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Executive Vice President « Co-Head DC Metro Division VP - Business Development

KENSINGTON VANGUARD
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FORMERLY GRS TITLE SERVICES, LLC

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE
TITLE AGENCIES IN THE COUNTRY PROVIDING

Commercial & Residential Title Insurance ¢ Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ¢ Recording Services ¢ 1031 Exchange Services

|

Michelle Rogers =3 Elizabeth G. Sfe-élé, Esq

The Junkluggers can help lug away old furniture,

appliances, electronics, heavy & dense materials, and more!

We'll even take big and bulky items off your hands like

P =

hot tubs, pool tables and pianos.
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Through a shared mission of keeping reusable

5 ing thy world, one lug ata““‘ '

items out of landfills, allows

us to upcycle items that cannot be donated or

-
recycled.

.= =, ANDY TAYLOR, Owner

L& (804) 585-2210
andy.taylor@junkluggers.com

Stephanie Gordon, ReMix Market RVA Manager
P § 804.299.3814
- sj’% 625 N. Washington Hwy., Ashland, VA 23005
= Tues-Fri: 10am-6pm,
Saturday: 9am-3pm

(804) 486-9469 (804) 486-9465
mrogers@grs-title.com Isteele@grs-title.com

901 East Byrd Street, Suite 1510 * Richmond, VA 23219
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Kensington Vanguard National Land Services | kv-dcmetro.com arket
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Why work with us?

We make the home loan process easier than ever with our:

Partner E Agent
Spotlight: I/ - Spotlight: x . . .
e & S ~ Knowledgeable and Experienced ~ Top-of-the-line technology that lets you

Andrews, X Baust

Virginia . Loan Consultants check our loan status at any time from

Architectural - i . your phone and communicate with our
Imagery . : « Fully digital mortgage ; "
. . easy-to-use web app

38

Cover ] ! B B . \ Top 100
Story: . : A Living: Standings
Heather o # =¥ Living &
Valentine ( ., : "~ Loving the
: Mediter-
ranean
Diet

Contact George or Paul to learn more!

GEORGE KAROUSOS
Branch Manager - NMLS #101096

(804) 292-7952

gkarousos@loandepot.com
loandepot.com/loan-officers/gkarousos

PAUL CARIOTI
Branch Manager - NMLS #302345

(804) 572-5792
pcarioti@loandepot.com
loandepot.com/loan-officers/pcarioti

Cover photo courtesy of Philip Andrews.

If you are interested in contributing or nominating REALTORS® for certain stories,
Rp please email the publisher at wendy@kristinbrindley.com. To view our magazine

online, visit richmondrealproducers.com and look for “magazine” or scan this QR code.
(Password: connecthere@richmond)

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Richmond Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

&

1657 Winter Breage Or, (ffice 750 Midiothian, V& 2300 | *Results may very. Conditins apply. J.'"-F

loandepat.com, LLC NHLS 1D T7e457. Licensed by the YA Bureau of Financial Instilutions .
Pt HE-B4T), To vorify a ficense please visit waww.nmiscomsumeracoessorg. (122871 E43655) LS R TaanT
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CARPET & FLOORING
Jimmy’s Carpet Inc.
(804) 598-1264
JimmysCarpet.net

CARPET, WOOD, TILE &
UPHOLSTERY CLEANING
Professional Carpet
Cleaning Services Inc.
(804) 908-0901
PCCSRVA.com

CLEANING SERVICE
Five Star Maids
(804) 255-6514

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 658-9510
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
RichmondInspector.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(410) 730-7423
CinchRealEstate.com

6 - September 2022

First American

Home Warranty

Katie Williams

(804) 402-7269
HomeWarranty.FirstAm.com

HWA Home Warranty
Sharon Schwab

(224) 283-0714
HWAHomeWarranty.com

Old Republic

Home Protection
Mary Garner DeVoe
(804) 453-8757
My.ORHP.com/
MaryGarnerDevoe

INSURANCE
Goosehead Insurance
Finnell Agency

(804) 877-1596
william.finnell@
goosehead.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

First Home Mortgage
Perry Shelton

(804) 629-0631
FirstHome.com/Location/
Richmond-ii

George Mason
Mortgage LLC

Joe Dunn

(804) 543-2261
GMMLLC.com/JDunn

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

loanDepot

George Karousos &
Paul Carioti

(804) 572-5792
loanDepot.com

MOVING / STORAGE
Dunmar Moving Systems
(804) 714-2520
Dunmar.com

Moxie Movers
(804) 874-8104
MoxieMovers.com

Smartbox Moving
and Storage
(804) 714-2528
SmartboxMoving
andStorage.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY
& VIDEOGRAPHY

Virginia Architectural Imagery

(804) 389-9884
VirginiaArchitectural
imagery.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 380-1022
DesignedToSellRVA.com

TERMITE & PEST CONTROL
Hickman’s Termite and

Pest Control

(804) 282-8957
HickmansTermite.com

TITLE COMPANY
Kensington Vanguard
National Land Services
(804) 543-4266
mrogers@grs-title.com

Robinson Harris Title
and Escrow

(804) 215-3401
RobinsonHarrisTitle.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

We go out of our way to ensure your listings are ready!

We do extensive move-out cleanings, using our online checklists, so your listings will be
ready to sell! We can usually schedule move-out cleanings within 48 hours as we know
how important it is to get that house on the market.

Looking for a thank you gift for your clients? A gift certificate for a home cleaning is the
perfect way to thank them for their business.

We can help with unpleasant odors! The Ozonator releases ozone gas into the air to get
rid of bad smells and odors. Call us today to rent the Ozonator for your listed properties.

BUT, don't just take our word for it. Check out our reviews!

“Always willing to help out at the last minute with my rental properties when
I need a move-out deep house cleaning - trustworthy and reliable!” -Heidi G.

