


GUARDIAN

ROOFING & CONSTRUCTION

ROOFING  SIDING = WINDOWS

316.302.4100

GuardianRoofingLLC.com

LOCALY LICENSED Y INSURED I 4 Rk Ais).

We Know That Your Time Matters.

We will be able to look at your projects
typically within 24 hours of notice.

You Name It - We Fix It

Any projects that may consist of the exterior
of your clients homes: Roofing, Siding,
Windows, Gutters, Decks, Etc.

A WINNING TEAM MEMBER
FOR A SUCCESSFUL CONTRACT
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INCREASED

Let us Perform a Free Insurance Evaluation for Your
Clients to Make Sure Their Coverage is Up-To-Date

@ ©2022 Sierra Pacific Mortgage Company, Inc., NMLS # 1788 Equal Housing Lender. (www.nmlsconsumeraccess.org) Mortgage Lender License 06-16329. 1180 Iron Point Road, Suite 200, Folsom, CA ~

95630 (Tel. 800-447-3386). For licensing information, go to: www.nmlsconumeraccess.org. Sierra Pacific Mortgage may not be the lender for all products offered. Some loans may be made by a | L ~ ACCREDITED
EQUAL HOUSING " . e . . 3

LENDER lender with whom Sierra Pacific Mortgage has a business relationship: BB-B BUSINESS

9435 E Central Ave, Wichita KS 67206~ Over 100 5-Star Google Reviews

4 . September 2022



PERFECTION BUILDERS WICHITA, KS LOCATIONS:

RESORT-STYLE COMMUNITY LIVING
Our resort-style amenities allow residents to spend a day relaxing

...........

or host guests for a fun afternoon.
» located nearby everyday attractions

such as grocery stores & easy to commute roads

Treescaped Neighborhoods
Heated Salt Water Pools
Community Clubhouse
Fitness Center

Pickle Ball Courts

Walking Paths
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SAFE & COMFORTABLE
Feel at home with our semi-customizable floor plans and features

to fit your needs.
* 15+ Semi-Customizable Floor Plans,

Including Single Floor Options

Energy Efficient

Natural Lighting

Wide Door Frames

Built-in Concrete Storm Shelters
Lawn Care Maintenance
Exterior Home Maintenance

SALES OFFICES & MODELS OPEN e g g S
TOUR SUNDAY THROUGH MONDAY 1-5PM e FE
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If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The
N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

8 - September 2022

cial Corner:

to buy, build or borrow

Loan options for your needs

Peggy Pepper Alejandra Gomez Jessica Smith
Mortgage Loan Officer CRA Mortgage Loan Officer Mortgage Loan Officer
316.448.4402 316.768.5525 316.320.3472
peggy.pepper@usbank.com alejandra.gomez@usbank.com jessica.smith3@usbank.com
NMLS # 938242 NMLS # 222758 NMLS # 2167974

Habla Espaiiol

Steve Farmer
Mortgage Sales Manager

Beth Perigo

Mortgage Loan Officer

316.768.5528 316.448.4398
beth.perigo@usbank.com steve.farmer@usbank.com
NMLS # 2135716 NMLS # 492459

801 E. Douglas Street | 2nd Floor | Wichita, KS 67202

[(Ebank

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available in all states for all loan amounts. Interest rates and program terms are subject to
anmene change without notice Visit usbank.com to learn more about U.S. Bank products and services. Mortgage, home equity and credit products are offered by U.S. Bank National
LENDER Association. Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2021 U.S. Bank 398103c¢ 2/22
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Scan te Fasily Book Your Client's Wext Appointment

PLUMEING HEATING & AIR CONDITIONING

‘Wichita's Trusted Plumbing, ik
‘Heating & Air Conditioning

B

=8 1f It's Dead, Call Fred
Hiag 316.262.FRED
icalledfred.com
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YOUR “"ONE-STOP SHOP” STEEL BUILDING SERVICES FOR
FOR ALL REPAIR REQUESTS YOUR EVERY STORAGE NEED
Roofing, LLC | 367215799 f METAL BUILDINGS | 316-260-5727 f
CONCRETE * DRIVEWAY * SIDEWALKS * HVAC * ELECTRICIANS e« SEWER LINE CHECKS S

= A+ A+ Rated Member of the BBB since 1997
HORSE ARENAS * PLUMBING * AIRPLANE HANGARS * SIDINGWINDOWS ¢ GUTTERING el USNESS f

CARPORTS * PATIO COVERS * AWNINGS * STEEL BUILDINGS ¢ GFCI'S Serving Wichita, El Dorado, and Wellington, KS



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ARCHITECT/BUILDER
Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BANKING - MORTGAGE
Fidelity Bank
fidelitybank.com

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/
REPAIRS/CLEANING
Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

Schellenberg Development
schellenberg
development.com

CEILING REMOVAL/REPAIR
Texturite

(316) 393-0836
texturite.com

CLEANING & RESTORATION
Good To Be Clean

(316) 320-6767
goodtobeclean.com

CLEANING SERVICES
Green Clean ICT

(316) 727-6582
greencleanict.com

12 - September 2022

CLEANING/MAKE READY

First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

First Impressions
SMART Clean

(316) 522-8795
www.fismartclean.com/

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-1611
goasb.com

CREDIT REPAIR/
CONSULTING

Credit Score Advocates
(316) 444-5333

creditscoreadvocates.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-75M

DIRTWORK

C3 Skidsteer Services LLC

(316) 295-6626
www.facebook.com/
C3SkidsteerServicesLLC

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

GARAGE DOOR SERVICE &
INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE

No Nonsense Healthcare Ninja
Chad Beisel

(785) 766-1584

nononsense
healthcareninja.com

HEALTH/HOME/AUTO
INSURANCE

ICT Insurance Group
(316) 440-6111
ictinsurance.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS

Grace Peterson Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Heartland Credit Union
Michael Lorimor
(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/FINANCIAL
SERVICES

State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

LANDSCAPE DESIGN

& SERVICE

Total Landscape Solutions
Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs

(316) 990-9990
ksvahomeloans.com

Gateway Mortgage Group
gatewayloan.com/kandi-jones

Kanza Bank
(316) 636-5821
kanzabank.com

Meritrust Credit Union
meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006
bncnationalbank.com/wichita

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE BROKER:
RESIDENTIAL /COMMERCIAL
JR Mortgage Group

(316) 409-5569

MORTGAGE LENDER
Flatbranch

Aaron Clark

(316) 573-3996
fbhl.com

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS / PACKING SERVICES
Two Men And A Truck

Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

Kelly Remacle Photography
(816) 803-5061

PLUMBING/HVAC

Frederick Plumbing Heating &
Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA - DESIGN/BUILD
Shocker Pools

Doug Baker

(316) 260-4717
shockerpools.com

REAL ESTATE PHOTOGRAPHY /
VIDEOGRAPHY

R & C Real Estate Photography
(316) 670-0658
rcrealestatephoto.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

ROOFING

Mighty Dog Roofing-Wichita

(316) 320-3686
mightydogroofing.com/wichita-ks

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

ROOFING & CONSTRUCTION
A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Security 1st Title
(316) 267-8371
securitylst.com

WELL/LAGOON/SEPTIC
INSPECTIONS

Guardian Roofing and Construction  First Impressions
(316) 302-4100

guardianroofingks.com

Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

We service the majority
of our loans!

MICHELLE CRUBAUGH

Retail Branch Manager
MNMLS 1D#1 2071530

CALL ME TODAY | . '
« £36 Billion Servicing Portfolio
* Biweekly Budget Payment
Plan available
* True DIRECT Lender

Planet Home Lending g

Wichita Real Producers - 13
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Your hom
loan mentor.

® ANDOVER

4 STATE BANK
Andover Wichita
Denise Hearson ty Almquist 511 N. Andover Rd. 1718 N. Webb Rd.
MMLS #578439 Tt Ey. Andover, KS 67002 Wichita, K5 67206
- T 367331375 316.219.1600
.
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KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

FAST, SECURE, RELIABLE SERVICE

Title Insurance

Title Reports

Escrow

Lot & New Construction Closings
Purchase & Refinance Closings
1031 Exchanges

We offer a full range of residential and
commercial title services as well as
closing/escrow services, 1031 exchanges
and construction disbursement. We have the
tools, resources and expertise to assure
every title is sound and the closing runs
smoothly. You can put your trust in the
hands of our experienced attorneys, escrow
professionals, title examiners, abstracters,
and support personnel.

kstitle.com | 316.262.8261



»» back to school

Guess Who?

Now that everyone has (hopefully)
settled into the new school year, we
thought we’d tap into some nostalgia
and take you back to your own school
days. We're positive you’ll be smiling

from ear to ear.

See someone you know? Take a pic
and let them know just how cute
they were as a kiddo. Thank you to

everyone that participated! I had a lo¢
of fun with this.

Sam Lucciarini

b 1 Aja Drake, Coldwell Alex Carbajal,
Adam Henwood, eXp Banker Plaza RE/MAX Associates Amanda Levin, KWSP
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Ben Henwood, Designer’s Ashley Collins, Asher Andrew Montano, R&C Real
Home Gallery House Realty Antoine Agnew, KWHP Estate Photography

Blaine Rodman, Cutco Blake Pearson, Wheat Brad Elliott, Realty Connections Brenda Noffert, BHAG
Closing Gifts State Insurance

Brianna Branine, Graham
REALTORS®

Sharon West, Coldwell
Banker Plaza

Desiraye Speer, JPAR Debi Strange, BHPF

Dixie Ball, Better Eric Locke, ERA
Homes & Garden
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Caitlin Sudduth Brazell, =% 1 A = LT
Sudduth Realty Candace Kunkel, On The Move

Cathy Sheets, Weigand

Crystal McEachern, State
Farm Insurance

Deanne Woodard,
Sundgren Realty

Fred Elmer, ICT Capital Hallie Armstrong, KWSP
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Heather Stewart, Coldwell L
Banker Plaza Holly Gilpin, JPAR Janet Bates, Platinum Jason Hancock, Pillar To Post
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Joshua Owen, Credit John Smutney, JR John McKenzie, Coldwell Jessica Schmidt, Reign
Score Advocates Mortgage Group Banker Plaza Real Estate

Julie Gooch, Weigand Kathy Stucky, Weigand Kelly Bates, Platinum
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Kennton Hoffman, Wheat
Banker Plaza Lesley Hodge Perreault, eXp State Insurance

Lisa Andrews, Coldwell
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Michelle Crouch, BHPF

Mark Wedman, KWSP Marti Vo, Nikkel & Associates

Michelle Crubaugh, Planet Monica Dobbins, Nancy Shih, RE/MAX
Home Lending Platinum Realty Realty Centre

Peggy Church, BHPF Paula Yaussi, KWSP
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Rachel Lange-Mills, Lange

Real Estate Ryan Phelps, Phelps Tax

LRHS

Sharon West, Coldwell Stephanie Wise, Steve Farmer, US Bank Sunni Goentzel, Weigand
Banker Plaza Street Commercial



Tiffany Denny, KWSP

Will King, US Mortgage Will Harmon, KWSP Tyson Bean, Pinnacle Realty

Don't Grebk Schooled bj This Market

Let Me Give You and Your
Clients an P\Jr

it
ey

fA— US MORTGAGE

CORPORATI
Helping You Make If Hama.

