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        @tideseyephoto 

PROFESSIONAL REAL ESTATE 
PHOTOGRAPHY IN THE 

GREATER MYRTLE BEACH AREA

25% O� Your 1st Listing Shoot
Use promo code 25DISCTEP.

843-780-2996
info@tideseyephotography.com
www.tideseyephotography.com 
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NOW O�ering Digital Watercolor Transformations

• Listing Photos (interior, exterior, community amenities)  • Aerial Drone Photos & Video
• 3D 360˚ Virtual Tours with FREE Schematic Floor Plans • Virtual Staging
• Virtual Twilights • Stock Landscape Photos of the Local Area taken by us!
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A Total Solution

Senior Relocation/Resettling 
Estate Liquidation • Organize/Declutter 

Clean Out • Online Auctions • Nationwide Network

Tel: (  
 

Email: Offices Nationwide • Bonded & Insured • Each Office is independently owned and operated.       

We're Trusted, Proven, and
Awarded Attorneys Who Are

Devoted To Our Clients Needs

Free Consultations

843-357-4111
www.beachinjurylawyers.com

Greg Sloan and Will Parker

Schedule Your Estate Planning Session Today
Your Life, Your Legacy, 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES

For What It’s Worth

Michael Sichitano

1136 44th Avenue North 

Suite 101

Myrtle Beach, SC 29577

(843) 808-1533

www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE

Beach Injury Lawyers, LLC

Will Parker

541 Atlantic Ave

Murrells Inlet, SC 29576

(843) 357-4111

www.willparkerlaw.com/

Joye, Nappier, Risher, & 

Hardin, LLC

Wendy Hardin

(843) 357-6454

www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777

www.freedomboatclub.com

BUILDER

Chesapeake Homes

Nicole Maggio-Deaton

(757) 448-3742

ChesHomes.com

DUSTLESS  

POPCORN REMOVAL

David’s Ready 2 Paint

David Hamilton

(208) 921-6896

FENCING

All American Fence

(843) 254-7212

www.fenceitusa.com

FINANCIAL ADVISOR

Palmetto Coast Capital, LLC

David G. Wurster

(843) 504-4583

www.palmettocoast 

capital.com

FLOORING

Door to Door Kitchens 

& Floors

(518) 694-6788

www.door2doorpro.com/

FURNITURE

Sea Side Furniture Gallery  

& Accents

Julie Almeida

(843) 280-7632

shopseasidefurniture.com

GOLF CARTS

Riptide Ridez

John Finez

586 Highway 17 N

N Myrtle Beach, SC 29582

(843) 663-0710

10225 Ocean Hwy

Pawleys Island, SC 29585

(843) 314-9060

riptideridez.com

HOME BUILDER

Dream Finders Homes

(919) 812-5111

dreamfindershomes.com/

myrtle-beach/

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810

www.islandinspectionsllc.com

Rivertown  

Property Inspections

Justin Ferraro

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577

(843) 360-4354

www.rivertowninspects.com

Top to Bottom  

Home Inspection

John Pate

(843) 231-8532

www.homeinspectiontop 

tobottom.com

HOME WARRANTY

2-10 Home Buyers Warranty

Angela Mitchell

(843) 999-5355

www.2-10.com 

Home Warranty Inc.

Curtis Shelley

(864) 993-1536

Old Republic  

Home Protections

Stephanie Midgett

(910) 382-8048

INSURANCE

Coastal Insurance Group

Sarah Sichitano

1136 44th Ave N.

Myrtle Beach, SC 29577

(843) 808-0291

www.coastalinsurancellc.com

MEDSPA

Dunes MedSpa

Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577

(864) 934-6149

www.dunesmedspa.com

MORTGAGE LENDER

Alpha Mortgage Advantage

Justin Marlowe

(843) 450-6295

www.alphamortgage 

advantage.com

Bank of England Mortgage

Carl Monsour

(843) 970-3120

www.boemortgagepros.com

Citizens One Home Loan

Trippett Boineau, Jr.

