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: EXPERT INSURANCE ADVICE FROM
Y1e make loans easier. TRUSTED MEMBERS OF YOUR COMMUNITY

More loan options means more opportunities for your clients.

()

Portfolio Lending Products

T

Physician, Dental & Pharmacist
Specialty Loans

< Jumbo Loans
< Adjustable Rate Products
< Bridge Loans
< Remodel & Construction Loans
< Home Equity Lines & Home
Equity Loans b
< Lot & Land Loans —
< Conventional Loans — Fannie Mae/Freddie Mac
< Government Loans - FHA/VA/USDA/Kentucky Housing
< CRA/LMI Lending Products
-

Centralized loan operations and serving teams located in Central Kentucky.

While any Republic Bank Loan Officer can assist your clients, today we feature:

%

REPUBLIC
BANK

9 o . ® _ ) Jeffrey Creech, LUTCF Joey Doom Il, LUTCF
It’s just easier here. 877 392 3434 859-286-8263 859-286-8269
RepublicBank.com Member FDIC Repubhc Bank NMLS ID # 402606

€ Comparion

Insurance Agency

A Liberty Mutual Company

@ Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust H : :
EEBR  Company Loan Orignator ID 402606, 3288 Eagle View Lane, Ste 190 Eagle View Plaza | Lexington, KY, 40509
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If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ahutch@realproducersmag.com.
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the REALTOR® community!

BUILDER

AND REMODELING
Bluegrass Builders
& Remodel

Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

ELECTRICIAN
Rem-Rose Electric
(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales
(859) 523-3483
bluemoonestatesales.com/
lexington

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY
Home Warranty of the
Midwest Inc.

(606) 315-5144
homewarrantyinc.com
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INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

Comparion Insurance
Jeff Creech
(859) 286-8263

Comparion Insurance
Joey Doom Il
(859) 286-8269

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
GO Mortgage

(606) 344-8734
gomortgage.com

Republic Bank
Rebecca Elliott
(502) 867-7648

Republic Bank
Emily Miller
(859) 266-3724

PHOTOGRAPHY

& VIDEOGRAPHY
Pending Media
(502) 439-5683
pending-media.com

ThePhaseTwo Media
(859) 391-5076
thephasetwo.com

PHOTOGRAPHY-

REAL ESTATE

Tonia Witt Photo

(859) 585-6790
www.toniawittphoto.com

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassrealestate
media.com

Central KY Real
Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW
Kentucky Abstract and
Title Services

(606) 679-6315

The Land Group
(859) 554-3665
landgrouptitle.com

Simple, Fast, and Efficient.

-

* Mortgage .

Dave Godsey, Branch Manager
NMLS #1449498

| | —

5A5’( (606)-344-8734

dgodsey@gomortgage.com

-~ Products Galore, Conventional,
"2 FHA, VA, USDA, Construction, and
other specialty products such as
bank statement loans for the
self-employed, doctor loans for
medical residents/ practicing
professionals and more!

Single-Close Construction
"2 Loans, to save you the time,
cost, and hassle of multiple
closings when building your
dream home.

. ARefreshing Experience, aswe
B | replace red tape with expertise y |
and technology, deliver sensible
underwriting and provide

competitive pricing.

5-Star Service, from your first
home to your forever home- see
it for yourself on Google, Zillow or
Experience.com, today!

We've been strengthening communities that enable people to take
ownership in their lives as they take ownership of their homes,

for over 25 years.

Not affiliated with FHA/HUD or any other government agency. Subject to credit approval. This is not an offer to make a loan or to make
a loan on any particular terms. All loan applicants must qualify under the underwriting requirements and satisfy all contingencies of
loan approval. ©2023 GO Mortgage LLC. NMLS# 1018 4215 Worth Ave., Suite 320, Columbus, OH 43219, (262) 373-0790. Licensed

by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. GREGRTUNITY
www.nmlsconsumeraccess.org. Equal Housing Opportunity.
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PARTY!

