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DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.
Did you know there are more victims held against their will today than ever before? 
That’s why The N2 Company – the company behind this publication and 850+ others 
like it – is financially committed to end human trafficking. 

Thanks to the businesses within these pages, our Area Directors, and 

readers like you, we’re able to break the chains of this horrible reality.

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
The average Fortune 500 company donates about 1% of their profits to charity. 
The N2 Company donates more than 2% of their gross revenue.

Visit n2gives.com to learn more about our fight.
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OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

WE WILL TEACH YOU
ABOUT YOUR HOME

IL License Home Inspector #450.011805

inspectelite.com  |  (224) 410-6004

"As a Realtor in the Chicagoland area, I have the pleasure of helping many families with their property 
purchases and sales. The process for purchasing a home can be difficult or... it can be easy! My goal is to 

make every transaction as smooth and as easy as possible for everyone involved. Woytek at Elite Inspections 
Inc. brings significant value to all my clients doing just that. His reports are exceptional and detailed... 

Using a proper home inspector is critical in your search because THEY LOOK UNDER THE HOOD! They 
SEE the things you won't see before/during the contract phase and the items you may have overlooked on 

the initial viewing. He not only finds the issues but shares possible solutions/remedies with your bottom line 
in mind in a positive way... I am glad to call him my friend and someone that my clients can rely on... You 

came to the right place, I highly highly recommend Woytek from Elite Inspections. He is awesome!"
- Robert L

Contact via email abivphotography@gmail.com

or text 708-247-7031 
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The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the DuPage Real Producers community!

ATTORNEYS

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Hawbecker &  

Garver, LLC

(630) 789-6833

HGLegal.com

Law Office of  

Scott A. Brower

(630) 753-0008

BrowerLawOffice.com

Law Office of  

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963

Kelly-LawFirm.com

Trivedi & Khan

(312) 612-7619

TrivediKhan.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

Koshgarian Rug 

Cleaners

(630) 325-0243

KoshgarianRugCleaners.

com

CLIENT AND  

REFERRAL GIFTS

Cutco Closing Gifts/ 

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

ESTATE SALES, 

ORGANIZING  

& STAGING

DeClutter Box 

Organizing &  

ReDesign Staging

(630) 968-7557

DeClutterBox.com

EVENT PLANNING

Paper to Party

(847) 903-2148

PaperToParty.com

FASHION STYLING

tristinstyling, Inc

(312) 291-4480

tristinstyling.com

FLOORING

Central Tile and Carpet

(630) 754-7877

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

Elite Inspections Inc

(224) 410-6004

InspectElite.com

HomeTeam  

Inspection Service

(630) 200-3952

HomeTeam.com/DuPage

White Glove  

Building Inspections

(630) 428-4555

WhiteGloveInspections.com

HOME STAGING & DESIGN

Chicagoland Home Staging

(815) 577-2233

ChicagolandHomeStaging.com

Phoenix Rising Home Staging

(312) 450-8365

ChicagoStaging.com

HOME WARRANTY

Achosa Home Warranty

(630) 209-2888

AchosaHW.com

Home Warranty  

of America

(888) 492-7359

HWAHomeWarranty.com

INSURANCE

Goosehead Insurance  

Boggs Agency

(630) 365-7248

Goosehead.com

Nick Pitzer  

State Farm Agency

(630) 321-8900

PitzerInsurance.com

Tracie Rasmussen  

BlueStone Advisors

(630) 947-3290

BlueStoneAdvisors.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MOLD REMEDIATION

Above Board Indoor 

Environmental

(630) 973-6099

Aboveboard.Solutions

MORTGAGE / LENDER

Caliber Home Loans

Bill Pendley

(630) 330-5626

First Centennial Mortgage

(847) 343-0563

AlannaSeebauer.com

Guaranteed Rate Dan Rock

(630) 364-7509

rate.com/drock

HomeTown Lenders, Inc.

(708) 478-3094 x128

HTLMokena.com

MOVING & STORAGE

Boerman Moving  

& Storage

(630) 972-1000

boerman.com

Prager Moving  

& Storage

(630) 276-1200

PragerMoving.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

PHOTOGRAPHY

ABiV Photography

(708) 247-7031

ABiVphotography.org

PRINTING, DIRECT 

MAIL SERVICES

InfoCard Marketing

(630) 548-2650

InfoCardMarketing.com

REAL ESTATE VIDEO & 

PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

TITLE INSURANCE

Chicago Title Insurance Company

(224) 242-6848

ctic.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135

VisualFilmWorks.com
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Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com

1-888-492-7359
 www.hwahomewarranty.com
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It is definitely a badge of honor to hold the printed 
version of DuPage Real Producers in your hands. 
However, if you want access to every issue, then 

download our mobile app while it is currently 
free. Search “DigaPub” wherever you download 

apps, choose Illinois, then select DuPage Real 
Producers. You can share your featured story 

from the app straight to Facebook as well!

