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Your Home Loan Specialists

Joey Piel Ryan Thomassie
NMLS# 365511 NMLS# 350514

Shannon Babin Connor Brooks Trey Hereford Katie Meiners Susanne Wampold I T L E < O M ID A N Y
NMLS# 419401  NMLS# 1370606 NMLS# 89575 NMLS# 1125723 NMLS# 1553575
Celebrating Your Closings Since 1981
Established in 1981, locally managed.
Serving our Community and Louisiana
Caroline Shirley Sharon Williams Adam Lato Chance Warren Rachel Webre Karla Fuentes o o o N o
NMLS# 2155247 NMLS# 118322 NMLS# 2302090 NMLS# 2311775  NMLS# 1913085 NMLS# 108621 iNn R95|dent|a| & COmmerC|a| CIOSlngS
Whether you’re buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers through the #ltmatte rSWh e reyou C IOse # b rtltl e

financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our lending specialists can
assist your clients in determining which type of loan is the most appropriate and affordable.

3 LOCATIONS TO SERVE YOU!

Nobody knows Baton Rouge like NOLA Lending Group.

X VA Loans X RD Loans—Finance up to 100% of home value™ - Robert Adams | Branch Manager/Attorney 8943 Bluebonnet | Baton Rouge, LA 70810
X Conventional & FHA Loans K Purchases & Refinance . . .
X Jumbo’& Condo Loans X  Local Lenders with Personal Touch Alex Polito | Director of Sales & Marketing 225-769-5194 | C: 225-603-7897

ENOL A Mark Schoen | Division President/Attorney 10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816

LENDING GROUP Amy Lane | Branch Manager/Attorney 225-291-1M
A Division of Fidelity Bank
Loan Production Office . . L.
NolaLending.com Keegan Wisdom | Branch Manager 37283 Swamp Road, Suite 901 | Prairieville, LA 70769
TAvailable only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of Cathy waggenspaCk-Landry I DireCtor Of Marketing 225_706_6130 | C: 225_802_]8”

interest. The services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. 2To qualify the minimum loan Membaer

amount is $647,200 or greater for a single family home in all states (except Hawaii and Alaska and a few federally designated high-cost markets, where the limit is $970,800. m o
Interest rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants will qualify for all b b t t I
products offered. Loan programs subject to change without notice. Fidelity Bank NMLS Co. ID 488639 r I e ] c o m



FRESH NEW YEAR
| love FRESH NEW LOOK

this town.

willieandwillie.com
Thanks, Real Producers of Baton Rouge. Life . B“ilt . Better.

| love being here to help in a community
where people are making a difference
every day.

Thank you for all you do.

Ryan D Rayburn, Agent
16044 Highway 73, Ste 104B
Prairieville, LA 70769

Bus: 225-677-7744
ryanrayburnagent.com

Let us pay your Realtor Dues in 2023.
S StateFarm’ AR A

f
2007004 State Farm, Bloomington, IL
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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225-673-2101

Gold Star

Mortgage Financial Group

Confidently Compete With Cash Offers!

With the majority of the mortgage process completed before a property is chosen,
you and your Buyers will have a very quick trip to the closing table!

We level the playing field when Buyers are competing with cash offers. We arm our Buyers
and their Realtors® with purchasing power backed by actual loan approval, where mainly

Amy LeBlanc

Sr. Mortgage Advisor
NMLS 1405094

Gold Star Mortgage
Financial Group
NMLS #3446

property-related contingencies remain - the same that apply to all-qash offers.

B Ui
CiMe Today To Learn More!

Follow Me
10101 Park Rowe Ave, Suite 120

Baton Rouge LA 70810
O: (225) 308-7778 | F: 866-954-8634

aleblanc@goldstarfinancial.com T
www.AmyLendsLA.com z= Zl"OW

ender - NMLS ID:3446. Our corporate office is located at 100 Phoenix Drive, Suite 300, Ann Arbor, MI 48108. The content of this
Real Estate Professionals and Gold Star Borrowers. This is not a commitment to lend and restrictions apply. For a complete List
ncial.com/CompanyStateLicense NMLS Consumer Access: http:/www.nmlsconsumeraccess.org. All Rights Reserved.



PREFERRED PARTNERS

8 - May 2022

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081
www.drhorton.com

Willie and Willie
Contractors LLC

2929 Millerville Rd Ste 1A
Baton Rouge, LA 70816
(225) 291-7600
www.willieandwillie.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

GENERATORS

GN Gonzales

(225) 387-5328
www.gngonzales.com

HOME INSPECTION
HDMK

Kiel Harton

14635 S. Harrell’'s Ferry
Suite 2B

Baton Rouge, LA 70816
(888) 401-4365
www.HDMK.net

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragoninspections
llc.com

Root Home Inspection
Sean Root

(225) 620-8243
www.roothome
inspection.com

Southern Prime Home
Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY
Old Republic

Home Protection
Webb Wartelle
(225) 241-2088
ORHP.com

HVAC SERVICES
Cajun Cooler LLC
(225) 456-1335

TemperaturePro
(225) 243-1390
www.temperaturepro.com

INSURANCE

Ryan Rayburn State Farm
16044 Hwy 73 Ste 104B
Prairieville, LA 70769
(225) 677-7744
ryanrayburnagent.com

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102
Baton Rouge, LA 70809
(225) 751-4840
www.garbarinosf.com

State Farm
(225) 356-1241
www.annamjones.com

INSURANCE AUTO -
HOME - BUSINESS
Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGN/
HOME STAGING
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

