
Photos by Ewa Samples, 
www.maytheartbewithyou.com

OROSCO
LEX

S I L I C O N  V A L L E Y

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

O C T O B E R  2 0 2 2



2 • October 2022 Silicon Valley Real Producers • 3@realproducers realproducersmag.com

������������������������������������
	��
�����������������
����������������������������������������������������������

��������� ��� ���	������

�������������������������������������������
��	������	����������
��	������	������
��������������������������������������
���	���������



4 • October 2022 Silicon Valley Real Producers • 5@realproducers realproducersmag.com

AUTO | HOME | LIFE | BUSINESS | HEALTH

Philip Mills, Agent

Philip Mills
(408) 354-5250
phil.mills.jymk@statefarm.com
www.phil-mills.com
Insurance License #0D41702

NMLS ID #930951 / Company NMLS ID #2094040

17
Cover 
Story:
SVRP 
Cover 
Story:

 Lex Orosco

Zach Cohen
Head Writer

Dave Danielson
Writer

Nick Ingrisani
Writer

Nicole Wright
Ad Strategist

Ewa Samples
Photographer

Teresa Nora Trobbe
Photographer

Mitch Felix
Founder & Publisher

Amy Felix
Editor

S I L I C O N  VA L L E Y
M E E T  T H E

R E A L  P R O D U C E R S  T E A M

10
Profile:
Abbas 

Moham-
med

06
Preferred 
Partners

25
Flashback 
Favorite:

Linda 
Hymes

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Silicon Valley Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating a REALTOR® for certain stories, 
please email us at Mitch@SiliconValleyRealProducers.com.

C O N T E N TS
TABLE OF

32
Profile:
Dana 

Carmel

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S A N  M A T E O  C O U N T Y

A U G U S T  2 0 1 9

Photo by Photography by Busa

PHIL
CHEN

Were you, your 
broker or the 

team featured 
in an issue of 

Real Producers?

Want a copy of your article or 
full magazines that you were 
featured in?  
REPRINTS

What the heck is a reprint? A reprint is a four-page or eight-page, 
magazine-quality grade paper with your full article and photos 
and you on the COVER of the publication.

WHY DO I NEED THOSE?

• These reprints are a professional marketing tool that can help 
brand you, your team and/ or your business.

• Use on listing appointments
• Send out to friends and family
• Send to clients with your holiday greetings
• Brokers, use when farming your favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING CORRECTED ON 

MY ARTICLE?

No worries! We can make any changes needed. We send you a 
proof, you approve it and they are sent to you via FedEx.

WHO CAN BUY THESE?

The REALTOR® that was featured, the Broker or family. Anyone 
that wants to promote you.

HOW DO I ORDER?

Email Mitch.Felix@RealProducersmag.com.

print me more!
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I eventually dropped off, while my 
friends became professionals. In their 
Thrasher Magazine interviews they 
would say things like, ‘I used to skate 
with Phil Chen, but he quit.’ I will 
never forget that.”

“I remember I took a few years off 
and when I was in college, I regretted 
not turning pro,” Phil admits candidly. 
“I told my parents, ‘I’m going to regret 
this my whole life. I’m going to quit 
school and go pro.’ But I never did it. 
And I am going to regret it my whole 
life. I was too young to enjoy or see 
what the potential would be.”

Despite the sense of loss from a 
skateboarding career that never was, 
Phil’s path has led him to great things: 
first, a career in fitness, and now, a 
blossoming real estate business. He 
still takes lessons from his early years 
on a skateboard with him every day.

With the nature of a skateboarder, 
Phil remains willing to take chances 
when the time is ripe. “I’m constant-
ly rolling the dice and taking risks 
and chances. That’s my nature. I’m 
not conservative work-wise. I’m al-
ways going to take the leap of faith,” 
he explains.

“The lessons I learned from skate-
boarding -- it was determination. 
Living, sleeping, breathing what you 
do, it becomes natural and instinctive. 
In a little way, I got a taste of what 
being an elite athlete was like. I could 
go to sleep, dream a trick, and do it 
the next day. I tell my kids now, try to 
be the best at whatever you do.”

In college, Phil delved into another 
physical pursuit: fitness. He studied 
exercise science with a minor in 
holistic health and Chinese medicine. 
He’d go on to attend graduate school 
for physical therapy and aspired to 
open an east-west clinic for peak per-
formance, combining his knowledge 
of Chinese medicine with his under-
standing of western techniques. 

“But before I did that, I cashed out my 
credit cards to open my own gyms, 
and that’s where I got the most train-
ing for real estate.”

In the fitness world, Phil learned the 
service business. It was a natural 
segway to shift from personal fitness 
training to luxury real estate. “It’s the 
same thing,” Phil explains. “Fitness is 
an art backed by science. Real estate is 
an art backed by quantitative analysis.”

During his years as a gym owner in 
the San Francisco financial district, 
Phil was also able to (unknowingly) 
begin to build his real estate client 
database. Phil’s private personal 
training studios catered to Fortune 
500 CEO’s, bankers, brokers, lawyers, 
and other affluent clientele. 

“I was just in my gym, working and 
hanging out,” Phil says, tellingly. 
Eventually, some of Phil’s clients 
became his business partners. “They 
would buy real estate, and I would 
manage it. I had no money back then. 
That’s how I got my feet wet.” 

By 2006, Phil realized it was time to 
make a choice. With one foot in the 
fitness world and the other in the real 
estate world, his attention was divid-
ed. As he admits, “I was half-assing 
[real estate].” 

“I had to choose. I took the leap of 
faith and got into real estate full time 
in ‘06.”

In 2006, Phil experienced success, 
but the downturn of 2007 through 
2009 would make him think twice 
about his decision to dive into real 
estate. “I thought, what am I doing? 
Those were rough years.” But instead 
of getting discouraged, Phil doubled 
down on his commitment. 

“I am an eternal optimist… I always 
think the sky is blue and it will work 
out. There are often times of high 
stress, but for the most part, I always 

feel Everything’s Gonna Be Alright 
(Quoting the Bob Marley song).”

Phil opened his own boutique broker-
age, Sybarite, without ever working 
for a larger brokerage, using the 
knowledge he accrued mainly on his 
own through his family’s investments, 
observation, intuition, and experience. 
By 2010, he put himself on the map 

as a top real estate agent in the highly 
competitive area of Hillsborough.

Coming to Compass from Sybarite, 
which he operated and ran for the 
better part of a decade, has given Phil 
a unique perspective on the state of 
the local real estate market. “Com-
pass is a unique speeding freight train 
right now,” Phil comments. 

“I’m fortunate to have had three careers 
that I was passionate about, became 
really good at and made into careers.”

Regardless of the brokerage where he 
hangs his license, Phil knows his rep-
utation is what carries him to success. 
“People trust me. Reputation is so 
important over any deal or commis-
sion. That’s the reason am usually one 

of the first choices amongst so many 
talented agents in the Bay Area.”

Phil stays motivated by staying 
humble and continually striving to 
improve in all aspects of his work. 

“I’m still hungry, so watch out.”
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CHEN
From the Street Skate to Real Estate Sales: Continuing to Take the Leap of Faith

By Zach Cohen

Photos By Brandon Busa

Rewind to the early 90s: an era of 
post-grunge and punk music, the raw, 
edgy upswing of the street skate-
boarding mecca of San Francisco. 

As a native San Franciscan teenager 
growing up in the Bay Area, Phil Chen 
was already making waves in the 
skateboarding world. He was not only 
a competitive skateboarder, but was 
nationally ranked, and one of the top 
sponsored amateurs in the nation. He 
skated alongside legends such as Tom-
my Guerrero and Christian Hosoi.

“I was fresh off a second place finish 
in a national contest and probably 
a year from turning pro when I was 
15,” Phil recalls. “I would come home 
from school, do my homework, and 
then have to practice to live up to my 
sponsors’ expectations.”

Despite his love for skateboarding 
and the massive success he had 
achieved, the obligations became too 
much for a 15-year old that was just 
coming into his own. Phil admits -- it 
started to feel like a job. Sponsors 
and commitments overtook his love 
for the sport. 

“When I got my driver’s license and 
girlfriends, it became harder to skate. 

phil
“This is the key: if you want to be 
good at something, you have to 
eat, sleep, and dream it.”

cover story

40
Promo 
Reprint



6 • October 2022 Silicon Valley Real Producers • 7@realproducers realproducersmag.com

BRYCE FRANSEN
#TheLendingGiant
NMLS: 993703

(831) 419-8798
Bryce@thelendinggiant.com
www.loandepot.com/loan-officers/bfransen
www.thelendinggiant.com

REQUEST A FREE PERSONALIZED RATE QUOTE TODAY!
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EXPERT
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businesses and thank them for supporting the REALTOR® community!

ARCHITECT/BUILDER

Amy Vander Heyden 

Architects

(925) 353-0363

BUILDING PRODUCER

EPIC

Amy Felix

(925) 353-0363

CLEANING SERVICES – 

COMMERCIAL

S&R Janitorial

Sonia Romero

(650) 400-8335

srjanitorialservices.com

FINANCIAL PLANNER

Lincoln Financial Advisors

Jack Farnstrom & Gibran Le

(925) 659-0378

Jack.Farnstrom@LFG.com & 

Gibran.Le@LFG.com

FITNESS / 

PERSONAL TRAINER

Send Me a Trainer 

San Jose West

Zane Daugherty

(408) 256-9888

sendmeatrainer.com/

sanjosewestca

GENERAL CONTRACTOR

F Alcaraz Construction

Frank Alcaraz

(831) 747-5005

facremodeling.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

INSURANCE AGENCY

Goosehead 

Insurance Agency

Justin Turner

(951) 965-4651

JH Insurance, Inc

Jessica Hawkins

(408) 264-2400

jhia.com

Mark Landis 

Insurance Agency

Mark Landis

(408) 910-6225

Patrick Cayabyab Insurance 

Agency Inc

Patrick Cayabyab

(650) 755-9690

agents.farmers.com/ca/

daly-city/patrick-cayabyab

Patrick Chua Insurance 

Agency Inc

Patrick Chua

(650) 249-6999

agents.farmers.com/ca/

san-mateo/patrick-chua

Philip Mills, State Farm/Mills 

Mortgage Brokerage

Philip Mills

(408) 781-5023

phil-mills.com

Sisemore Insurance Agency

Vanessa Sisemore

(925) 899-7926

State Farm Insurance - 

Shana Nelson 

Insurance Agcy

Shana Nelson

(650) 224-6307

ShanaNelson.com

William Beyer 

Insurance Agency

William Beyer

(510) 527-4640

agents.farmers.com/ca/

kensington/william-beyer

MARKETING & 

COMMUNICATIONS

Fitzsimmons 

Communications

Kate Fitzsimmons

(415) 472-1499

Fitz-Com.com

MORTGAGE

101 Home Loans

Hannah Escher

(707) 321-3570

hannah@101homeloans.com

Amerisave Mortgage

Arton Chau

(650) 759-6539

ArtonChau.com

archau@amerisave.com

C2 Financial Corporation

Brian Schwartz

(510) 541-7996

LendwithBrian.com

Guaranteed Rate

Mohamed Tawy

(619) 599-5643

Loan Depot

Bryce Fransen

(831) 419-8798

TheLendingGiant.com

PMG Home Loans

Sergio Michel

(408) 856-2770

www.pmgloans.com

Evolve Bank and Trust

The McClain Team

Jerry McClain

NMLS# 582914

Patrick McClain

NMLS# 2118643

The Money 

Market Solutions

Paul LeJoy

(415) 510-0127

TheMoneyMarket.us

Velocity Mortgage  

Capital Inc

Stuart Solomon

(415) 793-9476

VelocityMortgage.com

Shawn Denton

(805) 807-9899

MORTGAGE LENDER

Your Mortgage Girl at 

Guaranteed Rate

Padi Goodspeed

(916) 257-9435

MOVERS

Ace Relocation Systems Inc

Pete Pfeilsticker

(408) 309-9456

AceRelocation.com

MOVING & HOME 

CONCIERGE SERVICE

Extensive Home Solutions

Trish Gray

(650) 400-9562

extensivehomesolutions.com

PHOTOGRAPHY

Fotos by T

Teresa Trobble

2828 S. Bascom Ave

San Jose, CA 95124

(408) 316-1613

Fotosbyt.com/

life-in-your-brand

PHOTOGRAPHY 

& VIDEOGRAPHY

May The Art Be With You

Ewa Samples

(408) 510-4621

ewasamples 

photography.com

Odyssey Productions

Nicholas Hammond 

Abigail Hammond

(209) 658-6551

OdysseyProductions.co

PHOTOGRAPHY/

VIDEOGRAPHY/

VIRTUAL STAGING

VirtualTourCafe & 

RealEZPhotoFix

Tim Denbo

(925) 549-0714

VirtualTourCafe.com& 

RealEZPhotoFix.com

PRIVATE LENDER

Investor Loans

Anthony De Castro

(925) 382-8648

REAL ESTATE BROKERAGE

BRG Realty Corp

Gregg Bunker

(408) 781-1725

brgrealtycorp.com

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

INVZN Media

Brooks Landry

(925) 216-7702

INVZNmedia.com

SALON & SPA

Jon Edwards Salon & Spa

Ed Pardini

(707) 449-4988

jonedwardssalonandspa.com

STAGING & HOME DESIGN

Encore Staging Services

Vanessa Nielsen

(408) 800-1566

EncoreStagingServices.com

Pure Lux Staging & Design

Catherine Waldeck

(858) 229-0909

PureLuxStaging.com

TITLE COMPANY

Lawyers Title Bay Area

MaryAnn List

(650) 678-5623

Lawyerstitlebayarea.com

Stewart Title of California

Brandon Orosz

(408) 921-4374

VIDEO PRODUCTION

C Sharp Video Productions

Christine Ann Iglesias

(408) 758-8293

csharpvideo.com

LV Productions

Vlad Lapich

(508) 514-0766

Sam Bennett Media

Sam Bennett

(925) 216-3884

sambennettmedia.com

WEALTH MANAGEMENT

Peak 360 Wealth 

Management

John Lane

(925) 413-7337

peak360wealth.com
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Luxury Home Staging
Our experienced 

team will make sure
that your house shines!

CONTACT US FOR
A QUOTE TODAY!

650-285-3627
pureluxstaging.com

Call 408-758-8293 to schedule a 15-minute appointment 
to get package prices, or visit www.videobrandingonline.com

VIDEO PRODUCTIONS
C SHARPChristine Ann Iglesias | Founder, CEO & Author

C Sharp Video Productions LLC

ELEVATE YOUR BUSINESS WITH VIDEOS

Build your brand with our structured 
process so that you can... 

Get more leads online and qualify them

Be the go-to person who people call first

Share your agent story
…even if you are busy focusing on the sale.

Your property is unique.

Brian R. Schwartz (510) 541-7996
brian@lendwithbrian.com | lendwithbrian.com

10509 Vista Sorrento Pkwy, Suite #400, San Diego, CA 92121
NMLS #868968 | BRE #01125625

YOUR FINANCING SOLUTION
SHOULD BE TOO.

  

Close MORE Real Estate
Transactions with the

RIGHT Insurance Partner 

Close MORE Real Estate
Transactions with the

RIGHT Insurance Partner 

JUSTIN TURNER |�Agent/Owner
Lic#0F89647 

951.965.4651
justin.turner@goosehead.com

www.goosehead.com
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Residential/Commercial Title and Escrow Services®

®
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By Zachary Cohen  •  Photos By Teresa Nora Trobbe, www.FotosByT.com

“As a kid, I thought that was bad, but 
things got worse,” he reflects.

In 2003, Iraq was engulfed by war. Abbas’ 
family lost their home, and for the next 
five years, they moved from home to home 
in search of safety. They eventually immi-
grated to Syria, where seven relatives 
squeezed into a 500-square-foot, one-bed-
room apartment. Abbas once again was 
left to sleep on the floor.

Two years later, his family was given the 
opportunity to immigrate to the United 
States. At 11 years old, Abbas left his 
home to begin again.

“We had absolutely nothing, but it felt 
like a dream come true because I didn’t 
constantly worry about the possibility of 
dying every day.”

A DREAM OF SOMETHING BETTER

Abbas came to loathe being poor. He 
dreamed of a better future and saw wealth 
as a path to freedom. 

At 18, he entered the working world in car 
sales. He found success but knew there 
was more.

“I started looking at other options. I asked 
myself, ‘What could I afford to do with the 
little money I had saved up?’”

As he assessed his options, Abbas had a 
realization. He saw that many wealthy peo-
ple were involved in the real estate business. 
So, in 2017, he got his license and went 
all-in on real estate. He paid for his startup 
costs on a credit card and set off to build a 
business. The problem was, he didn’t have 
proper training or mentorship. Abbas was 
left to fail or succeed on his own.

“I knocked on hundreds of doors a day. 
Every single day from 9 to 5, getting hun-
dreds of rejections and people slamming 
the door in my face. I was threatened, 

shouted at, cursed at, but I continued 
going because it was the only option 
I had at the time. Knocking on doors 
was free, and I couldn’t afford any-
thing that wasn’t free.”

After three months of door knocking, 
Abbas didn’t make a single sale. He had 
maxed out his credit card and produced 
zero income, so he returned to his 
car sales job. While he was forced to 
retreat momentarily, that didn’t halt his 
determination to succeed long-term. 

“My real estate business was the light 
I had at the end of the tunnel, and I 
wasn’t going to let it die that quickly.”

Abbas continued to work his real 
estate business around his car sales 
work. He would make cold calls from 

just about anywhere — including the 
bathroom during breaks.

“There was no quitting,” he reflects.

Abbas eventually found coaching and 
proper mentorship. He landed one 
listing, then another, and his business 
slowly gained momentum. After sell-
ing his first few listings, he quit his 
used car sales job and promised never 
to work as a used car salesman again.

BUILDING LEVERAGE

In the following year, Abbas’ business 
took off. He earned an impressive 
$350,000, but he was burning the 
candle at both ends while working 
15-hour days. He was exhausted. He 
missed his family. 

ABBASABBAS
MOHAMMED

REWRITING 

HIS STORY

profile

Growing up in Iraq, Abbas Mohammed remembers his family as the poorest in the entire neighborhood. 
He recalls sleeping on concrete floors because his parents couldn’t afford to buy beds.



12 • October 2022 Silicon Valley Real Producers • 13@realproducers realproducersmag.com

Creative Film X Photography Productions

Real Estate | Lifestyle | Business

We’re a media marketing company providing high quality 
videos and photos with a modern aesthetic. Through 

specialized videos we create more brand awareness and 
eye catching content for your audience.

(925) 377-0607 | www.invznmedia.com

For Pricing & Bookings check us out online!

INVZN Media

Follow us on

“I was seeing other people in my industry succeed 
and make more money, even though they were 
working far less hours than me,” Abbas reflects. “I 
knew something had to change for me if I wanted to 
keep growing.”

Abbas realized that he had to create more leverage 
in his business. First, he focused on systems and 
processes. Step one was to simplify his business.

“I looked at some of the biggest corporations and 
saw a consistent pattern. They all had systems, and 
they all had employees. I didn’t have systems and 
employees. So, I set up systems and processes. I 
simplified my business tremendously. I decided if 
something was too complex, I was not going to do 
it. I want things that anybody could do because the 
situations are systematic. Anything that required 
unique decisions that had to rely on my decision 
making, I took out.”

In late 2019, he hired his first virtual assistant. 
After two months, he hired another. 

“I just continued hiring. So, lead flow just 
started going up like crazy because I was 
able to duplicate myself several times over.”

By March 2020, he had a team of four 
assistants. And then, COVID-19 upended 
the real estate world.

TAKING THE NEXT STEP 

When COVID-19 struck, 
many businesses 
chose to tighten 
their budgets and 
buckle down. 
Abbas sensed an 
opportunity and 
chose a different 
path. He decided 
to add a hiring 
manager and 
go on a hiring 
frenzy. By the 
end of 2020, he 
had a team of 
10 virtual assis-
tants. By the end 
of 2021, his team 
of virtual assistants 
had grown to 25.

“I said, ‘I’m going to go all-in. I’m going to 
spend every dollar I have on hiring 

people,’” Abbas reflects. “I went from 
$350,000 to $750,000 in income in 
2020. Then in 2021, I went from 
$750,000 to $1.7 million in GCI. 
And the nice thing about it is this: 
Not only was I able to multiply my 
business, but last year, I was able to 
spend very little time in the business 
because the systems are so good.

In 2021, Abbas spent an average of 
seven to 10 hours working in his real 
estate sales business.

DRIVEN TO ACHIEVE

As Abbas has stepped back from 
his real estate sales business, he 
has stepped into being an investor. 
Investing has quickly become his new 
passion. In 2021, he purchased two 
large apartment buildings in Dallas. 

The first, which has 64 units, was purchased for 
$6.5 million. The second, a building of 194 units, 
was purchased for $30.5 million. In total, Abbas 
acquired $37 million in real estate in 2021, and he 
plans to acquire an additional $100 million in multi-
family properties in 2022. 

“What I realized is that is what I want to continue 
to focus my time on. That’s the business I want to 
continue to grow.”

In just a few short years, Abbas has achieved 
impressive levels of success, and he’s showing no 
signs of slowing down. But what’s it all for?

“It’s for the sake of the game. When I first started, 
you read my story. My family was super broke. So 
growing up, I hated that. But after I started mak-
ing money, I realized that it’s all useless. There’s 
nothing else that I want. I realized my purpose is 
to actually grow a company because I enjoy hiring 
people. I enjoy seeing people’s lives change. I want 
to build the biggest company I can build and change 
other people’s lives in the process. And then, it’s 
just for the sake of the game. What is the highest 
thing I can achieve as a person before I die? Coming 
from where I come from, the achievement and see-
ing what is possible is what drives me the most.”
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408-510-4621
letscreate@maytheartbewithyou.com

www.maytheartbewithyou.com

Essence Of You.
L E T  U S  D O C U M E N T  T H E

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact Guaranteed Rate for current 
rates and more information. Mohamed Tawy NMLS ID: 450660 AZ - 1018822, CA - CA-DFPI450660, CO - 100522433, CT - LO-450660, FL - LO81708, GA - 450660, HI - HI-450660, ID - MLO-2080450660, IL - 031.0065248, KS - LO.0049014, KY - MC738712, LA - Licensed, 
MA - MLO450660, MD - Licensed, MN - MN-MLO-450660, MO - MO-450660, MT - 450660, NC - I-194568, NJ-Licensed, NV - 69645, OR - Licensed, TN - 227350, TX - Licensed, VA - MLO-62142VA , WA - MLO-450660 Guaranteed Rate Inc.; NMLS #2611; For licensing 
information visit nmlsconsumeraccess.org

YOUR SILICON VALLEY TRUSTED MORTGAGE EXPERT
Guaranteed Rate works with over 50 of the top lending institutions and are dedicated 

to helping you find the mortgage that best suits your needs.

CONTACT ME TODAY TO LEARN MORE!
Mohamed Tawy  |  VP of Mortgage Lending
(619) 599-5643  |  Mohamed.Tawy@rate.com  |  rate.com/MohamedTawy
12680 High Bluff Dr. Suite 250  |  San Diego, CA 92130
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Jack Farnstrom, CRPC®
(925) 659-0378

Jack.Farnstrom@LFG.com

Gibran Le, CRPC®
(925) 659-0332
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 LUXURY HOME STAGING
THAT GETS YOU STUNNING RESULTS

EncoreStagingServices.com/Portfolio

 

The #1 preferred home staging company
of top agents in Silicon Valley.

CALL OR TEXT 408.800.1566

@EncoreHomeStagingBayArea
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“I had no idea about anything 
in the industry — nothing. 

It was, I don’t know. Maybe it 
was fate. Maybe I just 

needed a change.”

By Zachary Cohen

Photos By Ewa Samples, 
www.maytheartbewithyou.com

In 2012, Lex Orosco took a leap of faith into 
the real estate industry. Despite knowing 
little about the business, he took a chance on 
a new opportunity. That decision has made a 
massive impact on Lex’s path, his community 
and those he now leads.

Taking a Chance
After graduating from college, Lex spent a 
short time as a loan officer before five years 
working for a Japanese solder paste manufac-
turer. Lex was making good money but felt he 
was simply going through the motions. During 
this time, a family acquaintance began trying 
to recruit him into real estate.

cover story

DRIVEN TO GROW

 REAL ESTATE 
IS ALL ABOUT 

MOMENTUM. I FEEL LIKE 
WHEN YOU HAVE IT, 

YOU HAVE TO 
DOUBLE DOWN.
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After countless discussions, Lex 
began to consider the prospect of 
selling real estate and, in 2012, 
he got his license, left his former 
company and made a bet on 
himself.

In real estate, Lex was faced 
with a new reality. No longer 
supported by a steady paycheck, 
he was on his own to discover 
success. Unfortunately, he found 
training resources and genuine 
support to be lacking.

Lex has backpacked across Central 
and South America multiple times. 
His most recent trip, a month-long 

journey across South America, con-
cluded in January 2020. Lex, who is 
half Argentine, says that these trips 
have helped him develop gratitude 

for his parents and for where he 
stands in life.

“It was four years of no one really 
teaching me anything, trying to fig-
ure things out for myself,” Lex says. 
“I don’t think any company trains 
well, honestly. I had to figure out my 
own training. I had some success, 
and I had some failures, but I took 
to the customer service aspect of it 
really well. I let things happen, and 
over time my sales progressed. I 
was learning deal by deal.”

Lex landed a few listings, and his 
business began to grow. But it 

FUN FACT

“There is so much momentum 
that I have flowing right 

now. Real estate is all about 
momentum. I feel like when you 

have it, you have to 
double down.”

WORDS OF 
WISDOM

wasn’t until he joined Joe Velasco’s 
team in 2017 that his business truly 
took off.

“By luck and chance, I was intro-
duced to my future mentor. He lost 
someone from his team and needed 
someone to fill that slot. He saw 
something in me, and I decided to 
join his team. That changed my life 
forever,” Lex reflects. 

Lex’s real estate education took 
flight. He went from having a basic 

grasp of the business to being an 
expert. He learned the right way 
to do business and how to do it 
on a much larger scale. His eyes 
were opened to a new world of 
possibilities.

A Team of His Own
By the end of 2018, Lex returned 
to working as a solo agent, and he 
continued doing so through early 
2020, when he began to grow a 
team of his own. He brought on 
his first two agents in January, 
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and by the end of the year, his team was 25 
agents strong. 

“I went from $30 million in sales two years 
ago to last year having over 25 members 
on my team and selling over $110 million in 
2021. And this year, as of March, I have over 
$100 million under contract,” Lex beams.

As Lex looks ahead, he is inspired to 
continue growing the business. He wants to 
gain market share in every town and city in 
the Bay Area. He wants to continue training 
his agents on how to build their business 
on listings.

“We’re setting the stage for something really 
big down the line. We want to change the 
industry. We want to focus on really taking 
care of clients. We are always willing to do 
what’s extra,” Lex says. 

“My life is really about — I can’t explain it, 
but I have something inside of me driving me 
to a point. I haven’t seen what the end goal 
is, but everything for me is about making this 
thing as big as I can, to help as many fam-
ilies and agents as I can. There is so much 
momentum that I have flowing right now. 
Real estate is all about momentum. I feel like 
when you have it, you have to double down.

I HAD TO FIGURE OUT 
MY OWN TRAINING. 

I HAD SOME SUCCESS, & 
I HAD SOME FAILURES, BUT 
I TOOK TO THE CUSTOMER 

SERVICE ASPECT OF IT 
REALLY WELL. 

upcoming events

PLEASE SAVE THE DATES
2022 SVRP EVENT CALENDAR

(The third Wednesday of every month)

Oct. 19, 10 a.m.-noon

Nov. 16, 10 a.m.-noon (SVRP Partners Only)
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Contact Trish for a free consultation!
650.400.9562  |  info@exhsi.com 
ExtensiveHomeSolutions.com
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Extensive Home Solutions is here to help you 
settle into your new home, so you can do what
 is most important for you and your family.
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925-899-7926

Vanessa@sisemoreagency.com

www.farmersagent.com/vsisemore

There's a big di�erence 
between HAVING insurance 
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

Vanessa Sisemore
Sisemore Insurance Agency

As an agent experienced in Real Estate
transactions, I can help you & your clients with:
• Evidence of Insurance forms on short notice & timely
• Fast, dependable service
• Broad & tailored coverage options
• Competitive rates & a variety of discounts
• Extensive experience & creative policy options
• Hard to place homes

(508) 514-0766  |  vlad@lv-prod.com
www.lv-prod.com/re

Real Estate
Video Production
Increase the visibility of your 
personal brand on social media 
and showcase your properties 
with our interactive videos.

Vlad Lapich, 
Videographer & Creative Director

Let's connect today!

Originally printed in July 2019 
(San Mateo County Real Producers)

flashback favorite
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endeavors to her name and the kids in school, the time was 
ripe to try her hand at real estate once again. Since then, she 
has partnered with her husband on many unique, historical 
and high-end home renovation and new construction projects 
that have spurred her business’s continued growth. The pri-
mary key to her success, she claims, stems from her rigorous 
former dance career. 

“I think what keeps me going is always looking for new 
challenges, but I try to approach them by building on past 
experience,” says Linda. “I’ve managed to weave my dispa-
rate careers into a kind of life’s journey that allows me to 
stay true to myself.”

Additionally, Linda’s ability to seamlessly transition into new 
yet similarly focused endeavors has enabled her to make 
significant impacts quickly.

“There is a lot of crossover,” Linda says. “Most of what I’ve 
done in my life has required creativity, strong focus and com-
mitment, acute attention to detail — the same skills required 
to successfully represent clients and market property. I think 

having diverse life experience has enhanced my ability 
to navigate the business of luxury real estate; it acts as 
an ice-breaker to conversation and helps me develop 
new relationships.” She also credits her husband with 
educating her on the building process and helping her to 
understand a property’s potential and best possible use, 
expertise which has served her well. 

As for those who may question whether Linda’s 
wide-ranging passions hinder her ability to immerse 
herself and excel in real estate, the proof is in her num-
bers — she ranked No. 71 nationally (per the WSJ, 2016) 
and has closed a consistent $30 to $60 million annually 
in transactions. In 2018, she had a banner year, closing 
$110 million in sales. Linda’s latest and most rewarding 
challenge is helping her son, Alex, and daughter, Milla, 
navigate their high-school years, and in her downtime, 
she enjoys spending time with her dog, Luna.

For a high-achieving ballerina turned creative entrepre-
neur turned real estate agent, success is nonnegotiable, 
no matter the job at hand.

LINDA
I n t e r o  R e a l  E s t a t e  S e r v i c e s

A Standard of Excellence: Linda Hymes’ Journey from 
Professional Ballerina to Celebrated Cookbook Author to 
Top-Producing Real Estate Agent

If there’s an art to leading an extraordinary, outside-the-box 
life, Linda Hymes has mastered it. As one of the Bay Area’s 
top agents, her path to success in real estate is certainly 
unique: She has been a professional ballerina, chef, tour 
operator and multiple award-winning cookbook author, 
publisher and board game designer. To succeed in any one 
of these careers would be enough for most people; however, 
for Linda, this is just what she does.

From as early as high school, Linda’s unwavering ambition 
and proclivity toward excellence resulted in a multitude 
of personal achievements. An academic standout, she won 
a year-long full scholarship to study in Germany, then 
completed her senior year of high school in a mere two and 
a half months in order to pursue her dream of becoming a 
professional ballerina.

“The discipline required to be a dancer teaches one early on 
to be organized, to use their time well,” shares Linda. “I was 
going to high school during the day and often performing 
at night. Though I had many interests, I knew I only had a 
short window to dance. Everything else could come after.” 
On top of her already jam-packed schedule, Linda was 
determined to receive a college education.

At 17, she moved to New York City to train at the prestigious 
School of American Ballet, the official school of the New 
York City Ballet, while fitting in college courses at Fordham 
University’s Lincoln Center campus towards an undergradu-
ate degree in international affairs.

Law, Cuisine and Board Games

A decade later, as her professional ballet career neared its 
end, Linda met her husband, Derek, a builder and property 
developer. Her interest piqued by his work, she decided to 
get her real estate license and dipped her toes for the first 

time into the home buying and selling market. While she 
enjoyed life as an agent, family ties and a unique devel-
opment opportunity to remodel a historic stone hattery 
spurred a break from real estate and a move to England, 
where Linda took the opportunity to attend law school 
at Bristol University. However, over time she questioned 
whether she would find fulfillment in a legal environment 
after years of creative employment. This doubt propelled 
her to switch gears. 

With resolve that her next career remained rooted in the 
creative arts, Linda was accepted into Le Cordon Bleu 
culinary school, the alma mater of famed chef Julia Childs, 
and obtained a professional degree in classical French 
cuisine. The foundational approach to cooking appealed to 
Linda’s artistic sense and affinity for detail and served as the 
springboard for her next creative venture: writing and pub-
lishing cookbooks. Her cookbooks earned two Gourmand 
World Cookbook Awards and later evolved into a gourmet 
tour company that worked with top American university 
alumni travel programs leading exclusive architectural and 
gastronomic tours in France.

By 2009, a teetering economy caused group sizes to dwindle 
and prompted the closure of this endeavor entirely. Once 
again, Linda was at a crossroads and decided to transi-
tion — this time circuitously back to real estate. While 
her husband pursued new building projects, Linda poured 
her energy into running the office, building her knowledge 
of construction and raising their two young children. As 
a creative side gig, she even developed a new educational 
board game, “Synonyms: The Word Game That Gets Your 
Mind Racing!” In keeping with her track record, the game 
received rave reviews and five awards, a further testament 
to what others may deem as Linda’s Midas touch or, in her 
opinion, a reflection of her nose-to-the-grind work ethic.

A High-End Transition

When Linda and her family eventually relocated to the Bay 
Area in 2012, she decided that, with a myriad of successful 

HYMES
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Jerry McClain
The McClain Team
Home Loan Advisor

NMLS# 582914

getevolved.com/mcclain
jerry.mcclain@getevolved.com

408.799.7407

Here to Guide Your Clients Every Step of  the Way

Patrick McClain
The McClain Team
Home Loan Advisor

NMLS #2118643

getevolved.com/p-mcclain
patrick.mcclain@getevolved.com

408.772.3815

 First Time Home Buyers, Primary Homes, 
Investment Properties, Second Homes, 

Renovation Loans, Construction Loans & More
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When you work with Stewart Title of California, Inc., you have 
a partner who provides the knowledge, experience, expertise 
and solutions you need for a successful real estate transaction. 

 
Contact your local Stewart Title representative .

 stewart.com/santa-clara 

Work with the 
Industry’s Best
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536 East Main Street | Vacaville, CA 95688
(707) 449-4988

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP

BODY CONTOURING

We have everything you need
to look and feel your best.

Let our experts take care of it all--
schedule an appointment today!

Why Settle for Ordinary
When You Can HaveExtraordinary?
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How do you hook a homebuyer? Through story.

We are wired for story -- Build trust.
Telling the best stories makes the complex accessible.

Call today to explore the ways you, and the homes you sell, have stories to tell.

(415) 472-1499
kf@fitz-com.com  //  www.fitz-com.com

Choosing words to ignite connections

Moving you down the 
street or around the globe.

 Ready to Move?  
408-878-0007

 egalpine@acerelocation.com
www.AceRelocation.com

Moving you down the 
street or around the globe.

Call Eric Galpine for a 
FREE, no-obligation 

moving estimate!

 RESIDENTIAL | CORPORATE | STORAGE  RESIDENTIAL | CORPORATE | STORAGE 

Sergio Michel  | Mortgage Loan Originator
www.pmgloans.com | 408-856-2770

sergio@pmgloans.com
1010 Hurley Way #110, Sacramento, Ca 95825

MLO NMLS 2023203 | Company NMLS 572121

Finding The Right Mortgage Option 
For Your Client Is A Must...

I am always here to help!

CONTACT US TODAY FOR A FREE ESTIMATE!

(408) 420-9444
info@falcarazco.com | www.facremodeling.com

License # B-995320 | Fully Licensed and Insured

YOUR #1 REFERRAL
FOR RESIDENTIAL & COMMERCIAL CONSTRUCTION

Your Client Deserves the

Home of Their Dreams
JESSICA HAWKINS
650-464-0763 • jhawkins@gofarmers.com • JHIA.COM
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DANA 
CarmelCarmel“We saw this house that needed a good 

amount of work. It was tired looking,” 
Dana admits. “But I loved it. I saw the 
potential. It had good bones.”

Dana recognized something in that 
home that other buyers didn’t. She and 
her husband, Charles, purchased the 
house and did a complete interior ren-
ovation to make it a place they loved.

Years later, with three boys and grow-
ing family needs, Dana spearheaded 
a project to completely reshape the 
property. This time, she designed and 
project-managed the work to take her 
house down to the studs, add an addi-
tion and rebuild it in a new vision. 

Meanwhile, Dana kept one eye on the 
real estate market. She was con-
stantly searching for homes online 
or attending open houses for fun. 
Friends and family members would 
call her for her advice.

These personal stories are the 
beginning of an even larger story. 
Dana first fell in love with real estate 
through her own experiences buying 
and remodeling her home. Since 2018, 
she has committed herself to help-
ing others navigate the challenges of 
buying and selling. 

“Through the years, people have 
suggested that I get into real estate,” 
Dana reflects. “So after we finished 
the remodel, I decided it was time. I 
had been talking about it for a while.”

Rewind: Coast to Coast
Dana is originally from northern New 
Jersey; she graduated with a degree 

in marketing from Cornell University 
and began her professional life 
working for a consulting firm out of 
New York City. In 1999, she moved 
out to the Bay Area alongside her 
husband, who had been accepted to 
Standford’s business school.

“We moved out to the Bay Area ‘for a 
few years,’” Dana quips. “I remember 

telling my mom, ‘I’ll come back.’ And 
she cried, saying, ‘No one comes back 
from California.’”

Dana’s mother turned out to be cor-
rect. First, it was Dana’s career that 
kept her in California. She carved out 
a successful career path in marketing, 
first for several tech companies before 
founding her own marketing agency. 

DANA profile
By Zachary Cohen

Photos By 

Ewa Samples, 
www.maytheartbewithyou.com

LIFTING OFF

ana has a vivid memory of the first time she saw the house in which she 
and her family now live. It was the early 2000s, and she was touring 
open houses as her son napped in the backseat of the car.DD
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FUN FACT

Dana continued setting down roots in the Bay Area. 
Her family grew, and she now has three sons (ages 

16, 14 and 11). 

“We settled in, bought our first home. Year 
after year went by, and here we are. We 
have great weather, a nice community. We 
feel fortunate to raise our family in this 
area,” Dana says.

When her sons were younger, Dana 
scaled back her marketing business to 
focus on being a present mom, but by 
2018, she was ready to re-enter the work-

force full time.

“Whatever I put my mind to, I go full steam 
ahead. I joined Alain Pinel (which became a part 

of Compass), went through their master’s training 
program, and we finished right as COVID-19 hit.”

FUN FACT
Dana and her family have an 
extensive magnet collection with 
over 1,000 individual pieces. As a 
part of their recent remodel, they 
added a large metal wall in the 
kitchen. When Dana and her family 
travel to a new place, they buy 
another magnet to add to 
the collection.

WHATEVER I  PUT 
MY MIND TO, I  GO 
FULL STEAM AHEAD.
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Lift Off
Despite the challenge of starting her 
business amid a pandemic, Dana has 
enjoyed tremendous success. In her 
first two years, she closed north of 
$60 million.

“I’ve been fortunate to build one 
transaction after the next. The 
business has really blossomed,” 
she smiles.

Dana has leveraged the marketing 
expertise she developed in her pre-
vious career. She stays up to date 
with movements in the real estate 
market, and she is both proactive 
and communicative. Dana also has 
the advantage of being a long-
time Bay Area resident deeply 
entrenched in her community. 

“I’m very active in the schools and 
community,” she explains.

One such way that Dana supports her 
community is through Make a Move, a 
program she founded to support local 
public schools. She donates $5,000 
from every sale to the education foun-
dation of the client’s choosing.

Settling In
Dana couldn’t be happier with the 
results from her first two years in 
the business. As she looks ahead, she 
hopes to continue to leverage the flex-
ibility that life as a REALTOR® offers. 
She enjoys volunteering at the local 
schools, getting outdoors with friends 
and traveling.

“I hope to build on my initial success 
and continue to grow a leading luxury 
brand for real estate in the Menlo 
Park/Atherton area,” Dana says. “I 
truly love working with my clients, 
and I feel like I have a lot more to give 
this community.”

I  TRULY LOVE 
WORKING 
WITH MY 
CLIENTS, 

AND I  FEEL 
LIKE I  HAVE 
A LOT MORE 

TO GIVE THIS 
COMMUNITY.

Call today to schedule your appointment

650-400-8335
www.srjanitorialservice.com

PROFESSIONAL
CLEANING SERVICES
·  Commercial
· Residential

&RS

CLEAN TODAY,
SELL TOMORROW!

Let us handle the dirty work!

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Lock Your Mortgage
Rate for 90 Days!

Lock & Shop lets you start home shopping with the confidence of knowing your 
mortgage interest rate BEFORE you buy. Plus, your rate is locked and protected for 90 

days-- even if the interest rates increase!

LOCK AND SHOP

LOCK AND SHOP IN 3 EASY STEPS

1. Lock your rate 2. Find your home 3. Make your offer

CONTACT ME TODAY SO YOU CAN LOCK & SHOP!

Arton Chau
Retail Branch Manager NMLS ID #282533

AmeriSave Mortgage Corporation NMLS ID #1168

(650) 759-6539 Mobile
archau@amerisave.com

2404 San Ramon Valley Blvd, Suite 200 San Ramon, CA 94583
925-271-5780  •  www.peak360wealth.com 

Miguel A. Delgado, CFP® 

mdelgado@peak360wealth.com

John D. Lane, IV, CFP®, MBA
jlane@peak360wealth.com

RISE BEYOND
EXPERIENCE YOUR FINANCIAL FREEDOM

Securities offered through Lion Street Financial, LLC. (LSF, member FINRA & SIPC. Investment Advisory 
Services offered through Lion Street Advisors, LLC. LSF is not affiliated with PEAK360 Wealth Management.
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PHIL
CHEN

Were you, your 
broker or the 

team featured 
in an issue of 

Real Producers?

Want a copy of your article or 
full magazines that you were 
featured in?  
REPRINTS

What the heck is a reprint? A reprint is a four-page or eight-page, 
magazine-quality grade paper with your full article and photos 
and you on the COVER of the publication.

WHY DO I NEED THOSE?

• These reprints are a professional marketing tool that can help 
brand you, your team and/ or your business.

• Use on listing appointments
• Send out to friends and family
• Send to clients with your holiday greetings
• Brokers, use when farming your favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING CORRECTED ON 

MY ARTICLE?

No worries! We can make any changes needed. We send you a 
proof, you approve it and they are sent to you via FedEx.

WHO CAN BUY THESE?

The REALTOR® that was featured, the Broker or family. Anyone 
that wants to promote you.

HOW DO I ORDER?

Email Mitch.Felix@n2co.com.

print me more!
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I eventually dropped off, while my 
friends became professionals. In their 
Thrasher Magazine interviews they 
would say things like, ‘I used to skate 
with Phil Chen, but he quit.’ I will 
never forget that.”

“I remember I took a few years off 
and when I was in college, I regretted 
not turning pro,” Phil admits candidly. 
“I told my parents, ‘I’m going to regret 
this my whole life. I’m going to quit 
school and go pro.’ But I never did it. 
And I am going to regret it my whole 
life. I was too young to enjoy or see 
what the potential would be.”

Despite the sense of loss from a 
skateboarding career that never was, 
Phil’s path has led him to great things: 
first, a career in fitness, and now, a 
blossoming real estate business. He 
still takes lessons from his early years 
on a skateboard with him every day.

With the nature of a skateboarder, 
Phil remains willing to take chances 
when the time is ripe. “I’m constant-
ly rolling the dice and taking risks 
and chances. That’s my nature. I’m 
not conservative work-wise. I’m al-
ways going to take the leap of faith,” 
he explains.

“The lessons I learned from skate-
boarding -- it was determination. 
Living, sleeping, breathing what you 
do, it becomes natural and instinctive. 
In a little way, I got a taste of what 
being an elite athlete was like. I could 
go to sleep, dream a trick, and do it 
the next day. I tell my kids now, try to 
be the best at whatever you do.”

In college, Phil delved into another 
physical pursuit: fitness. He studied 
exercise science with a minor in 
holistic health and Chinese medicine. 
He’d go on to attend graduate school 
for physical therapy and aspired to 
open an east-west clinic for peak per-
formance, combining his knowledge 
of Chinese medicine with his under-
standing of western techniques. 

“But before I did that, I cashed out my 
credit cards to open my own gyms, 
and that’s where I got the most train-
ing for real estate.”

In the fitness world, Phil learned the 
service business. It was a natural 
segway to shift from personal fitness 
training to luxury real estate. “It’s the 
same thing,” Phil explains. “Fitness is 
an art backed by science. Real estate is 
an art backed by quantitative analysis.”

During his years as a gym owner in 
the San Francisco financial district, 
Phil was also able to (unknowingly) 
begin to build his real estate client 
database. Phil’s private personal 
training studios catered to Fortune 
500 CEO’s, bankers, brokers, lawyers, 
and other affluent clientele. 

“I was just in my gym, working and 
hanging out,” Phil says, tellingly. 
Eventually, some of Phil’s clients 
became his business partners. “They 
would buy real estate, and I would 
manage it. I had no money back then. 
That’s how I got my feet wet.” 

By 2006, Phil realized it was time to 
make a choice. With one foot in the 
fitness world and the other in the real 
estate world, his attention was divid-
ed. As he admits, “I was half-assing 
[real estate].” 

“I had to choose. I took the leap of 
faith and got into real estate full time 
in ‘06.”

In 2006, Phil experienced success, 
but the downturn of 2007 through 
2009 would make him think twice 
about his decision to dive into real 
estate. “I thought, what am I doing? 
Those were rough years.” But instead 
of getting discouraged, Phil doubled 
down on his commitment. 

“I am an eternal optimist… I always 
think the sky is blue and it will work 
out. There are often times of high 
stress, but for the most part, I always 

feel Everything’s Gonna Be Alright 
(Quoting the Bob Marley song).”

Phil opened his own boutique broker-
age, Sybarite, without ever working 
for a larger brokerage, using the 
knowledge he accrued mainly on his 
own through his family’s investments, 
observation, intuition, and experience. 
By 2010, he put himself on the map 

as a top real estate agent in the highly 
competitive area of Hillsborough.

Coming to Compass from Sybarite, 
which he operated and ran for the 
better part of a decade, has given Phil 
a unique perspective on the state of 
the local real estate market. “Com-
pass is a unique speeding freight train 
right now,” Phil comments. 

“I’m fortunate to have had three careers 
that I was passionate about, became 
really good at and made into careers.”

Regardless of the brokerage where he 
hangs his license, Phil knows his rep-
utation is what carries him to success. 
“People trust me. Reputation is so 
important over any deal or commis-
sion. That’s the reason am usually one 

of the first choices amongst so many 
talented agents in the Bay Area.”

Phil stays motivated by staying 
humble and continually striving to 
improve in all aspects of his work. 

“I’m still hungry, so watch out.”
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CHEN
From the Street Skate to Real Estate Sales: Continuing to Take the Leap of Faith

By Zach Cohen

Photos By Brandon Busa

Rewind to the early 90s: an era of 
post-grunge and punk music, the raw, 
edgy upswing of the street skate-
boarding mecca of San Francisco. 

As a native San Franciscan teenager 
growing up in the Bay Area, Phil Chen 
was already making waves in the 
skateboarding world. He was not only 
a competitive skateboarder, but was 
nationally ranked, and one of the top 
sponsored amateurs in the nation. He 
skated alongside legends such as Tom-
my Guerrero and Christian Hosoi.

“I was fresh off a second place finish 
in a national contest and probably 
a year from turning pro when I was 
15,” Phil recalls. “I would come home 
from school, do my homework, and 
then have to practice to live up to my 
sponsors’ expectations.”

Despite his love for skateboarding 
and the massive success he had 
achieved, the obligations became too 
much for a 15-year old that was just 
coming into his own. Phil admits -- it 
started to feel like a job. Sponsors 
and commitments overtook his love 
for the sport. 

“When I got my driver’s license and 
girlfriends, it became harder to skate. 

phil
“This is the key: if you want to be 
good at something, you have to 
eat, sleep, and dream it.”
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