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HOMEBUYERS WANT TO BUY TODAY!

DON'T LET THEM FALL IN LOVE WITH
SOMEONE ELSE'S PROPERTY.

*| ENHANCE YOUR
| OUTDOOR SPACE!
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ERE e L HORTONS In La Grange

HOME LIGHTING
Stage your vacant, occupied, and luxury homes with an award-winning, ="ESAR
experienced, professional team to help elevate your listing. 125 YEAR AHNWE—
Call Chicagoland Home Staging today! =

60 South La Grange Road | La Grange, IL 60525
HortonsHome.com | 708-352-2110

£15-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM | WWW.CHICAGOLANDHOMESTAGING.COM
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CREATED
TO CREATE

ABiVPhotography.org

Contact via email abivphotography@gmail.com

or text 708-247-7031
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PREFERRED PARTNERS

ATTORNEYS
Camden Law
Office LLC
(630) 789-5896

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Hawbecker &
Garver, LLC
(630) 789-6833
HGLegal.com

Law Office of

Scott A. Brower

(630) 753-0008
BrowerLawOffice.com

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

The David Frank
Law Group
(773) 255-6499

CamdenlLawOffice.com

The Kelly

Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243
KoshgarianRug
Cleaners.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts/
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

DESIGN/BUILDERS
FBC Remodel

(919) 986-9698
FBCRemodel.com

ESTATE SALES,
ORGANIZING

& STAGING
DeClutter Box
Organizing &
ReDesign Staging
(630) 968-7557
DeClutterBox.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the DuPage Real Producers community!

FLOORING
Central Tile and Carpet
(630) 754-7877

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

HomeTeam Inspection Service
(630) 200-3952
HomeTeam.com/DuPage

White Glove
Building Inspections
(630) 428-4555
WhiteGlove
Inspections.com

HOME STAGING & DESIGN
Chicagoland Home Staging
(815) 577-2233
Chicagoland
HomeStaging.com

Sizzle Productions
(630) 319-9600
SizzleHomeStaging.com

HOME WARRANTY
Achosa Home Warranty
(630) 209-2888
AchosaHW.com

Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer

State Farm Agency
(630) 321-8900
Pitzerlnsurance.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Above Board Indoor
Environmental

(630) 973-6099
Aboveboard.Solutions

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

First Centennial
Mortgage

(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

HomeTown Lenders, Inc.

(708) 478-3094 x128
HTLMokena.com

Loan Depot

Pat Cannone
(630) 965-8138
LoanDepot.com/
PCannone

MOVING & STORAGE

Boerman Moving & Storage

(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
ABiV Photography
(708) 247-7031
ABiVphotography.org

PRINTING, DIRECT
MAIL SERVICES
InfoCard Marketing
(630) 548-2650
InfoCardMarketing.com

REAL ESTATE VIDEO &
PHOTOGRAPHY

KDE Photography Inc.
(630) 244-9959
KDEphotography.com

STAGING

Phoenix Rising
Home Staging

(773) 433-3888
ChicagoStaging.com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Whether it’s in state or out of state, I

refer Prager to all my clients! I used

them for my personal move and could

We'lﬂ orkir Eldl /t@
}jpﬂ' oble me)g/h me)

not have been happier!

- Wendy Pusczan KW Infinity

Mold Remediation - Attic Re-Fitting & Re-Insulation - Asbestos Abatement

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Ay

Atlas.
Interstate Agent

I!:bertson, MIES
30 973-6099
barton@a yoveboard.solutions

Aboveboard.solutions

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com

H'ayef

- Slorape - Logestics
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ADVANCED TECHNOUIQGY; PN CALEER
PERSONALIZED GUIDANGE. P HOME LoANS

—

| = ‘ / Top 1% Loan Originator 2020 & 2021
- \/ Scotsman Guide Top Originators List 2020 & 2021

\/ Circle of Excellence 2020

Bill Pendley
Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135
Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

y
<) ABOUT YOUR HOME
OVER 3,000 EFFICIENT INSPECTIONS PERFORMED
Woytek was available for our inspection on short notice. He was E

friendly and professional. He made us feel at ease as first-time
home buyers and made sure that we understood his findings. He
sent a thorough and easy-to-read report the same evening that h
inspected our property and was available to answer any and all
questions. He was affordable as well and
recommend him in the future. - Kelsey De B.

inspectelite.com | (224) 410-6004

IL License Home Inspector #450.011805

=

DUPAGE
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CONNECTING.

AGENT FEATURES:
STEVE HASSELBECK
MICHELLE VYKRUTA

COMMERCIAL AGENT:
KEVIN ROCIO

PARTNER SPOTLIGHT:
BILL PENDLEY.
CALIBER HOME LOANS

Were you, your broker, or the team
featured in an issue of Real Producers?

WHAT ARE REPRINTS?
A reprint is a four-page, magazine-quality grade paper copy that THE JOSIE
includes a custom cover, your two-story pages, and a custom MORRISON TEAM

Maneuvering Life’s

back cover with your logo and contact information. Changes'to Find Growth FALL EVENT

McGrath Lexus of Westmont
Thursday, October 20th

5PM-8PM

OCTOBER 2022

This is available in both physical copies as well as ;
4 ANDIN%S -
digital-only options. < T

HOW CAN | USE REPRINTS?
* Professional marketing

tool that can help brand

you, your team, and/or

Morrison

Maneuvering Life’s
Changes to Find Growth

your business

* Use on listing appointments

* More polished digital
version to share on social
media and websites

* Send out to friends
and family

* Send to clients with your
holiday greetings

* Brokers use as recruiting
tools for capturing

new talent

* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING CORRECTED IN MY ARTICLE?
No worries! We can make any changes needed. Our team will send you a proof to approve before they

are sent to you via FedEx.

HOW DO | GET STARTED?

Email Chicagoland@realproducersmag.com for additional information and to get started on your proof.

DuPage Real Producers - 9



Call Us Today To
Discuss Your Project:

847-212-3352

/| Insured | Professional Crew
- Efficient | Responsive
Flexible

Y oL Tl HOME
cansaetas o ovee 5 youra. ® HomeTown FINANCING
EASY AND
AFFORDABLE.

