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Trusted Partner for Customers, Realtors, and Lenders WINNER

‘LT~ Close with Confidence argor a FA'RWAY°

INDEPENDENT MORTGAGE CORPORATION

“As a Realtor, Cobalt is my go to settlement company because they make life easier.

They are experts in handling the transaction, extremely detail oriented, always friendly and helpful in
answering questions. | give my clients the BEST service possible and | look for the same in the settlement
company. They have my complete confidence and are a 10+ in my book.”

- Michelle Sagatov, with the Michelle Sagatov Group

FAIRWAY
advantac

PRE-APPROVALSAS

Use the Fairway Advantage™ Pre-Approval*
program and start competing with cash offers today.

In a competitive market, your clients need an advantage. That's where Fairway Advantage™
Pre-Approval program can help. Through this program, we will work together to get your
client conditionally approved for their mortgage by a Fairway Underwriter before they

begin house hunting.

The credibility that Fairway Advantage™ Pre-Approval provides is so strong that it may even
compete with cash offers!

Kelly A. Katalinas T()I"
Branch Manager, NML5# 365493 MORTGAGE
X . WASHINGTONIAN FAI RWAY
F Attorney Owned | Independent Title and Settlement Company 2021 | R
|

TOP 1% MORTGAGE

ORIGINATORS 2020

BY MORTGAGE EXECUTIVE MAGAZINE

Contact Cobalt for
' Residential or Commmercial Title Insurance & Settlement Services
Seller Side Closing | REFI | Preparation of Legal Documents

3201 Jermantown Rd, Suite 220
Fairfax, WA 22050

Commght €2022. Fainway independent Morigage Corporation. NMLS#Z289. 4750 5 Biltmore Lane, Madison, Wl 53718, 1-877-699-0353. Al rights resecved, T
. L N a

Jeff Nowak 703.646.1000
Founder & Principal Attorney 0® @ cobdltsettlements.com

COUAL HOUSING
GRFORTRERITY
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Real Estate | Lutkins | take big and bulky items off your hands

Solutions

. 0 Sav- - e‘
like hot tubs, pool tables and pianos. ’”8fheworld,one\uga\3““\
DONATE
Through a shared mission of keeping reusable items out
o ' ' Top 250 of landfills, Remix Market allows us to upcycle items that

Story: 3 _ Matters: } Standings
Tori = This RECYCLE cannot be donated or recycled. Ask us about it today!
McKinney = Mother’s
] Day, Focus
on Mom’s
Health

F. .,
- . ;
=2 ( - -
Cover photo courtesy of Ryan Corvello. Ix
" a rKet

If you are interested in contributing or nominating REALTORS® for certain stories, please email the
publisher at Wendy@kristinbrindley.com. To view our magazine online visit novarealproducers.com
and look for “Magazine” or scan this QR code. (Password: connectingstartshere)

A Mark Harrington, Owner
Direct: 703-395-4686
AT mark.harrington@junkluggers.com

380438
H3L4V

Megan Hicks, Business Developement
Direct: 703-244-5084
megan.hicks@junkluggers.com
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PREFERRED PARTNERS
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This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA
The McGruder Group
(703) 273-7381
McGruderCPAs.com

CHIMNEY SERVICE/
REPAIR

Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ESTATE SALES
Four Sales LTD
(703) 256-8300
FourSales.com

HEATING & COOLING
Climatic Heating & Cooling
(703) 779-7455
ClimaticVA.com

HOME BUILDER
Green Valley
Custom Builders
(703) 865-5440
GreenValleyCustom
Builders.com

HOME INSPECTION
Avanti Inspections
(571) 748-9591
Avantiinspections.com

Biller & Associates
(571) 528-6817
BillerandAssociates.com

Donofrio Property
Inspections

(703) 771-8374
Donofrioinspections.com

Home Field Advantage
Inspection Service
(703) 755-5611
HFAdvantage.net

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME ORGANIZATION
Judy On The Spot

(301) 798-4377
JudyOnTheSpot.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

MaxHousePrice
(703) 215-2144
MaxHousePrice.com

HOME REPAIR
Innovative Realty
Contracting

(571) 283-4919
InnovativeRealty
Contracting.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(410) 730-7423
CinchRealEstate.com

HWA Home Warranty
Jennifer Bowen

(404) 324-2293
HWAHomeWarranty.com

Old Republic

Home Protection
Molly Flory

(800) 282-7131 x1428
ORHP.com

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

The Junkluggers of
Gainesville VA
(703) 395-4686
JunkluggersOf
Gainesville.com

MORTGAGE

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

loanDepot

Tim Kelly

(571) 308-3660
loanDepot.com/TimKelly

McLean Mortgage
Melissa Bell

(817) 807-1616
MelissaBellMortgage.com

Movement Mortgage
Chris Shead

(703) 498-8235
ChrisShead.com

U.S. Bank

David Le

(703) 424-5369
Mortgage.USBank.com/
VA-Fairfax-David-Le

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING / STORAGE
Certified Master Movers
(703) 296-4528
CertifiedMasterMovers.com

Interstate Moving &
Storage, Inc.

(703) 226-3279
Moveinterstate.com

My Guys Moving
(703) 937-7772
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountry
Movers.com

PEST CONTROL
My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

TruPlace

Rebecca Lombardo
(240) 449-3942
TruPlace.com

PRINTING /
PROMOTIONAL
Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PRINTING, DIRECT
MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT
Circle Property
Management

(703) 672-0687

ROOFING
DryHome Roofing &
Siding, Inc.

(703) 230-7663
DryHome.com

STAGING

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

TITLE SERVICES
Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Federal Title
(202) 362-1500
FederalTitle.com

Kensington Vanguard
National Land Services
(703) 637-9165

(703) 794-2101
KV-DCMetro.com

MBH Settlement Group
(703) 277-6806
MBH.com

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

Titan Title
(703) 865-4999
TitanTitleMetro.com

TRANSACTION
COORDINATOR

Scalable RES

(571) 445-4737
Facebook.com/ScalableRES

VIDEO MARKETING/
BRANDING
Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION &
MARKETING CONTENT
Best Side Story Media
(305) 409-8118
ABestSideStory.com

Explore My Town
(603) 858-3548
PartnerWithMyTown.com

VIDEO SERVICES
HDBros

(833) 437-4686
HDBros.com

TruPlace

Rebecca Lombardo
(240) 449-3942
TruPlace.com

VIRTUAL ASSISTANT
CyberVirginia
(703) 672-0687

24-Hour

live customer
support

Virtual

or in-home
SUrVeys

rm JK MOVING
SERVICES

Experience the JK difference

what
matters
most”

2y Background-Checked

e 3%
:\___'.-_\," S drug-tested
J’ moving professionals

Top-Rated

mabile app
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MEET THE

NOVA

REAL PRODUCERS TEAM

Wendy Ross

Operations Manager

Kristin Brindley Ellen Buchanan
Publisher Editor

Jess Wellar Zachary Cohen
Staff Writer/Copy Editor Writer

Jaime Lane
Executive Assistant &
Publishing Manager

Bobby Cockerille
Videographer

Ryan Corvello

Christopher Menezes
Writer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email the publisher at Kristin@kristinbrindley.com.

Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
“ solely those of the author(s). The paid advertisements contained within NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher.

Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events take place,

Trust Your Locdadl
Loan Consultants

loanDepot is proud to serve the communities in Northern Virginica

Why work with us?

We make the home loan process easier than ever with our:

-~ Knowledgeable and experienced Top-of-the-line technology that lets you
Loan Consultants check your loan status at any time from
your phone and communicate with our

- Fully digital mortgage* easy-to-use web app

Contact Tim to Learn More

TIM KELLY

Loan Consultant = NMLS #376030

(571) 308-3660 .

timkelly@loanDepot.com
www.loanDepot.com/timkelly

loanDepot

HRALEET TEELT

photographers may be present to take photos for that event, and they may be used in this publication.
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. "Moms hold our hands for a short
| time, but our hearts forever."

Call OR Email
Us TODAY!

""""""" Homelech

301-221-0357 | Schedule-me@RnHomeTech.com | www.rnhometech.com HOME INSPECTION SERVICE
Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD 20876

Thank You for Choosing Climatic Heating & Cooling as The Best Heating &
Air Conditioning Company in Loudoun County for the Past SevenYears!

24 Hour Same
X LIMA l l‘ : Day Service

L]
s L HEATING & COOLING, nc.
: £25 OFF
. ANY SERVICE
. CALL
f' -. MEW CUSTOMERS
% i'i.':' i e® ettt

% Traset a0 UPTO

.
o 8 _Ttagant® ¥ s
P aan e, $1,100 REBATE

FOR MEW SYSTEM
INSTALLATIONS

n Times-Mirvor

O]

36 MONTH,0%
FINANCING

DN QUIALIFVING SYSTEMS
WITH CREDIT APPROVAL

B E S T 0 F 100% Satisfaction Guaranteed!

FClimaticVa

Family Owned & Operated | Request an appointment at www.climaticva.com or 703-779-7455
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HAPPY
MOTHER’S
DAY!

Dear NOVA Real Producers,

Happy Mother’s Day! This month, we are celebrat-
ing all the mothers out there for their tireless work
ethic and unconditional, nurturing love. As a mother
myself, I know firsthand how stressful and over-
whelming it can be at times; but there is simply no
greater joy than watching your children grow and

come into their own.

publisher’s note

This month’s issue is jam-packed with stories of
inspirational mothers who manage the work-life bal-
ance while being top Real Producers! Also of note, be
sure to read the answers to this month’s “We Ask...
You Tell!” question, “What is your funniest work
or real estate story?” on page 18.
We truly enjoy the input from

our Real Producers on the “We

Ask” page each month. If you
haven’t answered one of our
monthly questions in a while, be
sure to do so and we’ll publish
your answer in the magazine,

along with your headshot.

Members of our DC Metro Real
Producers community gathered
in April for a magazine
party to celebrate
our April and May
issues. Thank

you to all who joined

us for the exciting
celebration and to our
wonderful sponsors,
Perry Moving & Storage
and Legacy Settlement
Services, for making
this event the fabulous
night it was!

We look forward to
seeing you soon, on
May 13th, for our May
Mastermind! Also, be

on the lookout for your

exclusive invitation
to our Casino Royale

event, to be held on Me (back right) with my mom, Cheryl, and
July 12th. daughter, Avery.

In closing, as the days of spring begin to warm and stretch ever
longer, may you make the most of these precious daylight hours!
Whether you are a mother yourself or are the child of a wonder-
ful mother, I'd like to encourage you to take a few moments out
of your day to reflect on a time when you had an amazing “Mom”
moment and let that priceless feeling sink in as I share with

you a stanza from one of my favorite Mother’s Day poems, “Her
Hands,” by Maggie Pittman:

Her hands held me gently

from the day I took my first breath.
Her hands helped to guide me

as I took my first step.

Her hands held me close

when the tears would start to fall.
Her hands were quick to show me

that she would take care of it all.
Wishing you continued success, health, and much happiness!

Kristin Brindley

Owner/Publisher
NOVA Real Producers
(313) 971-8312
Kristin@kristinbrindley.com
www.novarealproducers.com

KRISTIM BRINDLEY

ENTREFRENELR, CONSECTOR, FUBLITHER

FOOD FOR THOUGHT

Reflect back on a time when you had an amazing “Mom” moment.




Quality You Can Trust!

D.C. Metro area locations in Landover,
Springfield and Sterling

Local | Long Distance | International
Moving & Storage Services

For more information about preferred pricing
and special programs for your clients,
call Sherry Skinner at

703.226.3282

) INTERSTATE

MOVING | RELOCATION | LOGISTICS

Frerintrralafio oo

Sales@invan.com | Movelnterstate.com

Scan to enroll today:

.
(==l
.

:

ARW fiove

Industry Leading Coverage

From the Kitchen to the Curb™

Anne Lang
Territory Manager
703-932-5754

alang@arwhome.com
é @
g
I|| L (L
Choose Your REALTOR® Inspection Water and

Contractor Concierge Service Guarantee Sewer Coverage

Call or visit 1-877-ARW-AGNT
arwhome.com/realestate
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CHIMNEY SERVICE

I called to have an inspection and possibly a cleaning
for my chimney. They measured and checked the

entire system and gave me pointers on what they
could do and what | should do for myself. No

. ‘-\ updates, no add-ons, just real informa-
. tion and some professional honesty

" \ with relevant pricing." ~John B.
\ 0 8. 6.6 6 ¢

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine
Recommended Chimney Contractor by Northern Virginia Magazine
Voted Best Pick by Best Pick Publication

11301 Industrial Rd. | Manassas, VA 20109
igm 703-379-5006 | winstonsservices.com [ £]

Virginia License #2705113496A - Maryland License #102224 - District of Columbia License #70106886

7\
TMG

THE MCGRUDER GROUP

NURTURING RELATIONSHIPS. DEVELOPING GOALS.

