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BJ Guido AAMS

Managing Partner
(843) 410-2561 | bj@coastallivingconsultants.com
coastallivingconsultants.com

2020  2021

Haynes Johnson

CAR | HOME | MOTORCYCLE, BOAT, RV | BUSINESS INSURANCE

We’ll LIGHT THE WAY to 
competitive coastal insurance!
Call BJ today to discuss your coverage.

Whether you’re buying for the first time or looking for that warm southern getaway, we can 
help you find your way home. Talk to us for these, and all your mortgage loan needs including:

1060 Cliffwood Dr.
Mount Pleasant, SC 29464 EQUAL HOUSING LENDER, MEMBER FDIC

NMLS # 766529

LOOKING FOR THE WAY

HOME?

Josh Feldman
Mortgage Banker
NMLS # 659173
843-364-5626 (Cell)
FeldmanJ@fnb-corp.com

Contact First National Bank Mortgage today.

Dan Butts
Mortgage Banker
NMLS # 448596
843-343-8609 (Cell)
ButtsD@fnb-corp.com

Tyler Wilhoit
Mortgage Banker
NMLS # 964188
843-442-9055 (Cell)
WilhoitG@fnb-corp.com

• Jumbo Loans
• Residential Lot Loans

• Bridge Loans
• Construction Loans to 95% LTV

• Physician Loans to 100% LTV (For Doctors, Dentists & Veterinarians)
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Whether fishing 
for shrimp or 

mortgages, my 
net is full of 

options.

TEAM LEMAN

Heather Leman 
Senior Loan O�cer | NMLS ID #279616

     (843) 380-6151

     heather@teamleman.com

     team-leman.com

Give me a call and let's 
pre-approve your 

buyers!

 Home • Auto • Umbrella • Flood

AD LEWIS Agency Owner
843.877.5445  | direct · 800.474.1377  | SERVICE

1349 OLD GEORGETOWN RD., SUITE 206  |  MOUNT PLEASANT, SC 29464

www.goosehead.com  |  a.d.lewis@goosehead.com

Goosehead – The smarter, simpler way to purchase insurance.

With over 40 carriers in South Carolina, Goosehead has the capability to customize
all your insurance needs to ensure you are receiving the best coverage at the best rate.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ARTIFICIAL TURF & 

PUTTING GREENS

Lowcountry Artificial Turf

(678) 294-0409

BANKING

First National Bank

fnb-online.com

BANKING &  

MORTGAGE LENDING

Wells Fargo

(843) 367-3162

BANKING - MORTGAGE

Princeton Mortgage -  

Wes Sellew

(843) 368-2124

wessellew.com

South State Bank

(843) 906-5296

southstatebank.com

BUILDER

David Weekley Homes

(843) 654-5559

davidweekleyhomes.com/

charleston

K. Hovnanian

(843) 706-7651

khov.com

BUILDER/DEVELOPER

Cresswind Charleston

(843) 832-6100

CLOSETS/ INTERIOR/ 

GARAGE ORGANIZATION

Closets By Design

(843) 225-6725

coastalsouthcarolina.

closetsbydesign.com

CLOSING LAW FIRM

Hankin & Pack Law

(843) 714-2798

hankinpacklaw.com

Holliday Ingram LLC

(843) 970-3770

hollidayingram.com

Shumaker Law

(843) 996-1900

shumaker.com

Suttles Law Firm LLC

(843) 636-8841

suttleslaw.com

CLOSING REPAIRS

Blue Tape Solutions

(843) 410-9249

bluetapesolutions.com

CRAWLSPACE SOLUTIONS

Crawlspace Medic

(843) 209-5644

crawlspacemedic.com

Low Country Crawlspace

(843) 259-8194

fb.me/lowcountry 

crawlspacellc

DUMPSTER SERVICE

Dumpster Dads

(843) 433-2189

thedumpsterdads.com

ESTATE SALES

Blue Moon Estate Sales

(843) 801-6777

bluemoonestatesales.com/

charleston

FINANCIAL ADVISOR / 

INSURANCE

Lushen Evans -  

New York Life

(843) 509-3775

newyorklife.com/agents/

levans03

FURNISHINGS/DESIGN

Infinger Furniture

(843) 553-4663

www.infinger.com

FURNITURE & 

CONSIGNMENT

Restore

(843) 559-4009

seaislandhabitat.org/restore

FURNITURE &  

HOME DECOR

GDC Home

(843) 571-5142

gdchome.com

GARAGE FLOOR COATINGS

Patriot Floors

(843) 628-5905

patriot-floors.com

HEADSHOT 

PHOTOGRAPHY

Stephanie Selby 

Photography

(843) 323-7953

HOME AUTOMATION

Home Telecom

(843) 277-7307

HOME INSPECTION

Coastline Inspections

(843) 252-4698

coastlineinspection 

services.com

Pro-Tech Inspections

(864) 386-3810

Www.pro-techinspections 

.com 

Sam Leslie - Pillar to Post

(843) 881-4740

charlestoncounty.

pillartopost.com

HOME RENOVATION  

& REPAIR

Shem Creek Customs

(703) 963-3676

HOME SECURITY

ASI Solutions

(843) 300-5463

asisolutions.com

HOME STAGING

Show Homes of Charleston

(843) 606-2811

showhomescharleston.com

Southern Staging  

by Walton Design

(843) 532-7888

southernstagingsc.com

HOME WARRANTY

Marcia Germain -  

Choice Home Warranty

(843) 990-6065

chwpro.com

HVAC

Local Mechanical Heating 

& Air

(843) 843-6325

lbmphvac.com

INSURANCE

Brightway Insurance -  

The McKenzie Agency

(843) 403-4554

brightway.com

Goosehead Insurance -  

AD Lewis

(843) 877-5445

gooseheadinsurance.com

Schirmer Insurance Group

(843) 881-4707

sigsc.com

INSURANCE AGENCY

AIASC Insurance -  

Kristi Hutto

(843) 763-7525

aiasc.com

Home Insurance Agency

(843) 867-3640

L.H. Griffith & Company LLC

(864) 992-4568

lhgriffithandco.com

Mappus Insurance Agency

(843) 345-4743

Sheally Insurance Group

(843) 881-1381

sheallyinsurance.com

The Barrett-Broughton 

Insurance Group

(843) 576-1470

insuringthelowcountry.com

The Peoples Insurance

(864) 414-4061

thepeoplesinsurancellc.com

INSURANCE BROKER

Coastal Living Consultants

(843) 410-2561

coastallivingconsultants.com

LAW FIRM

Evan Smith Law Firm

(843) 804-8550

evansmithlawfirm.com

LAWYERS - FULL  

SERVICE FIRM

Cobb, Dill & Hammett, LLC

(843) 936-6680

cdhlawfirm.com

MOLD/WATER/FIRE 

RESTORATION

ServPro Downtown 

Charleston

(843) 577-2470

servprodowntown 

charleston.com/

MORTGAGE

American Pacific Mortgage

(843) 813-6745

Atlantic Coast Mortgage - 

Gabriella Tripp

(843) 730-4242

Chris Gonzalez -  

South State Bank

(843) 810-4821

CMG Financial

(843) 670-5512

cmgfi.com

Cross Country Mortgage

(843) 628-3455

Derek Goulette -  

Finance of America

(949) 280-8044

derekgoulette.com

Heather Leman

(843) 343-8169

team-leman.com

Mortgage Network

(843) 384-2469

Nicole Gordon -  

Princeton Mortgage

(973) 975-2182

nicolegordon.

