SACRAMENTO

REAL PRODUCERS.

CTING. ELEVATING. INSPIRING.

CARY. H’ﬂi-"’- ST
3 - 5 '

1,

PARTNER SPOTLIGHT
Ashley C'ZIo er, Clower Law

FAMILY TIES
Becky and Nelson Lund

STAR ON THE RISE
Julia Beals

LIVING LEGEND
Geoff Zim;nermgn
.

Photo Credi - . LA : 1 ; :

XSIGHT Creative Solutions . e = MAY *202 2 l



GOOD LIFE CLOSETQ@%/

CONSTRUCTION . Storage Solutions

DON'T LET CONTINGENT REPAIRS SLOW DOWN YOUR CLOSING.

WE’LL HANDLE IT!

Providing the highest quality of work and excellent customer service

for you and your clients in:
- Dry Rot Repair « Termite Damage Repair = Stucco & Masonry Repair
- Fire Restoration - Siding Repair & Installation - House Painting

= Patios & Awnings - Deck Construction & Repair - Doors & Windows

“Here at Good Life, we are
committed to providing only the

At Closet Gallery, we specialize in helping you simplify and organize your

CUSTOM STORAGE CAN: home. Every home has diff
C . . y home has different needs and every homeowner has a
best value for _y{Jur dﬂ"ar. MtMUt - Offer More Storage Options different style. Closet Gallery collaborates with you to design the perfect
compromising on EIUEI|I1:]||F and . solution for your lifestyle and budget. Whether it’s your home office,
'ntegnty We do not fall short = Reduce OUtS|de C|Utter master closet, a kitchen pantry, your garage, a we can create custom

on dElWEI‘},f and CDmpletE E‘Ver}" - Make Home Organization EaSier storage solutions for all your needs. Offering the highest quality

materials and hardware you will find a wide range of product options

prﬂJBCt to the hlghESt standard.” - Create a More Functional that will suit your specific style. Potential home buyers often look for
Use of Space good storage options within homes and having a custom pantry can

= Dn"lltrl}" Tu pikﬂ\f CEO give your clients” homes a competitive advantage.

\ FREE IN-HOME CONSULTATIONS
(916) 826-7016 | aclosetgallery.com



Reduce Investing Fears, Using Asset Allocation

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.
Three steps to get started:

* Define your goals (Purpose of the investment)

* How much time (Time Horizon)

* Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

1

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 -+ jakelafond.nm.com

e Mutual Life Insurance Company (NM) ife and disabilty Ins
Company (NLTC) (long nce),
INRA and SIPC, and Nor

\own or provide all the products or services discussed on this website. Not all products and st
“Advisor” disor o

and

Eggleston
Signs & ¥
Custom Real Estate Signage

Preferred Vendor for many HOA
Communities in the Greater Sac Region

o1t Dan Rathburn

916.920.4926

EggSigns@gmail.com
Family Produced All Under One Roof
GoEggStickers.com

Die-Cut Logo Stickers & Magnets
Laminated for Indoor/Outdoor Use

The best agents are
powered by HomelLight

We offer five innovative solutions so you can be a hero for your clients and close more deals:

Referrals « Listing Management « Trade-In"+ Cash Offer™« Closing Services

Contact our local Strategic Relationships Manager to learn more

Jen Azevedo

jen.azevedo@homelight.com

4 . May 2022

Homelight

TABLE OF

25

Publisher’s Save The ’ Golden
Note Date - Nuggets

_ Family Ties: a . i g [ » Toasting to | - : Partner
T Beckyand L 3 T ) " Two Years! {, Spotlight:
g T Nelson Lund, L 3 i 12 . Ashley
—T RE/MAX X i : Clower,
T Gold [ 5 R . Clower Law

S 2Bl mEEol. (o |48

62 % 68

Living Rising Star: : Cover Story:
Legend: Julia Beals, Marilyn Goff,
Geoff Realty One . Lyon Real
Zimmerman Group Estate
Complete

If you are interested in contributing or nominating Realtors for certain stories,

please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.
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FREE RENTAL
CMA'’S FOR
REALTORS

HOW OUR
LANDLORD REFERRAL
PROGRAM WORKS

Skate into Homeownership with
the Lucia Lending Team in 2022

AFAIRWAY I

INDEFENDENT MORTGAGE CGRFORATIDN

1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.

. ' 2 WE GET IN TOUCH
u r way ‘ L | A We contact the client to explore their

management options.
3 WE PAY YOU

'. ‘.-\ : 3 . " L] If the client signs a property management
ls the 2 ; - g | \ contfract, we'll pay you a referral fee.
. WAY - VIENN AV// Protect your future sales and earn a referral fee.
o

PROPERTY MANAGEMENT We handle your client's management needs & point them back in your direction for sales.
l ‘ ; . LET'S GET CONNECTED TODAY! -

(916) 626-3105 - VIENNAPM.COM

EXPERIENCED AND TRUSTED ADVOCATES

ELGUINDY, MEYER & KOEGEL , —

i

18}

GENERAL BUSINESS EMPLOYMENT REAL ESTATE CONSTRUCTION PRACTICE
LITIGATION WAGE & HOUR ENVIRONMENTAL LIABILITY CONTRACTOR DEFENSE
CONTRACT DISPUTES HR COMPLIANCE ISSUES LAND USE ISSUES CONSTRUCTION DEFECTS
DEVELOPMENT DISPUTES EMPLOYMENT CONTRACTS PREMISES LIABILITY CLAIMS MECHANIC'S LIENS CLAIMS
UTILITY DEVELOPMENT LABOR BOARD CLAIMS AGENT-BROKER LIABILITY SUBROGATION CLAIMS
PRODUCTS LIABILITY EMPLOYMENT LITIGATION

T oo WWw.emklawyers.com
7 (016) 778-3310

CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

Sacramento Real Producers - 7




PREFERRED PARTNERS

8 - May 2022

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these

businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031
apiexchange.com

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296
ClowerLaw.com

ElGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310
emklawyers.com

AUTO BRANDING
Reviver

Joy Neerkaye
(916) 306-1070
Reviver.com

BLINDS/SHADES

Made in the Shade Blinds
and More

Mandie VanBuren

(916) 300-4306
blindsofnorcal.com

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado

(916) 410-4740
MeticulosityCleaning.com

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090
Seasons-Change.com

Ternero Olive Oil
Lisa Ternero

(916) 508-5325
TerneroOliveOil.com

CONSTRUCTION &
REMODELING

Wolff Construction
Don Erik Wolff

(916) 205-3745
WolffConstruction.com

CONSTRUCTION/
REMODELING

Good Life Construction, Inc.
Dmitriy Tupikov

(916) 833-1379
goodlifeconstruction.com

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134
RioloCPAs.com

CUSTOM CLOSETS
Closet Gallery
Darria Deatherage
(916) 826-7016
AClosetGallery.com

DRYROT AND MOLD
REMEDIATION

Clover Valley Home Service
Dale McAfee

(916) 742-3141
CloverValleyHome
Service.com

EVENT VENUE
Silt Wine Company
Shannon Ogilvie
(916) 298-9404
siltwineco.com

FENCING

Summit Fence Inc
Lukas Wilmore

(916) 365-3006
SummitFenceCA.com

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones

Jon Benecke

(916) 865-4616
EdwardJones.com/
Jonathan-Benecke

FINANCIAL CONSULTING
Financial Path Consulting
Cherise Sutton

(916) 204-3223
FinancialPathConsulting.com

FLOORING

Zothex Flooring
Justin Thompson
(916) 753-8291
ZothexFlooring.com

GARAGE DOORS

Overhead Door Company of
Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

ohdsac.com

HOME & TERMITE
INSPECTION

United Termite and Home
Services

Angelina Tapia

(916) 265-5300
UnitedTHS.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540
calprogroup.com

Certified Home and
Building Inspections
Jason Stockwell
(916) 223-3400
certifiedhbi.com

HVAC

Bronco HVAC

Bronco HVAC

(916) 675-1062
BroncoHeatingandAir.com

INSURANCE

Cristi Rodda Agency -
Farmers Agency

Cristi Rodda

(916) 428-4520
agents.farmers.com/crodda

Intrinsic Insurance Services
Aurora Mullett

(916) 585-8184
iiprotect.com

Sky Insurance Brokers
Erik Sjolie

(916) 540-7000
skyinsurancegroup.com

INTERIOR DESIGN
COMPANY

Pepperjack Interiors
Laura Neuman

(916) 834-9751
Pepperjackinteriors.com

JUNK REMOVAL
Junk Responders
Anthony Wilkins
(844) 586-5786
JunkResponders.com

LANDSCAPE DESIGN
Acres Landscape & Design
James Murphy

(916) 223-7629

LENDING
Homelight
Tony Chahal
(510) 846-5200
HomelLight.com

MARKETING

Steps Marketing
Joe Duenat

(916) 288-9775
StepsMarketing.com

MORTGAGE

Alicia Stearman - Cross
Country Mortgage
Alicia Stearman

(916) 241-8771
AliciaStearman.com

American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869
APRMG.com

Asset Financial Center, Inc.