Loreley (Lore) L'Hommedieu, Owner

(804) 601-3043
BOOK ONLINE TODAY!
www.FiveStarMaids.com

FAMILY OWNED & OPERATED | OVER 20 YEARS OF EXPERIENCE
LICENSED & INSURED | BETTER BUSINESS BUREAU A+ RATING



MEET THE

RICHMOND % SAEE WITHNBUGS!

REAL PRODUCERS TEAM GIVE HICKMAN"S‘A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!

r —

10% Military Discount*

One-Year Warranty on Termite Treatment & Real Estate Letters
Licensed and Insured

Kristin Brindley Ellen Buchanan Wendy Ross
Publisher Editor Operations Manager

Jaime Lane Jess Wellar Zachary Cohen
Executive Assistant & Writer/Copy Editor Writer
Publishing Manager

I I o I | Y
Termite & Pest Control
Family Owned & Operated
Since 1986

Philip Andrews
Photographer Videographer

= ' ﬁ Richmond Real Producers N _ ; L Richmond Real Producers . R
e T —— T @remene) el mreehes h km
E : - @richmondredilproaucers --.r-.l.- = richmon real_proaucer WWW. lC anstermlte.com

Serving the Richmond area
*Exclusions Apply. Must mention ad for discount.
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publisher’s note

RICHMOND

WANT TO BE FEATURED AS A A - ' | gy F o R FAL L I

- . . .. - 4 i “« 5
¥ Five years or less in the business o : I cannot endure to waste anything
-] e - = as precious as autumn sunshine by
* At least $3 million in sales in one calendar year - 18 4 ! staying in the house. So I spend almost
] 4 "l.- ! -
: A ’ [l the daylight h th
, * Active on social media -~ |4 ' : - plat Ade oursin, the open air.’
o A ; ' TN — Nathaniel Hawthorne

- For more information, to nominate, or to request to be featured, please email
OR KNO [/\/ SOMEONE WE info@richmondrt:alproducers.c:)m or visit www.richmondrealproducers.com!
SHOULD FEATURE?

S0 YOUR CLIENT IS MOVING.
LET US HELP WITH STORAGE &
MOVING, ALL AT THEIR OWN PACE!

Dear Richmond Real Producers, As we gear up for fall, we hope everyone has had a
chance for a little R&R this summer because ... fall

It was a joy to see everyone in their finery at our is Go Time. Let’s go, Real Producers!

Casino Royale event in July. We truly enjoyed the

event and hope you all did too! Check out photos All my best,

from the event on pages 18-21 in this issue. We

look forward to seeing you all again at our next

C STURAGE UN'SITE OR AT UUR WAREHUUSE ‘ ey : 4 Richmond Real Producers event and will be sending
LUGAL MUVING . — Al : you info on the next get-together soon!
. 1 * 1 ]
[ORAGE . = e Iy As always, I want to extend a sincere thank-you to all
® LUNG'DISTANCE MU‘”NG h (i g : of our partners who are supporting Richmond Real

Producers. It is thanks to you that we are able to put

o DECLUTTERING FUR SALE UF HUME Jic N . .:.’ on such amazing events for this special community.

This month, we welcome new partner, Classic Granite KRISTIN BRIMDLEY

EMTREFRERELE, COMMECTOR, PUBLSHER

Kristin Brindley
Owner/Publisher
Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

and Marble. We're so glad you've joined us!

Y ‘25 OFF |
§mﬂ S&“B;!;E [] X IR GO | FOOD FOR THOUGHT
RichmondRP25
1-87-SMARTBﬁx =

‘Who am I being in this moment?

Simpler, Safer. Delivered.
1-87-SMARTBOX

10 - September 2022 Richmond Real Producers - 11



P» we ask ... you telll

STEPHANIE BROWN

SBRG Real Estate

Thanksgiving is my favorite holiday! But we also
RV camp in the fall and watch a lot of football...
My husband likes the Giants, and my son roots

for the Carolina Panthers.

TODD BOYD
Boyd Realty
I grew up in West Virginia so hiking in the

mountains in the fall is magical.

KRISTIN BERAN KRUPP
Shaheen, Ruth, Martin & Fonville
Outside of Charlottesville ... we go to apple

orchards and pumpkin patches in Richmond. Ilove

to see the leaves change and go to the mountains.

12 - September 2022

AINSLEY DILLON

Clocktower Realty Group

Hire a driver for clients and friends and
host small gatherings at local wineries,

enjoying the foliage and atmosphere.

CHAD SEAY

Seay Real Estate

We used to go to Graves Mountain
Lodge with the family for apple picking,
hiking with family in the Cascades, and
the State Fair.

WES FERTIG

Joyner Fine Properties

Three Great Danes ... load them up in
the Jeep, go to Charlottesville/Skyline
Drive and go on a hike in the moun-

tains. Make a stop at a vineyard.

CHRISTA KOSHOCK

SBRG Real Estate

Going to a local pumpkin patch and going
on the hayride. As it’s still warm in the
area, stand-up paddleboarding.

CASEY SMITH

Valentine Properties

Going to Chesterfield Berry Farm, and to
pumpkin patches, and carving pumpkins

(Halloween cat).

JAMIE YOUNGER
Long & Foster Real Estate

Boating on Lake Anna.

WANDA BROWN
SBRG Real Estate
Thanksgiving, the only time the entire

family can come together.

LACEY COOKE
ERA Woody Hogg & Assoc.
Trip to Charlottesville to the wineries

and to enjoy the mountains.

KYLE LINEGAR

Boyd Realty

Virginia Tech Football games and going
to the Keys to visit family.

MAYA BARNES
SBRG Real Estate
Friendsgiving — potluck-style.

STONEY MARSHALL
Hometown Realty Services Inc.
Pumpkin Patch at Lloyd Family Farms.

ASHA WRIGHT
ICON Realty Group
Winery tour in Richmond. Going to

Napa Valley.

CHRIS SMALL
Small & Associates Real Estate
Thanksgiving.

ZACH FAUVER
eXp Realty
Apple picking.

