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CHICAGO TITLE Help

IT'S NOT JUST WHO YOU WORK WITH THAT MATTERS... Your

ts i hat T; Cnow. Clients

Conquer
Competitive
Bids The Bill Jawitz Group

The housing marketing doesn't have to feel like a battle for your clients. When they finally find the home of their dreams

and they are equipped with a Fairway Advantagé" Pre-Approval*, you and your clients can rest assured knowing the
offer is competitive with cash.

The Fairway AdvantagemI Pre-Approval* program works with your clients to help them get conditionally approved for
their mortgage by a Fairway underwriter before they even begin house hunting. Not only does this make their offer

strong, but it also gives you and your clients the confidence needed to emerge victorious in the quest toward
homeownership!

Contact us Today and let’s get your clients home!

ZJFAIRWAY |

INDEPENDENT MORTGAGE CORPORATION

BILL JAWITZ

GROUP ——

Account Executive
Territories | Serve:

Redlands, Yucaipa, Calimesa, o o
: Bill Jawitz
Beaumont, & Ba - Branch Manager
NMLS #208309
C: 951.453.7380 0:951-757-1885 FAIF\!}NAY'
Lavonne.Benyola@Ctt.com el peen aq /antage

ChicagoTitIeConnection.com 41619 Margarita Rd, Suite 202, Temecula, CA 92591

Bringing Experience &
Education to Serve You

reserved. * Fairway Advantage Pre-Approval is based on a full review of borrower’s creditworthiness and is contingent upon there being no material changes in the borrower’s financial

condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has identified a suitable property, and a valid appraisal

supports the proposed loan amount; (2) a valid title insurance binder has been issued; and (3) borrower selects a mortgage program and locks in an interest rate that will support the pre- EFeRaTamy
approved monthly payment amount. Loan must close before the expiration date provided in the pre-approval. TX Location: 1800 Golden Trail, Carrollton, TX 75010 934963

Copyright© 2021 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Distribution to general public is prohibited. All rights @
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LET'S OPEN ESCROW! #easyasdonewith321

[4 Residential Transactions [V Refinancing
|:\/,' Mobile & Multi-Unit Homes [V Short Sale, REO & 1030 Exchange

[4/ vacant Land [ E-signing & Notary Services

Why Team Lanni?

We are a fully independent escrowr'c':ompony that proudly services Southern California. Finnae has
been in the escrow world for over 25 years. Her experience, attention to detail and willingness to go
above & beyond are what set her-apart. You can‘always expect a safe, secure and smooth
transaction from open to close.

~ Finnae Lanni
Senior Escrow Officer

o ESCIOWA2]

flanni@escrow32l.com (f) (in) @escrow321
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Mortgage solutions that

make a difference.

You can count on Evergreen Home Loans™. Whether your clients are looking for ways to make their offer stand out,
searchingforalower rate, or hopingto increase their buying power, our expertise and product lineup can help.

CashUp® by Evergreen*—turnyour house hunterinto ~ Renovation loans—offers clients the option to finance
acashbuyer. This program helps your clients stand out the cost of a renovation along with their purchase or
tosellers and could allow them to purchase ahome for refinance loan.

under the asking price. Security Plus—strengthen your buyer’s offer with

Lock-n-List*—help your sellers homelistingstand outto  our Security Plus program. We guarantee the financing
prospective buyers with a locked-ininterestrate. It could ~ commitment or we pay the seller $5,000**.

even help sellthe home faster. StepUp—allows buyers to step into their dream home

One-Time Close construction loan—provides before sellingtheir current home. Not only that, StepUp
financing for the lot purchase and building construction elevates the strength of their offer with a quick close.
process, then automatically converts to a permanent loan.

New stick-built and manufactured homes may qualify.

