


What makes Meritrust different?

IT’S OUR PEOPLE,
NOT LUCK! "

Meet Sarah Kriwiel

Real Estate Relationship Manager

NMLS: 1513706
E: sarah kriwiel@meritrustcu.org
O: 316.252.8022

C: 316.390.4440

The evangelist who is driven to help REALTORS® understand how our
customizable home loan products and our unique underwriting processes
are designed to make the home buying experience easy for your buyers.

The advocate who communicates and demonstrates how we are truly
committed to delivering the best home purchase transaction from beginning
to end for your buyers.

The eonnector who is excellent at matching your client's needs and their
personalities with our experienced loan officers who will take great care of

them by keeping them in the center of the home loan process. G U A R D I A N

She is one of the many reasons the Meritrust Home Loans Team is different ROOFING & CONSTRUCTIDN
than all the rest.

ROOFING * SIDING = WINDOWS

1 Meritrust 316.302.4100

- meritrusthomeloans.com HOME LOANS. GuardianHuufingLLC com

Subject to approval

LOCALY LICENSEDY INSURED SR Sl ALie)

HOME
FOR
SALE

We Knnw That Your Time Matters

We will be able to look at your projects
typically within 24 hours of notice.

Yoiu Name It - We Fix It

Any projects that may consist of the exterior
of your clients homes: Roofing, Siding,
Windows, Gutters, Decks, Etc.

A WINNING TEAM MEMBER




MEET THE WICHITA REAL PRODUCERS TEAM F|NA|_|_Y, an

Insurance
Company that
Believes in One

ol M Size Fits O
Samantha Lucciarini Ashley Streight Katherine Fondren Ashley Labus Jennifer Ruggles I Z e I S n e
Owner/Publisher Editor Ad Strategist Events Coordinator Photographer
316-258-4855

As an independent
insurance company, we can
help you compare a variety
of insurance plans and find
the perfect one to fit your
specific needs. Let our
group of local insurance
agents work to save you

ney while still giving you
?;at coverage.

Kelly Remacle Adler Grey Dave Danielson
Photographer Videography Writer

If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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YOUR INDEPENDENT
INSURANCE AGENT

HEARTLAND
CONTRACTING

OF KANSAS

316-302-4858

HEARTLANDCONTRACTINGKS@GMAIL.COM

SPECIALIZING IN ICT INSURANCE GROUP

REALESTATE

REPAIR REQUESTS HE ALTH ‘ HOME ‘ ABUST. O
&
Chris Zachary INVESTMENT

Office (316) 773-1330 PROPERTY HEALTH - HOME « AUTO
Mobile (316) 209-8060 ‘ 1 9435 E Central Ave, Wichita KS 67206 1 8. 0.8 6 ¢ @

chris@zacharyins.com j N SN Y L -
www.zacharyins.com F1 E I\I |—J L -":"-T' l—J [ ‘J L:} www.ictinsurance.com Over 100 5-Star Google Reviews

Saving you CA$H and covering your A$$ for 13 years!
Home  Auto * Commercial « Bonds

ZACHARY INSURANCE

4 . March 2022
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A & L Roofing LLC, a
locally owned and
operated general
contractor, has the

experience and
expertise required
to serve all of your
*= construction needs.

AccgE,yElggo a+) A+ Rated Member of the BBB since 1997 | mmmmm— o

CONCRETE WINDOWS PLUMBING

« DRIVEWAY * GUTTERING o SEWER LINE CHECKS ESSAUllcRWAlc i SgDlelc:Tele}
o SIDEWALKS  « CARPORTS * HORSE ARENAS and Wellington, KS

« HVAC o PATIO COVERS °* AIRPLANE HANGARS

e ELECTRICIANS o AWNINGS * SIDING 316-721-5799

« GECI'S « STEEL BUILDINGS alroofing.org
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It's the Heartland Way,

A/ Heartland

CREDIT UNION

hcuhomeloans.com

R e (=) WHEAT STATE

Residential Lending Specialist = i '. Residgntial Lending Specialist
‘ ' INSURANCE GROUP

" =e

WE IDENTIFY AS:

: AN INDEPENDENT INSURANCE GROUP WORKING HARD FOR YOUR

———— P e ——

OWNED AND OPERATED
SINCE 1958

PROTECTION

. . . . BUILDING RELATIONSHIPS THAT RESULT IN
Our Mission is to provide our community

with the best available residential, commercial,
garage door and operator products and services. To

assemble a team of |nd|V|o_IuaIs with h|gh mo_rals, ethics N 8 2 [ et AND PROVIDING COVERAGE THAT ENSURES YOUR
and standards who strive to continually improve on - f ]

customer service, installations and repairs. A company you
can trust to serve.

PEACE OF MIND

“We Love garages and care about yours” 316-788-1752 {31 6] 776-0777 « wheatstateinsurance. com

8 - March 2022 Wichita Real Producers - 9



Auburn Lakes Estates is a private, gated
community with estate-sized lots.

With only 5 lots remaining, choose from
gorgeous tree-lined, water-lined, or a golf-
course view lot.

Within walking distance from Auburn Hills
Golf Course, Dillon’s Marketplace, and more.

135th & Maple - Wichita, KS

AUBURN\W/LAKES

Estate Size Homesites

i

resiesse Q)Pe REALTY

Tammi Blackburn-Hilger
REALTOR®
P: 316.308.8368

Tammi@perfectionbuilders.com

.. vi HERITAGE
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The Heritage is a convenient and walkable
100-acre master planned development pairing
a commercial district with two residential
communitites.

Choose between our new Urban Farmhouse
Series - The Heritage Commons, or the highly
coveted Epcon Luxury Patio Homes - The
Courtyards at The Heritage.

Low-maintenance living at it’'s finest!
East Kellogg & Yorktown - Andover, KS

April O'Donnell Mike Orr

The Heritage Commons The Courtyards at The Heritage
REALTOR® REALTOR®

P: 316.218.2237 P: 316.708.1514

April@perfectionbuilders.com MikeO@perfectionbuilders.com

R sersiise §)re reaLTy




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/
REPAIRS/CLEANING
Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER

Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

CAR DEALERSHIP
Eddy’s Volvo

(316) 312-0440
eddysvolvo.com

CEILING REMOVAL/REPAIR
Texturite

(316) 393-0836
texturite.com

CLEANING & RESTORATION
Good To Be Clean

(316) 320-6767
goodtobeclean.com

CLEANING/MAKE READY
First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

12 - March 2022

First Impressions SMART Clean
(316) 522-8795

www.fismartclean.com/

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONCRETE LEVELING
Midwest Foam Works
(316) 749-7200
midwestfoamworks.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-16M1
goasb.com

CREDIT REPAIR/
CONSULTING

Credit Score Advocates
(316) 444-5333
creditscoreadvocates.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-7511

DEVELOPER
Schellenberg Development
schellenbergdevelopment.com

DIRTWORK

C3 Skidskeer Services LLC
(316) 295-6626
www.facebook.com/
C3SkidsteerServicesLLC

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

GARAGE DOOR SERVICE
& INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE
No Nonsense
Healthcare Ninja
Chad Beisel

(785) 766-1584
nononsense
healthcareninja.com

HEALTH/HOME/
AUTO INSURANCE
ICT Insurance Group
(316) 440-6111
ictinsurance.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS

Grace Peterson Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Heartland Credit Union
Michael Lorimor
(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

Events by Ashely

Ashley Labus

(316) 990-8262
interiorsbydesigngallery.com

LANDSCAPE DESIGN

& SERVICE

Total Landscape Solutions
Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

Regent Financial Group
Brent Flower

(316) 882-4080
regentfinancial.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs

(316) 990-9990
ksvahomeloans.com

Gateway Mortgage Group
gatewayloan.com/kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018
LukeLandau@gmc-inc.com

Kanza Bank
(316) 636-5821
kanzabank.com

Meritrust Credit Union
meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006
bncnationalbank.com/wichita

MORTGAGE BROKER
Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE LENDER
Flatbranch

Aaron Clark

(316) 573-3996
fbhl.com

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS / PACKING SERVICES
Two Men And A Truck

Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

Kelly Remacle Photography
(816) 803-5061

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA - DESIGN/BUILD
Shocker Pools

Doug Baker

(316) 260-4717
shockerpools.com

REAL ESTATE PHOTOGRAPHY /
VIDEOGRAPHY

R & C Real Estate Photography
(316) 670-0658
rcrealestatephoto.com

ROOFING & CONSTRUCTION
A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing

and Construction

(316) 302-4100
guardianroofingks.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

VIDEOGRAPHY/
PHOTOGRAPHY

Adler Grey Collective
Adam Dreher

(316) 619-2620
adlergreyvideography.com

WELL/LAGOON/SEPTIC
INSPECTIONS

First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

Wichita Real Producers - 13



MOLD Remediation
Same Day Estimate
316-320-6767

45t

CLEANING @€ RESTORATION

»  LOCAL & LOMG DISTANCE

AND A
TRUCK.

‘Movers Who Care.”

= FULLY INSURED

Call or go online for your free estimate!

TWOMENWICHITA.COM

Each franchise i3 ndependantly cemed and cperated. | UE BOT Na, 2271855
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*  PACKING SERVICES B SUPPLIES

TWO MEN = [DVER99% REFERRAL RATING

*  FULL-TIME EMPLOYEES - NO DAY LABORERS
= BACKGROUND-CHECKED & DRUG-TESTED
MOVERS

We are so excited about this issue ... it’s been 30
months in the making! After telling the stories of
128 incredible agents since our first publication
in September 2019, it was time to do something

really cool.

