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Locke Consulting Inc., DBA Locke Your Loan  NMLS 949406 - BRE 01953203, Company NMLS 1939219 - Company BRE 02092167
We are available Monday - Friday 8:30 a.m. to 5:30 p.m.                             2900 Adams Street, Suite A16 I Riverside, CA. 92504 

951.405.2454
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Bill Jawitz
Branch Manager
NMLS #208309
O: 951-757-1885
W: billjawitzgroup.com
E: billj@fairwaymc.com
41619 Margarita Rd, Suite 202, Temecula, CA 92591

The Bill Jawitz Group

Help
Your
Clients 
Conquer
Competitive
Bids 

Contact us Today and let’s get your clients home!

Patti MacGregor
Account Executive
Serving Riverside & Corona
C: 951.852.9545
Patti.MacGregor@CTT.com 
PattiMacGregor.com

CHICAGO TITLE

Proudly Partnering with 
IE Agents 20+ Years!

Forever Thankful 
FOR THE OPPORTUNITY TO SERVE YOU!
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Extended Phone Hours On Nights & Weekends! If You’re Working, We're Working.

Scott Bowers
General Manager & Master Inspector
951.735.4922 | 888.654.4644
MathewsInspectionGroup.com

Recommend A Home Inspection
with Confidence

Scan to learn
more today!

What Sets Our Quality Inspections Apart?

· Complete & Thorough Custom Reports

· Sewer Scope & Thermal Imaging Available

· Specializing in Commercial, Residential,
and Multi-Unit Investment Properties

· We Are A Family-Owned Business Offering
Unmatched Customer Care for 20+ Years!

2900 Adams Street
Building C, Suite C130
Riverside, CA 92504

 Austin Boaman
Videographer

www.ab-films.org
(951) 415-7116

Mike Maletich
Owner

Marissa Menezes
Publisher

Lanie Schaber 
Ad Strategist

Dave Danielson 
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Inland Empire Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at mark@realproducersmag.com

R E A L  P R O D U C E R S  T E A M

I N L A N D  E M P I R E
M E E T  T H E
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1-844-GET-RUFF (1-844-438-7833)

ru�andreadymoving.com

Local & Long Distance Moves

REALTORS - Save Your Clients from 
Biting O
 More Than They Can Chew!

It would be "nuts" to move without booking with us!

Bill
Through
Escrow!

Mayflower Transit, LLC,
U.S. DOT No. 125563

Your Clients Will Breathe With Confidence In Their New Home!

 888-523-6653 (MOLD)
GreenHomeSolutions.com/Inland-Empire-CA

Indoor Air Quality Experts.

Realtors, mention IE Real 
Producers upon 

scheduling for an exclusive 
o�er for your clients!

James Maertz, Owner • Cell: (310) 874-3528

DAVID VANCE / PRESIDENT

949-291-3570
NMLS #707644

CABRE #01750920

This licensee is performing acts for which a real estate license is required. Statewide Funding Inc. dba House of Loans is licensed by the California Department of Business Oversight; NMLS #1105497. Loan approval is not 
guaranteed and is subject to lender review of information. All loan approvals are conditional and all conditions must be met by borrower. Loan is only approved when lender has issued approval in writing and is subject to the Lender 
conditions. Specified rates may not be available for all borrowers. Rate subject to change with market conditions. House of Loans is an Equal Opportunity Mortgage Broker/Lender.
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S This section has been created to give you easier access when searching for a trusted real 

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301

www.cutabovegifts.com

ESCROW

Escrow 321

(949) 370-4937

New Venture Escrow

Tania Gonzalez

(619) 807-0711

NewVentureEscrow.com

ESCROW SERVICES

Corner Escrow

Lisa DeWitt

(951) 312-2073

Escrow Options Group

Bernadette Kerkes

(714) 348-4718

HOME INSPECTION

Archive Property 

Inspections

(951) 304-3508

Homeguard Inc.