Branch ffice: (NMLS 1414050531405 5. Halland, Suite B, Wichita, KS ET208, Kanszs License Martgage Company, License M 0075044-BRO0Z. US Mortgase Corposation iz not an agent of
oractng on bahall of or a1 tha direction of HULFHRANAUSIA or the Fedaral governmeant, Hates, 1ags, and program guidelines are subject to change wrthout notice. Some loans arranged
thecagh Ahird paety prosicers. Certain restictions may apoly, This & pot imlended as an offer to extend credil aanitis-a commatment o dend, Corporate Dffice INBLS 103901k 200 OId Country
Road, Swite 140, Mebille, WY 11747; (8000 DANS-15, Kanzas Licensad Mortgage Compary, Licersa FWC 0075044
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New Floors Can Make ALL the DIFFERENCE

Payment at Closing Accepted!

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

m e +4
] —— T H’i

" highly recommend Ben Henwood at Designer's Home Gallery. I first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me
with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using
Designer's Home Gallery ever since. | don't have to shop around; he knows what [ like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your
clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

nouglyfloors com | 530 N Hydrauhc Street W|ch|ta S 67214 | 316 395- 9949 | ben@nouglyﬂoors com

S



Is Your Client Looking to Improve Their Cuwb Arppeal?
UPDATE THEIR GARAGE DOOR FOR A HIGHER-END LOOK.

} ROI on

Garage Doors

is 95%

Mﬁfé‘ Easily Star 316-788-1752
w08 Your Client's Quote

robertsoverdoors.com

MAKING YOUR CLIENTS’ _
DREAMS A REALITY banik

kanza.bank
JAKE BAIRD DAWN BYERS
Residential Lending Specialist  Residential Lending Specialist
316.927.3603 316.527.3708
NBALS 1D 757540 NMLS 1D 641334

A Good Partner
s Hard to Fin

Partner With Experience...
A Team Offering Diversified
Solutions To Your Buyer’s /

Specific Needs
/

MAKE US PROVE IT.

Stay Informed Through Loan Process ¢ After Hours Including Weekends
10 Minute Reliable Approvals « Sense Of Urgency ¢ Fast Closings!

240 N. Rock Rd., Suite 280
Wichita, KS 67206
MORTGAGE GROUP|] 316.942.8228
LOWER RATES. MAKE Us PROVE IT.

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. | MC.0001205. NMLS#323881



NOMINATE A

RSNG STAR
REAL BCERS

<

Please send all nominations to samantha.lucciarini@n2co.com. ANY

real estate professional can nominate ANY agent to be featured.
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HEALTHCARE NINJA

CALL FOR A FREE ASSESSMENT AND PUT MY NINJA SKILLS TO THE TEST FOR YOU
405-435-2129 | nononsensehealthcareninja.com | chad@nononsensehealthcareninja.com

24 . September 2022

There are a lot of protection options.

We're experts at finding the right fit for new homeowners.

WHEAT STATE Independent.

Committed.

wheatstateinsurance.com

¢ OLD REPUBLIC HOME PROTECTION

Be a Super Star with your client!
Offer home warranty coverage from
Old Republic Home Protection.

Mo age limit on covered systems
and appliances

Mo dollar limit on refrigerant
replacement

Call centers located in the US

Contact me today
for details! Janell Enderson
Seniof Account Execulive
BO0282 7131 Ext 1291
Coa13.219.4245
JanellEf@orhp.com
my.orhpcomijanellenderson

= N A P e S,
eople ,-”r ﬁ:-—f;p-:.-nq f‘ﬂ{.:ru—fc.-

HAVEWE

I'd Love to Buy You a

Cop of Coffee! -

Flat Branch

HOME LOANS

Grace Peterson

Senior Mortgage Banker
316.992.7003
gpeterson@fbhl.com
gracehomeloan.com

10333 E 2Ist St. N, Wichita, KS 67205
NMLS: 459177

Wichita Real Producers -

Photo Credit: Jennifer Ruggles Photography
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Pa
S Gateway

WE VALUE OUR MILITARY
MEMBERS AND VETERANS

FoLpsof HoONOR
Thank you for A proud supporter

your service.
 —

Our passion for strengthening families

extends throughout our entire company SPecia I
and Gateway proudly stands with Folds : Off
(] g

members and Veterans by extending this NO origination
special offer* of waiving all origination :

of Honor. Gateway honors our Military

and lender fees
and lender fees (processing and

underwriting fees)

East Office West Office Derby Office
2131 N. Collective Lane 9915 W. 2lst St. 200 N. Baltimore Ave
Ste. B&C Ste. B Ste. 100

Wichita, KS, 67206 Wichita, KS 67205 Derby, KS 67037

GatewayFirst.com/Wichita-KS GatewayFirst.com/Wichita-West-KS GateFirst.com/Derby-KS

Gateway Mortgage,ad of Gateway First Bank. NMLS 7233.*May not be redeemed for cash. Discount will be applied to
d lender fees & g f <e and fun dwtthwavS nta Fe Mori ortga 0e e Center 725
This offer not vaid nvolherlncentlves ormsco nte, onsible for the d own paymen nt; no part of this credit c

ff tdwnpymett suranc isal. Promotion expiresluly 31, 2021, Inc subject to change withou st notice, Al
mcnpgamg idelines and fina drwtgpp val.Contact your loc: Imortgg enter for details.

oooooooo

YOUR'SEARC

TOTAL LANDSCAPE

r--l‘ b H‘ BUI'

andf

TM Fencing LLC

SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED ﬁ @

‘We Can Provrde Your | |5 :-,,;. i u
=y Gfrents With Their Bx¥

' :.V.TETREM.IAH e
B e tISW|ch|ta com

;5=- ,
® Tane Murphy, Owner REXE: W ouner 316.217.3344
(316) 218-3450 * tmfencingllc.com @hhm_“ P T S e Y Y e

26 - September 2022

We Understand
Commitment

You can rely on Edward
Jones for one-on-one

attention, our quality-
focused investment

- philosophy and straight
talk about your financial
needs. To learn more,
call today.

