
LARICYLARICY
THIRD-GENERATION REALTOR® PROVES DOUBTERS WRONG

Agent Features: 
Lyn Harvie
Greg Cirone 

On the Rise:
David Davis

Partner Spotlights:
Motto Mortgage
Davina Arceneaux

Areté Renovators

FALL EVENT 
AceBounce 

Tuesday, October 18th 

1PM-4PM

Details on page 82

O C T O B E R  2 0 2 2

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 



2 • October 2022 Chicago Real Producers • 3@realproducers realproducersmag.com

Also performing radon testing via 
Chicago Radon Testing, Inc., a CBI Company.

CBI enacts strict CDC / Covid-19 safety protocols during inspections.

Here at CBI, we have noti�ed all of our clients about this latest recall to make sure they're 
informed and can take appropriate action. Whether or not we've worked together, you 

should do the same for yours. Safety is far more important than anything else. Feel free to 
call us if you have any questions... Happy Summer everyone!

Please visit cpsc.gov for Schneider Electric Panel Recall

Now o�ering radon testing via Chicago Radon Testing, Inc at https://radoniseverywhere.com

Chicago Building Inspections, Inc.
inspectingchicago.com

info@inspectingchicago.com
312-INSPECT
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signaturechicago.com • info@signaturechicago.com • 312-854-9515

WELCOME HOME
We're Ready To Showcase Your Listing This Fall
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S This section has been created to give you easier access when searching for a trusted neighborhood vendor 

to use. Take a minute to familiarize yourself with the businesses sponsoring Chicago Real Producers. These 

local businesses are proud to partner with you to make this magazine and our entire social platform possible. 

Please support these businesses and thank them for supporting the Chicago Real Producers community!

ACCOUNTING - CPA

FM Accounting PC

(773) 727-1767

FMAccountingChicago.com

The Hechtman Group Ltd

(847) 853-2599

TheHechtmanGroup.com

APPRAISAL SERVICES

Appraisal Solutions Group

(773) 236-8020

ATTORNEY

Alfred S. Dynia & 

Associates, LLC

(773) 427-1900

DyniaLaw.com

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Cervantes Chatt  

& Prince P.C.

(312) 606-9529

CCPChicago.com

Forde and O’Meara LLP

Lisa J. Saul, Esq.

(847) 910-2317

fordellp.com

Front Door Legal

Justin Strane

(312) 638-0871

FrontDoorLegal.com

JMC Law Group

Jason M. Chmielewski

(312) 332-5020

jmclawgroup.com

Law Office of  

Vincent A. Leung, LLC

(312) 882-4640

AttorneyLeung.com

Law Offices of  

Katrina M. Barnett, PC

(312) 725-0085

KMBarnettLaw.com

LoftusLaw, LLC

(773) 632-8330

Loftus-Law.com

Mazek Law Group, LLC

(773) 800-0141

MazekLaw.com

Michael H. Wasserman, PC

(312) 726-1512 x102

MHWasserman.com

Shane E. Mowery,  

Attorney at Law

(773) 279-9900

MoweryLaw.com

The David Frank Law Group

(773) 255-6499

The Gunderson Law Firm

(312) 600-5000 x100

GundersonFirm.com

The Law Offices of  

Paul A. Youkhana

(312) 809-7023

YoukhanaLaw.com

Titcomb Law Group, PC

(773) 537-4945

TitcombLawGroup.com

Trivedi & Khan

(312) 612-7619

TrivediKhan.com

BRANDED MARKETING 

MATERIALS

iCandee

(773) 649-3790

iCandeeMarketing.com

CLEANING & 

RESTORATION

Blu Commercial Cleaning

(773) 628-7505

BluCleaning.com

CLIENT AND  

REFERRAL GIFTS

Cutco Closing Gifts/ 

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

CUSTOM GARMENTS  

& GROOMING

RJM Clothiers

Rich Moran

(815) 508-9985

RJMCCLLC.com

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

EVENT PLANNING

Paper to Party

(847) 903-2148

PaperToParty.com

FASHION STYLING

tristinstyling, Inc

(312) 291-4480

tristinstyling.com

FINANCIAL ADVISOR

Morgan Lougee  

Financial Planning

(312) 368-3717

WestPointFinancial 

Group.com/Associates/

Morgan-Lougee

Northwestern Mutual

Jon Dickinson

(847) 969-2585

Jonathan-Dickinson.com

GENERAL CONTRACTOR

Urban Built, LLC

(773) 895-1139

UrbanBuilt.co

HANDYMAN

Fix It People

(312) 898-9300

FixItPeople.com

HARD MONEY LENDER

Lima One Capital

(773) 858-8320

HEALTH AND WELLNESS

Sunny Biggy Fitness

(219) 851-0170

SunnyBiggyFitness.com

HEATING & COOLING

Deljo Heating & Cooling

(815) 481-1788

DeljoHeating.com

HOME INSPECTION

Chicago Building 

Inspections

312-INSPECT

InspectingChicago.com

Home Advantage 

Inspections

(312) 401-0299

HaiPro.com

Inspection Concepts, LLC

(773) 851-9667

InspectionConceptsLLC.com

Keeshin Inspection Services

(773) 871-2356

KeeshinInspection.com

The HomeBuyers Hour

(312) 544-9180

TheHomeInspectors.com
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Mark Buford  |  773-858-8320  |  MBuford@LimaOne.com

MORE THAN JUST YOUR
REAL ESTATE LENDER
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S INSURANCE

Country Financial Inc

(913) 220-9863

CountryFinancial.com/ 

Kyle.Huppe

Goosehead Insurance

Kristine Pokrandt

(708) 858-1246

Goosehead.com

State Farm

Eric Bielinski

(773) 775-2000

EricBielinski.com

MASONRY & 

TUCKPOINTING

AAA-1 Masonry & 

Tuckpointing, Inc

(773) 622-7300

AAA1Masonry.com

MORTGAGE / LENDER

Bay Equity

(773) 255-2793

anmtg.com/ryanp

Butler Group  

Neighborhood Loans

(773) 741-1094

ButlerGroupLoans.com

Caliber Home  

Loans Chicago

(312) 625-5700

CaliberHomeLoans.com

Chase

(317) 340-6790

Chase.com

CrossCountry Mortgage  

Sam Abazari

(617) 935-5790

CrossCountryMortgage.com/ 

Chicago-IL-3045/

Sam-Abazari/

CrossCountry Mortgage  

Alex Margulis

(312) 651-5352

AlexMargulis.com

CrossCountry Mortgage 

George Kamberos

(708) 307-6812

TeamKamberos.com

CrossCountry Mortgage  

Kirk Taylor

(312) 919-0373

LuckyTaylorLoans.com

Guaranteed Rate  

Crystal Kurzynski

(773) 435-0667

rate.com/Crystal

Guaranteed Rate  

Joel Schaub

(773) 654-2049

rate.com/JoelSchaub

Guaranteed Rate  

Michelle Bobart

(312) 379-3516

rate.com/ 

MichelleBobart

Motto Mortgage  

Home Services

Davina Arceneaux

(844) 466-8864 x102

MottoMortgage 

HomeServices.com

Nations Lending

Angie Wozniak

(630) 414-5426

AngieWozniak.com

Proper Rate

(773) 435-0637

ProperRate.com/ 

JoeBurke

Proper Rate  

Will Madden

(847) 946-6204

ProperRate.com/ 

WillMadden

United Home Loans

(708) 531-8322

uhloans.com

PAINTER

McMaster Painting & 

Decorating, Inc.

(773) 268-2050

McMasterPainting.com

PERSONAL BRANDING/

STORYTELLING

Studio Celex

(708) 790-9908

StudioCelex.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

PHOTOGRAPHY

Realtor 360 Pro

(816) 769-2256

Realtor360Pro.com

Sonya Martin Photography

(847) 732-0507

SonyaMartin.com

PRINTING, DIRECT  

MAIL SERVICES

InfoCard Marketing

(630) 548-2650

InfoCardMarketing.com

PROFESSIONAL 

ORGANIZING

Neat Method

(319) 404-2314

NeatMethod.com

REAL ESTATE 

PHOTOGRAPHY/VIDEO/

MATTERPORT

Prestige Real Estate  

Images Inc.

(773) 209-3714

PrestigeListingPhotos.com

REMODELER

Arete Renovators

(872) 302-4170

AreteRenovators.com

Renovation Sells

(773) 301-9125

RenovationSells.com

SOCIAL MEDIA 

MARKETING/ 

MANAGEMENT

The Social Broker

(312) 771-9201

TheSocialBroker.com

SOUNDPROOFING

Sound Proof Chicago

(312) 438-0378

SoundProofChicago.com

STAGING

HAVEN Home Staging  

& Redesign, Inc.

(312) 380-1276

HavenHomeStager.com

Interior Drama

(312) 532-3218

IDHomeStaging.com

Phoenix Rising  

Home Staging

(773) 433-3888

ChicagoStaging.com

Signature Staging

(312) 854-9515

SignatureChicago.com

TITLE INSURANCE

Chicago Title

(312) 223-2270

ctic.com

VIDEO PRODUCTION

Full Bars Media

(312) 358-4518

FullBarsMedia.com

VIDEOGRAPHER

Chicago Video Dude Inc.

(419) 503-0417

ChicagoVideoDude.com
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publisher’s note

YEAR ANNIVERSARY!
Wow! We’ve been in print for half of a 
decade (five years sounds much longer 

when you say it like that). If I could go back 
and talk to myself in 2017, knowing what I 

know now, I would have taken less time to launch Chicago Real 
Producers and bring the Real Producers platform to Illinois.

Some of you may not know my journey, but I came from the 
vendor/service provider world and catered to REALTORS® 
(see page 62 for our brand, just a little plug if you’re ever in 
need of closing gifts). I was always intrigued at the lengths 
that businesses would go to reach successful REALTORS®. 
Then I realized that one single real estate transaction is like a 
micro-economy. There are so many industries that benefit from 
connecting with REALTORS®. Well, actually, scratch that—
there are so many industries that benefit from building relation-
ships with the RIGHT types of REALTORS®.

It takes an average Real Producers publisher four and a half 
months to start a publication and go to print. Meaning if some-
one ends their training in January, they will generally launch 
their publication in the middle of May. So any guesses on how 
long it took me to launch CRP from the time I ended training? 
Anyone? Bueller? Thirteen months. I completed training in 
September 2016, and our first issue was in October 2017.

I’m sharing this simply because it’s my story and that there is value 
in perseverance. Yes, there are things I would have changed and 
done differently (like hiring Melissa Lopez from day one). However, 
I think it’s cool sometimes to take a moment and be proud of our 
accomplishments. Not in an arrogant or self-serving way, but to 
look back and admire the traction we have made. I pray that the 

Guiding and assisting clients every step of the way, from the 
initial o�er to the closing table.

If you or your clients are in need of a real estate attorney, we 
would be thrilled to assist you. We’re available by phone, 

text, email, or online through our client portal.

Law O�ces of
Katrina M. Barnett, P.C.

Katrina M. Barnett, Esq.
Founder & Managing Attorney

401 North Michigan Avenue  |  Suite 1200

Chicago, Illinois 60611

Katrina@kmbarnettlaw.com   |  Phone: 312.725.0085

WE TREAT YOU LIKE

Royalty
Call JOEL Today!
When your buyers work
with Joel, they will receive
a $1500 closing credit*

Joel is di�erent because he
gives back to your clients.
Your buyers could be next!

- 617 families helped in 2021 alone
   and over 1 Billion in closings

- Top 1% of all loan o cers
   nationwide for annual volume

- Honest service and real
  advice from a dependable

*Lenders Credit valid through Guaranteed Rate for applications submitted after 06/16/2022 and prior to 12/31/22. Coupon/Credit must be presented/mentioned 
at time of application. $1500 credit will be applied at time of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not 
close for any reason, costs will not be refunded. This o�er and/or receipt of application does not represent an approval for financing or interest rate guaranteed. 
This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.

Joel Schaub NMLS# 224512
G U A R A N T E E D  R AT E  I N C  N M L S #  2 6 1 1

773-654-2049  |  JOEL@RATE.COM
3 9 4 0  N O R T H  R AV E N S W O O D   |   C H I C A G O ,  I L  6 0 6 1 3

follow-up stories from some of the agents we featured in our very 
first issue in 2017 connect, elevate, and inspire you! I look forward 
to celebrating five years with you at our fall event at AceBounce on 
Tuesday, October 18th. See page 82 for more details.

