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John Beckman Messina Hamlin
Dire: of Residential Real Est: Real Estate Sales Manager
316.651.5164 316.558.5058

NMLS #241875 NMLS #320780

| Malorie McGaffin

Sr. Mortgage Loan Originator

West Maple Branch
316.734.9409
malorie.mcgaffin@meritrustcu.org
NMLS #488627

Trick-or-treat yo’self (and your clients) to
Meritrust’s common sense approach to home
loans. Our loan officers hold decades of

Beth Lindsey experience, which can help ease any spooky
B g odtavn feelings. Give us a call or grab a broomstick and

beth.lindsey@meritrustcu.org
NMLS #2000068

fly in for a fang-tastic home buying experience.

Witching you a spooktacular
Halloween from all of us at Meritrust!

Stephame Davis
Sr. Mortgage Loan Originator
South Oliver Branch EQUAL HOUSING

Stephanie davis@meritrustcu Subject to approval. LENDER

NMLS #807315

MeritrustHomeLoans.org

. =
e N | Learn more about the Eﬂili’..E

.

Meritrust Difference.

r 3

Gabe McKeever
Mortgage Loan Originator

Derby Branch

316.252.8030
be.mckeever@meritrustcu Lorg

NMLS #680676

john.beckman@meritrustcu.org messina.hamlin@meritrustcu.org

Wassa Steward t
Murtgage Loan Originator

E2ist Branch

esaa.stewar
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KiaGilmore

Mbrtgage Loan Originator

We Know That Your Time Matters

o — We will be able to look at your projects
typically within 24 hours of notice.

GUARDIAN You Name It - We Fix It

Any projects that may consist of the exterior
ROOFING & CONSTRUCGTION of your clients homes: Roofing, Siding,
Windows, Gutters, Decks, Etc.

s ROOFING = SIDING « WINDOWS

LEM1842699

S 316.302.4100 A WINNING TEAM MEMBER

GuardianRoofingLLC.com



MEET THE WICHITA REAL PRODUCERS TEAM

H=TPEL =

Samantha Lucciarini Andrea Hoffman Tara Terhune Jennifer Ruggles I ‘ I I N S U RA N ‘ E G R O U P
Owner/Publisher Ad Strategist

” HEALTH|HOME|AUTO
.

Content Coordinator Photographer
316-258-4855

Kelly Remacle Dave Danielson Allie Henwood
Photographer Writer Stylist

}JS MORTGAGE

O RPORATLT QN

DON'T LET A= US MOR
THE MARKET SR

FRIGHTEN

%

Home Values Have

INCREASED

et us Perform a Free Insurance Evaluation for Your
Clients to Make Sure Their Coverage is Up-To-Date
Will King | Branch Manager/Loan Officer B O LS DRSS 405, il St . et XS 70 Ko L Mo
W LS #a50176 e gt o o o = L ' & & & & GBI Accreoimo
'::!‘-f Ofﬂce: (3 ’I 6) 665_7343 | Ce| | : (3 '] 6) 3’] 2_2936 Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to B'E'B BUSINESS

lend. Corporate Office (NMLS 1D#3901): 201 Old Country Road, Suite 140, Melville, NY 11747;

ks|oanman@usmortgage_com | kansasloanman.com (B00)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044. 9435 E Central Ave, chhlta KS 67206 Over 100 5-Star Google Reviews

YOU {

Let's Carve Out the
Best Loan for Your Client

4 . October 2022



PERFECTION BUILDERS WICHITA, KS LOCATIONS:

RESORT-STYLE COMMUNITY LIVING
Our resort-style amenities allow residents to spend a day relaxing

...........

or host guests for a fun afternoon.
» located nearby everyday attractions

such as grocery stores & easy to commute roads

Treescaped Neighborhoods
Heated Salt Water Pools
Community Clubhouse
Fitness Center

Pickle Ball Courts

Walking Paths

m—
i R e

|
E‘H ﬂ-gw-rwhu_ I

SAFE & COMFORTABLE
Feel at home with our semi-customizable floor plans and features

to fit your needs.
* 15+ Semi-Customizable Floor Plans,

Including Single Floor Options

Energy Efficient

Natural Lighting

Wide Door Frames

Built-in Concrete Storm Shelters
Lawn Care Maintenance
Exterior Home Maintenance

SALES OFFICES & MODELS OPEN e g g S
TOUR SUNDAY THROUGH MONDAY 1-5PM e FE




8 - October 2022

12

Preferred
Partners

30

Featured
Agent:
Dana
Sawicki

48

Rising
Star:
Martavious
Irving

TABLE OF

N T

ENTS

16

Meet The
Community

36

Celebrating
Leaders:
Jon Quincy

Producers:
Rick
Hopper

26

Ask The
Expert:

7
4 ' F Texturite

42

Partner

Spotlight:

Kansas
Secured
Title

Daniel
Gutierrez

If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Loan options for your needs
to buy, build or borrow

Peggy Pepper Alejandra Gomez Jessica Smith
Mortgage Loan Officer CRA Mortgage Loan Officer Mortgage Loan Officer
316.448.4402 316.768.5525 316.320.3472
peggy.pepper@usbank.com alejandra.gomez@usbank.com jessica.smith3@usbank.com
NMLS # 938242 NMLS # 222758 NMLS # 2167974

Habla Espaiiol

Steve Farmer
Mortgage Sales Manager

Beth Perigo

Mortgage Loan Officer

316.768.5528 316.448.4398
beth.perigo@usbank.com steve.farmer@usbank.com
NMLS # 2135716 NMLS # 492459

801 E. Douglas Street | 2nd Floor | Wichita, KS 67202

[(Ebank

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available in all states for all loan amounts. Interest rates and program terms are subject to
anmene change without notice Visit usbank.com to learn more about U.S. Bank products and services. Mortgage, home equity and credit products are offered by U.S. Bank National
LENDER Association. Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2021 U.S. Bank 398103c¢ 2/22

&) Fpederik

PLUMBING HEATING & AIR CONDITIONING

‘Wichita's Trusted Plumbing, {1k
‘Heating & Air Conditioning  f{ilil
Company for ‘Over a Century!