princetonmortgage.com

Premier Nationwide Lending

(843) 569-2812

Stephanie Medlock - 

Benchmark Mortgage

(843) 216-8997

NEIGHBORHOOD

Nexton

(843) 900-3200

nexton.com

ORGANIZING AND 

MOVING ASSISTANCE

Home Etiquette

(843) 818-3232

homeetiquette.com

PAINTING

Silent Service Paint

(843) 291-3998

PHOTOGRAPHY

Coastal Real Estate 

Photography

(843) 212-7763

coastalrephoto.com

POOLS

HCA Pools

(843) 224-9327

PRESSURE  

WASHING SERVICES

Pressure Washing 

Charleston

(843) 801-8008

PROPERTY MANAGEMENT

CREC Property 

Management

(843) 818-6412

crecpropertymanagement 

.com

REAL ESTATE CLOSING

Weeks & Irvine LLC

(843) 531-6440

weekslawfirm.net

REAL ESTATE LAW

MGC Law

(843) 576-2900

mgclaw.com

The Donaldson  

Law Firm, LLC

(843) 881-8400

donaldsonlawfirm.net

REAL ESTATE 

PHOTOGRAPHY

Charleston Real  

Estate Media

(843) 608-1426

charlestonrem.com

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

Keen Eye Marketing

(843) 224-9213

ROOFING

DLV Roofing & Exteriors, Inc

(843) 724-3477

www.dlvroofingcharleston 

.com

Hixson’s Roofing

(843) 816-0679

hixonsroofing.com

SOCIAL MEDIA 

MARKETING/ 

MANAGEMENT

Callieo Digital

(854) 500-1667

callieo.com

TITLE COMPANY

Cooperative Title

(843) 628-3299

TRANSACTION 

COORDINATOR

The Closers, LLC

(843) 424-6502
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One-Stop-Shop • Inspection Report Repairs • CL-100 Repairs
Veteran-Owned and Operated • Fully Licensed and Insured

Bluetape Solutions was "recommended by my realtor. It only took 3 business days
to get a contractor for service. Our contractor Pete is a jack of all trades and a perfectionist
when it comes to his work. I found prices to be competitive and Kimberly in the office was a

pleasure to deal with. I will use them again and highly recommend them."
- Brent M., Homeowner, 5-star review

BLUETAPESOLUTIONS.COM • 843.410.9249
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(843) 608-1426  |  www.charlestonrem.com  |  info@charlestonrem.com

@CharlestonRealEstateMedia1156 Bowman Rd., Suite 200 | Mount Pleasant, SC 29464

Photography | Videography | 3D Tours | Aerials | Twilights | Virtual Staging & more!
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WWW.TOPSHELFMOVERS.US | FULLY LICENSED AND INSURED

UNPACK JOY, NOT STRESS

Charleston Location | 9611 Roseberry St, Ladson, 29456
(843) 496-8638 | Matthew@TopShelfMovers.us

Matthew Prosser, Owner/Founder

Family Owned & Operated

Call TODAY to make moving simple!

Choose Top Shelf Movers 
to guarantee a positive 
moving experience for 
your client.

Ryan Jones 
Owner & Publisher

Jennifer Guerra 
Writer

Kathryn Monroe 
Operations Manager

Shelley Eaton
Reprints Coordinator

Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Charleston Real Producers  magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at ryan.jones@realproducersmag.com.

R E A L  P R O D U C E R S  T E A M

C H A R L E S TO N
M E E T  T H E
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"I am proud to be a part of South State Bank 
where I can now offer you and your clients 

With 18 years of banking experience and 13 years of 
mortgage experience, Chris is committed to providing 
the responsive and personalized service each customer 
needs to navigate the mortgage process with ease and 

All loans are subject to credit approval. Equal Housing Lender. 
NMLS# 403455. Member FDIC.

CHANGE YOUR 
PERSPECTIVE
with Chris Gonzalez
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Connor Ansley • Owner & Charleston Native
HCAPools@yahoo.com • HCAPools.com

CONTACT US 
TODAY & LET'S
BRING YOUR 
VISION TO LIFE!
843.224.9327

DreamingTHE BACKYARD RESORT
YOU’VE BEEN                            OF

publisher’s note

Winds of Change

Colder weather and shorter 
days are upon us! Writing 
this to you from a crisp 

morning on my back porch, I am 
thrilled about this! While our 
family had an amazing summer 
here in Charleston, we are super 
excited about this new season of 
fall. Seasons are a beautiful thing. 
At the end of every single one, I am 
excited and filled with anticipation 
for the shift. From bright, hot, sun-
shiney beach days and green grass 
into crisp, cloudy skies and falling 
leaves. And then even deeper into 
the gray haze and frosty mornings, 
dark thunderstorms and bare tree 
branches. Isn’t it the very fact that 
everything is in a constant state of 
change that makes us appreciate 
the particular thing we have in front 
of us or look with anticipation for 
what is just around the corner?

I think in life and business, the same 
analogy rings true. If you always 
stay the same, never encountering 
challenges, the successes would not 
be as blissful and sweet. We build 
confidence and pride through 
adversity and challenge. We develop 
and own who we are becoming 
through consistent change because 
it requires us to put in the work.

I have a 12-year-old daughter who, 
if she wanted to fully move into the 
new season of independence that 
comes with being a pre-teen, had to 
buy her own iPhone. 

Some of her friends were given their 
brand phones for their birthdays, and 
I heard more than once how unfair 
that felt to her as she worked hard 
to earn hers. But I can tell you there 
was so much pride in her eyes when 

she went to buy her own iPhone with 
her own hard-earned money. When 
she got to show it off to her friends, 
she was so proud. She was emotion-
ally and financially invested.

Our successes, as well as “things” 
in this life that are just handed to 
us, are not nearly as impactful and 
fail to develop our character in nec-
essary ways for proper growth and 
contentment when we do not work 
for them. Yes, change can be hard 
and extremely uncomfortable. It 
can bring with it numerous anxiet-
ies and challenges, but in the end, it 
is the thing that transforms us, that 
moves us from who we were to who 
we are becoming.

In real estate, there are a few nonne-
gotiable “rules of engagement” that 
exist: don’t count on the commission 

check until the deal is closed and funded, you 
will get busier than ever right before a vacation, 
and change. Market changes, changes in the 
way we communicate, changes in social media 
approach, changes in brokerage. Lots and lots 
of change.

As we enter a new season full of change, don’t 
let that hold you back! You may need to make 
a change. This could mean a change in the way 
you approach your business, family life, calen-
dar, mental and physical health … you name it! 
As always, I am cheering you on and would like 
to remind you that YOU are helping to change 
this very community for good by the way you 
work with and alongside each other and all the 

homeowners moving in 
and out of our region.

Your friend,
Ryan Jones
Owner and Publisher
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(843) 203-0210

Let Miracle Movers of Charleston take the hassle
out of your client's upcoming move!

RATED #1 IN CHARLESTON FOR OVER 6 YEARS

What makes us the top pick
for moving companies

in Charleston, SC?

Full-Service Move
Professional Packing Services
Climate-Controlled Storage
Local & Long Distance

CHARLESTON
843-816-0679

AIKEN
803-991-3018

AUGUSTA
706-993-5191

If Yer Roof Needs Fixin’
#CALLMRHIXON!