FULFILLING DREAMS.

TAX PLANNING IRS
AND PREPARATION REPRESENTATION

OUTSOURCED
ACCOUNTING

DAWN MCGRUDER, CPA { BESTOF |
(703) 273-7381 * MCGRUDERCPAS.COM Arlington
10306 EATON PL, SUITE 210 FAIRFAX, VA 22030 L 2021 _»
El @MCGRUDERGROUPCPAS e




P> special events SEE YOU TiSiSSu
THIRD ANNUAL MASTERMIND

MAY 12, 2022 | 9:00 AM to 3:00 PM
FORT MYER OFFICERS’ CLUB, 214 JACKSON AVE, FORT MYER, VA 22211

LISTING, LEVERAGE, LEADERSHIP

PRESENTED BY NOVA REAL PRODUCERS

P> special events

NOVA REAL PRODUCERS PRESENTS

SAVE THE DATE
JULY 13, 2022

O\ O— e

CASINO
- ROYALE

/P \O—¢e

OUR SPECIAL SPEAKERS

DUSTIN & DEVIN FOX JASON CHEPERDAK JENNIFER YOUNG

f‘-"m 3 B
OAN P

DILYARA DAMINOVA BRYAN FELDER IRINA BABB
6 PM-9 PM
1342 POTOMAC SCHOOL ROAD,
NJ VELLUM ‘stewart MCLEAN, VA

NATHAN BURCH WADE VANDER MOLEN
PLATINUM SPONSOR PLATINUM SPONSOR

ERIC VAN HORN
KEYNOTE SPEAKER

SPONSORS
loanoDepot C 50

cinch

R

WL

All proceeds from this event will be donated to charity.
For information on all NOVA Real Producers events,
email info@novarealproducers.com.

All proceeds from this event will be donated to charity. Ilr/‘" ™
S t
For information on all NOVA Real Producers events, email info@novarealproducers.com. @ ;



- OUR FOCUS
IS ON YOUR NEEDS

EXTERIORS’
TRUST THE EXPERTS!

"MBH SETTLEMENT GROUP MADE OUR HOME
BUYING PROCESS VERY SMOOTH. THEY ARE

EFFICIENT AND VERY PROFESSIONAL.
WE WHOLEHEARTEDLY RECOMMEND THEM."
- GOOGLE| SIDOINE | NOV 2021 .

3fing & Siding,

703-230-ROOF (7663) - www.DryHome.com
45921 Maries Rd, Suite 100 « Sterling, VA 20166 ﬁ @DryHome
Fairfax County, Loudoun County), Arlington County and Prince William County.

SO RESPONSIVE EVERY TIME | HAD A
QUESTION...BEYOND HELPFUL IN TRYING NEw
TO FIX A BLUNDER THAT WAS COMPLETELY

MY FAULT, BUT SHE MADE ME FEEL AT EASE

HOME FIELD ADVANTAGE ABOUT THE WHOLE THING. FINALIZING THE ]
INSPECTION SERVICES CLOSING PROCESS AND SIGNING ... q
WAS A BREEZE.

HIGHLY RECOMMEND."
Why Chop e T - GOOGLE | DANIELLE K. | NOV 2021

- Less than 24-hour turnaround
- Thorough inspection reports
- Photos & videos (if applicable)

TOGETHER, WE MAKE AN OUTSTANDING TEAM

- Enroll in Errors & Omissions/General Liability insurance

Our Services Include: Looking For Exceptional Service And A Smooth, Secure,
</ Buyer ion / Pre-Listi i : .
e M Convenient Closing That Is Focused On Your Needs?

Call us today for a FREE quote! v/ New Construction Inspection
703-665-4455 v/ Home Maintenance Inspection / Radon Testing
; Contact MBH at one of our 20 offices across VA, MD & DC. Settlement Group
Positioned for your success.™

« Full-Service Pest Control Company
specializing in Ants, Termites & Mosquitoes

Schedule an inspection today!

ANDREW STALLINGS Bethesda District of Columbia Alexandria (Old Town) Arlington Burke Chantilly
Licensed Home Inspector 301-941-4990 202-749-8420 703-739-0100 703-237-1100 703-913-8080 703-277-6800

10+ Years of Experience

* Members of the NPMA & the Virginia
Pest Management Association

(703) 755-5611 - Homefieldal@gmail.com Fair Oaks Fredericksburg Front Royal Gainesville Kingstowne Lake Ridge Loudoun County
hfadvantage.net 703-279-1500 540-373-1300 540-878-4210 703-468-2020 703-417-5000 703-492-7900 703-840-2000
My Pest Pros is proudly operated °

by Brett and Debra Lieberman. VA LIC. #3380001255 - MD LIC. #33653 Manassas McLean Reston Stafford Vienna Warrenton Winchester
703-393-0333 703-734-8900 703-318-9333 540-658-0992 703-242-2860 540-349-7990 540-546-0615
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P> we ask...you tell!

What is your

funniest work or

.

real estate story?

18 - May 2022

HANNAH WON

Pearson Smith Realty

I once had two different meetings on the same
day with the same people, and neither of us
realized it! I met with a young couple (and their
parents/in-laws) to tour a home in the morning,
and then met with the parents in the afternoon,
who also happened to bring their kids with them
to see the house. It was a hilarious coincidence!
Even better, they both wrote offers that were
accepted that same day.

ARTURO FERREIRA

Best Side Story Media

I was working at the front desk of the gym at the
Four Seasons in Miami when the presidential
debate was being held there. Then President
George W. Bush was there with his family, and
Secret Service was everywhere. I went to put my
smoothie down and accidentally turned off all
the lights in the lobby. Agents went on high alert
and started moving. I casually reached for my
radio, pretended to call the hotel security office,
and loudly asked if they knew what happened.
Then, I surreptitiously turned the lights back on

and said, “Nevermind, power’s back.”

&
@

ERIN JONES & KELLY WYATT (Twin Sisters)
Keller Williams Realty

Erin: I had a pregnant client once who got locked
out on the deck.

Kelly: I was playing pool and won the tourna-
ment, and a lady comes up to me and asks, “Do

you have a sister? I think she sold us our house!”

PEDRO PAUCAR

Keller Williams Capital Properties

I was running late to show a friend a condo in
Alexandria. When I got there, I was drenched in
sweat because it was hot. There was no park-
ing near the condo so I ran to get there; it was

a third-floor condo, too, and the key was not in
the lock box. I got permission to climb onto the
balcony, climbed on, and it was covered in pollen
and dust. The door was open, and I was excited
... only to find out there was a bar on the door! I

had to climb down and I ripped my pants.

IAN MCVEIGH

Samson Properties

Wasn’t funny at the time ... but I was showing
homes off Route 28 and I hit a huge pothole that
blew out my tire. This was before Uber, so I had
to call another agent to come pick up my clients
to continue to show them homes while I dealt
with the tire.

KARA CHAFFIN DONOFRIO

Long & Foster Real Estate

I was showing properties once and a homeless
man popped into the backseat of my car (with my
client in the front seat!). It took a LOT of yelling
and obscenities, and he finally got out of the car.
As my client and I were in shock, discussing what
had just happened, the same guy opened the trunk
of my SUV and jumped back in and started strip-
ping. CRAZY! I flew around back and kept telling
him to get out. He finally did ... and I jumped back
in the car and locked the doors!

ALICIA BROWN

ScalableRES

Back when I was a producing agent, I had a walk-
through to do with a client in winter. The prop-
erty was covered in snow. I reminded my client
that we should take a look at the apartment
above the detached garage and we headed over
there with me in the lead, tramping through the
snow. I forgot about the small pond in the front
yard... Took two steps, with my head turned,

as I was talking to my client, and next thing I
knew, I was waist-deep in the pond! Stunned, I
quickly managed to scramble out but my pants
were soaked through, and it was cold. My client
suggested I take off my pants and put them in the
dryer in the house, and offered to sit outside on
the front porch so I wouldn’t feel uncomfortable.
Thirty minutes before settlement, I'm sitting

in my undies on the floor in the laundry room,
watching the dryer, trying to will my pants to
dry as fast as possible! We made it to the settle-
ment and my client was a real gentleman. But oh

boy, the office loved that story.

RICK PERRY

eXp Realty

Back in the late ‘90s, I was working on my
broker’s license and the classes were being
held at the Fredericksburg Area Association of
Realtors® in downtown Fredericksburg. Now,
Fredericksburg is an iconic place for Civil War
historians. The fact of having the “slave block”
still downtown at that time was ominous, as
well, at least for a young man born in the Philly
suburbs! I was the only person who showed up
for the class, apparently. While I was waiting,
around 7 p.m. or so since it was getting pretty
dark, I saw a car pull up, which happened to

be my instructor, Attorney Mike Barrett! Mike
and I start around the building looking through

the windows, basically staking out the place. I
said “Hey Mike, I'm very uncomfortable looking
through the window and casing this place since
I'm black!” (It was a joke ... sort of.) I said, “If the
‘Po Po’ rolls up, you better have my back!” We
both got such a kick out of it, and to this day we
just laugh out loud. P.S. We later found out the
class had been rescheduled!

MOLLY FLORY

Old Republic Home Protection

As a home warranty representative, we often
get a lot of frenzied calls for service. A woman
once called in for service saying her oven was
on fire. My claims department asked if she had
called the fire department, and she said, “No, I
thought I had to call you to file a claim first,” as
she wanted to make sure she had prior authori-
zation. She informed us that her oven was now
in the front lawn burning. We advised her to call

the fire department!

TORI MCKINNEY

KW Metro Center

I scheduled a showing, back in the day, with no
lock box or texting. I knocked on the door with
the buyer. No one answered but I thought I heard
water running. I went into the master bedroom
and there was a stark-naked person coming out

of the shower!

KEITH HOWARD

Keller Williams Realty

T used to live in California and was networking
with listing agents and doing open houses. I did
an open house for this one agent where I met a
husband and wife and was walking through the
rooms with them. I opened the master bedroom
closet and found three shelves of adult toys and
had to put towels over them!

KELLY ETTRICH

Century 21 Redwood Realty

Once, I was doing a Facetime tour for military
clients and they wanted to see the back yard. We
got over to the fence and there was no gate, so 1
said, “I can climb the fence.” After some effort, I
managed to climb over ... and then went over to
the other side of the house and found the gate!

NOVA Real Producers - 19
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Another time, I had gone over to a listing
and was telling people how to get their home
ready to sell. The wife asks me to go please
tell her husband to take this ugly skull out of
their tree, it’s not Halloween. So I asked him
to remove it from the tree. I went back to the
listing and the skull is still in the tree. So I
tell the husband to kindly remove it, and the
next time I see the skull it was now in a bowl
of apples on the counter! Every time I went
back, the skull was in a different place. And
when we went to the settlement for closing,
the husband actually presented me with a
plaque ... and on it he had mounted the skull
and painted it gold!

DEBBIE CREVIER-KENT

Cottage Street Realty, LLC

One of the most memorable (and probably
most awkward) moments I’'ve had working in
real estate: I received a compliance violation
from the MLS stating a photo from one of my
listings contained nudity. WHAT?!1 could not
believe this because our clients always thor-
oughly review their photos, along with me and
my team — and none of us caught it. I had to
find the words to let my client know that her
listing was flagged due to nudity, and although
the MLS immediately removed the photo, it
was still out there on public sites. My client
was mortified and frantic that her friends

and neighbors would see this picture of her
baring all. She had been anxious to get her
listing activated and had taken all the pictures
except for the bathroom. She was running late
to a work event and was ready to jump in the
shower when she realized the bathroom was
clean and the shower was dry, so it would be
best to take the picture before the shower.
Makes perfect sense, right? However, she

was already disrobed and forgot about that
pesky reflection the mirror catches. So there
she stood in this beautifully clean bathroom,
shiny hiney and all! Once she realized she had
revealed more of her assets than intended, she
scrambled desperately to get ahold of Zillow
to have her tell-all photo removed from their
site. She was a trooper with the whole thing,
and we both cried tears of laughter when all
was said and done. I think everyone was very
thankful this was a woman-owned business!
Ever since, we carefully double and triple

check those bathroom photos with reflections!