Andy Burton

Publisher

andy.burton@RealProducersMag.com
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ALLEY
BALLARD

S H A K I N G  I T  U P

AGENT FEATURES: 

MICHAEL MANDILE AND TIM LORIMER

WAYNE BEALS

JIM BARCLAYI

ON THE RISE:

ABBY POWELL

PARTNER SPOTLIGHTS:

CRYSTAL KURZYNSKI 

GUARANTEED RATE

MICHAEL LEIGH 

APPRAISAL SOLUTIONS GROUP

MAKING A DIFFERENCE:

GRACE GIVING

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 

FALL EVENT:
VU Rooftop

Friday, October 8th
Details on page 18 N O V E M B E R  2 0 2 1

WINTER EVENT:
Avondale Bowl

Friday, February 11th at 2 PM
Details on page 18

ELIZABETH
LOTHAMER

Building a Life and 
Business That Fits 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 

AGENT FEATURES: 

ON THE RISE:

PARTNER SPOTLIGHTS:

CADEY O’LEARY

OLIN EARGLE

CHRIS FIXLER

KATE GAFFEY

ROSS NEAG
CHICAGO BUILDING INSPECTIONS, INC.

JANELLE IACCINO
ROSE PEST SOLUTIONS

D E C E M B E R  2 0 2 1
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WINTER EVENT:
Avondale Bowl

Friday, February 11th at 2 PM
Details on page 18

HELPING CLIENTS FIND A PLACE 
TO DROP THEIR ANCHOR

D. WAVELAND

AGENT FEATURES: 

CHRISTIE CARMODY

SHAY HATA

ON THE RISE:

TIFFANY VONDRAN

PARTNER SPOTLIGHTS:

LUCAS WEIDEN 

DELJO HEATING & COOLING

ALEX MARGULIS 

CROSSCOUNTRY MORTGAGE

J A N U A R Y  2 0 2 2

AGENT FEATURES: 

RYAN MCKANE

KIMBERLY BOWMAN

ERIKA VILLEGAS

ON THE RISE:

NICK VAN GORP

PARTNER SPOTLIGHTS:

GREG KENNER 

CHICAGO TITLE

SHANE E. MOWERY

ATTORNEY AT LAW

A LEGACY OF KINDNESS

DANNY

WINTER EVENT:
Avondale Bowl

Friday, February 11th at 2 PM
Details on page 18

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 

AGENT FEATURES: 

TONY MATTAR 

& HALEY LEVINE 

ASHLEY BELL 

ON THE RISE:

PATRICK TEETS

PARTNER SPOTLIGHTS:

MARC CERVANTES

CERVANTES CHATT &  

PRINCE P.C.

TOM PATTON

FIX IT PEOPLE

F E B R U A R Y  2 0 2 2
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WINTER EVENT:
Avondale Bowl

Friday, February 11th at 2 PM
Details on page 16

THE TEAM APPROACH

Everett
Melanie 
& Company

M A R C H  2 0 2 2

AGENT FEATURES: 

BRITTANY BUSSELL 

AND ANNIE BAUER

DAVE NIMICK

ON THE RISE:

QUENTIN GREEN 

PARTNER SPOTLIGHTS:

MORGAN LOUGEE

WESTPOINT FINANCIAL GROUP

JASON M. CHMIELEWSKI

JMC LAW GROUP
WINTER EVENT 

PHOTOS
See Page  70

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 

KELLY  
PARKER
A Different Way 

to Show Up

A P R I L  2 0 2 2

BENJAMIN BENJAMIN 
& JULIANA & JULIANA 

YEAGERYEAGER
Doing It AllDoing It All

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 

AGENT FEATURES: 

ROBIN PHELPS HANSON

KIMBER GALVIN AND  
DREW WESTERGREEN

ON THE RISE:

CHIH-HAO YANG

PARTNER SPOTLIGHTS:

PRESTIGE REAL 
ESTATE IMAGES INC.

ANTONIA MILLS 
WESSELINK,

ATTORNEY AT LAW

GWEN STARK

JUSTIN LUCAS

JORDAN G. FULLER 

REALTOR 360 PRO

SIGNATURE 
STAGING

M A Y  2 0 2 2

SPRING EVENT:
Utopian Tailgate 

Wednesday, June 8th  
from 12 PM - 3 PM

Details on page 14

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

C H I C A G O 

UNSTOPPABLE
GALARZA
PABLO 
UNSTOPPABLE
GALARZA
PABLO AGENT FEATURES: 

ON THE RISE:

PARTNER SPOTLIGHTS:

J U N E  2 0 2 2

C H I C A G O 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

SPRING EVENT:
Utopian Tailgate 

Wednesday, June 8th  
from 12 PM - 3 PM

Details on page 14

Living the American Dream 
by Finding Dream Homes

RAFAEL
MURILLO

AGENT FEATURES: 

ON THE RISE:

RE-PRODUCER:

PARTNER SPOTLIGHTS:

RYAN CASPER
CHLOÉ IFERGAN

JP MAUND

EMILY PHAIR

ALFRED S. DYNIA &  
ASSOCIATES, LLC

JEFF DULLA

UNITED HOME LOANS

AGENT FEATURES: 

ON THE RISE:

PARTNER SPOTLIGHTS:

MAKING A DIFFERENCE:

J U L Y  2 0 2 2
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Keeping Her Eye on the Prize
LavelleStefanie

CAROLINE CHAMBERS
JOHN GRAFFT

ILANA STEELMAN

ANGIE WOZNIAK
GUARANTEED RATE

JONATHAN DICKINSON
NORTHWESTERN MUTUAL

LYTE COLLECTIVE

SPRING EVENT 
PHOTOS
See Page  72

RESSIE KRABACHER 

TIFFANY MORET

NAFISA MURADOVA

THE HECHTMAN  

GROUP LTD 

A&N MORTGAGE

RYAN PIERCE

A U G U S T  2 0 2 2
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AGENT FEATURES: 

ON THE RISE:

PARTNER SPOTLIGHTS:

Savoring the Opportunity 
and the Thrill

KUTERMANKIEWICZ
IVONA 

AGENT FEATURES: 
David Hunt

Kim Ehler

ON THE RISE:
Kyle Naylor

PARTNER SPOTLIGHTS:
George Kamberos

CrossCountry Mortgage 

Ruth Roberts
Windy City Blinds

MAKING A DIFFERENCE:
Safe Humane®

WILL GOLDBERG &

KONRAD DABROWSKI
CONSTRUCTING A WINNING PARTNERSHIP

S E P T E M B E R  2 0 2 2
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facebook.com/ChicagoRealProducers

@ChicagoRealProducers
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Schedule your
session today

(847) 732-0507
sonyamartin.com

     SONYAMARTINPHOTOGRAPHY  |       SONYA MARTIN PHOTOGRAPHY  |       @SMARTINPHOTO

®
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“I trust Kristine to help my clients with the same level of care and 
dedication I would. I can stake my reputation on her service. 

Working with Kristine is more like having a business partner with a 
stake in your success than a service provider.”

Adele Lang  |  Chicago Association of Realtors 2017 Rookie of the Year  |  Baird & Warner

Thermal Imaging | Radon

Schedule your home inspection online
inspectionconceptsllc.com
IL License # 450.001924
CONTACT JACK NOW FOR AN INSPECTION
P: (773) 851-9667
jack@inspectionconceptsllc.com

Thorough, level headed home inspections
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agent feature
By Lauren Young

Photos by Prestige Real 

Estate Images Inc.

Back in 2017, our very first “On the Rise” feature put the spotlight on REALTOR® 
Lyn Harvie. Since then, Lyn has grown into a thriving veteran at Baird & Warner and 
checked off many more accomplishments, even in the midst of challenging seasons.

Born and raised in Scotland, Lyn and her family came to the US and settled in 
Michigan in 1998. Like many who start a new life in a new place, Lyn’s parents were 
great examples of hard work and determination.

“My dad would always say, ‘Don’t worry about what others are doing. Just keep 
your head down and work,’” Lyn remembers. “When I was struggling with school, 
my parents would encourage me just to give it my all, regardless of the outcome. 
They instilled in me the importance of being reliable, responsible, and kind.”

SCOTTISH LASS SAILS TO DECADE OF SUCCESS
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While she struggled in her early 
years with school, she would, 
after receiving an undergraduate 
degree in sports medicine and 
athletic training from Central 
Michigan University, go on 
to attend Nova Southeastern 
University where she would earn 
a doctorate in physical therapy. 

After a successful career as a 
physical therapist, Lyn chose to 
obtain her real estate license to 
invest in properties. She shadowed 
another agent and tapped into an 
unknown passion for the busi-
ness side. Her managing broker 
encouraged her to consider it as a 
profession, and she quickly caught 
on, finding instant triumphs. 

BEING 
FULLY 

PRESENT 
AND LIVING 

LIFE IS 
MOST 

IMPORTANT 
TO ME.

“A lot of people will look at me now and say I’ve 
reached much success in life and education,” says 
Lyn. “But it wasn’t always like that.” 

“I wish I could go back to my twenty-five-year-old 
self and tell myself that there will be lots of ups 
and downs,” she says. “But everything happens for 
a reason, and I wouldn’t change any of it.”

Over her ten years as a REALTOR®, Lyn has found 
the correct mix of daily routines and tactics to keep 
her business going and growing: her sales have 
surpassed $87 million. She’s found that prioritizing 
personal time helps her to stay energized. 

“If I’m not feeling motivated, I get through my 
routine and then take the rest of the day to 

do something for myself,” she 
says. “That typically helps me to 
recharge without losing momentum 
or falling behind.” 

Lyn’s appreciation for her career 
goes beyond her professional 
success. “It’s wonderful to have 

great success in volume 
and sales,” she says. “But 
what I value most is that my 
success allows me to spend 
time with my family and 
friends, be able to travel, 
really experience life, and 
be present. Being fully pres-
ent and living life is most 
important to me.”

Her “me time” includes sail-
ing—because it requires full 
concentration and attention, 
it’s one of the few times 
when she can’t be on her 
phone checking emails or 
texts. Lyn enjoys spending 
time with family, too: her 
parents, Ian and Wini; her 
sister and brother-in-law, 
Gillian and Scott; her niece, 
Emma; and her nephew, 
Grant. She also devotes time 
to walking through the city, 
along the lake or through 
parks, and traveling.
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E l e v a t e  
Y o u r  

L i s t i n g s
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Lyn with her family at her cousin’s wedding in Michigan (from left to right: Scott Eastwood 
(brother-in-law), Gillian Eastwood (sister), Wini Harvie (mom), Ian Harvie (dad), and Lyn Harvie.

Outside of her personal and business 
time, Lyn supports homeless charities 
in her community, especially Housing 
Opportunities for Women and Your 
Children’s Bookshelf.

“I remember, as a child, being in 
Glasgow with my grandmother,” says 
Lyn. “There was a homeless man 
sitting outside the Argyll Arcade Mall, 
and I asked her why the man was 
homeless. It’s a memory that always 
stuck in my mind. So while I help buy 
and sell homes, I’m always reminding 
clients in stressful situations that it’s a 
privilege to own a home,” she says.

Lyn has long blown past “on the rise” 
to “arrived.” Looking back, her early 
school report cards may have indi-
cated some of the whys behind her 
future success.

“If you asked my parents, they would 
tell you that all my report cards said 
that I was very chatty and had a lot 

of friends,” she laughs. “I’ve 
always had a very diverse 
group of friends. 

I find it easy to identify 
that one common thread 
that helps me form rela-
tionships with all kinds of 
people. This has fared me 
well in real estate.”

“At its core,” she explains, 
“this business is about 
relationships and customer 
service. There are lots of 
apps and technologies out 
there, but at the end of the 
day, forming strong rela-
tionships with your clients 
and providing them with the 
highest level of service is 
what’s important.”

We don’t doubt that we’ll 
see Lyn ride the waves to 
even greater success.
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773-537-4945  |  TitcombLawGroup.com  |  info@titcomblawgroup.com

134 North LaSalle St., Suite 1720  |  Chicago, IL 60602  |       @TitcombLawGroup       @TitcombLaw

B U Y E R S  |  S E L L E R S  |  I N V E S T O R S  |  D E V E L O P E R S

Looking for an
Experienced Real
Estate Attorney
to close your
next transaction?