LET US TAKE CHARGE OF
YOUR ELECTRICAL NEEDS!

o Residential

e Commercial

o Industrial

e Emergency Services
e Service Upgrades

o Generator Installs
& Repairs
e Lighting Experts
o Pools/Hot Tubs
e Remodels
o Solar/EV Charging Stations

270-889-1700

Owner, Cody Varney
€) RemRoseElectric
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Apid

Don't let
power
surges

leave you

storming

km'meyf@hnrl.'lmntjinc.m
0D (606)315-5144

Power up your great
14-month coverage*
with SurgeShield

to protect critical
appliances and
electronics from
spring and summer

storms o

Jarra nty.

homewarrantyinc.com
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Real Producers is
much more than

a magazine, it’s a
platform. With over
100 markets being

up and running as

BLUEGRASS
REAL PRODUCERS

tively we host 400- RP

of last year, collec-

500 events around

P> publisher’s note

the nation every
year. This is why I
am thrilled to announce our launch party

event is on the horizon.

Are you interested in networking among

the top agents in the market? Sure you are!
Because many of you have told me you are
excited to continue to build relationships and
network with your peers. We will be holding
our Bluegrass Real Producers launch party on
May 10th, at Mirror Twin Brewing. This is only
from 2-4pm, so be sure to block your calendar,
you won’t want to miss this one! Plus you can
still have time to go show houses once your

clients get off work, or head to kids activities.

Our quarterly events are meant to be very
relaxed, with some light food, have a beverage
or two, and be on hand to be able to win some
cool prizes. We will have raffle giveaways
provided by our business partners for real
estate agents to win! Plus you will be able to
connect with your preferred business partners
who support Real Producers ensuring that you

always receive this publication.

Space is limited, so be sure to pay attention
to our social media and your email for your

official invite.
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If you have any questions about this event, how
to be featured in our publication, or anything

else, please let me know.
Cheers,
Aaron Hutchison

Owner/Publisher
ahutch@realproducersmag.com

@ Facebook and Instagram:
@bluegrassrealproducers

Bluegrass Real Producers - 9



PEACE OF MIND FOR THE
AMERICAN FAMILY

CHC now has a strategic partnership with a local contracting
company who can provide quick & accurate estimates of needed

repairs from the inspection report.

* Inspections * Radon Testing * Sewer Scope

¢ Septic Inspection « Manufactured Home Foundation Inspections
* Commercial Inspections ¢ Air Quality Testing

* Pool Inspections ¢ Repair Cost Estimates  Termite Inspection

VA= JCY/f=8 3 DAY AVAILABILITY. 3 book
mw/@ == | QUALITY + CONVENIENCE.  859-388-0530  www.chchomeinspection.com \

Kentucky Licensed Home Inspector #162773 on”'ne '

PHOTOS.
VIDEOS.
3D TOURS.
FOR REALTORS.

Pending Media is a full service Real Estate

Media Company. From our listing photo

and video services, to our brand development
program - we provide real value to our clients
through sincere relationships and high quality

gg/; e gL neu) %’“’H’/ . Traditional media. We know how hard you've worked to

build your brand, and we always make sure to be

Bank a compliment to that fact.

When working with a Traditional Bank lender, you and your
clients will be less stressed, more informed and ready to move
when you help them find that dream home.

traditionalbank.com/
home-finance

WWW.PENDING-MEDIA.COM | 502.439.5683 (CALL/TEXT)
JAMES@PENDING-MEDIA.COM
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B et hodi 66
MY CAREER
GOALS HAVE
NEVER BEEN
FINANCIALLY
DRIVEN.
Since starting out
as a young adult in
the working world,

| have always
THE LANE TEAM AT wanted to help

BLUEGRASS SOTHEBY’S ‘ E) I] e others, and
INTERNATIONAL REALTY make a living
that supports

myself, my family
and my passions,

Meredith Lane is always on the move. Whether adven-

turing with her four-year-old son, Lane Ferguson, Pzl hielioe e Feler e i

flipping a house, or touring a property as a potential

short-term rental investment, she thrives on being busy pl us allows me to h‘
and helping others. “My career goals have never been * 9 b Kk
financially driven,” she says. “Since starting out as a ! glve ack.

young adult in the working world, I have always wanted ’ ,

to help others, and make a living that supports myself,

my family and my passions, plus allows me to give back.”