KELLY GAITTEN

BHHS PenFed Realty

First story: My client and I were looking at
properties in a rural area and it was a warm
spring day. She was very excited to see prop-
erty number 1. We went inside and started
looking around. There were no photos of the
bathroom online so we were both curious.
Well, the bath had a vanity sink, toilet, bath-
tub and shower, and a set of swinging saloon
doors that opened onto another toilet. The
funniest part was, there was very little room
to stand there without the doors hitting you
in the backside. We laughed about that for an
hour until we arrived at the next destination.
We got to the porch and there was a bald-
faced hornet flying around the door. Every
time I tried to open the lockbox he came at
me. I was terrified and finally admitted to
my client that I was allergic to bees and I

did not have my epi pen. She asked, “Did
Itell you I am a scientist specializing in
allergies and infectious disease?” Then, she
said, “We have to go!” We ran back to the
safety of the car and didn’t even go into the
house because, it turns out, both of us are
allergic to bees! I ended up finding a newly
built home for her and we are still very good
friends who talk regularly and meet for

lunch about once a month!

Second story: I was riding with my elderly
client who insisted on driving us everywhere
because she was a chain smoker and needed
to smoke while driving. We toured a house
off a narrow gravel road and when we went
to leave, she backed down the driveway but
couldn’t make the turn. The front end of her
car was somehow stuck over the top of some
bushes. What we didn’t realize was that the
car was also hanging precariously over an
embankment. Once we got out of the car,

we realized how lucky we were! We walked
down the road to a neighbor’s house to see
if they could help and two very nice men
rushed over and somehow pushed the car
back onto the roadway. It’s a miracle no one

was injured!

FRANK SCHOFIELD

Summit Realtors

I showed a cottage once in the middle of
nowhere; I showed up and saw beer bottles
everywhere, it looked like a party had just hap-
pened. I opened the bedroom door and a big, tall

naked guy stood in front of me.

TANYA JOHNSON

Keller Williams Realty

T had a real estate agent showing one of my
listings, and the master suite had a private bal-
cony off of it. She and her client went out on the
balcony and got locked out on the second-floor
balcony. Luckily, she had her cell phone with her
so she was able to call me. I went to the house

and was able to rescue her and her client!

FAITH SAUNDER

Pearson Smith Realty

More embarrassing than funny... waterfront
Potomac property, windy driveway, very steep.
I’'m a terrible driver. Told clients parking, and
got to the house out of breath. Happy ending,
they bought the house.

LINDSEY HAGEN

Compass

One time I walked in on a tenant. There was no
key in the lockbox and I walked in on two people

doing some things in an, um, loving way.

MaxHousePrice
We NET you MORE!
We PAY FOR and MANAGE all
pre-sale renovations fo a home... and we
don't get paid UNTIL CLOSING!

Sellers gain an average
increase of $45,856 in
NET proceeds at sale.

Higher Commissions for
YOU, the Real Estate Agent!

BEFORE

Call or Text 703-215-2144 | info@maxhouseprice.com | MaxHousePrice.com

Follow us on Instagram and Facebook for more transformations! ﬁ
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Creater Value. Tailored Services.
Educational & SerV|ce Driven.

It's not

too late! FIX FIRST, =~ POWERED  TURNKEY
Did your buyers close PAY LATER BY TECH CONCIERGE

without a home warranty?
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INSPECTIONS

Home Inspections - Radon Testing Contact me for Learn more with our free on-demand

Termite (WDO/WDI) Inspections more details! Molly Flory
Mold Inspections & Samples - Air Quality Samples Senior Account Execttive

BOO 282 7131 Ext 1428 J! : OVErViEW We’bina r!.

i L. MollyFi@orhp.com
Experience the Avanti Difference. Contact Us Today! iy, oehg camimallyfiany
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LONG-FORM vzzsus
SHORT-FORM VIDEO .......

KNOW THE DIFFERENCE!

It’s no secret that video is the best
way to convey a message to your
ideal audience, but what exactly is
the best way to make this happen?

Is it through Instagram stories and
short-form video or through mediums
like YouTube and its long-form video
structure? The answer is ... they both

can be super effective.

KNOW YOUR AUDIENCE

When it comes to long-form versus
short-form video, you have to know
“who” your audience is and how they
like to consume information. People

like to watch short-form videos on

24 . May 2022

their phones or tablets. These include
Instagram, Facebook, and TikTok
videos. These videos are anywhere
from 15- to 60-seconds long and get
immediate views. In a 24-hour period,
it’s possible to get hundreds of views
to these videos from your social

media followers.

SHORT-FORM VIDEO IS GROWING
Short-from video content is increas-
ing exponentially every year ... so
jump on the train if you haven’t
already because this is how many
people are consuming informa-

tion in quick bites. You can use

short-form videos to drive people to
your website, another video channel,

or connect over email.

By the end of 2022, short-form video
will be the most popular type of content
on social media, accounting for roughly
40 percent of all videos. Using social
media platforms to talk about how you
add value to clients, educate your audi-
ence, and get people to know you better

on video is not the future, it’s now.

LONG-FORM VIDEO LIVES FOREVER
I personally have around 200 videos
on YouTube and 100,000 views. I speak

with people from all over the country
every week who “discover” me. This is
the massive benefit of long-form video.
Discoverability and having videos I
created years ago still being watched
is huge. Imagine if something that took
you 15 minutes to do allows you to get
thousands of views to your real estate
business 24,/7/365?

Having three- to seven-minute videos
on a platform like YouTube with spe-
cific topics that can be found by people,
both locally and across the country,
allows you to cast a much wider net.
YouTube is the second-largest search
engine in the world, and in 2020,
passed television as the most-watched
video medium. Long story short, people
watch YouTube, especially if they are
moving to a new state, neighborhood,
or just want information about almost

anything related to real estate.

GETTING STARTED

YouTube is a free medium. I tell
my clients to think of 10 video
topics (don’t overthink it) that
their clients or target audience
would want to know about and
get started. There is a lot of
great information you know
regarding real estate. Don’t
keep it all inside. Share it with
the world and watch the eyes
to you and your brand grow.
The more discoverable video
content you have, the more
opportunities for people to get
to know you and eventually

reach out to do business.

As you can see, there are many
benefits to both short-form and
long-form videos. Embrace these
opportunities to educate your
audience and grow your real
estate brand. Good luck!

Wade Vander
Molen is the
director of
t sales/marketing
for Stewart Title
in the Northern Virginia/
Washington, D.C., area and
has been in the title industry
since 2005. Wade helps real
estate professionals with all
facets of their marketing and
teaches a new, sustainable
business model to help them
grow their businesses.
You can visit Wade at
www.DCTitleGuy.com.

Bllq'ér&AssociateW

Home Inspection Services

INSPECT | CONSULT | EDUCATE

PROUDLY INSPECTING HOMES IN D.C., MARYLAND, AND VIRGINIA

CERTIFIED
INSPECTOR

T—  A—

5.0 30 Google Reviews

Pre-Purchase -‘
Pre-Drywall
Final Walk-Through
Radon Testing
Thermal Imaging
Mold Investigation |

571-528-6817 Scott Biller
scott@billerandassociates.com Founder
billerandassociates.com ASHI Certified Inspector

//
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BE THE STAR OF YOUR TOWN.

e Video Production

e Editing GOLD STANDARD

OF VIDEO

e Coaching
e Marketing

C/t

MY TOWN

Home Warranty of America

WE'VE GOT YOU COVERED

COVERAGE BENEFITS": « Re-key service
« FREE Seller’s coverage « No cap on refrigerant
« VIP concierge service for agents ~ « Online orders and claims

INNOVATIVE REALTY SOLUTIONS LLC
INNOVATIVE REALTY CONTRACTING , crust rcsrccaos

WHY PARTNER WITH US?
1 3 = v Licensed, insured, and experienced full service General Contractor
. = v Quality Interior Renovations and Remodeling
Jenmfer Bowen mo E v Assist with settlement by reviewing and completing
(404) 324-2293 o= items from a home inspector's list

~ jennifer.nowen@hwahomewarranty.com v' Addressing any post settlement renovations for the buyer

www.innovativerealtycontracting.com | 571-283-4919
35072 Newlin Court Middleburg, VA 20117

HWAHdmeWarranty.com

Exclusions apply. See contract document for details. ©2019 Home Warranty of America, Inc.
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WE HAVE A

- NEW OFFICE-
LOCATION IN
WOODBRIDGE!

info@titantitlemetro.com
Contact our office for more information and details.

703-865-4999 | www.titantitlemetro.com

10195 MAIN STREET, SUITE L | FAIRFAX, VA 22031
11140 ROCKVILLE PIKE, SUITE 330 | ROCKVILLE, MD 20852
1990 OLD BRIDGE RD, SUITE 302 | WOODBRIDGE, VA 22192

SARA
RODRIGUEZ

Check out our upcoming classes and events on Facebook and Instagram! m




What Does

“Settlement”

28 - May 2022

legal hotline

By Colleen Sweeney, Esq.

Mean?

In an industry where so many partners work
together, it is important that everyone has

a clear definition of relevant terms. One of
the most critical words in the real estate
industry is “Settlement.” While the concept is
generally understood, the term is not always
used precisely. In order to define a term, it is
important to know where to look for guid-
ance. For real estate transactions, two places
should be consulted: 1) the state code, and 2)

the sales contract.

Virginia Code § 55.1-900 defines “Settlement”
as follows:

“Settlement” means the time when the set-
tlement agent has received the duly executed
deed, loan funds, loan documents, and other
documents and funds required to carry out the
terms of the contract between the parties and
the settlement agent reasonably determines
that prerecordation conditions of such con-
tracts have been satisfied. A determination by
a settlement agent that prerecordation condi-
tions have been satisfied shall not control the
rights and obligations of the parties under the
contract, including whether settlement has
occurred under the terms and conditions of the
contract. “Parties,” as used in this definition,
means the seller, purchaser, borrower, lender,

and settlement agent.

The same Virginia Code section defines
“Settlement Agent” as follows:

“Settlement agent” means the person responsi-
ble for conducting the settlement and disburse-
ment of the settlement proceeds and includes
any individual, corporation, partnership, or
other entity conducting the settlement and

disbursement of loan proceeds.

Based on the definition of Settlement in the
Virginia Code, the Settlement Agent must be
in possession of the executed deed, funds, and
required documents by the settlement date for

settlement to occur.

realproducersmag.com

The second step of the analysis to understand a term requires

a review of the contract.

Under the NVAR Residential Sales Contract, paragraph 4,
entitled “Settlement”, states:

“Pursuant to Virginia law, Settlement Agent is the sole agent
responsible for conducting the Settlement as defined in
Virginia Code § 55.1, et seq (“Settlement”). Delivery of the
required funds and executed documents to the Settlement

Agent will constitute sufficient tender of performance.”

The NVAR contract also provides further guidance.
Paragraph 4 requires the Buyer to designate a Settlement
Agent. What is written into the contract unequivocally deter-

mines the Settlement Agent.

A comprehensive understanding of the term “Settlement” is
important so that all parties can meet their obligations. This
is particularly relevant in the current real estate market,
where a considerable number of “split” settlements occur.
While two settlement companies may be involved in the
transaction, there is only one Settlement Agent as defined
by the Virginia Code. That is the one chosen by the Buyer
and noted in the contract. This is a key factor to understand
as it relates to the definition of Settlement and defines the

parties’ obligations.

Based on the definition of Settlement in the Virginia Code,
and the requirements of the NVAR Residential Sales
Contract, the Settlement Agent must be in possession of
the executed deed, funds, and required documents on the
settlement date. While the Seller may choose to work with
their own settlement company, that company, or attorney,
is not the Settlement Agent; rather, the Buyer’s designation
defines who will be the Settlement Agent. Therefore, it is
not sufficient that a Seller execute the deed and documents
on the Settlement Date. The Seller needs to deliver the fully
executed documents to the Settlement Agent by the date
noted in the contract.

With this clear understanding of the definition of Settlement,
the parties can conduct themselves in a manner where they

can be sure to meet their contractual obligations.

Colleen Sweeney is currently the managing attorney at MBH Settlement Group in the Fair Oaks
office. Colleen has 20-plus years of legal experience ranging from litigation and drafting complex
contracts to conducting real estate closings. Colleen has represented clients from cases at the trial
court through the Supreme Court of the United States and the Commonwealth of Virginia. She is an

active member of the legal community and a lifelong resident of Northern Virginia.
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| CHANGEOVER

MEDIA

Video Marketers get 66% more gualified
leads per year.

