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Partner with @  — Realty Solutions..

W o
| Jeannie Connors
VP of Operations
Tasked with oversight and mentoring entire
company and departmental operations. Define
and implement operational strategy, structure,
and process while promoting team culture.

“Success is best Realtors!

Refer an

when it is Investor
Get Paid

shared.” $1.000

RESPECT - TEAMWORK - SIMPLICITY

SOLVING YOUR REAL ESTATE PUZZLE

Realty Solutions provides expert Community and Property Management services in Southern New
Jersey. Whether a Condo or Homeowner's Association, townhome, planned unit development (PUD)
or a single-family rental investment. We provide peace-of-mind in managing income/expenses,
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be
sure that you'll receive consistent and transparent communication, as well as state-of-the-art
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.
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MATTHEW BOYCE

856.353.3116 Property Management Services: Community Management Services:
EVP AND PARTNER AT GARDEN v/ Residential Management v/ Full-Service HOA Management
STATE HOME LOANS \/ Property Financial Management \/ Limited-Service HOA Management

NMLS: 218534

v/ Rental Services v/ Common-Interest Community Management

M A X I M U S EEE SCAN HERE DEA0] Scan Here
MORTGAGE ADVISORS Proud  Ws i, (2 oo MEOE DULEIE
TR ack Story

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ 08106

MAXLOANS.COM
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Philadelphia, PA 19147

fortunetitle.com | orders@fortunetitle.com | 973-226-6555

Our Coverage '
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First American
Did you know-aver 31% of our customers placed i
a claim in their first 90 days with us? We helped Your Local Resource Transaction Coordlnator‘
mmﬂhﬁm;ﬂw—mdw&mmp Mike Cono Solutions
your clients save: .
B An Eye for Details
mikecono@firstam.com |
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= www.tlransactioncoordinatorsolution.co

- . - ilmin @ (ransactioncoordinatorsolutions.com
“My goal is to bring value to your business”

(ur Services: Transaction Coordination | File Auditing & Broker Compliance
Special Project Management

firstamrealestate.com | Phone Orders: 800.444.9030
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

BRANDED PRODUCTS/
MARKETING SERVICES
Legacy Branding Gifts /
Cutco Closing Gifts
Lindsay Musser