Benjamin Androvich
(916) 955-8287
afc360.com

Big Valley Mortgage -
Rebecca Abbott
Rebecca Abbott

(916) 203-9328
BigValleyMortgage.com

Fairway Mortgage - Dan &
Sherene Team

Dan Mclntire

(916) 276-3324
5StarTeam.com

Fairway Mortgage - Lucia
Lending Team

Nicholas Lucia

(916) 730-6339
LuciaLendingTeam.com

Family First Mortgage Group
AJ Jackson

(916) 835-4100
ffhomeloans.com

Mortgage Right
Brandon Kleker
(916) 396-5250
MortgageRight.
Sacramento.com

NKS Financial

Neal Smith, Certified
Mortgage Advisor
(916) 907-6513
NKSFinancial.com

Point Equity Residential
Lending

Nick Cunningham

(916) 302-2018
pointequity.com

Sarah Lee

(916) 600-6126
GuildMortgage.com/
SarahLee

United Wholesale Lending
Shelby Elias

(209) 456-4896
UnitedWholesale
Lending.com

WealthWise Mortgage
Planning

Andrew Vierra

(916) 932-7160
VALoansofCalifornia.com

Your Mortgage Girl at
Guaranteed Rate

Padi Goodspeed

(916) 257-9435
YourMortgageGirl.com

NHD

MyNHD

Lisa Massey
(916) 549-1226
mynhd.com

ORGANIZING SERVICES
Amazing Spaces Organizing
Karen Silva

(916) 502-7092
amazingspaces
organizers.com

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928
camachoscustom
painting.com

PHOTOGRAPHY
Olha Melokhina
Photography
Olha Melokhina
(916) 288-5839
OlhaStudio.com

PROPERTY MANAGEMENT
M&M Property Management
Bruce Mills

(916) 548-7712
mmproperties.com

Vienna Property
Management
Tony Alfano
(916) 626-3105
ViennaPM.com

REAL ESTATE
INVESTMENTS

Belwood Investments LLC
Steven Belmont

(916) 990-3010
belwoodinvestments.com

REAL ESTATE MARKETING
Aerial Canvas

Matt Wood

(650) 730-6139
AerialCanvas.com

REAL ESTATE
PHOTOGRAPHY
Andrea Gunn Real
Estate Photography
Andrea Gunn

(916) 223-8948
gunnphoto.com

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688
RoofChecks.com

SIGNS
Eggleston Signs
Dan Rathburn
(916) 920-4926
eggsigns.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Curated Social
Joe Duenat

(916) 288-9775
CuratedSocial.com

STAGING

Hallway Staging LLC
Terry Keys

(916) 500-2206
HallwayStaging.com

Premiere Home Staging
Nicole Runkle

(916) 300-0402
thepremierehome.com

Sacramento Real Producers - 9



Simply Chic Staging
Danielle Martin
(916) 477-1167
SimplyChicStaging
Designs.com

TERMITE INSPECTION
North American

Home Services

Jen Finley

(916) 833-3531
nahspro.com

TITLE COMPANY
First American Title
Erin Barton

(916) 798-4115
FirstAm.com

North American Title
Julie Shroyer

(916) 416-8245
nat.com/nocal

PREFERRED PARTNERS

[J;lil_\" Social

Media Posts for

RC‘J' I:,Sl';'{l't," 3\
N lortgage

Professionals.

curaled
SOCH!

10 - May 2022

Placer Title

Val Baldo

(916) 947-3747
www.placertitle.com/staff/
val-baldo/

Placer Title Company EDH
& Placer County

Bridgette Holmes

(916) 500-9605
PlacerTitle.com

TRANSACTION
COORDINATOR
Mercedes Natad, Co.
Mercedes Natad
(916) 402-4486

OCTC

Candice Kulp

(916) 412-6848
service@octcteam.com

i
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Platinum TC Services
Melanie Prescott

(916) 812-7454
platinumtcservices.com

Real Estate Aid
Kristina Adragna
(916) 896-9890
RealEstateAid.net

VIDEO PRODUCTION
Dynamic Cinema
Productions

Matthew Walter

(530) 417-6170
DynamicCinema
Productions.com

WEALTH MANAGEMENT
Jake LaFond Wealth
Management

Jake LaFond

(916) 218-4406
JakeLaFond.NM.com
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Cherise Sutton

Founder/Owner

916.204.3223

cherise@financialpathconsulting.com
www.linancialpathconsulting.com

DRE# 01454369
INS LIC# 4125104

Powered By |n\ idas

FINANCIALPA'T]

PRE-NEED

MORTGAGE
PROTECTION
TAX-FREE
RETIREMENT

“I work with
all types of clients
in educating and
guiding them on

the Path of

sale money
management - get

their homes 1n

the best Financial

condition.”

- Cherise Sutton




premiere

ME STAGING & DESIGHN

' R

LPreba_ring

G : Pl e
your home to slando

www.premierehomestagingllc.com | 916.300.0402 [callftext)
infc@premierehomestagingllc.com

Nicole Runkle Owner at Premiere Home Staging

CERTIFIED PUBLIC
ACCOUNTANTS

Dona L. Riolo, CPA
For ideal personal and
business financial planning,
contact us today!

(916) 771-4134

12 - May 2022

SERVICE MATTERS.
EXPERIENCE MATTERS.

Text, call, or email -

however you like to

stay in touch, we'll
make sure you're

never in the dark.

e Loan Status
Monitor - keeps

Placing offers with peace of mind starts with a
complete loan approval and a team of experts by e
your side. Work with a team that understands the Dpdates
competitive nature of this market so you can be
positioned to win!

A team of
dedicated
experts - on a
call to help with
every step of the
loan

18-21 Day Close On: FHA Loans - VA Loans - Conventional Loans - JUMBO Loans | 959

Customer
Satisfaction*
- a proven
track record
of exceeding
expectations

*95% Customer Satisfaction: Data Source: Guaranteed Rate’s Client Satisfaction Surveys (Averaged 2020)

Padi Goodspeed
Branch Manager/SVP of Mortgage
Lending

O: 916-257-9435
www.yourmortgagegirl.com

PAD I
* GOODSPEED

YOUR MORTGAGE GIRL

padi@rate.com

querantesd@ll, 2999 Douglas Bivd, Suite 180, Office #118
1 Roseville, CA 95661

T s s s NMLS ID: 191659, LO#: AR - 124345, AZ - 1026389, CA - CA-DB0191659, DC - MLO191659, DE - MLO-191659, FL - L096784, GA - 191659, IA - 45366, IL - 031.0070478, IN - 53744, KY - MC753950, MN

- NDMLO191659, SD - MLO.13256, WI - 191659, WV - LO-191659 Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply AR - Lic#103:
Ravenswood, Chicago IL 60613 866-934-7283 AZ - 14811 N. Kierland Blvd., Ste. 100, Scottsdale, AZ, 85254, Mortgage Banker License #090707 CA - Licensed by the Department of Financial Protection and Innovatio
Mortgage Lending Act DC - Lic #MLB2611 DE - Lic # 9436 FL - Lic# MLD1102 GA - Residential Mortgage Licensee #20973 IA - Lic #2005-0132 IL - Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Sui
312-793-3000, 3940 N. Ravenswood Ave., Chicago, IL 60613 #MB.ooos  IN - Lic #11060 & #10332 KY - Mortgage Company Lic #MC20335 MN - Not an offer for a rate lock agreement NC - Lic #L-109803 ND - Lic #MH
#27394BA & 2611BR WV - Lic #ML-30469 & MB-30098



Edward Jones

Investigg':
-
Arvice

Linda Sobon

Financial Advisor

530.761.8986
linda.sobon@edwardjones.com
400 Plaza Dr, Suite 205.
Folsom, CA 95630

Member SIPC

Scasons Change

Crearive Snlurions

— One-Stap ;5 Ohap —

e

Personalized Gift Baskets
& Products for Closing Gifts

Front Door Mats e Engraved Cutting Board
Utensils e Coasters e Shirts
Aprons e Dish Towels ® Wine Boxes

...just a few of our amazing line of products we can customize.

Rosanne Kellogg
(916) 367-3090 | SEASONS-CHANGE.COM

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can

turn your dreams into reality.

916.205.3745

wolffconstruction.com
VIEW SOME OF OUR PROJECTS!

CONSTRUCTION =

@wolffconstruction  @wolff construction

14 - May 2022

MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

Katie MacDiarmid Katie Camerer Michele Jerrell Rachel Lesiw
Publisher Assistant Publisher Content Coordinator Photographer

Olha Melokhina XSIGHT Dave Danielson Chris Menezes

Photographer Creative Solutions

Creative Marketing Services

Ruth Gnirk Joe Duenat
Writer Social Media &
Website Design

Writer

Suzy Delong
Ad Strategist

Sacramento Real Producers - 15



YOU

LOCAL LEND

Established in 1990

BIG

Bt o e Pt b

R TRUST

E

REBECCA ABBOTT

Business Development/

Loan Officer NMLS #1232696 - Loan Officer NMLS #692693

L 916-203-9328

«f rebecca.abbott@apmortgage.com : «d albert.gonzales@apmortgage.com

VALLEY

Eam s, 484§

000 Leva Midge Cowrr, 8220 | Reseville, TA 5661 [ ME5601325 | werw.bigeallsymortgage.com
CA DRE p0215943 | MMLS 9160951850 | Licenved by the Depl of Financial Protection and Innovation under the CRMLA  S==m=

~

" BEST SERVICE
BY AN FHBEFEHDEHI:

‘H"““--_.HE._.H‘_‘K’J?