RESIDENTIAL & COMMERCIAL ROOFING
REPAIRS AND REPLACEMENT

www.hixonsroofing.com
      

LOCALLY OWNED & OPERATED

Call TODAY for a FREE Estimate!
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ZURILLAZURILLA
Lauren

cover story
By Jennifer Guerra

Photos by Charleston 

Real Estate Media

Lauren Zurilla, REALTOR® at The 
Boulevard Company, has spent 

nearly two decades in real estate, 
and while she has only spent the 
last six years in the Charleston 

market, she has used her 
knowledge and love of all things 

real estate and Charleston to serve 
her clients remarkably. Throughout 
her life, nothing has been handed 

to or been easy for Lauren, making 
her success in real estate that much 
sweeter. A lifetime of hard work and 
dedication to learning and growing 
both personally and professionally 

has made her the superstar top 
producer she is today.

“I graduated from high school 
at 17 years old, and from that 
moment on, I nearly supported 
myself. I unexpectedly had to pay 
for college due to my parents’ 
divorce and really struggled with 
that, but I knew I wanted to get a 
degree. So I kept at it and finished 
in five years while working full 
time as a server to pay for it. It 
was extremely hard, yet it’s one of 
the things I’m most proud of in my 
life. I also had to overcome a lot of 
negativity from my childhood and 
beliefs that I would never achieve 
any kind of success. At some 
point, I just got tired of believing 
I couldn’t and decided I not only 
could but I would!”

It wasn’t until 11 years after 
graduating with a Bachelor of 

Arts in psychology that Lauren 
finally got into real estate. She 
was always interested in the 
career and had it in the back of 
her head as an option but never 
pulled the trigger. Then, after 
purchasing two homes with her 
husband, she realized she could 
serve people much better than 
they were served and that there 
was a strong need for really good 
agents! The rest is history. 

Being a top producer didn’t just 
happen; it took years of per-
sistence and hard work. Then, 
she moved out of state and 
started over in a new market, 
Charleston (which she said she’d 
never do again as it was entirely 
too challenging!). Becoming a 
top producer involves constant 

learning and having the under-
standing that you can always 
improve. In addition, real estate is 
as psychologically-driven as it is 
sales-driven, and her knowledge 
and compassion for her clients are 
unmatched. It’s no surprise that 
she continues to grow through 
continuing education to keep up 
with trends in the ever-evolving 
world of real estate.

“I think it’s important to have 
constant training and education 
so that you CAN do/be the best 
for your clients; therefore, I’m 
in coaching and have been for 
years. I also listen to podcasts, 
go to out-of-state seminars and 
watch weekly interviews/webi-
nars with other top producers 
across the country. Ultimately, 



28 • November 2022 Charleston Real Producers • 29@realproducers realproducersmag.com

my goal isn’t to sell the most real estate I can. It’s 
simply to do a really great job for my clients, and 
I think that shows. I always treat my clients the 
way I would want to be treated if I was selling 
or buying a home. I mean, it’s a big deal! They 
are spending a lot of money, regardless of their 
price point. They deserve great representation, 
patience, time and market insight to help them 
make the best decisions. What you see is what you 
get with me. I’m honest and caring, and I know my 
stuff. I genuinely feel honored to serve my clients 
in this part of their lives.”

Having originally started her career in Maryland, 
Lauren’s knowledge of multiple markets only 
increases her presence in Charleston. Since moving 
here without knowing a single soul, she has built 
a business that rivals those who have been in this 
market their whole careers and proves that once 
she puts her mind to something, it’s a done deal. 
She understands real estate, numbers, the feely/
touchy side of the job and what makes people tick. 
All of this helps her clients make good decisions 
while having a seamless transaction with her at the 
helm. And hopefully, they have fun along the way!

“I learned how to use my psychology degree to help 
people through the tough situations that arise in a 
transaction. Usually, people are moving for either 
really good or really bad reasons, and even if they 
are moving for a positive reason, it’s still stressful. 
Being a REALTOR® for 10 years in the Maryland 
market and then picking up and moving our family 
to Chaleston, it really solidified for me what people 
need. I had just gone through it myself, and it was 
humbling to be reminded firsthand of how difficult 
it is to move! And I know what’s going on in the 
transaction! So imagine how they feel when they 
only move a few times in their lives! Then, to add to 
it, it’s usually people’s largest financial transaction, 
which is incredibly stressful for them. It’s just a lot 
for the client.” 

Lauren’s empathetic nature is one of the reasons 
she became so successful in Charleston; however, 
it was obvious to her that she could not give the 
high-level service she wanted to as a single agent. 
Building a team became one of her immediate goals 
in order to continue to provide the high level of 
concierge service that she does. Thankfully, she 
found some great people to partner with, who 

W H A T  Y O U  S E E  I S  W H A T  Y O U 

G E T  W I T H  M E .  I ’ M  H O N E S T  A N D 

C A R I N G ,  A N D  I  K N O W  M Y  S T U F F . 

I  G E N U I N E L Y  F E E L  H O N O R E D  T O 

S E R V E  M Y  C L I E N T S  I N  T H I S  P A R T 

O F  T H E I R  L I V E S .
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W E  S H A R E 

E A C H  O T H E R ’ S 

S U C C E S S  A N D 

F A I L U R E S  I N 

L I F E  A N D  I N 

R E A L  E S T A T E .

include Nicole Garwood and Glenn Cappe, who help ensure her 
clients get the best possible service. Over the last few months, 
she brought another REALTOR® on board, Elena MacCartee. 
Lauren says that this group works so well together because “we 
share each other’s success and failures in life and in real estate. 
They all have helped make this job fun, and we grow from each 
other’s strengths and weaknesses.” Lauren knows she couldn’t do 
what she does without them by her side.

Aside from her work family, Lauren’s actual family has supported 
her in everything she does. Her husband of 23 years, Justin, and 
two boys, Jake, 19, and Drew, 16, and cockapoo, Sawyer, serve as 
her escape and emotional support in her everyday life. They keep 
her grounded and remind her of what’s really important in life. 
There’s nothing that’s more important to her than them.

Taking a leap of faith and moving to Charleston would prove to be 
the right move for Lauren and her family, and our market is bet-
ter for having such an empathetic, thoughtful and resilient agent 
in it. Learning to lean into her faith and passion for real estate 
and embrace what her clients need most is among the many rea-
sons why Lauren is, and will continue to be, a top producer.
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Licensed in South Carolina Ark-La-Tex Financial Services, LLC NMLS# 2143 (www.nmlsconsumeraccess.org). All loans subject to borrower qualifying.
This is not a commitment to lend. Other restrictions may apply. (https://benchmark.us)

Call the office directly or email us to
schedule an appointment. 843-819-9902
stephanie.medlock@benchmark.us
www.stephaniemedlock.benchmark.us
858 Lowcountry Blvd #102, Mt Pleasant, SC 29464

Stephanie Medlock
BRANCH MANAGER | MORTGAGE LENDER | NMLS# 245660

I want to encourage you to remember the words of 

my dear friend, Captain Chad Fleming. 

"You HAVE to have the right team with you. My 

average team member has worked for us for 15 

years. If you don’t have the right team it will make 

or break you, especially during times like these."

I want to thank everyone for supporting the Brain Treatment
Foundation by attending our recent event with Captain Chad Fleming.

Remember the Importance of TEAM.
I am only as good as the people surrounding me.

Licensed in South Carolina

EMILY WALTON
(843) 532-7888

emily@southernstagingsc.com
www.southernstagingsc.com

    @SouthernStagingSC

BY WALTON DESIGNS
 

SOUTHERN STAGING

Looking forward to assisting you 
and your clients so you can 
focus more time on those 

special family moments and 
enjoy every part of the holidays.