(717) 575-0975
LegacyBrandingGifts.com

CREDIT REPAIR

Trinity Solutions USA

James Sacchetti

(609) 385-9570
www.trinitysolutionsusa.com

HOME & PROPERTY
INSPECTIONS
AmericSpec NJ

Ed Mitchell

(856) 649-5946
www.amerispecnj.net

Core Inspection Group LLC
Corwin Jackson

(215) 987-7547
CorelnspectionGroup.com

Vitale Inspection
Services, LLC

Carlo Vitale

(609) 751-8048
Vitalelnspection.com

6 - November 2022

HOME WARRANTY

First American

Home Warranty

Mike Cono

(267) 642-3630
www.firstamrealestate.com

INSURANCE

Farmers Insurance Agnecy
Lisa Carney

(856) 202-8090
agents.farmers.com/Icarney

MORTGAGE LENDER
Acre Mortgage

and Financial

Robert Farmer

(610) 628-4008 x101
RobertFarmer.Acre.com

Crown Home Mortgage
Rick Riddle

(973) 479-4682
crownhm.com

Envoy Mortgage -
Tri State Team
James Butz

(856) 571-1857

Gateway Mortgage
Chris Wilhelm

(856) 810-1222
www.gatewayfirst.com

Maximus Mortgage Advisors

Matt Boyce
(856) 353-3116
MaxLoans.com

The Murray Team

Chris Murray

(609) 922-2630
MurrayMortgageTeam.com

PHOTOGRAPHER
Kellyman Real Estate
Photography

Chris Kellyman

(609) 234-5204
KellymanRealEstate
Photography.com

PROPERTY MANAGEMENT

NJ Realty Solutions

Dave Gorham

(609) 221-1098
www.njrealtysolutions.com

REAL ESTATE COACHING
Elite Opts Real Estate
Coaching Community
Devin DiNofa

(856) 577-2694
EliteOpts.com

TITLE COMPANY
Fortune Title Agency, Inc
(973) 226-6555
www.fortunetitle.com

TRANSACTION
COORDINATOR
Transaction Coordinator
Solutions & Paralegal

La Onque Ellis

(856) 318-4458
TransactionCoordinator
Solution.com

FREFERRED

ENVOY

MAORTGAGE

Jim Butz

Branch Manager | NMLS: 9258

4.9 STARS

Average rating based on 124 reviews

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may not be available in all states. Reverse Mortgages will be brokered to a third party
lender. Other restrictions and limitations may apply. | This is not a commitment to lend - Envoy Mortgage Ltd. #6666 (www.nmlsconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX 77043, 877-232-2461
- www.envoymortgage.com | DE - Envoy Mortgage, LP - Licensed by the Delaware State Bank Commissioner Licensed Lender Licensee - License # 011264 FL - Envoy Mortgage, Ltd. - Mortgage Lender/Servicer
Licensee - License # MLD719 MD - Envoy Mortgage, LP - Mortgage Lender Licensee - License #10552 NJ - Licensed by the N.J. Department of Banking and Insurance - NMLS # 6666 - 10496 Katy

Freeway, Suite 250, Houston, Texas 77043 - Phone #877-232-2461, Residential Mortgage Lender Licensee PA - Envoy Mortgage, Ltd. - Mortgage Lender License # 28942, NMLS ID # 6666 |

Other authorized trade names: Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy Mortgage, L.P.; Envoy Mortgage, Limited Partnership;

EQUAL HOUSING
LENDER

Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP (USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01062022



TRINITY
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CREDIT SCORE

— Y. REAL PRODUCERS TEAM
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DON'T LET A CLIENT'S FICO® KEEP
YOU FROM THE CLOSING TABLE!

Trinity gets them Mortgage Ready!
CALL TO SCHEDULE A CONSULTATION TODAY: e Bl e el v

Keenan Andersen Theo Robinson Chris Kellyman Allison Parker

y LRINLLY |
888-391.3387 1L 4 ==

Socchett i TrinitySolutionsUSA.com Steady Fous Prodhctions Wrier wrier

Ay

the Ad Junkies

the | it you've been missing

Andrea Duren Ad Junkies
Client Relations and Sales  Ad Design/Management Team

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Keenan.Andersen@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

We use infrared (IR) camera technology to

®
Al\lh R_l S PE (: detect commonly missed problems, including

ik WY
“ INSPECTION SERVICES moisture, electrical defects, pests, ductwork

AmerispecN].net « 856-649-5946 leaks, energy loss, and more!
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SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to
provide thevery best experience for your customers. Helping your
customers with their insurance need shouldn’t be complicated. Az an

RP reaches the top 300-500 real
estate agents in 100+ major markets
across the country (like this one).

agent from one of the largest personal lines property and casualty
insurance group, I'd like to help you by offering your customers:

® Evidence of insurance forms on short notice and on time
B Fast, dependable service
® Rroad coverage options for your customers

® Competitive rates and a variety of discounts®

Your business can reach those agents too.

Home Insurance discounts for*:

m Teachers B Scientists m Firefighters ® Enginesrs

B Physicians ® Policeofficers ™ Accountanls B Registered nurses

Call me and let’s discuss what | can do for your customers.

856.202.8090

LESE CEI"HE}I"

Wowur Lo

IQI'IHF‘. r:rqr W AVE S5TE 206
WOODBURY, N 08096

-.x.-ﬁR-‘HEf-_r_.F-ﬁ.R’-iERh‘-GENF.k,O!'-i

https:/ fagents. farmers.com/lcarney

ichions apply. Discounts may vary. Hot awsilable in ."I =, -See your agent for m

prichian:
detalls frsuranoe it indenanitten by Farmers inserance I-.mc and pther JMiksied

insurance companies. Vis Bimens oom fara complcte & |11 of companies. Mot allirsurers FARM E R S ?
are authericed In provide msrance in af states INSURANCE

2 CROWN
/-, HOME MORTGAGE

‘We re a team thut wnrks together to help each other and has fun
together! Focused on success through accountability and training, not
micromanaging or leaving you stranded. Stellar back office support with

d i h h le behind th - all with th
1. REAL PRODUCERS il i e g G
@ . :

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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P» rising star

Written by Ruth Gnirk

Photos by Kellyman

Real Estate Photography
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Diana
MAHONEY

Nikki Shah Real Estate Team

After serving in the hospitality industry for over
two decades, Diana Mahoney decided it was time
for a change. With a heart for providing excellent
customer service for clients in any price range,
Diana has been recognized as a top agent for
having the fastest-growing business for the first
half of the year and is set to close on almost $3
million in her second year as a REALTOR®. Diana’s
true joy is helping families prepare for, and find, the
home of their dreams so they too can start a new
chapter in life.