(843) 450-8903

lo.citizensbank.com/sc/

myrtle-beach/trippett-boineau 

MOVING & LIQUIDATION

Caring Transitions

Charlene Blanton

(843) 997-5088

www.caringtransitions 

myrtlebeach.com

MOVING / STORAGE

All My Sons Moving  

and Storage

(843) 438-7001

www.allmysons.com/

south-carolina/myrtle-beach

Miracle Movers

Chris Wilhoit

(843) 447-9525

PAIN RELIEF

Dunes Pain Relief

Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577

(864) 934-6149

www.dunesmedspa.com

PHOTOGRAPHY

High Tide Content, LLC

Jeremy Kierez

(843) 885-3088

www.hightidecontent.com

Tides Eye Photography

Donald Hovis Jr.

(843) 504-8711

www.tideseyephotography 

sc.com

SIGNS, BANNERS  

& PRINTING

Design the Sign

Olga Kazakova

(843) 808-9301

www.facebook.com/

designthesign/
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Get Ready To Ride In Style!
Golf Carts Make the 
Perfect Beach Transportation...
Come Get Yours Today

586 HWY 17 Northern
N. Myrtle Beach
843-663-0710

* Gator Hole Plaza

10225 Ocean Hwy #17
Pawleys Island
843-314-9060
* Publix Center

FREE DELIVERY ON THE GRAND STRAND

Lithium Battery Upgrades
  10x Longer Life • No Maintenance 
  5x Lighter • Eco Friendly

www.RiptideRidez.com

Installed our black chain link fence quickly 
and efficiently. Very pleasant to work with and 
for a fair price. Very thoughtful installation 
crew, they even filled in the holes my dog had 
dug in my backyard with the dirt from the 
fence posts. Would recommend!"
    - Stephen W.

843.234.2351  •  843.254.7212  •  843.283.2118
ALL-AMERICAN-FENCE.BUSINESS.SITE

All American Fence
THE FENCE COMPANY FOR ALL YOUR FENCING NEEDS

Efficient, Durable, and Affordable. One Call Does It All

FREE ESTIMATES

Thanks to the businesses within these pages, our local publishers, and readers like YOU, we’re able to break the chains of this horrible reality.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

Did you know there are more victims 
held against their will today than ever 
before? That’s why The N2 Company ― 
the organization behind this publication 
and hundreds like it ― is financially 
committed to end human trafficking.

FOR EVERY AD SOLD,
N2 DONATES ENOUGH 
MONEY TO FREE TWO 
SLAVES FROM CAPTIVITY.

A GIVING PROGRAM BY Visit n2gives.com to learn
more about our fight.

Bill Poulin 
Publisher / Owner

Anita Jones 
Publisher / Owner

M E E T  T H E  C A R O L I N A  C OA S T  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com

FOLLOW US ON FACEBOOK AND INSTAGRAM

Anna Price
Ad Strategist

Dave Danielson
Writer

Donald Hovis 
Photographer

Jeremy Kierez 
Photographer

https://www.facebook.com/carolinacoastrealproducersmag            https://www.instagram.com/carolinacoastrealproducersmag
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whardin@inletlaw.com
inletlaw.com

Wendy A. Hardin
Protecting the rights and  interests of our clients
through every step of real estate transactions

Personal Injury • Criminal Defense • Real Estate Law • Business Law
Civil Litigation • Mediation • Collection & Foreclosure

3575 Highway 17 Business
Murrells Inlet, SC

843-357-6454

John Pate, Certified Roof Inspector  |  843-231-8532
Book your Home Inspection online at www.homeinspectiontoptobottom.com

WITH A PROPERTY INSPECTION
FROM TOP TO BOTTOM, THE ONLY THING 

YOUR CLIENT HAS TO WORRY ABOUT
IS SETTLING INTO THEIR NEW HOME.

No Roof Too High!
Drone Certified and Licensed
Roof Inspections

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

As a member of the Coastal Carolina 
Association of REALTORS®, we've 

worked closely with Myrtle Beach Area 
Realtors for over 10 years!
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HARD WORK 
HAS NO LIMITS

After almost six years 

in the real estate 

business, Katie Engler 

has undoubtedly left 

a lasting impression 

on her clients and 

peers. While she 

thrived in advertising 

as a project manager 

for many years, this 

realtor would use her 

marketing skills to help 

educate those looking 

to make a significant 

purchase. While 

acknowledged for her 

many achievements in 

the real estate industry, 

Katie’s humbleness and 

tenacity continue to 

depict her as a one-of-

a-kind agent. 

