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WAVE GOODBYE TO CLUTTER!
Eco-Friendly Junk Removal for Homes & Businesses

BIG OR SMALL, WE'LL LUG IT ALL!
The Junkluggers can help lug away old furniture,
appliances, electronics, heavy & dense materials, and more!
We'll even take big and bulky items off your hands like
hot tubs, pool tables and pianos.

ANDY TAYLOR, Owner

(804) 585-2210
andy.taylor@junkluggers.com

Through a shared mission of keeping reusable 
items out of landfills, ReMix Market RVA allows 
us to upcycle items that cannot be donated or 

recycled. Ask us about it today!

JunkluggersofCentralVA.com

DONATE

RECYCLE
Stephanie Gordon, ReMix Market RVA Manager

804.299.3814
625 N. Washington Hwy., Ashland, VA 23005
Tues-Fri: 10am-6pm,
Saturday: 9am-3pmKensington Vanguard National Land Services | kv-dcmetro.com

Commercial & Residential Title Insurance • Real Property & Cooperative Lien Searches
Settlement Services • Escrow Services • Recording Services • 1031 Exchange Services

ONE OF THE LARGEST INDEPENDENT FULL-SERVICE 
TITLE AGENCIES IN THE COUNTRY PROVIDING

Michelle Rogers
Executive Vice President • Co-Head DC Metro Division

(804) 486-9469
mrogers@grs-title.com

FORMERLY GRS TITLE SERVICES, LLC

Elizabeth G. Steele, Esq.
VP - Business Development 

(804) 486-9465
lsteele@grs-title.com

901 East Byrd Street, Suite 1510  •  Richmond, VA 23219
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Trust Your Local
Loan Consultant

loanDepot is proud to serve the communities in Richmond

Contact George
to learn more!

301 Concourse Blvd, Suite 110, Glen Allen, VA 23059 | *Results may vary. Conditions apply. 
loanDepot.com, LLC NMLS ID 174457. Licensed by the VA Bureau of Financial Institutions 
MC-5431. To verify a license please visit www.nmlsconsumeraccess.org. (122821 649855) NMLS#174457

GEORGE KAROUSOS
Branch Manager • NMLS #101096
Cell: (804) 729-5626 (LOAN)
(804) 292-7952
gkarousos@loandepot.com
loanDepot.com/loan-o�cers/gkarousos

WHY WORK WITH US?
We make the home loan process easier than ever with our:

Top-of-the-line technology that lets you
check our loan status at any time from
your phone and communicate with our
easy-to-use web app

Knowledgeable and Experienced
Loan Consultants

Fully digital mortgage*

Cover photo courtesy of Philip Andrews.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Richmond Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email the publisher at wendy@kristinbrindley.com. To view our magazine 
online, visit richmondrealproducers.com and look for “magazine” or scan this QR code. 
(Password: connecthere@richmond)
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Laura Franck
DIRECTOR OF CLIENT SERVICES
804-215-3401
lfranck@robinson-harristitle.com
www.ROBINSON-HARRISTITLE.com

Your clients are our
clients and we put their 
needs above all else!
We provide real estate 
services at a time and 
place that best suits
your busy schedule.

Give Laura a call today
and let OUR SUCCESS
be YOUR SUCCESS!

CUSTOMER-FOCUSED
CONVENIENCE
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

CARPET & FLOORING

Jimmy’s Carpet Inc.

(804) 598-1264

JimmysCarpet.net

CARPET, WOOD, TILE & 

UPHOLSTERY CLEANING

Professional Carpet 

Cleaning Services Inc.

(804) 908-0901

PCCSRVA.com

CLEANING SERVICE

Five Star Maids

(804) 255-6514

CLOSING ATTORNEY

Tluchak Redwood and 

Culbertson, PLLC

(804) 257-7255

sean@tluchaklaw.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

GRANITE & MARBLE

Classic Granite and Marble

(804) 658-9510

ClassicGranite.com

HOME INSPECTION

Advanced Home Inspection

(804) 349-3220

AdvancedHomeInspect.com

Capitol Home Inspections

(804) 615-7730

RichmondInspector.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754

ARWHome.com/RealEstate

Cinch Home Services

(410) 730-7423

CinchRealEstate.com

First American 

Home Warranty

Katie Williams

(804) 402-7269

HomeWarranty.FirstAm.com

HWA Home Warranty

Sharon Schwab

(224) 283-0714

HWAHomeWarranty.com

Old Republic 

Home Protection

Mary Garner DeVoe

(804) 453-8757

My.ORHP.com/

MaryGarnerDevoe

INSURANCE

Goosehead Insurance 

Finnell Agency

(804) 877-1596

william.finnell@

goosehead.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210

Junkluggersof

CentralVA.com

MORTGAGE

C&F Mortgage Corporation

Page Yonce

(804) 356-7034

CFMortgageCorp.com/

Page-Yonce

First Home Mortgage

Perry Shelton

(804) 629-0631

FirstHome.com/Location/

Richmond-ii

George Mason 

Mortgage LLC

Joe Dunn

(804) 543-2261

GMMLLC.com/JDunn

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

loanDepot

George Karousos

(804) 729-5626

loanDepot.com

MOVING / STORAGE

Dunmar Moving Systems

(804) 714-2536

Dunmar.com

Moxie Movers

(804) 874-8104

MoxieMovers.com

Smartbox Moving 

and Storage

(804) 714-2537

SMARTBOXUSA.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

PHOTOGRAPHY 

& VIDEOGRAPHY

Virginia 

Architectural Imagery

(804) 389-9884

VirginiaArchitectural

imagery.com

REPURPOSED FURNITURE 

& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210

Junkluggersof

CentralVA.com

STAGING

Designed 2 Sell

(804) 380-1022

DesignedToSellRVA.com

TERMITE & 

PEST CONTROL

Hickman’s Termite and 

Pest Control

(804) 282-8957

HickmansTermite.com

PestNow of Central Virginia

(804) 589-1009

PestNow.com

TITLE COMPANY

Kensington Vanguard 

National Land Services

(804) 543-4266

mrogers@grs-title.com

Robinson Harris Title 

and Escrow

(804) 215-3401

RobinsonHarrisTitle.com

VIDEO SERVICES

HD Bros

(833) 437-4686

HDBros.com
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This ad is crawling
with reasons to call

804.589.1009

ANTS • BEES • CENTIPEDES
MICE • CRICKETS

MILLIPEDES • SPIDERS • FLEAS
RATS • BED BUGS

ROACHES • STINK BUGS • TERMITES

"We used PestNow during closing to take care of a minor pest problem. The experience was so 
good we've signed up for the annual service package at our new home." - Mark Drew

info@pestnow.com • pestnow.com
Estimates for Commercial Properties:

commercial@pestnow.com

WDI Inspection & Report
PLUS

1 Year Warranty On All Inspections
ONLY $39

Call to schedule today!

