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TRUST • RELATIONSHIPS • INTEGRIT Y • HONEST Y  •  EXCEPTIONAL QUALIT Y

Licensed Bonded Insured

REQUEST FREE INSPECTION ONLINE
520.241.2556 | www.westcoastroo�ngaz.com

EMAIL: info@westcoastroo�ngaz.com

How Long Will The 
Roof Last?

The roo�ng pros at West Coast Roo�ng 

have decades of experience working 

right here in Tucson, so we know the 

materials and techniques to ensure 

your roof is inspected, repaired, 

replaced or installed properly. 

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at Delilah.Royce@RealProducersmag.com.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

CARPET CLEANING 

& RESTORATION

Steamy Concepts LLC

(520) 903-1200

SteamyConcepts.com

CLEANING: RESIDENTIAL 

& COMMERCIAL

Time-Maid

(520) 999-0630

Time-Maid.com

FLOORING/HARDWOOD, 

TILE, AND CARPET

Carpet Mill

Marshall Appell

7342 E Broadway Blvd ,

Tucson, AZ 85710

(520) 722-5650

carpetmilltucson.com

GLASS, MIRRORS 

& WINDOWS

Columbus Glass & Screen

1226 N Columbus Blvd

Tucson, AZ 85712

(520) 327-6009

ColumbusGlassand 

Screen.com

HOME INSPECTION

Bill’s Home  

Inspection Services

Ryan Bennett

(520) 625-2381

BillsHomeService.com

HouseMaster  

Home Inspection

Clark Rustand

(520) 531-1440

Tucson.Housemaster.com

On Point Home  

inspections LLC

Jason Brown

(520) 270-9853

www.OnPointTucson.com

Pillar To Post Home 

Inspectors - The  

Casper Team

Chad Casper

(520) 271-3005

www.chadcasper@

pillartopost.com

Tanque Verde  

Home Inspections

Michael Soulliard

8987 E Tanque Verde Rd 

#309-324

Tucson, AZ 85749

(520) 462-8844

tvhiaz.com

HOME WARRANTY

Old Republic  

Home Protection

Barbara DeFazio

(520) 789-1886

(800) 445-6999 

orhp.com

HVAC & PLUMBING

Picture Rocks Cooling 

Heating Plumbing

Ron Arenas

(520) 440-4069

picturerockscooling.com

HVAC SERVICES

Cares Home Services

Jacob & Jona Middleton

(520) 780-0103

WhocaresAC.com

Tailored Mechanical

(520) 808-2743

Tmtucson.com

INSURANCE

State Farm - Tom Tatro

(520) 323-2253

TomTatroInsurance.com

INSURANCE AGENCY

Paul Barker Agency, Inc DBA 

American Family Insurance

(520) 625-2166

amfam.com/agents/arizona/

green-valley/michael-barker

KITCHEN & BATH

Kitchen Concepts LLC

Chad Cislak, Jr

5732 E Speedway,

Tucson, AZ 85712

(520) 546-3687

kitchenconceptstucson.com

LUXURY REAL ESTATE

Luxe Realty Photography

Casey James

(520) 258-8729

LuxeRealtyPhotography.com

MEDICAL AESTHETICS

Mirror Mirror Medical 

Aesthetics & Wellness

Melisa Blachly

1880 W Orange Grove

Tucson, AZ 85704

(520) 689-6809

mmspatucson.com

MOLD TESTING AND 

REMEDIATION 

Steamy Concepts LLC

(520) 903-1200

SteamyConcepts.com

MORTGAGE

Guaranteed Rate Christian 

Hernandez NMLS #1427898, 

Guaranteed Rate NMLS 

#2611

(520) 264-8696  

xHablo Español

rate.com/christianhernandez

Guild Mortgage Co

Zach Mooney

(520) 230-5599

ZachMooney.com

Nova Home Loans -  

Paul Volpe

1650 E River Rd, Suite 108

Tucson, AZ 85718

(520) 618-5626

PaulVolpe.novahome 

loans.com

Rob Purvis VIP Mortgage 

NMLS#199836, VIP 

NMLS#145502

(520) 979-1817

RobPurvis.VIPmtginc.com

VIP Mortgage Robert Hatch 

NMLS #202680, VIP  

NMLS #145502

roberthatch.vipmtginc.com

MOVING & LIQUIDATION

Caring Transitions

Sherri Gillette

6178 E Speedway Blvd

Tucson, AZ 85712

(520) 850-4111

CaringTransitionsTucson.com

MOVING & STORAGE

Daniel’s Moving and 

Storage, Inc.

Teresa Punt

(520) 850-9688

DanielsMoving.com

MOVING/PACKING  

& STORAGE

Ralph’s Moving & Storage

Lynette Wells

(520) 237-8586

RalphsMoving.com

PHOTOGRAPHY

BoomPix

Joey Ambrose

(520) 250-9119

boompix.com

Default Mode Network LLC

(520) 838-1835

DefaultModeNetwerk.com

PHOTOGRAPHY - 

PORTRAIT/ 

WEDDING/EVENTS

Photography by Jacquelynn

Jacquelynn Buck

(610) 662-1823

jacquelynnbuck.com 

PLUMBING

Code Blue Plumbing

John Gruber

(520) 297-9949

codeblueaz.com

PRINTING / PROMOTIONAL

DP Solutions, Inc

Micah Dray

3169 E 36th St

Tucson, AZ 85713

(520) 393-3551

DiversifiedPrintSolutions.com

PRIVATE CLUB

Arizona Sands Club

Rick Kroner

Stacy Pincus (908) 303-3197

565 N Cherry Ave

Tucson, AZ 85721

(520) 621-8300

AZSandsClub.com

PROPERTY MANAGEMENT

Habitation Realty 

Property Management

Alex Mastrangelo

641 N. 10th Ave. Ste. 1

Tucson, AZ 85705

(520) 647-9503

habitation rentals.com

RETIREMENT PLANNING

Stepping UP!

(520) 425-6052

SteppingUpUSA.com

ROOFING

B&M Roofing

Brent Hendrichs

(520) 460-5331

bandmroofing.com

West Coast Roofing LLC

Cindy McDaniel

(520) 241-2556

westcoastroofingaz.com

STAGING

Desert Sky Design

Julie Lee

(520) 349-4417

desertskydesignaz.com

TAX SPECIALIST

Your Tax Coach

Barbara Schreihans

(805) 748-0122

YourTaxCoach.biz

TITLE AGENCY

Premier Title Agency

Marla Calley

(602) 491-9606

TITLE COMPANY

Stewart Title & Trust of 

Tucson, Inc

(520) 327-7373

Stewart.com/Tucson

GET READY FOR THEHolidays!
TOX - REDUCE FINE LINES & WRINKLES�

$40 O� Tox - 20+Units

$80 O� Next 2 Tox Treatments for New Patients 

FILLER - CONTOUR CHEEKS, JAWLINE, BROW
8 Point Lift $1900

$100 O� Tear Trough or Lip Pump

MEDICAL WEIGHT LOSS
 10% O� 1 Month, 15% O� 3 Months

FACE & BODY CONTOURING
50% O� EmSculpt Neo to build muscle,

burn fat, & tone skin

Emtone - Buy 3, Get 1 Free to tighten tone & reduce cellulite

15% O� Mesotherapy - Fat dissolving injections
 

Agnes RFand Plasma Pen - 
Buy 1 area, Get 2nd @ 1/2 O� 

MEDICAL GRADE CHEMICAL PEELS
15% O� VI Peel or Cosmelan Peel

$595 for 6 ZO Stimulator Peels

LASER REJUVENATION
$150 O� 3-BBL and get 50% o� Moxi
targeting Age, Sun Damage & Texture