BROOKE BARNARD

River City Elite Properties

We love to go hiking in the fall when it is a bit
cooler and the leaves are starting to change.

Virginia is a beautiful state to enjoy the fall!

SARAH HOLTON

Napier Realtors ERA

Big Green Egg brick-oven pizzas and s’mores by
the fireplace.

MARY SELF
Clocktower Realty Group
Apple picking in Charlottesville, taking in the

beautiful views.

ANNA LOBKOV
Hardesty Homes
Taking my daughter trick-or-treating

for Halloween.

JULIE SMART KOOB

Napier Realtors ERA

Favorite fall tradition? Hellooo... Hokie Football!
We are a three-generation Hokie family. My dad
is Class 0of 1971, 'm 1992, and my daughter will be
Class of 2023! #LetsGo

Richmond Real Producers - 13



JAMES NAY

River City Elite Properties

We love to go apple picking at Carter
Mountain Orchard on our way to a UVA
Football game!

KEIA EVANS

Samson Properties

Shenandoah Mountain scenic rides and
going to haunted houses.

MEGAN NAPIER

Napier REALTORS® ERA

I was born in October, and it’s my favor-
ite month! I love picking apples, going to
wineries during that time of the year, and I

host a big client event in the fall each year.

RONNIE BURNETT

ERA Woody Hogg & Assoc.

Anything Halloween related! Hay rides,
ghost hunts, and apple-picking orchards.

CLEAN YOU CAN COUNT ON

As licensed professionals, we understand that clean carpets and
finors can add to the appeal, as well as the value, of a property

Give us o call today to
schedule your FREE estimate!

(804) 908-7349
pcecsrva.com

Connect with us on Facebook! 8PCCSRVA

DANIELLE BOWERS

Virginia Capital Realty

Finding new pumpkin patches, church events,
trunk-or-treats, fields for sunflower picking.
Local community events. Fall oyster roast at

Tredegar Works. Bonfires and s'mores.

As a family, we love sitting around the fire pit
and making s’'mores! We enjoy visiting various
local pumpkins farms while enjoying a hayride
or sweet treats! We later enjoy carving them,
to place on our front porch to illuminate the
steps with their lanterns. In addition, the fall
is a great time to give to a local charity or
volunteer at a food bank. The children get to
experience service and understand the mean-
ing of giving before the winter season begins.
Lastly, this is the time of year I host a commu-
nity appreciation event with music, where I
give out pies or another sweet treat and light
refreshments to see past clients and those

in the area who want to stop by and get real
estate information and guidance. It’s always

a great time, and you never know what the

weather will bring in the fall in Virginia!

Industry Leading Con ge
From the Kitchen
to the Curb

14 . September 2022

Anne Lang
Territory Manager
T03-932-5754
alang@arwhome.com

Call or visit 1-B77-ARW-AGNT
arwhome.com/realestate

The largest and most experienced home staging company in central Virginia,

Designed 2 Sell is a team of professional home stagers who assist realtors and
homeowners in evoking an emotional response from buyers. D2S is known for their

keen eye for design, attention to detail, and knowledge of the real estate market.

designed 2 sell

HOME STAGING

‘ ‘ Designed 2 Sell is simply the best home stager in Richmond! They have staged
hundreds of houses for my company over the past ten years, and they are
always professional and on-trend. Their work elicits a response in buyers that
leads to faster sales and for more money. | recommend Tammy and her team
in the most emphatic way | know possible, with more business! , ,
- Frank Cava, Cava Companies

804-660-8300 - designed2sellrva@gmail.com
www.desighed2sellrva.com

Tammy Wilkerson 0 @designed2sellrva @designed2sellrva

Owner & President




' Si 2006, Classic Granite & Marble has b itted t
BLENDING TRADITION o o o superiorsione sorions ol across
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WITH INNOVATION o raftamen Witti e bestin precision fchnology i
. With the largest selection of natural stone and quartz products

in Virginia, coupled with our award-winning showroom, CGM
will provide you with an experience unrivaled in the industry.
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\ REALTORS, receive a
10% referral incent}ve
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REFERRAL
PROGRAM

Scan the @
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special events

Photos by Philip Andrews

JULY 14, 2022

Richmond Real Producers — you look good in luxury!

Our Casino Royale event at 5400 Newbys Bridge
Road, Chesterfield, VA, on July 14th was a HIT!
Thank you from the bottom of our hearts to every-
one who joined us and played in our Texas Hold ‘Em
Tournament for Love Justice International!

A huge thank-you to our generous sponsors:
Robinson-Harris Title & Escrow, Joe

Dunn with George Mason Mortgage, Philip
Andrews of Virginia Architectural Imagery,

HD Bros, Tom Dillon of Moet Hennesey and
Catoctin Creek Distilling Company — this
event’s success was made possible because of you!
Thank you to James Nay for your incredible
listing, Chef La Pierre for curating delicious food
for the evening, U.S. Casino Rentals, and the

amazing DJ team from Gold Event Group! Last,

but not least, thank you to the talented bartenders.

We can’t wait to see you at our next event!

For information on all Richmond Real Producers’
events, email info@richmondrealproducers.com.

L
JOE DUNN 4 \\
s 7’5 A DUNN DEAL } J KRISTIN BRINDLEY
e ENTREPRENEUR, CONNEECTOR, PUBLISHER
| GEGRGE MASON MORTGAGE ROBINSON - HARRIS
’ . TITLE & ESC v

L1
TRIGHINGIND, BION viginia achitectura
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New Construction Inspections
Think your clients don't need an inspection
because it's a brand new home? You may think
again if you saw our reports. We offer phase
inspections, including Foundation, Pre-Drywall,
Final Walk-Through and One Year Home Warranty

T, —

Did you know that we offer
HOME CONSULTATIONS?
Take us with your on your next showmg'

Do you have clients that have already waived
inspections and are all moved in?

We offer a $50 DISCOU NT

on post-closing inspections if done within
6 months of the closing date!