M E E T  T H E

R I C H M O N D
R E A L  P R O D U C E R S  T E A M

Jess Wellar
Writer

Zachary Cohen
Writer

Jaime Lane
Executive Assistant & 
Publishing Manager

Bobby Cockerille
Videographer

Philip Andrews
Photographer

Wendy Ross
Operations Manager

Ellen Buchanan
Editor

Kristin Brindley
Publisher

Richmond Real Producers
@richmondrealproducers

Richmond Real Producers
@richmond_real_producers
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FAMILY OWNED & OPERATED | OVER 20 YEARS OF EXPERIENCE
LICENSED & INSURED | BETTER BUSINESS BUREAU A+ RATING

We go out of our way to ensure your listings are ready!
We do extensive move-out cleanings, using our online checklists, so your listings will be 
ready to sell! We can usually schedule move-out cleanings within 48 hours as we know 

how important it is to get that house on the market.

Looking for a thank you gift for your clients? A gift certificate for a home cleaning is the 
perfect way to thank them for their business. 

We can help with unpleasant odors! The Ozonator releases ozone gas into the air to get 
rid of bad smells and odors. Call us today to rent the Ozonator for your listed properties.

BUT, don't just take our word for it. Check out our reviews!

“Always willing to help out at the last minute with my rental properties when
I need a move-out deep house cleaning - trustworthy and reliable!” -Heidi G.

REALTORS...
WHY CHOOSE US?

Loreley (Lore) L'Hommedieu, Owner
(804) 601-3043

BOOK ONLINE TODAY!
www.FiveStarMaids.com 

Dear Richmond Real Producers,
 
Happy November! November is 
a month of gratitude… It’s a time 
to reflect on the current year 
and the year to come, and to say 
thank you to all the important 
people in our lives. Veterans 
Day is also this month. Thank 
you to all of our veterans!
 
We are so grateful for our 
amazing Richmond Real 
Producers community! Our 
mission is to connect, inform, 
and inspire this community. 
It is a badge of honor to be a 
Real Producer. Receiving this 
publication means YOU are 
in the top .05 percent of your 
industry. Congratulations!
 
One of the things that I’m 
always amazed to see is how 
much our Real Producers take 
ownership for their impact on 
the Richmond area and give 
back to the community. Thank 
you all for all you do!
 
We are grateful to be com-
ing together as a community 
on November 10th from 1–5 

FOOD FOR THOUGHT
What are you grateful for?

industry partners in the area. If you would like a 
personal introduction to any of our partners, please 
feel free to contact me. I’d love to help!
 
Last, but certainly not least, thank you to my team. 
The team here cares about our Real Producers 
community, our standards, and the voice we give 
to you, the Real Producers! Thank you Ellen, Ian, 
Wendy, Jaime, Ciso, Ellie, Mark, Carl, Gina, Lexy, 
Jess, Zach, and Philip. Thank you!!!!!
 
If you haven’t joined our private Facebook group, 
don’t miss out! We publish your responses to “We 
Ask” questions in the private group! 
 
With gratitude,
 

Kristin Brindley

Owner/Publisher
Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.richmondrealproducers.com

p.m. for our First Annual 
Richmond Real Producers 
Mastermind. If you haven’t 
received your exclusive 
invitation, email us at info@
richmondrealproducers.com 
for information on registering. 
This is going to be an amazing, 
inspiring event with several 
of Richmond’s top-producing 
expert speakers. We hope to 
see all of you there!
 
Thank you to our features 
who have shared their stories 
to inform and inspire this 
amazing, best-of community 
in the last year. Our favorite 
part of publishing is inter-
viewing such talented, won-
derful human beings!
 
Thank you to our preferred 
partners, without whom none 
of this would be possible. We 
are thankful for their support 
and for the Real Producers 
who referred them to us. As 
you know, all of our pre-
ferred partners have been 
referred and vetted by other 
Real Producers, giving us the 
most well-curated list of top 

THANKSGIVING!
happy

publisher’s note
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*All proceeds from this event will be donated to charity.

For information on all Richmond Real Producers events, email info@richmondrealproducers.com.

LISTING, LEVERAGE, LEADERSHIP
FIRST ANNUAL MASTERMIND

PRESENTED BY RICHMOND REAL PRODUCERS

OUR EXPERT SPEAKERS AND PANELISTS

NOVEMBER 10, 2022
1 PM to 5 PM

HAPPY HOUR TO FOLLOW
MEADOWBROOK COUNTRY CLUB

3700 COGBILL ROAD
RICHMOND, VA 23234

KYLE YEATMANJENNY MARAGHYTOMMY SIBIGA

DAKIA KNIGHTJENNI COMERMIKE HOGAN

Our Coverage 
PAYS OFF
Did you know over 31% of 
our customers placed a claim 
in their fi rst 90 days with us?* 
We helped them save time 
and money—and we can help 
your clients save, too. 

Contact me for details.

“ I’m your home warranty expert, 
so you don’t have to be!”

Your Local Resource 

Jamie Cook 
757.390.8785
jacook@fi rstam.com

©2022 First American Home Warranty Corporation. All rights reserved. AD_NOV_JCOOK_MRP_11_22

fi rstamrealestate.com
Phone Orders: 

800.444.9030
*Based on First American Home Warranty fi rst-year real estate contracts January 1, 2021–December 31, 2021. 
Repair and replacement costs based on paid invoices net of service fees in 2021, prior to deductions taken for 
discounts and/or rebates.

