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==FQUNDATION = Partner with

TITLE AGENCY
IN NEW JERSEY

REALTORS, LENDERS & ATTORNEYS

At Foundation Title, our
people make the difference.
Qur team of professionals
will make your job easier and
help grow your business.

-2019 & 2020-

THE #1TITLE AGENCY OF 2019 AND 2020
AS VOTED BY THE READERS OF THE
NEW JERSEY LAW JOURNAL.
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Let Foundation Title be the strength behind your real estate endeavors. MATTHEW BOYCE
856.353.3116
r\ r1 Z2\ | £ EVP AND PARTNER AT GARDEN
——— J DH A = STATE HOME LOANS
MARKETPLACE TITLE, LLC ome £ act = TITLE PARTNERS, LLL Cl 1‘-‘rH|L\ N C’_ 7 NMLS: 218534

Main Office X I I - S
Four Greentree Centre, Suite 201, 601 Route 73 North, Marlton, NJ 08053 MORTGAGE ADVISORS
© Phone: 856-834-2600 » Fax: 856-834-2650 * www.ftnj.com €}

MAXLOANS.COM
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Trinity gets them Mortgage Ready!
CALLTO SCHEDULE A CONSULTATION TODAY!
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888-391-3387
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Sacchetti i TrinitySolutionsUSA.com
It's Fall HVAC | AR
Budget-Friendly Property Inspections with a : s ‘AN A _
24-Hour Turnaround Time! Tune-Up Time! LU ARE, \ ST
H ’ A First American
. I'm incredibly passionate about what | do and look forward :::E;E:tch; n:::m‘?:t::::e g B ' - e Home Warranty
| tojoining forces as your go-to inspector for your buyers. the cold otk Remindiyolir dian . -+ J Your Local Resource
Please add my info to your speed dial and let's get that ith our HVAC tu o A ;
next inspection done! g neup opTion T SRR T e Mike Cono
P schedule their service checkups frem: = 267.642.3630

September 1-November 30.
Contact me for details.

Ray Stevens mikecono@firstam.com

CERTIFIED PROPERTY INSPECTOR
856-296-2251
Ray@KnightPl.com

0 Let's Get Sociall

N

“My goal is to bring value to your business”

firstamrealestate.com | Phone Orders: 800.444.9030

4 . September 2022 South Jersey Real Producers - 5



PREFERRED PARTNERS

BRANDED PRODUCTS/
MARKETING SERVICES
Legacy Branding Gifts /
Cutco Closing Gifts
Lindsay Musser