Search DigaPub  
- Choose Illinois  

- DuPage Real Producers

GET EVERY ISSUE

DOWNLOAD OUR 
MOBILE APP!

ON YOUR PHONE 
OR TABLET
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Dan Rock
Branch Manager
SVP of Mortgage Lending
TOP 1% MORTGAGE ORIGINATOR SINCE 2012
      DRock@Rate.com
      Rate.com/DRock
      O: (630) 364-7509 C: (630) 688-5592  F: (773) 328-1698
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424

Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply • Dan Rock NMLS ID: 194424

*1

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

26 YEARS 
OF EXPERIENCE

IN-HOUSE PROCESSING,
UNDERWRITING AND CLOSING.

TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
WITH OVER $140 MILLION FUNDED IN 2020*

@danrockmortgage
@therockteamglenellyn

I was recently reminded of what it felt like to go 
on vacation. Not a family trip; a real vacation. 
Those of you who have young children can proba-
bly relate to that statement. My wife and I earned 
a company trip to Cancún for a week. It was the 
first time we have been out of the country since 
2019. God bless my parents for watching our four 
kiddos while we were away! 

The more quality time I spent with her as our trip 
progressed, the more memories surfaced from our 
dating years together. As I processed these nos-
talgic thoughts, I questioned why it took traveling 
nearly 1,500 miles for me to think about her in 
this manner. There were no urgent obligations, no 
diapers to change, no meals to cook, and no kids to 
pick up and drop off at school for a full week. 

As much as we are designed to work and produce, 
we are intentionally crafted to rest as well. The time 
we were able to unplug put me in a better headspace 
and resurrected my appreciation for my bride. I was 
grateful for the brief change of scenery and the posi-
tive mental state which was born from it!

Andy Burton
Publisher
andy.burton@RealProducersMag.com

NOTEPUBLISHER’S

@DuPageRealProducers

facebook.com/DuPageRealProducers
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WE TREAT CLIENTS LIKE FAMILY
Realtors Can Trust Us With Their Buyers.

Setting a new standard of service for 
home buyers and sellers

See what sets us apart:
stuartpolizzilaw.com stuartpolizzilaw

Stuart direct 708-476-6852
Stuartpolizzi@stuartpolizzilaw.com
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Carol Fisher
For One Naperville Couple, 

the Inspection Business Fits Like a Glove
“If Tom Hanks had called us in [to inspect the house he bought in] The Money Pit, he 

wouldn’t have experienced all the problems he had,” claims Carol Fisher, co-owner of White 
Glove Building Inspections, Inc. in Naperville. “With all the knowledge we’ve garnered over 

the years, we know exactly what to look for to diagnose potential problems in a home.”
 

WITH WHITE GLOVE BUILDING INSPECTIONS, INC.

partner spotlight
By Lauren Young
Photos by AbiV Photography

Carol with her 
husband, Bruce.

Carol Fisher

Carol with her office staff: Cole, Jillian, and Randi.
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Bruce and Carol Fisher were introduced to building inspections in 1990, 
right as the profession was emerging in the Chicagoland area. At that 
time, most real estate transactions did not include an inspection; only 
a small number of homes were inspected prior to purchase. The couple 
realized that with Bruce’s background in managing his own construction 
company, and Carol’s degree in design, it was a perfect fit. They decided 
to establish a dedicated home inspection business.
 
“Our goal has always been to help people understand the scope of the 
current structural and mechanical issues, any environmental concerns, 
and any and all maintenance issues in the home,” says Carol. “So when 
they do purchase a property, they do so with confidence, peace of mind, 
and knowing what they need to do.”
 
Over the more than thirty years they’ve been in business, the couple has 
seen almost every issue imaginable. They’ve also seen the rise in the 
public’s knowledge about homes and homeownership on account of the 
internet and networks like HGTV, and with that, they’ve seen the former 
“buyer beware” transaction market shift to “everyone’s aware” because 
people are now smarter and more informed about homes than ever. 
 

And that shift includes knowledge 
about home inspections. “It’s definitely 
changed from no one knowing that a 
home inspection was an option to a 
very high percentage of every home 
being inspected before it’s sold,” Carol 
explains. The inspection business itself 

has changed with the growing demand too. “We 
started out writing NCR-carbon-copy reports,” she 
continues, “but now we use much more accessible 
reporting software as well as modern systems that 
facilitate all aspects of the business.” They’ve also 
stayed up to date with technology, and specifically, 
technology that allows them to execute more effi-
cient inspections and clearer reporting formats.
 