Trust the inspection company that RVA Realtors have been trusting for over 18 years!

All inspectors are VA Licensed, members of ASHI and ;
hold their new construction specialty certification! \l

804-639-1171 RichmondInspector.com

FAMILY OWNED & LOCALLY OPERATED BY RAY & JENN MCMURDY

4 '
T .. .

As an extension of your team, we will go above and
beyond to make the insurance shopping
experience as seamless as possible for your clients.

Writing with over 100 carriers means
there’s no home we can't insure
PLUS being able to get the price right
is our specialty.

Insurance will never hold up a closing.
Our binder team is ready to process
closing date changes within an hour.

Goosehead agents work
directly with lenders and
realtors to help transactions
close smoothly.

mEEl

goosehead
INSURANCE
Finnell Agency

WILLIAM FINNELL

804-877-1955 Office
804-877-1596 Cell

William.Finnell@goosehead.com

22 . September 2022

CAPITOLIHOME INSPECTIONS

P

K...L* VA

HOME INSPECTION TEAM

i..l

OLD REPUBLIC HOME PROTECTION

- - +

g

can devastate a new
homeowner's

Ensure all your clients get a home warranty!
Purchase the warranty before or after the sale.

Contact me for

information today! Mary Garner DeVoe
Senmiof Account Execulive
BO0.2B2.71M Ext 1206
C: B04. 453 8757
MaryGamerDi@orhp.com

my.erhpcomimarnygamendevos

RICHMOND "}‘ ¢

REAL PRODUCERS

PRESENTS

HEATHER
VALENTINE
VALENTINE PROPERTIES
“When times get tough,
the tough get tougher.”

“Figure out how to work

smarter, not harder, with-

out sacrificing the client

experience.”

ALEC WHITE

SHAHEEN, RUTH, MARTIN & FONVILLE
REAL ESTATE

“Just be honest, and embrace the fact
that you don’t know everything. And
always remember that everyone runs

their own race.”

“I think if you focus too much on the future,
you lose sight of the present.”

Favorite Quote: Life is 10% what happens to_ you and Favorite Quote: “Always learning and moving forward with a smile!”

90% how you react to it. —Charles R. Swindoll

A WORD FROM OUR PREFERRED PARTNER:

LAUREN BAUST
JOYNER FINE
PROPERTIES

“Join a team. It gives you
the foundation you need
coming into the industry.
Also, communication

is the key — with your

clients and with other
agents. We all have to
work together ... so plenty of clear, precise, respect-

ful communication.”

Favorite Quotes: ‘7t always works out the way it's
supposed to,” and “Twill do whatever I can to help

wherever I can.”

PHILIP ANDREWS

VIRGINIA ARCHITECTURAL
PHOTOGRAPHY

“I love the storytelling part of photography.
Alot of real estate photography is very

cut and dry, matter of fact. They shoot the
house at different angles, and that’s it. I tell
a story. I think every house has a story to
tell, and my job is to tell that story to help
it get sold.”

Richmond Real Producers - 23



P» partner spotlight

By Zachary Cohen
Photos by Philip Andrews

Philip Andrews’ photography career began
with the search for a new hobby. Little did
he know that his search would eventually
blossom into a thriving career as a real
estate photographer.

Philip’s photography journey began in 2015.

“I really needed to find a hobby,” he
reflects, “and I wanted something to do

that was both creative and structured.”

Philip racked his brain for possibilities. He
recalled that, as a kid, he enjoyed making
movies and taking photos. He wasn’t very
skilled at the time; most of those photos
were terribly blurry, and the videos were

unedited. But as Philip remembered his

ANDRE

VIRGINIA ARCHITECTURAL IMAGERY

Photo by Philip Andrews | Virginia Architectural Imagery

lost childhood hobby, he felt a sense
of joy. So he bought his first camera
and began reconnecting with his love

of photography.

“I just started playing around,
shooting landscapes, stills, and cap-
turing what I saw in front of me,”

Philip recalls.

Soon enough, Philip’s friends began
asking him to take photos. He landed
gigs for engagement photos, wedding
photography and headshots. Each
step along the way, he devoted him-
self to learning more and more about

his new craft.

“I started building a business with-
out even trying to build a business,”
Philip reflects. “One day, a friend
and REALTOR® said he needed

a house to be shot and asked if I
would be interested. That was 2017.
T had zero idea how to photograph a
house, but again, I decided to give it
a shot. I watched every video I could

find on real estate photography.”

After shooting this home, Philip
had a realization: He loved real
estate photography — “even more
than photographing people,” he
says. “So I started shooting for that
agent exclusively, and, from there,

it grew by word of mouth.”

Richmond Real Producers - 25
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I TELL A STORY.
| THINK EVERY HOUSE
HAS A STORY TO TELL,

AND MY JOB IS TO
TELL THAT STORY TO
HELP IT GET SOLD.

Philip Andrews discovered a passion for real estate photography and founded his
company in 2017. (Photos by Philip Andrews | Virginia Architectural Imagery)

26 - September 2022

VIRGINIA

ARCHITECTURAL IMAGERY

Today, Philip is a full-time real estate
photographer and videographer. He

has two other photographers on staff at
Virginia Architectural Imagery, the com-
pany he founded in 2017. He still does
some portrait work, but most of his time

is spent on real estate photography.

Philip and his team offer services beyond
typical photographers. He provides a
listing website for every home, along-
side video, drone, twilight shots, virtual

staging, virtual tours and more.

In real estate, Philip has found
his calling.

“I love the storytelling part of photog-
raphy,” Philip explains. “A lot of real
estate photography is very cut and dry,
matter of fact. They shoot the house

at different angles, and that’s it. I tell a
story. I think every house has a story to
tell, and my job is to tell that story to
help it get sold.”

Philip also has an understanding of the
business and the needs of his agent
partners. So he’s not only focused on
showcasing the home; he is focused on

showcasing the Realtor too.

