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brtitle.com

3 LOCATIONS TO SERVE YOU!
Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

37283 Swamp Road, Suite 901  |  Prairieville, LA 70769
225-706-6130  |  C: 225-802-1811

8943 Bluebonnet  |  Baton Rouge, LA 70810
225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney
Amy Lane | Branch Manager/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing

Celebrating Your Cl�ings Since 1981

We are �ank�l for Our Agent
Partners & Our Community

We are �ank�l for Our Agent
Partners & Our Community

Established in 1981, locally managed. 
Serving our Community and Louisiana
in Residential & Commercial Closings

#itmatterswhereyouclose  #brtitle
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Learn more by following @willieandwillie on           

Residential Land Developer | Residential Home Builder
Family owned and operated for over 82 years

willieandwillie.com

We are incredibly thankful for the many realtors, 
buyers, family and friends who make Willie & Willie 

Homebuilders what it is today. Following the 
example set in 1940 by our grandfather and Murlin 

Willie – Debbie’s father – we are committed to 
delivering exceptional, hands on approach for every 

homeowner, every time.
 

Today, Willie & Willie has become the premier 
homebuilding company in South Louisiana. From 

designs to construction to communicating with 
clients, our family is involved in the process every 

step of the way.
 

Let our family business be a part of your story. 
 

In thanksgiving from our family to yours,

Randy K. & Debbie Willie Walker  

&

Amy LeBlanc
SALES MANAGER

225-445-0530
www.AmyLendsLA.com
amy@theimgteam.com

NMLS : 1405094
State Licenses

AL, LA, MS, TN, TX, FL

REALTOR Features:
· Co-Branded with your photo, logo, website, and more
· Quick and easy share function from your contact list
· Create your own preapproval letters
· Stay informed on your buyers throughout the entire loan 
process with notifications
· Loan Calculator

Buyer Features:
· REALTOR and Loan Officer contact info prominently displayed
· Quick and easy loan application submission
· Upload documents securely to the loan portal
· Scan function to convert documents to PDF
· Esign loan disclosures
· Loan Calculator

Realtors®and buyers rave about our mobile app!

I love sending Amy’s app to my clients while I’m still on the phone with them and 
we’re discussing pre-approval. It minimizes delay and gets the process going 
quicker so we can start their search for a home asap. The app gives them a check 
list of documents needed that they can upload directly to the app and eases the 
process.  It’s also great for me as a realtor because I can track where they’re at in 
the process and check in if I see a delay to see what they need help with.

Our mobile app is FREE and available to any real estate 
agent who wants to become our strategic partner! 

Ask me how to get your FREE app!

- Rachel A, eXp Realty
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If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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S This section has been created to give you easier access when searching for a trusted real 