 
Katie reflects, “While 
I grew up in Southern 
Florida, my father, 
Martin Sachs, worked 
diligently as a Public 
Adjuster. I would 
observe his work ethic 
and admire his ability 
and passion for sales 
and negotiating for 
his clients to achieve 
equitable coverage. No 
one, in my opinion, that 
I was exposed to in my 
adolescence worked 
harder than my dad,”. 
She admired that he 
sought to help those 

ENGLERENGLER
KATIEKATIE

Written By Heather Spruill

Photography By Donald Hovis - 

Tides Eye Photography

rising star

A SMOOTH SEA 

NEVER MADE A 

SKILLED SAILOR” 

- Franklin D. Roosevelt

whose businesses were in dire straits and 
vowed that she would commit to being just 
as dedicated and persistent in her career. 

Katie continues, “In my efforts to be as 
hardworking as my father, I set off to 
South Carolina and attained a BSBA from 
Coastal Carolina University in 2015. Soon 

after, I decided to redirect my focus 
and began my career as a Digital 
Project Manager.” Discovering that 
the realtor’s manual was a bit out-
dated with its marketing systems, 
Katie decided that with her advanced 
background, she could improve it in 
the real estate industry. In addition, 

it did not hurt that she was also great 
at sales. So, in 2017, Katie and her 
husband, Nic, began taking real estate 
courses and earned their licenses 
shortly after.

Suddenly, in the same year, a year 
before she would graduate with 
another degree and days before her 
wedding, Katie lost her father, one of 
her biggest inspirations. From that 
moment forward, she was even more 
determined to make her hero proud. 
In 2018 she completed her MBA and 
began working towards an even better 
future with her business partner and 
husband. Later, with almost six years 
of experience in real estate, Katie 
found a reputable brokerage that she 
would call home. 
 
Two Heads Can Be Better Than One

In 2018, the realtor duo created The 
Engler Group at Realty One Group 
Dockside. With the support of their 
fellow realtors and Mike Cole, the 
brokerage’s owner, Katie and Nic are 
confident in their brand, not just as a 
husband-and-wife team, but as mem-
bers of this phenomenal realty group.
Katie says, “My husband and I share 
a passion for helping clients meet 
their goals and saving them from 
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difficult situations during a real estate transaction.” 
We pride ourselves on educating our clients about 
acquiring market shares and the intricate steps of 
the home-buying experience. Our favorite motto is: 
 
“When our clients succeed, we all succeed.” -K.E.

 
Katie continues, “I humbly recognize that my home-
buyers are not the only ones who can learn some-
thing. So Nic and I strive to encourage ourselves 
and our team to be eager and ready to learn, grow, 
and expand their knowledge and years of experi-
ence in the industry.”
 
The Benefits of Hard Work

Though helping a client conclude what can be 
considered a daunting process is fulfilling, Katie 
finds that the most rewarding part of her business 
is being able to provide for her family.

“I knew that there was an unlimited income poten-
tial and that I would have the scheduling flexibility 
that I was looking for in regards to my family. It is 
such a wonderful opportunity for those who have 
the determination to make it work”, she asserts.
 
Along with her passion for the market, she truly 
values the quality time she, Nic, and their two 
children spend together. From fishing to relaxing 
on their boat, Katie is grateful that she and her 
husband can provide their children with beautiful 
memories and loving moments. More than any-
thing, she wants to be remembered as the best wife 
and mother, but she also desires to succeed greatly 
in the real estate business.

Because of her go-getter attitude and business 
savvy, Katie was honored on January 24, 2023, 
with the Top Producer Award for $15m+ closed 

sales volume made in 2022. She also 
received a Top 3 team award at Realty One 
Group Dockside company-wide, a signif-
icant accomplishment with a brokerage 

that holds more than 475 
agents. After five years in 
the industry, it is safe to say 
that Katie is a mover and 

a shaker in this busi-
ness. This powerhouse 
believes that this career 
will give you what you 
put into it.
 
“I truly feel it is an 
effort and consistency 
model with real estate, 
and there’s just no 
limit to what you can 
achieve.” -K.E.
 
Today, Katie is pur-
suing her Ph.D. 
through Robert 
Morris University in 
Instructional
Management and 
Leadership. There is no 
limit to this agent’s will-
ingness to learn all she 
can to get ahead in the 
real estate industry. For 
new agents who hope to 
break into the industry 
with the same passion 
and determination, this 
notable realtor wishes 
to relay some sound 
advice: “Shut out the 
noise and be consistent. 
Dedicating yourself to 
income-producing activ-
ities often will give you 
the best results. Keep 
going.” -K.E.

