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43315 South Range Road, Hammond, LA 70403
www.ecko360.com  / /   985.662.3600

www.supercleansoftwash.com          225-470-0080

Soft Wash • Roof Washing • Pressure Washing
Serving Baton Rouge & Surrounding Areas
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difference maker

T H E  S O C K  M A N

By Ruth Gnirk

Photos by Aaron Hogan

FASCINATED BY REAL ESTATE

Having gone to school in Uptown New Orleans, some of Lance Dagg’s favorite 
memories involved looking at the extravagant mansions along St. Charles Avenue 
as the streetcar brought him from school to his mother’s job. He was continually 
impressed by one particular, Latter & Blum REALTOR®’s For Sale signs and their 
flyers that drew attention to the most beautiful homes in his neighborhood. He 
collected housing stat flyers like some collected baseball cards. 

Lance took some real estate classes at LSU, but he was gaining experience in the 
hospitality industry. Although he graduated from college in 2008 with a degree 
in Business Administration and a concentration in Management, the hiring freeze 

made it extremely hard to find an open managerial position in the 
hospitality industry. Several friends encouraged him to take 

his real estate test. Lance had thought of real estate as a 
childhood dream, not his plan for the future, yet the idea 

was appealing. Although his mother cautioned against 
it, Lance decided that this would be the safest time 

in his life to “take the leap of faith” of getting into 
real estate, since he was young and didn’t have 
pressing financial commitments. 

When Lance became a REALTOR® in 2009, he 
thought it would be wise to join a recognizable 
company. The choice was easy because of the 
seeds that had been planted by the neighbor-
hood REALTOR® from Latter & Blum. Lance 

started working in Baton Rouge for their sis-
ter company, C.J. Brown as a solo agent. Lance 

initially focused on real estate part time, however, 
he found this career was a better fit than anything he 

had done before, and it allowed him to fully tap into his 
servant’s heart and his desire to help people. 

DAGGS
lance
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Lance bought a home for himself in 2010, but because 
he couldn’t show steady income, he had to have a 
co-signer. That same year he was awarded Rookie 
of the Year because of all the progress he had made. 
By the middle of 2011, Lance had found his groove as 
a solo agent, and decided to focus on real estate full 
time. By the end of the year, he was recognized as a 
Greater Baton Rouge Rising Star of the Year. 

TAUGHT TO CARE

Compassion was instilled at an early age. His dad 
came home one evening and told his family that while 
driving his truck, he saw a family with a handwritten 
sign that read, “Please help my kids have a blessed 
Christmas.” The Daggs family brought toys and 
clothes for each child and even some gifts for the 
mother. During high school, his servant’s heart moti-
vated him to be part of the Key Club, doing volunteer 
work in the community. He also held servant-leader 
positions in student government, helped organize book 
drives with Tulane University, and worked with local 
organizations to help his school adopt families 
during Christmas.

As a natural giver, Lance was 
very impressed by the passion 
that KW has for its com-
munity and its agents. He 
joined Keller Williams 
Red Stick Partners in 
2015. He was in the 
top 20% of his market 
center that year and 
was invited to serve on 
the Agent Leadership 
Council. Honored by 
the opportunity to make 
a bigger difference, Lance 
later served on the culture 
committee and organized a 
special day of volunteering for a 
battered women’s shelter for a KW 
Red Day. He also helped organize a sock 
drive for a local charity.

Lance was so personally inspired by the need for socks that 
he has been celebrating his success by donating 100 pairs 
of socks at the completion of each of his real estate sales 
since 2016. During the 2020 shutdowns due to COVID-19, 
he heard that there was a major shortage on food being 
donated to food banks. Because of the need that year, Lance 
focused less on socks and donated money to the Baton 
Rouge Food Bank at the close of each transaction. In 2021, 
Lance challenged himself and a few friends to make up for 
the lack of socks that were donated the previous year. He 
was able to donate over 5,000 pairs of socks to the charity 
organization St. Vincent de Paul (svdpbr.org).

“IF YOU HAVE IT TO GIVE, GIVE IT.”

John Maxwell gave a challenge at a KW Family Reunion, 
encouraging agents to fail forward, and that is exactly what 
Lance did. In 2020, the pandemic created a perfect oppor-
tunity to slow down from the constant hustle and simply 
refocus and regroup. In 2021 Lance had his best year yet, 
helping 50 families with their real estate needs as a solo 
agent, and being a Baton Rouge Real Producer 40 Under 40 

recipient. This year, Lance is learning about 
trusting others with delegated tasks. 