Ashley Beames & Lisa Manderville
Co-Owners/Closing Coordinators
findtheclosersllc@gmail.com

The Closers, LLC
Happy Thanksgiving from
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top producer

Winnie 
RODGERS

By Jennifer Guerra

Photos by Charleston Real Estate Media

W innie and Company are building a team 
of strong, like-minded ladies who are 
fueled by their unique voice, love of 
people, and this amazing city - always 

seeking a deeper connection to each. Winnie believes, 
“The team doesn’t have to have female energy, but I 
understand the power that females have.” The power 
these ladies exude together is really an unstoppable 
force in the Charleston market. 
 
Her family’s legacy fuels the way Winnie builds her 
business, and as her ancestors did before her, Winnie 
plans to carry on that legacy by being a lifelong entre-
preneur and thoughtful steward in Charleston. Winnie’s 
great-great grandfather, Francis Silas Rodgers, built 
the renowned Rodgers Mansion, known today as the 
Wentworth Mansion. To say she has big shoes to fill is 
an understatement, but one she is poised to take on. “My 
parents helped develop my deep connection to my past, 
my family’s legacy, and my city. They built a desire in me 
to be a steward of Charleston and to the entrepreneurial 
legacy that has allowed us to build something impactful 
to many more than just those on our team.” 
 
Building her life and career in Charleston is a dream 
come true for Winnie; however, the steps she took 
to get here began in Baltimore. While attending an 
all-women’s college there, her calling began to take 

To say Winnie Rodgers and her team at Winnie & Company fit into any typical mold 

is far from the truth! With her crew of badass women, Hannah Ewing and Nicole 

DeMarco, they have a bold and dynamic approach to real estate that focuses on 

authenticity, candor, a lot of fun, and maybe a cuss word or a cocktail.
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shape. Winnie discovered how to rally and drive 
women towards powerful goals and build belief in 
them beyond their imaginations.
 
Right after college, she discovered a group of 
women that would ultimately change her life and 
her path. “These rad as hell women had founded 
a roller derby league in Baltimore and I knew I 
wanted to surround myself with such powerhouse 
females. They were entrepreneurs, advocates, and 
artists, who were mentally and physically strong 
and unapologetically themselves. I went from 
never having even roller skated to head coach 
for a league during my 6-year tenure - shoutout 
Lowcountry High Rollers! My favorite thing was 
to teach the new gals we affectionately called 
“Fresh Meat” how to skate. Because I never skated 
prior to roller derby, I wanted them to know it was 
possible to be a top skater if they put in the time 
and borrowed my belief in them. This path has 
exposed me to countless conversations surround-
ing the strength and the struggles women face in 
business and life. From an all-women’s college, to 
roller derby, to mostly female-fronted careers - 
I’ve seen first-hand how women thrive as entre-
preneurs when we work together.”

Winnie’s unconventional road to success could not 
be accomplished without her team of fierce, like-
minded women that emulate her desire to connect 
and pay it forward. Her Operations Manager, 
Hannah Ewing, loves all things Lord of the Rings 
and CrossFit. As a former English teacher, Hannah 
keeps Winnie and Company striving towards their 
goals. Also joining them is transaction coordinator, 
Nicole DeMarco, who loves all things tattoos and 
sustainable living, even maintaining her own home-
stead (cows included). As a team, they share a love 
and passion for Charleston and for people, striving 
to serve their clients with authenticity and value in 
all they do.
 
Winnie wants to inspire others in the industry to 
thrive using their authentic voice and values. She 
trains agents locally and nationally covering every-
thing from mindset, real estate, and wealth-building 
strategies. She serves on the national Board of 
Advisors for Keller Williams Young Professionals, 

“My parents helped develop my deep 

connection to my past, my family’s legacy, and 

my city. They built a desire in me to be a steward 

of Charleston and to the entrepreneurial legacy 

that has allowed us to build something impactful 

to many more than just those on our team.”
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whose mission is to “Develop the Next Generation 
of Leaders” and travels across the country creating 
connections and learning from other agents.
 
“I want to help others benefit from this industry 
in the same way I have. It has changed my life and 
allowed me to find my voice and my calling… I 
want to be able to pay it forward.” Changing lives 
through real estate is Winnie & Company’s calling 
card, and her lifelong pursuit of leaving a legacy of 
growth and change has only just begun! 
 
Charleston has Winnie’s whole heart, and she puts 
that heart into every transaction she does. Not just 
for her clients, but for the area’s fellow realtors 
whom she admires so much. “One of my biggest 
honors was receiving the award for Female Agent 
that Goes Above and Beyond for Other Agents (yes, 
it’s a mouthful!). I want to be the agent other realtors 
come to for a respectful and super fun transaction.”
 
It’s amazing what can be done when women sup-
port other women, and Winnie and her team are 
proof of that fact. She is as authentic a person that 

you will find, and a hell of a lot of fun to work with! Just 
give her a call to hang out, meet her for a vintage cock-
tail (or coffee), and within minutes it will be obvious 
that you will want her fun and fiery energy on the other 
side of the deal!

“I WANT TO HELP OTHERS 

BENEFIT FROM THIS INDUSTRY 

IN THE SAME WAY I HAVE. IT 

HAS CHANGED MY LIFE AND 

ALLOWED ME TO FIND MY 

VOICE AND MY CALLING…  

I WANT TO BE ABLE TO  

PAY IT FORWARD.”
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power team
By Jennifer Guerra

Photos by Charleston  

Real Estate Media

STAUDER

the

team

SMITH-

Partners in both business and in life, Lori and Victoria Smith-Stauder have 
built the Smith-Stauder Team at Carolina One into a force to be reckoned with 

in the Charleston market. In just under five years, these two have sold over $30 
million in real estate, helping over 100 families find their dream homes. Luckily for 

Charleston, these two left their prior lives in education to form an unstoppable team that is 
crushing the real estate market here, and with them always having each other’s backs, there is 
nowhere to go but up from here.

We believe the biggest 
reason for our success 

is our consistency, hard 
work, education and 

communication, not only 
with our clients but with our 

fellow agents as well. 

“Prior to getting into real estate, we 
met teaching together at James 
Island Middle School. I taught 
reading intervention, while 
Victoria taught special 
education resource classes. 
One day, to save time, 
our principal combined 
our data review meet-
ings since we each taught 
smaller groups. It was in 
that meeting we realized how 
well we worked together and 
that together we’re unstoppable. 
We teamed up to plan when teaching 
often, and when we decided it was time 
for a career change, there was never a question that we’d be 
working as a team to help people in some way. We found real 
estate and realized we could use our education backgrounds to 
help people through one of the most emotional and overwhelm-
ing purchases or sales experiences of their lives. We work 
together as a team to make sure you’re well taken care of every 
step of the way. Now, we’re top producers, and our favorite part 
is helping families make their dreams come true. We’re here 
every step of the way to help break it down for them and let 
them know what’s coming next,” says Lori.

Going from educating kids to educating adults seemed like a 
seamless transition for Lori and Victoria. While many agents say 
hard work is the reason for their success, Lori and Victoria 
credit their success with them working hard together. 
Having two people to serve their clients instead of 
one is just one of the reasons this team’s climb to 
the top has been so smooth. Using their educa-
tion backgrounds to teach their clients about 
each step of the home buying and selling 
process will prove to be the reason people 
will return to The Smith-Stauder Team 
again and again. 

Victoria says, “Getting started in real 
estate takes time, patience, hard work 
and determination. We left our teach-
ing jobs to make this transition and 
had to work full-time food and bever-
age (bartending) jobs to supplement our 
income while we tried to build our busi-
ness. Restaurant hours were flexible, and 

the income was enough to get 
us through, so we could 

still make real estate our 
FOCUS. Lots of nights 

with barely any sleep 
and months without a 
day off, but we knew 
it would be worth it 
down the road. We 
continued to put in 

every bit of effort we 
could and ultimately have 

been able to help over 100 
families in the last four and a 

half years, which is maybe more 
than we thought when first starting.”