Christopher Titcomb

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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WhyWhyThe importance 
of Finding Your

When it comes to working in real estate it 

can be so easy to get caught up in the fun 

and excitement of it all. However, in my 

experience, it is nothing like the TV shows. 

Many say they want to get into this business 

because “It looks fun,” or “I love seeing the 

inside of homes,” or “I love interior design,” 

yet if you don’t have a defining reason for 

why you want to work in real estate, you may 

be setting yourself up for failure before you 

even get started. Finding your reason to get 

up and hustle and grind each and every day 

is crucial for long-term success. This means 

taking a good, hard look at yourself and 

digging deep. Anyone at the top of their real 

estate game will tell you they didn’t get there 

the easy way. Like any entrepreneurship, 

being a REALTOR® takes massive hustle, 

determination, and drive. 

business
By Juliana Yeager

I wanted a career where I would have the freedom to choose the path I 
wanted. In my prior field, it was not as easy to climb the corporate lad-
der as it were. I was frustrated and wanted a change. At that time, too, 
my parents encouraged me to buy vs. rent a condo. I went for it, hit the 
house hunting hard, and became obsessed with the process; I realized 
that this was what I wanted to do. 

What I didn’t know then was that I needed to know my “why” for being a 
REALTOR®. I only knew I enjoyed the house hunting journey and wanted 
a career where if I worked really hard I would be rewarded, and it would 
be solely up to me to define my success. I wasn’t married. I didn’t have 
kids. I just knew I wanted to work hard and love what I was doing. But 
that will only get you so far. If you dig deep and find your why, you can 
have longevity in this business. 

Many people believe this job is easy and don’t know that, on average, 87 
percent of real estate agents will fail in the first five years. It is very easy 
to get burned out. Today, when everything real estate is easily accessible 
online to potential clients, how do you set yourself apart in a competitive 

Why
market and make yourself a vital resource? There are 
many ways to do that, but without a clearly defined 
why, you may often find yourself lost in the trenches, 
which can lead to burn out. Your why will keep you 
focused, on track, and motivate you to continue to 
grow while navigating the wins and losses we all face 
in this business. Your why may start off as one reason, 
then transform into another with time and experi-
ence. This was true for me: my why has developed and 
changed over the years. 

I believe that as long as you have your clear, core 
reason for why you get up and go to work every day, 
you will succeed. 

Many of you know that Benjamin and I are a husband-
and-wife team, and have been working together for over 
fourteen years. We started a very small family business 
together in 2008 called the Yeager Team. After ten 
years of the Yeager Team being just the two of us, we’re 
now a team of eight: Benjamin and I are the team leads, 
and we have four full-time licensed agents, a marketing 
director, and a director of operations! We are so proud 
of how we have grown, but we know that it’s our why 
that helps us stay true to our internal compass—to stay 
on the path, despite the ups and downs and shifts that 
occur—to longevity. Our why is also what led us to 
grow our team and our business. Having a like-minded 
mentor or accountability partner in real estate can help 
you stay motivated and on track. Being on a team is like 
having several accountability partners who can help you 
stay on your path to success.

Your why should be something that defines who you are. 
When you exude your why you are revealing a vulnerable 
side of yourself, but when people know your passion—
why you do this, not just how you do it—it will inspire 
those who are like you: like attracts like. Have you seen 
the agents who are just so likable that people follow them 
on social media, even wish to emulate them? Usually, 
those agents are super successful. I follow many of them! 
At the core of it, there is an authenticity about them that 
is magnetic. (What they are really doing is selling them-
selves.) We all have a special something that makes us 
unique and different and likable.

What might your why be? It should be a passion that is 
beyond real estate: real estate and what? Do you have a 
passion for travel? Your dog? Remodeling? Do you love 
educating people, helping people achieve homeowner-
ship? Or maybe you want to become licensed in another 
state in order to retire to a warmer climate. Whatever 
your “and” is, that’s the key to finding your why.

Believe in yourself and your why, and put yourself out there. I know 
it’s hard, and there may be people who don’t like you, but remember 
that they are not your people. You will find your true people: friends, 
colleagues, even acquaintances, who will rally around you and love 
you for your authenticity because they can see themselves in you. 
Like attracts like. This will hold true for clients too.

Today, my why has to do with my family. I want to have a business 
that one or maybe all three of our kids can take over one day. I 
hope to eventually phase into retirement while watching our kids 
flourish in a business I love. I want to create a path for my kids 
while being someone they can look up to: someone who works 
hard, is professional and passionate, has drive, is willing to take 
risks and go for anything she sets her mind to. I want to show them 
how to be an entrepreneur, and I want them to see how much we 
help people, how we can be educators, give back to our community, 
mentor our team, and inspire others. Whether they join us or not, 
this is my why. I can’t wait to hear what yours is.

About the Author: 

Juliana Yeager is the co-team leader of the Yeager Team with  
@properties, Christie’s International Real Estate. To learn more 
about the team, you can visit their social channels by searching 
for @yeager.team.realtors.
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A LAW FIRM FOCUSED ON
ALL THINGS REAL ESTATE.

Transactional: Residential • Commercial • Closing • Zoning • Development
Litigation: Association & HOA • Litigation • Municipal Violations • Collection • Eviction

Offices in downtown Chicago and Burr Ridge
serving all of Northern Illinois and Southern Wisconsin

312-606-9529
ccpchicago.com

contact@ccpchicago.com

219.851.0170
SunnyBiggyFitness@gmail.com

1634 S Wabash Avenue #2
Chicago, IL 60616

www.sunnybiggyfitness.com

OFFERING WELLNESS AND FITNESS 
TRAINING TO RESIDENTS AND 

EMPLOYEES IN THE DOWNTOWN
CHICAGO AREA TOWERS

Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster progress
and higher satisfaction.

NEW LEVEL.

TAKE YOUR

LIFE
TO A HEALTHY

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com

H O M E  S E R V I C E S

Davina Arceneaux
Broker/Owner
Davina.Arceneaux@MottoMortgage.com
844-466-8864 x102 | NMLS# 2016283
One Oakbrook Terrace, Suite 801 | Oakbrook Terrace, IL 60181

When you work with us
your clients close with
confidence – consistently.

Closings
With
Clarity
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Q: How does tristinstyling obtain the latest exclusive 
luxury items first every time?

A: We have access to the hottest items before they become available 
to the general public through the relationships I've cultivated within the 
world's leading luxury retailers throughout my 20+ years in the styling 
industry. We are able to generate and maintain these connections 
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new outfits by using pieces 
from their current wardrobe, combined with high end investment 
pieces, or fabulous inexpensive pieces to make a great outfit. While 
some stylists might find it challenging to work within a budget, I find it 
to be a lot of fun. I love to show clients how to find amazing pieces at 
unbelievable price points!

Q: Why do people need tristinstyling when so many 
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access to, 
customers are limited to shopping only in that one store. Clients who 
want to create a cohesive wardrobe that is unique to their personal 
style choose to hire us for personal shopping audits because they 
benefit from learning how to expand their own wardrobe by shopping 
all the current trends available from all retailers.

CONTACT
TRISTINSTYLING INC.

208 N GREEN ST.

CHICAGO, IL 60607

TRISTINSTYLING.COM

LET’S GET SOCIAL

314 West Superior Street, Suite 503 • Chicago, IL 60654

DEDICATED TO GETTING IT DONE.

Sam Abazari, Loan O�cer
NMLS #1979655
sam.abazari@myccmortgage.com

APPLY NOWO: 617.935.5790

Make A Splash

773-628-7505
hi@blucleaning.com • 4628 West Lawrence Ave Chicago, IL 60617 www.blucleaning.com

HELPING YOU FIND SOLUTIONS FOR YOUR 
CLEANING AND REMEDIATION NEEDS.

WATER DAMAGE/
RESTORATION

PHONE OR 
TABLET

Search DigaPub - Choose Illinois  
- Chicago Real Producers

GET EVERY ISSUE

DOWNLOAD OUR 
MOBILE APP!

ON YOUR

It is definitely a badge of honor to hold the printed version of 
Chicago Real Producers in your hands. However, if you want 

access to every issue, then download our mobile app while it is 
currently free. Search ‘DigaPub’ wherever you download apps, 

choose Illinois, then select Chicago Real Producers. You can share 
your featured story from the app straight to Facebook as well!

LARICYLARICY
THIRD-GENERATION REALTOR® PROVES DOUBTERS WRONG

Agent Features: 
Lyn Harvie
Greg Cirone 

On the Rise:
David Davis

Partner Spotlights:
Motto Mortgage
Davina Arceneaux

Areté Renovators

FALL EVENT 
AceBounce 

Tuesday, October 18th 

1PM-4PM

Details on page 82
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C H I C A G O 
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Kyle Huppe
Insurance Agent
9731 W 165th St Ste 36
Orland Park, IL 60467
www.countryfinancial.com/kyle.huppe
kyle.huppe@countryfinancial.com
(708) 918-3343

Buying a home is stressful.
Your insurance shouldn't be.

Let us help create the vision to
appeal to buyers for your home!

idhomestaging.com  |  312-532-3218

Get a FREE quote for all of
your home staging needs.

312-401-0299  •  haipro.com
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Guaranteed on-time closing 
or get $5,000

Visit chase.com/cg for more details about closing fast.

Finding the right home is exciting, and we’re committed to making homebuying as easy 
as possible. The Chase Closing Guarantee1 will give you the confi dence you need to plan 
your move. We promise an on-time closing in as soon as three weeks or you’ll get $5,000.

1

Let’s talk soon about all your options:

Home lending products off ered by JPMorgan Chase Bank, N.A. 
©2022 JPMorgan Chase & Co.  B0322-434935   103543AK | 16093670 

Scan to visit my website

Cristina Popovici, Senior Home Lending Advisor
T: (773) 510-5263 
cristina.popovici@chase.com
homeloan.chase.com/cristina.popovici
NMLS ID: 559678
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NEVER 
BACKING 
DOWN

DAVID on the rise
By Chris Menezes

Photos by Sonya Martin

D
on’t let David Davis’s young 

demeanor fool you. With just 

two years into the business, 

he is already a force to be reckoned 

with. While he saw little success his 

first year, he put in the work and 

has already sold more in the last six 

months than the first year and a half 

of his career. He has the discipline, 

determination, and dedication to last 

in this business, and he plans to.

Much of David’s will and work ethic 
comes from his parents, specifi-
cally his mother, who was born and 
raised in Panama and came to the 
United States after meeting David’s 
father while on deployment.

“I look up to my mom for coming 
to a new country, not speaking the 
language, and not leaving when 
she and my dad split, even though 
I was her only blood [relative] in 
the country. Despite being a single 
mother in a place far away from all 
of her other relatives, she overcame 
every obstacle placed in her path 
and ended up going back to school, 
starting her own business as a 
licensed esthetician, and success-
fully investing by trading stocks 
and renting out condo apartments 
as a landlord. She taught me not 
to let circumstances get in the way 
of my goals, and to overcome and 
push forward even when things got 
hard,” explains David. 

David’s father taught him that the 
only one who could truly stop him 
from reaching his goals was his 
own self. Those childhood lessons 
got David through that first year of 
real estate, when he didn’t make a 
single sale for the first six months 
and ate through his savings as he 
built his business and reputation.

Despite the challenges he faced as 
a young new agent, David remained 
undeterred from his goal. He 
handed out business cards every-
where he went, giving them to 
strangers at bars, people walking 
their dogs who he had conversa-
tions with, people he met on the 
beach, etc. He opened as many 
doors as possible, helped renters, 
sat open houses, and followed up 
with everyone he met, inviting 
them to coffee, and happy hours, 
sending the occasional text, and 
making the calls. 
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While his efforts seemed fruitless at the time, 
David remained patient and persistent. He may not 
have had the experience or knowledge yet, but he 
didn’t let that stop him. “That first year was sort 
of a ‘fake it till you make it’ situation, but after 
that first year, suddenly I realized I didn’t have 
to fake it anymore because I actually knew what 
I was talking about, and that feeling of realiza-
tion—that I actually was an expert—was incred-
ible. After two full years in the business now, I’m 
nothing but confident in my ability to help people 
buy, sell, and invest here in Chicago’s market.”

All of David’s hard work eventually paid off too. 
He’s closed close to $1 million worth of business 
from open houses he hosted over a year ago. David 
has always exhibited this kind of work ethic and 
has seen the rewards of it in the past. In high school 
he played football and was a cheerleader all four 
years, and he earned college scholarships for both.