(717) 575-0975
LegacyBrandingGifts.com

CREDIT REPAIR

Trinity Solutions USA

James Sacchetti

(609) 385-9570
www.trinitysolutionsusa.com

HOME & PROPERTY
INSPECTIONS
AmericSpec NJ

Ed Mitchell

(856) 649-5946
www.amerispecnj.net

Core Inspection Group LLC
Corwin Jackson

(215) 987-7547
CorelnspectionGroup.com

Knight Property Inspections
Ray Stevens

(856) 296-2251
ray@knightpi.com

Vitale Inspection
Services, LLC

Carlo Vitale

(609) 751-8048
Vitalelnspection.com

6 - September 2022

HOME WARRANTY

First American

Home Warranty

Mike Cono

(267) 642-3630
www.firstamrealestate.com

INSURANCE

Farmers Insurance Agnecy
Lisa Carney

(856) 202-8090
agents.farmers.com/Icarney

MORTGAGE LENDER
Acre Mortgage

and Financial

Robert Farmer

(610) 628-4008 x101
RobertFarmer.Acre.com

Crown Home Mortgage
Rick Riddle

(973) 479-4682
crownhm.com

Envoy Mortgage
- Tri State Team
James Butz
(856) 571-1857

Gateway Mortgage
Chris Wilhelm

(856) 810-1222
www.gatewayfirst.com

Maximus Mortgage Advisors
Matt Boyce

(856) 353-3116
MaxLoans.com

The Murray Team

Chris Murray

(609) 922-2630
MurrayMortgageTeam.com

PHOTOGRAPHER
Kellyman Real Estate
Photography

Chris Kellyman

(609) 234-5204
KellymanRealEstate
Photography.com

PROPERTY MANAGEMENT
NJ Realty Solutions

Dave Gorham

(609) 221-1098
www.njrealtysolutions.com

REAL ESTATE COACHING
Elite Opts Real Estate
Coaching Community
Devin DiNofa

(856) 577-2694
EliteOpts.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

TITLE AGENCY

Fortune Title Agency, Inc
(973) 226-6555
www.fortunetitle.com

Foundation Title
Chris Gimello
(856) 834-2600
www.ftnj.com

TRANSACTION
COORDINATOR
Transaction Coordinator
Solutions & Paralegal

La Onque Ellis

(856) 318-4458
TransactionCoordinator

Solution.com

l“ FORTUNE

title agency

SETTLE IN STYLE WITH FORTUNE TITLE

321 Broad Street
Red Bank, NJ 07701

39 Woodland Road
Roseland, NJ 07068

1130 Hooper Avenue, Toms
River, NJ 08753

2902 Haddonfield Road
Pennsauken, NJ 08110

150 Himmelein Road
Medford, NJ 08055

1019 South 8th Street
Philadelphia, PA 19147

fortunetitle.com | orders@fortunetitle.com | 973-226-6555

We use infrared (IR) camera technology to
detect commonly missed problems, including
moisture, electrical defects, pests, ductwork
leaks, energy loss, and more!

AMERISPEC

. i .
“ INSPECTION SERVICES

AmerispecN].net « 856-649-5946

Cur 1iLs
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SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to
provide thevery best experience for your customers. Helping your
customers with their insurance need shouldn’t be complicated. As an
agent from one of the largest personal lines property and casualty
insurance group, I'd like to help you by offering your customers:

® Evidence of insurance forms on short notice and on time M E E T T H E

B Fast, dependable service
® Rroad coverage options for your customers
® Competitive rates and a variety of discounts®

Home Insurance discounts for*:

= Teachers ™ Scientists ® Firefighters  ® Engineers REAL PRODUCERS TEAM

B Physicians ® Policeofficers ™ Accountanls B Registered nurses

Call me and let’s discuss what | can do for your customers.

856.202.8090

Lisa Carney

Your Local Agent

190 N EVERGREEN AVE STE 206
WOODBURY, N 08096

LCARMNEY @ FARMERSAGENT.COM
https:/ fagents. farmers.com/lcarney

“Bedrichons apply. Dizosunts may vany. Hot swilable in ol stafes. Sec your agent for m
detalls fnsuranoe i undenanitién by Farmors nserance Exchange and other 28ksiod
Trurance companies. Vst Bimers.oom fara complieie Esting of companies. Mol allirsuners FA R M E R 5 =
are authericed In provide msrance in af states INSURANCE i
2 Keenan Andersen Theo Robinson Chrls Kellyman Allison Parker
Owner / Publisher T3 Studios Kellyman Real Estate Writer
Photography

_4,-—

/ Kellyman Real Estate
Photography

Ay

the Ad Junkies

the Element you've been missing
Chris Pirone Heather Pluard Andrea Duren Ad Junkies
Steady Focus Productions Writer Client Relations and Sales  Ad Design/Management Team

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Keenan.Andersen@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

www.KellymanRealEstatePhotography.com
609-807-8071

PHOTOS - VIDEOS - DRONE - 3D TOURS @@
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ABOUT THIS MAGAZINE)

-
WAL

Real Producers magazine started in Indianapolis in 2015 and is
now in over 100 markets across the nation and spreading rapidly.
South Jersey Real Producers launched in April 2021. Name a

large city and we are there or will be soon!

In every market, we take the Top 500 agents, based off of the
MLS production, and we build an exclusive magazine around
those agents. We share their stories, successes, market trends,
upcoming events — really, anything that will connect, inform and

inspire, we put in the monthly publication.

‘We strive to inform and inspire the top producing real estate
agents in the local market and connect them socially. The sec-
ondary focus is to provide an avenue for our affiliate partners
to create relationships with these top performers on a level that

they might not be able to achieve on their own.

The top 500 agents in South Jersey. We pull the MLS numbers
(by volume) from in the South Jersey area: Camden, Gloucester,
Burlington and Salem Counties. Approximately 15,000 agents
are licensed in this territory. We cut the list off at #500, and the
distribution was born. The 2020 Top 500 cutoff is $4.5 million.
The list will reset at the end of every year and will continue to

update annually.

It’s really simple — every feature you see has first been nom-
inated. You can nominate other REALTORS®, affiliates, brokers,
owners, or even yourself! Office leaders can also nominate
REALTORS®. We will consider anyone brought to our attention
who is in the Top 500 because we don’t know everyone’s story, so

we need your help to learn about them.