Experience the Evergreen difference. Contact us today to learn how our innovative mortgage
solutions could help your clients reach their homeownership dreams.

p—
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Tim Moreno Gloria Driggers Nancy Kenny
Branch Manager | NMLS 632697 Mortgage Consultant | NMLS 366898 Mortgage Consultant | NMLS 322084
(951) 897-5457 (714) 673-9935 (909) 225-8787
tmoreno@evergreenhomeloans.com gdriggers@evergreenhomeloans.com nkenny@evergreenhomeloans.com
evergreenhomeloans.com/timmoreno evergreenhomeloans.com/gloriadriggers evergreenhomeloans.com/nancykenny
Everg reen
HOME LOANS

*Program effective 07/01/2022, and is subject to change. Terms, restrictions and fees apply. For purchase loans only. Financing is based on conforming loan limits. Not all applicants will qualify. Program
only valid in select locations. Ask for details. ** Applies to purchase loans only. To qualify, buyer’s Security Plus Approval/Seller Guarantee Addendum must have been issued by Evergreen
and the Seller shall have executed the addendum with their signature. Certain loan types do not qualify for this offer. Restrictions apply. © 2022 Evergreen Home Loans and Evergreen are

EQUAL HOUSING . . . .

LENDER thetrademarks or registered trademarks of Evergreen Moneysource Mortgage Company® NMLS ID 3182. Trade/service marks are the property of Evergreen Home Loans. All rights reserved. Licensed
under: Arizona Mortgage Banker 0910074; California Licensed by Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act 4130291; Idaho Mortgage
Broker/Lender MBL-3134;Nevada Mortgage Banker 3130; Nevada Mortgage Broker 4837; Licensed under the Oregon Consumer Finance Act ML-3213; Texas Department of Savingsand Mortgage Lending
Company License; Washington Consumer Loan Company CL-3182; Wyoming Mortgage Lender/Broker 3467.
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What Sets Our Quality Inspections Apart?
- Complete & Thorough Custom Reports
- Sewer Scope & Thermal Imaging Available

- Specializing in Commercial, Residential,
and Multi-Unit Investment Properties

- We Are A Family-Owned Business Offering
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CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301
www.cutabovegifts.com

ESCROW
Escrow 321
(949) 370-4937

New Venture Escrow
Tania Gonzalez

(619) 807-0711
NewVentureEscrow.com

ESCROW SERVICES
Corner Escrow

Lisa DeWitt

(951) 312-2073

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

HOME INSPECTION
Archive Property
Inspections

(951) 304-3508

Echelon Inspections
(888) 673-7791

Homeguard Inc.
Rachael Flaggs

(858) 663-2900
Homeguard.com

Mathews Inspection Group
(951) 227-2722
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James Maertz, Owner ¢ Cell: (310) 874-3528

INSURANCE
Spencer Pardon Agency
(951) 743-9208

MOLD REMEDIATION
Green Home Solutions
(310) 874-3528

MORTGAGE

Evergreen Home Loans -
Tim Moreno

(951) 897-5457

Fairway Independent
Mortgage

Bill Jawitz

(951) 365-3120
www.thbilljawitzgroup.com

Global Mortgage -
Vicky Kelly
(951) 675-0257

HomeFirst Mortgage
Bankers
(949) 339-9152

House Of Loans
(949) 291-3570

Locke Your Loan

Lara Locke

(951) 405-2454
www.lockeyourloan.com

Mutual of Omaha Mortgage

- Scott Keesee
(951) 207-7394

MOVING & STORAGE
Ruff & Ready Moving
John Ruff

(951) 834-3539
ruffandreadymoving.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

MUSEUM & CAFE
Riverside Art Museum
(951) 640-0916

NON-PROFIT
Love Justice International
(412) 606-9954

TITLE COMPANY
Chicago Title
Robert Maletti
(909) 213-8923
www.ChicagoTitle
Connection.com

Trust us to come Iin
on time...everytime!

PROPERTY INSPECTION

Steve Swanson
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951.675.0257

lender@vickykelly.com

GLOBAL MORTGAGE 12505.N. Mainstreet, Ste 228, Rancho Cucamonga, CA 91739
DRE License #00612157; NML§#240656
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cover story

Written by Dave Danielson Photography by Marissa Menezes

your clients have you there. In turn, they rely on your
knowledge, intuition and experience to move ahead.

The same dynamic is very much at work with

Sean Brunske.