Are you maximizing
your video marketing?

Download our
recently published
E-Book;

5 Steps to
Leverage Video
Marketing for
Real Estate
Professionals.

JJ Gagliardi

Owner & CEO

(703) 728-1230

| jjochangeovermedia.com

Brittani Carter

Creative Director

(202) 854-0104
info@changeovermedia.com

MCKINNEY
ROCK STAR

Realty Group

KW Metro Center

“I love what I do. My
work is important. I
give the best experience
to my clients and every-
one in my life. I want to
make moving — and life

— as enjoyable as possible, humming and laughing

a little along the way.”

DONNA
LUTKINS

The Lutkins Group
Compass

“While selling our
home and purchasing a
new home was person-
ally a very stressful

experience for us, it

was a great experience
to have gone through.
We’re a very experienced team but were never
really able to fully appreciate the stress and
emotions our clients went through when they sold
their homes. Now that we’ve been through the
process ourselves, it’s made us able to relate to
our clients at a deeper level.”

KW Metro Center
“Be in a constant state of learning
and growing. There’s no threshold in
this industry where you’ve learned
all there is to know. Things are con-
stantly changing and shifting. Fall in
love with learning because success-

ful people are lifelong learners.”

A Word from Our Sponsors:

ALICIA BROWN &
KATHERINE DUDLEY
Scalable Real Estate Solutions

“We personally relate to the strug-
gles of many real estate agents.
Most want to run a successful
business while maintaining a
work-life balance. Their natural
talent of relationship building is a

stark contrast to the administra-

tive tasks that come along with
their success. If they try to do it

all, they can quickly experience burn out.” —Alicia

“Our combined experience of 40-plus years sets us apart.
We are experts in our field (listing administration and
contract support) and passionate about helping our clients

succeed.” —HKatherine
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partner spotlight -

By Zachary Cohen
Photos by Ryan Corvello
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REAL ESTATE

How did Scalable Real Estate Solutions grow from
one woman’s dream of having a reliable source of
income and the flexibility to travel to the powerhouse
that it is today, currently employing 14 people who
provide listing and transaction coordination to over

201 real estate agents?

Meet Alicia Brown, CEO and original dreamer/master-
mind behind this incredible company.

Alicia was destined to find her way to a career in real
estate. She fondly recalls her excitement as a young
child flipping through the real estate section of the

newspaper while other kids enjoyed the comic strips.

Alicia’s first career in the insurance industry allowed
her to hone her business and marketing skills. Her
passion, talent, and skill coupled with a few pivotal
changes in her life led Alicia to take action and turn
her dreams of working in real estate into a reality.
As Alicia reflected on what she valued and what was
most important in her life, she pondered, “How can I
impact change in an industry that I'm so passionate
about, yet still enjoy precious moments with my best
friend and husband, Brad?”

Alicia first became licensed as a real estate sales-
person and then pursued her broker’s license.
Throughout her career, Alicia excelled at several
positions, including co-owning a team, where she led
agents to achieve their dreams and ambitions. It was
in this position that her natural gift of pouring into

others would shine so brightly.

As Alicia discovered her talent for the operational
side of the business, the outsourced transaction coor-
dination model was emerging. Her husband Brad was
traveling extensively for his job, and she longed for
flexibility to continue to grow, as well as join him on
his travels ... thus, the birth of Scalable Real Estate
Solutions in 2016.

Parallel to the success Alicia achieved in forming
and growing her business, another woman with
similar values was looking for a way to enjoy a

slower-paced lifestyle.

SOLUTIONS

Meet Katherine Dudley, co-owner of Scalable Real
Estate Solutions.

Katherine’s first career in nursing was short-lived. She
went in search of an environment where she could
spread her wings. From a young age, she had a burning
desire to succeed. Happenstance led her to real estate,
where she spent years developing her aptitude for

details and organization.

“I was raised in real estate by successful business own-
ers. Thanks to my mentors, I started my own business
called ‘The Virtual Advantage’ in 2007. It wasn’t always

easy, and [ was a single parent too,” Katherine reflects.

Several years later, Katherine reconnected with and
married her high school sweetheart, Archie. The
independence she maintained for so long was wear-

ing thin and she longed for more time with her new

blended family. In search of a slower-paced lifestyle,

Katherine and Archie, Virginia natives, decided to
relocate to Tennessee, where Archie’s parents had
recently retired. The virtual nature of the business
allowed for a seamless transition, yet Katherine wor-
ried about how she would fare, no longer being local to

her clients.

From left to right: Rhiannon Reynolds, Alicia Brown,
Katherine Dudley. °
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It’s our
combined
experience of
40-plus years
that sets

us apart.

Katherine Dudley, co-owner of Scalable Real Estate Solutions.

Alicia Brown, founder (left), and Katherine Dudley, co-owner
(right), joined forces in 2019.

As serendipity would have it, Alicia and Katherine
met at a mastermind for real estate administra-
tive professionals. They exchanged ideas and
worked through challenges of their independent
businesses together. Soon, they realized their
values were aligned. Each one’s weakness was

the other’s strength. It was only natural that they
become business partners. They merged in 2019

and never looked back.

34 - May 2022

“It’s our combined experience of 40-plus years that sets
us apart,” Katherine explains. “We are experts in our

field and passionate about helping our clients succeed.”

“We personally relate to the struggles of many real
estate agents,” Alicia adds. “Most want to run a suc-
cessful business while maintaining a work-life balance.
Their natural talent of relationship building is a stark
contrast to the administrative tasks that come along
with their success. While they try to focus on building
their business, something has to give. If they try to do it

all, they can quickly experience burn out.”

The company has experienced unprecedented growth,

allowing Alicia and Katherine to add a new team member.

Meet Rhiannon Reynolds.

“It became apparent that we needed someone excep-
tional to take over the day-to-day operations,” Alicia
explains. “When we met Rhiannon, we knew almost

immediately that we had discovered someone that

aligned with our mission, vision, and values. Rhiannon
understands the importance of accountability. She’s
tenacious and dependable. She stepped into her role
with us with ease and we couldn’t be prouder of her. We

are excited for our future together.”

“Life is to be lived and enjoyed,” Rhiannon says, reflect-
ing on her new role. “At Scalable, I am recognized for
my abilities while being able to spend more time with
my two children, now young adults in college. Together,
we love exploring local parks and trails, and finding
some sort of adventure with our four-legged friends.”
‘When not out enjoying the great outdoors, you can find
Rhiannon cooking for her volunteer role at Lasagna

Love or making handcrafted bath soaks and lotions.

“I love knowing that what we do each day is helpful to so
many people,” Rhiannon said. “It is so fulfilling making
the transaction feel hassle free for all the parties involved
and being in a position to provide opportunities for each

person on our team to reach levels they never imagined.”

0>SCALABLE

SOLLUTIONS

For more information on Scalable Real Estate Solutions,

visit www.scalableres.com.
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Dear Top Producing Real Estate Agents,

We would like to partner with you. We are looking for several teardowns in the NOVA area.
Please contact us if you have any leads, and you will be listing the new house when it is completed.
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Raj Tamang, PE, LEED AP R
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3 Up to 2 hours of free legal consult for claims, potential claims or disputes
T specific to the property address listed on the settlement statement, for
' matters such as:

CUVERED . I * Property condition / disclosure
W * Security deposit
Save your clients : : * Appliances / fixture conveyance
by getting JAYLY * Rent back agreements
them covered! ‘N e Buyer /seller breach of contract

] Enroll them in the new 48 * Misrepresentation by seller
REALTORS' RESOURCE FOR FULL-SERVICE ESTATE LIQUIDATION Clnch Prafarvad Plan wl9
and they'll save $501* — R
Legal consultation is provided by independent, nan-affifiated counsel,
ENERGY - INTEGRITY - INTELLIGENCE epecifically by The Lowrence Low Group, PLLC or fohn £, Reld, PLLC
Full-Service Estate Sales = Live Auctions = Auction Brokerage 0
Charity Hauling = Disposal Hauling = Paint and Chemical Removal

Yaiu con also fallow us ot m u

Piano Removals = Personal Property Appraisals

p: 202-362-1500 e: info@federaltitie.com

FEDERAL CHEVY CHASE « USTREET / LOGAN CIRCLE

4+ FREE Project Estimate! gmr_ne 'I';'IurphyE _ Tide o :
enlor Account Exscutive g i »
gears (703) 256-8300 . [re— cinch IR e 7 o Sompany ARLINGTON / BALLSTON » ROCKVILLE + POTOMAC

www.federaltitle.com/realegal

Call NOW for a

(301) 580-9542

cinchrealestate.com | (B00O) 247-34680

foursales.com = questions@foursales.com
Servicing MD, DC & VA since 1972 3 €3

: YOUR SUCCESS IS OUR BUSINESS
36 - May 2022

FOUR SALES.




P» agent spotlight

By Zachary Cohen
Photos by Ryan Corvello

RﬁGAINING FOCUS

The Lutkins Group (from left to right: Garrett Lutkins, Donna Lutkins, Nick Lutkins, Judy Haynes).

ONNA LUTKINS’ REAL ESTATE
CAREER BEGAN WITH A DREAM.

“I had a dream that I was a real estate
agent. When I woke up, I called a friend from
church who was a broker and said, ‘I know this is
the craziest thing in the world, but what do you
think of me being a real estate agent?” He said, ‘Oh

my gosh, you’d be great at it So I jumped in.”

At the time, Donna was facing a transition in her
personal and professional life. After spending

time in the retail and design space, she stayed at
home raising her three children for over a decade.
Donna’s husband, Nick, owned a successful mar-
keting and advertising business, but in the early
2000s, the dynamics of his industry shifted. By the

2008 recession, Nick became unsure of his compa-

ny’s future.

“We were facing a very anxious time for our fam-

ily,” Donna reflects.

In 2010, Donna began her career in real estate.

Twelve years later, she’s not only discovered success

in real estate, but Nick and her son Garrett have also
joined her in the business. Donna’s life has always
been centered around family, and now, her business is

a true family affair.

FINDING HER FOOTING

The early years of Donna’s career coincided with
the tail end of the economic recession. She cut her
teeth on short sales and became a specialist. As the
economy recovered, her business shifted into more

traditional sales.

“My first listing was a short sale. I thought, ‘How hard

can this be?’ Pretty hard, by the way. But I'm a detail

person and stubborn, and that made me very successful

negotiating with the banks. The consequence was that
I got way too emotionally involved with every transac-
tion, but that’s kind of how I do things. It’s always very

personal,” Donna reflects.

WE ARE RECONNECTING WITH OUR CLIENTS

AND FRIENDS AT A DEEPER LEVEL.

NOVA Real Producers - 39




A FAMILY AFFAIR

In 2014, Nick sold his business to a
competitor and joined Donna full-time.
They changed brokerages, got trained and
coached, and began to operate their real
estate team as a true business. Together,
they found a rhythm, and grew their busi-

ness to $25—plus million a year.

In 2020, Donna’s youngest son, Garrett,
joined his parents in the family business.
The group is rounded out by Judy Haynes,

the team’s director of operations.

Working alongside family isn’t always easy, but to Donna, it’s

worth it. “We are a family business. I'm married to the CEO

FAMILY SPOTLIGHT
Donna and Nick have

three children,
Cari (28), Nick (26),

and Garrett (23).
This proud military
family enjoys cooking,
boating, and long
walks at the river.

and refocused our efforts in 2022,”

Donna says.

The business suffered during this
transition, but the experience has left
Donna and her team feeling excited,
focused, and determined to grow. “We
are reconnecting with our clients and
friends at a deeper level, focusing our
time and attention more on the people

we like and who like and value us.”

Today, Donna and Nick feel more settled in their personal

lives, which helps them focus their energy on real estate.

and my partner, and we’re husband and wife. And we now

work with our son too. There are always different and exciting

dynamics at play,” Donna explains.

MOVING WITH THE TIMES

They love their new home, which overlooks a golf course

and boasts amazing sunsets.

“We are avid foodies and have recently started to brew our

own craft beers and make our own pasta,” says Donna.