Shut out the noise and 

be consistent. Dedicating 

yourself to income-producing 

activities often will give you 

the best results. 

K E E P  G O I N G .
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Written By Dave Danielson

Photography By Donald Hovis - 

Tides Eye Photography

When a person carries a true love for what 
they do and where they do it, it is easy 
to see … and it comes naturally. Christie 
Whitlock is a prime example of that.
 
A DEEP BOND WITH THE REGION

As Owner/REALTOR® of Lachicotte 
Company, Christy is eager to share the 
passion she has for Pawleys Island with 

visitors and prospective new home-
owners alike. “Meeting new people 
and assisting clients who want to sell 
their homes or relocate to the area is 
why this work is so rewarding. There 
is so much beauty and quality of life 
here in Pawleys Island ranging from 
sunrise walks on the beach to sunset 
boat cruises (all of course with my 
beloved Golden Angels, aka golden 
doodles)!” Christie says.

“Dining in Pawleys Island is one of 
the hidden gems of our little seaside 

community. Fresh local seafood 
with a Lowcountry twist in a laid-
back atmosphere is a wonderful 
way to meet friends while delight-
ing your tastebuds!”
 
Christie says, “I am also very 
excited about my current hotel 
project, The George Hotel in 
Georgetown. You can feel the 
positive energy this development is 
having on the City of Georgetown 
residents and business owners, it’s 
a source of pride!”
 
FIRST STEPS

As she was growing up in Andrews, 
South Carolina, she was the 
daughter of an entrepreneur who 
made a lot of property purchases 
and started many property devel-
opments. Christie followed her 
dad’s footsteps and pursued her 
Pharmacy degree as her father had 
done. She was devastated when he 
passed away in 2001.

 “After working in the Long -Term 
Care pharmacy business for 18 
years it was time for a radical 
change which led me to become 
a REALTOR®. My dad was a 
powerful influence on my career 
choices,” Christie says. “He was 
an entrepreneur who built many 
healthcare businesses and bought 
and developed many properties. 
He was a fearless visionary and 
made an incredible mark on my 
life and work ethic.”
 
OPENING A NEW CHAPTER

Christie was managing her fami-
ly’s real estate portfolio and felt 
that it would make sense to have 
real estate knowledge. “My sister 
can be credited for my real estate 
success as she encouraged me 
for years, telling me I would love 
it and thought I would be a great 
REALTOR®,” she says with a smile.
 

W
H
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L
O

C
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A  DEEP BOND

WITH THE REGION
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LIFE’S REWARDS

Family has always been at the heart 
of life for Christie throughout her life. 
She cherishes the time she has with 
her husband of 32 years, David. “He is 
my number one fan and supporter. He 
lifts me up if ever self-doubt begins to 
surface,” she emphasizes.
 
Christie and David look forward 
to moments spent with their chil-
dren—31-year-old son, Wesley, who 
has his Masters degree in Commercial 
Real Estate Development and works 
for Ernst and Young and lives in 
Charleston; their 28-year-old daugh-
ter Caroline who works as a Mental 
Health Counselor; and their 22-year-
old daughter, Cooper Anne, who is 
a recent graduate of Ole Miss and is 
working as an Interior Design assis-
tant in Charleston.
 
Christie also treasures time with 
her mother, who she calls her daily 
companion and beloved friend. In her 
free time, Christie enjoys hanging out 
with her three Goldendoodles. She 
also is a certified Yoga Instructor. 
She lived in a Yurt for 30 days on 
a mountainside in Santa Barbara, 
California! Travel is also a favorite 
for her, with memorable destinations 
including the British Virgin Islands 
and St. Thomas/St. John.
 
When it comes to giving back, 
Christie serves on the Board of 
Directors of Pawleys Island Litchfield 
Business Association. She also 
founded and hosts an annual music 
festival called Downtown Pawleys 
Live on the Sunday before Labor 
Day that supports Carolina Human 
Capital Organization. Giving back 
to her community is a priority as is 
having fun and bringing fun to her 
community. “Making a positive dif-
ference in the lives of others and my 
community really keeps my engine 
running!” Christy looks forward to 
continuing to make life better for 
those around her.