“I had to decide between playing football at a D3 
school and hoping my knees would last through to 
senior year, or going to a Big Ten school and continu-
ing with cheerleading. I chose the latter,” he says.

David attended Indiana University, where he cheered 
his first two years and became a member of the Phi 
Delta Theta fraternity. Always a hard worker, he had 
worked various jobs since high school: he scooped 
ice-cream at Cold Stone, worked retail at the local 
mall, was a camp counselor for summer camps in 
multiple states, became a line cook at a pizza shop, 
and a bouncer at a local bar in college. 

Two weeks after graduating with a degree in media 
management in 2018, David moved to Chicago to 
work as a recruiter for a staffing firm in the Loop. 
He rented a tiny studio apartment in Lincoln Park 
and commuted downtown every day. David found 
quick success in the recruitment game and was 
soon recruited by another staffing agency that tar-
geted the manufacturing industry. 

The only problem was that it was the beginning 
of 2020 when he took the job. So when manufac-
turing completely shut down in March, he was let 
go. David used the down time to reflect on what he 
truly wanted to do in life. While he had interviews 
and offers from other staffing companies at the 
time, he decided a life behind a desk, cold-calling 
people to try and convince them to leave their job 
wasn’t something he loved. 

I’M NOTHING 
BUT CONFIDENT 

IN MY ABILITY 
TO HELP 

PEOPLE BUY, 
SELL, AND 

INVEST HERE 
IN CHICAGO’S 

MARKET.
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312.882.4640
AttorneyLeung.com

AttorneyLeung@gmail.com

LAW OFFICE OF
VINCENT A. LEUNG, LLC

Real Estate Law  |  RESPONSIVE, DEDICATED, & EFFECTIVE REPRESENTATION

Vincent A. Leung, Esq.

David was talking with his 
family about his next steps when 
his aunt mentioned he should 
look into real estate. “I already 
enjoyed looking for my own 
new places to live, having lived 
in Lincoln Park, Lakeview, and 
Uptown by that point. I thought 
maybe real estate would be a 
good side hustle—try getting 
paid to help others do the same 
while I figured out my next 
move,” he explains. 

Using his recruiter skills, David 
began reaching out to real estate 
agents on LinkedIn and having 
conversations about the indus-
try. While he was told the first 
years would be very difficult and 
that it was a “Eat what you kill” 
kind of a job, he was also told 
the key to success was to outlast 
the competition. He then talked 
to a broker who said he’d give 
him a job if he passed his exam 
on the first try, which, of course, 
he did. 

While David wasn’t certain if 
he’d stay in real estate before 
starting his career, he now 
plans to never leave. “I’ve got 
the mindset and discipline to 
last, and plan to by being an 
invaluable asset in helping my 
clients secure the homes of their 
dreams,” he says.

When David isn’t working, 
he enjoys meeting up with his 
buddies at a local bar or music 
venue, playing the guitar, and 
going to the dog beach with his 
girlfriend, Elizabeth, and her 
golden retriever, Ivy. He also 
plays on a co-ed volleyball team 
and a men’s softball team. 

As David continues building his 
business, one thing is certain: 
nothing will stop him from 
achieving his goals.

David and his men’s softball team.
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W E  H E L P  YO U  F E E L
&  LO OK  YO U R  BE S T

Bespoke Suiting For Men & Women  •  Full-Service Grooming
Outside Alterations  •  Off-Site Visits

FREE Grooming Service if you mention this ad!

1 N Lasalle, Suite 2425, Chicago, IL, 60602
Rich@rjmccllc.com | www.rjmccllc.com

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

RESIDENTIAL & COMMERCIAL REAL ESTATE
BUSINESS TRANSACTIONS
COMMERCIAL LITIGATION

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners 

in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will 
deftly move thenegotiation process along, and get to closing.

550 W. Washington Blvd.
Suite 201

Chicago, IL 60661
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346Mr. Kashyap V. Trivedi. Partner

www.TrivediKhan.com

A Sound Investment
Reduce exterior noise by up to 95% using our proven methods.

Click or visit
soundproofchicago.com

(708) 307-5857

Increase in marketability of your property.
Ability to sleep soundly through the night.

Increase in overall cardiovascular and mental health.
Better relations with neighbors.
Increase in productivity at work.

Create a peaceful environment for your customers.
Isolate a room or home for added privacy.
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D O I N G  L I F E  T H E  R I G H T  WAY

agent feature
By Chris Menezes

Photos by Caleb Pickman

As a near twenty-year veteran in Chicago real estate, 

Greg Cirone has seen it all. His extensive experience and 

knowledge of the industry, however, is only part of the 

reason for his success. As the managing broker of Interdome 

Realty, and a Top 1% Chicago Association of REALTORS® 

Producer for almost ten consecutive years now, Greg exudes 

the warmth and passion for life that is inherent in nearly 

everyone who has spent an extended amount of time in Italy.

“You can take the man out of Italy, but you can’t take Italy out of the 
man,” he says. “I love the culture, the way everyone treats you like 
family, the weather, and the food. All the food: seafood, pasta, fruits, 
and veggies. Plus, wine all day!”

Yes, Greg knows how to live and his love for life is contagious. He 
grew up in Italy, where he played soccer and looked up to his father 
for his strong work ethic and commitment to providing for his family. 
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Greg and his family.

Greg went on to study finance and accounting 
at Università degli Studi di Palermo in Palermo, 
Italy. Having spent the first ten years of his life in 
the United States, he decided to move back to the 
States after college.

“Coming to the US was what I knew would make 
me successful,” he explains. 

Greg was actually on an airplane, flying to the United 
States to start his new life, when the Twin Towers 
were attacked on September 11th, 2001. As the US 
closed its borders, his plane was diverted to Nova 
Scotia, where he spent five days before completing 
his trip. “If the plane had been sent back to Italy, I’m 
not sure I would have returned,” says Greg.

Fortunately, Greg was able to go through with his 
plans and arrived in Chicago, where he obtained a 
job in banking as a financial consultant. He always 
had an interest in real estate, however, as his family 
had a history of involvement in the industry, and 
after having his first child, he knew he needed 
something more to provide for his family. 
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Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &

New Construction Analysis

Appraisal Solutions Group
Chicago  |  Lake Forest  |  Waukegan

312-800-1025 Main Office

orders@appraisalsolutionsgrp.comMichael S. Leigh,
Owner
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Greg obtained his real 
estate in 2003 and began 
building his business 
while working full-time 
at the bank. He was in 
his early twenties and 
determined to do what-
ever it took to provide 
for his family, just like 
his father. It took him 
five years to get to the 
point where he felt com-
fortable enough to go 
full-time in the business. 
Time, however, was not 
on his side. Not long 
after he quit his banking 
job, the housing market 
collapsed. 

COMING TO  
THE US WAS  

WHAT I KNEW 
WOULD MAKE ME 
SUCCESSFUL.

Like every agent who was determined to make it through that 
storm, Greg adapted and began specializing in foreclosures 
and short sales. He had to work hard for less money, but 
as more and more agents fled the business, he was able to 
acquire more clients. By the time the economy turned in 2012, 
he had already established himself as a trusted real estate 
advisor with a healthy base of repeat clients and referrals.

Greg soon gave new life to the already established 
Interdome Realty, and began forming a team of agents. 
Today, he remains passionate about growing his business 
and growing as an individual. His ultimate goal is to estab-
lish generational wealth for his wife and three daughters.

When Greg isn’t working, he loves to be with his family 
and friends, whether playing or watching soccer, swim-
ming, dining out in the city, or traveling back to Italy to 
reconnect with his family there and his roots.

As Greg continues building his real estate business and 
chasing after his dreams, he will never lose touch with 
the things that keep him going—the things that remind 
him of how blessed he is just to be alive.
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773.775.2000
ericbielinski.com
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cover story
By Lauren Young

Photos by Sonya Martin

“Anyone who 
overcomes 
something has to 
work for it [that 
accomplishment],” 
says Matt Laricy, 
managing broker and 
partner at Americorp 
Real Estate, and leader 
of Laricy, his own team 
at Americorp. “That’s it. 
There is no secret. There 
is no code. It’s just having 
the right mindset.”

That lifelong approach has powered Matt through many 
obstacles to carry on his family tradition as a third-gen-
eration REALTOR®. His father opened his own office on 
the South Side of Chicago in 1978, and Matt knew from 
a young age that he would follow in his footsteps.

“I have always looked up to my father and wanted 
to be like him since I was two years old,” says Matt. 
“My earliest memories are of joining him at his 
office to watch him work.” 

THIRD-GENERATION 
REALTOR® PROVES 
DOUBTERS WRONG

Growing up in Palos Park, Matt faced 
the interesting challenge of being 
overshadowed by an older brother 
with an infamous reputation. That 
fame gave Matt a false label that 
was hard to shake.

“I was frequently told I would 
always be in trouble,” he says. 
“Plus, I didn’t get the best grades. 
Being told I was not good or smart 
enough was something I got at 
every turn, but I never believed it.”

Despite his academic difficulties, 
Matt’s grit and determination to 

succeed saw him receive his degree 
in corporate communication with a 

minor in business administration from 
Eastern Illinois University. He approached 

every course and activity with the goal 
of gleaning a skill or nugget of knowledge 

for his future career. “I always knew that I 
only wanted to be in real estate,” states Matt. 

“My entire life, I knew where I was going. 
Everything I did, I did to prepare myself for a 
life in real estate.” In 2006, at the age of twen-
ty-one, Matt launched his life as an agent. 

“Many people said I was too young and wouldn’t 
make it,” he says. “When I moved my business 

downtown in 2008, after the bubble burst, they all 
said, ‘You don’t have an office, any knowledge of the 
city, or any money. You will never make it.’” 

From left to right: 
JC Fleming (broker), 
Joseph Novak 
(broker),  and Nicholas 
Velicka (broker)

“But I put my head down, and I worked,” he states. 
“And I made it.” He embraced the many lessons 
he gained through his on-the-job experiences and 
ignored the noise of doubters. “Anything is possi-
ble, you just need to work for it,” he affirms. The 
know-how he gained in the mid-2000s recession 
allows him to handle the current difficulties of the 
downtown Chicago market with confidence. “The 
best real estate agents learn the business and the 

market,” he adds. “What I’ve learned is that when there are bad 
markets, it doesn't matter. Because people go to experts when 
the times are tough.”

Matt has made it his mission to surround himself with a team as 
eager as he is. He shared how the team has been set up with three 
arms (sales, administration, and marketing) that work as a well-
oiled machine where each part is supporting the team. “I run my 
business as a business,” shares Matt, which helps everyone know 

LAR  ICY
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A n  U p - F r o n t  S n a p s h o t  o f  M a r k e t  P r i c e s

partner spotlight
By Chris Menezes

Photos by Sonya Martin

With the challenges that many face in the market today—
from all-time high prices to supply and labor shortages—
it’s important to remain educated and to be able to adapt 
and provide clients with accurate information. Out of the 
many industries that have been affected by our current 
state of affairs, the building industry has seen perhaps 
the most changes that directly affect real estate agents 
and their clients, as Davor and Igor Jokanovic, owners of 
Areté Renovators, one of Chicago’s premier design-build 
firms, can tell you. 

W I T H  A R E T É  R E N O V A T O R S
JOKANOVICDAVOR & IGOR

“It’s not uncommon for buyers to want to 
know how much they can expect to invest 
in a remodel before they put an offer in on a 
property,” Igor and Davor explain. “We want 
to be a tool for our REALTOR® partners. 
We want to give a realistic snapshot of what 
our current market state is, not just throw 
numbers at the wall to close a deal, while the 
buyer is left with sticker shock when they 
start collecting bids to do the project.”
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To further utilize the knowledge, 

expertise, and care of Areté Renovators 

for the benefit of your clients, or to  

learn more about the company, visit  

www.areterenovators.com or email  

them at info@areterenovators.com.

As a full design-build company 
with architectural partners and 
an in-house design team, Areté 
Renovators has been bringing “The 
Art of Remodeling” to the Chicago 
area for the past twenty years. While 
they work on an array of projects — 
as small as whole home repaint or 
hardwood floor refinishing to new 
construction and light commercial 
build-outs — their niche is interior 
residential remodeling: kitchen, bath, 
gut condo rehabs and home additions. 
They also cover exterior projects like 
decking, siding, windows, and com-
mercial storefronts. 

