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Established in 1981, locally managed. 

Serving our Community and Louisiana
in Residential & Commercial Closings

#itmatterswhereyouclose  #brtitle

brtitle.com

3 LOCATIONS TO SERVE YOU!
Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

37283 Swamp Road, Suite 901  |  Prairieville, LA 70769
225-706-6130  |  C: 225-802-1811

8943 Bluebonnet  |  Baton Rouge, LA 70810
225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney
Amy Lane | Branch Manager/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing

Celebrating Your Cl�ings Since 1981

We Won't Drop The Ball 
     On Your Closing!Your Home Loan Specialists 

Joey Piel 
NMLS# 365511 

Ryan Thomassie 
NMLS# 350514 

Katie Meiners 
NMLS# 1125723 

� VA Loans 
�  
� Jumbo2 & Condo Loans 

� RD Loans—Finance up to 100% of home value1 
� Purchases & Refinance 
� Local Lenders with Personal Touch 

NolaLending.com 

Whether you’re buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers through the     
financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our lending specialists can 

assist your clients in determining which type of loan is the most appropriate and affordable.  

Nobody knows Baton Rouge like NOLA Lending Group. 

Rachel Webre 
NMLS# 1913085 

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of 
interest. The services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. 2To qualify the minimum loan 
amount is $647,200 or greater for a single family home in all states (except Hawaii and Alaska and a few federally designated high-cost markets, where the limit is $970,800.  
Interest rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants will qualify for all 
products offered. Loan programs subject to change without notice. Fidelity Bank NMLS Co. ID 488639  

Karla Fuentes 
NMLS# 108621 

Susanne Wampold 
NMLS# 1553575 

Caroline Shirley 
NMLS# 2155247 

Shannon Babin 
NMLS# 419401 

Sharon Williams 
NMLS# 118322 

Connor Brooks 
NMLS# 1370606 

Trey Hereford 
NMLS# 89575 

Adam Lato 
NMLS# 2302090  

Chance Warren 
NMLS# 2311775  
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Learn more by following @willieandwillie on            or at willieandwillie.com/dues

Residential Land Developer | Residential Home Builder
Family owned and operated for over 59 years

Let us pay your Realtor Dues in 2023.

willieandwillie.com

OH MY SWEET CAROLINA! 
Meet our newest floorplan: The Carolina

Now under construction

Available interior / exterior selections can be selected at the Design Center. Contact Amanda Walker, Willie and Willie 
Home Builders Listing Agent, for details, pricing and home features.: (225) 572-0880 | Amanda-walker@kw.com

Willie and Willie Contractors, LLC reserves the right of the price, plan, or specification change without notice or prior obligation.   

Kaden Creek Neighborhood  |  1-acre lots  |  From the $400’s

14218 Kaden Creek Drive  |  Walker, Louisiana 70785

Amy LeBlanc
SALES MANAGER
225-445-0530
www.AmyLendsLA.com
amy@theimgteam.com
NMLS : 1405094

Leading You Home
A house needs a mortgage, but a home requires a personal touch. 

Get approved with a loan process designed specifically
for you and let us lead you home!

State Licenses
AL, LA, MS, TN, TX
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at gina.miller@realproducersmag.com.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081