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081

www.drhorton.com

Passman Homes, Inc

(225) 751-3727

Willie and Willie 

Contractors LLC

2929 Millerville Rd Ste 1A

Baton Rouge, LA 70816

(225) 291-7600

www.willieandwillie.com

CLEANING SERVICES

Meg’s Meticulous Cleaning 

Services LLC

(225) 620-2361

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

GRILL CLEANING & SERVICE

Grill Pro 360

(833) 474-5577

www.grillpro360.com

HOME INSPECTION

Root Home Inspection

Sean Root

(225) 620-8243

www.roothome

inspection.com

Southern Prime Home 

Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY

Old Republic  

Home Protection

Webb Wartelle

(225) 241-2088

ORHP.com

HVAC SERVICES

Cajun Cooler LLC

(225) 456-1335

TemperaturePro

(225) 243-1390

www.temperaturepro.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragon

inspectionsllc.com

INSURANCE

Ryan Rayburn State Farm

Ryan Rayburn

16044 Hwy 73 Ste 104B

Prairieville, LA 70769

(225) 677-7744

ryanrayburnagent.com

INSURANCE AGENCY

Ross Garbarino State Farm

9844 Jefferson Hwy,  

Suite 102

Baton Rouge, LA 70809 

(225) 751-4840

www.garbarinosf.com

INSURANCE AUTO - 

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

INTERIOR DESIGN/

HOME STAGING

Haute Homes LLC

Angie B. Wilson

(225) 315-7040

MORTGAGE

NOLA Lending Group, A 

Division of Fidelity Bank

(985) 612-2132

NOLALending.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500

www.areahomelending.com

Assurance Financial

Nathan Tallo

16044 Hwy 73 Bldg 107

Prairieville LA 70769

225-266-0109

www.Preapproved 

WithNathan.com 

DHI Mortgage

7700 Vincent Road

Denham Springs, LA 70726

(210) 889-7778

GMFS Mortgage 

Shannon Rasbury

16333 Columns Way 

Apt 12103

Baton Rouge, LA 70817

(225) 907-4445

Innovation Mortgage Group

Amy LeBlanc

(225) 445-0530

www.AmyLendsLA.com

Key Lending Solutions

(225) 291-7901

www.keylendingsolutions.com

LA Lending LLC

Chasity Graff

(225) 926-5408

www.lalending.net

Red Stick Financial

(225) 407-9250 x102

www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958

Westin Mortgage Group

(225) 571-5106

NOTARY

AMW Notary Services

Angelique Williams

(225) 892-2568

PAINTER

Swift Painting LLC

(225) 414-6312

www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC

Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507

www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

Professional Title

Billy Leach

1111 South Range Ave

Denham Springs, LA 70726

(225) 665-7770

TITLE COMPANY

Baton Rouge Title Company

8943 Bluebonnet Blvd

Baton Rouge, LA 70810

(225) 769-5194

www.brtitle.com

Commerce Title

(225) 308-9544

www.commercetitle.com

Fleur De Lis Title

Jeff LeSaicherre

(985) 277-5550

fdtitle.com

Gulf Coast Title

4473 Bluebonnet Blvd Ste A 

Baton Rouge LA 70809

(225) 456-4222

www.gctitle.com

Partners Title

402 N 4th Street

Baton Rouge, LA 70802

(225) 906-0440

www.partnerstitlela.com

TRANSACTION 

COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295

www.ListToCloseLLC.com

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

Great home & auto 
rates for any budget.

Love your neighbor. - Mark 12:31

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Company, Winter Haven, FL

State Farm Lloyds, Richardson, TX1708137

Surprisingly great rates await when you have options like bundling your home and auto insurance.
Call me for a quote today.

Ross Garbarino
Agent
Garbarino State Farm
9844 Jefferson Hwy Suite 102
Baton Rouge LA 70809
225.751.4840
ross@garbarinoSF.com
www.garbarinoSF.com
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Shannon Rasbury
Loan Officer  |  NMLS #1911320
37283 Swamp Rd  |  Suite 1002  |  Prairieville, LA 70769
Office: 225.402.0251  |  Fax: 888.859.8977
srasbury@gmfslending.com   |  gmfsmortgage.com/Shannon.rasbury

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806
Branch NMLS # 1327554

Equal Housing Lender. Loan programs not available in all states, or to all consumers. All loans are subject to availability at the time of application and for terms 
that meet each individual consumer’s needs and qualification information. Loan applications are subject to credit and property approval.

So �ank�l to 
be Part of Your 
Home Buying 
Process

Paige Gardner
Connections Coordinator

M E E T  T H E  B ATO N  R O U G E  R E A L  P R O D U C E R S  T E A M

Kurt Miller Sr. 
 Editorial Assistant

Gina Miller 
Publisher

Carolyn Foley 
Advertising Manager

Geneva Eilertson 
Marketing Coordinator

David Madaffari
Editorial Columnist

Laken McLeod 
Content Management

Molly Cobane
Writer

Ruth Gnirk
Writer

Ace Sylvester
Photographer

Aaron Hogan 
Photographer

Amber Harrell
Event Coordinator

Follow us on Social Media @batonrougerealproducers and For More Information on 
how you can get involved email Gina @ gina.miller@realproducersmag.com 

Erin Phelps 
Writer
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Here to Help with Every Step of the Home Buying Process!

18212 E PETROLEUM DR. BLDG. 5, SUITE A, BATON ROUGE, LA 70809

AARON “Mugsy” SAULNIER
Loan Originator

225-413-2602
Msaulnier@westinmortgagegroup.com
westinmortgagegroup.com/msaulnier

NMLS# 2100799

CRISTYN MAYEUX
Branch Manager
225-571-5106 
Cmayeux@westinmortgagegroup.com
westinmortgagegroup.com/cmayeux
NMLS# 80556

publisher’s note

the 5 •	 COLLABORATION. The number of nominations is usually an indi-
cator that the individual is respected by their peers and works well 
with other agents.

•	 COMPETITION. Production numbers speak volumes. Let’s face it — 
the name of the publication is Real Producers, so folks need to be top 
producers to make it into the magazine.

•	 CHARACTER. Although most in the industry have great character and 
integrity, we will not feature anyone — agent or business — who has 
not been nominated as a person or business operating with integrity.

•	 CONTRIBUTION. We love to highlight those who are making a differ-
ence by giving back to real estate and the community. 

•	 COMPELLING STORY. Experiences and journeys that solidify our 
mission to connect, elevate and inspire our readers. 

