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Perry Moving & Storage

Preferral Program

Elite moving services for an elite team
Moving can be the most stressful part of the home sale and
purchase process. After all, your clients are inviting relative strangers
to take their worldly possessions to a new home. Soit's comforting
to know that Perry Relocation has taken care of people on the
move for over 100 yéars.

With Perry’s Realtor Preferral Program, agents can offer their clients
amaoving program ensuring the relationships you have built with
each family are in trusted hands,

Our special program includes:

« Special pricing on best-in-class moving services

« One point of contact available 24/7 throughout the
= Guaranteed pick up and delivery dates available

+ Award-winning packing, transportation, unpacking, crating,
appliance servicing, auto transport and storage services

« Pristine equipment and new packing materials

« Small/expedited moves and long/short term storage
« Governmentinspected storage facilities

“Your clients are precious, and a
referral is the highest compliment
You can feel confident that
Perry will treat them the same way.”

Because referred means

Call us today at 8882902233

D00 SGG254 | MC 455384 Al rights sesereed

MOVEMENT IS GRATEFUL FORYOU,

BALTIMO

ATOP LENDERBUILT FOR MORESPEED AND LESS STRESS .

WE WORK FAST

Realtors love our 6-7-1 process. Our goal is to get
our loans underwritten in 6 hours, processed in 7
days and closed in 1 day.*

HOW FAST?

Well, in 2021, we closed loans 25% faster than the
national average. 75% of our loans are processed
in 7 days or less - allowing Realtors and borrowers
to skip the typical last-minute scrambling.

AMAJOR NATIONAL PLAYER

Movement is a top 10 retail mortgage provider
licensed in all 50 states.

SEE FOR YOURSELF

UPFRONT UNDERWRITING

Movement underwrites every loan at the beginning
of the loan process. We get full documentation to
determine what buyers can afford before they make
an offer, making offers stronger and deals more
likely to go through.

A UNIQUE PURPOSE

Our mission is to “Love & Value People.” That shows
in how we serve Realtors, builders and homebuyers
with hard work and constant communication. But
it’s also why our company gives over 40% of our
profits to build our own network of charter schools
and to support non-profits.

Give Justin a call and see why Realtors across the country love working with Movement Mortgage.

Justin Kozera
BALTIMORE MARKET LEADER
NMLS#: 1446275

direct: 443.789.4140
justin.kozera@movement.com

www.justinkozera.com

While it is Movement Mortg ' > provid nderw g results within six hours of r
of this window. | 5700 Co 2 | DE-ML
ional informatior

licensing info N, ¢

at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits

CPID12080_A00822

Movement Mortgage LLC. All rights res
are subject to change without notice and




First American
Home Warranty™
Your Local Resource

Anna Coleman
301.335.4461
acoleman@firstam.com

"

PORTABLE STORAGE
MADE SIMPLE

INTTS

MOVING AND PORTABLE STORAGE

UNITS® is the most convenient,
hassle-free approach to your moving and storage
needs. From decluttering and remodeling to
mismatched closing dates or building a
new home, our portable storage units
will assist you when you need us most.

Jeff Kief, Owner, 410.960.9313
www.thewindowtailor.com
jeff@thewindowtailor.com

Offering Custom Shutters,
Shades and Blinds from best
in industry manufacturers.

Hyper-Focused on Customer TH E

Service and Satisfaction
WINDOW

Over 15 Yrs. Experience in TAILOR
Residential and Commercial i U i g i
Work e

Hands on From Start to
Finish by Owner, a life long
Baltimore Resident

Never a Cost for
Consultations & Installations

1021 Nicholas Lane, Unit 10,
Berlin, MD 21811

Hual Estate Legal

Qj ETITLE DELMARVA

Lakeside Law Firm,

NOW OPEN

Check it
out today!

MEET THE TEAM

Steve Atkocius
Diana Dovel

Jenny Catron
Yvonne Deardorff
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Contact us:

A mortgage
company worth
shouting about.

MORTGAGE

Why use us?

Speed:

As part of our preferred partner
guarantee, we promise to get your

settlement completed in 30 days or less,

that is, if we have all the reguired
documents to put the file togather,

We will absolutely do our part, and
make it easy for you to do yours

800-576-7776

Underwriting:

Our in-house underwriting/processing
departments are located within the same
building, giving us direct access to quick
decision making.

No run-arounds, no excuses, our
purchase customers get priority service
over our other sources of business.

info@cazlemortgage.com

1515 Martin Elvd., Suite 208
Baltimore, MD 21220

Competitive Rates & Pricing:

We posts LEGITIMATE interest rates that
we can ACTUALLY OFFER to our
customers. Mo overcharging cutrageous
fees or hiding it in the form of a higher
interest rate.

Call Cazle 800-576-7776
and get a quote for your clients today!

www.cazlemortgage.com

DREAM BIG. BORROW SMART.




shamrockhilldesign.com 5t : - | s — ATTENTION LOAN OFFICERS & REALTORS
info@shamrockhilldesign.com ; —pt =

410-474-5523 r] Give Clear Credit Solutions a prospect that's been turned
: CLEAR down due to credit, and we'll return a Qualified Borrower!

SOLUTIONS

39% of applicants* did not have the credit score needed
for the loan they sought.

We provide the tools to convert your 39% fall out
to qualified buyers!

We provide proven credit solutions to help you
close more loans! You focus on the ones who
are ready now - we'll focus on the 39% and
: send them back to you when they are
Hondgmon & Construction mortgage ready, all while keeping you

informed throughout the process. 888-771-8889

Contact us and let's partner together! www.TheClearCredit.com
*data provided by Nerd Wallet

AGING IN PLACE FENCING PAINTING BAI Tl M O R F ! S H | G H F ST

ASSEMBLY FLOORING PLUMBING
DEATIT T HANDYMAN SERVICES REAL ESTATE REPAIRS
i i = e ok DECK, PATIO & PORCH HVAC RENOVATION/REMODEL RATED INSPECTION CO.
s e £e a : EGRESS WINDOW LIGHTING ROOFING
*» Vacant staging ELECTRICAL MAINTENANCE STRUCTURAL REPAIRS
FAN INSTALLATION MASONRY

Occupied Stagi _ o -
: I-rjllt;iL'liE:'pét;[TrjglQSWices AR iy www.blueladdermd.com | 410.441.3488 : INTEGRITYI SERVIEEI BEARINE

Positive: Professionalism, Punctuality, Quality, Responsiveness, Value .
"Park Avenue Cleaning has been cleaning my home every single week for years. They are reliable, thorough, super " = L] [lH I.I H E 5 n H E n u I. I " E . BH I “H EY

friendly and professional! I've also referred them to countless real estate agents, who work with Park Avenue

consistently to help their clients with both “listing cleanings”, move-in and move-out cleanings. My wife and I just I - ol HADDH . WELL!EEFT IE

moved, and they did a fantastic job both with the move-out cleaning of our apartment, as well as the move-in : = 3 ] = .-: " SEWEH EAMEHA . TEH“'TE

cleaning of our new place!! HIGHLY recommend!" -C.R.
INSPECTOLOGY™ INFO@INSPECT-OLOGY.CON
INSPECTING THE UNEXPECTED

410-693-5539

DON'T JUST EARN A CLIENT,
RETAIN THEIR BUSINESS FOR LIFE!

We turn gifts into long-term branding opportunities.

v/ 100% tax-deductible as advertising
v/ Top-quality product, sure to impress
easy system in place, we even ship direct

CUTCO products are protected by the Forever Guarantee

Maid Services | Real Estate | Offices Russell Wimbrough

Russell@aforevergift.com
757-714-7207
www.aforevergift.com

PARK AVENUE  www.ParkAvenueCleaning.com | 877-546-9837 Office
CLEANING

8 - November 2022




Jill Franquelli

Creative Director

10 - November 2022

MEET THE

BALTIMORE

REAL PRODUCERS TEAM

Colleen Rippey
Owner and CEO

Christina Kitchen
Director of Operations

Brenden Kemp
Assistant Executive

and Client Care

Tara Terhune
Client Concierge Specialist

Molly Lauryssens
Editor-In-Chief and Writer

Rachel Grysko
Director of Real Estate
Services, MPI

Sophia Bednarik
Lead Photographer, MPI

Alex Reguiero
Social Media Manager

Ashley Callaway
Professional Makeup Artist

WWW.AJDESIGNSMD.COM
HIDESIGNEMO@GMAIL.COM
443-840-0441

(@) wuinssienssTaning

f FLIREIIENEITRRING

WE MAKE REALTOR ERANDING

FUN tO DO

SAVE ON YOUR FIRST SESSION W/YRN

SCAN TO UNLOCK
THE SAVINGS

==l

\(RANSACTION

Co

making time for more
opportunities

FOR MD REAL ESTATE
AGENTS & BROKERS

VIRTUAL TRANSACTION COORDINATION
COMPLIAN CE REVIEW
SYSTEM S SET-UP/ TRAINING

-+ MYTC@MYTRANSACTIONCO.COM

ANITA KESTEL

(443) 6557776

MYTRANSACTIONCO.COM

WUl T0 N un
JUNK:KING

SELLER'S VERSION OF READY TO CLOSE
L] 1 '
- M

". ." '-‘h
[ \- l.r‘.'w:'
R i\ w3

b YO | N

LS

( -y

JUNK KING VERSION OF READY TO CLOSE

L ¥\

M s
CALL ERIC 410-274-0705 TO MAKE IT HAPPEN!
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From Drab to Fab: Renovation Loans

Here at PRMI, we understand how challenging the real estate
market has been for buyers these past two years - and we'd love
to help! With our 203K and HomeStyle loans, your clients can make
any house a dream home! If you can find your buyers a fixer upper
in a highly desired neighborhood, we can show them the magic of
our renovation products!

Our 203K and HomeStyle loans allow your clients to finance repairs,
renovations or improvements to their home when they buy or
refinance. By factoring a renovation budget into a property, your
client will have one loan, one closing and one monthly payment!

What are the features of our renovation products?

« Repair or renovate anything permanently affixed to the property
» Purchase appliances as part of a substantial remodeling project
« Build outdoor structures when allowed by zoning regulations

e Qualify with @ minimum credit score of 620

« 15 or 30-year fixed rate

e Qb €09 o Do

Kyndle S. Quinones Primary Residential Alicia Harkowa
Branch Manager 6 PRMI | Loan Officer
NMLS#156081 NMLS# 698954
443.254.0381 (C) ‘jl?"“l\& 443.250.5489 (C)
443.519.2391 (0O) L g 888.549.0151 (F)

MARYLAND MORTGAGE

LoansByAlicia.com
aharkowa@primeres.com

kg4u.com
ksquinones@primeres.com

=

Commissioner of Financial Regulation #5511.Virginia-Bureau of Financial Institutions: MC-2248 Broker MC-2248 NMLS # 3094 489 Ritchie Highway, Suite 202, Severna Park, 21146

PRMI is an Equal Housing Lender. Credit and collateral are subject to approval. Terms and conditions apply. Programs, rates, terms and conditions are subject to change and are subject to borrower(s)
qualification. This is not a commitment to lend. District of Columbia-Department of Insurance, Securities and Banking Department MLB3094.Maryland Department of Labor, Licensing and Regulation

First time full staging clients receive
complimentary listing photography!

o BT RLT
REALESTAGED. COM
INFOGREALESTAGED.COM

|

f REALESTAGED

- oen
- P ———, = B B = _—:‘:':
b sk

(©) THEREALESTAGEDWAY

Get all your inspection needs scheduled
WITH ONLY ONE CALL.

Home Inspection | Termite | Radon | Water Testing
Septic Inspections | Sewer Scoping

We Even Get On The Roof (when safe)

Our team handles over a hundred rental inspections per week.

Our team has over of industry experience in everything

from tiny cottages to 15,000 square foot mansions.

'1 We offer personalized and

professional service.

9§

First time buyers and seasoned
buyers enjoy working with us.

Rachel Oslund

MD License #30200

'

MICASA

TITLE GROUR LLC

1

PPROVIDING
TITLE AND

¥ ! CLOSING

'y

SERVICES
CONSUMERS
AND
REAL ESTATE
PROFESSIONALS

Micasa Title is a full-service real estate title and escrow company that conducts
closings for the sale and refinance of residential and commercial properties.

410.753.3500 « www.micasatg.com

Baltimore Real Producers - 13



PREFERRED PARTNERS

RP

ACCOUNTING SERVICES
Zone Accounting

(410) 526-3980
zoneaccounting.net

BUILDERS & REMODELERS
Byrd Design and Build

(410) 937-1213
byrddesignandbuild.com

BUSINESS COACHING
Manifest Network

(443) 797-7678
themanifestnetwork.com

CARPET & FLOORING
The Vertical Connection
Carpet One

Timothy Hughes

(202) 934-4413

CARPET CLEANING

Oxi Fresh Carpet Cleaning
(240) 460-8170
oxifresh.com

CARPET CLEANING &
FLOOD RESTORATION
EverCleanPros

(410) 391-5001
EverCleanPros.com

Healthy Home Restorations
(410) 877-0100
HealthyHome
Restorations.com

CLEANING SERVICE
Park Avenue Cleaning
(443) 340-3372
parkavenuecleaning.com

14 - November 2022

CLOSING GIFTS
Cutco Closing Gifts
Russell Wimbrough
aforevergift.com

COMMERCIAL
MORTGAGE LENDING
Mid Atlantic Financial
Group LLC

Bryant Mason

(888) 350-9996

COUNTERTOPS
GranitePro

(443) 474-8980
GraniteProRemodeling.com

CREDIT RESTORATION
Clear Credit Solutions
(888) 771-8889
theclearcredit.com

ELECTRICIAN
Stella Electric

(410) 429-0479
stellaelectricllc.com

ESTATE SALES
Caring Transitions of
Baltimore Metro
(443) 965-9834
CaringTransitions
BaltimoreMetro.com

FINANCIAL COACHING
Amy Scott Financial
Coaching

(443) 417-7672
amyscottcoaching.com

FINANCIAL PLANNING
Equitable Advisors
Jamie Huffman

(443) 832-1924

FURNITURE RENTAL &
STAGING SERVICES
Domain Rental Furnishings
Amy Cecere
amy@domainrf.com

GENERAL CONTRACTOR
M&C Global Construction
(443) 277-7998
mcglobalconstruction.com

HANDYMAN SERVICES
Blue Ladder Handyman and
Construction Services

(410) 441-3488
blueladdermd.com

HOME INSPECTION
Authority Inspections
(443) 315-7802
Authoritylnspections.com

Certified Property
Inspection

(410) 818-0088
CertifiedProperty.us

Hawkeye Home Inspections
Ralph Borgess
(410) 430-0490

Inspectology
(410) 693-5539
inspect-ology.com

Lodestar
Inspection Services
Rachel Oslund
(301) 512-5641

Maryland Home Inspectors
Doug Bassett
(410) 952-8173

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Pillar to Post Home
Inspections

(443) 473-0620
Joseph.Brandli@
pillartopost.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME WARRANTY
Cinch Home Services
(410) 730-7423
CinchRealEstate.com