www.drhorton.com

Passman Homes, Inc

(225) 751-3727

Willie and Willie 

Contractors LLC

2929 Millerville Rd Ste 1A

Baton Rouge, LA 70816

(225) 291-7600

www.willieandwillie.com

CLEANING SERVICES

Meg’s Meticulous Cleaning 

Services LLC

(225) 620-2361

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

FENCING

Premier LA Fence

(225) 788-0741

www.premierlafence.com

GENERATORS

GN Gonzales

(225) 387-5328

www.gngonzales.com

GRILL CLEANING  

& SERVICE

Grill Pro 360

(833) 474-5577

www.grillpro360.com

HOME INSPECTION

Root Home Inspection

Sean Root

(225) 620-8243

www.roothome 

inspection.com

Southern Prime Home 

Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY

Old Republic 

Home Protection

Webb Wartelle

(225) 241-2088

ORHP.com

HVAC SERVICES

Cajun Cooler LLC

(225) 456-1335

TemperaturePro

(225) 243-1390

www.temperaturepro.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragon 

inspectionsllc.com

INSURANCE

Ryan Rayburn State Farm

Ryan Rayburn

16044 Hwy 73 Ste 104B

Prairieville, LA 70769

(225) 677-7744

ryanrayburnagent.com

INSURANCE AUTO - 

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

INTERIOR DESIGN/

HOME STAGING

Haute Homes LLC

Angie B. Wilson

(225) 315-7040

MARKETING / BRANDING

Paper Bird Agency

(225) 228-0664

www.paperbirdagency.com

MORTGAGE

NOLA Lending Group, A 

Division of Fidelity Bank

(985) 612-2132

NOLALending.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500

www.areahomelending.com

DHI Mortgage

7700 Vincent Road

Denham Springs, LA 70726

(210) 889-7778

www.dhimortgage.com/

loan-officer/daismara-torres

GMFS Mortgage 

Shannon Rasbury

16333 Columns Way 

Apt 12103

Baton Rouge, LA 70817

(225) 907-4445

gmfsmortgage.com/

shannon.rasbury

Innovative Mortgage Group

Amy LeBlanc

(225) 445-0530

www.AmyLendsLA.com

Key Lending Solutions

(225) 291-7901

www.keylending 

solutions.com

Red Stick Financial

(225) 407-9250 x102

www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958

www.swbcmortgage.com/

balentine

Westin Mortgage Group

(225) 571-5106

MORTGAGE LENDING

LA Lending LLC

Chasity Graff

(225) 926-5408

www.lalending.net

MOVING COMPANY

ABBA Movers

(225) 384-6683

www.abbamovers.com

NOTARY

AMW Notary Services

Angelique Williams

(225) 892-2568

PAINTER

Swift Painting LLC

(225) 414-6312

www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC

Brook North

(225) 281-6037

Professional Title

Billy Leach

1111 South Range Ave

Denham Springs, LA 70726

(225) 665-7770

TITLE COMPANY

Baton Rouge Title Company

8943 Bluebonnet Blvd

Baton Rouge, LA 70810

(225) 769-5194

www.brtitle.com

Commerce Title

(225) 308-9544

www.commercetitle.com

Fleur De Lis Title

Jeff LeSaicherre

(985) 277-5550

fdtitle.com

POWER WASHING

SuperClean Pressure 

Washing & Softwash

(225) 470-0080

www.superclean 

softwash.com

ROOFING

Cypress Roofing

(225) 450-5507

www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

Gulf Coast Title

(225) 456-4222

www.gctitle.com

Partners Title

402 N 4th Street

Baton Rouge, LA 70802

(225) 906-0440

www.partnerstitlela.com

TRANSACTION 

COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295

www.ListToCloseLLC.com
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Shannon Rasbury
Loan Officer  |  NMLS #1911320
37283 Swamp Rd  |  Suite 1002  |  Prairieville, LA 70769
Office: 225.402.0251  |  Fax: 888.859.8977
srasbury@gmfslending.com   |  gmfsmortgage.com/Shannon.rasbury

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806
Branch NMLS # 1327554

Equal Housing Lender. Loan programs not available in all states, or to all consumers. All loans are subject to availability at the time of application and for terms 
that meet each individual consumer’s needs and qualification information. Loan applications are subject to credit and property approval.

We Can Help With Your Next 
Home Purchase, Construction, 

Renovation or Refinance 

Let Us Carry the Stress of Your Move!

BATON ROUGE, LA // 225-384-6683 // ABBAMOVERS.COM // INFO@ABBAMOVERS.COM

Carolyn Foley 
Advertising Manager

Gina Miller 
Publisher

Kurt Miller Sr. 
 Editorial Assistant

M E E T  T H E  B ATO N  R O U G E  R E A L  P R O D U C E R S  T E A M

Ace Sylvester
Photographer

Paige Gardner
Connections Coordinator

Laken McLeod
Content Manager

Ruth Gnirk
Writer

Molly Cobane
Writer

Brian Amend 
Writer 

David Madaffari
Editorial Columnist
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publisher’s note

Gotta Start Somewhere
By Gina Miller

I’ve never understood 

the profound impact 

the four years of high 

school can have on 

your life, but it’s real. 

It’s so real that we 

spend a lifetime either 

trying to shake the 

labels we were given, 

or live up to them. 

Either way, tell me 

another 48 month run 

that has influenced you 

more than the halls of a 

high school?

I’ll wait. ...

I was friends with 
everyone, so sweet 
and should “stay that 
way,” according to my 
yearbook. I was also 

struggling in algebra, skipping history class and knew where the 
principal’s office was located. Not your daughter’s role model. ...

Everyday consisted of me going to school, then going to work at 
a dry cleaners. I drove my brother’s hand-me-down Camaro in 
hand-me-down clothes. I was a Baptist preacher’s daughter living 
on a prayer. ... If you’re not humming Bon Jovi right now, we 
can’t be friends. ...

How about your school days?

What were you known for?

Who did you hang out with?

Is it OK that I’m ending these sentences in prepositions?

If I’ve learned anything since my days 
of bad perms and bad decisions, it’s 
that living in your authentic self is best. 

I love sitting down with you and hear-
ing the stories that have brought you 
to your today. So much of who you 
were is laced into who you are today. 
It’s not a bad thing. It’s beautiful.
It’s all a journey of learning and 
reshaping and shifting. 

It’s more about seasons than labels.

Who you were is not who you will be, 

so let it go.

You have permission to change.

I give it to you.

I asked 300 REALTORS® and 50 pre-
ferred partners to send in photos for 
our School Days feature. I received 
13. I’ve got to work on my ability to 
get what I need from you people! 
But to the 13 that sent in photos, 
THANK YOU. I love them! It made 
my heart melt to see your little young 
faces! Some of you are OBVIOUS. 
Some, not so much! 

Have fun figuring out who is who! 
Screen shot your answers and send 
them to me. I’ll send a prize to the 
first person to get all 13 correct.
I’m so sweet, remember.

Gina

Here to Help with Every Step of the Home Buying Process!

18212 E PETROLEUM DR. BLDG. 5, SUITE A, BATON ROUGE, LA 70809

AARON “Mugsy” SAULNIER
Loan Originator

225-413-2602
Msaulnier@westinmortgagegroup.com
westinmortgagegroup.com/msaulnier

NMLS# 2100799

CRISTYN MAYEUX
Branch Manager
225-571-5106 
Cmayeux@westinmortgagegroup.com
westinmortgagegroup.com/cmayeux
NMLS# 80556
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Bellacosa Whispering Springs

LA-BELLACOSA@DRHORTON.COM
225-435-8205

14244 Bellacosa Avenue, 
Baton Rouge, LA 70817

LA-WHISPERINGSPRINGS@DRHORTON.COM
225-228-5534
35527 Evers Drive, 

Denham Springs, LA 70706

Key Club rewards Real Estate Agents who consistently partner with D.R. 
Horton, Inc. Real Estate Agents who close two or more new D.R. Horton 
homes in the 2022 calendar year are awarded Key Club membership.

3.5% Commission on your second closing,
4% Commission on your third closing,
4.5% Commission on your fourth closing,

Have you 
heard about 
Key Club?