- Jeff Christensen, AAMS®
Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

‘ '. - ,--"_ - s(;an:toFlndOutHow..

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING

re You Looking to Partner
With a New Inspector?

Inspections are still needed
Let's connect to protect your clients!

Scan to Easily
Set Up Your

Client's Inspection

Josh Counce, Owner
316-250-5221

JOSH@BLINSPECTIONS.COM
BLINSPECTIONS.COM

Wichita Real Producers - 27
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runs in the family

Photography By Kelly Remacle
Written by Dave Danielson

Connections That Last

No one sets out to create something
that isn’t meant to last. But if longev-
ity is the goal, the question becomes,

how do you achieve that end?

The answer lies in intention and
attention—following through with the
spirit that lets others know you are

there for them today and tomorrow.

That’s the spirit that Megan

Feuerborn continues to thrive with.

As a REALTOR® with ICT Realty
Group, Megan has a drive to build
connections that last.

“I love establishing relationships with
different types of people. The major-
ity of people I work with are friends
or family ... and then they refer other

people,” Megan says.

“We’ve become friends with a lot of
them on a personal level. I love meet-
ing people and growing relationships
and having people be happy with the
bonds we build.”

A Heart for Helping

Megan has long had a heart for help-
ing and serving others. In fact, she
spent seven years with the Wichita
Police Department as an Officer prior

to beginning her real estate journey.

“After having my daughter, I got my
real estate license so I could work
from home. That was the motivation to

stay home with my kids,” Megan says.

“I had purchased and sold some
homes in my life and was ready to be

on the other side of that.”

Fast Start
After earning her license in November
2013, she enjoyed what she calls a

good transition into the business.

“As I started, I experienced a dif-
ferent type of pressure from what I
had with the police department,” she

remembers.

Through time, Megan has steadily
built her business and has enjoyed a

rewarding time along the way.

“I got licensed, and then my mom,
Lisa Hink, got her license and is our
broker. Being able to provide a family
service and work together is import-
ant. My husband is a full-time detec-

tive but is also licensed,” Megan says.

“We are a family company. We don’t
have a secretary or someone who is
going to process things. It’s always

going to be one of us you talk with.”

Wichita Real Producers - 29




Megan also takes pride in expressing
her gratitude for law enforcement and
first responders by offering a discount

to those that the team works with.

True Fulfillment
In her free time, Megan has a passion
for spending time with her husband

and their five children.

“We enjoy watching them play sports
and taking road trips with them. Our
favorite places tend to be the moun-

tains and beaches,” she explains.

30 - September 2022

e
AW

“During this past Spring Break,
we took a road trip for nine days
out west making our way through

national parks.”

When it comes to giving back,
Megan likes the work they do with
Heart Strings Animal Advocates,

fostering animals.

They’re also involved with their
children’s schools and are members
of St. Thomas Aquinas Catholic
Church. They also like to be part of

66

In short, we like having a
family business that caters
to other families.

fundraisers that support Wichita

Police Department.

Driven to Serve
The drive for Megan is centered on

her family.

“I like being able to help other fami-
lies make a stressful process as easy
as possible ... being flexible and being
able to serve people ... being consid-
erate of their unique situations and
working outside the box to fit people’s

schedules,” Megan emphasizes.

“In short, we like having a family busi-

ness that caters to other families.”

Congratulations to Megan Feuerborn
for the difference she makes in the
lives of those she serves each day. And
that all begins with her desire and abil-

ity to create connections that last.




With us, your clients will always
have the HOME field advantage.

AARON CLARK

Senior Mortgage Banker
E: alark@fbhl.com | fbhl.com
M: 316.573.3996

7330 W 33rd St N, Ste 112
Wichita, KS 67205
NMLS: 1770738
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Does Your Client Need to =
Improve Their Credit Score?
Building Credit Through Education
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HELPING YOU EVEN THE SCORE
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e Clients Receive a Free Credit Review

* Track Your Client and Build Your Pipeline
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Call the Foundation Experts to Set Up
Your Client's Free Consultation
316-308-8507
KansasFoundationRepair.com @0




top producer

Photography By Kelly Remacle
Written by Dave Danielson

pursuing what'’s possible

There are many opportunities available to each of
us. The key to making them real is going after them

with a sense of purpose and dedication.

Those are the qualities that describe Terra Alonzi.




As team leader of the Alonzi Group
with eXp Realty, Terra has a pas-
sion for pursuing what’s possible for

her clients.

“The part of what I do that is the most
satisfying to me comes down to help-
ing people find their dream homes,”

Terra says.

“There’s nothing more rewarding to
me than that.”

A Natural Connection

Throughout her career, Terra has
enjoyed the natural connection she
has with talking with people and
helping them fulfill their needs.

“I’ve been in sales my entire adult

life,” she explains.

“I’ve been a single mom for over 11
years. I have one daughter. I moved
to Kansas when I was 23. I was
homeless and wanted to do what-
ever I could to be successful for my
daughter. I went to hair school, but
I didn’t enjoy that, so I went to work
for Sephora. In the process, I loved

helping women feel beautiful.”

Gaining Ground

From there, Terra went into retail
management—serving as store
manager for At the Beach Tanning
for a couple of years before moving to
work with AT&T.

“I wasn’t passionate about that. I also
worked at a mortuary as a family
service counselor. I really enjoyed
being there to help people through a
difficult time, but everyone naturally

was always sad,” she says.

“I like helping people be happy and
feel good about their life in general.
So I thought, what could I do?”

It didn’t take long for real estate to

come to Terra’s mind.

“I thought about how rewarding it
would be helping them find their
dream home,” she says. “So I pursued

my real estate license in January
2016 and hit the ground running.”

Entering a New Chapter

Terra started her real estate adven-
ture with Keller Williams for a time,
before moving to ERA Realty. In time,

she returned to Keller Williams.