First American Home
Warranty Corporation
Anna Coleman
(301) 335-4461

HWA Home Warranty
Camille Perhacs-Monticello
(512) 987-4884

Old Republic Home
Protection

David Powers
DavidP@orhp.com

INSURANCE

Barrett Insurance Group
Matt Barrett

(410) 979-7711

Baystate Insurance Group
Nick Grabner
nickg@savewithbig.com

Farm Creek Insurance
Alex Penduck / Brooks
Zentgraf

(800) 931-7484

Lentz Insurance Agency
(443) 613-7919
lentzinsuranceagency.com

INTERIM FURNISHED
APARTMENTS

Interim Homes, Inc

Phill Leonard
pleonard@interimhomes.com

JUNK REMOVAL
BumbleJunk
(888) 286-2535
bumblejunk.com

Junk King Baltimore
Eric Jones
(410) 274-0705

The Junkluggers
of Baltimore
Brian Thurston
(443) 902-0635

KITCHEN & HOME DESIGN
Kitchen Design By Idan
Idan Tzameret

(443) 621-3502

LAW FIRM &

TITLE COMPANY
Greenspring Title Company
(443) 307-3797
GreenSpringTitle.com

LTX Companies
Mark Wittstadt
(410) 303-0086

Micasa Title Group
Mark Gheiler
(410) 753-3500

MAKEUP ARTIST
Ashley Callaway Beauty
Ashley Callaway

(443) 248-2192

MARKETING AGENCY
Green Envy Marketing
(800) 575-0714
greenenvymarketing.com

MOLD REMEDIATION
Green Home Solutions
Jason Toliver

(410) 982-6340

MORTGAGE LENDING
Academy Mortgage
Tammy Andrews/

Sam Rosenblatt

(410) 404-3317/

(410) 375-4447

AnnieMac Home Mortgage
Matt Miller
(240) 678-4669

Cazle Mortgage
Barry Diggins
Jordan Diggins
cazlemortgage.com

CMG Home Loans
Stuart Epstein
(410) 491-0200

Direct Mortgage Loans
Jeff Dobrzykowski
(443) 722-1680

Embrace Home Loans
Mike Davidson
(301) 335-1859

Fairway

Independent Mortgage
Taylor Paff/ Chris Marsiglia
(443) 931-8808

First Home Mortgage
Jason Nader
(240) 882-4830

First Home Mortgage
Ryan Paquin
(301) 332-1589

Freedmont Mortgage Group
Beth Wood
(410) 935-0269

Fulton Mortgage Company
Brooks Grasso
(410) 608-4255

Movement Mortgage
Justin Kozera
(443) 789-4140

NFM Lending
Mary Levinson
(443) 527-3452

Primary Residential Mortgage
Alicia Harkowa
(443) 250-5489

Primary Residential
Mortgage

Kyndle Quinones
(443) 254-0381

SWBC Mortgage
Corporation

Danny Reedy/Jamie Lenes
443-564-8853/
443-838-9881

Vellum Mortgage
John Downs
(202) 899-2603

Watermark Capital Inc
Louis Berman
(443) 896-3913

MOVING SERVICES
Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
(410) 799-0022
perrymoving.com

Von Paris Moving & Storage
Link Lingenfelder
(443) 831-3647

PHOTOGRAPHY
YRN Photography
(443) 432-9932
yrnphotography.com

PHOTOGRAPHY AND
VIDEO SERVICES
Givens Media

(443) 617-1690
philgivens.com

Houselens, a
SeekNow Company
Michael Bereson
(866) 801-1258

PORTABLE STORAGE
UNITS Portable Storage
Peter Burstein
unitsbaltimore.com

PROF. ORGANIZER,
BUSINESS & LIFE COACH
JK Organizing LLC

(443) 681-0115
jkorganizinglic.com

Baltimore Real Producers -
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PROMOTIONAL PRODUCTS
Fully Promoted Towson
Jessica Joyce

(410) 842-0820

PROPERTY MANAGEMENT
Peace of Mind Property
Management

(410) 925-8372
peaceofmindpropertyman-
agement.net

SMD Management
(443) 254-2354
smdcapitalgroup.com

ROOFING CONTRACTOR
Four Twelve Roofing

(410) 989-7343
fourtwelveroofing.com

Guardian Roof Solutions
(443) 786-0688
GuardianRoofSolutions.com

PREFERRED PARTNERS

ROOFING/SIDING/GUTTERS
Tar Heel Construction
Group LLC

(410) 638-7021
tarheelconstruction
group.com

SHORT SALE

NEGOTIATION COMPANY

Capital Short Sale Group
Rebecca Ravera
(443) 927-9170

STAGING

AJ Designs Staging
Ashley Schiff

(443) 840-0441

Kate Wunder Interiors
(410) 870-4688
Katewunderinteriors.com

Realestaged
(443) 909-9982
Realestaged.com

Shamrock Hill Design
(410) 474-5523
ShamrockHillDesign.com

TITLE & ESCROW
Advantage Title Group
Jessica Patterson
(410) 795-5105

Crown Title
(410) 812-0995
CrownTitle.com

Definitive Title
Bret Devich
(410) 627-0407

Endeavor Title
(410) 666-3780
endeavortitle.com

Home First Title Group
(410) 451-8844
HomeFirstTitleGroup.com

In-House Title
Bob Flynn Stella Vavas
(410) 908-9089

Lakeside Title Company
(410) 992-1070
lakesidetitle.com

Legacy Settlement Services
Michael Ruder
(443) 834-2431

R&P Settlement Group
(410) 821-1401
RPSettlement.com

Resource Title
Thomas Dunn
(410) 654-5550

TRANSACTION
COORDINATOR
My Transaction Co.
Anita Kestel

(443) 655-7776

Rest Easy
(443) 845-4983
RestEasySupport.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

WATERPROOFING
Anchor Waterproofing
Matt Thompson

(443) 202-2429

WATERPROOFING /
FOUNDATION REPAIR
Worldwide Waterproofing
& Foundation Repair Inc.
(410) 437-0360
worldwidewater
proofinginc.com

WINDOW COVERINGS
The Window Tailor
(410) 960-9313
thewindowtailor.com

@ Sport Coverage
@ Head Shots
Hunting & Fishing

16 - November 2022

PHOTOGRAPHY & VIDEOGRAPHY

Live Streaming Real Estate
Weddings

s

Corporate Events
Documentaries
Marketing Content

ROOFING ¢ SIDING * GUTTERS

WHAT DOES EVERYONE SAY ABOUT
WORKING WITH CAMILLE?

SHE ALWAYS ANSWERS!

NEED A LAST MINUTE HOME WARRANTY? SHE ANSWERS!
CLAIM NEEDING ASSISTANCE? YES! SHE WILL ANSWER!
UNSURE OF WHAT THE WARRANTY COVERS? CAMILLE
ALWAYS ANSWERS!

HWA OFFERS MORE FOR YOUR CLIENTS!
B8 FREE LISTING COVERAGE

B uPTO $5,000 TOWARDS
HVAC ALONE!

B3 ONLINE ORDERS AND CLAIMS

¥ NO AGE RESTRICTIONS ON
APPLIANCES AND SYSTEMS

HWAhomewarranty.com

ierhacs@hwahomewarranty.com

| Some esclusians apply, see contract for details by visiting our website

HEEL

CONSTRUCTION GROUP LLC

JTAR

1212 E. Churchville Rd. * Suite 101 = Bel Air, MD 21014

638-7021

As an independent
insurance agency,
we can customize
policies specifically
for your buyers.

Call Matt for a
free quote on

new or existing
insurance policies.

Matthew T. Barrett
Agency Principal

BARRETT

insurance group

Specializing in Home & Auto

410-979-7711

Matt@BarrettinsuranceGroup.com

Baltimore Real Producers - 17



WE ARE S0

OR OUR BRP
“REFERRAL PARTNERS

Alicia Harkowa
Loan Officer
NMLS# 698954
443.250.548% (C)
888.549.0151 (F)
aharkowa@primeres.com
LoansByAlicia,com

Kyndle S. Quinones
Branch Manager
NMLS#156081
443.254.0381 (C)
443.519.2391 (0)
ksquinones@primeres.com

kgdu.com
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Primary Residential
Mortgage, Inc.

Healthy Home Restorations is a
locally owned and operated business
serving the multi-housing industry.

» 24/7 emergency and mitigation

* Flood

* Fire/Smoke

e Biohazard and trauma scene

e Carpet Cleaning

* Tile and grout cleaning

e Air duct cleaning

e Mold

* New flooring sale and installation

Please call our office at
(410) 877-0100

www.HealthyHomeRestorations.com

€ HealthyHomeRestorationsinc

SETTLEMENT GROUP

Attorney-owned and operated
Licensed in MD, VA and DC
Online Calculator for quotes anytime

Several convenient settlement locations in
Baltimore, Harford, and Howard Counties

R&P Settlement Group
et 410-821-1401

1407 York Road, Suite 201, Lutherville, MD 21093
www.RPSettlement.com

MTERIORS

‘Kate is an integral part of the home sefling expenence | offer my cl ents
and makes it 2 positive cne to remember. She offers a wide range of g
f=, SErvices that allow me to utilize her Rnn-ﬁ-ie—:lgﬂ and expartize and har
staging brings Efe into the home!” ~Realtor Partnar

Home Staging | Interior Design

410-870-4688 f) @

kate@katewunderinteriors.com  @katewunderintenors

www katewunderinteriors.com

Baltimore Real Producers - 19



So much to be
thankful for.

The importance of spending time together as a family is indisputable. This holiday we're
thankful for so much, starting with hardworking individuals like you. We sincerely appreciate
the shared commitment we have for our clients — and look forward to helping them
strengthen bonds and make new memories in their homes for many more years to come.

Embrace offers:

- VAloans + Jumbo loans - FHA 203(k) program
« Conventional loans + Renovation loans « Approved to Move™
« FHAloans + USDA loans

Explore all the funding options to help your customers thrive: 888.718.2274

Producing Sales
[elglelel=Tg
'._-1._\.‘

Producing Sales

Branch Manager Loan Officer Loan Officer

Mhi

Mike Davidson Alexandra Banderas Ramsey Davies Tom Evans Mitch Jacobs
301.335.1859 410.200.7200 410.419.8554 301.922.9088 301.922.3709
NMLS #137561 NMLS #453424 NMLS #174664 NMLS #131422 NMLS #219710

Yo Hablo Espanol”

Sr. Loan Officer

Sr. Loan Officer

Loan Officer

ombrace

home loans

6100 Merriweather Drive, Ste 220
Columbia, MD 21044

*Su transaccion de préstamo hipotecario se llevard a

Marty Scovitch Brett Jacobs William (Bill) Bloom Jr..

cabo eninglés. Toda la informacion que reciba, como la
301.641.6000 301.802.0365 443.745.0479 estimacion de los costos (Estimacion de préstamo), y los
NMLS #144260 NMLS #2003875 NMLS #65557 documentos oficiales que firmard, como la solicitud de

préstamo, la hipoteca y la nota estardn en inglés.

Embrace Home Loans, Inc. NMLS #2184; 25 Enterprise Center, Middletown, Rl 02842, Phone 800.333.3004, www.nmlsconsumeraccess.org.
Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act; Licensed by the
Delaware State Bank Commissioner, License #7317; Licensed by the N.J. Department of Banking and Insurance.

This information is distributed for professional use and is not intended to be shared with, or viewed by, consumers. To the average consumer, the information
here may be misleading or exclude important disclosures.

By Colleen Rippey

In 2011, November was designated as National
Entrepreneurship Month. Entrepreneurs are the
heart and soul of this country, and REALTORS®
are the epitome of being one. You are the inno-
vators, creators and protectors of the American
dream. You are the community organizers and

influencers for sure.

We are so grateful to be able to celebrate you on
these pages. Speaking of that, November is also a

month where we pause in gratitude.

‘We have so much to celebrate and be grateful for.
Let’s start with Jeannette Hitchcock, our incompa-
rable cover girl. She absolutely understands that
heart-centered living and a good amount of hustle
are the keys to doing good business. She has so
much of both. We loved spending time with her at
her beautiful home, surrounded by her loves and so
many flamingos, and the stories with her grand-

mother are priceless.

Then we got to know Claudia Towles, who is setting
her sights on Baltimore City Council (District 1)! With
a 2024 run, she wants to get in there and do the hard
work to bring about change. We loved her passion

for family and the community ... and her story, wow!

She’s destined to make some great moves.

Eric Clash has us thinking hard about mindset
matters and how we go about making change in our
heads. This amazing REALTOR® is also a cause
champion for Baltimore, and he works quietly and

mostly off the grid to help individuals overcome

their own mindset conundrums and break through
their struggles. We just love that about him!

November is also a month where we honor and
show love to our veterans. Inspectology, our
preferred partner, is led by Jordan Bird, who is a
former artilleryman from the Marines. His integ-
rity is what attracts people to his mission-oriented
work, and he used COVID-19 to bulk up on his
training practices for the inspectors. We had so
much fun with this team at Jerusalem Mill for their

photo shoot.

Another preferred partner, Realestaged, brought
their entire crew together for us, and as always,
they are a joy to be around. How lucky are we that
these pros, an all-female cast (except for their
in-house photographer), constantly go above and
beyond! What is so interesting is that Randi Lyn is
all too familiar with the growing pains of scaling
up and is consistently meeting those challenges
head-on. We love how she is dreaming big and

continues to soar.

That is our hope for all of you ... keep dreaming big

and continue to soar.

Happy November. Thank you!

WITH GRATITUDE,

Owner/Publisher
Colleen@baltimorerealproducers.com
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Tammy Andrews

Producing Branch Manager

NMLS #197860

Direct (410) 404-3317
tammy.andrews@academymortgage.com

Equal Housing Lender
Corp NMLS #3113

I have been in the mortgage industry for over 35 years, serving my
clients and supporting my real estate partners.

I love sharing knowledge and insights to help my realtor partners
expand their brands and achieve and exceed their professional goals.
I also teach CE classes, consumer education courses and new agent
training,

When you work with me, my team and I will personally guide you and
your client through the entire mortgage process.

Academy Mortgage is a big company with a small-town feel. Our entire
loan process is handled in-house, so loans close quickly and efficiently.

Let me help you and your clients find the ideal mortgage
and experience the Academy difference.

/Y\ ACADEMY

MORTGAGE CORPORATION *

norigage.com

Sam Rosenblatt
Mortgage Planner
NMLS #75844
Direct: (410) 375-4447
sam@therosenblattgroup.com
L= MARYLAND'S
1 i’-" I.l #1 LOAN OFFICER

Source: Scotsman Gulde 2022

Equal Housing Lender
Corp NMLS #3113

More than 27 years ago, [ became a mortgage originator to help people
achieve their dream of homeownership. This is still what inspires me 7.

and the reason I go to work every day. e
i
IR

I love working alongside my realtor partners, showing clients how B

simple and seamless the homebuying process can be. L

[ enjoy the challenge of tackling unique lending situations and saving
loans others say can’t be done. My team and I are available - including
evenings & weekends - to meet demanding closing dates.

In my 12+ years at Academy Mortgage, ['ve helped more than 5,731
individuals and families, funding over $1.7 Billion. We know this

market. We live here and have purchased homes here too!

Let my years of experience work for you! Let’s talk,



agent to watch
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Mr. Clash:

A mutual friend of ours [on social
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media] told me about all your success.  Going to a private Christian school, Eric
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... [ have some ideas. At present, I'm was an only child. His mom worked two
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incarcerated at Jessup Correctional jobs to make sure he had all he needed.

.4’
TIML

5
"Ll
L |

Institute for second-degree assault. ...  From ayoung age, he had an entre-
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preneurial spirit. He’d sell pencils
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Receiving this letter out of the

blue and from a stranger touches

or candy, whatever he could
get his hands on, to other

1111

Eric Clash deeply. This is what it’s
all about for him! “This is greater
than any commission I have ever
received or any flip I’ve ever sold.”
Having spent five years behind bars
for selling drugs, Eric appreciates
what this young soul is up against.
He recognizes, too, what this young
man’s hopes and dreams are made
of and recalls the fears that may

accompany them.

Eric received this letter before he
went on vacation this past summer.
He encourages this young entrepre-
neur by sharing his past — the good,
the bad and the triumphs to show him
what is possible. Eric wants him to
know that it won’t be easy, but he can

do it. He advises, in part:

Dear Friend:

You have to want this! You have got to
really see yourself' being out of this.
You have to change your environment
... and then you have to buckle down
and be disciplined. Your mindset has

to change. ...