It’s no surprise these two took to real 
estate as quickly as they did. Victoria 
was basically born into a real estate 
family, as both of her parents are 
agents in her hometown on Cape Cod, 
MA. Whereas Lori, with her Master 
of Science in education, has fallen in 
love with the data analysis and num-
bers aspects of real estate and loves 



44 • November 2022 Charleston Real Producers • 45@realproducers realproducersmag.com

listing homes using her analytical brain and love of 
helping others achieve their goals.

While these two form the perfect team, they also 
credit their success in this market with their 
fellow teammate, Amanda Susco, who fits in with 
them perfectly. Amanda is relationship-focused 
and is taking the time to learn the business inside 
and out. The Smith-Stauder Team is growing 
organically, and Lori and Victoria wouldn’t have it 
any other way.

“We believe the biggest reason for our success is 
our consistency, hard work, education and com-
munication, not only with our clients but with 
our fellow agents as well. With our background 

in education, we truly believe that you never stop 
learning. Learning and growth opportunities are all 
around us, and we try to take advantage of every 
opportunity that we can. We have a ‘let’s grow 
together’ mentality and are always trying to be pos-
itive and helpful in every situation. We are always 
ready to tackle a new challenge!”

When Lori and Victoria aren’t selling homes, you 
can find them with their three rescued furbabies. 
Ada is the spoiled, rescued Chihuahua pup from the 
side of the interstate. Kit is the diabetic cat they 
rescued during Hurricane Matthew. Their newest 
member, Clover, is the lost bunny who showed up 
in their driveway. A few of their favorite things 
to do in Charleston include day trips to any of 

We found real estate  
and realized we could use 

our education backgrounds 
to help people through one 
of the most emotional and 
overwhelming purchases  

or sales experiences of  
their lives. 
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the beaches, playing tourist in and 
around town, and popping in to visit 
the newest restaurants in Charleston. 
They are also members of The Point Is, 
which is a women’s nonprofit organi-
zation that focuses on raising funds for 
local women in need right here in the 
Lowcountry! Helping others is what 
Lori and Victoria really enjoy most!

Providing exceptional service to 
their clients will always be The 
Smith-Stauder Team’s No. 1 pri-
ority, and with their experience 
in education and love of teaching, 
their clients are blessed to have two 
REALTORS® for the price of one 
who will stop at nothing to ensure 
a positive experience on all sides of 
any transaction. This power couple 
will no doubt make their mark on 
the Charleston market, and doing it 
together makes the rewards of their 
hard work that much sweeter.

This power couple  
will no doubt make their 
mark on the Charleston 

market, and doing it 
together makes the 

rewards of their hard 
work that much  

sweeter.

FREE ESTIMATES • FAMILY OWNED & OPERATED • LOCAL

678-294-0409

with one quick call to 
Lowcountry Artificial Turf!

www.LowcountryArtificialTurf.com              LowcountryArtificialTurf@gmail.com

WOWto

BORING
Your client can go from 

PERKS OF USING
ARTIFICIAL TURF:
• No Maintenance

• Stays Green All Year Long
• Adds Value to Your Home

• Have Fun By Adding a
Sport or Play Area, or 

a Putting Green!
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496 Bramson Court, Suite 120, Mt. Pleasant, SC 29464

Gabriella Tripp
Branch Manager & Senior Loan O�cer

NMLS ID 1439792
(843) 730-4242
gtripp@acmllc.com
acmllc.com/gabby-tripp

Download my app to apply!

Atlantic Coast Mortgage, LLC | Branch NMLS 1741009 | Company NMLS ID 643114 (www.nmlsconsumeraccess.org)

AT

Don’t be TRIPPED up at the closing 
table by using other lenders!

Your clients’ exciting and new 
homebuying TRIPP starts now!

Call the Tripp Team today!
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Cobb, Dill & Hammett’s 

Real Estate Division is 

comprised of attorneys 

Sean A. Scapellato, D.J. 

Shymansky and Daiton 

Butler. They handle 

residential and commercial 

closings and title services. 

Personalized service for 

our clients and their 

realtors is our specialty.

We have offices in Mt. Pleasant, Summerville,
North Charleston, and Georgetown.

CALL TODAY
843-936-6680

VISIT US ONLINE
www.CDHLawFirm.com

(843) 291-3998
John Hayes & JD Gray

Bonded & Insured | Veteran Owned & Operated

WE DO IT ALL!
Call today for a FREE Estimate!

ADD VALUE TO
YOUR SELLER'S

HOME WITH
FRESH PAINT



52 • November 2022 Charleston Real Producers • 53@realproducers realproducersmag.com

Local Mechanical
 Heating & Air
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ARE YOU COVERED?ARE YOU COVERED?

BRI BARRETT-BROUGHTON
(843) 576-1470 • insuringthelowcountry.com

bri@barrettbroughtongroup.com
6650 Rivers Ave, North Charleston, SC 29406

HOME INSURANCE • AUTO INSURANCE • FINANCIAL SERVICES

Lowcountry Insure is Insuring The Lowcountry
powered by BBG Insurance
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Locally Owned & Operated · SERVPRO of Downtown Charleston
(843) 577-2470 · admin@servpro10707.com
www.servprodowntowncharleston.com

FASTER
TO ANY
DISASTER
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Call for your home security consultation today!
843-970-0274  |  info@asisolutionssc.com

asisolutionssc.com  |        @asisolutions

Michael Spitz & Josiah Williams
TheDumpsterDads.com |  (843) 433-2189
Dads@TheDumpsterDads.com
        @DumpsterDads

Let us earn y0ur business!

"Great customer service. Needed last minute
and they didn’t hesitate to deliver next day!"

Summer, Facebook Review

CONSTRUCTED WITH INTEGRITY

843-814-1004
greg@shemcreekcustom.com 
shemcreekcustom.com

Shem Creek Custom is a family-owned business run 
by husband and wife team, Greg and Brittney Lannes.

Trim, Base, Shiplap Install | Bathroom Remodels | Kitchen Remodels
 Custom Built-Ins | Tile Floor Install | Lighting Install

Let us show you how
our service sets us apart.

Jenny McKenzie
Agency Owner

843-408-4554
jenny.mckenzie@brightway.com

BrightwayMcKenzie.com

Our top priority is customer 
service - it's what sets us 
apart from the rest. Our 
clients trust us with their 
biggest investments and 
we owe them nothing but 
the best service, protection 
and price.

The Insurance Agency Reinvented Around You.
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meet the partner

MAPPUS
By Jennifer Guerra  |  Photos by Charleston Real Estate Media

I N S U R A N C E  A G E N C Y

“Historically speaking, insurance was 
somewhat monotone with regards to 
how insurance coverage is provided by a 
carrier. An insured would call in, and the 
agent or account manager would refer 
to a ‘rate card’ that would tell them the 
premium to charge. In today’s world, 
insurance carriers have so many quali-
fying variables that can change the rate 
for a specific property. For homes, it can 
be the year built, the age of the updates 
to the home and how/if an insured 
has experienced prior home insurance 
losses. For auto insurance, an insured’s 
driving history, loyalty (length of time) 
to a prior carrier, claims and even garag-
ing location can determine premium.”

Using new and more innovative ways 
to explain and teach about the impor-
tance of certain types of insurance, 
Mappus has become an innovator in 
the industry. Griffin and his partners, 
Andrew Muller and David Watson, 
take a step-by-step approach to 
ensure each and every clients’ needs 
are met while using “quote videos” 
to easily explain what can be a quite 
confusing industry. 