He is even thinking about branch-
ing out and building a team, 

with members who special-
ize in areas that are not his 

strong points. 

Lance and his partner, 
Matthew Lawson, 
share in their love 
for their two rescues, 
Henry, a Jack Russel 
mix, and Max, a Shih 
Tzu mix. They love to 

support local businesses, 
especially Bergeron’s 

City Market, a place where 
there is home-style food 

prepared by award-winning chef 
Don Bergeron. Lance stays active 

by working out at Esporta Fitness, and 
he and his partner recently joined a kickball league 

comprised of roughly 300 members. 

Lance has come a long way in the 12+ years 
he has been in real estate, having helped 
hundreds of families, and no longer need-
ing a co-signer when he goes to buy a new 
property. His mother now tells him she is 
glad he didn’t listen to her when she told 
him not to get into real estate. He actually 
owns a total of 10 doors, a mix of long-term 
and short-term rentals. He rents out his 
duplex in New Orleans through Airbnb, and 
made an offer recently on another property 
that he plans to convert to a short-term 
rental. The Airbnbs help him utilize his cre-
ative side, as he furnishes and decorates, 
and it allows him to serve clients with 
short-term real estate needs.

I do well in my business, 
so I have a lot to give. I am blessed to have 

found my passion so early in my career and 
to have found some practical ways to help 

others. Donating socks is one small way that 
I can give to those in need in our community. 
The volunteers at St. Vincent de Paul call me 

The Sock Man now … and I kind of love it!
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(225) 387-5328 
666 Chippewa St 
Baton Rouge, LA 

www.gngonzales.com

ATVs • Motorcycles • Dirt Bikes • Generators

When It Comes To Power Equipment, 

We’ve Got You Covered! 

Our selection of generators includes top brands 
such as Honda and Yamaha! 

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales, 

conveniently located in Baton Rouge, LA is 
ready to become your one stop shop for all 

your Power Equipment needs!

IF YOUR HOUSE
NEEDS A LIFT,
CALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES  |  (225) 414-6312

SWIFTPAINTINGLLC.COM

Matthew
Johnson
O W N E R
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Motorized Spray Tank, Liquid Fertilizers,
 Herbicides, Insecticides & More

9800 Airline Hwy, Suite #243  |  Baton Rouge, LA 70816

mbglawnservices.com | 225-424-1000

At MBG customer service is #1!

Unparalleled Quality
at an Affordable Price!

Greener Grass & A Healthier Lawn
With 8 Applications a Year You'll Be On Your Way To Fewer Weeds, 

2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Your
Louisiana
Mortgage
Solution

*with all closed transactions for Veterans, Doctors, Nurses,
Emergency Professionals and Teachers. Limit of $650.00

LA Lending Offers
FREE APPRAISALS For
All First Responders* 

Chasity Graff
Mortgage Broker/Owner

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

WHERE ARE THEY

Leigh Moss, 
Highland Road Realty

In my two years since being featured on 
the cover for the inaugural issue of Baton 
Rouge Real Producers, things have been 
wonderful to say the least. 

Personally, we added another precious 
baby girl to our family and named her 
Madeleine Manda Moss (AKA 3M). Fun 
fact: I was actually nine weeks pregnant 
with Madeleine at our photoshoot and 
hadn’t shared the news with anyone yet. 
She is now 18 months old and happily 
chasing around her sisters, Ellianna (7) 
and Amelia (4). 

My husband, Lenny, also made a big 
change for our family in 2020 by 
leaving his career with the State of 
Louisiana after 15 years to join the 
real estate world with me. 

Despite major life changes of babies, 
careers, and not to mention a global 
pandemic, life was great! 

Fast forward to May 2021 when I 
felt the Lord pushing on my heart 
once again as he often does. I have 
always been a very faith-filled person, 

and I know to follow the Holy Spirit 
whenever He calls me, and this time 
it was to open my own company. I 
feverishly began the work to obtain 
my broker’s license and officially 
opened Highland Road Realty the 
summer of 2021. What a blessed ride 
it has been ever since. My team, The 
Leigh Moss Group, joined me at my 
new brokerage, and we have begun 
adding solo agents as well. The office 
of Highland Road Realty is situated in 
a 100+-year-old house under the his-
toric oak trees along Highland Road. 

My heart has never been so happy, 
so full of excitement and so proud to 
be laying the groundwork for a local 
female-owned business that will 
serve the Baton Rouge community for 
generations to come. 

God is good all the time, y’all!