In the past year, Donna has faced personal turmoil that has

reshaped how she experiences the real estate business. She

and Nick sold their home of 27 years, uprooting what had

They also enjoy escaping to their happy place, a riverfront
bungalow in the Northern Neck, where they enjoy the

tranquil water and views.

been a stable part of their life. They initially purchased a new
construction home, but when the builder made a major mis-
take, Donna and Nick canceled the deal. For several months,

they had to live apart. Donna lived and worked at their

weekend bungalow in the Northern Neck, and Nick lived and

worked up in Sterling.

“While selling our home and purchas-
ing a new home was personally a very
stressful experience for us, in hindsight,
it was a great experience to have gone
through,” Donna says. “We’re a very
experienced team but were never really
able to fully appreciate the stress and
emotions our clients went through when
they sold their homes. Now that we’ve
been through the process ourselves, it’s
made us more empathetic and able to
relate to our clients at a deeper level,
and our clients feel that when they work

with us.”

REFOCUSED
Amid such personal chaos, Donna and
Nick changed brokerages, moving to

Compass in Ashburn at One Loudoun.
“There were a lot of personal distrac-

tions, and we took our eyes off the ball at

work in 2021. However, we’ve regrouped
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“This year is going to be our best year ever. We’ve elimi-
nated a lot of the stuff that was distracting to our business.
We’re laser-focused on who we are, the value we bring,

and who we really want to do business with.”

Donna Lutkins’ husband, Nick, and her son, Garrett, now work with her on her team.
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We'll be your long-term partner in
property management so you can...

Enjoy life,
Grow Your Business,
Dream Of The Next Adventure!

F (] & A .
¢ Vacancy Marketing ® Tenant Screening ® Rent Collection ﬁ c I
g ; ol Circle

® Property Maintenance ® Financial Reporting ® Eviction Protection
Property Management

B Give me a call today, and let's  703.349.0144

»
Po:ck Page  STQrt @ great partnership! circlepm.com

HAVE JUNK?2 WE CAN HELP!

IT'6 AS EASY AS POINT AND PICK UP

Just point to the junk and let uniformed 123JUNK drivers pick it up. We load, haul and dispose of your CYBERBACKER \”RGINIA
CYBERBACKER IS THE

junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.

1-PONATE 2 - RECYCLE 3 - DISPOSE i 1 feel like | have
transformational.™ L] m},’ life
back.
NO-ERAINER PRICING o

123JUNK charges a flat fee based on volume. Fuel, labor, disposal fees, donation deliveries—it's all in "My Cyberbacker
there, and you'll know the price before we begin. We'll even provide receipts for tax-deductible donations! il G
Investment in my

business and an

investment in my life."
m Stephanie Richards |
1251””K Com Direct; (703) 791-1238

hards@123iunk.
HeauksELad .o B HRE A CYBERBACKER NOW! LET'S CONNECT,

AMINA BASIC
0-0 24 W berbacker.com :
\. (571) 41 661 =< a@cy erpackKe .Co. i a CYBERBACKER

:' @ cyberbacker.com [] @cyberbackervirginia

¥y Habitat ° Kevin Wheeler
Phone: 301-798-6055

Proudly Serving DC, MD &VA kwheeler@123junk.com
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PY rising star

By Zachary Cohen
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Finally Home

Laree Miller, a REALTOR®

with KW Metro Center, and

her husband, Riley, purchased
their first home in Kentucky
when they were still in their
early 20s. Riley, an active-duty
soldier, had just received orders
to the area. A few years later,
with the arrival of their second
child quickly approaching, they
realized they needed to buy a
larger home. Rather than selling
their first one, Laree and Riley
decided to hold onto the house
and turn it into a rental property.
This decision would prove to be
impactful and transformative. A
year later, Riley received military
orders, and the family was once
again on the move — this time, to
Fort Bragg, North Carolina. Once
again, they turned their previous

home into a rental property.

“And we did the same when we
left North Carolina for Virginia.
Before I knew it, we had three
rental properties I was managing

myself from afar,” Laree reflects.

While managing her own rental
properties, Laree discovered
her passion for real estate. She
enjoyed every facet of it. She
had an eagerness to learn and do
more, from marketing homes for
rent, building rapport with ten-
ants, and most of all, providing a

home that they loved being in.

“That is where my passion for real
estate truly began,” Laree beams.
“Nine years later, I decided to
expand further into the industry
from real estate investments and
property management to also
include helping other families buy

and sell homes.”

Finding Home

Laree got her license in 2017 — the same
year she arrived in Virginia — and began
selling the following year. In her four years
in real estate, her passion for the business
has grown alongside her sales numbers.

In 2021, she sold 40 homes for just shy of
$23 million.

“I was a stay-at-home mom for 11 years.
So when I began my career, there was

no pressure or expectations to earn any
certain amount of money. I was simply
excited and grateful to serve my clients
and become more immersed in this indus-

try. My entire business model is based on

Photo by Ryan Corvello

happy clients. That’s what brings me joy:

making my clients happy,” Laree says.

After multiple moves, Laree and Riley
have set down roots in Virginia. While
Riley is still on active duty (he is sta-
tioned at Fort Belvoir), the couple has no

plans to relocate.

“We plan to retire here. We’re currently
in the process of building our next home
with a local custom builder. As a mili-
tary family, we are extremely grateful
to have the certainty of being settled in

an area after so much movement,” Laree

says. “Also, my business I’'m building
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and my clients are here. My clients
become my friends and family. I go to
their children’s birthday parties and
baby showers, and get to share other
special life events with them. It feels
good to know we are finally getting set-

tled in and putting down roots here.”

The Gift of Homeownership

Becoming a homeowner of multiple
properties and, subsequently, a landlord
represented an unpredictable shift in
the trajectory of Laree’s life. Her father
passed away when she was young, and
she and her mother had to move in with
her grandparents, where they shared a
room. Growing up, Laree often dreamed
about what it would be like for them

to have their own place to call home.
From humble beginnings to owning four
properties (and counting) represents a

significant generational breakthrough.

“It made me feel incredibly happy and
secure to become a homeowner, and I want
others to be able to experience that and
feel the same way. I'm passionate about
helping my clients feel the happiness and
security that comes with owning their
homes. That is a huge accomplishment,”

Laree exclaims.

On Family and the Future

As Laree reflects on the past four years,
she recognizes the value of putting
down roots. She grows more firmly
rooted in her life in Northern Virginia
each day, and her real estate business
has a solid foundation to build upon.
Her family will soon move into their
new home, where they look forward to

making lifelong memories.

Aside from real estate, Laree’s life is a
whirlwind of activities and sports for her

five children.

“I always tell people, my first dream job
was to become a mom and stay at home
with my kids when they were little. I
got to do that dream job for 11 years and
loved it. Now, I am doing my second
dream job of being a REALTOR®, and

also love it. I feel very blessed.”
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I feel very blessed.

WORDS OF WISDOM

Be in a constant state of learning and growing. There’s no thresh-

old in this industry where you’ve learned all there is to know.
Things are constantly changing and shifting. Fall in love with

learning because successful people are lifelong learners.
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~WE CLOSE
ANYWHERE;ANYTIME.

Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

R EASTERN

% TITLE & SETTLEMENT

6100 Executive Blvd., Suite 410 112 E. Broad St.
Rockville, MD 20852 Falls Church, VA 22046

3 Research Place, Suite 201 3926 12th St NE
Rockville, MD 20850 Washington, DC 20017

JUST OPENED! OCEAN CITY
11113 Manklin Meadows Lane | Berlin, MD 21811

240-403-1285 | EasternTitle.com



TOWN & COUNTRY MOVERS, INC.

Experienced | Reliable | Trusted

The DMV'’s top mover for over 40 years.
Let our family move your family.

Call today for a free estimate!

703-560-8600 | 800-683-6683

www.townandcountrymovers.com

“Transfonm, each space infs an unfongetuble exporience.”

» Pay at Closing « Experienced Team of Designers
TOWN & COUNTRY « 30 Day Minimum  * Realtor Loyalty Program
STAGING
— Stage =« Store = Move —

Visit us online at townandcountrymovers.com/staging

Run a successlul real estate business and maintain that zolden work life balance.

NEW St b
Listing to Closing
combined package

> better value

> more tasks

2 LESS MONEY
Call us today to learn more!

5714454737

TRANSACTION COORDINATION | LISTING SUPPORT SERVICES
MMMW]ME@#M@MH“’E& scalableres.com | Alicia Brown, CEO | Katherine Dudley, CFO

4

Preparing for A Move?
Make Life Easier...

Call Judy On The Spot for Turn-Key Moving and Organizing
Services!

Home & Office Moving Support Includes:
« Decluttering

« Packing/Unpacking

» Move-out/Move-in Cleaning

« Organizing

« Staging/Set-up

« Stocking Food and Supplies

@ l CONTACT US TODAY!

www.judyonthespot.com or 866.370.3402
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By Zachary Cohen
Photos by Ryan Corvello

Tori McKinney ran a music production company prior to entering real estate in 2005.

For the Love of

For Tori McKinney, there is music —
and then there is everything else. Her
love of music bleeds into everything
she does, from the concerts she
attends to the philanthropic work she
does to her real estate business. Music
not only brings her joy, it's what drives

her to bring more joy into the world.

Tori began her real estate career at the age of 20.
Her father, a builder, encouraged her to get her
license, and she started by helping him out during
break from university. Over the next several
years, she built a real estate business by working

with builders in her home state of Massachusetts.

Tori moved to Baltimore to finish school, where
she received a degree in accounting. She hoped to

help musicians with their businesses.

“I became an accountant solely to work with
musicians. I figured with my business background
and being good with numbers, I'd be a good match

to work with them,” Tori says matter-of-factly.

However, after beginning her accounting career,
Tori realized she worked better with people

rather than with numbers.
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Tori decided to follow her passion
into the music industry. She left

her accounting work behind and
launched a concert production com-
pany. For seven years, she worked
with musicians from the D.C. area to

New Orleans.

New Orleans has long held a special
place in Tori’s heart, as she became
deeply engaged with the music scene
there through her late husband, Tim.
Tori and Tim passed their love of
music on to their daughter, Halley.
From producing concerts with Halley
by her side and attending festivals
together as a family, Halley, 25 now,
has attended every New Orleans
JazzFest during her life.

Tori McKinney

is team lead of
ROCK STAR Realty
Group at KW
Metro Center.

“I started a production company
because of spending so much time
in New Orleans and falling in love
with the local bands and music
scene. I produced my first show in
2001. It sold out, and it was such
a blast. I said, ‘This is what I want
to do.” I went on to produce shows
in Baltimore, New Orleans, Fort
Lauderdale, and West Palm Beach

with my business partner.”

After seven years producing shows,
however, Tori recognized that it

was time for a change.

In 2005, Tori restarted her real
estate career. She took two years to

fully close down operations of her

music production company. From
2005 to 2007, she and her family
did ample relief work for Hurricane
Katrina. By 2007, she was working

in real estate full-time.

‘While Tori no longer works in the
music industry professionally, she
has incorporated her love of music
into her real estate business. Her
team is aptly named ROCK STAR
Realty Group.

“I love to help people find the homes
they love, and music is my jam,” Tori
smiles. “I host multiple client events
each year and try to have live music
at most of them while including local
musicians. I feel blessed to combine

real estate with music.”

| host multiple
client events
each year and
try to have live
music at most
of them.
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find the homes they

love, and music is my

Her love of music infuses everything Tori McKinney does, including her real estate business.

COVID-19 restrictions put a damper
on Tori’s events, but here in 2022,
she’s back at it. She recently hosted
her annual Mardi Gras event with
the local Chamber of Commerce.
“Dixie Power Trio, a New Orleans-
style band, played. I served king cake
and gave out beads, beads, and more

beads,” Tori says.

Tori has also returned to celebrating
St. Patrick’s Day with her clients and
friends while hoisting a pint of her
namesake beer, ROCK STAR Red
Ale, brewed by Settle Down Easy
Brewing Co. in collaboration with

Audacious Aleworks.

Outside of work, Tori also maintains

her passion for music. She goes to
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many shows and attends multiple
music festivals each year. Since
2009, she has been involved with a
local nonprofit, Tinner Hill Heritage
Foundation. Tinner Hill Heritage
Foundation is an organization that
aims to preserve, promote, and cel-
ebrate the African American legacy,
which includes modern-day racial
reconciliation in Northern Virginia.
Tori serves on the foundation’s board
and is now the executive producer
for the Tinner Hill Heritage Music
Festival, which takes place this year
on June 11, 2022, at Cherry Hill Park
in Falls Church City.