- Fast & Easy
Online Ordering

« $10 Million E&O Insured

« If you Don’t Close, — ; - T :
You Don’t Pay ), 916.549.1226

A

« Tail Wag Guarantee! \ N/ i (Cr /) . Massey@mynhd.com
S, / | A, . & %ﬁ‘ 18 ;’5;
e b ﬁw_‘!n

Sonpe : _ = @ . niEE

THE WORLD'S LEADER IN NATURAL HAZARD DISG&OI&RE REPORTS
TOP MORTGAGE LENDER

g %.. SCOTSMAN GUIDE.. 2012-2020

i LENDING HEROES
ehe: CALHFA

« TOP EMPLOYER
gr.. NMP.._.._ ... 2015-2020

- ALBERT GONZALES

. Recruiting Manager/ "~

Mention on your next booking to claim ya
(619) 268-5600

wwwigierialcanvas comfsacintro

PHOTOS | VIDEO | DRONE | REAL ESTATE MARKETING

. % 559-336-1027

D TOURS | WEBSITES

Sacramento Real Producers - 17



7 P» publisher’s note

QD REAL ESTATE

As a mom of five, it’s safe to say that
when | think of May, my mind definitely
and immediately goes to that one
morning this month that | will feel zero
guilt about lingering in bed a little
longer, finishing my coffee (while it is
still actually hot) and accepting all the
extra hugs and “l love yous” from my
little tribe that they just don’t normally
think to offer in the midst of the hustle
and bustle of everyday life. | do love
Mother’s Day for all those reasons.

But | also think sometimes this holiday
can be triggering and hard for many
because of the narrow way in which we
define motherhood on this day. Apart
from biology, | think we often forget
how many other beautiful ways we as
women can “mother” each other.

This issue is special because it is about a number of incred-
ibly inspiring women who have all built legacies in the real
estate industry. Not only have they built their own busi-
nesses and successful careers, but they have been abso-
lutely maternal in the way they have mentored and raised
up those coming up behind them. While still running their
races, they turned around and poured back out what was
inside of them, whether they were biologically tied or not,
they birthed their passion and experience into entire subse-
quent generations and that is a thing worthy of honor and
celebration! So I hope you enjoy reading these stories, as
much as I enjoyed getting to know the women behind them.
And happy Mother’s Day to anyone who has ever poured
their own energy and heart into another human being so
that they could thrive and grow. That is motherhood, and it

is a beautifully miraculous thing.

Always honored,
Katie MacDiarmid
Sacramento Real Producers
katie.macdiarmid@realproducersmag.com
(916) 402-5662

[ facebook.com/sacramentorealproducers
@SacRealProducers

PD save the datel!

Sacramento Real Producers
PRESENTS:

JOIN US FOR AN EVENING OF GLITZ, GLAMOUR AND FUNDRAISING
BENEFITING THE LEUKEMIA & LYMPHOMA SOCIETY

June 9, 2022 // 5:00-8:00pm
Niello Porsche Dealership in Rocklin, CA
Dinner and Open Bar hosted by Niello

*Check your email and Facebook group for your private invite.

Sacramento Real Producers - 19



WE’RE PARTNERING
WITH REALTORS T0 KEEP
RELATIGNSHIPS ALIVE
FOR YEARS T0 COME

Through co-branded marketing efforts, we help connect and

reconnect you with previous buyers/sellers and their connections
when they are thinking of buying or selling in the future. We f\-
excel in escrow closings with properties in hard-to-place, risk

areas and we work directly with the Lender & Title to ensure WHAT OUR PARTNERS

;.

escrow closes on time. ARE SAYING ABOUT US

OTHER AREAS WE EXCEL IN [ntrinsic Insurance excels with my customers time and again.
* Residential Homes < Luxury Homes < Secondary Homes M e it el s 8 o sy s 2
« \iacation Rentals « Flip/Construction * Kitec Plumbing option and propel us to closing. They are one of the only

. High Fire » Flood * Real Estate Commercial Protection agents that partner from listing to close to ensure insurance
iS Never an issue.

Maury 0'Hearn ~ Premier Property Group

~ INTRINSIC office: 916.585.8184 « Cell: 530.903.2362 « Fax: 916-745-8434
INELRANIEE HRliclz: info@iiprotect.com * www.iiprotect.com

Serving: CA, WA, OR, 1D, CO, NV, UT, AZ

Lic 0L50125

HOW CAN
PLATINUM TC SERVICES
HELP YOU?

IF YOU'RE LOOKING TO GENERATE MORE
BUSINESS AND STOP CHASING PAPERWORK
WE'VE GOT YOU COVERED.

‘( 916.812.7454 | Melanie@PlatinumTCServices.com
CCS www.PlatinumTCServices.com

"Providing Platinum Se 25 to Streamline Your Business'

20 - May 2022

DYNAMIC CINEMA
PRODUCTIONS

Matthew Walter HIGH QUALITY STORY TELLING S

Founder / Creative Director =

PHOTOGRAPHY & AERIAL « VIDEO TOURS - 3D MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS « PORTRAITS « WEDDINGS & EVENTS « TOURISM AND MORE

I work with Matthew and his team regularly, multiple times a month and couldn't be happier
with the services he provides. He is always very professional, punctual, and responsive.
Working with him has been smooth and easy every step of the way! His work is professional
quality and always consistent. | would definitely recommend Dynamic Cinema Productions
to anyone looking for professional photography and/or video production.

Sabrina Khal - Project Manager

530-417-6170 | DynamicCinemaProductions.com/real-estate EI

Sacramento Real Producers - 21




ORDER A HOME & TERMITE INSPECTION TOGETHER

AND RECEIVE $25 OFF —
DID YOU KNOW? :
RAT FECES ARE NOT —
A | INCLUDED IN A TERMITE ) |
- ' REPORT BECAUSE RATS ARE - —| &
BEL W 0 0 D NOT WOOD-DESTROYING L )
INVESTMENTS Uikl _JL_Jf o)
BUT HAVE NO FEAR! - e —
POWERED BY CALPRO INSPECTION Ae —
THE BIG COMPANIES GROUP OFFERS FREE —
Hey Realtors! RODENT & PEST 9 W ==
Did you know that when you bring Belwood Investments EVALUATIONS (UPON € r u n y O u r —_— :
properties for purchase, you are invited to.... REQUEST) WITH YOUR v
TERMITE INSPECTIONS. Your One-Stop-Shop for - M=
- Inspections and Pest Control f—m
= B L CalP r - | i
Double-End Co-List With Us Earn 10% of EE a rO M a e tl n n I =] 3
The Acquistion On The Flip Belwood's Profit 5 |NSPECT | UN GR DU P @ , === | . =4
Side! For The Flip A T
«Outside agents, limited time only RESIDENTIAL « COMMERCIAL = TERMITE | —
PEST CONTROL » SOLAR » SEWER » MOLD l |
For More Info: Call (916) 990-3010 SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650 — |
or Email support@thebigco.org BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008 p—

Www.b|woodinvestmems.com SO yo Ll CQN 'UN yo & — _ -

———— 1 :

P:I._C'J

e Busine SS. _|— __\ T

Wf% wiffe ﬂsf/

AND SEE WHY WE'RE THE EXPERTS YOU NEED AND THE PARTNER
YOU CAN TRUST WITH YOUR NEXT REAL ESTATE TRANSACTION.

o wm

We would love the opportunity to be your trusted partner for all of your Title & Escrow needs. Our team
of experts is here to elevate your business. We are proud to consistently provide exceptional service
and maintain our commitment to Placer and El Dorado Counties and beyond.

. I GIVE US A GALLTODAY! ™
v % : “‘/ 4

BRIDGETTE HOLMES, DIVISION PRESIDENT

ey ST=Z=PSMATG
C: 916.500.9605 - bholmes@placertitie.com =

real estate marketing since 2006

IVY WILKINS, SALES MANAGER
Placer ond Mevado Counties
C: 916.540.6893 - wilkins@placertitle.com

www. PlacerTitle.com - — .
916.288.9775 | stepsmarketing.com
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Here To HelpYou se

WE PAY FOR ALL APPRAISALS LOW RATE AND FEE STRUCTURE
15-DAY CLOSES NiEmAS MAKE DIFFICULT FILES EASY

NMLS#39096

7806 Uplands Way

Citrus Heights, CA 95610

916-835-4100 Phone
916-848-3386 Fax

NMLS# 210062

BRE# 01872296 Fﬁhﬂlclsfqi;ifﬁ-f'.l,} ffhomeloans.com

AJ Jackson
Owner

‘
SKY INSURANCE
— BROKERS ——
PERSONAL AND SMALL BUSINESS INSURANCE

A COMPANY AS UNIQUE AS YOU ARE
SERVING THE ENTIRE STATE OF CALIFORNIA

DLertified

Home and Building Inspections

Sacramento, Placer and El Dorado Counties

Premier Home and Pest Inspection Company

inspectionsidonelnightathetfirstitimeNandithel
[customergenyicelthatiwilIKeeply oL om i nEID A CHS
(o mars] Bparfenes dhe CERTIFIED chituranas]

Ready to save time, aggravation, and money?
Give us a call today and see if we can help you save!

Specializing in:

* Homeowners Insurance ¢ High Fire/High Brush
¢ Flood Insurance ¢ Life Insurance ¢ Auto Insurance

www.skyinsurancegroup.com ¢ (916) 540-7000

CA Insurance Lic: 0J15368 f ’
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Golden Nu

Marilyn Goff
Lyon Real Estate
“We all need to remember that we all

have worth and value in this world.”

Ashley Clower

Clower Law

“The future belongs to those who
believe in the beauty of their
dreams.” - Eleanor Roosevelt

“I put this quote in my yearbook as

a senior, and I still remind myself of

it often. Dream big, hustle and work
hard, believe in yourself, fight for
the big things, let the small things
g0, keep showing up every single
day, and just be yourself. That’s how

you live the dream!”

ggets

Julia Beals
Realty One Group Complete
“Mindset is everything!”

Becky Lund

RE/MAX Gold

“The most important decision you
can make is to be in a good mood.”

- Voltaire

Nelson Lund

RE/MAX Gold

“’Take care of people and they will
take care of you’ is something I have

always tried to live by.”
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Shelby and his team at United Wholesale
Lending work hard for their clients to
demystify how to build wealth through real
estate investments, “investing in vacation
rental properties is incredibly profitable,
because of the passive income potential.”