As areal estate agent with RE/MAX Champions, as
well as a franchise owner at HomeVestors, Sean is
adept at finding the path forward for his clients and
those around him.

For many people who face the ups and downs of
life, they feel like they’re starting to run out of
options. In those moments, those who work with

Sean are very fortunate.

Sean has a long, successful track record in the
business, dating back to 1997, when he earned his
real estate license. When you talk with him, the
enthusiasm he conveys about what he does is

very contagious.

“I remember buying my first investment property
in Pomona, CA, for $78,000. I was scared to death
at the time. It was not such a great neighborhood.
In fact, my wife thought I would get murdered,”
he remembers. “I fixed it up and was able to sell it
successfully. From there, I went crazy because the

fear was gone.”

12 - October 2022
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One of the biggest keys in attaining lasting success is
knowing which direction to go when you start out. Luckily,

It wasn’t long before Sean purchased
a slew of other properties, including a
triplex, apartments, hotels, industrial

buildings and other family homes.

“Once you lose the fear, there’s nothing that can
stop you. That’s what happened in 1999 ... up until
2008 when the bottom dropped out of the market,”

he remembers.

“At that point, I got back in the saddle with real
estate and didn’t do a lot of investing until 2018,
when I found out about HomeVestors from a friend.

It’s been the greatest move ever for me.”

As Sean explains, the biggest difference as a real

estate investor is the need to find the deal.

“That’s one of the great things about what we do at
HomeVestors. As an investor, you have to find an

agent or a bank-owned property,” he says.

“But with HomeVestors, sellers call us directly. As
aresult, I have been buying a lot of houses over the

last four years.”

HomeVestors is a franchise that is available with

plenty of opportunity available from coast to coast.
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“Anyone can buy a franchise anywhere in the country. Also,
everybody wants to be a RE investor to buy the houses, fix and

flip them, or buy and hold them for a rental income,” Sean says.

“There are multiple ways to build a portfolio, whether it’s accu-
mulating profits from flips and buying others, or creating your

own rental portfolio.”

At the heart of it all is Sean’s desire and ability to make life mark-
edly better for his clients.

“It comes down to the fact that I love helping people. I walk into
these houses and the first thing out of my mouth is, ‘How can I
help you?’ I'm always asking myself, ‘What’s the best route to
take to get them ahead?’” he says.

“For example, a seller who needs to move in two weeks calls me
and needs to sell that day. Another example could be if someone
passes away. People are emotional about it and the belongings
and don’t want to deal with the property or cleaning out the
property. So I offer for them to come and get the things that are
the most important to them, they leave the rest, and I take care of
it for them. That’s the biggest service I provide ... for them to just

leave it alone ... and just walk away.”

The ebbs and flows of life can provide challenges that can seem

insurmountable for people to handle. That’s where Sean shines.

As he says, “Life happens to people. When that happens, I am able
to be that person who gives them options. I bought those houses. I
solved their problem. I got them cash, and now they don’t need to

deal with these tenants or the government anymore.”

Those who work with Sean appreciate the quick, turnkey solu-
tions that he is able to provide to them.

“I take all the phone calls that come in. I get five or six calls a week
from people who have seen me online. I answer their questions,
and I set up an appointment with them. I go to their house and try

to buy it or solve their problem in another way,” Sean says.

“For example, maybe they aren’t interested in me purchasing the
property. That is totally fine. In that case, maybe I am able to list
their house for them. I also do joint ventures with people some-
times. In other cases, maybe they need to close escrow in 90 days
and I am able to help them there. I go in with a helpful mind and
attitude. I’'m not going in to just buy a house.”




Away from work, Sean enjoys playing golf as often
as he can. He also cherishes time with his two sons,
including one of them who works with Sean on one

of the construction crews.

If you’re looking for additional options for your

clients, Sean invites you to give him a call.

“I really encourage people to never hesitate about
reaching out to me. This is what I do. If you have a

situation with a seller who is desperate, I can wire

e X R LA

money in some cases to stop the foreclosure so they can take a deep

breath. I can close escrow quick or wire money quick. I also work
with probate issues. I have attorneys who can get the probate done in
a very quick manner ... for the funeral, for example. I have attorneys

who can step up and resolve situations quickly,” Sean says.