ONE EYE ON THE FUTURE

As the real estate market shifts, Philip is
doubling down on his commitment to his
craft. He believes that we’re headed toward
buyer-friendly market conditions, and

marketing will again be a differentiator.

“Six to 12 months ago, we were not a
needed service. With the market being
so limited on supply, agents could
really get by with the bare minimum,
and houses would sell. But now that
we’re moving to more of a buyers’ mar-
ket, agents that put together compre-
hensive marketing packages ... that’s

going to be crucial.”

As Philip reflects on his journey,

he immediately taps into a sense of
gratitude. Just eight years ago, he
hadn’t even picked up a camera pro-
fessionally. Today, he’s running one of
Richmond’s most well-respected real

estate photography shops.

“Growing up, I never really had a vision
for what I wanted to do. Every job I
worked, I'd go in thinking maybe I could
do this for 30 years, but within a few
weeks, I’d realize I didn’t like it. I was
grateful for the employment, but every
day, I'd wake up and look for an excuse
to not go to work. But here, every day is
just the best day.”

For more information, visit
virginiaarchitecturalimagery.com.

L~
Virginia Architectural
IMAGERY

Philip Andrews with wife Alison and newborn son Lee.

FAMILY IN FOCUS

Philip and his wife, Alison, welcomed their first child,
Lee, to the world in May 2022. Philip is adjusting to —
and loving — life as a new dad. He also enjoys traveling,

golfing and eating at local restaurants.

(14
ONE OF OUR BIG GOALS

IS TO VISIT ALL 50 STATES
BEFORE WE HIT 50.

%9




MAKING
HER
FAMILY

By Jess Wellar
Photos by Philip’/Andrews

“What | find
most fulfilling
about real estate
is the experience of
finding a family a house to

make a home, “ Lauren Baust
explains. “And my goals and
dreams are to be a more present

4

wife and mother, and to be able to
financially provide more for my family, to give them
the things | was blessed to have growing up.”

Originally from the small town of Windsor,
Virginia, Lauren graduated from James Madison
University with a master’s degree in physical/

health education.

“After graduation, I moved to Virginia Beach for
one year teaching elementary PE and then landed
a middle school PE and coaching position at Oak
Knoll in Hanover County. My colleagues at that
time, Fred Shibley and Rob Harris, started making
a second income in real estate, and my competitive
and curious nature kicked in. Next thing I know, I

had my real estate license in December 2013.

FAMILY MATTERS
Lauren met her husband,
Jesse Baust, her senior year at JMU.

and started helping Lauren
with her real estate
business about
two years ago.

. : I ]
\ !H.; ’

14397 I would say I didn’t fully dive into the
' real estate world until I joined the Jenny
Maraghy Team in 2015. Teaching was some-

thing I absolutely loved doing. I had a genuine

passion for helping kids. When I had my son in
November of 2015, I was forced to make a career
decision. Choosing to walk away from teaching
was such a difficult decision. It served, for me, an
inward reward that I craved, and the kids (well,
most of them) left such an imprint on my heart I’ll
cherish forever. On the flip side, real estate allowed
me the flexibility I so desired, so I took that leap
of faith and haven’t looked back since. Bottom line
is that I became an agent for my family. Family is

everything to me.”

Currently in her ninth year in the business, Lauren
has been a solo agent at Joyner Fine Properties for
the past two years and has received awards each

year for being a top producer.

“My dad is second cousins with Crawley Joyner, so
inevitably I had to join Joyner,” she laughs. “Prior
to being a solo agent, I was blessed to be a part of
the Jenny Maraghy Team for six years. It really
helped build a solid foundation in order for me to

go off on my own.”

Lauren is doing just fine flying solo, closing 48 sales
for $12 million in 2020 and 40 units for $15 million
last year. But she says her focus has never been on
the amount of money made but rather on the rela-

tionships built along the way.

Richmond Real Producers -

The couple has been married for almost 12

years and has two children, Bentley (6) and
Saylor (3). Jesse is currently a lieutenant for
the Richmond City Fire Department

29



FIGHTING
MORE
THAN FIRE
Lauren says of her husband,
“Jesse started a nonprofit called

Fighting More Than Fire Inc. that comes in
and helps rebuild a house that was destroyed by
fire. Jesse saw the need for this first-hand with his
job and had to do something. We have been
fortunate to have been able to help
three families thus far, and I’'m
very proud of his heart
and drive for this
nonprofit.”

Lauren’s husband, Jesse Baust, is a lieutenant
with the City of Richmond Fire Department.
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Lauren Baust is a REALTOR® with Joyner Fine Properties.

“If you look at Joyner’s website, you’ll see we’re less
transactional-based and more relationship-driven,”
Lauren points out. “I would say what sets me apart is
just my genuine care for my clients. Yes, money is great,
it’s what pays the bills, but in the end, all I want is for
my clients to be happy. I feel that being a teacher helped
transition me into this industry as my patience level, I

believe, is higher than most!”

Lauren says she is naturally a hard worker and likes
to keep busy, but when she has free time, she loves

spending every minute of it with her family.

“When I'm not working, we love to go down to Florida.
Our friend (and colleague who got me into real estate)
has a place in Longboat Key they allow us to go visit. My
kids have loved going down there now for many years.
‘We also enjoy exploring the trails and rocks down by
the river and trying new restaurants since my husband
and I are major foodies. Real estate has really helped
make Richmond feel like home to us. I'm so grateful to
have made so many connections and lifelong friends
through this industry.”

For new agents who are trying to get a foothold in
the real estate business, Lauren offers some very

practical advice.

“Join a team. I was fortunate enough to be on a very
successful team for many years. I was taught and led by
successful agents — agents that, through the years, became
lifelong friends. It gives you the foundation you need com-
ing into the industry,” she notes. “Also, communication is
the key — with your clients and with other agents. We all
have to work together... In my opinion, this network works
with better communication, so plenty of clear, precise,

respectful communication.”