Diana grew up in a hard-working multicultural family. Her
father was from the U.S., and her mother was from Puerto Rico.
Although things did not come easy in life, her parents always
made ends meet. Some of her fondest childhood memories were
made during staycations at the shore. Diana learned to find
pleasure in simple things and learned the value of diligence and

maintaining a good reputation.

FAITHFULNESS AND DILIGENCE

Diana worked her way up from a position at the front desk of a
hotel until she was working for the corporate office. She was dili-
gent and thorough and related to clients with ease. Hotel patrons
could sense that Diana cared about them as people, not just as

customers.

Real estate titan Nikki Shah was friends with the hotel manage-
ment group and had several positive interactions with Diana. On
several occasions, at gatherings, Nikki told her that she would
make a good REALTOR®. Although she was honored by his com-

pliment, she was uneasy about stepping out of her secure comfort

South Jersey Real Producers - 13



zone with her current employment in order to start a
new career. She felt that she needed to maintain the
stability that she had.

But then COVID-19 shutdowns changed everything.

ADDING A NEW CHAPTER

For the first time in her life, Diana found herself being
faced with instability at work. She realized that she
needed to create a backup plan, and so Diana reached
out to Nikki to ask if he might still have a place for her

on his team.
He did.

Diana took the opportunity and enrolled in real estate
school. She passed the New Jersey real estate exam in
July 2020, but because of the shutdown and backups
in the system (due to COVID-19), she did not receive
her physical license until January 2021.

While she was waiting to be officially added to the sys-
tem, Diana began shadowing Nikki. It was exciting but
very different to be “on the go,” traveling from location
to location every day. She had been helping others
from a desk for over 20 years, so it was a big adjust-

ment. However, real estate gave her purpose.

In January 2021, the newly licensed REALTOR® hit
the ground running. She remembered how hard it was
to get a home when she was a single mom, and she
knew she had to help others accomplish their dreams.

Her internal motto was “Everybody deserves a home!”

110%

Growing up, she was told, “If you’re not going to give
110%, why do it?” Now she is living that out, working
full time as a REALTOR®. She is grateful that Nikki
has trusted her to work with clients that have come to
him seeking the dream of homeownership, along with
the clients that have reached out to her directly after

she helped their friends and loved ones.

Diana was honored and surprised to receive a Top
Agent award from Home Snap, as well as Rookie of the
Year from Long & Foster. She is also on track to receive
the NJ REALTORS® Circle of Excellence Sales Award
Bronze level for closing over $2.5 million in sales this
year. However, for Diana, success is being happy at
work and at home; having meaningful relationships with
family, co-workers and clients; and helping people make

their dreams of homeownership come true.

14 - November 2022

| am humbled to be invited
to share my story. | hope
that it inspires others to
know that it is never too
late to try something

new or discover a

new passion. , ,

She loves that she is part of the Nikki Shah Real Estate

Group along with other team members who welcomed

her like family. She is also grateful to be part of the
Long & Foster Real Estate family.

Ever since childhood, Diana had put aside many of

her own dreams and desires and just focused on the
greater good for others. In the past two years, she has
been able to help many families accomplish home-
ownership. She is very thankful that in this season in
life, she has an amazing and trustworthy husband and
family that have stood by her while she made this leap.
She is also grateful that Nikki saw value in her and

encouraged her to step out of her comfort zone.

She looks forward to making time to do more vol-
unteering, and her favorite charity to support is St.
Jude’s Children’s Hospital.

Diana and her husband, Nic,k met in 1999 and mar-
ried in 2012 after the youngest of their children had
finished high school. The Mahoneys have five grown
children between them and four beautiful grandchil-
dren. They love spending time having family gather-
ings and going on vacations, and they enjoy watching
football games together.

“I am humbled to be invited to share my story,” Diana
said. “I hope that it inspires others to know that it is
never too late to try something new or discover a new
passion. I am grateful for my family, friends and team-
mates who have supported and encouraged me through
the years. I am also grateful for the trust that my clients
have put in me as they made some of the most import-
ant decisions in that chapter of their lives and then

recommended me to their family and friends.”