Our nominations committee also gets to know the agents who are 
engaging in our private Facebook group. Send me a PM if you would like 
an invitation to that page. Membership is limited to the top 300 agents, 
past and present, plus team leaders, real estate brokers and current 
preferred business partners.

To nominate your favorite agents and businesses, use the QR code 
located at the bottom of this page to access a submission form. We seek 
content for rising stars, broker spotlights, difference makers, overcom-
ers, industry experts, local legends and our “Get To Kneaux” feature. Top 
agents and current business partners can nominate as many agents and 
businesses as they want.

Remember, our featured agents do not pay anything to be in the mag-
azine. Although other programs out there may look similar, we are 
not a “pay-to-play” model. We select most articles six to 12 months in 
advance and notify everyone two months before their feature appears. 
Please don’t be discouraged if you have met with us and have not 
received the call to be featured.

Nominations are what keep Real Producers going strong. We look for-
ward to receiving your nominations so that we can continue to soar.

Wishing you a happy, healthy and productive fall!

Gina

Top producing real estate 
agents, brokers, team 

leaders and the Preferred 
Partners who invest in 

this publication through 
advertising submit their 

nominations for the features 
you enjoy each month. 

Of those nominated, our 
Real Producers team 

carefully selects those to be 
featured in each issue based 

loosely on the following 
“Five C” criteria:

Use this code to nominate features for upcoming issues of Baton Rouge Real Producers

of Real 
Producers

Cs
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225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout 
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches, 

Escrow Services and much more. We provide the highest standard of experience, convenience, and 
customer service with o�ces in Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg
Attorney at Law

Jim Beatty
Attorney at Law

Annie Womack
Marketing Director

to Gulf Coast Title
for your

next closing!

Wobble on over

Let the Redstick 
Financial team put

our combined
23 years’ experience

in residential mortgage 
lending to work

for you!

11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

www.redstickfinancial.com
@redstickfinancialGEAUX LOCAL. GEAUX REDSTICK.

Ryan Mott, Broker/President
NMLS#876641

Sheridan Fay, Broker/Owner
NMLS#1967817

Benefits of Our Grill & Vent Hood Cleaning Service:
• Removes harmful carcinogens that can be transferred to your food

• Helps extend the life of your grill & vent hood
• Prevents future corrosion • Protects your valuable investment

Plus:
• Green environmentally safe products

• Friendly customer service
• 100% Satisfaction Guarantee

WE CLEAN  •  WE REPAIR  •  YOU GRILL

Keep your family safe by ensuring the only
thing they taste is the food that you grilled.

Call or TEXT

225-335-2558
For Your FREE Estimate Today!

grillpro360.com

Serving South Louisiana
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IF YOUR HOUSE
NEEDS A LIFT,
CALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES  |  (225) 414-6312

SWIFTPAINTINGLLC.COM

Matthew
Johnson
O W N E R

Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It
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partner spotlight

HOME INSPECTIONS
RYAN SMITH

Photos by Ace Sylvester

504.228.8680
www.sphomeinspectionsllc.com

Serving the Greater Baton Rouge area

“YOU‘RE NOT JUST BUYING AN 
INSPECTION. YOU’RE GAINING

PEACE OF MIND ABOUT A MAJOR 
INVESTMENT IN YOUR FUTURE”

– RYAN SMITH, OWNER & INSPECTOR

HOME
INSPECTIONS

BUILT ON INTEGRITY, 
HONESTY AND 
EXCELLENCE

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

Not the Biggest, Just the Best
Denham Springs
1111 South Range Ave. 
Denham Springs, LA 70726

www.ptitleinc.com • (225) 665-5600
William "Billy" Leach

Brooke Stevens
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If the answer to any of these questions is no, you may
want to schedule a free consultation with us!

SOUTHERN PRIME 
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If it’s broke, fix it.

For Ryan Smith, the customer experience of 
both the REALTOR® and the person buying 
or selling the home is the focus. “I see my job 
as easing some fears and creating an experi-
ence rather than a transaction.” 

A licensed home inspector since 2017, Ryan 
worked part-time at this vocation while still 
holding down full-time management posi-
tions. When the COVID-19 pandemic hit, he 
decided to take the leap into entrepreneurship, 
opening Southern Prime Home Inspections. 
“That’s when I was contemplating making 
a jump anyway,” he stated. Also a licensed 
REALTOR®, Ryan has training and experience 
in seeing things from the perspective of both the 
REALTOR® and the client. The most rewarding 
part of his journey in being a full-time home 
inspector is being able to give people peace of 
mind: “Seeing people be able to breathe easy 
and say, ‘Now that we know what’s going on, 
let’s go ahead with the purchase.’”