316.262.FRED
icalledfred.com

Wichita Real Producers - 9



) OVER YOUR COMPLETED INSPECTION SHEET

- -

EY REALTORS!  "Ciicir's 1o e cLosing TabE |

P

A&l

YOUR “"ONE-STOP SHOP” STEEL BUILDING SERVICES FOR
FOR ALL REPAIR REQUESTS YOUR EVERY STORAGE NEED
Roofing, LLC | 367215799 f METAL BUILDINGS | 316-260-5727 f
CONCRETE * DRIVEWAY * SIDEWALKS * HVAC * ELECTRICIANS e« SEWER LINE CHECKS S

= A+ A+ Rated Member of the BBB since 1997
HORSE ARENAS * PLUMBING * AIRPLANE HANGARS * SIDINGWINDOWS ¢ GUTTERING el USNESS f

CARPORTS * PATIO COVERS * AWNINGS * STEEL BUILDINGS ¢ GFCI'S Serving Wichita, El Dorado, and Wellington, KS



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ARCHITECT/BUILDER
Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BANKING - MORTGAGE
Fidelity Bank
fidelitybank.com

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/
REPAIRS/CLEANING
Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

Schellenberg Development
schellenberg
development.com

CEILING REMOVAL/REPAIR
Texturite

(316) 393-0836
texturite.com

CLEANING & RESTORATION
Good To Be Clean

(316) 320-6767
goodtobeclean.com

CLEANING SERVICES
Green Clean ICT

(316) 727-6582
greencleanict.com

12 - October 2022

CLEANING/MAKE READY

First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

First Impressions
SMART Clean

(316) 522-8795
www.fismartclean.com/

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-16M1
goasb.com

CREDIT REPAIR/
CONSULTING

Credit Score Advocates
(316) 444-5333

creditscoreadvocates.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-7511

DIRTWORK

C3 Skidsteer Services LLC

(316) 295-6626
www.facebook.com/
C3SkidsteerServicesLLC

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

GARAGE DOOR SERVICE &
INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE

No Nonsense Healthcare Ninja
Chad Beisel

(785) 766-1584
nononsensehealthcare
ninja.com

HEALTH/HOME/AUTO
INSURANCE

ICT Insurance Group
(316) 440-61M1
ictinsurance.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS

Grace Peterson Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Heartland Credit Union
Michael Lorimor
(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

LANDSCAPE DESIGN

& SERVICE

Total Landscape Solutions
Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs

(316) 990-9990
ksvahomeloans.com

Gateway Mortgage Group
gatewayloan.com/kandi-jones

Kanza Bank
(316) 636-5821
kanzabank.com

Meritrust Credit Union

meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006
bncnationalbank.com/wichita

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE BROKER:
RESIDENTIAL /COMMERCIAL
JR Mortgage Group

(316) 409-5569

MORTGAGE LENDER
Flatbranch

Aaron Clark

(316) 573-3996
fbhl.com

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS / PACKING SERVICES
Two Men And A Truck

Garret Petetman

(316) 558-5588
twomenwichita.com

Two Men And A Truck
Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

Kelly Remacle Photography
(816) 803-5061

PLUMBING/HVAC

Frederick Plumbing Heating &
Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA - DESIGN/BUILD
Shocker Pools

Doug Baker

(316) 260-4717
shockerpools.com

REAL ESTATE PHOTOGRAPHY /
VIDEOGRAPHY

Signature Real Estate Media
(316) 670-0658
signaturerealestatemedia.com

ROOFING

Mighty Dog Roofing-Wichita

(316) 320-3686
mightydogroofing.com/wichita-ks

ROOFING & CONSTRUCTION
A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing and Construction

(316) 302-4100
guardianroofingks.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

WELL/LAGOON/SEPTIC
INSPECTIONS

First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

-

v BNC

uph‘ National Bank
MORTGAGE LENDERS

LOW RATES &
EXCEPTIONAL

SERVICE

Why Choose BNC

New Look

We might have a fresh new
look but it's still the same

Office: 316-773-9500

Address: 8558 W 21st Wichita, KS 67205
Website: bncnationalbank.com/wichita

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking
technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy
their dream home. BNC offers mortgage solutions o meet every person’s needs.

B B D

Low Rates
Because of our commitment to
customers we offer low rates
great team. that are hard to beat. than ever.

Technology

We offer high-tech solutions
that make applying easier

&y Memoerrorc
and s not an a
ey

FDIE  NMLS # 418467

Wichita Real Producers - 13



Does Your Client Need to =
Improve Their Credit Score?
Building Credit Through Education

(I \ CREDIT SCORE
‘dj HELI;IAI\\ICE)Y\(/)S)E\S:E'I\?\LIIEES%ORE _i_b__.‘J}

Benefits of Joining |

e Clients Receive a Free Credit Review

« Track Your Client and Build Your Pipeline = =

» Cost-Efficient Offers that Report to P
Credit Reporting Agencies Fast! '

KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

FAST, SECURE, RELIABLE SERVICE

Title Insurance

Title Reports

Escrow

Lot & New Construction Closings
Purchase & Refinance Closings
1031 Exchanges

L]

We offer a full range of residential and
commercial title services as well as
closing/escrow services, 1031 exchanges
and construction disbursement. We have the
tools, resources and expertise to assure
every title is sound and the closing runs
smoothly. You can put your trust in the
hands of our experienced attorneys, escrow
professionals, title examiners, abstracters,
and support personnel.

kstitle.com | 316.262.8261




MEET THE

Don Hamm and Jake Kuhiman, ICT
Insurance Group

Jan Tuttle and Wiladean Savina

Jordan Freed, Keller Williams
International

o

Braden McCurdy and Chris Highfill, Fredericks Kerry Dunn and Jason — -
Jamie Hanson, KWHP

Plumbing and HVAC Hancock, Pillar To Post

REALTOR® Mark Sudduth and Josh Counce of
Bright Light Inspections

16 - October 2022

Keith Scholfield and Mark Sudduth,
Sudduth Realty

Sungroup Real Estate and Appraisals and Will King, U.S.
Mortgage Company

Nathan Kirk, Lee Farley and Joel Doloff, At
Home Wichita Real Estate

Ben Henwood, Designers Home Gallery, and
Adam Henwood

Mark Sudduth and Josh Counce, Bright
Light Inspections

Holly Gilpin, Michelle
Crubaugh, Pam Anderson,
Patty Savage, Ivy Tidings Robert Beard, Networking Panel at RSCK

Lenny Diaz and Will King, U.S.
Samar Edenfield, ERA Mortgage Company

Wichita Real Producers - 17



REALTOR® Desiree Mesle and Andrew
Montano of R&C Real Estate Photography

] . JIH '-:'K‘

Krista and Justin Chandler and Dylan Hartnett, American
Family Insurance

Amy Feather, Pete Currin, Marie Segura,
Kelly Remacle

Chris Zachary, Zachary
Insurance, and Kelly
Remacle, Photographer

Shira Krenek of Wheat State Insurance and
REALTOR® Lori Newfer

Art Lohrengel, A&L Roofing, and Joey Krsnich, ICT
Insurance Group Laura Wasinger, KWSP

Rebecca Hoskins, ERA

18 - October 2022
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THE anncme
BEHIND THEPEA
YOU CALL HOME

0.3 1&25& 5656
10111 E21STSTN, STE 200
WICHITA. KS 67206
NMLS# 1788

A Sierm Pacific_

£2022 Slerra Fadftﬂuwtmpzm . !I'HI.SH?HEQHI % |
Folsom, CA 95630 (Tel B00-447-3364). Foc Ik!nm[‘hf«mﬂd gotd: d
CEnNDER rrl.'lrh:madrbrihndurulﬂ:whm!mﬂ?rl&ﬂnwnhﬂlbmhhuﬂlw

R e

TOTAL LANDSCAPE

e — i "\
CREATING THAT-CURB APPEAL THAT

' b
L by
e *ﬁ%ﬂﬂif‘ﬂreﬂr e
TOTAL LANDSCAPE SOLUTIONS @]
- A s B 2T R TSR ]

3 JEREMIAH :
) PeREMIAH tISW|ch|ta com

Owner 316 217 3344

Now We'll Take Them From Here...
To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan fo Gef Moving On

Your Client's Quote "
J

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Wichita Real Producers - 19



DON'T RELY ON YOUR BUYER'S IMAGINATION

BeautiFall

SALE

Up to $1000 OFf = = ik % R SCANTO JOIN
E X ] o v " J |'l|1" PROGRAM TODAY
Select Shaw Flooring
Special Financing
Available

September 29th - November 14th

ﬂ

4’43|www1a m
mﬁ' OR
:THEBESTFENBE%UMPANY

Be a super star
with your clients!