10 - September 2022

A nomination currently looks like this: You email us at Keenan.
andersen@realproducersmag.com with the subject line,
“Nomination: (Name of Nominee).” Please explain why you are
nominating them to be featured. It could be they have an amazing
story that needs to be told — perhaps they overcame extreme
obstacles, they are an exceptional leader, have the best customer
service, or they give back to the community in a big way, etc. The
next step is an interview with us to ensure it’s a good fit. If it all
works out, then we put the wheels in motion for our writer to
conduct an interview to write the article and for our photogra-

phers to schedule a photoshoot.

Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so
nominate away! We are not a pay-to-play model. We share real

stories of real producers.

Anyone listed as a “preferred partner” in the front of the
magazine is a part of this community. They will have an ad in
every issue of the magazine, attend our quarterly events, and be a
part of our online community. We don’t just find these businesses
off the street, nor do we work with all businesses that approach
us. One of many of the top agents has recommended every single
preferred partner you see in this publication. We won’t even
meet with a business that has not been vetted by one of you and
“stamped for approval,” in a sense. Our goal is to create a power-
house network, not only for the best REALTORS® in the area but

the best affiliates, as well, so we can grow stronger together.

If you know and want to recommend a local business that
works with top REALTORS®, please email us to let us know at

Keenan.andersen@realproducersmag.com.

ELEVATE YOUR REAL ESTATE
BUSINESS

S
-IIITIQII ”.s Not only will you be a part of this
" COREAING but Agents and Teams will get access

NG/ to focusing on:

13 4
OMpguwt

Tactical processes and systems to
grow your business

How to scale and double your
business

And Access to an invite only
Facebook Community

How to recruit and lead people

How to market and build a brand

And get exclusive access to a network of high performers inside the industry from around the Nation!

EliteOpts.com

JH

SGAN HEREFOR
uima.mawmwu

Robert Farmer wssssas

610-628-4008 | 70 East Main Street, Marlton, NJ 08053 NMLS#13988
OVER 24 YEARS IN RESIDENTIAL LENDING EXPERIENCE
Licensed by #9965751 the N.J. Department of Banking and Insurance

CRE MORTGAGE

South Jersey Real Producers - 11



,_.r

ing Side by Side with REALTORS”,

BULIZ%

of Envoy Mortgages Delivers the
Amerian Dream of Homeownership

AT

S

NWVOIMVIORIIGAGE

Team player. Dream fulfiller.
Mortgage expert.

James Butz is not just your average,
run-of-the-mill mortgage profes-
sional. As a licensed loan officer and
branch manager for Envoy Mortgage
in Voorhees, NJ, James is a vibrant
and interactive player in the real
estate industry. Joining forces with
real estate agents, James takes clients
from renters to homeowners — mak-

ing dreams a reality.

Initially from Laurel Springs, NJ,
James entered the mortgage industry
in 2002. Prior to mortgage lending,
James worked face to face with
customers in retail for home-re-
lated items such as furniture. He
knew he had a calling for sales, but

he knew and desired to sell a bigger

ticket item. He wanted to represent

something to his clients that would
come with more mental satisfaction

when the transaction was complete.

James found his calling and entered

the mortgage industry.

At Envoy Mortgage, James leads a
team that executes successful real
estate flip transactions and has expe-
rience with purchase transactions,
renovation and managing residential
real estate rental properties. James
can fulfill lending needs for whatever

project is in a client’s pipeline.

See a property. Love a property. Need
financing? Call James. Partnering
with REALTORS® is one of the ways
that he can leverage his talents to
help the clients and the REALTORS®

fulfill their purchase visions.

preferred partner
spotlight

Written by Allison Parker
Photography by T3 Studios

Financing is the critical component
that can “make or break” real estate
plans, whether it be a first-time home
purchase, move up or move down, or

a “flip” project or home renovation.

REALTORS® can trust James and his
team at Envoy to evaluate and service
the clients promptly and with the

best possible products to meet their
financing needs. There are not many
situations that James has not already
encountered, and he loves to share his
experience to help others attain the
American dream of homeownership.
Although he specializes in first-time
homebuyers, he can assist in basically
any real estate transaction possible.
He knows the licensing process can be
difficult at times, but he and his team
work hard to keep current on the lat-
est licensing procedures and updates

so all I’s are dotted and T’s crossed.