“I was able to gain a lot of fantastic

experience during that time,” she

remembers. “I had been a part of
two teams, and I learned about what
I wanted and carried that into my

own business.”

Today, Terra serves as Team Leader
for the seven-member Alonzi Group
with eXp Realty, a group that has

been intact for a little over two years.

Making a Difference
Each day, Terra springs ahead, driven

to make a difference.
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That drive begins with her love for her fam-
ily — beginning with her daughter, Violet.

“Through all that I do, my daughter is my
real purpose,” she says. “She motivates me

to keep moving forward.”

Signs of Success

The results of Terra’s efforts have been
remarkable. In fact, in 2021, she and her
team recorded 107 transactions, represent-

ing around $21 million in sales volume.

Away from work, Terra and Violet enjoy

many fun adventures together.

“We love to explore new places ... we really
like to go hiking and really do anything

outdoorsy,” she smiles. “We also love eating
and trying new places and anything to do

with art. We go to the art museum.”

When it comes to giving back, Terra
enjoys supporting organizations such as
Faith Academy, along with the Salvation
Army Housing program that helps those in
need. As part of that, Terra owns an apart-
ment building that she uses to support the
needs of the Salvation Army program.
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Through all that I do, my daughter is my real

purpose. She motivates me to keep moving forward.

Securit}-’ st Title

We Protect Property Rights.

Moving Forward

As she reflects on her own success
in the industry, Terra offers helpful
advice to others looking to move

forward in their own careers.

“My biggest advice for people
when they are getting into the
business is finding a mentor. I
know how instrumental that was

for me in my path,” Terra says.

“You will have so many
questions about the business
when you first get in, and

even beyond that.”

Those who work with and get
to know Terra appreciate the
spark she brings to their lives
and the possibilities that she

pursues on their behalf.

Security 1st Title offers licensed and trained
professionals to assist you with your title and
closing needs. Our local experienced staff
delivers exceptional service to protect property

rights of homeowners and lenders.

CONTACT US (316) 267-8371

PRODUCTS AND SERVICES:

Residential and Commercial Transactions
Purchases and Refinances | Mew Construction
Foreclosure | HUD | Short Sales

Escrow Contract Servicing | 1031 Exchanges

VISIT US ONLINE AT SECURITY15T.COM

70 BOOK YOUR o
CLIENT'S INSPECTION “W/
50 YOU DON'T LET \

MR KILE THEDEAL Wick Dieker — Owner

316-320-6767 / GOODTOBECLEAN.COM I}

¥ BNC
. National Bank

MORTGAGE LENDERS

LOW RATES &
EXCEPTIONAL
SERVICE

Why Choose BNC

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking
technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy
their dream home. BNC offers mortgage solutions o meet every person’s needs.

B B D

New Look Low Rates Technology
We might have a fresh new Because of our commitment to We offer high-tech solutions
look but it's still the same customers we offer low rates that make applying easier

great feam. that are hard to beat. than ever.

Office: 316-773-9500 2 Reg.
g i o u terms and conditions are subject to change at any fime.
Website: bncnationalbank.com/wichita FDIQ  NMLs # 418467

| Address: 8558 W 21st Wichita, KS 67205
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Reduces Allergens

316.393.0836 - texturite.com

HEARTLAND

CONTRACTING

OF KANSAS
DON’T JUST EARN A CLIENT,

316-302-4858
HEARTLANDCONTRACTINGKS@GMAIL.COM RETﬂN‘IH BUSI7ESS
SPECIALIZING IN %%&
REAL ESTATE
REPAIR REQUESTS
&

INVESTMENT g Blaine Rodman ’)CUTCO
PROPERTY . 316.293.8701 S

Best In Class Quality Gifts
Branding That Lasts Forever | Quick, Secure and Easy To Reorder

AMERICAN MADE | TAX BENEFITS

BlaineRodman(@knivesforlife.com

RENOVATIONS
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OWN IT.

Whether it's your first home or your dream home, a downsize or an

upgrade, making sure you have the right type of loan is the first step.

Our experienced lenders have access to more options and can help

you decide which one is right for you. With branch offices and partner

locations throughout Wichita, there's always a lender close by, ready to

provide you with quick, efficient and helpful guidance so you can go
from dreaming about it to owning it.

WE CAN'T WAIT TO HELP YOU MOVE

BRAVELY ONWARD.

CANDEE KRETCHMAR  CLAUDETTE BROWN DANA HIGH DAVID W. GRAHAM CHRIS HOTT MATTHEW FULKS
NMLS 4GHEHT NMLS 840074 NMLS 463581 MMLS B22103 MMLS 2063004 MMLS 1801030
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OSBALDO MORENOD JEFFREY D. HERZET JOSH MCGLOTHLIN SUSAN WHITE AJ DUNMIRE CHAD VENTERS
NMLS 2162185 INMILS 463585 WMLS 483632 NMLS 248726 NMLS 2027674 NMLS 1153212

fidelitybank.com
B44.277.2163
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MADE
FOR THE
LONG RUN

One of the biggest signs that a per-
son’s commitment to what they do
is real is their ability to show up and
follow through.

That’s one of the many gifts that Aja
Drake brings to the equation for those

she serves.

As a REALTOR® with Coldwell Banker
Plaza Real Estate, Aja has a commit-
ment to the people around her that is

definitely made for the long run.

“The relationships I build with my
clients are at the heart of what I'love

the most about real estate,” Aja says.

“Service after the sale is the most
important thing. People are my pri-
ority ... and not just my own clients.
It’s amazing working with clients and

then having them come back to work

with me again or referring me to their

family and friends.”

Gaining Experience

Before going into real estate, Aja
found success in other walks of life,
including in the hospitality industry
and as a stay-at-home mom with her

three children.

As she says, “I got very involved in
helping out in their schools and got to
know a lot of other families in the area

through school and sports activities.”