MAKING A DIFFERENCE

Christie has continued growing her 
business and reputation for results 
by continuing to learn and push 
herself. As she says, “Do something 
that scares the heck out of you 
every day. Go for it! Force yourself 
out of your comfort zone and make 
that call that scares you. Finally, 
‘eat the frog’… this just means do the 
things you dread (make those calls, 

do that homework) first thing in the 
morning when you have clarity. It will 
make your day go much easier.” 

“My hope is that people see me as some-
one who has a deep love and appreciation 
for family and others, and that they know 
I want to leave the world better than I 
found it,” she smiles. Each day, Christie 
does that with a deep sense of pride, self-
lessness and passion.

 ‘EAT THE FROG’… 

THIS JUST MEANS 

DO THE THINGS 

YOU DREAD 

(MAKE THOSE 

CALLS, DO THAT 

HOMEWORK) 

FIRST THING IN 

THE MORNING 

WHEN YOU HAVE 

CLARITY. IT WILL 

MAKE YOUR DAY 

GO MUCH EASIER.
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1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577
843-808-1533 | www.fwiwappraisal.com

“We pride ourselves in extensive knowledge of the marketplace,
providing exceptional service and industry-leading turn-around time.”

Leading The Market in

Real Estate Appraisals

Providing Commerical and Residential Appraisal Services

Throughout Horry, Georgetown, and Brunswick Counties

4710 Oleander Drive Myrtle Beach, SC 29577
Office: (843) 823-6800
Toll Free: (877) 243-9883 
www.DunesPainreliefCenter.com

N O N - N A R C O T I C  I N T E RV E N T I O N A L  P A I N  M A N A G E M E N T

S C H E D U L E  Y O U R  F R E E  C O N S U LT A T I O N

DON’T LET PAIN
CONTROL YOUR

Life!

DIABETIC NERVE PAIN  •   NEUROPATHY

BELL’S PALSY  •   COMPLEX REGIONAL PAIN SYNDROME

CARPAL TUNNEL SYNDROME  •   SCIATICA

FIBROMYALGIA  •   JOINT/MUSCULAR PAIN  •   OSTEOARTHRITIS

We Accept Most Major Insurances
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Julia

sponsor spotlight

5  R E A S O N S  W H Y  I 
L O V E  W H AT  I  D O

Written By Dave Danielson

Photography By Donald Hovis - 

Tides Eye Photography

Since its founding in 2008, Dream 

Finders Homes has vowed to deliver 

the highest possible standards in 

new homes. Our team is committed 

to providing exceptional service 

while delivering a beautifully 

innovative home. Dream Finders 

Homes spans across eight states, 

190 communities with over 

15,0000 homes closed. Locally, 

in Horry and Brunswick 

counties, we are opening nine 

communities this year and 

look forward to sharing the 

dream of home ownership by 

serving one family at a time.

 
Julia Wellman, Director of Sales, 
shares how her career path brought 
her to Dream Finders Homes and the 
five reasons why she loves what she 
does. Julia has had many role models 
in her life, including her mother, 
Suzanne Barbato, who taught her to 
be self-driven, never give up, serve 
from the heart and remain humble. 
Julia credits her father, Dave Barbato, 
for opening the door to a world of 
new home building. “He taught me to 
listen first, respond not react, and to 
approach each day with grace.”
 

Dream Finders Homes

meet

WELLMAN

Julia’s career path to Dream Finders 
Homes is inspired by great people along 
the way. “As the years passed, and I 
matured in my career, I met several influ-
ential people. Recently, the most influential 
person who inspired me to dream again 
is Art Sandler, co-owner of Chesapeake 
Homes. I met Art several years prior and 
he told me a story about how he entered 
the building industry. His excitement to 
create a story through land development 
and home building inspired me to reach to 
higher levels of management within the 
industry. This experience led me to Kevin 
Beall, our National Vice President of Sales 
& Marketing with Dream Finders Homes. 
Kevin and his team offered me the oppor-
tunity to become intricately involved in the 
building process as the Director of Sales 
& Marketing for our Myrtle Beach and 
Southern Coast Division. I am privileged to 
have a team of 8 talented sales profession-
als working with me who go the extra mile 
for their buyers and each other. For me, 
though, the WHY is always more import-
ant than the HOW. Here are five reasons 
WHY I love what I do!”
 