Whether she’s working in real estate
or attending a concert, Tori is all about
enjoying life and supporting her com-

munity. In real estate, she is devoted

to supporting local teachers and
musicians. Philanthropically,
she stays involved with orga-
nizations like the Tinner Hill
Heritage Foundation, Falls
Church Education Foundation,
the Falls Church City Public
Schools, and the local Chamber
of Commerce. Personally, she’s
a music lover and a devoted

community member.

“Ilove what I do,” Tori beams.
“My work is important. I give
the best experience to my
clients and everyone in my life.
I want to make moving — and
life — as enjoyable as possible,
humming and laughing a little

along the way.”

= Ready to build? We're ready to help
iy, find the best loan for you.

™,
J

usbank.com/mortgage

We'll help you explore financing options that may fit
your needs. Enjoy competitive rates, experienced
support and step-by-step guidance that may make
your dream of homeownership a reality.

David Le

Mortgage Loan Officer

Lot f Construction-Perm Specialist
3251 Old Lee Hwy, Suite 206
Fairfax, VA 22030

office: 703.345.1536

cell: 703.424.5369
david.le1@usbank.com

NMLS # 1444207

To learmn more, visit my
mortgage loan officer
webpage.

(Ebank

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available in all states for all loan amounts.
@ Interes!t rates and program terms are subject to change without nofice. Visil usbank.com fo leam more about LS, Bank products and
. sEVices. Morigage, home equity and credil products are offered by U.S. Bank Mational Association. Deposit prodects are offered by
cenper LLS, Bank National Association, Member FDIC 2021 U5, Bank zs3e0c




P» healthy living

rocus on MIOM'S
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Mother’s Day, the day we set aside to honor and celebrate mother-
hood and, above all, the women most cherished in our lives. This
holiday also marks the beginning of National Women’s Health
Week. As we all know, women tend to fall into the role of caregiver,
whether for young children, a spouse, or elderly relatives, and this
consuming work often necessitates putting the needs of others
before their own, especially related to health and wellness. This
Mother’s Day, show love for the special mama(s) in your life by
educating yourself about the following health matters (and ensure
you are taking good care of yourself if that mama is you!).

Become more physically active - Women should strive for 30
minutes or more of moderate physical activity at least three days
of the week. Regular physical activity can lower the risk of heart
disease, stroke, high blood pressure, unhealthy cholesterol levels,
type 2 diabetes, breast cancer, and depression, according to the

U.S. Department of Health and Human Services.

Schedule routine screenings and checkups — Screening tests can
detect diseases, such as breast cancer, cervical cancer, high cho-
lesterol and blood pressure, diabetes, osteoporosis, and sexually
transmitted infections, when they are most treatable. Consult
with your health care provider to discuss age-appropriate testing

and immunizations.

Eat healthier — To achieve a well-balanced diet, women should
choose fruits, vegetables, grains (particularly whole grains), fish,
lean red meats, eggs, and nuts to help prevent heart disease and
stroke. Foods high in saturated fat, trans fat, cholesterol, sodium,
and added sugars (as well as alcohol) should be consumed rarely

or in moderation.

Ban unhealthy habits and risky behaviors — Smoking and not

wearing a seatbelt should be verboten.

Focus on mental health — We all acknowledge the impact mental
health has on overall wellness, and studies show depression

is becoming more and more common in women, particularly
postmenopausal women. If anxiety and sadness are impacting

a woman’s daily functioning, lifestyle changes and professional
help should be introduced. Managing stress and getting adequate

sleep are key elements in maintaining excellent mental health.
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Professional, Full Service Moving & Storage

® | ocal & Long Distance

@ Residential & Commercial
® Secure Storage Facilities

® Packing Service & Supplies

Gal.l Austin Jacobs

(703) 657-1402

Austin@MyGuysMoving.com

DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.

That’s why The N2 Company - the company behind this publication and 850+ others
like it - is financially committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The N2 Company donates more than 2% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

matters

design | print | mail

Web-to-Print Platform List Manager

MyMarketingMatters.com

We've launched our new website to
assist our clients in reaching their
business goals.

Easy and fast online ordering for all
your marketing materials through our
web-to-print platform.

Our new list manager lets you create
targeted lists for a neighborhood, or
even from a single address.

v Choose from one of our customizable v Find our full product and service v Create, maintain & edit lists right in
templates offerings online our system
v" Upload your own designs v Easily accessible pricing information v Improved data = Better deliverability

v Print, ship, and mail on-demand v FAQ's, info, and support v No charge access, FREE!

POWERING PRINT + PRODUCTIVITY SINCE 1982

Get started on your next project today!

JOHN SCHWARTZ _
PARTNERSHIP DIRECTOR "

LET'S CONNECT!

schwartz@hdbros.com
(202) 215-9962

NOVA Real Producers - 57



TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to March 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING$ SALES TOTAL
# #

1 Sarah A. Reynolds Keller Williams Chantilly Ventures, 150 $82,473,608 44 $20,163,712 194 $102,637,320

LLC
2 Keri K Shull Optime Realty 405 $27073,824 88.5 $52,424,356 129 $79,498,184
3 Jennifer D Young Keller Williams Chantilly Ventures, LLC ~ 48.5 $25,025,600 27 $17678,820 75.5 $42,704,420
4 Martin K Alloy SM Brokerage, LLC 43 $25,707,546 20 $11,953,464 63 $37,661,008
5 Piper Gioia Yerks Washington Fine Properties, LLC 5.5 $19,112,500 4 $16,072,470 9.5 $35,184,968
6 Akshay Bhatnagar Virginia Select Homes, LLC. 6 $4,690,500 34 $26,770,544 40 $31,461,044
7 Sue S Goodhart Compass " $12,448,000 135 $15,633,885 245 $28,081,884
8 Raghava R Pallapolu Fairfax Realty 50/66 LLC 6 $3,318,500 26 $24,303,248 32 $27,621,748
9 Daan De Raedt Property Collective 25 $18,751,750 10 $8,819,500 35 $27,571,250
10 Dianne R Van Volkenburg Long & Foster Real Estate, Inc. " $22,978,000 3 $4,310,000 14 $27,288,000
" Christopher J White Long & Foster Real Estate, Inc. 18 $18,263,340 7 $8,969,000 25 $27,232,340
12 Jason Cheperdak Samson Properties 17 $10,379,150 24 $15,915,700 1 $26,294,848
13 Casey C Samson Samson Properties 16.5 $18,053,000 6 $7,368,800 225 $25,421,800
14 Phyllis G Patterson TTR Sotheby's International Realty 9.5 $13,941,815 6.5 $8,934,850 16 $22,876,664
15 Andre M Perez Compass 1.5 $1,032,500 8 $20,768,000 9.5 $21,800,500
16 Sherif Abdalla Compass 6.5 $8,199,050 5.5 $12,053,500 12 $20,252,550
17 Laura C Mensing Long & Foster Real Estate, Inc. 4 $9,845,550 5 $10,045,000 9 $19,890,550
18 Jennifer L Walker McEnearney Associates, Inc. 13 $11,005,900 9.5 $8,222,250 225 $19,228,150
19 Pamela A Yerks Washington Fine Properties, LLC 45 $16,812,500 1 $2,300,000 55 $19,112,500
20 Fouad Talout Long & Foster Real Estate, Inc. 3 $7,842,500 6 $9,986,490 9 $17,828,990
21 Betsy A Twigg McEnearney Associates, Inc. 9 $12,901,220 2 $4,313,000 1 $17,214,220
22 Tracy V Williams TTR Sothebys International Realty 2 $4,262,500 4 $12,915,740 6 $17,178,240
23 James W Nellis Il Keller Williams Fairfax Gateway 18 $10,998,500 75 $5,974,500 255 $16,973,000
24 Jon Robert Appleman Berkshire Hathaway HomeServices 8 $14,926,530 1 $1,739,720 9 $16,666,250

PenFed Realty
25 Jean K Garrell Keller Williams Realty 1 $10,274,201 9.5 $6,313,000 20.5 $16,587,201
26 Kristen K Jones McEnearney Associates, Inc. 6 $6,328,000 6 $9,855,000 12 $16,183,000
27 Yony Kifle KW Metro Center 25 $1,308,000 26 $13,911,750 285 $15,219,750
28 Dinh D Pham Fairfax Realty Select 8 $4,296,332 18 $10,099,589 26 $14,395,921
29 Khalil Alexander EI-Ghoul Glass House Real Estate 9.5 $8,590,325 55 $5,713,500 15 $14,303,825
30 Marianne K Prendergast Washington Fine Properties, LLC 3 $8,282,500 1.5 $5,444,950 45 $13,727,450
31 Ashraf Morsi Keller Williams Realty 10 $7781,026 7 $5,822,940 17 $13,603,966
32 Julie A Zelaska Smith & Schnider LLC 3 $6,257,560 3 $7,230,000 6 $13,487,560
33 Michael | Putnam RE/MAX Executives 9 $4,547,400 14 $8,925,950 23 $13,473,350
34 Venugopal Rawa Maram Realty, LLC 1.5 $1130,000 17 $12,131,880 18.5 $13,261,880
35 Abuzar Waleed RE/MAX Executives LLC 10.5 $5,810,900 16 $7,409,132 26.5 $13,220,032
36 Cynthia Schneider Long & Foster Real Estate, Inc. 14 $8,399,864 6.5 $4,343,000 20.5 $12,742,864
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RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #
37 Dilyara Daminova Samson Properties 5 $2180,000 21 $10,561,490 26 $12,741,490
38 Alexandra | Cottage Street Realty LLC 27 $12,366,375 0 $0 27 $12,366,375
Burrell-Hodges
39 Kimberly A Spear Keller Williams Realty 9 $5,489,000 1 $6,822,565 20 $12,311,565
40 Steven J Watson KW Metro Center 4 $10,814,440 1 $1,300,000 5 $12.114,440
41 Damon A Nicholas Coldwell Banker Realty 5 $4,305,500 10 $7,783,600 15 $12,089,100
42 John Rumcik RE/MAX Gateway 8 $5,658,000 85 $6,330,500 16.5 $11,988,500
43 Antoinette L Khatib Metropolitan Realty LLC 8 $5,476,999 7 $6,356,989 15 $11,833,988
44 Lenwood A Johnson Keller Williams Realty 13 $7138,990 7 $4,639,380 20 $11,778,370
45 Irina Babb RE/MAX Allegiance 14 $9,647,000 3 $2,117,000 17 $11,764,000
46 Tom Francis Keller Williams Realty 5 $8,563,250 3 $3,019,720 8 $11,582,970
47 Matias Leiva Keller Williams Chantilly Ventures, LLC 13.5 $10,576,000 1 $942,000 14.5 $11,518,000
48 Johnny W Benson Long & Foster Real Estate, Inc. 5 $5,005,150 5 $6,439,210 10 $11,444,360
49 Paul Thistle Take 2 Real Estate LLC 13 $8,072,800 3 $3,312,000 16 $11,384,800
50 Mona Banes TTR Sothebys International Realty 4.5 $5,605,500 6 $5,771,050 10.5 $11,376,550
51 Jennifer H Thornett Washington Fine Properties, LLC 1.5 $4,524,950 2 $6,850,000 3.5 $11,374,950
52 Mercy F Lugo-Struthers Casals, Realtors 4.5 $2,579,928 20.5 $8,785,678 25 $11,365,606
53 Jill Judge Samson Properties 2 $1,208,000 15 $10,038,400 17 $11,246,400
54 Bic N DeCaro EXP Realty, LLC 3 $1,387,000 14 $9,827,306 17 $11,214,306
55 Viktorija Piano Keller Williams Realty 3 $4,678,510 5 $6,480,910 8 $11,159,420
56 William F Hoffman Keller Williams Realty 2 $5,347,470 4 $5,765,000 6 $11,112,470
57 Carolyn A Young RE/MAX Gateway, LLC 6.5 $5,165,000 9 $5,793,414 15.5 $10,958,414
58 Erin K Jones KW Metro Center 9 $4,367,500 10.5 $6,532,919 19.5 $10,900,418
59 John Coles Thomas and Talbot Estate Properties, Inc. 2.5 $10,875,000 0 $0 25 $10,875,000
60 Bruce A Tyburski RE/MAX Executives 75 $7,914,960 35 $2,782,500 n $10,697,460
61 Nikki Lagouros Berkshire Hathaway HomeServices Pen- 8 $3,513,500 13 $7108,001 21 $10,621,501
Fed Realty
62 Kay Houghton KW Metro Center 12 $6,289,600 6.5 $4,212,500 18.5 $10,502,100
63 Michael Gallagher Redfin Corporation 1 $10,501,500 0 $0 1 $10,501,500
64 Megan Buckley Fass EXP Realty, LLC 3 $3,114,500 6 $7,289,000 9 $10,403,500
65 Bhavani Ghanta Bhavani Ghanta Real Estate Company 0 $0 14 $10,345,965 14 $10,345,965
66 Michael Sobhi Fairfax Realty Select 3 $5,047,000 5 $5,242,000 8 $10,289,000
67 Debbie P Kent Cottage Street Realty LLC 12 $8,404,900 2 $1,877,203 14 $10,282,103
68 Lilian Jorgenson Long & Foster Real Estate, Inc. 7 $6,422,000 1 $3,850,000 8 $10,272,000
69 Lisa Dubois-Headley RE/MAX West End 6.5 $6,142,550 4 $4,128,500 10.5 $10,271,050
70 Deborah D Shapiro TTR Sothebys International Realty 3 $3,767,997 45 $6,450,560 75 $10,218,557