Last month, we published our 30th publication! To
celebrate, we want to recognize and celebrate 30
agents under 30 years old. We received nearly 60
nominations by sending out texts and emails to the
top 300 and a majority of the brokers. I loved meeting
every single one of these nominees and learning about
them. I know you’re going to enjoy getting to know the
next generation of Wichita real estate, both residen-

tial and commercial.

As always, everything we do is 100% free to agents
... from initial interviews to telling their story in the
publication, to social media shout-outs and even
the monthly happy hours and large VIP events.
ALL free. NEVER a pay-to-play.

Wichita Real Producers exists to CONNECT,
INSPIRE and CELEBRATE all agents, from novice
to veteran, from big brokerages to single-agent

brokerages, from commercial to residential.

If you’re an agent I haven’t had the pleasure of
meeting or interviewing, or you would like to nom-
inate an agent, please just reach out! It’s truly that

simple.

Enjoy this extra-special edition, and cheers to the

next 30 issues!

Best,
Your friend, publisher and
fellow REALTOR®,
Samantha Lucciarini

eddysvolvocarsofwichita.com

(316) 630-0689

3211 N Webb Rd
Wichita, KS 67226

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

FREE S

HEPING OUR KANSAS NEIGHBORS
Find Their Dream Home

Let’s get you home.

GRACE PETERSON
Senior Mortgage Banker
316.992.7003

gpeterson@fbhl.com

10333 E 21st St.N

Wichita, KS 67205
NMLS: 459177

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

FBNMLS: 224149 | EQUAL HOUSING LENDER | ADIVISION OF FLAT BRANCH MORTGAGE INC. | FOR LICENSING INFORMATION, GO TO: "WWWNMLSCONSUMERACCESS ORG"
pIADY oy A

SOURCE. USDA'HTTPS:/WWWWRD.USDA GOV/SITES/DEFAULT/FILES/L ENDER_RANKIN
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ADAM .. -
HENWOOD

I was encouraged by my father Ben Henwood to
consider a career in real estate during the summer
of 2021. He has always encouraged me to put some
thought into this idea, but I always had a level of
hesitation. Real estate has always seemed like a
rewarding and fulfilling career, I just did not believe
I had what it took to make it. After a few meetings
with various brokerages, I chose a place that I could
start my career and call home. To put it into per-
spective, I jumped into real estate headfirst without

checking to see if there was any water.

Instantly, I began the life of a new solo agent, work-
ing around the clock to grow my business. Through
the support of my mother, father, and my two amaz-
ing sisters, I found success. The competitive nature
and a desire to win are just a few aspects of being

a REALTOR® that I love. When problems arise, I
have no issue asking questions and finding a way to

make it work.

Prior to real estate, I spent seven years working
in the wedding and corporate world doing audio/
visual and entertainment. Working in this career,
I was able to spend time communicating and
understanding people’s needs to best serve them.
Working with people on their wedding day was
enlightening and helped me improve my communi-

cation to the best of my abilities.

Though I have only been in real estate for a year,

it has truly been one of the best decisions I have
made. I have been blessed to meet so many amazing
people and cannot wait to meet more. The connec-
tions I have made are some I will carry for many
years. The guidance I receive from my mentor
Lesley Hodge Perreault is something I do not take
for granted. I am so thankful to have been given the

opportunity to be featured in this magazine.

16 - March 2022
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MARINA

My name is Marina Orocio, and I have been in real estate since
November of 2019. I attribute my love and passion for design and
real estate to my parents. My dad has owned a remodeling com-
pany for over 40 years. I grew up going to job sites and watching
him build and redesign homes. My mom is a rockstar mortgage
lender and previously did horticultural design on the side while
being a stay-at-home parent. I grew up helping and watching her
sketch out landscape designs for her clients. Both of my parents

have contributed to my knowledge about the industry.

As a child, my free time consisted of constantly redecorating and
reorganizing my room, browsing Realtor.com and looking at homes
all over the nation. Around the age of 10, I learned about the Parade
of Homes. My sweet mom took me to all the homes every year so I
could look in awe and begin to dream of what my own home might

look like one day.

After my high school graduation, I began college and quickly
learned it wasn’t for me. I finished my first semester and then
joined the workforce. In 2019, I had the opportunity to pursue an
executive assistant position with one of the biggest real estate
teams in the Wichita area. I quickly fell in love with this industry.
I was excited to go to work every day, and I felt like I was in my
element. I decided to get licensed in June of 2020 and began my
real estate journey the following August. I later joined Sudduth
Realty in January of 2021 and hit the ground running. I sold $2.8
million worth of volume in 2021 and have a goal to double that for
2022. It definitely has not been easy. I learned pretty quickly that
being a good REALTOR® takes hard work and a ton of dedication.

My favorite part of real estate is building relationships with my
clients. At the end of each transaction, I have a new friend. My
specialty is first-time home buyers. I love helping them navigate
through the hurdles of the home buying process. I also really
enjoy helping clients envision future projects, design layouts, and

everything in between.

When I'm not selling real estate, you can find me hanging out
with my husband, Andrew, step-daughter, Kailee, and my two
dogs, Dia and Ruby. I also cherish time with my immediate family

and in-laws. I also created and actively coach an adult-only

OROCIO

Photo by Kelly Remacle Photography

gymnastics class. My class is one of few adult classes in the area,

and it is my escape after a long day. I spend some of my time
volunteering at The Arthritis Foundation. Through my work
there, I have been a part of speaking groups, assisted with camps,
and have served on committees. Friends would tell you that I am
obsessed with coffee, shopping, and home décor - and I would

absolutely agree with them.

Looking into the future, I'm excited to continue to grow my real
estate business by building new relationships and serving my
clients. In the next 10 years, I see myself as a well-known agent,
real estate investor and as the founder of a mentoring program

for new agents.

Wichita Real Producers - 17



TRAVIS
American Realty

My name is Travis Dorion, and I'm a 29-year-old
native of Wichita, KS. I attended Butler County
Community College, where I obtained my asso-
ciate degree. I then attended Wichita State
University, where I obtained my bachelor’s degree in
Communication, and I'm currently in graduate school
pursuing my master’s in Business Administration
(MBA) from Wichita State University.

Prior to pursuing real estate full time, I was a
Graduate Teaching Assistant at WSU, teaching
public speaking. During my first year in real estate,
I have transacted a volume of nearly $5.1 million

as a single agent, purchased my first flip house and
purchased an Airbnb. I have found an interest in
equity marketing, 1031 exchange, and commercial
and don’t consider myself a “single-focus agent” but

rather a “well-diversified agent.”

Some of the goals I have for this year are to obtain my
broker’s license, syndicate my first commercial prop-
erty, and continue to help others achieve their real
estate goals — whether investment, primary residence,

commercial, or other creative real estate ventures.

I come from a background of business owners. My
father is a successful business owner in the West
Wichita area, and his father was a business owner
as well, so I feel like it’s in my blood. I watched my
father work very hard throughout his life, and he is
a true testament to what hard work can achieve and
why great service and taking care of the clients are

the building blocks of a successful business.

Activities I like to do outside of real estate are
traveling, and when I travel to different parts of the
country, I like to try the different culinary arts each
city has to offer. I also enjoy lake life ... boating,
fishing, and especially bringing my two German
Shepherds to the lake with me where they enjoy

the water just as much.

18 - March 2022

Looking forward, I have a lot I want to achieve in the real estate

business, but what I look forward to most is helping others
achieve their real estate goals and dreams. There is a special
feeling telling someone their offer was accepted in a competitive
market, or my investors have made an acquisition that adds to
their portfolio. The great thing about this business is there are so

many avenues you can pursue, and the learning never stops.

Photo by Kelly Remacle Photography

THE FINANCING BEHIND YOUR
PRECIOUS MEMORIES

AL Home,

0. 316-260-5656 £y
10111E 21ST STN, STE 200 /¢
WICHITA, KS 67206

NMLS# 1788

e
ortgage Company Inc NMLS # 1 8 Equal Houslng Lender. (www.nmlsconsumeraccess.org) Mortgage Lender License 06-16329. 1180 It oad, Suite 200, Folsom CA
386). For licensing |nidrmat|0n 80 to:wwwenmIsconumeraccess.org, Sierra Pacific Mortgage may not be the lender for all products offereds Seme loans may be made by a

ra Pacific Mortgage has a business relationship.

AT JABARA'S, WE UNDERSTAND

"MOVE-IN READY!”

DON'T RELY ON A
BUYER'S IMAGINATION! ‘

Aopet o et

~

'Ml\flﬁt& D) J/ J /x
SJJJ\) S

S5 nus,ums FL -)e)jsmsqwm J.n.yip _
J i:m uarqy 31922
- % -lf Y d B —ar ]

LIFETIME INSTALLATION GUARANTEE « THE PRICE MATCH « FREE SHOP AT HOME
2021 WICHITA EAGLE READERS CHOICE WINNER FAVORITE FLOORING STORE."

316-320-0443 ¢ jabaras.com @ﬁ?ﬁ

r|||
1816 N. Broadway St., Wichita, KS. 67214 « HOURS Mon-Sat. 9am - 5pm -

1 o
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.\ CREDIT SCORE
;Gll/f ——ADVOCATES——
Building Credit through Education

AGENTS AND LENDERS - JOIN OUR AFFILIATE TEAM!

Our Affiliate Portal provides you
"in-house” access to track the clients
you refer to Credit Score Advocates.