Meredith’s first career right out of college was in
journalism. Upon graduating from the University of
Kentucky, she worked as an intern, then an on-air televi-
sion reporter and associate producer for WKYT-TV, did
an internship at a national cable news network in New
York City, worked as an on-air television reporter and
associate producer for LEX18 News, was a local radio
DJ for iHeartMedia and did print journalism for her
father’s business publications. “After five years of work-
ing in journalism, I realized it wasn’t the right career for
me,” Meredith recalls. “It was 2008 and we were in the
subprime mortgage crisis, so REALTORS® were getting
out of the business.” Meredith felt that even though it
probably wasn’t the right time for her to get into real
estate, she was young with nothing to lose, so she asked
her mom, Kitty Lane, if she could try her hand at being a
REALTORE®. “She asked if I knew what was going on in
the lending world,” Meredith laughs. “I told her that yes
1 did, but I really needed a change.”

NEXT LEVEL REALTOR®

12 - April 2023




Photo by Ashley Nicole Portrait

Meredith grew up in the world of real estate.
Her mom is a well-known and respected
agent around town, her dad was a commer-
cial broker, and her grandmother was a
REALTOR®. Meredith loves the story about
how her dad got his start in our community.
“My parents moved here from Atlanta in

the early eighties,” she says. “My dad would
drive around town to see the construction of
new businesses, stop and chat with the con-
tractors, and send one-page flyers with all
the latest business and construction updates
to everyone he wanted to know and connect
with in Lexington.” That entrepreneurial
concept gave birth to The Lane Report, a
now four-decades-old full-color printed mag-
azine with a statewide readership that is still
popular today. “Dad passed away eight years
ago,” Meredith says quietly. “But I learned a
lot from him and figured out a way to market
my business in a way that people could get to

know me personally, like he did.”

Fifteen years ago, social media was a
brand-new concept and people were just
learning how to utilize it in business.
“Early on I leaned into social media and I
think that’s what originally set me apart,”
Meredith says. “I did all the traditional
advertising while expanding my online
presence.” She loves posting about her
adventures with her son and travels,

and sprinkles in listings and homes she’s
closed, saying, “I feel like I'm doing social
media at a different level, just reminding
people I'm in real estate by posting about
my life and my business.” When Covid
hit and businesses were shutting down,
Meredith swung into action to support the
community that means so much to her. “I
started doing giveaways with gift cards
to restaurants doing curbside pickup, and
when Christmas came around I did the
12 Days of Giveaways’,” she remembers.
“It was such a big hit I extended it to 25
days. The following year, I partnered with
my mom to do more and now we spend

a few thousand dollars on it each year.
Connecting people with small businesses
is important to me and makes my heart
happy because they are truly the heart-

beat of our community.”

(14

Rather than approaching a situation with

a mentality of getting a ‘win’ for ourselves

and our clients, it's much more effective to
come from a place of contribution asking,

‘How can everybody win here?’.

THEN EVERYONE IS HAPPY.

It’s that next-level thinking com-
bined with Meredith’s genuine

love of people that has shaped her
approach to business and earned her
the many successes she’s celebrated
along the way. “When my mom got
into real estate my grandmother told
her, ‘Don’t worry about the money,
just take care of the people’, and
Mom told me the same thing when I
first started,” Meredith says. “People
will know you are coming from a
place of contribution; that’s how she
was successful in her business and

why I am in mine.”