“The same thing goes for resources in escrow and title. I'm a resource

for when they go to sell a house who have bad tenants. I buy the house
knowing the situation and work through the process of removing the bad
tenants off the property. It’s those tough situations and delicate situations

where we can really shine. I love being a problem solver for people.”
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DONT WANTTYOUR FIRST TIME |
HOMEBUYER TO MISS THE BOAT? EXP

24 HOUR ACCESSTO ELECTRONIC
% | TRANSACTIONS DOCUMENT SIGNING
MULTI-LINGUAL INDEPENDENT
OFFICERS & STAFF ESCROW COMPANY

Let us help you make time for
what you do best: SELL REAL ESTATE!

Residential Purchases

New Home Sales
Foreclosure Sales
Commercial & Industrial Real Estate
Probate
Manufactured/Mobile Homes
Refinances

Investment Properties
Relocations

Real Estate Owned (REQO)
Short Sales

Vacant Land

v Vice President of Marketing
_ ! & Business Development

714.348.4718

Bernadette.Kerkes@escrowoptions.com

We can get their CREDIT REPAIRED in UNDER 40 DAYS!

! HomEFIRST

® B [ MORTGAGE BANKERS
T

Vice President of Sales
951.314.6860

Alexander H Kim Founder/CEO

Mobile: 949-339-9152 « www.H1mb.com
CNMLS ID 1373777
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Written by Dave Danielson Photography by Marissa Menezes

THERE’S NO SUBSTITUTE
FOR HAVING THE CHANCE
TO WORK WITH PEOPLE WHO
TAKE YOUR CLIENTS’ NEEDS
AS SERIOUSLY AS YOU DO.

THAT’S THE SPIRIT THAT IS
ALIVE AND WELL WITH VICE
PRESIDENT OF SALES TOM
BLANK AND THE TEAM AT
ESCROW OPTIONS GROUP.

THOSE WHO WORK WITH
TOM EXPERIENCE THAT EDGE
FIRSTHAND ... ANDON A
DAILY BASIS.

“Communication is the biggest part
of what we do to create wins for our
partners and clients. We’re not afraid
to pick up the phone and contact
REALTORS® and lenders,” Tom says.

“We go and get the answers so we
can move on to the next step in the
process. All of our escrow officers
give out their personal numbers.

The biggest thing is having that team
background. We have multiple people
who are there to assist clients when

they need it at all times.”

Tom started in escrow in 1999 at a

small company in LA County.

“I started out being a messenger and
gopher, then slowly over the next
couple years getting into marketing,
meeting clients, having events, and
then, from there, I went into the title
industry, which is where I honed the

craft with sales and helping agents

grow their business,” Tom remembers.

“In 2011, I got back into escrow and
have been with Escrow Options

Group for about 10 years.”

With a strong drive toward prob-
lem-solving and providing attractive
options, Tom and his team move

forward toward their goals.

Tom places extra emphasis on the

word “team.”

“Just to put it very simply, if I didn’t
have the team I have, we wouldn’t
be where we are. We have a very
successful group of professionals
that are dedicated to their job. We
have a Corona office and a Rancho

Cucamonga office,” Tom emphasizes.

“As part of that, a huge part of our suc-
cess story is the comradery that exists
with Manager Marlene Canales at our
Rancho Cucamonga office and Manager
Theresa Silveira in our Corona office.
Plus, our escrow officers do an amazing
job, including Yvonne Maldonado in
our Rancho Cucamonga location and
Cailyn Emery and Shannon Smith in

our Corona office.”

In addition, Tom appreciates having
what they call “Your Escrow Dream
Team” with an all-star lineup of

21 escrow officers, 35 support staff

and 12 office locations covering five

major counties.

One of the major points of apprecia-
tion that Tom has for the team is the

way that everyone helps each other.

As he says, “With the way we have
things set up, anyone can step in and
log in to keep the file moving forward.
We always have the ability for some-

one else to step in and assist.”

Away from work, Tom’s fulfillment

comes from his family.

