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save the date

FOR ALL WICHITA 
REALTORS® & 

AGENTS

Featuring Keynote Speaker 
and Hostage Negotiator, 
Dan Oblinger

The Navy SEAL was a hit a few months ago, so if you missed that 
happy hour, be sure to save the date for this one! You do NOT 
want to miss this treat.

We are honored and privileged to have another special  
guest speaker!

By night, Dan Oblinger is a police hostage negotiation 
commander. By day, Dan is a private consulting negotiator 
serving executives and companies all over the U.S. and speaking 
to audiences around the globe regarding negotiations and 
emotional communication. 

He is the author of three books: Life or Death Listening, The 28 
Laws of Listening, and Negotiation Mythbusters. 

Dan is a native Kansan and a 20-year veteran of law enforcement. 
He and his wife Myle are real estate investors here in Wichita 
and are the parents of six adopted kiddos!

N o v .  1 7 ,  5 - 7 : 3 0  p . m . 
A d v a n c e d  L e a r n i n g  L i b r a r y

7 1 1  W  2 n d  S t .

H a p p y  H o u r

Dan is a graduate of Wichita State 
University and the FBI’s gradu-
ate-level hostage negotiation certifi-
cation course in Quantico, VA.

Dan’s mission as a consultant is to 
create cultures where everyone can 
craft strong agreements with every-
one while strengthening our most 
precious human relationships.

A very special thank you to preferred 

partner JR Mortgage Group for 

graciously making this one-of-a-kind 

presentation possible!
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Over 100 5-Star Google Reviews
316-440-6111
9435 E Central Ave, Wichita KS 67206  |  ictinsurance.com

    

H O M E  V A L U E S  H A V E

ROCKETED
We Can Find 

Your Clients Out of 
This World Rates

Samantha Lucciarini 
Owner/Publisher 

316-258-4855

Tara Terhune  
Content Coordinator

Andrea Hoffman  
Ad Strategist

Jennifer Ruggles 
Photographer

M E E T  T H E  W I C H I TA  R E A L  P R O D U C E R S  T E A M

Allie Henwood
Stylist

Dave Danielson 
Writer

Kelly Remacle 
Photographer
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Scan to Easily 
Set Up Your 

Client's Inspection

Josh Counce, Owner 
316-250-5221

JOSH@BLINSPECTIONS.COM
BLINSPECTIONS.COM
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The 
N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please 
email us at samantha.lucciarini@realproducersmag.com.
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A & L
Roofing, LLC

YOUR "ONE-STOP SHOP" 
FOR ALL REPAIR REQUESTS
316-721-5799

A+ Rated Member of the BBB since 1997

AL-CAN
METAL BUILDINGS

STEEL BUILDING SERVICES FOR 
YOUR EVERY STORAGE NEED
316-260-5727

Serving Wichita, El Dorado, and Wellington, KS 

CONCRETE  •  DRIVEWAY  •  SIDEWALKS  •  HVAC  •  ELECTRICIANS    •  SEWER LINE CHECKS
HORSE ARENAS  •  PLUMBING  •  AIRPLANE HANGARS  •  SIDINGWINDOWS  •  GUTTERING

CARPORTS  •  PATIO COVERS  •  AWNINGS  •  STEEL BUILDINGS  •  GFCI'S

HEY REALTORS!
HAND OVER YOUR COMPLETED INSPECTION SHEET 

AND WE'LL TAKE IT FROM THERE

LET'S CONNECT TODAY TO GET YOUR 
CLIENT'S TO THE CLOSING TABLE

ART LOHRENGEL, OWNER
CALL OR TEXT  |  AVAILABLE 24/7 

ART LOHRENGEL, OWNER
CALL OR TEXT  |  AVAILABLE 24/7 
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Office: 316-773-9500

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ARCHITECT/BUILDER

Craig Sharp Homes

(316) 775-2129

craigsharphomes.com

BANKING - MORTGAGE

Fidelity Bank

fidelitybank.com

BANKS

Credit Union of America

(316) 265-3272

CUofAmerica.com

BLINDS: SALES/REPAIRS/

CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694

radicalbubbles.com

BUILDER/DEVELOPER

Perfection Builders

(316) 729-1900

perfectionbuilders.com

Schellenberg Development

schellenberg 

development.com

CEILING REMOVAL/REPAIR

Texturite

(316) 393-0836

texturite.com

CLEANING & RESTORATION

Good To Be Clean

(316) 320-6767

goodtobeclean.com

CLEANING SERVICES

Green Clean ICT

(316) 727-6582

greencleanict.com

CLEANING/MAKE READY

First Impressions 

Environmental

Kelly Dixon

(316) 522-8795

firstimpressionsenv.com

First Impressions  

SMART Clean

(316) 522-8795

www.fismartclean.com/

CLOSING GIFTS

Cutco Closing Gifts

Blaine Rodman

(316) 293-8701

sharpbrandingtools.com

CONSTRUCTION / 

MORTGAGE LOANS

Andover State Bank

(316) 219-1611

goasb.com

CREDIT REPAIR/ 

CONSULTING

Credit Score Advocates

(316) 444-5333

creditscoreadvocates.com

DECKS/GENERAL 

CONTRACTOR

Deck Doctor of Kansas

Adrian Hunt

(316) 992-7511

DIRTWORK

C3 Skidsteer Services LLC

(316) 295-6626

www.facebook.com/

C3SkidsteerServicesLLC

FENCING

TM Fencing

Tane Murphy

(316) 218-3450

FINANCIAL PLANNING

Edward Jones

Jeff Christensen

(316) 990-1968

jeff.christensen@

edwardjones.com

FLOORING

Designer’s Home Gallery

Ben Henwood

(316) 440-8888

nouglyfloors.com

Jabara’s Carpet Outlet

Jason Jabara

(316) 267-2512

jabaras.com

FOUNDATION REPAIR & 

WATER PROOFING

IWP Foundation Repair

(316) 308-8507

kansasfoundationrepair.com

GARAGE DOOR SERVICE & 

INSTALLATION

Roberts Overdoors

(316) 788-1752

robertsoverdoors.com

HEALTH/HOME/AUTO 

INSURANCE

ICT Insurance Group

(316) 440-6111

ictinsurance.com

HOME & PROPERTY 

INSPECTIONS

Bright Light Inspections

Josh Counce

(316) 250-5221

blinspections.com

Goodfellas Property 

Inspection

(316) 655-0280

goodgellasproperty 

inspection.com

HOME INSPECTION

Pillar To Post

Jason Hancock

(316) 570-1444

jasonhancock. 