Eric can attest to the fact that mind-
sets don’t change overnight. When
his cousin tried to throw him a life-
line to get out of that street life, he
didn’t listen. “I had one foot in and
one foot out.”

He did heed one thing his cousin told
him: invest in real estate. Eric began
investing at 21 years old. It wasn’t until
he got incarcerated that he’d have that
moment of clarity and learn how to see

himself out of this environment.

students. Funny, he says
now, he always had a
fascination with houses.
In his eighth-grade
graduation picture,
when asked what he
wanted to be, he said
architect. “I didn’t

even know what an
architect was into

back then,” he quips.

Eric gravitated to

precisely what his

mom told him not to

do: getting ensnared

in a life on the streets.

Growing up in Park

Heights, one of the roughest
neighborhoods in the city, he

recalled, “My next-door neighbor

was not a lawyer or a doctor. To me,
success was being a basketball player, a
rapper, or being on the streets. I wasn’t
great at basketball, and I definitely
cannot rap.” The people he looked up to

had flashy cars, nice clothes and jewelry.

This illusion swallowed him whole.

The day he heard the judge say, “You are
a danger to society,” as he was shack-
led and handcuffed during a bail review
stands out. That judge denied his bail.
“This was one of the hardest things for
me. ... Now, mind you, I had no violent
charges or anything. I didn’t quite under-
stand it at the time. I avoided confronta-
tions with other guys, where they’d grab
weapons — I'd go home and pray. When
trouble would come, I would pray; that’s

how I was raised.”

WHEN TROUBLE
WOULD COME,
| WOULD PRAY;

THAT'S HOW

| WAS RAISED.

Baltimore Real Producers - 27



In that courtroom on that day, B
he could hear his mom crying, one
of the most important people in his
life. “She worked hard her whole
life to see her son standing right
there — a menace to society. That
was my lowest point. I never want
to go back to that. Like, I could do
the time, but my mom — she

can’t do the time.”

Eric made proper use of
that time and learned this
mantra: find your lane and
work it. While incarcer-
ated, he read every book
he could and worked on
himself and that mindset.
He was in a place where
many white-collar crimi-
nals spent time, mention-
ing he was one of only a
few Black men. He says he
saw people who had access
to endless amounts of
money and were miserable,
no matter. “They lost their
families and children, and
no amount of money can
help that.”

Not Eric. He credits his
family and friends for all
their support and helping
him through. They pushed
him to want to become more
and do better. Once he got
out, he worked harder. In
2011 he got his real estate
license and worked his lane.
And it’s paid off in spades.
His portfolio is diversified
with rental properties and
various business owner-
ships, and he also loves

to flip houses. In 2021, he
closed on $12 million doing

49 transactions.

Numbers only tell a small
part of his story. “My goal
has never been how many
units or how much money

I make. My goal every year
is how much I can save.”
That’s not the most import-
ant goal. Being a fatheris a
role he cherishes, and he’s
concentrating on building

and leaving a legacy for

his family. Eric and his
wife live in White Marsh
and have four children.
For fun, this family loves
to travel. Recently they’ve
been to Greece and are
planning a trip to Thailand
in 2023. One of Eric’s
favorite places to travel is
the islands, with St. Bart’s
and Anguilla at the top of
the list.

Baltimore City, though,
holds a special place in
Eric’s heart. Those same
neighborhoods he grew

up in, he’s revisited, and

he can’t help but recall,
“We used to run through
these vacant houses and
see people doing drugs and
not know what they were
doing because we were
young. That was like our
playground. ... I watched
mothers walk around with
their babies buying drugs. I
watched fathers constantly
getting incarcerated. I've
lost a lot of friends along

the way.”

Although he has sold and
rehabbed a lot of houses in
and around the county, he
shares, “That’s different.
The city is where I grew up
and what I know best. It’s

where my heart is.”

His mission now is to help
build better playgrounds.
“My why is to help build
Baltimore City back up,”
and he’s on point with his
message. “Sometimes things
fall apart in life so they can
be put back together better
than before.”
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Quality Coverage. :

Essential Budget Protection.
Invaluable Peace of Mind.
F =

Property Management, LLC

< OLD REPUBLIC HOME PROTECTION i 'I Peace of Mind

| L

with a home warranty from
0Old Republic Home Protection.

David Powers
Accounl Exgculive
B00.282.7131 Ex 1227
C: 301.466.3223

Contact me for
information today!
DavidPiforhp.com
miy.arhpcomidavidpowess 443-574-5131 | peaceofmindpropertymanagement.nat

Meli Spompropertymanagement.com
915 ELLICOTT CITY, MD 21041

Kl Facebook.com/peaceofmindpropmanagement

Realtors...
Do you have a
house packed
with stuff?

We can help you sell ransitions

We can sort it, donate items and sell off valuables and have it
broom swept and back in your hands in weeks.

For more information
Call: 443-965-9834

. : iy Our Services:
baltimore@caringtransitions.com

Estate Sales » Online Auction * Downsizing * Relocation

CaringTransitionsBaltimoreMetro.com
Visit our online auctions at CTBaltimore.com

Contact Us:
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[t's not what we do that's different, it's
how ditferently we do it!

Customized Transaction Management
beyond the basics...

Heather Fleming & Susan Szulinski

N

g
Rest Easy.

Fxpect more.

410-343-9398
www.RestEasySupport.com

EENN \ Y _ A
DEFINITIVE

LN

MENTION THIS AD AND YOU WILL
RECEIVE A $300.00 CREDIT
TOWARDS YOUR SETTLEMENTS
SERVICES WITH ANY PURCHASE OR
REFINANCE TRANSACTION !

BRET DEVICH, OWNER
874-5900 (PHONE)
BRETD@DEFINITIVETITLE.COM | WWW.DEFINITIVETITLE.COM
A FULL SERVICE TITLE COMPANY

LiICENSED IN MD,DC,VA,PA,NJ, DE AND FL
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EASY TIPS TO
DECLUTTER YOUR

'OME & MIND

»» community contribution

Here are five easy tips to declutter your home

and, therefore, your mind:

TIP NO. 1: GRAB A FRIEND

Yes, grab a friend! Our friends serve as an out-
side perspective on our thoughts, feelings and
emotions about our material things. They can
support us through the process of sorting and
purging. Our friends can also hold us account-
able for the actions we take to declutter the
spaces in our homes. They may provide insight
into creating these spaces that we may other-

wise not see on our own.

TIP NO. 2: GRAB YOUR TRASH BAGS AND
EMPTY BOXES

Having trash bags and empty boxes available
will allow you to process the sort and purge.
As you go through the sorting and purging
process, you will come upon trash and recy-
cling, as well as things that need to be donated,
sold or placed in another room altogether. As
you begin this process, you will start to gain
clarity, which can be encouraging to carry on

and organize.

TIP NO. 3: SET A TIMER AND TAKE BREAKS
Organizing can be physically and mentally
draining. It is important to set a time for yourself
to work and take breaks. For example, you could
set a timer to work for 30 minutes and then set
the timer to take a five-minute break to include
hydrating yourself and having a snack. Stay in
tune with yourself and notice when any feeling of

overwhelm begins to creep back into your mind.

TIP NO. 4: GET OUT OF YOUR STUCK STATE
You may find as you sort through your items,

you come across an item that causes you to

freeze and enter a stuck state. This is com-
pletely normal, and it is OK for you to take a
minute to process the memory. However, if you
find yourself in this stuck state for more than a
moment, take the item and place it to the side
to return to it for a decision later. Keep your

energy flowing by moving on to the next item.

TIP NO. 5: CELEBRATE AND CREATE A ROUTINE
Oftentimes the process of getting a room in
order through sorting, purging, organizing and
laying out spaces does not happen in a few
hours or even a day. It is essential that you

take the time to recognize the action steps you
have completed and the progress made. At

this moment, you gain a sense of clarity, not
just with your physical items but also in your
thoughts. Notice that your mind is no longer

swirling and you have clarity in your thoughts.

In addition to celebrating, you want to create
aroutine. Once the spaces in your homes are
organized, everything will have its own home.
Maintaining this requires you to make it part of
your daily routine to tidy your home. When you
take the time to honor the spaces in your home,
you are honoring yourself in return, and that is

worth celebrating!

Let’s reflect! The five easy steps to declutter
your home and, therefore, your thoughts are:
No. 1, grab a friend; No. 2, grab your trash bags
and empty boxes; No. 3, set a timer and take
breaks; No. 4, get out of your stuck state; No. 5,
celebrate and create a routine. These steps will
guide you away from the swirling mind and lost
thoughts to an orderly mind and clear thoughts.
BONUS! You will find you have more time and

energy to invest in what matters most to you.

Jessica Terenyi, born and raised in Maryland, is the owner and CEO of JK Organizing LLC. She
started her business as a professional organizer in February 2020. While serving her clients
by helping them get organized in the spaces within their homes, she discovered the need

By Jessica Terenyi, CEO of JK Organizing, LLC

Have you ever stepped into a room and wondered, “Where do | even begin?”

for coaching. In November 2020, she was certified as a life and health coach. Just recently,
in August 2022, she was certified as a transformational coach. In addition to organizing
and coaching, Jessica is also the volunteer coordinator for Life of Joy, a nonprofit focused on
fostering a holistic approach to mental health and suicide prevention.

Your mind starts to swirl and you get lost in your thoughts. You have a greater
vision for the space but cannot bring yourself to take the first step to tackle

the space. Organizing does not rank high on most of our to-do lists, but it is

necessary to keep our physical things in order and our mental health in check.
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A MOVER TAILORED TO YOUR
HIGHEST STANDARDS.

- LOCAL

« LONG DISTANCE

« INTERNATIONAL - COMMERCIAL
+ PACKING - STORAGE

Call For Your FREE Estimate!

Meyer s sons a0,

MOVING & STORAGE, INC.
D.C. Metro Area - 301-869-3896 | Baltimore Metro Area - 410-525-2300

M4 COMPANIES

LAW  REAL ESTATE - BUSINESS
REdL Aw GROUP [MEALAWYERS TITLE EXCHANGE :
—

From.Real Estate And’ Busmess
Law. To Settlements|~To Titles
We've Got You Covered.

LTX Companies is comprised of legal, real estate, and
business professionals dedicated to the satisfaction
of their clients.

M Title Search /
Title Examinations / \
Abstracting Services

M Closings & Settlements

¥ Title Insurance Agent

& Escrow Agent
Each individual associated with LTX is committed to

providing excellent customer service and results. We 4 Litigation
invite you to learn more about the LTX Companies by
calling 410.238.2840 or visiting www.ltxcompanies.com

™ General Law Practice

1966 Greenspring Drive, Suite LL2, Timonium, MD 21093 * 410-238-2840 » www.ltxcompanies.com
To contact Mark or Justin directly, please e-mail: atty@ltxcompanies.com

Putting Roofs
Over Things
That Matter

FourTwelveRoofing.com T
(410) 989-7343 Keith Whitelock

877-0xi-Fresh
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P partner spotlight

nspectology

We are like
family — even
with all the
griping! And
each person
plays a
significant role
on this team.

- JORDAN BIRD

36 - November 2022

Since 2015, Jordan Bird has been in the
home inspection business. The owner
of Inspectology, and former owner of
BrickKicker, has learned some things
along the way. Jordan says he believes
his team’s work is “a moral compass
job. And by that, I mean we are truly
there to help and not worry about the
outcome. The key is to set the proper
expectations because we know there

isn’t a perfect house.”

As a former Marine, Jordan leads by
example and is driven by integrity. He
also noted that the expectations in this
industry have changed over the years.
His response to those changes? He cre-
ated a training academy during COVID-
19 for his entire team. One thing he’s
adamant about for his inspectors: For
the first six months, they don’t go solo
in the field. This hands-on training
offers real-world experience and
demonstrates their total commitment.
Their singular mission is to provide
exemplary customer service for their

agent partners and clients.

But in this age of remote work and
virtual meetings, and coming off of
a global pandemic with individuals
working offsite, how does Jordan

create this team environment? For

By Molly Lauryssens | Photos by Maryland Photography Inc.

starters, they routinely schedule
events to bring the group together.
“We are like family — even with all
the griping! And each person plays a

significant role on this team.”

Next up, Jordan strives to keep the
focus on his team. So he asked us

to get personal with a few of them
and showcase their passion with the
BRP community. Say hello to some

crew from Inspectology.

JESSICA VANDENELZEN, Bel Air
Director of Client Services, four years

in business

What do you do? I am the voice of the
company! I answer the phone, emails
and texts, whether it is regarding

scheduling or answering questions. I

also handle payroll.

What do you love about what you do?
Ilove that we assist people in making
one of the most significant purchases
in their lives! I genuinely believe our
inspectors have the buyer’s best inter-
ests in mind and do the most thorough
job. I'hope it provides one less worry
in all the excitement and stresses the

homebuying experience can bring.




What would you like REALTORS® to

know about your job? I'm here to help

make the inspection process easier.
We’ve built relationships with third-
party vendors. Think “one-stop shop”

with us.

What do you like to do for fun? I have
a husband and two sons that keep

me busy. I enjoy spending time with
family and friends. I love working out,
playing with makeup and getting my
nails done. I’ve been reading more

and have started a book club!

Why do you love this team? When I
came to work for Jordan, his pride in
doing the right thing was what excited
me. We're all good, honest people,

which is important to me!
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JOE HEYNE, Bel Air
Licensed home inspector in Maryland
and Pennsylvania, five and a half years

in business

What do you do? I specialize in resi-
dential inspections, new construction
inspections, rental inspections, sewer

scopes, and mold and radon testing.

What do you love about what you
do? I love walking through each
home with its future homeowner
and informing the buyers of every
fine detail, showing them how things
work and answering any questions

they may have.

What would you like REALTORS® to
know about your job? How important

home inspections are, even if it’s new

construction! Buyers don’t get to
spend much time in the home before
writing their offer, so a home inspec-
tion allows them to see all the details.
A professional eye is pointing out
things they wouldn’t have thought to

look at during a 30-minute showing.

What do you like to do for fun?

Before becoming a home inspector, I
attended culinary school and worked
in restaurants for nine years. Now I
get to cook for fun every night with
my wife. We also just purchased a
new home, so I spend all my free time

working on my “honey do” list.

What makes you feel proud about the
service(s) you offer REALTORS®?
I take pride in giving agents and

their clients the best service and

experience they can have. Buying a
home is stressful, so I try to make the
inspection process fun. We have the
best team and customer service! We
have several home inspectors who
have been in this field a long time, and

we all learn from each other.

TIFFANY MERCER, Parkville
Licensed Home Inspector, one year

in business

What do you love about what you
do? I get to see something different
every day, explore homes and meet
new people. I appreciate putting

a client’s mind at ease about their

future purchase.

What would you like REALTORS®
to know about your job? A proper
inspection takes time, but it’s worth
the results when your client feels

confident about their purchase.

What do you like to do for fun? I love
to go fishing, camping and hiking
with my wife. We also love to

watch football!

Why do you love this team? I love
this team because everyone is so
refreshingly friendly and helpful.

What makes you feel proud about
the services you offer REALTORS®?
I’'m proud of our detail-oriented
and informative approach. We
take time to explain what we find,
give input and be available. This
process can be very nerve-wrack-
ing for clients, and making sure
they are happy with their deci-
sion makes me happy. Doing an
excellent job and getting referrals

makes me proud!

MARK KAHAN, Towson
Licensed Home Inspector, nine

years in business

What do you love about what you
do? I love my job and being able
to help first-time buyers learn
about their new homes and help
old folks (not unlike myself) with
their second or retirement homes.
I love making new friendships and

learning about new technologies.

I appreciate
putting a
client’s
mind at
ease about
their future
purchase.