FENCE INSTALLATION « FENCE REPLACEMENT < FENCE REPAIR

a00IIN 00000

TM Fencing LLC

SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED @ e,

Offer home warranty coverage from
Old Republic Home Protection.

* Mo age limit on covered systems and appliances

* Call centers located in the US

20 - October 2022

A Good Partner
Is Hard to Find.

Partner With Experience...
A Team Offering Diversified
Solutions To Your Buyer’s
Specific Needs

MAKE PROVE IT.

Stay Informed Through Loan Process ¢ After Hours Including Weekends
10 Minute Reliable Approvals « Sense Of Urgency ¢ Fast Closings!

240 N. Rock Rd., Suite 280
Wichita, KS 67206
MORTGAGE GROUP] 316.942.8228

LOWER RATES. MAKE Us PROVE IT.

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. | MC.0001205. NMLS#323881



NOMINATE A

ISING STAR

Beyond The Deal

:-d e L
.

cormsn s el
S i S ol m"“..n.q..._n.n

F,bHINOCSA

Please send all nominations to samantha.lucciarini@n2co.com. ANY

real estate professional can nominate ANY agent to be featured.

22 - October 2022

/ /DT T &

\
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\

PHOTOGRAPHY

cheéme
team

vLmr* r

Let's Talk On Why We Should Be Partners

Aaron Clark, Senior Mortgage Banker | aclark@fbhl.com | fbhl.com
316.573.3996 | 7330 W 33rd St N, Ste 112 | Wichita, KS 67205 | NMLS: 1770738

FB NMLS: 224149 | Equal Housing Lender | A Division of Flat Branch Mortgage, Inc. | For Licensing Information, Go To: NMLSConsumerAccess.org

Wichita Real Producers - 23



Pa
S Gateway

WE VALUE OUR MILITARY
MEMBERS AND VETERANS

FoLpsof HoONOR

A proud supporter

Thank you for
your service.
R ———

Our passion for strengthening families
extends throughout our entire company

Special
Offer

and Gateway proudly stands with Folds
of Honor. Gateway honors our Military
members and Veterans by extending this

No origination
and lender fees

special offer* of waiving all origination
and lender fees (processing and
underwriting fees)

East Office West Office Derby Office
2131 N. Collective Lane 9915 W. 2lst St. 200 N. Baltimore Ave
Ste. B&C Ste.B Ste. 100

Wichita, KS, 67206 Wichita, KS 67205 Derby, KS 67037

GatewayFirst.com/Wichita-KS GatewayFirst.com/Wichita-West-KS GateFirst.com/Derby-KS

Gateway Mortgage, a division of Gateway First Bank. NMLS 7233.*May not be redeemed for cash. Discount will be applied to
and lender fees & g fees). Loan mustclose and fund with Gateway Santa Fe Mortgage Center 725.
This offer not valid with any other incentives or discounts. Borrower isresponsible for the down payment; no part of this credit can
uuuuuuuuuuu offset down payment, taxes, insurance, or appraisal. Promotion expiresjuly 31, 2021, Incentive subject to change without notice. All
SPESRTUNTY  Joans subject to program guidelines and final underwriting approval.Contact your local mortgage center for details.

BN HEARTLAND
2 I.':DI\ITRAGTII\IG
. OF KANSAS

The Trusted Leader in Renovations

DON’T JUST EARN A CLIENT,

RETAIN BUSINESS

ega/

Best In Class Quality Gifts
Branding That Lasts Forever | Quick, Secure and Easy To Reorder

AMERICAN MADE | TAX BENEFITS

Estate Repair Requests
& Investment Property ﬁ

Blaine Rodman Q>>CUTCO

Call Us Today! 316.302.4858 316.293.8701

BlaineRodman(@knivesforlife.com

Scan to Easily Schedule Your Next Bid

24 . October 2022

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

- —y e : +41
| b sk
" highly recommend Ben Henwood at Designer's Home Gallery. I first used them in a client's home that needed the entire |.
i

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer's Home Gallery ever since. | don't have to shop around; he knows what [ like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your

clients happy! If you want to impress your clients, send Ben with Designer's Home Gallery!”

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

IDAY 8:00 - soapm *~<_-_ 
9:00 - :00-.




In the ongoing mission to present
each property in its best light, there’s

no substitute for a clean, crisp look.

And that starts at the top — as in the

ceiling — in each room.

We’re honored to have John Niedens
who recently shared his expertise

with us.

John is the Owner of Texturite, a
leading company in the region when
it comes to providing high-quality,

quick-turn ceiling renovation.

“Ceilings are usually neglected. A big
reason for that is that it isn’t some-
thing that a lot of people know how to
do well,” John says.

“Refreshing a ceiling is important in

a home. The fact we can get in and
make it brand new extremely quickly
and add a lot of value to the home
means a lot. It really updates the
home to get rid of the old popcorn
texture or other textured ceilings that
don’t look right. As a result, we create

anice, crisp, clean ceiling.”

Terrific Transformation

Texturite transforms popcorn ceil-
ings as well as ceilings with other
older textures. In addition, the
company also does some flooring and

interior repairs.

26 - October 2022

X 7

Each Room’s Value Starts at the Top — with the Ceiling

“We specialize in walls and ceilings. We

can work with any ceiling,” John says.

“It takes a day or two forus todo a
house, and one of the things that our
clients appreciate about working with
us is the fact that they don’t need to
move furniture. My entire family has
been in construction, and we devel-
oped this process and specialized it
and have been honing it.”

Team Pride

Success is definitely a team activity.
John is proud of his two team mem-
bers who work with him to transform
spaces and add real value to their

clients’ properties.

“It’s very rewarding being able to
transform a home and having them
showing their appreciation,” he says.
“We have a lot of really good cus-
tomers ... taking something older and

making it look new.”

Streamlined Quality

Those who have partnered with
John and Texturite appreciate the
streamlined process that John and

his team provide.

“We make it extremely simple. There
are a lot of people who want to remodel
a ceiling and get in over their heads.

If we say we’re going to show up, we
show up that day,” he points out.

islEE

“We have been doing this for so
long that we know how to sched-
ule. Sometimes we can meet clients
during the home inspection and
then come in schedule things to get
taken care of right after the closing
... we start at the top and work down
through the house.”

Family Time
Away from work, John looks forward
to time spent with his family, includ-

ing his wife and their 4-year-old son.

In their free time, John and his family
look forward to time on the boat, as
well as attending live music events

and concerts.