Prior to inspections, Ryan managed restau-
rants for almost 13 years. “This experience 
taught me people skills and an understand-
ing that when it comes to your business, 
the customer is always right.” During those 
years in the restaurant industry, he worked 
on the side for a plumber as well as a heating 
and air conditioning company. Ryan fixed 
and installed both air conditioning units and 
plumbing. Much of Ryan’s skill for recog-
nizing construction issues was taught early 
on. “When I was growing up, we didn’t call 
someone to fix something when it was broken 
... my upbringing was ‘fix it yourself.’” Ryan 

believes you recognize an issue and find a way to solve it. 
This attitude has helped him build a solid reputation in 
our local real estate community. 

The core values of Southern Prime Home Inspections 
are honesty, excellence and integrity. Ryan’s intentions 
are for this business to be “a one-stop shop” for buy-
ing real estate and provide service beyond “the sale.” 
Southern Prime Home Inspections not only offers home 
inspections with same-day digital reports, but also 
pool inspections, wood-destroying insect reports, mold 
and air-quality inspections, sewer cameras and, most 
recently, he added pressure washing and soft wash to his 
list of offerings. “I try to add services to my busi-
ness that I know would benefit my family if we 
were buying a house.” 

Southern Prime Home Inspections is more than the 
average inspection company. “You call me ... you want 
my attention ... you get it now.” Ryan wants his inspec-
tion clients to know that he is a phone call away even 
after the sale is complete. “Every time the phone rings, I 
answer it as quickly as I can.” He continues, “The phone 
rings, and I think, maybe I could help someone ... this 
could be another opportunity.” 

Ryan and his wife, Kelsey, are blessed with two beautiful 
children, Kynlee, age 10, and Luke, age 4. Their family 
will welcome another daughter, Margot, this month. “My 
profession has allowed me the flexibility to take my chil-
dren to school and spend time with them when they’re 
not in school.” Ryan’s daughter Kynlee is an avid reader 
who this past year not only achieved the most points in 
an AR Reading program for her grade but surpassed all 
points ever achieved in the school’s history. Family vaca-
tions to Lake Michigan, at least one whole week every 
summer, as well as shorter beach trips to Orange Beach, 
AL, are prioritized for Ryan and Kelsey.

I try to add services to 

my business that I know 

would benefit my family if 

we were buying a house.
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“ I think…therefore I Am” -Sir Isaac Newton

Professional Photography • Content Creation

Brand Strategy • Videography

601-807-8292

andysylvester93@gmail.com

Lordemizfit.com 

@Lordemizfit 

2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Your
Louisiana
Mortgage
Solution

*with all closed transactions for Veterans, Doctors, Nurses,
Emergency Professionals and Teachers. Limit of $650.00

LA Lending Offers
FREE APPRAISALS For
All First Responders* 

Chasity Graff
Mortgage Broker/Owner

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638
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By Ruth Gnirk

Photos by Ace Sylvester

Coach T.
Damien’s parents taught him morals and values, and 
he saw a living example of diligence and entrepre-
neurship from his grandfather, a subcontractor who 
built his business on the Golden Rule and worked 
closely with his clients. His grandmother taught 
him to value people and relationships, insisting that 
Damien follow proper etiquette by sending hand-
written thank you cards after he received a gift for 
his birthday or Christmas. 

In 1995 Damien moved from his hometown 
of New Orleans to Baton Rouge to attend 

Louisiana State University on a 
football scholarship. Although an 

unfortunate injury ended his 
promising career, he earned 

his degree in kinesiol-
ogy and education in 

2000 so he could 
share his love of the 
game with others 
through coaching 

and teaching.EVERYONE 
Together

Achieves More

career moves

DAMIEN

An injury crushed Damien Tullier’s dream of playing 
professional football, but it didn’t change his love for 

sports or the power of accomplishing great things through 
team effort. As a coach and teacher for 13 years, he helped 

students learn to work as a team. Since becoming a 
REALTOR® in 2012, he has been teaming up with clients 

to help them accomplish their goals of homeownership 
and teaming up with the community to connect and 

celebrate the people of Baton Rouge.

TULLIER

It is so rewarding 
to help former 
students buy 

homes. Having the heart 
of a teacher and coach 
helped me establish 
so much trust with the 
parents and with the 
students as well.
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could be heard and valued. Inspired by Brad 
Abernathy, a broker associate from Georgia, 
Damien started a website called The Faces 
Of℠ Baton Rouge. His goal is to tell the story 
of the people of Baton Rouge one face at a 
time. People can nominate fellow residents, 
friends, students, servicepeople and business 
owners to have their stories featured so the 
community can get to know one another. 
thefacesofbatonrouge.com
 
The Tulliers have a close-knit family. They 
enjoy going to their camp on False River, 
traveling and taking vacations together. They 
love their home church, Journey Church, on 
Greenwell Springs Road in Central, and their 
children have been very involved in the church 
youth group. Damien shared that his wife, 
Jamie, is his steady rock, and he is grateful 
that she helps him stay focused. This spring, 
they celebrated their 22nd anniversary. Their 
son is a business major at LSU, and their 
daughter attends Central High. Damien and 
Jamie are proud of their children for choosing 
to serve, help, love and give to others. 