Disclaimer: Information based on MLS closed data as of April 5, 2022, for residential sales from January 1, 2022, to March 31, 2022, in Virginia,

Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to March 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL
# #
7 Elizabeth H Lucchesi Long & Foster Real Estate, Inc. 9 $7,557,995 25 $2,657,500 1.5 $10,215,495
72 Robert T Ferguson Jr. RE/MAX Allegiance 10 $8,697150 2 $1,414,900 12 $10,112,050
73 Dustin M Fox Pearson Smith Realty, LLC 7 $4,758,900 7 $5,335,500 14 $10,094,400
74 Viktar Kutsevich Samson Properties 25 $1,579,518 1 $8,500,250  13.5 $10,079,768
75 Ryan Rice Keller Williams Capital Properties 10 $5,139,000 7 $4,862,500 17 $10,001,500
76 Danielle C Carter Redfin Corporation 22 $9,565,750 1 $410,000 23 $9,975,750
77 Kiran Morzaria Samson Properties 0 $0 13 $9,871,740 13 $9,871,740
78 Heather C Corey TTR Sotheby's International Realty 55 $9,370,000 1 $430,000 6.5 $9,800,000
79 Kristin M Francis KW Metro Center 7 $5,180,000 75 $4,610,860 14.5 $9,790,860
80 Ellen F Patrick Compass 3 $3,036,000 5.5 $6,564,890 85 $9,600,890
81 Crystal L Sheehan Keller Williams Realty 0 $0 3 $9,491,650 3 $9,491,650
82 Brittany A Patterson TTR Sotheby's International Realty 3.5 $4,326,550 5 $5,028,320 8.5 $9,354,870
83 Lisa B Joy McEnearney Associates, Inc. 2 $9,349,520 0 $0 2 $9,349,520
84 Raymond A Gernhart RE/MAX Executives 8.5 $4,517,750 6 $4,774,500 14.5 $9,292,250
85 Laura Griffin Pearson Smith Realty, LLC 2 $2,110,000 6 $7153,710 8 $9,263,710
86 Gitte Long Redfin Corporation 13 $8,498,000 1 $750,000 14 $9,248,000
87 Michael McConnell Redfin Corporation 8 $5,487,000 3 $3,724,900 " $9,211,900
88 Chris Earman Weichert, REALTORS 6 $6,815,000 3 $2,388,000 9 $9,203,000
89 Scott J Buzzelli Middleburg Real Estate 1 $2,570,500 25 $6,575,000 35 $9,145,500
90 Rheema H Ziadeh Redfin Corporation " $7,400,000 2 $1,653,000 13 $9,053,000
91 Wetherly c Barker TTR Sothebys International Realty 2 $3,552,000 0.5 $5,500,000 25 $9,052,000
Hemeon
92 Ana Lucia Ron ANR Realty, LLC 29 $9,039,500 0 $0 29 $9,039,500
93 Jacob Smith Hamilton KW Metro Center 2 $3,675,200 75 $5,288,400 9.5 $8,963,600
94 Cricket Bedford Thomas and Talbot Estate Properties, Inc. 2 $4,420,000 1 $4,500,000 3 $8,920,000
95 Laura R Schwartz McEnearney Associates, Inc. 3 $4,220,000 4 $4,650,298 7 $8,870,298
96 Timothy J Williams Redfin Corporation 16 $8,538,980 1 $255,000 17 $8,793,980
97 Kristina S Walker KW United 6 $5,226,500 5 $3,554,500 n $8,781,000
98 Steven C Wydler Compass 4 $5,510,000 2 $3,266,000 6 $8,776,000
99 Lauryn E Eadie Compass 3 $3,017,000 9 $5,731,058 12 $8,748,058
100 Helen E MacMahon Sheridan-Mac Mahon Ltd. 2 $5,020,000 3 $3,651,000 5 $8,671,000
101 Mark E Queener Redfin Corporation " $4,795,000 5 $3,820,000 16 $8,615,000
102 Kamal Parakh Customer Realty LLC 8 $4,772,000 5 $3,815,000 13 $8,587,000
103 N. Casey Margenau Casey Margenau Fine Homes and 5 $8,557,500 0 $0 5 $8,557,500
Estates, Inc.
104 Jon B DeHart Keller Williams Realty 8 $5,161,600 5 $3,380,000 13 $8,541,600

Disclaimer: Information based on MLS closed data as of April 5, 2022, for residential sales from January 1, 2022, to March 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are

not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to March 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #

105 Blake Davenport RLAH Real Estate 25 $1160,750 1 $7,348,950 13.5 $8,509,700
106 Eli Tucker RLAH Real Estate 4 $2,979,339 5 $5,510,150 9 $8,489,488
107 Donna C Henshaw Avery-Hess, REALTORS 5 $4,305,000 3 $4,120,000 8 $8,425,000
108 Sridhar Vemuru Agragami, LLC 4 $2,975,000 7 $5,436,830 n $8,411,830

109 Irene M delLeon Redfin Corporation 14 $7,681,000 1 $730,000 15 $8,411,000

10 Margaret J Czapiewski Keller Williams Realty " $6,706,209 4 $1,703,500 15 $8,409,709
m Keith A Lombardi Redfin Corporation [ $2,960,000 8 $5,410,000 14 $8,370,000
12 Lizzie A Helmig KW United 6 $3,359,000 1 $4,939,750 17 $8,298,750
"3 Sri H Meka Franklin Realty LLC 2 $1,243,000 6 $6,970,795 8 $8,213,795

na Karen E Close Century 21 New Millennium 25 $6,195,500 2 $2,017,465 45 $8,212,965
15 Pauline K Knipe Pearson Smith Realty, LLC 3 $3,975,130 4 $4,222,800 7 $8,197,930

ne Roy Kohn Redfin Corporation 13 $8,187,308 0 $0 13 $8,187,308

17 Zaryab Mahmood Samson Properties 1 $6,644,900 1 $1,540,000 12 $8,184,900
18 Nancy Perkins TTR Sotheby's International Realty 2 $3,145,000 4 $5,037,000 6 $8,182,000
19 Marion Gordon KW Metro Center 6 $6,823,800 2 $1,284,000 8 $8,107,800

120 Eve M Weber Long & Foster Real Estate, Inc. 4 $5,630,100 4 $2,413,000 8 $8,043,100

121 William P Bensten Merion Realty LLC 3 $4,801,390 2 $3,240,670 5 $8,042,060
122 Coral M Gundlach Compass 3 $2,505,000 6 $5,517,500 9 $8,022,500

Disclaimer: Information based on MLS closed data as of April 5, 2022, for residential sales from January 1, 2022, to March 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL
# #

123 Josh Dukes KW Metro Center 4 $2,052,500 10.5 $5,959,450 14.5 $8,011,950
124 Lynn Maximilian Norusis ~ Century 21 Redwood Realty 45 $4,968,050 3 $2,978,500 75 $7,946,550
125 Mansoora Dar Keller Williams Realty 3 $4,706,500 2 $3,236,500 5 $7,943,000
126 lan A Weiser-McVeigh Samson Properties 25 $2,534,020 5 $5,398,500 75 $7,932,520
127 Ritu A Desai Samson Properties 3 $2,580,000 6 $5,317,614 9 $7,897,614
128 Heathr A Heath Samson Properties 8 $5,982,800 4 $1,863,000 12 $7,845,800
129 Jeddie R Busch Compass 4 $2,660,000 6 $5,167,391 10 $7,827,391
130 Jean T Beatty McEnearney Associates, Inc. 3 $1,361,000 35 $6,465,000 6.5 $7,826,000
131 Victoria(Tori) McKinney KW Metro Center 7 $4,838,411 3 $2,919,835 10 $7758,246
132 Manuwa S Eligwe KW Metro Center 4 $1,987100 n $5,745,995 15 $7,733,095
133 Timothy D Pierson KW United 2.5 $1,659,500 5 $6,046,000 75 $7,705,500
134 Sandra Shimono Redfin Corporation 9 $6,455,622 2 $1,201,000 1 $7,656,622
135 Chul Kim Samson Properties 45 $3,788,200 5 $3,846,000 9.5 $7,634,200
136 Heeran Lee NewsStar 1st Realty, LLC 5 $4,499,800 5 $3,125,500 10 $7,625,300
137 Melissa B Shelby Compass 3 $4,052,500 2 $3,543,130 5 $7,595,630
138 Scott C Shawkey Keller Williams Realty 3 $6,075,000 2 $1,475,000 5 $7,550,000
139 Jin Lee Wickwire EXP Realty, LLC 8 $4,892,100 4 $2,608000 12 $7,500,100
140 Baback Chiniforoushan Compass 4 $3,020,000 6 $4,459,000 10 $7,479,000
141 John R. Lytle Pearson Smith Realty, LLC 05 $350,000 1 $71M175 1.5 $7,461175
142 Patricia Ammann Redfin Corporation 3 $1,465,500 9 $5,940,400 12 $7,405,900
143 Scott A MacDonald RE/MAX Gateway, LLC 7 $6,263,945 2 $1133,250 9 $7,397,195
144 Kim Kroner Washington Dulles Real Estate 4 $3,147,500 5 $4,201,500 9 $7,349,000

Group
145 Ronald B Mangas Jr. TTR Sothebys International Realty 2 $6,325,000 1 $949,000 3 $7,274,000
146 Ahmad T Ayub Redifin Corporation 4 $2,688,004 7 $4,574,000 11 $7,262,004
147 Chaweewan Thongpia Keller Williams Realty 2 $2,001,000 8 $5,252,246 10 $7,253,246
148 Tracy Chandler Berkshire Hathaway HomeServices 7 $4,333,400 5 $2,900,300 12 $7,233,700

PenFed Realty
149 Theresa Valencic Long & Foster Real Estate, Inc. 3 $6,013,000 1 $1,218,000 4 $7,231,000
150 Kathryn R Loughney Compass 1 $590,000 7 $6,608,000 8 $7198,000
151 Joy Muczko Pearson Smith Realty, LLC 1 $1,490,000 6 $5,616,000 7 $7106,000
152 Elizabeth W Conroy Keller Williams Realty 5 $4,931,500 25 $2166,500 75 $7,098,000
153 Serif Soydan KW Metro Center 15 $867,500 4 $6,227000 55 $7,094,500
154 Tanya R Johnson Keller Williams Realty 7 $4,922,321 3 $2,104,251 10 $7,026,572
155 Candyce Astroth Samson Properties 3 $1,990,000 75 $5,027,000 10.5 $7,017,000
156 Lauren A Bishop McEnearney Associates, Inc. 15 $936,250 3 $6,080,000 45 $7,016,250
157 Peter Pejacsevich Middleburg Real Estate 1 $2,570,500 25 $4,396,000 35 $6,966,500
158 John Moore Compass 6.5 $5,630,500 2 $1,315,000 85 $6,945,500
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TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to March 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL
# #
159 Linh T Aquino Redfin Corporation 1 $6,208,000 1 $680,000 12 $6,888,000
160 Tanya Salseth KW United 0 $0 15 $6,880,600 15 $6,880,600
161 Geva G Lester Keller Williams Realty 2 $2,059,000 5 $4,806,000 7 $6,865,000
162 Jennifer Fang Samson Properties 3 $1,674,900 5 $5,186,500 8 $6,861,400
163 Joan M Reimann McEnearney Associates, Inc. 5.5 $4,725,500 35 $2,099,250 9 $6,824,750
164 Chris J Colgan Keller Williams Realty/Lee Beaver 6 $4,440,000 2 $2,375,000 8 $6,815,000
& Assoc.

