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"As an agent, I only use On Time Staging for 
my listings. Eileen has an eye that gives my 

properties a selling edge." ~Realtor
    N TIME 

Staging

Eileen Asamoah | Founder & Principal | easamoah@comcast.net | 301-379-0367
www.ontimestaging.com | 6710 Laurel Bowie Rd, #921 | Bowie, MD 20715

You never get a second chance 

to make a First Impression!

Let us transform your client's home 
into a showplace that sells itself!
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PUTTING CLIENTS FIRST
If you had asked Rich Phillips what he wanted to be as a boy 
growing up, he would’ve told you, without hesitation, that he was 
going to be an architect — and for many years, he thought that 
would be his professional career path. Luckily for Rich’s numer-
ous, happy, house-hunting clients, that childhood dream didn’t 
quite pan out.
 
The thriving downtown Frederick area is filled with history, as 
Rich points out, and inspired a passion in him for historical build-
ings and architecture.
 
“As a kid, I would sketch local historical buildings in our area, 
which gave me a love for how and why things were constructed,” 
Rich recalls. “At an older age, though, I saw how real estate sales 
enabled me to use my personal strengths and skills to be success-
ful in a fast-paced, customer-service-oriented industry.” 
 
Rich graduated from Shepherd University in West Virginia with a 
bachelor’s in business administration and went to work for a golf 
management company, where he says he started connecting with 
local real estate agents to promote his portfolio of golf clubs.
 
“Through visiting different communities and natural network-
ing, I was introduced to two of my early mentors, which led to 
working in the new home sales industry with some of the nation’s 
top homebuilders for over 10 years,” Rich explains. “I learned a 
tremendous amount about the homebuilding process, which has 
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given me a huge edge to educate my clients about 
construction and what to look for while shopping 
for a home.”
 
Rich notes he really enjoyed the customer experi-
ence, from clients walking into his model homes 
to building the house on paper, to delivering the 
finished home, but he felt limited to the community 
he was representing through a building company.
 
“I wanted to help clients at a higher level and knew 
I had more to contribute to my clients, which led 
to a natural progression to get my residential real 
estate license in 2001,” he says.
 
Using his business and construction savvy, Rich 
quickly made his mark in real estate. For a little 
over two decades, Rich has been a top real estate 
producer in the greater Frederick and Montgomery 
County areas of Maryland and now has a thriving 
team at Northrop Realty. 
 
“Since I grew up here in the D.C. metro area, I have 
an in-depth knowledge of the market and a huge local 
network that has proven to be an invaluable resource 
to my clients,” Rich points out. “And I choose to 
surround myself with like-minded, hardworking 

agent spotlight
By Jess Wellar

Photos by Ryan Corvello
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Inspections®

• Home Inspections (Phase 1, 2 and 3)
• New Construction (RNS)
• Radon
• Termite (DC & VA)
• Air Testing
• Chimney Inspections (Level 2)
• Water Testing
• Sewer Scope Inspections
• Structural Engineer Evaluations
• FREE Infrared Scans With ALL Home Inspections

800-285-3001
BPGInspections.com

@BPGDMV

PRE-OFFER EVALUATIONS $400 WITH REPORT 

We're your FIRST REFERRAL because we
SET THE BAR for home inspections.
Add BPG Inspections® to your list of referrals now!

24/7 Online Inspection Scheduling!
    Visit ezo.bpginspection.com

100+ YEARS OF TEAM EXPERIENCE
Serving DC, MD and NOVA

Rich Phillips is team lead of The Rich Phillips Group at Northrop Realty.

individuals, so we all lift each other up 
and help each other grow.”
 
In the last year alone, the Rich 
Phillips Group closed 69 transactions 
totaling almost $32.5 million in sales, 
and Rich says they have no plans of 
slowing down anytime soon. 
 
“It has been an amazing journey, and I 
look forward to a bright future. We’re 
keeping our feelers out to expand the 
team organically with the right people,” 
Rich says. “I’d like to continue to see the 
business grow, but never at the expense 
of losing our ability to build relation-
ships and serve the community.”
 
Rich’s passion extends not only 
to helping his clients and newer 
teammates thrive but to helping 
aid the community he grew up in as 
well. In addition to volunteering at 
local schools, Rich has served on 
the board of directors for two local 

nonprofits, Habitat for Humanity 
and Big Brothers & Big Sisters of 
Frederick County.
 
“I’m community-minded and fami-
ly-oriented, and that’s how I run my 
business too. I love working with 
people and seeing the joy as they 
start the next chapter in their lives, 
knowing that they’ll always remember 
what I did for them,” Rich remarks. 
“My job allows me to give back in so 
many ways. For me, it’s not only an 
enjoyable industry, but it’s one where 
I can make a positive impact too.”
 
When Rich isn’t busy helping clients, 
cohorts or volunteering, he says he 
loves spending time with his family 
hiking, biking or traveling — espe-
cially to the beautiful beaches of the 
Caribbean. He and his wife, Cara, 
have two children: a son, Colin, and a 
daughter, Reagan, as well as a self-de-
scribed “zoo” at home that includes 

a sweet goldendoodle puppy named 
Max, a bearded dragon that goes by 
Tink, Buttercup the parakeet, and 
some turtles roving around as well.
 
As Rich looks to the future, he notes the 
key to his success has been a business 
philosophy that will never change, 
regardless of market fluctuations. 
 
“My business relies on taking a 
personable, holistic approach to 
real estate. I treat everyone with the 
same degree of respect and dignity,” 
Rich concludes. “Buying a home is a 
big investment, and it can be emo-
tional and stressful. I always come 
with a problem-solving attitude 
and anticipate needs to stay ahead 
of things. I focus on a white-glove 
experience and enjoy being a true 
advocate through the entire process. 
And at the end of the day, I always do 
what is right for our clients first. We 
see our clients as family.”
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T O N E Y
Tyrone Toney, a REALTOR® on the Taylor Made 
Team at Village Premier Collection DMV, never 
saw himself being a real estate agent, despite his 
wife, Sherree, telling him for several years before-
hand that he should consider the possibility. Being 
a dual-career agent and working for the U.S. gov-
ernment, Tyrone never considered another career 
path until the government shutdown in 2018.
 
After missing three consecutive pay periods, 
Tyrone knew he needed to bring in another source 
of income for his family. As if by chance, Tyrone 
opened up Facebook and saw a post from Leisel 
Taylor, from The Taylor Made Team, about an 
upcoming open house.
 
“I thought, well, maybe this is a sign. Let me at least 
just reach out and see what’s going on,” he recalls. 
After reaching out, Tyrone was invited to attend the 
team’s upcoming brokerage meeting.
 
“At the meeting, I had such a good feeling,” he says. 
“I loved the way everyone was celebrating their vic-
tories from the year before.” By the end of the meet-
ing, Tyrone decided he would enroll himself in real 
estate school. He started in January of 2019, finished 
in April of 2019, and was licensed by May of 2019.
 
“I hit the ground running,” says Tyrone. “I wasn’t 
nervous; I have a hardworking, competitive nature. 
I’m all about learning as I go and being self-moti-
vated.” He credits his self-teaching and hardwork-
ing nature to how he grew up.
 
Tyrone was born in Washington, D.C., and was raised 
in Landover, Maryland. For the majority of his youth, 
Tyrone was raised in a single-parent household.
 