Over the years, the firm has grown beyond 
the one-man inspector crew to meet the ris-
ing demand. They’ve also supplemented their 
residential and commercial inspections with a 
variety of other services, including radon testing, 
mold testing, volatile organic compound testing, 
EIFS inspections, thermal imaging, drones (FAA 
Certified), sewer scopes, and more. The company’s 
name, which was inspired by the military’s use of 
white gloves to inspect artillery and more, reflects 
the intense scrutiny and thoroughness with which 
White Glove Building Inspections, Inc. conducts 
each and every inspection they do. The business 
name is purposeful since we are veteran-owned 
and is named specifically “Building” since we do 
commercial inspections as well. 
 
“The White Glove Experience is marked by spe-
cial and meticulous care,” says Carol. “We pride 

ourselves in our unmatched attention to detail—we take the 
needed time to properly inspect all components; properly dis-
cuss the findings with the buyers; and to write a clean, concise 
report with a summary—and our excellent customer service 
throughout the process.”
 
The Fishers’ passion for care has become a family affair: all three 
of Bruce and Carol’s children are actively involved in the business. 
Robert is the inspection manager, Cole is the operations manager, 
and, the youngest, Randi, manages all of the marketing. 
 
“I’m not sure how they all ended up in the business, but they did!” 
laughs Carol. “We all work hard together, and I’m so glad we do.”
 
The family frequently travels together too, regularly visiting 
Disney parks and the national parks across the country. All avid 
movie watchers, they’re known for conversing using lines and 
phrases from movies with each other. Their four rescue dogs—all 
Chihuahua and Pomeranian mixes—complete the busy family. 
 
Beyond integrating the latest technologies and best customer 
service practices, White Glove Building Inspections, Inc. offers 
a variety of free warranties, as well as an optional eigh-
teen-month warranty, for all their inspections. And because 
their team includes multiple qualified inspectors, they are a 
valuable asset for busy, time-crunched REALTORS®. White 
Glove is consistently adding to their services to meet the chang-
ing needs of their customers and partners.
 

“ “THE WHITE GLOVE 

EXPERIENCE IS MARKED 

BY SPECIAL AND 

METICULOUS CARE. 

WE PRIDE OURSELVES 

IN OUR UNMATCHED 

ATTENTION TO DETAIL.

The office 
mascots at White 

Glove Building 
Inspections, Inc.
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To reach Carol and to learn more 

about the services White Glove 

Building Inspections, Inc. provides 

its clients, visit their website at  

www.WhiteGloveInspections.com,  

or call 630-428-4555, or  

text 630-495-4555.

Seeing your home in a whole new 
spectrum, offering thermal imaging.
At White Glove Building Inspections, 
Inc. all standard residential inspections 
include a thermal inspection!

The Fisher family (left to right: Cole, Robert, Carol, Bruce, and Randi).

“One thing we did during the 
COVID-19 pandemic was pivot and 
adopt virtual inspections,” says 
Carol. “Although most clients usually 
came to the inspection, we knew 
virtual inspections were vital and an 
important option for many clients 
and REALTORS®. We could talk with 
the buyers over live video, or send 
them videos throughout the inspec-
tion and then follow up with a call. It 
allowed us to have the same level of 
care during such a tumultuous time.”
 
As they look forward, White Glove 
Building Inspections, Inc. is focus-
ing on innovations and new service 
choices to make inspections even more 

accessible, safe, client-friendly, and practical. 
“For example,” explains Carol, “we believe 
it would be very beneficial for homeown-
ers to provide pre-listing inspections. This 
could facilitate the process of selling and 
eliminate some of the bumps during the 
selling process. It’s just one way we’re 
changing the option in home inspections.”
 
Another new feature they’re offering is 
same-day inspections, geared for the current 
fast-paced market, allowing REALTORS® 
and homeowners to beat the time crunch 
and get an inspection done in a timely 
manner. “We reserve two afternoon spots 
just for this service,” says Carol. “We can do 
it as long as the appointment is booked and 
confirmed by all parties by 10:30 a.m.”

Scott Brower
608 S Washington St, Ste 311

Naperville, IL 60540

630-753-0008
browerlawo�ce.com

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.
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Sponsored by:

HOSTED BY TOPGOLF NAPERVILLEHOSTED BY TOPGOLF NAPERVILLE

3211 ODYSSEY CT,  
NAPERVILLE, IL 60563

Food and Drinks Provided 

Must RSVP; Limited Capacity 

SPRING
EVENT
SPRING
EVENT
THURSDAY, JUNE 2ND FROM 2:00 PM TO 5:00 PM

Sponsored By: 

Contact 

Chicagoland@realproducersmag.com 

for event details

SPRING
EVENT

Private Event For DuPage Real Producers 

and Preferred Partners Only
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YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

It’s more important to stay top of mind now more than ever. Kick off 2021 right by implementing 
Cutco Closing Gifts into your business and build relationships through thoughtful gift-giving!