- TIFFANY MERCER,
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I love finding a hidden or unknown
defect that might have been a major
headache but gets repaired before

my clients take ownership.

What do you like to do for fun? I love
anything outdoors, listening to music,
biking and the beach. But what I enjoy
the most is being with and playing
with my two sweet grandchildren.

Why do you love this team? I came
here because I saw we were offering
better and more complete inspec-
tions, better reports and an overall
better experience. The dedication,

knowledge and hard work modeled

A
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possible service. - MARK KAHAN

¢F~¢ -

e )

by Jordan excited me. He has
helped me become a better
inspector. Since joining, the
team has grown from three
inspectors to a group of eight
diverse inspectors and two
support staff that work hard at
their craft and I am pleased to

call family.

What makes you feel proud
about the service(s) you offer
REALTORS®? I'm proud of the

information we provide to help

clients make informed decisions.

I’'m proud of the team we’ve
built and their hard work and

Tiffany Mercer, Joe Heyne, Mark Kahan, Jessica Vandanelzen, Jordan Bird, Eric James, Gregg Rhodes.

Not present: Dan Barton, Isaiah Unger and Nick Dinsmore.
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dedication to providing the best

possible service. Lastly, I'm

most proud to have a small hand

in the training and seasoning of

all our inspectors.

What else would you like to
share with us? Being the oldest
and longest-tenured inspector
here has given me many life
experiences and the wisdom

to know that I am fortunate to
work here. Working within this
system has allowed me to grow
and become a better inspector

and person.

I'm proud of the team we’ve built and their

hard work and dedication to providing the best

FARM CREEK
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Top agents are paid for what they know.

Call or email to talk about pricing, scheduling,
or booking a meeting.

It keeps them ahead of the game and closing more sales.
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By Kyndle Quinones of Primary Residential Mortgage Inc.

TBD LOANS

For the better part of the last two years,
interest rates have remained at historic
lows, allowing homebuyers to wait

for their perfect home. While housing
inventory is still as scarce as we’ve ever
seen, the sudden rise in interest rates

is causing alarm amongst pre-approved
buyers. One of the most common ques-
tions in the lending world is, “Will my
interest rate continue to rise while 'm

waiting for the right home?”

Depending on who your clients are
using for their home financing, the
answer to this question is quite simple.
It’s essential to choose a lender who
can proudly tell your buyers no, their
rate will not increase while you help
them shop for their home. When your
clients are clear about their time-

line and desire to wait for the right
property, their lender can jump at the

opportunity to put their loan through

upfront underwriting.

This process is known as a “to-be-de-
termined (TBD) loan” in the industry. A
TBD loan is approved by an underwriter
BEFORE there is even a known address

the lender will assess your client’s assets,
income and credit upfront and request all
financial documents. Most importantly,
their interest rate will be locked once it goes
through underwriting and will not be sub-
jected to a higher rate once they ultimately

find their home sweet home.

In this current market, a TBD loan is prob-
ably the strongest and best method your
buyers can use to set themselves apart
from the competition. Not only will your
clients’ loans close much quicker because
of already having gone through under-
writing, but sellers will view TBD pre-ap-
provals as a much more solid offer. Once

a buyer finds their perfect home, they can
act much faster. Plus, now that interest
rates are starting to rise, it’s wise to lock in

sooner rather than later.

Whether you have buyers purchasing their
first home, upgrading to a new one, or
investing in a vacation home, encouraging
them to choose a knowledgeable lender is
the best way to succeed in this unpredict-
able market. Having the right real estate
team on their side in this market will help

your clients feel more at ease when achiev-

p

- i for the buyer. By undergoing this process,  ing their homebuying or selling goals.
T -
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= T Kyndle Quinones is a branch manager for Primary Residential
F

Mortgage Inc. and is in the top 1% of mortgage originators in
America and No. 1in the Mid-Atlantic region. She is ranked in the
top 300 women originators in the country by Scotsman Guide. Born
and raised in Anne Arundel County, she lives in Severna Park with
her husband, Mario, and has a 19-year-old son, Myles, who attends
Johnson & Wales Culinary School, and a 14-year-old daughter, Kylen, who
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is a freshman in high school. Kyndle is a big fan of letting her inner child play
and loves going to Disney!
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@ ProTec

Inspection Services

ANY HOME. ANY SIZE. ANY TIME.
20+ Inspectors.
Flexible Scheduling.

Residential & Commercial Inspections
Radon Tests | Mold Samplings

Pool Inspections | Termite Inspections
Sewer Scopes & More!

-+

(301) 972-8531 | ClientCare@ProTec-Inspections.com | ProTec-Inspections.com
\

{ ¥ Schedule an
4 \° Inspection Today! E ANy

[E] GRANITEPRD

GET THE

MOST VALUE
FOR YOUR HOME

FINANCING

Breathe with confidence in your new home. AVAILABLE!

3595 TESTING FOR COUNTERTOPS

Cranite - Quartz
« MOLD

MUUE‘IN « RADON Marble - Soapstone

n ONE-STOP-SHOP
SPECIAL < INpooR AR quaLITY ISSUES

Countertop Removal
Countertop Installation
Plumbing Reconnect
Tile Backsplash

GIVE US A CALL TODAY!

410-982-6340

WWW.GRANITEPROREMODELING.COM
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GUARDIAN ‘

ROOF SOLUTIONS

ROOF REPLACEMENTS
$0 OUT-OF-POCKET

SellerADVANTAGE

WE GET PAID 0 ROOFING DONE WE TAKE CARE
WHEN YOU DO RIGHT, RIGHT AWAY OF EVERYTHING
we’ll replace your client’s roof at We make sure your client’s roof Selling a home is a stressful process.
no out-of-pocket cost. We is done prior to closing, whether You and your clients have enough
don’t get a penny until closing*. the settlement date is two weeks to worry about. Let us take care of
or two months away. everything pertaining to their roof
replacement from preparation to
clean-up.

Call today to request a free estimate and more information
regarding the SellerADVANTAGE program.

1

443.786.0688 | GuardianRoofSolutions.com

MHIC# 98483-01 *Certain restrictions apply



Claudia’

P> rising star

By Molly Lauryssens
Photos by Thomas Towles
*

CLIMBING TO CITY COUNCIL

laudia Towles understands
the rigors of making a two-
hour commute one way on
public transportation for
an $8-hour job as a single mother.
She can recite the bus route from
Greenbelt to Rockville like she took it
yesterday. “I didn’t finish law school,
and I didn’t have a driver’s license
because when I lived in Colombia, 1
walked everywhere. I had to prioritize
everything for [my son], Sebastian.”
Fortunately, she had her mom and
brother as a support system for help

with child care.

On her first day on that job, they
asked her to write a check as this
would be a regular part of her role.
Having never written a check before,
she excused herself to use the
restroom. “When I returned, [the
trainer]| had written the check out.”
Seeing that check gave her the ammu-
nition needed to write the next, and
something clicked inside her. “At that
point, I decided I would fake it until I

made it.” This job and that experience
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solidified her resiliency and catapulted
her mindset. She could and would do
anything. It was also the place where she

would meet her husband, Tom.
Finding her Footing

Claudia was born in Colombia, South
America. Her father worked for the
Organization of American States and
brought the family here when she was

a baby. She grew up in Montgomery
County. Her mother, previously an
attorney in Colombia, became a Spanish
teacher here. Claudia grew up wanting
to practice law. Law and Order was her
favorite television show, and she loved

hearing her mom’s stories.

She graduated high school early and
moved back to Colombia to attend law
school. As fate would have it, she got
pregnant and chose to leave school and
return to the U.S., where she’d have
her son, Sebastian, in 2001. That was
when she lived in Greenbelt with her
mom and brother, working at a market

research firm.




Her future husband, Tom, had a place
in Fells Point, and they’d soon become
established there. They owned a toy
store called aMuse Toys with loca-
tions in Fells Point and Quarry Lake.
While Claudia says they loved it, they
were constantly in overdrive. During

a medical visit, her doctor informed
Claudia that she was covered in scar
tissue, likely due to stress. Retail life
was taking its toll on her body, and she
used this as a wake-up call. “I was in
my mid-30s and knew then I needed to
diversify the family business.”

‘With friends in real estate, she felt
this would be a good match. In March
2017, she got her license. She was
part-time for about six months but
saw success pretty fast. So her focus
shifted to real estate, and eventually,
they’d close the Quarry Lake location
in 2017. It wasn’t until October of
2021 that they’d close the Fells Point

store. It was a bitter-sweet goodbye.

Still, her real estate career con-
tinued blossoming, and every year
she’s built on the last. In 2021, she
closed just over $17 million doing 34
transactions. While she is primarily
a one-woman show, she credits Tom
and Sebastian for their help as both
are licensed. Tom does photography

66

There's no
better way to
prepare & get
your name out
there than to
start early.
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and Matterport as well. “But I am the
face of this and do all the marketing
and client transactions.” In addition,
she has space for staging as many as
15 homes. “I’'m such a control freak,
and having this space gives me the
flexibility to take a listing, stage it and
get it photographed quickly.”

Family and Fun

Claudia can’t live without Pilates,
going daily at 6 a.m. and on weekends
at 7 a.m. She and Tom will celebrate
19 years of marriage in February and
still live in Fells Point. Sebastian is

21 years old and a rising senior at the
University of Maryland studying pol-
itics and government with a minor in
real estate development. On any given
Friday night, you can catch this cou-
ple at their favorite spot, Sally Os, in
Highlandtown. On Sundays, Claudia
likes to stay home with the family and
relax with her two dogs. One thing
that Claudia has loved about life is
melding together the Colombian and
American cultures. “It really informs
how I interact with people and relate

to other cultures.”

Claudia has also enjoyed being a
leader in the neighborhood. She

was actively involved in the charter

school movement, hosting numerous
fundraisers. Having the store enabled
her to become a resource for parents.
“aMuse was a hub of information and
a resource for people in the city who
had children.” For several years, and
in conjunction with the Patterson
Park Neighborhood Association,

the Patterson Park Charter School
opened in 2006. She is a founding

member of this board.

This was a catalyst for her commu-
nity involvement, which has only
escalated as she hopes to continue
working with and empowering oth-
ers. She is a founding board member
of the Downtown Baltimore Family
Alliance and the Fells Point District
co-founder. In November 2024,

she will be on the ballot for City
Council District 1. She announced
her run early because, as she says,
she genuinely wants to do the work.
“There’s no better way to prepare
and get your name out there than

to start early.” She’s begun commu-
nity outreach, meeting constituents
and hearing their concerns. “I feel
so many of us, colleagues, business
owners and residents, are frustrated
with the void in leadership and

structure that we have experienced,

and it’s time for a change.”
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By appointment only.

6072 Falls Road, Baltimore (443)738-5195  kitchendesignbyidan.com

This is a game changer!

PTP 360....the Virtual
Inspection Summary

Don’t just read the report...

EXPERIENCE IT!

Check out our 1-minute
video online.

443-473-0620

www.Thebrandliteam.pillartopost.com

Serving Baltimore City,
and Baltimore, Harford,
Carroll, Howard and

Anne Arundel Counties

~—
| IPILLAR POST

HOME INSPECTORS
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Mid Atlantic

FINANCIAL GROUP,LLC.

Comimercial
Lending.

Banks can't always finance commercial investments.

Convert those unconventional out-of-the-box deals into
real world transactions and business opportunities.

mafgllc.com/commercial info@mafgllc.com

FEOM ALL OF US AT
CAPITAL SHORT SALE GROUP

Tl 143-873-0543
ELCOME@CAPITALSHORTSALE.COM-
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BALTIMORE'S TOP > 4
RATED, ECO-FRIENDLY i A GLOBAL
JUNK REMOVAL ‘ |

M & C Global
& HAUL'NG PHOVIDEH. H Construction is a

¥ | full-service
i . Maryland
licensed general
contractor
dedicated to
creating a highly
collaborative,
intentionally
. . communicative,
op quality client
experience.

THANK YOU

VETERANS

So CERLE ';5";'“‘.-):'-*,-,# rg_. /jy{'__:‘d

2RI TT

info@meglobaleonstruction.com
Commerciail Residential
Remaodeling, Plumbing. HVAC, Decks, Exterior, Interior, Water Damage

We are honored to partner with the Gary Sinise Foundation,
Any Soldier, and Operation Welcome Home Maryland.

J NFM Lending’ What do you call a property
management company that doesn’t
Jason McLaughlin aCtua"y OWI’I any property Of thEil’ Own?

Branch Manager, NMLS ID# 13938

(C) 410-977-4445 We're not sure, but we do know we wouldn’t call them.
(O) 410-387-4221

Mary Levinson

Branch Manager, NMLS ID# 145055
(C) 443-527-3452

At SMD Management, we believe a property management company needs to invest in the real estate
www.nfmlending.com/jasonm market to understand it. With more than a decade of experience investing in the Baltimore area, our
jasonm@nfmlending.com team is uniquely positioned to help clients who are interested in owning, investing, and growing
1190 Winterson Rd, Suites 130 & 180, Linthicum, MD 21090 their wealth thrgugh real estate.

www.nfmlending.com/mlevinson
mlevinson@nfmlending.com

SMD Management. Property management for real estate investors, by real estate investors.

“We are passionate about helping families achieve their financial
goals and objectives through personalized mortgage solutions.”

Ready. Set. Mortgage.™

S N 0 (443) B42-6587
1014 S Charles St., Baltimore, MD 21230
www.smdcapitalgroup.com

Make sure you understand the features associated with the loan program you choose, and that it meets your unique financial needs. Subject to Debt-to-Income and Underwriting requirements. This is not a credit decision or a commitment to lend. Eligibility
is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, collateral, and underwriting requirements. Not all programs are available in all areas. Offers may vary and are subject

to change at any time without notice. MLO and company are CA Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act. CA# 6039416 and 4131349 (dba NFM Consultants, Inc.) Branch

licensing information: CA 41DB0-72120; DC MLB1633721; DE 024359; FL MLDB6130; LA; MA MC 2893; MD 22755; MS 1633721; NC L-135884-119; NJ; OH RM.850129.008; PA 25770.032; SC MLB - 1633721; TN 109396-122; TX;

VA MC-2357; WA CL-1633721. NFM, Inc. d/b/a NFM Lending. NFM, Inc is licensed by: CA; DC # MLB2893; DE # 3879; FL # MLD174 and MLD795; LA # 2893; MA # MC2893; MD # 5330; MS # 2893; NC # L-135884; NJ # 9966238;

OH # GL.501761.000 and RM.850129.000; PA # 25770; SC # MLS - 2893; TN # 109396; TX # 2893; Virginia Mortgage Lender and Broker, Licensed by the Virginia State Corporation Commission # MC-2357; WA # CL-2893. For NFM,

Inc.’s full agency and state licensing information, please visit www.nfmlending.com/licensing. NFM, Inc.’s NMLS #2893 (www.nmlsconsumeraccess.org). NFM, Inc. is not affiliated with, or an agent or division of, a governmental  EauaL HousiNg
agency or a depository institution. Copyright © 2022.
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BETTER PARTNERSHIPS

By Adam Joss, Vertical Connection Carpet One

Do you like to fly? How about turbu-
lence? Many times, when I'm flying, I
feel completely comfortable. Whether
I am listening to music, reading or just
relaxing, it’s smooth sailing. Then, all
of a sudden, the plane jolts up, then
down. The fasten seat belt bell dings.
At that point, I start looking at the
expressions of the flight attendants
and listening to engine sounds as

if T actually know what sound they
should make. Silence from the cockpit
naturally leads me to think the worst is
happening. I find this is the experience

on many flights. However, not all.