Inland Empire Real Producers - 21



He has a passion for time spent with his wife
of 18 years, Janell, and their four children

— 17-year-old daughter Taylor, 16-year-old
daughter Jessica, 14-year-old son Thomas and

8-year-old daughter Jordyn.

In their free time, Tom and his family enjoy
supporting the children in their activities and
sports, as well as going to the beach, hiking

and exploring restaurants together.

As Tom considers the future, he keeps build-

ing forward with his team.

“We are all about developing personal relationships and really encourage
an open dialogue with us,” he says. “We offer a lot of answers to their
questions and a true willingness to share knowledge with them. We’re not

afraid to assist them. And, if we don’t know, we’ll find them the answers.”

Call Escrow Options Group today!

Cell Phone: 951-314-6860
Email: Tom.Blank@EscrowOptions.com

WE ARE ALL ABOUT DEVELOPING PERSONAL RELATIONSHIPS AND
REALLY ENCOURAGE AN OPEN DIALOGUE WITH US... WE OFFER A LOT OF
ANSWERS TO THEIR QUESTIONS AND A TRUE WILLINGNESS TO SHARE
KNOWLEDGE WITH THEM. WE'RE NOT AFRAID TO ASSIST THEM. AND, IF

WE DON'T KNOW, WE'LL FIND THEM THE ANSWERS.
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Written by Dave Danielson
Photography by Marissa Menezes

ny time you set out on a journey, you’re bound

to come across some unfamiliar territory and

surprises along the way. That’s why it means so
much to have someone on your side who is there to help

you reach your destination.

That’s one of the areas where Martha Robles makes a
big difference for those around her.

As a REALTOR® with Keller Williams, Martha is an
invaluable resource for others ... a guide for growth as

they strive to reach their goals.

As Martha says, a rewarding part of what she does is

having the chance to foster success in others.

“One of my favorite parts is helping my team members
grow. I really enjoy being a mentor,” Martha explains. “I
enjoy navigating the real estate world with new agents
... helping them avoid those obstacles and pitfalls that I
have already come across ... mentoring and teaching is

definitely in my soul.”

Before she began her real estate adventure, Martha
picked up a wealth of experience in the medical field.
For 15 years, she worked in the industry, finding
success in a variety of roles, including working with

a primary doctor’s office, HIV counseling, labor and
delivery, as well as urgent care. Plus, her career was
aided by the fact that she speaks Spanish fluently.
During her last seven years, she served in management,
where she honed in her communication and customer

service skills.

As Martha’s children grew to junior high age, she
considered what her next steps would be. As Martha
remembers, she wanted to have a role that would allow

her to be more present and involved with her boys.

That’s when a pivotal conversation with her
REALTOR® had a direct impact on her life.

obles

“She threw out the idea of me going into the business
myself,” she recalls. “I thought about that and realized a
career in real estate could give me important flexibility

to be there for my sons.”

Martha went ahead and earned her real estate license in
April 2008. Unfortunately, the time for beginning a career
in the industry was challenging. About a month after she

began her career, the nation faced economic collapse.

Martha kept moving forward during that time, mastering
short sales, and managed to ride out that stressful market.

In time, she moved to become part of Keller Williams.
The experience was a rewarding one for her. As she
recalls, she appreciated the way Keller Williams pro-
vided her with structure and direction.

“As aresult, I started viewing what I was doing as a

business, and not just as a job,” Martha remembers.

The passion Martha has for mentoring and training oth-
ers is easy to see and began with two beautiful people
that were put in her path. “This need to help and teach
others comes from how much my first mentors meant
to me. Jenni Abney, my first mentor, played a huge role
in my early years as an agent. Monica Martinez, who
was my very first coach and till this day continues to
offer her advice, has become one of my closest friends.
Because of them, I always look to pay it forward by
helping other agents.”

Today, Martha has an amazing group of agents.
Andrew Jimenez, Rafael Mendoza, Noemi Flores, Alex
Shahtout, along with her son Anthony Robles, make
up her current team. “They bring energy, laughter and
a healthy dose of competition to the team. I am hum-
bled that they chose to be on this journey with me,”
says Martha.