Julia’s first reason is she feels blessed 
to have an impact on her community.
She shares, “There are few profes-
sions that allow someone to have a 
positive effect on one’s community 
throughout the entire scope of their 
career. In new home building, you can 
improve businesses, spark interest 
in the local residents, bring people 
together from different parts of the 
world, and become a part of their 
story, their Dream.”
 
Secondly, she loves that Dream 
Finders Homes is part of something 
bigger than themselves. Julia contin-
ues, “A career in new home building 
can be empowering and inspiring. It 
takes multiple professional’s exper-
tise combined to complete a suc-
cessful housing project. To take part 
in creating the story of a new com-
munity, to bring life to that vision is 
exciting! We work together with land 
developers, architects and engineers, 
permitting and field operations, mar-
keting and sales, to spending hours of 

conversation with design consultants 
choosing just the right selections to 
complete the product. All this collab-
oration brings you to a place where 
every day you realize you are a part of 
something bigger than yourself.”
 
Thirdly, Julia and her team enjoy that 
they get to see progress every day. 
“In some professions, you leave work 
at the end of the day, and it’s unclear 
what you did or did not accomplish. 
New home building is not one of 
those industries. Although there are 
days when it feels like we fell short 
of our goal, we still know that baby 
steps continue to move us in the right 
direction, because we never lose 
sight of the dream of homeownership 
for that next family.”
 
Julia’s fourth reason is there is never a 
dull moment. “Constructing a commu-
nity, a home, is no easy task, and there 
are hundreds of items needed to be 
taken care of daily. Jobs are progressing 
constantly, and obstacles are inevitable. 
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The new home construction industry is for solution-minded, 
detailed-oriented, hands on, a high sense of urgency 
go-getters with a HEART of GOLD to serve each other and 
homebuyers every single day.”
 
Lastly, Julia shares, “We produce work that keeps giving. 
In many industries, your work is in the spotlight for a few 
days, or months. But in new construction, your finished 
product is a home that will serve countless friends, fami-
lies, pets, co-workers, students, businesspeople, couples, 
children, and families of all kinds for years to come.”

Julia moved to Myrtle Beach almost 10 years ago with 
her two sons, Alexander and Joshua, and Chance, 
“the most special pup in all the world,” who passed in 
October 2017. Her family loves real estate, and like 
most real estate families, they talk shop. Her eldest 
son, Alex, owns and manages Wellman Property Group 
while her younger son, Josh, is showing an interest in 

multi-family investment. They love to play disc golf, 
watch superhero movies and spend time on the river. 
They are blessed to be together under one roof for the 
first time since their home was flooded in 2018. “We 
can’t wait to share our newly renovated river home 
with all our family and friends!”
 
Julia shares, “The most rewarding part of my work is 
looking up at a multi-million-dollar project with my team 
and being able to say we built this. Our team at Dream 
Finders Homes are these people – dedicated, loyal, ambi-
tions, supportive, caring. I’d like to be remembered for 
having a positive impact in my own life and those around 
me. But more than anything, I’d like to be remembered 
for serving my family, helping my friends, and building 
relationships that are rooted in respect.”
 
For more information on Dream Finders Homes, visit 

www.dreamfindershomes.com/myrtle-beach
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(843) 447-9525 • miracle.movers.mb@gmail.com

Let Miracle Movers of Myrtle Beach take the 
hassle out of your client's upcoming move!

RATED #1 IN  MYRTLE BEACH, 
FOR OVER 6 YEARS

What makes us the 
top pick for moving 

companies in 
 Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage

Local & Long Distance

 

Securities and advisory services offered through Cetera Advisor Networks LLC, member FINRA/SIPC, 
a broker-dealer and a registered investment adviser. Cetera is under separate ownership from any other named entity.

David G. Wurster 
CFP®, MBA, RFC®

Certified Financial Planner™

1293 Professional Dr., Suite 205
Myrtle Beach, SC 29577
P: 843.712.2752  F: 843.712.2753
david@palmettocoastcapital.com
www.palmettocoastcapital.com

• Helping realtors grow 
their wealth through 
equity markets AND 

real estate.

• Financial planning 
strategies to deal 
with the variability 
of agent’s income.

• Utilizing the 
appropriate 

retirement accounts 
for realtors.