Do Core Focus Zi
core e lin Vm Home

¢ 48 Hour Scheduling Guarantee ® Next-Day Inspection Reports
¢ Cost Estimates With Reports ® Free Infrared Camera Scans
¢ Veteran Owned Company ® 4.9 Star Review

Services
Home Inspections ® Radon ® Termite
Sewer Scope ® Mold and Air Quality Testing

Our team will provide a comprehensive, detailed
report on all of our findings in the home.

856.263.0002 ¢ info@coreinspectiongroup.com
CorelnspectionGroup.com

Chris Murray 10000 Lincoln Drive E, Marlton, NJ 08053

E: cmurray@skymortgagegroup.com
Regional VP | NMLS ID#251895 y@sky B T

C: (609) 922-2630 www.MurrayMortgageTeam.com
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ELEVATE YOUR REAL ESTATE

BUSINESS

S
'IIITIQII ”.s Not only will you be a part of this
" COREAING but Agents and Teams will get access

NG/ to focusing on:
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Tactical processes and systems to
grow your business

How to scale and double your
business

And Access to an invite only
Facebook Community

How to recruit and lead people

How to market and build a brand

And get exclusive access to a network of high performers inside the industry from around the Nation!

EliteOpts.com

Let's Partner Together
And be in your Home for the Holidays!
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MORTGAGE APPLI

1

Robert Farmer wisses

610-628-4008 | 70 East Main Street, Marlton, NJ 08053 NMLS#13988
OVER 24 YEARS IN RESIDENTIAL LENDING EXPERIENCE
Licensed by #9965751 the N.J. Department of Banking and Insurance

CRE MORTGAGE
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P> financial fitness

By Shauna Osborne

Year-End

GIVING

As the year comes to a
close, it is the perfect
time to think about year-
end giving. Particularly
in the aftermath of a
years-long pandemic,
we can help those in
need — necessary every
year but now crucial

for many nonprofits
struggling to balance
increased demand and
decreased support —
and, meanwhile, save on
taxes. Year-end giving is
a win-win!

Support Nonprofit Organizations
Charities and nonprofit organizations
often rely solely on donations to fund
their missions. Interestingly, accord-
ing to Charity Navigator, half of all
nonprofits in the U.S. receive the bulk
of their funding during the last quarter
of the year. Make the final months of
the year count through giving; resolve
to help feed the hungry, find cuddly
animals new homes or support people
without housing ... whatever cause is

near and dear to your heart.

‘When you do, be sure to keep a record
of your donation. Taxpayers must have

a bank record or some sort of written

receipt from the charity, which has the

organization’s name, date and amount
of the contribution. Other acceptable
records include bank statements, credit

card statements or canceled checks.

Additionally, the 2020 CARES Act
allows you to take a $300 deduction for
cash donations to qualifying organi-
zations, which must have a charita-

ble, educational, religious, literary or
scientific purpose and be classified by
the Internal Revenue Service as tax-ex-

empt, even if you don’t itemize.

Donate Clothing and Household Items

Take time to clear the clutter and give

Don’t let this
holiday season
pass you by
without giving
to those less
fortunate.

to others this holiday season. Do you
have gently worn clothes or function-
al household appliances, furniture,
furnishings or electronics that you no
longer use and could benefit someone
else? Why not donate them? If your
charitable donation is worth $250 or
more, be sure to include a receipt (or
written acknowledgment) from the

charity, with a description of the items.

Don’t let this holiday season pass
you by without giving to those less
fortunate. After all, ‘tis the season
to be generous! Doing so will help
others and help yourself when April

15 rolls around.

South Jersey Real Producers - 19



The
Gateway

PROFILE

BRADLEY ZERBE

HOMETOWN:

Mount Holly, New lersey

EXPERIENCE IN THE

MORTGAGE INDUSTRY:

26 years

BEST ADVICE I'VE RECEIVED:

Success is measured not so much by the position

that one has reached in life, but by the obstacles
that one has overcome while trying to succeed.

MOST SATISFYING PART OF WORKING
WITH CLIENTS:

| enjoy assisting clients, who never thought that
they could purchase a home, attain that goal of
home ownership. It's so rewarding.

HOW I'M DIFFERENT FROM

OTHER LOAN OFFICERS:

I'm old school. | meet with as many clients face
to face as possible to create bonds and clients
for life.