Call our credit improvement specialists
today and let us help you even the score. [EEIEEIEEEN

CreditScoreAdvocates.com
info@creditscoreadvocates.com
316-444-5333

20 - March 2022

Born and raised in Pittsburg, KS, Fred first found
interest in real estate at a young age while traveling
to some of the largest cities across the country.
During these visits, he found himself admiring the
towering office buildings, class-A retail develop-
ments, and upscale entertainment concepts you'd
experience in most downtown areas. With each
new trip, he became more and more curious as to
how someone was able to design and build their
own contribution to a city’s urban core. It was with
this newfound love of real estate that Fred began
studying for his license when he was only a senior
in high school.

Fred began his real estate career soon after
moving to Wichita and started working for a
residential brokerage firm at the age of 20. Only

a year had passed before he decided to make the
jump from residential to commercial and assumed
his new role as a leasing agent for Occidental
Management, a commercial development firm.

In this new position, Fred had the opportunity to
work on leasing some of the most notable com-
mercial properties in Wichita while attending
Wichita State University, where he studied finance
with an emphasis in real estate. After his time

at WSU, Fred joined ICT Capital where he now
focuses on the leasing, sales, and acquisition of
investment-grade properties, as well as the devel-

opment of new projects across the country.

In the future, Fred plans to use his experience to
develop his own projects alongside his team at

ICT Capital here both in Wichita and wherever

else opportunity may present itself. In addition to
other projects he’s involved with, Fred continuously
works towards one of his long-term personal goals;
which is to contribute back to his hometown of
Pittsburg through the development of areas where

revitalization is needed.

FRED ...
ELMER |

Photo by Jennifer Ruggles Photography

When Fred isn’t at the office, he can be found spending time

with friends and family, out on the golf course, or enjoying the
different amenities Wichita has to offer. With the recent addition
of their new baby, Ella Rose, Fred and Alexis look forward to
raising their daughter here in Wichita and sharing all that they

love about living in this community.
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Estate Group

Chris Abdayem, with InSite Real Estate Group,
earned his real estate license in March of 2020,
days before the pandemic shut down much of the
country. The Kansas Newman graduate earned his
Bachelor of Science in Biology in 2015 and helped
with the successful family business (La Galette
French Bakery), that had established itself'in
Delano in 1986, which is still there today. The first
generation of Lebanese immigrants began working
at a very young age, which instilled a work ethic

that will stick with him forever.

“I definitely got my work ethic from my parents,
watching how hard they worked to create a suc-
cessful business pushes me every day.” After work-
ing in the family business, his passion for helping
others and becoming a problem-solver led him to
InSite Real Estate Group.

“It is all about relationships, treating others fairly,
and wanting others to succeed while gaining their
trust along the way.” He recites to himself a saying
from a mentor of his: “Just remember to always do
what is right.” “I am beyond grateful for my col-
leagues in the office that push me every day to learn
and grow.” After the pandemic hit, the world was

on pause and so was his career.

“There was nobody was in the office. I wasn’t able

to go out and meet with prospects or shadow other
agents in the office, which was very difficult for the
first few months.” However, Abdayem had to find a

way to get deals done amid a time of uncertainty.

“It was terrifying to be honest, but I had to stay
optimistic.” Chris was the 2021 recipient of the
Jack L. Hunt Memorial Scholarship that was
awarded during the 2021 Lifetime Achievement
Award Ceremony. “I have been surrounded by
commercial Real Estate since I can remember, and

after getting my real estate license, I knew it was
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the career that I needed to pursue.” “I have been blessed to have

clients give me the opportunity to help them with acquiring and
leasing property, and the many mentors that have helped me

along the way.”

Photo by Jennifer Ruggles Photography

HALEY

I have been a REALTOR® with J.P. Weigand & Sons, Inc. for
almost four years now. I decided to get into this industry shortly
after graduating from Wichita State University, where I studied
communications, musical theatre, was on the dance team, and
had the opportunity to cheer on the Shockers, my favorite team
of all time (along with the Chiefs)! The week after graduating, I
signed up for my Real Estate classes to get my license and start
working before the end of the summer. I worked four different
jobs while starting my real estate journey, up until things really
got going in 2020. I truly love the hustle!

I chose real estate mainly for my passion in communicating and
making new friends, serving others in the community, and for my
love of homes! Helping others has always been a passion for me. J.P.
Weigand has played a vital role in my love for real estate. They have
been the most supportive, loving, and honorable company. I appreci-
ate all the training and knowledge they have given me and continue

to offer while pushing all of their agents to be set up for success.

Many ask why I decided to get into real estate. Some of my favorite
memories while growing up include going to open houses with my
mom, DeeAnne Fahnestock, on lazy Sunday afternoons (now they’re
not so lazy). My favorite part of real estate is helping my first-time
home buyers and sellers! I've found a niche within the millennials’
home buying /selling, and I love being able to “hold hands” while
helping someone accomplish their goals and make sure they fully
understand the process before getting into it. I've cried with my
buyers when they don’t get the house they went after in this crazy
market, I’ve popped champagne when they finally get the house
they’ve been dreaming of, and I've made some of the best friends by
helping them as clients that turn into family. 'm truly blessed to be
able to work with my clients and wouldn’t trade it for a thing.

In my off time, I host a Bible study at my house and attend
NewSpring Church, love on my animals (Frankie, Teddy, Izzy and
Ivan), and love watching the Shockers and Chiefs play, along with
my new fiancé, Austin Chippeaux. I also love working out, not for
the cardio part, but because I’'ve made so many wonderful friends
at Opti-Life through the staff and the members! I devote time
every morning to the Bible, positive affirmations, and starting the
day with a grateful heart. Then, I end the day with a devotional

reading and writing out my gratitudes.

hoto by Jennifer Ruggles Photography

/

I plan to stay in this business as long as I'm physically able. I
believe the best way to work is by providing such exceptional ser-
vice that referrals will be the main source of my business going
forward. I absolutely love being a REALTOR®, but even more so
because I love Wichita and the community found here more than
anything. The support of my friends, family, J.P. Weigand, and
Austin mean the world to me. I am over the moon to be a part of
the Wichita real estate community and to have such honorable

support for all my endeavors. “Haley is making moves!”
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We Understand

A‘ M E E Keller Williams Commitment
Hometown Partners

You can rely on Edward
Jones for one-on-one

attention, our quality-
focused investment
philosophy and straight
talk about your financial
needs. To learn more,
call today.

My real estate journey started with my husband.
He thought I'd be good in real estate, but I did
not. ’'m the type of person that doesn’t like doing
things I'm not immediately the best at (I know, a

character flaw for sure). I am very competitive,

and I hate even the idea of failing at something!
So, for me to jump into a whole new career was

scary to say the least.

Jeff Christensen, AAMS®

Financial Advisor
‘With two small kids at home and a third on the

142 N Main Suite 115 edwardjones.com
El Dorado, KS 67042 Member SIPC
316-322-0001

way, I thought it would be impossible. But, he
knew I’d be good at it, so he kept pushing me
towards it. One day while shopping, I hesitantly
texted Bobbie Lane, a friend and rising star
REALTOR®. I asked her if she would meet with

me and tell me all the ins and outs of the industry.

Edward Jones

MAKING SENSE OF INVESTING

Honestly, I was sort of hoping this meeting was

one of those, “Yeah sure, let’s get together soon.”
and it never happens kind of things. To my sur-

prise, and to my benefit, it wasn’t!

That meeting was life-changing for me. I immediately

started my real estate classes and launched my career.

With us, your clients will always
have the HOME field advantage.

AARON CLARK

Senior Mortgage Banker
E: alark@fbhl.com | fbhl.com
M: 316.573.3996

7330 W 33rd St N, Ste 112
Wichita, KS 67205
NMLS: 1770738
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I'began training under Bobbie, and we launched the

team that has now grown to over 20 people.

April 2022 will be my third anniversary as a
REALTOR®, and I can honestly say that taking
the jump was one of the best decisions I've ever
made. This career has helped me and my family

in so many ways, and I am so grateful for it. I feel
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like I've only begun and my career in real estate
has such a high ceiling, I can’t wait to see how far
it goes! I have realized that anyone has the power
to change their lives. All you need is Jesus, a hard
work ethic, and a big goal!

FB NMLS: 224149 | EQUAL HOUSING LENDER | A DIVISION OF FLAT BRANCH MORTGAGE, INC. | FOR LICENSING INFORMATION, GO TO: NMLSCONSUMERACCESS ORG
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Loan options for
your needs to buy,
build or borrow

Steve Farmer

Mortgage Sales Manager
316.448.4402 316.768,5525 316.320.3472 316,448 4398

Jessica Smith
Mortgage Loan Officer

Alejandra Gomez
CRA Mortgage Loan Officer

Peggy Pepper

Mortgage Loan Officer

steve farmer@usbank com
MMLS # 492459

peqgy. pepper@usbank.com
MNMLS # 938242

801 E. Douglas Street | 2nd Floor | Wichita, KS 67202 wbank

@ Lo approval & subject to credit approval and program guidefines. Not all loan program: are- availabde in all states for &fl loan amounts. Interest rates and program tarms are subject to
. change without nofice Visst ushank_com b |eam mare abeat U5, Bank products and services. Morigage, home equity and credit preducts are offerad by U5, Bank Nasional Assaciation
LEMDEA Depodit products are offersd by LS. Bark National Association. Mer II"|Pr FOIC. &2021 WS, Bank 288103c &1

alejandra.gomez@usbank.com jessica. smith3@usbank.com
NMLS # 222758 MWMLS # 2167974

R&C Real Estate Photography | Owner: Andrew Montano | (316) 670-0658 | www.rcrealestatephoto.com | @rcrealéstatephoto
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Alex Ibarra was born in Vicente Guerrero, Durango, Mexico, on
November 9, 1997. With his twin brother at his hip, his family,
which was made up of his widowed mother and his grandmother,
immigrated to the U.S. in the summer of 2001. Being raised in a
very traditional Mexican household presented many challenges
to Alex. As time passed, it became more evident of the sacrifices
his family and himself would have to make to accomplish the
American Dream - a dream not for himself, but for his family

who arrived with nothing and gave Alex everything.