THE PERKS!

NEW 
PHASES

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing, 
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East 
of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home closed between 1/1/22 and 12/31/22, 3.5% commission is valid for the second D.R. Horton home closed 
between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commission is valid for the fourth D.R. Horton home 
closed between 1/1/22 and 12/31/22, 5% commission is valid for the �fth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. O�er valid only on new contracts and 
does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please contact a community sales representative for additional 
requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion 
commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options, 
and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All o�ers 
contained herein expire on 12/31/22.



16 • September 2022 Baton Rouge Real Producers • 17@realproducers realproducersmag.com

225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout 
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches, 

Escrow Services and much more. We provide the highest standard of experience, convenience, and 
customer service with o�ces in Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg
Attorney at Law

Jim Beatty
Attorney at Law

Annie Womack
Marketing Director

Go for the gold when
you close with
Gulf Coast Title!

A CLEAN

Every June near Father’s Day, I spend three gloriously silent days 

at Manresa House of Retreats in Convent, LA. I enjoy it so much 

because the experience acts as a mental and spiritual check-up 

right in the middle of the year — a halftime of sorts. Between 

running a real estate business, managing renovations, family 

obligations and homeschooling, I especially looked forward to 

this retreat for the opportunity to clear my head and re-prioritize 

anything that may have gotten out of alignment.

Each day, the retreat master gave several dissertations, 
and one line grabbed my attention. He was a dentist 
by trade and in his remarks, he said that how people 
view us in life and business can be focused down to 
three things — our knowledge, our skill and our care. 
His point was that if nothing else, we must ensure that 
these three things always align with our values, showing 
kindness to anyone who encounters us and by extension 
good service to customers. It was not the obviousness of 
the statement that started my gears turning, but rather 
the question, “What if our values do not align with our 
clients’ values by whom we’ve been hired?” 

I reflected on a moment in my career where I found 
myself fiduciarily obligated to do things I did not agree 
with even though they were perfectly within the con-
fines of a particular contract. In this case, my knowledge 
and skill put me in an unenviable position to help my 
client void a contract for what I believed were ethically 
and morally insincere reasons. It was the first time that 
representing my clients and their wishes led to direct 
and, in my belief, undue harm caused to the other side. I 
had to be the messenger, and I didn’t like it. 

After some time passed from that experience, I realized 
that this was not going to be the last time this would 
happen. What gave me solace from that point forward 
was knowing that in any business endeavor, I must do it 
with a strong faith in that my conscience is clean — that 
I have done the right thing according to my values, even 
if they are not shared or reciprocated by those whom 
I represent. Pleasing everyone may be unrealistic, and 
unfair accusations or emotionally charged judgments 
will challenge how we may want to react. Having a clean 

RESIDENTIAL | COMMERCIAL | REAL ESTATE CLEANINGS

Call Today and Let Us
Cle� Your Stress Away!

225-620-2361
megsmeticulousservice@gmail.com |    @MegsMeticulousCleaningService

7106 Antioch Road | Baton Rouge, LA

honest to goodness
By David Madaffari

conscience in the middle of disagreeable situations allows us to 
be consummate professionals in the face of a value struggle. We 
can’t have one without the other.

By examining my conscience at least once a year at Manresa, it 
opens possibilities to develop even more empathetic and spiritual 
knowledge and skill to deal with similar uncomfortable situa-
tions with more care. By being acutely aware of our own values, 
we may find that our strength of character will long outlive the 
statistics of our accomplishments and lead much more directly to 
inner peace in all that we do.

Email David to keep the conversation going: david@davidmadaffari.com.

CONSCIENCE
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FOR YOUR PERFECT HOME
THE PERFECT LENDER

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810
225.663.2500  |  NICK@AREAHOMELENDING.COM  |  WWW.AREAHOMELENDING.COM

NMLS # 75386

PURCHASE • REFINANCE • INVESTMENT • CONSTRUCTION

WHAT ARE YOUR HOBBIES?
Favorite hobbies are spending time with family, working out, and
helping anyone I can buy a home!

WHAT IS YOUR FAVORITE LOCAL RESTAURANT?
It’s so hard to pick just one, but I’d say Phil’s Oyster Bar or BRQ.

WHAT’S YOUR FAVORITE PART ABOUT BEING A MORTGAGE
CONSULTANT?
Definitely being part of one of the largest purchases someone will ever make.

TELL ME ABOUT YOUR KIDS/MARRIAGE/FAMILY.
I’ve been married to my wife Erica now for 17 years. We have one 
daughter, Emily, who is 8 years old. And from the big town of Walker!

WHAT MAKES YOU UNIQUE?
I think many loan officers are just transactional and move from one
deal to the next. I try to be more of a relational loan officer that has 
your best interest at heart. I hope to make each person I work with feel 
cared about and more of a friend than a client. 

NICK TERITO

LOAN OFFICER
NMLS # 684689

MEET NICK, ONE OF YOUR LOCAL LOAN OFFICERS!
�

TemperaturePro.com 225-243-1390 View
Demo

HereA Modern Company for a Modern World

We Make Realtors Look Good!

Ask about our Realtor Partner Program
for exclusive savings!

 Only at participating locations.

for 24/7 system
monitoring

HIGH-TECH
SENSORS

NOW
AVAILABLE!
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NOT EASY

Yvette grew up in South Baton Rouge raised by 
her late, very strict grandmother. “She wouldn’t 
let me get away with things others in the 
family could,” Yvette stated. “I’m glad now 
because it has structured my life.” Having 
thought about getting into real estate, 
Yvette was busy for some time with a 
job as a district administrator for a 
chemical company and being a wife 
and mother to three children. With 
her children grown, and after her 
husband passed away, Yvette got her 
real estate license. Thinking of the 
fees she paid to obtain it, she decided 
to take three weeks off to see what it 
was like to sell a house. During those 
three weeks, Yvette wrote six purchase 
agreements. When her first commission 
check arrived, Yvette knew she would be 
committed to being a REALTOR.
 