So, when it comes to the current 
market, few know better than Areté 
Renovators about what a poten-
tial buyer can expect on a remodel. 
According to Davor, there are a lot of 
market conditions to overcome today, 
like manufacturing delays, price esca-
lations, and labor. Industry experts are 
predicting an average price increase in 
construction costs of around 17 percent 
by 2023, and building material costs up 
23 percent year over year.1 

QUALITY, 
TRUST, AND 
FAMILY ARE 
THE TOP 
PILLARS OF 
HOW WE RUN 
THE BUSINESS.” 
– IGOR

WE REALLY 
CATER TO THE 

CLIENT WHO 
WANTS TO BE 

HANDS-OFF 
AND RELY ON 

OUR PROJECT 
MANAGEMENT 

AND DESIGN 
TEAMS.” 
– DAVOR

How does all that translate to actual 
numbers that you can relay to your 
client now? Davor wants to lay it out 
for you — because he cares about 
his company’s agent partners and 
wants to equip them with the most 
accurate information to date: 

“To give a realistic picture of what 
current pricing looks like,” he says, 
“smaller updates on a full bathroom 
typically start around $10K. For a 
full-gut of a standard 5-by-8 foot 
full bath with a tub/shower combo, 
pricing would start around $25K. If 
the client wants to convert the tub 
to a walk-in shower starting price 
would be closer to $30K. A master 
bath with all separate components 
(double sink vanity, soaking tub, 
walk-in shower, and toilet) typically 
starts between $35–40K for a full 
remodel. A full kitchen remodel with 
appliances usually starts between 

$40–60K with smaller updates in 
the $30K range. Adding or moving 
in-unit laundry can run up to $10K. 
We are also seeing a lot of down-
town high-rises requiring stamped 
architectural drawings for any layout 
changes, which adds to the client’s 
renovation costs, and is important to 
keep in mind when determining your 
remodel investment range.”

That kind of straightforward, 
up-front honesty is what many 
have come to expect from Areté 
Renovators. Love has been at the 
center of the company from the 
very beginning. Davor and Igor first 
decided to open Areté Renovators 
for their dad, Jovo. After the family 
immigrated to the United States in 
1995 as war refugees from Bosnia 
and Herzegovina, Jovo had to work 
long hours to support his family and 
put his sons through school.

“He [Jovo] always had a passion and love 
for carpentry and building things,” Davor 
explains. “Our hope was that through Areté 
he could sell his skills and make a living 
doing what he loved. Areté is Greek for 
quality and excellence. Quality, trust, and 
family are the top pillars of how we run the 
business. To this day, our father is still very 
involved in our projects,” Igor adds. 

What started as a small, family endeavor, 
purchasing, renovating, and flipping prop-
erties evolved into the full-scale design and 
build firm it is today. “We really cater to 
the client who wants to be hands-off and 
rely on our project management and design 
teams to handle all the ins and outs from 
building approvals, to permits and design, 
through to the final punch list,” Davor 
explains. “Over the last five years, we 
have tripled the size of our team. We have 
reached a point where we are turning busi-
ness away and we are grateful, as that’s an 
extremely fortunate position to be in.”

1 As reported in Qualified Remodeler Magazine’s 
2022 mid-year forecast.
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“Anyone who 
overcomes 
something has to 
work for it [that 
accomplishment],” 
says Matt Laricy, 
managing broker and 
partner at Americorp 
Real Estate, and leader 
of Laricy, his own team 
at Americorp. “That’s it. 
There is no secret. There 
is no code. It’s just having 
the right mindset.”

That lifelong approach has powered Matt through many 
obstacles to carry on his family tradition as a third-gen-
eration REALTOR®. His father opened his own office on 
the South Side of Chicago in 1978, and Matt knew from 
a young age that he would follow in his footsteps.

“I have always looked up to my father and wanted 
to be like him since I was two years old,” says Matt. 
“My earliest memories are of joining him at his 
office to watch him work.” 

THIRD-GENERATION 
REALTOR® PROVES 
DOUBTERS WRONG

Growing up in Palos Park, Matt faced 
the interesting challenge of being 
overshadowed by an older brother 
with an infamous reputation. That 
fame gave Matt a false label that 
was hard to shake.

“I was frequently told I would 
always be in trouble,” he says. 
“Plus, I didn’t get the best grades. 
Being told I was not good or smart 
enough was something I got at 
every turn, but I never believed it.”

Despite his academic difficulties, 
Matt’s grit and determination to 

succeed saw him receive his degree 
in corporate communication with a 

minor in business administration from 
Eastern Illinois University. He approached 

every course and activity with the goal 
of gleaning a skill or nugget of knowledge 

for his future career. “I always knew that I 
only wanted to be in real estate,” states Matt. 

“My entire life, I knew where I was going. 
Everything I did, I did to prepare myself for a 
life in real estate.” In 2006, at the age of twen-
ty-one, Matt launched his life as an agent. 

“Many people said I was too young and wouldn’t 
make it,” he says. “When I moved my business 

downtown in 2008, after the bubble burst, they all 
said, ‘You don’t have an office, any knowledge of the 
city, or any money. You will never make it.’” 

From left to right: 
JC Fleming (broker), 
Joseph Novak 
(broker),  and Nicholas 
Velicka (broker)

“But I put my head down, and I worked,” he states. 
“And I made it.” He embraced the many lessons 
he gained through his on-the-job experiences and 
ignored the noise of doubters. “Anything is possi-
ble, you just need to work for it,” he affirms. The 
know-how he gained in the mid-2000s recession 
allows him to handle the current difficulties of the 
downtown Chicago market with confidence. “The 
best real estate agents learn the business and the 

market,” he adds. “What I’ve learned is that when there are bad 
markets, it doesn't matter. Because people go to experts when 
the times are tough.”

Matt has made it his mission to surround himself with a team as 
eager as he is. He shared how the team has been set up with three 
arms (sales, administration, and marketing) that work as a well-
oiled machine where each part is supporting the team. “I run my 
business as a business,” shares Matt, which helps everyone know 

LAR  ICY
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From left to right: 
Catherine Holbrook (Broker), and Rachel Ehrenberg (Broker).

From left to right: 
Jaime Luevano 
(broker), Matthew 
Piegza (broker), 
and John Paul 
Comes (broker)

what tasks need to be tackled each 
day. This structure and organization 
have allowed the business to scale and 
continuously grow. 

“We are good at troubleshooting,” 
continues Matt, “when unplanned 
situations come up, we quickly identify 
what needs to be done and who is best 
positioned to address it. It comes down 
to having confidence in your team and 
knowing how to delegate tasks.” 

When asked what sets the Laricy team apart from others, Matt 
immediately spoke of how hard the team works every day by con-
sistently showing up and looking the part. “We are raising the bar in 
the industry and that is something I am proud of,” shares Matt. 

Now, almost two decades later, with a career volume of over $1.5 
billion and over 3,250 transactions in his back pocket, Matt has long 
left all the doubters in the dust.  

When not striving to be a go-to expert for his clients, Matt 
finds time to give back to his local community. He has been 
involved in the Make-A-Wish Foundation for many years, even 

EVERY 
SINGLE 
DAY I 
WAKE UP 
LIKE A 
MAN ON A 
MISSION 
LOOKING 
TO SEIZE 
THE DAY.
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serving as a member of the board. 
Recently, Matt has also become 
involved with the Chicago Police 
Foundation. 

“The city has a lot of crime prob-
lems right now,” he says. “It would 
be easy to just leave. But I love 
this city, and I want to do what I 
can to try and help turn it around.”

Matt spends as much time with 
his family—his wife, Nicole; and 
children Rhone (3) and Remi Bleu 
(1)—as he can, and he and Nicole 
are eagerly awaiting the arrival 
of their third child. Matt enjoys 
working out in the morning and 
opening a bottle of wine at night. 
Wine is such a passion that he 
says he would like to own a vine-
yard in Napa one day.

Over the especially tough last few 
years, Matt has gotten satisfac-
tion from the extra work it has 
taken to earn success. He credits 
the early instruction he received 
from his REALTOR® dad for his 
winning mentality.

“I remember when I was a kid, my 
dad would say, ‘You get out of it 
what you put into it,’” he explains. 
“I think if I didn’t see any growth 
in my business and the market, it 
would be extremely discouraging. 
That said, I never feel unmoti-
vated,” he states. “Every single 
day I wake up like a man on a mis-
sion looking to seize the day.”

“No matter what, you can 
accomplish whatever you want 
to in life,” Matt adds. “Everyone 
has struggles. You can complain 
about them, or you can learn 
from them. Fight to win. That’s 
how winning gets done.”

Matt and his wife 
with their two 

children (Rhone 
and Remi Bleu)

Matt and his wife, Nicole, in Napa.



58 • October 2022 Chicago Real Producers • 59@realproducers realproducersmag.com

You know a strong 
social media

presence is one of 
the best ways to 

build relationships 
with your clients… 
but who has the 

time? 

We do!
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Madeline 
Ackerlund

behind-the-scenes all-star feature

Name: Madeline Ackerlund
Position/Title: Transaction Coordinator

Office/Company: The Dowell Group | Berkshire 
Hathaway HomeServices

NOMINATED BY: DANIELLE DOWELL

How long have you been 

working for/with the per-

son who nominated you? 

Five months

How long have you  

been working in the real 

estate industry? 

Five months

What did you do before 

you began working in your 

current position? 

I’m a jack of all trades 
and have been in a few 
different industries but 
most recently came from 
an executive assistant 
position with a venture 
capital firm. The level of 
multitasking and attention 
to detail required for that 
field prepared me very 
well for a pivot into being a 
transaction coordinator.

What does your typical 

workday look like? 

I think anyone in real 
estate can attest that 

there’s no such thing as a typical 
workday! However, I usually begin 
each day by checking on the status 
of all the transactions I’m manag-
ing and handling any follow-ups, 
and making sure all deadlines and 
milestones are on track for smooth 
closings. Throughout the day, I 
can be found creating social media 
posts, writing up contracts, sched-
uling showings, and open houses, 
creating marketing materials, call-
ing leads, and acting as the team 
IT guru when the shoe fits.

How would you describe your  

job in one word?

Smorgasbord

Why do you think you  

excel at your job? 

My biggest strength is efficiency and 
system improvement. I love to find 
better ways to accomplish tasks and 
streamline them to give my team 
time back in their days to spend on 
bigger picture issues. This ranges 
from implementing email templates 
to building out our CRM from the 
ground up. I also think having a 

positive mindset and openness to critique has been 
vital to my growth in the position in such a short time.

What is the most rewarding aspect of your job?

Buying or selling a home can be incredibly daunting, 
so when I make it easy and pain-free for our clients 
I feel like I’ve really made a difference. When 
clients trust us and know that we have their backs 
and leave no stone unturned, that relationship is the 
best part of the job. 

What is the most challenging aspect of your job?

Juggling multiple high-level transactions while 

Photo credit: 
Jennifer Bowen 

Photography

also marketing to increase our client flow 
during a volatile economic period. I want to 
ensure that every transaction stays compliant 
and on track which requires a different part of 
my brain than when I’m creating marketing and 
social media, so it’s important to take a breath 
and slow down when competing tasks clash.

What is one thing about you that others might 

find surprising or interesting? 

I just won second place in a karaoke contest on 
my honeymoon! The medal is hanging proudly 
in my cubicle.
 

When you’re not working, what do you like 

to do for fun?

I’m a professional actor and get a lot of joy 
from singing and performing; I’m looking 
forward to more theaters re-opening and 
bringing that back into my life. My hus-
band and I are also avid fantasy football 
fans and make intricate and ridiculous 
recap videos each season.

How do you feel about being nominated as 

a Behind-the-Scenes All-Star?

Overwhelmed and grateful!

Is there anything else you’d like to share 

about yourself, about your job, or about 

your relationship with the person who 

nominated you? 

In the short time that I’ve been a member 
of The Dowell Group and working with 
Danielle, I’ve felt a sense of mentorship 
and support that has given me passion 
and direction. I truly love helping people 
succeed and grow and I’ve gotten that 
back tenfold from working on this team.

Photo credit: Kayce Elizabeth Photography

“Madeline is willing to do 

whatever it takes to get the job 

done while always being so 

considerate of others’ feelings. 