Certain airlines and pilots understand
the importance of “proactive commu-
nication.” As such, they set proper
expectations. “Good day, everyone,”
the pilot says. “I hope you’re enjoying
your ride. The radar is showing some
choppy air ahead, so ’'m going to go
ahead and put the fasten seat belt sign
on now. We should have a few bumps
for the next 15 minutes, and then it’s
smooth sailing. I'll come back on and
let you know if anything changes along
the way.” When I hear those calming
words, I can relax, no matter how
bumpy the ride is. It gives me a feeling
of confidence and belief that they are

truly in control of the situation.

As it turns out, proactive communi-
cation and setting proper expecta-
tions can help you strengthen your
partnerships and grow your business.
By proactive communication, I mean
sharing information before you're
asked for it. After all,—weTive in a
world in which we have a tremendous
amount of information available to us.
We used to wonder when the pizza
delivery was coming. Now, we open
the Domino’s app and see exactly
where our pizza is. We used to won-
der when our taxi was coming. Now
we open the Uber app and see exactly
where our ride is. The driver’s name,

picture and rating, too.

I shared the words above in an article for a flooring trade mag-
azine previously. It’s one of my favorites and applicable here

too! Over the years, we’ve significantly increased the number of
partnerships we share with real estate professionals, contrac-
tors and designers. Good (proactive) communication goes a long
way. We’re living in a period of strained supply chains leading to
material delays, stretched schedules and an on-demand society.
Keeping your partners updated and putting their minds at ease is
critical. They can focus their efforts elsewhere knowing you’re in

control of what they need you for.

Proactive communication is one part of the puzzle. The second
piece is setting proper expectations! I've had bad or mediocre
salespeople (“partners”) call on me for years. “I'll see you at 10
m.,” they say. Ten a.m. comes, then 10:10 and 10:15 ... no word
from them! They fail to set the proper expectation, and they
failed to proactively communicate. They also fail to earn my
business! Had they simply said, “Adam, I'm expecting to be to
you between 10 and 10:30, and I'll call on the way to give you my
exact ETA. Would that be OK?” Got it. Works for me. Now, this
doesn’t guarantee that they earn my business. However, it cer-
tainly goes a long way to instilling confidence and trust that they

can deliver on what they’re selling.

To me, setting “proper” expectations is more of an art than a sci-
ence. As professionals, we often control information that our cli-
ents need, and it’s up to us how we share that information. Often,
people set expectations; however, they set the bar too high. Why
set yourself up for failure? Particularly when you can set the bar

lower and your client won’t think twice about it!

Set the bar low; set expectations low. If your client requests
something sooner or faster, no problem. Show them how import-
ant their business is to you by saying, “Your business is import-
ant to me, so I'm going to work my hardest to make that happen
for you.” Then go out and deliver! You're certain to have a happy

client. This goes a long way to forming strong partnerships.

Though our businesses may differ, our clients vary and demands
placed on us change. Setting proper expectations and proactive
communication will help strengthen partnerships. This is true in

our personal lives as well.

Adam Joss is second-generation owner of The
Vertical Connection Carpet One, a preferred
partner of the BRP community. Adam also
serves on the boards of the Howard County
Chamber of Commerce, the Mid-Atlantic Floor

Covering Association and CCA Global Partners, a
leading global flooring cooperative.




IN- HOUSE

— TITLE CO —

In-House Settlement
Solutions for You
and Your Client

Education. Processing.
Consultation. Settlements.

LICENSED IN MARYLAND,
PENNSYLVANIA AND DC

1014 W. 36TH STREET BALTIMORE, MD 21211

(410) 777-5311 | INFO@IHTITLE.COM | WWW.IHTITLE.COM

=g

Ashley Callaway

Beauty Consultant & Professional Makeup Artist
AshleyCMua@gmail.com | [ 240)-347-2544

www, AshleyCallawayBeaury.com
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FULLY,PROMOTED

Branded Products & Markehng Services”

MAXIMIZE YOUR BRAND’S POWER

with custom branded apparel and promotional products

#' .
Q. Visit our online showroom at

FuIIyPromoted com/Towson-MD
"’ L

e

1220a E. Joppa Road, Suite 112, Towson, MD 21286
Towson.MD@FullyPromoted.com

410-842-0820

APPAREL:
Embroidery +
Screen Print
PROMO PRODUCTS:
Client + Employee
Gifts, Branded
Giveaways

PRINT SERVICES:
Business Cards, Rack
Cards, Magnets

SIGNS + BANNERS:
Realty Signs + Riders,
A-Frame Signs
DISPLAY:

Feather Banners,
Pop-Up Tents, Trade
Show Packages

PLUS MORE!

We Do Loans
the Fair Way

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

FAIRWAY' We're in a highly competitive market and with that, you'll need a lender that can provide
\ you with a strong offer that'll allow you to compete. A Fairway Advantage Pre-Approval*
makes your offer so competitive, it will even match up against a cash offer.

PRE-APPROVAL

Care. Comfort. Strength.

Fairway Cares is the charitable arm of Fairway Independent Mortgage Corporation.

For over twenty years, Fairway and its 10,000-plus nationwide employees have
demonstrated a deep caring for the communities and people they work with and serve.

FAIRWAY

Educating, Inspiring and Giving Back to Our Military Families and Veterans.

The objective of the nonprofit American Warrior Initiative** is to educate, encourage
and inspire Americans to give back to our military. A key part of this initiative is the
education platform for real estate agents and mortgage professionals.

AMERICAN

WARRIOR

INITIATIVE

Compassion — Education — Support

The Zachary T. Paff Foundation provides scholarship opportunities for substance abuse
treatment. The organization is also dedicated to educating the public and eliminating
the stigma of substance addiction. Finally, they provide support for families of loved
ones suffering from substance abuse disease.

o

Chris Marsiglia

Branch Manager, NMLS #250951
443-838-8191
chris.marsiglia@fairwaymc.com
www.marsigliamortgage.com

Taylor Paff

Loan Officer, NMLS #1137171
443-931-8808
taylor.paff@fairwaymc.com
www.taylorpaffmortgage.com

3600 Clipper Mill Road, Suite 425 « Baltimore, MD 21211

*Fairway Advantage pre-approval is based on a full review of the borrower’s creditworthiness and is contingent upon there being no material changes in the borrower’s financial condition or
creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has identified a suitable property, and a valid appraisal supports the
proposed loan amount; (2) a valid title insurance binder has been issued; and (3) borrower selects a mortgage program and locks in an interest rate that will support the pre-approved monthly
payment amount. Loan must close before the expiration date provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate
of closing costs associated with a mortgage loan. **The objective of the nonprofit American Warrior Initiative (AWI), sponsored by Fairway Independent Mortgage Corporation, is to educate,
encourage and inspire Americans to give back to our military. All donations to AWI benefit AWI directly and do not financially benefit Fairway Independent Mortgage Corporation.

Copyright©2021 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, W1 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter @

"

into an agr t. Not all s will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval.
Other restrictions and limitations may apply. Equal Housing Opportunity. Fairway Independent Mortgage Corporation NMLS ID #2289 (www.nmlsconsumeraccess.org). GroRTUNITY
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. '. To help illustrate who Jeannette Hitchcock is, you
. i -

- ‘\ only have to look so far as your nearest flamingo.

F I G U R Es IT o U T cover sto ry None nearby? Just ask her; she has hundreds,

) ‘ - ‘ L maybe even a thousand at this point. She even has

A one tattooed on her ankle! Her obsession with the

lanky creatures began with her grandmother
(on her mom’s side). Apparently, Jeannette’s
grandmother held an absolute disdain for

these big birds. So what does her family do?

They gathered lots of flamingos together for her, of course.
“My entire life, she thought they were the ugliest things

ever! And we’d always buy her everything flamingo-re-
lated. When she’d go on vacation, we would flock her

yard with them. She thought they were hideous and
hated them, and it was this big joke,” Jeannette laughs.

Jeannette inherited said flamingos when her
grandmother passed away in 2014, and she’s been a
collector ever since. Flamingos have become her
signature, and people are always tagging her on
social media with anything flamingo related.
So that silly prank has turned into not
just an obsession but a treasure trove
of fun and incredible memo-
ries from someone who is
always near and dear to

Jeannette’s heart.



COMING INTO HER OWN family, and I couldn’t ask for help for
a long time. But I reached a certain

point where I had to let go and ask for

Family is everything to Jeannette.

She grew up in Sykesville and help.” In particular, Jeannette says her

has a solid relationship with mom, Karen, was loving and supportive

her younger brother, Edward. through this storm.

Incidentally, he is married to

Katie, and she happens to be one of In November 2013, Jeannette decided
to get her real estate license. Initially,

she says it started out rough. She con-

Jeannette’s best friends.
fessed that she never imagined things

Before real estate, Jeannette was

a bartender, and that was how she would work out this way. In 2021, she

met her husband, Jim. At that time, sold $31.1 million in volume, with 75

he was a mortgage broker. When the units sold. “It’s been pretty awesome.
I never, in a million years, expected to

be where I am. I just wanted to give it

mortgage crisis happened in 2008,
a shot and never dreamed things would

Jim’s company crashed, and the couple

lost everything. “We woke up one
morning and didn’t have cars. We had be like this!”

to do a short sale on our house and go
into a rental.”
Things were tight, and each day
Jeannette would take her tip money and
put it in marked envelopes until she had
enough to pay off that particular bill. I L OV E
Then she’d go to the bank and get a money
order to send it in. “I just did what I had to
do to keep the lights on.” Making matters M E ET I N G N E W
worse, Jim’s drinking got out of hand,
and the couple temporarily separated.
Jeannette moved into her mom’s basement P E O P L E A N D
at 30 years old with two young children.
This was rock bottom for the couple.
Eventually, Jim decided he wanted his family TA' KI N G CA R E

back, so he got sober. And while Jeannette
OF PEOPLE.

loves to have the occasional glass of wine

or drinks with friends, they make it work.
Jeannette said that Jim always recognized
that this was his issue. “From the beginning,

he said, ‘This is my problem, not yours.”” This
started the process of them rebuilding their

lives together again, and Jim would get back

Jeannette’s father was always there for
her too. Incidentally, she was very close
to him, and he passed away in October
2020. One of her goals was always cen-
tered on making him proud! “Through
the darkest time of my life — losing him
— I'managed to sell over $36 million in

to owning a mortgage business. Recently he
celebrated 12 years of being alcohol-free, and
Jeannette is beyond proud of his sobriety!

During that stint where they separated,
Jeannette relied heavily on family and friends,
who helped see her through. “They just loved us
really hard through all of this! I have an awesome that year.”
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What she loves about this
business is, well, pretty much
everything. “There is a lot to
love. Ilove meeting new people
and taking care of people. I love
marketing. I've always loved

homes and decorating. In my

house, I'm always changing
everything around.” In 2016,
Jim got his license and now

helps Jeannette. She says she

simply cannot do this work

without him.

FIVE FAST FUN FACTS
WITH JEANNETTE:

PRIORITIES

Jeannette strives to give the

best possible service to her

clients. However, she also

makes it a point to carve out

family time. “I try my best not

to work on weekends. I've set

those boundaries. Occasionally

if T have to make a listing

appointment or show a couple

of houses or whatever, that’s

fine. But I try really hard to

keep my weekends open.” How

has that been going? Admittedly Jeannette and Newman
it can get prickly, but Sundays

are pretty much off limits. “I

may answer a text message or an email, but in terms
of doing a bunch of running around, I really try not to.
I’d rather do that on a Wednesday night at 7 p.m. than

on a Sunday.”

Jeannette and Jim recently celebrated 15 years of

marriage and have a beautiful blended family with

three kids: Jake is 25 years old, Riley is 20 years old
and Jack is 14 years old.

Jake lives in Texas, and Riley works for a mortgage
company. Jack is in his first year of high school and
plays lacrosse and football. In addition, they have a

furry family member in Newman, who is not opposed

to grabbing a seat at their custom bar, clad with

flamingos everywhere. “[Newman’s] such a character,
and he’s known for hopping up on a bar stool and just
sitting there.” When they are not at Jack’s games, this
family likes to lay low and relax at home, which is |

truly Jeannette’s haven — flamingos and all! ! {
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WE SOLVE & PROTECT

Knowledge & Experience You Can Trust

WARRARTY %cinch*

EXPERTS HOME SERVICES

Qo0

Ouvur partnership means a lot.

All of us at Cinch are grateful for the
opportunity to provide your clients with

the peace of mind and coverage they need
during the real estate process

Contact your local account executive:

.Jc:rnr::tlmn Str-::md g

sl CROWN TITLE
tre n || 5.COT i
-'uL:-I card: text jstroud to 88500

C O R P GFR A T O N
Donna Baker
4100 5462-66%5
(41 I-’-' ~ David L. Thurston C Shannon H'.ncur
dobaker@cinchhs.com Atfomey at Law G0 mani Selle 4
Mabile card: text dbaker to BBS00 410.718.0200 P a 21

cinchrealestate.com (800) 247-3680

One Sanford Avenue  Baltimore, MD 21228 = www.CrownTitle.com

Get $500 off your
complete project.
Call for detalls,

'll

Egress Windows

Foundation Repair

[ g

Basement Waterproofing ‘Mold Repairs

Pt -&Ht_tiur Emergency Service | FREE Basement Inspections
=5 famII&QWned and Operated |Licenced and Bonded 8
" 410-437-0360 | www.basementwaterprnuﬁngwurldw:de.cnm (f)
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THE ~Since 1977~

Carpet & Flooring for the
Real (Estate)_ Pros _

TRUST THE EXPERTS

\/ In-Stock Specials ready to
install as fast as the next day

\/ 5 Star Reviews

VerticalConnection.com | Partner@VerticalConnection.com

LEARN YOUR HOUSE

Home & Rental Inspections

Pre-Listing & Home Maintenance Inspections
Pre-Offer Consultations

Radon, Termite, Septic/Well and Mold

\/ Discounted Pricing

Ralph Borgess

410.430.0490

www.Hawkinspect.com

- HAWKEYE

HOME INSPECTIONS

WEFEGCOT YOUR BACK

Licensed & Certified in Maryland,
Delaware, PA and D.C.

Interim Homes

HERE FOR THE JOURNEY

o
i

.........

P s Here to service your clients for all
LS Y f i your short-term housing needs!
A &

Best accommodations thruughaut Baltimore, DC, VA, and all of Maryland!

410-224-0703 + sales@interimhomes.com * www.interimhomes.com



“All money spends the same”is

a saying that Randi Lyn Randall
often invokes. To the owner of
Realestaged, the meaning behind
that statement speaks to her integ-
rity. She says that it doesn’t matter
if her team is staging a $250,000
or a $1.5 million home. “This is

an investment for our clients, and
I don’t care about the size of the
home or how much money it’s
bringing into the company; every
property we stage gets the same
treatment. I’ve always stood by that,

and I always will.”

Just as every person is unique, so

is each home. It’s important to the
Realestaged team that each staged
property differs from the last because
each home features its own look.
“You cannot just take staging out of
one home and put it in the next; it will
not work.” Over the years, Randi Lyn
has created her brand’s templates.
These style templates help to hone in
on specific vibes and color palettes.

The styles offered are mid-century

partner spotlight

RANDI

LYN RANDAL

THE WORLD IS HER STAGE

By Molly Lauryssens | Photos by Maryland Photography Inc.

modern, boho, transitional, contem-
porary, farmhouse and industrial.
She is constantly adding to these as

trends change.

That transformation is Randi Lyn’s
favorite part. “I think there’s this
instant gratification I see when I
stage a property. When the house
before was this boring slate and we
brought out its personality — it’s
the greatest feeling! I know it’s cli-
ché, but this feeling is why we love

doing what we do! Truly.”

Randi Lyn says this work is more of
a calling, and instincts guide all team
members. “Most people can’t under-
stand it; when we walk into a home,
we know exactly what needs to be
done. There’s no amount of training
you can have; either you have it, or
you don’t. It’s instinctual!” While
she has extensive training, she can’t
stress it enough. “You know what
you need to do to make that room
function and make it feel like home.