Leading the Way

‘When you talk with John, it’s easy to
see why his clients are impressed with
their timeliness and professionalism,

as well as their level of efficiency.

“With everything we do, we focus
on our work with a high level of
reliability and quick-turn quality,”

John emphasizes.

xturite

-

We Understand
Commitment

Keep Texturite in mind for your home or

for your clients’ home: 316-393-0836,
texturite.com.

You can rely on Edward 3 -
Jones for one-on-one
attention, our quality-
focused investment
philosophy and straight
talk about your financial
needs. To learn more,
call today.

Jeff Christensen, AAMS®
Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING

Residential Packages
Marketing Kits
Virtual Twilights
Drone Coverage

Social Media
Walk-Through

Agent Walk-Through
Video

Cinematic Videos

Floor Plans

%W (% Resls Thathve Youf lients

REAL ESTATE MEDIA

signaturerealestatemedia.com | (316) 670-0658 SCAN TO BOOK YOUR SHOOT
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From build to move-in,
I've got you covered.

Save money, time and hassle
on your homebuilding experience by
financing your home construction and
mortgage at one place - with me!

Call Courtney Griffiths
Mortgage Loan Originator
serving Wichita

316.247.7706 | cgriffiths@bankrcb.net
10501 E. Berkeley Square Pkwy.

/\'\i
RCB BANK

Mortgage
RCBbankMortgage.com
Courtney Griffiths NMLS# 2145605

hreﬂ1be FDIC WAC Restrictions, @
imitations apphy. NMLS#TGE1S]

illﬂ-ll
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Chris Zachary

YOUR Independent
Insurance Agent

Office (316) 773-1330

Mobile (316) 209-8060

*41. % chris@zacharyins.com * zacharyins.com

N ) (o) U SIMVANRST
— -‘c olice for clean,
-~ ‘ ady-to-market
' properties!

Affordable detail cleaning.
Whether we are sprucing up a home
for showings or cleaning out a rental
left in shambles, the SMART Clean

o o FIRST
technicians will give your home the
sparkle you need to move it FAST!

T IMPRESSIONS

N\

316.522.8795 | FISmartClean.com SMART Clean, LLC
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FOUNDATION REPAIR

Jake SIIIIWGII
Estimator

« Wall Support « Waterproofing
* Crawlspace Encapsulation e Settlement

Call the Foundation Experts to Set Up
Your Client's Free Consultation
316-308-8507
KansasFoundationRepair.com @0
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Photos By Kelly Remacle
Written By Dave Danielson

Making it All Fit

By the time a real estate transaction has reached the closing

table, a lot has happened in front of and behind the scenes to help
it get there. And at the heart of the whole equation is you ... and

the way you apply your experience and expertise.
That’s an area where Dana Sawicki excels as well.
As a REALTOR®, Mentor and Team Leader with eXp Realty,

Dana has a knack — and passion — for making it all fit together
on behalf of those around her.

“I love helping people win, whether
it’s the buyer or seller. It’s seeing
that buyer win what they need to
do to get themselves settled into a

home,” Dana says.

“Before I got into real estate, we
moved around a lot for my husband’s
work. As part of that, we were in var-
ious areas around the country. I know
how important it is to have someone
there to make sure all the pieces
come together. That’s the win that I'm
talking about.”

TAKING STEPS FORWARD

Dana moved to eXp Realty this sum-
mer. She can trace her start in the
industry back to 1998 when she was
licensed in Utah.

In 2005, she and her family moved

to Florida where she got her license
there. In addition, she earned her
Kansas license. Plus, she is also newly
licensed in Oklahoma.

“I love it working with eXp Realty.
‘We work with a lot of the air force
bases around the country on our

team,” she says.

“eXp Realty allows me to have all of
my licenses under one house. In that
way, I can more readily streamline

and work all of those areas.”

LEADING THE WAY

Today, Dana leads The Sawicki Real
Estate Group. In the process, she
works with her husband, Robert
Sawicki, who is on the team, along

with Melainie Main and Louis Garcia.

“In addition, I have other people who
are attached to me that are individual
agents that are not truly team mem-

bers ... including Daylene McLean and

Daniel Sawicki.

Wichita Real Producers -
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DRIVEN BY WHAT MATTERS MOST ) 1

Day by day, Dana is driven to achieve

success for herself, her team mem-
bers and her clients. r | ‘

Away from work, Dana cherishes -

time with her family, including

Daniel, her son; Marcus, her son;
Crystal, her daughter; and Aiden and

Rome, her grandsons.

“They are my legacy and what drive

me,” she says with a smile.

In her free time, one of Dana’s favor-

ite pursuits is spending time at the

-
beach with her family. She also owns
the Andover Voice newspaper, a pub- g l
lication she has led since 2005. h l W
SN |
-y l )
-

She also has a heart for helping ... L
<9

serving as Executive Director for A - —
Thrive Community ... a nonprofit that
supports people in poverty and helps

them be able to get a job.

“We put them through an 18-month
program ... to teach them how to
pull themselves out of poverty,”
Dana says. “We have had people

go into nursing and working in the

airplane factory.”

ENERGETIC APPROACH
When you talk with Dana, it’s easy to ”

see the energetic approach she takes

to life and business.

“I don’t give up with that I do,” she
emphasizes. “I like the homeowner to
be educated. I want them to know the

home inside and out. I like to educate

them. I am a big advocate for home-

owners and property rights.”

“When we were living in Florida, we went through some hurri-

In fact, Dana has been on the canes. Going through an experience like that changed how we
Government Affairs Committee for shop, think and work with charities. For us, it’s about giving back
the local association and was the to help people find homes, properties and commercial spaces.”

Chair of the group last year.
No matter the price point or the property involved, Dana Sawicki
“I enjoy being an avid advocate for my  dedicates herself to creating results. In turn, she gives her all to

clients,” she explains. make all the pieces come together and fit.
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Ride with the
No. 1 car insurer
in Kansas.

With competitive rates

he

LET'S TALK

o StateFarm
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~ Come Fall With)\e,
Class ol 2023
NOW BOOKING CLASS OF 2023 SENIORPORTRAIT SESSIONS
KELLY REMACLE
PHOTOGRAPHY
CLLE ep ography.com
y "|'|i'.'|l.rP|1':-rig‘II|:|"\r

The Ultimate
Home Inspection

* PTP360"
Interactive 360° Visual
Inspection Summary

PTPEstimates’

Cost estimate for Inspection
Summary items

PTPFloorPlan

An accurate floor plan of
the entire home

* PTPH OMEH qlnual

The digital owner's manual
for the home

| IPILLAR POST"

HOME INSPECTORS

Hancock Team

& = 316-570-1444
A hancockteamapillartopost.com
jasonhancock.pillartopost.com

DO YOU HAVE
QUESTIONS ABOUT BENCHMARK

MORTGAGE

THE VA LOAN? =

* |s there a limit to how much | can borrow with a VA Loan?

* What types of properties can be purchased?

= What Credit Score do | need to qualify?

= How do | get my Certificate of Eligibility?