–Leigh

NOW



30 • May 2022 Baton Rouge Real Producers • 31@realproducers realproducersmag.com

Let Us Carry the Stress of Your Move!

BATON ROUGE, LA // 225-384-6683 // ABBAMOVERS.COM // INFO@ABBAMOVERS.COM

TemperaturePro.com 225-243-1390 View
Demo

HereA Modern Company for a Modern World

We Make Realtors Look Good!

Ask about our Realtor Partner Program
for exclusive savings!

 Only at participating locations.

for 24/7 system
monitoring

HIGH-TECH
SENSORS

NOW
AVAILABLE!
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K AY L A 
B E R RY

For Kayla Berry, this adage has proven true. 

Kayla’s career path has been marked by a series of 

challenges she’s had to overcome. Not everyone 

can both tackle such challenges and find the 

upsides within. Kayla undoubtedly has this ability, 

and this standout quality has led to much of her 

early real estate success.

The mountains Kayla climbed at the start of her 
real estate career have given her a lifetime supply 
of empathy, and this quality remains at the core of 
her business.

 “I am trying to build a clientele for life, and with 
that comes trust. If I am empathetic, relatable, and 
honest, that trust is built-in, and that’s important to 
me,” she reasoned.

Love and Loss

Kayla and her former husband fell victim to the 
Louisiana Flood of 2016. “It was a very tough 
time,” she recalled. Her home took on a whopping 
78 inches of water and was completely decimated. 
Soon after the flood and resulting loss came her 
divorce. “I went through one of the hardest times in 
my life,” Kayla said. “A failed marriage and the new-
found journey of living as a single parent was hard.” 

Starting Over

At the time it seemed the flood had taken just about 
everything from Kayla, but she didn’t stay down for 
long. She quickly found a desk job that paid well 
but often kept her away from her son. It wasn’t 

long before a desire rose in Kayla to find something 
more. “I refused to let that part of my life dictate 
my availability to be the parent I wanted to be for 
my then three-year-old son,” she resolved.

Kayla also had the feeling a layoff was coming, so 
backed by the full support of her now-husband 
John, she sprung into action and enrolled in a real 
estate course. Her intuition proved true as the 
layoff came to fruition shortly thereafter. “I started 
treating the course like an eight-hour workday,” she 
remembered. In typical Kayla fashion, she put her 
head down, got to work, and had a license in hand 
within two weeks. 

Finding her Tribe

Every up-and-comer in the real estate world has a 
mentor. Kayla found this and more in Baton Rouge 
Real Producer Cover Story from September 2021, 
Brittany Howard. A mutual friend introduced 
them soon after Kayla obtained her license and 
the two instantly clicked. “We went from talking 
about real estate to rapping about coffee in one 
conversation,” Kayla laughed. 

The pair have worked together for five years 
and now operate as “The B Group” at Supreme-
Realtors. Kayla attributes much of her success thus 
far to Brittany’s guidance. “Brittany has been the 
mentor and the push that I needed to keep going 
through those rough few months and years that 
make or break you,” she remarked. 

BRIGHT
O N  T H E 

SIDE
“Adversity is preparation for greatness.” – Andy Andrews

rising star
By Molly Cobane

Photos by JD Silva Photography
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HOME INSPECTIONS BUILT ON 
INTEGRITY, HONESTY, AND EXCELLENCE

504.228.8680
www.sphomeinspectionsllc.com

Serving the Greater Baton Rouge area

“YOU‘RE NOT JUST BUYING AN 
INSPECTION. YOU’RE GAINING 

PEACE OF MIND ABOUT 
A MAJOR INVESTMENT 

IN YOUR FUTURE”

 – RYAN SMITH, OWNER & INSPECTOR

The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973

“Experience the Difference”“Experience the Difference”

Meet Our Team

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

Leighane Haydel

Cathi Hoffpauir Chad Kelly Christian Inchausty

Keith Covington Nicole Johnson

Shara Caballero Sonya Shows Traci Roy Adams

Safety is Key

A major area of interest for Kayla 
and her team is personal protec-
tion for real estate agents. “I got my 
concealed carry license right before 
the flood in 2016,” Kayla recalled. “I 
am a firm believer that although we 
hope we’ll never have to use it, some 
form of protection, whether it’s a 
knife, pepper spray, or gun if you’re 
comfortable, is very important in our 
line of work.”