$59 IPL when added to any treatment

Buy 3 Laser Hair Removal treatments and Get 3 FREE 

BEAUTY
$50 O� Latisse Lash Builder & UpNeeq Eye Drops

EmSella Chair - Buy 4 Get 2 Free - Treat ED & Incontinence 

$99 LED Teeth Whitening 

JOIN US FOR OUR

Fall Event Celebration
NOVEMBER 5TH - 4PM-7PM

VENDORS, MUSIC, FOOD & BEVERAGE,
RAFFLE, SWAG, DEALS!! 

www.mmspatucson.com

VISIT OUR NEW WEBSITE FOR INFO
AND FULL LINE OF SERVICES

520-689-6809

REFER A FRIEND
AND RECEIVE $25
ACCOUNT CREDIT
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www.tmtucson.com
(520) 808-2743

Tailoredmechanical@gmail.com

“As a realtor a complete, professional and accurate inspection 
report is very important, thank you Tailored Mechanical for 

exceeding my expectations when it comes to a complete HVAC 
report for my client, your report is very detailed, my client can 

have peace of mind when it comes to this essential component in 
the home buying process.” - Judith U.

Get the same experience as Judith!
No more opinions on how the system is working; our software 

provides your buyers with a grade for the HVAC system on their 
prospective home, we provide the translation.

M E E T  T H E

T U C S O N
R E A L  P R O D U C E R S  T E A M

Ruth Gnirk
Writer

Jacquelynn Buck
Photographer

Joey Ambrose
Photographer

Casey James
Photographer

Delilah Royce
Publisher

Kylea Bitoka
Publishing Assistant

Danielle Bower 
Editor

Jessica Thrower
Ad Manager

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Delilah.Royce@RealProducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of 
the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by N2 Publishing or the 
publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or responsible for the business practices of these companies.
NOTE: When community events take place, photographers may be present to take photos for that event, and they may be used in this publication.
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Professional Inspections, 
Dependable Results,
Family Treatment

InterNACHI & ASHI Certified Professional Inspectors
20 yrs experience in residential construction

For Agents: Our reports feature a Repair Request Document generator for our agent partners.

JASON BROWN (#66156)
520-270-9853 · Jason@onpointtucson.com

onpointtucson.com

5732 E. Speedway Tucson, AZ 85712    •     520.546.3687     •     License # ROC 169870
Call Us Today for Your Complimentary Design to Unlock the Hidden Potential in Any HomeCall Us Today for Your Complimentary Design to Unlock the Hidden Potential in Any Home

CUSTOM CABINETRY & DESIGN

KITCHEN
CONCEPTS

Tucson's Premiere Custom Cabinetry and Design
21 Years of Transforming Tucson Homes
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T R E A S U R E  H U N T E R

GABRIELLE
FEINHOLTZ

“There’s a certain feeling you get when something strikes the pitch-

perfect chord,” said Gabrielle with a twinkle in her eye. “It’s like a 

tingling in your fingers, and you know you’ve found ‘it.’ Some people 

discover this in their perfect dress or when finding their soulmate. I 

get that feeling for real estate! I like finding hidden gems in people, 

in property, and in myself as I continue to grow.”

Gabrielle Feinholtz has developed properties and operated in the 

antique and art market, finding beautiful things of value hidden in 

plain sight at estate auctions and garage sales. As a REALTOR®, she 

is straightforward, honest and lives by integrity. She loves finding 

treasure in people and helping people find treasure in real estate.

TREASURE IN THE PAST

Gabrielle grew up in New York, surrounded by unique homes and 
buildings. She was exposed to commercial real estate sales and chil-
dren’s fashion because of her family’s involvement in those areas. The 
rapidly fluctuating value of fashion created a desire in Gabrielle to 
invest in real estate to prepare for the uncertain future.

“Owning property, not renting, was in my bones,” 
Gabrielle recalled. “New York is a treasure center of 
the fashion industry, and there are a million other 
treasures hidden there as well. I became a treasure 
hunter at a young age, and it brought me great joy to 
find beautiful things hidden in plain sight.”

As a high school senior, she had to choose between 
the University of Wisconsin and the University of 
Arizona. She quickly realized that she would not 
escape the bone-chilling New York-style cold in 
Green Bay, so Gabrielle chose Tucson. 

TREASURE IN REAL ESTATE

Gabrielle used her keen eye for treasure hunting 
to collect art and antiques, which she sold at trade 
shows on both coasts through her business, Futures 
Past. She reinvested her profits in marketable trea-
sures and also invested in real estate. 

In 2008, she earned her real estate license. Gabrielle 
purchased and developed properties in Arizona and 
Colorado. She would buy a home with extensive 
property, subdivide it and do some live-in renovating 
in the existing house while the new house was under 
construction. Then she would sell the old house and 
move into the new house to finish projects, make it 
ready to sell and then do it all again. 

“I love envisioning how a house can be improved 
to best suit my client’s needs,” shared Gabrielle. 
“Some people can’t visualize change, but that is 
where I shine. When we are in a space together, I 
can help them ‘see’ past a wall that’s blocking them 
in so they can see the hidden treasure in a home. 
I help them see the present and future value and 
reveal how it can be their dream home.”

Life was an adventure until 2009. Buyers’ discre-
tionary spending money drastically decreased and 
changed the real estate industry. When her sales 
declined, she had to slow down on her house-flip-
ping. She settled into one of her investment proper-
ties in Tucson and made it her home. 

TREASURE IN PEOPLE

“Flipping houses and ‘building up’ was always 
something I did for myself, as an expression of my 
love of real estate,” Gabrielle reflected. “I didn’t even 
consider real estate as a viable, full-time profession 
until after Futures Past concluded, and my son, 
Gabriel, was in college. However, soon after I started 
working as a REALTOR®, my aging, quadriplegic 
father needed increasing care. The only solution was 
to have him move in with me.”

agent on the hunt
By Ruth Gnirk

Photography by Casey James

I BECAME A 

TREASURE 

HUNTER AT A 

YOUNG AGE, AND 

IT BROUGHT ME 

GREAT JOY TO 

FIND BEAUTIFUL 

THINGS HIDDEN 

IN PLAIN SIGHT.

GABRIELLE
FEINHOLTZ
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Home Inspections
Termite Inspections (WDIIR)
Pre-Listing Inspections

One Call Does It All!
Easy 24/7 Online Scheduling:

BillsHomeInspection.com

520-625-2381

Tucson  •  B isbee

Refer  your  inves tor  
c l i en ts  to  us ,  and  we  

w i l l  a lways  make  sure  
they  come back  to  you!

Maggie Rickard
Lead Manager

520-333-5373
maggie@habitationrealty.com

Proper ty  Management

When Gabrielle put her own plans on hold to assist her parents, 
she didn’t realize that it would prepare her to help clients nav-
igate their own or their elderly parents’ needs and wishes. She 
has a great level of compassion that comes from personally expe-
riencing the toll, expense and privilege of being a 24/7 caregiver. 