It was during Alex’s high school senior year that he began to
consider post-secondary education and career options, a conver-
sation he strongly believes should be more discussed in families
like his. After graduating salutatorian from Wichita High School
‘West with his brother, Alex went on to attend Wichita State
University and declared accounting as his major. He soon discov-
ered that a 9-to-5 repetitive workday was not in his cards. Alex
never intended to get into a real estate career. As a matter of fact,
he believed that brokerage was more of a side-gig than a full-time
career. However, what Alex describes as “luck, persistence, and a

willingness to succeed” would change his career path forever.

After enrolling in real estate courses through the WSU Center for
Real Estate, he knew he was on to something. While working as
an intern at the Wichita Hispanic Chamber of Commerce, he was
notified of a Certified Commercial Investment Member (CCIM)
event at the Wichita Country Club. Alex commented, “I remember
vividly what happened that day. It was a day before my birthday,

it was snowing outside, and I show up right at 8am and no one is
there. I would later discover that means early in real estate.” Being
the only person there, he chose a random table to sit at, and “the

rest was history,” he said. J.P. Weigand Commercial ended up sit-

ting with Alex. “At first I was just happy I wasn’t going to sit alone,”

said Alex. But what happened later, would change his perspective
about a career in real estate. “They basically asked me to come join
them. They were just beginning to restart their internship program
and were looking for someone at WSU.” After a couple interviews,
Alex was offered to intern at the Weigand Commercial office. “The

universe has a funny way of making things happen,” he said.

Through his nearly two years of being an intern, Alex was able
to learn about the commercial real estate world. “Being an intern

helped propel me in the right direction. It set the foundation for

JP Weigand &

Sons Commercial

IBBARA (s

jy;'

t'" .
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my career in commercial real estate.” He credits the company for
allowing him to learn in a way he thinks he couldn’t have done
elsewhere. “They are a great group of people. So much knowl-
edge and expertise exist at 150 N. Market,” Alex states. Now

as a commercial real estate agent, Alex appreciates the other
agents willingness to collaborate with him. He specifically points
to Whitney Vliet Ward, Morrie Sheets and Leisa Lowry as his
“sreatest mentors.” “They’re amazing at what they do. They’re
each unique in how they do business, so taking advice from each
of them gives me a well-rounded perspective on deals. They have
been monumental in Alex’s early success. “They believe in me,

even when it’s hard to believe in myself some days,” Alex says.

As for the future of real estate for Alex? “I’d like to get into com-
mercial real estate development someday, but for now, I'm just try-
ing to nail down brokerage.” Alex says if you're looking to get into
commercial real estate, remember three things: 1) don’t let yourself
get in the way of success; b) It takes a village to make something
work - so surround yourself with people who believe in you but

also keep it real with you and; 3) have fun doing the deal!
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MCKENZIE & KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

Before I got into real estate, I had been a stay-at-
home mom for the past two years. I knew I was
ready to jump back into the work world, but I
wanted something that had flexibility. Being able
to pick my kids up from school and attend school
programs was very important to me. With my
kids being so young, 5 and 3, I knew I didn’t want
to miss a thing! When we sold our home back in
2019, I had several conversations with our agent
about me getting my license. I was very much on
the fence about whether or not real estate would
be a good fit for me.

I am somewhat reserved and not one to get out of
my comfort zone. After nearly a year of praying
and encouragement from my husband, I decided I
would give real estate a try. When I first started
my career, I told myself'I just wanted to have fun,
take a break from the kids every once in a while,
and sell a few houses here and there. Like most
agents, I had a slow start. Not to mention after
only having my license one month, I was in a

really bad car accident.

I knew God had a plan for me because I walked

away from the wreck with only a broken hand. The

WE HAVE THE TOOLS, RESOURCES, AND EXPERTISE TO
ASSURE EVERY REAL ESTATE TITLE IS SOUND AND THE
CLOSING RUNS SMOOTHLY.

n @KANSASSECUREDTITLE - WWW.KSTITLE.COM

accident was a major setback for me. Knowing that
being a real estate agent requires a lot of driving, I
had a huge mountain to climb in order for me to even
do my job! But thankfully I was able to move past the

accident and really dive into my career! I never imag-
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ined my career would take off the way it did!

I am hooked!! I am truly loving what I do and
having so much fun. Throughout my career in real

estate, I have gained some amazing friendships and

EAST WEST DERBY

OLD TOWN 10616 W. Maple 1710 E. Madison

232 N. Mead
Wichita, KS 67202
316.262.8261

have had so much personal growth. I have big plans
for my career in the years to come, and I can’t wait

for everyone to see it all unfold!

316.721.9378
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THECOVES

LAKESIDE PATIO & ESTATE LOTS

—

Live Lakeside

The Coves will be the newest lake development in Maize, KS, located
at the corner of 53rd and Tyler. This development is in Maize School
District and in the perfect location to get ocut of the hustle and

o Artistic Builders

o Buckert Contracting, Inc.

oKeystone Construction, Inc.

oMcClellan Enterprises
oMoeder Construction

oTri-M Construction

Open builder estate lots.
*call for details

bustle of Wichita while maintaining proximity to New Market Square.

0.5+ ACRE
LOTS AVAILABLE

316.854.0009
NOW SELLING LOTS

—

=) |SCHELLENBERG

Caleb grew up in Valley Center, KS,
and now lives in northeast Wichita
with his wife and daughter. During
college at Wichita State University, he
built a lawn and landscape business
while working toward his mechanical
engineering degree. After selling the
lawn care business, he went on to
start his career as an engineer design-

ing refining equipment.

Along the way, he got into real estate
investing by buying, fixing up, and
renting homes in the Wichita area.
This led him to get his real estate
license to serve others by helping
them buy, sell, or invest. He has since
left his engineering leadership role to
focus on serving the Wichita area as a
professional REALTOR®.

Caleb loves helping others analyze a
great deal and make a well-informed
decision on their next real estate
purchase or sale. He is a disciplined
negotiator and would love to assist you.
Please feel welcome to reach out and

pick his brain on all things real estate!
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I'm Brook Reynolds, and I have been
a REALTOR® around the Wichita
area for two years. I have always had
a heart for real estate and dreamed
of becoming a REALTOR® since high

school. I was hesitant to jump into a

career like this at the young age of 18,
so took a different path and obtained

my bachelor’s degree in Human
Resource Management from Friends
University instead. After graduation, I
got married to my high-school sweet-
heart and two years later, we wel-
comed our first child, and I became a

stay-at-home mom.

As much as I love being a SAHM
with my two boys, I still had the
desire to pursue a real estate career.
My heart had the desire to serve oth-
ers. So, I took the leap of faith! And

I am so glad I did. Home is a special

place, and I'love that I am a part of
helping others find their home. Real
estate has been such a blessing to

my family, while still allowing me to
have a flexible schedule. I pray I am
able to help many more families for

years to come!

Photo by Jennifer Ruggles Photography
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Security Ist Title

We Protect Property Rights.

Security 1st Title offers licensed and
trained professionals to assist you with
your title and closing needs. Our local
experienced staff delivers exceptional

service to protect property rights of

homeowners and lenders.

PRODUCTS AND SERVICES:

Residential and Commercial Transactions
Purchases and Refinances | New Construction
Foreclosure | HUD | Short Sales

Escrow Contract Servicing | 1031 Exchanges

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO, SUITE 300 | WICHITA, KANSAS 67203

VISIT US ONLINE AT WWW.SECURITY1ST.COM

Book now, and you'll
receive any candy
you'd like. We look
forward to helping
you crush your
goals in 2022!

Give us a call so INSPECTIONS LLC
we can prOteCt INTERHATHIY CERTIFIER

your clients from
the unexpected.

Bright Light

“When looking for a home inspector to recommend
for my clients, | look for thoroughness,
responsiveness and someone who my clients will like

Easily schedule and trust. Josh with Bright Light is just that! His
li iaht process is seamless. You will get a full report at the
online rig end of the inspection or shortly after, and if you have

now through any questions, he is happy to help answer them as
Josh Counce, Owner I 316-250-5221 i 9 they arise. My team and | love working with Josh.”
JOSH@BLINSPECTIONS.COM | BLINSPECTIONS.COM BLInspections.com Bobbie Lane, Bobbie Lane Realty Group
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The right il
lender

is key.

| t&ﬁsty Almguist

\\?.'-» 2754429

# ANDOVER

Denise Hearson
STATE BANK '

“NMLS 05558

Wichita Andover
TNE M Webb Rd, 511 K. Andaver Rd.
Wichita, KS ET206 Andover, KS &T002

HeeIe00 D 65T D GoASB.com

If it's Dead, Call Fred

316-262-FRED
24-hr Emergency Service

Make sure your air conditioning maintenance is done.
Neglecting your system can lead to dangerous
conditions or simply just be left in the heat all night.