165 Natalie Wiggins Redfin Corporation 10 $5,598,077 2 $1,200,000 12 $6,798,077
166 Monique H Craft Weichert, REALTORS 6 $3,876,000 5 $2,876,800 11 $6,752,800
167 Jay V Caputo Il Compass 3 $3,745,000 2 $2,974000 5 $6,719,000
168 Spencer R Marker Long & Foster Real Estate, Inc. 9 $6,368,400 1 $345,000 10 $6,713,400
169 Richard Urben Redfin Corporation 7 $3,764,500 5 $2,947,591 12 $6,712,091
170 Katherine Massetti EXP Realty, LLC 5 $3,006,404 5 $3,698,000 10 $6,704,404
171 Natalie Vaughan Compass 25 $2,970,625 4 $3,725,000 6.5 $6,695,625
172 Daniel MacDonald TTR Sotheby's International Realty 4 $6,657,250 0 $0 4 $6,657,250
173 Ram Kumar Mishra Spring Hill Real Estate, LLC. 6 $2,769,750 8 $3,881,900 14 $6,651,650
174 Jessica E McCain RE/MAX Executives 45 $5,446,635 2 $1,200,000 6.5 $6,646,635
175 Charles K Jones RE/MAX 100 8 $6,132,900 1 $500,000 9 $6,632,900
176 Gregory A Wells Keller Williams Realty 4 $4,164,002 2 $2,452,790 6 $6,616,792
177 Hala N Adra Compass 1 $1,193,000 3 $5,380,510 4 $6,573,510
178 Laura M Sacher Compass 1 $525,000 6.5 $6,043,900 7.5 $6,568,900
179 Jason Walder Compass 35 $3,438,875 4 $3,126,000 7.5 $6,564,875

Branded Vi

Best Side Story Media

(305) 409-8818
aBestSideStory.com

RANK NAME OFFICE SELL- SELLING $ BUYING BUYING S SALES TOTAL
ING # #
180 Frank J Schofield Summit Realtors 1.5 $775,000 8.5 $5,761,080 10 $6,536,080
181 Diane G Murphy TTR Sotheby's International Realty 4 $5,276,000 1 $1,250,000 5 $6,526,000
182 Dina V Shaminova TTR Sothebys International Realty 1 $1175,000 8 $5,329,300 9 $6,504,300
183 Khaneisha Yvonne Pagan KW Metro Center 2 $1,005,000 9 $5,494,925 1 $6,499,925
184 Sandra | Leiva TTR Sotheby's International Realty 1 $1,149,000 3 $5,326,000 4 $6,475,000
185 Stacie M Hennig-Davis Compass 4 $3,247,490 3 $3,222,000 7 $6,469,490
186 Steven P Cole Redfin Corporation 4 $1,633,200 6 $4,821,000 10 $6,454,200
187 Ashton A Vessali Compass 2 $2,910,000 7 $3,517,500 9 $6,427,500
188 Jessica S Richardson Compass 4 $4,909,000 3 $1,517,500 7 $6,426,500
189 Cheryl H Wood Redfin Corporation 4 $3,324,000 3 $3,082,500 7 $6,406,500
190 Christina M O'Donnell RE/MAX West End 35 $3,552,550 3 $2,790,000 6.5 $6,342,550
191 Pascale M Karam Long & Foster Real Estate, Inc. 1 $2,912,500 2 $3,422,000 3 $6,334,500
192 Vicki M Benson Pearson Smith Realty, LLC 5 $4,116,354 1 $2,199,990 6 $6,316,344
193 Kathryn Emily DeWitt KW Metro Center 1 $630,000 9 $5,680,000 10 $6,310,000
194 Andre Amini TTR Sothebys International Realty 0.5 $2,100,000 1 $4,200,000 15 $6,300,000
195 Ramaswamy Balasubra- Keller Williams Chantilly Ventures, 1 $476,000 75 $5,797,513 85 $6,273,513
manian LLC

196 Matthew David Ferris Redfin Corporation 2 $667,750 9 $5,604,550 1" $6,272,300
197 Thomas R Moffett Jr. Redfin Corporation 7 $4,613,700 2 $1,650,000 9 $6,263,700

Disclaimer: Information based on MLS closed data as of April 5, 2022, for residential sales from January 1, 2022, to March 31, 2022, in Virginia,

Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax

County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are

not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to March 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL
# # # #
198 Monique M Milucky Berkshire Hathaway HomeServices 1 $280,000 9 $5,982,000 10 $6,262,000 218 Alasgar Farhadov Compass 4 $5,360,000 1 $672,500 5 $6,032,500
PenFed Realty

219 Angela M Kaiser Redfin Corporation 2 $1,137,500 5 $4,868,000 7 $6,005,500
199 Aaron Podolsky Compass 5 $3,862,842 3 $2,380,000 8 $6,242,842

220 Jeannene R Marconi Hunt Country Sotheby's Internation- 3.5 $4,549,000 0.5 $1,450,000 4 $5,999,000
200 William R Davis Century 21 New Millennium 5 $6,237,500 0 $0 5 $6,237,500 al Realty
201 Francesca Keith Avery-Hess, REALTORS 2 $3,035,000 4 $3180,000 6 $6,215,000 221 Juliet Y Lee Realty One Group Capital Properties 5.5 $2,952,050 5 $3,044,000 105 $5,996,050
202 Lisa A Wallace Keller Williams Fairfax Gateway 5 $3,231,000 5 $2,977,000 10 $6,208,000 222 Amit Lall Coldwell Banker Elite 3 $1,506,000 9 $4,482,311 12 $5,988,31
203 Benjamin J Grouby Redfin Corporation 15 $6,198,881 0 $0 ns $6,198,881 223 Jennifer Mack EXP Realty, LLC 55 $3,591100 2 $2,390,000 75 $5,981100
204 Theodore Lodge Slones Real Estate 7 $4,030,022 4 $2148,495 n $6.178,517 224 Mary Beth Eisenhard Long & Foster Real Estate, Inc. 6.5 $3,405,650 5 $2,570,500 1.5 $5,976,150
205 Joan B Shannon Compass 25 $3390000 15 $2775000 4 $6,165,000 225 Kelly K. Ettrich Century 21 Redwood Realty 3 $2,636000 5 $3,336000 8 $5,972,000
206 Raya Fridental Redfin Corporation n $4,893,600 3 $1,266,500 14 $6,160,100 226 Robert C Clark Redfin Corporation 9 $5,966,500 0 $0 9 $5,966,500
207 Kevin E LaRue Century 21 Redwood Realty 8 $5,287,500 1 $865,000 9 $6,152,500 227 Angela Murphy Keller Williams Capital Properties 1 $1,202,500 5.5 $4,755,000 6.5 $5,957,500
208 Michelle Lynch Classic Cottages Realty, LLC 3 $6,111,320 0 $0 3 $6,111,320 228 Judith C Ramsey National Capital Real Estate 5 $5,293000 1 $650,000 6 $5,943,000
209 Dilara Juliana-Daglar KW United 3 $1,514,000 7 $4,593,552 10 $6,107,552 229 Shoshanna Tanner Compass 4 $3,410,500 3 $2,516,900 7 $5,927.400

Wentz
210 Stephanie Pitotti Williams KW Metro Center 1 $1.275.000 7 $4,826.000 3 $6.101,000 230 Barbara G Beckwith McEnearney Associates, Inc. 3 $4,295,000 1 $1,625,000 4 $5,920,000
21 Ashley C Leigh Linton Hall Realtors 65 $4713.606 1 $1.375,000 75 $6.088.606 231 Sarah Bunn Long & Foster Real Estate, Inc. 1 $255,000 7 $5,661,500 8 $5,916,500
212 David L Smith Coldwell Banker Realty 1 $237000 75 $5.844,500 85 $6,081,500 232 Douglas Ackerson Redfin Corporation 3 $1,954,904 6 $3,958,500 9 $5,913,404
213 Kristy M Odendhal Long & Foster Real Estate, Inc. 5 $4,337,500 2 $1742,500 7 $6,080,000 233 Juli A Hawkins Redfin Corporation 14 $5895300 0 $0 14 $5,895,300
214 Pamela A Jones Long & Foster Real Estate, Inc. 7 $5,640,000 1 $430,000 8 $6,070,000 234 Ning Zeng Samson Properties 3 $1.909,000 4 $3,963,000 7 $5,872,000
215 Karen L Sparks Century 21 Redwood Realty 35 $2,642,000 4 $3,418,500 75 $6,060,500 235 Akash Dave KW United 4 $1502,320 4 $4,360,000 8 $5,862,320
216 Kyle R Toomey Compass 3 $1,422,000 7 $4,629110 10 $6,051110 Disclaimer: Information based on MLS closed data as of April 5, 2022, for residential sales from January 1, 2022, to March 31, 2022, in Virginia, Maryland, and
. . Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,

217 Jeremy G Browne Century 21 New Millennium 5 $4,842,000 2 $1,202,500 7 $6,044,500

¥ McLEAN

MELISSA BELL

Vice President, Branch Manager | NMLS ID # 450558

C: 817-807-1616

Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to March 31, 2022

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL
# #
236 Christopher J Dudley Berkshire Hathaway HomeServices 1 $310,000 7 $5,546,020 8 $5,856,020
PenFed Realty
237 Olivia Adams Compass 1 $435,000 55 $5412,420 65 $5,847,420
238 Roxanne B Watts Coldwell Banker Realty 5 $3,360,000 2 $1,978,000 7 $5,838,000
239 William S Amery Long & Foster Real Estate, Inc. 1 $867,500 2 $4,962,500 3 $5,830,000
240 Branden L Woodbury Redfin Corporation 12 $5,820,599 0 $0 12 $5,820,599
241 Heidi F Robbins William G. Buck & Assoc., Inc. 3 $4,519,150 2 $1,295,500 5 $5,814,650
242 Janel L Hansen Berkshire Hathaway HomeServices 1 $520,000 6 $5,267,312 7 $5,787,312
PenFed Realty
243 Jane E Webb Casey Margenau Fine Homes and 2 $3,599,900 1 $2,175,000 3 $5,774,900
Estates, Inc.
244 Ashley H Tauzier Berkshire Hathaway HomeServices 6 $3,765,000 4 $1,994,500 10 $5,759,500
PenFed Realty
245 Reshawna S Leaven KW United 4 $3,380,000 4 $2,354,890 8 $5,734,890
246 Tracey K Barrett Century 21 Redwood Realty 4 $2,638,000 5 $3,087,000 9 $5,725,000
247 Kara Chaffin Donofrio Long & Foster Real Estate, Inc. 0 $0 7 $5,714,000 7 $5,714,000
248 Desiree Rejeili Samson Properties 3 $1,827,500 6 $3,868,800 9 $5,696,300
249 Helen Johnson Compass 6 $4,505,300 2 $1,189,999 8 $5,695,299
250 Jonathan Granlund Real Broker, LLC 8 $3,874,160 2 $1,802,000 10 $5,676,160

Disclaimer: Information based on MLS closed data as of April 5, 2022, for residential sales from January 1, 2022, to March 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are

not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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With over 30 years’ experience, our certified professional movers and packers know the most efficient and
safest way to pack and protect your most valuable collections against damage. Just wait until you see our
signature way we protect your house against damage.

OURISERVICES

Begin your relationship with Movement.
Contact Chris TODAY!

okl NEW HOME DONATE & prbrhe UNPACKING & HANDYMAN
ORGANIZING
= LAYOUT DISPOSE e Eenaital

CHRIS SHEAD Loan Officer, Movement Mortgage, NMLS # 1276733

(703) 498-8235 - Chris.Shead@movement.com ¢ ChrisShead.com NSleAAASIA kS
3701 Pender Drive Ste. 115, Farifax, VA 22030 MORTGAGE

DC-ML01276733,

Contact us today for a FREE quote!

703.704.5127 | certifiedmastermovers.com | Gregg Day
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to change without notice and may or may not be
available at the loan commitm 5 a registered trademark of the Movement

Mortgage, LLC, a Delaware limited liability company.
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SERVING THOSE
WHO HAVE SERVED

Partner with me and I'll make sure your
clients get the right financing to afford
their dream home.

Nathan Burch, CMB

Senior Vice President
NMLS ID #: 231804

(703) 350-4000
nathan@vellummortgage.com
NathanBurch.com