Positive Mindset
The idea of possibly becoming a
REALTOR® had long been part of

Aja’s mindset.

“Many years ago, I thought I would
go into real estate out of high

school,” Aja says. “As my middle

son got older, he had mentioned the
idea of getting into real estate. So I
thought I would start into it and get
things going for him. I earned my
license in November 2019, but it has

been such a natural fit for me.”

Rapid Rise

Her success in the business was imme-
diate. She earned Rookie of the Year
honors during her first year. Since then,
she has also earned a spot in Sterling

Society and has reached Masters Circle.

In addition, Property Spark magazine
named her as one of the top 15 agents

in social media in Wichita.

In the process, Aja has a deep appre-
ciation for those who have supported
her growth and success through time,
including Adam Crowder and others
at Coldwell Banker.
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Family Fulfillment

Away from work, Aja treasures time
with her family, including her hus-
band, Todd Drake, who is a manager
at Scholfield Honda, along with their
children — their daughter, Madeline;

son, Preston; and son, Cole.

In her free time, Aja enjoys support-

ing her children through their school

activities and sports. They also have
a love for enjoying family movie

nights together.

A big component of Aja’s enjoyment
of what she does revolves around
putting all the pieces together for

her clients.

“I’m passionate about what I do. I find
a lot of fulfillment in being a problem
solver for my clients. That’s what we
are. That’s what can get us a listing
and close a deal ... how we manage
expectations and also help with mov-

ing,” Aja says with a spark.

“I offer complimentary house clean-
ing for my clients. I also do my own
gifts for my clients. I want them to
know that I am interested in who they
are and that I appreciate the trust

they have put in me.”

Enjoying the journey in real estate

begins with the understanding that

strong bonds aren’t sprints. They are

grown and nurtured in the long run. -, - g
e
e e
e T
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It's the Heartland Way

|/ Heartland

CREDIT UNION

hcuhomeloans.com

TIME IS £

VALUABLE... ==
TAXES ARE COMPLICATED PHELPS

TAX + FINANCIAL

"Phelps Tax has given me
hours back that | use to
focus my time and
energy on my highest
dollar producing
activities. They really
have a passion for
helping me optimize my
y time and money."

. Emily Base,
Roy Real Estate Team

LET US BE YOUR TAX EXPERT SO YOU CAN GET
BACK TO SPENDING TIME WITH YOUR CLIENTS.

——
1119 W Douglas, Wichita, KS 67213 | 316.262.1900 | www.PhelpsTax.com
PSFOWners
- — e —————— . R

S-Corp Conversions - Payroll - Bookkeeping

Individual and Small Business Tax Preparation
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ACHOSA

HOME WARRANTY, L1
Finally, a home warranty that provides a better
claims experience by allowing the homeowner
to use their own service provider. Restoring
Your Faith in Home Warranties!

[=] 3 £1[s]
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SCAN ME

to Find Out Why
Clients are Always
Coming Back for

George Brockman
Senior Sales Executive
417.880.5513
georgeb@achosahw.com
achosahw.com

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

The N2 Company - the company behind this
publication and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

e o B ® = 4

Visit n2gives.com to learn more
about our giving program.

Come Tall \}’illhl\ﬂ;‘%wl
Class ol 2023 »

5 :
NOW BOOKING CLASS OF 2023 SENIORPORTRAIT SESSIONS

KELLY REMACLE
FPHOTOGRAPHY
kellyremaclepholography.com
B4 BO3 5061 | @kelly.remacle.phetegraphy

POOL SERVICE AND MAINTENANCE
NEW IN-GROUND POOL CONSTRUCTION | HOT TUBS

832 N WEBB RD #400 WICHITA, KS 67206
(316) 260-4717 » SHOCKERPOOLS.COM
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Chris Zachary
YOUR Independent
Insurance Agent

Office (316) 773-1330 FIRST IMPRESSIONS

Mobile (316) 209-8060

Chris(\@zacharyins'com . Zacharyihs'com 316.522.8795 | F|SmartC|eanC0m SMART Clean, LLC
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Are You Ready to Work With a Mortgage
Company Who is Breaking the Mold?

We give the power of choice back to consumers with less jargon, ‘
more transparency, and even more options to choose from.

Why Motto?

Because we are the full package.

A Ml

Mortgage Competitive Loan Easier
Professional Rates Options Application

OTTO cuarGED

O TGAGE

316.680.1554
steven.myers@mottomortgage.com | mottomortgage.com/offices/charged-wichita
910 1/2 East Douglas Avenue | Wichita, KS 67202 NMLS #2263902







Through all the ups and downs
in the economy and changes in
the industry, the organization
has withstood the test of time
and become known as a trusted
partner for homebuyers in the

communities it serves.

“We offer online resources, host
first-time homebuyer workshops
throughout the year, and we
partner with local REALTORS®,
insurance agencies, and home
inspectors to inform potential
homebuyers about every step

in the home-buying process,”

Michael says.

“We also work with individu-
als one-on-one to help mem-
bers build credit and create

a solid foundation for future

homeownership.”

Local Resource

The team has a strong local
presence. In fact, all of the
team members are originally

from Kansas — specifically
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Wichita, Hays, Newton and

Hutchinson areas.

As Michael says, Heartland
Credit Union is a homebuy-

er’s one-stop shop.

“We have every home loan
under one roof. Whether

a member is applying for a
core product like an FHA,
VA loan, Rural Development
loan, or a conventional loan,
or they need something more
personalized to fit their
needs, we have the flexibility
and in-house financing to dig
deep into every situation to
provide the right solution for

all buyers,” he says.

Opening New Doors
After high school, Michael and

his wife moved to Wichita.

“At that point, I got a job at a
financial institution located
across the street from the

dorms. This introduction into

the financial industry very quickly turned into a pas-

sion for real estate and real estate lending,” he says.