Bllnds, Shades, and Plantation Shutters .

s wta“ | "i

z .'B‘glﬂg = SAiter 3
316.204.4694
-RadicalBubbles.com

ABBY

Coming into my fourth year in the real estate biz, I
don’t think timing could have been any better when
I took the leap! I had been in retail/management for
eight years, and while I love the customer connec-
tions and helping others embrace their leadership
styles, the schedule and hours were starting to take
their toll. Which sounds very silly considering I
decided to become a REALTOR®, but we will get to
that! So, in 2019, I started transitioning out of the
retail gig and into the real estate world, where I still
get the client connections that I thrive on and get to

help others learn the business too.

Between Keely Hillard grabbing ahold of me and
showing me the ropes and encouragement from other
Keller Williams agents, January 2020 I hit the ground
running as a full-time “home girl,” joining the Homes
by Keely team. BEST DECISION EVER - even in the
slight mental breakdown of “what did I just do” when
the world shut down! Turns out, God’s timing was on
my side. Our team ended up doing $10.3 million in
volume that year, and I was so excited to land in the

top 20% of agents in my office for my own sales.

A career in real estate became a goal of mine after
graduating from Fort Hays State University in 2017
with a marketing degree. I realized corporate market-
ing positions didn’t interest me, and somehow along
the way, I had started self-marketing on social media,
which probably sounds as ridiculous as my Instagram
is! What can I say — I am a millennial. I really enjoy
social media and what it’s brought to my life in several
areas. It’s definitely a creative outlet for me, between
posting my personal life and real estate business. My
goal is to let the social media world see a glimpse of
my life and to hopefully add value to “scrollers” and
their real estate goals — plus, you get to see a ton of
my golden doodle, Abe! Building my social media over
the last 10 years has been a huge blessing as it’s led
me to help a lot of clients I've connected with online
(about 70% of my leads).

Keller Williams

Signature Partners

Towards the end of 2017, I started shadowing Keely, who is easily

one of the best in the biz, and I couldn’t wait to start building my
own. I got my license in the fall of 2018. One of the aspects of a
real estate career that appealed to me (outside of the day-to-day
REALTOR® life) was the flexibility. The schedule can be very
busy (honestly how I like it), but the difference is, you are more in
control of it. My husband, Zach, is a Wichita firefighter, so with
his less-than-normal schedule, plus the ability I have to control
my real estate schedule, it feels like a perfect match for our family

goals. Guess we will see with our own “coming soon” March 2022!
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LA R R ERA Great American Realty

Larry Hall, was raised in a small

town, Valley Center, and has never
left. He grew up working at his fam-
ily’s restaurant. You may have heard
of it: Big Larry’s Burgers. He worked

there from the age of 12, up until he
decided to pursue a career in real
estate at the age of 20. He started
out with one goal in mind, which was
to help as many people as possible,
while still offering the best possible

customer service.

He has since grown into the lead
agent on his team and has sold over

200 homes since starting this jour-

ney. Larry has also had the opportu-

nity to start his own team and lead

the way he would want to be led.

* Wall Support
Crawlspace Encapsulation

Waterproofing .
! o . SCAN ME
16%-8507 * KansasFoundationRepair.com ¢+ BB

Larry still puts his clients as his first

priority and works diligently to make pe

buyers’ dreams come true and to put

the most amount of money in sellers’

pockets. You will notice that Larry is

relentless when it comes to working

for his clients! Call him today to buy,

sell or invest in real estate!

‘Repairing the past and stabilizing the future.

Photo by Kelly Remacle Photography

SHANE & MELISSA ISHAM TAYLOR ASHPOLE -

OWNERS "Let us help you protect your
home for years to come.”
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As a child, Evlin Huang had to grow up quickly. She was born
in Manhattan, New York, to non-English speaking parents. She
later was raised by her late grandfather in China until she was 5
years old, then settled in Olathe, KS. Her grandfather started as
a bricklayer, working his way up until he could purchase his first
grocery store. Through time, his children developed their own
businesses and paved the way for their children. Evlin’s mother
was the one who taught her and influenced her to be a business-
woman. Her parents owned buffets in Kansas City and multiple
rental properties. With their very limited English, Evlin has been

their translator ever since she could speak.

“I have always been told I seem a lot older than I am. Little do
they know that I started talking to adults and scheduling every-
thing for my parents since I was 6; you can say I am very used

to it. Life wasn’t easy for me because I was a restaurant child.
Meaning all the free time I had was spent at the restaurant. Yes,
I was one of those kids that did homework behind the counter. I
did not have the luxury of doing things that most kids did because
I was usually at the restaurant helping my parents. My parents
immigrated to America with over $200,000 in debt, but worked
their way up to where they are very well off, but it does not seem
like it. My mom wears the same five pairs of clothes and are not
flashy, and my dad’s car has sealant on the sunroof so it doesn’t
leak. My mom is one of the smartest women I know, especially
when it comes to real estate. She isn’t a REALTOR® but slowly
accumulated a good amount of properties with my dad over time.
Walking through the houses with them and watching the reno-
vations and handling the rental process inspires me to work and
create a rental portfolio of my own. My parent’s and I’s relation-
ship isn’t average. They are the typical, old-school Asian parents
that do not show much affection but emphasize how I must work
hard and be successful. Although they don’t show it, I know they

are proud of the woman I have become.”

Evlin got her license at the age of 18 in Kansas City and was the
youngest member selling real estate under the top teams in KC.
Her life, dedicated to hard work and positive outlooks, benefited
her as a new REALTOR®. She started out in new construction
developments and then the resale homes. When she met her
fiancé, Ian, she moved to Wichita the following year to continue

her license. After interviewing numerous teams, she has found
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The Wichita Home Team and brought Ian there with her. With

her prior experience, she was fortunate enough to be the onsite

agent at a new development in Park City, while catering to the
resale and military clientele. Evlin is a goal-setter and has been

fortunate enough to crush her goals every year.

“When I started in real estate, the last thing I wanted was my

age to be a handicap. That fear motivated me to learn everything
that I could and continue to learn about real estate. Knowledge

is power, and it has made me a better salesperson. I feel this is
important, especially for the first-time home buyers, because
they might not have a single clue about homes or the buying pro-
cess. I want my clients to know that I am reliable and that they
can be comfortable knowing that if I don’t know the answer, I will
find it for them.”

Tan Duran is a REALTOR® with the Wichita Home Team under
Keller Williams Signature Partners. At the same time, he is Active-
Duty Military, serving as a Crew Chief on the KC-46 here at
McConnell AFB. Originally from Los Angeles, Ian has always been
surrounded by different styles of real estate, from the small Spanish-
style bungalows to the multi-million-dollar mansions in Beverly
Hills. It was the modern builds and unique developments that really

captivated Ian into becoming interested in the business of real estate.

“At first, I wanted to become a veterinarian more than anything
in the world, but as I got older, the idea of being my own boss
and meeting different types of people became more attractive to
me. I wanted to be financially free, but couldn’t do that living in
California and working minimum wage. I would make $1,200/
month working 40-hour weeks when the new apartments that
opened up are $1,300/month for a studio. This opened me up to
the world of Real Estate, which got me into many seminars that
ended up being a way to get more money out of me than helping

me financially improve.”

It was not until he met his fiancé, Evlin Huang, that he decided to get
his real estate license in Wichita. They met after his deployment to
Qatar in Kansas City.

“On our first date, she asked me what my five-year plan was, and
luckily I had one. I told her how I wanted to get into some sort
of real estate, whether selling or investing. That’s when she told
me she was a REALTOR® and convinced me to try it out. She
changed my life.”

In 2019, he became licensed and was an individual agent in
Wichita, while she was in Kansas City providing support when
needed. Once Evlin made the move down to Wichita, they joined
The Wichita Home Team to work together and expand their
business. They worked alongside their team lead, Kirk, and their
director of operations, Sherri. With his military influence, he
has become a driving force at McConnell AFB helping those who
need it when buying and selling homes. lan has also succeeded in
ensuring smooth transactions with the airmen who are relocating
to and from Wichita. With his experience, he has familiarized
himself deeply with the VA loan and the VA process.

‘ A N Keller Williams
Signature Partners
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“It was tough at first. I have my full-time military job, school,

real estate, and being a normal young adult. When we finally
joined The Wichita Home Team, it was a huge weight off my
shoulders since I had constant support and Sherri to help me

with my transactions.”

When Ian is not doing real estate, he is at his “third job” tend-
ing to his exotic gecko collection, which he breeds and sells to
various people across the country. His love for animals definitely
hasn’t changed, unlike his business ventures. Besides his reptiles,
he and Evlin have their Goldendoodle, Bagel, and their two cats,
Squid and Beans. They are their office assistants and keep them

company while they are at home working.
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LYNNEA

Lynnea’s path into real estate seemed written in
the stars. She grew up watching her father develop
and build residential neighborhoods in Southeast
Wichita and Andover. She quite literally spent her
childhood on construction sites. Coming from a
building family, Lynnea had no doubt in her mind
that she wanted to be a part of the real estate com-
munity here in Wichita. However, life threw her a
curveball. While she was still in high school, she
was scouted by modeling agency, Ford Models. This
took her to Chicago, where she spent her first year

of college living the city life and working in fashion.

Seeing her outgrow the Chicago market, Lynnea
and her modeling agency decided to move her to
Los Angeles, where she worked with countless
brands including Express, Too Faced Cosmetics,
Vera Bradley and The Buckle. She also worked

as a voice actor on numerous Netflix movies.
Working in fashion and entertainment allowed

her to begin investing in real estate back home in
Wichita. Throughout all of which, Lynnea contin-
ued to devote time towards receiving her degree in
Business, juggling online classes while traveling for
work. Guided by a love of people and a passion for
beautiful homes, Lynnea naturally found her place
back in the industry she was raised around. She
worked to receive her California real estate license

and joined a brokerage in Los Angeles.