* What if my spouse is serving overseas while we want to buy?
* |s the VA loan my best home loan option?

MY TEAM IS HERE TO ANSWER ALL YOUR QUESTIONS
ABOUT THE VA HOME LOAN. CALL TODAY!

BRET FRERICHS

Branch Manager

MMLS #543323

Office: 3146-779-2002

2118 M Tyler Rd, Bldg. B, Ste 101
Wichita, KS 67212
https://bretfrerichs.benchmark.us/
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Those who are most effectively able
to help others achieve their goals
are those who dive in and take an

active role.

Jon Quincy is one of those leaders
who is making an undeniable differ-

ence for those around him.

Supporting Their Success

As Managing Broker in the West
Office and Newton Office of Berkshire
Hathaway HomeServices PenFed
Realty, Jon works hard to be out front
... coming alongside the agents on his

team to support their efforts.

“My favorite part of what I do on an
ongoing basis is doing what I can to

help in the success of our agents and

have happy clients,” Jon says.

“Every day, there are a lot of fires to
put out in the process. I really enjoy
doing what I can to help our agents get
to the finish line with their clients.”

Moving Forward

Jon got his own start in the business
when he earned his real estate license
in April 2007. He earned his Broker’s

license in 2010.

Jon is a Wichita native. As he
came of age, he attended Pittsburg
State University.

“When I was at the end of the road
there, I wasn’t sure about my future

plans,” Jon remembers.

“My uncle, who had a brokerage
here in Wichita, suggested that I
get my real estate license and come
work with him. So, I got my license,
moved back here and started with
Camelot Realty.” “I really owe a ton
to Bill Powell for getting me started

in this business.”

Leading the Way

After building success and growing,
Jon moved to Berkshire Hathaway in
February 2017, starting then as the
Assistant Managing Broker of the West
Office and Newton Office before mov-

ing into the Managing Broker’s role.

The pride that Jon feels for his team

is well deserved on many levels.

In fact, this year, the West office made
it into the top 30 offices in the entire
Berkshire Hathaway network ... out of
1,500 offices.

“It was a big accomplishment for our

team of 130 agents,” Jon says.

Family Foundation

Away from work, Jon treasures time
with his family, including his wife of
11 years, Tiffany, and their three chil-

dren — Cora, Carson and Kennedy.

In his free time, Jon loves it when he

can get to the golf course.
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He also has a big passion for enjoying live music of
any type. And, of course, spending time with his
family hanging out and enjoying each other is at the
top of the list.

Another big highlight for Jon is supporting his son
in Scouts. As Jon was growing up, he ascended
and worked his way to Eagle Scout status, so see-
ing his 6-year-old son start in the organization is

very rewarding.

Genuine Difference

Those who have the opportunity to know and
work with Jon appreciate his genuine nature and
his focus on making good things happen for those

around him.

Congratulations to Jon Quincy for the leadership

he exhibits each day.

On an ongoing basis, he is there for his team mem-

bers ... mentoring, guiding and supporting their

success. In turn, their efforts make a lasting impact

on our community and region.

It all begins with a commitment to leading out front.

38 - October 2022

My favorite part of what | do on an ongoing
basis is doing what I can to help in the
success of our agents and have happy clients.




® Free Drone Pre-Inspections

* Warranty Includes
Maintenance Program

* E-Z Financing

* Priority Scheduling for a
Speedy Closing

* Insurance Claim Assistance

® Pay Through Escrow

REALTORS

MIGHT)Y DOGROOFI

316.320.3686

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

The N2 Company - the company behind this
publication and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

N i EBMpany B @ = %

Visit n2gives.com to learn more
about our giving program.
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Dylan Hartnett, Agent
Bus: (316) 775-5522

dhartnet@amfam.com

N
AMERICAN FAMILY
INSURANCE |

®

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE
1-800-MYAMFAM (692-6326)

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM.COM

American Family Mutual Insurance Company, S.I. and Its Operating Companies,
American Family Insurance Company, Amerian Family Life Insurance Company, 6000
American Parkway, Madison, W1 53783 010996 - Rev. 7/17 @2015 - 12278903 oy House

OWN IT.

Whether it's your first home or your dream home, a downsize or an

upgrade, making sure you have the right type of loan is the first step.

Our experienced lenders have access to more options and can help

you decide which one is right for you. With branch offices and partner

locations throughout Wichita, there's always a lender close by, ready to

provide you with quick, efficient and helpful guidance so you can go
from dreaming about it to owning it.

WE CAN'T WAIT TO HELP YOU MOVE

BRAVELY ONWARD.

CANDEE KRETCHMAR  CLAUDETTE BROWRN DANA HIGH DAVID W. GRAHAM CHRIS HOTT MATTHEW FULKS
NMLS 468587 NMLS 840074 MNMLS 468681 MMLS B22 103 MRLS 2063004 NMLS 1801030

OSBALDO MORENO JEFFREY D. HERZET JOSH MCGLOTHLIN SUSAN WHITE AJ DUNMIRE CHAD VENTERS
NMLS 2162185 INMILS 463585 WMLS 483632 NMLS 248726 NMLS 2027674 NMLS 1153212

fidelitybank.com

B44.277.2163 " u
et Fideli
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Making it
Clear to
Closing

THERE ARE OBVIOUSLY
A SLEW OF MOVING
PARTS TO PUT IN
PLACE SUCCESSFULLY
BEFORE A REAL
ESTATE TRANSACTION
IS COMPLETE.

As you juggle all of those pieces, it means a lot to have a partner

on your side who has the experience and expertise it takes.

That’s where Kansas Secure Title, Inc. comes into play with the

team and expertise to make it clear to closing.

Team Pride
Michelle Meador is the Director of Escrow Services. When you
talk with her, the pride that she has in her team comes through

loud and clear.

“We have 32 fantastic employees in Sedgwick County who

respect each other and who work together very well ... and we’ve

been in business since 1946,” Michelle says.

“We have 26 offices in Kansas and 115 employees across the state
in 24 offices. We're owned by Title Midwest in Topeka, an orga-
nization with title companies located in Wisconsin, Nebraska,

Minnesota, Missouri, Kansas, Oklahoma and Texas.”

partner spotlight

Photos By Kelly Remacle i
Written By Dave Danielson
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Overcoming and Coming Through
While there are inevitably changes and hurdles to
overcome in any transaction, the team at Kansas

Secure Title, Inc. is equipped to come through
with excellence.

“We're dedicated to helping the customer achieve
their dreams,” Michelle says.

“Jumping over those hurdles and thinking outside
the box to get difficult transactions closed is what we
are focused on each day,” Michelle says.

“We have an amazing staff of helpful, knowledge-
able, outstanding employees that work enthusiasti-
cally to get every transaction closed as quickly and
as accurately as possible.”
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Quality You Can Rely On

Stability through time is one of the hallmarks of Kansas Secure
Title Inc.

“We enjoy consistent growth,” she says.

“As we grow, we always want to make sure we can maintain our cus-

tomer service levels, as well as security for our employees at all times.”

Closing the Deal

Those who have the opportunity to work with the firm see first-

hand the qualities that make it a premier partner ... with depend-

ability, accessibility and hard work among its leading qualities on a
daily basis.