One business partnership that Martha is grateful to

be a part of is PLACE, a real estate family of amazing
individuals from across the nation. “PLACE is an orga-
nization that understands the needs of those who work
in the industry and is committed to finding ways to fill
those needs. The support my team and I have received
from PLACE is INVALUABLE!” Martha says.

Away from work, Martha cherishes time with her two
sons — Anthony, who just joined the team, and Isaac,
who is a student at UC Santa Cruz. She plans to enjoy
them as much as possible before they leave home to

start their own adventures.

In addition to real estate, Martha is also involved in

the ownership and management of I-CAM Industries, a

machine shop in Murrieta, along with her husband, Carlos.

They have celebrated many exciting milestones during
their 24 years of marriage. The most recent was a
financial one. “One of our biggest accomplishments
was with our machine shop. We went from tenants

to owners. Last year we purchased our own commer-
cial condo,” Martha says. “Carlos and I come from
hard-working migrant families, so this is a huge accom-

plishment for both of us!”

Those who have a chance to get to know Martha appre-

ciate her helpful, nurturing and trustworthy nature.

Congratulations to Martha Robles for leading the way
for those around her ... by serving as a valuable guide
for their growth.

I enjoy navigating the
real est world m
agents ... pmg t

avoid those obstacles g
and pitfalls that T have
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mentoring and teaching
is definitely in my soul.
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~. American made since 1949

Contact Us Today For Deals Sweeter Than Halloween Candy!

Andy Burton

Independent Area Director

[ZW&MEMMMWW -

951.334.5301 s VP w special, fisconnf codfe.
utAboveGifts @ gmail.com DOV, ‘> CU TCO 9/” e
gutﬁtovegi:ts.(i?m | L > CLOSING GIFTS %5’5%’ /7 /? 7/7

(951) 200-3310
SPENCER PARDON AGENCY
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Leslie

Written by Dave Danielson Photography by Marissa Menezes

Dreams come true when positive action takes place. And

one of the most efficient ways for those steps to happen is

through meaningful connections.
That’s an area where Leslie Lawson excels.

As founder of Ignite Real Estate, Leslie has a passion for

building real connections that count.

“The most exciting thing I do is connecting with people. I
love hearing their story and their why ... and most often,
that lines up with my why. People want to be heard,”

Leslie says.

“Customer service is so important. Because of technology
today, things can be so robotic. We love personally connect-
ing with people and hearing their stories ... and then being
able to provide a path that can help people feel comfortable
through a difficult time.”

Prior to beginning her journey in real estate, Leslie had
built a substantial amount of experience and expertise in

sales and marketing, beginning in the hospitality industry.

“I transitioned from front desk clerk to operations and
then into sales in hospitality. I worked for two convention
and visitors bureaus where I was selling communities,”

Leslie explains.

She also worked in higher education for the University of
California, Merced. Yet there was always another interest
that was tugging at her.

“Real estate was always something I wanted to dabble in.
‘When my husband and I relocated from San Juaquin Valley
to Temecula, I had the opportunity to pause and get the
kids acclimated. It was also the ideal time for me to study

real estate,” Leslie says.

“It was a great time to jump outside my comfort zone. I cre-
ated my own little makeshift internship where I went into
the real estate office to listen and learn at my first broker-

age that I was with — Realty Executives in Temecula.”
In time, Leslie kept taking steps forward in the business.

Eventually, she created Ignite Real Estate with her
husband, Kevin Lawson. Ignite Real Estate operates in
Southern California and also hangs her license with
Coldwell Banker Select in Nevada.

Today, she and Kevin are joined by two amazing team

members — Wendy Newton and Sammie Moran.

“We have a terrific team, and they help me out

immensely,” she smiles.

“Plus, we also have an outstanding extended team with
our affiliates with escrow, title, photography, videography,

lending, etc.”

Last year, the team accounted for nearly 50 transactions

in California and Nevada.