Certified in carpet, tile, stone, laminate,
vinyl and hardood flooring,
Sales and Install,

Professional, Healthy & Courteous
Beautiful Cleaning

1) 20% SALE

on our carpet,
upholstery drapery and
tile cleaning services

708-932-2793 | www.htlmokena.com § @HomeTownLending

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

19627 South La Grange Road Mokena, IL 60448 A division of Hometown Lenders, Inc. NMLS# 65084

10 - October 2022
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MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

26 YEARS IN-HOUSE PROCESSING, TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
OF EXPERIENCE UNDERWRITING AND CLOSING. WITH OVER $140 MILLION FUNDED IN 2020;,

Branch Manager
SVP of Mortgage Lending

TOP 1% MORTGAGE ORIGINATOR SINCE 2012

DRock@Rate.com

Rate.com/DRock

0: (630) 364-7509 C: (630) 688-5592 F: (773) 328-1698 [F] @danrockmortgage
(@therockteamglenellyn

guaranteed Rate

536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424

@EQUM- HOUSING LENDER Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply « Dan Rock NMLS 1D: 194424

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.

Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

PUBLISHER’S

We just celebrated half of a decade in print for

our Chicago publication (five years sounds much
longer when you say it like that). If I could go back
and talk to myself'in 2017, knowing what I know
now, I would have taken less time to bring the Real

Producers platform to Illinois.

Some of you may not know my journey, but I came
from the vendor/service provider world and catered
to REALTORS® (see page 51 for our brand, just a
little plug if you're ever in need of closing gifts). I
was always intrigued at the lengths that businesses
would go to reach successful REALTORS®. Then I
realized that one single real estate transaction is like
a micro-economy. There are so many industries that
benefit from connecting with REALTORS®. Well,
actually, scratch that—there are so many industries
that benefit from building relationships with the
RIGHT types of REALTORS®.

It takes an average Real Producers publisher four
and a half months to start a publication and go

to print. Meaning if someone ends their training

in January, they will generally launch their publication in the
middle of May. So any guesses on how long it took me to launch
CRP from the time I ended training? Anyone? Bueller? Thirteen
months. I completed training in September 2016, and our first

issue was in October of 2017.

I'm sharing this simply because it’s my story and that there is
value in perseverance. Yes, there are things I would have changed
and done differently (like hiring Melissa Lopez from day one).
However, I think it’s cool sometimes to take a moment and be
proud of our accomplishments. Not in an arrogant or self-serv-
ing way, but to look back and admire the traction we have made.
Looking forward to seeing you at our fall event on
Thursday, October 20th, at McGrath Lexus of

‘h- Westmont (details on page 46)!
BN - - ll

@DuPageRealProducers

ﬁ facebook.com/DuPageRealProducers

DuPage Real Producers - 13



commercial agent

By Lauren Young

Photos by AbiV Photography

RGEI0

COMMERCIAL BROKER SET SIGHTS ON
ROCKIN PARTNERSHIPS IN SUBURBS

After thirty years as a Chicago resident, lender,
and REALTOR®, Kevin felt it was time to extend
to a wider network in Cook, DuPage, Will and

surrounding counties.

“I expanded into the suburbs to help better serve
residential real estate brokers in the area,” he
says. “I want to be an extension of their residential
business by being the go-to commercial broker for
those that do not have one. My goal is to help all

those I partner with be successful.”

Uniquely, Kevin’s commercial firm gives 100 per-
cent of his residential referrals to his REALTOR®
partners. After working for seventeen years

as a residential mortgage broker, Kevin under-
stands the challenges his agent counterparts face.
Because of his experience, he sees himself as a
conduit and support for their clients who seek to

invest in the commercial market.

“The success we’'ve seen over the years gives me the
confidence to lead others and help others achieve
their goals,” says Kevin. “I'm blessed to be sur-
rounded by some very successful and disciplined

residential brokers to whom I hope I can add value.”

Making such a dramatic change during the peak of

the pandemic was a bold move for Kevin and his

14 - October 2022

team. But, ever the determined strategist, Kevin’s
mindset of “Start with a vision, set up a plan, and
spend every day working that plan” has paid off. Last
year, according to MRED, his team sales volume
jumped more than 383 percent over the previous

year. This long-view approach started when Kevin

was just a student, and it has served him well.
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“At the age of twenty and still in college,
I'was already earning six figures,” Kevin
says. “I made a conscious decision to
earn my bachelor’s degree over the
course of many years so as to balance

my successful profession and school.”

“I would become the first in my family
(on both my mom and dad’s sides) to
earn a college degree,” he adds. “That
means so much to me, and I know it

will to generations to come, too.”

Persevering through the choppy real
estate waters of the past few years,
Kevin personally closed over $30
million in sales last year, alone. He’s
also received multiple awards, such
as the Good Neighbor, Road to Rolex,
Platinum Commercial Top Producers,
Achievement Commercial, and

National Commercial awards.

Even after a decade of achievements,
Kevin still finds fulfillment in helping
first-time investors accomplish their
dreams. Maintaining a sought-out,
thriving business is the source of
everyday pride for Kevin, and he still
finds new ways to stay motivated to
improve his service to his clients and
partners, and positively impact the

lives of others.

“This year, in addition to helping res-
idential brokers and their clients, I've
trained more than 200 agents on how
to correctly price two- to four-unit
properties, either for themselves or
their buyers or sellers,” he explains.
“When I reflect on all the thank you
texts, emails, and gifts I've received ...

Talk about rewarding!”

DuPage Real Producers - 15




When Kevin is not busy managing his commercial
business, you can find him reviewing/approving

the growth plans of LFTD Partners Inc., a publicly
traded cannabis company on whose board he sits. It
is also the parent corporation of Lifted Made, which
manufactures and sells psychedelic products under
its Silly Shruum brand, and hemp-derived cannabi-

noid products under its Urb Finest Flowers brand.

“This year, in addition to
helping residential brokers
and their clients, I've
trained more than 200
agents on how to correctly
price two- to four-unit
properties,
either for
themselves
or their
buyers or
sellers.”

CHICAGD

When he does find
time to relax, he
spends most of it with
his mother, sister, his
six-year-old Cavalier
King Charles Spaniel,
kiddROC; his new
puppy, Kobe; or any

Kevin with his two godsons
one of his numer- (Nicholas and Luke).
ous godchildren or
mentees. This self-described foodie also enjoys
checking out local suburban restaurants in search

of the perfect Manhattan; his favorite drink.

In addition to referring residential business and
being a source of knowledge and help in the com-
mercial real estate space, Kevin strives to encour-
age and support his partners and fellow REALTOR®
professionals with messages of self-confidence and

self-empowerment.

“In today’s world,” Kevin observes, “I think it’s
important to recognize the important things that
will help you be more successful: Be kinder to
yourself. Always know your worth. The world is
bigger than you think it is, and your worries aren’t

as important as you think they are. Just be you.”