Short-term rentals have more factors to take into
consideration, but the financial benefit can prove to be
much higher than a long-term rental. “When renting an
Airbnb, you are charging rent per night, rather than per
month. This usually means the cash flow on Airbnb’s is
much better than traditional rentals,” says Shelby Elias, the
owner of Sacramento-based United Wholesale Lending.

“I have over 20 units on Airbnb and over 10 regular,
long-term rental properties. Having a diverse portfolio is
important, but my investing passion has really come to be
in short-term rentals.”

He explains that it is not difficult to find the right AirBnb
property, but there are a few key factors to know, even
before beginning your research.

Shelby explains the first step is to understand the
financing available and which makes the most sense for
your situation. Investment properties are typically financed
in one of two ways; the first is you could buy a property as
a second home that you use for a vacation home and then
rent it out as an AirBnb on the side when you are not
using it. Second-home financing requires a lower down
payment, so it's really attractive to many borrowers.
However, of course, there is a trade-off to that. You cannot
use any of the prospective investment income to qualify
for this type of loan.

The second way is to buy the property strictly as an
investment property. This means you have no plans to use
that property for yourself. You are going to buy it for the
sole purpose of turning it into an Airbnb. However, this has
a higher down payment, most investors end up using this
type of financing because they are able to factor in the
potential rental income in their loan application,
increasing their debt to income ratio and helping with
approval.

The United Wholesale Lending Team will review your
unique situation and help determine the best route to go
and get you prequalified, which is crucial as you begin
your search.

After getting prequalified for the appropriate type of
financing, you’'ll need to do research and narrow down
the location of your search.

“Ensure the area you are looking to invest has a heavy
tourism market. Also, consider the seasonality of the
tourism in that area. For example, in Lake Tahoe, there
is a strong winter and summer crowd. Whereas, in a
place like Whistler, Canada for example, the winter
might be big but the rest of the year is dead as far as
the demand for vacation rentals” says Shelby. Make
sure to consider the regulations of any specific area as
it comes to short-term rental properties. When asked
for his Top Five Airbnb Markets, he lists:

- Nashville, TN

- Key West, Florida
« Austin, Texas

- Scottsdale, AZ

- San Diego, CA

Lastly, no matter where the property is located, you
need to look at the numbers. In order to find out
whether an Airbnb property is worth investing in, you
need to find out exactly how much you can project to
make from that property.

A tool that Shelby uses to do this is called AirDNA.
AirDNA helps inform the average daily rate for Airbnbs
in any given market, along with projected annual
revenue based on occupancy rate. The goal is to make
as much money from each property as possible and
this website provides a basic idea of what you can
expect from consistent rentals for the entire year.
United Wholesale Lending provides AirDNA reports for
all of their clients that get pre-approved. By using a
website like AirDNA, you can look at the city that your
Airbnb is in and figure out the amount of money that
your property should make.

“One of the biggest questions I'm asked when
discussing short-term rentals, is the cleaning, the
upkeep, and general operating expenses,” says Shelby.
The potential profit that you can make from renting
out your Airbnb property comes from subtracting your
expenses from the amount that you are making.

“To understand profit, you should project
a handful of things about the property
ahead of time like; the monthly
mortgage payment, taxes you’ll owe on
the home, insurance for the home,
potential vacancy costs, maintenance
costs, and management fees.” United
Wholesale Lending makes this easy with
their rental property calculator that helps
determine cap rate, cash flow, and other
important financial factors to consider.

“Equity is at an all-time high, it’'s such a great time to
invest. | want to share with our referral partners how to
analyze rental properties and how to break down
deals, so they can not only grow their business through
selling more homes but also build their investment
portfolio”.

FIND OUT MORE ABOUT SHELBY ELIAS AND UNITED WHOLESALE LENDING AT:
Unitedwholesalelending.com . Shelby@UWLmortgage.com -

Follow Shelby on Instagram for practical tips on investment properties: @shelbyelias

NMLS 279051

BRE 01864354

916-773-5351
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Creating a Family Legacy — »»fanily tes

When Becky Lund first started

in real estate 22 years ago,

she couldn’t imagine a better
outcome than her son, Nelson
Lund, growing up to eventually
partner with and share her same
passion for the business.

“It's a dream come true,” Becky
said. “It's so fun and natural
working together, and it’'s been
amazing to see him grow in
the business.”

Nelson was just a kid when Becky
became an agent. She had been an
elementary school teacher for 12 years
before then. But after having her two
sons, Sam and Nelson, she decided to
pursue her lifelong passion for real

estate and get her license.

Real estate runs in Becky’s and Nelson’s
blood. Becky’s love for the industry comes
from her grandmother, who was a promi-
nent real estate agent in the Oakland area
from the 1950s to the 1970s.

“My grandmother loved real estate so
much. I remember her always talking
about work. She gave off this energy
and excitement for what she did - it was

contagious,” Becky recalled.

While Becky ultimately became a
schoolteacher, she maintained a love for
houses and held homeownership as a
core value. She believed everyone should

own a home and constantly encouraged

By Chris Menezes

Photos by Aerial Canvas

people to purchase and own their own home. Obtaining her license in 2000

was a way to take that passion and belief to the next level.

Becky went to teaching part time so she could do real estate on the side.
Because of her teaching experience, involvement in the community, and love
for real estate, however, her business took off almost immediately. Although
real estate became a full-time job, she continued teaching part-time for 15
years. She finally retired in 2015, after a total of 27 years of teaching, and

focused solely on real estate.

Becky was a single mom for much of the time, raising her two kids, while also
teaching and running her real estate business. Establishing systems for her
business and hiring additional help was something she did right away, so she
could serve her clients at the highest level and still do everything else. Real
estate had to be integrated into her life, which often meant bringing her kids

along to showings, inspections, etc.

“When Nelson was little, I’d take him with me to showings and tell him to
go look for the lockbox. He’d go running off with his brother; they were good
sports with it all,” Becky recalled.

“I do remember falling into a pond once,” Nelson said, laughing. “I always liked
looking through homes and thought it was cool learning about all the hidden
things you didn’t know were there. I remember when Mom would come home
after a closing and celebrate with a nice dinner too. It made it fun.”
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While Nelson grew up in the busi-
ness, he didn’t exactly plan to become
an agent. He was at Arizona State
University, studying communications,
when Becky started to really convince

him to join her.

“I was working as a window washer
at the time, and after realizing this
wasn’t a long-term career path,

I started to listen to her as she
explained how real estate could be a
good career choice for me,” explained
Nelson. “I figured I'd give it a shot, do

it while in college, and help her out.”

Nelson ended up falling in love with the
business, however, and began taking his
foot off the college pedal to accelerate
his career more. “I'm still taking classes
here and there. I've switched to the
10-year plan,” he said, laughing.

Nelson eased into the business, doing
things to help Becky out and learning

30 - May 2022

along the way. He began taking on
more and more responsibilities as time
passed and eventually, he was doing
his own listing appointments, writing

offers, and working with buyers.

“It was a real natural progression,”
Becky said. “I think it was probably
year four when everything really
clicked. People stopped asking for
only my opinion on things and started
asking for his as well. He was a lot
more confident, and it came across.
‘We work together now on all the list-
ings, and people appreciate having two
opinions and strategies. It comes off so
naturally that people continually com-

ment on how well we work together.”

Nelson loves the numbers and analyt-
ical side of the business, comparing
data and market trends, and works
with all the buyers. Becky focuses

on connecting with their longtime

clients, cultivating relationships,

1C

1d strates [t comes off so naturally that people continually

comment on how well we work together.

and does a lot of the finessing in negotiations, handling issues, and
making sure everything comes to together in the end. They recently
brought on Nelson’s cousin, Danny, as a buyer’s agent and have plans
to grow more in the future.

“I think long term, Nelson and Danny will end up taking the business
to another level. I have no plans to retire but will eventually do more
overseeing and staying in touch with clients, doing the things I love
to do,” Becky explained.

“We are really trying to take all the mundane stuff off her plate, so
she could just do what she loves,” Nelson said. “I am most passion-
ate about separating ourselves from the standard agent, which I
believe we do with the concierge service we offer. With the market
the way it is, outside-the-box solutions are the most rewarding when
we can help our clients get their dream home.”

“Success to me is being able to call a buyer or seller a year after
working with them and hear how happy they still are and how

grateful they are for us,” he continued. “I think
what may set me apart is how much I truly care
about the goals of our clients. I have talked many
clients out of buying a house that they were sold on
because I knew it wasn’t the home they set out for.
It’s not an easy conversation to have at the time but
once we do find that perfect house, they’re always
so grateful that they listened.”

‘When Becky and Nelson are not working together,
they enjoy getting together with extended family and
remain close as a family. Nelson is getting married on
May 14th to his fiancé, Bre, and recently got a puppy,

so his hands remain pretty full outside of the business.

As Nelson starts his own family and has kids one
day, perhaps they will follow in their grandmother’s
and great-great grandmother’s real estate shoes. One

thing is for certain, Team Lund Realty is here to stay.
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Warmly Modern, Luxurious Interiors 8
Kitchen, Bath, Home Renovation
Mew Home Planning [ |

Custom Furnishings

PEPPERJACK
£sto | f; EVLere | 2005

Creenview Dr. El Dorado Hills  Photo: Pepperlack

MAKING SENSE OF YOUR

The Genuine. The Original.