“I was the oldest of three kids,” says Tyrone. “I saw 
my mom, at one point, work multiple jobs to take 
care of her family.”
 

Tyrone got his first job at 15 and has been working 
ever since. “I took pride in helping take care of 
myself,” Tyrone explains. “I wanted to lessen the 
burden on my mom so she wouldn’t have to work 
so hard.”
 
When it came time for college, Tyrone attended 
Morgan State University in Baltimore, Maryland, 
and worked to pay his way through school so his 
mom wouldn’t have to worry.

Sadly, when Tyrone was 21, his mother passed 
away from cancer.
 
“I was left with taking on the responsibility of being 
big brother to my younger siblings,” he says. “Hard 
work has never been foreign to me; I’ve always been 
super responsible.”
 
Tyrone applies those same qualities to his real 
estate business. He ended last year at $7.2 million 
with 24 closed transactions.
 

Tyrone’s wife, Sherree, encouraged him to enter real estate.

rising star
By Kierstynn King

Photos by Ryan Corvello
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Tyrone also won several brokerage 
awards with his brokerage: Presidents 
Club, Elite Club, Winners Circle, 
Multi-Million Dollar Producer – Gold, 
Agent of the Year – Teams.
 
Tyrone hopes to one day start a sec-
ond brokerage in the Maryland area 
with the Village Premier Collection 
and become a broker himself.
 
“I’m a mentor at my brokerage,” 
Tyrone notes. “The whole experience 
of being a mentor has been pretty 
rewarding. I’m big on coming from a 
place of contribution and being able 
to help others.”
 
Outside of work, Tyrone loves to 
spend time with his family. “We’re 
big on being outdoors,” he says. “My 
daughters, Kiersten (12) and Kori (6), 
love the beach and going to amuse-
ment parks. We’re also really big on 
spending time together as a family.”
 
Tyrone admits he’s still working on 
finding the right balance between his 

work life and his personal life. He has 
what he calls “a perfect daily sched-
ule” and tries his best to stick to it.
 
“I have calendars everywhere — on 
my phone, on my desk, and on my 
computer,” he says. “It changes all the 
time, but it’s the only way I’m able to 
maintain both my work schedules and 
my family’s schedule.”
 
When it comes to taking time for 
himself, Tyrone loves photogra-
phy and working out. He considers 
working out his stress reliever and 
has been working out routinely for 
well over 20 years. “When my mom 
passed away, I saw working out as an 
opportunity to do anything I could to 
better my health and stay in shape,” 
says Tyrone.
 
One thing is for sure, Tyrone can’t 
wait to see where the rest of his real 
estate journey will take him.
 
“I absolutely love being in real 
estate and what I do. I like to build 

The Toney family (from left to right: Sherree, Kori, Kiersten, and Tyrone).

relationships, and the excitement 
that I get from helping families out of 
tough situations or getting first-time 
homebuyers into their homes is the 
most rewarding feeling.”

REALTORS...HOW CAN WE HELP YOU AND YOUR CLIENTS?
WE PREPARE HOMES FOR SALE

Renovations • Additions • Roofing
Windows • Deck • Patio • Fence 

Ashar Farhan
202-468-8662
absolutebnc@gmail.com
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From Haunted Scenemaker to Real Estate Rainmaker:  
The Story of a Second-Generation REALTOR®

a cool life story
By Kierstynn King

Photos by Ryan Corvello

Charlie Carp was born into real estate. Charlie’s dad started his 
real estate career well over 40 years ago outside the Twin Cities 
in Minnesota. After enduring too many winters, Charlie’s dad 
decided to move the family back to where he grew up — in the 
suburbs of Washington, D.C.
 
“As a young kid, I would hang out with my dad at open houses or 
in the office,” says Charlie. “As I got older, I would help deliver 
flyers in neighborhoods and even be his photographer for various 
marketing pieces.”
 
Charlie, however, wanted to forge his own path. He was recruited 
to play college football at Mount Ida College in Massachusetts, 
where he got his degree in sports management and walked onto 

CHARLIE

CARPCARP
the lacrosse team. Charlie excelled at 
the face-off roll and helped hang the 
first and second conference champi-
onship banners for his school.
 
“I then went in a different direction 
because I wanted to start my own 
business,” he says. “I wanted to learn 
from other business owners, so I 
switched to retail management.”
 
After Charlie reached the glass ceil-
ing of his retail management career, 
he moved back to the Washington, 

D.C., area and decided to go into 
business-to-business sales right as 
the economy started to go downhill 
in 2008.
 
Before starting his licensing classes at 
his dad’s insistence, though, Charlie 
was helping his friends at Calleva 
Outdoors in their office and then 
with their annual fundraiser, called 
Markoff’s Haunted Forest, a top-rated 
outdoor Halloween event held for only 
13 nights in October. These humble 
beginnings started with a chainsaw, 
a mask and getting out of his comfort 
zone. From there, he was tasked with 
repairing scenes, designing and build-
ing them for thousands of patrons to 
go through every October.
 
Charlie was taught a lot about con-
struction during that time, which gave 
him a keen eye when showing houses. 
He obtained his license in May of 
2009 and started off his real estate 
career part time.
 
“Once I did my first transaction, I said, 
‘This needs to be full time… This is not 
a job; it’s a career,’” Charlie recalls. 

“Since then, I’ve been really focused 
on being the best person I can be for 
my customers and clients.”

Since getting into real estate, Charlie 
has led two real estate 
teams. He took over 
as team lead of Carp & 
Son at Keller Williams 
Capital Properties 
before his father 
retired, and now leads 
Legatum Property 
Group, which is still a 
part of Keller Williams 
Capital Properties.
 
“Being a team lead, it 
makes me really focus 
on making sure I’m 
always relevant for my 
clients and any agents 
who decide to partner 
with me,” says Charlie. 
“Because of that, I’m 
always learning.”
 
Charlie says, with a 
chuckle, that he can 
often take the learning 

aspectto the extreme... He has a busi-
ness coach, a life coach, and soon he’ll 
also have a financial coach. He regu-
larly attends different training events 
and conferences all over the country.
 

Before Charlie launched his real estate career, he worked with Calleva Outdoors on 
their annual Halloween fundraiser, Markoff’s Haunted Forest, in Dickerson, Maryland.
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Title Services · Real Estate Settlements · Notary Services
Property Transfers · Deeds · Reverse Mortgage Settlements

Purchase, Refinance and Short Sale Settlements
Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111
www.peaksettlements.com | info@peaksettlements.com

Contact us today!Contact us today!

Client Satisfaction is Our Top PriorityClient Satisfaction is Our Top Priority

“I recently went to a leadership con-
ference in Palm Beach, Florida, run 
by Glover U, called ‘LeadUp,’” he says. 
“It was my first leadership confer-
ence, and it helped me realize where 
I need to improve as a leader to help 
my team grow.”
 
Charlie explains that attending the 
training events and conferences helps 
keep him on his feet and pushes him 
to continue working hard for every-
thing that he has.
 
“One of my favorite sayings is 
K.I.S.S., which stands for ‘Keep It 
Simple, Stupid.’ I tend to be extremely 
analytical, and I have to remind 

myself to take a step back and just 
keep it simple,” he says.
 
When Charlie isn’t working, he loves 
to spend time with his wife, Laura, 
and his son, Hendrik, who they nick-
named Henry.
 