As Lauren looks to her future at Joyner, she says she has
plenty of business aspirations, but she defines her success
by what her family thinks of her.

“I strive every day to make them proud. Success, to me, is
being the godly woman my parents raised me to be, being
the woman I promised my husband I'd be, and being the
type of mom that sets the example for my kids. With sales,
it’s a lot of trust, you know? I trust things will work out
for the future. I trust my clients are happy with me and
will refer me. I trust I will continue to be successful at real
estate. I trust that because I don’t have an option not to.
It’s not in my personality to fail,” Lauren concludes. “I will
keep striving and striving to become better and better. A
better wife, mom, sister, friend and agent. I believe it’s in
my genes to fight harder to be the best you can be. And

that’s what I’ll continue to do.”
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rising star

By Jess Wellar
Photos by Philip Andrews

“My clients are buying and selling assets, and the trust and respect needed to

do that is immense,” Alec White acknowledges. “But | also believe real estate

can be light and fun ... and | really don’t care about stats, sales, or any of that
stuff; to me, it’s all about the relationship.”

He says he comes from an entire family of real
estate lawyers and was groomed to go into the
business from a young age. But he chose a dif-
ferent path, studying history in school before

ending up working in compliance.

“I've grown up around real estate my entire
life. But I have a BA in history from Castleton
University in Vermont, and a master’s in public
history from the University of Richmond with
a focus on historic homes,” Alec notes. [Alec
grew up in the West End of Richmond and
currently lives in a 125-year-old home.] “Prior
to selling, I served as chief compliance officer
for a law firm in Virginia, Maryland, D.C., and
West Virginia, representing the largest banks

and lending institutions in the United States. My
grandfather started the business and it has been

around 70 years or so.”

Alec made compliance his career for a solid decade
and recalls there was no shortage of work, given
the fact that he started just as the market was
crashing in 2007.

“It was a really conflicted industry at the time, and
a lot of gray area,” Alec recalls. “We were flying by
the seat of our pants every day.” Eventually, though,
the lending industry settled back down and began
to deregulate as the economy recovered and the
political landscape changed. So Alec decided it was

time to make a change as well.
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Alec had met a lot of investors
while working with big insti-
tutions such as Freddie Mac
and Fannie Mae in his previous
career and figured he might
enjoy selling foreclosed prop-
erties. So he obtained his real
estate license in July of 2018

and never looked back.

Previously at One South, Alec
made the switch to Shaheen,
Ruth, Martin & Fonville Real
Estate at the beginning of this
year and continues to rack up
impressive sales while focusing
mostly on high-end, luxury, and
historic residential homes. In
2021, Alec had over $10 million
in sales with just 19 transactions,
and has no plans to change his

business approach.

“I really enjoy people, and it’s
very satisfying to help with their
own unique real estate goals. In
this business, though, it can be
so serious with lots of pressure
and emotion, lots of milestones...
Everyone has their own journey,
and I love hearing my clients’
stories. Helping them buy and

sell is a bonus!”

“I have an extremely techni-

cal real estate background and
wealth of knowledge surrounding
historic homes,” Alec contin-
ues. “But all that aside, I think if
you know me, my personality is
really what sets me apart. I'm not
salesy at all, that’s my shtick — I
just like to have fun.”

Now entering his fourth year as
a REALTOR®, Alec offers some
terrific advice for up-and-coming
agents looking to be top pro-
ducers too: “Just be honest, and
embrace the fact that you don’t
know everything,” he advises.
“And always remember that

everyone runs their own race.”
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Rising Star Alec White obtained his license in 2018 and joined Shaheen, Ruth, Martin & Fonville Real Estate in
early 2022.

When Alec isn’t busy helping clients,
he says he loves spending time with
his wife, Emily, their 4-year-old
daughter, Becca, and their deaf albino
cat, Thyme. The entire family has a

bit of perpetual wanderlust.

“We love to travel! Traveling is always

first, but we also enjoy live music,

hiking, and spending time at our home
in Virginia Beach. I also collect bour-
bon ... but with a 4-year-old running
around the house, I collect it more
than I drink it,” Alec laughs.

‘When pressed for future plans, it seems
fitting that Alec declines to expound on

any major professional ambitions.

“My goal is simply to
continue to do what I am
doing right now and help
more clients. I think if
you focus too much on
the future, you lose sight
of the present,” Alec
concludes. “I want to be
present and attentive to
my clients ... but health
and happiness are all that

really matter!”
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MOXIE MOVERS
¢6 We had three different crews helping with various parts

of our move. Each team was awesome, professional and

honestly just made our move look easy! 99
- Kelly M., Facebook Review

=

For Estimates and Availability Call

804-928-1111
booking@moxiemovers.com
moxiemovers.com

1O

Independent and Locally Owned
Since 2011

Katie Williams

804.402.7249
katiewilliams@firstam.com

' “I'm your home warranty expert,
so you don't have to be!”

Through A Lens

firstamrealestate.com R il 4 Photography « Drone * Video &
Phone Ordars | e s tmduct Photography

Emw.‘?ﬂ3ﬂ e—am ¥ Hﬂml"‘ “'rﬂ'm;]_!‘y:'

The Power Of Storytelling

Specializing in: Residential Real  (804) 389-9884

Estate Photography * Commercial

)
Virginia Architectural
IMAGERY

Philip
| Andrews
Today!

Scan here
to book!

virginiaarchitecturalimagery.com
info@virginiaarchitecturalimagery.com

“Phil shoots all of my listings and absolutely
crushes it. He is extremely flexible and has
great attention to detail and quick turnaround
times. Definitely recommend to alll”
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ROBINSON = HARRIS

——IITLE & ESCROW—

WE'RE DIFFERENT AND WE'RE OKAY WITH THAT
T U I

What sets Robinson-Harris Title and Escrow apart is our customer focused approach that puts the needs
of our clients above all else. We work side by side with you to answer questions, address any complications
and provide an unmatched level of convenience not offered anywhere else. Our goal is to provide our
clients with real estate services at a time and place that best suits their busy schedule in a timely,
professional and courteous manner.

