/week

o " . e1qe . . viewing

. 1{/([)](;% ngl&(lgl;l(il)lll)g Sto $1 million with no mortgage insurance NMLS #222936 - — | | .
’ 1200 E. Warrenville Road WWW. PAULAINTERIORS.COM %ﬁ’fﬁl e B @properties | Crmisties p

Call Us Today To Learn More! Naperville, IL 60563 B ©PAULAINTERIORS | 773 7381506 Bk o | o Sothebys kW
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to February 28, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Timothy Salm 0.5 $1,175,000 1 $900,000 1.5 $2,075,000 185 Melinda Jakovich 0 $0 1 $1,900,000 1 $1,900,000
152 Roman Patzner 0 $0 3 $2,070,000 3 $2,070,000 186 Emily Wells 1 $1,900,000 0 $0 1 $1,900,000
153 Michael Michalak 2 $481,000 2 $1,582,500 4 $2,063,500 187 Barbara O'Connor 1 $286,250 25 $1,613,000 35 $1,899,250
154 Peter Angelo 2 $2,060,000 0 $0 2 $2,060,000 188 Katie Hogan 0.5 $295,000 1 $1,582,750 1.5 $1,877,750
155 Lissa Weinstein 1 $1,030,000 1 $1,030,000 2 $2,060,000 189 Wesley Walker 2 $1,877,000 0 $0 2 $1,877,000
156 Feras Abbas 1 $1,410,000 1 $650,000 2 $2,060,000 190 Amie Klujian 25 $1,485,450 0.5 $387,500 3 $1,872,950
157 Jennifer Cummings 1 $1,200,100 1 $857,000 2 $2,057,100 191 Catherine Boyle 1 $1,870,000 0 $0 1 $1,870,000
158 Mark Buckner 2 $1,032,000 2 $1,020,000 4 $2,052,000 192 Phillip Buoscio 3 $1,207,500 1 $647,500 4 $1,855,000
159 Scott Berg 5 $1,692,000 1 $350,000 6 $2,042,000 193 Jennifer Romolo 1.5 $504,750 3 $1,339,500 4.5 $1,844,250
160 Lawrence Dunning 2 $1,190,000 1 $850,000 3 $2,040,000 194 Christopher Engelmann 0 $0 3 $1,833,000 3 $1,833,000
161 Tony Mattar 2 $1,332,000 1 $700,000 3 $2,032,000 195 Brett Bucholz 4 $1,080,000 2 $750,000 6 $1,830,000
162 Mehdi Mova 2 $1,345,000 1 $680,000 3 $2,025,000 196 Michael Samm 0.5 $161,500 3 $1,640,000 35 $1,801,500
163 Daniel Xia 2 $1,050,000 1 $974,900 3 $2,024,900 197 Brendan Murphy 0 $0 2 $1,797,500 2 $1,797,500
164 Matthew Druker 1.5 $2,015,000 0 $0 1.5 $2,015,000 198 Nicole Flores 1 $420,000 3 $1,375,000 4 $1,795,000
165 Benjamin Lissner 0.5 $315,000 5 $1,690,000 5.5 $2,005,000 199 Mark Rantis 3 $1,795,000 0 $0 3 $1,795,000
166 Linda Kramer 0 $0 2 $2,005,000 2 $2,005,000 200 Nellie Coleman 0 $0 1 $1,790,000 1 $1,790,000
167 Ryan Luu 1 $400,000 3 $1,604,900 4 $2,004,900

168 Lauren Dayton 15 $1717500 5 $287000 35 $2.004.500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
169 Anthony Freeman 0 $0 1 $1.970,000 1 $1.970,000 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
on Chicago proper only and may not match the agent’s exact year-to-date volume.

170 Brad Lippitz 25 $1,307,000 15 $644,500 4 $1,951,500
7 Jennifer Fay 2 $1,950,000 0 $0 2 $1,950,000
172 Caitlin Smith 2 $1,948750 0 $0 2 $1,948750
173 Boris Lehtman 1 $1,075,000 2 $872,000 3 $1,947,000
174 Cara Buffa 2 $1,937,600 o $0 2 $1,937,600
175 Kellye Jackson 4 $1,711,500 1 $223,500 5 $1,935,000
176 Erin Mandel 15 $1,932,500 0 $0 15 $1,932,500
177 Laura Topp 15 $1133,000 1 $799,000 25 $1,932,000
178 Staci Slattery 3 $1,927750 o $0 3 $1,927750
179 Alcides Rodriguez 2 $1104,900 2 $819,000 4 $1,923,900
180 D Waveland Kendt 4.5 $1,914,900 o $0 45 $1,914,900 |
181 Stephanie Loverde 2 $639,500 25 $1,273,250 45 $1,912,750 f-—-\:
182 Mario Barrios 0 $0 3 $1,905,000 3 $1,905,000 Chicago g
A re ol WHO'S WHO
183 Yanira Doyle 15 $535,000 3 $1,367,000 45 $1,902,000 L

184 Robert Sikkel 0 $0 6 $1,900,000 6 $1,900,000 LISTING PHOTOS, MATTERPORT 30, LISTING VIDED, FLODR PLANS | TEXT /CALL 773-540-9556