pillartopost.com

HOME LOANS

Grace Peterson Home Loans

Grace Peterson

(316) 992-7003

gracehomeloan.com

Heartland Credit Union

Michael Lorimor

(800) 428-8472

HOME WARRANTY

Achosa Home Warranty

George Brockman

(417) 983-3204

achosahw.com

Old Republic  

Home Protection

Janell Enderson

(800) 282-7131 x1291

myorhp.com/JanellEnderson

INSURANCE

Wheat State  

Insurance Group

(316) 776-0777

wheatstateinsurance.com/

INSURANCE AGENCY

American Family Insurance

Dylan Hartnett

(316) 775-5522

agent.amfam.com/

dylan-hartnett/ks/augusta

INSURANCE BROKER

Zachary Insurance

(316) 773-1330

zacharyins.com

INSURANCE/FINANCIAL 

SERVICES

State Farm Insurance

Crystal McEachern

(316) 425-0925

callcrystalnow.com

LANDSCAPE DESIGN  

& SERVICE

Total Landscape Solutions

Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank

(316) 247-7704

rcbbank.com

US Mortgage Company

Will King

(316) 312-2936

kansasloanman.com

MORTGAGE

Benchmark

Bret Frerichs

(316) 990-9990

ksvahomeloans.com

Gateway Mortgage Group

gatewayloan.com/kandi-jones

Kanza Bank

(316) 636-5821

kanzabank.com

Meritrust Credit Union

meritrusthomeloans.com

Sierra Pacific Mortgage

sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006

bncnationalbank.com/wichita

MORTGAGE BROKER

Motto Mortgage

(316) 680-1554

www.mottomortgage.com/

offices/charged-wichita/

Phoenix Mortgage Group

(316) 942-8228

phoenixmortgagegroup.com

MORTGAGE BROKER: 

RESIDENTIAL /COMMERCIAL

JR Mortgage Group

(316) 409-5569

MORTGAGE LENDER

Flatbranch

Aaron Clark

(316) 573-3996

fbhl.com

Planet Home Lending

Michelle Crubaugh

(316) 304-3910

planethomelending.com

MORTGAGE LENDING

US Bank

Allie Gomez

(316) 239-4606

mortgage.usbank.com/

steve-farmer-wichita-ks

MOVERS / PACKING SERVICES

Two Men And A Truck

Garret Petetman

(316) 558-5588

twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles Photography

(615) 415-3029

jenniferrugglesphotography.com

Kelly Remacle Photography

(816) 803-5061

PLUMBING/HVAC

Frederick Plumbing Heating & 

Air Conditioning

(316) 262-3713

icalledfred.com

POOL & SPA - DESIGN/BUILD

Shocker Pools

Doug Baker

(316) 260-4717

shockerpools.com

REAL ESTATE PHOTOGRAPHY / 

VIDEOGRAPHY

Signature Real Estate Media

(316) 670-0658

signaturerealestatemedia.com

ROOFING

Mighty Dog Roofing-Wichita

(316) 320-3686

mightydogroofing.com/wichita-ks

ROOFING & CONSTRUCTION

A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing and Construction

(316) 302-4100

guardianroofingks.com

TAX SPECIALIST

Phelps Tax

Ryan Phelps

(316) 262-1900

phelpstax.com

TITLE COMPANY

Kansas Secured Title

(316) 262-8261

kstitle.com

Security 1st Title

(316) 267-8371

security1st.com

VIDEO PRODUCTION

Trussell Media

(316) 755-6052

trussellmedia.com

WELL/LAGOON/SEPTIC 

INSPECTIONS

First Impressions 

Environmental

Kelly Dixon

(316) 522-8795

firstimpressionsenv.com
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When It Comes to 

Finding the Right 

Mortgage Partner...

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, 
fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old Country Road, 

Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176

Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com  |  kansasloanman.com

Let's Talk TurkeyLet's Talk Turkey

#CRAFT

ANDCREDITBREWS

CreditScoreAdvocates.com • 316-444-5333

Scan to Reserve Your Seat Today!
S PA C E  I S  L I M I T E D

CALLING REALTORS, MORTGAGE LENDERS,
PERSONAL BANKERS, INSURANCE AGENTS,

AND COMMERCIAL LENDERS!

Join our round table 
event to help grow your 
network over some 
refreshing drinks.

Is Your Insurance Agent 
Partner Free to Do What's 

Right for Your Clients?

Chris Zachary
YOUR Independent
Insurance Agent

O�ce (316) 773-1330
Mobile (316) 209-8060

chris@zacharyins.com • zacharyins.com

Dr. Stanley Longhofer, Center 
for Real Estate at WSU

Ivy Tydings monthly mastermind

Brian and Mary McGinley, Sierra Pacific Mortgage

Chris and Brenda Noffert, The 
Noffert Team at BHAG

BHAG and Security 1st Title crew Shane Pullman, Greg Fox, Sandra FullerVeronica GilletteKyle Allison, Mighty  
Dog Roofing

Cari Westhoff and Drew Walters of ICT 
Insurance Group

Grace Peterson of Flatbranch Home Loans, 
Kim and Brian Bischler of KWHP

Megan McCurdy Niedens and John  
Niedens, Texturite

Stephanie Wiens, Lange Real Estate, and 
Stephanie Wise, Street Commercial

BHAG crew
Paige Houchin, Coldwell 
Banker Plaza

COMMUNITY
MEET THE
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edwardjones.com
CPIS rebmeM 

We Understand
Commitment

You can rely on Edward 
Jones for one-on-one 
attention, our quality-
focused investment 
philosophy and straight 
talk about your financial 
needs. To learn more, 
call today.

Jeff Christensen, AAMS®

Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001
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ask the expert

Blaine Rodman

Why do you enjoy helping agents with their  
closing gifts?

I enjoy helping my clients divert funds they’re already 
spending on consumable items or low-quality products 
into something that lasts forever, is placed at the heart 
of the home, has a better ROR (return on relationship), 
and has greater tax benefits.

How do agents save time with the Cutco Closing  
Gift program? 

Most agents scramble on closing day to find a 
nice gift for their clients. This leads to driving 
around town, browsing stores, and ultimately 
spending their most valuable asset, time. Our 
gifting system takes one 20-minute phone call to 
take care of your gifting needs for an entire year! 

What is your client’s favorite part about  
gifting Cutco? 

My clients love having a system in place to save 
time, giving out items that they can be proud of, 
and the tax benefits. Cutco is American-made, 
high quality, and guaranteed forever. They know 
their clients will use them for the rest of their 
life to make memories with their family in the 
kitchen. Cutco shows long-term appreciation 
rather than your typical consumable gift. Since 
everyone eats every single day, Cutco ends up being 
the perfect gift for everyone. 

How does gifting Cutco boost client retention  
and referrals? 

NAR says that 90% of people who sell their house 
would use their agent again. However, only 18% end 

up reusing their REALTOR® on the next transaction. 
The biggest determining factor is remembering their 
agent’s name. Putting your name and information on a 

 316-788-1752
robertsoverdoors.com

Scan to
Easily Start
Your Client's Quote

Is Your Client Looking to Improve Their Curb Appeal?
UPDATE THEIR GARAGE DOOR FOR A HIGHER-END LOOK.