LAST BOOK | READ:

The Purpose Driven Life by Rick Warren

CONTACT INFORMATION:
Bradley Zerbe, Mortgage Sales Manager
MNMLS 161236

Office: B56.890.7056

Bradley.Zerbe@GatewaylLoan.com

A\
& GG}oenggy

©2022 Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender. NMLS 7233,
1 Holtee Drive, Suite 200 | Marlton, NJ 0B053

P> top producer cover story

Keller Williams Moorestown
Written by Ruth Gnirk
Photos by Kellyman Real Estate Photography

SIMIT PATEL

“From Slinging Drugs To Slinging Houses”
THE SIMIT PATEL GROUP




Simit Patel dreamed of being a
small business owner. Motivated

by his desire to help people, he
became a pharmacist and even
opened a pharmacy staffing agency,
but it was not enough. In 2008

he became a licensed REALTOR®
and found great joy and fulfillment
in helping community members

and investors achieve their goals.
Now as an experienced agent and
investor himself, Simit’s greatest joy
is helping his family, his teammates,
and his clients achieve their dreams.

LIFE IN THE FAST LANE

Born in North Jersey, Simit Patel and
his family moved to South Jersey
when he was only one year old. Back
then Marlton was a small, unassuming,
rural town. His father was a talented
and committed civil engineer who
believed that this country has oppor-
tunities for everyone! His diligence

and creativity inspired young Simit’s

22 - November 2022

interest in architecture and in owning

his own business.

After graduating from Cherokee High
School in 1995, Simit completed a
rigorous five-year pharmacy program

at Rutgers University. Although he
dreamed of owning an independent
pharmacy, he realized it would be hard
to create a name and reputation for him-

self without experience to back it up.

Simit earned his degree in 2000 and
accepted a position at a local pharmacy
connected to a large chain of stores. He
created a reputation of selfless service
by putting customers first and taking
care of his teammates as well. Simit
genuinely enjoyed the opportunities he
had to connect with people, especially

“the regulars.”

He distinguished himself through his
diligence and focus, and through his per-
sonalized care for others. Simit quickly

progressed to become a supervisor of

not only his own pharmacy but four
others. A few years later he started his
own pharmacy staffing agency. He was

a selfless leader, always allowing his
teammates to choose their vacation time

before he would choose his.

A NEW HIGH

In 2008 Simit got a taste of the
life-changing impact of real estate and
he was hooked. He took a course at
Cherry Hill that allowed him to attend
two night sessions each week for 10
weeks while working full-time as a
pharmacist and running his pharmacy
staffing agency. Several months after
he became a licensed REALTOR®,
Simit completed his first sale to a client

that had been referred to him.

“That experience fueled my passion
even more,” recalled Simit. “For me it
was not about the money, it was about
the challenge and the connection.
Several years later I was also able to
start flipping houses as well. Through

True success is found in teaching others
how to succeed along with you. I’ve said for

years that | know I’m successful when my
team is crushing it!”




real estate I am able to help people achieve
their dreams and tap into my interest in

architecture and design.”

Simit continued working full-time in the
pharmacy and managing his pharmacy
staffing agency while working as a part-
time REALTOR®. His twins were born
12-12-12, and although they made his
life feel even more meaningful and rich,
it also filled his schedule to overflowing
with responsibilities as a father, phar-
macist, pharmacy staffing agency owner,
REALTOR®, and real estate investor.

In April 2016 he got a call from KW
Moorestown team leader Joe Ryan, who is
now a very good friend. Simit was hon-
ored to learn that his former coworker

Sam Lepore, one of the top agents in South
Jersey, told Joe that Simit would be a great
addition to KW. During that initial meeting,
Simit told Joe that it was his goal to step
away from a dual career within five years so

he could focus solely on real estate full time.

Joe saw that Simit was coachable. He told
Simit that if he joined KW, followed the
systems and models, and used his passion
for helping others, he could take his real
estate career to the next level and step out
of pharmacy in just ¢wo years instead of
five. Simit could hardly believe it, but he
was willing to do what it took to be a full-
time REALTOR®.

At the time Simit did not have a single
social media account. Following Joe’s

advice, Simit went home that evening

and created a Facebook account,
introducing himself to the world as a
REALTOR® not a pharmacist.

“I am thankful that Sam Lepore rec-
ommended me to Joe Ryan years ago,”
said Simit. “They have both become my

good friends as well as my mentors.”

