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Karen M. Patterson is your Concierge Closer:

Karen M. Patterson, P.C., Attorney at Law
2400 Ravine Way, Suite 200  |  Glenview, Illinois 60025

C: (847) 226-7818  |  O: (847) 724-5150  |  Karen@Glenviewlaw.net

�������������������������������������������
����
����
������������	�������������������
������
�������������������������������	�����	����������������
������	��������������
��
�������
������������

������������������	��������������������������	������
����������	����������������
����������������
�������
�������������������������������������������	��������
�����������
��������������������������������������
	�����	������������

 ������	�����������������­������������	��	�����

Curator of residential and commercial real estate transactions
from contracting to closing and everything in between.

Travis Heberling 
Videographer

Elliot Powell 
Photographer

Joseph Castello
Photographer

Annette Patko 
Photographer

Laura Zickert 
Writer

Christine Thom
Managing Editor

Katie Cremean 
Ad Strategist

Blair Piell 
Events Coordinator

Melissa Lopez 
Operations and 

Content Specialist

Emily Burton 
Director of Partner Success 

and Editorial Content

Andy Burton 
Publisher

M E E T  T H E

N O R T H  S H O R E
R E A L  P R O D U C E R S  T E A M

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the North Shore Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at andy.burton@RealProducersMag.com

C O N T E N TS
TABLE OF 

38
On the 
Rise:
Jodi 

Cinq-Mars

44
Top 150 

Standings 

18
Agent  

Feature:
Elaine 
Bykerk 
Glidden

24
Partner 

Spotlight: 
Alex Filin 

with 
Guaranteed 

Rate

10
Preferred 
Partners

30
Cover 
Story:
John 

Morrison



8 • November 2022 North Shore Real Producers • 9@realproducers realproducersmag.com

Ready to create some space?
Call us today at 833-366-7243  •  doorage.comStorage  •  Moving  •  Rental

Don’t pay for wasted space.

"Doorage is the best concept ever! Not only are the staff and employees super nice, 
they are extremely accommodating and friendly. I love the service and I would choose 
this company for my storage any day. Not only is this extremely convenient, they offer 

more than just a storage unit. The service is incredible, the storage facilities are 
beautiful, clean, and safe for personal belongings. And at any time if you need 

something from your storage unit, Doorage will deliver it to you! This is by far the best 
way to store your stuff without having to do all the heavy lifting yourself."

- KELLEY P., 5-STAR      GOOGLE REVIEW

Doorage is your new Chicago storage solution offering door-to-door storage rental and pickup services 
throughout the metropolitan area. Our service areas include all of Chicago’s major neighborhoods from 

Addison and Andersonville to Wrigleyville and Woodridge.
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Euclid Title Services, LLC
1590 S. Milwaukee Ave., Suite 215 | Libertyville, IL 60048
Office: 847-996-9965 | Cell: 847-902-9339
Verra Rudolfi | verra@euclidtitleservices.com

Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the closing process a smooth one.
Our experienced staff has handled thousands of closings so whether you're buying, selling, or refinancing, We can help!

LET US HELP YOU MAKE YOUR REAL ESTATE
TRANSACTION A DONE DEAL!

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA

The Hechtman Group Ltd

(847) 853-2599

TheHechtmanGroup.com

ATTORNEY

Chang Legal, LLC

David Chang

(847) 907-4971

ChangLegal.com 

Floss Law, LLC

Bob Floss

(224) 326-2903

FlossLaw.com

Karen M. Patterson, P.C.

(847) 724-5150

KarenPattersonPC.com

Law Office Of Judy K. 

Maldonado

(847) 379-7300

jkmlaw.com

Law Office of Mayra 

Prado-Pagan

(847) 707-3236

MPPLawyer.com

Lincoln Street Law P.C.

Kathy O’Malley

(847) 912-7250

LincolnStreetLaw.com

The David Frank Law Group

(773) 255-6499

TheDavidFrankLawGroup.com

BUILDER

A Perry Homes

Tony Perry

(847) 549-0668

APerryHomes.com

Middlefork, LLC

Andrew Bowyer

(312) 560-3969

MiddleForkLuxury.com

CHIROPRACTIC CARE

Atlas Upper  

Cervical Chiropractic

Alex Halstead

(847) 920-4506

AtlasUCC.com

CLOSING GIFTS

Cutco Closing Gifts / Cut 

Above Gifts

(312) 899-6085

CutAboveGifts.com

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

EVENT PLANNING

Paper to Party

(847) 903-2148

PaperToParty.com

FLOORING

Iskalis Flooring Group

John Iskalis

(847) 456-2426

HOME IMPROVEMENT

The ABL Group

George Markoustas

(847) 579-1600

theABLgroup.com

HOME INSPECTION

Dunsing Inspections

Jamie Dunsing

(847) 367-0782

Dunsing.com

Extra Mile Inspection

(847) 561-8232

ExtraMileInspection.com

INSURANCE

Goosehead Insurance  

Boggs Agency

Kevin Boggs

(630) 365-7248

Goosehead.com

State Farm

(847) 395-1321

ChadArnoldInsurance.com

State Farm  

The Matt Mitchell Agency

(847) 967-0300

InsureWithMatt.com

JUNK REMOVAL

Junk Remedy

Nick DeGiulio

(877) 722-5865

JunkRemedy.com

MOLD REMEDIATION

Green Home Solutions

Erik Sager

(860) 919-5538

GreenHomeSolutions.com

MORTGAGE / LENDER

Citizens One

Mark Johnson

(312) 777-3649

lo.citizensone.com/il/

chicago/mark-johnson

CrossCountry Mortgage 

John Noyes

(773) 213-1339

CrossCountryMortgage.com/

John-Noyes

CrossCountry Mortgage  

Kirk Taylor

(312) 919-0373

LuckyTaylorLoans.com

CrossCountry Mortgage 

Tammy Maranto

(630) 291-1476

CrossCountryMortgage.com

Draper & Kramer  

Mortgage Corp.