SO YOUR CLIENT IS MOVING. 
LET US HELP WITH STORAGE & 
MOVING, ALL AT THEIR OWN PACE!

$25 OFF
REFERRAL CODE:
RichmondRP25

• STORAGE ON-SITE OR AT OUR WAREHOUSE

• LOCAL MOVING

• LONG-DISTANCE MOVING

• DECLUTTERING FOR SALE OF HOME

1-87-SMARTBOX
smartboxmovingandstorage.com
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ELLIOTT GRAVITT

Providence Hill Real Estate

This year, for Thanksgiving, we are celebrat-
ing my in-laws’ 50th wedding anniversary in 
Williamsburg. Normally, I either stay in town 
or go to Pennsylvania (where my wife is from).
 

TOMMY SIBIGA

Hometown Realty

We used to always drive to my older brother’s 
house back in Virginia Beach for Thanksgiving. 
But once our kids got a bit older, we were 
able to stake a claim on hosting our own 
Thanksgiving meal and now alternate between 
our house and the in-laws’.

VIRGINIA LEABOUGH

Long & Foster Church Hill

I normally go to my in-laws’ for Thanksgiving. 
They live in Portsmouth.
 

MAURA LONG

Hometown Realty

We used to travel a lot. I am the youngest of 
four siblings, and now we are into the “baby 
stage” of the family. So we stay local now and 
throw a loud party at someone’s house.
 

KAITLYN GWALTNEY

Hometown Realty

We do not. We are in the process of building a 
new house and close at the end of September. 
We are looking forward to hosting the whole 
family for the first time ever at our new house.

 

SETH SCHEMAHORN

Keller Williams Realty

Sometimes, yes. I love to go to northwest 
Arkansas, where my mother lives. I am 
an avid biker, and my dog and I go play 
outdoors when we go to visit. My brother 
and sister-in-law live in Durham, North 
Carolina, and I sometimes travel there to 
see them.
 

KEVIN LONG

Hometown Realty

We used to go up to Maryland to visit an 
aunt. Since our family has expanded, we 
stay in the Mechanicsville area.
 

JENNIE BARRETT SHAW

Joyner Fine Properties

Sometimes, I host. Or I visit family in 
Charleston, South Carolina.
 

DAPHNE MACDOUGALL

Joyner Fine Properties

No, I don’t travel for Thanksgiving.

CHRISTINA BACON

Keller Williams Realty

Not usually. It’s literally my most favorite 
holiday. I love, love, love my big Italian 
family, and we all get together. Family is 
everything to me.
 

KRISTIN WOOD

Keller Williams Realty

I do not. I host Thanksgiving at my 
house. I invite clients, friends, the team, 
and family. I go on vacation at Christmas.
 

TONDRA DEVAREL

eXp Realty

Yes, usually not out of state. More of a 
family affair to Chesapeake, Virginia.
 

JULIE CRABTREE

eXp Realty

Yes. We travel every year to the beach 
for Thanksgiving. We have all of my 
in-laws, my mom and brother and their 
significant others over. I throw all the 
family events now.

PATRICK GEE

Long & Foster Real Estate

Sometimes. I’m married with four kids. 
So we rotate visiting family members 
and travel to be with certain families in 
certain years.
 

ANN MITCHELL

The Kerzanet Group, LLC

I have traveled for Thanksgiving because some-
times family is tricky. I travel with my husband 
and two daughters, and these trips are some of 
the best memories we have ever had.

PEYTON BURCHELL

Hometown Realty

No Thanksgiving travel.
 

ZHANNA SHUPARSKA

Joyner Fine Properties

We stay home for Thanksgiving. We have friends 
and family over, sometimes close to 50 people 
around the holidays.
 

ERNIE CHAMBERLAIN

Hometown Realty

Yes. It depends on the year. We travel quite a bit, 
often to the Outer Banks.
 

we ask...you tell!

Do you travel for 

Thanksgiving?
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All inspectors are VA Licensed, members of ASHI and
hold their new construction specialty certification!

804-639-1171     RichmondInspector.com

FA M I LY  O W N E D  &  L O C A L LY  O P E R AT E D  B Y  R AY  &  J E N N  M C M U R D Y

If you saw our inspection reports of "brand 
new" homes, you would think again! 
Help protect your clients by always

 recommending Phase Inspections, including 
Foundation, Pre-Drywall, Final 

Walk-Through & One Year Home Warranty!

Trust the inspection company that RVA Realtors have been trusting for over 18 years!Trust the inspection company that RVA Realtors have been trusting for over 18 years!

Do you have clients that have already waived
 inspections and are all moved in? 

We offer a $50 DISCOUNT 
on post-closing inspections if done within 

6 months of the closing date!

T H I N K  Y O U R  C L I E N T S  C A N  S K I P  A N
I N S P E C T I O N  O N  A  B R A N D  N E W  H O M E ?

ROBERT RANSOME

Ransome Realty Group

Usually, I don’t. I’m here locally with my 
parents and brother. We usually hang out 
at my parents’ house for Thanksgiving.
 
 
ALLI TAYLOR

Keller Williams Realty

We used to travel to Alabama to see my 
husband’s family, but now we actually host 
Thanksgiving ourselves. It is our favorite 
holiday. We got married the week before 
Thanksgiving and had a Thanksgiving 
dinner for our wedding meal. So we got to 
share Thanksgiving dinner with our clos-
est friends and family. It is a super special 
holiday for us.
 
 
KIM WRIGHT SEBRELL

Keller Williams Realty

I host Thanksgiving at my house almost 
every year. My whole family just comes 
and I love to entertain.
 

BRANDON SPURLOCK

Providence Hill Real Estate

We usually stay pretty local because all of 
our family is within an hour of Richmond. 
That allows us to see almost all of the 
family in a couple of heavy meals.
 