2

And Meredith has experienced a

high level of success in her business.
One accomplishment she is really
proud of spun off of her experience
as an esteemed member of the 30
Under 30 designation with the
National Association of Realtors
(NAR). “I went to Chicago and was
asked to speak on different panels,
was interviewed on radio podcasts,
and was invited to a ‘mastermind
meetup’ of past honorees,” she
explains. “We enjoy sharing best
practices, hearing of each other’s
struggles, sharing ideas, and learn-

ing how everyone quantifies success

Bluegrass Real Producers - 15



so differently, all while connecting
over similar experiences in our indus-

try all across the country.”

Meredith and her colleagues decided
to take that one-day experience to -
you guessed it - the next level. “Every
year someone hosts the 30 Under 30
Mastermind in their city and I feel

so fortunate to be a part of'it,” she

says gratefully. “The host polls our
members to decide on the subjects

and speakers, and it’s great to bounce
ideas off of people in the same phase of
their career.” NAR, while not offi-
cially sanctioning the event, is their
biggest cheerleader. The young agents
organize an evening networking event
followed by a full day of masterminds.
Everyone pays for their own travel and
their event ticket, and the proceeds
from that fund the venue, speakers,
and food. It’s a large, highly-antici-

pated education session and Meredith

Photo by Malicote Photography
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is proud to be an attendee, doing her

part to elevate our profession.

“With so many online platforms
trying to remove us from the equa-
tion of the real estate transaction,

it’s more important than ever that
people understand how much value
we provide,” Meredith says. “Rather
than approaching a situation with a
mentality of getting a ‘win’ for our-
selves and our clients, it’s much more
effective to come from a place of con-
tribution asking, ‘How can everybody
win here?’. Then everyone is happy.”
Meredith firmly believes that with
tight inventory, buyers and agents
feeling frustrated and defeated, a pos-
itive mindset shift is what will drive
our industry forward, saying, “We
provide a valuable service that can’t
be replaced by computers, and when
we work together for everyone’s best

interest, we all win.”

Association of Realtors in
2013 (First Realtor in Central
Kentucky to be named)

Top Producers Club

. Featured on HGTV’s
House Hunters

. Lifetime Member of the LBAR

» Ranked #1 Lexington Realtor on
Social Media by Property Spark

— NEXT-LEVEL SUCCESS ™ ]

« 30 Under 30 By the National

Voted #1 Real Estate Group
in Lexington by #sharelexky
Reader Poll

Former Chair, Young Realtors of
the Bluegrass Committee

Leadership Lexington Class of
2011-2012

Lexington Young Professionals
Association Rising Star Award
Recipient 2011

ADD ATOUCH OF ELEGANCE TO YOUR HOME!

Bluegrass Builders & Remodel offers a full range of services to assist in making
your house the perfect home. Whether starting from scratch with a new
construction or sprucing up your existing space with an interior remodel or home
addition, Call the experts today!

Bluegrass Builders & Remodel has you covered!

BLUEGRASS y

BUILDERS + REMODEL

e

LAUREN GEIGER
502-338-5235

Lauren@bluegrassbuildersandremodel.com

Your Real Estate Closing Partner

The Land Group (“TLG") is the modern real estate

agents' top choice for a boutique closing partner.

Closing with us means personal, professional, and

4 accurate real estate transactions.
¥

Aaron Marsh, Partner
Aaron@landgrouptitle.com

www.landgrouptitle.com | 859-308-6101 THE LAND GROUP

527 Wellington Way | Suite 275 | Lexington, Kentucky 40503

Bluegrass Real Producers - 17



sponsor spotlight

Written by Danielle Kidwell
Photos by Brittany Bailey Photography

Carpenter

NSURANCE GROUP

Chase Carpenter, agency owner of Carpenter Insurance Group, always
dreamed of starting his own business. “I've done a little of everything when
it comes to numbers, working for State Farm, a year with a bank, managing

accounting for a coal company, and finally life insurance with Woodmen
of the World,” he says. “All of that experience gave me the background and
bravery to get my business off the ground.” Chase knew from a young age

that when he did open his own business he would create jobs that could be

managed from anywhere, just as he'd seen his parents work.