LANDSCAPING

MBG Lawn & Landscape
(225) 424-1000
www.mbglawnservices.com

MARKETING / BRANDING
Paper Bird Agency

(225) 228-0664
www.paperbirdagency.com

MORTGAGE

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500
www.areahomelending.com

DHI Mortgage

7700 Vincent Road
Denham Springs, LA 70726
(210) 889-7778
www.dhimortgage.com/
loan-officer/daismara-torres

GMFS Mortgage
Shannon Rasbury
16333 Columns Way
Apt 12103

Baton Rouge, LA 70817
(225) 907-4445
gmfsmortgage.com/
shannon.rasbury

Gold Star Mortgage
Financial Group

Amy LeBlanc

10101 Park Rowe Blvd Ste 120
Baton Rouge, LA 70810
(225) 445-0530

Key Lending Solutions
(225) 291-7901
www.keylending
solutions.com

MORTGAGE LENDING
LA Lending LLC
Chasity Graff

(225) 926-5408
www.lalending.net

MOVING COMPANY
ABBA Movers

(225) 384-6683
www.abbamovers.com

PAINTER

Swift Painting LLC

(225) 414-6312
www.swiftpaintingllc.com

PHOTOGRAPHER

Eye Wander Photo

(225) 772-4051
www.eyewanderphoto.com

PLUMBING

Magnolia Plumbing LLC
Brook North

(225) 281-6037

POWER WASHING
SuperClean Pressure
Washing & Softwash
(225) 470-0080
www.superclean
softwash.com

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

TITLE ATTORNEY
MFB Title Solutions
(225) 810-4998
www.mfbfirm.com

Professional Title

Billy Leach

1111 South Range Ave
Denham Springs, LA 70726
(225) 665-7770

TITLE COMPANY

Baton Rouge Title Company
8943 Bluebonnet Blvd
Baton Rouge, LA 70810
(225) 769-5194
www.brtitle.com

Commerce Title
(225) 308-9544
www.commercetitle.com

Fleur De Lis Title
Jeff LeSaicherre
(985) 277-5550
fdtitle.com

Gulf Coast Title
(225) 456-4222

www.gctitle.com

TRANSACTION
COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295
www.ListToCloseLLC.com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Baton Rouge Real Producers - 9
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“One word. AWESOME.
The attention to details was AMAZING! Great customer service! \

Their efficiency was very much appreciated. Shannon Rasbury . A S (e :
. ’ | f = Aaron Hogan Ruth Gnirk Molly Cobane Brian Amend
and the team at GMFS was great! Best experience! .' — ;

Photographer Writer Writer Writer
-Mark F.

Gina Miller Kurt Miller Sr. Carolyn Foley Paige Gardner

Publisher Editorial Assistant Advertising Manager Connections Coordinator

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

- Denham Sprmgs
ROFESSIONAL 1111 South Range Ave. Reina Building
Denham Springs, LA 70726

www.ptitleinc.com ¢ (225) 665-5600

Baton Rouge Real Producers - 11

———
37283 Swamp Rd | Suite 1002 | Prairieville, LA 70769
Office: 225.402.0251 | Fax: 888.859.8977
srasbury@gmfslending.com | gmfsmortgage.com/Shannon.rasbury

GMES MORTGAGE

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806 @
Branch NMLS # 1327554
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»» publisher’s note

By Gina Miller

Two Years ago, we launched Baton
Rouge Real Producers with Leigh
Moss on the cover. Two years ago,
we began celebrating the Top 300
agents in our area and we took on
the mission of connecting, elevating,
and inspiring our REALTORS, and
embracing the mission to strengthen
relationships in our region’s real

estate industry.

My receipts for taxes revealed that I've
spent more time and money in coffee
shops than anywhere else over the
past 24 months. Those coffee dates
were magic. I love thinking about all
the wonderful individuals I've had

the opportunity to engage with while

building this brand in our area.

The thing that impresses me the most
about top performing REALTORS

is that they are never satisfied...in a
good way. They are the ones attending
seminars, conferences, reading books,
taking classes, giving back, and showing
up. They make the calls, take the calls,
send the notes, and DO THE WORK.

12 - May 2022

It is my honor to serve you all by
bringing you together through inspi-
rational content and groovy SOLD
OUT networking events! THIS IS
FOR YOU AND ABOUT YOU. Each
month I get to share your accom-
plishments and allow our readers to
see the stories behind the success.
Being on the cover of a magazine will
NEVER go out of style!

Look at this line up of our Cover Stars
over the past 2 years!

Leigh Moss, Leigh Adams, Darren
James, Shane Robertson, Nicole
Rowell, Tim Houk, Carrie Godbold,

Lisa Landers, Toni House, Melissa
Landers, Jill Lemoine, Danna Strange,
Donna Wolfe, Sondra Richard, Trey &
Whitney Willard, Steven & Laura Buck
Smith, Mike & Jen Gennaro, Marquita
Robinson, Marie Broussard, Clonise
Stewart, Jordan Trosclair, Michelle
Murphy, Victoria Haddad, Brittiny
Howard, Michael Borne, Jen Burns, Joy
Russell, The Top 40 Under 40, Kayla
Johnson, Devin Triche, Ryn Jones.

This amazes me. We did this during a
pandemic. Y’all. We did this!

Our magazines are being read and loved
and shared with friends, clients, and
family members across our city! AND WE
ARE JUST GETTING STARTED.

Real Producers is now in over 120 metro
areas across the US and growing! It feels

so incredible to be a part of a movement!

On May 12 we will gather to celebrate

and hand out some awards! As I'm typing
this the nominations are pouring in, and
we will begin voting next week! I love cele-
brating others for a living. What a cool gig.