OWEN THATCHER

Providence Hill Real Estate

Yeah, we travel down to Virginia Beach. 
My family is from there.
 

ANNE THOMAS SOFFEE

Small & Associates, Inc.

We go over the river and through the 
woods. We go to my aunt and uncle’s 
house in Nottoway County.
 
 

NOAH TUCKER

Hometown Realty

Yes, we do. We typically try to head 
home Wednesday through Sunday. We 
spend one day at my mom’s house with 
her. My wife’s family has adopted hav-
ing a Saturday Thanksgiving, so that’s 
the day we gather at their house. Then, 
we head to my dad’s house for the third 
Thanksgiving dinner, and we always 
prepare ourselves for the UVA versus 
Virginia Tech game. Go Hoos!
 
 
LACEY KEARNEY

Providence Hill Real Estate

Yes. Typically, we alternate Christmas 
and Thanksgiving between Richmond 
and Lexington, and this year, we are 
going to Lexington.
 
 
KACIE JENKINS

Hometown Realty

When I was a kid, we traveled for 
Thanksgiving. My dad is one of seven, 
and everyone would go to my grand-
parents’ for Thanksgiving. As we grew, 
so did the amount of people who would 
come. I remember one Thanksgiving, 
there were 34 people and four dogs 
in my grandparents’ huge house. Now 
that my grandparents have passed, 
Thanksgiving is usually at one of our 
parents’ houses here in Richmond. 
Thanksgiving is never complete unless 
we watch the Macy’s Thanksgiving Day 
Parade and have a huge charcuterie 
board for lunch.
 
 
BRADLEY GAMLIN

Advanced Home Inspection

No, our house is the hub of activity 
for our friends and family on the 
East Coast. We typically have 50 
to 100 people throughout the day. 
Multiple turkeys, hams, and Ribbe 
(Scandinavian holiday feast).
 
 

SARAH HOLTON

Napier Realtors ERA

 Our families live all over the United 
States, so typically, we stay in Richmond 
for Thanksgiving. We will celebrate with 
friends or just ourselves. Sometimes, we 
are lucky enough to have family come 
and visit us for Thanksgiving.
 

KATHRYN RICHARDS

Cinch Home Service

No, we stay home and have a nice 
quiet holiday.
 
 

LAUREN GERARDI

Liz Moore & Associates

Yes. Both of my sisters live in Austin, 
Texas, and I like to go out and visit 
them. We have a sister Thanksgiving 
with some great bonding time and then 
they travel here for Christmas.
 
 

VENUS BOLTON

Blue Ocean Realty

Thanksgiving is a time of year we 
look forward to with our family. 
We typically do not travel during 
this holiday. There have been 
years we’ve eaten with one side 
of the family and done breakfast 
the next day with another. For 
many years, when my father was 
alive and not mobile, we always 
spent the holiday at my parent’s 
house. After his passing, we have 
gotten together with extended 
family, host ourselves, or visit 
with one family and have dessert 
with another. We have a goal, as 
a family, of one year, packing up 
and enjoying Thanksgiving at a 
beach house together.
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By Katie Redwood, Esq.

Thanksgiving is a special time of year to reflect 
on what you are most grateful for. For many, this 
involves a large meal and a gathering of family and 
friends. For others, this time of year can be difficult 
for those who have recently lost a loved one. In 
addition to grieving the loss, they may feel over-
whelmed with the process of handling the person’s 
estate. Enlisting the help of a licensed REALTOR® 
who can assist in selling the deceased person’s real 
estate efficiently can help ease this burden. 
 
When representing a client who is trying to sell 
estate property, a Realtor should pay careful atten-
tion to who will need to be involved in the transac-
tion and how the parties are named in the contract.
 

A person either dies intestate (without a valid Will) 
or testate (with a valid Will). It is important to ask 
your client at the beginning of the listing process 
which of these applies to the deceased owner 
of the property. Although this may seem like an 
uncomfortable and intrusive question to ask, it will 
ultimately put everyone in the best position to have 
the contract executed correctly and increase the 
likelihood of a smooth closing.
 
If a person dies without a Will in Virginia, the laws 
of intestate succession set forth who inherits the 
real estate of the decedent at the moment of their 
death (VA Code Section 64.2-200). Reach out to 
a local real estate attorney if you need assistance 

interpreting this statute. Every heir at law will need 
to be involved in the real estate transaction and sign 
the purchase agreement. Otherwise, the contract is 
not considered fully ratified and you may run into 
enforceability issues as you make your way towards 
closing. If there are numerous heirs, some of whom 
are not local, it may take additional time to get their 
signatures on the contract. Your client may inform 
you that they are the Administrator of the intes-
tate estate and therefore the only party needed to 
be involved in the sale. However, in Virginia, the 
Administrator does not have power to sell real estate 
unless they obtain a court order.

If a person dies testate, it can be extremely helpful 
for the Realtor to obtain a copy of the Will early in 
the process and, with their client’s permission, send 
it to the attorney that is going to be handling the 
closing to review. It is also important to inquire if the 
Will has been probated. If it hasn’t, that will need to 
be done prior to closing. If the real estate being sold 
is located in a different jurisdiction than where the 
Will was probated, a certified copy will need to be 
recorded in the Circuit Court Clerk’s Office where 
the property is located. The Will may contain a pro-
vision that grants the named Executor the authority 
to sell the deceased person’s property (often incor-
porated by VA Code Section 64.2-105). If this “magic 
language” is included, the Executor (assuming he/
she qualified) should be the only required party 
on the contract. However, if the Executor was not 
given authority over the real estate, the beneficiaries 
named in the Will hold the power of sale and will 
have to sign the real estate contract.
 
It is important to try to gather as much information 
as possible about the deceased person’s estate from 
the get-go. By asking the right questions, you may 
discover that there are additional persons that will 
need to be involved in the transaction and sign the 
contract. You will be thankful you asked! 