16 - October 2022
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CHRISTIE’S

INTERMATICOMNAL REAL ESTATE

atproperties.com

Our Jumbo Loans may offer more loan options for
borrowers that don't fit the conventional mold.

- Loan amounts as high as $3,000,000
- Up to 90% loan-to-value under $1,500,000 (no mortgage insurance required)
. 30- Year fixed or 5/1 ARM and 10-Year Interest-Only with 40-Year Term options*
- 12- and 24-Month Bank Statement programs with P & L statements NOT required
- Faster funding times - Up to $1,000,000 cash out
- As little as 48 months' seasoning for foreclosure, short sale, or loan modification

More Options
Larger Loan
Amounts

We arrange but do not make loans. *40-year term, full amortizing mortgage loan where the payments for the first 10 years are
interest-only and no Principal. The loan amortizes over the remaining 30 years. This information is not intended to be an
indication of loan qualification, loan approval, or commitment to lend. Loans are subject to credit and property approval.
Other Limitations apply. Rates, terms, and availability of programs are subject to change without notice (032822721754b)

CONTACT
ME TO
LEARN

Pat Cannone Loan Consultant NMLS #228900
(847) 504-0263 office - (630) 965-8138 cell
1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062

MORE

pcanneone@loanDepot.com - loanDepot.com/pccannone

8 loanDepot.com, LLC. NMLS# 174457
(www.nmlsconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
. for more licensing information, please visit
NAILSHT 5T www.loandepot.com/licensing.

HOMETEAM INSPECTION SERVICE.
ACCURACY THAT TURNS
FIRST-TIME HOME BUYERS
INTO LIFELONG CLIENTS.

What if you looked at the home inspection phase as an opportunity
rather than a hurdle? What if you had a team of expert inspectors who
understood what's at stake? And what if the report they provided
contained information that was not only accurate and thorough, but
was written in a way that added value to your client relationship? This
isn't a what-if scenario. It's simply a question of when you decide to
make HomeTeam part of your team.

We're more than inspectors. We're relationship builders.

630.200.3952 | hometeam.com

/Q,/ HomeTeam

DuPage Real Producers - 17



Get great service
& great rates.

Nick Pitzer Insurance Agcy Inc

You know I'm always here
Mick Pitzer, Agent

s with Good Neighbor service.
WWW_pItZerinsurance. com B J | h th
nick@pitzerinsurance.com ut 'T'_a Sanere wr
Bus: 630-321-8900 surprisingly great rates for
Se habla Espafiol everyone. Call me for a quote

to see how much you can
save. You might be surprised.

Like a good neighbaor,
State Farmis there.

widual promies willy 'J_.--:us.'*"ww-'-lla:-ol::lnll.
[T .-|..'!|.5. a.'!l-F -l- Ll T

State Farm

e oo StateFarm

8 AWARD-WINNING DESIGNERS.

SEMY APPI.IIINBES?

84 EXPERT PROJECT MANAGEMENT.

YOU HELP THEM BUY THEIR HOUSE, WE MAKE IT THEIR HOME

PREMIERE REMODELING IN NAPERVILLE

FBC Remodel difference when we bring their home to life!

REMODEL BUILD JOY TODAY
630.934.1593 | WWW.FBCREMODEL.COM

FB C weighiorhood remodaling compary for neary 25 years Wit » LAWYERS WHO LISTEN

remodeling process like no other, your clients can experience the because every tr mzsactzoﬁ‘fo our clieitshouldbesmooth and stress-free from contract to closmg

' HAWBECKER HGLEGAL.COM | 26 BLAINE STREET, HINSDALE, IL 60521
&GARVERL,U; PHONE 630-789-6833 | FAX 630-230-1119
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By Lauren Young

Photos by AbiV Photography

Making His Own Luck

“My dad always said, ‘The harder you work, the luckier you get,”
says Steve Hasselbeck, REALTOR® with Coldwell Banker in
Downers Grove. Growing up as the oldest of six children, Steve, who
hails from Cincinnati, was always the one responsible for everyone
else. “It helped me learn to be a ‘manager’ and how to deal with a lot

of different personality types.”

A standout athlete, Steve was recruited by the University of
Pennsylvania to play football, which he did all four years of college.
At the Ivy League school, he made lifelong friends and also served as
the president of the AEPi fraternity for two years. “It was a tre-
mendous experience, and that’s where I think my leadership skills

started to emerge,” he says.

After graduation, Steve entered the consumer packaged goods industry,
and over the years, worked his way up to director and vice president

of sales positions. Over his successful career, Steve was relocated to
Dayton, Ohio; Yorba Linda, California; Kansas City, Kansas; and in
between, to Chicago three times. But after going through a significant
corporate downsizing, and then working for two smaller firms, Steve

decided it was time to become his own boss.

“I think the toughest thing to overcome was being let go by the com-
pany I'd been with for twenty-seven years,” says Steve. “They had
asked me to relocate from California to Chicago and take a new posi-

tion because ‘I was the only one who could fill the role.” Five weeks

after we’d moved into our new home, the position was eliminated.”

Three weeks later, his mother died.
Nine days after that, his father-in-law
died. Amidst the turmoil, Steve felt
he needed to stay in Chicago to create
some stability for his family and to
look after his mother-in-law, who

eventually moved in with them.

“It took me twenty-five months to find
a job,” says Steve. “I worked part-
time at Starbucks to provide medical
benefits for my family after COBRA
ran out. I opened the store at 4:30 am,
worked until mid-morning, and then

continued my job search at home.”

During their many brainstorming
sessions, Steve’s wife, Anne, recom-

mended he look into real estate. She

pointed out his love of houses, DIY projects,
and decorating; his experience of seven

corporate relocations; and, as one of Steve’s
brothers is a managing broker in Cincinnati,

he would have someone who could help him.

Now, seven years after starting his new career
journey as a REALTOR®, Steve has found that
his business continues to grow. He is currently
on track to exceed his 2021 numbers by more

than 50 percent by the end of this year.

“It really became more than just a job for me,”
says Steve. “I get enjoyment out of helping
first-time homebuyers navigate the process, as
well as helping people who are downsizing or

moving out of state as they retire.”