FOR EVERY 6 GIFTS ORDERED, RECEIVE 2 FREE!
CutAboveGifts@gmail.com  |  CutAboveGifts.com

SPRING
INTO SAVINGS

WITH
25% OFF

Custom engraving with your logo & contact info
Creates top of mind awareness for your business
100% tax deductible* (consult your CPA)    
Generates a lifetime of impressions and only needs to be given once!
Potential referral opportunity

American made since 1949

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr.  |  Naperville, IL 60540  |  630-276-1224

steveb@pragermoving.com

I refer Prager to my clients for prompt, 
efficient, careful, and courteous moving. Of 
the people I have referred to them, none has 
been dissatisfied. They are an A+ company 

with A+ service.
- Linda Feinstein, Signature Homes • Compass

Barton Robertson, MIES
630-973-6099

barton@aboveboard.solutions
www.aboveboard.solutions

We'll work rapidly to remediate 
any problems in a home.

We'll work rapidly to remediate 
any problems in a home.

Mold Remediation      Attic Re-Fitting & Re-Insulation      Asbestos Abatement       Hoarder Clean Up

Above Board
Indoor
Environmental

Call Before You List!
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Limited 
Edi-Shawn 
REALTOR®

would get better service at a $300/night hotel than they 
would when purchasing a $300,000 home.” Rishawn under-
stood there was a need for quality service in the industry. 

“I wanted to solve a problem and set a new standard for 
service,” he explains. “My objective was to be the example 
of how clients should be represented. I’ve helped clients 
that never thought buying a home would be a reality, and it 
became one. It’s incredibly rewarding.”

In his early years, he was given three tips from an experi-
enced agent: One, wear black suits; two, be clean-shaven; 
and three, go by Shawn, not Rishawn. “I considered that 
advice for one hot second, but then I remembered that I’m a 
limited edition,” he laughs. “The world is full of individuals 
that have adopted the ‘copy and paste’ way of living. And 
don’t get me wrong, if that makes them happy, I wish them 
all the best. However, that’s not my desire. Every day I 
wake up wanting to be the best version of myself.”

Rishawn uses his natural sense of humor and his ability to 
relate with just about everyone to full benefit. Though he’s 
still in the early years of his career, his experiences have 
already been diverse.

on the rise
By Lauren Young

Photos by KDE Photography

“We often look at successful people and consider 
their roadmap the template for obtaining success,” 
says Rishawn Boone, REALTOR® with Century 21 
Affiliated. “When I first started out in the indus-
try I wondered, ‘How will I fit in?’ I realized I just 
needed to be myself.”

Rishawn was born in Clarksdale, Mississippi, and 
then moved to Decatur, Illinois, during grammar 
school. He went on to work in the healthcare indus-
try for almost ten years, but then decided that he 
wanted to move in a different direction and homed 
in on a, now promising, career in real estate. 

“I realized that for so long, I had been following 
the paths of others, and not the one for myself,” he 
says. “Honestly, I had to do some self-reflecting and 
find myself, who I was, and what imprint I would 
leave in this world.” 

When Rishawn and his wife, Andrielle, bought 
their first home, they came away feeling under-rep-
resented. “However, when I did my homework, [I 
learned that] the way we were represented was the 
norm. It was mind-blowing to me that a consumer 

I wanted 
to solve a 
problem 
and set 
a new 
standard 
for 
service...”

“

RishawnBooneRishawnBoone
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“I’ve been a part of joyous engage-
ment proposals at final walk-
throughs, and serviced sellers who 
were divorcing and closing chapters,” 
says Rishawn. “No matter the circum-
stances, each time my objective is to 
give each client, and their families, 
more than what they expect and to 
leave a positive lasting impression.”

Since launching his real estate career 
in 2016, Rishawn has made it a goal 
to give back to his community. “We 
give to a number of charities, spe-
cifically some of those that played a 
huge role in our upbringing,” he says. 
“It means nothing to climb the ladder 
if you don’t then send it back down to 
give others a lift up.”

When Rishawn is not managing 
his real estate business, he enjoys 
traveling, collecting sneakers, going 
to the gym, and spending time with 
family. His kids, Micah and Moriah, 
enjoy movie nights, vacations, milk-
shakes, and long drives. Rishawn is 
also passionate about music—every-
thing from Maverick City to Chris 
Stapleton, and from Ray Charles to 
John Legend. 

Looking back on his success (he hit 
the fourteen-million-dollar sales 
mark last year alone) he’d say it all 
stems from that decision to be him-
self. And that’s the biggest lesson he 
shares with other agents.

“Don’t look at the success of others 
and try to duplicate what they have 
done,” he advises. “Ask yourself what 
you want to accomplish and then 
figure out how to get there.”