- Danielle

”
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Bringing together the knowledge and expertise in the three 
roles I embrace the most, I impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com

(773) 279-9900
MoweryLaw.com

T H E R E  I S  N O  T R A N S A C T I O N  W H E R E
S P E E D  A N D  A C C E S S I B I L I T Y  M A T T E R  M O R E .

I understand,
and I deliver.
Attorney. Homeowner. Parent.
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DAVINA  
ARCENEAUX  

& KELLY  
JACKSON

DAVINA  
ARCENEAUX  

& KELLY  
JACKSON

COMMITTED TO MAKING A DIFFERENCE

partner spotlight
By Chris Menezes

Photos by Caleb Pickman

When wife and husband duo, Davina 

Arceneaux and Kelly Jackson decided 

to start Motto Mortgage Home Services, 

they planned to provide homebuyers 

with individualized, yet streamlined, 

options for lending, offering personalized 

mortgage guidance and competitive 

mortgage options from carefully chosen 

wholesale lenders. They wanted to give 

homebuyers choices, not one-size-fits-all 

kind of loans. Their goal was to not just 

put families in homes, but to build lasting 

relationships with their clients.

“We came in at the peak of the re-fi boom,” 
Davina explains. “But we decided to focus 
heavily on purchase business in addition to 
re-fi business. We knew that to build refer-
ral business, we needed a way to focus on 
our long-term growth. What separated us 
from our competition was our unique abil-
ity to connect with our clients on a deeper 
level. We wanted the process to be fun and 
stress-free. We wanted them to feel that 
they had access to us and that we were 
available for any questions and education 
needed throughout the process.”

WITH MOTTO MORTGAGE HOME SERVICES

Davina and Kelly gained a reputation for delivering 
high-level service, quick response times, and their 
ability to close in record time. Their clients became 
their biggest advocates and many of them referred 
their family members and friends. They also devel-
oped strong relationships with their REALTOR® part-
ners and focused on helping them grow their business.

“Working with our agent partners as a team to help 
buyers get to the closing table has been invaluable 
to building a strong reputation based upon trans-
parency and trust,” says Davina. “We thrive on 
honesty and integrity. As advisers to our clients, 
we want to help them build generational wealth and 
invest in their future.”

In addition to giving their all to serve their clients 
and referral partners, Davina and Kelly committed 
to giving back to the community at the same time. 
“Giving back has always been important to us,” 
Davina says. “During our early years, we both had 
an opportunity to partner with several nonprofit 
organizations that provided financial assistance, 
community service, and education to ethnic minori-
ties. Through the years, we have continued our 
pledge to offer education, support, and resources to 
end disparities within underserved communities.”
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Proud supporters of Motto Mortgage’s Mission 
Against Hunger, they have made it a point to not 
only service their existing community, but to assist 
minority buyers in underserved communities, as 
well as partner with organizations dedicated to the 
economic growth and sustainability of distressed 
neighborhoods in the Chicagoland area.

Davina and Kelly’s strong commitment to their cli-
ents, referral partners, and community has produced 
a thriving business that operates primarily on refer-
rals. Motto Mortgage Home Services has grown so 
much that they recently expanded into commercial 
lending and have plans to open a second office.

“We are committed to making every day impact-
ful by focusing on exceptional customer service, 
transparency, and serving our community,” Kelly 
says. “We both come from families that built their 
businesses upon these principles. We were taught 
the value of business ownership at a young age 
along with a balance of helping others and giving 
back to our community.”

Kelly is originally from Milwaukee, WI. With over 
thirty years’ experience as a program manager 
in the corporate world, where he oversaw over 
twenty employees, Kelly had the structural and 

organizational skills, and work ethic to hit the 
ground running. He has a knack for numbers 
and problem-solving and truly keeps his clients’ 
needs and financial goals in mind when working 
with them. He leads with patience and expertise. 
He is a believer in the law of attraction, positiv-
ity, and healthy living. He loves to run, work out, 
eat healthy, and cook. You can often find him in 
the kitchen cooking up a pot of his jambalaya 
or his famous slow-cooked short ribs, a family 
recipe passed down from his father.

Davina was born and raised in Chicago and is 
known as a passionate, relationship-driven, 
and client-focused individual. She spent over 
twenty years in luxury sales, marketing, and 
business development. Her clients value her 
fresh perspective and meticulous attention to 
detail. A positive and upbeat person, Davina 
enjoys helping people from all walks of life. 
Her hard work and dedication to excellence 
have helped her make a strong impact within 
today’s mortgage industry. Davina loves to 
bake, run, and is an avid Peloton junkie. You 
can find her curled up in her favorite paja-
mas watching Law and Order when she has a 
free moment to watch TV, or baking her most 
requested dessert: lemon pound cake.

Davina and Kelly have been married 
for over ten years and truly work as 
a team. Kelly’s entrepreneurial spirit 
coupled with Davina’s ability to build 
relationships and connect with clients 
on a personal level makes the mortgage 
process fun and seamless for their cli-
ents. As a husband-and-wife team, they 
have found success in not overlapping 
responsibilities, but instead dividing 
the tasks to each person’s strengths, 
and putting that person in charge of the 
decision-making in that area to prevent 
stepping on each other’s toes.

Success, for us, will 
always be about 
making a difference in 
other people’s lives. 
— Davina

“Success, for us, will always be about making a difference in other people’s 
lives,” Davina says. “We know that at the end of the day, if our work has 
helped someone, then we will sleep well at night and wake up excited to start 
work all over again the next day.”

“It is about being part of something bigger and bringing some value to the 
world,” Kelly adds. “Whether that is helping our clients meet their financial 
goals, helping our team members to excel in their goals, or supporting orga-
nizations and causes that are near and dear to us, we want to know that we 
have truly made a difference.”

To get Davina and Kelly on your team or to learn more about the services  

Motto Mortgage Home Services provides its clients, visit their website  

www.mottomortgagehomeservices.com or call (630) 635-0812.
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Fall is upon us, and with it, this season brings change: 
changes in leaves, changes in temps, and changes in our 
routines and activities. We’re trading our sun-soaked 
summer days for sweater weather and hot cocoa. As we 
transition to this coziest of seasons, let’s take a look at 
three fall organization tasks that will prep your home 
for the chilly days!

1. Swap Out the Closet

Time to trade those strappy sandals and tank tops for 
cozy sweaters and boots! Use this time to put your 
hands on each piece and ask yourself whether you’ve 
worn it in the last year and whether it still brings you 
pleasure. Donate items you’re finished with to your 
favorite charity or consignment shop. 

2. Organize the Garage

Start by pulling everything out into the driveway and 
cleaning the floor well. Next, get rid of anything you ha-
ven’t used in two years, that you no longer want, or that 
is broken. Then, organize what’s left by use, such as tools 
and sporting equipment, using hooks and wall shelves to 
lay everything out suitably for your family’s needs.

3. Prime the Kitchen for the Holidays 

For many of us, the kitchen is the heart of the home, and 
many of our fondest holiday memories revolve around 
time spent cooking and eating with family and friends. 
Now is a great time to organize and swap out seasonal ap-
pliances and linens and move the dishes you’ll use most, 
such as mugs and roasting pans, to convenient locations. 

While these tasks may seem overwhelming, the sooner 
you get them done, the more time there will be to sit back 
with a hot toddy and enjoy the season with those you love!

Home 
Organization 
Tasks for Fall

home matters
By Shauna Osborne

THE HOMEBUYER'S HOUR
with Charlie Bellefontaine

THE HOMEBUYER'S HOUR
with Charlie Bellefontaine

We Want
Your Story!
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Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company, Milwaukee, WI (NM) (life and disability insurance, annuities, and life insurance with 
long-term care bene�ts) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, WI, (long-term 
care insurance) a subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a subsidiary of NM, broker-dealer, registered 

investment adviser and member FINRA and SIPC. Representative of Northwestern Mutual Wealth Management Company®, Milwaukee, WI (�duciary and fee-based �nancial planning 
services), a subsidiary of NM and federal savings bank.

Financial Advisor
Jonathan G Dickinson

1475 E Wood�eld Rd #900, Schaumburg, IL. 60173

847-969-2585
www.jonathan-dickinson.com

Helping the Elite Real Estate 
professionals with their Financial 
HOMES while they help people get 

into their dream homes.

Attics • Bathrooms • Closets • Garages • Home O�ce/Den
Kitchens & Pantries • Laundry Rooms • Mudrooms • Kids Rooms

Attics • Bathrooms • Closets • Garages • Home O�ce/Den
Kitchens & Pantries • Laundry Rooms • Mudrooms • Kids Rooms

319-404-2314 | www.neatmethod.com | katie.monge@neatmethod.com319-404-2314 | www.neatmethod.com | katie.monge@neatmethod.com

Home Organizing | Moves & Relocations |Home Organizing | Moves & Relocations |

We’ll Help You Stay Organized

Katie Monge, 
Owner/Professional 

Organizer

Changing Out Closets For Colder Weather
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United Home Loans is an Illinois Residential Mortgage Licensee | NMLS #207546

1000 N Milwaukee Ave
Chicago, IL 60642

312-520-0069

uhloans.com

Flexible solutions
to give your clients the

confidence to close
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Kevin Camden
(630) 789-5896
kevin@camdenlawoffice.com
www.camdenlawoffice.com

You Can't Scare Me,
I'm a Lawyer
You Can't Scare Me,
I'm a Lawyer
Give us a call today to 
help close the deal!

Teams and individuals from January 1, 2022 to August 31st, 2022.

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Jeffrey Lowe 98 $152,837,201 54 $72,270,138 152 $225,107,339

2 Matt Laricy 198 $113,857,245 195.5 $95,273,144 393.5 $209,130,389

3 Leila Zammatta 35 $120,462,742 7 $34,851,382 42 $155,314,124

4 Emily Sachs Wong 57 $90,478,000 29 $49,328,000 86 $139,806,000

5 Leigh Marcus 133 $94,620,571 58 $44,592,900 191 $139,213,471

6 Chezi Rafaeli 29 $55,906,500 26 $55,760,389 55 $111,666,889

7 Carrie McCormick 59.5 $62,037,888 27 $36,014,900 86.5 $98,052,788

8 Benyamin Lalez 28 $14,957,625 134.5 $67,599,288 162.5 $82,556,914

9 Nancy Tassone 23 $68,604,716 2 $5,367,500 25 $73,972,216

10 Grigory Pekarsky 23.5 $12,117,911 141.5 $61,140,300 165 $73,258,211

11 Alexandre Stoykov 22 $16,053,750 103 $51,484,250 125 $67,538,000

12 Brad Lippitz 33.5 $33,736,125 35.5 $31,127,900 69 $64,864,025

13 Mario Greco 67 $43,930,116 33.5 $20,724,375 100.5 $64,654,491

14 Melanie Giglio 36.5 $28,219,350 46 $29,815,700 82.5 $58,035,050

15 Timothy Salm 15 $38,717,250 5 $13,620,000 20 $52,337,250

16 Julie Busby 28.5 $19,638,558 42.5 $32,229,310 71 $51,867,868

17 Melissa Siegal 48.5 $29,918,000 42 $21,772,381 90.5 $51,690,381

18 Katharine Waddell 41.5 $25,312,500 33.5 $22,097,350 75 $47,409,850

19 Tommy Choi 26.5 $16,406,925 46 $29,799,250 72.5 $46,206,175

20 Rafay Qamar 32 $12,433,775 70.5 $30,629,594 102.5 $43,063,369

21 Karen Biazar 46 $27,099,228 30 $14,903,100 76 $42,002,328

22 Sophia Klopas 22.5 $13,608,500 37 $24,920,886 59.5 $38,529,386

23 Philip Skowron 13 $17,178,500 10 $19,896,500 23 $37,075,000

24 Kathleen Malone 21 $21,576,950 17.5 $15,045,000 38.5 $36,621,950

25 Jill Silverstein 18.5 $14,504,688 21.5 $22,058,750 40 $36,563,438

26 Timothy Sheahan 29.5 $19,292,942 23 $16,821,400 52.5 $36,114,342

27 Jason O'Beirne 36 $32,374,500 9 $2,951,000 45 $35,325,500

28 Joanne Nemerovski 17 $17,894,000 14 $17,219,000 31 $35,113,000

29 Colin Hebson 19.5 $18,457,622 26 $16,597,020 45.5 $35,054,642

30 Lance Kirshner 28 $13,311,981 34 $21,512,300 62 $34,824,281

31 Amanda McMillan 33 $17,233,250 23 $17,542,000 56 $34,775,250

32 Melanie Everett 14.5 $6,567,000 52.5 $28,108,850 67 $34,675,850

33 Lauren Mitrick Wood 18 $13,113,170 37 $21,390,750 55 $34,503,920

34 William Goldberg 19 $16,759,650 26.5 $17,206,414 45.5 $33,966,064

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Daniel Glick 20 $18,280,400 25.5 $15,260,300 45.5 $33,540,700