“We enjoy going to Florida to visit 
my wife’s family during the winter-
time. We love eating lots of fresh 
seafood and checking out the different 
beaches,” Charlie says. “We’re also 
big on doing experiences over gifts 
for our other family members, which 
is something my in-laws taught me. 
We do things like bowling, Topgolf or 
going to restaurants.”
 

When it comes to his clients and his busi-
ness, Charlie says that, despite his humor 
and jokes, he knows when it’s time to get 
serious. He always strives to be the best 
and does everything he can to make sure his 
clients are educated and empowered so they 
can make the best decisions for themselves. 
Many of his past clients have described him 
as a home inspector after showings, some-
thing he can thank for his early days helping 
at Markoff’s Haunted Forest.
 
“I love when I can tell my sellers that 
we’re clear to close or that we’re settling 
on time, or early, or telling my buyers that 
their offer was accepted. When they tell 
me that I made the process easy for them, 
it means a lot and is very fulfilling for me.”

Charlie Carp with wife, Laura, and son, Henry.
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YOU CAN'T BUILD WEALTH 
IF YOU DON'T KNOW YOUR NUMBERS.

WE'RE HERE TO HELP!

Brandon Green
Chief Alchemist

202-567-7960

Unlock our FREE
Millionaire Planner
alchemyofmoney.co

Investment OpportunitiesFinancial Coaching

Bookkeeping & CFO Services

Exclusively for 
Real Estate Agents!

Real Estate Photography
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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After graduating from Towson 
University with a degree in business 
administration, Carlos Espinoza had 
high hopes of building the life of his 
dreams. His initial hope was to move 

to Miami to work in the import/export business, but 
when his older sisters approached him about a career 
in real estate, he paused.
 
“At the time, the real estate market was hot,” Carlos 
recalls. “My sister Norma was a REALTOR® at the 
time, and my sister Kenia was a loan officer. They 
approached me at a family get-together and said, 
‘Hey, Carlos, we’re doing very well. Why don’t you 
join us in real estate?’”
 
Carlos was young and ambitious. After careful delib-
eration, he decided to give real estate sales a shot.
 
With the guidance and mentorship of his sisters, 
Carlos was successful from the get-go. He lever-
aged his sphere of influence and determination to 
find success.
 

R E A D Y  T O  A D A P T

ESPINOZA
CARLOS

cover story
By Zachary Cohen

Photos by Ryan Corvello A
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“The mentorship of my sisters was huge. This 
business is really hard, especially in the begin-
ning. It was their guidance and help through the 
first couple of years that propelled me to do well,” 
Carlos reflects.
 
Changing with the Times
Carlos enjoyed the fruits of a strong economy for 
the first two years of his career. In 2007, how-
ever, the real estate market began to unravel. 
Fortunately, Carlos was flexible and adaptable. 
He was one of the first agents to start focusing 
on short sales, and he continued to build a niche 
in that sector through 2010, when the market 
entered recovery.
 
“I was trying to stay ahead of the curve. It was a 
fast-changing market. I saw there was a need, and a 
lot of homes going down in value … and folks didn’t 
really have options. They didn’t know what to do 
because, a lot of times, they were underwater. And 
that gave me a niche. Through 2010, I became the 
short-sale expert for clients looking for an option to 
sell their house.”
 
As the market recov-
ered, Carlos tran-
sitioned back into 
traditional residential 
sales. His business has 
grown every year since.
 
Into the Present
Today, the Espinoza 
Homes Group with 
Compass has five 
other agents (including 
Carlos), a transaction 
coordinator and a mar-
keting director. Carlos 
is one of the most expe-
rienced and reputable 
agents in the greater 
D.C. area.
 
While Carlos has 
enjoyed the strong 
real estate market of the past decade, he senses an 
impending shift. Having been through the Great 
Recession, he knows he has the ability and flexibil-
ity to weather any storm.
 

“We know the land-
scape here in the D.C. 
area. We’re able to 
meet needs and tailor 
our approach. Given 
that we’re up against 
a potential market 
shift, my adaptability, 
knowing how to shift 
with the times, just 
like we did in 2007 
to 2008, is huge. One 
thing we’ve learned 
from the pandemic is 
that things can change 

One thing we’ve 
learned from 
the pandemic 
is that things 
can change 
overnight, and 
we have to be 
ready for that. 
We are ready 
to adapt if 
necessary.

Carlos loves 
futuristic and sci-fi 
entertainment; his 
favorite movie is 
The Matrix.

FUN FACT

Carlos Espinoza was one of the 
first REALTORS® to focus on 
and build a niche as an expert 
in short sales during the Great 
Recession of 2007 to 2009.
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overnight, and we have to be ready for that. We are ready to 
adapt if necessary.”
 
Even as the market transitions, Carlos plans to grow his busi-
ness; he believes that if you’re not growing, you’re dying.
 
“And most importantly,” Carlos adds, “every day, we are continu-
ing to improve our service to our clients. Without them, we’re 
nothing. We have to give them everything we can.”
 
Tapping into Gratitude
Carlos was born in El Salvador; he and his family relocated to the 
U.S. to escape the civil war when he was 2. So although Carlos 
was raised in the U.S., his roots continue to be a huge part of his 
story — especially now that he has two children of his own.
 

“We came to this country to get 
away from war and for the opportu-
nity. I grew up in a household with 
my three older sisters and mother, 
who was a single mom. All we had 
was each other. I remember, as a 
kid, admiring my mother’s strength. 
Regardless of what was happening 
around us, we had our family. She 
worked hard to give us a good life 
and a good opportunity.”
 
Carlos has taken full advantage of 
that opportunity. Now, he and his 
wife, Jessica, hope to pass the same 
goodwill to their daughter, Isabel (9), 
and son, Adrian (7). 
 
“I have a beautiful family,” Carlos 
beams. “They are everything to me. 
I really try my best to just be a good 
example for them... I want them to 
know we have each other. Ultimately, 
that’s all that matters — having 
strength in family.”

Carlos Espinoza with his wife, Jessica, daughter, Isabel, and son, Adrian.
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CREATING A CULTURE 
OF COLLABORATION

GATEWOOD
TROYCE
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ME MORE!
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Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business featured 
in an issue of DC Metro Real Producers?

CREATING A CULTURE OF COLLABORATION

GATEWOOD
TROYCE

cover story
By Zachary Cohen

Photos by Angie Auth

“My father asked me to take a real 
estate class with him. I thought, 
‘Okay, I can do that.’ I thought 
he needed something extra to do 
because of his age. So I did it for 
him, but it turned out he was doing 
it for me.”
 
On the day of the final exam, 
Troyce’s father never showed 
up. Troyce passed her exam and 
promptly transitioned into a career 
in real estate.
 
“On the final exam day, he didn’t 
show. I was like, ‘What is happen-
ing?’ I didn’t put the pieces together 
until many years later. He saw some-
thing in me and got me started on my 
real estate path. He actually never 
planned to become a REALTOR®.”
 
Rising to the Top
In real estate, Troyce dove in 

“It began with a sweet little 
story,” Troyce Gatewood begins 

with a smile.
 