Away from work, Leslie and Kevin treasure time with their
family — their daughter, Taylor Lawson, who is a labor
and delivery nurse in Carson City, NV, and their son,
Trevor Lawson, who is a fire appara-

tus engineer with CALFIRE.
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connecting with people )
and hearing their
stories ... and then .‘
being able to provide )

a path that can help y
people feel comfortable /

through a difficult time. €
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In her free time, Leslie enjoys wine tasting and all that the “I will not give up. Some of my best clients are those

Temecula region has to offer. who felt helpless or hopeless, and they were told that
they couldn’t do something,” Leslie emphasizes.

Other favorite activities of Leslie’s include boating, skiing and

hanging out with friends and family. “I'm not a quitter. And I love to surround myself with
others who have that same mindset!”

When it comes to giving back, one of their favorite ways to sup-

port the needs of the community is through Tunnels for Towers. Day by day, Leslie Lawson makes an undeniable differ-
ence for her clients, her team members, her peers and

Those who know and work with Leslie have a strong appreciation her community by creating and sustaining connections

for the way she honors her word and the needs of those around that count.

her ... with authenticity, honesty and tenacity.
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POWER OF

Brian Hopkins & Jared Jones

s you know firsthand, the rewarding feeling
you get when you help someone enter their
new home — along with the next chapter of
their lives — is fulfilling.

It’s the same feeling that partners Jared Jones, Brian
Hopkins and their team at Power of 2 Realty have. In fact,
they get such a good feeling that they have magnified that
with their Home for Home program through the nonprofit
organization that Jared created — the Power to Rise.

Between the real estate side — through Power of 2
Realty — and the nonprofit efforts through the Power
to Rise, they are making an impactful contribution ...

helping to provide more housing here in California, as

well as in Guatemala.

Business Built on Doing Better for Others
Jared started his real estate path in 2005 on the
lending side of the business. At the time, he also
had his real estate license and turned more of

his attention to that side of the business.

As Brian says, “Jared has always been interested
in investing and putting a deal together. I've seen

him dissect a deal and put it back together.”

Jared started out flipping houses and selling in
2007. In 2009, he did 113 short sales in one year.
And through time, he has completed more than
400 flips.

“That’s a big portion of the business. Right now,
we are really focused on a lot of single-family
homes and turning them into triplexes. It’s

very difficult to find one-bedroom apartments
that are affordable to rent. In fact, some areas
have seen rent rates go up by over 20% in the
last year. We saw the need and have become
very involved over the past year in creating

Accessory Dwelling Units,” Brian explains.

“Working with our investors, we are able to
meet the 1% threshold. For example, if we are
$600,000 all-in on a property, rent could be

1%, or $6,000. We see it as a win-win. We are

providing housing for our communities as well

as a great return for our investors. We also have
started our own associated property manage-
ment service to provide a true turnkey service

for investors.”

Joining Forces

Jared and Brian met in 2016. At the time,
Jared’s efforts with Power to Rise in Guatemala
caught the attention of Brian, who had lived

in the country for two years, and who speaks

fluent Spanish.

“I talked with Jared and told him of my interest
and my willingness to serve as an interpreter for
him. He invited me to come along with his group
going to Guatemala,” Brian remembers. “We
became really good friends, and he sold me my
first home in 2016. After that, he invited me to

become his business partner.”
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AND KNOWING WE
WERE SINCERE, WE HAD INTEGRITY AND
THAT WE PROVIDED THEM WITH VALUE.

Passionate Pursuits
The passion for what they do to help others achieve housing permeates all that
they do.

“We love solving problems that others haven’t. It started in 2012, when Jared went
to Guatemala following a serious earthquake there. Since then, Power to Rise has
made a big impact by providing funding for individual 12-by-14-foot houses to be

built there,” Brian points out.

“Each house has a cement floor, cinder block walls and roof. It gets people up
off the ground, which is very important in that very rainy, tropical environment.
Unfortunately, with the amount of moisture there, children and adults were catch-

ing bronchitis because of the wetness. These homes keep people dry.”

Providing True Shelter

As Brian says, most of the people living and working in the area of rural Guatemala
where their efforts are focused make about $3 a day. With very little in the way of
mortgages or home lending, it’s very difficult for an average family to save enough
money to pay for their own 12-by-14-foot house for the $1,500 it takes to build.