“We take an educational approach 
to insurance. With so many indi-
viduals moving from out of the area 
(and likely from a location where 
wind/hail or flood insurance was 
not as large of an impact on their 
homeowners insurance), we help 
them understand what is driving the 
premium on their homeowners and/
or flood insurance. Second, we have 
a sense of urgency. We realize that 
when a prospect or client reaches 
out, they are ready (right now) to talk 
about their insurance needs, and we 
also recognize that there are lots of 
options. From our experience, when 
we speak with them first and take the 
time to explain everything, that leads 
to a higher close ratio.”

Partner and president of Mappus Insurance, 

Griffin Morrow, has built  his business off 

personalizing insurance while educating their 

clients and REALTORS® in ways unlike any other 

insurance agencies in Charleston. Understanding 

that time is a valuable currency in real estate,  the 

team at Mappus ensures quality over quantity 

and puts their clients’  needs above all  else.
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It is this in-depth, educational approach 
that not only helps clients easily under-
stand and digest their insurance needs but 
also helps REALTORS® who do not have 
the time, or possibly even the complete 
knowledge of the insurance industry to 
help their clients get the right coverage 
without the stress. 

“Mappus Insurance realizes that each and 
every opportunity that a top REALTOR® 
is working is equally as important to our 
team. We realize that insurance can be a 
sensitive topic through the process, and 
our team is well-equipped with help-
ing you and your clients to navigate the 
process. We have access to every market 
that your client will need (both home and 
flood), and you will feel that your clients 
are in great hands when you send them to 
Mappus. If you don’t know yet and want 
to hear more about who we are from our 
clients POV, see our 500-plus five-star 
reviews on Google!”

Griffin continues, “We also incorporate lots of 
back-end software that enables us to enter data 
into one system, which then is able to commu-
nicate with other systems to send our quote 
requests out to carriers. This process allows 
us to provide accurate quotes with all available 
credits in a short period of time. The next step is 
what I think may be the greatest game changer, 
which is that we provide quote videos to our 
clients. This video is anywhere from five to 15 
minutes long, but it provides the best options we 
have available for a certain risk and then breaks 
down the differences between those options. 
This enables a client to watch the video as many 
times as needed and answers most of the ques-
tions they might otherwise still have for us. This 
cuts down on a lot of the initial “back and forth” 
that otherwise might be experienced.”

Mappus Insurance 

realizes that 

each and every 

opportunity that a 

top REALTOR® is 

working is equally 

as important to 

our team.
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With his growing team 
of seven producers and 
11 full-time account 
managers, there is always 
someone there to help at 
Mappus Insurance. Being 
a part of the saturated 
Charleston market, 
it’s not always easy to 
stand out among the 
crowd. However, Griffin, 
Andrew, David and their 
team of outstanding sup-
port staff have done just 
that. As a REALTOR®, 
your partner relation-
ships have a direct cor-
relation to your clients’ 
satisfaction. Having 
Mappus as one of those 
preferred partners will 
always be a blessing that 
you and your clients will 
no doubt be thrilled with. 

Contact Griffin at griffin@
mappusinsurance.com or 
give him a call today 
at 843-345-4743 for 
more information.
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Cooperative Title, LLC is an independent 
title and escrow service company that 

provides well-qualified, licensed professionals 
with more than 25 years of experience in the real 

estate and mortgage lending industries.

Contact Cooperative Title 
today to experience our promise!

Raymond W. Smith, Esq.
843.860.4395

rs@cooperativetitle.net

Susan J. Primiano
843.926.5811

sp@cooperativetitle.net

843-628-3299 • Info@cooperativetitle.net • www.cooperativetitle.net 

Title/Escrow Closings • Purchases/Buyer Representation 
• Sales/Seller Representation • Refinances • Home Equity Loans 

• Loan Modifications • Construction Loans 
• Bank-Owned/Government-Owned Acquisitions 

• Notary Services • Title Insurance Provider

CHARLESTON    •    MOUNT PLEASANT    •    SUMMERVILLE

Pressure Washing & Painting

Call Charleston Renewed, LLC for a FREE quote today!
843-241-3119 • charlestonrenewed.com • info@charlestonrenewed.com

LET'S PREPARE YOUR HOME TO LIST
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agent spotlight
By Jennifer Guerra

Photos by Charleston Real Estate Media

Thomas Davis, broker of Abode 

Real Estate Group, has never met 

a stranger. Having moved over 

30 times during his life, he can 

talk to anyone and wants to 

help everyone. His fearless 

attitude toward all of life’s 

changes has made 

him a force in the 

Charleston market, 

and he is leading 

his team straight 

to the top.

THOMAS
DAVIS
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times as me. Also, I’ve built a log cabin by hand. 
Pioneer style by hand, not like a kit you buy 

and stack together. I’d bet my house that no 
other REALTOR® in Charleston has actually 
built a home by hand themselves out of 

trees they have on their property. That’s 
hard work. That’s showing up every day, 

knowing that the end result will be 
something barely anyone sees and that 
I would rarely use, but the lessons 

learned from it are countless. AND … 
my father (we built it together) and 

I still have all our fingers and toes 
after breaking something like 40 
axes during the construction.”

 
If building a home by hand isn’t 

proof enough of his dedication 
and ability to work hard at 

just about anything, building 
his team is all the proof 

needed to know just how strong and hardwork-
ing a man he is. Working at a team led by such 
a powerhouse is a blessing for not just those on 
his team but the Charleston market as a whole.
 
However, building a team of individuals who 
share his work ethic and empathy may be his 
biggest undertaking to date. Thomas’ ability 
to find the right people for the job will be the 
reason Abode Real Estate will be a juggernaut 
in the Charleston market. He is looking for 
“people who are willing to be a teammate and 
are open to share while always being on each 
other’s side. I want people who I can bounce 
ideas off of, but that come from different 
perspectives, different backgrounds and ways 
of thinking about things. I am excited to start 
something from the ground up, and personality 
fit is just as big as being a good agent. I do not 
want to grow it more than necessary; ideally, 
I would like small teams of four to five people 

“I don’t give up. Yes, I have days where 
I feel like the world is crashing down 
around me. But I get up the next day and 
try to always be the same person to each 
and every one of my clients. Whether 
they are buying a small condo or a $5 
million oceanfront lot … they get treated 
exactly the same. My goal is to be a bou-
tique brokerage known for their ethics 
and high-quality communication and 
marketing. We want to grow to around 
10 agents in total and keep the culture of 
a tight-knit team that is there to help 
each other not just because it’s our 
job but because we are good human 
beings. Don’t just be a human doing 
… be a human being.” 

Moving as much as he has, Thomas has a 
unique perspective on the buying and selling 
process. His empathy for his clients exudes 
through every aspect of the transaction, as 
no one knows how hard the process can be 
quite like he does. Not only is he completely 
hands-on during every step of the process, he 
is hands-on in ways most other people will 
never get to experience.

“I’ve earned my empathy 
for the buying/selling/

moving process by 
doing it myself count-
less times. I’ve yet 
to meet anyone who 
has moved as many 

MAKING THAT EFFORT TO MEET 

WITH PEOPLE HAS GREATLY 

GROWN MY BUSINESS, AND 

IT’S VERY IMPORTANT TO HAVE 

GREAT RELATIONSHIPS WITH 

REALTORS® AS IT ONLY HELPS 

OUR CLIENTS.
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with a team leader, and I want the leader to be 
just as invested in the growth of people below 
them as they are growing themselves. Having face-
to-face conversations is the key. Making that effort 
to meet with people has greatly grown my business, 
and it’s very important to have great relationships with 
REALTORS® as it only helps our clients.”
 