“I pride myself on the fact that I am a full-
time, full-service REALTOR®. Just like my
father stressed to me, I try to work as hard
as I can for my clients,” he says. “It’s one of
the biggest reasons why I keep in touch with
everyone unless they tell me to leave them
alone. I've had people who hadn’t responded
for years eventually reach out and ask me to

help them with their real estate needs.” eee

DuPage Real Producers -




‘When Steve is not staying in contact with his |
clients, he prioritizes giving back to the local

community. For the past five years, he has volun-

teered at the West Suburban Community Pantry

in Woodridge, regularly picking up food donations

from Gordon Food Service and from a company that

‘( S .

supplies fresh foods to Target and Walgreens.

‘ ‘ It really became more
than just a job for me.

| get enjoyment out of

helping first-time homebuyers
navigate the process, as well
as helping people who are

downsizing or moving out of
state as they retire. 99

T

« OLDWE L B4 IKER
REALTY

Steve with his
wife, Anne.

“Having spent twenty-seven years working with a
food manufacturer, I’'ve seen how food that would
otherwise go to waste can feed those who need it

most,” he explains.

In his downtime, Steve works on DIY and yard- I m a I aw y e r !

work projects at his home. When he puts his feet
up, it’s usually with a good history book and a glass

of red wine. His ability to enjoy downtime is thanks

to his sense of comfort with real estate.

“Enjoying what I do, and providing for my family L - ; . S| R
and our retirement, has all been made possible = KeV' n Cam d e n
because of real estate,” says Steve. “I'm looking J | q - |

(630) 789-5896
.7 kevin@camdenlawoffice.com

L2
‘ www.camdenlawoffice.com CAMDEN LAW OFFICE, LLC

forward to what the future holds.”

“Everyone deserves the opportunity of homeown-
ership,” he adds. “Helping people with their real

estate needs, regardless of geography or price

range, is why I do what I do every day.” We answer all communication in real-time, 7 days a week.
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REAL PRERUEERS SPECIAL PROMOTION

WITH

CHRISTINE
MATSUNAGA

FASHION STYLIST OF

tristin

Q: How does tristinstyling obtain the latest exclusive
luxury items first every time?

A: We have access fo the hottest items before they become available
to the general public through the relationships I've cultivated within the
world's leading luxury refailers throughout my 20+ years in the styling
industry. We are able to generate and maintain these connections
parfly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new ouffits by using pieces
from their current wardrobe, combined with high end investment
pieces, or fabulous inexpensive pieces to make a great ouffit. While
some stylists might find it challenging to work within a budget, | find it
fo be a lot of fun. | love to show clients how fo find amazing pieces at
unbelievable price points!

Q: Why do people need tristinstyling when so many
retailers offer styling services for free?

A: While styling services in refail sfores are nice to have access fo,
customers are limited to shopping only in that one store. Clienfs who
want to create a cohesive wardrobe that is unique fo their personal
style choose to hire us for personal shopping audits because they
benefit from learning how fo expand their own wardrobe by shopping
all the current frends available from all retailers.

CONTACT
TRISTINSTYLING INC.
208 N GREEN ST.
CHICAGO, IL 60607
TRISTINSTYLING.COM

LET'S GET SOCIAL

fYy o
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LET’S BUILD TOGETHER

Cadd T,

InHere: T
Chicago Agent One:
Mobile Earnest Monaey Deposit:

Target Marketing:

RYAN HORVATH

Family Owned & Operated ]
Local Moving .@.0 Ty
Long Distance Moving est. 10200 G
Packing
Custom Crating At
Storage A
Schedule a free In-home estimate today! ORM

630.972.1000  ssew

" doarman ¥Moving &St ok
Interstate Agont la 'r-_Ee%i ﬂﬁ?ﬂn‘uj

20 years of residential

law expertise

Seamlessly taking the baton

i |:>

from contract to closing

Fast, efficient,
7 days a week

f,

responsiveness

|¢l ’ .-‘-: “.. _'_’_—_'ﬁ

THE LAW FIRM THAT ALWAYS KEEPS YOU IN THE LOOP

The David Frank
Law Group

David Frank

1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
thedavidfranklawgroup.com | david@frankesg.com

TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

ETUS TREAT YOULIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

@I’p GROSSCOUNTRY

MORTGAGE™

312.919.0373
TAYLOR@MYCOMORTGAGE COM
WWWLUCKYTAYLORLOANS.COM
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WITH CALIBER HOME LOANS

DY partner spotlight

By Lauren Young
Photos by KDE Photography

Believe it or not, Bill Pendley’s
love and gift for finance can be
traced back to the early 1900s.
Bill’s uncle was one of Henry
Ford’s first accountants. He
established the financing
framework for the company’s
automobile purchases. Bill’s
grandfather, who was an
attorney in Michigan, also had
a knack for money manage-
ment. He helped the famous
artist Grant Wood, best known
for American Gothic, finalize
a divorce settlement. Wood
was so pleased with Bill’s
grandfather that he gifted him
a painting that later sold at

Sotheby’s for $650,000.

Real estate also runs in Bill’s fam-
ily: “My father owned investment
properties, my sister-in-law is in
real estate in Indiana, my nephew
flips houses, and my brother was in
the mortgage industry for thirty-five

years,” he explains.

Bill leads the Downers Grove

office of Caliber Home Loans, a top
national mortgage lender that’s
licensed in all fifty states. Bill is
personally licensed in nine states
(IL, IN, IA, WI, MI, TN, SC, NC, FL),
and over the past twenty-five years,
he has built a business that helps
finance, on average, $50 million per
year. His superior service has been
recognized by National Mortgage
News magazine and the Scotsman
Guide, and he and his team were
selected for Caliber’s Circle of

Excellence in 2020.

“Our small but mighty team is ranked in
the top one percent nationwide,” touts
Bill. “I have kept our team small for
areason. I don’t want our clients and
partners to get lost in the shuffle. We
strive to provide a customized approach
to each client, helping them feel as
though they are our only client. What
we’re doing and what we believe ... it’s
truly about mastering the art of the

experience for clients in financing.”

Over the years, a key factor in helping
Bill better serve his clients has been
the adoption of game-changing technol-
ogy. Thanks to digital tech, the applica-
tion verification process, for example,
has been able to cut 70 percent of the
documentation required by lenders. But
the one thing these tools cannot rep-
licate is the personal touch, attention,
and support that can be given by a dedi-

cated team of experts.
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“In this market, response is critical,” he says. “If you are

not available, someone else will be, so I am always taking
phone calls or texting when agents or clients need me. I have
worked almost every weekend this year because I know there

will be a filtering out of the nonresponsive in this industry.”