Rachael Flaggs

(858) 663-2900

Homeguard.com

Mathews Inspection Group

(951) 227-2722

INSURANCE

Spencer Pardon Agency

(951) 743-9208

MOLD REMEDIATION

Green Home Solutions

(310) 874-3528

MORTGAGE

Evergreen Home Loans - 

Tim Moreno

(951) 897-5457

Fairway Independent 

Mortgage

Bill Jawitz

(951) 365-3120

www.thbilljawitzgroup.com

Global Mortgage - 

Vicky Kelly

(951) 675-0257

HomeFirst 

Mortgage Bankers

(949) 339-9152

House Of Loans

(949) 291-3570

Locke Your Loan

Lara Locke

(951) 405-2454

www.lockeyourloan.com

Mutual of Omaha Mortgage 

- Scott Keesee

(951) 207-7394

MOVING & STORAGE

Ruff & Ready Moving

John Ruff

(951) 834-3539

ruffandreadymoving.com

MUSEUM & CAFE

Riverside Art Museum

(951) 640-0916

NON-PROFIT

Love Justice International

(412) 606-9954

TITLE COMPANY

Chicago Title

Lavonne Benyola

(951) 453-7380

Patti MacGregor

(951) 852-9545

Mary Thompson

(951) 236-3369

Don’t Be A Chicken!
It’s Time to Rethink What

You Know About Down

Payment Assistant Programs

VICKY
KELLY

GLOBAL MORTGAGE 12505 N. Mainstreet ,  Ste 228, Rancho Cucamonga, CA 91739
DRE License #00612157; NMLS #240656

951.675.0257
lender@vickykelly.com

Call Me Today And
Together Let’s Give
Your Client The
Egg-cellent Service
They Deserve!

Lower Fico Scores
Higher Debt-to-Income Ratio

100% Financing Available!

Professional Service, Unwavering Integrity
An Escrow Team You Can Trust

WWW.CORNERESCROW.COM
TUSTINLAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS

Lisa DeWitt
25220 Hancock Ave Ste 250, Murrieta, CA 92562
951.694.6300  |  lisa@cornerescrow.com  |  www.cornerescrow.com

Our Team has the knowledge to navigate through any unforeseen obstacles.

PARTNER WITH ME & MY TEAM AND GIVE YOUR CLIENTS PEACE OF MIND!
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The work you do in real estate has 
real value that can stretch across 
generations. Truly, your efforts are 
life-changing for those around you.
 
That’s one of the elements that drive 
Tyson Robinson’s career in the busi-
ness, as well.
 
As founder/broker of Trillion Real 
Estate, Tyson continually looks for 
ways to maximize results for those 
around him.
 
“I have always enjoyed helping peo-
ple buy and sell … but it has grown 
into more than that. Now it’s about 
taking that a step further and seeing 
how we can truly facilitate a greater 
cash flow and wealth for their cli-
ents,” Tyson says.
 
“It has turned into what we can do to 
help you build a real estate portfolio 
and bring you additional wealth. That 
drives me.”
 
Getting His Start

Tyson earned his real estate license in 
2005. But his story really began as a 
boy growing up in the Oceanside area 
of Southern California.
 
After graduating from high school, 
Tyson served a two-year mission in 
New York from 1997 to 1999.
 

“It was a great learning experience. 
As a young kid out of high school, it 
opened up my eyes to different cultures 
and perspectives in life,” Tyson says.
 
“Serving that two-year mission and 
focusing on the needs of others and 
learning Spanish at a higher level, as 
well. It was an outstanding time of 
learning for me.”
 
Growing and Learning

After his mission was completed, Tyson 
attended Hunter College in New York 
and worked in Rockefeller Center for 
an investment company. In time, he 
returned to California to finish out his 
degree in business.
 
In the meantime, Tyson and his 
wife had started their family, and he 
wanted more flexibility in his work 
to support them. So, he entered real 
estate to take the next step forward in 
his career.
 
“I got into real estate and realized that 
I really enjoyed it … being able to be an 
entrepreneur and create the business 
in the way that I wanted, as well as 
seeing the value in helping people 
achieve their lifetime goals,” he says.
 