*pinches self

I am forever humbled and grateful for this
opportunity.

I'm nothing fancy. No one famous.

But I’ve been changed for the better.

Because of you.

Love,

Gina

SAVE THE

DATE

May 12 6:30-9:00 pm

2 Year Anniversary Celebration
& Awards Gala

The Loft At Cecelia
421N 3rd St
Downtown Baton Rouge

R

CYPRESS T RODEING

ServicingjTheselAreasiAllAcrossiSouthllouisiana:

Baton Rouge Sorrento Saint Amant

D a Iy Onalasonvilie
French Settlement Livingston

APRIL SHOWERS BRING MAY ELGWERS FLOODS

APRIL IS WHEN FEMA ROLLS OUT,FLOOD INSURANCE CHANGES.
CONTAGT.SARESOURCE INSURANCEFOR ALL THE DETAILS!

g

Aund Allen
Independent Insurance Agent

www.safesourceins.com
~ 0:(225)-300-4500 * M: (225) 333-6220
aundrea@safesourceins.com

fesource

NSURANCE GROUP
BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

LISTING & TRANSACTION
MANAGEMENT

7

Need help in your business

while the kids are
out for the UMImes 7

Call us!

Brovke Glevens

List to Close LLC
8686 Bluebonnet Blvd
Baton Rouge LA 70810

225-317-9295
Brooke@ListToCloselLLC.com

Baton Rouge Real Producers - 13
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Have you : DRHORTON

America’s Budtater

heard about
Key Club?

Key Club rewards Real Estate Agents who consistently partner with D.R.

Horton, Inc. Real Estate Agents who close two or more new D.R. Horton
homes in the 2022 calendar year are awarded Key Club membership.

THE PERKS!

® 3% Commission on your first closing,

e 3.5% Commission on your second closing,

e 4% Commission on your third closing,

e 4.5% Commission on your fourth closing,

e 5% Commission on your fifth closing and beyond.

Bellacosa Whispering Springs

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing,
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East

between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commiission is valid for the fourth D.R. Horton home
closed between 1/1/22 and 12/31/22, 5% commission is valid for the fifth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. Offer valid only on new contracts and
does not apply to transfers, cancellations, or re-writes. Key Club commission offer is subject to change without notice. Please contact a community sales representative for additional

LA' BELLACOSA@ D RH 0 RTO N . CO M LA'WHISPERI N GSPRINGS@DRHORTON . COM requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion
- - commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner)
225-43 5 -8205 225 228 5534 must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options,
1 4244 Bel | acosa Aven ue, 3 5 527 Evel’S Drlve, and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All offers
H i herei i 12/31/22.
Baton Rouge, LA 70817 Denham Springs, LA 70706 contained herein expire on 12/31/.

EQUAL HOUSING
OPPORTUNITY
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DY partner spotlight

By Brian Amend

Photos by VanDerMark Studios The Bamboo Lounge Airbnb collaboration witl

4 Cheramie Garbutt, ID & MISTRpm
Angie’s daughters, Adeline and Evangeline, are a big part of her” *
design team, approving her design scenarios on her projects.

Christus St. Frances Cabrini Health design full time. Angie now runs Haute Homes LLC, the company
System. Angie oversaw the design of from which she helps clients accentuate the character of their
new wings of the hospital and worked = commercial and personal spaces.

closely with the architectural and
medical staff to ensure that the result ~ Angie’s passion comes through in her work. An interior design-

A N G I E B ° w I L S o N of new building projects was aesthet- er’s training affords not just a personal artistic touch, but rigor-

ically and functionally appropriate to ~ ous training in the history of art and architecture, in industrial

1
>
C
4|
T

hen Angie Wilson was in junior high in her beloved aunt Mary Bond’s footsteps becom- its required tasks. design, the drawing and drafting related to it, and in the furnish-
W school, she found that her Barbie dolls ing an interior designer. Angie started this path ing of spaces. This background allows Angie to draw attention
provided her an outlet to arrange and by graduating from LSU with a degree in Interior Although Angie enjoyed this work, to the character of the space she is decorating. “I do not want
rearrange the furniture in the dolls’ houses. She Design in 1995. she came back to the Baton Rouge a potential buyer to walk in and be blown away by my décor. I
also found joy in drawing floor plans, and she traces area and began practicing interior want them to walk in and be blown away by the home, the bones,”
this penchant to an uncle who would do the same. After LSU, Angie worked as the facilities planner at Angie stated when talking about her approach to staging houses. coo

These were harbingers of Angie’s path of following St. Frances Cabrini Hospital in Alexandria, LA, now

16 - May 2022 Baton Rouge Real Producers - 17



In addition to holding a degree

from LSU in Interior Design, Angie
obtained her REALTOR® license in
2018. She felt her experience by then
had given her a firm grasp on the
client’s perspective but wanted to
add to that base. “I got my real estate
license to better understand the
REALTORS®’ perspectives so that I
could offer the best of both worlds in
staging for REALTORS® and clients.”

Angie is married to Kenny, and they
have three children and two grand-
children. Their oldest, Caleb, 27, has
two children with his wife, Madison.
Angie’s granddaughter, Piper, is 6,

and her grandson, Baylor, is 2. Angie’s
daughter Adeline, 22, will graduate
from LSU in May with a degree in
Biology. Their youngest, Evangeline,
15, who goes by the name Evie, attends
St. Joseph Academy and is a compet-
itive dancer. Given that Caleb played
baseball, Adeline participated in cheer-
leading, and now Evie does dance,
Angie commented that they “have gone
from being a ball family, to a cheer

family, and now a dance family.”

Watching Evie dance is a joy for
Angie, in line with her statement that
family and faith come first. Angie cited
her mother as both an artistic and
spiritual inspiration. Like her mother,

Angie loves to paint, and in her case,

18 - May 2022
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the canvasses are oyster shells. Also

like her mother, Angie strives to be a

woman of faith and prayer.

In terms of business, Angie stated,

“I really want to be an intergenera-
tional designer. I want to cater to all
generations. I want to have clients
my mom’s age all the way to Adeline’s
age.” To this end, Angie can relate to
and help a wide range of people. “I
was the girl in high school who was

friends with everybody.”

'I.""-___

The greatest reward of her work is the
relationships that develop from it. “I make
myself available to all types of clients with
small, medium, or large budgets.” Such
relationships form from her asking a lot of
questions to better help design the perfect
interior for them, and then being available
as much or as little as a client needs once

they have a clear plan moving forward.

Angie and her talented mother, Christine Bergeron, painted
this wall together in Angie’s home office.

| MAKE MYSELF
AVAILABLE TO ALL
TYPES OF CLIENTS
WITH SMALL,
MEDIUM, OR
LARGE BUDGETS.

angie b wilson

@angiebwilson.hautehomes ] @_hautestuff_/

Baton Rouge Real Producers - 19



@SuperCleon

Pressure W hing & SoftW h |
Soft Wash ¢ Roof Washing ® Pressure Washing . "
Serving Baton Rouge & Surrounding Areas L
o “\‘_ f
e TR _f.' _ .
u i r/

Ctrcwt

B[eaker PH?ITO | VIDEO |lDRONE | MATTERPORT | ETC

Electric L1.c. [ i
Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

T S =T . . . -
A S Roaleon S victis circuitbreakerelec@gmail.com C O N \ E N ‘ | S K ‘ N G

www.supercleansoftwash.com 225-470-0080

t L
- '-'- ;!n '{

L.
e A—

. MITSUBISHI
F ‘ELECTHIC
Coalig ard Heating Solutiens.

43515 SOUTH RANGE ROAD, HAMMOND, LA 70403

.........

225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM

i@
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I'HE SOCK MAN

Having gone to school in Uptown New Orleans, some of Lance Dagg’s favorite
memories involved looking at the extravagant mansions along St. Charles Avenue
as the streetcar brought him from school to his mother’s job. He was continually
impressed by one particular, Latter & Blum REALTOR®’s For Sale signs and their
flyers that drew attention to the most beautiful homes in his neighborhood. He

collected housing stat flyers like some collected baseball cards.

Lance took some real estate classes at LSU, but he was gaining experience in the
hospitality industry. Although he graduated from college in 2008 with a degree
in Business Administration and a concentration in Management, the hiring freeze
made it extremely hard to find an open managerial position in the
hospitality industry. Several friends encouraged him to take
his real estate test. Lance had thought of real estate as a
childhood dream, not his plan for the future, yet the idea
was appealing. Although his mother cautioned against
‘ it, Lance decided that this would be the safest time
in his life to “take the leap of faith” of getting into
real estate, since he was young and didn’t have

pressing financial commitments.

When Lance became a REALTOR® in 2009, he
| thought it would be wise to join a recognizable
company. The choice was easy because of the
seeds that had been planted by the neighbor-
hood REALTOR® from Latter & Blum. Lance
started working in Baton Rouge for their sis-
ter company, C.J. Brown as a solo agent. Lance
initially focused on real estate part time, however,
A he found this career was a better fit than anything he
y had done before, and it allowed him to fully tap into his

>> d |ffe rence ma ker . oL ] . ’ servant’s heart and his desire to help people.

By Ruth Gnirk
Photos by Aaron Hogan

Baton Rouge Real Producers - 23



Lance bought a home for himself in 2010, but because
he couldn’t show steady income, he had to have a
co-signer. That same year he was awarded Rookie

of the Year because of all the progress he had made.
By the middle of 2011, Lance had found his groove as
a solo agent, and decided to focus on real estate full
time. By the end of the year, he was recognized as a
Greater Baton Rouge Rising Star of the Year.

TAUGHT TO CARE
Compassion was instilled at an early age. His dad
came home one evening and told his family that while
driving his truck, he saw a family with a handwritten
sign that read, “Please help my kids have a blessed
Christmas.” The Daggs family brought toys and
clothes for each child and even some gifts for the
mother. During high school, his servant’s heart moti-
vated him to be part of the Key Club, doing volunteer
work in the community. He also held servant-leader
positions in student government, helped organize book
drives with Tulane University, and worked with local
organizations to help his school adopt families

during Christmas.

As a natural giver, Lance was
very impressed by the passion
that KW has for its com-
munity and its agents. He
joined Keller Williams

66

Ido well in my business,

Lance was so personally inspired by the need for socks that
he has been celebrating his success by donating 100 pairs
of socks at the completion of each of his real estate sales
since 2016. During the 2020 shutdowns due to COVID-19,
he heard that there was a major shortage on food being
donated to food banks. Because of the need that year, Lance
focused less on socks and donated money to the Baton
Rouge Food Bank at the close of each transaction. In 2021,
Lance challenged himself and a few friends to make up for
the lack of socks that were donated the previous year. He
was able to donate over 5,000 pairs of socks to the charity

organization St. Vincent de Paul (svdpbr.org).

“IF YOU HAVE IT TO GIVE, GIVE IT.”
John Maxwell gave a challenge at a KW Family Reunion,
encouraging agents to fail forward, and that is exactly what
Lance did. In 2020, the pandemic created a perfect oppor-
tunity to slow down from the constant hustle and simply
refocus and regroup. In 2021 Lance had his best year yet,
helping 50 families with their real estate needs as a solo
agent, and being a Baton Rouge Real Producer 40 Under 40
recipient. This year, Lance is learning about
trusting others with delegated tasks.

He is even thinking about branch-

ing out and building a team,
with members who special-
ize in areas that are not his

strong points.

so I have a lot to give. I am blessed to have

Red Stick Partners in found my passion SO early in my career and Lance and his partner,

2015. He was in the
top 20% of his market

to have found some practical ways to help

Matthew Lawson,

share in their love

center that year and others. Donating socks is one small way that for their two rescues,

was invited to serve on I can give to those in need in our community. Henry, a Jack Russel

the Agent Leadership
Council. Honored by

the opportunity to make

a bigger difference, Lance
later served on the culture
committee and organized a
special day of volunteering for a
battered women’s shelter for a KW
Red Day. He also helped organize a sock

drive for a local charity.
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The volunteers at St. Vincent de Paul call me
The Sock Man now ... and I kind of love it!

mix, and Max, a Shih
Tzu mix. They love to
support local businesses,
especially Bergeron’s
City Market, a place where
there is home-style food
prepared by award-winning chef
Don Bergeron. Lance stays active
by working out at Esporta Fitness, and
he and his partner recently joined a kickball league

comprised of roughly 300 members.

Lance has come a long way in the 12+ years
he has been in real estate, having helped
hundreds of families, and no longer need-
ing a co-signer when he goes to buy a new
property. His mother now tells him she is
glad he didn’t listen to her when she told
him not to get into real estate. He actually
owns a total of 10 doors, a mix of long-term
and short-term rentals. He rents out his

duplex in New Orleans through Airbnb, and

made an offer recently on another property

that he plans to convert to a short-term
rental. The Airbnbs help him utilize his cre-
ative side, as he furnishes and decorates,
and it allows him to serve clients with

short-term real estate needs.




HD K INSPECTION SERVICES

Get an HDMK home inspection and
avoid unseen issues on move-in day.

When It Comes To Power Equipment,
We‘ve Got You Covered!

Our selection of generators includes top brands
such as Honda and Yamahal!

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales,
conveniently located in Baton Rouge, LA is
ready to become your one stop shop for all
your Power Equipment needs!

monpa @ YAMAHA

ATVs * Motorcycles ° Dirt Bikes * Generators =<~ gumwmrorey
pu— (225) 387-5328
oty B 666 Chippewa St
Baton Rouge, LA
www.gngonzales.com
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= BRANDING
& DIRATEGY
IURSES
CIAL MEDIA

FREE BRAND STRATEGY AT PAPER BIRD AGENCY

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES | (225) 414-6312

225-228-0664 | WWW.PAPERBIRDAGENCY.CoM () €@ SIS e o

Give your home the
protection it deserves.

Your home is where you make some of your best memories, and that’s worth protecting. We're here to help.

LET'S TALK TODAY
Ross Garbarino Anna Jones
Agent Agent

Garbanno State Farm

9844 Jefferson Hwy Suite 102
Baton Rouge LA TOB03
225.751.4840
rossi@garbarinoSF.com
www.garbarinaSF.com

Anna Jones State Farm
4811 Harding Blvd Suite A
Baton Rouge LA 70811
25.356.1241
anna@annabJones com
wwnw AnnakblJones.com

o StateFarm

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Compary, Winter Haven, FL
1708137 State Farm Lloyds, Richardson, TX
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HOME INSIPECTION

Sean Root ...

225-620-8243 - roothomeinspection.com £3@

[Wit' 8 Aplications & ¥ear ¥

Greener Grass & A H

e

At MBG customer service is #1!
Unparalleled Quality
at an Affordable Price!

Motorized Spray Tank, Liquid Fertilizers,

Herbicides, Insecticides & More

mhglawnservices.com | 225-424-1000

9800 Airline Hwy, Suite #243 | Baton Rouge, LA 70816
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Your
Louisiana
Mortgage
Solution

LA Lending Offers
FREE APPRAISALS For
All First Responders*

LA 1.Elr~'li‘r}| NG

Chasity Graff

Mortgage Broker/Owner

2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

. INSPIRING.

Leigh Moss,
Highland Road Realty

In my two years since being featured on My husband, Lenny, also made a big
the cover for the inaugural issue of Baton change for our family in 2020 by
Rouge Real Producers, things have been leaving his career with the State of

wonderful to say the least. Louisiana after 15 years to join the
real estate world with me.
Personally, we added another precious
baby girl to our family and named her
Madeleine Manda Moss (AKA 3M). Fun careers, and not to mention a global

fact: I was actually nine weeks pregnant pandemic, life was great!

Despite major life changes of babies,

with Madeleine at our photoshoot and

hadn’t shared the news with anyone yet.

She is now 18 months old and happily

chasing around her sisters, Ellianna (7)

and Amelia (4).

Fast forward to May 2021 when I

felt the Lord pushing on my heart
once again as he often does. I have
always been a very faith-filled person,

b, A o
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and I know to follow the Holy Spirit

whenever He calls me, and this time
it was to open my own company. I
feverishly began the work to obtain
my broker’s license and officially
opened Highland Road Realty the
summer of 2021. What a blessed ride
it has been ever since. My team, The
Leigh Moss Group, joined me at my
new brokerage, and we have begun
adding solo agents as well. The office
of Highland Road Realty is situated in
a 100+-year-old house under the his-
toric oak trees along Highland Road.

My heart has never been so happy,

so full of excitement and so proud to
be laying the groundwork for a local
female-owned business that will
serve the Baton Rouge community for

generations to come.
God is good all the time, y’all!

-Leigh

Baton Rouge Real Producers - 29



YOU'RE HOME

Homebuying is about more than flnanc
It's about starting the next stage of yai
Let us help you get home.

GET STARTED TODAY! "

Daismara Torres- Rmz
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ABBA T____
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BATON ROUGE, LA 225-384-6683 ABBAMOVERS.COM INFO@ABBAMOVERS.COM

TEMPERATURE [}
=

= AVAILABLE!

We Make Realtors Look Good! HSKE;“;TOERCSH

77, BOOST BRAND (@ IMPACTFUL (@ INCREASE SALES

2/ RECOGNITION INNOVATION & REVENUE

The more people see you, Eye-catching visuals that People buy from businesses
the more they choose you. won't get lost in the noise. that are top of mind.

Ask about our Realtor Parther Program for 24/7 system RUNNINGBUARDS
for exclusive savings! monitoring To be a successful business, you need memorable, cutting- ' '
edge advertising that grabs the consumers attention. We have CALL (225)347-4201 OR VISIT
a unique way to drive your message to where the people are,
using DAV® (pronounced dave), our digital mobile billboard.

TemperaturePro.com | 225-243-1390
A Modern Company for a Modern World
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By Molly Cobane

Photos by JD Silva Photography

“Adversity is preparation for greatness.” — Andy Andrews

For Kayla Berry, this adage has proven true.
Kayla’s career path has been marked by a series of
challenges she’s had to overcome. Not everyone
can both tackle such challenges and find the
upsides within. Kayla undoubtedly has this ability,
and this standout quality has led to much of her
early real estate success.

The mountains Kayla climbed at the start of her
real estate career have given her a lifetime supply
of empathy, and this quality remains at the core of

her business.

“I am trying to build a clientele for life, and with
that comes trust. If I am empathetic, relatable, and
honest, that trust is built-in, and that’s important to

me,” she reasoned.

Love and Loss

Kayla and her former husband fell victim to the
Louisiana Flood of 2016. “It was a very tough

time,” she recalled. Her home took on a whopping
78 inches of water and was completely decimated.
Soon after the flood and resulting loss came her
divorce. “I went through one of the hardest times in
my life,” Kayla said. “A failed marriage and the new-

found journey of living as a single parent was hard.”

Starting Over

At the time it seemed the flood had taken just about
everything from Kayla, but she didn’t stay down for
long. She quickly found a desk job that paid well

but often kept her away from her son. It wasn’t
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long before a desire rose in Kayla to find something
more. “I refused to let that part of my life dictate
my availability to be the parent I wanted to be for

my then three-year-old son,” she resolved.

Kayla also had the feeling a layoff was coming, so
backed by the full support of her now-husband
John, she sprung into action and enrolled in a real
estate course. Her intuition proved true as the
layoff came to fruition shortly thereafter. “I started
treating the course like an eight-hour workday,” she
remembered. In typical Kayla fashion, she put her
head down, got to work, and had a license in hand

within two weeks.

Finding her Tribe

Every up-and-comer in the real estate world has a
mentor. Kayla found this and more in Baton Rouge
Real Producer Cover Story from September 2021,
Brittany Howard. A mutual friend introduced
them soon after Kayla obtained her license and
the two instantly clicked. “We went from talking
about real estate to rapping about coffee in one

conversation,” Kayla laughed.

The pair have worked together for five years

and now operate as “The B Group” at Supreme-
Realtors. Kayla attributes much of her success thus
far to Brittany’s guidance. “Brittany has been the
mentor and the push that I needed to keep going
through those rough few months and years that

make or break you,” she remarked.




A major area of interest for Kayla
and her team is personal protec-

tion for real estate agents. “I got my
concealed carry license right before
the flood in 2016,” Kayla recalled. “I
am a firm believer that although we
hope we’ll never have to use it, some
form of protection, whether it’s a
knife, pepper spray, or gun if you're
comfortable, is very important in our

line of work.”

September is REALTOR® Safety

Month, and Kayla plans to continue

to shed light on the importance of
the topic. “A lot of us do this job

because we are parents and want

that extra time with our family, and
it’s so important that we take the
measures we need to be able to get
home to them,” she said. Concealed in
Livingston is where Kayla’s team typ-
ically directs agents wanting to learn.
“They work alongside Louisiana State
Police and are very resourceful on

what you need to know.”

Kayla is a Baton Rouge area native.

She was born and raised in Central,
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Louisiana, and currently resides in
‘Watson with her husband John and
two sons, Gibson (eight) and Landry

(three). Any time off is typically spent
at the ball fields supporting Gibson

as a self proclaimed “Baseball Mom”.
Gibson plays for the Louisiana Pride
Athletics 8U Gold Team, a travel ball
organization based out of Walker, LA.
On most weekends you can find Kayla
at the ballpark keeping the scorebook
for the team. “When I'm headed to a
showing, I'm usually coming straight
from the ballpark with my hair up and
my pride gear on!” she joked.

Kayla isn’t afraid to try new things in her
spare time as well; skydiving, for example.
“I've been skydiving five times over the
past sixteen years. When life starts to feel
monotonous and I need a fresh dose of
adrenaline, I book a skydiving trip!” Kayla
shared. It’s also not uncommon to find
Kayla in the middle of a dance floor. “I grew
up dancing and love music,” she said. “I'm
always up for a live band and a big dance
floor!” It’s this fun loving attitude, along
with her willingness to find the bright side,
that will undoubtedly keep Kayla in the real

estate spotlight for years to come.

LR

-

¢ OLD REPUBLIC HOME PROTECTION

I(V\fﬁ
Southern Prime
Home Inspections

HOME INSPECTIONS BUILT ON
INTEGRITY, HONESTY, AND EXCELLENCE

Don’t risk your commission

A home warranty is an important addition . =
H “YOU‘RE NOT JUST BUYING AN
to your risk management strategy. INSPECTION. voum. .\ -
PEACE OF MIND ABOUT
A MAJOR INVESTMENT

Contact me today IN YOUR FUTURE”

for details! Webb Wartelle
Senmior Account Execulive

B00.-282.7131 Exf. 1285

G 225.241.2088

ebbWiorhp.com

my.orhp.comiwebbwariele

- RYAN SMITH, OWNER & INSPECTOR

504.228.8680

www.sphomeinspectionsllc.com

Serving the (Greates Balon Bouge tied

The Right Loan...The Best Terms...The First Time

Meet Our Team
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5,;-» "Solutions b

i

ke ra:

AUBER "SKIP" SHOWS III JOHN "GREG" FOY

Owner/Partner Owner/Partner
NMLS# 118490 NMLS# 118477

Shara Caballero Sonya Shows Traci Roy Adams

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973
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By Brian Amend
Photos by Aaron Hogan

FRANKIE LABO
ASHLEY _LABO

VUCI
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When Ashley LaBorde Vuci was born, the broker for whom her mother, Frankie LaBorde, worked at the
time, at CJ Brown REALTORS®, asked to see baby Ashley on the way home from the hospital. When
she was brought to the REALTOR®’s office, he stated that she would be “a little real estate agent.”

Growing up, Ashley resisted this title
because she saw how well-liked and
successful her mother was, but also
saw how busy and industrious she
had to be — not the kind of thing that
appeals to a child. Two years after
graduating from LSU with a degree in
marketing, however, Ashley took the
plunge, and now she and her mother,
Frankie, are both REALTORS® for
Latter & Blum Companies. Although
not a team, they have in the past
listed together, and they will some-
times fill in for each other when the
other is pressed to make more than

one thing happen at the same time.

Ashley has been a salesperson since
she was young, persuading her par-
ents as their only child to bring all
sorts of pets home and selling Cutco
Knives the summer before college. In
those months, Ashley made $2,000
for herself and became the num-
ber-five salesperson surrounded by
colleagues working year-round. After
graduating from LSU and market-
ing for a medical lab and then for
InRegister magazine, she decided

to sell real estate like her mother.

Ashley obtained her REALTOR® as well but prefers to place emphasis
license in 2007 and joined the same on the way she helps others: “We both
agency as her mother. have good production numbers, but for
me, my passion is being detail-oriented
Ashley has enjoyed achieving in and going above and beyond for people,
her field and being married to her making sure that we’ve left no stone
husband, Joe. Self-employed in the unturned, that we’ve done our due dili-
events industry, Joe also has an FAA gence, and that we know this is the right
license for drone photography, a house for the client.” Ashley also places
passion project related to his love a premium not just on representing her
of film. Ashley and Joe have two clients but also working well with other
children, Julianne, a kindergartner agents: “It’s really rewarding when
who will soon turn 6, and Charles, an cee

8-year-old currently in
second grade. Julianne
loves gymnastics and
all things creative

and artistic. “She

likes to accessorize,
like her mother, and
she’s into art, also like
her mother,” Ashley
related. Charles
enjoys playing soccer
as well as Nerf guns
with his friends and
won the Principal’s
Award at school this
year. Ashley has won

awards in real estate
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you're working with others—be it your
client, other agents’ clients, or other
agents—and you feel like you all came

together to make it happen.”

Frankie LaBorde, Ashley’s mother

and her colleague at Latter & Blum
Companies, is known for working well
with others, too. “We make friends
easily,” Ashley stated, “I can say this
about myself, but I can say this even
more so about my mom.” People tell
Ashley often, “Oh, I just love your
mom!” Starting out as a REALTOR®
for people building homes, and being
an avid personal photographer herself,
Frankie has honed an eye for detail
about a home’s design, its construction,
and its current state that tell a buyer
about the value that home can provide.
Frankie has been a real estate agent for

a little over 48 years and

has been an exclusive \ \ \

listing agent for at least
eight home builders,
one of which was for
26 years. That back-
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WORK HARD, BUT PLAY HARD,

ground has given her AND ALWAYS REMEMBER

an eye for detail and

lots of knowledge about
construction that she Yo U R FAM I LY.

is able to pass on to her

clients. During these

years, her husband

Michael has been her number-one help
and support. They love to travel—to
tropical beaches and to Europe among
other destinations—and have been to
17 countries. They hope to return to
Europe soon. They also love to eat out,
with Frankie explaining, “I don’t think
there’s any restaurant in Baton Rouge

we haven’t gone to.”

Frankie has seen a lot of changes in the
real estate industry since she started,
but she has always been an early
adopter of the technology that has
changed that industry. “When every-
body else was carrying those big, bulky
cell phones around when they first
came out, I had a little cell phone, just

a headset in a little case. I was always
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ahead of my time. I think I might have
had the first laptop they came out
with. I would go to conventions, and
I’d walk around and try to find the
latest and greatest thing and try it.” At
that time, the purchase agreement was
a one-page contract, and there were no
lockboxes: “We had to pick up the key
at every listing agent’s office before we
could show a house.” Frankie managed
this in the way she would advise new
agents: “Work hard, but play hard, and

always remember your family.”

Having an open house 48 out of every
52 Sundays of every year, Frankie
made sure not to work on Saturdays
so that her family did not miss out on

her attention.

Ashley’s advice is similar, to create
a balance between work and life and
not neglect family or even oneself.
“It is important to fit in workouts,
as well as time to relax or even get a
massage.” Both Ashley and Frankie
agree on this work-life balance, and
Frankie has in her experience seen a
lot of agents “come and go” because
they did not implement this early on

in their career.

Challenges being what they are,
Frankie and Ashley nonetheless

love their chosen field. “We’re very
driven. We love what we’re doing,”
Frankie stated, adding, ‘7 love being a
REALTOR® so much, and I wish I had

as many years to go as I've had.”
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Difficult closings made easy

Darby Baronet
Marketing Director
dbaronet@mfbfirm.com

Brett Bajon
Attorney, Family Man
bbajon@mfbfirm.com

Charles Blaize
Managing Partner,
Closing Attorney

MFB Title Solutions
e 225-810-4998

www.mfbfirm.com
e cblaize@mfbfirm.com

Connie Easterly
Closing Coordinator
ceasterly@mfbfirm.com

10101 Siegen Ln | Bldg 4 Suite A | Baton Rouge, LA 70810
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Offices in Baton Rouge & Houma




#ClosingTheCoast

With over 40 years of experience, our team provides real estate title and closing services throughout

the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches,
Escrow Services and much more. We provide the highest standard of experience, convenience, and
customer service with offices in Baton Rouge and Springfield, Louisiana.

Corinne Schwartzberg
Attorney at Law

225-295-8222

4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809
27179 Highway 42 Springdfield, LA 70462

Jim Beatty
Attorney at Law
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gctitle.com

MAGNOLIA PLUMBING

Rexidential and Commercial

PARAGO

We're Baton Rouge's Home Plumbing Experts!
INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy.

B Flexible schedulng Sxotd Guidry, LHI #16905
B SAME DAY elactronic report BE5-515-4343

B 10vyrs corrective construction expanence 5 Ep i lir.com

(225) 28156037 .

i bing@yahoo:co

83217 ¢ Baton Rouge, LA 70884
agnoliaplu ingllc.cgln

m Compatitive pricang W passgonimepe tienillccom

Froudiy serving Baton Rouge and Surrounding Areas

e e Take The Worry Out Of
] Home Ownership With

a Home Warranty

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the
initial meeting, we were blown away with her knowledge, research and ideas of
how to help us best market our listings. Always present, she returned texts, calls
and e-mails seemingly around the clock. We from the bottom of our heart thank

Lydia and her team for everything they do to continue supporting our team

through assisting with new orders to follow up with existing clients.

Juli Jenkins Team
\__,_ KW First Choice
Lydia Hodges, Sales Representative #1 producing Team

Ask

about our

100% FREE
Sellers

Coverage

www.hwahomewarranty.com | Customer Service - 888-492-7359
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HOME LENDING

THE PERFECT LENDER
FOR YOUR PERFECT HOME

MEET MELISSA, ONE OF YOUR LOCAL LOAN OFFICERS!

FAVORITE HOBBIES:

| love to read and | love to travel. | also love to listen to live music when | can.

FAVORITE LOCAL RESTAURANT:

| don't really have a favorite restaurant. We eat at BRQ a lot and | do love that
place. | love Indian food (Swagat and Bayleaf...yum!) and Asian food (Chow Yum
Phat for the win!).

TELL US ABOUT YOUR FAMILY:
I've been married to my amazing husband, Mo, for 8 years. We have 2 beautiful
daughters that keep us on our toes. We just love them to pieces. #GirlMom

WHAT ARE TWO FUN FACTS:
1) | actually graduated from LSU (about 20 years ago) with a degree in
Microbiology. Even though I'm in the mortgage business now I still love

all things “Science” and am little bit of a geek.
MELISSA HALAB' 2) I'm crazy good at Wheel of Fortune.
FAVORITE PART OF BEING A MORTGAGE LOAN OFFICER?:
LOAN OFFICER | enjoy guiding buyers through the process of financing their new home.

(NMLS #2108342) Helping people close on a home is a truly rewarding experience for me.

PURCHASE « REFINANCE - INVESTMENT - CONSTRUCTION

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810 o
@ 225.663.2500 | MELISSA@AREAHOMELENDING.COM | WWW.AREAHOMELENDING.COM

LENBER NMLS # 75386
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Elevate yi
image.

Your clients expect the "wow-factor”, and though you
can produce it in person, it takes a higher level of
photography to deliver it online. Eye Wander Photo
has an extensive background in delivering the finest
photography and video for the real-estate market.
With Eye Wander, look as good as the you make your
clients feel. Visit us at www.eyewanderphoto.com.

225.366.4567
hello@eyewanderphoto.com




Jeff A. LeSaicherre Douglas Harper Dylan Yesso Parker Ryan

Under the leadership and vision of CEO, Jeff LeSaicherre, Fleur Des Lis has grown to be one of Louisiana’s largest title companies, with
a focus on local offices that are managed and operated by local attorneys with direct ties to the community. Our growth is a result of
how we treat the agents and lenders we serve, providing them an alternative to more traditional and often dated ways of doing business.

Our ability to anticipate changes in the marketplace and remain at the forefront of evolving technologies has made our emphasis on

being a trusted resource even more relevant as the world continues to change.

As a company, we are successful when our clients are successful, and that success can only come with a proven process. Here, it’s called

the Fleur Des Lis Way.

Fleur Des Lis Title

Fleur Des Lis

FMIS FDLtitle.com

LAW & TITLE COMPANY