“While technology is extremely beneficial in terms of our
ability to be efficient, I truly believe the industry has gotten
too big and clients are becoming just a number,” states Bill.
“That’s not how I want to run my business. I have a ‘do right

by the client’ attitude and so does my team.”

Bill’s team works hard to not become too reliant on tools and
technology. Like many things in life, balance is the name of
the game so as to ensure clients and partners are kept off the

everyday “assembly line” of doing business.

“A good balance of technology and personal attention can be
found in the way we can communicate more effectively with
our clients and partners,” Bill adds. “In fact, I have created

a customized email update system for client and business
partners called Next Steps. It’s composed of four emails that
keep the process simple and up-to-date. But all my agents
still know that they can text or call and within minutes,

receive a call back from us.”
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| HAVE A ‘DO RIGHT
BY THE CLIENT’
ATTITUDE AND SO
DOES MY TEAM.

So what drives Bill to be competitively
focused on providing his clients with
unmatched service? The answer is

probably not surprising. It’s his family.

“People do ask me why I do what I

do,” says Bill. “I tell them that every
morning I wake up and the first two
people I see are my daughter, Jojo, and
my wife, Laura. They are trusting me
to provide for them, and that ignites a
passion in me to do the best I can for

them and, ultimately, for our clients.”

When he was single, Bill’s endurance
and determination were poured into
Ironman races. Now that he has a
family, Bill’s downtime is spent enjoy-
ing dance parties in the living room,
running around their local neighbor-
hood, and visiting Michigan in the
summer with friends. The family is

also active in their local church.

“For me, success is the true balance
of business, family, friends, and
faith,” says Bill. “I tend to be an all-
or-nothing type of person, so I am

always working on this balance.”

Looking forward, Bill hopes to focus
on adding more value to his partner-
ships with REALTORS® and other
agents. It’s an area where not many
loan financial firms spend consider-

able time or effort.

“Over these twenty-six years, |

have seen many loan officers ask for
business, but never provide any-
thing of value,” he says. “We have
intentionally used our brand’s media
and connections to provide value

for many of the agents and network
with clients. That’s one example, but
we’ve always worked to adapt to the
changing market and find ways to

stand out to best serve our partners.”

To reach Bill and his team and to learn more about the services

Caliber Home Loans provides its clients,

visit https://linqapp.com/bill_pendley or call 630-330-5626.
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One Call.
One Solution.

¢OSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!
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T

 800-GOT-PESTS?_ @ rosepestcontrol

u LLove 6Your YHome.

Koshgarian Rug Cleaners, Inc is a local family owned company that
has been cleaning homes using quality employees, equipment and
cleaning products. When you call Koshgarian Rug Cleaners, Inc, you
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:

"Ha In Home Wall to wall carpeting
hidoon'and Qutdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.

BROWER LAW OFFICE

Scott Brower

608 S Washington St, Ste 311
Naperville, IL 60540

630-753-0008
browerlawofhice.com

WHITEGLOVEINSPECTIONS.COM

INFO@WHITEGLOVEINSPECTIONS.COM

630-428-4555

I". VETERAN

T | DWMED BUSIHESS
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agent feature 0

By Lauren Young
Photos by KDE Photography m Michelle’s family has lived in Glen Ellyn

since 1971, and her love for the western
suburbs has only grown. As they grew up,
she and her older sister and best friend,
Angela, did everything together.

“I have always looked up to her,” says
Michelle. “She’s my hero, my rock, and the
reason I got into real estate. I wouldn’t be

who I am today without her.”

After graduating from Glenbard West High
School, Michelle jumped directly into real
estate. In 1994, she attended Floyd Wickman’s
famous Sweathogs course, finishing in the top
three out of over 350 agents. Michelle began
her career in Angela’s office, where she also

“My sister, Angela, was the head recruiter for Century 21,” says Michelle Vykruta of Keller met her first husband.

Williams Premiere Properties. “She came to me and said, ‘I think you would be a great
REALTOR®. You should get your license.’ So | did. It’s pretty much that simple.”

“During our three years at Century 21 and then

later at RE/MAX, my then husband and I met
many agents that we wanted to work with and who
wanted to work with us, so we decided to open our

> o h;’ 1“"%

own office,” she says.

. el & ' :
L IR b R
T . g . : %—-—-___' In 2000, they officially launched their business

L . 4 . . L . X 1 together and expanded their team. Unfortunately, five

years later, their four-year-old daughter, Jacquelyn,

was diagnosed with leukemia.

“The market was starting to tank [the pressure of work

was on], and we basically lived at the hospital,” remem-
bers Michelle. “Jacquelyn was fighting for her life, and we
still had to somehow keep working. Somehow, we made it
through. Her treatment finally finished at the end of 2007.”

By 2010, Michelle and her first husband had divorced. She
handed over their real estate office to him in the process.
After years of building her client base and network, she was

forced to start over.

“I’'m so proud that I made it through that tough time,”
she says. “I now know you can make it through any situation
if you’re determined.”

Those difficult circumstances caused Michelle to recalibrate her
outlook on many things, including her approach to her career and

personal life. She put those new ideas and ideals to work as she built

her second real estate business.

“You know;, success looks different to me now,” she says. “It is not about
money or awards. It’s about seeing how you have touched lives, made a

difference, and it’s about seeing a smile on your client’s face.”
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She also got a second chance at love. In the 1990s, Michelle helped

organize a leukemia fundraiser for a high school friend and
booked a band whose drummer was Ron Vykruta. Fast forward
to 2013, that same friend invited Michelle to a concert featuring

Ron’s band. There they reconnected, and eventually, married.

In their free time, the pair love to travel and listen to music

together. They even named their dog Layla, after the Eric
Clapton song.

Looking forward, Michelle aims to get her real estate
license in Florida and buy a second home near Tampa.
She also wants to give more of her time to help others
in any way possible by staying active at her local pan-
try and giving back through cancer support charities
like St. Jude’s Hospital.

But even after nearly thirty years as a
REALTOR® with over $300 million sold,

she still has energy for real estate.

“I feel I can do this career no matter
where I am or how old I am,” she says.
“That’s how much I love making a differ-
ence for my clients. I'll probably still be
selling homes at eighty years old.”