When you’re looking for a title partner to help you make it clear to
closing, look to Kansas Secure Title Inc.

(RS
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Security 15t Title Are You Ready to Work With a Mortgage
. Company Who is Breaking the Mold?

We PrOteCt Property ng hts. We give the power of choice back to consumers with less jargon, ‘

Mmore transparency, and even more options to choose from.

Security 1st Title offers licensed and trained PRODUCTS AND SERVICES:
professionals to assist you with your title and Residerntial and Commercial Transactions
closing needs. Our local experienced staff Purchases and Refinances | MNew Construction
delivers exceptional service to protect property Foreclosure | HUD | Short Sales
rights of homeowners and lenders. Escrow Contract Servicing | 1031 Exchanges

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO AVE., SUITE 300 WICHITA, KS 67203

VISIT US ONLINE AT SECURITY1S5T.COM

-DIRTURK L B0 '3-..- \X/hy MOttO?

< YARD GRADING | Because we are the full package.

« POND WORK Ll,/ ' 15w P O ' ‘. — N\ -
ol il
» BACKFILLS E . dr : T

- DRAINAGE CORRECTION sl Mortgage Competitive Loan Easier
» CUSTOM ROCKSCAPES Professional Rates Options Application

OTTO cHarGED

MORTGAGE

316.680.1554
steven.myers@mottomortgage.com | mottomortgage.com/offices/charged-wichita
910 1/2 East Douglas Avenue | Wichita, KS 67202 NMLS #2263902

CLEANING € RESTORATION

AADLD Remediation ,"‘ L

Same Day Estimate

316-295-6626
CHRISTIAN STEPHENSON
T6-320-6767 / GOOOTORECLEAN COM I} 5 " OWNER/OPERATOR
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MARTAVIOUS

WINNING IN ALL
SEASONS

P> rising star

Photos By Kelly Remacle
Written By Dave Danielson

The definition of success can certainly
vary from person to person. But you
know a winner when you see them.
They are dedicated to their craft, they
work hard, they look for opportunities,

and they stay humble and hungry.

Those are the characteristics that

definitely describe Martavious Irving.

As a REALTOR® with Keller Williams
HomeTown Partners, Martavious is a
true Rising Star in the business who
helps others around him win in all

seasons of life.

“When I show homes and see clients’
faces light up, that means a lot. You
can tell when they know it’s for

them,” Martavious explains.

“I just bought a home myself'in
March, and we knew when we walked
in that that was the one for us. My
favorite part is seeing how excited a
person or a couple or a family gets
when they walk into the place where

they will make so many memories.”

SUCCESS THROUGH HARD WORK
Martavious began his journey in real
estate a little over a year ago, when he
earned his license in September 2021.
But his winning ways have always
been part of his life as an accom-

plished basketball player. His abilities

and work ethic became apparent as he
came of age in his hometown of Fort
Lauderdale, FL.

“Growing up, I was the product of a

single-mother household, since my
father had passed away when I was 6
years old,” he remembers. “I have an
older brother, and I want to make him

proud of me.”

ELEVATING HIS GAME

Martavious definitely stood out.
Through time, he was very involved
with basketball. With that, he traveled
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all over the country playing in AAU
games and tournaments. It didn’t

take long for word of his gifts on the
court to spread. And when he left high
school, he earned a scholarship to play
for the Wildcats at Kansas State.

The next few years were filled with
rewarding moments. By the time
Martavious graduated, he had been
part of NCAA Tournament-qualifying
squads, including a trip to the Elite
Eight during his freshman year.
During his senior year as a Wildcat,
his team won the Big 12 Conference
regular season championship. Today,
Martavious holds the distinction of
being the all-time winningest player
in Kansas State basketball history.

GOING TO THE NEXT LEVEL
Martavious endured surgery on both
of his knees after college graduation.
But he quickly returned to campus as
a Graduate Assistant for the 2013-14
season. In the meantime, he rehabbed
his knees and quickly got back in the
game — with a professional career
that first took him to Slovakia.

“It was very cold there, but, at the
same time, it was very interesting. It
was a great experience, and I enjoyed
playing there,” he recalls. “From

there, I went on to play in places like

50 - October 2022

I'MALWAYS
ACCESSIBLE TO
THEM. BECAUSE
AT THE END OF

THE DAY, |

WANT TO DO
WHAT IT
TAKES TO
GET IT DONE
FOR THEM.

China and the Philippines. In 2017, 1
helped my team, Pelita Jaya, in the
capital of Jakarta, win its first league
championship since 1991. After that,
I played for three years in Indonesia
with my last season being in 2020.
COVID stopped that season.”

CHANGE OF PLANS

After Martavious played his last game
on March 9, 2020, and much of the
world essentially shut down, he con-

sidered his next steps.

“It was scary at the time. All my fam-
ily was in Florida, and my girlfriend
was in Wichita ... while I was on the

other side of the world,” Martavious

says. “When I returned home, I
thought about playing pro ball again.
But I made the decision to transition
and not go back overseas. I came to

Kansas for lockdown.”

THE RIGHT PLAY
During that time, Martavious and
his girlfriend, Ashley Cavazos, had

enjoyed going to the Parade of Homes.

There was something about that pro-

cess that resonated with Martavious.

“I found myself really enjoying doing
it all day long. That’s what got me
really interested in real estate,” he
says. “I always said that I wanted my
next career to be something that I
fell in love with organically and not
something that felt like work.”

Martavious talked with his former
Kansas State teammate, DJ Johnson,
who is a REALTOR® in Kansas City
with Better Homes & Gardens.

“I had a long talk with him. He
enjoyed it, and said he felt it would
be something I would be good at, as
well. He described the day in the life
of what he does, and he urged me to
go after it. I talked with Ashley, and I
just did it.”

While it felt strange for Martavious

to be sitting in a classroom again, he

enjoyed the process, earned his license
and began his real estate career with
Keller Williams. In turn, he has found
remarkable early success and uses the tag-
line #Hoops&Homes.

FAMILY FULFILLMENT

Beyond-the numbers and fast start in the
business, Martavious is fulfilled by his time
with family, including Ashley and their new
baby son, Syx Raymond Sol Irving.

“We named him Syx because my profes-
sional number was 6. I wore that because
on July 20, 1997, my father passed away
from a heart attack when I was 6. I

always honor him with the number 6,” he
explains. “Raymond was my dad’s middle
name. And Sol means ‘sun’ in Spanish. My
girlfriend is half Mexican, so we wanted to
honor her heritage. Syx definitely brings
light to our life.”
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In his free time, Martavious still enjoys
playing basketball at a high level. In fact,
he plans on joining his past teammates
to play in the TBT Tournament on ESPN,
something he’s enjoyed doing for the last
several years. At home, Martavious has a
passion for cooking and binge-watching
NETFLIX shows.

As he continues to build future
winning seasons for himself and his
clients, Martavious stays focused on
the fundamentals of service and care
for his clients.