76 - April 2023 Chicago Real Producers - 77



TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to February 28, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Megan Tirpak 2 $1,785,000 0 $0 2 $1,785,000 235 Nathan Binkley 0 $0 3 $1,612,500 3 $1,612,500
202 Diana Radosta 0 $0 1 $1,782,500 1 $1,782,500 236 Armando Vargas 0 $0 2 $1,610,000 2 $1,610,000
203 Tedi Smola 1.5 $667,500 3 $1,105,750 4.5 $1,773,250 237 Naja Morris 1.5 $1,235,800 1 $372,500 25 $1,608,300
204 Mariah Dell 3 $1,490,119 1 $279,000 4 $1,769,119 238 Michael Max 0.5 $562,500 1 $1,043,875 1.5 $1,606,375
205 Victoria Waliczek 0 $0 3 $1,764,111 3 $1,764,111 239 Kieran Conlon 0.5 $392,500 2 $1,212,600 25 $1,605,100
206 Stephen Hnatow 3 $1,174,500 1 $579,100 4 $1,753,600 240 Anna Theofanous 1 $1,305,000 0.5 $299,500 1.5 $1,604,500
207 Sally Kats 0 $0 2 $1,750,750 2 $1,750,750 241 Elizabeth Amidon 2 $1,079,000 2 $524,000 4 $1,603,000
208 John Mola 1 $1,750,000 0 $0 1 $1,750,000 242 Pamela Havel 0 $0 1 $1,600,000 1 $1,600,000
209 Stefanie Campbell 25 $1,738,750 0 $0 25 $1,738,750 243 Johnny Phan 0 $0 2 $1,597,500 2 $1,597,500
210 Adam Zenullahi 0 $0 3 $1,717.700 3 $1,717,700 244 Xiaojing Frost 1 $530,750 2 $1,055,500 3 $1,586,250
Al Stacey Dombar 2 $1,710,000 0 $0 2 $1,710,000 245 Jennifer Bell 2 $1,583,200 0 $0 2 $1,583,200
212 Ivan Petrov 0.5 $175,000 1 $1,532,500 1.5 $1,707,500 246 Dan Nelson 1 $500,750 3 $1,080,000 4 $1,580,750
213 Anthony Maione 1 $815,000 1 $890,000 2 $1,705,000 247 Jacob Reiner 4 $1,354,400 1 $220,000 5 $1,574,400
214 Christopher Paradis 1 $205,000 4 $1,496,250 5 $1,701,250 248 Edward Jelinek 2 $944,000 1 $625,000 3 $1,569,000
215 Michael Yeagle 1 $1,700,000 0 $0 1 $1,700,000 249 Elias Masud 0.5 $417,500 5 $1,147,300 5.5 $1,564,800
216 James Kinney 0 $0 1 $1,700,000 1 $1,700,000 250 Jeffrey Herbert 1 $490,000 1 $1,071,900 2 $1,561,900
217 Leonard Benefico 0.5 $393,500 2 $1,301,000 25 $1,694,500

218 Bo Xu 1 $422.000 5 $1.265,000 3 $1687000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
219 Darrell Scott 05 $125,000 3 $1.555,000 35 $1680,000 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based
’ ’ ' ' ' on Chicago proper only and may not match the agent’s exact year-to-date volume.

220 Cedrick Hunter 4 $1,670,000 0 $0 4 $1,670,000

221 Hermilo Hinojosa 0 $0 2 $1,661,119 2 $1,661,119

222 Chester Jakala 0.5 $106,100 1 $1,550,000 1.5 $1,656,100 VINYL FENCES ALUMINIUM FENCES CUSTOM GATES
223 James La Ha 2 $775,000 2 $875,000 4 $1,650,000

224 Jacob Tasharski 0 $0 1 $1,650,000 1 $1,650,000

225 Heather Hillebrand 1 $1,650,000 0 $0 1 $1,650,000

226 Owen Duffy 1.5 $1,034,500 2 $610,000 35 $1,644,500

227 Jeff Kallas 2 $867,500 1 $775,000 3 $1,642,500

228 Tim Mullet 1 $615,000 2 $1,023,000 3 $1,638,000

229 Jennifer Rivera 3 $1,635,000 0 $0 3 $1,635,000

230 lan Halpin 0 $0 3 $1,632,500 3 $1,632,500

o e rrizene! 1 semeos - © ¥ 1 emeo0 Custom Fences To Keep Your Family Safe & Home Beautiful
232 Harrison Cohen 1 $1,625,000 0 $0 1 $1,625,000

233 Sharon O'Hara 1 $1,619,000 0 $0 1 $1,619,000 Installing Custom Fences for Chicagoland Families

234 Amy Duong 25 $1,254,750 1.5 $359,500 4 $1,614,250

(312) 600-3690 | 2737 W 111TH ST, CHICAGO, IL 60655 | www.bespokefence.com
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phoenix rising You only sell your listing once...Be your client’s hero,
HOME STAGING pawerearty don't leave money on the closing table.
Staging is more important than ever

Phoenix Rising Home Staging
« Largest staging company in lllinois
» Over 8,000 homes installed

Complimentary flyer design and social
media campaigns to highlight staging
service with your brand

Call Now: 312-450-8365

Experienced Special Flexible Large Furniture
Stagers Pricing Scheduling Inventory

Scan me

@705 E Oakton St, Des Plaines, IL 60018 & staging@chicagostaging.com { 312-450-8365 @ www.chicagostaging.com