“I loved finance and marketing and 
everything that goes into being 

an entrepreneur in terms of building 
a business.”
 
Natural Fit

He hit the ground running during his 
first year and kept building from there.
 
“From the very beginning, I had the 
attitude that as long as I could work 
hard and make next year better than 
this year, then I would be successful,” 
he remembers.
 
“I was focused on building that base 
and improving every day … that was 
a win for me. That has truly 
been the theme of my career … con-
tinuous improvement.”
 
Focus and Achievement

The spark of Tyson’s success is cen-
tered around his family, including his 
wife, Jasmine, and their children — 
Noah, Nash, Zander and Eden.
 
“My family is definitely No. 1 … provid-
ing for them and having the ability to 
spend more time with them,” he says.
 
In his free time, Tyson and his family 
enjoy time at the beach, sports, 
pickleball and running. In fact, Tyson 
qualified for the Boston Marathon a 
couple of years ago, but the event was 
canceled due to COVID-19.
 

Written by Dave Danielson Photography by Marissa Menezes

cover storytyson
R O B I N S O N

tyson
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I was focused on building that base and 
improving every day … that was a win for 
me. That has truly been the theme of my 

career … continuous improvement.
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Tyson and his family also enjoy time 
at their church and giving back to the 
community through their involvement 
in toy drives and holiday efforts to help 
those who are less fortunate. One of 
Tyson’s favorite events to support is 
collecting goods and taking them to 
Mexico to give to communities in need. 
Tyson partners with five-plus agents 
and business partners to give back to 
charities and give to a special charity 
… Walden Family Services, in a closing 
program where they donate a percent-
age of their commissions.
 

As Tyson considers the future, he is 
excited about continuing to build with his 
team — a group of professionals he has a 
lot of pride in leading. Today, in addition 
to the 25 agents and strong buyer support 
team he has, along with his marketing 
manager and operations manager, Tyson 
also leads Trillion Property Management 
with seven employees.
 
“We have a reputation of being trust-
worthy and having great service and 
having the ability to be the best of the 
best in the Temecula Valley,” he says. “We 

focus on our business through strong 
relationships. We have built up very 
good social media marketing and have 
built a strong presence in the area 
through time.”
 
Those who have the opportunity to 
work with Tyson and his team experi-
ence the family feeling there firsthand.
 
“All of us see each other as family, 
and we’ve been working together 
for a long time. It truly is more of 
a family atmosphere. We even take 

trips together! Last year, we went to 
the Bahamas for two weeks together. 
This year we are going to Guatemala. 
We are working hard for the purpose 
— helping our clients and also helping 
ourselves. We have an amazing team 
with a great culture!”
 
Congratulations to Tyson Robinson … 
a person who sets the tone for achieve-
ment through teamwork … with an 
ongoing drive to maximize results.
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American made since 1949

Andy Burton
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com

HELPING REALTORS® RETAIN THEIR CLIENTS IN THE INLAND EMPIRE FOR OVER 23 YEARS

CONTACT US FOR DEALS YOU’LL BE THANKFUL FOR

Scott Keesee | Loan Officer
www.mutualmortgage.com

NMLS#  1439419 | 951-207-7394

Mutual of Omaha Mortgage, Inc., NMLS ID 1025894. 3131 Camino Del Rio N 1100, San Diego, CA 92108.

(951) 207-7394

The Unicorn
of Mortgage

Lenders...
Who Answers The Phone!

Steve Swanson
951-304-3508

�me running out
on your Inspection

Contingency?

Trust us to come in
on time...everytime!
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preferred partner spotlight

New Venture
Written by Dave Danielson

In the same way, that’s why it means so much when 
you find a partner who approaches their work with 
you and your clients in the same vein.
 
That’s exactly what you get when you work with 
Vice President of Sales Courtney Louis and Senior 
Account Executive Tania Gonzalez with New 
Venture Escrow.
 