South Jersey Real Producers - 13
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SUCCESS IS FREEDOM. FREEDOM TO DO
WHAT YOU WANT, PROVIDE FOR WHAT YOUR
FAMILY NEEDS AND THE FREEDOM TO CHASE
YOUR DREAMS.

Envoy Mortgage focuses on Too many people in my industry focus ~ When not working with REALTORS®

three credos: on the low-hanging fruit. I want to and clients, James loves spending time
get the person in a home that never with his family. He has a combined

ONLY DO RIGHT thought it could happen. I love seeing  family; he has three children, and his

Doing the right thing is the only the keys get handed over to someone wife has three children. His oldest

option - even when no one is watch- who thought the ‘American dream of daughter has an 18-month-old while

ing. Our actions and words set us owning a home’ would never come James and his wife are expecting their

apart as we serve with integrity, true for them.” first child together. Family fun is all

respect, and thoughtfulness. about hanging out and fooling around,
In that regard, he earns his business swimming in the pool and going to

NEIGHBORLY CONNECTIONS through hard work and values refer- Top Golf. James also loves burning off

We do what good neighbors do. We rals from his REALTOR® partners energy playing Dek Hockey.

go out of our way to lend a helping and clients.

hand and make connections with ‘When asked about success, James

our customers, team members, and “I take the word ‘partner’ seri- shared, “Success is freedom. Freedom

everyone we meet. ously. If at the end of the year, a to do what you want, provide for what
REALTOR® doesn’t look at their your family needs and the freedom

EXCELLENCE IN EVERYTHING 1099 and know they earned more to chase your dreams. Working with

We go above and beyond, never because of our partnership, I failed my mortgage clients and REALTOR®

settling for anything but the best. We as a business partner.” partners allows me to fulfill my

give our all because we know what’s dreams as well as help others. As

at stake - homeownership. James is James added, “I understand they put someone in recovery, I want to be

also a father of three and is a lifelong their name on the line when they known as someone who reached out

resident of South Jersey. He was refer someone to us.” to the hopeless to restore some hope

born and raised in Laurel Spring, but in their life. One of the greatest gifts

moved to Franklin Township in 2004.  Community is key to James keeping you can give someone is hope when
pulse with his friends and neighbors. they truly don’t have any.”

James has a passion for working with ~ He is active in an event called Second

his clients and REALTORS®’ clients Saturday. As a group, they volunteer To reach James Butz, contact him at

with a fervor in even extreme cases. once a month. For James, it’s team 856-571-1857. Or visit

There’s nothing that dissuades James, building for a great cause and the https://www.envoymortgage.com/

as he noted, “I enjoy the hard ones. perfect opportunity to give back. loan-officer/jim-butz-voorhees-nj

14 . September 2022

— Realty Solutions ...

= _' David S. Gorham

Founder, President, Visionary

Tasked with enhancing existing services, finding innovative
ways to add value for our clients, residents, along with
aoffiliated partnerships through vendors. And leading the

entire Team toward success every day.

“More is
not better,
better is better.”

Refer an
Investor
Get Paid

- $1,000
g ; _t‘m

RESPECT - TEAMWORK - SIMPLICITY

SOLVING YOUR REAL ESTATE PUZZLE

Realty Solutions provides expert Community and Property Management services in Southern New
Jersey. Whether a Condo or Homeowner's Association, townhome, planned unit development (PUD)
or a single-family rental investment. We provide peace-of-mind in managing income/expenses,
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be
sure that you'll receive consistent and transparent communication, as well as state-of-the-art
systems that create a custom piece to fill that gap....we are the solution to your Real Estate Puzzle.

Property Management Services: Community Management Services:
v/ Residential Management v/ Full-Service HOA Management

v/ Property Financial Management v/ Limited-Service HOA Management

v/ Rental Services v/ Common-Interest Community Management

Scan Here

[=] % =]
PrOUd . L] i |||||.!:-.'!‘I:IFTI Ii' 3 i 5 i
‘0 Be Bz ﬁn _ @ community ; "::ﬂ' &4 to Watch The

Property Story

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ 08106
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BRADLEY ZERBE

HOMETOWN: Visionary Approach

Mount Holly, New Jersey L e : i to Real Estate
EXPERIENCE IN THE : '
MORTGAGE INDUSTRY:

26 years

BEST ADVICE I'VE RECEIVED:

Success is measured not so much by the position

that one has reached in life, but by the obstacles

that one has overcome while trying to succeed.