Part of the organization’s success story is based on
doing things, as Michael says, “The Heartland Way.”

“That means taking the time to understand each
member’s situation and delivering a solution that
fits their needs,” he says. “We are there for our
members every step of the way, and we pride our-
selves on delivering a seamless home loan process

from start to finish.”

Trusted Resource
One point that Michael emphasizes is that his part-

ners and clients can depend on him and his team.

“At Heartland Credit Union, our ‘yes’ means ‘yes.’
Our pre-approvals are the real thing - giving home-
buyers the power to make a solid offer and get to
the closing table on time and with no surprises,”
Michael points out.

“Our trained team works diligently to make buying
a home hassle-free for all parties involved. Our
team also truly cares about finding the right loan
for each member’s unique situation. We listen to

each homebuyer’s needs and dreams, and with

| LOVE SEEING THE TEAM ' SUCCEED. AND IF THE TEAM IS
SUCCEEDING, THAT MEANS WE ARE HELPING OUR MEMBERS
ACHIEVE THEIR DREAMS OF HOMEOWNERSHIP.

HCU’s wider range of home loan
options, we can offer personalized
lending solutions to help our mem-
bers achieve homeownership and

financial well-being.”

Selfless Service
As a leader, Michael takes a truly

selfless approach to what he does.

One of his proudest achievements

is working to guide and mentor

other members of the team on their own

journeys forward.

“I love seeing the team succeed. And if the team
is succeeding, that means we are helping our
members achieve their dreams of homeown-
ership,” he says. “Buying a home is one of the
most important purchases in a person’s life, and
it’s special to be part of that.”

Michael and his team are truly client-centered.

“Today’s homebuyers are
more knowledgeable than
ever. As a learning organi-
zation, we believe a well-in-
formed buyer is a powerful
buyer,” Michael explains.
“We work hard to provide
members with the tools and
resources they need before
buying a home. It’s our goal
to help them not only buy
the house of their dreams
but also achieve financial

well-being.”

Away from work, Michael’s
world is made much more
fulfilling by his family,

including his wife and son.

In his free time, he enjoys
supporting his son in his
activities and sports, includ-
ing football, baseball and
wrestling. He also has a pas-
sion for supporting the Chiefs
and Jayhawks, as well as golf

and time spent at the lake.

It’s easy to see that the team
at Heartland Credit Union
definitely enjoys pulling
together to help their part-

ners, clients and community.

“Our team embodies a fam-
ily-first mentality,” he says.
“We give 100 percent while
we are at work and go the
extra mile for our members;
then we refocus that energy
when we leave at the end

of the day so we can enjoy
our families and maintain a

healthy work-life balance.”

Contact Heartland
Credit Union Today!

Website:
www.hcu.coop
Phone: 800.428.8472
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Ramona Chapman
Co-Owner and Loan Officer |

NMLS #1753891

316-409-5569

ramona@jrmortgagegroup.com

How We Work for You
We Care About Your Business « We Care About Your Clients * Credits to Ba
Accurate PreApproval Letters ¢ No Overlay System « Rapid Loan Proce

We Bring Results, Not Excuses —

Office: 316-247-9639 | 12007 E 13th St N, Wichita, KS 67206

Co-Owner and Loan Officer
NMLS #1804953

316-347-1409
justin@jrmortgagegroup.com

IR MORTGAGE GROUP

NMLS# 2085526

Ride with the

No. 1 car insurer
in Kansas.

%

McEachern Ins and Fin Sves Inc
Crystal McEachem, Agent
1133 5 Rock Rd
Bus: 316-425-0925
crystalBcallcrystalnow.com

With competitive rates
and personal service,

it's no wonder more
drivers trust State Farm®.
As your local agent, I'm
here to help life go right.®
LET'S TALK TODAY,

o StateFarm

Sabe Farm Mutual Atomcbile Insurance Company

1708164 Bloomington, IL
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* PTP360"
Interactive 360° Visual
Inspection Summary

* PTPEstimates’

Perwmewd By Pt st

Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual
Enpred iy Caring
The digital owner's manual
for the home
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HOME IMSPECTORS

31 Hancock Team
316-570-1444
hancockteamapillartopost.com
jasenhancock.pillartopost.com

Do you have a client ready to move in by the end of 20227

Craig Sharp Homes has 6 Spec Homes across the Wichita area that are finishing soon
and about to be on the market! Give your client the benefit of a high quality, Craig
Sharp built home without the stress of selections or the wait of new construction.
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To Customize A New Home With_ Your Clients Instead, Vist Us At
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Scholfield

LEGENDARY LEADER

As a REALTOR® Emeritus whose career in the business dates
back to April 1960, Keith Scholfield has seen a lot of market
cycles, unusual deals and evolutions in the way things in real

estate are done.

As an associate broker and real estate advisor with Mark
Sudduth Real Estate & Auction, Keith continues to serve those

around him as a legendary leader.

Getting His Start

He remembers how he first found his way into the industry.

“My father had a real estate office by himself. I was living and
working in Wichita, and he said, ‘T'm going to get out of the real
estate business. If you want to try your hand with it, I'll work

with you for a year and then you’ll be on your own,” Keith says.

“My wife and I moved here and started in. I worked with my dad
for a couple of weeks and learned some things and got my license

and my broker’s license at the same time.”

Rewarding Path
Starting out in 1960, he led the Keith Scholfield Agency. In time,
he joined Barry West, who owned the area’s Coldwell Banker

firm. From there, he went to Prudential.

Through time, he met and mentored a variety of other area real

estate leaders, including people like Mark Sudduth.

“I had hired Mark to come to work for us, and I had told Mark he
needed to start his own company,” Keith says. “I served as his bro-

ker for a number of years until he got his own broker’s license.”