One future item on Rishawn’s to-do list is to establish a scholar-
ship foundation for students. The foundation would send stu-
dents to college debt-free or pay off crippling student loan debt. 
For Rishawn, it’s all about making a positive impact on others, his 
main motivation for becoming a REALTOR® in the first place.

“Real estate is what I do, but it doesn’t 
exclusively define who I am,” Rishawn says. 
“I want to do more than just buy and sell 
homes. I want to leave behind a legacy.”

Photo credit: Michelle Dokes Photography
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Q: How does tristinstyling obtain the latest exclusive 
luxury items first every time?

A: We have access to the hottest items before they become available 
to the general public through the relationships I've cultivated within the 
world's leading luxury retailers throughout my 20+ years in the styling 
industry. We are able to generate and maintain these connections 
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new outfits by using pieces 
from their current wardrobe, combined with high end investment 
pieces, or fabulous inexpensive pieces to make a great outfit. While 
some stylists might find it challenging to work within a budget, I find it 
to be a lot of fun. I love to show clients how to find amazing pieces at 
unbelievable price points!

Q: Why do people need tristinstyling when so many 
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access to, 
customers are limited to shopping only in that one store. Clients who 
want to create a cohesive wardrobe that is unique to their personal 
style choose to hire us for personal shopping audits because they 
benefit from learning how to expand their own wardrobe by shopping 
all the current trends available from all retailers.

CONTACT
TRISTINSTYLING INC.

208 N GREEN ST.

CHICAGO, IL 60607

TRISTINSTYLING.COM

LET’S GET SOCIAL
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SUCCESSFUL LIFE, POSITIVE IMPACT: 
REALTOR® FINDS PERFECT COMBO

cover story
By Lauren Young

Photos by KDE Photography

“Success, to me, is being able to live a life I have always imagined while also making a 
positive impact on the lives of others,” says Sheena Baker, principal broker of the Sheena 
Baker Group at Compass in Aurora. By choosing a career as a REALTOR®, Sheena has 
found the perfect way to achieve both of those aims. 
 
“The meaningful moments that stand out to me include seeing the smiles on kids’ 
faces when they are telling me they will finally have their own rooms,” she says. “And 
it’s when buyers cry because they are the first in their family to own a home.”
 
“It’s also when sellers call me, yelling with excitement after they [learn that they have] 
earned over their list price by taking my advice,” she adds. “And it’s in watching my 
team grow and thrive within their roles.”
 
Sheena has always had a passion for connecting with people, bonding with family, 
and fostering community. Born in Oak Park, at age five she moved to the Village of 
Bellwood, Illinois, with her parents and three siblings.
 
“I have so many fond memories of growing up in such a close-knit neighborhood,” says 
Sheena. “To this day, I have best friends from kindergarten and elementary school. We 
even frequently travel together.” 
 
When Sheena was in junior high, her parents divorced, and her family moved every 
year after that. Each fall she would attend a new school. That is, until her senior year 
when Sheena’s principal allowed her to commute the hour distance so she wouldn’t 
have to start a fourth high school. Moving every year, Sheena learned how to make new 
friends quickly—a skill she relies on today as a REALTOR®.
 

BAKER
SHEENA
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Success, 
to me, 
is being 
able to 
live a life 
I have 
always 
imagined 
while also 
making a 
positive 
impact on 
the lives  
of others.

“Moving so often helped me grow in my self-belief, 
which is key in my role as an agent,” says Sheena. 
“If you don’t believe in yourself, certainly no one 
else will, and others will see your self-doubt. I 
have to stay focused and confident for my clients 
and always be willing to learn.”
 
Immediately after graduating high school, Sheena 
landed a full-time job with a great salary. At age 
nineteen, she moved out of the apartment she 
shared with her sister and built her first home in 
Aurora. Many of her friends and family began to 
ask her about her home-buying experience. She 
enjoyed the process (and talking about it) so much 
that she pursued her real estate license.
 
Over the next few years, Sheena juggled school—
attending Prairie State College and Benedictine 
University—while working in human resources 
full-time and doing real estate on the side. Finally, 
in 2013, she decided to focus solely on her career as 
a REALTOR®. She’ll tell you none of it would have 
been possible without the support of her family.
 

“My mother, Bessie, is such a strong 
woman with the sweetest spirit and has 
been my biggest cheerleader in life,” she 
says. “Any challenge I face, she has a way 
of calming the storm and making me feel 
like everything will be all right.” 
 
In addition to her mom and second father, 
Antiwone, Sheena’s extended family has 
always had her back. That team includes 
her older sisters, Shantell and Everlie; her 
younger brother, Sinnell Jr.; and her father, 
Sinnell Sr. If you’re lucky enough to get all the 
siblings together at the same time, they’ll be at 
Bessie’s house for dinner, engaging in compet-
itive games, and making each other laugh.
 