122

It’s so fun and never gets old
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Four Stylists:
Randi Lyn Randall, Becky Brink, Rae Lewis, Tracee Meade

Realestaged is an all-female team, including their
movers. They also offer in-house photography

with their beloved master photographer, Howard
Starrett, who has 30 years of experience in his
field. They offer same-day photography with
24-hour delivery times to their staging clients. In
addition, they have volume-based incentive pricing
and are currently developing a loyalty program with

aggressive discounts and unmatched perks.
STAGING HER WORLD

Randi Lyn grew up in Lansing, NY, and always knew

she wanted to work in design in some capacity. She

was that 7-year-old girl stenciling rose petals in
her room to match the mauve carpet and rearrang-
ing every few weeks. Not much changed when she
went to college, and having a fashion merchandiser
roommate, they were constantly changing décor.
Randi Lyn estimated they redesigned their living

quarters at least a dozen times in their first year.

When she graduated college, she worked as a home
marketing consultant with the Creig Northrop
team. In this role, she helped owner-occupied
properties get ready for market. This was her first
soiree in staging and at a time when it became

mainstream. After a couple of years here, she began

£L

MOST PEOPLE CAN'T UNDERSTAND IT; WHEN WE WALK INTO
A HOME, WE KNOW EXACTLY WHAT NEEDS TO BE DONE.

with Ethan Allen while also working with a few

other teams before starting her own company. In
September 2016, Realestaged was born.

The company now has 12 employees, and in 2021,
they set a record doing 642 stagings in the year.
Scaling up was a massive undertaking, and Randi
Lyn says it was the biggest jump yet but admitted
that it felt good. “It was awesome, but it’s a funny
thing [scaling up]. I want to get to a point where
we are maintaining and not in a continuous growth
cycle. Because you are bringing more money in,
you also have more going out.” She says they are
in the process of streamlining their systems, and
once that happens, they will be able to trim the fat,
be more efficient and have more fun. Typically the
team is doing four to five stagings a day and is on

pace to do 700 this year alone.

That’s not to say she isn’t having fun, but going next
level and becoming a million-dollar business while
having more families to feed was something she
had to get used to. One thing she says she can’t live
without is her accountant and BRP preferred part-
ner, Matt Bralove, who has helped break through

some of these financial obstacles.

DREAMING BIGGER

Recently, Randi Lyn realized another dream come
true, opening a store in Harford County called Juxt
Home. “I’ve been yearning to create my own brand
since I started this journey, and the right opportu-

nity fell in my lap, and I went with it.”

Juxt Home is an extension of Randi Lyn’s philoso-
phy and is one of fluidity. “I believe many styles can
live within a home as long as they’re done correctly
and with cohesion. So the idea behind Juxt —
meaning ‘juxtaposition’ — is having two contrast-
ing styles work together in harmony and create
balance. That’s the store’s philosophy is that kind of
juxtaposition where two things you wouldn’t think

go together actually can.”

Recently Randi Lyn bought a house on the water
with her boyfriend, and they have two cattle dogs,
Murph and Gibbs. As such, they’ve been doing a lot
of DIY projects, turning their house into a home. For
fun, she readily admits to being a homebody. “I really
enjoy unplugging. During the week, it’s always go, go,
go! So once the evenings and nights roll around, hon-
estly, I'm just here relaxing on my deck and playing
with the dogs. I just love my home!”
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Getting your basement
o MET Waterproofed shouldn't!
be scary OR expensive.

VETERAN OWNED

PLATINUM

Free With Every Inspection

#Call the’Companythat
14SDEEN TN'BUSINESS

- Every singleqﬁspectiun we perform NZT PLATINUM
FAMILY OWNED & OPERATED 2 L
FREE ESTIMATE & INSPECTION comes with a 5 Year Roof Leak
SAME AS GASH FINANING Protection plan that covers the
TRANSFERABLE LIFETIME GUARANTEE B T o i,
410.918.2400 * WWW.ANCHORWATERPROOFING.COM : hy p ; / QODAY
LICENSED BONDED & INSURED + MHIS# 51315 « FHA & VA CERTIFICATION In your home's rooft system. WARRANTY
&) Frae With Evary Inspactian
We are
" Thank you BRP 6 "Your Inspector for Life" > Each inspection performed
. - _ S P comes with a 90 Day
: ame Dav Report Structural and Mechanical
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TITLE COMPANY AP Sraine that malfunction after the
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. inspection and were
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Radon working order by your
= inspector. It lasts for 90 Days
I or 22 Days after closing,
whichever comes later, and
Mold carries a deductible of $0.

www.MDHI.com
Schedule Online in Just a Few Minutes!

Attorney Owned and Operated

Guarantee!

Competitive Closing Fees

The service your client deserves for the most impartant purchase of their life.
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TOP 150 STANDINGS - BY UNITS

Individual MLS ID Closed date from Jan. 1to Sept. 30, 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL RANK NAME OFFICE SALES TOTAL

1 Heather Richardson NVR Services, Inc. 974 $499,301,6M 35 Gina M Gargeu Century 21 Downtown 72.5 $13,676,250

2 Adam M Shpritz Ashland Auction Group LLC 810 $49,583,233 36 James T Weiskerger Next Step Realty 72 $37,404,520

3 Kathleen Cassidy DRH Realty Capital, LLC. 382 $205,275,989 37 Anne Marie M Balcerzak AB & Co Realtors, Inc. 71.5 $32,343,160

4 Melissa M Daniels Keller Williams Integrity 348.5 $180,157,997 38 Charles N Billig A.J. Billig & Company 70.5 $12,492,988

5 Lee M Shpritz Ashland Auction Group LLC 282 $17,829,164 39 Louis Chirgott American Premier Realty, LLC 70 $29,054,364

6 Robert J Lucido Keller Williams Lucido Agency 266.5 $173,091,229 40 Timothy Langhauser Compass Home Group, LLC 70 $26,325,170

7 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 230 $112,279,797 41 Mitchell J Toland Jr. Redfin Corp 70 $22,660,331

8 Lee R. Tessier EXP Realty, LLC 176 $67,009,132 42 Daniel M Billig A.J. Billig & Company 70 $18,138,950

9 Shawn M Evans Monument Sotheby's International Realty 175 $123,256,016 43 Alan Ray Porterfield Jr. Coldwell Banker Realty 68 $18,993,900

10 Larry E Cooper Alex Cooper Auctioneers, Inc. 158 $20,460,584 44 Nancy A Hulsman Coldwell Banker Realty 67.5 $31,849,150

1 Nickolaus B Waldner Keller Williams Realty Centre 138.5 $65,826,022 45 Michael J Schiff EXP Realty, LLC 67.5 $22,649,624

12 Joseph A Petrone Monument Sotheby's International Realty 136 $82,906,700 46 Matthew P Wyble CENTURY 21 New Millennium 67 $37,532,478

13 Thomas S Hennerty NetRealtyNow.com, LLC 130 $71,361,070 47 Daniel McGhee Homeowners Real Estate 67 $22,196,775

14 Charlotte Savoy Keller Williams Integrity 125 $63,841,543 48 Tracy J. Lucido Keller Williams Lucido Agency 66 $50,354,191

15 Phillippe Gerdes Long & Foster Real Estate, Inc. 120.5 $52,949,134 49 Scott A Schuetter Berkshire Hathaway HomeServices PenFed Realty 66 $46,690,379

16 Jeremy Michael McDonough Mr. Lister Realty 16 $53,206,377 50 Brian M Pakulla RE/MAX Advantage Realty 66 $41,041,291

17 Gina L White Lofgren-Sargent Real Estate 115.5 $47,275,085
Disclaimer: Statistics are derived from closed sales data. Data pulled on Oct. 6, 2022, and based on reported numbers to MLS. This is closed sales in

18 Lois Margaret Alberti Alberti Realty, LLC 107.5 $33,335,820 all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to

19 Laura M Snyder American Premier Realty, LLC o8 $36.479.491 MLS within the datg ra?n.ge Iist.ed are not included. MLS is not re.sponsible for submitting this,data. Data is based o.n each individual ML§ ID..Some tgarns
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half

20 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 975 $43.246.303 :itvr:; l:eo:;sr?seiEitlsiéyEfr;?:i;n;r;fsl?;:g?rtl\::?os/)glt;nlsc.ouId cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data,

21 David Orso Berkshire Hathaway HomeServices PenFed Realty 94.5 $91,662,539

22 Daniel Borowy Redfin Corp 85 $40,325,651 THE DOBZ GROUP OF

23 Lauren Ryan NVR Services, Inc. 84.5 $41,584,930 (_)IFLPI:ML‘Il‘tgagELDaﬂs‘

24 Alexander T Cruz Cummings & Co. Realtors 84 $16,996,750 HAVE S PA N I S H S P EA KI N G C Ll E N TS W H 0

25 Jonathan Scheffenacker Redfin Corp 82 $33,647,999

26 STEPHEN PIPICH Jr. Corner House Realty North 815 $24,196,600 A R E R EA DY TO F I N D T H E I R D R EA M H O M E?

27 Benjamin J Garner 212 Realty 81 $35,419,750 ' e I

28 Jeannette A Westcott Keller Williams Realty Centre 78 $43,732,170 I ca n h e' p . S e H ab I a ES pa n O I .

29 Tony Migliaccio Long & Foster Real Estate, Inc. 78 $30,416,360 ' =

0 UnHWcadory Realy 1 Maryland, LLC 75 $44.351839 Vanessd Cordon :-J : Corey Gluwa ckl

31 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 775 $22,298,081

32 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 74.5 $25,663,400

33 Vincent J. Steo RE/MAX Community Real Estate 73.5 $25,991,599

34 Bradley R Kappel TTR Sotheby's International Realty 72.5 $158,266,900

& DOBZGROUP.COM
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When asked about what accomplishments he is most
proud of during his tenure with CPI, Kyle responded that he is
both honored and proud that Justin has had the faith and trust
in his skills to have him assist in training new inspectors. He
shares that he has the heart of a teacher.

HELPING YOU BUILD §

Kyle enjoys his work and is happy when he can turn

> . N aispis® Kyle e . nhe can t
- : challenging things for home buyers into easy things. He likes
' . = : being able to help his clients learn how to tackle some of the
. . S P OT LI G H T o N necessary repairs, such as leaking drains, by educating them.
4 I ( l W ﬁ l d He enjoys when those he has helped send him pictures of the
y e a r e repairs they completed after heeding his advice
When not working, Kyle enjoys watching football,
remodeling projects, and building “stuff.” He has recently used
his talents to remodel a home he and his wife purchased in

2017 and sold in 2019. His extensive project now is a home he
bought in 2020.

Asked what he cherishes the most in the world, Kyle
responded with, “My bride. I am so lucky to have her. She is a
great mom, intelligent, patient, not a pushover, wise, and a great
friend. She is the mother of my children and the root of my
happiness.

90% of clients say they will use the same agent in the future when they go to sell their
home but only 26% actually do.

: o 5
How much repeat business and referrals are you missing out on? Justin says Kyle is one of the most incredible human

beings I know. On top of being an amazing member of our team

’ ey
Let me help you create clients for life! We offer... for five years, he is a dad of three great kids, a husband, and

. . . - AT youth church leader (he even stars in all of their online content).
* Anew, digital, streamlined approach to processing loans ' CERTIFIED He also can build, remodel, or fix anything. I especially wanted
e ® to spotlight Kyle in this issue of the Real Producers in recog-

s The ability to remove financing contingencies

nition of Veteran’s Day and to honor his service to our country.
We are fortunate to have him on our team!

¢ A faster outcome that allows us to (per Freddie Mac) approve loans on average 15 days
faster than any other company!

Kyle Warfield, Certified Property Inspection

When a buyer wins sooner, their level of satisfaction increases exponentially, and referrals Many people would describe Kyle Warfield as friendly, intelli-

follow! gent, and committed. A former Marine who served in Afghan-
istan and Iraq, Kyle returned to his native Maryland after his
discharge. Here, he met and married his college sweetheart,
Becky, and they are building a life together for themselves and
their three beautiful children.

John P. Downs Upon his return to Maryland, Kyle worked in the con-
SVP - Senior Loan Officer struction industry remodeling homes throughout the region.
NMLS ID #: 476406 ‘ ’ V E L L U M This experience holds him in good stead as a home inspector
Mobile: (202) 899-2603 l MORTGAGE with (.Iert%ﬁed Property Inspection. After some time in the con-
JDowns@vellummortgage.com struction industry, Kyle was ready for a change. He wanted an
. b opportunity to leverage his construction knowledge and skills in
www.DownsMortgageGroup.com a way to help as many people as possible. Fortunately, a friend
of his had recently purchased a new home which was inspected
by Justin Sapp, owner of Certified Property Inspection (CPI).
995 A e e This friend facilitated a meeting between Kyle and Justin and e : : -
idrwriting grldesines ard approva soon after, Kyle was hired as one of the first employees. Kyle with his wife Becky and their three children

Contact me today to start creating clients for life.

EMEL HIRIE Ael craate ;. 3
LENE‘EF! i Crealed: ¢ LA

Certified Property Inspection | (410) 818-0088 | CertifiedProperty.us




TOP 150 STANDINGS - BY UNITS

Individual MLS ID Closed date from Jan. 1to Sept. 30, 2022

RANK NAME OFFICE SALES TOTAL
51 Zachary Bryant Northrop Realty 65.5 $30,406,050
52 Creig E Northrop llI Northrop Realty 65 $69,727,600
53 Jared T Block Alex Cooper Auctioneers, Inc. 64.5 $14,895,865
54 Matthew D Rhine Keller Williams Legacy 64 $28,779,087
55 Jessica L Young-Stewart RE/MAX Executive 62.5 $25,120,840
56 William C Featherstone Featherstone & Co.,LLC. 62.5 $17,461,299
57 Kimberly A Lally EXP Realty, LLC 62 $25,031,399
58 Bill Franklin Long & Foster Real Estate, Inc. 61.5 $31158,950
59 John R Newman I Keller Williams Flagship of Maryland 615 $22,450,677
60 Donna J Yocum Keller Williams Realty Centre 59.5 $42,409,305
61 Bob Simon Long & Foster Real Estate, Inc. 59 $9,483,500
62 Robert A Commodari EXP Realty, LLC 57 $19,744,100
63 Dassi Lazar Pickwick Realty 57 $15,807,616
64 Gregory A Cullison Jr. EXP Realty, LLC 57 $15,677,850
65 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 56.5 $25,201,755
66 Kim Barton Keller Williams Legacy 56.5 $21,796,449

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL

67 Derek Blazer Cummings & Co. Realtors 56.5 $21,335,400
68 Montaz Maurice McCray Keller Williams Realty Centre 55 $16,012,498
69 Alex B Fox Allfirst Realty, Inc. 54.5 $18,913,899
70 Sunna Ahmad Cummings & Co. Realtors 54 $36,637,780
71 Veronica A Sniscak Compass 54 $25,608,375
72 Mark A. Ritter Revol Real Estate, LLC 54 $25,569,102
73 Robert Elliott Redfin Corp 54 $22,523,191
74 Allen J Stanton RE/MAX Executive 53 $22162,762
75 Jeff D Washo Compass 53 $20,735,000
76 James H Stephens EXP Realty, LLC 52.5 $20,407,530
77 Yevgeny Drubetskoy EXP Realty, LLC 52.5 $13,755,125
78 Melissa Barnes Cummings & Co. Realtors 52 $19,343,561
79 Vincent M Caropreso Keller Williams Flagship of Maryland 52 $18,765,675
80 Wendy Slaughter Elevate Real Estate Brokerage 51 $28,241,762
81 Marina Yousefian Long & Foster Real Estate, Inc. 51 $24,778,473
82 Tom Atwood Keller Williams Metropolitan 51 $18,908,125
83 Jeremy S Walsh Coldwell Banker Realty 50.5 $22,013,225

Disclaimer: Statistics are derived from closed sales data. Data pulled on Oct. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 84 Kelly Schuit Next Step Realty 50.5 $20,002,900
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams

report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half

between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data, 86
nor claim responsibility for the stats reported to/by MLS.