• An established, 
experienced 

resource for you 
and your clients.

(208) 921-6896

"I used David's Ready 2 Paint for my Popcorn Removal. He did the whole house, even the 
closets. He was amazing, and he was the lowest cost. He also made sure to cover everything 

to keep the dust down and he used the latest technology. He painted and patched the 
ceiling. If you want a great job at a great price, Call David!"

- Bill P

FULL INTERIOR PAINTING SERVICE &  
DUSTLESS POPCORN REMOVAL

843-817-8810 • islandinspectionsllc@gmail.com • Islandinspectionsllc.com

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

• Residential Home Inspections 
• Indoor Air Quality 
• Pool/ Hot tub Inspections
• Thermal Imaging
• Wind Mitigation Inspections
• Irrigation Inspection
• Mold  Inspection
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cover story

LONG LIVE 
THE LEGACY

Written By Dave Danielson

Photography By Jeremy 

Kierez - High Tide Content

One of the most 

rewarding aspects of 

what you do every day 

is knowing that you 

are making a tangible 

impact in the lives of 

those around you. That 

is one of the prime 

motivators in life and 

business for Adrianna 

Derrick, too. One of 

Adrianna’s favorite 

quotes is, “A great 

realtor begins with a 

legacy of trust.”

 

ADRIANNAADRIANNA
DERRICKDERRICK

“The majority of our team agents are 
fresh out of real estate school, so 
we do a lot of training. Weekly 
meetings and monthly happen-
ings are mandatory. Our time 
together strengthens our 
business relationships, and 
enables us to collaborate on 
ideas and deals to make real 
estate happen.”
 
Getting a Valuable Preview of the Future

Adrianna’s career today is a natural extension of her childhood. 
Her father, Ernie Derrick, was a REALTOR® and Developer in 
North and South Carolina. “I would spend some of my days riding 

around Cherry Grove Beach in the 
truck with him, whether checking a 
job site, catching lunch with a client 
or showing oceanfront condos,” 
Adrianna says.
 
“He always said real estate was chal-
lenging work and hoped for a different 
career path for my brother and me. 
Unfortunately, he passed away before 
I got started in real estate, but many 
would say he is looking down on my 
brother and me now and is very proud 
of our success!”
 
Capturing the Moment

One of the most important lessons 
that Adrianna’s father taught her was 
one of action. As she says, “Losing 
my father made me realize that life 
is hard, it is short-lived, tomorrow 
is not promised and we only have a 
certain amount of time to accomplish 
our goals, so why not give it your all 
today?”
 
Adrianna grew up on the Grand Strand 
and graduated from North Myrtle 
Beach High School. She first went to 
Winthrop University for a time before 
continuing her education at Coastal 
Carolina University. “Originally, I 
wanted to go to medical school so my 
major was biology with a pre-med 
emphasis. My junior year in 2012, I 
switched to interdisciplinary studies 

Adrianna, Josh, and Office pup Ella

Care and Commitment

As a Broker and Team Leader with 
the Derrick Legacy Team at BRG Real 
Estate, Adrianna is committed to 
leading the way ahead. You can see 
that spirit in the way she takes pride 
in leading her team.
 
“I want them to be the best 
REALTORS® on the beach. Lately, 
we have been strategizing ways to 
take our team to the next level, so we 
are excited the current market con-
ditions are favorable for our plan,” 
Adrianna says.
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after realizing my love for sales and mar-
keting,” she says.
 
After college, Adrianna pursued 
marketing in Charleston with the 
Greenhouse Agency until 2016. “I 
enjoyed the marketing aspect of work-
ing here. So this job became the defin-
ing path for my career.”
 
Getting Her Start 

As she earned her real estate license, 
Adrianna picked up valuable experience 
working with other firms before coming 
to BRG. “We are so blessed to call BRG 
home! The year we joined we doubled 
our business and have continued to 
exceed our yearly goals for production. 

Joining with the right Broker will 
make or break your business,” 
she continues.

 
Record of Achievement

There have been many 
signs of success. She 
earned Rookie of the 

Year honors in 2017.

She has kept build-
ing from there … 

having recorded 
$150 million in 

career sales vol-
ume, representing 

500 closings, includ-
ing $43 million in sales 

volume on 160 transactions in 2022.
 