“I always want my clients to know
that ’'m someone who is caring
about everything that goes on with a
transaction. I'm always accessible to
them. Because at the end of the day,
I want to do what it takes to get it

done for them.”




Christy Almguist
NMLS =754 120

Denise Hearson
NMLS #578439

More than a lender.
Your home
loan mentor.

@ ANDOVER

STATE BANK

Andover Wichita

511 N, Andover Rd. 1718 N. Webb Rd.
Andover, KS 67002 Wichita, KS 67206
367331375 316.219.1600

Get Their Homes Inspected!

Buyer Inspections | Sewer Line Camera Scope
Radon Testing | Home Maintenance Inspections

Bright Light

INSPECTIONS LLC

Josh Counce, Owner

JOSH@BLINSPECTIONS.COM

Don't Be Nuts...
Make Sure Your Clients

Scan to Easily
Set Up Your

316-250-5221

BLINSPECTIONS.COM

Is Your Client Looking to Improve Their Cuxb Appeal?
UPDATE THEIR GARAGE DOOR FOR A HIGHER-END LOOK.

- ROI on

Garage Doors

is 95%

N'NED AND OPERATED
S 5g

316-788-1752
robertsoverdoors.com

Do you have a client ready to move in by the end of 20227

Craig Sharp Homes has 6 Spec Homes across the Wichita area that are finishing soon
and about to be on the market! Give your client the benefit of a high quality, Craig
Sharp built home without the stress of selections or the wait of new construction.

11419 Fairfax 1608 Lakeside 231 Ciderbluff

3,469 Finished Square Feet 3,384 Finished Square Feet 3,076 Finished Square Feet
5 Bedrooms 5 Bedrooms 5 Bedrooms

5 Bathrooms 4 Bathrooms 3 Bathrooms

Furnished home will be available Furnished home will be available Anticipated Completion
toview during Parade of Homes to view during Parade of Homes in November

Visit any of our listed Speg homes during the Fall Parade of Homes to show your clients
even more great floor plans that are available now or by the'end of the year! These
homes are ready for quick, easy closings that will end your year on a high note.

15618 Rockhill Ct. 4502 Cimarron 4514 Cimarron

5,495 Finished Square Feet 3,488 Finished Square Feet 4,118 Finished Square Feet
5 Bedrooms 5 Bedrooms 6 Bedrooms

7 Bathrooms 5 Bathrooms 6 Bathrooms

Anticipated Completion Anticipated Completion Anticipated Completion

in December in Early Novemer in December

To Customize A New Home With_ Your Clients Instead, Vist Us At
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sion and the ability

Ip those around you.

Those are the qualities that Rick
Hopper has in abundance.

As areal estate professional

and auctioneer with JP Weigand
& Associates, Rick has built a
remarkable reputation for results
in the business since getting his
start in 2000.

“The most gratifying part of all of
what I do is helping people achieve

their dreams,” Rick says.

“Whether it’s a $75,000 transac-
tion or $275,000 dream home, it is
very fulfilling to help them.”

Passionate Pursuit

I have a specialty niche in invest-
ment properties. People help to
build their portfolios and are their
own CEO of their companies. A lot
of people have a nice nest egg for

their retirement plans.

As Rick reflects on his leading
career, he remembers the early
influences and support that he

received in the process.

“One of those who really helped
me get my start was my good
friend, Ken Patterson. I worked
for him in the auction business
when I was first starting out,” Rick
remembers. “In time, Ken said he
thought that I should get my real
estate license. Another important
force in my professional life has
been my Broker, Cathy Sheets. I
have been with her since I started
in the business, and I will be here

until I retire.”
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Getting His Start

At the time, in addition to work-

ing part-time with Ken conducting
auctions across the region, Rick was
also employed full-time at Boeing.
Like millions of others who work in
corporate America, Rick woke up one
day in 1999 to the news that he was
being laid off.

“When that happened, I was think-
ing about where I was heading next.
I didn’t want to go back to factory
work. So I chose the real estate pro-

fession,” Rick remembers.

“I had always been in sales. Before
working at Boeing, I had worked for

Schwan’s doing door-to-door sales

" 66

It’s a real honor to be
able to help people
! achieve their financial

or real estate goals.

b

on a regular route. In the process, I
developed a solid reputation in the
area from being a good, fair person.
That ended up helping me when I
went into real estate.”

Taking Steps Forward

Rick built his own successful real
estate business. In time, he took a
natural next step forward — creating
the Rick Hopper Real Estate Team.
Today, he is proud to lead the group

of eight professionals who join him.

“It’s a real honor to be able to help
people achieve their financial or real

estate goals,” Rick says with a smile.

He has definitely done that. In fact,

each year, Rick averages $25 million to

$30 million in sales volume on average

each year. In addition, Rick and his
team oversee the management of

around 60 rental houses in the area.

Family Fulfillment
Rick’s world revolves around his
family. He treasures time spent with

his wife, Karen.
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“Karen has been beside
me for a long time. She
and I were high school
sweethearts and are

celebrating 36 years of

marriage,” Rick says.

Rick and Karen cherish
time with their three chil-
dren — Valerie Eastman,
Brian Hopper (who is
also on Rick’s team) and

Autumn Hopper.

In their free time away from
work, Rick and his family
definitely stay busy and
active — including operat-

ing their 100-cow herd.

“I make time for my free
time,” he smiles. “Because,
as we all know, tomorrow
is not guaranteed. My
wife and I like to go to the
lake. We like to camp and
boat, too. It’s fun spending

time together.”

When it comes to giving
back to the community,
Rick and his wife are
involved in a lot of vol-
unteering. Rick provides
auction services for

the Winfield Chamber
of Commerce, as well

as to Ducks Unlimited

fundraising events to
sponsor children in

shooting sports.

In addition, Rick is also
involved in an annual
gala event to raise funds
for William Newton
Memorial Hospital. Rick
and Karen are also big
fans of St. Jude Children’s
Research Hospital. As
part of that, Karen and
her daughters partici-
pated in a half marathon
to raise money for the

organization.

Leading the Way

As he thinks back on his
own rewarding career
that he continues build-
ing upon, Rick offers
helpful advice to others
who are looking to take
their own steps forward

in the industry.

“I have always worked
with the motto of “We will
earn your business,” Rick
says. “It’s very import-
ant to work hard and

do whatever you can to
promote your business.
‘When no one else wanted
to drive a long distance to

show a house, I did.”

WHEANT STATE

wheattemsurace com

HAVEWE

I'd Love to Buy You

Flat Branch

HOME LOANS

Grace Peterson

Senior Mortgage Banker ,t‘
| 4

316.992.7003

gpeterson@fbhl.com
gracehomeloan.com

10333 E 2Ist St. N, Wichita, KS 67205
NMLS: 459177

FBNMLS:224140 | EQUAL HOUSING LENDER | A DIVISION OF FLAT BRANCH MORTGAGE NG| FOR LICENSING

Photo Credit: Jennifer Ruggles Photography
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Shqcker POOIS

POOL SERVICE AND MAINTENANCE
NEW IN-GROUND POOL CONSTRUCTION | HOT TUBS

832 N WEBB RD #400 WICHITA, KS 67206
(316) 260-4717 » SHOCKERPOOLS.COM

Wichita Real Producers - 59




A

H
SE N
N2 NONSENSE

HEALTHCARE NINJA

40 4 > ONO

60 - October 2022

It's the Heartland Way.