The year was 2004. After staying 
at home with her children for 

several years, Troyce returned to 
the workforce in 2001. By 2004, 
she was working as a corporate 

catering manager, a job that 
proved to be demanding for a 

mother of three. That’s when her 
father made a proposition that 

would reshape her life.

completely. She joined a team and 
found success as a buyer’s agent. 
Eventually, she became an individual 
agent, where she continued to earn 
recognition and accolades.
 
“One year, I went to an end-of-the-
year party. The broker was giving 
out awards and saying all these 
accolades and accomplishments of 
the person being awarded, and they 
ended up calling my name for the 
top-producing award.”
 
Troyce was ecstatic with the recogni-
tion, but the following year, she missed 
the award by just a few hundred dollars. 
That lit a fire beneath her. She became 
determined to take her business to the 
next level. She got coaching and eventu-
ally started her own team.
 
“I was doing 50 transactions on my 
own, doing admin, working with 

REPRINTS! 

What the heck is a reprint? A reprint 
is a 4- or 8-page, magazine-quali-
ty-grade paper with your full article 
and photos, and you on the cover of 
the publication.

WHY DO I NEED THOSE? 

These reprints are a professional 
marketing tool that can help brand 
you, your team, and/or your business.
•	 Use on listing appointments
•	 Send out to friends and family 
•	 Send to clients with your 	

holiday greetings
•	 Brokers, use as recruiting tools 	

for capturing new talent 
•	 Use when farming your		   

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our 
partner, or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.
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Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, Maryland and 
Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges counties in 
Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

1 Michael W Rankin TTR Sotheby's International Realty 16.5 $67,057,000 16 $61,821,600 32.5 $128,878,600

2 Daniel M Heider TTR Sotheby's International Realty 26 $79,322,215 14 $39,486,840 40 $118,809,055

3 Nancy W Taylor Bubes Washington Fine Properties, LLC 26.5 $61,017,500 11.5 $31,898,500 38 $92,916,000

4 Nathan J Guggenheim Washington Fine Properties, LLC 35 $30,372,970 48 $58,712,400 83 $89,085,370

5 Jennifer S Smira Compass 44.5 $40,969,298 43 $39,207,107 87.5 $80,176,405

6 Troyce P Gatewood Keller Williams Realty Centre 49.5 $23,073,300 111.5 $54,563,550 161 $77,636,850

7 James M Coley Long & Foster Real Estate, Inc. 31 $41,170,268 25.5 $33,926,726 56.5 $75,096,994

8 Jay A Day Real Estate Teams, LLC 85.5 $53,750,676 24.5 $17,791,813 110 $71,542,489

9 Barak Sky Long & Foster Real Estate, Inc. 35 $30,179,943 38.5 $35,315,200 73.5 $65,495,143

10 Dana Rice Compass 25 $36,953,500 18.5 $23,701,533 43.5 $60,655,033

11 Mark C. Lowham TTR Sotheby's International Realty 8 $49,884,000 3 $10,370,500 11 $60,254,500

12 Mandy Kaur Redfin Corp 88 $50,831,288 15 $9,133,983 103 $59,965,271

13 Nurit Coombe The Agency DC 24 $24,616,500 51 $35,237,915 75 $59,854,415

14 Sheena Saydam Keller Williams Capital Properties 25.5 $16,271,695 56.5 $41,863,943 82 $58,135,637

15 Joel S Nelson Keller Williams Capital Properties 29 $35,879,700 14.5 $16,966,000 43.5 $52,845,700

16 Christopher Craddock EXP Realty, LLC 67 $31,882,331 35.5 $19,277,370 102.5 $51,159,701

17 Kimberly A Cestari Long & Foster Real Estate, Inc. 22 $27,910,750 17 $23,131,103 39 $51,041,853

18 Robert Hryniewicki Washington Fine Properties, LLC 10 $30,312,500 8.5 $20,349,345 18.5 $50,661,845

19 Chris R Reeder Long & Foster Real Estate, Inc. 60 $27,711,623 42 $19,328,807 102 $47,040,430

20 Wendy I Banner Long & Foster Real Estate, Inc. 14.5 $19,563,589 19 $26,263,910 33.5 $45,827,499

21 Hazel Shakur Redfin Corp 84 $38,781,900 10 $3,971,000 94 $42,752,900

22 Hans L Wydler Compass 9.5 $14,207,250 10 $28,161,980 19.5 $42,369,230

23 Alejandro Luis A Martinez The Agency DC 35 $18,761,400 53 $22,982,400 88 $41,743,800

24 Kira Epstein Begal Washington Fine Properties, LLC 21 $23,748,280 15 $17,364,500 36 $41,112,780

25 William C.D. Burr TTR Sotheby's International Realty 14 $21,778,820 15 $18,964,000 29 $40,742,820

26 Brian Wilson EXP Realty, LLC 60 $37,063,900 5 $3,290,000 65 $40,353,900

27 Russell A Firestone III TTR Sotheby's International Realty 7.5 $17,613,500 7 $22,340,000 14.5 $39,953,500

28 Katri I Hunter Compass 6.5 $5,231,900 33.5 $34,070,845 40 $39,302,745

29 Margot D Wilson Washington Fine Properties, LLC 10 $21,491,000 7.5 $17,551,500 17.5 $39,042,500

30 Sina Mollaan Compass 13 $12,058,468 33 $26,597,950 46 $38,656,418

31 Carolyn N Sappenfield RE/MAX Realty Services 11 $11,201,000 21 $27,371,420 32 $38,572,420

32 Trent D Heminger Compass 55.5 $34,749,841 5.5 $3,532,200 61 $38,282,041

33 Erich W Cabe Compass 15.5 $18,096,750 17.5 $19,512,650 33 $37,609,400

34 Todd A Vassar Compass 10.5 $9,367,000 21 $28,049,500 31.5 $37,416,500
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69 Eric P Stewart Long & Foster Real Estate, Inc. 34 $28,204,130 2 $920,000 36 $29,124,130

70 Elizabeth M Lavette Washington Fine Properties, LLC 6.5 $13,923,750 5 $15,135,180 11.5 $29,058,930

71 Scott Sachs Compass 11.5 $11,060,615 16.5 $17,889,450 28 $28,950,065

72 Christopher E Itteilag Washington Fine Properties, LLC 9.5 $21,141,375 6 $7,595,125 15.5 $28,736,500

73 Anslie C Stokes Milligan McEnearney Associates, Inc. 15.5 $14,690,520 10 $13,950,250 25.5 $28,640,770

74 Victor R Llewellyn Long & Foster Real Estate, Inc. 18.5 $10,800,300 28.5 $17,839,750 47 $28,640,050

75 Daryl Judy Washington Fine Properties ,LLC 12 $18,040,100 7 $10,553,720 19 $28,593,820

76 Mark D McFadden Compass 6 $12,172,700 3.5 $16,390,000 9.5 $28,562,700

77 Jonathan S Lahey EXP Realty, LLC 31 $16,896,159 29.5 $11,599,954 60.5 $28,496,113

78 Michael B Aubrey Berkshire Hathaway HomeSer-
vices PenFed Realty

10 $8,638,000 20.5 $19,778,378 30.5 $28,416,378

79 Katie R Nicholson Coldwell Banker Realty 30 $16,953,602 17 $11,313,899 47 $28,267,501

80 Hugh McDermott TTR Sotheby's International Realty 9 $12,241,925 14.5 $15,873,000 23.5 $28,114,925

81 Bryan Kerrigan Redfin Corp 49.5 $27,689,345 1 $419,000 50.5 $28,108,345

82 Maxwell E Rabin TTR Sotheby's International Realty 10 $14,341,065 14 $13,735,561 24 $28,076,626

83 Cheryl R Leahy Compass 11.5 $15,278,113 11 $12,762,100 22.5 $28,040,213

84 Pamela B Wye Compass 14 $13,114,000 11.5 $14,857,770 25.5 $27,971,770

85 Christopher D Ritzert TTR Sotheby's International Realty 6 $20,582,750 3 $7,245,000 9 $27,827,750

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.
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35 Tim Barley RE/MAX Allegiance 20 $23,098,123 17 $14,308,000 37 $37,406,123