“If I could go back in time twenty-five
years, I would definitely tell myself
not to be afraid to try new things,”

Michelle adds. “That’s what I say to
young REALTORS®. Live more in

the moment. Time goes by too fast.”
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KELLY LAW FIRM

McMﬁés‘fter

d h(.’-re Viston bBecomes Reality

e o e e HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
GET A QUOTE 773-268-2050 s
info@mcmasterpainting.com PATRICK KELLY:

q 3 111 E. JEFFERSON AVE., SUITE 103 |
www.mcmasterpainting.com > NAPERVILLE, IL 60540

e

Compliments of;
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Sum, Mia. Panny, Kamen, Jenri fer

Prany ©) Braa

630.207.7001

penny.obrienEbairhyamer.com
AL eI -phrien.com

InfoCard Marketing is a 'set

T%ﬁ I I ] [()C 630.548.2650 and forget' monthly direct

® hello@infocardmarketing.com mail marketing program
Marketmg www.infocardmarketing.com that features your headshot,

contact info, and branding.
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P» cover story

By Lauren Young
Photos by KDE Photography

Josie
Morrison

Maneuvering Life’s
Changes to Find Growth

When we last checked in with
RE/MAX Action REALTOR®
Josie Morrison it was 2020,
and she was embracing the phi-
losophy “you get by giving.” In
the midst of the pandemic, this
mindset allowed her to contin-
ually ask herself how she could
help others be their best.

After thirty years as a seasoned
real estate agent, she thought
she had seen it all. Thankfully,
she had many past learnings
and experiences to fall back on
during the recent changes to
the housing market, as well as

the instincts to stay prepared.

“I had to learn to adapt and
evolve fast,” says Josie. “We
didn’t know it at the time, but
there was a major shift happen-
ing. Instead of letting myself
stay in a state of uncertainty,
Ileaned on the sales training

of Brian Buffini,” she adds.

“He teaches that like a racecar
driver, you should always be
ready to act: When business
comes to you, you can’t be at a
hard stop. You have to be idling,
ready to jump in quickly.”
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Armed with extra insights and an
“always-on” attitude, she saw her
business grow despite the challenges.
Once restrictions were lifted, market
activity exploded to a degree she never
imagined possible. Working nonstop,
she was writing over three offers per

buyer just to make one stick.

“The environment was highly compet-
itive and moving at lightning speed,”
Josie recalls. “Real estate experts
predicted low interest rates, massive
urban migration, and a shortage of
inventory. But we were ready because

IThad been preparing to move quickly.”

“The past two years have turned out
to be my best, and the busiest ever
for my business,” she says. Josie
has received recognition for her
success—from awards for sales, to
top area rankings, to high customer
ratings. For the past two years, she
has been ranked in the Top 1% for
sales volume by the Mainstreet
Organization of REALTORS®.

Contributing to her readiness was the
“run-rest cycle” she learned years ago
from her training through the Floyd
Wickman program, which instructs
that finding a balance between peri-
ods of all-out work and purposeful
downtime—allowing you to maintain
passion and energy for high-volume
periods as needed—is key to lasting

long-term in the real estate industry.

“When you are ‘running, you are fully
invested and intentional,” explains
Josie. “But you can’t constantly be in a
run cycle because you’ll burn out. With
this system, you're forced to take rest
cycles to ensure you'll have stamina for
the future.” Josie is fully invested and
intentional about giving back to her
community too. She currently serves
on the board of Outreach Warrenville,
which was previously known as

Warrenville Youth and Family Services.

One thing that is definitely helping
her to stay fresh is the addition of her
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son, Justin, to her team. Justin brings a dynamic busi-
ness mindset, which gives the group a different way of
approaching the changing market.

“Justin is from a younger generation,” Josie notes.
“They move at a faster pace than older generations. He
also has a business degree from UIC and a good mind
for operations.” Josie says that some of the strongest
assets he brings to the team are his precise communi-
cation and marketing skills. “He always brings a posi-

tive attitude to everything he does, too,” shares Josie.

An entrepreneur like his mother, in addition to being
an integral part of Josie’s team, Justin still runs the
landscaping business that he started back when he
was in college. Last year, the family celebrated his

marriage to Bethany, the love of his life. coe

Josie’s son, Justin, who has joined her team.




I’d love

to build
something bigger
than just myself,
and my sonis a
big part of
that future.

Josie values the fact that, working
together, she and her son are able
to spend more time together. Her
ultimate goal is for Justin to lead
the office in the next five years or
so. That way, she can leave behind
a family legacy in real estate that

began with her mother.

“My mother was a successful, long-

time real estate agent, but I didn’t get

to work alongside her,” she says. “I'd

love to build something bigger than
just myself, and my son is a big part
of that future.”

Both Josie and Justin practice their
run-rest cycles. While Josie takes
time off to recharge—often by hiking
and biking through national parks or
the Wisconsin wilderness—Justin is
able to handle the day-to-day opera-

tions of their thriving business.
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Josie and her husband, Bill, hiking in Custer State Park.

“Once I've been rejuvenated, I'm ready to come
back and run again,” says Josie. “This is one of
the biggest lessons I'm hoping to teach my son:
if you have the dream to go the distance in this
business and reach success, you have to find

the work-life balance to make it last.”

LET ME HELP YOUR CLIENTS

FALL INTO HOMEOWNERSHIP
THIS AUTUMN

| am committed to providing you and your
clients with accurate, timely, and honest
mortgage advice.

Count on me be a positive addition to your
successful team, delivering loans on time, every time!

CONTACT ME TODAY, I’m available 24/7.

ALANNA SEEBAUER ta
Senior Mortgage Loan Officer FIRST

M: 847.343.0563 O: 630.952.1584 CENTENNIAL

Alanna@goFCM.com | AlannaSeebauer.com
O R T G A G

303 W Main St STE 201/ St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

IL Residential Mortgage Licensee #MB.0004239, IN #15064, Ml #FL0O011684, MN #MN-MO-132763, TN #132763, WI #43972BA. This is not an offer for extension of credit or a
commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the S
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_.2208 ~ orronmunity

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD1GO,@

Conquer ‘The Clutter

The Fry Group, LLC

[y

Let us help you de-clutter this season!

We scored
599 Home Organizers

o' De-ClutterEox.com in Chicago, IL

& Picked the Top 9

Vanessa Cici Fry, Attorney at Law
. DECLUTTERING Residential & Commercial Real Estate Law

+ REDESIGN & STAGING USING WHAT YOU HAVE
- MOVING SALE

+ MOVE-IN, ORGANIZED UNPACKING

Kim Cosentino ONE LINCOLN CENTER
Professional Organizer 18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com
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goosehead
Boggs Agency

COVERAGE THAT GIVES YOU REAL-LIFE ASSURANCE

3 “t Give your buyers and sellers piece of mind - always ask

for the HWA FULL SERVICE 13-month company! Call us
today about our promotions!
YOUR LOCAL REPRESENTATIVES

Ower 30 Yeans Combine Experience!