MOST SATISFYING PART OF WORKING

WITH CLIENTS:

| enjoy assisting clients, who never thought that

they could purchase a home, attain that goal of

home ownership. It's so rewarding.

HOW I'M DIFFERENT FROM

OTHER LOAN OFFICERS:

I'm old school. | meet with as many clients face

to face as possible to create bonds and clients

for life.

LAST BOOK I READ:

The Purpose Driven Life by Rick Warren

CONTACT INFORMATION:
|'-il'lll"l.‘} ?.t'rl]'l..‘. Martgage Sales Manager
MNMLS 161236

Office: 856.890.7056

Bradley.Ze swayloan.com

QGcgc)enggy sl M The Jon Cohen Team

Compass RE

©2022 Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender. NMLS 7233,
1 Holtec Drive, Suite 200 | Marlton, NJ 0B053




top producer cover story

Written by Allison Parker
Photos by Kellyman Real Estate Photography

“Imagine the Possibilities...”

Industry thought leader. Community ori-
ented. Collaborative.

Jon Cohen is all these things and more. He
is a team leader, an entrepreneur, a hus-

band, a father, and a coach.

People spend most of their lives within
their homes — it’s one of the most import-
ant and most expensive purchases in their
lives. Making a house into a home and
maximizing its value is a vision that Jon
Cohen has cultivated through his career

with his customers.

With over 10 years of experience in the
home improvement field, Jon was an expert
at helping clients with flooring, windows,
window treatments, front doors, garage
doors, roofing, siding, and kitchens — all
the hot spots that seem to need love from
homeowners. He garnered a lot of trust
from clients and moved up in his career

through sales, training, and management.

All of Jon’s experiences allowed a seamless
transition into real estate; Jon knew from
the start where he wanted to end up in

his career. Initially, he started as an agent
with Noah Ostroff’s team in Philadelphia.
Jon credits Noah with shaping the path for
his career and beginning the path to his
success in helping clients in Pennsylvania

and New Jersey.

Jon’s transition into real estate was a
positive one. Within nine years, Jon has

made quite the name for himself. A career

volume of $195 million with a 2021 volume of
40 million is nothing to shake a stick at. His
earnest efforts and customer focus have earned
him many accolades. He has been recognized
with the Five Star Professional Award 2018-
2022, being a part of the South Jersey TOP
Real Estate Professionals, earning the NJ
REALTORS® Circle of Excellence Award®
2014-2021 as well as noted as Philadelphia
Magazine TOP Real Estate Producers 2020-
2022 and achieving the Nexus REALTOR® of
the Year 2020.

“I’'m very passionate about helping people with
the biggest and most important financial deci-
sions in their lives. I love seeing my clients raise

their families in the homes I helped them buy.”

When asked what his ‘
biggest challenge was in
transitioning into real I'm very passionate
estate, Jon reflected,

about helping people

“Wanting to do every-

with the biggest and

thing myself. As soon
as I started building a most important financial
team and hired Amy . . Lo

Moore. our Director of  d€cisions in their lives.

Operations, we were I love seeing my clients

able to help so man . . .. .
ep . raise their families in the
more families find their

homes I helped them buy.

77

dream homes.”

Jon’s leadership has resulted in a bustling team
of real estate experts at Compass RE. The team
works well together in their common mission

to help their clients. Everyone brings their “A”
game to the table. The team includes Amanda
Brickner, Michael Caruso, Nicole Cohen (joining

the team for legal consultation in addition to

South Jersey Real Producers - 19



her full-time law career), Michele Donio, Connie Jiang, Jamie
Klein, Ben Landsburg, Amy Moore (Director of Operations),
Jordan Myers, Nikki Parson, Victoria Ray, Bree Tomar, and
Julie Anne Twomey. It’s a fabulously talented and custom-

er-focused group!

Jon’s heart is in the community with his customers. A native
of Cherry Hill, NJ, Jon currently resides there with his wife,
Nicole, and their four daughters, Julie Cohen, 13, Devin Cohen,
10, Dana Cohen, 7, and Drew Cohen, 4. The couple met in their
freshman year of high school with Jon graduated from Cherry
Hill West and Nicole from Cherry Hill East. Jon loves coaching
his daughter, Devin’s softball team.