Two books have impacted Damien, and he 
highly recommends them to others. They are 
The Seven Habits of Highly Effective People by 
Steven Covey and The Go-Giver by Bob Burg. 
These books have taught him that we can 
control our reaction and response to stimuli 
we are faced with, and when you make others 
matter first, what matters to you will matter 
to them as well. 
 
Hand-Written
Inspired by the lessons his grandparents 
taught him long ago, Damien treats others with 
honor and respect, the way he wants to be 
treated, and stays connected to clients through 
personal touches at meaningful times. He rec-
ognizes the value in others by sending a hand-
written card that arrives in their mailbox on 
their special days and calls to personally wish 
them a happy birthday. Clients are delighted 
by his “birthday coffee cards” and calls. 

A few years ago, the father of one of his for-
mer students posted a video of his son hitting 
a home run in one of the last high school 

Damien faithfully served as a PE 
teacher and athletic director at 
Victory Christian Academy, pouring 
himself into the lives of his students 
and their families for 12 years. The 
only downside was that as his kids got 
older, the seasonal practice schedules 
and games cut into his family time 
before and after school. This made it 
hard for him to attend events outside 
of Victory after his children graduated 
and moved to high school.

A career in real estate was always 
of interest, and having the heart of a 
teacher and coach made him believe 
he could effectively assist clients 
with their housing needs, always 
putting their best interests first. 
 
The REAL Work Begins
This summer, Damien celebrated 
his 10th year of serving the commu-
nity as a licensed REALTOR®. He 
has lost count of how many of his 
clients are former students. He finds 
it very rewarding to be serving his 
community in a more impactful way. 
“It is so rewarding to help former 
students buy homes,” Damien smiled. 
“Having the heart of a teacher and 
coach helped me establish so much 
trust with the parents and with the 
students as well. I guide and advise; 
I don’t sell. My goal is for people to 
be well taken care of and have their 
needs completely met.”

Teaching and coaching taught him 
to seek wisdom from others and to 
keep a neutral perspective rather 
than being affected emotionally 
when things don’t seem to be work-
ing out smoothly in a transaction. 
 
Loving My Neighbor
Damien was looking for a way to 
help connect and celebrate the peo-
ple in his community. He had heard 
many people’s stories and wanted to 
find a platform through which people 

baseball games of his senior year. Damien saw the video on social media and 
sent a handwritten note to congratulate the young man on his accomplish-
ment. Six months later, Damien found himself standing at the funeral of the 
student’s father, expressing condolences to the grieving wife and mother 
for the loss of her husband. She did not recognize Damien, but when her 
son reintroduced them, she wanted to know if he was the man who always 
sends her son encouraging notes. When Damien acknowledged that he was, 
the mother expressed her heartfelt appreciation for his meaningful gesture.

“You may never know how a word or act of kindness can make a difference 
in someone else’s life,” Damien reflected. “I have never met a person that I 
did not see value in, even if I had to look more closely. Every single person 
has value. We always need to love our neighbor as ourselves, and we can do 
that with every person we encounter. Ministry opportunities are every-
where, and we will see them if we are attentive to them.”

You may never 
know how a word 

or act of kindness 
can make a difference 
in someone else’s life.
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Bellacosa Whispering Springs

LA-BELLACOSA@DRHORTON.COM
225-435-8205

14244 Bellacosa Avenue, 
Baton Rouge, LA 70817

LA-WHISPERINGSPRINGS@DRHORTON.COM
225-228-5534
35527 Evers Drive, 

Denham Springs, LA 70706

Key Club rewards Real Estate Agents who consistently partner with D.R. 
Horton, Inc. Real Estate Agents who close two or more new D.R. Horton 
homes in the 2022 calendar year are awarded Key Club membership.

3.5% Commission on your second closing,
4% Commission on your third closing,
4.5% Commission on your fourth closing,

Have you 
heard about 
Key Club?

THE PERKS!