Family O W N E D  A N D  O P E R A T E D
S I N C E  1 9 5 8

ROI on
Garage Doors

is 95%

The Mortgage DudeThe Mortgage Dude

Aaron Clark, Senior Mortgage Banker  |  aclark@fbhl.com  |  fbhl.com
316.573.3996  |  7330 W 33rd St N, Ste 112  |  Wichita, KS 67205  |  NMLS: 1770738
FB NMLS: 224149 | Equal Housing Lender | A Division of Flat Branch Mortgage, Inc. | For Licensing Information, Go To: NMLSConsumerAccess.org

Let's Talk On Why We Should Be Partners

Residential Packages

Marketing Kits

Virtual Twilights

Drone Coverage

Social Media
Walk-Through

Agent Walk-Through
Video

Cinematic Videos

Floor Plans

Results That Move Your Clients
sig nat ure realestate media .com   |   (316)  670-0658 S C A N  T O  B O O K  YO U R  S H O O T

Same Day Tur nar ound on Images and Video

high-quality product that is used daily creates 
top-of-mind awareness and boosts client 
retention. NAR also says the top place to 
entertain in the house is the kitchen. Having 
a high-quality item placed in the heart of your 
client’s home is bound to spark conversation 
about your services with friends and family, 
leading to more word-of-mouth referrals. 

What tax benefits do you get by using the 
Cutco Closing Gift program?
 
In 1963, the IRS made a rule that agents can 
only legally tax deduct $25 per individual 
or $50 per couple for a closing gift. This 
regulation is still the same today. If this 
amount were to be adjusted for inflation, 
the write-off amount would be over $225 by 
now. Since Cutco Closing Gifts are engraved 
with the agent’s information, it makes it fully 
tax deductible as marketing/advertising. 
(Consult with your tax professional) 

How does the ordering process work? 

We schedule a short phone call or meeting 
to pick out your favorite gifts and estimate 
quantities to last for one year. We send you a 
bulk supply of gifts to have on hand for clos-
ings/referral gifts and bill you over 12 months 
with 0% interest. That way, it goes with your 
cash flow. Delivery time for personalized gifts 
typically is about three to four weeks.

I would love to visit with you and learn how 
Cutco Closing Gifts could help solve your 
closing gift dilemma.

CLOSING GIFTS

Call, text or email me! Blaine Rodman, 316.293.8701, 
blainerodman@knivesforlife.com
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MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

nouglyfloors.com  |  530 N Hydraulic Street Wichita, KS 67214  |  316-395-9949  |  ben@nouglyfloors.com

New Floors Can Make ALL the DIFFERENCE
Payment at Closing Accepted!

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire 

home recarpeted prior to listing it for sale. I always shop around to get my clients the BEST deal and was shocked that 

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me 

with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®). 

They really made the whole process so much easier than ANY other company I had ever used prior. I have been using 

Designer’s Home Gallery ever since. I don’t have to shop around; he knows what I like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your 

clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

Thank you for 
your service.

WE VALUE OUR MILITARY 
MEMBERS AND VETERANS

Special 
Offer

No origination
and lender fees

A proud supporter

Gateway Mortgage, a division of Gateway First Bank. NMLS 7233.*May not be redeemed for cash. Discount will be applied to 
origination and lender fees (processing & underwriting fees). Loan mustclose and fund with Gateway Santa Fe Mortgage Center 725. 
This offer not valid with any other incentives or discounts. Borrower isresponsible for the down payment; no part of this credit can 
offset down payment, taxes, insurance, or appraisal. Promotion expiresJuly 31, 2021, Incentive subject to change without notice. All 
loans subject to program guidelines and final underwriting approval.Contact your local mortgage center for details.

East Office
2131 N. Collective Lane
Ste. B&C
Wichita, KS, 67206
316.252.1465
GatewayFirst.com/Wichita-KS

West Office
9915 W. 21st St.
Ste. B
Wichita, KS 67205
316.768.3060
GatewayFirst.com/Wichita-West-KS

Derby Office
200 N. Baltimore Ave
Ste. 100
Derby, KS 67037
316.768.3053
GateFirst.com/Derby-KS�

Our passion for strengthening families 
extends throughout our entire company 
and Gateway proudly stands with Folds 
of Honor. Gateway honors our Military 
members and Veterans by extending this 
special offer* of waiving all origination 
and lender fees (processing and 
underwriting fees)

8 3 2  N  W E B B  R D  # 4 0 0  W I C H I TA ,  K S  67 2 0 6
( 3 1 6 )  2 6 0 - 4 7 1 7   •   S H O C K E R P O O L S . C O M

P O O L  S E R V I C E  A N D  M A I N T E N A N C E   
N E W  I N - G R O U N D  P O O L  C O N S T R U C T I O N  |  H O T  T U B S

C E RT I F I E D  P O O L  I N S P E C TO R SC E RT I F I E D  P O O L  I N S P E C TO R S

S�ply S�s�i��TIME IS
VALUABLE...

TAXES ARE COMPLICATED

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

1119 W Douglas, Wichita, KS 67213 | 316.262.1900 | www.PhelpsTax.com

"Phelps Tax has given me 
hours back that I use to 

focus my time and 
energy on my highest 

dollar producing 
activities. They really 

have a passion for 
helping me optimize my 

time and money."   

Emily Base, 
Roy Real Estate Team

LET US BE YOUR TAX EXPERT SO YOU CAN GET 
BACK TO SPENDING  TIME WITH YOUR CLIENTS.

Ryan Phelps, Owner
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TODDTODDWoodburn

celebrating leaders
Photo By Jennifer Ruggles 

Written By Dave Danielson

GUIDING GROWTH
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Think about the 
achievements you’ve 
put together through-
out your career.

 
While the individual awards and 
accolades are definitely meaning-
ful and well-deserved, chances are 
you are truly driven and fulfilled by 
those moments when you have come 
through for others who needed your 
help during a pivotal time in their 
lives and careers.
 
That’s the spirit that Todd Woodburn 
moves forward with each day.
 
As regional vice president for Kansas 
with Coldwell Banker Plaza Real 
Estate and Plaza Commercial Real 
Estate, Todd has a true gift for guid-
ing the growth of others. In fact, he’s 
been hard at work doing it for the 
past 27 years in the business.
 
“Through my career, the things I’ve 
loved the most about what I do are 

T
the people and developing them,” 
Todd says with a smile.
 
Country Focus
Another big part of his business that 
drives Todd is being out in the country.
 
“That’s a huge part of what I do,”  
he says.
 
“I do a lot of work with farms and 
ranches. In the process, I like being 
able to go out and sell what I enjoy 
participating in myself. I do commer-
cial work, as well, and have really 
enjoyed that. As part of that, I love 
getting to understand my client’s 
businesses and what their business 
models are and then helping them find 
real estate solutions that fit.”
 
Gaining a World of Experience
Before Todd got his start in real 
estate, he worked as a restauranteur.
 
“I loved the food business, and it 
was always my dream to have a 

restaurant, which I did do,” Todd 
remembers. “The drawback was that 
I did it seven days a week and the 
shortest day of the week was Sunday 
… and that was still 14 hours.”
 
In time, Todd talked with a fellow 
restaurant friend who had started 
buying rental properties and got Todd 
interested in it, as well.
 
“He got transferred to Texas, so he 
asked me if I would manage his prop-
erties, which I did,” Todd says. “In 
the meantime, my grandmother was 
also in real estate, and she referred 
people to me who needed their 
properties managed. Along the way, 
I accidentally created a property 
management company.”
 
As time passed, Todd had a friend in 
the business who bought his restaurant 
from him. In turn, Todd opened up his 
property management company and 
then merged with another operation to 
form Century Property Management.
 
“I sold my partnership to her 15 
years later,” he recalls. “At the time, 
we were managing 550 properties a 
year and leased about 2,000 proper-
ties a year.”
 
Opening the Door
Through his time building his busi-
ness, Todd repeatedly heard others 
encouraging him to get into real 
estate sales.
 
“Finally, I made the decision to do it 
… my grandmother and father were 
in real estate, so I became the third 
generation of my family to get into the 
business,” he explains.

As he got his start in the business, 
Todd joined JP Weigand & Sons. It 
wasn’t long before they asked him to 
get his broker’s license.
 

“It didn’t take long for 
me to find that my joy 
was teaching others … 
investing time and effort 
into them,” Todd says. 
“Having the rewards 
of seeing them succeed 
and do well is very ful-
filling for me.”
 
Family Fulfillment
Todd’s world is made 
much richer by the 
support of his loving 
family, including his 
wife, Stephanie.
 
“She has been a huge 
support for over 27 
years,” Todd says.  
“We have grown a  
lot together, and she 
has been a big part of 
my success.”
 
Todd and Stephanie 
cherish time with their 
children — their favor-
ite son, Ryan, and their 
favorite daughter, Keri.
 
“It was fun to see that 
as Ryan and Keri were 
growing up, they helped 
in the business,” Todd 
says. “They decided not 
to go into real estate 
professionally. They 
have been great sup-
porters. I am proud to 
see them be successful 
in their chosen careers.”
 
In their free time, Todd 
and Stephanie have a 
love of camping. They 
have an RV and have 
taken over a dozen 
trips exploring the 
countryside. They also 
enjoy their 10-year-old 
dog, Buddy.
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The Trusted Leader in Renovations
Specializing in Real Estate Repair Requests & Investment Property Renovations

Call Us Today! 316.302.4858
Scan to Easily Schedule Your Next Bid

Specializing in Real 
Estate Repair Requests 

& Investment Property 

One of their favorite pursuits is going 
to Kansas State games. As Todd says, 
“Our son lives in Manhattan, so we 
like to go up and camp there,” he 
says. For the K-State games, we have 
RV parking at the stadium and enjoy 
tailgating and attending the games 
with friends.
 
Another favorite is an annual 
trip that Todd and his son take to 
national mountain ranges. Other 
favorites include kayaking, fishing, 
ATVs, motorcycles … and Kansas 
City Chiefs football.
 

Going the Distance
Todd has amassed a huge collection of 
145 medals based on a passion he has 
had through time … running medals 
that catalog his significant passion 
and list of achievements. He’s done 
everything from 5K to full marathons 
and everything in between. That has 
all been since 2013.
 
“I was in a bad motorcycle wreck. I 
had a texting driver who swerved into 
my lane and hit me head-on. I had mul-
tiple reconstruction surgeries during 
the following two and a half years and 

could not walk during that time. I was 
in a wheelchair and then on crutches 
but continued to work through it all. 
My trauma surgeon and my recon-
struction surgeon told me I would 
never run again,” Todd says. “Kathy 
Fowler, a REALTOR® friend, asked 
me if I believed them. And with that, I 
started training with her and running 
races with her and other REALTOR® 
friends. In a number of races, I placed 
in the top three finishers in my age 
group. My left leg is fused and does not 
bend. So I run with a funny limp, but I 
continue to run races.”
 
When it comes to giving back, Todd 
likes to give back to the industry 
that he loves … participating in local, 
state and national associations. He 
also likes to mentor through the 
global association. Todd encourages 
others to get involved. Todd enjoys 
identifying, encouraging, mentoring 
and developing others into leader-
ship with their brokerages and the 
REALTOR® associations.
 
“I love the bonds I’ve built through 
Kansas, the U.S. and internationally,” 
he points out. “I have a huge passion 
for leadership.”
 
Todd has been President of the  
local and state associations and has 
been involved nationally, includ-
ing currently serving as a NAR 
Committee Chairperson.
 
Congratulations to Todd Woodburn. 
Day by day, he sets the bar for 
leadership with a deep and sincere 
passion for guiding the growth of 
those around him.

I have a huge 
passion for 
leadership.
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ServicesServices
•  Wall Support
•  Crawlspace Encapsulation

•  Waterproofing
•  Settlement

Meet Our
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Meet Our
Specialists

Call the Foundation Experts to Set Up
Your Client's Free Consultation

316-308-8507
KansasFoundationRepair.com     

Don't Let Your
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the Cracks

Repairing the past and stabil�ing the �ture.

Taylor Ashpole
Estimator

Jake Stillwell
Estimator

DOMAIN FOR SALE
With the real estate market shifting, remaining relevant and  

top-of-mind to your target market is a must in order to survive. 
The wise business owner will be proactive, not reactive.

The domain wichitahomesales.com is for sale

Contact Sam if interested 316.258.4855 samantha.lucciarini@n2co.com
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JASON

Making The Best Better

partner spotlight
Photos By Kelly Remacle 

Written By Dave Danielson

When CEO Jason Jabara and his team at Jabara’s 
Carpet Outlet take on a project, they’re adding a 
special touch to a space that will be enjoyed for 
years to come by families throughout the area.
 
In turn, they make the best even better.
 
“I enjoy the fact that, with what we do, it’s always 
changing. There’s always a new challenge to tackle 
… a new idea or issue to work through,” Jason says. 
“This year, we took on artificial turf with Jabara’s 
Turf Outlet, the number one supplier of Shawgrass 
in Kansas. It’s new, different, and something our 
clients have been asking for.”
 
Jabara’s Carpet Outlet Inc. is a full-service flooring 
and home improvement company.
 
“We are known for carpet, but we sell carpet, 
wood, tile, laminate and vinyl plank. We have a 
great selection of cabinets, vanities, doors, trim and 
other items at our home improvement store,” Jason 
points out.
 

“We have a huge, orderable showroom, but we also 
have the largest in-stock flooring inventory in the 
state. We offer shopping at home, shopping online, 
installation and other services that set us apart 
from our competition.”
 
Jason’s path to get into the business began with 
earning his B.A. in Secondary Education from 
Wichita State. After teaching high school in Kansas 
City for three years while his wife was in graduate 
school, they moved back to the Wichita area when 
they started their family. At that point, Jason joined 
the family business.
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Our REALTORS® know their clients 
are in great hands, and it is one less 
issue that they have to worry about.”
 

Through time, Jason has seen his share 
of trends in the business. As he says, 
pricing and inventory are always tricky 
and escalating issues, but they have 
become even more so after COVID-19. 
 
“On one side, it’s hard to get some prod-
ucts, but as a stocking dealer, we have 
seen a boom in our business because 
no one in Wichita has the inventory on 
hand that we do,” Jason explains. “The 

Contact Jabara’s Carpet Outlet Inc. 

today! Website: www.jabaras.com. 

Phone: 316-267-2512.

Rewarding Work

Being part of his family’s work is a 
huge, positive driver for Jason.
 
“We are a family-run business by 
blood and not by blood. Half of our 
employees have been with us for well 
over 20 years. We are also locally 
owned and operated. You will find a 
Jabara in our store every day of the 
week,” Jason points out.
 
“We really stress three things: 
service, savings and selection. You 
won’t find better anywhere in South 
Central Kansas.”
 
Positive Partnerships

A major point of emphasis as part of 
the business is the relationship that 
Jason and his team enjoy with their 
real estate partners.
 
“We focus on the ease with which we 
work with our REALTOR® partners 
and their clients. We started the 
in-stock REALTOR® program at 
Jabara’s, and while many have copied 
it, no one does it better,” Jason says.
 
“One phone call or email, and your 
client is assured to be taken care of. 

customer has changed as well, and we 
make sure that we are able to keep up 
with that changing customer: online, at 
home and in the store.”
 
Wonderful Life

Family makes life much richer for 
Jason. His wife has started a new 
company — Pediatric Therapy Center 
of Wichita, which provides therapy 
services to special needs children.
 
“We have both a senior and a freshman 
in high school, so it’s either volleyball, 
dance, ice skating or something every 
weekend, but it’s all fun,” he says.
 
Jason also has a love for gardening, 
as well as hunting, fishing and camp-
ing. Other active pursuits include 
golf and cheering on the Shockers, 
Chiefs and Royals.
 
When you’re looking for a partner who 
is there through time to make the best 
even better for you and your clients, 
look to Jabara’s Carpet Outlet Inc.

WE REALLY STRESS THREE THINGS:  

SERVICE, SAVINGS AND SELECTION.  

YOU WON’T FIND BETTER ANYWHERE 

IN SOUTH CENTRAL KANSAS.
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overcomer agent

B E A U T I F U L 
B A L A N C E

Photos By Kelly Remacle   |   Written By Dave Danielson

One of the greatest benefits of the work 
you do is the ability to create the kind of 
business and life you want for yourself 

and your family.
 
It’s one of the primary drivers for Ali Thomas,  
as well.
 
As a REALTOR® with KW Hometown Partners on 
the Bobbie Lane Real Estate Group, Ali appreciates 
the ability she has to serve her clients’ best inter-
ests … the process of pursuing a beautiful balance in 
the life of her family.
 
“I love the flexibility of being able to balance my work 
and home life together. It allows me the opportunity to 
volunteer at my daughter’s school and be there for the 
people who are important to me,” Ali says.
 
“I take great pride in my work, and I continually 
strive to empathize with each of my client’s unique 

ThomasAli

needs. I love the variety each day provides, and I 
truly value the trust my clients place in me.”
 
Finding Her Path
Prior to getting her start in real estate, Ali worked 
for The Law Offices of Morris Laing for 10 years, 
from the time she was 18 until she was 28.
 
“After that, I worked for Bill Warren as his 
assistant. Warren Theaters sold to Regal in 2017, 
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and I had no idea what 
was next,” Ali says. “I had 
a few friends who told me 
that I would make a great 
REALTOR®. After the 
fourth person told me that, 
I thought OK, let’s do this. 
My daughter was a year old 
at the time, and I decided 
to take a leap of faith, and I 
never looked back.”
 
From the start, it was clear 
that Ali made a great deci-
sion in a number of ways. 
From a sales perspective, she 
was a natural. In fact, during 
her first year in the business, 
she recorded 11 closings.
 
“My Real Estate path began 
at Berkshire Hathaway in 
October 2017. I moved to 
Keller Williams in 2018 and 
joined Bobbie’s team in May 
2020,” she remembers.
 
“Real Estate can be pretty 
isolating as an individual 
agent. Joining Bobbie Lane 
Real Estate Group has pro-
vided the camaraderie that 
was missing in my career. 
More so, I have the ability 
to provide my clients with 
additional resources and 
services. As a team, we go 
beyond just throwing ideas 
around the table. We actu-
ally step up and help each 
other in many ways. These 
women have become some of 
my closest friends, and I feel 
as if this was exactly where I 
am meant to be.”
 
Family Fulfillment
Ali’s world is made much 
richer by her family, includ-
ing her daughter, Sloane, her 
parents and stepparents, and 
her three brothers. She also 

carries the loving memory of her second daughter, 
Ella, who she lost in 2020. Her boyfriend, Trey, is a 
central part of her rewarding life, as well.
 
In her free time, Ali has a love for shopping, design 
and traveling. In addition, she and Trey recently 
added a lovable new addition to the home, a 
Goldendoodle named Windsor.
 
Through time, Ali has gained an incredible appre-
ciation and deep sense of gratitude for the local 
real estate community and the Wichita community 
as a whole.
 
“When my daughter Ella passed away, I was hum-
bled by the amount of support I received from my 
real estate community. Every text message, card, 
meal, plant, gift, prayer and beyond. I will be for-
ever grateful for that support,” she emphasizes.
 
“As I was working through my grief, I found peace 
and life in plants. I was tired of death, and I found 
this new passion of nurturing plants rewarding.”
 
Passion for Life and Work
When you talk with Ali, it’s easy to 
see the qualities that have helped 
her continue to build on success 
… with kindness, reliability 
and caring at the heart of her 
approach to life and business.
 
Each day, Ali carries out 
the deep love she has for the 

Wichita area. She was born and raised in 
the College Hill neighborhood.

 
As she continues to build on her profes-

sional success, she emphasizes the respect 
she has for Bobbie Lane.

 
“She is someone I really look up to as a mentor and dear 

friend. She has been there for me since the time I joined the 
team,” she says.
 
“Our friendship has grown, and our business relationship has 
grown. Also, Jon Quincy has been a very important part of my 
success story. He was my coach when I first got into real estate. I 
want to give him credit for helping me get my roots established in 
the real estate world.”
 
Truly, Ali Thomas demonstrates the qualities and passion for 
life that lift others around her closer to their own goals. She has 
found her passion in the beautiful balance between life and work.
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Success can come in many different ways.  
Indeed, there isn’t one “right way” to achieve 
life-changing goals.
 
One of those stories of success belongs to  
Tyler Gentry.
 
As a certified land specialist with Mossy Oak 
Properties Farm and Land Realty, Tyler knows how 
to reach rewarding results by pursuing wide-open 
opportunities. That reflects the wide-open spaces 
Tyler loves working in through his emphasis on 
buying and selling farms and ranches in the region.
 
“I grew up in the country and enjoy being out 
fishing and hunting as an outdoorsman. I really like 
exploring new properties and seeing what they hold 
compared to neighboring properties,” Tyler says.
 
“I also like building connections and being able to 
talk with people to understand their needs. The 
ability to connect folks and be a link when someone 
doesn’t know how to access opportunities when it 
comes to leasing or buying land is very rewarding.”
 
Pursuing His Passion
As Tyler grew and came of age, he attended The 
University of Kansas with his sights set on getting 
into medical school. After taking the pre-med path 
for two years, he realized it wasn’t right for him. 
So he switched gears and took a new path that 
matched his passion — in turn, earning a degree 
in wildlife and outdoor enterprise management at 
Kansas State University.
 
“As part of that, there was a big emphasis on sev-
eral different areas, including business, hospitality 
and wildlife biology,” Tyler remembers. “So there 
were a lot of options with that degree.”
 
As part of his graduation requirements, Tyler entered 
an internship in Southern Missouri with Grant 
Woods, a noted wildlife biologist and habitat manager.
 

Wide-Open 
Opportunity

G
EN
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Y
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niche agent
Photos By Kelly Remacle

Written by Dave Danielson
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“I did that internship, and the expe-
rience led to a job opportunity in 
Nashville,” he says.
 
“In the process, that led to work-
ing as head of the wildlife division 
with a land management company, 
managing hunting properties and 
performing wildlife management 
practices. It gave me great expe-
rience with improving the land to 
benefit wildlife.”
 
Paving the Way
During his tenure in Tennessee, 
Tyler gained outstanding experience 
figuring out the needs and wants of 

people. Not just the physical needs 
of landowners but also what drives 
decision-making and what makes 
people tick.
 
“The whole experience helped me 
elevate my service,” he says. “Today, 
I still manage Kansas hunting 
properties for a select group of out-
of-state owners.” Tyler operates a 
part-time land management company 
that offers hunting and habitat ser-
vices to landowners.
 
Gaining Ground
From the Nashville area, Tyler and 
his wife moved back to Wichita. Soon, 

Tyler was doing some part-time consulting 
work for the company he had worked with 
in Nashville.
 
“Real estate had always been an interest to 
me. I like helping people with those types 
of services and connecting folks together. I 
looked into it, and it seemed like an oppor-
tunity for me,” he says.
 
“I got my license in November of 2020. I 
reached out to four or five brokers who 
specialized in working with recreational 
properties. I heard back from Mossy Oak 
Properties, and the fit has been natural.”
 
“I am a life-long student and like learning 
new skills as much as possible.” Adding 
another service he can offer his clients, 
Tyler attended auction school in June of 
2022 at Worldwide School of Auction in 
Iowa. As an auctioneer, Tyler will be call-
ing bids at land auctions around the area.
 
Rewarding Life
The best part of each day revolves around 
family for Tyler. He treasures time with 
his wife, Emily, and their baby son, Hayes.
 
While Tyler doesn’t have a lot of free time 
with a young family, he has a passion for 
bowhunting mature whitetails. He also 
enjoys managing and improving proper-
ties to support whitetail deer, turkey, and 
upland game bird populations.
 
When you talk with Tyler, it doesn’t take 
long to recognize his genuine, trustworthy 

nature … knowing why 
people across the area 
have come to count on 
him to help them achieve 
their real estate dreams.
 
“I’m a big believer in 
that you attract your 
tribe,” Tyler points 
out. “If you have high 
integrity, you will work 
with those same types 
of people.”
 
When it comes to 
helping those around 
him achieve wide-
open opportunities 
through real estate, 
Tyler Gentry is on the 
leading edge.

If you have high integrity, 
you will work with those 
same types of people.
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In a world of options, it can 
be difficult and daunting to 

know where to start the process of 
finding the right path forward.

 
That’s where you come in with a level of expertise 

and discernment that makes a world of difference for 
those you serve.
 
Erica Boller has a passion for that part of her role, 
as well.
 
As a team owner and REALTOR® with Midwest Fresh 
Homes with eXp Realty, Erica is driven by finding the 
right fit in life for the people around her.
 
“I really like doing a good job for the people I work 
with … identifying a house that is the right fit for them 
and being there for them through the whole process,” 
Erica says.
 

E R I C A
f i n d i n g  t h e  r i g h t  f i t

B O L L E R
rising star

Photos By Jennifer Ruggles

Written By Dave Danielson

Styled by Allie Henwood

“At the same time, I love teaching agents how to 
get into real estate, showing them the business 
and being successful. In the process, I love the fact 
that I can essentially help them serve more people 
through my agents.”
 
HER FIRST PROFESSIONAL STEPS
Erica earned her real estate license in April 2020, 
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but her professional path started in a 
different direction for a time.
 
After graduating from Wichita State 
with a degree in Entrepreneurship, 
she started her own remodeling busi-
ness within six months.
 
“I did that for a while and was in a 
lot of homes, driving around the city 
and getting to know Wichita,” Erica 
remembers. “I had a REALTOR® who 
would refer me. He had me come in 
and do some work on the properties.”
 
Erica moved on to corporate America. 
She worked with Cushman Wakefield, 
doing projects for them, including 
some partial remodeling work and 
some project coordination.
 
“In time, a friend suggested that I look 
at real estate,” she recalls. “Around that 
time, COVID-19 hit the world. With 
that, all commercial projects at the time 
stopped and then I was furloughed.”
 
Through the process, Erica joined a 
real estate team.
 
“I hit the timing just right as the 
real estate market started to boom,” 
she says.
 

entrepreneurial spark. She and her 
father each have other business inter-
ests, as well.
 
Another rewarding pursuit away from 
work for Erica is being artistic.
 
CONTINUOUS GROWTH
Erica also has a passion for learning 
and continuing to grow. She has a 
network of REALTORS® that she 
works with.
 
“I like to keep things collaborative. 
Even if they’re not in my brokerage, I 
like to have masterminds with people 
across the country,” she says. “We 

keep each other up 
to date and support 
each other in the 
business.”
 
Erica has a 
passion for 
entrepreneurship.
 
As she says, “I love 
small business. One 
of my goals is to be 
more involved in 
helping businesses 
in town. Real estate 
is a business to me. 
With that in mind, I 
hope to start more 
businesses along 
the way. As part 
of that, I have my 
Midwest Fresh pod-
cast that focuses on 
local business.”
 
When you talk 
with Erica, it’s easy 
to see the love she 
has for her work … 
and for the people 
she serves.
 
“I care about my 
agents and the peo-
ple I work with,” she 
says with a smile.
 
“I want the best for 
people and try to be 
there when people 
need me.”
 
That type of ded-
ication sets the 
stage for the kind 
of success that 
Erica continues to 
build upon each 
day as she finds 
the right fit for her 
clients and those 
around her.

NEXT STEPS FORWARD
After getting her feet 
wet, gaining traction 
and starting to build 
her business, Erica was 
ready to spread her 
wings and started her 
own team.
 
Today, Erica leads a 
team of six, includ-
ing three Agents and 
two Administrative 
Operations profession-
als, with more growth 
to come in the future.
 
The success that the 
team has enjoyed has 
been substantial. In fact, 
they double their results 
each year.
 
FAMILY TIME
The true feeling of  
success for Erica 
comes from her time 
with her family, includ-
ing her 10-year-old 
daughter, Jade.
 
In her free time, Erica 
enjoys fostering her 

I  W A N T  T H E 

B E S T  F O R 

P E O P L E 

A N D  T R Y  T O 

B E  T H E R E 

W H E N 

P E O P L E 

N E E D  M E .
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LevinAmanda

top producer
Photos By Kelly Remacle

Written By Dave Danielson

S E E I N G  T H E M  T H R O U G H
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As a REALTOR® with 
KW Signature Partners, 
Amanda is dedicated to 
being an active advo-
cate and seeing her 
clients through to a 
successful closing.
 
“I really enjoy meeting 
new clients and them 
having100% faith and 
confidence in me that 
I am going to be able 
to carry them through 
the whole process with 
ease,” Amanda says.
 

“I enjoy the feeling I get 
when my clients can 
relax because they know 
I have their back. I love 

T H O S E  W H O  B U I L D  R E A L ,  L A S T I N G 

S U C C E S S  I N  T H E  B U S I N E S S  T E N D  T O 

H A V E  A  N A T U R A L  K N A C K  F O R  C R E A T I N G 

A N D  S U S T A I N I N G  R E L A T I O N S H I P S  W I T H 

O T H E R S  …  B O N D S  T H A T  A R E  B A S E D 

O N  H O N E S T  A D V I C E  A N D  F E E D B A C K 

A N D  G E N U I N E  C A R E  F O R  R E A C H I N G  A 

P O S I T I V E  R E S U L T .

 

T H A T ’ S  A N  A R E A  T H A T  A M A N D A  L E V I N 

C H E R I S H E S  I N  H E R  C A R E E R .

making the process seamless for them 
and enjoyable for everyone involved.”
 
Reaching for Her Dreams
Amanda got her start in life growing 
up in a small town Smith Center, 
Kansas. After high school, she 
furthered her education at Kansas 
State University, where she majored 
in journalism. In the process, she 
worked at 101.5 KROCK as a DJ and 
interned at Channel 13 in Topeka.
 
“During my internship at Channel 13 
in Topeka, it didn’t take long to real-
ize that I was in the middle of a harsh, 
cutthroat environment,” Amanda 
says. “My news director sat me down 
and told me this is how newsrooms 
are, and it only gets worse.”
 
In time, Amanda decided to go back to 
school. She earned a dual major in PR 
and advertising/marketing. Then after 
graduating from KSU, Amanda and her 
husband moved to Colorado Springs.
 
“I landed a great job in marketing, 
helping companies integrate their 
print and TV advertising into Web 
marketing and websites. One of my 
big accounts was a real estate com-
pany, and an agent there kept on me 
to join his team,” she remembers. “He 

asked how much I made 
and offered to have me 
come on to work at his 
firm, and he would pay 
me more, and he would 
also pay for my license 
when I was ready.”
 
Opening the Door
Within two months, 
she made the decision 
… she knew she wanted 
to be a REALTOR®.
 
“I had my license for 
a year, and then he 
retired. He had wanted 
me to be a referral 
partner for him and 
work on his book of 
business. But I passed 
because I knew I needed 

mentoring to grow, and 
fate led me to Bruce 
Betts, who was the 
best mentor and friend. 
We worked so great 
together and did a ton 
of business, too. I still 
call Bruce and discuss 
all things real estate,” 
Amanda says.
 
“He had been doing real 
estate for 30 years. We 
soon became partners. 
I did all my own listings 
and buyers, and we 
finished in the top 25 
in customer service 
among teams.”
 
Returning to Kansas
Eventually, they 

started their family 
and made the decision 
to move back closer to 
family in Kansas.
 
“When we moved back 
here, my husband 
worked with Hutton 
Construction. I thought 
I wanted to be a stay-
at-home mom,” she 
remembers. “Soon, I 
was making new friends 
and helping people get 
their properties ready 
to sell and looking at 
new homes with them. 
I really missed real 
estate; I jumped back in 
as an individual agent 
in 2012 and rebuilt 
my business from the 
ground up.”
 
From the start, she dove 
into learning as much 
as she could about all 
things real estate.
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RCB Bank Mortgage secondary market loans locked between October 1, 2022 
and December 31, 2022. Must meet minimum loan and program underwriting 
requirements. Lender credit must be used toward borrower closing costs. Not 

other RCB Bank Mortgage incentives, promotions or discounts. OHFA Bond and 

to change or terminate without notice. Other loan terms and restrictions apply.

NMLS #798151

RCBbank.bank/Save500
855.BANK.RCB

Lock in your mortgage 
rate by December 31

on a home purchase 

Experience
a Healthier,
Cleaner,
Greener Home…

Call For Your Free Quote
316-727-6582 • www.greencleanict.com

…Without Lifting A Finger
Scan To Schedule
A Cleaning

Proudly Cleaning
Wichita Homes,
Carpets and
Windows for
10+ Years!

Mention

Real Producers for

20% Off! Fully Insured and Bonded

Christian Stephenson
Owner/Operator

• Dirt Work

• Yard Grading

• Pond Work

• Pasture Clearing

• Backfills

• Drainage Correction

• Custom Rockscapes

• Gravel Drives

And Much MoreAnd Much More

We Operate Skid Steers
For All Your Dirt Moving Jobs

“In Colorado Springs, 
I dug into learning 
all the title company 
information and went 
to every class I could,” 
she says. “The same 
was true with lending. 
I met two good friends 
in lending, and I went to 
some of their training 
classes to learn about 
that side of the busi-
ness so that when I was 
talking with someone, I 
knew what I was talking 
about. Starting real 
estate at 22 years old, 
I felt like I needed to 
arm myself with all the 
information.”
 
Through time, Amanda 
has continued to build a 
remarkable record  
of results.
 

Family Fulfillment
Away from work, 
Amanda treasures 
time with her family, 
including her husband 
of 24 years, Spencer, 
and their children — 
18-year-old son, Mason; 
16-year-old daughter, 
Kaylee and 14-year-old 
daughter, Mckenna.
 
In her free time, Amanda 
and her family definitely 

stay active. One of their favor-
ites is spending time on the lake 
in the summer and skiing in 
Breckenridge in the winter.
 
“I like to host parties and help 
people coordinate events. If I 
wasn’t in real estate, I could see 
myself being a party planner for 
sure,” she says.
 
Amanda also has a passion 
for being creative with cook-
ing and baking in the kitchen. 
Plus, her family members are 
big Kansas State football fans. 
Her son, Mason, plays football 
at Washburn. So now they 
have a new team to cheer on 
and more tailgating to enjoy. 
In addition, she is involved in 
PTOs, booster clubs and after-
prom committees through her 
children’s schools.
 
When it comes to giving back, 
Amanda has a heart for helping 
children. In fact, she served as a 
CASA advocate for three years.
 
“I adored that role in helping 
kids have a voice in the court 
systems,” she says.
 
“I also took a role with Faith 
Builders. They focus on helping 
families to keep children out 
of the foster care system. I 
am blessed to be able to come 
alongside a mother who has a 
handicap and help her with her 
2-year-old son. I also donate a 
percentage of my commission 
and allow my clients to donate 
to Faith Builders in their name.”
 
With her dedicated drive and 
desire to make a lasting differ-
ence for those around her … 
she sees them through with the 
answers and resourcefulness 
that make a lasting impact on 
their lives.

START ING REAL 

ESTATE AT  22 

YEARS OLD, 

I  FELT  L IKE  I 

NEEDED TO 

ARM MYSELF 

WITH ALL  THE 

INFORMATION.
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Local & Long Distance • Home & Business • Packing Services & Supplies

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Now We’ll Take Them From Here...
To Anywhere

You’ve Gotten Them to Closing...

316.558.5588 • twomenwichita.com

LET US HELP PROTECT YOUR DREAMS.

American Family Mutual Insurance Company, S.I. and Its Operating Companies, 
American Family Insurance Company, Amerian Family Life Insurance Company, 6000 
American Parkway, Madison, WI 53783 010996 - Rev. 7/17 @2015 - 12278903

Dylan Hartnett, Agent
Bus: (316) 775-5522

dhartnet@amfam.com

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE 
1-800-MYAMFAM (692-6326)

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM.COM

I N S U R E R
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and Wheat State 
Insurance Group

HE’S GOT  
YOU COVERED
There are needs that 
arise in the world … 
sometimes suddenly. In 
those moments when 
something has been 
lost and needs to be 
replaced as soon as 
possible, it means the 
world to have the right 
protection in place.
 
That’s what Founder/
Owner Kennton 
Hoffman does each day.
 
Dedicated Care
Kennton and his 
team at Wheat State 
Insurance Group offer a 
wide range of insur-
ance options, and as independent agents, they are committed 
to ensuring that you and your clients receive a package that is 

HoffmanKennton
partner spotlight

Photos By Kelly Remacle

Written By Dave Danielson
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region, including a 
team of agents, along 
with a general man-
ager and service team 
representatives.
 
A Full Range of Results
As an independent 
agency, Wheat State 
Insurance Group offers 
a full range of options 
from nine-plus insur-

ance companies that they represent 
on the personal lines side.
 
Plus, they offer a full range of options 
in other lines of insurance, including 
commercial, life and pet insurance.
 
Family Foundation
Away from work, Kennton treasures 
time with his family, including his 
wife, Kyra, and their children — their 
daughter, Emma; their son, Kierran; 
and their daughter, Lillian.
 
In their free time, Kennton and his 
family are engaged in supporting their 
children through their various school 
activities and sports.
 

Contact Wheat State Insurance Group today!  
Phone: 316-776-0777, wheatstateinsurance.com

custom designed for each client’s 
specific situation.
 
“We work for our clients, not the 
insurance carriers. We value relation-
ships; we are not a ‘churn-and-burn’ 
business. I would rather quote and 
write five good, warm leads rather 
than quote 20 and have a chance to 
sell 10. We are very low pressure,” 
Kennton says.
 
“We go through everything to make 
sure they are insured properly from a 
liability perspective. I don’t want peo-
ple to ever leave confused. I always 
say to the people I work with, ‘If you 
don’t understand anything, let’s stop 
and talk about it.’”
 
The Start of Something Special
Kennton founded Wheat State 
Insurance Group a little over 10 years 
ago after working as a captive agent 
in the insurance business for three 
years prior to that.
 
Today, Kennton has a team of dedi-
cated professionals who help protect 
the interests of residents across the 

The Power of Referrals
The way Kennton and his team build 
their business and serve their clients 
creates a continuous cycle of quality, 
trust and success, with satisfied clients 
spreading the word and directing oth-
ers they know to work with the team.
 
To recognize and support that  
fact, Wheat State Insurance Group 
offers its Community Matters 
referral program.
 
“Community Matters allows us to 
give back to the community as well as 
recognize our clients that value our ser-
vice and refer their friends and family.”
 
Each year Wheat State Insurance 
Group chooses four local, not-for-profit 
entities based on input from clients and 
staff. For every insurance quote com-
pleted through a referral, the company 
contributes $10 to the ‘charity of the 
quarter’ and sends the referring individ-
ual a $10 Amazon gift card.
 
“We specifically don’t require that the 
referred individual purchase insur-
ance, only that they complete a quote 
for insurance, Kennton explains. We 
want to make connections, not push a 
‘sell, sell, sell’ mentality.”
 
As Kennton reflects on his career, his 
passion for what he does is easy to see.
 
“I really love what I do,” he smiles. “I 
want them to be informed and for it to 
be a good experience where they have 
learned and understand their cover-
age better.”

We work for our clients, not the insurance carriers. We value relationships; 
we are not a ‘churn-and-burn’ business.
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MODERN REPORTS
AGENTS & CLIENTS
APPRECIATE!

Offering agents the
latest tools and technology
to make the home inspection
process easy.

• CLIENT-FRIENDLY SERVICE
• ADVANCED TECHNOLOGY
• CLEAR COMMUNICATION

Call or Text 316-655-0280
goodfellaspropertyinspection.com/for-agents

SCAN TO EASILY SCHEDULE YOUR CLIENT'S INSPECTION

Thanks to the businesses within these pages, our 
Area Directors, and readers like you, we’re able to 

break the chains of this horrible reality.

The N2 Company – the company behind this 
publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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Where lakeside meets luxury.
Patio Homes • Single Family Homes starting at $350k • Lakeside Luxury Homes starting at $750k

Oversized Lots & Lake Views • Reserve Your Lot Today!

Alejandra Gomez
CRA Mortgage Loan Officer
316.768.5525
alejandra.gomez@usbank.com
NMLS#222758

Habla Español

801 E. Douglas Street  I  2nd Floor
Wichita, KS 67202

Feel at home
with your
mortgage loan
partner.

Loan approval is subject to credit approval and program guidelines. Not all loan 
programs are available in all states for all loan amounts. Interest rates and program 
terms are subject to change without notice. Visit usbank.com to learn more about 
U.S. Bank products and services. Mortgage, home equity and credit products are 
offered by U.S. Bank National Association. Deposit products are offered by U.S. 
Bank National Association. Member FDIC. ©2021 U.S. Bank 398103c 2/22