Family Foundation

Away from work, Adrianna cherishes 
time with her daughter, Levianna Belle, 
who is 5 years old. 

In her free time, she likes to travel 
and spend time together at the beach. 
Boating is also a favorite for her.
 
The life you live is the legacy you leave. 
She wants to leave a Legacy of love, not 
just real estate. Adrianna says earnestly, 
“I want to be remembered for helping 
people always accomplish their real 
estate dreams, whether they are a client 

or fellow agents. We are in the business of helping and serving others. 
When you add love into the equation, people feel important. They 
notice the passion and love you have for what you do and thus that 
attracts them to you.”
 
Arianna continues, “I like investing in real estate. When my father 
passed away, my brother and I inherited some rental properties that 
were built by him. We are hoping to start scaling pretty soon into the 
long and short-term rental markets along the beautiful Grand Strand. I 
also want to continue to grow my real estate career and team, until we 
are #3 in the MLS. That was my Father’s and my lucky number. This 
has been my goal from the start. Another goal of mine is to become 1% 
better every day of my life. Success is to improve your life daily by 1%. 
Success is infinite. I also want to leave every person I come in contact 
with, better than I found them.”
 

Adrianna continues, “Being a single working mother and 
running a team plus serving my own real estate clients 
doesn’t leave much time for life outside of business. I 
live, eat and breathe real estate most days. My daughter 
and I enjoy going to church on Wednesday nights and 
Sunday mornings. I also enjoy spending time listening to 
podcasts, working out, and reading books. My daughter 
and I love to go to the local parks, festivals and anything 
kid friendly. We love to play tourist for a day and stroll 
around Barefoot Landing or Broadway at the Beach!”
 
Important Advice

Adrianna advises, “What you put into life, you get out 
of life. Someone once told me, “Real estate is a C- class 
industry, meaning most do not have a college degree 
or much relevant education. Therefore if you’re always 
an A+ realtor, you will have unlimited potential.” More 
importantly, it is marketing first and real estate second. 
First, you have to market yourself as a local agent, then 
you have to market the property. Real estate is about 
sales, mindset, discipline, scripts, objections, time 
management, and so many other crucial key points that 
either make or break your career.”
 

“It is not as easy as it looks and by the 
time you divide the paycheck over the 
months’ worth of working with a client, 
it is usually not as good as it seems. The 
day you receive your license, there will be 
NO ONE there to tell you what to do next. 
Your future is in your hands. Be sure if you 
are a new agent to find a trusted brokerage 
or a seasoned agent you can look up to. Be 
prepared to spend 4-6 months working harder 
than you ever thought possible, with NO pay. Do 
not worry, it will pay off in the long run!”
 
 Congratulations to Adrianna Derrick for the differ-
ence she makes each day for her clients, team mem-
bers and community … leading the way ahead.
 
As she says with a smile, “One of the most reward-
ing parts of what I do is centered around growth … 
watching my little business bloom and thrive into a 
beautiful team of knowledgeable REALTORS® who 
are very passionate about helping people accomplish 
their real estate goals.”

Adrianna, Josh, and photo of their Dad
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4710 OLEANDER DRIVE
MYRTLE BEACH SC 29577

843.450.4429
WWW.DUNESMEDSPA.COM

DITCH YOUR RAZOR BEFORE THIS SUMMER

PAIN
FREE

Close MORE Real Estate
Transactions with the

RIGHT insurance partner

1136 44th Avenue North, Suite 101 
Myrtle Beach, SC 29577

info@coastalinsureit.com

843-808-0291
www.coastalinsurancellc.com

AUTO •  HOME • BUSINESS • LIFE • BOAT • FLOOD
RV • RENTERS • GOLF CART • JEWELRY

“We work to provide insurance value to our clients 
through the strength of the companies we represent, as 

well as, our direct agent to client customer service.”
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FREEDOMBOATCLUB.COM • 843-732-3777

 

We Buy and 
Maintain Boats

You Join
the Club

Get Unlimited, 
FREE Training

Reserve a Boat 
and Enjoy!

NORTH MYRTLE BEACH
@Harbourgate Marina

MURRELLS INLET
@ Crazy Sister Marina

& Wacca Wache Marina

SOUTHPORT, NC
@ Southport Marina

THE WORLD’S LARGEST 
MEMBERS-ONLY BOAT CLUB!