36 Lawrence M Lessin Save 6, Incorporated 71 $33,249,800 8 $3,299,100 79 $36,548,900

37 Chelsea Lanise Traylor Redfin Corp 48 $33,716,150 4 $2,715,000 52 $36,431,150

38 Michael R Brennan Compass 20 $21,359,500 6.5 $14,920,500 26.5 $36,280,000

39 Frederick B Roth Washington Fine Properties, LLC 10 $22,089,748 5 $13,806,500 15 $35,896,248

40 Marjorie S Halem Compass 20.5 $25,049,800 8.5 $10,444,420 29 $35,494,220

41 Casey C Aboulafia Compass 16 $17,406,537 16 $17,214,600 32 $34,621,137

42 Xuri Wang Hometown Elite Realty LLC 14 $18,164,400 12 $16,411,500 26 $34,575,900

43 Avi Galanti Compass 15.5 $20,620,010 13.5 $13,232,350 29 $33,852,360

44 Mansour F Abu-Rahmeh Compass 10.5 $7,289,350 20.5 $26,453,872 31 $33,743,222

45 Nancy S Itteilag Washington Fine Properties, LLC 12.5 $25,405,375 7 $8,165,125 19.5 $33,570,500

46 David R Bediz Keller Williams Capital Properties 25.5 $24,142,599 8 $8,830,277 33.5 $32,972,876

47 Christopher R Leary Washington Fine Properties, LLC 2 $5,728,250 9 $27,200,790 11 $32,929,040

48 Karen D Rollings EXP Realty, LLC 47 $30,487,250 4 $2,355,000 51 $32,842,250

49 Meredith L Margolis Compass 8.5 $7,116,175 22.5 $25,207,500 31 $32,323,675

50 Mehrnaz Bazargan Redfin Corp 35.5 $26,128,900 6 $6,112,502 41.5 $32,241,402

51 Brent E Jackson TTR Sotheby's International Realty 17 $19,704,425 13 $12,349,550 30 $32,053,975

52 Antonia Ketabchi Redfin Corp 15.5 $9,289,550 26 $22,681,890 41.5 $31,971,440

53 Lee E Arrowood Compass 6 $12,170,000 7 $19,697,500 13 $31,867,500

54 Jane Fairweather Long & Foster Real Estate, Inc. 24.5 $27,513,750 3.5 $4,037,500 28 $31,551,250

55 Nathan B Dart RE/MAX Realty Services 34 $25,946,336 6.5 $5,533,000 40.5 $31,479,336

56 Cara Pearlman Compass 12.5 $17,436,400 14 $13,790,456 26.5 $31,226,856

57 Rex Thomas Samson Properties 7.5 $4,374,900 41 $26,721,143 48.5 $31,096,043

58 Michelle C Yu Long & Foster Real Estate, Inc. 24 $27,704,253 3 $3,153,500 27 $30,857,753

59 Judy G Cranford Cranford & Associates 18 $16,050,000 13 $14,705,910 31 $30,755,910

60 Lauren E Davis TTR Sotheby's International Realty 9 $13,467,400 11.5 $16,795,000 20.5 $30,262,400

61 Rong Ma Libra Realty LLC 12.5 $8,343,200 18 $21,907,398 30.5 $30,250,598

62 Eva M Davis Compass 5.5 $5,510,750 21.5 $24,595,000 27 $30,105,750

63 Jeffrey M Wilson TTR Sotheby's International Realty 9.5 $13,091,925 8.5 $16,715,900 18 $29,807,825

64 Elaine S. Koch Long & Foster Real Estate, Inc. 24.5 $19,180,253 14 $10,580,250 38.5 $29,760,503

65 Eileen McGrath Washington Fine Properties, LLC 6 $20,305,205 3.5 $9,287,500 9.5 $29,592,705

66 Rebecca Weiner Compass 10 $9,483,416 29 $20,005,881 39 $29,489,297

67 Toni A Ghazi Compass 10 $8,703,611 23 $20,722,500 33 $29,426,111

68 Keith James Keller Williams Capital Properties 8 $3,433,337 46 $25,883,120 54 $29,316,457

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022
TOP 250 STANDINGS
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103 Gail E Nyman RE/MAX United Real Estate 36.5 $22,418,700 5 $3,317,300 41.5 $25,736,000