So Jared, Brian and their 14-member team each contribute $500 from each home

closing to the Home for Home program.
It is a labor of love with an impact. In fact, their contributions and coordination
with Manuel (their local construction contact there) have resulted in over 130

homes being built in Guatemala.

In addition, the Power of 2 Realty team has “adopted” more than 200 children, pro-

viding academic scholarships to them.

“What happens is that many children
will stop attending school when they
are in sixth grade or eighth grade so
they can go out and start working,”
Brian says. “When you get chil-

dren to the high school equivalent

in Guatemala, their pay goes up on
average from $3 up to $5 or $10 a day.
We pay for half of the schooling for
the children we adopt in this way, and

they come up with the other half.”

Making an Impact
Away from work, Jared and Brian

cherish time with their families.

Jared and his wife, Ashley, have six
children — Jordan, Scott, Adelaide,
Scarlett, Charlie and Craig. Brian and
his wife, Nicole, have two daugh-

ters — Linden and Ida. They’re also

expecting a baby boy this fall.

Jared and Brian continue to build for
the future to provide the best possible

new chapters for people.

“Our hope is that those who work
with us walk away feeling it was a
great experience and knowing we

were sincere, we had integrity and

that we provided them with value.”

If you’re interested in accompanying
Jared and Brian on a trip to Guatemala
or in becoming involved in another

way, please contact them today.

“It’s crazy how much you can change
someone’s life for not that much
money. There are many ways to get
involved,” Brian says. “Giving back
brings so much more to you than it
takes away. If you are going to be
working on weekends, like so many
of us in this business are, there is

no better way to feel good about the

work you're doing.”
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Curate A Unique & Memorable Holiday Event! | proceeds from booking

support the Community
Arts Program

B - f Event Rentals
2 ' Corporate
Holiday
Weddings
Birthday Parties
Meetings
& More!

Located in Downtown Riverside

W W RiversideArtMuseum.org

RIVERSIDE ART MUSEUM

Call or Email Kisbel Today to Reserve Your Spot for the Holidays!
951.684.7111 ext. 305 | FacilityRentals@RiversideArtMuseum.org
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_' NMLS #707644
CABRE #01750920

e
£
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REALTORS - Save Your Clients from
Biting Off More Than They Can Chew!

It would be "nuts” to move without booking with us!
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v’ RooF INSPECTIoN v SAME DAY REPORTS

v pool INSPE(TION v SATURDAY INSPE(TioNS

Call us today! or visit us at
(858) 684-1900 HomeGuard.com

Gary Lane
Reqional Sales Manager

Qo s HOMeGuard
Incorporated

Déject: (951 £80-0668
glanosrHomeGuard com

Robert Martiner Kirsten Moose
Acoount Manage Account Manager
d Inlamd Empine East Inland Empire West

=

Direct: (551 385-3032 Dicct: {058 SE1.E229 43169 Via Dos Picos, Temecula, CA 92590 | 313 N. Melrose Drive #G, Vista, California 92083

maetineroHomeGuard com knoosesHomeGuard com

ruffandreadymoving.com

Professional Service, Unwavering Integrity

CORNER An Escrow Team You Can Trust

Our Team has the knowledge to navigate through any unforeseen obstacles.

PARTNER WITH ME & MY TEAM AND GIVE YOUR CLIENTS PEACE OF MIND!

Lisa DeWitt
25220 Hancock Ave Ste 250, Murrieta, CA 92562
951.694.6300 | lisa@cornerescrow.com | www.cornerescrow.com

WWW.CORNERESCROW.COM O

LAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS TUSTIN
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Pioneering The Future Of Escrow

Our Cutting-Edge Technologies
Are A Better Way To

\ CREATE. OPERATE. CLOSE

Courtney Louis
Vice President of Sales
Courthey@NewVentureEscrow.com "
Tania Gonzalez 858.229.9035
Sr. Account Executive
Tania@NewVentureEscrow.com E

619.807.0711

Transparency.  Efficiency.  Security.  Innovation.