Cathy Schneider

(847) 239-7830

DKMortgage.com/Schneider

Forum Mortgage Bancorp

Katherine Bukowski

(847) 456-4416

Forum Mortgage Bancorp

Bill Vasilopoulos

(773) 774-9040 x102

ForumMtg.com

Guaranteed Rate  

Brian Jessen

(847) 712-0830

Rate.com/BrianJessen

Guaranteed Rate

RJ Dolan

(847) 922-5884

Rate.com/RJDolan

Guaranteed Rate  

The Alex Filin Team

(847) 732-8913

afilin@rate.com 

Mutual of Omaha Mortgage

Brent Kenyon

(773) 410-0696

MutualMortgage.com

Wintrust Mortgage  

George Kaiser

(847) 784-1390

GKaiserTeam.com

MOVING SERVICES

Doorage

Sean Sandona

(833) 366-7243

Doorage.com 

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

PHOTOGRAPHY

Elliot Powell Photography

(414) 375-9559

PhotoEP.com

Joe Castello Photography

(773) 842-3145

JoeCastelloPhotography.com

PRINTING, DIRECT MAIL 

SERVICES

InfoCard Marketing

(630) 548-2650

InfoCardMarketing.com

REMODEL & DESIGN

Refresh

Michelle Morris

(847) 549-0668

Refresh2Sell.com

REMODELING (HOME)

North Village Companies

Sean Sandona

(866) 667-8414

MyNorthVillage.com 

ROOFING

Etruscan Gutters & Roofing

Shaun Payne

(847) 926-0085

EtruscanRoofing.com

L.R. Gregory and Son

Jim Gregory

(847) 999-7297

LRGregory.com

SALON & SPA

Salon Oak & Spa @BarberTown

Georgia Zorba

(847) 998-0899

Salon-Oak-Spa.Business.Site

STAGING

M Design, LLC

Andrew Bowyer

(312) 560-3969

MDesign.house

Phoenix Rising Home Staging

(773) 433-3888

ChicagoStaging.com

TITLE COMPANY

Chicago Title

Dan Halperin

(847) 833-1430

CTCastleConnect.com

Euclid Title Services, LLC

Dean Argiris

(847) 996-9965

EuclidTitleServices.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135

VisualFilmWorks.comP
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Next-gen flexible work venue that
includes rooftop gardens, art galleries, 

gourmet kitchens & comfortable lounges.

We o�er complete turnkey business 
solutions, training & implementation to start 
growing or professionalize your endeavors.

224.706.0091 | ASpace2Work.com
1218 WASHINGTON AVE. WILMETTE, IL

SHARED OFFICE SPACE +
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@NSRealProducers

facebook.com/NorthShoreRealProducers

November: the stereotypical month of giv-
ing thanks. I do my best to live my life with 
gratitude daily, but if you’re anything like 
me (human), my best isn’t quite 100 percent 
sufficient. Faith, family, friends, food, and my flat 
(trying to stick with an “F” theme here) are things 
that have always been present in my life. Intentionally 
directing my thoughts toward these five elements has 
made me realize the privilege I have of never having to 
worry about one of them becoming scarce or absent.

I completely understand the industry we are working 
in. We have goals we want to achieve, we want to help 
more clients, we want to raise the bar and surpass our 
numbers from last year, and there is nothing wrong 
with striving for such things—it’s the reason many 
of us felt an attraction to real estate in the first place. 
However, when sheer ambition and greed jeopardize 
our thoughts of being grateful for what we do have, 
perhaps it’s time to step back and take a blessings 
inventory.

Speaking of blessings, I was overjoyed to see every-
one at our fall event last month at 28 Mile Distilling 
Company. Photos to come in the December issue!

Andy Burton

Publisher

andy.burton@RealProducersMag.com

publisher’s note

GRATITUDE
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Call us today at 847-926-0085  •  etruscanroofing.com

Roofing and Gutter Services in the North Shore from 
Evanston to Lake Bluff, IL

The outside of a house
says a lot about a home
The outside of a house
says a lot about a home

By referring us to your client, we can help improve their 
home appearance and functionality for a faster sale.

 

 

Stand Out. Stay Top of Mind. Sell More.
InfoCard Marketing is a 'set 
and forget' monthly direct 
mail marketing program 
that features your headshot, 
contact info, and branding.

630.548.2650
hello@infocardmarketing.com
www.infocardmarketing.com 

KEVIN BOGGS
Agency Owner
License #:3000134505

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st

630-365-7248  |  kevin.boggs@goosehead.com
181 S Bloomingdale Rd Suite 104  |  Bloomingdale, IL 60108
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Bykerk Glidden

Former Hair 
Stylist Highlights 
Social Skills 
in REALTOR® 
Second Act

agent feature
By Lauren Young

Photos by AbiV Photography

ELAINE
Many of Elaine Bykerk Glidden’s 
uncles and cousins worked in real 
estate. One listed and sold hotels. 
Another invested in and flipped mobile 
home parks. One cousin, a builder, 
listed and sold the homes he con-
structed, while another cousin was a 
successful residential REALTOR®. So 
it seemed like a natural second career 
for her after her many years working 
as a successful hairstylist.

“They all did well. They were very 
successful and loved what they did. 
I saw that from a young age,” says 
Elaine, who grew up in western 
Michigan. “It just seemed to make 
sense for me to pursue real estate 
when my children were old enough.”

In 1990, Elaine, who is now with 
Berkshire Hathaway HomeServices 
Chicago, decided it was time to tran-
sition into her real estate career. “I 
didn’t want to still be doing hair as I 
aged, standing on my feet for hours or 
bending over a shampoo bowl when I 
was old,” she explains. “My first career 
prepared me well. You become a good 
listener when you’re talking to people 
about their life all day, every day.”

Over time, Elaine took fewer hair 
appointments and more real estate 
gigs. Her earliest real estate clients 
came from her happy network of her 
then current and past salon customers.

“The trust we had with each other 
already existed,” Elaine says. “It was 
fun when those customers became 
home buyer clients, and they still 
come to me with house questions. 
Everyone is always asking how the 
market is, especially now.”

It certainly was not as easy a shift as 
she expected. During this time, Elaine 
overcame many personal challenges, 
including a long divorce, acting as a 
single mom for eleven years, taking 
care of her home, and juggling her 
daily tasks. She persevered through 
those tough seasons by focusing on her 
clients and staying in constant contact 
with them. It’s a mindset she adopted 
after her own home selling experience.

“Prior to my time in real estate, I had 
my own home on the market,” Elaine 
remembers. “My children were small 
and keeping the house neat for show-
ings was not easy. When I listed my 
home with a REALTOR®, the agent 
put a sign in front but then I never 
heard from her again. 

“Communication was missing, and 
I didn’t know what to expect,” she 
adds. “I learned that was not the way 
clients should be treated. That stuck 
with me. So now I talk with my cli-
ents weekly, if not more often.”

Happily, Elaine found love again. 
When she married her husband, 
Dick, her sons were in college. Dick’s 
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new people and making friends along 
the way is fun for me.” 