INSURANCE NEEDS
P P e REEAD DG\
Gy

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company FARMERS
of Sacramento’, Inc. INSURANCE

“The Largest Selection of Garage Doors in Northern California Since 1953”
Sales * Installation * Service

L a2 1
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

g

We service all 6756 Franklin Blvd.
BRANDS Sacramento, CA 95823

www.OHDSAC.com ' Cristi Rodda
916.428.4520

(9 1 6) 42 1 —3 74 7 crodda(@farmersagent.com ;E I MartgageRight Falsom | 785 Qrchard Dr. #275 | Folsom, CA 95630 | Branch NMLS 10 #1977896 | Corp NMLS 1D #2239 | amiscansumeraceess.ong
We Al'e Farmers L_- R @ T Adaxrpageae, irmc sl Aoy pie WRAE S 23 Eily o e miperrwesd St tthen i o T stesrs. 0RETESE TRLL, ETRGVATT (EITTL vl & SRRty W Lt Y € U s

Showroom Hours: Mon-Fri SAM-5PM  Sat: 9AM-12PM LIC #355325 Darrrevess iy bilily and e e coodil ons Crrmim reernctions snetconcisens will appiy s not sl apesisserseaiil oxmiify Mneegape b oefianesd moare be e
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ARE YOUR INVESTORS
OVERWELMED?

M&M

Residential Property
Management
TO THE RESCUE!

PLUS, WE HAVE THE BEST

Single Point of Contact
Tenant vetting system
Tenant background checks

M&M Property Services & Management | *500 Referral Fee to a Broker
Call Darren 916-500-8188 | brucemills@bmrealtor.com
DRE# 01100901

38% Higher
Purchase Price
Check out the NEW VA

VA Loan Changes Make VA Deals Easier than Ever —

* Loan limits removed: Purchase to at least 32M, NO down payment e

* Better appraisal process/advance Tidewater value notification . Wealth V
Mortgage Plannlng

* Pest inspection requirements relaxed
* No reserve requirements

* Credit requirements easier than conventional Wuatﬂ't Mortgag&..:nm
# Close as fast as other loans
The VA Home Loan Benefit...They’ve Earned It. Andrew Vierra
MNMLS #230799
VA LoansOfCalifornia.com Branch Manager
Certified Veterans Lending Specialist » Folsom, CA o oh s T
(91 6) 932-7160 NMLS #1627781

2 2 X Andrew@WealthWiseMortgage.com
Army * Navy * Air Force * Marine Corps * Coast Guard * National Guard * ReServes | va » CONVENTIONAL  FHA + USDA = REVERSE

34 - May 2022
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844-Junk-Run (586-5786) | 530-802-4664
contact@junkresponders.com

* Be sure the Buyer is as close to being fully approved as possible.
* Provide supporting documents early and keep the
communication consistent.
* Have inspectors ready to go, as needed. As the busy
season approaches, availability slims.
¢ Discuss available inspections and pre-schedule appointments
when you’re able.
e Connect with an awesome escrow team who is knowledgeable,
organized and responsive. This will help ensure reports and
documents are ordered and reviewed promptly.
® Have Seller disclosures and reports available as soon as possible.
The more Buyers can view upfront, the better.

PROFESSIONAL TC SERVICES

FOR CURRENT PRICING OR TO GET STARTED,
CLICK OR CALL TODAY:
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GOOD LIFE

1Y CONSTRUCTION.

NORTH AMERICAN
HOME SERVICES
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Photos by Aerial Canvas

March 23rd we gathered to celebrate TWO YEARS as a Sacramento Real Producers
community! It was a great evening to look back on all we’ve been through together and
look forward to all we’re excited to accomplish in the coming years. We enjoyed great
music, spectacular food and drinks and a whole lot of photo booth fun! Thank you to

everyone who joined us, and thank you to our sponsors for an incredible evening.
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GUILD MORTGAGE

Ranked #1 in Customer Satisfaction with
Primary Mortgage Origination — J.D. Power

Sarah Lee
Branch Manager NMLS #280947

2620 21st Street, Sacramento, CA 95818
M: 916.600.6126 G“'Id

slee@guildmortgage.net mortgage

Apply online
guildmortgage.com/sarahlee

What you will taste from every bottle is a
combination of the passion of the
Clarksburg farmer, the gift that the Delta soil
brings, and a promise to never hide the fruit

behind in the process.
WINE COMPANY

-

- e

Our Disinfection
fogging neutralizes
COVID as well as
99.9% of all other
microorganisms
,, for up to 60 days

SPECIALIZING IN BOTH
COMMERCIAL AND
RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT
CLEANS, DEEP CLEANS,

GENERAL CLEANING, AND .
RECURRING was brand new. We know how pernickety

MAINTENANCE. M ETI{._‘ U I_{:}C\ I T\I' house hunters can be when they are

CLEAMING SERVICE IMNC

Everything will be taken care of, from the
top to the bottom of each room, we will
dust, vacuum, wipe, scrub, sweep, mop,
polish and make everything look like it

looking for their next home.

(916) 410-4740 ¢ meticulositycleaning.com
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ROOFCHECKS .com

Order
Online

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688

DONATED THIS YEAR TO HELP N2«
END MODERN-DAY SLAVERY. GIVES

44 . May 2022

OUT WITH THE OLD

 TODAY for a FREE on-site consultation!

That's why The N2 Company -
the company behind this publication
and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES
FROM CAPTIVITY.

The N2 Company donates
more than 2% of their gross revenue.

Thanks to the businesses within these
pages, our Area Directors, and readers
like you, we're able to break the chains
of this horrible reality.

Visit n2gives.com to learn more about our fight.

CALL TODAY FOR A FREE

o® ZOTHEX IN HOME ESTIMATE

F{aaringa flgb;’;;& & More (916) 925-1958

-, ] .
IN STOCK FLOORING - IN STOCK CABINETS

KITCHEN REMODELING - BATHROOM REMODELING - REMEDIATION SERVICES
COUNTERTOPS - BACKSPLASH - FLOORING

TILE - HARDWOOD - VINYL - LAMINATE

o g .
NATOMAS ROCKLIN VACAVILLE ELK GROVE
4021 N. FREEWAY BLVD #100 6848 FIVE STAR BLVD #6 1671 E. MONTE VISTA AVE #N111 (COMING SOON!)

VACAVILLE, CA 95688

SACRAMENTO, CA'95834 ROCKLIN, CA 95677
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Ashley was chosen at birth and raised by a wonderful adop-
tive family in a small farming town in the Central Valley of
California. She grew up playing sports, raising animals, and
riding horses on 10 acres. She moved to Northern California for
college and law school, working as a law clerk while she earned
her law degree. After passing the bar in 2005, Ashley served as

a Personal Injury attorney for nearly a decade.
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When she became a mother to a beautiful baby girl, Ashley

N . - >
examined her priorities and decided to explore other b . - S U C C E S S I S K N O W I N G T H AT YOH H‘AV E D O N E A G O GD
areas of law. When her son was born a few years later, J '
she decided to find her purpose. She wanted to continue JOB FOR YOUR CLIENTS’ GIVING IT YOUR ALL EVERY
helping others while still having physical and emotional ’ . I
energ;forherfamily,soshesoughtoutacareerinestate e . & f ‘ TIME’ Ir. MEANS BEING ABLE TO SLEEP WELL AT NIGHT.
planning. It proved to be a perfect fit! She got to meet and . , e
help families daily, and she was still able to go to court % " s " ansl |
for probates and conservatorships, without the incredibly ' i v ol %t ;’ | 2t

strict deadlines and contentious nature of litigation.

;

(]
As Ashley started working in estate planning in 2014, she | ’ Make-A-Wish, and for years she was a dedicated ueliveryp son
uncovered a need for a compassionate professional who 3 - for Meals On Wheels, through a local nonprofit, Seni ﬁ ‘t She * 2
could help families with special needs navigate through the R T Ty J j . P : enjoyed taking her children with her on deliveries a l A

eln

ey arf f

frustratingly complex layers of settlement planning. With .. ' o N e -1 show them how to give back. Ashley still has a spei:

her litigation background and personal experience with ™ 7 e ! o AN & ' i - her heart for the senior population, and she hatedth

friends and family who have special needs, Ashley found oh 4 [ i, ‘ ; _ often overlooked.
that serving her community in this way felt like a real call- il : _ ; 1 g / - i
l

ing, not just a job. . - A ! ; ] & N ; ? s . Her husband Jason, a medlcmal chemlst is

Y 3 b j _ Director of Hematology qhd O .-
In November 2018, Ashley started Clower Law. Her goal ' ey 'y s . ; : ry \ research The *g'éupl S Y b sy enjoyi g
was, and still is, to make each client feel like he or she is ; H e i 48 L 3 11-year- old d'éf Pay and t

the only client that she has. Each client, and set of circum- : : i

stances, is unique, and the client’s estate plan must reflect

this uniqueness. Ashley does this using real words that real

people can really understand. As one of her law professors _

used to say, “If you can explain this to your grandma, then Nt '_: LTI : A L, ) o - -y L., ?

that means that yow understand it.”