NEW 
PHASES

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing, 
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East 
of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home closed between 1/1/22 and 12/31/22, 3.5% commission is valid for the second D.R. Horton home closed 
between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commission is valid for the fourth D.R. Horton home 
closed between 1/1/22 and 12/31/22, 5% commission is valid for the �fth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. O�er valid only on new contracts and 
does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please contact a community sales representative for additional 
requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion 
commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options, 
and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All o�ers 
contained herein expire on 12/31/22.
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rising star

A Part Of Your Story
SA

RA
 H

A
RT

By Erin Phelps

Photos by Ace Sylvester

Growing up surrounded 
by real estate agents 
and contractors, Sara’s 
family and friends 
often wondered when 
she would get bitten 
by the bug. It wasn’t 
until she was encour-
aged by her boyfriend, 
Josh Derouen, that 
she finally gave in. 
“After hearing about 
how I should go into 
real estate for so many 
years, I told myself that 
I just needed to try it; 
it ended up being the 
best decision I’ve ever 
made,” Sara said with 
a laugh. As it turns out, 
all that questioning 
from family and friends 
was because they saw 
the talent for sales Sara 
had inside her all along.

To Sara, though, real 
estate is not about 
sales. With a sparkle 
in her eye, Sara talked 
about her clients as her 
friends and how she 
values each and every 
one of them. “Most of 
my clients don’t stay 
just clients. Even after 
the transaction is over, 
our relationship con-
tinues.” Sara remarked 
that her favorite part of 
real estate is getting to 
know people’s stories, 
and she considers it an 
honor to be a small part 
of that story.

SA
RA

 H
A

RT
Two years ago, Sara Hart found her ultimate job. She 
found a job that is different every day, full of challenges 
and even more full of rewards. She found a job that 
turned out to be her passion. Sara found real estate.
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“
“Life is short. Life is about relationships 
and experiences, and I get a glimpse into 
different people’s journeys and lives.” As any 
agent knows, the path to having wonderful 
clients and success is not easy, and Sara 
wants to debunk misconceptions about what 
it’s really like to be in real estate. “What you 
see on TV with the designer cars and clothes 
isn’t what it’s like. Real estate is tough. If 
real estate was as easy and glamorous as it 
seems, everyone would do it.”

Sara credits her broker, Amanda Parfait with 
Engels & Völkers, as the person who gave 
her the best advice on how to succeed in this 
tough industry; Amanda told her that growth 
doesn’t happen in our comfort zones. Sara 
has taken Amanda’s advice and ran with it. 
“Persistence is the most important thing. 
Some days aren’t going to go well, but when 
you look back on the lessons you learned on 
those days, you’ll be happy you didn’t quit.”

Even with persistence, Sara knows that 
her success hasn’t happened without the 
guidance of those important to her. Sara’s 
late mother, Susan Hart, taught her that she 
could pursue anything she wanted as long 
as she was committed to the hard work of 
doing it. “She was my best friend and a big 
influence on who I am today. My brother and 
I didn’t grow up in a house where you were 
handed things; we were taught to work for 
what we wanted.” Sara’s brother, Franklin 
Hart, also taught her the important lesson 
of persistence. “My brother was one of my 
swim coaches growing up, and he instilled 
in me that I wouldn’t get better unless I 
practiced a little every day. Real estate is 
comparable to practicing swimming. It’s a 
little bit every day.”

Sara knows that she still has much to learn 
about real estate, and she’s excited to con-
tinue learning. “I just want to keep learning 
and growing. I never want to stop growing 
because if I do, it means I’ve hit the ceiling. 
I don’t want to hit that.” For Sara Hart, the 
ceiling of real estate does not exist. This 
agent, with heart and determination, will 
be an essential part of the Baton Rouge real 
estate industry for many years to come.

What you see on TV with the 
designer cars and clothes isn’t what 
it’s like. Real estate is tough. If real 
estate was as easy and glamorous as 
it seems, everyone would do it.

R E A L 

E S T A T E  I S 

T O U G H . 

I F  R E A L 

E S TAT E 

W A S  A S 

E A S Y  A N D 

G L A M O R O U S 

A S  I T 

S E E M S , 

E V E R Y O N E 

W O U L D 

D O  I T .

“



34 • November 2022 Baton Rouge Real Producers • 35@realproducers realproducersmag.com

FOR YOUR PERFECT HOME
THE PERFECT LENDER

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810
225.663.2500  |  CHRIS@AREAHOMELENDING.COM  |  WWW.AREAHOMELENDING.COM

NMLS # 75386

PURCHASE • REFINANCE • INVESTMENT • CONSTRUCTION

WHAT ARE YOUR HOBBIES?
My top hobbies would definitely be traveling with my wife or family and playing 
music. I started playing the drums when I was a kid, and now play in church or with 
local bands.

WHAT IS YOUR FAVORITE LOCAL RESTAURANT?
My favorite local restaurant or one that’s close by would have to be St Francisville 
Inn. When they’re not available my next choice would be Ruth’s Chris. Something 
about those BBQ shrimp!