 
 

legal hotline

SELLING 
INHERITED 
PROPERTY

Katie Redwood is a partner  
at Tluchak, Redwood & 

Culbertson, PLLC. She has 
been a licensed attorney practicing 

real estate law in Virginia for over seven 
years. Outside of the office, Katie enjoys 
golfing and eating at local restaurants in 
Richmond, and is an avid Hokie fan.

Jimmy’s Carpet
INC.

Licensed & Insured Class A Contractor

FREE Estimates 
Voted Powhatan Picks Winner for Best 

Flooring Company
Stop by our Kid-Friendly store and visit Jimmy & Judy! 

804-598-1264 • jimmyscarpet.net

HARDWOOD • CARPET • CUSTOM RUGS • VINYL

Locally Owned 
& Family Operated Since 1995

3211 Anderson Hwy.
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The largest and most experienced home 

staging company in central Virginia, 

Designed 2 Sell is a team of professional 

home stagers who assist realtors and 

homeowners in evoking an emotional 

response from buyers. D2S is known for 

their keen eye for design, attention to detail, 

and knowledge of the real estate market. 
Tammy Wilkerson
Owner & President

@designed2sellrva @designed2sellrvawww.designed2sellrva.com   |   
(804) 640-4828 | designed2sellrva@gmail.com

JAMES NAY
River City Elite Properties 
“I might not be in the 
business for 20 years or 
know the answer to every 
question, but I will let you 
know if I don’t know, find 
the answer, and help you. I 
think people respond really 
well to that approach.”

 
“It’s all about availability… The biggest thing is 
simply being there, being ready to answer the phone, 
being ready to show up and meet folks.”
  

 
ASHA WRIGHT
ICON Realty Group
“Even in times where you 
may doubt yourself in 
an industry so quick and 
dynamic, don’t stop. Plan, 
plan, plan. My success 
was not a surprise to me; 
it was planned. Visualize 
and manifest what you 

want in life and stick to it.”

 

A  W O R D  F R O M  O U R  P R E F E R R E D  PA R T N E R :

 
WILL FINNELL
Goosehead Insurance | Finnell Agency
“I want to make it super easy for clients 
by doing the shopping for them. I’m 
going to find the best policy to protect 
them and their new home. I’m really big 
on educating the customer and spend-
ing time with them to ensure they are 
getting good coverage and are educated 
on how their policy will protect them 

if there was ever a need to use it. The big thing I try to express to 
Realtors and lenders I work with is anytime I’m working with their 
clients, I’m going to make them look like a rock star.”

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

PRESENTS

Stay InspiredStay Inspired
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JUST THE BEGINNINGJUST THE BEGINNING

THE EARLY YEARS
As he approached his high school 
graduation in the early 2000s, Will 
planned to enlist in the military. His 
grandfather, who raised him, was a 
Marine, and Will had a strong affinity 
for those in the armed forces. Yet, as 
Will neared graduation, he paused.
 
“I really wanted to do it, but I was 
also a little nervous,” Will says 
frankly. “About what, I couldn’t really 
tell you, but I wanted to take a year to 
see if the military was really what I 
wanted to do.”
 
Will landed a job at Geico and imme-
diately took a liking to the insurance 
world. Within six months, he moved 
into sales, leaving his military dreams 
in the rearview mirror.
 
A WEALTH OF EXPERIENCE
Over the next decade-plus, Will 
held various positions within the 
insurance industry. He worked in 
Geico’s Virginia Beach corporate call 
center, helped open a Geico office in 
Richmond, and even sold insurance in 
Las Vegas for two and a half years.
 

From early on in his insurance career, Will Finnell dreamed of 
opening a franchise. That dream finally came to fruition when he 
opened a Goosehead Insurance agency in Richmond, Virginia, in 
early 2022.
 
“It took longer than I would have expected, but here I am,” Will 
says with a smile.
 
Will brings nearly two decades of experience and a wealth of 
insurance knowledge to his new venture. He’s focused on building 
relationships one client or partner at a time and serving the 
Richmond community.
 

G O O S E H E A D  I N S U R A N C E  –  F I N N E L L  AG E N CY

I ' M  G O I N G 

T O  F I N D  T H E 

B E S T  P O L I C Y 

T O  P R O T E C T 

Y O U  A N D  Y O U R 

N E W  H O M E . 

partner spotlight
By Zachary Cohen

I ' M  G O I N G 

T O  F I N D  T H E 

B E S T  P O L I C Y 

T O  P R O T E C T 

Y O U  A N D  Y O U R 

N E W  H O M E . 

WILL FINNELLWILL FINNELL Photo by Philip Andrews
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“In March 2020, I had 
the opportunity to move 
back to Richmond to 
help run the office here. 
I jumped at that because 
the call center atmo-
sphere versus the small 
office vibe is night and 
day. The stress level is 
so much lower,” Will 
reflects. “And when I 
was in the call center, it 
was about giving infor-
mation and getting onto 
the next call. I didn’t get 
to spend time with the 
client, and that was one 
of the things I person-
ally like most.”
 
During his time in 
Richmond, Will revis-
ited his dream of open-
ing an insurance office, 
and in early 2022, that dream became a reality.
 
GOOSEHEAD INSURANCE
With Goosehead Insurance, Will is focused on build-
ing relationships with local REALTORS®, lenders, 
and clients. He’s a relationship-based insurance 
agent with the experience to serve clients of all 
types. He works with over 45 insurance providers, 
allowing him to shop the market and provide clients 
with the best rates and options available.
 
“I want to make it super easy for clients by doing 
the shopping for them. I’m going to find the best 
policy to protect you and your new home. I’m really 
big on educating the customer and spending time 
with the client to ensure they are getting good 
coverage and are educated on how their policy 
will protect them if there was ever a need to use 
it,” Will says. “The big thing I try to express to 
Realtors and lenders I work with is anytime I’m 
working with their clients, I’m going to make them 
look like a rock star.”
 

Will is just begin-
ning his journey as a 
business owner, but 
with over a decade 
of experience in the 
insurance industry and 
the drive to execute for 
his clients, his future 
is bright. He plans 
to grow the business 
steadily, add more 
agents, and expand 
Goosehead’s footprint.
 