ry

£ r_ﬁ{if'4quote by Eleanor Rogse
California probate limits are currently $166,250 in gross . J 1 d i / ! 'gf and I still remind mys'r & r‘I
value of assets. Trusts eliminate unnecessary cost and He said, ‘The future belong

time, and they exist so people can help their families avoid - ; J y ' : J béautyiofitheir dreams.’ So, (

of elnthe i
!'! work hard;: !
afd letithe .
s; gh‘s _day,_énd

probate. Ashley helps clients create trusts to protect their i g ¢ : Al ; i s believe in yourself, fight {0

family assets, avoid probate, and ensure that the client’s i =l R W e W - small things go. Kgep
wishes are met after death. These trusts can be revocable, [ ’ i /e i L) : h just'be yourself. JT]za g

irrevocable, third-party special needs, or trusts to protect

minors. She also helps with trust administration, settle- : i g i [ ' i g “Everyone has beg d
ment planning options, probate, and conservatorships. |l A S e £l | ‘ | the past couple of yeax

now it’s time for allo

“Success is knowing that you have done a good job for your 3 / Ml y il ek LA ; | ) r E 3 mode and start to ¢
clients, giving it your all every time; it means being able gy 1o e I '-: g [ 1A - v il of this community afi
to sleep well at night,” Ashley smiled. “I have had a lot of Hr (114 h o ar { ; 4 il LY there hustling ever

family, clients, and friends over the years that have taught i KT [l : i LT i ., ) bled to serve my c

me well. I have also had mentors who have taught me great things T i | = ol g B B p . ! to helping you andy

that I have used to become a good and caring attorney. There / iy [ Aol ; 71 it/ IR ol T = 2 ' | of life with their estfite

! f
have also been people who have taught me what I don’t want to j AFF i o i Frmy £} _ _ . { gt ! iy ﬂ

do in my practice. People are the biggest reason for my success.” /i el I T [ =4 ) Clower Law, A Profe
' 1l/g : ] W : 6207 5. Wainut STy
Loomis, CA 95650 *

Before she started her own business, Ashley was involved / i Vs Fi 5" ] 7 f : : ‘ (916) 652-8296 i
in charitable work. She has volunteered in the past for i / e g A ; J [ G | i l www.clowerlaw.co
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| Exterior & Interi

Camacho's Custom Painting

530-409-1624
camachoscustompainting.com

‘/
Email today for your estimate
CamachosCustomPainting@Gmail.com

CSLB #983710

Let us set the stage
for your listings!
— | S

Attract more buyers and get higher offers.

10% OFF
AND $100
REFERRAL

BONUS . q
when you mention included with

Sacrament to REAL

every stage
Producers

HALLWAY STAGING

916.500.2206 - HallwayStaging.com

O Check Out Our Projects on Facebook
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

OUR CUSTOMERS KNOW
THAT THEY COME FIRST

« AIR CONDITIONING
« HEATING
« INDOOR AIR

QUALITY

« WATER HEATERS
« COMMERICAL

SERVICES

« MAINTENANCE

PROGRAM

u PLUMSBING HEATING AND AR

916-675-1062 « BRONCOHEATINGANDAIR.COM

g .

NORTH AMERICAN
HOME SERVICES

N o
PROFESSIONAL )
INSPECTIONS,

DEPENDABLE
RESULTS

40+ YEARS
OF IMPECCABLE
HOME SERVICES

ONE CALL FOR ALL YOUR INSPECTION NEEDS

Since 1978, North American Home Services has provided California homeowners, homebuyers,
and real estate agents with best-in-class home inspection and repair services.

We are proud to serve over 10,000 homeowners and real estate agents annually in Sacramento

and Surrounding Counties. North American Home Services is ready fo assist you in any way
we can, and to answer all questions you may have.

DOOCOOOO

TERMITE HOME ROT ROOF POOL SEWER PEST
INSPECTION INSPECTION  DAMAGE  INSPECTION INSPECTION INSPECTION CONTROL
REPAIR SERVICE

916.481.0268

Orders@NAHSPRO.com | Repairs@NAHSPRO.com

SPCB CA LICENSE PR.6840 NAHSPRO.com



First American Title

Sierra Oaks Escrow Spotlight

KELLIE AMES

Kellie first Bagan wartking for First American Title while v highschoal and then returned tathe company after
graduating from UC Santa Crye. Fourteen years later, she |s now an escrow officer in our Sierra Daks Branch. Kellie
pricles herself on her efficiency, prosctive communication, and together with her tive assistants s commitied to
providing a seamless and stress-free transaction for every customer

As-a busy mom to two young children, Kellie is grataful she can split her time working in the offica with a few days
warking fram home. When not closing transactions, she loves to be ocutdoars enjoying summer and winter fun,
in-:,ludjng paccle J:J.:,na:'dlng, awirrurning, hiking,4-wheeling, and dirt biking

What's the single most successtul transaction you have closed?

| anee hadl thres coneument elagsings that nvalved many moving parts betwesn the ditfenent agents, ler ¢ anct sellers. All ol the

] u“ the :-_-—i- .‘.'.'!i-.!_:u,.-l.

parties Wil hapny o ses Al three clogings &l come to 'n smeath anding anc | vas really proud of myssli far marae
any hicclps
What’s your favorite part about being an escrow officer?

It's desfinttely. the canneatinns | get to makea. e devsloped miany specinl bands through the vears of

successful Elasings and am lucky 1o weork s whi have became frignds, Knowihg the

B kay o bala 5. I knaw their praterences and a

ggents on a persanal leval

and they knoaw they can trust s Basier o close

How did First American Title help you successfully transition KL
to remote work?

was{n

ERIN BARTON SHELLY GANTENEBEIN
SALES MANAGER INVESTOR SALES AND
] MARKETING
F1456.798:4115 3 — 9164.708.2603
y shellyg@firstam.com

erbarton@firstam.com

DIANE FERNANDES

A le-year vatatan ol the title ana escrow Industry, Diane came to First Amatican almost 7 years ago and now warks
as an escraw officer and brarich manager. She feels fortunate that she and ler assistants, Bri Jenness and Mikayla
Letmus, have the opportunity to weork with hutidreds of clients and custemers, and |lkely can share a persanal
anecdote aboul every one.of them,

Family hasalways been impartant ta this first-generation Portuguese American who arew up in Lodi; California, And,
when she's not traveling, which is one of her favorite hobbies; you'll frequently find her spending time with her family.

Clients and customers who know her best can also attest that she |z a sports FANATIC]

What's your favorite part about being an escrow officer?

Hands dawn, the most rewardina part of my job 5 the relationships Uve bullt with my Bgents sellers, and buyiers: It feels gredt to help them

surcessiy il |..'-':.;- a trhinsac L, whilg:al the sama timsa FROUE ing the siress aricd ||:'.-:i|_-'|_',' of-ang of the . Gl mypariani decisions of thelr e

What sets you apart from other escrow officers?

There are fowur things that reallyses

Communication: | believe stre

whist

raguently with-my clientsand ¢ EE

Subject Matter Expertise: |'ve besar Al re
requeEsis, of TransacTicd

Attention to Detail: V dlous frustr: ]

invealved in a real estate transaction. My team and | pricde ourselves on our accuracy and pre

Customer Focus: Real estate transactions can be challengin

Mllwr
Wiy

possible

What would be your dream vacation?

o partcl
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FIRST AMERICAN TITLE
SIERRA CAKS

1 Park Center Drive, Suite 120
Sacramento CA 25825
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The Mother of Real Estate

By Ruth Gnirk

When Geoff Zimmerman stepped into the world of real
estate 53 years ago, no one could have imagined how
many lives she would touch or how many records

she would set. Within 12 months, she became the

first woman in Sacramento to be named a top-selling
agent. Over a decade later, she became co-owner of
Dunnigan REALTORS®, and less than a decade after
that she became Dunnigan’s sole owner and opened

a second, thriving, office! Her goals remained the same
throughout her career: Put others first, and make every real
estate transaction an experience in honesty and integrity.

Geoff
Zimmerman
and Jamie Rich

Geoff was the first female REALTOR® in Sacramento to sell a
million dollars, and she was one of the founders of the “Million
Dollar Club.” She is affectionately known as the mother of real
estate, not only because of her ground-breaking accomplishments
but also because of her nurturing spirit. Geoff loved to pour her-
self'into people; especially new REALTORS®. She was also well
known and well loved in the community because she gave back

to others in practical ways, such as by sponsoring youth sporting
events. She loved people and would help a random stranger on
the street just because it was the right thing to do.

One life-changing afternoon in 2007, Jamie Rich was walking
with her brother Bobby on 44th Street in the “Fabulous Forties”
neighborhood when a beautiful house caught her eye. She had

no idea that it had just listed for sale, or that it would be her

next home, but it tugged at her heart. When Jamie got home, she
looked online and saw that her dream house was actually for sale.
She immediately called the number of the listing agent, and Geoff
Zimmerman answered the phone with her customary, warm
greeting. Jamie asked the seasoned REALTOR®, whom she had

never met, if she could see the house immediately.
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Geoff arrived shortly thereafter and gave Jamie a tour.
Within the hour, Jamie, Bobby and Geoff were at Burr’s
Fountain on Folsom Boulevard, hand-writing an offer!
As Jamie signed the contract, Geoff said to her, “You’re
going to work for me one day, young lady!” Years later,
Jamie learned that during their very first phone conver-
sation, Geoff had recognized the combination of desper-
ation and determination in Jamie’s voice. She had told
her family to keep serving supper without her because

she was going to go sell the caller a house!

Jamie was in a fast-paced corporate career that required
a lot of travel. Geoff and Jamie became friends almost
instantly, and Geoff recognized greatness in Jamie that
she didn’t even recognize in herself. The seasoned real

estate broker would frequently tell the young business-

woman that she would make an amazing real estate agent.

Although Geoff would often talk about what it would be
like when Jamie worked for her as a REALTOR®, Jamie
didn’t let herself dream of switching careers, especially

since she owed a mortgage on her new dream home.

After the pair had been friends for about a

year and a half, Jamie finally agreed to meet to
discuss the possibility of becoming a REALTOR®
at some point in the future. When Jamie arrived
at Geoff’s office, she was surprised to find that
Geoff' had already created a nameplate for her!
For the next 10 years, Jamie served on Geoff’s
team and received hands-on mentoring from
Geoff. They discussed efficiency and ethics in
deals and transactions, and how to truly connect
with clients. Geoff was not only a mentor, but a
friend, and the two talked through life struggles

and shared experiences after hours, too.