Chase grew up traveling all over the country
to play golf, and of course, his parents went
with him. “They were able to travel for my golf
adventures thanks to the flexibility of their
jobs,” he recalls. “I knew I wanted to be able to
work from anywhere and allow my employees
to do the same.” In July 2016, Chase opened
Carpenter Insurance Group. “I just took a

leap, but for my first year I continued to work
part-time with the coal company,” he explains.
“You can’t make money starting from scratch
your first year with no base compensation.” But
Chase’s company did make money, generating
around $60k in its first year with over half

of that earmarked for expenses. “Building a
business is tough, there are headaches but you
can build your own success,” He says thought-
fully. “My drive was to make my own business,
become profitable, and prioritize networking

and helping people understand insurance.”

Carpenter Insurance Group focuses on expe-
rience over price. “Anyone can do customer
service,” Chase says. “But not everyone can
provide a good experience.” His company
works with a large number of carefully selected

insurance companies and his team is dedicated

to working with clients directly, placing their

Bluegrass Real Producers
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We pour a lot of resources into ensuring that our clients

fully understand their coverage so they can confidently

Photo by Casey Day

make an informed decision.

coverage with the carrier that will best suit their
needs. As an independent agent, they have a bigger
range of price options and they know they will
always offer a competitive product with the best
possible coverage. Chase started the company with
a mission to treat each client like they are family,
and he’s grown his team to include Paige Taylor
(Production Partner) and Casey Day (Account
Manager), who live that mission every day. “They
are the backbone of our business,” Chase says
proudly. “They make everything run smoothly and
keep us on track.” Chase’s family at home keeps

him on his toes, too.

Chase and his wife of 10 years, Emily, have been
together since they were sixteen years old, and
have two children, Claire (almost 4) and Harris
(almost 1). The family likes going to the park,
spending time outside, going out to eat, and
traveling. Chase still keeps up his golf game and
the family loves to watch golf and University of
Kentucky athletics.

Treating clients and industry partners like family
is the number one priority of Chase Carpenter
Group, and they do that by educating and guid-
ing the process. “We pour a lot of resources
into ensuring that our clients fully understand
their coverage so they can confidently make

an informed decision,” Chase says. “We have a
six-stage onboarding process, and our clients
can expect a welcome call from their agent, a
welcome packet, and a welcome email.” Chase
Carpenter Group offers a wide range of insur-
ance coverage including property, life, auto, and
commercial. They are down to earth, authentic,
and trustworthy, and are eager to grow in their
business of educating their client’s family and

providing the best experience possible.

Carpenter Insurance Group, LLC
Churse Carpeirten, Priveipal Agent

We're vour local insurance pras,
and we're here to help.

e 859.202.3656
@ I:T.IJIM.'T||‘I."n'T'f.mr#m'l.'_ﬂ_'f""lf.l.{'i.lm

141 Prosperows PL Uit 26
Lexingran, KY 40509

Chase Carpenter
Chames; Froncipal Agemr

FProudly Protecting:

z‘fc-r-,:,f-

Casey Day
Agent, Accownt Mamager

aufe
N Puiger Toowlou
,(-r' [‘/{‘ Sales Agent
ﬁfrf,_;j-f' WAt f

*REAL ESTATE PHOTO & MEDIAS
TONLAWITTREPHOTOBGHAILCOM - BS9 SRELTIE

RADON
TESTER

HouseMaster.