“My 88-year-old mother will be next in my home,” shared 
Gabrielle honestly, “and I am trying to store up in case I need to 
take another break from my true love of real estate to care for my 
first loves: my parents! I have cared for a lot of people who have 
poor prognoses, and I am able to just sit with them; I know how 
to be with them. They are very vulnerable, but there is a treasure 
in those times as well.”

Gabrielle has just as much compassion for caregivers as the “cast 
of thousands.” It is her goal to help the individuals themselves 
and their families, especially those who are currently serving as 
caregivers, to aspire to adapt and accept what might be a new life 
norm. She wants people to know that they can exist with limited 
or no mobility. It is not a death sentence; they can learn to adjust. 

“I do a lot of permission-giving,” she noted. “We need to remove 
the shame from the natural process of dependence. Everyone 
has family members with unique needs. They’re not wants, they 
are really needs. I advocate for families to utilize community 
resources because they can help family caregivers be more avail-
able for the ones they are caring for. The resources are there and 
are well-earned!”

TREASURE IN THE COMMUNITY

She prides herself on being her clients’ “eyes on the ground,” 
whether in person or virtually. When clients and families have an 
idea that’s not fully formed, she helps them to discover and refine 
their goals. Gabrielle says, “It is like treasure hunting! I can keep 
my clients from being distracted by the ‘shiny new thing,’ so they 
can focus on their real, long-term goals.”

Gabrielle builds relationships and follows up. She also tries to 
ensure that the other clients feel just as satisfied as her own cli-
ents do. She has an ongoing network with partners in the commu-
nity. She utilizes Reminder Media to add value to her clients each 
month, investing in the magazine because she genuinely enjoys 
the articles and the recipes and her clients enjoy them as well. 

“I am very thankful for Daniel Yang, my manager at Coldwell 
Banker, who is always available,” beamed Gabrielle. “Of all the man-
agers I have ever had in any industry, he is the best human and the 
best manager! He is genuine and has a wonderful sense of mentor-
ship. I am a very loyal person; I found my home at Coldwell Banker.”

THE TREASURE WITHIN

Gabrielle still loves antiquing. She used to enjoy bodybuilding but 
recently restarted Pilates. She loves to read and float in her pool 

to relax. She also enjoys a fine dining experience and 
looks forward to traveling again.

She is proud of her son, Gabriel, who graduated from 
Stanford with a Ph.D., and his wife, Andrea, who is an 
acclaimed ceramic artist. Gabrielle enjoys hosting them 
and traveling to see them in Washington. 

“Real estate doesn’t fit into my dreams and goals,” 
concluded Gabrielle. “Real estate is my dream! I love 
what I do. Through real estate, I can facilitate the goals 
of so many and teach them to look for options without 
fear. I love treasure hunting, in real estate and in life. 
The greatest treasure is people, and the second-greatest 
treasure is a home for them to live in.”

Gabe’s graduation

Gabrielle and Gabe
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we ask — you tell! G O L D E N  N U G G E T  E D I T I O N

Family Owned & Operated

License #208709 | #293702

www.picturerockscooling.com
520-440-4069

We service Tucson, Marana, Oro Valley,
Green Valley, Sahuarita, Vail
and all surrounding areas.

HVAC problem
during inspection?

Our services will
give you 

Goosebumps!

Thanks to the businesses within these pages, our 
Area Directors, and readers like you, we’re able to 

break the chains of this horrible reality.

The N2 Company – the company behind this 
publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Share a nugget of wisdom, 

whether advice or a lesson learned.

“Make a new friend  
every day.”
WACO STARR —  

LONG REALTY

“Always do the best you are personally  
capable of doing.”
SHAWN EDGAR — 

OMNI HOMES INTERNATIONAL

“What goes up will come down! This business has 
cycles. Be prepared; save when it’s up. Put money 
away for that ‘rainy day.’ Pay your taxes! Trust me; 
I learned the hard way. You will thank me. Also, 
no matter how difficult the transaction, treat all 
parties kindly! You will be remembered for that.”
CINDIE WOLFE — LONG REALTY

“Take care of the people … the money will come!”
PAM RUGGEROLI — LONG REALTY

“You never know how strong you are until being 
strong is the only choice you have.” 
HOLLY BUTLER — LONG REALTY

“Tomorrow never comes [in] the real estate busi-
ness. We only have today.” 
BRUCE BACA — COLDWELL BANKER REALTY

“It’s not what you know, it’s how you apply  
your knowledge.”
CATHERINE DONOVAN —  

BERKSHIRE HATHAWAY HOME SERVICES 

ARIZONA PROPERTIES

“It’s not about me/us. It’s the clients’ home, their 
money, their timetable and their decision. Always.”
BARB AND BRANDT MCFARLIN — LONG REALTY

“One of my favorite reminders is ‘one day at a 
time.’ This helps me to focus on each day rather 
than projecting and worrying about the future.”
CAROL NIGUT — COLDWELL BANKER REALTY

“The best piece of advice I was given as a new 
agent was that it is OK to say no! Say no to those 
unrealistic sellers and overpriced listings. Don’t 
take a listing just to get a listing — look at it and 
make a smart business decision. Focus instead 
on your A-plus sphere, and if you take good care 
of them, they will feed your business forever.

“The other piece of advice I’d like to share is don’t 
put your name on the side of your car. It makes 
you look desperate, and your car looks cheap.”
BRYAN DURKIN — RUSS LYON SOTHEBY’S

“If you aren’t taking care of your clients, some-
one else will.”
ANTHONY PAYNE — OMNI HOMES 

INTERNATIONAL

“After 18 years in real estate, I can say 3 things 
for sure that can apply to all investors, clients 
and agents. I should have bought more proper-
ties. I should have bought them sooner. I wish I 
never had sold them."
JOHN D HARINGS — UNITED REAL  

ESTATE SPECIALISTS
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Desert
Sky
Design

Free in-home consultation  | JULIE@DESERTSKYDESIGNAZ.COM | DESERTSKYDESIGNAZ.COM | 520-349-4417
@desertskydesign | HOME REMODELING • HOME STAGING • INTERIOR DESIGN

We are a Licensed,
Bonded and Insured

Full Service Roofing Company

520-460-5331  •  bandmroofs@gmail.com  •  bandmroofing.com  •  facebook.com/bandmroofs

Repairs and maintenance
Tear off and re-roof

Built up  |  Tile  |  Shingle  |  Metal
Family owned and operated

520-780-0103
L I C E N S E D   •   B O N D E D   •   I N S U R E D

Locally and Veteran owned
whocaresac.com

ROC#333265 
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be inspired

STATEN
educator — runner — survivor

By Kylea Bitoka

Photography by Jacquelynn Buck

“I have eight siblings, five sisters and three 
brothers. My father didn’t treat his daughters 
any differently than his sons. He had us 
out there mowing the yard with our 
brothers. We all had responsibilities. 
In a big Irish Catholic family, you 
quickly learn to take care of yourself 
and others.” Martha Staten grew up 
in Illinois, outside of Chicago. She was 
number 4 out of nine kids. Martha shares 
some of her childhood memories: “All of us kids 
would pack a lunch and go spend the day outdoors. 
We would wade in creeks or swim in the lake. You had 
to entertain yourself. We figured things out on our 
own.” While she had fun with her many siblings, 
she also developed a work ethic at a young age. In 
eighth grade, Martha started her first job. “My 
parents raised us with morals and responsibili-
ties. They taught us to be the best we could be.” 
Martha continues, “Growing up in a big family, I 
developed confidence and independence. You learn 
survival skills and to be competitive.” Martha would 
need all of those skills, not only for her career but in 
the fight for her life. 