36 Darrell Scott 13.5 $8,926,650 42 $24,396,700 55.5 $33,323,350

37 Keith Brand 27 $12,032,600 31 $20,839,500 58 $32,872,100

38 Suzanne Gignilliat 11.5 $15,540,500 5.5 $17,087,500 17 $32,628,000

39 Jennifer Ames 19 $20,761,250 9 $11,507,900 28 $32,269,150

40 Jeanne Martini 15 $32,243,800 0 $0 15 $32,243,800

41 Layching Quek 12 $6,564,500 31 $25,672,650 43 $32,237,150

42 Hayley Westhoff 16 $9,597,066 27.5 $22,243,700 43.5 $31,840,766

43 Millie Rosenbloom 18 $12,884,500 23 $18,314,450 41 $31,198,950

44 Daniel Close 25 $12,759,000 27 $17,807,900 52 $30,566,900

45 James D'Astice 16 $7,829,751 42 $22,514,183 58 $30,343,934

46 Rachel Krueger 8 $14,667,750 10 $15,560,500 18 $30,228,250

47 Margaret Baczkowski 16.5 $17,034,750 11.5 $13,049,500 28 $30,084,250

48 Edward Jelinek 31.5 $17,563,539 20 $11,727,125 51.5 $29,290,664

49 Sam Shaffer 13.5 $7,678,450 37.5 $21,255,500 51 $28,933,950

50 Nick Nastos 14 $6,027,850 44 $22,585,950 58 $28,613,800

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not 
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the 
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based 
on Chicago proper only and may not match the agent’s exact year-to-date volume.
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8945 W. 151st St., Orland Park, IL 60462 | NMLS# 32416
ANGIE WOZNIAK
Personal Mortgage Advisor

O: (773) 359-1516
C: (630) 414-5426

angie.wozniak@nationslending.com
www.angiewozniak.com
NMLS ID: 1378090

Corp nmls# 32416 | Verify a mortgage company or individual license on the Nationwide Mortgage Licensing Consumer Access Site: www.nmlsconsumeraccess.org

Teams and individuals from January 1, 2022 to August 31st, 2022.

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Vincent Anzalone 14.5 $18,063,622 14 $10,398,500 28.5 $28,462,122

52 Ivona Kutermankiewicz 23.5 $21,168,100 10.5 $6,766,800 34 $27,934,900

53 Ryan Preuett 8 $9,835,000 12 $17,689,999 20 $27,524,999

54 Michael Rosenblum 19 $18,405,494 7 $8,461,700 26 $26,867,194

55 Mark Zipperer 37.5 $14,843,500 25 $11,995,510 62.5 $26,839,010

56 Nadine Ferrata 25.5 $20,107,778 10.5 $6,671,778 36 $26,779,556

57 Alishja Ballard 16.5 $9,694,000 23 $16,939,900 39.5 $26,633,900

58 Shay Hata 17 $9,383,582 24 $16,876,300 41 $26,259,882

59 Jennifer Mills 20 $18,391,285 10 $7,170,850 30 $25,562,135

60 Nicholas Colagiovanni 18.5 $13,937,500 11 $11,101,000 29.5 $25,038,500

61 Scott Curcio 35 $15,851,100 26 $9,179,400 61 $25,030,500

62 Joel Holland 20 $8,769,300 22 $15,944,950 42 $24,714,250

63 Elias Masud 11 $5,914,500 35.5 $18,749,700 46.5 $24,664,200

64 Eugene Fu 5.5 $3,319,325 37.5 $21,335,295 43 $24,654,620

65 Paul Mancini 26 $15,541,000 12 $9,062,500 38 $24,603,500

66 Steve Genyk 19 $17,125,000 6 $7,450,000 25 $24,575,000

67 Sara McCarthy 16.5 $7,216,900 26 $17,148,800 42.5 $24,365,700

68 Leslie Glazier 16 $13,298,250 16 $11,019,950 32 $24,318,200

69 Santiago Valdez 19.5 $7,671,375 38 $16,284,500 57.5 $23,955,875

70 Nicholaos Voutsinas 16 $8,250,700 30 $15,672,600 46 $23,923,300

71 Staci Slattery 39 $23,852,078 0 $0 39 $23,852,078

72 Debra Dobbs 22.5 $15,253,000 21 $8,533,400 43.5 $23,786,400

73 Dawn McKenna 15.5 $20,078,000 6.5 $3,648,500 22 $23,726,500

74 Natasha Motev 10.5 $23,726,000 0 $0 10.5 $23,726,000

75 Bari Levine 21 $13,097,950 11.5 $10,514,000 32.5 $23,611,950

76 Patrick Shino 6 $1,820,727 44 $21,303,655 50 $23,124,382

77 Susan O'Connor 8 $7,990,500 9 $14,986,080 17 $22,976,580

78 Michael Hall 26.5 $19,775,000 4 $3,113,900 30.5 $22,888,900

79 Christine Lutz 23 $22,161,292 0.5 $700,000 23.5 $22,861,292

80 Danielle Dowell 23 $13,935,950 18 $8,807,750 41 $22,743,700

81 Cynthia Sodolski 18.5 $13,606,500 15.5 $8,760,000 34 $22,366,500

82 Gail Spreen 41 $17,863,800 7 $4,492,000 48 $22,355,800

83 Juliana Yeager 11.5 $6,572,450 18 $15,639,500 29.5 $22,211,950

84 Robert Sullivan 13 $14,797,580 9 $7,249,500 22 $22,047,080

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not 
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the 
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based 
on Chicago proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Elizabeth Ballis 11.5 $7,420,188 13.5 $14,347,188 25 $21,767,375

86 Megan Tirpak 14 $11,360,500 5 $10,268,000 19 $21,628,500

87 Molly Sundby 20 $21,607,166 0 $0 20 $21,607,166

88 Cory Tanzer 33.5 $12,879,499 23.5 $8,640,500 57 $21,519,999

89 Ryan McKane 49 $20,653,450 1 $495,000 50 $21,148,450

90 R. Matt Leutheuser 7.5 $15,533,500 5 $5,372,500 12.5 $20,906,000

91 Kelly Parker 8.5 $4,236,375 26 $16,560,150 34.5 $20,796,525

92 Stephanie LoVerde 18.5 $9,678,700 19 $11,065,000 37.5 $20,743,700

93 Kimber Galvin 5 $3,523,250 24.5 $17,020,362 29.5 $20,543,612

94 Brian Moon 9.5 $6,250,450 21.5 $14,234,750 31 $20,485,200

95 Steven Powers 16 $17,142,500 5 $3,250,000 21 $20,392,500

96 Barbara O'Connor 19 $11,646,112 20 $8,593,300 39 $20,239,412

97 Lisa Blume 13 $7,171,300 29.5 $13,061,000 42.5 $20,232,300

98 Connie Engel 22.5 $13,808,350 7 $6,417,750 29.5 $20,226,100

99 Eudice Fogel 8 $5,838,000 11 $13,777,500 19 $19,615,500

100 Meg Daday 13 $8,318,000 16 $11,246,900 29 $19,564,900
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Service is the Key to my success!

Experienced Real Estate Attorneys
you and your clients can trust when it 's t ime to

buy or sell your home!
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JASON CHMIELEWSKI
Managing Attorney

 

 

Stand Out. Stay Top of Mind. Sell More.
InfoCard Marketing is a 'set 
and forget' monthly direct 
mail marketing program 
that features your headshot, 
contact info, and branding.

630.548.2650
hello@infocardmarketing.com
www.infocardmarketing.com 
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DYNIA LAW

R E A L  E S TAT E

B U S I N E S S  S E RV I C E S

E S TAT E  P L A N N I N G

E L D E R  L AW

I N C O M E  TA X
P R E PA R AT I O N  

dynialaw.com  •  773-427-1900
al@dynialaw.com

710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068

W H E R E  YO U ' L L  F E E L
T H E  D I F F E R E N C E

We'll help you close the deal while keeping your business on 
track with our tax and consulting services.

Teams and individuals from January 1, 2022 to August 31st, 2022.

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Kevin Hinton 17 $7,827,600 32 $11,706,300 49 $19,533,900

102 Karen Schwartz 15.5 $7,548,350 19 $11,926,142 34.5 $19,474,492

103 Stacey Dombar 34.5 $16,004,387 5 $3,129,650 39.5 $19,134,037

104 Cadey O'Leary 9.5 $17,347,500 1 $1,716,492 10.5 $19,063,992

105 Robert Picciariello 52 $19,005,150 0 $0 52 $19,005,150

106 Michael Saladino 27 $11,552,500 19 $7,404,200 46 $18,956,700

107 Ryan Huyler 12.5 $9,049,900 9 $9,879,500 21.5 $18,929,400

108 Stephanie Cutter 20.5 $10,737,200 12 $8,178,000 32.5 $18,915,200

109 Michael Shenfeld 17.5 $8,698,200 14.5 $10,077,400 32 $18,775,600

110 Joseph Kotoch 7 $5,343,500 17.5 $13,371,500 24.5 $18,715,000

111 Alex Wolking 22 $8,873,200 16 $9,797,402 38 $18,670,602

112 Lisa Sanders 34 $15,031,250 6.5 $3,535,000 40.5 $18,566,250

113 Brian Loomis 8 $9,708,000 5 $8,815,000 13 $18,523,000

114 Janelle Dennis 19 $9,471,800 12 $8,792,150 31 $18,263,950

115 Sarah Ziehr 30 $15,749,000 4 $2,391,500 34 $18,140,500

116 Matthew Liss 13 $5,797,000 15 $12,160,500 28 $17,957,500

117 Emily Smart Lemire 7 $4,620,700 9 $13,310,296 16 $17,930,996

118 Steven Kehoe 13 $9,444,276 13 $8,377,850 26 $17,822,126

119 Dennis Huyck 22 $13,724,500 5 $4,043,000 27 $17,767,500

120 Joelle Cachey Hayes 9 $8,323,500 4.5 $9,322,500 13.5 $17,646,000

121 Erin Mandel 11.5 $7,756,886 9 $9,854,711 20.5 $17,611,596

122 Natalie Renna 13 $5,887,399 23 $11,719,900 36 $17,607,299

123 Naja Morris 22 $9,871,350 16 $7,691,600 38 $17,562,950

124 Christopher Engelmann 13 $5,267,000 27 $12,261,300 40 $17,528,300

125 Brad Zibung 18.5 $9,312,900 14 $8,161,500 32.5 $17,474,400

126 Laura England 10.5 $5,761,000 5 $11,592,058 15.5 $17,353,058

127 Brady Miller 23 $6,455,200 26 $10,813,500 49 $17,268,700

128 Zachary Redden 7 $5,010,000 24.5 $12,209,050 31.5 $17,219,050

129 Sari Levy 7 $4,364,000 12 $12,757,300 19 $17,121,300

130 Carol Collins 8.5 $5,701,500 10 $11,214,800 18.5 $16,916,300

131 Scott Berg 36 $15,176,800 4 $1,700,500 40 $16,877,300

132 Joy Larkin 8 $13,043,900 2.5 $3,809,000 10.5 $16,852,900

133 D Waveland Kendt 16.5 $9,981,400 8 $6,852,500 24.5 $16,833,900

134 Katherine Malkin 7 $13,377,501 3 $3,350,000 10 $16,727,501

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not 
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the 
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based 
on Chicago proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Jingen Xu 5 $2,190,500 15 $14,451,263 20 $16,641,763

136 Michael Scanlon 5.5 $1,916,700 24.5 $14,569,850 30 $16,486,550

137 Amie Klujian 18.5 $7,482,800 24.5 $8,897,850 43 $16,380,650

138 Stefanie Lavelle 18.5 $10,567,100 8 $5,604,000 26.5 $16,171,100

139 Melissa Govedarica 7.5 $9,108,300 2 $7,055,000 9.5 $16,163,300

140 Michael Maier 28 $14,762,965 4 $1,248,500 32 $16,011,465

141 Sam Jenkins 7.5 $6,201,170 9 $9,764,000 16.5 $15,965,170

142 Nicholas Apostal 19.5 $9,977,248 8.5 $5,864,950 28 $15,842,198

143 Benjamin Lissner 4.5 $1,841,750 33 $13,974,150 37.5 $15,815,900

144 Helaine Cohen 2.5 $2,944,950 17.5 $12,868,500 20 $15,813,450

145 Lawrence Dunning 12 $7,907,500 12 $7,877,000 24 $15,784,500

146 Prashanth Mahakali 11 $11,671,500 8 $4,005,000 19 $15,676,500

147 Thomas Campone 24 $10,006,500 13 $5,657,000 37 $15,663,500

148 Lucas Blahnik 6.5 $5,008,500 15.5 $10,642,055 22 $15,650,555

149 Danny Lewis 10 $4,900,500 15 $10,667,000 25 $15,567,500

150 Steve Dombar 3.5 $1,667,950 27.5 $13,896,350 31 $15,564,300
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Teams and individuals from January 1, 2022 to August 31st, 2022.