As if she weren’t busy enough, Elaine 
serves as the president of her neigh-
borhood homeowners association of 
304 homes. She also serves as her 
office’s co-ambassador for BHHS 
Chicago’s Week of Kindness initiative, 
for which she recently led a Project 
Linus blanket-making event at her 
office. She is active in her church’s 
garden group and sponsors a seven-
year-old child in Honduras, to whom 
her family writes frequent letters. 
Elaine also enjoys spending time with 
their kids and grandkids, sharing 
meals, golfing, and playing games. 

As she reflects on her long career 
in real estate, Elaine feels fortunate 
to still be in touch with those early, 
happy clients who were her custom-
ers back when she was a hairstylist 
and be able to call them true friends.

“It’s so rewarding to not only know 
[for yourself] that you’ve made a cli-
ent happy, but to also have them tell 
you as much,” she reflects. “I think 
real estate will always be a part of my 
life. I love what I do, and I don’t feel 
that I will ever really want to retire 
from this, nor do I have to.”

children were grown and out of the 
house, too, which left them empty 
nesters. While others might be 
tempted to slow down, having more 
time gave Elaine renewed passion for 
life as an engaged REALTOR®.

“Being an agent got easier once the 
kids were older and I found Dick,” 
says Elaine. “I could focus on my new 
life and sell real estate with more 
enthusiasm. I am thankful for having 
lots of energy, and I’ve noticed that I 
seem to be happier when I’m busy.” 

Throughout her thirty-two years as 
a full-time real estate pro, Elaine has 
held many roles in addition to her 

agent work. She has been an assis-
tant manager, has managed an office, 
and she has trained agents in eight 
different offices. Today, Dick supports 
Elaine’s business by providing writing 
and editing support that includes 
proofing her brochures, and he helps 
her prepare her postcards. His atten-
tion to tasks in the background frees 
up Elaine to concentrate on client care. 

“Wearing those other hats gave me 
a greater appreciation for what goes 
on within an office and company,” 
says Elaine. “In the end, going back to 
work with sellers and buyers is still 
my favorite part of the job. I like the 
flexibility that I enjoy, and meeting 

I think real 
estate will 
always be 
a part of 
my life...

Elaine and her husband, Dick.
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photoep.com
414-375-9559

elliot@photoep.com
@epowell_photo 
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Winning in the Mortgage Industry: 
The Rewards of Relationships
For Alex Filin of Guaranteed Rate, the 
mortgage business is much more than 
helping people finance a property: it’s 
about relationships, the American 
Dream, and creating a life that is 
fulfilling because of the people you 
work with every day. Alex has built a 
thriving mortgage business because 
he goes above and beyond for people, 
impressing them with his service. 
And making lifelong friends out of his 
business partners and clients is one of 
his biggest rewards.

ALEX 
FILIN
with Guaranteed Rate

partner spotlight

Alex worked as a financial advisor for New York Life 
and in just three years, at the age of twenty-six, he 
became a partner. During his final year, however, a 
change in management and the overall environment 
made him reconsider his future in the industry. 

As he was beginning to consider other career paths, 
he happened to go golfing with one of his best 
friends, Justin Lopatin, a mortgage lender with 
Guaranteed Rate, and Amir Syed, a branch manager 
at Guaranteed Rate. Alex is a big believer in every-
thing happening for a reason, and he feels that this 
day was a huge blessing in disguise. 

Alex with his wife, Jennifer, and daughter, Piper.

By Chris Menezes

Photos by Elliot Powell
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To get Alex and Guaranteed Rate to help you through your 
next closing, visit www.rate.com/afilin or call 847-732-8913.

“They could tell something was off and 
that I was unhappy with my work situ-
ation,” Alex explains. “After our round 
of golf we had a two-hour conversation 
in the parking lot, and I went home 
that night with a lot to consider. Three 
months later (with my wife’s approval, 
of course!) I took the leap of faith. I 
now work with one of my best friends 
and Amir, who has become a great 
friend as well. Not only do we all work 
together, but we also golf and vacation 
with our families together. I am truly 
grateful for them!”

Empowered to thrive in a positive 
work environment with like-minded 
people, Alex went on to build the 
kind of business he always wanted: 
one that was based on doing the right 
thing by people to achieve the goal 
of homeownership. This is why he 
intentionally and consistently goes 
out of his way to make things happen 
for his referral partners and their cli-
ents. It’s also why he always calls the 
listing agent after an offer is submit-
ted, and does a follow-up call with the 
client after closing. 

“Unfortunately, many real estate agents have been 
burned by bad lenders in the past for not closing on 
time; not truly pre-approving a buyer, causing issues 
to arise two weeks into the loan process; next to no 
communication; and so much more. So, the listing 
agent wants to vet the buyer, and they want to talk 
to the person providing the loan or mortgage. I have 
won numerous deals for my buyers by simply picking 
up the phone and making a call,” he says.

Alex is driven by more than just maintaining his 
business and partnerships. He has a sincere belief in 
the American Dream of homeownership, and a deep 
conviction to love and honor his family. He recalls the 
story of when his parents came to the United States 
from Latvia (former USSR/Russia) in 1990 with only 
$640 to their name, and how they lived in an apart-
ment until Alex was sixteen years old. 

“When my parents bought their first home (a true 
American Dream), I remember how happy and proud 
I was of them. Living in a home and not an apartment 
at [age] sixteen made me feel [I was] very cool! My 
parents sacrificed a lot to leave their home country, 
and I will always feel indebted to them for the sacri-
fices they made. My parents risked it all to make sure 
their son (me) had a better life and more opportu-
nities than they ever had. I now do the same for my 
daughter,” he explains.

Alex is very proud and grateful 
for his daughter, Piper. He and 
his wife, Jennifer, are open about 
their journey with having Piper 
through IVF, knowing many people 
go through the same struggle to 
have a family. They plan to have 
a second child to round out their 
family, which also includes their 
Goldendoodle, Jeffrey. When Alex 
isn’t working, he loves to be with 
his family. A past Division 1 foot-
ball player, Alex also loves sports. 
He enjoys playing golf these days 
and is an avid Bears and Bulls fan. 
 
“There are many mortgage lend-
ers in Chicago, and especially at 
Guaranteed Rate (the number one 
lender in Illinois), but having a lender 
you can count on (evenings, week-
ends, etc.) goes a long way,” Alex 
says. “So, work with a lender who 
will truly help you grow through the 
business relationship and beyond, 
and is there for you and your clients 
when you need them most.”

Alex golfing.

“I have won 
numerous 
deals for 
my buyers 
by simply 
picking up  
the phone  
and making  
a call. ”
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15+ Years of  Experience with
Real Estate Matters in Chicagoland.

David Chang, ATTORNEY AT LAW

847.907.4971| changlegal.com | david@changlegal.com

LET'S GET IT CLOSED!LET'S GET IT CLOSED!
Refer your clients to us for

a smooth real estate transac�on 
from contract to close.

A T T O R N E Y S  A T  L A W

1055-59 Waukegan Rd.  |  Glenview, IL 60025  |  salonoakandspa.com Follow Us On

Call to schedule an appointment 847-998-0899

SALON OAK & SPA @ Barbertown
F U L L  S E R V I C E  S A L O N  A N D  S PA   |   M A K E U P   |   N A I L S   |   S K I N  C A R E

F O R  B R I D A L  PA R T Y  H A I R   |   B E S T  H A I R  C U T T I N G  A N D  C O L O R   |   M E N  A N D  K I D  C U T S
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J
Riding the Waves

cover story
By Chris Menezes

Photos by Joe Castello and Linda Barrett

John Morrison doesn’t mess around. 
As the number one real estate broker 
in Barrington for closed volume since 
2010, ranking among the Top 1% 
of agents nationwide, he 
contributes much of his 
success to a tena-
cious work ethic—a 
work ethic that was 
instilled in him 
from a young age. 

“I got my work 
permit at age four-
teen and worked at 
my dad’s office in 
Wauconda, clean-
ing the office and 
clearing two acres 
of weeds behind the 
warehouse,” he says.

Following the exam-
ple of his father, who 
ran his own business 
while raising John 
and his brother as 
a single parent, 
John sought to 
work for himself. 
While he wasn’t 
that great of a 
student, barely 
getting into 
Southern Illinois 
University (SIU) 
as a “C” student, 
he was determined M
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Photo credit: Linda Barrett

to become successful. After two years 
at SIU, he transferred to University of 

Illinois Chicago and lived in the city for 
three years. 

While in college, John 
studied business and 

thought about opening 
a restaurant. However, 
after working for a 
time as a bartender at 
a friend’s restaurant, 
he decided it wasn’t 
the right industry for 
him. He discovered 
real estate shortly 
afterward, and within 

two days of graduat-
ing, was starting a five-

day crash course in real 
estate to get his license. 

Starting his real estate career 
at such a young age was a 
challenge for John. The average 
agent in his area at the time 
was fifty-seven years old. It 
was when the internet was just 
starting to change the industry 

and many brokers were still 
intimidated by it. John embraced 

the internet and used it to his 
advantage. He also noticed that 

many brokers weren’t doing any 
personal branding. So, he’d sit in on 

open houses of other broker’s listings 
and was able to pick up a lot of clients.

Photo Credit: Joe Castello
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The scariest time for John was during the market 
crash of 2008. “I think we all thought that the 
market would never come back,” he recalls. “I 
actually got licensed as an EMT. I went to night 
classes for months after working my real estate 
business during the day. I thought I was going 
to have to find a new income elsewhere. At the 
same time, I adjusted my real estate business and 
pivoted to meet the market needs. I did end up 
completing my EMT licensure and tested at a few 
fire departments, but my real estate business took 
off, with all the changes I’d implemented, and I 
have never looked back.”

John became the number one agent for closed vol-
ume in Barrington in 2010 and has held that posi-
tion ever since. He says much of his success comes 
from systems. He explains that because he has 

OCD tendencies, he needs everything to operate 
within some type of organizational pattern, 
especially because real estate can be a “crazy 
business.” In fact, he says that if he could speak 
to his twenty-five-year-old self, he would say:

“Get an assistant and start delegating more; buy 
more real estate investments, of course; and 
look at the market from the outside.” 

“We could have seen what was coming in 
2008 if we’d backed out of the day-to-day and 
analyzed the market,” he continues. “The next 

THAT IS WHAT 
MAKES ME HAPPY.

I need to be challenged in almost every 
aspect of my life to feel I am working 
hard to improve and overcome obstacles. 

Photo Credit: Joe Castello
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buying opportunity is upon us now in 
this changing market.” 

The most interesting thing about 
John’s success as a real estate agent 
is that he sees himself as an introvert. 
While he might be more reserved, he 
has found that after a full day of inter-
acting with people, he feels fulfilled. 
“I need to be challenged in almost 
every aspect of my life to feel I am 
working hard to improve and over-
come obstacles. That is what makes 
me happy,” he says.

John also supports organizations 
that care for the community includ-
ing Barrington Children’s Charities, 
Barrington Youth & Family Services, 
and the Shepherd’s Circle.

Because John has been working hard 
since the age of fourteen, he is begin-
ning to focus on carving more time 

out for his family and 
personal improvement. 
He does agree, however, 
that his wife, Priscilla, 
has the hardest job of 
the two of them: raising 
their two daughters, 
Gianna and Gabriella. 
Both Gianna and 
Gabriella are heavily 
involved in school, soft-
ball, cheerleading, and 
tumbling. As a family, 
they love to vacation 
and go boating.

John usually gets up before anyone 
else to get in a quick workout or swim 
to clear his head. He confesses his 
only vice is cars, having bought and 
sold many over the years. However, 
you can usually find him poolside at 
his home, listening to his favorite 
music when he really wants to relax. 

When it comes to real estate, how-
ever, John doesn’t mess around. No 
matter how the markets decide to 
turn in the future, one thing is for 
sure; John will continue to ride the 
wave and let his work ethic speak for 
itself. It will be hard to supplant this 
top producer from the number one 
seat for volume in Barrington.

John and his family.  
Photo credit: Yellow Coat Photography

Photo Credit: Joe Castello
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StoryTELL YOUR

WITH VIDEO
Your wedding goes by SO FAST, Thanks to 

the video, I was able to go back and 
re-watch the speeches and pick up on so 

many things that I missed. I can't even 
imagine not having a video at this point, I 
am so thrilled that we ended up with one. 

If you are on the fence about getting a 
videographer, DO IT!! And do it with Bella 

Tiamo!! You absolutely will not regret 
your decision :) - Catherine

We are ready to tell your story
Contact us today 

@bellaphotovideo  •  info@bellatiamo.com   •  (773) 466-2320
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Jodi Cinq-Mars

on the rise

Jodi Cinq-Mars

By Chris Menezes

Photos by Joe Castello

her. Knowing she couldn’t play with 
everyone, Jodi made a sign-up sheet 
for them and whoever’s name was on 
the list first would have a turn. Then 
one day, a girl asked if she could pay a 
dollar to sign up in advance. 

Before she knew it, the principal 
was calling her out of class. “He said 
several kids had stopped eating lunch 
because they were giving me their 
money!” explains Jodi. “He told me 
this was a big problem, and I said, 
‘I agree!’ He asked me, ‘How much 
money did you take?’ I said, ‘I didn’t 
take any money. All $44.00 is in my 
desk.’ He said, ‘Well, I think you are 
the problem.’ I politely disagreed and 
said, ‘I think the real problem is that 
we need more jump ropes. Let’s take 
this money and get some more!’”

That was only the beginning of Jodi’s 
efforts to improve the 
lives of kids at school. 
She went on to earn a 
bachelor’s in education, 
a master’s in curricu-
lum and design, and a 
master’s in educational 
administration. She 
was the first person in 
her family to graduate 
college and to became 
a teacher and assistant 
principal. When she 
eventually left the school 
system, she became the 
director of the children’s 
ministry at her church 
and revamped the 
curriculum and layout 
of children’s religious 
education. 

It was around this time 
that Jodi first got into 
real estate as well. “A 
friend asked me to go with her to get 
her license,” Jodi explains. “I thought 
real estate would be another great 

To me, 
success 
happens 

every 
single day, 
one deal at 

a time...

O U T S I D E  T H E  B O X

Jodi Cinq-Mars 
has always been 

an outside-the-box 
thinker with the 

good of others at 
heart. An educator, 

ministry director, 
top-producing 

REALTOR®, and 
team leader, she 

has lived a life of 
service and built her 

success on helping 
people and doing 

right by others. 

way to bring together my passion for 
serving and educating. I absolutely 
love that real estate, education, 
and ministry (serving others) go 
hand-in-hand.”

However, when Jodi obtained her 
real estate license in 2018, her 
husband, Bob, received a job oppor-
tunity in Pittsburgh and they ended 
up moving there. So, Jodi obtained 
her Pittsburgh license and decided to 
start her career in a place where she 
knew absolutely no one. Although she 
felt it would be nearly impossible to 
start a real estate business in a place 
where she even got lost going to the 
grocery store, she joined a team and 
was able to work with some fantas-
tic agents who gave her hands-on 
lessons and taught her the day-to-day 
management of a real estate trans-
action. She quickly networked with 

a top-producing agent 
who personally men-
tored her every step of 
the way.

“Cathy W. introduced 
me to the power of 
networking, which is 
one the most import-
ant things I learned in 
Pittsburgh. I watched, 
listened, took classes, 
and assisted on as many 
transactions as possi-
ble,” she explains. 

In 2020, Jodi had a 
chance to move back to 
Chicago. They not only 
moved back, but Jodi 
also called the people 
they’d sold their home to 
and asked if they could 
buy it back from them. 
After a couple of days, 

they agreed, and Jodi’s family was able 
to move back into their very own home. 
Another great out-of-the-box solution!

Jodi was taught to “live out loud,” 
growing up on a farm in a small town 
in Central Illinois. Her parents told 
her the only things she could not 
achieve were the things she never 
tried. And when she was confronted 
with a problem, even as a kid she 
knew how to get to the heart of it and 
find the best solution. 

For example, when she was in fourth 
grade, she would always get a jump 
rope from her older sister, who had 
recess right before her. Because there 
were only a limited number of jump 
ropes and everyone wanted one, 
kids would always ask to play with 



40 • November 2022 North Shore Real Producers • 41@realproducers realproducersmag.com

1200 Shermer Road, Suite 206 | Northbrook, IL 60062
 flosslaw.com | Bob@flosslaw.com | 224-326-2903

Residential/Commercial Closings, Evictions, Partnerships

Bob Floss II
Real Estate Attorney

WE TAKE TIME TO GIVE THANKS FOR YOUR TRUST IN
FLOSS LAW WITH YOUR REAL ESTATE CLOSING

Jodi joined a team out of Grayslake and 
hit the ground running. Using every-
thing she had learned in Pittsburgh, 
she closed sixteen transactions within 
her first six months, and an additional 
sixty-three the following year. This past 
year, she decided to go on her own and 
formed the Cinq-Mars Group.

“I have always been a people person, 
and I know that what I do in this 
business is not about me at all,” she 
says. “What makes me successful as 
an agent is the network of people that 
I surround myself with day in and day 
out. My preferred lenders, attorneys, 
contractors, my administrators, my 
team, my family, my office—we, 
together, can accomplish anything!”

Jodi and Bob have two grown 
sons, Zack and Tyler, a brilliant 

daughter-in-love Sarah, and a 
spunky little Goldendoodle, Oakley, 
that keeps them on their toes. “My 
family is fantastic!” Jodi says. “Bob 
is my everything. He often shakes 
his head when I call and say, ‘I left 
a guinea pig on the table, but don’t 
worry, I’m not keeping it,’ or ‘I need 
nine deer heads picked up,’ or ‘I’ll be 
filling the garage with some things 
until we can figure out a pickup 
time,’” she says, laughing. “The list 
literally goes on and on. I always 
end with the words, ‘Just love me!’ 
And luckily, he does.”

As Jodi continues to build her team 
and focus on building up her agents 
while serving her clients, there is no 
doubt she will continue to provide 
those out-of-the-box solutions that 
always make the difference.

“To me, success happens every single 
day, one deal at a time. I don’t think we 
ever get to a certain point and say, ‘I 
have arrived.’ Each day we get up and 
hit it hard and do the right thing. It’s 
not about the finish line, it’s about the 
journey. I have read that where your 
passion and the world’s needs collide, 
you find your purpose. I have absolutely 
found my purpose in real estate.”

Jodi and her family enjoying Lake Minnetonka 
in Minnesota.

Jodi and her husband with the team: Alli, Jill, Pam, and Laura (not pictured Joan and Dale).
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LINCOLN STREET
LAW, P.C.

CONTACT US: O�ce: 847-864-7770 | Mobile: 847-912-7250
LincolnStreetLaw.com  |  komalley@lincolnstreetlaw.com

Katherine S. O’Malley
Attorney at Law

FALL For A Firm
You Can Trust
Your client’s search for legal expertise by a professional 
real estate lawyer is over. Give us a call today!

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com

PROFESSIONAL
PHOTOGRAPHY

FOR REAL ESTATE
PROFESSIONALS

773-842-3145
JOECASTELLOPHOTOGRAPHY.COM

JOECASTELLOPHOTOGRAPHY@GMAIL.COM
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803 JENKISSON AVE. 
LAKE BLUFF IL
847-561-8232
EXTRAMILEINSPECTION.COM

“Extra Mile Inspection was 
great. Jay was very 
professional and timely. 
We got a very thorough 
report a few hours after 
the inspection. I would 
recommend Extra Mile 
Inspection to anyone.”
- Jonathan G

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

1 Jane Lee 121 $73,563,455 88.5 $47,774,531 209.5 $121,337,986 

2 Jena Radnay 22.5 $52,316,100 21 $61,936,000 43.5 $114,252,100 

3 John Morrison 71 $65,666,318 39.5 $35,453,078 110.5 $101,119,396 

4 Paige Dooley 23.5 $46,091,804 25.5 $47,895,550 49 $93,987,354 

5 Connie Dornan 45.5 $35,344,207 32.5 $29,160,898 78 $64,505,104 

6 Kim Alden 35 $14,017,801 132 $47,886,253 167 $61,904,054 

7 Holly Connors 66 $36,512,500 45.5 $22,636,764 111.5 $59,149,264 

8 Maria Delboccio 52.5 $26,570,125 53 $31,895,225 105.5 $58,465,350 

9 Sarah Leonard 88.5 $31,282,646 82.5 $26,146,323 171 $57,428,970 

10 Ann Lyon 12.5 $40,135,000 9 $10,632,500 21.5 $50,767,500 

11 Leslie McDonnell 63.5 $29,134,371 43 $21,093,437 106.5 $50,227,808 

12 Dean Tubekis 34.5 $31,454,675 22.5 $15,761,000 57 $47,215,675 

13 Daynae Gaudio 125 $46,691,930 0 $0 125 $46,691,930 

14 Craig Fallico 46.5 $23,134,000 36 $20,180,400 82.5 $43,314,400 

15 Anne Dubray 33 $28,225,000 22 $14,622,500 55 $42,847,500 

16 Pam MacPherson 18 $21,535,500 21.5 $19,240,715 39.5 $40,776,215 

17 Joanne Hudson 20 $33,046,525 6 $6,861,500 26 $39,908,025 

18 Milena Birov 5.5 $22,258,000 2 $17,575,000 7.5 $39,833,000 

19 Missy Jerfita 25 $27,683,810 10 $8,151,400 35 $35,835,210 

20 Jacqueline Lotzof 9 $7,338,500 32 $28,351,900 41 $35,690,400 

21 Susan Maman 12 $21,738,921 8.5 $13,761,500 20.5 $35,500,421 

22 Vaseekaran Janarthanam 27 $12,367,700 49 $21,524,800 76 $33,892,500 

23 Nicholas Solano 50 $32,113,063 0 $0 50 $32,113,063 

24 Beth Wexler 24.5 $17,787,300 19.5 $14,190,350 44 $31,977,650 

25 Lisa Wolf 51 $22,635,326 23.5 $7,835,996 74.5 $30,471,322 

26 Nancy Gibson 21 $18,087,269 14 $11,788,676 35 $29,875,945 

27 Ted Pickus 15 $13,859,250 22.5 $15,702,384 37.5 $29,561,634 

28 Mary Grant 5.5 $10,767,750 11 $17,116,000 16.5 $27,883,750 

29 Andrew Mrowiec 10 $16,094,210 7.5 $11,676,291 17.5 $27,770,500 

30 Jim Starwalt 53 $14,163,699 44.5 $13,535,100 97.5 $27,698,799 

31 Margie Brooks 9.5 $10,590,000 16.5 $17,104,000 26 $27,694,000 

32 Bill Flemming 40 $22,631,189 9 $5,040,508 49 $27,671,697 

33 Abhijit Leekha 21 $8,031,900 42 $19,638,442 63 $27,670,342 

34 Danny McGovern 23.5 $15,918,900 12 $11,528,900 35.5 $27,447,800 

TOP 150 STANDINGS
Teams and Individuals from January 1, 2022 to Sept. 30, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

35 Megan Mawicke Bradley 7 $12,605,936 8.5 $14,090,500 15.5 $26,696,436 

36 Kati Spaniak 21 $13,750,958 15.5 $12,362,927 36.5 $26,113,885 

37 Mona Hellinga 8 $13,593,615 4 $12,094,000 12 $25,687,615 

38 Linda Little 44.5 $25,687,566 0 $0 44.5 $25,687,566 

39 Cheryl Bonk 44.5 $25,687,566 0 $0 44.5 $25,687,566 

40 Matthew Messel 42 $15,751,875 22 $9,572,533 64 $25,324,408 

41 Lori Rowe 24 $17,693,200 13 $7,483,250 37 $25,176,450 

42 Samantha Kalamaras 26 $12,787,420 22 $12,366,149 48 $25,153,569 

43 Jody Dickstein 9 $20,531,500 3 $4,277,000 12 $24,808,500 

44 Anita Olsen 62 $24,224,175 0 $0 62 $24,224,175 

45 Marina Carney 10.5 $17,844,210 4 $6,274,000 14.5 $24,118,210 

46 Robbie Morrison 23 $15,475,083 13 $8,383,000 36 $23,858,083 

47 Kathryn Moor 1.5 $3,749,000 9.5 $19,827,000 11 $23,576,000 

48 Andra O'Neill 15 $15,710,000 6 $7,610,000 21 $23,320,000 

49 Kathryn Mangel 6.5 $14,617,500 4 $8,450,000 10.5 $23,067,500 

50 Vittoria Logli 18 $15,549,660 9.5 $7,122,250 27.5 $22,671,910 

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact 
year-to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
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Handling the Complicated Transactions

For a l imited time, we are 
offering new patient 

exams for $97
 Patient exams normally $240

Alex Halstead, D.C.
402 Linden Ave, Wilmette, IL • info@atlasucc.com • www.atlasucc.com

Call us today to schedule your visit! 847-920-4506
Follow us on         @atlasucchiro for updates

David Frank 
1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
thedavidfranklawgroup.com | david@frankesq.com

T H E  L A W  F I R M  T H A T  A L W A Y S  K E E P S  Y O U  I N  T H E  L O O P

20 years of residential 
law expertise 

Seamlessly taking the baton
from contract to closing 

Fast, efficient,
7 days a week 
responsiveness 
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HELPING REALTORS... 
HELP VETERANS

Brent Kenyon
Vice President of  Mortgage Lending

(773) 410-0696 Office:  (847) 327-1716
NMLS # 789861

 VETERANS
useyourVAloans.com

200 N. Fairway Drive Suite 212 Vernon Hills, IL 60061   NMLS # 789865

TOP 150 STANDINGS
Teams and Individuals from January 1, 2022 to Sept. 30, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

51 Jeannie Kurtzhalts 11 $14,515,000 8 $7,870,000 19 $22,385,000 

52 Marlene Rubenstein 7 $5,982,450 21.5 $16,186,642 28.5 $22,169,092 

53 Susan Teper 15 $9,368,500 17 $12,689,122 32 $22,057,622 

54 Caroline Starr 21.5 $11,197,961 24.5 $10,747,800 46 $21,945,761 

55 Robert Picciariello 52 $21,279,273 0 $0 52 $21,279,273 

56 Jamie Hering 29.5 $10,178,050 33.5 $11,011,000 63 $21,189,050 

57 Karen Arenson 7 $14,849,500 4 $6,325,954 11 $21,175,454 

58 Flor Hasselbring 8 $13,593,615 3 $7,354,000 11 $20,947,615 

59 Alissa McNicholas 5 $7,817,000 9.5 $13,068,750 14.5 $20,885,750 

60 Janet Borden 17 $12,752,340 9 $7,730,750 26 $20,483,090 

61 Laura Fitzpatrick 3 $2,230,000 14 $18,177,400 17 $20,407,400 

62 Alan Berlow 21 $12,943,438 12 $7,414,623 33 $20,358,061 

63 Annie Flanagan 2.5 $4,144,166 7 $15,970,657 9.5 $20,114,823 

64 Honore Frumentino 16.5 $13,320,950 11 $6,763,650 27.5 $20,084,600 

65 Pat Kalamatas 35 $17,413,140 8 $2,312,500 43 $19,725,640 

66 Linda Levin 14 $11,114,750 6 $8,439,000 20 $19,553,750 

67 Lisa Trace 6 $8,961,250 8.5 $10,523,288 14.5 $19,484,538 

68 Stephanie Andre 15.5 $10,960,975 12 $8,418,900 27.5 $19,379,875 

69 Lindsey Kaplan 13.5 $5,920,550 21 $13,439,100 34.5 $19,359,650 

70 Bonnie Tripton 9 $12,819,824 3 $6,520,000 12 $19,339,824 

71 Katherine Hudson 8.5 $10,731,875 7 $8,570,000 15.5 $19,301,875 

72 Nancy Adelman 11.5 $13,447,500 6 $5,278,000 17.5 $18,725,500 

73 Katharine Hackett 5.5 $8,657,500 6 $9,437,000 11.5 $18,094,500 

74 Cory Green 6 $5,225,000 12 $12,844,000 18 $18,069,000 

75 Winfield Cohen 26.5 $11,966,100 14 $6,077,300 40.5 $18,043,400 

76 Connie Antoniou 14.5 $13,059,175 8 $4,964,305 22.5 $18,023,480 

77 David Schwabe 18 $7,229,900 23.5 $10,618,700 41.5 $17,848,600 

78 Tamara O'Connor 32 $11,429,400 21 $6,282,300 53 $17,711,700 

79 Judy Greenberg 17 $11,319,500 11 $6,309,900 28 $17,629,400 

80 Audra Casey 17 $12,279,888 9 $5,331,527 26 $17,611,415 

81 Kimberly Shortsle 5 $6,115,000 11 $11,439,275 16 $17,554,275 

82 Elizabeth Jakaitis 7 $8,723,400 4 $8,800,000 11 $17,523,400 

83 Susan Pickard 26 $8,645,508 21.5 $8,776,700 47.5 $17,422,208 

84 Frank Capitanini 2.5 $4,166,006 4 $13,189,500 6.5 $17,355,506 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

85 Jeff Ohm 15 $12,049,050 7 $5,191,508 22 $17,240,558 

86 Dinny Dwyer 7 $13,689,600 4 $3,446,000 11 $17,135,600 

87 Debra Baker 13 $6,810,100 18 $9,901,518 31 $16,711,618 

88 Sue Hall 18.5 $9,457,500 14 $7,156,900 32.5 $16,614,400 

89 Maureen O'Grady-Tuohy 16 $13,917,600 4 $2,681,000 20 $16,598,600 

90 Elizabeth Goodchild 20.5 $7,909,500 25.5 $8,586,650 46 $16,496,150 

91 Roni Nanini 12 $9,717,000 6 $6,697,500 18 $16,414,500 

92 Andee Hausman 19.5 $8,445,565 16.5 $7,866,275 36 $16,311,840 

93 Catherine King 4 $9,909,000 5 $6,399,000 9 $16,308,000 

94 Jodi Taub 6.5 $6,309,500 14 $9,977,900 20.5 $16,287,400 

95 Sheryl Graff 12.5 $11,756,500 6 $4,469,000 18.5 $16,225,500 

96 Corey Barker 29 $11,886,750 14 $4,312,890 43 $16,199,640 

97 Amy Kite 28 $8,215,555 26 $7,957,250 54 $16,172,805 

98 Julia Alexander 12 $4,139,900 40 $11,969,143 52 $16,109,043 

99 Leslie Maguire 5 $10,503,000 5 $5,504,000 10 $16,007,000 

100 Jen Ortman 14 $6,455,550 20.5 $9,479,500 34.5 $15,935,050 

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
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"LR Gregory and Son is my go to company for 
everything HVAC! Jim Gregory does great work 
and his service team is thorough and e�cient. 
I've done my homework and their pricing is by far 
the best I've found. Great work!!"
 - Russell A.

· For nearly 70 years, graciously serving 
Chicago’s North Shore communities.

· Fully Licensed and Insured
24/7 Emergency Service

· Your Local HVAC, Roofing, and Plumbing Experts

Our team of specialists are ready to assist you.

lrgregory.com

Call Today for a FREE Estimate! · 847-999-7297

American made since 1949

WE’RE THANKFUL FOR YOUR BUSINESS!

CutAboveGifts@gmail.com
CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

GIFTS EVERYONE WILL
BE GRATEFUL FOR
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TOP 150 STANDINGS
Teams and Individuals from January 1, 2022 to Sept. 30, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

101 Christopher Paul 42 $14,417,174 3 $1,351,000 45 $15,768,174 

102 Allison Silver 9.5 $7,786,018 10 $7,752,000 19.5 $15,538,018 

103 Heidi Seagren 14.5 $7,551,000 11.5 $7,938,400 26 $15,489,400 

104 Joan Couris 38 $10,843,912 15 $4,413,268 53 $15,257,180 

105 Jean Anderson 7 $8,883,000 5 $6,253,500 12 $15,136,500 

106 Cathy Oberbroeckling 27 $13,609,325 4 $1,509,709 31 $15,119,034 

107 Aaron Share 9 $6,980,100 11 $8,104,100 20 $15,084,200 

108 Lauren Mitrick Wood 0.5 $1,375,050 7.5 $13,500,000 8 $14,875,050 

109 Benjamin Hickman 21 $5,996,800 25 $8,850,300 46 $14,847,100 

110 Randall Brush 29 $9,149,751 17.5 $5,611,900 46.5 $14,761,651 

111 Kelly Dunn Rynes 3.5 $2,637,500 7 $12,099,000 10.5 $14,736,500 

112 Anna Klarck 21.5 $10,471,000 13 $4,218,400 34.5 $14,689,400 

113 Beth Alberts 10.5 $10,313,832 3.5 $4,163,000 14 $14,476,832 

114 Deborah Hepburn 12.5 $7,655,200 8 $6,737,000 20.5 $14,392,200 

115 Amy Diamond 16.5 $7,004,350 17.5 $7,371,290 34 $14,375,640 

116 Ryan Pavey 22 $7,318,676 14 $7,034,861 36 $14,353,538 

117 Esther Zamudio 21.5 $5,670,350 35.5 $8,647,140 57 $14,317,490 

118 Harris Ali 8 $3,050,000 26 $11,263,600 34 $14,313,600 

119 Carrie McCormick 5 $6,985,000 6 $7,245,227 11 $14,230,227 

120 Van Ann Kim 12 $12,982,500 1.5 $1,151,500 13.5 $14,134,000 

121 Brandy Isaac 9 $8,001,659 8.5 $6,122,250 17.5 $14,123,909 

122 Venera Cameron 3 $794,900 34 $13,243,260 37 $14,038,160 

123 Mark Kloss 17 $8,244,300 12 $5,729,000 29 $13,973,300 

124 Sara Sogol 34 $13,050,298 2 $785,000 36 $13,835,298 

125 Teresa Stultz 22.5 $6,615,038 24 $7,197,800 46.5 $13,812,838 

126 Stefanie Ridolfo 9.5 $5,006,480 21 $8,763,040 30.5 $13,769,520 

127 Tyler Lewke 22 $6,478,500 25.5 $7,286,176 47.5 $13,764,676 

128 Robert Wisdom 31 $9,245,320 14.5 $4,438,800 45.5 $13,684,120 

129 Annika Valdiserri 6 $9,396,500 4 $4,237,000 10 $13,633,500 

130 Beth Repta 23 $8,453,862 14.5 $5,148,500 37.5 $13,602,362 

131 C Bryce Fuller 15 $6,148,400 12 $7,415,000 27 $13,563,400 

132 Maria Ruiz 32 $11,907,090 6 $1,481,800 38 $13,388,890 

133 Dawn McKenna 3 $4,321,100 4 $8,967,750 7 $13,288,850 

134 Katherine Koca 25 $12,984,489 0 $0 25 $12,984,489 

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ 

135 Kelly Baysinger 11.5 $4,406,725 19 $8,557,525 30.5 $12,964,250 

136 Sarah Lyons 2.5 $9,470,000 3 $3,493,500 5.5 $12,963,500 

137 Tara Kelleher 15.5 $8,250,200 11.5 $4,602,090 27 $12,852,290 

138 Caroline Gau 15.5 $8,840,955 6 $3,998,795 21.5 $12,839,750 

139 John Mawicke 6 $10,895,936 1.5 $1,935,500 7.5 $12,831,436 

140 Vanessa Carlson 25 $12,792,099 0 $0 25 $12,792,099 

141 Joseph Giampa 4.5 $7,716,587 3 $4,946,928 7.5 $12,663,515 

142 Steve McEwen 8.5 $5,464,100 10 $7,174,071 18.5 $12,638,171 

143 Izabela Dianovsky 3.5 $10,389,000 4 $2,184,000 7.5 $12,573,000 

144 Gloria Matlin 7 $6,289,000 6 $6,240,000 13 $12,529,000 

145 Jamie Roth 7 $9,877,000 4 $2,637,000 11 $12,514,000 

146 Karen Mason 4 $8,501,954 3 $3,974,000 7 $12,475,954 

147 Kelly Mangel 5.5 $12,417,500 0 $0 5.5 $12,417,500 

148 Suzanne Myers 8 $6,542,900 4 $5,867,000 12 $12,409,900 

149 Rafay Qamar 13 $5,903,000 13 $6,475,000 26 $12,378,000 

150 Joey Gault 12.5 $10,970,000 1.5 $1,340,850 14 $12,310,850 

Disclaimer: Information is pulled directly from the MLS. New construction, commercial transactions, or numbers not reported to the MLS within the date 
range listed are not included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take 
credit for the entire team. Data is filtered through the North Shore-Barrington Association of REALTORS® (NSBAR) and may not match the agent’s exact year-
to-date volume. North Shore Real Producers and NSBAR do not alter or compile this data nor claim responsibility for the stats reported to/by the MLS.
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LAW OFFICE OF 
JUDY K. MALDONADOJKM

1800 NATIONS DRIVE STE 218, GURNEE, IL 60031
847-379-7300 � JKMLAW.COM

WE HAVE REALTORS TALKING, 
AND HOMEOWNERS SPEECHLESS

Judy K. Maldonado
Attorney

 “We had a wonderful experience with JKM from the beginning of the 
process all the way through our closing for our first purchase. Judy and her 
amazing team are extremely efficient and responsive. I would highly 
recommend her to anyone looking for a real estate lawyer." -Minu U



2412 W North Ave Ste 2F, Chicago, IL 60647
P: 847-859-0020   F: 866-495-1032   NMLS# 1797943

Katherine D Bukowski
Cell: 847-456-4416
kbukowski@fmbchicago.com
NMLS# 224103

Baghir Hamidov
Cell: 847-322-6778
bhamidov@fmbchicago.com
NMLS# 225559

OUR EXPERIENCE
+ YOUR CLIENT’S PEACE OF MIND

= YOUR SUCCESS!
Begin your relationship with

us TODAY!

Equal Housing Lender | Illinois Residential Mortgage Licensee.