Strong Bonds

Together with their team members, Courtney and 
Tania are focused on creating and strengthening 
rewarding relationships with you, their partner.
 
That approach goes to the heart of the passion that 
they feel for their work.
 
“I really love connecting with people and the net-
working aspect of the business. I love the culture 
that we have built. It’s really important to me that 
if everyone is happy in their work, then they are 
happy in their home. That is a priority for us at 
New Venture,” Courtney says. “We like to create an 
environment where every team member can focus 
on their families and personal lives and still be very 
successful professionally. I love seeing our team 
work with a smile and continue to grow together.”
 
Tania adds, “Through the course of what we do, 
we get to meet so many of our REALTOR® part-
ners, including their stories. It’s fun to dig deeper 
and get to know them. I build these long-lasting 
relationships with them … in the process, being part 

At the end of the 

day, while you 

may help your 

clients reach 

their real estate 

sales or purchase 

goals, you are 

really building 

relationships for a 

lifetime based on 

trust, caring and 

resourcefulness.

of their growth and development as 
their partner. We’re here to help their 
business and to see them win.”
 
Heart for Partnership

That kind of heart for partnership 
has been part of the company since 
its start 12 years ago. Before that, 
Courtney had started assisting her 
mother, who is a REALTOR®, and 
she knew right away that she had 
a passion for the industry. In time, 
she moved to San Diego, where 
she had thought about becoming 
a REALTOR®. However, without 
having had the chance to build a 
sphere there, she took a position with 
California Title.
 
After four years there, she met entre-
preneur and visionary Casey Leblanc, 
who was growing an escrow company 
at the time.
 
“He was looking for sales, so I jumped 
on board. In the process, I was able to 
build more of a network and business 
there with him,” Courtney remembers. 
“In time, Casey and I left that company 
and we opened New Venture.”
 
The Start of Something Special

Courtney, Casey and Escrow Officer 

E S C R O W

WE WANT THEM TO FEEL THAT THEY CAN COME TO THE OFFICE 

ANY TIME THEY WANT. WE WANT THEM TO VIEW US AS THEIR 

PARTNER FOR LIFE WHO CARES ABOUT THEM. - COURTNEY



22 • November 2022 Inland Empire Real Producers • 23@realproducers realproducersmag.com

Matt Mulalley founded New 
Venture Escrow, and the company 
has grown steadily ever since.
 
In the meantime, Courtney and 
Tania had been friends through 
time. Tania had worked in the 
legal profession for several years 
when Courtney suggested that 
Tania join the New Venture 
Escrow team.
 
As Tania recalls, “I had never 
been in a sales role before, but 
Courtney said that she thought 
I had the personality for it and 
that she would teach me about 

escrow. I’ve enjoyed my role with the 
company over the past nine years, and it 
has been very rewarding being part of the 
organization’s growth through time.”
 
Insights and Solutions

Those who work with Courtney, Tania and 
the rest of the New Venture Escrow team 
appreciate the insightful approach they take 
to getting to know their REALTOR® partners.
 
“We definitely pride ourselves on creat-
ing tech and implementing new ideas and 
things of value that can help real estate 
agents in their business,” Courtney says. 
“We like coming up with unique elements 
for our partners so they can focus on the 
needs of their clients. We want to know 

what’s important to our partners and what 
their pain points are. In turn, we have 
found the solutions to those.”
 
One of those innovative tools is Vinny, an 
artificial intelligence solution that New 
Venture Escrow developed.
 
“With Vinny, we are able to communicate 
with our partners, buyers and sellers in a 
powerful way. We send out text updates 
throughout the transaction to all of those 
involved in it so that they always know 
exactly where things stand,” Tania explains.
 
Rewarding Lives

Family is at the heart of life for Courtney 
and Tania.
 

Courtney smiles as she talks about the 
influence her mother, Joanie Louis, has 
had on her.
 
“She has been my rock and inspiration since 
the very beginning. For me to see how she 
was able to be a full-time mom and have a 
full-time job at the same time inspired me to 
believe that I could do the same.
 