Before real estate, Martha was a teacher. When she 
moved to Tucson from Northern Virginia in 2008, 
Brenda O’Brien represented Martha and her hus-
band, Mike, in the purchase of their home. “Brenda 
suggested that I think about going into real estate. 
At first, I rejected the idea, but then I decided to 
give it a go.” Martha got her license and joined 
Brenda’s team. “I was fortunate to learn 
from the very best. Some of the processes 
Brenda used, I still use today.” Then the 
market crashed. Martha received a call from 

martha
Growing up in 
a big family, 
I developed 
confidence and 
independence. 
You learn survival 
skills and to be 
competitive.

a principal looking for a substitute 
special education teacher for six 
weeks. “It was teaching kindergarten 
through second grade. I had never 
taught that age group before. It was a 
blast. I worked there for a year and a 
half before going back to real estate.”

Martha explains why she transitioned 
back to real estate: “If I look in the 
mirror and feel I haven’t given 100% 
to the people I’m working with, then 
it’s time to make a change. My passion 
had shifted to real estate. I was ready 
to pursue it full time.” Even as a 
REALTOR®, Martha is still an edu-
cator. “Real estate allows me to take 
advantage of the skills I used in the 
classroom. Teachers work for years 
and years without realizing the many 
skills they develop in the classroom 
are applicable in so many other indus-
tries outside of education.” Martha 
shares the similarities between the 
two careers: “As a teacher, I would sit 
with my students and parents to talk 

about their goals. We would make a 
plan for reaching those goals. I helped 
them understand the process and 
provided the resources to get to the 
finish line.” Martha continues, “In 
real estate, I sit around a table with 
my buyers or sellers to talk about 
their goals, whether it’s a finan-
cial goal or a specific timeline. We 
develop a plan to achieve it. I educate 
them about the process, help man-
age expectations and connect them 
with necessary resources.” Martha 
chuckles and adds, “Basically, I traded 
in lesson plans for purchase contracts 
and students for clients.”

In 2014, while on vacation in 
Colorado, Martha’s life took a 
surprising turn. “I got up to use the 
bathroom in the middle of the night. 
I fainted and landed on the tile tub, 
fracturing my skull in three differ-
ent places.” The impact had torn the 
lining of her brain and blew out her 
eardrum. “I fractured my temporal 

bone. It’s a fracture usually seen in 
side-impact car accidents. For that 
bone to fracture, the rate of impact 
needs to be 25 miles per hour. The 
doctors were stunned that I had sur-
vived such a severe skull injury.” She 
spent about four days in ICU before 
Mike drove her back to Arizona. “I 
couldn’t fly because of my eardrum. 
It was a long drive home; I was very 
sick.” Martha spent a year and a half 
recovering. “I had great doctors, 
nurses and therapists at Mayo Clinic 
that helped me recover.” Martha 
began to walk again with a walker 
and then a cane. “The neurologist and 
neurosurgeons said running saved my 
life because my body had the strength 
it needed to recover.”

Martha reflects on her first mara-
thon: “It’s like love; you never forget 
the first time you fall in love. I’ll 
always remember the 1992 Chicago 
marathon. I would run for exercise, 
but I wasn’t serious about it. Then 
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I decided to try a marathon.” As 
Martha crossed the finish line, she 
gasped, “I will never do that again!” 
At that point in her life, it was the 
hardest thing she had ever done. 
Then one of her husband’s colleagues 
asked her, “Do you know how close 
you were to qualifying to run in the 
Boston Marathon?” Those words 
sparked her competitive nature. She 
never imagined as she continued to 
train and run marathons that it would 
one day save her life.
As Martha continued to battle her 
way through recovery, doctors were 
uncertain if she would run again. 
However, Martha had other plans. 
“When I started running again, it 
was the most natural thing to me. I 
began training for a 10K in Colorado.” 
Martha not only completed that 
10K, but she also won it for her age 
group. “My recovery was a journey. 
Finishing that race was emotional 
and fabulous. My family was there 
to support me, and they were wait-
ing for me at the finish line. I am so 
grateful to have survived and for all 
of the support from family that aided 
my recovery.” Her resiliency and 
perseverance are reflected now in the 
way Martha works for her clients. 

Setbacks and workarounds don’t 
phase her; they are just part of the 
path to the finish line.

Altogether, Martha has now qualified 
to run the Boston Marathon 10 times. 
Martha will run the Boston Marathon 
again in 2023, and that most likely 
won’t be the last time she runs it. “I 
want to run the Boston Marathon 

when I’m 70; that’s two years from 
now. My goal is to qualify one more 
time, and then that might be the last 
marathon.” Martha laughs and adds, 
“Though I have a written statement 
saying I was never going to run a mar-
athon again … I wrote it 18 marathons 
ago.” But knowing Martha, with her 
determination and positivity, whatever 
she decides — the best is yet to come.

A home's mechanical system is a complex system 
made up of, electrical components, refrigerant 

lines, ductwork for air distribution and so on. And 
yet, when a prospective buyer is having a home 

inspection, there is only one test that is performed 
on that complex system, a temperature 

differential reading, that honestly, means very 
little without knowing several other factors and 

understanding what those factors mean. Even 
newly installed systems should be checked 

thoroughly to make sure that they were sized and 
installed properly, the duct system is sized and 

installed properly, and the equipment is up to code 
and working at its peak efficiency.

COMFORT TAILORED TO YOUR NEEDS

www.tmtucson.com
(520) 808-2743

Tailoredmechanical@gmail.com

Exit Strategies for Realtors®

www.SteppingUpUSA.com
(520) 425-6052

We wrote the book on Exit Strategies.
Download your copy now on our website below.

We haveanswers!
Download

our FREE
eBook!

WHAT DO
AGENTS SAY? 44 Second

Video

How we
can help!

Here’s one who
needed a Good Exit

Strategy.
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P O L S T O N
SHAWN & STEPHANIE

featuring

M A K I N G  D R E A M S  C O M E  T R U E

By Kylea Bitoka

Photography by Jacquelynn Buck

Chris, Stephanie, and Shawn

“What has been your greatest adven-
ture in life so far?” 

“Being together is our adventure,” 
replies Stephanie Polston. “Shawn and 
I have been together through every-
thing, from raising our son to working 
together.” Shawn Polston adds, “We 
started dating in high school; we were 
young parents. We’ve been together 
now for a little over 30 years.”   

Stephanie shares, “We love to travel, 
whether it’s a quick getaway to Pinetop 
or a family vacation in Florida.” One 
of the Polstons’ memorable vacations 
was to Washington, D.C. “Seeing the 
Declaration of Independence in the 
National Archives was a touching 
experience. I was born on the Fourth 
of July, so that's always been a part of 
who I am. Every year I get to celebrate 
my birthday with fireworks as we 
honor our great nation." Stephanie 
adds, “So far, it's been an amazing 
adventure, and we look forward to 
growing old together.”     