Looking into the next phase of her career, 
Sheena hopes to grow both personally and 
professionally through new experiences 
and challenges, and she plans on facili-
tating growth opportunities for her team 
members too.
 

Sheena with friends on a girls trip celebrating her  
 
Photo credit: Kevin Wright of Live Lime Photography
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M: 847.343.0563 O: 630.952.1584
Alanna@goFCM.com | AlannaSeebauer.com
303 W Main St STE 201 | St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314 
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

ALANNA SEEBAUER

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160, 

commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the 
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_2203

IN NEED OF  
HOME FINANCING?
At FIRST CENTENNIAL MORTGAGE  
a variety of loan programs to fit your various 
financial needs:

FOR ALL OF YOUR HOME FINANCING NEEDS, CALL TODAY!

 ■ Conventional
 ■ Renovation
 ■ Refinancing
 ■ Down Payment 

Assistance

 ■ USDA & VA
 ■ FHA
 ■ Jumbo
 ■ And more!

CALL TO SCHEDULE

630-960-9422 

20% SALE
on our carpet,

upholstery drapery and
tile cleaning services

We can help clean up
the mess before

you list.

To find all our services, go to
www.bella-cleaning.com

“I am excited for 
the year ahead,” she 
says. “Recently, I 
began flipping homes 
again with some 
partners, and I plan 
to continue invest-
ing—it’s a big part of 
my retirement plan.”
 
“Some of the 
defining moments 
in my career were 
when my managers 
allowed me to be 
creative and explore 
fresh ideas,” she 
explains. “I want 
to allow that space 
for my team—to 
bring change and be 
creative too—and to 
push them to realize 
their greatness.”
 
Given all, Sheena 
Baker is clearly 
choosing to live her 
definition of success.

Sheena in Jamaica 
with friends.
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OSHGARIA
R U G    C L E A N E R S    I N C

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521

630-325-0243 Hinsdale | 630-420-9181 Naperville
info@koshgarian.com | www.koshgarianrugcleaners.com

Koshgarian Rug Cleaners, Inc is a local family owned company that 
has been cleaning homes using quality employees, equipment and 

cleaning products. When you call Koshgarian Rug Cleaners, Inc, you 
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning

Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Spring is the season of change
Let us help you de-clutter this season!

Tell me about your mess
630-542-8782.

Kim Cosentino
Professional Organizer

• DECLUTTERING
• REDESIGN & STAGING USING WHAT YOU HAVE
• MOVING SALE
• MOVE-IN, ORGANIZED UNPACKING

We scored
599 Home Organizers

in Chicago, IL
& Picked the Top 9

GH& LLC& Garver,
Hawbecker hglegal.com | 26 Blaine Street, Hinsdale, IL 60521

Phone 630-789-6833 | Fax 630-230-1119 

LAWYERS WHO LISTEN
because every transaction for your client should be smooth and stress-free from contract to closing.
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agent feature finding herself while helping others find their home
By Jennifer Mitchell

Photos by AbiV Photography Before Jen Cavanaugh could 
become a top producer, she had to 
figure out who she was—both as 
a REALTOR® and a person. It was 
only after embarking on a journey 
of self-discovery that she was able 
to really hit the ground running 
and find success.

Jen and her five siblings lived 
with her mom and stepfather 
in Riverside. Growing up, Jen 
looked up to her mom, stepfa-
ther, and father. Her father was a 
REALTOR®, so she was exposed 
to the good and bad sides of real 
estate from a young age. He was a 
broker and commercial investor, 
and when interest rates rose to 13 
to 16 percent in the 1980s, things 
went poorly for both his company 
and Jen’s family, which made her 
feel cautious about the industry. 
But she also saw the benefits of the 
entrepreneurial side of real estate. 

Not only did Jen have a hard-work-
ing father, but her mother worked 
incredibly hard as well, doing 
whatever it took to make ends 
meet. Meanwhile, Jen’s stepfather, 
another great influence on her 
work ethic, was a junior high school 
teacher and counselor at the school 
Jen attended. He always looked 
for solutions to guide Jen and her 
siblings through life. 

At Northern Illinois University, 
Jen pursued an art degree with an 
emphasis on jewelry design. After 
graduation, she worked for several 
jewelry retailers and outside 
sales companies but always felt 
she could do more—a feeling that 
stayed with her until she entered 
real estate. 

JJeennCavanaugh
“While I was raising my 
kids, I worked part-time 
in the evenings from 
five o’clock to midnight, 
running reports for the 
CFO of a healthcare 
organization,” recalls 
Jen. “There was a hiring 
freeze at the time, but 
I was told that once 
the freeze was lifted, 
I would get a full-time 
position with a salary. 
When the freeze was 
lifted, I received a 
25-cent pay increase 
to my modest hourly 
wage. That’s when I 
decided there had to 
be more out there for 
me. I worked hard, was 
willing to go the extra 
mile, and would often 
think outside the box. I 
wanted a career where 
my paychecks would 
match my work ethic.” 