September is REALTOR® Safety 
Month, and Kayla plans to continue 
to shed light on the importance of 
the topic. “A lot of us do this job 

Louisiana, and currently resides in 
Watson with her husband John and 
two sons, Gibson (eight) and Landry 
(three). Any time off is typically spent 
at the ball fields supporting Gibson 
as a self proclaimed “Baseball Mom”. 
Gibson plays for the Louisiana Pride 
Athletics 8U Gold Team, a travel ball 
organization based out of Walker, LA. 
On most weekends you can find Kayla 
at the ballpark keeping the scorebook 
for the team. “When I’m headed to a 
showing, I’m usually coming straight 
from the ballpark with my hair up and 
my pride gear on!” she joked.

Kayla isn’t afraid to try new things in her 
spare time as well; skydiving, for example. 
“I’ve been skydiving five times over the 
past sixteen years. When life starts to feel 
monotonous and I need a fresh dose of 
adrenaline, I book a skydiving trip!” Kayla 
shared. It’s also not uncommon to find 
Kayla in the middle of a dance floor. “I grew 
up dancing and love music,” she said. “I’m 
always up for a live band and a big dance 
floor!” It’s this fun loving attitude, along 
with her willingness to find the bright side, 
that will undoubtedly keep Kayla in the real 
estate spotlight for years to come.

because we are parents and want 
that extra time with our family, and 
it’s so important that we take the 
measures we need to be able to get 
home to them,” she said. Concealed in 
Livingston is where Kayla’s team typ-
ically directs agents wanting to learn. 
“They work alongside Louisiana State 
Police and are very resourceful on 
what you need to know.” 

Free Time

Kayla is a Baton Rouge area native. 
She was born and raised in Central, 
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ASHLEY LABORDE 
VUCI

Growing up, Ashley resisted this title 
because she saw how well-liked and 
successful her mother was, but also 
saw how busy and industrious she 
had to be – not the kind of thing that 
appeals to a child. Two years after 
graduating from LSU with a degree in 
marketing, however, Ashley took the 
plunge, and now she and her mother, 
Frankie, are both REALTORS® for 
Latter & Blum Companies. Although 
not a team, they have in the past 
listed together, and they will some-
times fill in for each other when the 
other is pressed to make more than 
one thing happen at the same time. 

Ashley has been a salesperson since 
she was young, persuading her par-
ents as their only child to bring all 
sorts of pets home and selling Cutco 
Knives the summer before college. In 
those months, Ashley made $2,000 
for herself and became the num-
ber-five salesperson surrounded by 
colleagues working year-round. After 
graduating from LSU and market-
ing for a medical lab and then for 
InRegister magazine, she decided 
to sell real estate like her mother. 

Ashley obtained her REALTOR® 
license in 2007 and joined the same 
agency as her mother. 

Ashley has enjoyed achieving in 
her field and being married to her 
husband, Joe. Self-employed in the 
events industry, Joe also has an FAA 
license for drone photography, a 
passion project related to his love 
of film. Ashley and Joe have two 
children, Julianne, a kindergartner 
who will soon turn 6, and Charles, an 
8-year-old currently in 
second grade. Julianne 
loves gymnastics and 
all things creative 
and artistic. “She 
likes to accessorize, 
like her mother, and 
she’s into art, also like 
her mother,” Ashley 
related. Charles 
enjoys playing soccer 
as well as Nerf guns 
with his friends and 
won the Principal’s 
Award at school this 
year. Ashley has won 
awards in real estate 

as well but prefers to place emphasis 
on the way she helps others: “We both 
have good production numbers, but for 
me, my passion is being detail-oriented 
and going above and beyond for people, 
making sure that we’ve left no stone 
unturned, that we’ve done our due dili-
gence, and that we know this is the right 
house for the client.” Ashley also places 
a premium not just on representing her 
clients but also working well with other 
agents: “It’s really rewarding when 

When Ashley LaBorde Vuci was born, the broker for whom her mother, Frankie LaBorde, worked at the 

time, at CJ Brown REALTORS®, asked to see baby Ashley on the way home from the hospital. When 

she was brought to the REALTOR®’s office, he stated that she would be “a little real estate agent.”

get to kneaux
By Brian Amend

Photos by Aaron Hogan
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A title company backed by a full-service law firm
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Offices in Baton Rouge & Houma 

10101 Siegen Ln  | Bldg 4 Suite A | Baton Rouge, LA 70810 
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you’re working with others—be it your 
client, other agents’ clients, or other 
agents—and you feel like you all came 
together to make it happen.” 