Home Inspections. Done Right. Guaranteed.™

www.HouseMaster.com/Lexington

Pre and Post Closing Inspections « Home Maintenance Check-Ups
- Single-Element Inspections -« Irrigation Inspections
Radon Testing KY License # 278672
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CARRIE LEPORE

Former Basketball Player Scores Big as a Successful REALTOR"

“Competitiveness is in

my blood,” smiles Carrie
Lepore, who is originally
from Georgetown. “I started
basketball later in life so I
had to work extra hard to
get where I wanted to be.”
She played basketball in
college at the University of
Pikeville (UPIKE) for 4 years
and finished with a degree in

Business Management.

“The competitive nature is in

me,” explains Carrie. “If you

22 . April 2023

want it, it’s not just going to
get handed to you. You have to
go out and get it.” A go-getter
by nature, Carrie tore her ACL
in college, which wasn’t an

easy recovery.

Overcoming Obstacles

“When you tear your ACL,
it’s a 4-6 month recovery,”
she explains. “Every day I
rehabbed with our trainer
while the girls practiced. The
fight that you had to put in

to get a knee back to normal

was insane. You had to test out. I remember being at
the doctor and having to jump vertically off that one
leg. It was cringing! When I was released and could go
back and play basketball, it was a really big moment

for me. It was another hurdle to overcome.”

Little did Carrie know that the lessons she learned on
the basketball court would transfer to her future career.
She says, “Anytime you play sports, the things that you
learn are irreplaceable. It goes with you your whole life.
You learn leadership skills, discipline, hard work, and

how to keep fighting when you fall down.”

Sports helped her to learn how to work with people and

be a team player, essential skills in real estate.

Road to Real Estate

Carrie has fond memories of real estate as a child.

“I went to my first closing when I was 3 days old!”
Her mother Deni Hamilton has been a REALTOR®
for 42 years, longer than Carrie has been alive.
Subconsciously, Carrie knew that she was going to go

into real estate as well.

“My first dabble in real estate was when I was 20,”
she recalls. “My Mom and Dad created an LLC for me
and my three brothers and said, ‘You’re going to buy

a house this summer in the LLC and you’re going to
flip it I was going into my senior year of college and
wasn’t thinking about owning anything let alone flip-
ping it! Well, I was instantly captivated! I went to that
house every single day multiple times a day. I took the
reins on that one and coordinated contractors, picked
out all the finishes, did the yard work and just fell in
love. It was in that moment that I knew real estate
was my thing in some sort of fashion. Since that
moment I have owned homes, flipped homes, rented

homes, done Airbnb, Vrbo, etc.”

P on the rise

Written by Elizabeth McCabe
Photos by ThePhaseTwo Media




Carrie got her real estate
license on January 31, 2019
and started working with
Coldwell Banker McMahan,
where she still is today. She
looks up to her mother and
credits her for being the
biggest factor for choosing the
road to real estate.

“She even tried to talk me out
of real estate,” jokes Carrie. “I
had a good job for 10 years.”
She worked in the corporate
world for a decade at a Fortune
500 commercial insurance firm
in Los Angeles after gradu-
ating from graduate school

at Jacksonville University.
However, her heart led her

to real estate and she hasn’t

looked back since.

24 . April 2023

Passionate about Real Estate
Carrie is proud to have earned
Rookie of the Year during her
first year at Coldwell Banker
McMahan in 2020. She also
made the “International
Sterling Society,” represent-
ing the top 16% worldwide for
Coldwell Banker agents two

years in a row.

Her Mom couldn’t be prouder.
She comments, “I have been

a Real Estate Broker for over
40 years and I can’t even count
the number of agents I have
trained and worked with.
Carrie is in the top 10 that I
have ever worked with. She is
doing awesome and I'm very

proud of her.”

She loves what she does and it shows with her enthusiasm.

“I LOVE when I find a client a house and they are hype
about. That sets my world on fire! I love when I get texts
or calls like hey, ‘I just wanted to remind you I LOVE
THIS HOUSE! That to me is the best! When you help
someone find a home they love, one they can build a
family in and make memories in that will live with them

forever... that’s when I did my job,” smiles Carrie.