Around that time, Jen’s 
husband, Jim, earned 
his real estate license 
to bring in some extra 
income. Together, they 
bought a condo, built a 
custom home, flipped 
houses and condos, and 
became landlords. Jim 
was passionate about 
real estate and Jen 
enjoyed helping him 
with the transactions. 

“By that point, I had 
spent a lot of time in 
sales, and I loved helping 
people find solutions to 
their problems,” explains 

Jen with friends 
in Nashville, TN 
enjoying music.

Jen and her family: 
husband, Jim, Daughters 

Colleen, Leah, and 
son, Ian.

Jen with family.
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KEVIN CAMDEN | (630) 568-6656
kevin@camdenlawoffice.com | www.camdenlawoffice.com

APRIL SHOWERS, MAY FLOWERS
AT YOUR NEW HOME?
WE CAN MAKE IT
HAPPEN.

Jen. “I knew I wanted to get back into 
that. Also, I wanted to work in an indus-
try where there was no glass ceiling. 
Real estate checked all the boxes, so I 
decided to get my license.”

Jen made the switch and loved it. 
Although, as she states, “As a woman 
entrepreneur, this [real estate] is the 
place where I have felt unstoppable,” 
it took a while before she found her 
groove. She was operating under 
some false assumptions about what 
she thought clients were looking for 
in an agent. She thought she had to 
dress and present herself in a certain 
way to succeed in the business. 
 
“I was working with a client and had 
shown them several homes when one 

their unique real estate needs and challenges, and she loves 
hearing people’s stories as she helps them through major 
moments in their life. 

When it comes to Jen’s personal life, she’s had her fair 
share of big moments. She and her husband, Jim, who is 
also her business partner, have raised three kids: Colleen 
(twenty-three), Leah (twenty), and Ian (eighteen). Although 
everyone’s lives seem to be moving in different directions 
right now, the family still gathers to listen to music, have 
dinner together, play cards, or watch a movie. 

When Jen has some alone time, she loves working out and 
staying active—whether that’s riding her Peloton; walking her 
dog, Bella; doing yoga and meditation; or bowling with Cathy’s 
Bowling League. And in 2022, she has a rather unique goal. 

“I want to eat corn on the cob one row at a time,” claims 
Jen. “My sisters Clare and Molly do it and claim you don’t 
need to floss when you’re finished.”

But in all seriousness, Jen says, “Success to me is setting goals, 
and enjoying the journey while reaching those goals. I have 
started to reassess those goals every ninety days, instead of 
yearly, because it keeps me focused on enjoying the journey.”

No matter how this year shakes out, Jen will undoubtedly 
be able to accomplish her goals and enjoy the ride.

popped up that they wanted to see 
right away,” recalls Jen. “I jumped in 
my car and apologized when I showed 
up because I was wearing jeans and a 
sweatshirt. After the showing, we went 
back to my office to write up the offer, 
and we were having a good time laugh-
ing and joking. My client turned to me 
and said, ‘I like this Jen more than the 
one we met before.’ At that moment, I 
realized that my client was more com-
fortable when I was more comfortable, 
and that I was actually better off show-
ing up as my most authentic self.”

Since that realization, Jen has had 
monumental success with an elev-
en-year career volume of almost 
$100M. She’s passionate about 
helping families find solutions for 

As a woman  
entrepreneur, this [real estate] 

is the place where I have felt 
u n s t o p p a b l e .
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ME MORE!
PRINT

Were you, your broker, or the team 
featured in an issue of Real Producers? Former Trader Swaps 

Commodities for Properties

J Maggio

M A Y  2 0 2 2

AGENT FEATURE:

JEN CAVANAUGH

ON THE RISE:

RISHAWN BOONE

PARTNER SPOTLIGHT: 

CAROL FISHER

WHITE GLOVE BUILDING INSPECTIONS, INC.

D U PA G E

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

BakerSheena
SUCCESSFUL LIFE, POSITIVE IMPACT

SPRING EVENT 
Topgolf Naperville

Thursday, June 2nd at 2 PM

Details on page 20
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“Success, to me, is being able to live a life I have always imagined while also making a 
positive impact on the lives of others,” says Sheena Baker, principal broker of the Sheena 
Baker Group at Compass in Aurora. By choosing a career as a REALTOR®, Sheena has 
found the perfect way to achieve both of those aims. 
 
“The meaningful moments that stand out to me include seeing the smiles on kids’ 
faces when they are telling me they will finally have their own rooms,” she says. “And 
it’s when buyers cry because they are the first in their family to own a home.”
 