Frankie LaBorde, Ashley’s mother 
and her colleague at Latter & Blum 
Companies, is known for working well 
with others, too. “We make friends 
easily,” Ashley stated, “I can say this 
about myself, but I can say this even 
more so about my mom.” People tell 
Ashley often, “Oh, I just love your 
mom!” Starting out as a REALTOR® 
for people building homes, and being 
an avid personal photographer herself, 
Frankie has honed an eye for detail 
about a home’s design, its construction, 
and its current state that tell a buyer 
about the value that home can provide. 
Frankie has been a real estate agent for 
a little over 48 years and 
has been an exclusive 
listing agent for at least 
eight home builders, 
one of which was for 
26 years. That back-
ground has given her 
an eye for detail and 
lots of knowledge about 
construction that she 
is able to pass on to her 
clients. During these 
years, her husband 
Michael has been her number-one help 
and support. They love to travel—to 
tropical beaches and to Europe among 
other destinations—and have been to 
17 countries. They hope to return to 
Europe soon. They also love to eat out, 
with Frankie explaining, “I don’t think 
there’s any restaurant in Baton Rouge 
we haven’t gone to.” 

Frankie has seen a lot of changes in the 
real estate industry since she started, 
but she has always been an early 
adopter of the technology that has 
changed that industry. “When every-
body else was carrying those big, bulky 
cell phones around when they first 
came out, I had a little cell phone, just 
a headset in a little case. I was always 

ahead of my time. I think I might have 
had the first laptop they came out 
with. I would go to conventions, and 
I’d walk around and try to find the 
latest and greatest thing and try it.” At 
that time, the purchase agreement was 
a one-page contract, and there were no 
lockboxes: “We had to pick up the key 
at every listing agent’s office before we 
could show a house.” Frankie managed 
this in the way she would advise new 
agents: “Work hard, but play hard, and 
always remember your family.” 

Having an open house 48 out of every 
52 Sundays of every year, Frankie 
made sure not to work on Saturdays 
so that her family did not miss out on 
her attention. 

Ashley’s advice is similar, to create 
a balance between work and life and 
not neglect family or even oneself. 
“It is important to fit in workouts, 
as well as time to relax or even get a 
massage.” Both Ashley and Frankie 
agree on this work-life balance, and 
Frankie has in her experience seen a 
lot of agents “come and go” because 
they did not implement this early on 
in their career. 

Challenges being what they are, 
Frankie and Ashley nonetheless 
love their chosen field. “We’re very 
driven. We love what we’re doing,” 
Frankie stated, adding, “I love being a 
REALTOR® so much, and I wish I had 
as many years to go as I’ve had.”

WORK HARD, BUT PLAY HARD, 

AND ALWAYS REMEMBER 

YOUR FAMILY.
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(225) 281-6037
Magnoliaplumbing@yahoo.com
P.O Box 83217 • Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

We're Baton Rouge's Home Plumbing Experts! 

Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout 
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches, 

Escrow Services and much more. We provide the highest standard of experience, convenience, and 
customer service with o�ces in Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg Jim Beatty
Attorney at Law Attorney at Law

Spring into your next closing 
with Gulf Coast Title
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FOR YOUR PERFECT HOME
THE PERFECT LENDER

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810
225.663.2500  |  MELISSA@AREAHOMELENDING.COM  |  WWW.AREAHOMELENDING.COM

NMLS # 75386

PURCHASE • REFINANCE • INVESTMENT • CONSTRUCTION

FAVORITE HOBBIES:
I love to read and I love to travel. I also love to listen to live music when I can.

FAVORITE LOCAL RESTAURANT:
I don’t really have a favorite restaurant. We eat at BRQ a lot and I do love that 
place. I love Indian food (Swagat and Bayleaf…yum!) and Asian food (Chow Yum 
Phat for the win!). 

TELL US ABOUT YOUR FAMILY:
I’ve been married to my amazing husband, Mo, for 8 years. We have 2 beautiful 
daughters that keep us on our toes. We just love them to pieces. #GirlMom 

WHAT ARE TWO FUN FACTS:
1) I actually graduated from LSU (about 20 years ago) with a degree in
    Microbiology. Even though I’m in the mortgage business now I still love 
    all things “Science” and am little bit of a geek. 
2) I’m crazy good at Wheel of Fortune. 

FAVORITE PART OF BEING A MORTGAGE LOAN OFFICER?: 
I enjoy guiding buyers through the process of financing their new home. 
Helping people close on a home is a truly rewarding experience for me.

MELISSA HALABI

LOAN OFFICER
(NMLS #2108342)

MEET MELISSA, ONE OF YOUR LOCAL LOAN OFFICERS!
�




