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Executive Vice President « Co-Head DC Metro Division VP - Business Development

KENSINGTON VANGUARD
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FORMERLY GRS TITLE SERVICES, LLC

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE
TITLE AGENCIES IN THE COUNTRY PROVIDING

Commercial & Residential Title Insurance ¢ Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ¢ Recording Services ¢ 1031 Exchange Services
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Michelle Rogers =3 Elizabeth G. Sfe-élé, Esq

The Junkluggers can help lug away old furniture,

appliances, electronics, heavy & dense materials, and more!

We'll even take big and bulky items off your hands like
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hot tubs, pool tables and pianos.
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Through a shared mission of keeping reusable

5 ing thy world, one lug ata““‘ '

items out of landfills, allows

us to upcycle items that cannot be donated or

-
recycled.

.= =, ANDY TAYLOR, Owner

L& (804) 585-2210
andy.taylor@junkluggers.com

Stephanie Gordon, ReMix Market RVA Manager
P § 804.299.3814
- sj’% 625 N. Washington Hwy., Ashland, VA 23005
= Tues-Fri: 10am-6pm,
Saturday: 9am-3pm

(804) 486-9469 (804) 486-9465
mrogers@grs-title.com Isteele@grs-title.com

901 East Byrd Street, Suite 1510 * Richmond, VA 23219
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Sartace ' Agent Rising We make the home loan process easier than ever with our:
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~ Jenn & Ray b ¥ Andrea Jimmette
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Contact George
to learn more!

Cover photo courtesy of Philip Andrews.

GEORGE KAROUSOS
Branch Manager « NMLS #101096

Cell: (804) 729-5626 (LOAN)
(804) 292-7952

gkarousos@loandepot.com
loanDepot.com/loan-officers/gkarousos

®
301 Concourse Blvd, Suite T10, Glen Allen, VA 23059 | *Results may vary. Conditions apply. n
loanDepot.com, LLC NMLS ID 174457, Licensed by the VA Bureau of Financial Institutions

EauaL housing - MC-5431. To verify a license please visit www.nmisconsumeraccess.org. (122821 649855) NMLS#174457

If you are interested in contributing or nominating REALTORS® for certain stories,
Rp please email the publisher at wendy@kristinbrindley.com. To view our magazine

online, visit richmondrealproducers.com and look for “magazine” or scan this QR code.
(Password: connecthere@richmond)

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Richmond Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CARPET & FLOORING
Jimmy’s Carpet Inc.
(804) 598-1264
JimmysCarpet.net

CARPET, WOOD, TILE &
UPHOLSTERY CLEANING
Professional Carpet
Cleaning Services Inc.
(804) 908-0901
PCCSRVA.com

CLEANING SERVICE
Five Star Maids
(804) 255-6514

CLOSING ATTORNEY
Tluchak Redwood and
Culbertson, PLLC
(804) 257-7255
sean@tluchaklaw.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 658-9510
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
RichmondInspector.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate
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Cinch Home Services
(410) 730-7423
CinchRealEstate.com

First American

Home Warranty

Katie Williams

(804) 402-7269
HomeWarranty.FirstAm.com

HWA Home Warranty
Sharon Schwab

(224) 283-0714
HWAHomeWarranty.com

Old Republic

Home Protection
Mary Garner DeVoe
(804) 453-8757
My.ORHP.com/
MaryGarnerDevoe

INSURANCE
Goosehead Insurance
Finnell Agency

(804) 877-1596
william.finnell@
goosehead.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

First Home Mortgage
Perry Shelton

(804) 629-0631
FirstHome.com/Location/
Richmond-ii

George Mason
Mortgage LLC

Joe Dunn

(804) 543-2261
GMMLLC.com/JDunn

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

loanDepot
George Karousos
(804) 729-5626
loanDepot.com

MOVING / STORAGE
Dunmar Moving Systems
(804) 714-2520
Dunmar.com

Moxie Movers
(804) 874-8104
MoxieMovers.com

Smartbox Moving
and Storage
(804) 714-2528
SmartboxMoving
andStorage.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY

& VIDEOGRAPHY
Virginia Architectural
Imagery

(804) 389-9884
VirginiaArchitectural
imagery.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
Junkluggersof
CentralVA.com

STAGING

Designed 2 Sell

(804) 380-1022
DesignedToSellRVA.com

TERMITE &

PEST CONTROL
Hickman’s Termite and
Pest Control

(804) 282-8957
HickmansTermite.com

PestNow of Central Virginia
(804) 589-1009
PestNow.com

TITLE COMPANY
Kensington Vanguard
National Land Services
(804) 543-4266
mrogers@grs-title.com

Robinson Harris Title
and Escrow

(804) 215-3401
RobinsonHarrisTitle.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

We go out of our way to ensure your listings are ready!

We do extensive move-out cleanings, using our online checklists, so your listings will be
ready to sell! We can usually schedule move-out cleanings within 48 hours as we know
how important it is to get that house on the market.

Looking for a thank you gift for your clients? A gift certificate for a home cleaning is the
perfect way to thank them for their business.

We can help with unpleasant odors! The Ozonator releases ozone gas into the air to get
rid of bad smells and odors. Call us today to rent the Ozonator for your listed properties.

BUT, don't just take our word for it. Check out our reviews!

“Always willing to help out at the last minute with my rental properties when
I need a move-out deep house cleaning - trustworthy and reliable!” -Heidi G.

Loreley (Lore) L'Hommedieu, Owner

(804) 601-3043
BOOK ONLINE TODAY!
www.FiveStarMaids.com

FAMILY OWNED & OPERATED | OVER 20 YEARS OF EXPERIENCE
LICENSED & INSURED | BETTER BUSINESS BUREAU A+ RATING



MEET THE

RICHMOND

REAL PRODUCERS TEAM

Wendy Ross

Operations Manager

Kristin Brindley Ellen Buchanan

Jaime Lane Jess Wellar Zachary Cohen
Executive Assistant &

Publishing Manager

Philip Andrews Bobby Cockerille

Richmond Real Producers Richmond Real Producers

@richmondrealproducers

@richmond_real_producers
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WDI Inspection & Report
PLUS
1 Year Warranty On All Inspections

ONLY $39

ANTS + BEES « CENTIPEDES
MICE - CRICKETS
MILLIPEDES « SPIDERS ¢ FLEAS
RATS ¢ BED BUGS
ROACHES + STINK BUGS ¢ TERMITES

"We used PestNow during closing to take care of a minor pest problem. The experience was so
good we've signed up for the annual service package at our new home." - Mark Drew

Call to schedule today!

804.589. 16‘69

* info@pestnow.com « pestnow.com

Estimaies for Commercial Properties: ? %@@\
commercial@pestnow.com :




FIRST AN

>TERMIND
LISTING, LEVERAGE, LEADERSHIP

PRESENTED BY RICHMOND REAL PRODUCERS

OUR E (ERS AND PANELISTS

MIKE HOGAN

TOMMY SIBIGA JENNY MARAGHY

NOVEMBER 10, 2022
1PMto 5 PM
HAPPY HOUR TO FOLLOW

KYLE YEATMAN

MEADOWBROOK COUNTRY CLUB

3700 COGBILL ROAD
RICHMOND, VA 23234

*All proceeds from this event will be donated to charity.

For information on all Richmond Real Producers events, email

info@richmondrealproducers.com.
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Dear Richmond Real Producers,

Happy October — and welcome to Q4! Can you believe it? We’ve

had an amazing year so far and know that you have as well.

This month, we had some fun and asked the community to name
the scariest movie they’ve ever seen. For me, personally, it was
“Scream.” The first time I watched it, I couldn’t sleep for about

a month! (And my mom teased me about it.) Check out which
movies scared our community the most in our “We Ask, You Tell”

article on the next few pages.

Next month, on November 10th, we will host our First Annual
Richmond Real Producers Mastermind, and we are super excited
to bring this powerful event that we’ve held in other cities to
Richmond this year! Mark your calendars ... and be on the look-
out for your exclusive invitation via email. We will have some
amazing, expert speakers who are leaders in the Richmond real
estate community and will have a networking happy hour after
the session. If you have any questions about the Mastermind,

please feel free to reach out to me directly.

‘We have some other big news to share with you all... Five-plus
years ago, we launched DC Metro Real Producers... Four years
ago, we split the DMV into DC Metro and NOVA Real Producers to
be able to bring in and recognize even more top producers in that
market, and, as you know, in December of last year, we launched
Richmond Real Producers! With all the success we’ve had with
these amazing communities, we’re about to launch our fourth
and fifth Real Producers magazines. We're proud to announce
that we have now acquired Charlotte Real Producers, as well, and
will launch a brand new Real Producers franchise in Long Island

in the new year. We’re super excited to bring Real Producers to

31 - METRO

even more communities... recognizing and honor-
ing the best-of-the-best top agents in each market
and bringing them together to connect, elevate the
industry, and inspire each other through exclusive,

invite-only events and, of course, this publication.

I’d like to extend a warm welcome to our new pre-
ferred partners, PestNow of Central Virginia and
Tluchak, Redwood & Culbertson, PLLC.
We’re so glad to have you in our Richmond Real
Producers community and will look forward to

seeing you at upcoming events!
With gratitude,

Kristin Brindley
Owner/Publisher
Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

KRISTIN BF'.INDLE‘:’

EMTREFRENME

)

FOOD FOR THOUGHT
From “The Top Five Regrets of the
Dying,” by Bonnie Ware:

1. I wish I’d had the courage to live a life true
to myself, not the life others expected of me.
2. I wish I hadn’t worked so hard.

3. I wish I'd had the courage to express

my feelings.

4.1 wish I had stayed in touch with my friends.
5. I wish that I had let myself be happier.

Richmond Real Producers - 11




P> we ask...you tell!

DANIELLE BOWERS

Virginia Capital Realty

I watched “Poltergeist” with my mom when I
was a kid and it terrified me. I'm not a big scary

movie person now because of that.

AINSLEY DILLON
Clocktower Realty Group
“Freddy Krueger,” watched with my high school

girlfriend Melissa Thomas and my twin sister.

CHAD SEAY

Seay Real Estate

“Friday the 13th” and “A Nightmare on Elm
Street” were good ones, but I don’t remember
who I watched them with.

CHRISTA KOSHOCK
SBRG Real Estate
“Friday the 13th,” watched in high school with

my best friends.

12 - October 2022

CASEY SMITH
Valentine Properties
“The Ring,” watched it at 11 years old at

a sleepover.

JAMIE YOUNGER
Long & Foster Real Estate

“Jaws.”

WANDA BROWN
SBRG Real Estate

“The Exorcist.”

LACEY COOKE

ERA Woody Hogg & Assoc.

“It,” for sure, was the most terrifying
movie I’'ve ever seen. I still have a total

fear of clowns.

KYLE LINEGAR
Boyd Realty
“It,” watched with my brother.

MAYA BARNES

SBRG Real Estate

At 6 years old, I watched “The Mummy”
with my grandpa and enjoyed it!

ASHA WRIGHT
Icon Realty Group
“Stranger Things,” watched with my

family. The monsters!

CHRIS SMALL
Small & Associates

“Soylent Green.”

ZACH FAUVER
eXp Realty
“The Grudge.” I saw it in movie theatre

with my college roommate.

KEIA EVANS
Samson Properties

“Texas Chainsaw Massacre.”

SARAH HOLTON

Napier REALTORS ERA

“The Exorcist.” I was babysitting kids
and it came up on the TV. I didn’t know
what it was at first...

MARY SELF

Clocktower Realty Group

“The Exorcist,” watched with the family
that used to babysit me.

ANNA LOBKOV
Hardesty Homes

“SaW.”

RONNIE BURNETT

ERA Woody Hogg

When I was 6 or 7 years old, I saw “Poltergeist
3.” It scared me so badly that I couldn’t look in

the mirror for weeks.

JOHN PACE
KW Richmond West
“Jaws,” watched when I was 5 years old with

my dad and baby brother.

ANN MITCHELL
The Kerzanet Group

“Silence of the Lambs.”

PEYTON BURCHELL
The Marshall Group
“The Blair Witch Project.”

ZHANNA SHUPARSKA
Joyner Fine Properties

“Jaws.”

ERNIE CHAMBERLAIN

Hometown Realty

When I was in grade school, I ran with a little
older crowd and went to the theater with

them... I was a child and saw “Arachnophobia.”

TONDRA DEVAREL
eXp Realty

“Halloween” in the theater.

Richmond Real Producers - 13



KYLE YEATMAN
Long & Foster Real Estate
“Blair Witch 2.”

PATRICK GEE
Long & Foster Real Estate
None, I don’t like scary movies!

SETH SCHEMAHORN

Keller Williams Realty

“Chuckie” movies as a kid. And
“Gremlins.” The Gremlins looked all cute,
and then...

KEVIN LONG

Hometown Realty

I watched “The Exorcism of Emily Rose”
with a bunch of friends. But I laughed

more than I thought it was scary because it

was so over the top.

YOUR
PEACE

OF MINDT® &
IS MY A
PRIORITY .

Home Warranty P
Anne Lang

Territory Manager

(703) 932-5754
alang@arwhome.com

Industry Leading Coverage
From the Kitchen to the Curb™

| (@) ]

=, W&«
External Water/ Use Ours or Choose Cahlﬁlenter REALTOR®
Sewer Coverage Your Contractor in USA Concierge Service

Call or visit 1-877-ARW-AGNT * arwhome.com/realestate

©2022 AR ne 901 Yamato

S

From the Kitchen to the Curb
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JENNIE BARRETT SHAW
Joyner Fine Properties
“Orphan.”

DAPHNE MACDOUGALL
Joyner Fine Properties

“Event Horizon.”

ALICE SCOTT

Long & Foster Real Estate

I avoid scary movies, so my answer is a
classic: “The Shining!”

CHRISTINA BACON
Keller Williams Realty
That one with the TV... “The Ring!”

KRISTIN WOOD
Keller Williams Realty

“Jeepers Creepers.”

ELLIOTT GRAVITT

Providence Hill Real Estate

“Jaws.” Imagine watching that when it
first came out on the big screen... You
would NEVER go in the water again.

TOMMY SIBIGA

Hometown Realty

Oh geez... Do you remember “The People
Under the Stairs”? I first watched that as
a young kid and was terrified.

VIRGINIA LEABOUGH

Long & Foster Church Hill

The last scary movie that I watched was
“Dawn of the Living Dead.” This movie
scared me so badly that I no longer

watch scary movies.

The largest and most experienced home staging company in central Virginia,

Designed 2 Sell is a team of professional home stagers who assist realtors and
homeowners in evoking an emotional response from buyers. D2S is known for their

keen eye for design, attention to detail, and knowledge of the real estate market.

designed 2 sell

HOME STAGING

‘ ‘ Designed 2 Sell is simply the best home stager in Richmond! They have staged
hundreds of houses for my company over the past ten years, and they are
always professional and on-trend. Their work elicits a response in buyers that
leads to faster sales and for more money. | recommend Tammy and her team
in the most emphatic way | know possible, with more business! , ,

- Frank Cava, Cava Companies

804-660-8300 - designed2sellrva@gmail.com
www.desighed2sellrva.com

Tammy Wilkerson 0 @designed2sellrva @designed2sellrva

Owner & President




SA'E WITHBUGS!

GIVE HICKMAN"S)A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!

‘ i
™

10% Military Discount*

One-Year Warranty on Termite Treatment & Real Estate Letters
Licensed and Insured

Hickman's

Termite & Pest Control
Family Owned & Operated
Since 1986

(804) 282-8957

www.hickmanstermite.com
Serving the Richmond area
*Exclusions Apply. Must mention ad for discount.

-, -

MOXIE MOVERS s

©6 We had three different crews helping with various parts booking@moxiemovers.com

moxiemovers.com

of our move. Each team was awesome, professional and G

honestly just made our move look easy! 99
- Kelly M., Facebook Review

Independent and Locally Owned
Since 2011

YOUR HOME

WARRANTY R Cin ch

EXPERTS

Now, more

than ever...

It's essential to protect your clients
with a Cinch Home Warranty!

Check out our new plans with expanded coverage

and new benefits. Visit cinchrealestate.com today

Contact vour lecal account executive and scan QR

code to downlaad their brochure: @;. i
Hz‘!i'! ®

: o i I T,
Katy Richards E;i f-&rf
Sk,
(804) &146-7104 l;".l-_ . i
=8 ! krichards@cinchhs.com @_r'

cinchrealestate.com (BO0) 247-3680

CLEAN YOU CAN COUNT ON

As licensed professionals, we understand that clean carpets and
fioors can add 1o the appeal, as well as the value, of a property.

Give us o call today to
schedule your FREE estimate!

(804) 908-7349
pccsrva.com

Connect with us on Facebook! 8PCCSRVA

Richmond Real Producers - 17



legal hotline

By E. Sean Tluchak, Esq.

HOW TO

- XORCISHE

Sooner or later, every REALTOR® runs into

this scenario: the closing MUST happen on X’

date, and to accomplish this, either the Seller
is going to have to stay in the house afZer
closing or the Buyer is going to have to move
in before closing. Cue the Halloween theme
music... (This is where everything can turn

into a horror show.)

18 - October 2022

POSSESSION AGREEMENTS

SELLER POSSESSION

For the last year, Buyer’s agents have had to make extraor-
dinary efforts to accommodate Sellers. This often meant
allowing the Seller to have a few extra days to casually
move into their new home while the Buyers nervously twid-
dled the keys to their home. While those days appear to be
nearing an end, valuable lessons were learned, and here are

a few steps to take to protect your client:

First and foremost, never submit the contract
without the Possession by Purchaser Agreement
(CVR Form 330) being part of the contract package.
There is no legal obligation of the Seller to sign

one after contract ratification, and I have had to
find creative ways to assist the Realtor in getting
one executed. Without this Agreement, you lose

an incredible amount of contractual leverage to

not only obtain possession, but to recover dam-
ages, including attorney’s fees, should they have to

enforce the agreement.

Secondly, even if the Seller has no rental obligation,
you must put an amount in paragraph 8 stating a
Daily Occupancy fee should they fail to vacate on
time. These daily penalties can be the difference
between a seller leaving on time and squeezing out

a few extra days.

Third, do your best to get a security deposit in
paragraph 7. Many times, it is the small things that
aren’t done that upset Buyers. While mowing the
lawn, properly cleaning the house, or patching a
small hole are not big-ticket items, they can leave
a bad taste in the Buyer’s mouth that sours them
on the transaction (and thus the agent). If you just
have $500 in the escrow, then you can address
those items and make your client feel like someone

was looking out for them.

Finally, follow the express language of paragraph
7. “Purchaser skall conduct a post-occupancy
inspection of the Property and deliver to Seller
and the Escrow Agent within three (3) days after
the Occupancy Deadline a list of deficiencies in
breach of paragraph 6...”(emphases added). THIS
IS MANDATORY. If you don’t take all these steps,

the escrow agent is supposed to cut a check back
to the Seller regardless of the condition of the
property. Please note the following: 1) Three days,
not three business days, 2) send to both Listing
agent and escrow agent, and 3) provide a specific
list of the deficiencies. If you have followed the
letter of the Agreement, then you have placed your
client in the best possible position to get these

funds expeditiously.

BUYER POSSESION

Don’t do it! I know, easier said than done, and

as the market cools, Sellers may start consider-

ing these again. However, it is very important to
understand the reasons why this is such a huge
risk for your Seller. There is no greater obstacle in
real estate than the made-up mind. If the Purchaser
takes Possession and finds the water pressure too
low, a musty scent in the morning, or the sun just
shines in too brightly at dusk, they may decide they
just can’t live there. In theory, the Possession by
Buyer Agreement (CVR Form 325) protects the
Seller (of course, you had one of those signed). In
reality, the Seller may have to go through the evic-
tion process and a trial to get them out and collect
damages. While paragraph 8 provides for tempo-
rary accommodations, mortgage interest, furniture
storage, additional moving costs, attorney’s fees,
and other costs of enforcing the Agreement, it will
often take a court proceeding to realize these dam-
ages for your client. Often, the Seller will accept
the deposit or some other nominal amount to

move on, leaving them discouraged and frustrated.
Prepare them for this scenario so that it is not a
surprise. If they are too spooked to let the Buyer in,
then you might have prevented a grisly nightmare

that would have haunted them forever.



- ;
New Construction Inspections
Think your clients don't need an inspection
because it's a brand new home? You may think
again if you saw our reports. We offer phase
inspections, including Foundation, Pre-Drywall,
Final Walk-Through and One Year Home Warranty

T, —

Did you know that we offer
HOME CONSULTATIONS?
Take us with your on your next showing!

ok :_;;_'1_; g

BT |

Do you have clients that have already waived
inspections and are all moved in?

We offer a $50 DISCOU NT

on post-closing inspections if done within
6 months of the closing date!

Trust the inspection company that RVA Realtors have been trusting for over 18 years!

All inspectors are VA Licensed, members of ASHI and ;
hold their new construction specialty certification! \l

f 804-639-1171 RichmondInspector.com

! i

FAMILY OWNED & LOCALLY OPERATED BY RAY & JENN MCMURDY

S G

DONT BE HAUNIED
3Y YOUR COVERAGE!

Goosehead Insurance

takes care of your

customers, offering a
choice of insurers and
excellent service at
competitive prices.

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Discounts for HOME & AUTO Bundle

WILLIAM FINNELL
=, goosehead

INSURANCE
Finnell Agency

804.877.1955 Office
804.877.1596 Cell

William.Finnell@goosehead.com

20 - October 2022

CAPITOLIHOME INSPECTIONS

P

K...L* VA

HOME INSPECTION TEAM

13 Months of initial
coverage

Free Seller's Coverage
No age restrictions on
appliances/ systems
Dependable service
from qualified

technicians
{ = Includes Up to $5K
LL HVAC Protection

=}
13 E We've Got
mo.

1 \VVA

Home Warranty of America

g You Covered

Sharon Schwab
Account Executive
224.283.0714
Sharon.Schwab@
HWAhomewarranty.com
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TINA MORRIS
Tina Morris & Co.

Residential Real Estate
Keller Williams Realty

Favorite Quote: Whether
you think you can, or you

think you can’t, you're

right. —Henry Ford

“I need to decide — do I want to grow my business
and become more of a passive real estate agent and
an active leader? Or do I want to perfect my small
team, play a role, handle listings, and maybe get
more involved in the investing side? I will probably
do real estate for another 12 to 15 years...but what do
I want that to look like?”

ANDREA LEVINE
One South Realty Group
“It takes time and hard
work to cultivate your net-
work. I’ve been able to cre-
ate my network by doing
things I love to do...so it

doesn’t feel like work.”

“Having been through the
economic crash in 2008, my message to Realtors that
haven’t been through this before is, you will get to
the other side. With hard work, tenacity, and enough

savings, you can maintain the business.”

JIMMETTE JONES

Jenny Maraghy Team

Compass

Favorite Quote: 7he more you lose yourself
in something bigger than yourself,

the more enerqy you will have.

—Norman Vincent Peale

“Success in this industry isn’t accidental;
pick a specific market, learn all about it,
and always be ready when the opportunity presents itself. Always
offer help to seasoned agents and shadow them, and connect with
trusted vendors early on in your business. Success in real estate is

dependent on your network.”

A WORD FROM OUR PREFERRED PARTNER:

JENN & RAY MCMURDY

Capitol Home Inspections

Our vision is to build a company based on
trusted relationships that pivots with the
changing needs of the real estate market,
offers service, education and leadership
to our community, and creates a fun and
engaging work environment with a mind-

set of abundance, growth and opportunity.

Our mission is to cultivate a team centered in service, growth and
integrity that empowers our clients and the real estate community to
make informed decisions by serving as an experienced and trusted

resource while delivering a WOW experience each and every time.




Jenn McMurdy, who owns Capitol Home America as a marketing director and opera-
Inspections (CHI) with her husband

Ray, can attest to how much the

tions supervisor, respectively, but they

wanted to own a business and make
real estate industry is unlike
much of what is on HGTV.
“People only see the

a difference in their community.

“Our combined experience
illusion of the iceberg made a home inspection
of success,” Jenn

says. The McMurdys

know success doesn’t

company the perfect
fit for us,” Jenn says.
“Ray has always been
happen overnight; the very handy, always
failures, the setbacks, building something,
the late nights and

early mornings are

and he had experience
renovating and flipping
houses.” With Jenn’s

strong background in

all part of the path to a
flourishing business.
Ray McMurdy. relationship marketing along
Jenn and Ray opened CHI in (Photo by Philip with their mutual love of real
2004, shortly after their first child gndrews) estate, the decision to start a home
was born and just before the birth of their inspection business became clear.

second child. It might not have been the most

ideal time to start a business, but coming from a The McMurdys are aware that not many couples
family of entrepreneurs, Jenn and Ray were armed find success working together. Jenn and Ray focus
with the necessary tools to face the challenge. on their individual strengths in making CHI a

thriving business. “Both Ray and I have the highest
Jenn grew up in Chesterfield County and Ray spent respect for what the other does for the company,”
his childhood in Newport News, Virginia. They met Jenn says. Ray conducts inspections and leads
while attending Virginia Commonwealth University. their home inspection team, which conducts
Jenn graduated with a degree in mass communi- thousands of inspections and radon tests per year,
cations and marketing; Ray earned his degree in while Jenn oversees the day-to-day operations,
business management. They found jobs in corporate including client care and growth.

o0

&JI&IOMBI ED
EXPERIENCE MADE
A HOME INSPECTION
COMPANY THE
PERFECT FIT FOR US

Jenn McMurdy.
(Photo by Philip

Andrews)

partner spotlight

By Holly Morgan
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and Jenna (12). In addition
to sitting in the bleachers at
the kids’ sporting events,
the family spends much of
their free time at the beach,
particularly on the Outer
Banks. Jenn enjoys reading
and spending time with
friends; Ray can be found
renovating or building some-

thing in the family garage.

CHI has been closely involved
with the Roc Solid Foundation,
an organization that builds swing
sets for Richmond children fighting
£ cancer. They also contribute to the
S5, becoming aion 'wg Chesterfield County Foodbank, Virginia
inspector, Ray McMurdy ~ ” Breast Cancer Foundation, and Connor’s

had lots of hands-on Heroes Foundation.
experience renovating and

flipping houses.
(Photo by Josh Muir > ‘. il Jenn and Ray have seen many changes in the real estate within the real estate community. “At the end of the

i

Photography) % industry over the last 18 years. For anyone looking to get day, it is your own consistency and hard work that
into the business, Jenn emphasizes the importance of create success. Mindset is everything,” she says.
staying humble and building strong rela-
tionships, not only with a client base, Jenn says that the McMurdys hope to continue

CHI’s mission is to deliver a WOW experience with every but also finding new ways to serve their clients and add addi-

transaction. “If we can do that, while building meaningful tional services in the coming years, making CHI a

Photo
by Philip . X . .
T e ing a WOW experience with every transaction.

relationships in our community, that is success,” Jenn says. ‘one-stop shop’ for inspection services and deliver-

Cultivating and maintaining relationships is the backbone
of CHI. Whether it’s among their team, with REALTORS®,

clients, or other industry professionals, making personal

“If we can do that — while building

meaningful relationships in our

connections is their top priority, and it’s what sets them apart community — that is success.”

from other home inspection companies. Capitol Home Inspections

supports Roc Solid
Foundation, a nonprofit
that builds swing sets for
children fighting cancer.

For more information, call 804-639-1171
or visit Capitol Home Inspections online at

Soon after the McMurdys entered the real estate industry,
www.capitolinspections.com.

they noticed a disconnect in the relationship between

Realtors and home inspection companies. CHI’s

mission evolved into learning about the challenges “OUR MISSION IS TO DELIVER
Realtors can freely ask questions without a client

facing real estate agents and creating solutions to
help each side work together. To bridge this gap,

they offer education opportunities such as home

inspection classes, seminars, and field trips, where

HOMEINSPECTIONRTEAM!

homeowners associations, among other groups in

the industry, as well as co-host events with some of

Richmond’s top producers.



P> agent spotlight

By Kierstynn King
Photos by Kent Eanes
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Andrea Levine has always been
drawn to art and architecture. She
was born and raised in The Bronx,
New York, where she was constantly
surrounded by world-class art, archi-
tecture, and culture.

“It was an amazing place to grow up,”
says Andrea. “I know what people
think of when they think of The
Bronx; I didn’t have that experience
at all. I had a lot of independence and
freedom from a young age, moms
were always hanging out of the win-

dow keeping an eye on us.”

Andrea graduated from the State
University of New York at Oswego,
where she majored in broadcasting
and communication with a minor

in ceramic art. “When I graduated,

I worked a few years in video pro-
duction, then decided that wasn’t for
me,” she explains. “After a three-

month cycling tour through Europe, I

=
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With Rick Jarvis, founder/co-owner of One South Realty Group.
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decided I wanted to become an artist,

and moved to Manhattan.”

Once settled in Manhattan, Andrea
joined a co-operative ceramic studio
in SoHo. “While I was doing my art, I
ended up getting a Screen Actors Guild
card, for no specific reason other than
being in the right place at the right
time,” she says. “I was able to keep the
art career going with regular stints as
an extra and stand-in along with wait-
ressing at Who’s on First, a comedy
club on the Upper East Side.”

In the late ‘80s, Andrea moved to
Richmond, Virginia, where she
continued to do her ceramic art and
extra work. She then was presented
with the opportunity to get behind
the camera. “I was able to be a props
assistant, and then eventually a prop
master. I did that for another 10

years,” she explains. “As I got older,

I realized the 14-hour days, six-days-
a-week lifestyle wasn’t something I
wanted to do forever.” Which is how

Andrea found herself in real estate.

“I wound up looking at a home and
meeting a Realtor who told me that
I should become a Realtor,” says
Andrea. “I decided that was a good
idea and got my license in 2004.”

Andrea joined One South Realty
Group in 2012, and credits her love
for art and architecture as one of
the reasons she’s a different Realtor
than the rest. “When I first got into
real estate, I wanted to make sure

I was going to enjoy the business,”
says Andrea. “The way I've been
able to do that has been by aligning
myself with unique homes, unusual
homes, historic, and modern homes.
Fortunately, in Richmond, we are sur-

rounded by incredible architecture.”

Richmond Real Producers -
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Andrea Levine and

her husband, Kent, a
photographer in the film
business, have enjoyed
working on films and
renovating investment
properties together.

Early on in her real estate career,
Andrea also aligned herself with devel-
opers to be able to represent them in
single family residential and condo
project-based developments. “With my
art and design background, I’'m able to
contribute early in the process when
it’s simply just an idea, a purchase of
alot or a building,” she says. “I can
then come in and help developers sell a

marketable, timely product.”

Since getting into real estate, Andrea
has had various professional affil-
iations. She has received her ABR
and GRI accreditations, and is an
EcoBroker. She has also received
various awards and achievements
throughout her career. This year will

be her eighteenth year of receiving

-
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Andrea enjoys working with developers like Sa
of Daniel & Company.
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the Distinguished Achiever award and
her eighth year of Five Star, she was
selected by RAR for the Outstanding
Agent of the Year award in 2014, and
is in the top 2 percent of this year’s
Realtors in Richmond Magazine.

“Real estate is a big part of my life,”
Andrea admits. “My past has made me
confident, knowledgeable, and ready
and able to dig in. I love working with
people, and I know how to work with
different personalities to be able to

culminate a successful sale.”

When Andrea isn’t working, she
remains involved in the community
in other ways. Andrea served for six
years on Richmond’s Urban Design

Committee, is a past president of

1|' "
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m Daniel (left) and Web Martin (right),

the Maymont Civic League, and is
co-founder and past chair of Modern
Richmond, a public monthly forum
with hands-on education of Modern
Architecture. She also engages in
regular road and river clean-ups in
the Northern Neck.

Andrea tries to maintain a work-life
balance whenever possible. “I make
time for myself when I can; whether
it’s 30 minutes or six hours, I try to
make the most of it,” she says. “I work
to live, I don’t live work. I love being
out on the water paddleboarding,
sailing, and fishing from my kayak. I
love getting on my bike and cycling
the Capital Trail.”

Back when COVID started, Andrea
bought herself a ukulele and taught her-
self to play. Some of her favorite tunes
include The Beatles “Imagine,” and
Patsy Cline’s “Walkin’ After Midnight.”
Andrea enjoys spending time with her
husband, Kent Eanes, a photographer
in the film business, and their two cats,
Alice and Trixie. “When I first met my
husband, we were on a date and I went
to his house. Unbeknownst to me, it
turned out to be one of my favorite

houses in Richmond,” she says. “It’s

considered the first mod-
ern international style
home in Richmond.”

Andrea and Kent spent
the first 10 years of
their relationship
either working on films
together or working on
their home together.
“Our renovation was a 10-year
project,” says Andrea. “But I walked
away from that understanding homes
better than I ever thought I would or
could. That project gave us a huge

sense of accomplishment.”

Since then, Andrea and Kent

have built two homes out in the
Chesapeake Bay area. “Each time, the
process hasn’t gotten any easier, but
we learn something new each time,”
she explains. “It’s given us great joy
to share that together.”

Andrea’s advice to up-and-coming
top producers circles back around to
having that work-life balance. “Being
in the business for 18 years, I've put
in many hours, late nights, early
mornings, and Sunday open houses,”
Andrea says. “If I had to, I'd do it all
again. It takes time and hard work to
cultivate your network. I’ve been able
to create my network by doing things
I'love to do, like going to art open-
ings, doing Modern Richmond tours,
and finding other social events that I

enjoy so it doesn’t feel like work.”

Andrea also recognizes that real
estate is currently in an unprece-
dented place at the moment. “Having
been through the economic crash in
2008, my message to Realtors that
haven’t been through this before is,
you will get to the other side. With
hard work, tenacity, and enough sav-
ings, you can maintain the business.
We’re going to get through this easier

than the last time, we hope.”

IN HER FREE TIME,

Andrea loves cycling,
paddleboarding and kayaking.
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S0 YOUR CLIENT IS MOVING.

Professional Home Inspection Services
LET US HELP WITH STORAGE &

Rely on our experienced team of experts for all your home inspection needs!

* LOCAL MOVING
* LONG-DISTANCE MOVING
e DECLUTTERING FOR SALE OF HOME

SMARTB[]X

Portable Storage & Moving

Simpler, Safer. Delivered,
1-87-SMARTBOX

MOVING, ALL AT THEIR OWN PACE!

$25 OFF
REFERRAL CODE:
RichmondRP25

'1-87-5MARTB%X L

Locally Owned
& Family Operated Sin

S EEE Estlmates

804-598-1264 * jimmyscarpei.net

Stop by our Kid-Friendly store and visit Jimmy & Judy!
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Quality Coverage.

'l
Essential Budget Protection.
Invaluable Peace of Mind. |

Save your clients time, money, and hassle
with a home warranty from
0Old Republic Home Protection.

o Visit orhp.com for
~ Voted Powhatan Picks Winner for Best information today! on,ae‘a ?ié%miug /_%qpf&
Floormg Company www.orhp.com | 800.445.6999
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FULL INSPECTION
RADON TESTING
THERMAL IMAGING
SEWER SCOPING

LEAD TESTING

INSTANT REPORTING
INSPECTION DONE WITH
A TEAM OF TWO
WEEKENDS &

EVENINGS AVAILABLE

[=]3Fx[m]

1;|.u
=" ":E“ Brad Gamlin, Owner

ol 804.404.2668

BOOK NOW! advancedhomeinspect.com

- advanced804@yahoo.com
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Jimmette Jones plunged into real estate in 2020 and has been a mover and shaker in the industry ever since. _ | Lo ] w ' E ) -, = "
She may have started her career teaching English in a high school classroom, but she knew her skills were : R ® e ' ; te ‘:}? rsing star ‘_‘
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meant for much more. Her passion for teaching was showcased not only in the school but in her community as
well. Educating her clients in the process of homeowning is her bread and butter, but having the opportunity to
educate them on all things Richmond, Virginia, her beloved hometown, has been her pleasure and privilege.
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Rising Star Jimmette Jones, with Compass, entered real estate in 2020.

From Teaching Kids to Selling Cribs

For these are all our children, we
will all profit by or pay for what they

become. —James Baldwin

Jimmette’s love for Richmond
brought her back home right after
receiving her BA from Johnson C.
Smith University. In 2013, she taught

English at the same institution she

attended, George Wythe High School.

“Those kids are from where I was
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from, and I walked those same halls,”
Jimmette reflects. “I took educating my

community very seriously.”

She continued to develop her skills

by earning a master’s in educational
leadership and, later, becoming an
instructional specialist at Virginia
Commonwealth University. However,
she knew she had a deeper purpose with
all this newfound knowledge and exper-
tise. After much reflection, Jimmette

realized that real estate was the most

logical step for her to take. She
knew her educational know-
how would be needed in helping
newcomers to explore and learn

more about Aer Richmond.

In 2019, Jimmette said goodbye to
the educational system and kicked
open the doors to real estate soon
after, joining the Jenny Maraghy

Team at Compass.
More Than Just a REALTOR®

Becoming a Realtor in her
hometown has been a rewarding
career change for Jimmette. In
2020, she met one of her first
clients, a retired veteran with

an authoritarian personality
relocating to Richmond. Quite the
opposite of her own bubbly and
outgoing nature, this client and
his demands, she knew, would be
challenging. However, Jimmette
soon realized that this task would
be the one to get her on the right
track in this industry.

“I needed a rigid personality
starting off because it helped
me to become very confident
in what I knew early on,” she
explains. “He helped my career

in more ways than he knows.”

Almost two years later, after
Jimmette’s very first and hard-
earned victory, new clients are
looking to purchase a home next
door to her very first purchaser.
“I take pride in being their first
friend in Richmond,” she says

with a smile.

Her ability to sell real estate
and make personal connections
with and among her clients
makes this career all the more
fulfilling. “It is a proud moment
for me because, in addition to
selling houses, I can help create

communities,” Jimmette says.

The Education Continues

The more you lose yourself'in some-
thing bigger than yourself, the more
enerqy you will have.

—Norman Vincent Peale

Jimmette’s passion for educating oth-
ers never ceases... She thrives on edu-
cating her clients on the proper steps
of purchasing and selling property

in a city she holds so dear. And not
only does her clientele benefit from
her knowledge of the industry and
what it has to offer, but she enjoys
encouraging new and up-and-coming
agents and teaching them how to best

prepare themselves for a tough and

BEIINTENTIONAL
WITHAzYOURIGOAI'S?

Success in this industry isn't accidental;
pick a specific market, learn all about it, and always
be ready when the opportunity presents itself.

competitive business, offering the

following sage advice:

“Be intentional with your goals. Suc-
cess in this industry isn’t accidental;
pick a specific market, learn all about it,
and always be ready when the oppor-
tunity presents itself. Always offer help
to seasoned agents and shadow them,
and connect with trusted vendors early
on in your business. Success in real
estate is dependent on your network.”
And, finally, “With real estate being a
laborious service, be sure to implement

a self-care routine.”

When she is not enjoying an Uber

Eats-delivered meal with her

husband and 5-year-old son or
jamming to Lucky Daye on a Friday
night, Jimmette is discovering new
ways to showcase the area. From its
museums and thriving arts culture
to the best restaurants and nightlife
spots in the area, there is nothing
about this city that this Richmond

native doesn’t know about.

‘While Jimmette has been in the
industry only a few years, there is no
denying that her approach, to date, has
been exceptional. She closed out last
year with 32 successful transactions,
and there is every reason to believe
that, with her growing list of “friends,”
this year will end just as rewardingly.
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By Zachary Cohen
Photo by Philip Andrews

Tina Morris (center) with members of her team, Diane Almond (left) and Cathy Heleniak (right). (Photo by Philip Andrews)

fter 12 years as a stay-at-home mom, Tina
A Morris was ready to return to the work-

force. Before having children, Tina worked

in corporate finance, so naturally, she landed a

position in the same field.

When Tina returned to the working world, she real-
ized how much she missed that environment. She
found the opportunity to interact with peers and use
her mind creatively refreshing. But with four children

at home, being at the office every day was a challenge.

Simultaneously, Tina and her husband, Bill, bought
a duplex, their first real estate investment. Tina’s
buying experience inspired her to turn toward a

career in real estate.

“I think I went through three agents before I
found one that I thought could really help us. But
even he fell short of what I was hoping for in an
agent. That made me realize that if we’re going
to continue with real estate investing, I may as
well get my license. I had found the property,

done the analysis. So why can’t I do this?”

Soon, the financial company Tina worked for
closed its doors, and another door opened. In
2015, she got her real estate license and hung it
with Keller Williams.

“It was perfect timing. I wanted to run
with this.”
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IT WAS PERFECT
TIMING. | WANTED
TO RUN WITH Tk

GROWING A TEAM

By 2020, Tina’s business had become one of
Richmond’s best. Her time and energy were also
maxed out, and she needed assistance to continue
growing the business. So right before the COVID-19

pandemic descended upon our world, she started

Tina Morris & Co. Residential Real Estate.

Photo by Philip Andrews
Today, Tina’s team includes Tina, two buyer’s

agents, and three administrative staff members.

“It was scary for a moment, but it’s been strong,”

REAL ESTATE BEGINNINGS Tina smiles. “I feel like I'm small enough to give

Tina started her career fully intend- high-level service and be in communication, but

ing to be an investor only, but that large enough to where I have people on my team to

meet clients’ needs any time. They’re not a transac-

quickly changed.
tion; they truly become part of our work family.”
“Because we have four children,

it quickly spread that I was in real \t i

&
I

- “’1&
estate and successful, at least in :
investing. In addition to investing, ﬁ'v
we happen to live in a more afflu-
ent neighborhood. So one of my <
first listings was for a home listed
at $630,000. The commission on
that was $20,000. Then, another
light bulb went off: actually having a
career buying and selling real estate

for others is also really lucrative.”

So Tina shifted her focus. She
devoted herself entirely to selling

residential real estate.

In 2016, Tina’s husband Bill, who
was still the family’s primary
earner, lost his job. Bill decided

to reinvent himself professionally,
leaving the role of primary earner
to Tina and her real estate business.

She was up for the challenge.

Tina found success through hard
work and a commitment

to education.

“It was such a change. It was a strug-
gle at first, honestly. He became
Mr. Mom and I was out working. But

we fell into place. It really worked.”
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AT A CROSSROADS

Tina’s children, Emily, Kate, Allie, and Will, are
now 22, 20, 18, and 15. Family life remains full, but
soon enough, Tina and Bill will be empty nesters.
That has Tina considering her next moves, person-

ally and professionally.

“I feel like I'm at a crossroads. I need to decide —
do I want to grow my business and become more
of a passive real estate agent and an active leader?
Or do I want to perfect my small team, play a role,
handle listings, and maybe get more involved in the
investing side?” Tina asks. “I don’t know what the
answer to this question is. The one thing I do know
is that I do want to have more time. ’'m in my 50s,
and I will probably do real estate for another 12 to
15 years...but what do I want that to look like?”

- e, e 8
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Tina Morris (center) leads the Tina Morris & Co. Residential Real Estate team at Keller Williams Realty. (Photo by Philip Andrews)
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AT ONE POINT, TINA MORRIS’S
HUSBAND, BILL, GOT HIS REAL ESTATE
LICENSE. BUT AFTER A SHORT STINT
WORKING TOGETHER, TINA AND BILL
“DECIDED TO STAY MARRIED,” AS
TINA JOKES. TODAY, BILL IS A
MORTGAGE LENDER.

Classic Granite & Marble is committed to providing customers with
superior stone solutions by combining a team of expert craftsmen
with the best in precision technology.

LARGEST SELECTION of natural stone and quartz products in Virginia
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P> home matters

By Shauna Osborne

Home Organization Tasks for Fall

Fall is upon us, and with it, this seasaon brings change: changes in leaves, changes in temps, and
changes in our routines and activities. We’'re busily (and maybe reluctantly) trading our sun-soaked
summer days for sweater weather, hot cocoa and football games. As we transition to this coziest of
seasons, let’s take a look at four fall organization tasks that will prep your home for the chilly days!

1. Swap Out Your Closet

Time to trade those strappy sandals and tank tops for cozy
sweaters, scarves and boots! Use this time to put your hands
on each piece you own and ask yourself whether you’ve worn
it in the last year and whether it still brings you pleasure.
Donate items you’re finished with to your favorite charity or

consignment shop.

2. Pack Up the Patio

Pack away all outdoor kids’ toys (wipe them down first!), out-
door cushions and pillows, umbrellas and hammocks. Cover
your outdoor furniture with waterproof, heavy-duty material

to protect it from the cold-weather elements.

3. Organize the Garage

Start by pulling everything out into the driveway and clean-
ing the floor well. Next, get rid of anything you haven’t used
in two years, that you no longer want, or that is broken.
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Then, organize what’s left by use, such as tools and sporting
equipment. Storage is key. Use hooks, pegboards and wall
shelves to lay everything out in a way that makes sense for

your family.

4. Prime the Kitchen for the Holidays

For many of us, the kitchen is the heart of the home, and
many of our fondest holiday memories revolve around time
spent cooking and eating with family and friends. Now is a
great time to organize and swap out seasonal appliances and
linens; move the dishes you’ll use most, such as mugs, roast-
ing pans and casserole dishes, to convenient locations. Take

the time to replace any expired, essential spices.

While these tasks may seem overwhelming at first, remem-
ber, the sooner you get them done, the more time there will
be to sit back with some apple cider or a hot toddy and enjoy
the season with those you love.

@realproducers
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WE'RE DIFFEREN:I'é

What sets Robinson-Harris Title and Escrow apart is our customer focused approach that puts the needs
of our clients above all else. We work side by side with you to answer questions, address any complications
and provide an unmatched level of convenience not offered anywhere else. Our goal is to provide our
clients with real estate services at a time and place that best suits their busy schedule in a timely,

professional and courteous manner.
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FIRST PPAGE

Page Yonce | 27 Years with C&F Mortgage, a Top Producer, 2022 President's Club Already
C&F Mortgage was recognized by the Richmond Times Dispatch as a 2022 Top Work Place!

-

We Love
where we work.
Enjoying one’s daily
Work environment Promotes
Positive Minds and Positive
Lives. Our Positive Vibes

The pre-approval puzzle is the FIRST STEP
in the homebuying process. Be your client’s
champion, refer Page! Experience matters!

Think... FIRST PAGE! carry through into our
performance. Let us
Call today! Shine Our Light on
Page Yonce (RESDENT Your Clients.
NMLS# 320531 Think First
0: 804.673.2150 Page

CLUR

M: 804.356.7034
E: pyonce@cfmortgagecorp.com

www.PageYonce.com S

meg&ge a—
G Corp-oration 'r=\r MNMLS# 147312 | This is an advertisement -

Focused an You fFizw and not a commitment to lend.