1-888-492-7359
awww.hwahumewarranly.com
i

Liane Lucketl Tik Stutr - Duderstadl
Rangunt Executive Aecount Enecutme
T0E-205-5193 BAT-271-T764

1]

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

630-365-7248 | kevin.boggs@goosehead.com Sat
1815 Blnamingdale Rd Suite 104 | Blnnmingdnle. IL 60108 0 HWA Offers repairlreplal:ements on all major mechanicals and appliances, due to

age or wear and tear.

‘ ! I ‘ d I < h RESIDENTIAL & COMMERCIAL REAL ESTATE
rl V e 1 an BUSINESS TRANSACTIONS

- _NM_ ATTORNEYS AT LAW COMMERCIAL LITIGATION

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

At Trivedi & Khan our attorneys and paralegals have years of experience
helping individuals, families, investors, developers and business owners
in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will
deftly move thenegotiation process along, and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201
Schaumburg, IL 60173 Chicago, IL 60661
(224) 353-6346 312) 612.7619 D

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com
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EVENT PLANNING

Personal Touch Theme Party Book
Coordination Printing
Full Thermography
Partial Flat
l Wording Letterpress
"".—-7 Calligraphy Quick Turnaround

papertoparty@comecast.net
papertoparty.com

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

BLAIR CROWN
DESIGN

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM
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TOP 100 STANDINGS

Teams and Individuals January 1, 2022 to August 31, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

1 Dawn McKenna 59 $107105,499 38 $65,513,599 97 $172,619,098
2 Bryan Bomba 38 $50,088,000 34 $42,392,782 72 $92,480,782
3 Tim Schiller 60 $45,306,250 70 $43,804,200 130 $89,110,450
4 Kris Berger 26 $36,653,220 17 $26,787,720 43 $63,440,940
5 Julie Sutton 21 $24,047168 21 $30,835,000 42 $54,882,168
6 Linda Feinstein 39 $36,915,691 13 $14,149,000 52 $51,064,691
7 Lance Kammes 75 $31,921,575 38 $16,103,593 13 $48,025,168
8 Pat Murray 59 $31,311,564 24 $15,802,900 83 $4714,464
9 Kim Dalaskey 34 $26,635,700 26 $16,995,100 60 $43,630,800
10 Maureen Rooney 29 $21,698,000 26 $18,851,905 55 $40,549,905
n Patricia Wardlow 4 $18,307,775 39 $21,686,750 80 $39,994,525
12 Nicholas Solano 70 $37,767,895 0 $0 70 $37,767,895
13 Larysa Domino 25 $22,223,500 16 $13,197,327 M $35,420,827
14 Megan McCleary 17 $24,865,000 6 $10,233,000 23 $35,098,000
15 Alice Chin 33 $22,846,171 16 $11,569,250 49 $34,415,421
16 Lina Shah 22 $20,979,000 10 $13,190,000 32 $34,169,000
17 Nathan Stillwell 31 $15,668,663 22 $14,605,549 53 $30,274,212
18 Lori Johanneson 30 $15,569,000 19 $12,698,900 49 $28,267,900
19 Tracy Anderson 16 $17,261,845 n $10,625,271 27 $27,887116
20  Penny O'Brien 26 $16,720,626 17 $10,610,500 43 $27,331126
21 William White 29 $19,256,751 10 $7174,900 39 $26,431,651
22 Julie Schwager 22 $16,473,200 15 $9,179,100 37 $25,652,300
23 Renee Hughes 20 $13,203,950 18 $10,861,500 38 $24,065,450
24 Jeffrey Proctor 8 $9,947,000 13 $13,131,550 21 $23,078,550
25  Chris Pequet 11 $14,655,770 8 $8,368,000 19 $23,023,770
26 Michael Berg 39 $17,300,050 9 $4,617,000 48 $21,917,050
27 Natalie Weber 18 $14,942,531 9 $6,497,500 27 $21,440,031
28 Kelly Stetler 14 $10,658,800 16 $9,866,550 30 $20,525,350
29 Elaine Pagels 21 $12,016,750 n $8,274,000 32 $20,290,750
30  Donald Romanelli 13 $13,613,450 7 $6,581,500 20 $20,194,950
31 Courtney Stach 18 $15,843,500 4 $4,050,000 22 $19,893,500
32 Sarah Leonard 20 $7731,802 30 $12,070,500 50 $19,802,302
33 Justin Greenberg 15 $8,763,500 26 $10,943,900 4 $19,707,400
34 Yvonne Despinich 18 $14,683,800 8 $4,949,800 26 $19,633,600
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

35 Natasha Miller 22 $12,735,500 7 $6,591,837 29 $19,327,337
36 Katie Minott 13 $16,069,533 3 $3,228,314 16 $19,297,847
37 Denis Horgan 26 $12,089,800 14 $7170,000 40 $19,259,800
38 Christine Wilczek 26 $15,545,599 8 $3,412,500 34 $18,958,099
39 Ginny Stewart 9 $12,746,760 6 $6,135,000 15 $18,881,760
40 Jan Morel 14 $9,662,200 12 $9,086,021 26 $18,748,221
41 Carrie Foley 16 $10,234,004 12 $8,140,400 28 $18,374,404
42 Chris Lukins 17 $11,878,000 10 $6,336,878 27 $18,214,878
43 Caroline Senetar 21 $13,586,800 7 $4,276,800 28 $17,863,600
44 Linda Little 44 $17176,770 1 $600,000 45 $17,776,770
45  Susan Hoerster 13 $10,638,000 12 $7,022,500 25 $17,660,500
46 Simran Dua 14 $10,145,900 15 $7,402,523 29 $17,548,423
47 Michael Thornton 18 $8,436,700 19 $8,697,000 37 $174133,700
48 Bridget Salela 13 $12,110,030 6 $4,837,000 19 $16,947,030
49 Juliet Mills-Holubowicz 13 $9,117,800 8 $7,576,500 21 $16,694,300
50 Walter Burrell 12 $12,139,000 6 $3,72014 18 $15,859,114

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the
date range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered
through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet
REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

WE TREAT CLIENTS LIK

Realtors Can Trust Us With Their Buyers,

Setting a new standard of service for
home buyers and sellers

5 Stuart direct 708-476-6852

Stuartpolizzi@stuartpolizzilaw.com

See what sets us apart:

@ stuartpolizzilaw.com @ stuartpolizzilaw
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HOSTED

BY MCGRATH LEXUS OF WESTMONT

THURSDAY, OCTOBER 20TH

FROM 5:00 PM TO 8:00 PM

_ IMcGRATH Private Event For DuPage Real Producers

and Preferred Partners Only

500 E OGDEN AVE. WESTMONT, IL 60559

Join the DuPage Real Producers community this fall as we spend an evening
among a lineup of Lexus luxury vehicles.