In her free time, Courtney loves time spent 
with her boyfriend, Ryan, and his children. 
One of their favorite activities is spending 
time together on the boat at Lake Havasu.
 
Tania treasures time spent with her 
fiancé, Steve, and their two dogs — 
Franklin and Nala.
 

“When I’m not working, one of my 
favorite things is being a big foodie. 
We really enjoy exploring local 
restaurants,” she says. “Another thing 
that we really enjoy is traveling.”
 
Like Courtney, many of the most 
important lessons in her life 
were formed at an early age — by 
her mother.
 
“My mom was a single mother who 
worked multiple jobs,” Tania empha-
sizes. “I’ve always been extremely 
inspired by her.”
 

Those who have the chance to work 
with New Venture Escrow experience 
a true family feeling … knowing that 
the team is there today and tomorrow.
 
As Courtney emphasizes, “We want 
them to feel that they can come to the 
office any time they want. We want 
them to view us as their partner for 
life who cares about them.”
 
Contact 

New Venture Escrow today!

 

Tania Cell Phone: 619-807-0711

Courtney Cell Phone: 858-229-9035
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Let us help you make time for
what you do best: SELL REAL ESTATE!

EscrowOptions.com

24 HOUR ACCESS TO
TRANSACTIONS

ELECTRONIC
DOCUMENT SIGNING

MULTI-LINGUAL
OFFICERS & STAFF

INDEPENDENT
ESCROW COMPANY

We specialize in:
Residential Purchases
New Home Sales
Foreclosure Sales
Commercial & Industrial Real Estate
Probate
Manufactured/Mobile Homes
Refinances
Investment Properties
Relocations
Real Estate Owned (REO)
Short Sales
Vacant Land

ESCROW
OPTIONS GROUP

Bernadette Kerkes 

Vice President of Marketing
& Business Development

714.348.4718 

Bernadette.Kerkes@escrowoptions.com

Tom Blank

Vice President of Sales

951.314.6860

EXPERIENCE
THE BEST
OPTION

DON'T WANT YOUR FIRST TIME 
HOMEBUYER TO MISS THE BOAT?

Alexander H Kim Founder/CEO
Mobile: 949-339-9152 • www.H1mb.com
CNMLS ID 1373777 

We can get their CREDIT REPAIRED in UNDER 40 DAYS!
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T he sensation of putting goals out there and then 
seeing your plans come to fruition is unlike 
anything else. In those moments, you know that 

all of the hard work and energy that you’ve put toward 
achieving something special has paid off.
 
Veronica Ramos is someone who personifies that ideal.
 
As a Team leader with the Citrus and Park Team with 
Nest Realty, Veronica puts special emphasis on her 
ability to make dreams come true through the course of 
her daily work.
 
“There are a lot of rewards in what I do each day,” she 
says. “One of my favorite things about what I get to do 
is the chance to meet new people. I love being able to 
help them achieve their dreams of homeownership.”
 
Veronica earned her real estate license in 2005. Prior to 
that, she had worked at Norton Credit Union.
 
“That’s where I started doing banking and loans, as well 
as home equity lines of credit,” she remembers.
 
“In 2002, I started doing mortgages. My husband 
worked for the state of California, and I wanted a job 
that allowed me to work from home and have flexibil-
ity. I felt real estate was something that I wanted to do 
because it seemed to be more flexible.”
 

Veronica earned her license and began her journey in 
the business.
 
Through time, she has taken new steps forward, includ-
ing starting her own team in June of this year. So far, 
she has a team of five, including an assistant who she 
just hired recently.
 
In addition, Veronica also began Airbnb investing in 2020. 
Plus, she has already flipped four properties in 2022.
 
The motivation to create success for herself and others 
at a high level is based on solid relationships that she 
continues to form and hone over time.
 