Laura Franck

DIRECTOR OF CLIENT SERVICES
804-215-3401
lfranck@robinson-harristitle.com
wwwW.ROBINSON-HARRISTITLE.com

Give us a call today and let OUR SUCCESS be YOUR SUCCESS!




cover story

Photo by Jennifer Gavin

Keeping it Creative

By Zachary Cohen

“Lite is 10% what happens to you and 90% how you
react to it.” — Charles R. Swindoll

After graduating from high school, Heather Valentine
headed to the Pratt Institute in Brooklyn, New York,
to study interior design. A Midlothian native, she was
excited to live the big-city lifestyle. But the events on
9/11 struck New York just three weeks later, rattling

Heather and leaving her questioning her move.

“I watched 9/11 with my own eyes,” Heather reflects.
“I was 18. 1 decided I didn’t want to live in New York; I

was ready to go home.”

Heather returned to Richmond and enrolled at VCU.
In the meantime, she began waiting tables but wasn’t
sure what direction she wanted to take professionally.

She was searching for inspiration.

Later that year, that inspiration came in the form of
buying her first home at the age of 19. She was both

surprised and inspired by her real estate experience.

“I was completely shocked by how real estate worked.
No one did pictures, no staging, no upgrades. It was,
‘What you see is what you get.” Old school.”

Heather knew she could use her artistic eye to refine
the process. Two years later, she was licensed and
began her real estate career.

Heather has always had a creative outlook. While she
initially believed she wanted to channel her creativity
into a career in interior design, she soon realized that
she could apply her creativity to real estate sales. She
became one of the area’s first agents to offer staging
and photography. In the early years, Heather com-
pleted all the staging and photography herself.

“One of my keys to success has always been helping
sellers properly prepare their home for the market and
helping buyers have a vision of what things could look
like. I have a vast network of service providers, and I
help my clients organize to get the right projects done
for their homes. I guess you could say that I moonlight

as a project manager.”

Chelsea Walters (right) is Heather’s partner agent at the brokerage.
(Photo by Jennifer Gavin)

Heather was one of the youngest agents in the business.
She had the opportunity to learn a great deal about life
and business from those around her, but she was also
inspired to forge her own path forward. That creativity
led her to co-found the brokerage Valentine Properties
in 2008.

Over the next decade, Heather built her brokerage and her
personal book of business, but a nasty divorce in 2017 left
her to pick up the pieces of her life and begin anew. She
mortgaged her office and bought her ex-husband’s share of
the business. Suddenly, she was a sole business owner and

single mom.
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The Valentine Properties team. (Photo by Jennifer Gavin)

“It was the hardest thing I have ever had to do. I had
to do it for my daughters and for my work family. It
would have been easier to close up shop and start my
business from scratch, but that wouldn’t have been
right. It wouldn’t have shown my daughters that
when times get tough, the tough get tougher.”

It was a challenge, but one Heather was determined

to overcome.

“I recreated everything and started over. I had to
start over again, tear my life apart, and figure out
what I wanted my life to look like,” she reflects. “I
had to figure out how to work smarter, not harder,
without sacrificing the client experience that my

business was built on.”

Five years later, Heather and the brokerage are
thriving. Heather and her partner agent, Chelsea
Walters, consistently close around 100 homes per

year, and the brokerage averages 400 sales per year.
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Ninety-Seven Percent Of
==,
il i
e

Our Business Comes From

T
REFERRALS.

“Ninety-seven percent of our business comes from
referrals. A lot of people say that, but that’s truly
how we run our business. We keep in touch with
our clients, do parties, and create strong networks
within our database. Our clients know they can call
us at any time and for anything. We’re adamant
about helping our clients get their houses properly
ready for the market. We're really good at making

sure clients maximize their investment.”

SETTLED INTO LIFE

Heather married her best friend, Taylor Phillips, in
2019. Together they have four beautiful children,
Aveda (14), Arden (12), Della (7) and Buddy (born in
2022). With four kids, life is full and exciting.

In Heather’s spare time, she enjoys helping Taylor
with his custom home business. In 2020, Heather
and Taylor purchased 15 acres of land in Moseley

and are building their forever home.

“It has been such an awesome and creative
process. Taylor really understands land
and construction, and I love pushing the
limits of design. We have worked together
to create a home that fits our family, will
welcome our friends, and incorporate our
love for the outdoors inside. The style of
our home is modern French country and
will have numerous walls of glass that
allow you to feel like you're in the woods
inside our house. Our family isn’t conven-
tional, but we love to spend time together

doing all kinds of activities.”

Heather has seen her fair share of adver-
sity in life, but it’s only made her stronger.
She’s prepared to guide her clients through
the shifting market we’re experiencing
now, and she’s excited to continue to lead
her brokerage through this new and excit-
ing time. She is excited to continue serving

her clients and agents.

“It is one of my favorite things to help one
of my agents figure out a problem and then
fully understand it. I am always available to
my agents and willing to help them achieve
their goals in any way I can. I am very close
with my agents, and they know they can

depend on me.”

Heather and her husband, Taylor Phillips, are building their forever
home on a 15-acre property in Moseley. (Photos by Philip Andrews)
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RN TS o B Rely on our experienced team of experts for all your home inspection needs!
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FULL INSPECTION
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EXPERTS

Now, more

than ever...

It's essential to protect your clients
with a Cinch Home Warranty!

heck out our new plans with expanded coverage

and new benefits. Visit cinchrealestate.com today

Contact vour lecal account executive and scan QR
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“ S THERMAL IMAGING

oodbye, unhealthy
habits, and hello to
making redeeming

nutritional choices.
According to U.S. News
and World Report’s team
of expert panelists, the
Mediterranean diet is the
top diet for Americans in
terms of health benefits,
ease, and weight-loss
potential. Let’s delve more
into the details of this

nourishing diet.