“My goal within the next 
12 months is to have the 
business going strong 

to where I can bring on a producer to train and start 
to grow the business out little by little,” he says. “By 
24 months, I want to add a second one, and then 
every eight to 10 months, add a producer to grow the 
agency. The first year is the toughest part…”
 
Building a business isn’t easy, but Will has shown 
that he has the experience and the drive to do it well.
 
Will Finnell is an insurance agent and owner of
Goosehead Insurance – Finnell Agency, located in
Richmond, Virginia. For more information, please
call Will at 804-489-2370 or email him anytime at
william.finnell@goosehead.com.
 

BEYOND INSURANCE
Outside of work, you’ll find Will cheering 
on the New York Mets and New York 
Giants, traveling, or spending time with 
his French bulldog, Jax.
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F
rom a young daughter of a successful 
broker to a powerhouse in her own right, 
Asha Wright has been a phenomenal trail-

blazer and example for fellow and future mil-
lennials attempting to take on the real estate 
industry. Though the housing business is littered 
with seasoned agents and brokers, her innova-
tive approaches and ideas regarding community 
projects and assisting her clients have put her in a 
category all her own. While recognized for all her 
achievements, Asha’s humbleness and tenacity con-
tinue to define her as a one-of-a-kind agent.
 
LEARNING FROM LEGACY

As a young girl, Asha didn’t realize she would live 
under the same roof as the woman who would later 
be her boss and mentor. When she was 9 years old, 
her mother, Catina Jones, left the corporate world 
to pursue her own realty business. During her 
mother’s entrepreneurial journey, she and her two 
sisters tagged along to open houses and meetings 
and watched Catina in action. “Seeing our mom 
in her natural element… She was truly a boss and 

icon,” Asha reflects. Inspired by her mom, Asha, 
too, became enamored of the real estate industry.
 
In 2017, she obtained her BBA from Old Dominion 
University and started her career in a corporate 
position, but soon after felt unfulfilled. Like her 
mother, Asha knew her natural leadership skills 
and risk-taking abilities were not being utilized 
and desired to make a change. She reflected on her 
mother’s go-getter attitude and success in starting 
her business and decided to take real estate courses 
in the hopes of becoming a REALTOR® herself.
 
AGE KNOWS NO LIMITS

At 22 years old, the recent graduate sat in rooms 
with older, aspiring or seasoned agents preparing to 
work. No one in attendance was in her age bracket, 
but that did not deter her.
 
“I knew I had to focus on my craft and build an 
unbreakable level of confidence to ensure my clients 
that they were in the capable hands of a young 
adult,” Asha says.
 

ashaWRIGHT

A Millenial on the Rise

rising star

By Heather Spruill

Photos by Philip Andrews
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only further solidified her motivation to help her 
clients in any way she could.
 
“I experienced myself in my clients shoes and 
recognized their perspective as a purchaser. It’s 
simple to find homes for others, but when you are 
looking for something yourself, you develop more 
sympathy and understanding for their process,” 
Asha explains.
 
Asha had found her real estate angle: to be a liaison 
between a family’s dream and their most significant 
investment — their home. In 2021, Asha quickly 
became a successful agent at her firm and earned 
recognition as Top Producer at ICON Realty Group 
at age 26.
 
SUCCESS IS PLANNED

Asha is determined to prove that she can learn 
from the best of the best and take on any task. 
She has quickly gained a diverse portfolio of 
clients, including investors, property builders, and 
multiple homeowners. Her hard work and dedica-
tion led her to take on a project in the North Hill 
community called Historic Church Hill, where she 

and her mother have listed more than 34 single 
family homes.
 
“Working with my mom is seamless,” Asha says. 
“She doesn’t expect anything less from me. She 
works hard to make sure that I develop all the skills 
I need to be a strong agent and broker.”
 
Acknowledged for many accomplishments by her 
peers, Asha knew there was still room for growth 
and learning. So at the beginning of 2022, before 
her 27th birthday, she took on more real estate 
courses and earned her broker’s license. With all 
that she has learned from her mother’s legacy and 
her fellow seasoned brokers, Asha is also guiding 
and mentoring new agents in all things real estate. 
It is Asha’s wish to instill in those who, like her, 
have the readiness to learn that success is not 
planned but it is learned and earned.
 
“Even in times where you may doubt yourself in an 
industry so quick and dynamic,” she advises, “don’t 
stop. Plan, plan, plan. My success was not a sur-
prise to me; it was planned. Visualize and manifest 
what you want in life and stick to it.”

After completing her classes, Asha 
joined ICON Realty Group in 2018. 
While shadowing her peers and 
learning more about the art of trans-
actions, she took on her very first 
client. At the beginning of her client’s 
homebuying process, Asha, in her 
efforts to find that perfect home that 
suited all of their needs, showed her 
client 10 different properties. Though 
the process was extremely daunting, 

this young agent showed noth-
ing but compassion for her new 
purchaser. Asha saw the emotional 
journey her client had taken to 
finally find the home of her dreams 
and decided to deliver that same 
compassion to her future home-
buyers from that day forward.
 
Asha’s first personal homebuy-
ing experience at the age of 25 

MY SUCCESS WAS NOT 
A SURPRISE TO ME; 
IT WAS PLANNED.

Asha Wright is a rising star at 
ICON Realty Group.
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cover story

THE SPARK 
THAT LIT 
THE FIRENAY

By Zachary Cohen

Photos by Philip Andrews

James Nay developed a deep curiosity about 
the real estate business early in life. His father 
worked as a REALTOR® for several years 
during James’ childhood, and the business 
made an early impression upon him. The 
spark that was lit in those years would 
later ignite the fire that has made James 
one of Richmond’s — and one of the 
nation’s — top real estate agents.
 
BEGINNINGS: LIGHTING THE SPARK
By the time he got to college at Old 
Dominion University, James had 
developed a passion for sales.
 
“Throughout high school and college, 
I had that entrepreneurial spirit. I had 
started a clothing line in college, where we 
sold merchandise for musicians and small 
companies. From clothing to headphones to 
skateboards — you name it, I’ve sold it. There 
was a period in college when I bought and sold over 
20 cars. I’ve always had that interest in sales and 
the art of a deal.”
 