“A lot of my business is referral-based. I love meeting 
family members of clients; now, I’m helping my pre-
vious clients with their kids. What drives me is the 
fact that my son is 20 and he always tells me that he 
admires me because I never stop chasing my dreams,” 
she explains.
 
“I think a big component in success comes down to grit. 
The most successful people have grit. In turn, I want my 
kids to see that you can do anything you put your mind to.”
 
Veronica’s world is made much richer by her family. 
She looks forward to time spent with her children — 
her son, Matthew, and her daughter, Isabella.
 

I don’t like everything to be so 
serious. A lot of my clients have 

become my friends because 
they have become like family.

Written by Dave Danielson Photography by Marissa Menezes

Veronica Ramos
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In their free time, Veronica and 
her children also have a passion 
for camping.
 
Veronica also has a heart for helping. 
One of her favorite organizations 
to support is Family Services in 
Redlands, where she donates and does 
some volunteer work.
 
As Veronica reflects on her journey 
in real estate, she offers helpful 
advice to others who are looking to 
continue their own stories of success 
in the business.
 
“I think that one of the most import-
ant things that anyone can do to get 
ahead is to always look at everything 
having to do with real estate. There 
are so many different ways to expand 

… for example, VRBOs, Airbnbs and 
investing,” Veronica says.
 
“I always tell my clients that if you 
want to buy another property, keep 
the one you have and use it as a 
rental. By ensuring that you are 
always planning ahead and investing 
in real estate, you can’t go wrong.”
 
Those who get to know Veronica and 
work with her appreciate the way she 
makes the entire process a lot more fun.
 
“I’m very ambitious and yet funny at 
the same time,” she says with a smile.
 
“I don’t like everything to be so 
serious. A lot of my clients have 
become my friends because they 
have become like family.”

I always tell my clients that if you want 
to buy another property, keep the 

one you have and use it as a rental. 
By ensuring that you are always 

planning ahead and investing in real 
estate, you can’t go wrong.
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REALTOR® life

karla valdez
Written by Dave Danielson Photography by Marissa Menezes

Transitions and milestones can be hard, but some of the most 
rewarding for Karla revolve around real estate.
 
She sees it and makes it happen on a daily basis with her clients. 
Karla Valdez treasures that dynamic of her work. 
 
As a REALTOR® with Keller Williams Riverside, Karla has a pas-
sion for helping her clients open new doors in their lives.
 

“The people are what I love the most in what I do. For 
me, it’s about the joy of seeing people have a place to call 
home. That’s a big deal for me when I know my clients 
have found the right place,” Karla says. 
 
“It’s very rewarding working with first-time homebuyers 
as they search for that first place to call home, and then 
selling that home as they move on to the next home they 

can finally call their forever home. 
I love being there, walking with 
people through the different sea-
sons in their lives and serving them, 
whatever their needs may be. I 
want to be there for their first home 
and their forever home. It is about 
people and relationships — not just 
about selling houses.”
 
Karla’s involvement in real estate 
dates back to 2003. When she moved 
from Texas to New Mexico, she made 
the decision to get her license, but 
she still wanted the flexibility to raise 
her two daughters, so Karla got her 
feet wet by working part time from 
home as a lead generator for a broker 
and learned the invaluable lesson of 
building rapport with clients.
 
After a move to California and 
working in several other posi-
tions, the time came when it “felt 
right” for Karla to pursue and be 
fully engaged to “give it my all” in 
a career in real estate. Over time, 
Karla has taken a deep passion for 
helping others and turned it into a 
thriving and successful business. 
 

It’s very rewarding working with 
first-time homebuyers as they 
search for that first place to 
call home, and then selling that 
home as they move on to the 
next home they can finally call 
their forever home.

When she is not assisting her clients 
in transitioning from one home to the 
next or finding their forever home, 
Karla’s life is full and complete as a 
result of the time she spends with 
her family. Both daughters have 
graduated from California Baptist 
University, with Kaylah working in 
graphic design and Klarissa a recent 
grad working as a speech-language 
pathology assistant. Now that her 
daughters are on their own, Karla 
enjoys time spent with her husband, 
Angel, and recently celebrated their 
31st wedding anniversary.
 