Encouraging Excellence

As someone who has directly led and mentored a
vast number of agents through time, Keith knows a

thing or two about what it takes to find traction and

gain success in the business.



“You have to be an outgoing person and

like to visit with people. You have to be

able to communicate well,” he says.

“As I was getting started, I tried to
get involved in as many community
activities as I could. I’ve been on
almost every board that you could get

involved with through the years.”

Expanding What’s Comfortable
Actively reaching out to people is

essential to gaining ground.

“Sometimes, you will see people in
retail work open up a storefront. But
then they never get out the front door
to talk with people to invite others

in,” Keith says.

“They just open the door, put the sign
out, and say, ‘Here I am.” You need

to get out, meet and greet ... and get
involved in organizations. You have
to be involved. You can’t just sit back

and wait for people to come to you.”

Success Through Sacrifice

Success comes through doing the
right things consistently over time.
In the process, time is one of the ele-

ments that must be sacrificed.
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“I spent a lot of hours away from my
family. In this business, we work
when other people are off work. It’s
not just a 9-to-5 job. During those
hours, we do all of the organization
and paperwork. But the real legwork
is done on weekends and nights,
which can take you away from your

family,” he explains.

“You have to get out of your comfort
zone and get out there. And a big part
of that is expanding your comfort
zone. For example, with cold calling,
I'm not the greatest at it, but I knew
that I needed to do it.”

Committed Action

As Keith explains, there are
natural ebbs and flows in the
market and business. The answer

is steady commitment.

“In this business, it’s a matter of cycles
... not necessarily business cycles.
There can be weeks at a time where
people know what they want, and you
get a lot of business ... and then times
when you hit a lull. My advice during
those times is to do exactly the same
things you were doing when things
were good in the market. You still go

to your business meetings and church
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and stay involved. The key is to stay

active,” Keith says.

“It’s a matter of forcing yourself to do
things that you really don’t want to do.
You need to go up and down the side-
walks, shake hands and rattle some
doors and get to know everyone in your
area. Go to the grocery store and hand
people business cards and introduce
yourself to others. I'm not saying I'm
the greatest at it, but that’s the route to

being somewhat successful.”

Away from work, one of Keith’s favorite

free-time activities is fishing.

“One of my favorite parts of fishing used
to be going to Canada every year. I went
with a group of guys every summer for
20 years,” Keith says. “Now, I enjoy going
out with Mark Sudduth and with my
great-grandson, as well as fishing at spots

around the area.”

The impact that Keith Scholfield has had
on the region through time is undeni-
able. In turn, he has helped thousands of
people (whether it be clients or agents)
move forward in their lives and reach
their dreams. He continues to make that
powerful difference for those around him

each day as a legendary leader.

My advice during those times is to do exactly

the same things you were doing when things
were good in the market. You still go to your
business meetings and church and stay

involved. The key is to stay active.
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Today’s commercial real estate market is continuously
changing. But, despite all the technological and dis-

ruptive changes, some practices never go out of style.

“In a space where technology is playing a signif-
icant role, it’s still the personal touch that gets
difficult deals across the finish line. Unfortunately,
we have seen movement away from personal inter-
action. We strongly believe that long-term relation
ships and meaningful communication are integral

parts of the commercial real estate business.”

It is these guiding principles that are evident when

working with Evan LaRue and the team at Street

Commercial. Stephanie Wise, Kurt Yowell, Ben
Reed, Don Arnold and Marlin Penner comprise the
“Street Team,” along with two office support staff.
Lisa Thompson is the director of operations and

has been with the firm for over a decade.

Strong and efficient, the people of Street
Commercial strive to serve customers and clients in
a manner that pays homage to the rich tradition of

the company’s past.

BUILDING ON TRADITION

Evan fondly recalls how they were given an oppor-
tunity to learn the commercial real estate business.
Evan was selected by Marlin Penner, just out of

high school, to be his personal assistant.

“I knew I wanted to be in sales. Marlin Penner
offered me the opportunity to be in a business that
was focused on the importance of relationships and
serving clients well while working in a field that I

believed in,” Evan remembers.

“It’s important in commercial real estate to be
familiar with the city you’re working in. I was born
and raised here, and that has offered an advantage.
Marlin provided me with opportunities to network
with great people in and around the Wichita area
while learning the valuable fundamentals and deco-

rum of the commercial real estate industry.”

Marlin Penner and Don Arnold successfully guided
John T. Arnold Associates (founded in 1972) for
nearly four decades. Evan re-branded and relocated

the company in the spring of 2021.
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Stephanie Wise got her start in the
business in 2006, leasing apartments
for a regional property management

company while attending college.

“I gained a lot of knowledge and

respect for commercial real estate,

later working for a local commercial
real estate development company.”
Stephanie managed over a million
square feet of commercial space,
along with negotiating and execut-
ing lease transactions. “Evan and

I met during one of the deals I had
been working on. He gave me the
courage to move out of property
management and jump into the bro-

kerage business.”

FULFILLING ROLE
The fulfillment and joy they receive

from their work are easy to see.

“We operate in a very people-oriented
business. We love serving people
well. The financial benefits will fall
into place if you treat people faith-
fully and honestly,” Evan says. “The
relationships are what get my blood
pumping every day. Wichita is a won-
derful real estate market and place to

conduct business.”

Stephanie works primarily on the
leasing side of the business. She finds

the work she does very rewarding.

“My favorite part is seeing people’s
business dreams come true. It’s very

exciting,” Stephanie says.

“There have been tears of joy at the

signing table, and it means a lot to be
part of that.”

FOCUSED, EFFICIENT APPROACH
“Our small team is very efficient,
“pboutique,” in a way. We don’t try to
be part of every deal or every client.
If you cast your net too wide, you lose
your ability to serve people well,”
Evan points out.

Customers and clients of Street
Commercial count on the team to pro-
vide tenacious and determined effort
while pursuing their commercial real

estate goals.
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