However, 2020 seemed to make the entire world
reconsider their priorities, and Lynnea was no
exception. Seeing her father slowly begin to retire
while her brother, Justin Smith, Smith Builders
LLC., established himself in the industry as a
phenomenal builder, Lynnea found a desire to

work with the people she loves most. She dropped
everything and moved back to the nation’s best-kept
secret, Wichita. With broadened horizons and an
even greater appreciation for the Sunflower State,

she jumped feet first into real estate sales.
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Within her first year, Lynnea managed to establish herself not only as a
new-construction agent working on family builds, but she created a flourishing
resale business. Lynnea is truly passionate about working with clients and cre-
ating meaningful relationships around homes. Lynnea has been instrumental
in the family business. She managed to streamline and help elevate the Smith
Family brand, as well as identify a key market that had been missed within
Andover’s new construction. With Lynnea’s assistance, The Family is transi-
tioning into a new price range with Meadowbrook, a neighborhood that will
break ground in Southwest Andover within the next 60 days. Lynnea intends
on continuing to build her career in new construction over the development of

Meadowbrook, while nurturing her resale business.

When Making the Biggest Purchase of Your Life,

You Should Know Your Lender

A little about me: | grew up in the small town of Mulvane, Kansas. Raised by a single mother, I didn't realize
how beneficial being pushed to early independence would be. | was able to buy a house at age 19, and after
that experience, | knew real estate was a career path for me! | had the opportunity to get taken under Adam
Hamilton's wing as a loan originator, and | soaked up as much knowledge as possible and still work under
him today. I'm still learning new scenarios all the time and love my job, meeting new families and helping
them into their next home. I'm happy to welcome a new baby boy to my family - now it's really time for 6th
gear as | strive for a great 2022. | look forward to the opportunity to work with you.

Chayse Cowan voan officer, NmLs#1608804 - 316.461.3616

My passion is getting you the best deal possible when it comes to your home loan. | do this by making banks
compete and give us their best offer. Marketing is one of my greatest loves in life, and | was very proud to
get Phoenix Mortgage involved as a community sponsor with CASA of Sedgwick County. CASA is a non-profit
helping kids in our community who need an advocate on their side in court. Growing up in Peck, Kansas, the
old-school values of hard work and honesty were instilled in me from a very young age. | use these prinic-
ples along with faith and determination in every challenge I face. There is no goal that can't be achieved
with a proper plan and guidance, and | would love to be your guide through the home loan process.

Ryan Lee marketing Director/Loan Officer, NMLS#1785584 - 316.744.5819
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MORTGAGE GROUPRP

LOWER RATES. MAKE Us PROVE IT.

Phoenix Mortgage is dedicated to making your home buying
experience hassle-free! We proudly offer excellent rates and even
better customer service - reach out today to get started.

- Lower Rates & Lower Costs
- VA is our specialty
« FHA pricing second to none
- Conventional options with no appraisals
« Reverse Mortgages & Jumbo Home Loans

240 N. Rock Rd., Suite 280 « Wichita, KS 67206
316.942.8228

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. MC.0001205. NMLS#323881



REFINANCING

Will King | Branch Manager/Loan Officer
NMLS #459176

Office: (316) 665-7343 | Cell: (316) 312-2936
ksloanman@usmortgage.com
www.kansasloanman.com

BUYING A HOME
fA=— US MORTGAGE

=—=.CORPORATION

Helping You Moke It Home.

Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old
Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government.

"Phelps Tax has given me
hours back that | use to
focus my time and energy
on my highest dollar
producing activities. They
really have a passion for
helping me optimize my
time and money."

Emily Base,
Roy Real Estate Team

Let’s Go Swimming!

Certified
Pool
Inspectors |

Ryan Phelps, Owner

1119 W Douglas
Wichita, KS 67213
316.262.1900
www.PhelpsTax.com
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PHELPS

TAX + RINANCIAL

| POOL.SERVICE AND MAINTENANCE
e NEW IN-GROUND POOL CONSTRUCTION
e HOT TUBS

Visit Our Retail Location

832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717 ¢ www.ShockerPools.com

— |
Bookkeeping

S-Corp Conver5|ons - Payroll -

Individual and Small Business Tax Preparation
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KATELYN GOOCH
R34 JAMIE LOVE

JP Weigand &
Sons K & J Homes

Our real estate journey has been so
unexpected but life-changing for the
both of us. Katelyn and I went to school
together and became best friends in
3rd grade. Over the course of college,
we drifted apart, but we reconnected
in 2015. I had become a Certified
Occupational Therapy Assistant while
Katelyn was working in Belle Plaine
with her father-in-law at Shelter
Insurance. We had always talked about
starting a business together and being
able to raise our babies and work side
by side together, but we never knew it

would actually come to fruition.

Fast forward to 2019: Katelyn decides
to get her real estate license. To no
one’s surprise, through hard work and
following our beloved Ninja System,
Katelyn was successful and named
Rookie of The Year for J.P. Weigand
& Sons in 2020. In January of 2021,

I was purchasing my first home and
used Katelyn as my REALTOR®.
While we were leaving Security

1st, Katelyn and my husband both
mentioned me doing real estate with
Katelyn. I laughed it off, but the more
we got to talking, the more it seemed
like it could truly be a reality. I mean,
we had dreamed of working together,
but I had never even thought about
real estate as a career before. Just a
few short months later, I had my real
estate license, Katelyn and I had a
business plan (sort of), and I quit my

full-time career as a COTA in May

of 2021. Throughout 2021, we added
two team members, Brian Seba, who
is Katelyn’s dad, and Bethany Bryan,
another Belle Plaine alumni. Our
team won the Platinum Award and
Masters Circle within J.P. Weigand &
Sons Inc., and top 300 in MLS.

A little about us individually...
Katelyn is a mom of two, Wyatt, 4,
and Waylon, 2 and a half. She spends
every free second playing with her
babies, spending time with her hus-
band, Ben, and running a moms group

within her church.

I (Jamie) am a dog mama of two, wife,
and soon-to-be mom of one sweet babe
coming in August. I spend most of my
free time playing with my pups, hang-
ing out with my husband or family, and

traveling all over the country for my

husband’s businesses/hobbies.

‘We have had such a great experience
with J.P. Weigand and we are so
thankful for our Belle Plaine office. If
you know Cathy Sheets, our broker,
then you know we are treated like fam-
ily. Katelyn and I have had wonderful
role models in the real estate world to
look up to between Katelyn’s moth-
er-in-law, Julie Gooch, our broker,

and Shirley Palmer-Witt. We hope to
continue this journey, and most impor-
tantly, serve our clients in the best way
we can. We take pride in this career,
and our relationships with our clients
is our absolute favorite part. We have
such a wonderful support system and
so many people cheering us on, which

we could not be more grateful for.

Wichita Real Producers -
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< |—| EY E N N E Keller Williams
Signature Partners

Let’s start with a fun fact about Cheyenne Harvey: She has lived
in 25 homes (all in Kansas) in her short 28 years of life. One

might say this is what sparked her passion for real estate.

If you were to ask her, she would say her passion for helping people
has led her to the industry, thoroughly understanding the needs and
wants of her clients, uncovering their motivations, and delivering

with a home that meets and exceeds all expectations is her mission.

It may have started back in 2011 when Cheyenne was a “run-
ner” for The Roy Group. There, she learned the ins and outs of
the administration role of being a REALTOR®. She was the sign
girl, the paper-filing girl, and the photographer! Yes, this is back
when their photos were taken on a tiny digital camera by a young

college student.

After graduating from Wichita State University in 2015,
Cheyenne found her way into an Account Executive position for a
manufacturing company selling pizza ovens! After spending a few
years traveling the world for her job, she dreamed of making her
way back into real estate, a career that would keep her in Wichita

- to start her family.

She decided to take a chance on herself and quit her job to start
her real estate journey in March of 2020. Now, this wasn’t the
most ideal time to make such a huge life change, but she some-
how managed to make it work in her favor. Cheyenne has found
the most satisfaction in helping her sphere with their real estate
needs - her business is now solely generated through social

media and referrals.

Her short journey in real estate has been fruitful, earning the
number-two spot in Kansas in social media in her first year, mak-
ing the Real Producers Top 300 agents, top 20% of her brokerage
and the RSCK Masters Circle in her second year. She sets her
sights high for the next few years and hopes to one day expand
into her own team!

When she’s not out showing houses, you may find her and her
husband, Alex, hosting game night at their house or having a
dance party in their living room with their two littles. They

have a 3-year-old daughter named Palmer who can take a room
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HARVEY
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by storm, and the newest addition, 2-month-old Luca, who is

already the biggest mama’s boy!

One could say her hands, heart and home are full... The Harveys
also have four dogs! In keeping with the theme of helping people
(and animals) Cheyenne enjoys volunteering with a local animal
sanctuary and has big goals to own lots of land and open their

own kids camp and animal rescue!

Whether it’s by raising kind humans or helping her next clients
have a positively memorable experience in their real estate
journey, you’ll always find Cheyenne striving to make a positive

impact with everyone she encounters.

Congratulations
Wichita RP

DesignerSHOMEGallery

“Saving the world from floors”

and help lay the
foundation of your business.