TRUE SUCCESS

That November, a month before the
boys would turn four, Simit’s father
passed away. As an only child, Simit
was ready to help his mother in what-
ever way she needed. It was hard for
her to live in the big, beautiful house
her husband had helped make into their
home for decades. Simit had never been
more grateful to be a REALTOR® as he
helped honor his father and care for his
mother by selling their family home and
moving her into something that was a
better fit for her.

In July 2017, Simit was able to step
away from the pharmacy industry
for good. Confident in his skills,
connections, and reputation, Simit
did not give himself any “Plan B.” He
followed the systems and was soon
able to recruit his first team member,

talented agent Nicole Gendin.

Nicole and Simit have pushed each
other to excel. Each year they have
grown stronger and better, improving
their serve. For the past three years

their average real estate sales have

been over $20M each year. Recently

Simit also added another committed
real estate agent, Cate Rogov, to his

growing team.

Realizing that social media, market-
ing, and digital exposure is of the
utmost importance, Simit has brought
on a super talented marketing, media
director/influencer. Sydney Lockhead
is helping take the team to even

greater heights!

A few months ago, Simit was able to
meet one of the people he admires
most in the real estate world: Ryan
Serhant from the hit TV show,

Million Dollar Listing. This was a real

estate dream come true for Simit.

“There are always highs and lows in
real estate, and we have to stay bal-
anced,” observed Simit. “True success
is found in teaching others how to
succeed along with you. I've said for
years that I know I'm successful when

my team is crushing it!”

Another mark of Simit’s true success

is that he doesn’t trade money for time
with his family. He brings the boys
along to showings after hours, on the
weekends, and during the summer.
Milan and Dilan are natural connectors,
and Simit calls the 10-year-olds “The
Closers.” They love looking sharp and
enjoy building with LEGOS®. Because
Simit would rather die with memories
than dreams, he sponsors his sons’
baseball and flag football teams, and
attends every game possible. He is
intentional about making memories
every moment they can. The father-son
trio are foodies, and when they go out
together, they are “The Wolf Pack.”

GIVING BACK AND PAYING IT
FORWARD

His father’s cancer diagnosis
prompted Simit to get involved with
local cancer research fundraisers. He
was so successful at fundraising that
in 2019 Simit was awarded as a top
contributor to the Keller Williams

Say Yes To The Breast event.

Simit helps all clients from renters
to first time homebuyers, to luxury
clients and even investors. He loves
networking in person, establishing
and maintaining relationships, and

building longevity.

“Everyone has a story,” reflected
Simit. “I have gone through some hard
things in life, like we all have, but it
helps me have compassion for my
clients. I don’t judge, and I treat every-
one the same, regardless of their car,
home, or financial status. I don’t regret
being a pharmacist for 17 years, but

I'm glad I'm slinging houses now!”

South Jersey Real Producers - 25




L  ecco  WWW.CUTCOCLOSINGGIFTS.COM
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Photography
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HOW MUCH WILL
THAT COST TO FIX?

_ w Vitale
*“ , INSPECTION SERVICES LLC
Residential | Commercial

Now offering accurate repair estimates
on every home inspection.

TRUST THE PROCESS

WE UPLOAD YOUR
INSPECTION REPORT

@ REPAIR PRICER ANALYZES
EVERYTHING

| HELPS NEGOTIATE SMARTER

Following the completion of your inspection report, we can
submit the report to the Repair Pricer team and have your
repairs serviced by our preferred vendors. Call, text, or
email us if you are interested in this service.

NEGOTIATE YOUR

PURCHASE
WITH POWER

®EOO®

INSPECT (INFORM REVIEW REPAIR

Using Al & human review, defects are researched to get
repair information and local cost estimates. They compile
all the details into a concise report and deliver it to youin 24
hours or less.

No need to call multiple contractors for estimates on repairs.
Get one complete comprehensive report to make negotiations
run smoother, faster, and easier.

FIND OUT MORE AT WWW.VITALEINSPECTION.COM [u] [w]
L

P. 609.751.8048 E. VITALEINSPECTION@GMAIL.COM

[=]7x
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v Clnse Loans Fast. Win more Referral Partners. Have Fun. Be Rewarded.

Contact me for details.

'lChrls EMIIhIEI,m_ | .N ML.S .1 11160 A
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ChrisWilhelm@GatewayLoan.com
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