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Contact me to get started on your home loan today!

Chris Franquemont guaranteed ZEIE
SVP of Mortgage Lending

O: (9] 309-0406  C: (719) 337-3021
rate.com/chrisf chrisf@rate.com
N55% Kelly Johnson Blvd,, Suite 400 Colorado Springs, CO 80920
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For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Planet Duct drastically improves the quality of '..':"' BN B AN el JlanetDucty
air, health, and cleanliness of your home, and L ] \ '
the effectiveness of your HVAC system.

Visit us online to read our Air Duct Z&EE
Cleaning Blog book today!

Call Today for your FREE estimate.
719-728-5111 | PlanetDuct.com
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VANTAGE

LARGE ACREAGE LOTS WITH
ASTOUNDING PRAIRIE VIEWS
OF THE FRONT RANGE.

=
INTERESTED?
Call 719,495, 9825 or Email
concierged@vico.com
Lo join our exclusive interest list,

Monday - Saturday:
Summer | 10
Winter 5
losed Sundays - C.iil rr_1r an appolntment

© Fidelity National Title

The future of real estate is... inHere.

———— Start. Track. Notarize. Close. inHere®.

gﬁ‘%rﬁ-iﬂHere“ All This Plus Your
Same Local Team!
Consumer Friendly Digital

Opening Package Nothing can replace the
familiarity and trust you have in
. your local team of title and
w'lere escrow professionals — not
- even technology. But why do
Mabile-first Transparent you have to choose between
Transactions them? You don’t. Now you can

have both high tech and high
touch inHere® (socially

(,Ifcréfj'JHere distanced, of course).

Intuitive Guided
Closing and Digital Signing

2022 Fidelity National Financial | All rights reserved

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com
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Our Vision for
Colorado Springs Real Producers: /\ll_ow Cost

Mortgage

To elevate the culture in real estate, so agents know each other better and treat each
other more humanely. Better communication results in smoother transactions, leading to

happier clients and more repeat business for everyone involved.

MEET THE

COLORADO SPRINGS

REAL PRODUCERS TEAM
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Brian Gowdy Sue Hunyady | Heidi Mossman

CHECK RATES LIVE!!!
Publisher | Advertising Sales Ad Specialist Photographer
brian.gowdy@realproducersmag.com COSads@realproducersmag.com 719-789-5558 ‘ M LOA N S CO M/I N T E R E ST_ R ATE S
719-313-3028 -

Low Interest Rate - Fast Underwriting
7amto 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

irs

Maria Bay
Photographer
541-600-4171

Colleen Kern

Witer Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Stephanie Brewer Geneva Eilertson

Writer Reprints Manager
geneva@realproducersmag.com Low Cost Mertgage LLC NMLS #2357267, Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the LS, Dépﬂl'll‘_l‘!&l‘ltd @
Housing and Urban Development, Federal Housing Administration, theVeterans Administration, the L5, department of Agriculture or the Federal I i
Gavernment. All programs are subject to credit and Income qualification, This is not a guarantee of inancing or a firm offer of credit, i p—
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING
Planet Duct

(719) 728-511M1
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BILLIARDS/BAR STOOLS/
GAMEROOM

Fodor Billiards

(719) 598-4611
fodorbilliards.com

BUILDER

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

GENERAL CONTRACTOR
Payneless Roofing

& Construction

(719) 246-5596
paynelessroofing
constructionco.com

8 - September 2022

HANDYMAN
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

HOME INSPECTION
Ground Floor

Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Premier One
Home Inspections
(719) 217-9594
PremierOneHome
Inspections.com

INSURANCE

ALINK Insurance
(719) 473-6262
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

LABOR FOR HIRE,
MOVING & LANDSCAPING
Laborjack

(970) 690-7709
www.Laborjack.com

LANDSCAPER
719 Landscape Design
(719) 649-1196

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage

Solutions Financial
Leanna Hardwick
(719) 283-9577
mortgagesolutions.net

Motto Mortgage
mottomortgage.com

Northpointe Bank

Danny O’Brien

(719) 651-3951
northpointe.com/
home-lending/get-started/
dan-obrien

Synergy One Lending
Dave Slater

(719) 377-5575
sll.com

The Alpine Group at
Fairway Mortgage

Brittney Hansen

(719) 505-6924
fairwayindependentmc.com/
Brittney-Hansen

The Alpine Group at
Fairway Mortgage

Karen Weller

(719) 459-2704
fairwayindependentmc.com/
Karen-Weller

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
Sstarmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

PROMOTIONAL
PRODUCTS

A Squared Promotions
Arlene Alvarez

(719) 505-8047
a2promos.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

WE FUND

VA LOANS
OTHER LENDERS
WON’T.

|l lﬂaﬁ. i,
-.‘rm ' 'i

If your clients want it, and the VA allows it, we’ll help you help them get it. To learn more about our
VA loan program, along with other valuable service advantages we offer, call Leanna Hardwick at
(719) 660-5370, or visit mortgagesolutions.net.

Morfga
._J 3( :lu’ﬂﬁﬂ sfinancial

Leanna Hardwick
Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370
Leanna.Hardwi fortgageSolutions.net
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BRETT NEILSEN
PHOTOGRAPHY

Real Estate
Marketing
Services
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Over 4k Homes Photographed
Licensed & Insured Drone Pilot
Over 20 Years Experience in the
Real Estate Industry

Personable and Professional
Fast Turnaround

Services Include:

¢ Listing Photos
Walk Through Videos

3D Tours
Aerial Photo and Video
Lifestyle Photo and Video
Twilights

FREE Headshots

...and More!
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Brett Neilsen Photography
303-503-1107
brett@brettneilsenphotography.com

RADON MITIGATION
All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

SOCIAL MEDIA
MARKETING
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

PREFERRED PARTNERS

SOLAR

Solar Edge
Sonja Gumber
(970) 620-6642

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690
facebook.com/
BrittanyWilliams.
homestaging

TAX PLANNING
Tax Time CPAs
(720) 828-6218
TaxTime.cpa

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 5901711
FNTColorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WEFG National Title
Sandra Kuhlman
(720) 475-8300
colorado.wfgnational
title.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

We pride ourselves on creating authentic, unique designs

¢

S

719
LANDSCAPE
DESIGN

T T 1

| « Free Consultation
" Your unique vision and desires, our expertise
and advice.

4 - Custom Design

Using our professional experience, we plot
the design of your yard with every care and
consideration.

: « Exceptional Execution

From the first weed pulled to the last stone
set, we work hard and pay attention to

! every little detail.

Contact us for a FREE Quote
(719) 649-1196 | 719landscape@gmail.com @
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PUBLISHER’S

OTE

Welcome to our September edition of Colorado Springs
Real Producers. Our local real estate market is changing
rapidly; as I'm typing this in mid-July, we have roughly
1,500 homes for sale and 500 price reductions. By the time
you’re reading this, those statistics could be quite dated!

In this edition, we feature three amazing real estate
agents. We have Alan Wilaby, who was nominated to us by
Benjamin Kennedy; we have Debi Volk, who was nomi-
nated to us by Lana Rodriguez; we have Maria Gallucci,
who was nominated to us by Jenny Roentz. While Maria
is primarily a Denver agent, she does a lot of business in
the Springs, and we thought her niche around the blind
and hard-of-hearing community would be a story worth
sharing. (And yes, Maria was featured in Denver Real

Producers as well).

Our featured partner this month is Laborjack. Laborjack
is a staffing company that specializes in providing “hired

muscle” for hands-on jobs (moving, cleaning, yard work,

Brian Gowdy and his
mom, Lori Gowdy,
braving a metal dragon
in Crested Butte, CO!

etc.). They are a Colorado-founded company, and I'm
betting they’re going to grow across the nation. Please

give them a chance when you have the opportunity!

About two weeks ago, I explored Crested Butte for

the first time. My mom was in town, and the annual
Crested Butte Wildflower Festival had just begun, so

it was quite the adventure. My girlfriend, Jamie-Lynn,
joined us as well, and the three of us had quite the time
walking through the fields of flowers. If you ever have
the chance to visit the wildflower festival, we highly
recommend it, but be prepared to share the path with

about a million insects!

If you have any ideas or feedback for us at Real

Producers, just reach out. Here’s to autumn!

Brian Gowdy
Area Director | Advertising Sales
719.313.3028 | brian.gowdy@n2co.com

SELL YOUR
HOUSE IN

NO MATTER HOW
BIG OR SMALL THE
PROJECT, WE'RE
HERE TO BRING THE

WoeWE

Take the stress out of
selling by ensuring your
home is looking its best.

The majority of buyers
struggle to look past an
empty home. Let us stage

your home to feel spacious;
comfortable and trigger an
emotional response with
potential buyers.

|
ﬁ{u’ {eis :,3; ZU il £ /

HWOME STAGIWO AND CDEDODR

CALL US TO SCHEDULE YOUR
CONSULTATION TODAY

Brittany Williams Jordan Trask
360.310.2690 727.746.8913

Photo credit Jorge Borges

brittanywilliams0929@gmail.com
[1 /BrittanyWilliams.homestaging
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Moving & Storage Co., Inc.

__ »
ARROW” ...z Wmhy Colorads g’/m‘ny&

Moving Services

" - Residential
- Office

- Corporate
- International

- Specialized

- Warehousing Distribution
and Storage

Call us or visit our website for a quote: 719.573.3460 - arrowmoving.net

INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER
CHANGING NEEDS

m Automobileinsurance
B Businessinsurance
m Coverage you can customize to meet your needs

Michael Hendrickson

Your Local Agent

1965 Dominion Way Ste 120, COLORADO SPRINGS, CO 80918
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 today!

Smart choices last a lifetime.

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details.
Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance
companies, Visit farmers.com for a complete listing of companies. Mot all insurers are
authorized to provide insurance in all states. Coverage is not available in all states.

FARMERS

INSURANCE

Colorado Springs Real Producers -

15741518
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Go to: alicountyrealtors.com to see
our partnership rewards.

PROPERTY MANAGEMENT
EXPERTS

Situation 4:

Property destroyed by fire

L P

............

1 The property was a complete loss, but
no one was hurt.

Have plans and procedures for the unexpected

An owner has many responsibilities when his property is
destroyed. A property manager like All County knows how
to help clean things up and avoid legal issues.

Make sure the Fire Marshal follows up in 24-48 hours.
Immediately post Asbestos Warning and No Entry signs.
Secure the property so no one can get hurt, Notify Code
Enforcement and Utility companies immediately. Handling
tenants is also important, so make sure your property
manager keeps detailed and updated contact information.

Disasters don't respect off time, so make sure you have a
plan in place. Know what type of work each restoration
company performs and the supplies they have in stock for
quick use. In this case, they need large sheets of plywood,
heavy duty screws, and appropriate signage.

PHONE EMAIL WEBSITE
(7191 445-7172  CONTACT@ALLCOUNTYCS.COM ~ ALLCOUNTYCS.COM

S) 1N 6’@
Transactions

Focus on e&z‘aééx%my positive olient
relationships instead of @/zaena’my time
Y, asing p@ﬁe/’wwé/

5 O O/ O F first transaction if you
(o mention "Real Producers”

Listings, Contract to Close, Re-sale,

New Construction and more...
We do it all, with a team of 7 TC’s working for
90+ agents with 10 different Real Estate Offices.

e look rward b connecting with you
and éez’ny apart of your &z‘orz//
Karen Harvey ¢ Megan Johnson
Alison Steinwinder ¢« Cori Harris

Melinda Murray ¢ Luke Turk
Jessica Crawford

719-238-5707 + SpringsTransactionsLLC@gmail.com



HELPING
FAMILIES LAY
THEIR ROOTS

P> REALTOR® spotlight

Written by Ruth Gnirk
Casa Bay Photography

-
S—-
Like a master gardener
who tenderly transplants
flowers, Debi Volk cares for and
connects with the people she serves ‘
as theyare in a time of transition. Her
years'of experience in the legal field give
her an edge that sets heglapart from other ‘
REALTORS®. She has Both insight and fores‘igh -
and cares deeply about each of her clients. Debi
also has a genuine appreciation for e'\'f.éryone
Jinvolved in each aspect of a real estate

transaFti'on. As a skillful negotiator
/ with the ability to remain objective,

)

Debi ensures that everyone he

!

closing table bloc NS




Growing up in her mother’s home-
town of McHenry, IL, Debi learned
the importance of fostering relation-
ships with people from all age groups
and every walk of life. She learned to
be intentional about personal connec-
tion. In her small, close-knit com-
munity, everyone knew each other,
and childhood playmates remained
friends for life. Debi’s mom mod-
eled loyalty by developing lifelong
friendships, one of which lasted 70

years, and though she didn’t know it

18 - September 2022

when they met, one of Debi’s dearest
childhood friendships would still be
strong after 45 years. She raised her
children, Christopher and Danielle,
to value all people and treasure every

relationship as well.

In 2000, Debi started working at a
local law firm where she specialized
in family law. In 2006 she transi-
tioned into real estate law. In July
of 2012, Debi and Danielle moved
to Colorado Springs, where Debi

continued to feed her real estate passion
by working at the front desk for North
American Title. She soon advanced,
becoming part of the administrative
team, and her powers of negotiation

earned her a spot as a closer.

Debi was passionate about advocating
for families in their real estate trans-
actions. Her skill and care caught the
attention of a local forward-thinking
REALTOR®. During the 2016 Christmas
season, Lana Rodriguez told Debi that
she was at the top of the list of people
that Lana wanted to invite to become

part of a new team she was creating.

Debi earned her real estate license and
started working for the Lana Rodriguez
Group in January 2017. Debi made a
wonderful listing agent for the team,
and her background in real estate law
was especially beneficial to her as a
negotiator. She helped between 80 to
100 families each year during her time
with the LRG team, and Debi earned

a reputation for keeping clients happy
throughout the process.

In April 2022, Debi and her daughter
Danielle, who also earned her real
estate license in 2018, fulfilled a long-
time dream by starting their own team,
Family Tree Homes with eXp Realty.
They had worked together in real estate
in the past and are excited to be back
together again. Debi shared that one of
their goals in starting their own team
as a mother-daughter duo is to change
what real estate means in their market-
place, and hopefully many more. They
hosted their first connecting event, a
family-style gathering with the commu-

nity. They plan to have various family

events and drop-bys throughout the year

because Debi knows first-hand that it
sets a team apart when they make sure

others are taken care of.

“Family Tree Homes is much bigger than

just helping clients buy or sell a home,”
explained Debi. “Each client we work
with truly is like family to us, and our

goal is to always serve them as such.

Family Tree Homes is much

bigger than just helping

clients buy or sell a home.

Each client we work with

truly is like family to us, and

our goal is to always serve

them as such.




We go the extra mile to ensure that
our clients’ needs are met and their
expectations are surpassed. Our foun-
dational focus at Family Tree Homes
is building lasting relationships as
we help families lay their roots. We
are helping our clients find a home in
which to build their own family and
create memories they will cherish
forever, and we want them to know
that we are right beside them for

every moment!”

Debi is thankful for her own home,
with plenty of room for cookouts and
lawn games with family and friends.
Both of her children live less than 10
minutes away from her. Christopher

and his wife Brianna, a nurse, have
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two young children of their own.
The whole family loves creat-
ing three-generation memories
weekly. At times, Debi’s mom is

also able to join them.

At least once a week, Debi

takes a break from the hustle
and bustle of helping others.
She puts her phone away and
enjoys a time of paddle boarding
at Monument Lake or Palmer
Lake. The peaceful atmosphere
helps her recharge so that she
can serve her family and her
community even better. She also
enjoys Pilates and golfing with
family and friends.

Debi gives back to her clients and

the community in several ways. She
believes in helping spontaneously, as
she becomes aware of a need. She also
supports the anti-trafficking efforts of
Reclaiming Hope (reclaiming-hope.org)
and TESSA (www.tessacs.org).

“I love helping people, and I am a
nurturing person,” Debi explained. “I
do what I do, in business and in life,
because it is the right thing to do. I
know that when I help others, espe-
cially with their real estate needs, it
trickles down so I can help my own
family. I am honored to help families
negotiate so that they can make a house
a home, put down their roots, and live
their best life!”

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

The N2 Company - the company behind this
publication and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

e B @ = 4

Visit n2gives.com to learn more
about our giving program.

PROMOTIONAL PRODUCTS ARE OUR JAM!

We offer a wide range of quality promational
products for every occasion!
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Visit our website for product inspiration
and call or email Arlene to place your
custom order

719.505.8047 » A2PROMOS.COM
ARLENE@A2PROMOS.COM

Fresh Clean Carpel.
Move-In Ready!

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

\a)

719.388.8509 AmeriDri.com

Amantin

fire water

Experts in Water Damage & Mold
Damage Colorado Springs

COLORADO SPRINGS resTorATION
EXPERTS since 1992

Colorado Springs Real Producers - 21



Are your clients

eyt e [ — Sto pt he
help understanding all 1 Sq ueeze

the financing options
" 1 - W 't Agents and Brokers! Act now so
available to them? ._ you can pay fewer taxes next year...

1d ’ Nl It'll be like giving yourself a raise.
e | LHAVE THE

g Contact TaxTime CPAs Today
3 : SOLUT'ONS YOUR 720-828-6218 | taxtime.cpa
33 143 o
. @ & BCUIENT NEEDS, |
ﬁiﬂ{a“ ” WITH THE %{% Sm?ll steps TODAY can mean EIGT!MEtax LJ.
A SERVICETHEY, | G sommmmmmier Tax TIME

DESERVE.
\ R 7 o\

PAYNELESS

ROOFING & CONSTRUCTION

S

Commercial & Residential

Roofing Experts and Interior/Exterior
Renovation Specialists

Dan O'Brien // Loan Officer, NMLS# 1896170
719-651-3951 | northpointe.com/home-lending/get-started/dan-obrien

CALL ERIC PAYNE TODAY FOR A QUOTE
(719) 246-5596

Colorado Springs Real Producers - 23
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Providing Assistance to the
Deaf and Hard of Hearing Community

The old adage that so much in email gets lost in
translation takes on an entirely different level of
meaning if you happen to be deaf or hard-of-hearing,
especially if the email traffic is about something as
complex as purchasing or selling a home.

“It is easy to forget how much of a

real estate transaction is explained
verbally, not just as words on paper.
Deaf and hard-of-hearing clients
are often left confused and - sadly
— at a disadvantage when it comes
to real estate,” shares REALTOR®

Maria Gallucci.

Having a REALTOR® who is fluent
in American Sign Language (ASL)
and understands the deaf culture can
make a tremendous difference for
deaf and hard-of-hearing clients. A
REALTOR® who can speak ASL is
able to answer questions in real-
time, translate tedious paperwork,
and help a deaf or hard-of-hearing
client embark with confidence on
the lengthy process and legal-heavy

language of real estate.

Maria is a CODA, a child of two deaf
parents, and her first language is ASL.
When she was 12, her parents bought
a home, and Maria saw firsthand the
struggles they had, not understanding
the myriad of paperwork and forms
with such a challenging communica-
tion barrier. Maria found herself serv-
ing as their interpreter with the sales
agent. “I was able to protect my par-
ents from being taken advantage of. It

made me realize there was a need for

someone in the real estate industry
who was fluent in ASL. I never want
to see anyone get taken advantage of
ever again by agents who are unaware
or insensitive to the deaf and hard-of-

hearing community.”

Entering the real estate industry
over 30 years ago, Maria began as a
mortgage lender. She quickly found
that many of her clients could not
understand the financial paperwork,
she got her real estate license. Today,
she is able to assist clients in both
the financial and sales transaction
sides of their real estate deals. This
dual expertise translates well for
helping the over 300,000 deaf and
hard-of-hearing people living across
the Front Range. Maria frequently
travels from Fort Collins to Colorado
Springs as well as across the Denver
metro area to help this unique
community. She remains among

the very few licensed
REALTORS® fluent in
ASL across Colorado’s
Front Range.

Approximately 85
percent of Maria’s
clientele is deaf, and
with a total volume

of almost $36 million
last year, Maria has
secured her niche as

a go-to REALTOR®
for this underserved
community. She

helps them find deaf-
friendly housing,
which includes open
floor plans so they can
see guests and fam-
ily members; visual
alerts for the doorbell,
phone, smoke, and car-
bon monoxide alarms;
security systems; and
outdoor motion sens-

ing detectors.
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Two years ago, Maria took her advo-
cacy for the deaf and hard-of-hearing
community even further. She built

ASL Realty, a real estate company that
exclusively serves the deaf and hard-of-
hearing community nationwide, ensuring
this underserved community is not at a
disadvantage in real estate transactions.
To do this, she has assembled a team of
trusted ASL real estate agents who oper-
ate throughout the country. ASL Realty
has created the first exclusive program
to ensure real estate communications for
the deaf and hard-of-hearing are consis-
tently met with professionalism and the
utmost respect. Through one advocacy
push, Maria succeeded in ensuring ASL
interpreters are now present at closings

and any required real estate classes.

Her work ethic and passion have earned
her several top sales awards, including
the South Metro Denver REALTOR®
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THE ONLY PRINTER IN
TOWN THRT WORKo
REALTOR HOURo

There truly is nothing
more rewarding than
seeing the smile on
my clients’ faces when

they find the home of

Association 5 Carat Diamond Circle
Award, Denver Metro REALTOR®
Association Platinum Award, 5280
Five Star Professional Award, and
Home Snap Top 1% Award. She
strives to help her clients find a
home that feels as special and magi-
cal as the one she had as a child.

“There truly is nothing more
rewarding than seeing the smile on
my clients’ faces when they find the
home of their dreams. Even though
I do over 85 transactions a year, 1
treat each one as if it is the only deal
I am working on. A client’s trans-
action might be the most important
thing going on in their lives right
now, so my job is to make sure it

is a great experience and memory.
For the deaf and hard-of-hearing
community, my highest goal is to
explain each step of the process so

that they, too, can achieve the dream

26 - September 2022

their dreams.

of homeownership. I think it is very
important to love and enjoy each and

every transaction.”

In addition to serving deaf and hard-
of-hearing clients in real estate, Maria
also supports The Rocky Mountain
Deaf School, Transform Early
Healthy Deaf, The Veditz Center, The
Colorado Association of the Deaf,
DOVE and The Lion Project. She is
currently working on a book about
growing up as a CODA, and she also
enjoys hiking, yoga, and spending time
with her daughter and her five sib-

lings, who all live near one another.

From her travels across the Front
Range to represent deaf and hard-
of-hearing clients, Maria has built
well-rounded expertise in Colorado’s
various communities. Through her
fluency in ASL, she is a true advocate

for her clients.

“] am most passionate about making
sure everyone has a home they love
as I did as a child. I also want to make
sure everyone (deaf or not) is treated
with respect and not taken advan-
tage of. Buying a home should be the
most exciting thing in your life, not a

stressful or regretful situation.”

COMPASS

UPTOWN
GROUP

Interior and Exterior Painting
Residential and Commercial Painting
Window Replacements ¢ Stucco Repair * Carpentry

Srappy

happypainting.biz | (719) 373-5550==




Synergyﬂnel.erliftg RENTERS ADVANTAGE

THE MODERN APORTOAGE

7 # _.._"R'\'.

M= . IV ad

WE ARE YOUR TRUSTE

SOURCE FOR RADON HELPING RENTERS

MITIGATION AND TESTING.

Weslmfxseranlodo s BECOME HOMEOWNERS!

improvements from crawl space
encapsulation to home air filtration.

. Y
Ben Ingalls
(NEHA/NRPP CMT# 10598¢) |
All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556
ROCATARCATAN CoabTER Loveland: 970.966.7853

Al l C O I O ra d O Ra d_ O n | : 4 . | Colorado Springs: 719.599.8908

If you're a first-time homebuyer
who has consistently paid rent for
at least 12-months, you can now

utilize that positive rental | lncrea se your
payment history to qualify for a

www.AllColoradoRadon.com mortgage. Synergy One Lending | ho mEbuyi ng power
m has new, innovative credit criteria Wlth your rent J

; AR R 2 Ask me about that allows positive rental .
Show thCl.t _renter | o TR : .. Premium! payment history to be considered \ payment historyl
why they should buy! i Ay i e B P in the credit evaluation process. y

-
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Worried about your credit?

VERIFICATION OF ASSETS

If you are currently renting, opting into Automated Verification of Assets
will allow us to evaluate your rent payment history toward qualification
Dugital venfication: 1. Takes an average of 90 seconds to complete. 2
Reduces the number of email exchanges and phone calls; and 3 'fz::u_'u:e;ly .
shares your info directly from yvour financial institution

HTC Heritage !
Fte Eayany CALL TO LEARN MORE!

HTCAgentONE e M (719) 332-7497

ShE"? Farmer EIIEE“ wﬂlﬁ Ker?“ DERUBIS‘ Synergy One Leading, Ine MMLS #1907235 | Egual Housing Lender | S1L072233
Sales Executive Sales Executive Sales Execufive

Real Estate's #1 Closing Cost App 719.330.1624 719.963.5273 719.930.3447

1975 Research Parkway, Suite 105 90 South Cascade Ave., Suite 950 750 E. US HWY 24, Suite 100
Colorado Springs, CO BO20 = 719.592.9933 Colorado Springs, C0 BO903 = TI9.639.THI0 Woodland Park, CO BDBA3 = T19.639.7810

heritagetco.com
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The kitchen is a B
main focal point |i§
for buyers. ]

Upgrading appliances will greatly increase

your kitchen’s visual appeal while staying
within your budget!

Appliance Outlet

Your Favorite Appliances at Outlet Prices

n Most appliances come with a 1 year warranty. Extended protection plans avallable up to 4 years.

LW!MM '\. \ mmm‘-m

__{
»ﬁi.

FAMILY

AS FOR ME AND MY HOUSE
¥ WE WILL SERVE THE LORD
i I
24" x 11” Shiplap Sign with 3D Lasercut Lettering
Other sizes available. Customize your saying.

'L

ORIGINAL ART & FRAMING
HA’\(:I"\I(: & DELIVERY AVAILABLE

13

orlysartgallery.com
719.630.3371
730 South Tejon, Colorado Springs

Gifts from Cutting Boards, Game Sets, Latte Cups,

Viisit us online for up-to-date information
Photo Engraving, Leather Items and More

Personalized Laser Engraved Gifts

Referrals for Years to Come.

Open Monday-Friday 10am-5pm
Saturday: 10:30am to 2Pm

%ksp % Closed Sunday & Monday: Appointments Available!
Laserfirt | (F )

www.larkspurlaserart.com lisa@larkspurlaserart.com
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CASA BAY

— PHOTOGRAPHY—

HEADSHO'T

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

We make quality photography quick and fun!

BOOK TODAY!

& 541.600 4171
info@CasaBay.Photography

@& www.CasaBay.Photography/headshots




partner spotlight

By Dawn Duncan
Photos by Brenda Saint, b.saint Photography

-

e T

v i)}

Labovack

Entrepreneurial dreams are imagined

or launched constantly, but bringing a
successful idea to fruition is signifi-
cantly more challenging. For three
Colorado State University alumni,
however, bringing their innovative
idea — Laborjack — to life has
proven to be not only fruitful but
impressively forward-thinking and

modern in its concept and approach.

Founder Blake Craig, a licensed
REALTOR®, initially recognized

a high demand for good, unskilled
labor in the region, particularly

in the “hired muscle” area. From
moving and lifting heavy or awk-
ward objects to basic landscaping,
Blake discovered there were specific
areas in which people need and want
trusted assistance for a transparent
price. Consequently, Blake began to
brainstorm how to put his idea into
motion, studying companies such as
Uber, the world’s largest taxi com-
pany but one that doesn’t actually

own any vehicles.

“I thought if Uber could operate in
this capacity, so could we. We could
own zero trucks, tools, or equipment
while offering the labor necessary to
get pre-listing preparation jobs done
efficiently,” Blake said. He ultimately
decided to create an app customers
could use to access information easily
and book hardworking, on-demand
laborers to meet their needs quickly.
‘When Blake shared his idea with
Co-Founder Josh Moser, who was
still a student at the time, it clicked.

“We thought about companies in
Silicon Valley and how they are
known to raise millions of dollars in
venture capital for their startups,”
Josh said. “We didn’t have those
resources, so we started by putting

a free ad online — and the phone
started to ring. We bootstrapped this

entire operation, and it worked.”

Josh reached out to his CSU Soccer
Club teammates through group texts,

and those who were first to respond

66

WE'RE PROUD OF
DID THIS

THIS MARKET.

HOW WE

... WE USED FREE
METHODS TO REACH AND
TRACK THE PEOPLE WE NEEDED
IN ORDER TO UNDERSTAND

4
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WE THOUGHT ABOUT
COMPANIES IN SILICON
VALLEY AND HOW THEY
ARE KNOWN TO RAISE
MILLIONS OF DOLLARS
IN VENTURE CAPITAL
FOR THEIR STARTUPS.
WE DIDN'T HAVE THOSE
RESOURCES, SO WE
STARTED BY PUTTING

were the first to be hired by Laborjack
for temporary jobs. “It was a basic
approach, but it immediately proved
the demand was real,” Josh added.

Laborjack has a thorough vetting
process to select workers. Through
interviews, applications and video
submissions, the Laborjack team
carefully selects candidates who then
complete background checks prior to

being placed on jobs.

The Laborjack team, which eventu-
ally included Benjamin Dunn as chief
marketing officer, committed to a big
picture where they continued their
respective endeavors while building

the company. They saved every dollar

34 - September 2022

they made, putting it back into the
business to invest and innovate as a

true tech platform.

“We’re proud of how we did this,”
Josh said. “We used Google,
Craigslist, spreadsheets, and texts:
free methods to reach and track the
people we needed in order to under-
stand this market.” The mentality of
delayed gratification has paid off.

After not taking any funds from the
business during its first three years,
Laborjack ultimately established
itself as a strong, unique service offer-
ing in the Colorado market and is now
proud to have launched in Colorado

Springs earlier this year.

A FREE AD ONLINE —
AND THE PHONE
STARTED TO RING.
WE BOOTSTRAPPED THIS
ENTIREOPERATION AND
IT WORKED.

Today, Laborjack employs seven
full-time employees in customer ser-
vice, administration, and marketing.
Additionally, in July 2022, Laborjack
put nearly 300 people to work, with
more than 1,800 people finding gig
work through the Laborjack platform
as of that month and placement of
more than 700 unique contractors

on jobs this year. Laborjack provides
help in additional areas beyond its
initial service offerings, including
event and construction staffing. Their
internal team also includes four full-
time developers, plus several outside
vendors, and the business continues
to run lean, spend wisely, and make

smart decisions.

When they’re not busy doing the

countless things needed to grow
their venture, the Laborjack team
likes to have a good time. Outdoor
pursuits, fitness, softball, and golf
top Blake’s list, while Josh continues
to play and coach soccer, pursue art,
video, and photography projects,
participate in outdoor recreation,

and spend time with friends and

family. Both Blake and Josh are avid
Minnesota Vikings fans and enjoy the
Colorado lifestyle of sunshine, good

food and drink, and entertainment.

With 400-plus five-star reviews on

Google as of publication, a solid rep-
utation for excellence working in the
real estate arena with clients, and an

intrinsic drive to succeed, Laborjack

has positioned itself to continue
innovating the staffing industry
and meeting the idea of “good

help is hard to find” with a slick,
contemporary, easy solution that
proves that quality help exists and
is available at the ready if you have

the right tools in place.

laborjack.com | support@laborjack.com | (833) 527-5225

For information:
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ZJFARWAY

INDEPENDENT MORTGAGE CORPORATION

FAIRWAY \ N
advantage™sg N

PRE-APPROVAL

= - N
lee You r CIle nts i - . Introduction and prior . Timeline view of the

e Instant access to . " i
to close videos of the BHIRS CEEEW [SEEEEE

essential file details

S ffi 5 -ti
a n A d Va n t a g e : ol = « Contact information ceeromemest \?izatleitr?eer:siiates

for all parties involved R e ory lized
P tablet or mobile Slf{pil il
dashboard

The Fairway gduantageTf"‘ Pre-ﬂfpprcual* WEG National Title Insura
program pl’CWIdES your clients with a 8610 Explorer Drive, Suite 105. Coloradc
conditionally approved loan before they Office: 719 598 5355

make an offer, which may allow them to
compete with cash!

YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER

Contact us
to learn more!

g AT HANSEN & KAREN WELLER
Ve 71 FAIRWAY

INDEPENDENT MORTGAGE CORPORATION
HMLSS 2289

1 ALPINE GROUP | 6285 LEHMAN DR. SUITE 206 | COLORADO SPRINGS, CO 80918
BRITTNEY HANSEN | NMLS 1474567 | BRITTNEY.HANSEN@FAIRWAYMC.COM

i KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

*Fairway Advantage pre-approval is based on a full review of the borrower's creditworthiness and is contingent upon there being no material changes in the
borrower's financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has

s
Identified a sultable property, and a valld appraisal suppors the proposed loan amount; (2) a valld title insurance binder has been issued; and (3) borrower o L
selects a mortgage program and locks in an interest rate that will support the pré-approved monthly payment amount. Loan must close before the expiration date £ i} )1‘1 11’@ ] @
provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with A o At +
a mortgage loan. Copyright2021 Fairway Independent Mortgage Corporation. NMLS#2289, 4750 5. Biltmore Lane, Madison, W1 53718, 1-868-912-4800, : FHOTOGRAPHY

All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change CALL TO D‘ﬂ.“fl 7 ] (-;}_ 78@- 555 8 WW W CAPT U R E |_ [F E P H OTO

without notice. All products are subject to credit and property approval. Other restrictions and fimitations may apply. Equal Housing Opportunity.
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EXCELLENT SERVICE & COMMUNICATION

DIRECT LENDER | AVAILABLE 7 DAYS A WEEK

TEAM MEMEBER SPOTLIGHT

LESLIE FISCHER

You Expect The Best!

NAME
Leslie Fischer

First American Title offers the best resources and
personnel to provide you with the highest quality
service. Discover the First American difference today! g JOB TITLE

; 322 Sr. Escrow Officer

S5OUTHERN COLORADO

770 Geld Hill Place S

i ) B, I've been in the title and escrow industry for more
Woodland Park, CO 80863

1975 Research Pkwy, Ste 150
Colorade Springs, CO 80920

4783 Farmingdale Dr, Ste 215
Colorado Springs, CO 80718

102 5 Tejon 5t, S5te 1100
Colorado Springs, CO 80203

% First American Title™
-

1975 Research Pkwy, Ste 150
Colorado Springs, CO 80920

5 stars on Google!
See what our clients and real estate
partners have to say about us!

AN INSURANCE ADVISOR YOU ;
/. Insurance Sepviees & AND YOUR CLIENTS CANTRUST | = Mike Benton Benton Capital Mortgage Lending
OMETIFE BUSINESS N> é |sela Owens provided me some of DWISH?I" "'TF is a direct local lender offering
b i ' ' the best guidance on insurance that | HERRE IR loans for:

| have ever had. She used examples
to explain the extent of coverages, ¢ VA | FHA | Conventional | Jumbo | Non-QM | Bank
which made it easier for me to Statement Loans | Condotels | Non-Warrantable Condos
; , make decisions. She was also very NEW to 2022: Gap-Bridge loan AND Government loans
;I *’> *_.-‘.?f'-é patient, responsive, and quick in F with 580 credit scores!

}ﬁf setting up my policies.” e

- M. English

K
e *

5 T T e U, - T R A i
R R G AR > T o S

719.689.8677 | teambenton@bentoncap.com

Isela Owens

Senior Insurance Advisor
| Direct: 719.219.8498 | Website: ALINKZ2insurance.com

& 2022 Pramier Mortgage Resources, LLC ("PMR"} | NMLS #1169 | Not an offer to .
extend credit or 8 commitment to lend. Mot all products are available in all states Bentoncapltal
Restrictions may apply. Terms subject to change without notice | PMR is licensed in

AL AZ - BK #0937529; CA - Licensed by the Department of Financial Protection and Mortgage Lending
Innovation, under the California Residential Mortgage Lending Act; CO, FL, GA; 1189, HI; 1D; IL;

KS; LA, MD; MN, MT, MO, NV, OR; 5C, TN, TX, UT, WA, and WY. Retail lending s not conducted

38 - September 2022 in all states. Mot all branches or MLOs are licensed in all states

Email: Isela@ALINK2ins.com
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»» real producer

Written by Ruth Gnirk
Photography by Heidi Mossman of Capture Life Photography

WILABY

“It’'s All About You”

Alan Wilaby is an expert at building trust-based relationships that
carry on for generations. He cares about the people involved in each
transaction, including the other party and their REALTOR®, and has
built such solid connections within the community that he has sold the
same house four different times over the years! This former barber is so
intentional about developing quality, real-time relationships with others
that he gets up at 4:45 each morning to read and reply to emails so that
he is free to devote his attention to real-time interaction with clients
during “normal business hours.” Although he has closed approximately
$600M in transactions, he defines his success by the people he helps.

For Alan Wilaby, it really is All About You.
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‘ My life grew from providing for my own family
to helping other families achieve their dreams.

When Alan Wilaby was 9 years

old, his family moved to Colorado
Springs for his dad’s job with the
Cadet Welfare Fund at the Air Force
Academy. Raised to be diligent and
entrepreneurial, instead of asking for
a handout, Alan found jobs painting,
helping clean up around construction
sites, and doing lawn work when he
was quite young. His strong work
ethic helped him experience the joy
that comes from being industrious

and then reaping the rewards.

~ When he found out the pre-med

classes at CSU were full, he changed
his major to pre-vet and planned to
focus on pre-med again when there
was an opening. He reasoned that
pre-vet was a viable option that would

allow him to continue moving toward

his goal. However, when his funds ran
out, he left CSU and went to barber
college. He became an excellent bar-
ber/stylist and made extra money at

night by working as a bouncer.

Alan was a skilled barber and soon
grew his business and reputation
with over 500 clients. One of his
regular clients was real estate broker
Barry Boals. Alan, who bought his
first house at age 21, found Barry’s
stories inspiring on several levels.
He started thinking about getting
into real estate himself.

He earned his license December
1981 and started working for Barry
Boals and Associates on Jan. 1,1982.
However, Alan’s first year was not
what he had hoped for, with only

$2,500 in income. Although he
had the reward of connecting with
many families, he also needed to
make a living. The creative prob-
lem-solver was determined that he
was not going to break and was not

going to quit.

“I knew I was meant to help

people through real estate,” Alan
reflected, “so I started volunteering
for as many charities as I could.

I sat in open houses for other
REALTORS® and worked 138 days
straight without a day off so that I
could connect with as many people
as possible. And my hard work
paid off.”

Alan wanted to enjoy life, but not
at the expense of creating a prom-
ising future. He had the courage

to invite new people into his inner

circle of friends and mentors. He
wasn’t trying to impress anyone; he
just stayed focused on helping peo-
ple achieve their goals and grew his
client base one year at a time. In his
second year as an agent, he closed
approximately $70,000 in commis-
sions and not long after, he closed
over $100,000.

He has been thankful for the sup-
port of his amazing wife, Marge, and
admits that she is his most import-
ant person. They have built their life
together and have had many adven-
tures along the way. In the mid-80s,
they owned over a dozen investment
properties, and in 2006 they were
involved with the development of

a 58,000-square-foot office space.
The Wilabys discovered how
important “timing” is for success in

real estate investing.

“My life grew from providing
for my own family to helping
other families achieve tZeir
dreams,” recalled Alan. “I
made sure that what I was
doing was fun, and I stayed
transparent, and people really
responded to that! The more I
gave away, the more I received.
Ilearned that when I stopped
worrying about the next com-
mission, I started making more
money. I don’t just ‘dial for dol-
lars,” but I make an intentional
effort to touch bases with all
my contacts in a personal way,
all 1000 of them.”

Alan has been in real estate for
40 years and six months and
has helped three generations of
families achieve their dreams.
Once, he had 12 closings in a
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wants to work with again!

month and nine in a single day!

He has sold some of the most and
some of the least expensive houses
in his market. Alan treats every-
one with the same honesty and
respect and is committed to his job
as a trusted advisor. He truly takes
the time to learn what each client

needs and wants.

It is important to Alan to be
personally connected to all of his
clients. Although he is always
available to mentor agents in the

brokerage, Alan prefers to work

as a single agent with a part-time licensed
assistant. He shared that he appreciates
people with knowledge and believes that
while attitude is important, education
helps good agents become even better. He
is always willing to share his experiential

wisdom and to learn from others.

Alan and Marge love to travel to Florida
often to visit their daughter, son-in-law,
and granddaughter. For years Alan has
loved to ski. He also enjoys deepening
client relationships over rounds of golf at
The Club at Flying Horse.

| strive to make each transaction the first of many
and | make it my goal to be the kind of REALTOR®
that the agent on the other end of the transaction

“I strive to make each transaction
the first of many,” smiled Alan,
“and I make it my goal to be the
kind of REALTOR® that the agent
on the other end of the transaction
wants to work with again! I will
probably never quit because I gen-
uinely love what I do. Real estate
feels very natural to me because it
is based on relationships. However,
I have also spent time learning dif-
ficult things about water rights and
selling a ranch because that was
what my clients needed. And it’s all

about them!”
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$3 -

bucks a month

LY SOCIAL MEDIA POSTS out FREE for a week and see how :
REAL ESTATE AGENTS _ easy your social media can be! 48 b

fingy... Graphics, Captions & Hashtags ' VAT 5 B EEae S
" (You can even personalize in Canva, if

“l always feel

—FOR-YOU POP BYS : :
I : Your local move in the Colorado Springs Metro Area for a confidentin

Printable Tags and Product Links
J .Eq‘ ':1'-.".. clie l' .f.l:'l'l:l

J (Print designe product linksfrom Ama worry-free experience. referring
Melysa and
C O N N E CTQE{ L(l(p O p coOom Every detail is handled with expert care and professionalism. 5 Star Moving
" - . to my clients!
Projects handled with expert precision from accepting items They are extremely
for storage, delivery, and set up in their home. reliable and provide accurate
estimates in a professional manner.
As an Interstate Agent for Wheaton World Wide Moving, She treats my clients with a personal
we leverage the power of our national van line network to touch that makes them feel confident
move across the country effortlessly. and comfortable with the packing and
moving of their valuable possessions! |
Need Storage? Ask about our 20,000 sq ft, Dept of Defense will continue to refer her as | know my
approved for our military members' state-of-the-art facility clients are in great hands.”
with 24 hr surveillance. ~Dianna Dalton-Daily

OSTAR Wheoton

. lii\x gdL;wgr yt'::b’ur- Uti::i:ty ?ill y gommt ; : Moving & Sforage; Inc. WORLD WIDE MOVING
L/ \"/[e]] lsmg owenr 0OStTS ; . ®
¢ CALL OR EMAIL TODAY FOR A FREE ESTIMATE [/ [/ move your llf@

* Clean Energy * Additional Home Value _
- A N - 719.227.7755
Sonja Gumber " | o
s 0 L A n E D G E 970-620-6642 | info@5starmovingandstorage.com . 5starmovingandstorage.com
solaredgenow@gmail.com T
Woman AND Locally Owned & Operated USDOT 70719 | MC 87113

* No Out of Pocket Cost
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The thing all
busy realtors
need more of....

The On-Call Assistant

BEAL EETATE MEDDSE

Sign Delivery * Social Media Marketing
Create and Deliver client Pop-Bys & so much more

Scan below to find out how

Theoncallassistant.com
719-208-4605

Rhonda Covey loves to ride her 2020 Springfield Indian Jason Lyman met his fiancé while he was DJing an event!
Motorcycle in her spare time with her husband James
“Murray” Covey.

Liz Snow-Wheeler used to be a rodeo queen for
Pikes Peak or Bust Rodeo. She was titled “Girl of the
West” in 1969!

Track Your
Continuing
Education
Requirements

P around town

Built for Colorado Real Estate Agents
Easlly input courses, add certificates,
and export to a shareable PDF!

Download
Our App

OF-0
[=]p

www.recetracker.com

About Your Fellow Agents & Partners ' %

To read more about your fellow agents, add Brian Gowdy on Facebook. He posts short

bios and fun facts about each agent on his personal page!

If you haven’t met Brian yet, he would love to meet you! Brian’s contact:

719-313-3028, brian.gowdy@realproducersmag.com, or Facebook message him!

Amber Flannigan has hiked 14 14-ers!
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TH E D RE AM IS Finding reliable help just got
easier. __ -.

THE S SOLD SEPERATELY. Jsing e

Moving services
Landscaping
0Odd jobs

GROUND FLOOR

HOME INSPECTION, INC. 719-841-1555

We believe in mmm] the standards
uf the industr v,
to disru upt the status quio.

We do this BJ' iwernq a part ja Iﬂ&gtr team
that - protects, frfumr“i

and is driven to excellence;

so that we can offer

high quality home inspections.

FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

tional
ome Inspector @N‘“T

‘xamination™  CERTIFIED

ALTREDH
BU!HES:

@,

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate
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Hodor Billiards

GAMEROOM DESIGN CENTER

Established 1975

wour2Big Kids Toy Store”

| £ 1.5

Quality
THAT LASTS
- POOL TABLES

- SHUFFLEBOARDS

- COUNTER AND
BAR STOOLS

- DARTS & SUPPLIES
- THEATER SEATING
The Best Selection - POKER TABLES

of Bar Stools in Town! - ART WORK
- CUSTOM CUES

FodorBilliards.com

COLORADO SPRINGS PARKMEADOWS LARKRIDGE CENTER - THORNTON
5959 N.ACADEMY BLVD,, 80918 5740 E.COUNTY LINE PL., UNIT 1, 80126 16565 N. WASHINGTON ST, 80023
719-598-46l1 303-770-7771 303-920-0800

PREMIERON

HOME INSFECTIONS

PREMIERONE HOME INSPECTIONS

"It We Inspect It, We Protect It
Why Us?

« 100 - Day PREMIER GUARANTEE, backed AND serviced by us.
No third party companies to deal with. Even covers items that
fail after the inspection day. No unexpected expenses/repairs for
clients to worry about the first few months after moving in!*

= We use the latest inspection technology and
provide same day reports.

« One stop shop with inspections starting at $320
and clients can save $100's with package deals.

« 5.0 Rating on Google with over 1200 reviews!

« We understand how difficult going under contract
can be in this market. The last thing buyers need
is to be unnecessarily scared out of their purchase
by an inspector. We use level headed reporting
to deliver a balanced assessment of a home
without using scare tactics.

o~ 1.279 Googhe reviews

gs,, 719.217.9594

info @premieroneco.com WWwWWw.premieroneco.com

*Please see wiebsite for full program details www.premicroneco.oom S guarantee




3 locations to
serve your better

5555 Tech Center Drive,
Suite 110, Colorado Springs
(719) 884-5300

350 N. Pine St,,
Woodland Park, CO
(719) 686-9888

1220 Main St.,
Canon City, CO
(719) 275-4900

WE DoN’T SUCCEED m
UNLESS You Do!

Empire Title * etcos.com