JAMESJAMES
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“It was kind of perfect timing. One of my clients 
gave me the confidence to go ahead and make 
that jump.”
 
ASCENSION 
James found success faster than 
most. By leveraging his sphere of 
influence — he’s a Richmond local, 
after all — he was able to close 24 
homes his first year. He’s increased 
his sales every year since: 63 homes 
in 2017, 104 homes in 2018, 118 
homes in 2019, 163 homes in 2020, 
and a staggering 181 homes in 2021. 
In 2022, James is pacing to close over 
190 transactions as a solo agent with 
River City Elite Properties.
 
James’ recipe is quite simple: hard work, con-
sistency, and sticking to the basics.
 

After studying economics, James 
returned to central Virginia to 
become a personal trainer. The pay 
wasn’t great, but he loved his work. 
He found incredible fulfillment from 
helping others achieve their goals 
and dreams.
 
“It was similar to real estate in the 
sense that every day is different, 
every client is different, and the main 
goal is to help them achieve their 
goal,” James reflects.
 
Throughout his years as a personal 
trainer, James kept his eyes on a 
career in real estate. He understood 
that he needed a buffer fund to start 
the business, so he lived frugally and 
saved up $10,000 to get his real estate 
career off the ground. One of his cli-
ents, a successful Realtor herself, gave 
James the final push into the business.
 

Prior to real estate, James Nay was a personal trainer.
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“I believe that I’m the hardest-working agent. It’s all about 
availability. I don’t have kids yet at this point in my life, 
so I’ve been able to be flexible and available seven days 
a week, 365 days a year. The biggest thing is simply 
being there, being ready to answer the phone, being 
ready to show up and meet folks,” James says.
 
Humility has also been an essential part of  
his recipe.
 
“I might not be in the business for 20 years or know 
the answer to every question, but I will let you know 
if I don’t know, find the answer, and help you. I think 
people respond really well to that approach.”
 

STILL GROWING
Despite James’ impressive sales statistics and his top-100 national 
ranking, he’s still focused on growth. He recently added a 
second full-time administrative assistant. He also runs an 
investment business; he’s currently flipping around 10 
homes a year with his partner, Hall Design Company.
 
“For me, it’s all about continuous growth in all 
areas… I’m really excited about having two admins 
and seeing what we can do to love on past clients 
even more. Selling more homes is the future. I’ll 
be engaging and staying in touch with clients at 
a higher level and keeping it simple. I feel excited 
and confident.”

BEYOND REAL ESTATE
James Nay and his girlfriend, Robyn, have been 
together for five years. In his free time, James 
enjoys working out and traveling to the beach. He’s also 
involved with Caritas, a non-profit that aims to end home-
lessness and addiction while serving the oppressed.

SELLING MORE HOMES IS THE FUTURE. 
I’LL BE ENGAGING AND STAYING IN TOUCH WITH CLIENTS 
AT A HIGHER LEVEL AND KEEPING IT SIMPLE.
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Holiday
HOME PREPARATION
By Shauna Osborne

home matters

The air is crisp, the leaves are changing, and the holi-
days are just around the corner! The cheerful months 
of November and December always fly by, but a little 
advance cleaning and organizing can help keep holiday 
entertaining worries at bay. Here are a few home-prepa-
ration tips to make your space fresh, festive and ready 
to entertain! 

Prep appliances.

Prepare appliances for the holiday cooking overload 
with a thorough cleaning and inspection. 
• Check the temperature reading with an oven ther-

mometer to ensure accuracy.
• Remove all food residue and build-up in the washtub, 

drain and around the door of the dishwasher.
• Sharpen kitchen knives.
• Clean out refrigerator and freezer, checking for 

blocked air vents. 
• Replace worn flapper valves on toilets (and don’t forget 

to provide plenty of extra toilet paper and a plunger)!

Organize living spaces.

Focus on beautifying areas guests will see most, like the 
front porch, entryway, kitchen, living room and bath-
rooms. Stash away easily decluttered items, which gives 
the illusion of clean space (even if it isn’t). 

Safeguard your home.

Here, an ounce of prevention prevents a pound of cure.
• Always keep windows and doors locked.
• Don’t advertise big-ticket gifts by putting boxes  

outside the home.
• Lock away all medications, firearms and  

household chemicals.
• Never leave open flames unattended.
• Utilize light timers to regulate electricity usage  

for decorations.

Stock up on essentials.

A few days before having houseguests, inquire about 
favorite snacks and drinks, and stock up on those items, 
as well as coffee, tea, creamer/sugar and simple break-
fast items, like cereal, milk, juice, fruit and granola bars. 
Stock up on essentials like paper towels, tissue, toilet 
paper, hand soap and toothpaste to have on hand.

(804) 282-8957
www.hickmanstermite.com

Serving the Richmond area
*Exclusions Apply. Must mention ad for discount.

DON'T RUIN THE
SALE WITH BUGS!
DON'T RUIN THE

SALE WITH BUGS!

Hickman's 
Termite & Pest Control

Family Owned & Operated
 Since 1986

10% Military Discount*
One-Year Warranty on Termite Treatment & Real Estate Letters

Licensed and Insured

GIVE HICKMAN'S A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!

GIVE HICKMAN'S A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!
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We had three different crews helping with various parts 
of our move. Each team was awesome, professional and 

honestly just made our move look easy!
 - Kelly M., Facebook Review

“ “

For Estimates and Availability Call

804-928-1111
booking@moxiemovers.com

moxiemovers.com

Independent and Locally Owned 
Since 2011

MOXIE MOVERS

YOUR
PEACE
OF MIND
IS MY
PRIORITY

Industry Leading Coverage
From the Kitchen to the Curb™

Call or visit 1-877-ARW-AGNT • arwhome.com/realestate
©2022 ARW Home 901 Yamato Road, Ste 100E, Boca Raton, FL, 33431. 

From the Kitchen to the Curb” is a trademark of ARW Home.