104 Robert G Carter Compass 13 $9,017,650 15 $16,489,989 28 $25,507,639

105 Roby C Thompson III Long & Foster Real Estate, Inc. 5.5 $7,880,275 13 $17,191,900 18.5 $25,072,175

106 Megan Stohner Conway Compass 9.5 $9,715,921 11 $15,285,200 20.5 $25,001,121

107 Kenneth M Abramowitz RE/MAX Town Center 17.5 $9,449,550 26.5 $15,286,159 44 $24,735,709

108 James Bass Real Estate Teams, LLC 31 $14,689,400 22.5 $9,962,415 53.5 $24,651,815

109 Wentong Chen Libra Realty LLC 18 $17,976,000 11 $6,526,000 29 $24,502,000

110 Alan Chargin Keller Williams Capital Properties 10 $5,968,050 26.5 $18,529,960 36.5 $24,498,010

111 Scott J Swahl Redfin Corp 40 $20,561,544 9 $3,866,675 49 $24,428,219

112 Silvana P Dias Long & Foster Real Estate, Inc. 13 $8,351,300 22 $16,071,200 35 $24,422,500

113 Carl G Becker Premier Properties, LLC 6 $19,305,000 2 $5,045,000 8 $24,350,000

114 Adewemimo D Collins Redfin Corp 44 $22,206,399 3 $2,101,152 47 $24,307,551

115 Andrea Hidalgo Real Estate Teams, LLC 32 $19,147,846 8 $5,011,286 40 $24,159,132

116 Stacy M Allwein Century 21 Redwood Realty 28.5 $13,653,303 20.5 $10,423,952 49 $24,077,255

117 Sabina E Koyani Long & Foster Real Estate, Inc. 25 $18,700,300 5 $4,661,835 30 $23,362,135

118 Jacqueline T Appel Washington Fine Properties, LLC 5 $4,637,500 6 $18,660,000 11 $23,297,500

119 Carlos A Garcia Keller Williams Capital Properties 14.5 $11,530,500 11.5 $11,603,951 26 $23,134,451

120 Gigi R. Winston Winston Real Estate, Inc. 17 $12,636,500 11 $10,445,230 28 $23,081,730

121 Andres A Serafini RLAH @properties 8 $5,366,748 26 $17,615,493 34 $22,982,241

122 Samuel Chase Medvene Century 21 Redwood Realty 8 $6,099,000 25 $16,623,307 33 $22,722,307

123 Adam T Rackliffe Washington Fine Properties, LLC 4 $10,358,000 5.5 $12,211,185 9.5 $22,569,185

124 Carmen C Fontecilla Compass 16.5 $9,894,776 18.5 $12,596,149 35 $22,490,925

125 Janice A Pouch Compass 4 $5,385,000 15.5 $17,078,900 19.5 $22,463,900

126 Jennifer Eckel Compass 11 $7,275,527 16 $15,025,820 27 $22,301,347

127 Sebastien Courret Compass 6.5 $5,791,500 17 $16,480,190 23.5 $22,271,690

128 Courtney Abrams TTR Sotheby's International Realty 12 $8,792,000 13 $13,427,890 25 $22,219,890

129 Andrew Riguzzi Compass 13.5 $10,976,059 12 $11,236,500 25.5 $22,212,559

130 Susan Van Nostrand Compass 10.5 $11,961,380 9 $10,124,810 19.5 $22,086,190

131 Brittany Allison Compass 10 $11,644,111 8.5 $10,092,600 18.5 $21,736,711

132 Koki Waribo Adasi Compass 14 $9,390,275 13.5 $12,242,400 27.5 $21,632,675

133 Lori Maggin Rory S. Coakley Realty, Inc. 8 $15,941,060 3 $5,623,620 11 $21,564,680

134 John T Pruski Jack Realty Group 8 $7,447,417 10.5 $13,985,317 18.5 $21,432,734

135 Thomas Kolker TTR Sotheby's International Realty 4.5 $5,095,000 23 $16,320,999 27.5 $21,415,999

136 Michael J Muren Long & Foster Real Estate, Inc. 34 $16,144,341 10 $4,948,653 44 $21,092,994

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and 
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022
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86 Kara K Sheehan Washington Fine Properties, LLC 3 $8,100,000 6 $19,491,500 9 $27,591,500

87 Thomas Lindsay Reishman Pareto 28.5 $22,182,500 2.5 $5,275,000 31 $27,457,500

88 Robert Crawford Washington Fine Properties, LLC 14.5 $17,322,975 6 $10,113,256 20.5 $27,436,231

89 Tyler A Jeffrey Washington Fine Properties, LLC 8 $7,328,575 13.5 $20,099,000 21.5 $27,427,575

90 Jonathan D Taylor TTR Sotheby's International Realty 10 $16,403,565 7 $11,010,450 17 $27,414,015

91 Thomas K Paolini Redfin Corp 13.5 $11,223,600 17 $16,078,220 30.5 $27,301,820

92 Andrew J Hopley Keller Williams Realty Centre 28 $12,716,100 27 $14,520,436 55 $27,236,536

93 Anne-Marie R Finnell TTR Sotheby's International Realty 6.5 $11,252,000 11.5 $15,926,950 18 $27,178,950

94 Kenneth A Grant RE/MAX Plus 23 $13,812,700 25 $13,036,050 48 $26,848,750

95 Mynor R Herrera Keller Williams Capital Properties 24 $15,212,500 21 $11,584,190 45 $26,796,690

96 Lupe M Rohrer Redfin Corp 4 $2,615,000 23 $24,027,898 27 $26,642,898

97 Ethan F Drath Washington Fine Properties, LLC 5 $8,517,500 4.5 $17,900,000 9.5 $26,417,500

98 Eric M Broermann Compass 12 $10,902,000 16.5 $15,487,800 28.5 $26,389,800

99 Robert A Sanders TTR Sotheby's International Realty 20.5 $21,881,130 3.5 $4,419,950 24 $26,301,080

100 Anne C Killeen Washington Fine Properties, LLC 13.5 $22,116,000 4.5 $4,149,613 18 $26,265,613

101 Patrick P Chauvin Compass 6.5 $11,111,400 7 $14,945,000 13.5 $26,056,400

102 Margaret M. Babbington Compass 11 $7,045,350 25 $18,804,711 36 $25,850,061

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and 
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges 
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.
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#
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$

BUYING 
#

BUYING  
$

SALES TOTAL

171 Itamar Simhony The Agency DC 16 $17,316,500 2.5 $1,566,450 18.5 $18,882,950

172 Jason D Martin RLAH @properties 21.5 $9,935,700 10.5 $8,886,950 32 $18,822,650

173 Joseph Bernstein Long & Foster Real Estate, Inc. 7.5 $10,801,165 7 $7,981,970 14.5 $18,783,135

174 Andrew K Goodman Goodman Realtors 17.5 $10,766,500 11 $7,952,405 28.5 $18,718,905

175 Sarah Minard Compass 5 $4,876,000 15 $13,812,300 20 $18,688,300

176 Stephen G Carpenter-Israel Buyers Edge Co., Inc. 0 $0 8.5 $18,687,000 8.5 $18,687,000

177 Justin T Paulhamus 4J Real Estate, LLC 10.5 $8,045,500 12 $10,585,000 22.5 $18,630,500

178 Dominique Rychlik Compass 9 $11,764,000 7 $6,773,000 16 $18,537,000

179 Adam M Isaacson TTR Sotheby's International 
Realty

7.5 $5,695,500 13 $12,838,633 20.5 $18,534,133

180 Justin Tanner RE/MAX Allegiance 11 $11,169,700 10 $7,330,050 21 $18,499,750

181 Loic C Pritchett TTR Sotheby's International 
Realty

5 $6,059,265 10.5 $12,437,000 15.5 $18,496,265

182 Tina C Cheung EXP Realty, LLC 9 $5,211,937 20.5 $13,236,955 29.5 $18,448,892

183 Katrina L Schymik Abjornson Compass 6.5 $4,210,000 17 $14,225,014 23.5 $18,435,014

184 Ross A Vann Compass 6 $11,552,500 5 $6,861,600 11 $18,414,100

185 William Fastow TTR Sotheby's International 
Realty

3 $2,943,000 13 $15,423,900 16 $18,366,900

186 Ruth D. Henriquez EXP Realty, LLC 19.5 $7,721,200 28 $10,570,250 47.5 $18,291,450

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges 
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.
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BUYING 
#

BUYING  
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SALES TOTAL

137 Lisa C Sabelhaus RE/MAX Town Center 25 $13,003,176 12.5 $8,008,088 37.5 $21,011,263

138 Nwabueze Kenneth 
Okwodu

Exit Flagship Realty 12 $3,921,700 35 $16,995,975 47 $20,917,675

139 Tiernan J Dickens Redfin Corp 7 $4,190,000 20 $16,688,603 27 $20,878,603

140 Matthew C Patterson Redfin Corp 32.5 $15,329,100 11 $5,529,300 43.5 $20,858,400

141 Daniel M Schuler Compass 11 $10,690,615 12 $9,921,500 23 $20,612,115

142 William T Gossett Washington Fine Properties, LLC 3.5 $8,038,750 5.5 $12,432,000 9 $20,470,750

143 Lisa R. Stransky Washington Fine Properties, LLC 11 $13,635,750 7 $6,829,000 18 $20,464,750

144 Dorothy M Bistransin Redfin Corp 42 $18,298,400 4 $2,099,900 46 $20,398,300

145 Aret Koseian Compass 6 $3,737,250 22.5 $16,636,046 28.5 $20,373,296

146 Ana Dubin RE/MAX Realty Services 13.5 $9,806,000 7.5 $10,550,850 21 $20,356,850

147 Hovanes Suleymanian The ONE Street Company 2 $985,000 23 $19,360,400 25 $20,345,400

148 Carlos A Espinoza Compass 8.5 $7,019,500 22 $13,247,450 30.5 $20,266,950

149 Jeffrey S Ganz Century 21 Redwood Realty 18 $11,481,000 17 $8,751,000 35 $20,232,000

150 Emily V Cottone Redfin Corp 19 $11,810,767 6 $8,321,100 25 $20,131,867

151 Richard Michael Morrison Redfin Corp 7 $5,774,624 19 $14,222,900 26 $19,997,524

152 Marjorie R Dick Stuart Coldwell Banker Realty 11 $15,250,000 3 $4,675,000 14 $19,925,000

153 Long T Ngo Redfin Corp 13 $5,666,900 23.5 $14,253,300 36.5 $19,920,200

154 Elizabeth J D'Angio Washington Fine Properties, LLC 3 $7,480,000 6 $12,411,000 9 $19,891,000

155 Jennifer Felix Urban Pace, a Long & Foster Company 8 $19,885,000 0 $0 8 $19,885,000

156 Joshua D Ross RE/MAX Realty Services 14 $13,580,378 10 $6,096,400 24 $19,676,778

157 Melinda L Estridge Long & Foster Real Estate, Inc. 14.5 $15,182,500 5.5 $4,403,500 20 $19,586,000

158 Steven Centrella Redfin Corp 6 $4,574,000 17 $14,975,634 23 $19,549,634

159 Christie-Anne Weiss TTR Sotheby's International Realty 4 $7,810,010 6 $11,660,500 10 $19,470,510

160 Justin Kitsch TTR Sotheby's International Realty 6 $9,459,400 6 $9,969,950 12 $19,429,350

161 Marshall Carey Redfin Corp 22 $17,791,005 2 $1,468,500 24 $19,259,505

162 John L Lesniewski RE/MAX United Real Estate 30.5 $16,845,073 4 $2,362,722 34.5 $19,207,795

163 Jacob Anderson Compass 8.5 $10,375,111 9 $8,757,500 17.5 $19,132,611

164 Brandon Hoffman Redfin Corp 29.5 $13,954,257 8 $5,032,450 37.5 $18,986,707

165 Craig P Marsh Marsh Realty 27 $10,995,180 31 $7,986,530 58 $18,981,710

166 Charles Dudley Compass 6.5 $4,430,750 16 $14,549,477 22.5 $18,980,227

167 Jennifer Touchette Compass 8.5 $4,642,500 13 $14,320,650 21.5 $18,963,150

168 John Coleman RLAH @properties 4 $2,889,250 21.5 $16,066,960 25.5 $18,956,210

169 Kornelia Stuphan Long & Foster Real Estate, Inc. 15.5 $14,440,565 2.5 $4,507,500 18 $18,948,065

170 Lindsay W Lucas Compass 6 $6,529,000 7 $12,402,500 13 $18,931,500

TOP 250 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to July 31, 2022
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VA  |  CONVENTIONAL  |  JUMBO  |  BANK STATEMENT LOANS  |  FHA  |  DOCTOR LOANS  |  INVESTMENT PRODUCTSVA  |  CONVENTIONAL  |  JUMBO  |  BANK STATEMENT LOANS  |  FHA  |  DOCTOR LOANS  |  INVESTMENT PRODUCTS

Chanin Wisler
Mortgage Loan Officer

301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info

2233 Wisconsin Ave NW Ste 232  |  Washington, DC 20007-4153  |  NMLS #206900

Choose Chanin - Low Rates, Less Stress

19+ YEARS EXPERIENCE

"Chanin is a true professional and masterful at what she does. Her industry knowledge, attention to 
detail, and care are top notch. I will continue to work with Chanin in the future and I encourage anyone 

reading this review to work with her and her team." ~Theron Christopher

Fall Into Action!
Let me help you GROW your business - with more choices for buyers. 

My experience and suite of unique products will help you 
close more purchase transactions this spring.

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

203 Mary E Dodek Washington Fine Properties, LLC 4 $6,904,760 6 $10,440,730 10 $17,345,490

204 Gordon P Harrison Compass 3 $3,497,500 8 $13,838,000 11 $17,335,500

205 Eric T Hovanky Redfin Corp 29 $15,164,405 3 $2,134,900 32 $17,299,305

206 Ioannis Konstantopoulos Compass 8 $4,707,750 12 $12,583,089 20 $17,290,839

207 Helena Pulyaeva RE/MAX Realty Services 8.5 $5,236,000 17 $12,046,820 25.5 $17,282,820

208 Megan Meekin Compass 9.5 $6,548,785 12 $10,705,000 21.5 $17,253,785

209 Nairi C Balian Haverford Realty, LLC 11 $14,182,220 2 $3,050,000 13 $17,232,220

210 Hanna G Wang Prostage Realty, LLC 15 $9,619,500 10 $7,416,500 25 $17,036,000

211 Carolyn H Jordan Go Brent, Inc. 16 $9,423,600 8 $7,574,000 24 $16,997,600

212 Mattia D'Affuso TTR Sotheby's International Realty 13 $8,778,655 9.5 $8,126,600 22.5 $16,905,255

213 Gary J Rudden RE/MAX Realty Services 10.5 $9,600,000 11 $7,297,500 21.5 $16,897,500

214 Michael Gailey Compass 2 $1,535,000 17 $15,291,500 19 $16,826,500

215 Michael J Matese Compass 8 $9,135,000 7 $7,667,000 15 $16,802,000

216 Rebecca J Love Redfin Corp 3 $2,962,900 17 $13,805,200 20 $16,768,100

217 Susan K Kirn Donna Kerr Group 17 $12,783,329 4.5 $3,962,000 21.5 $16,745,329

218 Don Bunuan Go Brent, Inc. 16 $8,862,870 12 $7,861,400 28 $16,724,270

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

187 Joshua Waxman Long & Foster Real Estate, Inc. 5.5 $8,034,833 7 $10,152,500 12.5 $18,187,333

188 Katherine Foster-Bankey Compass 5 $5,127,500 11 $12,913,390 16 $18,040,890

189 Lori M Leasure Washington Fine Properties 3.5 $13,400,000 2 $4,630,260 5.5 $18,030,260

190 Lauren Donnelly Compass 8 $6,244,500 11 $11,741,603 19 $17,986,103

191 Juan Umanzor Jr. Long & Foster Real Estate, Inc. 22.5 $10,610,950 18 $7,273,942 40.5 $17,884,892

192 Mary Lynn White Compass 6.5 $10,400,341 4.5 $7,442,000 11 $17,842,341

193 Thomas F Faison RE/MAX Allegiance 11 $11,169,700 5 $6,654,530 16 $17,824,230

194 Kimberly A. Casey TTR Sotheby's International Realty 6.5 $7,532,500 5 $10,241,500 11.5 $17,774,000

195 Rachel P Levey Compass 5 $5,178,532 10 $12,488,100 15 $17,666,632

196 Harrison l Beacher Keller Williams Capital Properties 12.5 $6,373,337 13.5 $11,248,950 26 $17,622,287

197 Elysia L Casaday Compass 8 $7,189,760 8 $10,365,500 16 $17,555,260

198 Dennis A Horner RLAH @properties 7 $4,625,788 14 $12,883,500 21 $17,509,288

199 Claudia B Donovan Compass 6 $8,875,900 3.5 $8,621,750 9.5 $17,497,650

200 D'Ann K Lanning Compass 28.5 $16,690,741 2 $781,000 30.5 $17,471,741

201 Annabel D Burch-Murton Compass 6 $6,520,000 9.5 $10,868,000 15.5 $17,388,000

202 Daniel F Metcalf Long & Foster Real Estate, Inc. 22.5 $17,374,250 0 $0 22.5 $17,374,250

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022
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RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