“It’s also when sellers call me, yelling with excitement after they [learn that they have] 
earned over their list price by taking my advice,” she adds. “And it’s in watching my 
team grow and thrive within their roles.”
 
Sheena has always had a passion for connecting with people, bonding with family, 
and fostering community. Born in Oak Park, at age five she moved to the Village of 
Bellwood, Illinois, with her parents and three siblings.
 
“I have so many fond memories of growing up in such a close-knit neighborhood,” says 
Sheena. “To this day, I have best friends from kindergarten and elementary school. We 
even frequently travel together.” 
 
When Sheena was in junior high, her parents divorced, and her family moved every 
year after that. Each fall she would attend a new school. That is, until her senior year 
when Sheena’s principal allowed her to commute the hour distance so she wouldn’t 
have to start a fourth high school. Moving every year, Sheena learned how to make new 
friends quickly—a skill she relies on today as a REALTOR®.
 

BAKER
SHEENA

WHAT ARE REPRINTS? 

A reprint is a four-page, magazine-quality grade paper copy 
that includes a custom cover, your two-story pages, and a cus-
tom back cover with your logo and contact information.

This is available in both physical copies as well as  
digital-only options. 

HOW CAN I USE REPRINTS?

• Professional marketing  
tool that can help brand 
you, your team, and/or  
your business

• Use on listing appointments
• More polished digital  

version to share on social  
media and websites

• Send out to  
friends and family

• Send to clients with  
your holiday greetings

• Brokers, use as  
recruiting tools for  
capturing new talent

• Use when farming your  
favorite neighborhood 

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING CORRECTED ON MY ARTICLE? 

No worries! We can make any changes needed. Our team will send you a  
proof to approve before they are sent to you via FedEx. 

HOW DO I GET STARTED? 

Email Chicagoland@realproducersmag.com for additional information  
and to get started on your proof.

• Direct mail marketing program
• Monthly postcards - 12 per year

• Customized branding, headshot and contact info
• Set it and forget it

Contact Information:
hello@infocardmarketing.com • 630.548.2650

www.infocardmarketing.com

Connect with your clients and prospects every month by providing 
useful information they will keep, use and appreciate. 

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

RESIDENTIAL & COMMERCIAL REAL ESTATE
BUSINESS TRANSACTIONS
COMMERCIAL LITIGATION

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners 

in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will 
deftly move thenegotiation process along, and get to closing.

550 W. Washington Blvd.
Suite 201

Chicago, IL 60661
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346Mr. Kashyap V. Trivedi. Partner

www.TrivediKhan.com

You can order REPRINTS! 

DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.
Did you know there are more victims held against their will today than ever before? 
That’s why The N2 Company – the company behind this publication and 850+ others 
like it – is financially committed to end human trafficking. 

Thanks to the businesses within these pages, our Area 

Directors, and readers like you, we’re able to break the 

chains of this horrible reality.

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
The average Fortune 500 company donates about 1% of their profits to 
charity. The N2 Company donates more than 2% of their gross revenue.

Visit n2gives.com to learn more about our fight.
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Grange

-352-2110

Visit Our Ultimate Lighting 
Destination in La 

60 South La Grange Road | La Grange, IL 60525
HortonsHome.com | 708

VISIT OUR 
SHOWROOM!

Transform your kitchen with linear lighting made to WOW!”

 
 

RESIDENTIAL INSPECTION | COMMERCIAL INSPECTION | RADON TESTING | MOLD TESTING | SEWER SCOPE
VOC TESTING | EIFS / DRYVIT® INSPECTION | THERMAL IMAGING | DRONE (FAA CERTIFIED)

630.428.4555  •  WhiteGloveInspections.com   •  Info@WhiteGloveInspections.com

OVER 
$100,000 IN 
WARRANTY 
COVERAGE 

for Qualifying Inspections!*
*Terms and Conditions ApplySERVING CHICAGOLAND SINCE 1990

SAME DAY
SCHEDULING!

In This Challenging 
Market, We Offer Same 
Day Scheduling!
Call us, text us, book online

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103

NAPERVILLE, IL 60540

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE.

Top 1% Loan Originator 2020
Scotsman Guide Top Originators List 2020

Circle of Excellence 2020

Call Today!
Bill Pendley
Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135
Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

  Advanced Technology. Personalized Guidance.

 LET ME HELP YOU WIN YOUR OFFER

Caliber has transformed home 
financing into a streamlined, 

simple process that can get your 
borrowers home faster than ever 
with our State of the Art Digital 
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Caliber Home Loans, Inc., 1525 S. Beltline Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018. All Rights Reserved. Equal Housing 
Lender. For real estate and lending professionals only and not for distribu�on to consumers. This communica�on may contain informa�on that is privileged, 
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