Shawn and Stephanie work side by 
side, however, they have very differ-
ent roles on the team. The Polston 
Results Team in Tucson includes 
a dedicated administrative team 
managed by Stephanie.   Shawn and 
Stephanie’s son, Chris, is the buyers’ 
agent, while Shawn and Francisco 
Genardini handle listings. In 2021, the 
team earned $27 million in sales vol-
ume. With a chuckle, Shawn shares, 
“As young parents, people thought 
we were screwed. Now those people 
are jealous because we can enjoy the 
freedom and flexibility of a successful 
real estate business. Plus, we get the 
joy of working with our adult son.” 
Shawn and Stephanie have achieved 
a happily ever after, but calling it a 
fairytale ending doesn’t do justice to 
the amount of work it took them to 

beat the statistics, building a strong 
family and successful business. 

For Shawn and Stephanie, their 
son provided motivation. Stephanie 
shares, “I wanted to show him 
anything was possible.” In college, 
Stephanie majored in education and 
graduated within the top 10% of her 
class. “I believe the way we change 
the future is through kids. I was inter-
ested in teaching because I wanted 
to help create a good foundation for 
youth so they could be successful. 
I taught first grade for 10 years and 
then middle school for three years.” 
At that point, Shawn’s real estate 
business was taking off. After 13 
years in education, Stephanie was at 
a crossroads. “I could either go back 
to school to become a principal or join 
Shawn in real estate.” 

Both Shawn and Stephanie were 
experienced real estate investors. 
Before Shawn became a REALTOR®, 
they had invested in real estate. 
Shawn explains, “I was working in 
low voltage communication contract-
ing and sales. However, on the side, 
we would buy properties to flip or 
convert to rentals.”  

In late 2005, Shawn saw the warn-
ing signs and knew the current real 
estate market was unsustainable. He 
realized it was time to sell their rental 
properties. “I was tired of dealing with 
real estate agents. I decided to get 
my license so I could sell the proper-
ties." Once Shawn had his license, it 
didn't take long for him to turn it into 
his career. "Having experienced the 
way other agents work, I knew that I 
could contribute to the industry in a 
meaningful way.” Plus, Shawn had hit 
the ceiling in his current career. “I was 
reporting to the owner’s son; there was 
no room for advancement.” 



26 • October 2022 Tucson Real Producers • 27@realproducers realproducersmag.com

Shawn got his real estate license in 
February 2006. He laughs and adds, 
“I got my license the day the market 
started going down.” It may not have 
been the best time to start a real 
estate career, but Shawn worked 
hard to make the best of a difficult 
situation. Stephanie joined his team 
in August 2012. Together Shawn and 
Stephanie continued to grow their 
real estate business, expanding their 
territory outside of Tucson and into 
other areas of Arizona. The Polstons 
also have a real estate partner in 
South Florida and are onboarding a 
new partner in Virginia Beach, VA. 

Stephanie shares one of the keys to 
their success: “Shawn manages the 
sales, and I handle the administra-
tive functions. It’s essential to have a 
plan as well as clear communication.” 
Stephanie continues, “We also leave 
work at the office; once we come 
home, it’s family time.”

Shawn shares another aspect, “Our 
business coach, Dru Lee, gave us 
great advice about the mechanics 
of our business. He advised us to 
always lead with revenue and keep 
an eye on profitability. There are a 
lot of gimmicks when it comes to lead 
generation and marketing. You can 
easily rack up expenses in advertising 
that are not providing a good return 
on your investment. That can quickly 
lead to trouble. We keep track to 
ensure that any money spent is gener-
ating a return.” 

For Stephanie, that came naturally; 
it was a principle she had learned in 
her childhood. “My parents worked 

together to make our family budget. 
I remember my parents discussing 
finances and what we could do or not 
do based on the budget. It taught me 
to differentiate between needs and 
wants. I learned to be conscious of 
how my money was being spent. I 
bring that knowledge and experience 
to our business.” 

It's a lesson the Polstons have passed 
on to their son, Chris. “We taught 
him about finances at a young age. 
We didn’t give him every single thing 
he wanted. He completed chores to 
earn money. Then he had the choice 
of spending the money or saving it. 
He learned to work to earn what he 
wanted and the value of spending 
money wisely.” Chris was 19 years old 
when he bought his first house, and 
by the time he was 27 years old, he 
had paid it off.   

Shawn and Stephanie also want to 
make sure that other kids have the 
opportunity to learn about finances. 
Shawn explains, “We sponsor a 
financial literacy class at Amphi High 
School. It’s in collaboration with 
the Dave Ramsey financial program. 
It teaches high schoolers how to 
use money, about debit and credit 
cards, and other aspects of everyday 
finances.” Stephanie shares, “I firmly 
believe that kids are our future. It’s 
so important for each child to have 
a good education. My heart goes out 
to the teachers; it’s not an easy job. 
That’s why we also sponsor Ironwood 
Ridge High School. It gives us the 
chance to encourage and help teach-
ers as they work hard for the kids.” 

What motivated Stephanie as a 
teacher is what motivates her as a 
REALTOR®. “I want to help people 
and help shape the future. I want 
to do what I can to make this world 
a better place. In real estate, it’s a 
different type of education but the 
same principle. We help our clients 
figure out a plan to reach their goals 
and achieve a better future.” As they 
look to the future, Shawn is excited to 
grow the business and build a legacy. 
“My goal is to create a business that 
will live beyond me, for my son and 
future generations. We've been very 
intentional about setting up our 
real estate business in a way that it 
will still be here after I retire and, 
ultimately, after I'm gone.” In the 
meantime, the Polstons are enjoying 
the journey as they look forward to 
many more adventures together, in 
real estate and life.

I n  r e a l  e s t a t e ,  i t ’s 
a  d i f f e r e n t  t y p e  o f 
e d u c a t i o n  b u t  t h e 

s a m e  p r i n c i p l e .  We 
h e l p  o u r  c l i e n t s 

f i g u r e  o u t  a  p l a n 
t o  r e a c h  t h e i r 

g o a l s  a n d  a c h i e v e 
a  b e t t e r  f u t u r e .
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Sometimes it is all Giggles! 
Supporting Power Over 

Predators was...
Necessary...Important...Sobering!

Yet we still had a blast celebrating 5 years of sharing 
excellent REALTORS®’ stories and connecting stellar 

businesses to this community! 

Our Tucson Real Producers Summer Sunflower Social was 
made possible by some of our generous partners! So 

thankful for your support of the REALTOR® community 
and your support of all we do to elevate this industry!!

Robert Hatch - VIP Mtg
House Master, Home Inspections - Clark Rustand 

Stepping UP USA - Tom Ebenhack
Desert Sky Design - Julie Lee

Zach Mooney - Guild Mtg
Christian Hernandez - Guaranteed Rate Mtg

YOU ARE THE BEST!!!

We collected almost $7000 for a worthy nonprofit which will go 
to educating kids about some of the dangers of being online. Truly 

necessary in this day and age, an important mission, and we 
were honored to help. Thanks to all who came out and donated 

to make an impact. Lisa Hansen, the founder of Power Over 
Predators, was so appreciative! 

Huge thanks to Jennie Uhlmann for recommending them and 
Robert Hatch for stepping up to encourage others to match the 

extra $1000 he was willing to give.

We had several generously open their hearts and checkbooks to 
make such a significant difference!!! So thankful for this commu-

nity as we come together to impact Tucson!!!

If you would like to give to this mission text me and I can send 
you their link to give to them directly!!

Delilah
520-838-1835  •  Delilah.Royce@RealProducersMag.com

 
BE STRONG – BE FIERCE – BE CARING 

 BE POSITIVE – MAKE A DIFFERENCE

event recap

like us on Facebook and follow us on Instagram 
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Desert
Sky
Design
H o m e  s t a g i n g

i n t e r i o r  d e s i g n

Z A C H  M O O N E Y
520.230.5599 |  NMLS#378994 

Wherever life may take you,
we look forward to getting you there.
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520-327-6009

Serving Tucson & 
Southern Arizona

www.ColumbusGlassAndScreen.com • ROC 185813

1226 N. Columbus Blvd.

FREE ESTIMATES
10% MILITARY DISCOUNT

your Best Choice!Clearly Clearly 
Tub & Shower Enclosures • Mirrors • Screens/Sunscreens & More!

Residential & Commercial • Glass & Screen Repair/Installation

Call Us: 520-722-5650
carpetmilltucson.com

7342 East Broadway | Tucson, AZ 85710

because
some of
life's most
precious
moments
happen on
your floor.

Family owned
and operated.
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Convenient scheduling 
online, by phone, or by email
      Sewer scopes
      Pool & spa inspections
      Same day reports
      Multi-inspector firm


Michael Soulliard
       info@tvhiaz.com         520-462-8844         www.tvhiaz.com

TIME-MAID.COM
520-999-0630

VETERAN & LOCALLY OWNED
OVER 40 YEARS OF EXPERIENCE

100% SATISFACTION GUARANTEED

25%OFFRealtor® ForeverDiscount For allMove-In/OutCleanings!

SCAN
AND BOOK

CLEAN TODAY,
SELL TOMORROW

LET US DO THE

dirty work

The Tucson
Moving
Company
serving our
community
since 1926

 Local Household Moves

 Long Distance Moving

 Interstate / International Moves

 Office/ Industrial Moves

 Warehouse Storage

 Storage in Transit & Logistics

 Professional Packing Service

520-622-6461    info@ralphstransfer.com
www.ralphstransfer.com
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Rank Name Sides Volume Average

34 Marta Harvey (11916) of Russ Lyon Sotheby's International Realty (472203) 35.0 21,660,602 618,874

35 Josh Berkley (29422) of Keller Williams Southern Arizona (478307) 51.5 21,569,515 418,826

36 Tori Marshall (35657) of Coldwell Banker Realty (70207) 45.5 21,300,200 468,136

37 Brittany Palma (32760) of 1st Heritage Realty (133) 58.0 21,275,300 366,816

38 Robin Sue Kaiserman (4368) of Russ Lyon Sotheby's International Realty (472203) and 1 prior office 22.5 21,245,169 944,230

39 Tim Rehrmann (25385) of eXp Realty (495206) 62.0 21,209,835 342,094

40 John E Billings (17459) of Long Realty Company (16717) 42.0 21,137,659 503,278

41 Joshua Waggoner (14045) of Long Realty Company (16706) 16.0 21,125,000 1,320,312

42 Julie Marti-McLain (148054285) of Sunset View Realty, LLC (402901) 46.5 20,878,850 449,008

43 Denise Newton (7833) of Realty Executives Arizona Territory (498306) 31.5 19,843,705 629,959

44 Kate Herk (16552) of Russ Lyon Sotheby's International Realty (472203) 16.0 19,568,836 1,223,052

45 Maria R Anemone (5134) of Long Realty Company (16727) 13.0 19,452,413 1,496,339

46 Spirit Messingham (22794) of Tierra Antigua Realty (2866) 41.0 19,232,860 469,094

47 Brenda O'Brien (11918) of Long Realty Company (16717) 31.0 19,192,500 619,113

48 Jim Storey (27624) of Long Realty Company (16706) and 1 prior office 18.0 18,546,956 1,030,386

49 Tyler Lopez (29866) of Long Realty Company (16719) 50.0 18,434,677 368,694

50 Tony Ray Baker (5103) of RE/MAX Select (51543) 40.0 18,050,600 451,265

DISCLAIMER: Information is pulled directly from MLSSAZ. New construction, commercial, or numbers NOT reported to 
MLSSAZ within the date range listed are not included. MLSSAZ is not responsible for submitting this data.

TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1–Aug. 31, 2022

Rank Name Sides Volume Average

1 Marsee Wilhems (16298) of eXp Realty 06 (495201) 220.5 76,239,859 345,759

2 Michael D Rhodes (19668) of Realty Executives Arizona Territory (498307) 215.5 74,760,418 346,916

3 Kaukaha S Watanabe (22275) of eXp Realty (495203) 225.5 72,409,709 321,107

4 Lisa M Bayless (22524) of Long Realty Company (16717) 117.0 67,654,192 578,241

5 Kyle Mokhtarian (17381) of KMS Realty (51920) 193.5 61,691,975 318,822

6 Angela Marie Kuzma (28301) of Keller Williams Southern Arizona (478310) 157.0 54,770,244 348,855

7 Peter Deluca (9105) of Long Realty Company (52896) and 1 prior office 67.0 38,099,895 568,655

8 Laurie Lundeen (1420134) of Coldwell Banker Realty (70204) 101.5 36,187,574 356,528

9 Danny A Roth (6204) of OMNI Homes International (5791) and 1 prior office 73.0 35,182,647 481,954

10 Don Vallee (13267) of Long Realty Company (52896) and 1 prior office 64.0 34,588,127 540,439

11 Traci D. Jones (17762) of Keller Williams Southern Arizona (478313) and 1 prior office 83.0 34,269,372 412,884

12 Lauren M Moore (35196) of Keller Williams Southern Arizona (478313) and 1 prior office 61.0 33,688,651 552,273

13 Russell P Long (1193) of Long Realty Company (52896) and 1 prior office 32.5 33,232,278 1,022,532

14 Aaron Wilson (17450) of Keller Williams Southern Arizona (478313) and 2 prior offices 85.0 31,826,546 374,430

15 Peter R Oosterhuis (32811) of Dove Mountain Realty, LLC (5156) 12.0 30,667,132 2,555,594

16 Stephan Daniel Desgagne (53060) of eXp Realty (495206) 89.5 30,028,402 335,513

17 Sandra M Northcutt (18950) of Long Realty Company (16727) 44.0 29,285,801 665,586

18 Gary P Brasher (80408123) of Russ Lyon Sotheby's International Realty -472205 57.5 28,948,821 503,458

19 Denice Osbourne (10387) of Long Realty Company (52896) and 1 prior office 42.0 28,639,297 681,888

20 Jose Campillo (32992) of Tierra Antigua Realty (2866) 100.0 28,146,290 281,463

21 Patty Howard (5346) of Long Realty Company (16706) 28.0 27,638,501 987,089

22 Jennifer R Bury (35650) of Jason Mitchell Group (51974) 80.5 27,312,952 339,291

23 McKenna St. Onge (31758) of Gray St. Onge (52154) 22.5 25,283,250 1,123,700

24 Barbara C Bardach (17751) of Long Realty Company (16717) 21.0 25,265,832 1,203,135

25 Jameson Gray (14214) of Gray St. Onge (52154) 20.0 24,485,650 1,224,283

26 Laurie Hassey (11711) of Long Realty Company (16731) 43.0 23,737,625 552,038

27 Paula Williams (10840) of Long Realty Company (16706) 36.0 23,088,543 641,348

28 Laura Sayers (13644) of Long Realty Company (16717) 45.0 22,729,798 505,107

29 Bryan Durkin (12762) of Russ Lyon Sotheby's International Realty (472203) 25.0 22,400,500 896,020

30 Sally Ann Robling (1420161) of Realty Executives Arizona Territory (498304) 49.0 22,352,220 456,168

31 Tom Ebenhack (26304) of Long Realty Company (16706) 43.0 22,172,718 515,645

32 Russ Fortuno (35524) of Tierra Antigua Realty (286610) 57.5 22,022,305 382,997

33 Eddie D Watters (31442) of Realty Executives Arizona Territory (4983) 51.0 21,975,499 430,892
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DISCLAIMER: Information is pulled directly from MLSSAZ. New construction, commercial, or numbers NOT reported to 
MLSSAZ within the date range listed are not included. MLSSAZ is not responsible for submitting this data.