Use Ours or Choose
Your Contractor

REALTOR®
Concierge Service

Call Center
in USA

External Water/
Sewer Coverage

Home Warranty
Anne Lang
Territory Manager
(703) 932-5754
alang@arwhome.com

virginiaarchitecturalimagery.com
info@virginiaarchitecturalimagery.com
(804) 389-9884

Contact 
Philip 

Andrews 
Today!

The Power Of Storytelling 
Through A Lens

Specializing in: Residential Real 
Estate Photography • Commercial 
Photography • Drone • Video & 
Product Photography

“Phil shoots all of my listings and absolutely 
crushes it. He is extremely flexible and has 
great attention to detail and quick turnaround 
times. Definitely recommend to all!”

Scan here 
to book!

O C T O B E R  2 0 2 2

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

R I C H M O N D

tina
Reinventing 

Herself

MORRIS

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business 
featured in an issue of Real Producers?
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R e i n v e n t i n g  H e r s e l f
A fter 12 years as a stay-at-home mom, Tina 

Morris was ready to return to the work-
force. Before having children, Tina worked 

in corporate finance, so naturally, she landed a 
position in the same field.
 
When Tina returned to the working world, she real-
ized how much she missed that environment. She 
found the opportunity to interact with peers and use 
her mind creatively refreshing. But with four children 
at home, being at the office every day was a challenge.
 
Simultaneously, Tina and her husband, Bill, bought 
a duplex, their first real estate investment. Tina’s 
buying experience inspired her to turn toward a 
career in real estate.
 

Tina Morris (center) with members of her team, Diane Almond (left) and Cathy Heleniak (right). (Photo by Philip Andrews)

“I think I went through three agents before I 
found one that I thought could really help us. But 
even he fell short of what I was hoping for in an 
agent. That made me realize that if we’re going 
to continue with real estate investing, I may as 
well get my license. I had found the property, 
done the analysis. So why can’t I do this?”
 
Soon, the financial company Tina worked for 
closed its doors, and another door opened. In 
2015, she got her real estate license and hung it 
with Keller Williams.
 
“It was perfect timing. I wanted to run  
with this.”
 

MORRIS

cover story
By Zachary Cohen

Photo by Philip Andrews

REPRINTS! 

What the heck is a reprint? A reprint 
is a four- or eight-page, maga-
zine-quality-grade paper with your 
full article and photos and you on the 
cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional 
marketing tool that can help brand 
you, your team and/or your business.
• Use on listing appointments
• Send out to friends and family 
• Send to clients with your  

holiday greetings
• Brokers, use as recruiting tools for 

capturing new talent 
• Use when farming your  

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING 

CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our 
partner or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at info@richmondrealproducers.com.
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Teams and Individuals  Closed Data from Jan. 1 to Sept. 30, 2022

TOP 100 STANDINGS

Disclaimer: Information based on MLS closed data as of Oct. 5, 2022, for residential sales from Jan. 1, 2022, to Sept. 30, 2022, in Greater Richmond, VA, 
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William counties. 
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may 
report each agent individually.

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $
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MOVING & STORAGE SOLUTIONS
We are experts at determining your client's moving
and storage needs and can offer flexible solutions 
for their particular circumstances.

FREE ESTIMATES

Local & Long Distance Moving
Short-Term & Long-Term Storage
Full ,  Partial ,  & Fragile Packing Services
International  Moves
Crating and Special ized Handling

(800) 849-3399 • www.dunmar.com

Teams and Individuals  Closed Data from Jan. 1 to Sept. 30, 2022

TOP 100 STANDINGS

Rank Name Office List 
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Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units
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(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of Oct. 5, 2022, for residential sales from Jan. 1, 2022, to Sept. 30, 2022, in Greater Richmond, VA, 
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William counties. 
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may 
report each agent individually.
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tluchaklaw.com  |       @tluchaklaw  |  3721 WESTERRE PARKWAY, SUITE E  |  HENRICO, VA 23233
Call for your personal consultation! (804) 257-7255

Our team of attorneys is committed to your success!
We pride ourselves on providing 
the knowledge, experience and 
communication that is needed to 
ensure a smooth and successful 
real estate closing.

Katie Redwood, Esq.
katie@tluchaklaw.com

Walter Culbertson, Esq.
walter@tluchaklaw.com

E. Sean Tluchak, Esq.
sean@tluchaklaw.com

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE 
SHOULD FEATURE?

RISING  
STAR? 

For more information, to nominate, or to request to be featured, please email 
info@richmondrealproducers.com or visit www.richmondrealproducers.com!

Rank Name Office List 
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List Volume 
(Selling $)
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Sell Volume 
(Buying $) 
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Total $

Teams and Individuals  Closed Data from Jan. 1 to Sept. 30, 2022

TOP 100 STANDINGS

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of Oct. 5, 2022, for residential sales from Jan. 1, 2022, to Sept. 30, 2022, in Greater Richmond, 
VA, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William 
counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.

Five years or less in the business

At least $3 million in sales in one calendar year

Active on social media

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

R I C H M O N D
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WILLIAM FINNELL
®

804.877.1955 Office
804.877.1596 Cell

William.Finnell@goosehead.com

Finnell Agency

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Discounts for HOME & AUTO Bundle

Goosehead Insurance takes care of your customers, offering a 
choice of insurers and excellent service at competitive prices. 

WE ARE Grateful
FOR YOUR REFERRALS

We wish you and your family a Happy Thanksgiving!

I've partnered with 5 builders to collect new, unwrapped toys for 
the Marine Corps "Toys for Tots" program. All toys donated will be

distributed locally and the deadline to donate is December 9th.

4561 Lifestyle Ln
Midlothian, VA 23112

2232 Courthouse Rd
Richmond, VA 23236

1475 Oakbridge Ct
Powhatan, VA 23139

11520 Nuckols Rd
Glen Allen, VA 23059

10618 Patterson Ave.
Henrico, VA 23238

Stop by any of the locations below to drop o� your toys!

15871 City View Drive,
Suite 300-B

Midlothian, VA 23113