Teams and Individuals Closed Data from Jan. 1to Aug. 31, 2022 _

Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of September 6, 2022, for residential sales from Jan. 1, 2022, to August 31, 2022, in Greater Richmond,
VA, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report each agent individually.
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Aug. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units  (Buying $) Units

MOVING & STORAGE SOLUTIONS

We are experts at determining your client's moving
and storage needs and can offer & (i 0ugh good things
for their particular circumstances. abaut oUrmoving experience with

Dunmar. From the estimate to the
unload out of state, they were on time ‘
and efficient. Every employee involved gf
went above and beyond to make our

Local & Long Distance Moving
Short-Term & Long-Term Storage

Full, Partial, & Fragile Packing Services
International Moves

Crating and Specialized Handling

Nunmar

MOVING SYSTEMS - STORAGE - lJ{:SrI;'S AQEHI. ru‘ Alﬁad \!Fan Lirms "

move as easy as possible. | would not
Ihesitate to recommend Dunmar for

moving! - f_f"'_,. i

FREE ESTIMATES
(800) 849-3399 - www.dunmar.com
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Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying$)  Units

Disclaimer: Information based on MLS closed data as of September 6, 2022, for residential sales from Jan. 1, 2022, to August 31, 2022, in Greater Richmond,
VA, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report each agent individually.

Our team of attorneys is committed to your success!

We pride ourselves on providing
the knowledge, experience and
communication that is needed to
ensure a smooth and successful
real estate closing.

TLUCHAK, REDWOOD

& CULBERTSON, PLLC
E. Sean Tluchak, Esq. Katie Redwood, Esq. Walter Culbertson, Esq. COMMITTED TO YOUR SUCCESS!
sean@tluchaklaw.com katie@tluchaklaw.com walter@tluchaklaw.com

Call for your personal consultation! (804) 257-7255
tluchaklaw.com | @ @tluchaklaw | 3721 WESTERRE PARKWAY, SUITE E | HENRICO, VA 23233
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Aug. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of September 6, 2022, for residential sales from Jan. 1, 2022, to August 31, 2022, in Greater
Richmond, VA, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King
William counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this
data. Some teams may report each agent individually.

RICHMOND guarantee@

REAL PRODUCERS. ROBERT KFOURY

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

Senior Vice President of Mortgage Lending

Why work with my team?

* Five years or less in the business A program to fully underwrite your clients credit for & 1
o Alle the option to have a non-contingent offer on financing
o Strength over competing offers

* At least $3 million in sales in one calendar year

A program to lock your rate for 65, /5% or 90 days while shopping for your home
, o Avoid inc ing rates while searching for the perfect home
* Active on social media
. Lightning fast closing in as lfew as 10 days™

For more information, to nominate, or to request to be featured, please email

C)R ](NO [A/ S‘OMEONE I/\//E info@richmondrealproducers.com or visit www.richmondrealproducers.com!
SHOULD FEATURE?
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151 ARE RATES SPOOKING

Virginia Architectural Jamie Cook

aall - gt YOUR CLIENTS OUT
OF THE MARKET? Bkt o

MORTGAGE

— Buu-tiflll Budget o -

Philip Protection for Your Clients
Andrews /
Today! Cur spooktacular coverage

Sean e pays offl Over 53% of our 3 2-1Buydown Example Benefits of the 2-1Buydown

to book! customers used their home

HasE warranties in their first yeafl |
: T

with us,* protecting their
wallets from ghastly repair

T
W i
Of=5Acard and replacement costs.

HOW IT WORKS: Enjoy two years of lower payments

The Power Of Storytelling

Through A Lens virginiaarchitecturalimagery.com r . .
info@virginiaarchitecturalimagery.com ; -I Year 1 : Interestrateis 2% less
Specializing in: Residential Real  (804) 389-9884 s than original note rate

Estate Photography * Commercial Phore Orders

o i Home Warranty™
Photoaraphy * Drone * Video & Phil shoots all of my listings and absolutely 444 s
t, AL crushes it. He is extremely flexible and has 800. 9030

Contact me for details.
Grow your family and use the extra
money to cover added expenses.

First American

Use the monthly savings to pay off other

roduct Photography great attention to detail and quick turnaround 2 Y ear 2 R |nterest rate iS ]% IeSS
credit card or consumer debt

times. Definitely recommend to all!” o e
than original note rate

3 Year 3-30: Interestrate returns Even if you can afford the final payment

to the original note rate rate now, There's no reason you can't

= | DJBROS take advantage of this amazing loan to

hold on to your hard-earned cash.
VIDEO PRODUCTION.

REAL ESTATE MEDIA.

fY

Easy Booking
Sebect a package and appolntmaent date
You won't be charged unitil after your

BOBBY COCKERILLE " (UGH WTH BASED JUNT.. = TAKE ADVANTAGEOF{ ‘HE . 2-1BUYDOWN

PARTNERSHIP DIRECTOR =% - T . : A el estate pckages huve

puarantesd nexd diy delivery, Video

oy

pedisctions huve an industey-recond \ Perry Shelton, Branch Manager
o . . s = (804) 419 0623 | (804) 629 0631
LET'S CONNECT! I - :s;r;‘:p:u pshelton@firsthome.com
bobby@hdbras.com i | 3 Hm..; ::z :::m :aum;u : : www.firsthome.com/perry-shelton

. I ~ NMLS ID # 861228
(571) 233-5327 ats ' iy 15871 City View Drive, Suite 300-B WEBSITE
. Midlothian, VA 23113

This is not a guarantee to extend consumer credit as defined by section 1026.2 of Regulation Z. Programs, interest rates, terms and fees are subject to change without
notice. All loans are subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID# 71603 (www.nmlsconsumeraccess.org) FOLALHOUSHG
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i'CONFIDEN
I£ yeur clients: are lo
to bunld a custom
or make renovat:

- GMM help that dre
become a reallty

JOE DUNN

EVP, Business Development Richmond
NMLS ID: 160856

4401 Waterfront Drive
Suite 240 JOE DUNN

Glen Allen, VA 23060 um IT'S A DUNN DEAL

(804) 543-2261 X
idunn@gmmilc.com  WiTH GEORGE MASON MORTGAGE

Visit my website at: www.gmmllc.com/joe-dunn

@ fnrge Mason Mortgass, L | MMLS 0 B3400 | Advertking Notice - Not.a Commibment foland - Subject to Program Avastsbiley. A3 kaan apghcaticns subiject ba cracit approval Annual Percentage Bats (APRY,
EOUM HOENG Peodmams, red leet chsing oosts, herme and condilions ane subyect 1o chamge withoul any notioe and may vary depending upon oedil heshory and Irnsachions specifics, (her closing Costsmay be netessary,
LENDER Fiod.and/or property hazard emsurance may be requined. To be-eligible, buyer must meet minsmunm down payments, undenwiting and program guidelines.