Building this dream team has already started with some of 
the best and brightest our area has to offer. Agent Jacquelyn 
Gatti has joined Thomas in his quest for greatness, and her 
work in hospitality is such an asset to Abode. Chief marketing 
officer and chief at home, Thomas’ wife, Melissa Barker, rounds 
out the team with her experience working for huge companies like 
Coca-Cola and the Olympics. 

 

You would be hard-pressed to find a better 
group of people to work with than the team 

at Abode Real Estate, as each team mem-
ber brings something to the table often 

unseen in this market. Their knowledge 
of the industry and hearts to serve 

their clients and fellow REALTORS® 
will be the reason Thomas succeeds 

yet again, and if you’re looking 
for somewhere to hang your hat 

where you’re appreciated and 
able to learn from some of the 

best and brightest, Abode 
Real Estate is just the bro-

kerage for you.

“
”

Brent@SuttlesLaw.com // suttleslaw.com // (843)636-8841

REAL ESTATE Services:

1711 North Main Street – Summerville, SC
7410 Northside Drive – Suite 150 – North Charleston, SC

Brent W. Suttles, Sr.

• Residential 
• New Construction
• Commercial
• Refinance

• Quit Claim Deeds
• Short Sale Negotiations
• Contract Review
• HELOC

"We have worked

with Suttles Law Firm 

since 2018. They 

provide excellent 

service and attention

to detail. Brent is 

readily available to 

answer any questions 

that may arise.

Highly recommend!!"

SONYA PITT
Premier Nationwide Lending
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Nick Cantatore
Region Manager
843-867-3640
1501 Belle Isle Ave Ste 110
Mount Pleasant, SC 29464
nick@homeinsuranceagency.com
�������������������������������������������

You can count on us to help you
BRING IT HOME

New York
New Jersey
Pennsylvania
Connecticut

South Carolina
North Carolina
Georgia
Virginia

HOME LOANS SIMPLIFIED
(843) 670-5512        mmieras@cmgfi.com
www.cmgfi.com/mysite/matthew-mieras

Matthew Mieras
Branch Manager Retail Lending

NMLS# 245686
765 Long Point Road, Mt. Pleasant, SC 29464 | Branch NMLS# 1594871

Happy Thanksgiving
from your CMG Financial team!
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Mark W. Weeks

(843) 553-9800  |  www.weekslawfirm.net
NORTH CHARLESTON OFFICE  |  8086-B Rivers Ave. North Charleston, SC 29406

Joseph W. KessingerRobert L. Irvine, III

RESIDENTIAL & COMMERCIAL REAL ESTATE CLOSINGS

REFINANCES • HOME EQUITY LINES OF CREDIT

FORECLOSURE ALTERNATIVES • CONSTRUCTION LOANS

REO REAL ESTATE OWNED/BANK OWNED PROPERTIES

MANUFACTURED/MOBILE HOMES • TITLE INSURANCE

Ready to schedule a closing?
Give us a call today.
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Refer Andrew and 
get a FREE quote!
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Do your
clients need
Insurance?

Home
Auto
Business
Life

We do roofing.
We do it well.

• Roof Replacements
• Roof Repairs
• Roof Maintenance
• Roof Inspections
• Siding, Windows, 
   & Emergency Repairs

All Shingles, Metal, Slate, 
Shake, Tile, and more!

FREE 
ESTIMATES!

Licensed & Insured

DLVroofingCharleston.com • (843) 724-3477

2545 BOHICKET ROAD
JOHNS ISLAND, SC 29455

2022 Roof
Repair Rally

Help us repair 30 roofs 
again this year for our 

neighbors in need. Local 
families need your help!
WE CAN'T DO IT WITHOUT YOU

donate
volunteer

share

(843) 768-0998
SeaIslandHabitat.org

Ms. Joan Brown, Past Roof
Repair Rally Recipient

 www.McCantsLawFirm.com
782 Johnnie Dodds Blvd, Ste. A, Mount Pleasant

Residential & 
Commercial Real Estate Closings
1031 Exchanges
Re�nancing
Home Equity Lines (HELOC)
Business Formation
Probate Law

J. Lynn McCants
Katie Graves Tierney

Ian W. Macbeth

We'll Help You
Close the Deal

(843) 884-9394Call us today!

LUSHEN EVANS
Financial Services Professional

(843) 509-3775
levans03@ft.newyorklife.com
200 Meeting Street, Suite 401

Charleston, SC 29401

SOLUTIONS TO FIT YOUR
CLIENTS' NEEDS

Helping clients understand their options and 
achieve their goals is what makes my job so 
rewarding. Every client is unique, so together 
we can develop a personalized approach that 
meets today's needs and tomorrow's as well.

Give me a call today and let's prepare!

Our results reduce stress and clutter saving you time, money and improving your 
overall quality of life! We deliver a bespoke service to create an ambiance that 

reflects your style and a functional end result making it easy for you to maintain.

Organize Your Home Today 
or During Your Next Move!

Call us for a consultation at 843-818-3232
Follow us @homeetiquettecharleston | homeetiquette.com
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REAL ESTATE 
MARKETING MISTAKES

Don’t miss out on these easy opportunities to elevate your 
brand and drive more business to your brand

By Andy Lassiter Owner/Creative Director of Keen Eye Marketing

S L E E P I N G  O N  S O C I A L  M E D I A

Real estate is all about numbers, and the 
statistics on social media are telling. Mobile 
devices, and specifically social media apps like 
Facebook and Instagram, have our attention. 
With over 90% of the adult population active 
on social media and spending an average of 
95 minutes per day scrolling, if you are not 
creating great content and ads, you are missing 
out. Consistency is key, so set the bar high and 
create content that reflects your brand, values 
and attitude.

N E G L E C T I N G  V I D E O  C O N T E N T

The statistics are in, and video is dominating 
social media. From Facebook to Instagram to 
Youtube, video will get your brand more views 
and better engagement than photos and text 
alone. You don’t need to create your own reality 
show, but simple videos showcasing hot listings 
or sharing tips for homebuyers are a great way 
to build your digital presence and connect with 
your audience. Not feeling creative? Work with a 
team that can help brainstorm ideas, scripts and 
locations to make the process fun and easy. 

M A R K E T I N G  I N C O N S I S T E N T LY 

A N D  E X P E C T I N G  R E S U LT S 

Developing a marketing strategy is 
essential to building a real estate 
business that’s bigger than your 
immediate sphere of influence. Many 
agents spend thousands of dollars 
on a single video or print campaign, 
only to stop marketing for several 
months after. To build rapport with 
your audience and ultimately gen-
erate leads, you must be methodical 
and consistent with your messaging, 
understanding that the sales cycle 
is extremely long and your market-
ing efforts today are what will drive 
business in the next six to 12 months. 

N O T  H A V I N G  A  W E B S I T E

In today’s market, buyers and sellers 
are doing their due diligence before 
hiring a REALTOR®, and this means 
searching the web for information on 
your business. Do you have a beauti-
ful website full of compelling copy-
writing, brand videos and stunning 
images, or just a generic brokerage 
page with your photo and phone num-
ber? Don’t be “that agent!” Websites 
are a cost-effective way to showcase 
your expertise and lure those curious 
buyers and sellers into calling you 
(instead of the competition). 

L O W - Q U A L I T Y  C O N T E N T

The lighting and general quality of 
“do-it-yourself” marketing content 
will always be inferior to that of 
a professional. Rushing a listing 
with cell phone photos or posting 
a low-quality video on social media 
can be highly detrimental to the 
marketing process and your rep-
utation. Don’t send mixed signals 
to your past and future clients. If 
building your business is a priority, 
be sure that your posting profes-
sional-caliber content every time. If 
you need help, just ask! 