TOP 250 STANDINGS

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

151 James Buczynski 14 $8,627,500 12 $6,907,400 26 $15,534,900

152 Melanie Carlson 8 $5,158,000 20 $10,330,500 28 $15,488,500

153 Qiankun Chen 20 $8,187,888 18 $7,222,900 38 $15,410,788

154 Laura Meier 7.5 $3,466,000 17 $11,941,421 24.5 $15,407,421

155 Susan Morrow 8 $4,625,000 7 $10,747,000 15 $15,372,000

156 Hadley Rue 17 $9,798,450 10 $5,552,500 27 $15,350,950

157 Ryan Gossett 11 $6,532,500 13 $8,806,925 24 $15,339,425

158 Camille Canales 10.5 $5,535,000 26.5 $9,804,075 37 $15,339,075

159 Owen Duffy 20.5 $10,699,750 11.5 $4,531,500 32 $15,231,250

160 Mariah Dell 15.5 $8,351,500 8 $6,873,500 23.5 $15,225,000

161 Patrick Teets 14.5 $10,176,750 6 $5,012,000 20.5 $15,188,750

162 Brant Booker 11 $7,011,105 5 $8,170,000 16 $15,181,105

163 Samuel Kahn 8 $6,690,500 10 $8,480,000 18 $15,170,500

164 Dominic Irpino 22 $8,751,300 12 $6,337,000 34 $15,088,300

165 Barbara Proctor 9.5 $13,569,000 2 $1,505,000 11.5 $15,074,000

166 Anne Rossley 8 $4,840,145 13 $10,212,500 21 $15,052,645

167 Bruce Glazer 11.5 $5,475,000 15 $9,563,400 26.5 $15,038,400

168 Elizabeth Lothamer 12.5 $6,907,406 15 $8,091,817 27.5 $14,999,222

169 Melissa Vasic 9.5 $6,160,500 15 $8,740,400 24.5 $14,900,900

170 Amy Duong 8.5 $5,895,750 15.5 $8,865,500 24 $14,761,250

171 Ken Jungwirth 15.5 $9,168,000 12 $5,495,000 27.5 $14,663,000

172 Jeffrey Herbert 9 $4,164,000 15 $10,484,733 24 $14,648,733

173 Sherri Hoke 8 $10,844,000 5 $3,684,000 13 $14,528,000

174 Christopher Pertile 13 $11,449,150 4 $3,066,000 17 $14,515,150

175 Niles Patel 7 $11,987,500 1 $2,520,000 8 $14,507,500

176 Marzena Frausto 2 $865,000 31 $13,642,299 33 $14,507,299

177 John O'Neill 6 $6,250,000 2 $8,249,000 8 $14,499,000

178 Stephen Hnatow 9.5 $6,102,500 12 $8,372,500 21.5 $14,475,000

179 Armando Chacon 18.5 $11,960,299 4 $2,469,000 22.5 $14,429,299

180 Frank Montro 47 $10,290,976 19 $4,133,990 66 $14,424,966

181 Patricia Young 10.5 $7,566,250 7.5 $6,792,000 18 $14,358,250

182 Nicole Hajdu 13 $4,976,400 22 $9,340,900 35 $14,317,300

183 Mary Mac Diarmid 6 $5,645,000 12 $8,654,161 18 $14,299,161

184 Richard Kasper 15.5 $9,720,825 12 $4,569,900 27.5 $14,290,725

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not 
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the 
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based 
on Chicago proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

185 Susan Kanter 12 $7,589,000 12 $6,588,200 24 $14,177,200

186 Kaylin Goldstein 9.5 $5,179,800 13 $8,881,900 22.5 $14,061,700

187 Robin Phelps 11.5 $5,823,180 11 $8,149,800 22.5 $13,972,980

188 Nick Libert 9 $6,480,350 12 $7,453,000 21 $13,933,350

189 Stephanie Maloney 9 $7,659,000 6 $6,250,000 15 $13,909,000

190 Greg Nagel 10.5 $7,633,000 9 $6,254,500 19.5 $13,887,500

191 Nicole Flores 17 $10,053,300 6.5 $3,807,000 23.5 $13,860,300

192 Elena Theodoros 12.5 $7,195,000 9.5 $6,615,250 22 $13,810,250

193 Kate Gaffey 3 $848,000 28 $12,806,400 31 $13,654,400

194 Mark Icuss 7 $4,501,500 12 $9,122,500 19 $13,624,000

195 Nathan Binkley 9 $5,690,000 7 $7,871,400 16 $13,561,400

196 Jennifer Romolo 4 $1,778,750 25 $11,754,899 29 $13,533,649

197 Deborah Hess 7.5 $5,140,350 19 $8,386,500 26.5 $13,526,850

198 Scott Newman 15.5 $6,167,750 14 $7,346,900 29.5 $13,514,650

199 Heather Hillebrand 5.5 $2,914,500 8 $10,577,500 13.5 $13,492,000

200 Kim Kerbis 11 $6,374,500 6 $7,019,000 17 $13,393,500
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HOSTED BY ACEBOUNCEHOSTED BY ACEBOUNCE

Private Event for Chicago Real Producers 
and Preferred Partners Only

TUESDAY, OCTOBER 18TH FROM 1:00 PM TO 4:00 PM 230 N CLARK ST. CHICAGO, IL 60601

The greatest moments 

happen around a table! That is 

the motto at Chicago’s trendiest ping-pong 

spot, AceBounce. This fall, join the Chicago Real Producers 

community as we celebrate our five-year anniversary with tasty 

specialty drinks, great food, and quality entertainment! 

Contact  
Chicagoland@realproducersmag.com 

for event details

FALL
EVENT
FALL
EVENT

Food and Drinks Provided 

Must RSVP

Limited Capacity 
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Michael H. Wasserman, P.C.
Real Estate Law Firm

John Aylesworth
Lead Attorney 

john@mhwasserman.com

“Excellent customer service and great communication.

Highly recommend to others!”
~ Kumar, homebuyer

Michael Wasserman
Managing Attorney 

michael@mhwasserman.com

Teams and individuals from January 1, 2022 to August 31st, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

201 Matthew Engle 11.5 $4,377,800 18 $8,992,200 29.5 $13,370,000

202 Tiffeny Meyers 5 $2,407,500 24 $10,933,550 29 $13,341,050

203 Sarah Maxwell 7 $4,982,000 9 $8,279,100 16 $13,261,100

204 John Lyons 13.5 $4,816,500 18.5 $8,436,500 32 $13,253,000

205 Joshua Weinberg 17.5 $13,159,450 0 $0 17.5 $13,159,450

206 Steve Otwell 25 $8,918,500 6 $4,222,900 31 $13,141,400

207 Kathryn Schrage 27 $12,010,600 1 $1,115,000 28 $13,125,600

208 Jodi Slutzky 15 $5,572,700 13 $7,504,000 28 $13,076,700

209 Cindy Weinreb 7 $2,614,900 20 $10,422,900 27 $13,037,800

210 Pasquale Recchia 13 $5,441,500 12 $7,496,000 25 $12,937,500

211 Cara Buffa 13 $8,717,000 6 $4,112,500 19 $12,829,500

212 Greg Whelan 4 $2,060,000 19 $10,757,250 23 $12,817,250

213 Julie Chesne 15.5 $5,950,000 16 $6,862,900 31.5 $12,812,900

214 Gabrielle Cavalier 4.5 $12,812,500 0 $0 4.5 $12,812,500

215 Ted Kuhlmann 20 $8,929,800 8 $3,869,000 28 $12,798,800

216 Kevin Wood 2 $5,937,417 2 $6,850,000 4 $12,787,417

217 Charles Gullett 14.5 $5,819,250 13.5 $6,916,500 28 $12,735,750

218 Giovanni Leopaldi 6 $4,622,400 15.5 $8,107,300 21.5 $12,729,700

219 Beata Gaska 9.5 $6,950,300 9 $5,720,000 18.5 $12,670,300

220 Susan Nice 13 $8,706,900 3 $3,960,000 16 $12,666,900

221 Luminita Ispas 8 $3,508,400 19 $9,105,800 27 $12,614,200

222 Brian Pistorius 9.5 $7,079,150 7 $5,520,965 16.5 $12,600,115

223 Nancy Hotchkiss 12.5 $7,370,500 6 $5,223,000 18.5 $12,593,500

224 Tyler Stallings 10 $4,778,500 11 $7,717,900 21 $12,496,400

225 Jacob Reiner 0 $0 20 $12,427,937 20 $12,427,937

226 Julie Harron 5.5 $7,107,500 5 $5,305,500 10.5 $12,413,000

227 Elizabeth August 9 $4,936,500 5 $7,471,500 14 $12,408,000

228 Radim Mandel 15.5 $8,313,150 8.5 $4,066,125 24 $12,379,275

229 Ian Schwartz 16.5 $9,946,850 4 $2,417,000 20.5 $12,363,850

230 Janice Smith 2 $6,485,000 2 $5,875,000 4 $12,360,000

231 Diana Bzdyk 13 $6,347,708 6 $5,972,000 19 $12,319,708

232 Robert Yoshimura 10 $5,138,000 15 $7,160,000 25 $12,298,000

233 Caroline Druker 4.5 $2,998,250 7.5 $9,250,167 12 $12,248,417

234 Ronda Fish 7 $5,874,850 7 $6,365,500 14 $12,240,350

TOP 250 STANDINGS

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not 
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the 
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based 
on Chicago proper only and may not match the agent’s exact year-to-date volume.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

235 Jennifer Furlong Perrin 8.5 $3,696,100 10 $8,532,686 18.5 $12,228,786

236 Daniel Csuk 15.5 $6,100,999 10 $6,117,000 25.5 $12,217,999

237 Jennifer Rivera 24 $10,311,400 4 $1,897,500 28 $12,208,900

238 Jennifer Laskov 6 $3,938,750 8 $8,242,450 14 $12,181,200

239 Chris Gomes 4.5 $3,120,500 12 $9,024,138 16.5 $12,144,638

240 Steven Jurgens 5 $5,181,000 4 $6,953,722 9 $12,134,722

241 Morgan Sage 9 $3,824,250 15 $8,246,375 24 $12,070,625

242 Mark Kowalik 10 $4,448,400 10 $7,609,500 20 $12,057,900

243 Elizabeth Lassner 9.5 $4,995,000 10 $7,060,000 19.5 $12,055,000

244 Jennifer Gordon 9 $7,710,011 5 $4,218,000 14 $11,928,011

245 Laura Topp 8 $4,807,144 8.5 $7,117,000 16.5 $11,924,144

246 Mia Wilkinson 7 $4,020,000 2 $7,887,000 9 $11,907,000

247 Juana Honeycutt 6 $3,550,750 10.5 $8,347,700 16.5 $11,898,450

248 Lyn Harvie 10 $3,856,000 12 $8,020,400 22 $11,876,400

249 Joseph Chiappetta 12 $6,698,100 10 $5,158,000 22 $11,856,100

250 Matt Mercer 5 $1,710,000 11 $10,133,000 16 $11,843,000
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#CRE INVESTING FOR THE DIGITAL WORLD
A marketplace for property owners and investors

www.abctokens.com