LIFETIME
INSTALLATION
WARRANTY
ON ALL WOOD,
TILE & CARPET

MONDAY - FRIDAY 8:00 - 6:00PM | SATURDAY 9:00 - 3:00




*

i

*

} e
o R S A

DO YOU HAVE QUESTIONS
ABOUT VA FINANCING"

What is the maximum VA limit on home purchases with no down payment?
What types of properties can be purchased?

Are VA loans assumable?

BENCHMARK
MORTGAGE

Ack:La Tex Financad Senvices. LLC NMLSP 2L

Where is the local VA Office?

B

How is a Certificate of Eligibility obtained?
What if my spouse is overseas or at duty station when loan closes?

Are Veterans posted overseas, who won't br living in the home, still eligible for a VA
Loan?

Is VA Financing the best home loan option?

ERET FRERICHS
BRANCH MANAGER
NMLS #543323
OFFICE: 316-779-2002
2118 NTYLER RD,
BLDG. B, STE 101

WICHITA, KS 67212
brettfrerichs.benchmark.us | bret.frerichs@benchmark.us| 316.779.2002

STEPHEN e

YOWELL

Stephen Yowell is a commercial advisor
at NAI Martens advising his clients in the

acquisition and disposition of Manufactured
Housing Communities and RV Park assets
throughout the United States.

Stephen is a graduate of Wichita State
University’s Center for Real Estate,
obtaining his degree in Finance with

an emphasis in Real Estate. While
attending WSU, Stephen joined The
Martens Companies in 2018 through an
internship with Martens Appraisal. After
a year and a half with Martens Appraisal,
he transitioned into a brokerage assistant
role with NAI Martens. Upon graduating
from Wichita State University in May

of 2020, Stephen moved into a full-time
brokerage role with NAI Martens in their

Manufactured Housing division.

In just under two years of full-time work
with NAI Martens, Stephen has worked on
Manufactured Housing Communities and
RV Park deals in 11 different states. His
largest transaction to date is a 156-space
portfolio in Dothan, Alabama, comprised of

two manufactured housing communities.

In his role as a commercial broker, Stephen
appreciates meeting new people daily,

building relationships with his clients and

Py Kelly Remacle Photography

traveling the country on new assignments.
ol vhee i e
together a deal, managing all the complexi-

ties of the contract and different personal-

ities in order to get the deal over the finish Born and raised in Wichita, KS, Stephen spends his time away
line. Whether it be catching a flight or from the office on the golf course or with friends and family. A
renting a car to go win a listing or drafting huge Wichita State basketball fan, he enjoys attending games at
a purchase contract, every day is different, Koch Arena as well as traveling to the conference tournament
which for him, makes the job enjoyable. with friends to support the Shockers.
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GARMAN

Trent Garman was born and raised
in Wichita, KS. He attended Andover
High School where he graduated in
2011. Trent then attended Newman
University where he obtained a busi-

ness degree and played basketball.

Following graduation from Newman
in 2015, Trent began his real estate
career with NAI Martens. Trent
describes NAI as “a company that has
great leadership in place and tremen-
dous recourses to put everyone in the
office in the best possible position

to succeed.” Trent focuses most of
his time working on investment real
estate, specializing in multi-family
sales with his partners Jeff Englert,
Nathan Farha, and their assistant,
Carla Sandwell, who they credit as
the one who keeps them all in line.
The multifamily team has transacted
over $300,000,000 in volume over
the last seven years and 2022 is off to

a great start.

Outside of work, Trent enjoys spend-
ing time with his wife, Ashton, and
their 22-month-old little girl, Blakely.
Trent loves playing and watching
sports, going to the lake, snow skiing
in Colorado and hanging out with
friends and family. Trent is active in
the Wichita community and is very
excited about the current status and
future of Wichita, KS.
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NAI Martens

REFINED FURNITURE RENTAL and INTERIORS
ARE NOW UNDER THE SAME OWNERSHIP!

w¥ W,

{'.il.i'} REPUBLIC HOME PROTECTION

-

It's not

too late!

Did your buyers close
without a home warranty?

1 still get industry-leading
coverage after closing.

Contact me for
more details!

Janell Enderson

Senior Accoun] Executive
B00.282 7131 Ext. 1281

C: 9132194245
JanellEf@orhp.com

my arhp comanelienderson
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DESIGN « BUILD « MAINTENANCE
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Mowing ¢ Bed Maintenance = * - 'y el

Tree and Shrub Plantings ¢ Sod Installation
Landscape Design Program ¢ Spring and Fall Cleanups
Lawn Aeration ¢ Seeding ¢ Dethatching
Hardscapes: Patios-Walls-Boulders

P
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_ www.tiswichita.com
"“ 316.217.3344
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When you are lcokmg for smart h-::me Ioan
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R o 3 3 4 . I'm very honored to be recognized g

as a member of the Wichita Real

Producers 30 Under 30. I'm a native
of Wichita and have been fortunate to
be surrounded by hard-working peo-
ple that were willing to help and guide
me. Wichita State’s Real Estate pro-

Off 3 .
I - gram and the access that it offered to

https:/fwww.GatewayFirst.com/wichita-ks https:/fwww.GatewayFirst.com/wichita-west-ks  https:/f’www.GatewayFirst.com/derby-ks many of Wichita’s real estate profes-
sionals was a major trajectory change
Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender, NMLS 7233, for me. The program had a significant

impact on my interest in commercial

real estate as a career.

Wichita really is a unique commu-

. . GUARAMTEED FOREVER | 4 nity when it comes to educatin
Give the gift FULLY TAX DEDUCTIBLE Y &

of CutCo MADE IN USA

and developing young professionals
through the experience of many of
the highly successful people that
reside here. The ability to connect
with veteran professionals and

- have a conversation with them is
unlike many of the other markets.

e — FOr a” F T i Ol The access to local real estate icons

creates a network that leads to many

-z CI05| ﬁg gl tWEd S_ | £ e _ . L other important career opportunities.
= _1.11-
State University, I had an opportu-

nity to connect with the NAI Martens
H ” M “ team. I focus primarily on the
industrial and investment property
T M Fe n Ci n g L LC sectors. Outside of work I love being a

father and spending time with my two
. Tane Murphy, Owner
Blaine Rodman (316) 218-3450

e tmfencingllc@gmail.com
y 316) 293-8701 B .

BB TOL | S LR www.tmfencingllc.com €}
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Shortly after graduation from Wichita
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daughters, Teagan and Rylee.
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Drew Gannon is a Wichita native who graduated
from Wichita Heights High School in 2011. Drew
obtained his bachelor’s degree from Wichita State
University in 2015 where he studied Finance with
an emphasis in Real Estate. Drew first discovered
an interest in real estate at Wichita State during Dr.
Longhofer’s Principles of Real Estate course. Dr.
Longhofer’s passion and knowledge throughout the
course inspired Drew to pursue a career in com-
mercial real estate. The Urban Land Development
course was another class that solidified Drew’s
interest in real estate. Some of Wichita’s top devel-
opers came to share their experiences and paths to

success, which was very motivating and inspiring.

Drew has been with NAI Martens since February
2015. He began his career as an Appraisal Assistant
for Martens Appraisal, then transitioned into a
Brokerage Assistant/Research Analyst role before
becoming a full-time Commercial Advisor in July
2019. Drew credits the leadership and partners at
Martens for helping him jumpstart his brokerage
career. He describes the environment as an open-
door culture where he can approach any fellow
brokers for advice at any time. Drew focuses most
of his time working on the investment side of real
estate, specializing in self-storage, retail, and some
multi-family investment sales. In 2021, Drew was
awarded two of the Wichita Business Journal’s
“Deal of the Year” honors along with Nathan Farha
and Jeff Englert for the sale of All Storage Andover
& Derby and the Goebel Duplex Portfolio. In 2020
and 2021, Drew sold 532,516 of net rentable square
feet and 1,762 units of self-storage. Drew is actively
pursuing the CCIM designation and hopes to

achieve this designation in 2022.

Outside of work, Drew enjoys playing golf, watch-

ing sports, and spending time with family, friends,
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and his girlfriend. Drew’s dad is a pastor at Chapel Hill Fellowship United
Methodist Church and his mom is an art teacher at Northeast Magnet High

School. Drew’s younger brother is a professional golfer, and his younger sister

just graduated from the University of Kansas and is currently interning at
PricewaterhouseCoopers’ Chicago office. Drew loves living and working in

Wichita and is really excited about the city’s future.

Health Insurance Premiums are Rising.
Why stress when you can just relax?

NN
H

<

Tlo Nensenae Healthcare Tinja,

Cell- 405-435-2129 |

Office- 785-766-1584

Website- www.nononsensehealthcareninja.com
Email- chad@nononsensehealthcareninja.com

ACHOSA

— HOME WARRANTY, LLC —

local community

George Brockman
Senior Sales Executive '

417.983.3204

georgeb@achosahw.com
www achosshw. com

¥ BNC
. National Bank

MORTGAGE LENDERS

LOW RATES &
EXCEPTIONAL
SERVICE

Why Choose BNC

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking
technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy
their dream home. BNC offers mortgage solutions o meet every person’s needs.

B B D

New Look Low Rates

We might have a fresh new
look but it's still the same

Technology

We offer high-tech solutions
that make applying easier

Because of our commitment to
customers we offer low rates
great feam. that are hard to beat. than ever.

Office: 316-773-9500

Address: 8558 W 21st Wichita, KS 67205
Website: bncnationalbank.com/wichita
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Txturite.com

Popcorn Ceiling Removal

3-4 Day FREE

Turnaround ESTIMATES

TOP 50

NATIONWIDE VA
MORTGAGE LENDER

We service the majority
of our loans!