Yvette works five to six days a week and her 
days begin before sunrise. “I would tell anyone 
that I’m training on my team, if you wake up at 
eight in the morning and think that you’re going to 
have a successful day, then you’re already behind the curve 
ball. That’s when your phone begins to ring, and that’s when 
the day goes however your day’s going to go.”

Yvette’s day begins by deciding what her day will be like. She writes 
affirmations and desires and practices gratitude for “people who 
will be put in my path,” be they “new buyers, new sellers, or folks 
who have questions about real estate.”  The day begins with a sense 
of excited anticipation that Yvette will be able to serve others. “I 
love to help people,” she said, “even if it’s my competition.”
 
Yvette works with Latter & Blum agency with 3700 other 
REALTORs® in her region. She has been two years a Platinum 
Producer in that agency with a lifetime volume of about $20,000,000. 

By Brian Amend

Photos by Ace Sylvester

career moves

“I’VE BEEN TOLD THAT I MAKE IT LOOK 

TOO EASY.”

 

SINCE GETTING INTO REAL ESTATE 

ALMOST FOUR YEARS AGO, YVETTE 

GRIFFIN HAS ENJOYED A LEVEL 

OF SUCCESS THAT COULD LEAD 

SOMEONE TO BELIEVE THAT SELLING 

REAL ESTATE IS EASIER THAN IT IS. “A 

MISCONCEPTION IS THAT WE BARELY 

WORK, THAT WE PUT A SIGN IN THE 

YARD AND PICK UP A CHECK.”

She is the exclusive listing agent for the award-win-
ning custom builder Rabalais Homes as well as the 
Village of Conway. Yvette has been nominated by the 
Greater Baton Rouge Association of REALTORs for 
the Rising Star Award and has been in the top 100 
Latter & Blum producers in her region. This region 
encompasses Louisiana, Mississippi, and a small por-
tion of the State of Texas.
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NOT ABOUT YOU

Yvette’s advice for REALTORs® just 
starting out is to believe in themselves and 

make their business about others: “If their 
business is ever about themselves, they won’t be 

successful. This business is about others.” Also, she 
advises anyone considering the field to be mindful that it 

requires “hard work, determination, commitment, perseverance, 
and most all love for other people.”

Regarding challenges, she has had to overcome being a 
REALTOR®, Yvette stated that the initial challenges were “get-
ting her name out there” and learning “how to juggle it all.” For 
this her background as a district administrator was very helpful: 
“I was organized then, and I am organized now, and I think that 
is very helpful in real estate.” She has overcome those challenges 
with aplomb, and the first person to whom Yvette sold a house 
has since become a REALTOR® herself.

When asked what she is passionate about, Yvette stated, God, 
family, and her business. All three of Yvette’s children played 
travel sports growing up, and her oldest son Jeremy, age 37, 
played single A baseball for a time. Yvette’s daughter, Bria, age 
25, coaches softball at the college level in Missouri. Her middle 
child, daughter Brittney, age 29, is married to Yvette’s son-in-
law Jourdan, and their son, Landon, age 2, who she says is “the 
absolute apple of my eye.”

Yvette with her 
grandson, Landon.

If their business 

is ever about 

themselves, they 

won’t be successful. 

This business is 

about others.
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QUALITY FENCES
AT A REASONABLE PRICE

Call today for a FREE quote! 225.788.0741
www.premierlafence.com

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

TrustedNonprofits 
Deserve 

Great 
Advertising, 

Too!

Whether you have a passion for helping 
children, animals, or some other worthy 
cause, we know your nonprofit relies on 
donors and volunteers to ensure day-to-
day operations run smoothly. 

Google Ad Grants is an advertising 
program designed specifically for 
nonprofits like yours. The program 
harnesses the power of Google’s precise 
location and interest targeting to put your 
organization directly in front of people 
looking to get involved with local causes. 

GOOGLE AD GRANTS OFFERS A 

VARIETY OF BENEFITS, INCLUDING:

• More visitors to your website 
or landing page.
• Greater online visibility for 
your nonprofit.
• Increased traffic to online 
donations, volunteer sign-ups, 
and event information! 

Ready for the best part? Each 
qualifying nonprofit has access to up to 
$10,000 per month in free search ads 
shown on Google.

SO HOW DOES IT WORK?  
Google Ad Grants is designed to help 
nonprofits of all sizes, so you can 
benefit whether you are a national 
organization or just starting out. 
Your nonprofit must be recognized 
by the IRS as a tax-exempt 501(c)(3) 
organization and have a high-quality 
website to qualify for Google Ad Grants.

NEXT STEPS  
If you think your organization could 
benefit from Google Ad Grants, head to 
our website at hyportdigital.com/grants 
for more information. Our team will 
connect with you and handle all the ad 
setup and management so you can stay 
focused on changing the world! 
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Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

Not the Biggest, Just the Best
Denham Springs
1111 South Range Ave. Reina Building
Denham Springs, LA 70726

www.ptitleinc.com • (225) 665-5600

Brooke Stevens
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Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Your
Louisiana
Mortgage
Solution

*with all closed transactions for Veterans, Doctors, Nurses,
Emergency Professionals and Teachers. Limit of $650.00

LA Lending Offers
FREE APPRAISALS For
All First Responders* 

Chasity Graff
Mortgage Broker/Owner

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638
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partner spotlight

C LOS E  W I T H

COMMERCE TITLE

By Molly Cobane

Photos by Ace Sylvester

IN REAL ESTATE, NO TWO DEALS ARE EVER 

THE SAME. EACH TRANSACTION IS DYNAMIC, 

MULTIFACETED AND EVER-CHANGING. 

Nobody understands this concept more than the 
talented and highly qualified team at Commerce 
Title, who work tirelessly day in and day out to 
make every step of each transaction seamless from 
start to close.

Commerce Title is headed by Niki Beeson and 
Calvert Stone. Both are licensed attorneys and have 
each dedicatedly served the company for over 20 
years. “We are title closing attorneys, but we also 
run the business side of things,” Calvert explained. 
Commerce Title has over 50 employees that the 
pair oversees, along with assisting on transactions, 
conducting closings and more.

TEST OF TIME

Both Niki and Calvert have spent nearly their entire 
career at Commerce; Calvert started as a runner 
in college and ultimately accepted a job at the 
company shortly after graduating. Niki worked at a 
small business litigation firm for a handful of years 
after law school before joining the Commerce team.

Niki and Calvert aren’t the only ones who have 
served decades-long tenures at Commerce Title. 
“We have several other team members who have 
been with us a long time and have built similarly 
strong relationships within our real estate commu-
nity as well,” Niki shared.

CONFIDENCE
“Justin Savoie, our production manager who 
oversees all of our closings, just had his 20th 
anniversary with us. Our abstractor, Carol Davis, 
has been with us for nearly 30 years, and Julie 
Racca, one of our pre-closers, has also been with 
us over 20 years,” she continued. “Julie has a large 
book of business with individuals who only want 
to work with her.”

BUILDING CONNECTIONS

Commerce Title is a business built on relation-
ships. “Our entire business and culture are based 
on personal relationships. It’s only natural that that 
relationship extends to the business relationship,” 
Niki stated. “We’re interested in these people as 
humans, their interests and their hobbies, what 
makes them tick because that helps us figure out 
how to best serve them and their clients.”

One of the ways Commerce Title maintains such 
relationships is unmatched accessibility. Team 
members are always reachable and ready to help. 
“We are extremely accessible, whether it be through 
phone or email,” Calvert said. “Regardless of the 
time, we take each phone call and answer them to 
the best that we can to help with the transaction.”

Another way Commerce invests in its agent rela-
tionships is through providing continuing education 
on a variety of topics specific to agents’ roles in 
the title process. “We know they are not lawyers, 
but we provide them with just enough education to 
know when they need to ask questions or get more 
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GIVING BACK

The team at Commerce is passionate about giving 
back to the community. Calvert is on the board 
of directors for the local branch of Habitat for 
Humanity. “We recently started handling the clos-
ings for the organization as well, and it’s so reward-
ing to be a part of that and see all of the people who 
are involved to make it happen,” he shared.

“We do the closings for St. Jude Dream Home 
Giveaway, too,” Niki added. “That’s also very 
rewarding to see a lucky buyer win the home and 
all of the proceeds go to St. Jude, which is such an 
excellent organization. We are very blessed to 
be a part of both of those.”

“Service and professionalism are the 
two main mantras we adhere to,” Niki 
expressed. “We always want to provide 
the best service — taking every call, 
responding to emails, providing really 
professional and experienced advice. We 
hope that in providing that value, people 
will feel confident closing with us and 
know that they are in good hands.”

information before 
moving on in a transac-
tion,” Niki explained.

“It makes the agents 
look really educated in 
the eyes of their clients 
and makes the trans-
action smoother as a 
whole,” she continued. 
“We have to be approved 
and licensed by the real 
estate commission to 
do it, which is a pretty 
involved process,” 
Calvert added. “It is 
something extra that we 
do to give back to our agent partners.”

ABOVE THE REST

Commerce Title’s size of staff, 
including its own team of in-house 
abstractors, allows for a greater and 
faster level of service. “Our abstrac-
tors really help us stand out because 
the majority of our competitors have 
to outsource that work. It really 
cuts down the turnaround time on 
title work,” Calvert noted. “We can 
answer questions or have access to 
data much quicker since we don’t 
have to pay a third party to get it.”

“We also have 10 title attorneys on 
staff who conduct all of our closings, 
whereas many of our competitors just 
use notaries,” Niki mentioned. “This 
also means we are more than ade-
quately staffed. At a smaller company, 
when someone goes on vacation, there 
is little or no backup. We continue to 
operate at a high level even in busy 
travel times, like summer.”

O U R  E N T I R E  B U S I N E S S  A N D 
C U LT U R E  A R E  B AS E D  O N 

P E R S O N A L  R E L AT I O N S H I P S . 



32 • September 2022 Baton Rouge Real Producers • 33@realproducers realproducersmag.com

cover story

CONSISTENCY IS KEY

By Molly Cobane

Photos by Ace Sylvester
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Matt grew up on a sugarcane farm in 
Donaldsonville, LA, about 30 miles 
downriver from Baton Rouge. “It’s 
pretty much small town USA,” Matt 
said. He attended LSU, where he 
studied business administration, and 
has been a Baton Rouge resident ever 
since. He met his wife, Amanda, at LSU 
and together, they have three sons, 
Ethan (15), Hayes (12) and Lucas (10).

Confidence Through Consistency 

Matt became a full-time agent in 
2002. “It was hard at first,” Matt 
recalled. “I had never bought a house 
and knew little about the process. I 
didn’t even know what I didn’t know!” 
Another challenge Matt faced as a 
new agent was his age. “I was 22 
at the time, but I probably looked 
like I was 15,” he joked. “I had no 
confidence. I was so intimidated to 
approach any conversation where I 
thought I might stumble. Now I have 
the confidence to say I either know 
the answer or know where I can find 
the answer.”

Initially, Matt made up for his lack 
of experience by showing up consis-
tently and surrounding himself with 
the right people. “I treated it like a 
normal job. I was in the office daily, 
sometimes with nothing to do,” he 
recalled. “But I was always immersed 
in the office, engaging with agents 
who were producing, and soon there 
were scraps falling into my lap. My 
first deal was a $5,000 house; it was 
a deal from a veteran agent that they 
didn’t want to fool with. The experi-
ence proved to be far more valuable 
than the money I earned.”

WW H E N  M AT T  N O E L  G R A D UAT E D  F R O M  C O L L E G E  A N D 

B E G A N  E X P L O R I N G  C A R E E R  O P T I O N S ,  H E  F O U N D 

H I M S E L F  AT  A  C R O S S R OA D S .  T W O  O F  H I S  U N C L E S ,  B O T H 

M O R T G AG E  B R O K E R S ,  E N C O U R AG E D  H I M  T O  C O N S I D E R 

A P P R A I S I N G ,  B U T  H E  A L S O  H A D  A N  I N T E R E S T  I N  R E A L 

E S TAT E ,  S O  H E  T O O K  B O T H  C O U R S E S .  U LT I M AT E LY, 

M AT T  C H O S E  T H E  R E A L  E S TAT E  PAT H ,  A  D E C I S I O N  T H AT 

P R O V E D  T O  B E  A  W I S E  M O V E  A N D  O N E  T H AT  H A S  S I N C E 

L E D  T O  A  T H R I V I N G ,  M U LT I - D I M E N S I O N A L  C A R E E R .
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A Multifaceted 

Approach

Matt connected 
with a local builder 
two years in which 
immersed him in 
a new facet of the 
industry. As his 
career has expanded, 
Matt’s multifaceted 
abilities have only 
increased. “I’ve done 
land deals, some 
commercial deals 
each year, leases, 
rentals, new con-
struction, investment 
property, as well as 
consulting work for a 
barge company leas-
ing and purchasing 

ASCENSION CATHOLIC 1998 

“I graduated with 55 people, 
and most of us were together 
from kindergarten through 
12th grade.  Growing 
together through those 
years created a pretty unique 
bond between us.  We were 
like family, and I consider many 
of them good friends to this 
day.  I remember it being tough 
to move on to college and 
away from that group, 
which was all I had known 
prior to then.”

property along the Mississippi River,” he shared. 
“The more deals I did, the easier it became to walk 
into a situation or meeting and not be worried I was 
going to get stumped. It has made me a very well-
rounded agent and enhanced my credibility.”

Over the years, Matt became heavily involved in 
investment properties on both the agent side and as 
a consumer. “It sets me apart as an agent when deal-
ing with an investor client while also being an inves-
tor myself,” he shared. “The average person sits 
at the closing table only a handful of times in their 
lifetime. I’ve sat in both the buyer and seller seat at 
the closing table exponentially more than that, so, 
from an experience standpoint, I am able to relate a 
lot more to what my clients are going through.”

Investing in the Future

First-hand experience helps Matt provide value to 
his clients. “I have a portfolio of rental properties, 
and I have a spiel that I share on how I gauge an 
investment property and if it’s worth pursuing,” he 
said. “I can tell a consumer that I’ve helped many 
people get into the rental property game but have 

also been doing it myself many years, 
and that gives me a whole new level 
of expertise.”

Matt’s best investing advice is to stay 
neutral. “Before I dive into negotia-
tions, I get married to a number,” he 
shared wisely. “There’s no emotion. 
It’s all math. It’s important to keep 
the mindset that it’s strictly business 
and numbers.” He also discussed the 
importance of investing as a financial 
asset. “It’s lucrative, and it snowballs 
over time. It will be part of my retire-
ment and something I can pass along 
to my kids.” 

Family and Fun

Matt is an avid reader who enjoys a 
wide variety of genres, and you’ll typi-
cally find him listening to an audio-

book when he is driving or working out. He and 
Amanda also spend a lot of time supporting their 
sons’ various sports and hobbies. “Sometimes, the 
end of the day is like a chess match trying to figure 
out who is picking who up,” he laughed.

He also makes time for community involvement. 
“Our company works with Pat’s Coats for Kids, so 
with each deal I complete, I donate money for a 
coat,” he said. “I also sit on the advisory commit-
tee and athletic association at St. George School. 
I am on the board of directors for Louisiana USA 
Federal Credit Union and the advisory committee 
for Landmark Bank.”

Showing Up

Ultimately, Matt attributes much of his lasting 
success to consistency — a habit he built early 
in his career that continues to pay off. “I tell new 
agents how important it is to show up. Still to 
this day, I go to the office daily,” he stated. “It’s so 
important to have that routine. When I go to the 

office, it’s like an athlete putting on a uniform; it’s 

time to work and get focused. This practice has 

helped me get to where I am today.”
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Grill Cleaning • Vent Hood Cleaning
Grill Repair • Granite Cleaning & Resealing

Stainless Steel Backsplash

 833-Grill Pro
(833-474-5577)

GrillPro360.com

TRUST
THE
PROS

The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973

“Experience the Difference”“Experience the Difference”

Meet Our Team

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

Leighane Haydel

Cathi Hoffpauir Chad Kelly Christian Inchausty

Keith Covington Nicole Johnson

Shara Caballero Sonya Shows Traci Roy Adams
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ALWAYS SCORES A
TOUCHDOWN WHEN HELPING

YOU CLOSE YOUR DEAL!!

A title company backed by a full-service law firm
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Offices in Baton Rouge & Houma 

10101 Siegen Ln  | Bldg 4 Suite A 
Baton Rouge, LA 70810 
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special feature

G U E S S  W H O ?

SCHOOL DAYS
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rising star

Let’s Geaux Home

RONNIE RONNIE 
WHITEWHITE

By Ruth Gnirk

Photos by Ace Sylvester

Ronnie White started his own successful fence business 
at age 19 and served his community faithfully for 15 years. 
He transitioned from employer to employee, working in the 
health and safety field for seven years before entering into 
the world of real estate in 2020. Ronnie has a great business 
mind, but desires personal connection with each client. 
He ensures his clients feel comfortable in the real estate 
transaction, and keeps them informed every step of the way. 
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Foundation

Like many pre-teens, Ronnie had mowed lawns when he 
was younger. He was very passionate about serving others 
through entrepreneurship, so after graduating from high school 
he enrolled as a business major at Southeastern Louisiana 
University. He had a deep desire to be something more than an 
employee. This drive inspired him to create his own business, 
Southern Fence of Louisiana, LLC at the age of 19. 

“I knew that my determination would be my success. The first 
few years were difficult, but I never doubted that I would make 
this business work. I welcomed and enjoyed the challenge of fig-
uring out the advertising side of things, and within two years we 
were full speed ahead! I am proud of the work that my Southern 
Fence team and I did in our community for 15 years.”

When Ronnie’s family dynamics changed, he contacted a 
REALTOR® with whom he had a good working relationship. 
Ronnie had no idea that his connection with Darren James would 
have a ripple effect in his life. Darren not only sold Ronnie’s 
house, but he sold Ronnie’s dad’s house. Less than a decade later, 
Darren would become Ronnie’s mentor, as well. 

Ronnie finished his last fence and accepted a position with reg-
ular hours and affordable insurance options. He started working 

at CB&I, now known as The Shaw Group. Although he 
began at an entry- level safety position, he became a 
supervisor his first year there, and was promoted to 
manager in his second year. 

In February 2020, Covid began to dominate most peo-
ple’s conversations and affect job security. As Ronnie 
watched the facility lay off over 300 employees, he 
began to pray for God to take care of his family as he 
knew it was possible that he could become unemployed. 

Geauxing Home

Watching his wife Amanda’s success as a new REALTOR® 
inspired Ronnie. He loved hearing her excitement about 
her interaction with clients. In March, Ronnie began his 
journey through real estate school. Because of Covid, 
licensure testing was postponed, and the earliest exam 
date he could secure was July 17, 2020. 

On July 15, 2020, Ronnie received a call from the HR 
department, informing him of his layoff. God had pre-
pared his mind and heart, and Ronnie was confident that 
God was providing the answer. Two days later, Ronnie 
became a REALTOR®. 

After passing the real estate exam, he reached out to his 
old colleague, Darren James. Darren was receptive and 
excited to mentor Ronnie. This began the journey that 
would become God’s calling for Ronnie’s life. He learned 
as much as he could so he could educate, advise, and 
inform clients about the process, the law, and the con-
tract so they would feel comfortable in making decisions 
and have realistic expectations. 

One day Ronnie went to show a house for Amanda. The 
clients shared their dreams and their fears, and after lis-
tening for a time, Ronnie spontaneously offered to pray 
with them. They were visibly relieved, and accepted his 
offer with gratitude. Ronnie was able to pray with his 
next few clients as well, and he realized that this was 
not a job that would provide for his family, this was a 
way to impact many families. This was his calling. 

“Do what you love to do and what God leads you to do,” 
Ronnie smiled. “That will create a happiness that no 
amount of money, or anything else of this world, could 
ever give you.”

Forward-Thinking

“I have an advantage,” reflected Ronnie, “because I have 
been the employer and the employee. I know how hard 
it is to create and keep a team. I brought insight and was 
a great contributor for my previous employer, and was 

willing to be wherever God wanted me. I am glad He called me 
into real estate! Now I can bring my insights and contributions to 
my clients and fellow agents.” 

For Ronnie, real estate isn’t about houses. It is about helping peo-
ple enjoy life with their family, and being there to educate, advise, 
and encourage. It is about helping them in whatever way they need 
to be helped, and connecting with them throughout the process so 
they never feel alone. Ronnie knows that this is how God wants 
him to impact families in the community, and is glad that he can 
love what he is doing while he provides for his own family. 

He is intentional about investing in his wife and children and 
enjoying life with them. Because of the flexible schedule that he 
and Amanda have, their family has been able to create wonderful 
memories together simply by enjoying daily activities, like riding 
the golf cart and feeding the fish in the pond. They also love fun, 
spontaneous things like bowling or going to the movies. This 
summer they created special memories by taking a river trip with 
the extended family.

“I work hard to ensure my clients know I am here, and I am 
always available,” Ronnie noted. “I want them to feel comfortable 
with the process and understand their options. I am here to help 
them dream big and build their faith. There were times in my 
life where I was praying and didn’t realize that God was already 
answering my prayer. And now He is using me to help other peo-
ple find their answers to prayer.”
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(225) 281-6037
Magnoliaplumbing@yahoo.com
P.O Box 83217 • Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

We're Baton Rouge's Home Plumbing Experts! 

Hurricane Season Isn't Over Yet
Get your roof inspected today!

(225)315-7040
hautedesign@cox.net

    @angiebwilson.hautehomes        @_hautestu
_/    @angiebwilson.hautehomes        @_hautestu
_/

angie b wilsonangie b wilson
haute homes llc

interior design . staging
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(225) 387-5328 
666 Chippewa St 
Baton Rouge, LA 

www.gngonzales.com

ATVs • Motorcycles • Dirt Bikes • Generators

When It Comes To Power Equipment, 

We’ve Got You Covered! 

Our selection of generators includes top brands 
such as Honda and Yamaha! 

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales, 

conveniently located in Baton Rouge, LA is 
ready to become your one stop shop for all 

your Power Equipment needs!

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

A GIVING PROGRAM BY

Thanks to the businesses within these pages, our Area Directors, and readers like you, we’re able to break the chains of this horrible reality.

Did you know there are more victims 
held against their will today than ever 
before? That’s why The N2 Company – 
the company behind this publication 
and 850+ others like it – is financially 
committed to end human trafficking. 

FOR EVERY AD WE SELL, 
N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES 
FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.
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Let the Redstick 
Financial team put

our combined
23 years’ experience

in residential mortgage 
lending to work

for you!

11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

www.redstickfinancial.com
@redstickfinancialGEAUX LOCAL. GEAUX REDSTICK.

Ryan Mott, Broker/President
NMLS#876641

Sheridan Fay, Broker/Owner
NMLS#1967817

Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

IF YOUR HOUSE
NEEDS A LIFT,
CALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES  |  (225) 414-6312

SWIFTPAINTINGLLC.COM

Matthew
Johnson
O W N E R

www.supercleansoftwash.com          225-470-0080

Soft Wash • Roof Washing • Pressure Washing
Serving Baton Rouge & Surrounding Areas

Ask About Our Realtor Services

Before
Before

After
After
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225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM

H E A T I N G  &  A I R

Enjoy the Comfort of Your Home,
No Matter the Season

Enjoy the Comfort of Your Home,
No Matter the Season

504.228.8680
www.sphomeinspectionsllc.com

Serving the Greater Baton Rouge area

“YOU‘RE NOT JUST BUYING AN 
INSPECTION. YOU’RE GAINING

PEACE OF MIND ABOUT A MAJOR 
INVESTMENT IN YOUR FUTURE”

– RYAN SMITH, OWNER & INSPECTOR

HOME
INSPECTIONS

BUILT ON INTEGRITY, 
HONESTY AND 
EXCELLENCE

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Aundrea Allen
Independent Insurance Agent

Don’t worry…
the SafeSource
Insurance Team is
here with solutions!

LA insurance
market have
your head
spinning???

NAME: Stephen Couvillion
BROKERAGE: Keller Williams Realty First Choice 
The Couv Group
YEARS IN REAL ESTATE: Five and a half
MONTH FEATURED IN BRRP: November 2020

DO YOU REMEMBER HOW IT FELT TO BE CHOSEN AS THE 

RISING STAR FOR BATON ROUGE REAL PRODUCERS? 

TELL US ABOUT IT!

Getting chosen as the Rising Star was a huge 
moment in my career. It was really the start of my 
name getting out more in the real estate commu-
nity. Up to that point, I was growing and building 
a decent business, but it was very much under the 
radar. Getting recognized in the magazine was 
truly a goal of mine as soon as Gina brought Real 
Producers to Baton Rouge and I saw the first issue.

WHAT IS THE BIGGEST CHANGE(S) FOR YOU SINCE THAT 

FEATURE ARTICLE?

The biggest change I’ve had since I was the Rising 
Star has been starting my own team, The Couv 
Group. When I was the Rising Star, it was just me; 
now, it’s a whole team of us. The goals I had back 
then can’t even be compared to what we are work-
ing towards today.

HAVE THERE BEEN ANY CHALLENGES YOU’VE HAD TO 

OVERCOME? AND HOW DID YOU OVERCOME THEM?

The biggest challenge has been learning how to 
lead a team of people, not just sell houses anymore. 
The skills needed to build a real estate group, be a 
good employer and lead/coach others are totally 
different from the skills needed to be a successful 
REALTOR®. It’s been a huge learning curve, but 
I’ve found more fulfillment from leading the team 
than I ever could’ve just being a solo agent. I’m still 
working through these things; I don’t think I’ll ever 

“arrive” at a place 
where I don’t have 
to keep working on 
improving leader-
ship skills and our 
culture. But I’ve 
made progress daily 
through the books I 
read, seeking advice 
from those who have 
done what I’m doing 
and lots of prayer.

BRAG ABOUT IT! TELL US ABOUT YOUR GROWTH OVER THE PAST TWO YEARS!

When I was the Rising Star, I sold 63 houses for $12 million in volume 
that year. The next year I sold 71 houses for $18 million in volume solo 
and also started The Couv Group halfway through the year. This year 
we currently have four agents (adding a couple more within the next 
month) and three administrative staff members. We’re on track to 
close $30-plus million in volume as a team by year’s end.

HAVE YOU DISCOVERED ANY NEW BOOKS OR MOVIES OR MUSIC OR LOCAL HOT 

SPOTS WE NEED TO KNOW ABOUT?

I’m a book junkie, so I can rattle off a few.
For leadership: I Love it Here, The Dream Manager, 
Who Not How, Multipliers. 
Self-development: The Gap and the Gain, At Your Best.
Real estate: Shift. Especially in today’s changing market, 
this book is a must-read!

WHERE DO YOU SEE YOURSELF IN FIVE YEARS?

I see The Couv Group being one of the top teams in all of Louisiana 
in terms of sales volume and GCI. But more importantly, a thriving 
culture, family and an impact much bigger than just real estate. I plan to 
build a place where agents of ALL levels can come and find a win/win by 
joining us and continue to grow their business. I also plan to dive much 
further into the real estate investing space. I’d like to add an investing 
layer to the group so we won’t just focus on traditional real estate.

W H E R E  A R E  T H EY

STEPHEN COUVILLION

NOW?
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“ I think…therefore I Am” -Sir Isaac Newton

Professional Photography • Content Creation

Brand Strategy • Videography

601-807-8292

andysylvester93@gmail.com

Lordemizfit.com 

@Lordemizfit 