Rank Name Sides Volume Average

84 Tom Peckham (7785) of Long Realty Company (16706) 19.0 14,662,370 771,704

85 Iris Pasos (38869) of Tierra Antigua Realty (286610) 34.5 14,662,352 424,996

86 Bob Norris (14601) of Long Realty Company (16733) 31.5 14,443,097 458,511

87 Eliza Landon Dray (37458) of Tierra Antigua Realty (2866) 27.5 14,436,488 524,963

88 Karin S. Radzewicz (20569) of Coldwell Banker Realty (70202) 21.0 14,385,861 685,041

89 Lori C Mares (19448) of Long Realty Company (16719) 39.5 14,372,350 363,857

90 Lisette C Wells-Makovic (21792) of Redfin (477801) 34.0 13,855,400 407,512

91 Trina M Alberta Oesterle (1420383) of Coldwell Banker Realty (70204) 35.0 13,790,500 394,014

92 Nicole Jessica Churchill (28164) of eXp Realty (495208) 34.5 13,777,500 399,348

93 Michael Shiner (26232) of CXT Realty (5755) 19.5 13,762,800 705,785

94 Matthew F James (20088) of Long Realty Company (16706) 18.5 13,728,100 742,059

95 Michelle Metcalf (1420854) of RE/MAX Select (5154301) 38.0 13,721,750 361,099

96 Paula J MacRae (11157) of OMNI Homes International (5791) 25.5 13,605,350 533,543

97 Nanci J Freedberg (30853) of Tucson Land & Home Realty, LLC (783) 15.0 13,600,000 906,667

98 Jason K Foster (9230) of Keller Williams Southern Arizona (478313) and 1 prior office 20.0 13,505,309 675,265

99 Stacey Bell (142000763) of Long Realty -Green Valley (16716) 39.0 13,462,578 345,194

100 Kynn C Escalante (8137) of WeMoveTucson (2536) 18.0 13,453,500 747,417

Rank Name Sides Volume Average

51 Jay Lotoski (27768) of Long Realty Company (16717) 50.0 17,940,900 358,818

52 Sofia Gil (1420209) of Realty Executives Arizona Territory (4983) 49.5 17,779,620 359,184

53 Patricia Sable (27022) of Long Realty Company (16706) 20.0 17,459,500 872,975

54 Corissa Y Miller (22532) of Tucson's TLC Realty (3939) 43.0 17,392,476 404,476

55 Amanda Clark (39708) of Keller Williams Southern Arizona (478313) and 1 prior office 43.0 17,025,128 395,933

56 Judy L Smedes (8843) of Russ Lyon Sotheby's International Realty (472203) 11.5 16,983,636 1,476,838

57 Suzanne Corona (11830) of Long Realty Company (16717) 12.0 16,950,000 1,412,500

58 Leslie Heros (17827) of Long Realty Company (16706) 37.5 16,947,700 451,939

59 Kathy Westerburg (1420955) of Tierra Antigua Realty (286610) 34.0 16,771,902 493,291

60 Glenn Michael Nowacki (35737) of Realty Executives Arizona Territory -498306 45.0 16,751,990 372,266

61 Curt Stinson (4808) of Engel & Volkers Tucson (51620) 31.5 16,722,950 530,887

62 Jennifer Uhlmann (53743) of United Real Estate Specialists (5947) 31.0 16,564,300 534,332

63 Kelly Garcia (18671) of Keller Williams Southern Arizona (478313) and 2 prior offices 37.5 16,320,140 435,204

64 Victoria Anderson, PLLC (31547) of Realty One Group Integrity (51535) 48.5 16,219,950 334,432

65 LizBiz Nguyen (27962) of Realty Executives Arizona Territory (498306) 49.5 16,090,300 325,057

66 Angela Tennison (15175) of Long Realty Company (16719) 25.0 16,077,405 643,096

67 Madeline E Friedman (1735) of Long Realty Company (16719) 23.0 16,023,126 696,658

68 Don Eugene (10600) of Realty Executives Arizona Territory (498306) 43.0 15,787,975 367,162

69 Pam Ruggeroli (13471) of Long Realty Company (16719) 32.0 15,689,866 490,308

70 Gary B Roberts (6358) of Long Realty Company (16733) 31.5 15,538,097 493,273

71 Debbie G Backus (6894) of Backus Realty and Development (2422) 19.0 15,412,000 811,158

72 Sonya M. Lucero (27425) of Long Realty Company (16719) 36.0 15,342,077 426,169

73 Sherri Vis (54719) of Redfin (477801) 34.0 15,079,550 443,516

74 Danae S. Jackson (26717) of Coldwell Banker Realty (70202) 34.5 14,977,900 434,142

75 Heather Shallenberger (10179) of Long Realty Company (16717) 39.5 14,943,028 378,305

76 Rob Lamb (1572) of Long Realty Company (16725) 18.5 14,910,910 805,995

77 Yvonne C Bondanza-Whittaker (58689) of Realty ONE Group 03 (580803) and 1 prior office 46.5 14,881,450 320,031

78 Rebecca Ann Crane (32933) of Realty Executives Arizona Territory (498306) 41.0 14,864,240 362,542

79 Sue Brooks (25916) of Long Realty Company (16706) 26.5 14,848,200 560,309

80 Michele O'Brien (14021) of Long Realty Company (16717) 30.0 14,828,365 494,279

81 Lisa Korpi (16056) of Long Realty Company (16727) 29.0 14,776,500 509,534

82 Susanne Grogan (17201) of Russ Lyon Sotheby's International Realty -472203 17.0 14,708,500 865,206

83 Ronnie Spece (19664) of At Home Desert Realty (4637) 35.0 14,662,773 418,936

TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1–Aug. 31, 2022
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7428 N La Cholla Blvd
Tucson, AZ 85741

(520) 271-3005
chad.casper@pillartopost.com

www.chadcasper@pillartopost.com

Our team has grown!
We cover all of Southern AZ.

Santa Cruz County- Nogales, Rio Rico,
Sahuarita, Green Valley, etc.

Cochise County- Benson, Sierra Vista, Bisbee, etc. 

Ask about our exclusive packages and many added services o�ered.