Geofl’s mentor and broker, Mr. Dunnigan, had
loved real estate, and his team, so much that

he came to the office until he was 101 years old.
Geoff had learned a lot from him, and added her
own personal touch by being the voice of coun-
sel, and holding people’s hands. She impacted
many in the community through her generous
heart, thoughtful gifts, and local sponsorships.
Everyone loved Geoff, and rightfully so.

Geoff taught, by word and through her exam-
ple that truly great REALTORS® don’t just
close deals, they do what is right, and what is
best for their clients. She was a living exam-
ple of how to be trustworthy, and in return
she trusted her team implicitly. Jamie saw
first-hand how Geoff planted seeds of charac-
ter, values, and ethics into two generations of
community influencers. From her first day as
a REALTOR® until her last day as a broker,
Geoff put others first without blame or excuses,

regardless of the personal cost.

Seven years ago, after experiencing some health
struggles, Geoff handed the reins of the brokerage
to the next generation of leaders. She knew it was
time for her to step aside so others could grow to
new heights while living out the original mission,
vision, and values of Dunnigan REALTORS®.
Although she is no longer responsible for the
daily operations of the brokerage, Geoff contin-
ues to speak into the lives of many REALTORS®,
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including Jamie. The real estate icon, who will be turning 90 this summer,
spends time making memories with her husband, children, grandchildren
and friends. She is also enjoying the second love of her life: Charlie, her

Golden Retriever.

“Meeting Geoff changed my life,” Jamie shared. “She was, and still is, very
creative, and a great role model. Many recognized her financial success
when she became the first female ‘Mr. Millionaire,” but her true success, in

business and in life, is that ske puts others first. She handles people with

grace in this emotional business. Any time I am unsure what to do in any
situation, I ask myself, ‘What would Geoff do?’ and then I do tAat!”

2 '_.:.r S
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i TRUE CLASSIC
SPRICELESS
-

SHE WAS, AND STILL IS,
VERY CREATIVE, AND A
GREAT ROLE MODEL.
Many recognized her
financial success when she
became the first female
‘Mr. Millionaire, but her
true success, in business
and in life, is that she puts
others first. She handles
people with grace in this
emotional business. Any
time | am unsure what to
do in any situation, I ask
myself, ‘What would Geoff
do? and then | do that!

29

Clower Law

Here with you every
step of the wa

# Estate Planning / t?
- "

# Special Needs Trusts
# Settlement Planning -+

# Probate
& Conservatorships

/¥ Trust Administration
, ¥

CIOWIR
LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296

Let us take
the hassle

out of your
paperwork.

We bring knowledge

and experience along with

a dedicated team to help
our clients build asuccessful
real estate business.

S o 4
OCLC apr—
CANDICE KULP

LICENSED & INDEPENDENT
TRANSACTION COORDINATOR

916-412-6848

HERE TO GIVE YOUR CLIENTS
THE OUTSTANDING

HOME LOAN EXPERIENCE THEY DESERVE.

ALICIA STEARMAN
BRANCH MANAGER
NMILS #337154
10002 FOOTHILLS BLVD SUITE 100
ROSEVILLE, CA 95747
0: (916) 241-8771
C: (916) 256-6486

s\ | |CIASTEARMAN.CON s

‘._‘_____ e

Professional Photography

www.OlhaStudio.com
OlhaPhotography@gmail.com 916.288.5839
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”1"m so thankful I found Andrea! She is consistent, quick, Let us hel our
and takes the best photos. And she makes me and my clients look great.” & : - . Py
- Marcie Sinclair, Realtor i - clients before,

during, and after

24-Hour Turnaround | MLS Upload Ready
their moves.

We specialize in:

+ Decluttering

+ Downsizing

+ Prepping for Stager

+ Packing

+ Unpacking

- Organizing

+ Senior Moves

We can also help your clients by
coordinating other services such as
movers, storage, etc.

fimazing Spaces

et Vo b From Bees Te Buaes

ANDREA GUNN - +

REAL ESTATE PHOTOGRAPHY
Making you look sharp, one listing at a time.

@‘J.lld[‘Cilglllln[‘CiilCS[Zi[Cl)h()[()g O mngunnphot().(‘()111

916-223-8948  andreagunnphoto@gmail.com amazingspacesprofessionalorganizers.com f

TVWNd HONEST ANSWERS.
il S | RESS-FREE CLOSINGS.

“Dan and Sherene are the lending dream team! I've never worked with any lender that 5 *ﬁ{{l?‘TEﬂﬂl
communicates better than they do! They make buying a home fun'with their senses of humoriand :

T

they take the stress out of the process with stellar efficiency!” iMonica H. (REAETOR®) . S s STAR SERVICE frofiL
—— =29 ro| -

YOURS'STAR TEAM

<

‘."h. oo il
| Loan Officer, NMLS# 300900 | Cell: (9|6) 276- 3324

X5 M
5StarTeam@FairwayMC.com | www.558tarTeam.com

Copyright©2020 Fairway Ind dent Mortgage Cor ion. NMLS#2289. 4750 S. Biltmore Lane, Madison, Wl 53718, 1-866-912-4800. Other restrictions and
limitations may apply. All rights reserved. Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No
41DBO-78367. Licensed by the Department of Business Oversight under the California Financing Law, NMLS #2289. Loans made or arranged pursuant to a
California Residential Mortgage Lending Act License.

A home protects a family, their pets, and their
possessions. Our customers can feel confident that
they're choosing a team that understands the
importance of a home and has the tools,
experience, and professionalism needed to get
the job done well.

Dry Rot & Termite Damage Repair
Water Damage & Complete Mold Remediation
Complete Home Renovation

GET THE BEST RESULTS
THE FIRST TIME — cal today.

916-742-3141

J pF clovervalleyhomeservice.com
‘l'-..._‘u‘:

SERVING SACRAMENTO, PLACER, & EL DORADO COUNTIES

Specializing in drought tolerant
yards and landscapes!

LANDSCAPE - STRUCTION

Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itself on
elegant, modern & tasteful design matched with superior craftsmanship.

We can plan and install a new landscape and irrigation system, re shape or change an existing outdoor space,
and most importantly help you repair irrigation (residential & light commercial) issues.

Schedule Your Walk Through and Estimate Today!

916.223.7629 Follow our transformations:

acresirrigation.com ® @\creslandscape
sales@acresirrigation.com Bl @Acreslirigation

58 - May 2022 Sacramento Real Producers - 59




HEADLINES OF INFLATION ARE EVERYWHERE

Ideas to fight Inflation using a
Reverse Mortgage:

Create additional tax free sources of funds such as a monthly payout
or a line of credit so that you have more available money each month.

Eliminate monthly payments like your mortgage P&l payment or
other debts to free up cash for your budget®.

Purchase a home and have no required monthly P&l payment”
so that you have more money for other needs.

Contact me if | can be a solution for your seasoned clients

.916.223.8869
LIZ ANDERSEN 3000 LavaRidge Court $ AMERICAN PACIFIC

MMLS# 1263245 Suite #103 REVERSE MORTGAGE GROUP
Reverse Mortgage Specialist Roseville, CA 95661 / 150590 " S e

Licensed by the Dept of Financial Frotection and innovation under the CRMLA. Egual Housing Oppartunity

PEOPLE
LOVE US

TERMITE AND HO
S

Termite Inspections & Treatments «DryRotRepairs.
ctons & restmerts Ory ot

ARE YOU READY T0. [rapmypfovmy
YOUR NEXT LISTING?

Our main goal is to provide world-class service and top-notch termite inspections that are
clear and concise. It would be our pleasure if you choose us for your next termite inspection!

O (916) 477.1167
@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM
@5 SIMPLYCHICSTAGINGDESIGNS.COM

Why Wait? Book Your Inspection with Us Today!
916.265.5300 - unitedths.com
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Don’t Rely on Luck For Closing,
Rely on Doma

Have an enjoyable closing; one
that is both more efficient and
significantly simpler when you
work with Doma.

Doma is the pot of gold you have been searching
for! Through our pairing of technology and with
local experts, we've removed the friction and
frustration that has plagued the closing process
since the 19th century. When you work with us,
closing will be charmed: simple, efficient and more
affordable.

Next time you need to close fast, let Doma help.
We'd love to be your lucky charm.

Team Leaders

Michael Hendricksen

Sales Executive
650.576.3345

michael.hendricksen@doma.com

Julie Shroyer

Division Manager
916.416.8245

julie.shroyer@doma.com

Justin Hill

Sales Executive
916.204.4896

justin.hill@doma.com

Will Van Weele

Area Manager
707.849.9455

will.vanweele@doma.com

doma.com

Our Local Offices

Placer County
2998 Douglas Blvd
Suite 300

Roseville, CA 95661
916.771.0176

El Dorado County
4357 Town Center Blvd
Suite 210

El Dorado Hills, CA 95762
916.933.6500

Sacramento County
9245 Laguna Springs Dr
Suite 160

Elk Grove, CA 95758
916.525.7799

;—‘ | Angela Hamilton
1  Sales Executive
' 916.298.6941
angela.hamilton@doma.com

Carmen Fabrizio
Sales Executive
925.336.0790

carmen.fabrizio@doma.com




REALTY ONE
GROUP COMPLETE

DY star on the rise

Meet Julia Beals of Realty
One Group Complete. Julia
hit the ground running

in her real estate career
straight out of college. In
her first year, she received
the Rookie of the Year

2018 award. Her success

and experiences over
the past four years have
helped her discover her
own path to becoming
the REALTOR® she
is today. As Julia
explains, “The more
you put into this
career, the more
you will get out of
it. I've always been
a hard worker, so
it's great to see
the results from
the time I have
invested in

my career.”