WHAT’S YOUR FAVORITE PART ABOUT BEING A MORTGAGE LOAN OFFICER?
I would say my favorite part about this job is definitely the fulfilment when you get 
to the finish line with every client, but especially the clients who NEVER thought 
they’d own a home one day. To be a small part of that accomplishment with them, 
probably means more to me than them.

TELL ME ABOUT YOUR KIDS/MARRIAGE/FAMILY?
My beautiful wife and I have been married now 11 years come this November. We 
just welcomed our 5th child, that’s right, five! We have four boys (Cohen - 9, 
Baylor - 5, Abel Knox – 4 & Judah - 1) and one girl (Willow Grace – 3 mths)
who was final addition. So we have a handful that’s for sure.

WHAT MAKES YOU UNIQUE?
If you’ve ever worked with my team and me, you’ll know it’s the relationship, 
knowledge, and most of all COMMUNICATION that makes us unique! Ask any 
REALTOR® that’s had the chance to work with me what they remember, it would 
most likely be how well I communicated and kept things running smooth during 
the process. If I haven’t worked with you, I would love to show you!

CHRIS LEWIS

LOAN OFFICER
NMLS#950192

MEET CHRIS, ONE OF YOUR LOCAL LOAN OFFICERS!
�

TemperaturePro.com 225-243-1390 View
Demo

HereA Modern Company for a Modern World

We Make Realtors Look Good!

Ask about our Realtor Partner Program
for exclusive savings!

 Only at participating locations.

for 24/7 system
monitoring

HIGH-TECH
SENSORS

NOW
AVAILABLE!
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honest to goodness

TMI
By David Madaffari

might be expected, distrust and accusations of favoritism 
were lobbed at each other and from there, they went 
straight to talks of commission rates (the other agent 
offered to charge less), sales data and who they could 
trust more to handle the deal. Clearly, this was not going 
to be a mutually agreeable situation. When asked by the 
client to provide data to show why I’m the best choice, I 
know I could have done this in two ways: promote only 
the good data about myself and cherry-pick my competi-
tion’s less-flattering data, or give the full picture with no 
edits. It was here that I made the choice to go with the 
latter. In doing so, I showed that the other agent actually 
had more sales activity than I had by comparison this 
year. However, I offered something besides just numbers 
and commission rates they hadn’t received before — I 
offered unfettered information. I offered honesty. Now, 
you might think, as competitive as things have gotten, 
that this just sounds crazy when trying to win a listing. 
Not surprisingly, though, this begged new questions, 
especially since she indeed wanted me to be her agent of 
choice (“Why would you show your competition’s success 
over yours?”). By showing them the truth, though, it 
made her confident to ask even deeper questions about 
who I am and what my values are. She also gained a little 
more perspective into how the real estate industry works 
beyond the numbers net proceeds. The conversation 
became more personal and relatable, and I was able to 
provide examples of my experiences in my career where 
I’ve failed AND succeeded and what I learned from both. 
This was not what she expected when she asked me for 
simple numbers. I could have used a scripted one-liner to 
one-up my competition right at the beginning to try and 
win the deal on quick wit. With my friend’s reputation on 
the line, though, I felt that offering a sense of vulnerabil-
ity and honesty also offered my empathy to the client’s 
situation and that I wanted her to have all the information 
needed to do what’s best for THEM. Time will tell if my 
“gamble” earns the listing, but I can rest easy knowing 
that I have at least earned their respect. 

Have something you would like to say? Email David, 

and let’s keep the conversation going: 

david@davidmadaffari.com.

RESIDENTIAL | COMMERCIAL | REAL ESTATE CLEANINGS

Call Today and Let Us
Cle� Your Stress Away!

225-620-2361
megsmeticulousservice@gmail.com |    @MegsMeticulousCleaningService

7106 Antioch Road | Baton Rouge, LA
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ALWAYS SCORES A
TOUCHDOWN WHEN HELPING

YOU CLOSE YOUR DEAL!!

A title company backed by a full-service law firm
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Offices in Baton Rouge & Houma 

10101 Siegen Ln  | Bldg 4 Suite A 
Baton Rouge, LA 70810 
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Recently, I found myself in a conversation with a potential client 
who is going through a divorce.