The Mediterranean diet
pyramid is an excellent
place to start. The pyramid
features fruits, vegetables,
whole grains, beans, nuts,
legumes and seeds, herbs
and spices, and olive oil as
the foundational elements
upon which every meal
should be built. Beyond
those key ingredients, fish
and seafood should be
consumed at least twice
weekly and poultry, eggs,
cheese, and yogurt in
moderation. Save sweets,
white rice and pasta, butter,
and red meat for special
occasions. Feel free to enjoy
a glass or two of quality

red wine daily, as long as

your doctor is on board;
moderate wine drinking
can increase longevity
and reduce the risk of

cardiovascular disease.

Most importantly, the
Mediterranean diet is about
more than just food; it’s a
lifestyle, a mindset shift.
Beyond healthy eating, it
encourages people to be
more active every day and
to enjoy food to its fullest
in the company of friends
and family. Taking time to
savor meals allows you to
appreciate your food and its
flavors and origins deeply
and tune in to the body’s

fullness cues.

With noteworthy health
benefits like increased
lifespan, improved brain
function, decreased
risk of obesity, heart
disease, and diabetes,
lower blood pressure
and LDL cholesterol, and
better fertility — not to
mention, more flavorful
and satisfying meals —
adopting Mediterranean
diet principles can offer

quite a payoff!

BOOK NOW!

Brad Gamlin, Owner

804.404.2668

advancedhomeinspect.com

- advanced804@yahoo.com

SEWER SCOPING
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13 Months of initial
coverage
Free Seller's Coverage

No age restrictions on
appliances/ systems
Dependable service
from qualified
technicians

Includes Up to $5K

3211 Anderson Hwy.

HVAC Protection
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We've Got
You Covered

Were you, the team or your business
featured in an issue of Real Producers?

Home Warranty of .hr'rm-u:a

REAL ESTATE WITH HEART
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Want a copy of your article or full \tan Picks Winner for Best Sharon Schwab
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zine-quality-grade paper with your

cover of the publication.

e VIDEO PRODUCTION.
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WHY DO I NEED THOSE?

These reprints are a professional

pos eone’s
life today?” This simple question
drives everything he does.

marketing tool that can help brand

you, your team and/or your business.
* Use on listing appointments
+ Send out to friends and family
+ Send to clients with your
holiday greetings
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shoat,
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Every client’s
finances are unigue to

them. Putting the pieces

The pre-approval puzzle is the FIRST STEP

in the homebuying process. Be your client’s
champion, refer Page! Experience matters!

Think... FIRST PAGE!

Call today!

Page Yonce gRESWENT:(

[
NMLS# 320531 (F |
0: 804.673.2150

M: 804.356.7034
E: pyonce@cfmortgagecorp.com
www.PageYonce.com
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sveee and not a commitment to lend

— MMLS#H 147312 | This is an advertisemen

of their puzzle together
needs to be handled with
the best of care. When

referring your clients,
send them to our
champion
mortgage
puzzle
solver!

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022 _

Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Aug. 4, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Greater Richmond, VA, by
agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report each agent individually.
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Aug. 4, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Greater Richmond, VA, by
agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report each agent individually.
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ROBERT KFOURY

Senior Vice President of Mortgage Lending

Why work with my team?

A program to fully underwrite your clients credit for approval®
o Allows the option to have a non-contingent offer on financing
e Strength over competing offers

A program to lock yvour clients rate for 65, 75 or 90 days while
shopping for your home
o Avoid increasing rates while searching for the perfect home
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units (Buying$)  Units

Disclaimer: Information based on MLS closed data as of Aug. 4, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Greater Richmond,
VA, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William
counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

MOVING & STORAGE SOLUTIONS

We are experts at determining your client's moving {
and storage needs and can offer i oot good things
for their particular circumstances. iout o UEmoving experience with

Dunmar. From the estimate to the

unload out of state, they were on time

Local & Long Distance Moving and efficient. Every employee involved g™
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(800) 849-3399 - www.dunmar.com
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Want to Connect with

Local Richmond Builders?

Join me at Harpers Mill Clubhouse on September 15th at 10:00am for
the Home Builders Association of Richmond, Sales & Marketing
Council (SMC) meeting. We’ll have eight builders open their models for
intros along with meet & greets.
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PERRY SHELTON
Branch Manager | NMLS# 861228 | (804) 419-0623
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15871 City View Drive, Suite 300-B, Midlothian, VA 23113 NMLS ID 2284885
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mmmmcmumm e habjﬂhﬂﬁtmwﬁnﬂmapuﬂﬁﬂlbmahmmwﬂmm NHLS 1D
#7160 (www. S500g).




YO LOCAL MORTGAGE LEND________

Spring is a great time for e
mortgage checkup so let::
GMM, a direct local Iender Wlth
Inzhouse processing,#
tnderwriting, closing and.

funding, take careiof y_G_L__Jr_CIEEHtS.

ASK US ABOUT:
v Construction Loans
v Conventional Loans
v FHA, VA & USDA Loans*
v Flexible Credit Requirements

JOE DUNN
SVP, Business

NMLS ID: 160856
(804) 543-2261

4401 Waterfrant Drive, Suite 240, Glen Allen, VA 23060 | George Mason Mortgags, LILC

Development Richmond

jdunn@gmmlic.com

v Grant Programs

v Low & No Down Payment Options
v Renovation Loans

v Shop & Lock + Safe Rate Protection

JOE DUNN

IT'S A DUNN DEAL

as
.,
wITH GEORGE MASON MORTGAGE

www.gmmllc.com/joe-dunn

ST NMLSH 153400 | wawnw nmilsconsumeracoess.ong

Equal Housing Lender | Advertising Notice: Mot a Commitment to Lend. Subject to Program Availability. "George Mason Mortgage is not
endarsed by, ar affiliated with any government agency or program, Vist wew.ammilc com/disclamens for full disclairmers