Andy Lassiter is the owner 

and creative director of Keen 

Eye Marketing. To learn more 

about their services, visit 

www.keeneyemarketing.com, 

or find them on social media.
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Marcia Germain  |  Account Executive
843-990-6065
mgermain@chwpro.com
www.chwpro.com

I am grateful for your referrals
and partnerships this year!

Call me today and let's discuss how we
can strengthen our partnership in 2023!

DRIVEN BY INTEGRITY,  DEFINED BY SERVICE .

“Ashley is my go-to closing attorney 
for all of my clients! He cares deeply 
about my clients and his staff treats 

them with the utmost care and 
concern. Regardless of your real 

estate needs, Ashley and his team will 
guide you through the process 

towards a seamless transaction.”

- Jim Hart, Broker, NextHome Specialists -

S. Ashley Farr
1247 Nexton Pkwy, Ste 104, Summerville, SC 29486

843-714-2798 | ashley.farr@hankinpacklaw.com
www.hankinpacklaw.com
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making a difference

BRAIN 
BRAIN 

TREATMENT

TREATMENT  

FOUNDAT ION

THANK YOU FOR 
ALL OF THOSE 
THAT ATTENDED 
GETTING REAL 
WITH OUR 
VETERANS!
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Captain Chad Fleming gave an amazing delivery at 
our event. Chad reminded us that who you your team 
is matters. You are only your best when surrounding 
yourself with the best team.

He spoke about mindset and resilience. How you take 
the day and take control of it. Not every day is a good 
day, but you can find the good in every day. So, find 
that good and run with it.

“Captain Chad Fleming, United States Army Special 
Operations Command 75 th Ranger Regiment”.

This event was brought to you to raise awareness 
around the problems facing our Veteran Community.

22 Veterans a day commit suicide. That is 
almost one every hour.

So, while we were at our event we lost 3 veterans 
that could have possibly been saved through Brain 
Treatment Foundation.

Most Veterans suffer what is called Traumatic Brain 
Injury. TBI stops your body from producing normal 
body functions that are normal to you and me. You can’t 
sleep, you can’t eat, you can’t process emotions or even 
feel happiness or emotions at times. It also has a major 
effect on testosterone which normally should be around 
800 and most veterans suffering from this are at 50-100. 
They develop Post Traumatic Stress Disorder because 
their brain gets in this mode for so long it’s the only way 
they know how to operate. One of our Veterans men-
tioned that when his son was born, he had no emotion 
or happiness or feeling at all. They know it’s not normal, 
but they don’t know how to fix it.

Founder of BTF, Kara Williams of Benchmark Mortgage 
created this program to help Veterans survive and get 
better with more natural medicines. Most Veterans are 
on 10 to 15 medications by the time they get to us. We 
can normally get them down to 2 to 3. It costs us about 
$10,000 to $15,000 to put each veteran through a schol-
arship for the first year at NO Costs to them.

They have put over 500 Veterans through the program. 
Normally we can help 75% of the Veterans that go 
through our program.

We all strive to do something great. This program is not 
only changing veterans lives it’s saving veterans lives.

Times are tough, if you can’t donate an amount please 
consider sharing to your social media so you may 
change a Veteran’s life by them seeing it and learning 
about the foundation by tagging
#braintreatmentfoundation #saveavet #traumaticbrain-
injury #charlestonrealproducers
#benchmarkmortgage

US Marine –

“If you ever find yourself in a place of wondering if what 
you do matters, always know you saved one life. Mine.

Mother and Veteran –

“My son has had difficulty expressing emotions and 
communicating and at times can become socially over-
whelmed. Since we began treatment, he is more self-
aware and comfortable in his own body. He is developing 
a sensitivity that allows his emotions to be supported 
and processed. We are very grateful for the opportunity 
to be supported by BTF.”

Our Charleston community is filled with Veterans! You 
as a realtor have the power to change a Veteran’s life 
through home ownership. The VA home loan is one of 
the best loan products with the highest underwriting 
approval underwriting of any other loan product. 100% 
financing doesn’t equal a weak buyer. It means that…

A Veteran, whether active duty, discharge, retired, or 
reserve… Is someone who at one point in his or her 
life, wrote a blank check made payable to: “The United 
States of America” for an amount of up to, and including 
his or her life. Please honor him or her accordingly.

Change lives, support our Veterans by helping them 
obtain help through Brain Treatment Foundation and 
Home Ownership!

LowcountryCrawlspaces@gmail.com

843-259-8194 
Follow us on Facebook! @lowcountrycrawlspacesllc

BEFOREBEFORE AFTERAFTER

Building Relationships 
that Last 
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Jennifer Kirkman
Agency Manager

(864) 992-4568 (Cell) • (843) 553-8643 (O�ce)
JenniferK@LHGri�th.com • LHGri�thAndCo.com 
108 Central Ave. Suite 4, Goose Creek, SC 29445

HOME | BUSINESS | AUTO | LIFE

We are thankful to our 
Real Producer Partners! 

We wish you and your family 
a Happy Thanksgiving.

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Thanks to the businesses within these pages, our Area Directors, and readers like you, we’re able to break the chains of this horrible reality.

Did you know there are more victims held 
against their will today than ever before? That’s 
why The N2 Company – the company behind this 
publication and 850+ others like it – is financially 
committed to end human trafficking. 

FOR EVERY AD WE SELL, 
N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES 
FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

Christen McConnell
(843) 574-9100
info@crecpm.com
225 Seven Farms Drive
Suite 108B
Charleston, SC 29492 

crecpropertymanagement.com

Check out our
5-Star Rating
on Google!

Keep the money coming through and increase your cash �ow 
between closings. We ALSO pay a Referral Fee to any agent 

that shows a CREC property and has their client selected as a 
candidate for the lease (10% on the �rst full month of rent).

HOME PURCHASES • REFINANCING • HOME EQUITY LINES
SELLER REPRESENTATION • DEED PREPARATION • TITLE INSURANCE

“I can always count on the Donaldson Law Firm 
to handle my transactions with ease. I have been 
sending my closings to them for several years 
and always have over-the-top communication, 
reliability and professionalism. I am proud to say 
(they) are #1 in my book and I continue to 
recommend them for years to come.”
CHAMBERLAIN CHESNUT, 
Charleston Realtor of Distinction

843-881-8400 | donaldsonlawfirm.net
317 Wingo Way, Suite 305 | Mt. Pleasant, SC 29464

100% of our knowledge is focused on this area so that we have 
a high level of expertise & quality to offer your clients.

Our Focus is Residental Real Estate Law

Call us today to start offering your clients 
an excellent closing experience!
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Bring More Value
to Your Clients
STREAMLINED FINANCING & SERVICES FOR
REAL ESTATE INVESTORS

Fix and Flip
New Construction
Fix and Rent
Fast, Reliable Closing

JOSHUA BLACKWELL | Territory Manager

(843) 860-5865
joshua.blackwell@fundthatflip.com
FundThatFlip.com

@CoastineInspectionSC       @coastlineinspectionservices

South Carolina License # 49739 • InterNACHI #: NACHI19062610

Residential Inspector
Serving the Lowcountry

Friendly • Reliable • Professional
Thorough • 24-HOUR REPORT DELIVERY

We look forward to creating a partnership with you!

(843) 252-4698
CoastlineInspectionSC@gmail.com

www.coastlineinspectionservices.com

Ryan Allnutt, Owner