Jon shared, “Community involvement is the most important
way to build and support your business. I want to be remem-
bered for improving the lives and education of hundreds of

thousands of Cherry Hill students and teachers.”

Jon is the newly elected President of the Cherry Hill Education
Foundation. The foundation supports over 11,000 Cherry Hill

Students and has raised over $1.3 million. The majority of the

funds raised are used to fund innovative grant requests from
teachers throughout the 19 Cherry Hill Schools. Teachers
submit grant applications for items they would love to have in

their classrooms that the school budget isn’t able to cover.

A fundraiser near and dear to his heart is the “Dancing with
the Cherry Hill Stars.” He has a hidden talent in dance and has
danced in this show since 2016. He’s also a three-time return-
ing champion! He credits his success to his past involvement
with the theater and music programs at his high school along

with the talents of his dance partner, Lisa Silver.

Whether vacationing with the family at the Jersey Shore,
helping the community with educational efforts, or being a
visionary assisting clients to see the possibilities in the real
estate market, Jon Cohen is truly a neighbor and professional

that gives his heart to all his endeavors.

To reach Jon Cohen, please contact him at
The Jon Cohen Team at COMPASS RE
cell: 856-669-1424

email: jon@joncohenteam.com

}.ﬂrt\.\

The Jon Cohon Toam
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Community
involvement is the
most important way
to build and support
your business. [ want
to be remembered
for improving the
lives and education
of hundreds of
thousands of

Cherry Hill students

and teachers.
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¢ 48 Hour Scheduling Guarantee ® Next-Day Inspection Reports
¢ Cost Estimates With Reports ® Free Infrared Camera Scans
¢ Veteran Owned Company ® 4.9 Star Review

I.MNG & LOVING THE
MEDITERRANEAN DIET

Services
Home Inspections ® Radon ® Termite
Sewer Scope ® Mold and Air Quality Testing

Our team will pl'OVi de a comprehensive, detailed oodbye, unhealthy habits, and hello to making moderate wine drinking can increase longevity and reduce the

report on all of our findings in the home.

redeeming nutritional choices. According to U.S. risk of cardiovascular disease.

News and World Report’s team of expert panelists, the

Mediterranean diet is the top diet for Americans in terms of Most importantly, the Mediterranean diet is about more than
- - - health benefits, ease, and weight-loss potential. Let’s delve more  just food; it’s a lifestyle, a mindset shift. Beyond healthy eating, it
856026300002 o lnfO@corelnspeCtlongroup°com into the details of this nourishing diet. encourages people to be more active every day and to enjoy food
C or eI nsp e cti onGr oup. com ' . N to its fullest in the company of frienfls and family. Takiflg time

The Mediterranean diet pyramid is an excellent place to start. to savor meals allows you to appreciate your food and its flavors
The pyramid features fruits, vegetables, whole grains, beans, and origins deeply and tune in to the body’s fullness cues.
nuts, legumes and seeds, herbs and spices, and olive oil as
the foundational elements upon which every meal should be With noteworthy health benefits like increased lifespan,
built. Beyond those key ingredients, fish and seafood should be improved brain function, decreased risk of obesity, heart
consumed at least twice weekly and poultry, eggs, cheese, and disease, and diabetes, lower blood pressure and LDL
yogurt in moderation. Save sweets, white rice and pasta, butter, cholesterol, and better fertility — not to mention, more flavorful
and red meat for special occasions. Feel free to enjoy a glass or and satisfying meals — adopting Mediterranean diet principles
two of quality red wine daily, as long as your doctor is on board; ~ can offer quite a payoff!

Transaction Coordinator

o 1 33 # 3 -
SJ01UT1I10NS

An Eye for Details

The TCS Team is with vou from Contract to Post Close

admin @ (ransactioncoordinatorsolutions.com

Chris Murray 10000 Lincoln Drive E, Marlton, NJ 08053

E: cmurray@skymortgagegroup.com
Regional VP | NMLS ID#251895 e o .

C: (609) 922-2630 www.MurrayMortgageTeam.com Transaction Coordination | File Auditing & Broker Compliance
Special Project Management
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Nonprofits
Deserve
Great

Advertising,
Too!

24 . September 2022

50 hyport

DIGITAL

Whether you have a passion for helping
children, animals, or some other worthy
cause, we know your nonprofit relies on
donors and volunteers to ensure day-to-

day operations run smoothly.

Google Ad Grants is an advertising
program designed specifically for
nonprofits like yours. The program
harnesses the power of Google’s precise
location and interest targeting to put your
organization directly in front of people

looking to get involved with local causes.

GOOGLE AD GRANTS OFFERS A
VARIETY OF BENEFITS, INCLUDING:
* More visitors to your website

or landing page.

* Greater online visibility for

your nonprofit.

* Increased traffic to online
donations, volunteer sign-ups,

and event information!

Ready for the best part? Each
qualifying nonprofit has access to up to
$10,000 per month in free search ads

shown on Google.

SO HOW DOES IT WORK?

Google Ad Grants is designed to help
nonprofits of all sizes, so you can
benefit whether you are a national
organization or just starting out.

Your nonprofit must be recognized

by the IRS as a tax-exempt 501(c)(3)
organization and have a high-quality
website to qualify for Google Ad Grants.

NEXT STEPS

If you think your organization could
benefit from Google Ad Grants, head to
our website at hyportdigital.com/grants
for more information. Our team will
connect with you and handle all the ad
setup and management so you can stay

focused on changing the world!

SLAYING CUSTOMER
SERVICE WITH OUR

CROWN

A\ HOME MORTGAGE

MONEY BACK GUARANTEE

'Paula was a pleasure to work she was quick to
;:.___'?ttﬂ .fﬁ_*wm@fﬁﬁzwﬂ

phuhn@crownhm.com
@ phuhn.crownlo.com

L oo WWW.CUTCOCLOSINGGIFTS.COM
LEGACY  — (717) 575-0975

Lindsay Musser
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We Respect \‘!uw
Time & Homi
With Next- Day
Digital Repor:ts
To Keep You

Up To Speed“‘

FREFERRED
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Call for —
your chlmn
Inspectlon

Today! .
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SCAN HERE TO VISIT TO LEARN MORE! Ell-ﬂf-u -,l
Jim Butz's leam is South Jeisey's : f', I-.!h

i 1ok

i

)

Vitale |
INSPECTION SERVICES LLC

Residential | Commercial
www.vitaleinspection.com

Jim Butz 4.9 STARS

Branch Manager | NMLS: 9258 Average rating based on 124 reviews

RESIDENTIAL « COMMERCIAL « RADON ¢ TERMITE e OIL TANK SEARCHES
SEWER SCOPES ¢ INVASIVE STUCCO e« CHIMNEY INSPECTIONS

ilable in
lender. Other restrictions and limitations may apply. | This is not a commitment to lend - Envoy Mortgage Ltd. #6666 (www.nmlsconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX 77043, 877-232-2461

609_751 _8048 I 1 7 Mai n St Ste 601 I Robbi nsvi I Ie NJ 08691 - www.envoymortgage.com | DE - Envoy Mortgage, LP - License d by the Delaware State Bank Commissioner Licensed Lender Licensee - License # 011264 FL - Envoy Mortgage, Ltd. - Mortgage Lender/Servicer
") )

Licensee - License # MLD719 MD - Envoy Mortgage, LP - Mortgage Lender Licensee - License #10552 NJ - License d by the N.J. Department of Banking and Insurance - NMLS # 6666 - 10496 Katy

Fi , Suite 250, Hi ton, T 77043 - Ph #877-232-2461, Residential Mort Lender Li PA - El Mort: , Ltd. - Mort, Lender Li # 28942, NMLS ID # 6666 |
NJ LIC Home Inspector GIOO1 131 00 reeway, Suite ouston, Texas one esidential Mortgage Lender Licensee nvoy Mortgage, ortgage Lender License

Other authorized trade names: Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy Mortgage, L.P.; Envoy Mortgage, Limited Partnership;

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may not be aval all states. Reverse Mortgages will be brokered to a third party

O

f @ Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP (USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01062022



A < GATEWAY"

v Clnse Loans Fast. Win more Referral Partners. Have Fun. Be Rewarded.

Contact me for details.

'lChrls EMIIhIEI,m_ | .N ML.S .1 11160 A
orect 8568101222 Q GGI*ECETGWAgy

ChrisWilhelm@GatewayLoan.com

© 2022 GATEWAY MORTGAGE, A DIVISION OF GATEWAY FIRST BANK. NMLS 7233. 1 HOLTEC DR., STE. 200 | MARLTOMN, NJ 08053, @
GATEWAY IS AN EQUAL OPPORTUMITY EMPLOYER LEWoen