"we are bilingual"

$40 OFF PREMIUM
INSPECTION

PACKAGE

DISCLAIMER: Information is pulled directly from MLSSAZ. New construction, commercial, or numbers NOT reported to 
MLSSAZ within the date range listed are not included. MLSSAZ is not responsible for submitting this data.

Rank Name Sides Volume Average

134 Lonnie Williams (61428) of Redfin (477801) 25.0 10,536,250 421,450

135 Johanna L Roberts (2040) of Long Realty Company (16719) 22.0 10,519,500 478,159

136 Matt Bowen (53352) of Coldwell Banker Realty (70204) 28.5 10,495,700 368,270

137 Alicia Girard (31626) of Long Realty Company (16717) 18.5 10,459,500 565,378

138 Erin S Keller (30432) of Tierra Antigua Realty (286601) 21.5 10,421,350 484,714

139 Karen Karnofski (17102) of Keller Williams Southern Arizona (478313) and 1 prior office 12.0 10,398,500 866,542

140 Lindsay L Liffengren (4949) of RE/MAX Excalibur (4535) 29.0 10,372,153 357,660

141 Calvin Case (13173) of OMNI Homes International (5791) 25.0 10,345,225 413,809

142 Michelle Bakarich PLLC (20785) of Homesmart Advantage Group (516901) 28.0 10,296,692 367,739

143 Kenneth W Hutson (32755) of 1st Heritage Realty (133) and 1 prior office 28.5 10,273,446 360,472

144 Camille Rivas-Rutherford (11782) of Coldwell Banker Realty (70202) 18.0 10,037,000 557,611

145 Phil Le Peau (39491) of OMNI Homes International (5791) 26.5 10,037,000 378,755

146 Cathleen E Jernigan-Rios (38529) of Realty One Group Integrity (51535) 26.5 9,999,250 377,330

147 Dina M Hogg (17312) of eXp Realty 01 (495204) 32.0 9,998,000 312,438

148 Jenni T Morrison (4744) of Long Realty Company (52896) and 1 prior office 12.0 9,969,500 830,792

149 Christian Lemmer (52143) of Engel & Volkers Gilbert (53038) and 1 prior office 12.5 9,938,645 795,092

150 Jim Jacobs (7140) of Long Realty Company (16706) 15.0 9,925,320 661,688

Rank Name Sides Volume Average

101 Shawn M Polston (20189) of Keller Williams Southern Arizona (478313) and 1 prior office 34.0 13,391,500 393,868

102 James Servoss (15515) of Keller Williams Southern Arizona (478313) and 1 prior office 42.0 13,201,720 314,327

103 Jennifer C Anderson (16896) of Long Realty Company (16724) 27.5 13,178,456 479,217

104 Kimberly Mihalka (38675) of eXp Realty (4952) 26.5 13,105,175 494,535

105 Nestor M Davila (17982) of Tierra Antigua Realty (53134) and 2 prior offices 37.5 12,954,976 345,466

106 Tracy Wood (36252) of Realty One Group Integrity (51535) 21.5 12,899,248 599,965

107 Jeffrey M Ell (19955) of eXp Realty (495211) 32.0 12,832,694 401,022

108 Jenna D Loving (18375) of Russ Lyon Sotheby's International Realty -472203 19.0 12,669,490 666,815

109 Cyndi R.A. Sherman (54744) of Tierra Antigua Realty (286606) 33.0 12,628,450 382,680

110 Anthony D Schaefer (31073) of Long Realty Company (52896) and 1 prior office 30.0 12,419,980 413,999

111 Christina Anne Chesnut (36241) of OMNI Homes International (5791) 30.0 12,367,940 412,265

112 Thomas J Krieger (17680) of Keller Williams Southern Arizona (478306) 27.5 12,239,955 445,089

113 Blaire C. Lometti (57232) of Realty One Group Integrity (5153501) 25.0 12,174,700 486,988

114 Kate Wright (35438) of Long Realty Company (16706) 27.0 11,996,542 444,316

115 Michael D Oliver (14532) of Oliver Realty, LLC (51610) 25.0 11,830,032 473,201

116 Ann K Gavlick (27887) of Tierra Antigua Realty (286601) 25.0 11,715,541 468,622

117 Frank Scott Lococo (56578) of Russ Lyon Sotheby's International Realty -472203 17.0 11,656,847 685,697

118 Anthony Boatner (16214) of Keller Williams Southern Arizona (478313) and 1 prior office 38.0 11,638,650 306,280

119 Timothy R Hagyard (32545) of Long Realty Company (52896) and 2 prior offices 24.0 11,536,950 480,706

120 Douglas J Sedam (55438) of SBRanchRealty (51898) 18.5 11,347,650 613,386

121 Antonio Reyes Moreno (33276) of RE/MAX Portfolio Homes (142000645) 28.5 11,322,059 397,265

122 David K Guthrie (19180) of Long Realty Company (16706) 24.0 11,287,890 470,329

123 Zachary R Tyler (16327) of Tierra Antigua Realty (286601) 17.0 11,199,050 658,768

124 Cathrine L Donau (142000057) of Long Realty -Green Valley (16716) 18.0 11,185,675 621,426

125 Christina E Tierney (29878) of Russ Lyon Sotheby's International Realty -472203 15.5 11,179,747 721,274

126 Jenifer Adamson Jankowski (52926) of Long Realty Company (16717) 22.0 11,065,000 502,955

127 Joelle C Kahn (21408) of Tierra Antigua Realty (286607) 20.0 10,978,971 548,949

128 Robin L Supalla (30882) of Tierra Antigua Realty (286607) 23.5 10,837,693 461,178

129 Carolyn A. Fox (1420840) of Coldwell Banker Realty (70204) 39.0 10,706,700 274,531

130 Johanna Rhodes (12767) of Keller Williams Southern Arizona (478313) and 1 prior office 29.5 10,698,700 362,668

131 Christina Esala (27596) of Tierra Antigua Realty (286607) 27.0 10,696,300 396,159

132 Kemena Rene Duany (37934) of OMNI Homes International (5791) 23.0 10,687,700 464,683

133 David L Duarte (57860) of Tierra Antigua Realty (286606) 44.0 10,621,487 241,397

TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1–Aug. 31, 2022
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VP OF MORTGAGE LENDING
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Where to start! The entire house buying process what something I had been avoiding for years. It was not until 
we were forced to find a place to live in that we began. Time was limited and it seemed impossible to be able to 
get a place, as the housing market was very competitive and interests rates were rising from the record lows. My 
partner had started the search for a home months earlier without success. He was working with another lender 
and quite frankly, he was of no help. It was a Wednesday that I decided I would join him in the quest to find our 
home, but we needed to find a new lender. That is where Christian came in! A friend shared with me her home 
buying experience and told me how great and supportive Christian was. As any other person in this social media 
world, I immediately IG stalked her and found out we had several connections. I reached out to every single one 
and all of them had awesome things to say about her. After discussing changing lenders, Sunday night we gave 
her a call, she was everything we expected and beyond. By Monday morning we had our pre-approval, that same 
day we began looking at houses, we fell in love with THE ONE! and were placing a bid on it by Wednesday and 
week later Monday we had won the bid. I know it sounds crazy, but our home buying experience was seamless! 
Thanks to the help and promptness of Christian we are now living in our beautiful home! She really does go 
above and beyond for her clients! Thank you Christian!

- Zillow review by Cariño Barragan/ 07/22/22