This person was referred to me by a friend of mine who had 
recently gone through a divorce. Even though we are friends, I 
was truly humbled that he felt I handled his delicate situation well 
enough to refer me to someone facing a similarly emotional deal. I 
take these referrals seriously, as their reputation is on the line as 
much as my own. In previous articles, I discussed the golden rule 
and having a “clean conscience” by approaching our businesses 
with our values. This situation once again gave me another oppor-
tunity to reinforce these value propositions both emotionally and 
professionally, albeit in a seemingly counterproductive manner. 
During the conversation, I learned there was another agent being 
considered to list the home, someone chosen by the ex-spouse. As 
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225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM

H E A T I N G  &  A I R

Enjoy the Comfort 
of Your Home,
No Matter
 the Season

Enjoy the Comfort 
of Your Home,
No Matter
 the Season

(225)315-7040
hautedesign@cox.net

    @angiebwilson.hautehomes        @_hautestu
_/    @angiebwilson.hautehomes        @_hautestu
_/

angie b wilsonangie b wilson
haute homes llc

interior design . staging ����������������������������
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(225) 281-6037
Magnoliaplumbing@yahoo.com
P.O Box 83217 • Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

We're Baton Rouge's Home Plumbing Experts! 

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Aundrea Allen
Independent Insurance Agent

Don’t worry…
the SafeSource
Insurance Team is
here with solutions!

LA insurance
market have
your head
spinning???

The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973

“Experience the Difference”“Experience the Difference”

Meet Our Team

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

Leighane Haydel

Cathi Hoffpauir Chad Kelly Christian Inchausty

Keith Covington Nicole Johnson

Shara Caballero Sonya Shows Traci Roy Adams
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TREY WILLARD

cover story

TREYTREY  WILLARD

Photos by Katie Coffee

A Baton Rouge native and LSU graduate, Trey’s 
passion for his community parallels the passion he 
has for his career. Though you would consider him 
a veteran agent, Trey is a forever student of the real 
estate market, of business, and of leadership. His 
knowledge of the real estate market encompasses 
not only the understanding of economics, financ-
ing, and trends but also the understanding of hyper 
local markets as well as the bigger picture with 
national markets. As a leader, mentor, and coach, 
he believes the most important thing one can do is 
overcome one’s own limiting beliefs. “I work very 
hard on my mindset,” he related.

Trey understands that real estate is “a contact 
sport” and has the work ethic of a top tier “athlete”. 
He is not afraid to pick up the phone and put in the 
work necessary to succeed in the competitive world 
of real estate. “The difference between successful 
people and unsuccessful people,” he stated, “is exe-
cution.” One can know everything, but without exe-
cution, there will be no success. Success for Trey 
is defined as the ability to provide for and spend 

time with his family. Married in Napa, California in 
2014, Trey and his wife Whitney have two daugh-
ters, Rowan, age 12 and Sloane, age 7. Rowan plays 
volleyball and is a member of the middle school 
cheerleading squad at U-High and dances at Hip 
Hop X. Sloane does gymnastics and cheerleading 
with the LSU Bengals and plays soccer with Baton 
Rouge Soccer Association. The Willards love to 
travel every opportunity they get from the beaches 
of 30A, to the slopes of Vail, to the valley of Napa. 
Trey’s “Why” is being able to give his children 
experiences he was not afforded as a youth.

Trey maintains his successes by creating disciplined 
habits. As an advocate for nutrition and fitness, he 
knows that consistency is key. He is a firm believer 
in a regimented morning routine and when creating 
his daily “to do list”, knows that his most important 
tasks must be completed before noon. The success 
of the W Group Real Estate Team can be seen in 
its expansion into Covington/Mandeville this year 
and into New Orleans in the first quarter of 2023. 
The group completed 334 transactions in 2021 

Go All In

While Trey Willard was working in the service industry, his work ethic and charisma could not 

be ignored. REALTOR Tim Houk took notice and offered Trey a job as an assistant, and so 

began his passion for a career in real estate. Early on while working as a buyer’s agent, Trey 

learned the operations of the business and began diligently studying the ins and outs of the 

real estate world. Now, managing The W Group Real Estate Team with 27 agents and 8 people 

serving on his support and administrative staff, the idea that Trey would be “good in real 

estate” has proven well founded.
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with a total volume 
of $91,000,000 with 
the goal for 2022 of 
500 transactions and 
$150,000,000 in volume.

Trey participates in 
Club Blue of the Boys’ 
and Girls’ Club of Metro 
Louisiana, promoting 
networking events and 
volunteer opportunities 
in service to young peo-
ple. He also participates 
in many events with 
the American Cancer 
Society; a cause dear to 
him since losing both 
of his parents to cancer 
over the past 2 years.

For those considering 
a career in real estate, 
Trey’s advice is to 
“go all in,” learning 
everything possible and 
becoming a master of 
each different compo-
nent of a REALTOR’s 
career. He finds one 
of the most rewarding 
aspects of his career 
is the leadership and 
mentorship he provides 
to the agents on his 
team while maintain-
ing and emulating a 
positive attitude that 
“comes from a place  
of abundance.”
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