What are you most passionate about right now in your business?
“Growing with the people around me. It is so important to surround
yourself with people that motivate you, and I can gladly say that I
have created a circle of people that I trust, and we all want what is

best for each other so we can succeed together!”

What has been the most rewarding aspect of your business?

“I love watching first-time home-buying families attain the goal of
homeownership. So many people qualify to own a home and never
know that it is possible! It is very fulfilling to show them the way
and then watch as they gain wealth in the equity of their home.”

What has been your biggest challenge as a REALTOR®?

In entering the industry?

“Starting out as young as I was, it definitely took some time for me to
find my own path in this career. I am happy to say that I have found
it, and I'm so glad to be the agent I am today! I wouldn’t be where I
am without the experiences of the past four years, and I have learned

from every single one of them and will continue to keep learning.”

What's your favorite part of being a REALTOR®?
“Meeting so many new people! Some of my closest
friends have come from this job, and it all started

from selling them their home.”

To what would you attribute your rapid success
in the industry?

“Time and dedication. From the outside looking in,
real estate can seem easy, but it’s really a lot harder
than it looks. I spent a lot of time learning the way
from the agents around me and then adding my own
style to it. You have to come into this job with the
mindset that it does take time and dedication and

that is what will lead to success.”

What sets you apart?

“I truly care about each client as if they were fam-
ily. At the end of the day, these buyers/sellers are
putting so much trust in their REALTOR®. Most
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I truly care about each client as if they were family. At the end of the
day, these buyers/sellers are putting so much trust in their REALTOR®,
Most people do not have very much experience with buying and selling
homes, so they really rely on us to show them the way. I really listen to
my clients’ wants and needs and pay attention to every detail to make

sure they are getting the home that they love and are meant to be in.

XX
Julia with her husband, Andrew, and their newborn son, Bentley

people do not have very much experience with
buying and selling homes, so they really rely on us
to show them the way. I really listen to my clients’
wants and needs and pay attention to every detail
to make sure they are getting the home that they

love and are meant to be in.”

Tell us about your family.

“My husband, Andrew, and I have been married for
over two years now. We just had our first son, Bentley,
six weeks ago! Andrew is a firefighter in the Bay Area
and commutes from our hometown in Lincoln. We
both were born and raised here in the area; Andrew is

from Roseville, and I grew up in Shingle Springs.”

L !;FI b |
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A

Dreaming up the
ideal retirement

B is your job. Helping
you get there is ours.

T learn more about why Edward Jones
makes sense for you, call my office Today.

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd

Suite 150

Roseville, CA 95678
916-865-4616

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING

2 Hours a Week

THAT'S ALL IT TAKES TO
MAKE A MEANINGFUL
DIFFERENCE IN THE LIFE OF _

'}"TERNERO

OLIVE OIL

TeeEY

Buy straight from
the farmer!

TerneroOliveQil.com

Fundraising,
corporate gifts, or

just everyday use.

CONTACT Us!!
lisa@ternerofarms.com

(916) 508-5325

We ship all over the nation!

casaplacer.org ‘
530 887-1006

A LOCAL FOSTER CHILD,
AT-RISK YOUTH, OR
STRUGGLING FAMILY.

L Volunteer Today “;T‘,ddm e

ik- A

I I Sponsored by Nick Cunningham & the PointEquity.com family
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A Your Real Estate
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Real Estate Aid

Kristina has helped me with several transactions and she really has been

first aid in a transaction she had to take over. | love her attention to detail

and how she does calendar reminders for everything. Intros, timeliness, etc.

She's a great addition to my team. If you're picky like me, give her a try. -Krystle K, realtor

916-896-9890 | realestateaid.net

Listing Manager | Transaction Coordinator | Client Liaison | Real Estate Admin

Kristina Adragna, CAR Certified Transaction Coordinator, Short Sale Certified DRE #02034623

AFC

]
3 6 O 3 AND SEE WHY WE'RE THE EXPERTS YOU NEED AND THE PARTNER
YOU CAN TRUST WITH YOUR NEXT REAL ESTATE TRANSACTION.

MORTGAGE CENTER

Placer Title Company is proud to continually support our local counties in

their ongoing efforts to make our region one of the most desirable places in

the nation to call home. After nearly 50 years, one thing remains the same—

Benjamin. Androvich

SENIOR MORTGAGE CONSULTANT
DREO1873018 NMLS 121231

our commitment to providing superior customer service.

Specializing in residential, new home, and commercial transactions.

Asset Financial Center, Inc

EAXI{’_I!ETRElﬁlglCE 916.955.8287

CONTACT US!

Efficiency. Integrity. 210 205,8058 VAL BALDO/MATT HARGON MARY JANE FISCUS
Attention to detail. benandrUVICh@gmall.Cﬂm . Division Presidents, Sacramento County President, Placer County
ben.afc360.com vbaldo(@placertitle.com « 916.947.3747 mfiscus@placertitle.com

mhargon(@placertitle.com « 530.721.0094 916.765.9543

1424 21st Street
Sacramento, CA 95811

www.PlacerTitle.com
QOO D

66 - May 2022



P> cover story

By Dave Danielson
Photos and Cover Photo by
XSIGHT Creative Solutions
Those who set the bar rarely measure

their success solely in terms of their own
accolades and honors. Instead, they look
to the impact they work to leave on the

people around them.

That’s the way it is for Marilyn Goff.

As Team Leader with the
Marilyn Goff Team with Lyon
Real Estate, Marilyn has
built a rare reputation
for results through her
35-plus-year career.
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Marilyn feels a deep purpose in what she

does to serve her clients.

“I love to go into people’s houses to visit with
them, get to know them, and then work with
them to help them reach their real estate
goals,” Marilyn says.

That drive to support the success of others
was instilled within her at a young age by her
parents, Wayne and Elvera Penrose. Those
early lessons in leadership took place on the
family’s 500-acre farm in Idaho.

As Marilyn grew, she faced a very difficult
loss, with the passing of her father.

“My mom is my hero. In addition to raising
our family and taking care of things on the
farm, she went to college and got her mas-
ter’s degree, along with teaching school. She
was a great lady,” Marilyn says with a smile.
“Both my parents gave me a great example of
helping your neighbor.”

As she grew to adulthood, Marilyn met and
married her husband, Thayne. Together they
started their family.

In time, Marilyn and her family moved to the
Sacramento area from Denver when their

children were still in grade school.



“At the time, I wanted to have a part-
time job and went to work for Cook &
Cook. They had recruited me to open
up an insurance division,” she remem-
bers. “So I earned my insurance and
real estate licenses at the same time.
Then they decided they wanted to
have their daughter run the insurance
side. That was fine with me. I tried
real estate, and it really seemed to fit
like a glove. It was definitely my cup
of tea.”

That’s definitely an understatement.
In fact, during her first year in the
business, Marilyn was the num-

ber-two agent in the firm.

Leading the Way
She has continued to lead the way in
the industry when it comes to serving

the interests of those around her.

“The truly important part to me is
the individual people I get a chance to

work with,” she says with a smile.

Another big part of Marilyn’s satisfac-
tion with her work revolves around

her three-person team.

“We all work very well together. We
really care about each other,” she
says. “What we have as a group is a

very good fit.”

Family Fulfillment

Life for Marilyn is made much richer
by her family. She cherishes the
memory of her husband, Thayne, who

passed away five years ago.

“He was a great man and was very
supportive of my career. He really
believed in me and was a great cheer-

leader for my work,” she says.

She also treasures time with her
three children — Jason, who works in

commercial real estate (and his wife,
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REACH THEIR REAL
ESTATE GOALS
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RPLATE

Reduce. Reuse. Recycle

EIAVAAVAIES

Be in the driver’s seat - even when you're not.

The world’s first connected license plate has arrived. Weather proof, DMV legal, & State approved.
You can now digitally connect to your car anywhere, anytime, through the Rplate app.

»

Nicole, who is a lender); Nicole,
who is shaping young lives as a
teacher (and her husband, Scott,

who is a police officer); and Heidi,

who works in accounting (and

her husband, Trent, who is a real

estate agent).

“In addition to my children, it
gives me all of the happiness in the
world to be able to spend time with
my 13 fabulous grandkids.”

Away from work, Marilyn likes to : s
ride her bike and give back to her L |

community in a variety of ways, 1

supporting causes such as CASA, i ¢ ’ ’
the Boys & Girls club and groups Rt (

that serve as a caring resource for
elderly people.

o —

Delivering on Their Dreams

Those who get to know Marilyn
appreciate the fact that she is

(M Activate.

It all starts with activating your plate.
Our app makes that simple.

there to support their dreams,

no matter what price point is
involved, with her sense of caring,
sharing and kindness.

Register.

~ Pure, electronic registration renewal is a game
changer. No trips, no lines, no paper, no stickers.
No problem - just keep rolling.

Each of us goes through trials
and moments where we don’t feel

at our best. When that happens,
one of the parts of life that fuels

Marilyn’s drive is music.

EXxpress.

: | - Express yourself - activate banner messages
she emphasizes. “Hearing songs INDIVIDUAL & - i | : RS EEESNElECt your mood, loyalties and personality.

like that picks me up and makes
PEOPLE

“One of my favorite songs of all

time is ‘Climb Every Mountain,”

me feel like I can achieve whatever

() Fascinate.

Show off and go dark or go light.
Completely change your Rplate's look and turn
heads while you're at it. Unmistakably cool.

I want.”

Congratulations to Marilyn Goff
for demonstrating what true lead-

ership is all about — supporting -
those around her. , ,

reviver.com



Meet Katie Butler
and learn more about her

Real state Success Revelation
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