235 John T Kirk RLAH @properties 20.5 $14,747,930 2 $1,335,000 22.5 $16,082,930

236 Andrew A Peers Compass 8.5 $4,880,050 12 $11,152,290 20.5 $16,032,340

237 Amanda M Lasko Redfin Corp 16 $12,894,100 4 $3,135,000 20 $16,029,100

238 Gali Jeanette Sapir Long & Foster Real Estate, Inc. 4 $2,959,750 17 $13,043,400 21 $16,003,150

239 Matthew M Koerber TTR Sotheby's International Realty 11.5 $7,765,900 11 $8,216,311 22.5 $15,982,211

240 Kevin Z Carlson Compass 13 $10,241,559 9 $5,724,650 22 $15,966,209

241 Daniel W Hozhabri Keller Williams Realty Centre 27 $13,107,500 6.5 $2,838,950 33.5 $15,946,450

242 Lee Murphy Washington Fine Properties, LLC 8 $7,658,900 10 $8,286,000 18 $15,944,900

243 Phoenix E Wright Compass 2.5 $1,068,500 11 $14,871,550 13.5 $15,940,050

244 Barbara C Nalls TTR Sotheby's International Realty 7 $6,758,750 8 $9,166,500 15 $15,925,250

245 Sheila R Pack RE/MAX Roots 29 $11,613,500 13 $4,297,815 42 $15,911,315

246 Mark Oliver Meyerdirk Urban Brokers, LLC 9 $6,754,600 7 $9,121,900 16 $15,876,500

247 Sean Lee Price EXP Realty, LLC 3 $2,255,000 17 $13,580,730 20 $15,835,730

248 James E Gregory Washington Fine Properties, LLC 5 $6,892,690 10 $8,938,778 15 $15,831,468

249 Anna-Louisa A Yon Compass 7 $4,121,500 10 $11,691,570 17 $15,813,070

250 Frank D Snodgrass TTR Sotheby's International Realty 3 $4,465,000 10 $11,340,250 13 $15,805,250

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges 
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS

RANK NAME OFFICE SELL-
ING #

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

219 Russell E Chandler Redfin Corp 25 $14,695,498 2 $1,997,000 27 $16,692,498

220 Anthony E Verdi IMPACT Maryland Real Estate 13.5 $7,524,300 18.5 $9,162,940 32 $16,687,240

221 Lesa K Clark Redfin Corp 32.5 $13,878,350 6 $2,791,900 38.5 $16,670,250

222 Seth S Turner Compass 8 $5,992,200 12.5 $10,631,200 20.5 $16,623,400

223 Barbara A McCaffrey Redfin Corp 12 $5,684,000 21 $10,931,886 33 $16,615,886

224 James T Kim McEnearney Associates 5 $4,313,000 14 $12,288,880 19 $16,601,880

225 Elizabeth M Burrow Keller Williams Realty Centre 14 $9,976,617 8 $6,606,400 22 $16,583,017

226 Robin Goelman Donna Kerr Group 2 $1,790,050 17.5 $14,643,900 19.5 $16,433,950

227 Paniz Asgari Compass 6 $4,476,000 15.5 $11,926,300 21.5 $16,402,300

228 Eric Steinhoff EXP Realty, LLC 18 $10,556,500 7 $5,811,900 25 $16,368,400

229 Thomas S Buerger Compass 10 $6,680,500 13 $9,666,500 23 $16,347,000

230 Robert Jenets Stuart & Maury, Inc. 11 $12,255,100 6 $4,067,900 17 $16,323,000

231 Roman Mychajliw Long & Foster Real Estate, Inc. 41 $15,785,800 1 $515,000 42 $16,300,800

232 Ira M Hersh Long & Foster Real Estate, Inc. 9 $8,458,500 5.5 $7,788,700 14.5 $16,247,200

233 Joseph Himali RLAH @properties 6 $3,787,070 11 $12,386,620 17 $16,173,690

234 Marsha M Schuman Washington Fine Properties, LLC 6.5 $14,194,260 2 $1,964,900 8.5 $16,159,160

Disclaimer: Information based on MLS closed data as of Aug. 5, 2022, for residential sales from Jan. 1, 2022, to July 31, 2022, in Virginia, Maryland 
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges 
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for 
submitting this data. Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to July 31, 2022

D C  M E T R O

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING  
STAR? 

For more information, to nominate, or to request to be featured, please email 

info@dcmetrorealproducers.com or visit www.dcmetrorealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media
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We look forward to working with you!

interest rates, terms and fees are subject to change without notice. Income restrictions, minimum credit 

subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603 
(www.nmlsconsumeraccess.org)

WHY CHOOSE US?
• Largest private lender in the state of Maryland
• Access to a variety of loan programs and competitive interest rates
• Faster processing turn times because loans are processed, approved, and closed locally
• Commitment to customer service
•
•
•
• First time homebuyer down payment assistance programs
•
• FHA $100 down program for HUD REO
• Extended lock and “lock & shop” programs
• Interest rate buydowns for lower initial payments

2200 Defense Highway, Suite 400, Crofton MD 21114
Branch NMLS ID 186980

102 Centennial Street, Suite 101, La Plata, MD 20646
Branch NMLS ID 2031819

Why First Home?

Ryan Paquin
Branch Manager/

NMLS ID 187868
443-377-1589

Erin Johnson
Branch Sales Manager/ 

NMLS ID 215208
240-216-8824

DeLani Estrill

NMLS ID 1735558
301-523-1196

Blake Price

NMLS ID 1423057
301-440-0789

Ryan Kurrle
Branch Sales Manager/ 

NMLS ID 1631310
410-504-7152

Kyle Davidson

NMLS ID 2102662
607-644-8440

Zac Rucci 

NMLS ID 1550645
301-535-3930

Alex Uruburo

NMLS ID 2131931
301-938-8749

Sean Beksinski

NMLS ID 2286947
443-623-4238

Nico Loschiavo

NMLS ID 2309779
443-883-1183

Olu Ajayi

NMLS ID189732
301-343-5551

(202) 558-0530 • jennifer.lindsay@goosehead.com
jenniferlindsayinsurance.com
     @GooseheadInsuranceJenniferLindsay
7200 Wisconsin Avenue, Suite 500 Bethesda, MD 20814

JENNIFER LINDSAY CPCU

®

AGENCY OWNER • License # 99951574

Get A
Quote!

SERVICES INCLUDE: HOME, Auto, Umbrella, Valuable Items, Boats, 
Recreational Vehicles | Discounts for HOME & AUTO Bundle

GET IN THE GAME
with the
MOST
COMPETITIVE 
COVERAGE!
Goosehead Insurance takes care of your 
customers, offering a choice of insurers 
and excellent service at competitive prices.