BEFORE g nrassas

2-3 Day Turn Around
ViVifeldele]o)l=
Reduces Allergens

316.393.0836 - texturite.com

TIME IS S

s
VALUABLE... h—
TAXES ARE COMPLICATED PHELPS

TAX + FINANCIAL

"Phelps Tax has given me
hours back that | use to
focus my time and
energy on my highest
dollar producing
activities. They really
have a passion for

| ( helping me optimize my
] time and money."

Emily Base,
Roy Real Estate Team

LET US BE YOUR TAX EXPERT SO YOU CAN GET
BACK TO SPENDING TIME WITH YOUR CLIENTS.

e —————— .~ T
S-Corp Conversions - Payroll - Bookkeeping

Individual and Small Business Tax Preparation

AFTER

TOP 50

NATIONWIDE VA
MORTGAGE LENDER

We service the majority
of our loans!

MICHELLE CRUBAUGH

Retail Branch Manager
NMLS ID%1201530

CALL ME TODAY

+ $36 Billion Servicing Portfolio

* Biweekly Budget Payment

Plan available

* True DIRECT Lender

Planet Home Lending .
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HIGH EXPECTATIONS

We all want to do our best ... to know “I appreciate having the chance to be
that we are continually growing and a problem solver through what I do.
reaching toward our potential each day. ~ For example, I'm working with a fam-
ily whose parents are moving into an
That’s the same spirit that drives assisted living facility,” Daniel says.
Daniel Gutierrez, as well.
“It means a lot being able to help
As an Auctioneer and REALTOR® with ~ them work through as they transi-
Turnkey at Keller Williams Hometown  tion to the next phase of their life. It
Partners, Daniel has high expectations is very gratifying providing sellers
for himself when it comes to meeting with solutions whether downsizing,
the needs of those he serves. investing, or just moving on to the

next chapter of their life.

SPARK OF SUCCESS

That spark to make things happen has
always been part of Daniel. In fact, it
is part of his DNA.

“Both my parents have their own
businesses. My brother just started his
own business with my mom,” he says. “I

come from a family of entrepreneurs.”

Daniel grew up in Garden City and went
to Wichita State University, where he

earned his degree in Entrepreneurship = Y ! \ - '

with an emphasis in Real Estate, along e = 4 e == e : : i i = B s i ﬁ:"‘g !E T!E o

with a minor in Personal Selling. . v o - B o e L — asi=i e :.i Ny i
' 2l e ' ¢ o iy g SR, N SR Ao

_, . E— s Wi ; ; : ~ T ke € T _
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the business through an internship he

did with a local real estate developer.
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GETTING HIS START

As he learned more and more about the
industry, he also attended a local auc-
tion not long before graduation. As he
looked around, he saw an opportunity

that came directly from a real need.

“As I saw who was in attendance at
the auction, I noticed that there were
a lot of Spanish-speaking buyers,” he
says. “But there wasn’t anyone there
who spoke Spanish. I talked with
McCurdy Auction at at the end of one
of their auctions and soon after they

offered me a job.”

Daniel set to work learning the auc-
tion business. In addition, he started
focusing on the real estate side, as
well as getting exposure to working

with investors.

“It was a real crash course in real
estate all at once,” he says with a
smile. “I learned so much from the
entire team there. I definitely want to

extend my appreciation and gratitude.”
Gaining Momentum

Daniel joined Keller Williams

Hometown Partners in November
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2020, focusing on traditional real
estate. In time, he decided to get back
into the auction business.

“It was about six months ago that I
made the decision to put my auction
experience to work, and provide my cli-
ents with a real estate auction solution.
That’s when I came up with the idea for
the Turnkey team and I launched that

during the summer,” he says.

FULFILLING LIFE

Away from work, Daniel’s world

is made much richer by his family,
including his wife, Alyssa. They are also
expecting their first child in January.

In his free time, Daniel is proud

and passionate about his Mexican
heritage. He’s also an entertainer —
amazing attendees at Mexican rodeos
with his trick roping abilities in an
act that he does with his father and
brother. He’s also a big sports fan,
with Baseball & the NFL being among

his favorites.

Giving back is also central to his life.
He is very involved with Hispanics in
Real Estate (HIRE).

“I’'m very passionate about that.
There is a large Hispanic community
in Wichita and it continues to grow,”
he points out. “I enjoy trying to help
people who are breaking into the real
estate business and helping con-
sumers in general. We host different
events for people on how to buy a

home. I want to give back and help.”

REACHING SKYWARD

Today, a growing portion of Daniel’s
business comes from doing online-
only auctions through Turnkey ...
where clients view a property and

place their bids online.

“I’m collaborating and working with
other agents in our company as well
as other agents from other broker-
ages,” he says. “I can help solve cli-
ents’ problems and other agents who
may be struggling with an unusual
transaction ... working together
toward the goal of helping people

facilitate transactions.”

Congratulations to Daniel Gutierrez
for setting high expectations and

meeting them for those he serves.
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'DoYoujFeel the (ic!'for Speed?,

Ramona Chapman W | \@Justin'Rocheleau
Co-Owner and Loan Officer Co-Owner and Loan Officer

NMLS #1753891 NMLS #1804953
316-409-5569 /] 316-347-1409
ramona@jrmortgagegroup.com | | justin@jrmortgagegroup.com
\ =i

How We Work for You -

We Care About Your Business » We Care About Your Clients « Credits to Borrowers :
Accurate PreApproval Letters « No Overlay System « Rapid Loan Process

We Bring Results, Not Excuses ’? ’
- JR MORTGAGE GROUP

NMLS# 2085526

Office: 316-247-9639 | 12007 E 13th St N, Wichita, KS 67206
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to Find Out Why o RN
Clients are Always _: %

Call For Your Free Quote 1 l Coming BaCk fOI' ‘\.M

316-727-6582 » www.greencleanict.com

Fully Insured and Bonded ; ’ . .
2 OO0 Where lakeside meets luxury.
UAAANN
ACHOSA Patio Homes ¢ Single Family Homes starting at $350k ¢ Lakeside Luxury Homes starting at $750k
¢ g Oversized Lots & Lake Views * Reserve Your Lot Today! . —— =
HOME WARRANTY K ;

oy e il S YOURHOMEWICHITA.COM | 316-721-2153
Claims experience Dy allowing the homeowner
SCHELLENBERG

) . . ) 417.880.5513
to use their own service provider. Restoring georgeb@achosahw.com —|-\ |
Your Faith in Home Warranties! achosahw.com pr— l.l DEVELOPMENT COMPANY
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) One Stop Shop!

* Interest-only payments

* lLong-term rate lock

e Site land equity can be
applied to down payment

e Approved builders and
monthly inspections
* Lot and land loans available

EQUAL HOUSING
OPFPORTUNITY
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CREDIT UNION
dAmerica

Friendly Home Loans

Kathy Gomez