Food and Drinks Provided
Must RSVP; Limited Capacity
Contact
Chicagoland@realproducersmag.com
for event details




TOP 100 STANDINGS

Teams and Individuals January 1, 2022 to August 31, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
51 Cindy Banks 25 $10,595,400 13 $5,262,000 38 $15,857,400 85 Shane Halleman 21 $8,141,166 9 $3,616,900 30 $11,758,066
52 Katherine Karvelas 7 $13,522,000 3 $2,042,000 10 $15,564,000 86 Wendy Pawlak 15 $7,342,000 8 $4,396,900 23 $11,738,900
53 Kim Lotka 1 $9,576,250 6 $5,705,000 17 $15,281,250 87 Robert Picciariello 26 $11,695,400 0 $0 26 $11,695,400
54 Lisa Byrne 13 $7,511,800 12 $7,682,194 25 $15,193,994 88 Cindy Purdom 13 $7,835,777 8 $3,665,000 21 $11,500,777
55 Keith McMahon 13 $8,250,900 1 $6,750,310 24 $15,001,210 89 Michael Muisenga 13 $10,085,900 3 $1,391,000 16 $11,476,900
56 Michael LaFido n $12,621,000 2 $1,895,000 13 $14,516,000 90 Ryan Cherney 27 $10,878,875 1 $545,000 28 $11,423,875
57 Vipin Gulati 8 $2.821.000 25 $11.613.000 13 $14.434.000 91  Sairavi Suribhotla 6 $2,307,900 16 $8,979,672 22 $11,287,572
58 Mike Wolson 3 $6,045,900 14 $8.375,900 27 $14,421.800 92 Matthew Kombrink 17 $6,827,900 9 $4,410,900 26 $11,238,800
50  Beth Burtt " $10.250,.800 6 $3.972.900 17 $14.223700 93 Michael Odeh 21 $9,601,000 4 $1,480,000 25 $11,081,000
60  Paul Baker 25 $9756,575 1 $4,351,400 36 $14107,975 94 Sophia su " $7444,000 7 $3627254 21 $11.071254
61 Diana Ivas 12 $9,808,000 6 $4,222,000 18 $14,030,000 95 Kimberly Heller 20 $7,337,000 8 $3,679,000 28 $11,016,000
62 Kevin Layton 7 $6,851,801 12 $7133,900 19 $13,985,701 96 Sheila O'Malley 4 $4,615,000 3 $6,387,500 7 $11,002,500
63 Tom Fosnot 30 $9,852,737 15 $4,095,675 45 $13,948.412 97 Kim Schultz Moustis 9 $3,307,400 19 $7,687,900 28 $10,995,300
64  Courtney Monaco 14 $5,886,577 15 $7,959,499 29 $13,846,076 98  Trevor Pauling 9 $8,573,772 4 $2,257,000 13 $10,830,772
65 Julie Kaczor 23 $11,615,500 6 $2,224,500 29 $13,840,000 99 Michael Mandile 1 $5,904,115 9 $4,923,538 20 $10,827,653
66 Anna Fiascone 5 $8,824,000 2 $5,010,000 7 $13,834,000 100 Kelly Kirchheimer 8 $7,730,000 5 $2,972,500 13 $10,702,500
67 Paul Mancini 7 $7,414,500 8 $6,344,000 15 $13,758,500
68 Elizabeth Behling 27 $10,944,900 4 $2,555,000 31 $13,499,900 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the

date range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered
69 Jennifer laccino 1 $7192,500 8 $5,826,000 19 $13,018,500 through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet

REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Stacey Harvey 7 $4,735,000 1 $8,119,500 18 $12,854,500
71 Kathryn Pinto 12 $6,486,000 12 $6,365,000 24 $12,851,000
72 Tracy Driscoll 13 $10,327,750 5 $2,291,000 18 $12,618,750
73 Eric Logan 18 $8,696,300 9 $3,859,900 27 $12,556,200
74 Cathy Balice 5 $7,160,000 3 $5,395,000 8 $12,555,000 \ ! ( : \ Hr | { | y I 1:
75 Margaret Giffin 7 $6,714,000 10 $5,794,000 17 $12,508,000 home n Ispect 101
76 Diane Coyle 14 $6,942,900 1 $5,527,100 25 $12,470,000
77 Dimpi Mittal 10 $7138,000 15 $5,295,800 25 $12,433,800 PM l l | ¥ a . t l 6’0"' ﬂuw 30
78 Lisa Zeller-O'Malley 8 $6,175,000 8 $6,220,000 16 $12,395,000 ﬂ
79 John Barry 7 $7,219,010 6 $5153,520 13 $12,372,530 All Castle inspections include free warranty coverage.
80  Holley Kedzior 9 $4.746,500 13 $7592,944 22 $12,339,444 (Please visit the website for details)
81 Puneet Kapoor 8 $4,024,000 14 $8,215,745 22 $12,239,745 4 . S :
e e w e WWW.CASTLEINSPECTORS.COM
83 Moin Haque 10 $3,405,000 13 $8,526,401 23 $11,931,401 '
84 Christine Thompson 13 $7,385,576 8 $4,528,500 21 $11,914,076
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REAL ESTATE VIDEOS LIKE Your*éi?e\:\ts
YOU'VE NEVER SEEN! Deserve'A

s .5 5P00 ktacu‘lar
‘ CIosm”"g Giftl
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CAPTU RE THE LIFESTYLE GENERATE DEMAND - GET RESULTS

m; American made since 1949
PROPERTY FILMS - BRAND FILMS - TESTIMONIALS - DRONE - 3D TOURS o

Contact Us For Deals Sweeter Than Halloween Candy!

@VISUALFILMWORKS GET IN TOUCH WITH US CUT \A K'v" 'f;‘ OVE CutAbovselfts@Emall .com E"@ ClITCE
LfLS com CutAboveGifts.com CLOSING GIFTS

\0 YOUR CHICAGOLAND CLIENT RETENTION SYSTEM
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