85 Ellie L Mcintire Keller Williams, LLC 50 $25,213,350

David E Jimenez RE/MAX Distinctive Real Estate, Inc. 50 $23,581,560

87 Shekhaar Gupta EXP Realty, LLC 50 $20,826,300

88 PETER WONG Corner House Realty North 49.5 $15,750,150

FIRST HOME 89 James P Schaecher Keller Williams Flagship of Maryland 49 $24,439,950

90 Francis R Mudd Il Schwartz Realty, Inc. 49 $22,172,389

M O R T G A G E 91 Byron K. Brooks Thurston Wyatt Real Estate, LLC 49 $7,997,834

92 Michael Lopez RE/MAX Distinctive Real Estate, Inc. 48.5 $16,407,981

, 93 Bob Kimball Redfin Corp 48 $17,303,250

94 Timothy Lee Joseph Dominick Coldwell Banker Realty 48 $8,491,000

95 Tony A Zowd Coldwell Banker Realty 47 $21,053,650

TI’I [ p[R [[ [T 96 Robb Preis Redfin Corp 47 $19,269,902

97 Bethanie M Fincato Cummings & Co. Realtors 46.5 $15,946,980

M D RT[‘;AC[ [V [Ry -|-| M [ 98 Christina J Palmer Keller Williams Flagship of Maryland 46 $36,870,865
99 Elizabeth Ellis Brookfield Management Washington LLC 46 $30,443114

900 Bestgate Rd, Suite 310 | Annapolis, MD 21401

100 Peter Boscas Red Cedar Real Estate, LLC 46 $27,370,350

(Office) 410.571.2020 | Branch NMLS ID 144183
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schwartz@hdbros.com

(202) 215-9942
JOHN SCHWARTZ e

PARTNERSHIP DIRECTOR
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MEDICAL PROFESSIONALS PROGRAM

Fulton Mortgage Company has designed a mortgage program dedicated to making homeownership
easy and affordable for medical professionals’ including Physicians, Pharmacists, Dentists and
Veterinarians. If you have a medical doctorate degree, this program may work for you.

+ 100% financing? available for loan amounts up to $1 Million * Find and close on new home up to 90 days prior to start of -
+ 95% financing? available for loan amounts up to $1.5 Million new employment Von Parls
* 90% financing? available for loan amounts up to $2 Million + 15 years out of residency/fellowship

+ Mortgage Insurance not required + 30 & 15 Year Fixed Rate? as well as Adjustable Rate* Options MOVING & STORAGE
* Up to 6% seller paid closing cost and prepaids allowed (5/6,7/6,10/6, & 15/6)

* Gift funds are allowed from immediate family members LOCAL - LONG DISTANCE + INTERNATIONAL
+ Student loan payments that are deferred for 12 months or

longer are not included in the credit approval process

Brooks Grasso

VP/Senior Mortgage Loan Officer
NMLS #: 615405

" 410427.3525
FultonMortgageCOmpany | bgrasso@fultonmortgagecompany.com
—— ARDivisionof _—__— ' fultonbank.com/mortgage

Fulton Bank

ny H
v P — I'm your Link to a
. . "
on ar ls pleasant moving experience!
Fulton Bank, N.A. Member FDIC. Subject to credit approval. '"Medical Doctorate degree required. Restrictions apply. 2Financing is based on the lower of either the o o
appraised value (fair market value) or contract sales price. 3Monthly payment for a $250,000 15-year term mortgage at 3.582% Annual Percentage Rate (APR) would be Mov' N G & STO RAG E Link Llngenfelder « 443-831-3647

P— $1,774.71. quthly payment for a $250,000 30—ye_ar term mortgage-_ at 3.582% Annual Pe_rcenta_ge Rate (APR) wo_ul_d_ be_$1,108.43. Payment does not include amounts “..always going the extra mile” lin k.Iingenfelder@vonparis.com « wWww.yonpa ris.com
LENDER for taxes and insurance and the actual payment will be greater. “Adjustable rates are subject to increase after the initial fixed-rate period.

FAMILY OWNED -« 5TH GENERATION OWNERSHIP « PROUDLY MARYLAND BASED SINCE 1892
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TOP 150 STANDINGS - BY UNITS

Individual MLS ID Closed date from Jan. 1to Sept. 30, 2022

RANK NAME OFFICE SALES TOTAL
101 Trent C Gladstone Keller Williams Integrity 46 $24,121,350
102 Missy A Aldave Northrop Realty 46 $19,437,754
103 Jessica H Dailey Compass 46 $17,668,900
104 Terry A Berkeridge Advance Realty Bel Air, Inc. 46 $13,153,600
105 Joshua Shapiro Douglas Realty, LLC 455 $21,549,240
106 Joseph S Bird RE/MAX Advantage Realty 45.5 $21,502,400
107 Santiago Carrera Exit Results Realty 455 $17,048,649
108 Steve R Kuzma Weichert, Realtors - Diana Realty 45.5 $15,146,082
109 Daniel M Chanteloup Long & Foster Real Estate, Inc. 45 $25,668,471
10 Douglas E. Gardiner Long & Foster Real Estate, Inc. 45 $21,611,786
m Jessica DulLaney (Nonn) Next Step Realty 45 $20,301,150
12 Brendan Butler Cummings & Co. Realtors 45 $17,957,545
13 Liz A. Ancel Cummings & Co. Realtors 45 $16,810,950
14 Heather Crawford Redfin Corp 45 $16,674,666
15 Michele Schmidt Keller Williams Flagship of Maryland 45 $15,731,000
16 Jory Frankle Northrop Realty 445 $22,185,083
17 Ashley B Richardson Long & Foster Real Estate, Inc. 44 $23,878,000
18 AMELIA E SMITH Redfin Corp 44 $19,990,532
19 Donna L Reichert Keller Williams Flagship of Maryland 44 $18,264,350
120 Marta Lopushanska Berkshire Hathaway HomeServices Homesale Realty 44 $17,879,800
121 Stephanie A Myers Long & Foster Real Estate, Inc. 44 $16,673,500
122 Peter J Klebenow RE/MAX First Choice 44 $8,977,540
123 Luis H Arrazola A.J. Billig & Company 435 $6,120,963
124 VENKATESWARA RAO GURRAM  Samson Properties 43 $31,049,690
125 James J Rupert Douglas Realty, LLC 43 $17,870,105
126 Michael Frank Berkshire Hathaway HomeServices PenFed Realty 43 $15,852,151
127 Keiry Martinez ExecuHome Realty 43 $13,716,276
128 Tiffany S Domneys ExecuHome Realty 42.5 $10,027,860
129 Anthony M Friedman Northrop Realty 42 $26,994,920
130 Carol L Tinnin RE/MAX Leading Edge 42 $20,002,900
131 Kate A Barnhart Northrop Realty 42 $11,630,890
132 Julie Singer Northrop Realty 41.5 $18,253,632
133 Charlie Hatter Monument Sotheby's International Realty 4 $48,434,500
134 Steven C Paxton Keller Williams Metropolitan 4 $17,877,739

78 - November 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL
135 John C Kantorski Jr. EXP Realty, LLC 4 $15,102,250
136 Terence P Brennan Long & Foster Real Estate, Inc. 4 $13,473,697
137 Christopher T Drewer EXP Realty, LLC 4 $10,096,060
138 Kiara Diaz EXP Realty, LLC 4 $5,407,797
139 Karen Hubble Bisbee Long & Foster Real Estate, Inc. 40.5 $44,107,553
140 Brian D Saver Northrop Realty 40.5 $37,933,000
141 Jennifer H Bonk Keller Williams Flagship of Maryland 40.5 $20,794,250
142 Nicki Palermo RE/MAX One 40.5 $18,418,979
143 Bridgette A Jacobs Long & Foster Real Estate, Inc. 40.5 $16,484,500
144 Andrew D Schweigman Douglas Realty, LLC 40.5 $15,442,850
145 Ricky Cantore Ill RE/MAX Advantage Realty 40 $21,258,905
146 Jason P Donovan RE/MAX Leading Edge 40 $19,676,050
147 Catherine A Watson - Bye RE/MAX Executive 40 $18,148,700
148 Beverly A Langley Coldwell Banker Realty 395 $20,417,759
149 Samuel P Bruck Northrop Realty 395 $19,873,500
150 Christina B Elliott Keller Williams Integrity 39 $20,302,840

Disclaimer: Statistics are derived from closed sales data. Data pulled on Oct. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data,
nor claim responsibility for the stats reported to/by MLS.
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REFINANCE!

- FAST pre-approvals & advice
« Primary, vacation & investment loans available
« Loans down to 620 credit score

- Fannie Mae, Freddie Mac, FHA, VA & USDA Direct Lender
- First-time home buyer & %0 DOWN payment programs

BRANCH MANAGER
NMLS# 1430752

Cell: 240-678-3669
Phone: 867-285-7515

mdmiller@annie-mac.com
=il f @anniemacannapolis
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EVERCLEAN: ()

LOOKING FOR A TRUSTED LEADER
IN THE INDUSTRY? WE ARE HERE!

LONE

CARPET GLEANING | WATER EXTRACTION
MOLD | DUCT & DRYER VENT CLEANING

Maximing Profits ~ Minimizing Stress

Custom Business Advi 50TV,

TRAUMA & BIO-HAZARD CLEAN-UP Tax, and CFO {'unxuilin;_: Services built around
DISINFECTING AND SANITIZING vour business to meet your unique needs.
24/7 live calls with immediate
emergency response
L.
A ' Rt | .'.' ". ‘ Martt Bralove,
support@evercleanpros.com _ : (4 CPA. MST

24/7 support line: 410-967-6741 YE ! “ B oaivesaand

Tax Advisor
EverCleanPros.com 410.526.3980

info@ZoneAccounti ng.net

a /oneAccounting.nct

) PROFESSIONAL

AutHORTY | PROPERTY INSPECTIONS

INSPECTIONS

443.315.7802 | www.authorityinspections.com

PROTECTING YOUR PEACE OF MIND

© @ MoLp @:tviricARD @ RecallCrek @ MRMLLE
Q) i RESC ®N Tuwwe @)

80 - November 2022

We handle both residential and
commercial purchase and refinance
transactions. Our dedicated team aims

to ensure that your real estate closing

2936 O’Donnell Street

goes as smoothly as possible.
Baltimore, MD 21224

“Our main goal is to be more than just a title company. S —
We pride ourselves in building strong relationships with § S
our lenders and agents.” . & mr= 8659 National Pike, Suite P

Ellicott City, MDD 21043

www.legacyfortitle.com

LEOALY

CONTACT INFORMATION
Michael Ruder (CEO)
Office: (410) 618-1271 | Cell: (443) 834-2431

michael@legacyfortitle.com

We'll Shop. You'll Save.

Here at Baystate Insurance Group (BIG), we are a full-service
Insurance Agency representing 20+ companies competing for the best
rates for our customers.

QOur job is to find the best fit with service and price, and to deliver on
the promise that Baystate Insurance Group (BIG) will be the last call
you make when shopping your insurance needs!

Our Services

Coverage, Full-Service Market Access
Simplified. Agency
At Baystate, we help our We are independently-ownad Wa are appointed with 20+ of
Community with Home, and ocperated. From adding major insurance carriers, and
Aute, Umbrella, Life and all vehicles to shopping rates, growing. We will abways find
other Insurance neads. wa are with you every step of you the best optionsl
the way!

*Ask Us about Our New Homebuyer Referrals We'll Send to Your Team!*

Contact Us! Y Website Email
www. SaveWithBig.com leff@SaveWithBIG.com
443-844-6020 L NickG@SaveWithBlG.com
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Individual MLS ID Closed date from Jan. 1to Sept. 30, 2022

TOP 150 STANDINGS - BY VOLUME

RANK NAME OFFICE SALES TOTAL

1 Heather Richardson NVR Services, Inc. 974 $499,301,611
2 Kathleen Cassidy DRH Realty Capital, LLC. 382 $205,275,989
3 Melissa M Daniels Keller Williams Integrity 348.5 $180,157,997
4 Robert J Lucido Keller Williams Lucido Agency 266.5 $173,091,229
5 Bradley R Kappel TTR Sotheby's International Realty 72.5 $158,266,900
6 Shawn M Evans Monument Sotheby's International Realty 175 $123,256,016
7 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 230 $112,279,797
8 David Orso Berkshire Hathaway HomeServices PenFed Realty 94.5 $91,662,539
9 Joseph A Petrone Monument Sotheby's International Realty 136 $82,906,700
10 Thomas S Hennerty NetRealtyNow.com, LLC 130 $71,361,070
1 Creig E Northrop Il Northrop Realty 65 $69,727,600
12 Lee R. Tessier EXP Realty, LLC 176 $67,009,132
13 Nickolaus B Waldner Keller Williams Realty Centre 138.5 $65,826,022
14 Charlotte Savoy Keller Williams Integrity 125 $63,841,543
15 Jeremy Michael McDonough Mr. Lister Realty 16 $53,206,377
16 Phillippe Gerdes Long & Foster Real Estate, Inc. 120.5 $52,949134

Disclaimer: Statistics are derived from closed sales data. Data pulled on Oct. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to

MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams

report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data,

nor claim responsibility for the stats reported to/by MLS.

LOCAL KNOWLEDGE
RENOVATION SPECIALISTS

CAPITAL, INC.

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

watermark

FAST TURN TIMES

Louis Berman

NMLS: 1403177

Email: louis.berman@watermarkmtg.com
Cell: 443-896-3913
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82 - November 2022

=BERMAN=
MORTGAGE GROUP
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RANK NAME OFFICE SALES TOTAL

17 Tracy J. Lucido Keller Williams Lucido Agency 66 $50,354,191
18 Adam M Shpritz Ashland Auction Group LLC 810 $49,583,233
19 Charlie Hatter Monument Sotheby's International Realty 41 $48,434,500
20 Gina L White Lofgren-Sargent Real Estate 15.5 $47,275,085
21 Scott A Schuetter Berkshire Hathaway HomeServices PenFed Realty 66 $46,690,379
22 Un H McAdory Realty 1 Maryland, LLC 775 $44,351,839
23 Karen Hubble Bisbee Long & Foster Real Estate, Inc. 40.5 $44,07,553
24 Jeannette A Westcott Keller Williams Realty Centre 78 $43,732,170
25 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 975 $43,246,303
26 Donna J Yocum Keller Williams Realty Centre 59.5 $42,409,305
27 Lauren Ryan NVR Services, Inc. 84.5 $41,584,930
28 Brian M Pakulla RE/MAX Advantage Realty 66 $41,041,291
29 Daniel Borowy Redfin Corp 85 $40,325,651
30 Brian D Saver Northrop Realty 40.5 $37,933,000
31 Matthew P Wyble CENTURY 21 New Millennium 67 $37,532,478
32 Georgeann A Berkinshaw Coldwell Banker Realty 20 $37,485,500
33 James T Weiskerger Next Step Realty 72 $37,404,520
34 Christina J Palmer Keller Williams Flagship of Maryland 46 $36,870,865
35 Sunna Ahmad Cummings & Co. Realtors 54 $36,637,780
36 Laura M Snyder American Premier Realty, LLC 98 $36,479,491
37 Benjamin J Garner 212 Realty 81 $35,419,750
38 Jonathan Scheffenacker Redfin Corp 82 $33,647,999
39 Lois Margaret Alberti Alberti Realty, LLC 1075 $33,335,820
40 Heidi S Krauss Krauss Real Property Brokerage 29 $33,233,310
41 Anne Marie M Balcerzak AB & Co Realtors, Inc. 71.5 $32,343,160
42 Nancy A Hulsman Coldwell Banker Realty 67.5 $31,849,150
43 Bill Franklin Long & Foster Real Estate, Inc. 61.5 $31,158,950
44 VENKATESWARA RAO GURRAM Samson Properties 43 $31,049,690
45 Elizabeth Ellis Brookfield Management Washington LLC 46 $30,443 114
46 Tony Migliaccio Long & Foster Real Estate, Inc. 78 $30,416,360
47 Zachary Bryant Northrop Realty 65.5 $30,406,050
48 Louis Chirgott American Premier Realty, LLC 70 $29,054,364
49 Matthew D Rhine Keller Williams Legacy 64 $28,779,087
50 Wendy Slaughter Elevate Real Estate Brokerage 51 $28,241,762
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YOUR PREMIER TITLE COMPANY

Home L/JLIS}/ 1tle Group

WHO IS HOME FIRST TITLE GROUP, LLG?

For the ultimate protection for your clients and yourself, choose HFTG as your title company. Servicing the District of Columbia, Maryland and Virginia
area with our team of expert title processors, settlement officers, marketing coordinators and attorneys.

WHO DOES HFTG SERVE?
Real Estate Agents
Buyers

| - 41 0-451 -8844 Property Owners

& www.homefirsttitlegroup.com Lenders
Builders

-+ i Developers
S &

e,
Crofton Rockville D.C. Tysons Corner o DT g
1655 Crofton Blvd. One Research Ct. 1425 K. Street, NW 1934 Old Gallows Rd. 230 Main St 5517 Oregon Ave
Suite 201 Suite 450 Suite 350 Suite 350 . 9

Crofton, MD 21114  Rockville, MD 20850  Washington, D.C. 20005  Vienna, VA 22182  Stevensville, MD 21666  Arbutus, MD 21227

Contact us to
learn about our
FREE marketing

services for
realtors and
other businesses!

800-575-0714

www.greenenvymarketing.com




TOP 150 STANDINGS - BY VOLUME

Individual MLS ID Closed date from Jan. 1to Sept. 30, 2022

RANK NAME OFFICE SALES TOTAL

51 Peter Boscas Red Cedar Real Estate, LLC 46 $27,370,350
52 Anthony M Friedman Northrop Realty 42 $26,994,920
53 Timothy Langhauser Compass Home Group, LLC 70 $26,325,170
54 Vincent J. Steo RE/MAX Community Real Estate 73.5 $25,991,599
55 Daniel M Chanteloup Long & Foster Real Estate, Inc. 45 $25,668,471
56 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 74.5 $25,663,400
57 Veronica A Sniscak Compass 54 $25,608,375
58 Mark A. Ritter Revol Real Estate, LLC 54 $25,569,102
59 Ellie L Mcintire Keller Williams, LLC 50 $25,213,350
60 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 56.5 $25,201,755
61 Jessica L Young-Stewart RE/MAX Executive 62.5 $25,120,840
62 Kimberly A Lally EXP Realty, LLC 62 $25,031,399
63 Kristi C Neidhardt Northrop Realty 335 $24,998,500
64 Marina Yousefian Long & Foster Real Estate, Inc. 51 $24,778,473
65 James P Schaecher Keller Williams Flagship of Maryland 49 $24,439,950
66 STEPHEN PIPICH Jr. Corner House Realty North 815 $24,196,600
67 Trent C Gladstone Keller Williams Integrity 46 $24,121,350
68 Pamela A Tierney Long & Foster Real Estate, Inc. 13 $24,080,100
69 Ashley B Richardson Long & Foster Real Estate, Inc. 44 $23,878,000
70 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 50 $23,581,560
Al Stephen H Strohecker Berkshire Hathaway HomeServices PenFed Realty 28 $23,447,195
72 Colleen M Smith Long & Foster Real Estate, Inc. 34 $23,349,078
73 Wendy T Oliver Coldwell Banker Realty 325 $23149,698
74 Sandra K Libby Long & Foster Real Estate, Inc. 28 $23147725
75 Jennifer K Chino TTR Sotheby's International Realty 275 $23,018,999
76 Sarah E Kanne Gibson Island Corporation 6.5 $22,905,000
77 Shane C Hall Compass 28 $22,838,000
78 Mitchell J Toland Jr. Redfin Corp 70 $22,660,331
79 Michael J Schiff EXP Realty, LLC 67.5 $22,649,624
80 Alexandra T Sears TTR Sotheby's International Realty 23 $22,572,075
81 Robert Elliott Redfin Corp 54 $22,523,191
82 John R Newman Il Keller Williams Flagship of Maryland 61.5 $22,450,677
83 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 775 $22,298,081
84 Daniel McGhee Homeowners Real Estate 67 $22196,775

86 - November 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL
85 Jory Frankle Northrop Realty 445 $22,185,083
86 Francis R Mudd Il Schwartz Realty, Inc. 49 $22172,389
87 Allen J Stanton RE/MAX Executive 53 $22162,762
88 Jeremy S Walsh Coldwell Banker Realty 50.5 $22,013,225
89 Kim Barton Keller Williams Legacy 56.5 $21,796,449
90 Douglas E. Gardiner Long & Foster Real Estate, Inc. 45 $21,611,786
91 Joshua Shapiro Douglas Realty, LLC 455 $21,549,240
92 Joseph S Bird RE/MAX Advantage Realty 45.5 $21,502,400
93 Derek Blazer Cummings & Co. Realtors 56.5 $21,335,400
94 Ricky Cantore Il RE/MAX Advantage Realty 40 $21,258,905
95 Tony A Zowd Coldwell Banker Realty 47 $21,053,650
96 Shekhaar Gupta EXP Realty, LLC 50 $20,826,300
97 Ryan R Briggs Anne Arundel Properties, Inc. 34 $20,811,500
98 Jennifer H Bonk Keller Williams Flagship of Maryland 40.5 $20,794,250
99 Arian Sargent Lucas Lofgren-Sargent Real Estate 285 $20,765,799
100 Jeff D Washo Compass 53 $20,735,000

Disclaimer: Statistics are derived from closed sales data. Data pulled on Oct. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data,

nor claim responsibility for the stats reported to/by MLS.

Let’s get your clients Feme!

First Home Mortgage | Crofton Branch
620 | Branch NMLS ID 18698

uite

First Home Mortgage |
49,2407 | Branch N

ntennial Street, Suite 101, La

LEWDER
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CMG Home Loans!

CMG HOME LOANS

It's been an exciting time for my team and me! There
are many reasons why we made this move but here are
some that really stand out to me.

CUSTOMIZED HOME LOAN SOLUTIONS

Even more options to provide you with the best
possible mortgage for your unique situation.

COMPETITIVE INTEREST RATES

In the ever-changing markets, | can provide extremely
competitive interest rates.

FAST CLOSINGS

With local support infrastructure and technology
cultivated by CMG Home Loans.

DIRECT LENDER

We are able to adapt quickly and make changes in
real-time as the housing market evolves, As always,
| am here to continue to provide any assistance
regarding your mortgage or home financing needs.

&

Y LOAN

ALLIN INE® @ homefundit

A combination mortgage  The first industry-approved
bank account helps you crowdfunding platform for
pay off loans faster a down payment.

CALL ME FOR MORE INFORMATION

STUART EPSTEIN

Senior Vice President,
Area Sales Manager
NMLS ID #: 789382

(410) 491-0200

sepstein@cmghomeloans.com

WWW.APPLYWITHSTUART.COM



TOP 150 STANDINGS - BY VOLUME

Individual MLS ID Closed date from Jan. 1to Sept. 30, 2022

RANK NAME OFFICE SALES TOTAL
101 Elizabeth C Dooner Coldwell Banker Realty 17 $20,568,958
102 Larry E Cooper Alex Cooper Auctioneers, Inc. 158 $20,460,584
103 Beverly A Langley Coldwell Banker Realty 395 $20,417,759
104 James H Stephens EXP Realty, LLC 525 $20,407,530
105 Christina B Elliott Keller Williams Integrity 39 $20,302,840
106 Jessica DuLaney (Nonn) Next Step Realty 45 $20,301,150
107 Tina C Cheung EXP Realty, LLC 335 $20,280,392
108 Carol L Tinnin RE/MAX Leading Edge 42 $20,002,900
109 Kelly Schuit Next Step Realty 50.5 $20,002,900
110 AMELIA E SMITH Redfin Corp 44 $19,990,532
m Carol Snyder Monument Sotheby's International Realty 25.5 $19,913,415
12 Samuel P Bruck Northrop Realty 395 $19,873,500
13 Sarah E Garza Keller Williams Flagship of Maryland 31.5 $19,754,995
14 Robert A Commodari EXP Realty, LLC 57 $19,744,100
15 Moe Farley Coldwell Banker Realty 245 $19,741,500
16 Jason P Donovan RE/MAX Leading Edge 40 $19,676,050

Disclaimer: Statistics are derived from closed sales data. Data pulled on Oct. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data,
nor claim responsibility for the stats reported to/by MLS.

YRD

desian + build

INTERIOR DESIGN
ARCHITECTURAL DESIGN
FULL HOME RENOVATIONS

CUSTOM BUILT HOMES

443.823.9759
WWW.BYRDDB.COM

90 - November 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL

17 David C Luptak Long & Foster Real Estate, Inc. 36.5 $19,542,727
18 Missy A Aldave Northrop Realty 46 $19,437,754
19 Melissa Barnes Cummings & Co. Realtors 52 $19,343,561
120 Robb Preis Redfin Corp 47 $19,269,902
121 Jason W Perlow Monument Sotheby's International Realty 30 $19,134,250
122 Leslie Ikle Redfin Corp 35 $19,118,500
123 Michelle K Pappas Berkshire Hathaway HomeServices Homesale Realty 25 $19,030,900
124 Alan Ray Porterfield Jr. Coldwell Banker Realty 68 $18,993,900
125 Alex B Fox Allfirst Realty, Inc. 54.5 $18,913,899
126 Tom Atwood Keller Williams Metropolitan 51 $18,908,125
127 Raymond G Johnson Ill Berkshire Hathaway HomeServices Homesale Realty 39 $18,862,775
128 Marni B Sacks Northrop Realty 34 $18,859,200
129 Zugell Jamison RE/MAX Advantage Realty 315 $18,810,740
130 Vincent M Caropreso Keller Williams Flagship of Maryland 52 $18,765,675
131 Jennifer Holden Compass 375 $18,704,400
132 Shun Lu Keller Williams Realty Centre 22 $18,608,105
133 Christopher B Carroll RE/MAX Advantage Realty 35 $18,594,300
134 John J Collins Long & Foster Real Estate, Inc. 26 $18,554,500
135 June M Steinweg Long & Foster Real Estate, Inc. 26 $18,463,750
136 Nicki Palermo RE/MAX One 40.5 $18,418,979
137 Lisa Alatis-Hapney Monument Sotheby's International Realty 285 $18,404,452
138 DeAnna W Miller Long & Foster Real Estate, Inc. 32 $18,376,084
139 Donna L Reichert Keller Williams Flagship of Maryland 44 $18,264,350
140 Julie Singer Northrop Realty 415 $18,253,632
14 Catherine A Watson - Bye RE/MAX Executive 40 $18,148,700
142 Daniel M Billig A.J. Billig & Company 70 $18,138,950
143 Brendan Butler Cummings & Co. Realtors 45 $17,957,545
144 Marta Lopushanska Berkshire Hathaway HomeServices Homesale Realty 44 $17,879,800
145 Steven C Paxton Keller Williams Metropolitan M $17,877,739
146 James J Rupert Douglas Realty, LLC 43 $17,870,105
147 Kathryn Liscinsky Compass 26.5 $17,851,900
148 Holly D Winfield Monument Sotheby's International Realty 29 $17,851,100
149 Lee M Shpritz Ashland Auction Group LLC 282 $17,829,164
150 Victoria Northrop Northrop Realty 32 $17,747,430
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CALL STELLA ON THE DOUBLE!

ELECTRIC

Inspection Report Repairs * Double Tapped Breaker Remediation
GFCIl Replacement ¢ Electrical Panel Repair and Replacement
Recessed Lighting and LED lighting retrofits
Troubleshooting and much much more!

Office: (410) 429-0479 | Cell: (410) 412-0568
stellaelectricllc.com | stellaelectricco@gmail.com

92 - November 2022

Protecting your Client’s

Property Rights and

Insuring they Buy their
Home with Confidence

STRESS FREE

ACCURATE

FRIENDLY

ATTORNEY OWNED

l: (410) 66
Email: Info@EndeavorTitle.com

TITLE/COMPANY e e s LR

Feel confident and in
control of your finances.

www.AmyScottCoaching.com

I help purpose-driven women

crush their financial goals.

Close Faster

The bulk of the loan process
is already complete,
rEf‘-L-'Ciﬂg time to close

Show Strength

The seller sees that the

file has been thoroughly
reviewed by an Underwriter

Boost Confidence
An offer with fewer
conditions is more likely to
be accepted

Jamie Lenes

NO85 Stratfield Court
Marricttsville, MD 21104

Cell: 443.838.9381
Direct: 443.574.9534
Fax: 1.866.831.1615

SWEC Mortgage Corporation
St Loan Officer | NMLS #142887

Email: Jamielenesifiswbec.com
swhomortgage.comijamie-lenes

FINALLY, A
PRE-APPROVAL THAT

MEANS SOMETHING

PRE-QUALIFICATION.
PRE-APPROVAL.
EVERY LENDER HAS ONE.

What's going to help your buyer stand out?
The Certified Pre-Approval Letter from
SWBC Mortgage. Give your buyers an edge
over the competition with a fully
underwritten pre-approvai.

ﬁ“*'i:d-r““uu

We perform much of the .
underwriting process before S
an offer is submitted, which ' 1'5:;;"_'_-
gives your buyers a = =
COMPETITIVE EDGE RSN

b -

hn;___ i :

Danny Reedy

SWEC Mortgage Corporation
Sr. Loan Officer | NMLS #1416292

MOB8S5 Stratficld Court
Mamiattsville, MD 21104

Cell: 443564, 8853

Direct: 443 574.9760

Fax: 443.574.9761

Emall: danny reedy@iswbc.com
swhomorligage comidanny-reedy

SWELC Morgage Corporation, MMLS J8 /741, chock Nicensing a1 wwii.nmisconsumeracoess.org. Loans subject to crodit and propety approval, restrictions

Dl mi Al
LENDEM

inc conditlons may apphy. Mol ol lean proghnms or loan amounts avaiable in ol aeas, Progeams aond guidelings sublect o change withoul notios
Corporale office: 931 San Pedro Ave., Ste. 100; San Antonle, TXTB216. © 2022 SWEBC. Al rights reserved, | 1060-49523



NETWORK

THROUGH BELIEF AND ACTIONS

ANYTHING IS POSSIBLE!

LU Y

Purchases | Refinances | Title Insurance \ babi d 1 1
Abstracts | CIosing/SettIement \\ Are your current EI. its EITT actions QEITIHQ
. : . ‘&you what you want in business and life? We
Recording Services | Appraisal | Taxes
can help!
Licensed in 34 States - { Our specialty is execution and our love
Your trusted expert title provider for 'J language is results.

residential and commercial purchases

RESOURCE TITLE dvafnantes since fob7 | \ '
(S " WHAT WE OFFER?

(410) 654-5550 + 300 Red Brook Boulevard, Suite 120, Owings Mills, MD 21117 « www.resourceres.com

Jen has built some of the highest
producing real estate companies in our

area, in one case in our country with an
Most homes are Contact us and learn more today. expansion network that she was

underinsu red instrumental in building and developing as

by an averaae of : well as a really large real estate team. She
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