“We serve at our local church on the 
worship team,” she says. “Angel plays 
guitar, and I sing. We volunteer when 
they need us for special services. 
Angel and I met playing music, so 
serving and volunteering around 
music is icing on the cake!” 
 
The Valdez family is a family of four, 
but all would consider Kylo, their 
golden retriever, as a fifth family mem-
ber. Spending time with Kylo hiking 
and at the beach, riding bikes and, of 
course, singing also fill Karla’s soul.
 

When it comes to giving back, Karla 
has enjoyed taking part in Keller 
Williams’ annual Red Day event. In 
2022, their efforts supported the 
work of Overflow Farms. She also 
serves on the KW Agent Leadership 
Committee, which is made up of the 
top 20% of agents in each office and is 
involved in the leadership decisions 
that make the office more productive 
and profitable.
 
Outside of Keller Williams, Karla has 
been involved with a ministry called 
Mentoring Matters at her church, 
Harvest Christian Fellowship.
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“I have really enjoyed mentoring a group 
of five young girls through that minis-
try,” Karla says. “I was their age once, 
and to be amid young women who desire 
change and want to be mentored is both 
challenging and infinitely rewarding.” 
 
She definitely has a servant’s heart. 
When you talk with Karla, you instantly 
see the drive and passion she has for 
literally and figuratively opening doors 
for those around her.
 
As she says, “It always makes me feel 
very good to know that people feel 
encouraged and hopeful for a better life 
when they talk to me; they leave better 
than they did when they arrived ... that 
they can take a piece of what I shared 
and apply it to their lives.”
 
All of these things enhance the real 
estate career that she loves and influ-
ences not only her real estate business 
but shapes lives as well. Karla feels a 
deep gratitude for the opportunity to 
pursue success on her terms.
 
“My biggest ‘why’ is the freedom I have 
in this job; the freedom to go wherever, 
with whomever, whenever I want, so 
that I am able to walk through every 
door God opens for me,” Karla explains. 
“I’m thankful for an industry that allows 
me to do that.”

My biggest ‘why’ is the freedom I 
have in this job; the freedom to go 

wherever, with whomever, whenever 
I want, so that I am able to walk 

through every door God opens for 
me. I’m thankful for an industry that 

allows me to do that.
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SPECIAL THANKS TO OUR

LOCKE LOCKE 
YOUR LOANYOUR LOAN

PLATINUM SPONSOR

LOCKE 
YOUR LOAN

THANK YOU TO OUR 
GOLD SPONSOR 

ESCROW OPTIONS!

Proceeds from booking
support the Community

Arts Program

Event Rentals
Corporate

Holiday
Weddings

Birthday Parties
Meetings
& More!

SCAN
TO

LEARN
MORE!Call or Email Kisbel Today to Reserve Your Spot for the Holidays!

951.684.7111 ext. 305  |  FacilityRentals@RiversideArtMuseum.org

RiversideArtMuseum.org

Curate A Unique & Memorable Holiday Event!

Located in Downtown Riverside
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Inland Empire Real Producers Event at

THE CHEECHTHE CHEECH
Photography by Marissa Menezes
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Spencer Pardon
(951) 200-3310

SPENCER PARDON AGENCY

Home 
Insurance 

Issues?
WE WILL 
FIND THE 

SOLUTION
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FROM HUMAN 
TRAFFICKING

LOVEJUSTICE.NGO/LEARN

YOU CAN 
SAVE A LIFE



Pioneering The Future Of Escrow

Our Cutting-Edge Technologies 
Are A Better Way To

Courtney Louis
Vice President of Sales

Courtney@NewVentureEscrow.com

858.229.9035

NEWVENTUREESCROW.COM

Transparency.         Efficiency.         Security.         Innovation.

CREATE. OPERATE. CLOSE

Tania Gonzalez
Sr. Account Executive

Tania@NewVentureEscrow.com

619.807.0711