Loving Life with Family

When Carrie isn’t working, it’s all about basketball
and family to this driven REALTOR®. When Carrie
met her husband Steve, who played at Wake Forest
and is now a basketball coach, she jokes that he
actually put her through a workout to see if she was

athletic enough to be his wife.
“I beat him at shooting,” Carrie recalls proudly.

They got married on July 2, 2011, and began their life
together. She and Steve are blessed with two little girls,
Giuliana Rudi Lepore (5) and Naomi Bobbie Lepore (2).

#Georgetown Proud

Carrie’s hometown of Georgetown has a special place
in her heart. Her father, Bill Hamilton, helped form

Georgetown into what it is today.

“He has been a board member of Parks and Rec for 17-18
years, which I always thought was so cool because he

puts so much heart and soul into Georgetown,” says

Carrie. “He has helped get
The Pavilion built (our
first gym), the Japanese
Garden, and our first ever

water park.”

Just as her father influ-
enced Georgetown, Carrie
has also made an impact
upon the local area. She
has a heart to help others,
a competitive spirit within
her, and creates win-win
solutions for her clients
that they treasure long
after the closing table. This
basketball player turned
REALTOR® is a game
changer when it comes to

local real estate.

When you help someone find a home they love, one they can build a family in and make

memories in that will live with them forever... that’s when I did my job
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more about our fight.
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ALL ABOUT BLUEGRASS REAL PRODUCERS

Real Producers
magazine started
in Indianapolis in
2015 and is now in
over 100 markets
across the nation and continues to
spread rapidly.

™

Q: WHO RECEIVES Real Producers MAGAZINES?
A: The top 300 real estate agents in the Lexington/
Central KY area, based on volume.

Q: What Is The Goal Of This Magazine?

A: We believe that we are better together. When
we surround ourselves with other successful,
like-minded people, we grow to new heights. Real
Producers is a platform that brings together the

most elite individuals in local real estate.

We take the top 300 real estate agents and
RP-vetted businesses in every market, and we
build an exclusive community around that group.
‘We share their stories, successes, market trends,
and upcoming events — really, anything that
will connect, inform and inspire, we put in our

monthly publication.

Q: Does Real Producers Have Events?
A: Yes! We will have specific networking events

throughout the year.

Q: What Is The Process For Being Featured In
This Magazine?

A: It’s really simple. You have to be on the top 300
list, and we take nominations seriously. You can
nominate other real estate agents, businesses,

brokers, owners or even yourself! Office leaders
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can also nominate real estate agents. We will consider
anyone brought to our attention who is in the top 300
because we don’t know everyone’s story, so we need
your help to learn about them. We cannot guarantee a
feature, but we encourage you to meet with one of our
team members, support Real Producers and attend our

private events to increase your chances.

Q: What Does It Cost A Real Estate Agent/Team To
Be Featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my
friends, so nominate away! We are not a pay-to-play
model. We share real stories of Real Producers.

Q: Who Are The Rp-Vetted Businesses?

A: They are one of the best businesses that top agents
have referred us to, and you can find them listed in
our index! We don’t just find these businesses off

the street, nor do we work with all businesses that
approach us. Many of the top agents have recom-
mended every single business you see in this pub-
lication. We won’t even meet with a business that

has not been vetted by one of you and “stamped

for approval,” in a sense. Our team will further vet
every business to make sure they are a good fit and
bring value to our community. Our goal is to create a
powerhouse network, not only for the best real estate
agents in the area but the best businesses so we can

grow stronger together.

Q: How Can | Recommend A Business?
A: If you want to recommend a business that works

with top real estate agents, please email or message us!

Email: ahutch@realproducersmag.com
Instagram: @Bluegrassrealproducers
Facebook: @Bluegrassrealproducers
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