MICHELLE CRUBAUGH

Retail Branch Manager
NMLS ID%1201530

CALL ME TODAY

>

+ £36 Billion Servicing Portfolio

* Biweekly Budget Payment
Plan available

* True DIRECT Lender

Planet I-inme_lgnding ine
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316-393-0836
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NOW providing agents with clean homes
for quick sales. Our cleaning services are
affordable enough for you to offer them to
your clients as a bonus for listing with youl!

7 Call us for a quote at
FI_RST IMPRESSIONS
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— www.FISmartClean.com
SMART Clean, LLC

ARLENE o

Hello, I'm Arlene Morrell. I come from immigrant parents, which
I am very proud of. My parents came to this country with little

to nothing. They worked for everything that they have, even to
this day. Seeing my parents work hard instilled my work ethic. I
admire their dedication for a better life, not just for themselves,
but for their family, and that is exactly what I'm emulating. I am
working hard for my family but also for myself. I want to prove

to myself that I can make my dreams a reality and be the woman
I've always wanted to be. Though it hasn’t been easy at times, it is

so worth it.

My husband and my children are my motivation. My daughter,
Gracie, is a miracle baby who was born at 24 weeks. She didn’t
have a good chance of living, but she’s a fighting soul and is now
8 years old. I gave birth to my wonderful son, Grant Jr., last May,

and my world hasn’t been the same since. I am truly blessed.

If you would’ve asked me three years ago if I would be a
REALTOR®, I would have looked at you like you were crazy,

not because I didn’t want to be one, but because I never knew I
possessed the ability. Three years ago I was working in optical,
which is where my husband and I met. He was the lab manager,
and I was an optician. Though I didn’t mind it, I KNEW that
wasn’t my calling. One day, my husband and I started looking
into real estate. It had always been something we were really
intrigued by for many reasons. We continued in optical for a

few months until one day, we were both over our job and I mean
OVER it. Our mentality was “if we work this hard and make this
corporation tons of money, why not do it for ourselves? And on
top of that, we’ll be helping individuals and families with the big-
gest investment of their lives. It’s a win-win!” So we took a huge
leap of faith and followed our dream. We haven’t looked back, and

it has been the best decision we’ve made!

In the summer of 2019, we started taking real estate classes, and
by the end of the summer, we were licensed REALTORS® ... and
the rest is history. We take pride in knowing our clients have
hard-working, trustworthy REALTORS® by their side. It is our
mission to provide an experience that is so positive, you'll feel the

trust, comfort, and confidence in securing a real estate agent for

MORRELL

Photo by Kelly Remacle Photography

life. We believe that working hard at something you love to do,

with people you trust, is one of the greatest experiences in life.
As aresult, we provide some of the most professional, loyal, and
dedicated service in the industry. The best interest of our clients
will always come first, as we are dedicated to the development of
long-term relationships, and earning the referrals of the people

our clients care most about.

I want to express my gratitude to all those who helped me
achieve my dreams. My husband, friends, family and just simply
those who have trusted us to be their REALTOR®. Thank you!
Thank you for your support, and thank you for believing in me. It

truly does mean the world.
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BRYANT ...
BELDE

I’ve heard that you can find your purpose in life by

v

WORHKS

identifying a place where your skills and passions
can help meet a need in the world around you. For
me, being a real estate agent is more than just a job.
It is an avenue to use my unique skills to ensure
that my clients have confidence and peace of mind

through their home buying or selling process.

My name is Bryant Belden, and I'm truly honored

to be recognized in this special edition of Wichita

Real Producers as a top-producing agent under 30!

 TIMETABLES IN:

* SINKING STEPS/PORCHES

I grew up right down the road in Mulvane, KS. For
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* SINKING DRIVEWAY SLABS
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as long as I can remember, two things have always

been very important to me: serving my commu-
nity and finding a good deal! As I grew up and
nurtured these passions of mine, I learned about
two renowned financial books: 7%e Richest Man
in Babylon and Rich Dad Poor Dad — which only
furthered my interest in finding creative ways to
make sure that I was setting myself up for finan-
cial success in the future. Shortly after reading
those two books, I stumbled upon the Bigger
Pockets Real Estate Podcast hosted by Brandon
Turner and David Greene. I soon discovered my
desire to stretch a dollar as far as it could go. I * TRIP HAZARDS
also realized that helping others confidently make
financial decisions could easily be transferred « SINKING SLAB FOUNDATIONS
to the real estate world! Today, as an agent with
ReMax Premier, my goal is always to make sure
* POOLS, PATIOS, WALKWAYS

that my clients can have confidence that they’re

making a good investment. I want them to know

hoto by Kelly Remacle Photography

that their hard-earned money is going to the best

possible use - investing in an asset that will not

only house countless precious moments but will

also set them up for a successful future!

teacher in USD259, and we plan to stay here and continue uti-

Investing in a positive future for Wichitians is lizing our skills and passions to meet the needs of the Wichita

a family business for me and my wife. She is a community we love so much!

www.midwestfoamworks.com
(316) 749-7550
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Your Favorites

BEI'OCAL
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'] DISCOVER LOCAL FAVORITES

This magazine is your source for authentic tips and favorite
spots from locals — but no need to take it with you to explore!

Access the complete digital version (plus featured articles) online.

Snap for local favorites

cLIZABETH

What do you get when you put together a welder, new real estate
agent, and a crazy market? In Elizabeth Smith’s case, you get a

tenacious, compassionate, “learn or burn” REALTOR®.

Elizabeth’s entry into the real estate world was truly trial by fire,
beginning her career in 2020 - a tumultuous time for the market.
But that’s okay; she’s used to the heat. Before entering real estate,

she was a welder.

“My background is not anything like real estate,” she laughs.
“Growing up very shy, I thought I"d want nothing to do with a
communication-oriented career.” After working in a factory,

she realized she was all wrong about herself. When she moved

to Wichita from Indiana, she wanted to do something totally
different. “Being a real estate agent means never doing the same
thing the same way twice. I'm in constant communication with
someone by phone, email, or in person. It’s self-driven, so it feeds
my entrepreneurial drive - it checks all the boxes.” Best of all,

it is a career that helps people. “Buyers are going to be LIVING

in their new home for the next however-many years, so helping
them find something ¢4ey enjoy is something 7 enjoy.” For sellers,
Elizabeth’s goal is to facilitate a painless transaction, relieving
the seller of all the behind-the-scenes stressors so their closing is

as simple as a signature and a smile.

Some might see entering the real estate market in a new loca-
tion as intimidating; Elizabeth sees it as an advantage. Moving to
Wichita from out of state gave her fresh eyes for all its ameni-
ties. She spent a lot of time exploring neighborhoods and parks,
attending local community events, and researching the best areas
to live. Her “touristy perspective,” as she likes to call it, helps her
clients see things they might otherwise overlook, and it provides
first-hand insight into the needs of a relocating client.

“Wichita is a very family-friendly city. I like how much there is to
do here.”

Elizabeth has discovered a lot about what makes the town so
attractive, and she enjoys sharing that with her clients. One of
her favorite events was the Gladiator Dash she participated in
last year. She was inspired by the sense of camaraderie everyone

shared in cheering each other on to complete the same goal.
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Elizabeth works with the same tenet in her realty role. She cred-
its her real estate-agent brother and her office broker/mentor

as the support that has kept her going in tough times. Still, she
understands that, even with such great support, “If I don’t do the
work, it doesn’t get done.”

That’s been especially true in the past year with such an unusual
market. Everyone involved is very busy and with so many buyers
vying for the same few homes, success requires offer after offer
and constant communication. That’s where both tenacity and
compassion come in. Helping clients overcome the heartbreak
of repeated rejections in a tough market requires patience and a

hopeful, positive, determined attitude.

Elizabeth shares this advice with other realty newcomers: “It’s

a great industry and a great job, but you have to be willing to put
the work into it. If you don’t want to be responsible for every
little aspect of a transaction, you don’t want to be in this indus-
try.” Thankfully, Elizabeth does. “I love my job! I look forward

to answering phone calls and client questions. I just want to do
more of what I'm doing — helping people find the home they love.”
You might say Elizabeth loves helping “seal the deal,” creating a

“solid bond” with her clients and their newfound homes.
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It’s always been a passion of mine to serve the
community and build relationships. Ever since I

was old enough to have a job, I have found myself
in customer service. These experiences taught me

valuable lessons and helped me grow as an individ-

ual, but I always felt like I wanted to do more in life.

This led me to my current career in real estate.

Being my own boss has always sparked my inter-
est, thanks to my mother. She is a first-generation
immigrant and didn’t speak English when she came
to America. Over time, she became a very success-
ful businesswoman. She has always inspired me to
chase my dreams and achieve anything I wanted to

in life.

My mom’s story empowered me to get out of my
comfort zone and leave my full-time retail job.

I went on to do marketing for a local real estate
group three years ago. This allowed me to learn

the ropes from behind the scenes while still being
creative. I was hesitant to get my license right away
because I felt like I had a lot to learn and no one

would take me seriously at my young age.

At the end of 2019, I obtained my license while
maintaining my role in marketing. When I closed
my first transaction, I was hooked! The thrill of
meeting clients and assisting them at a monumen-
tal time in their lives was truly fulfilling. I knew

I found my calling and wished I hadn’t doubted
myself before. After a lot of realization, I needed to
dedicate more time to my clients and myself. I took
the leap of faith and became an individual agent.
After six months solo, I qualified for the RSCK
Presidents Club Award for 2021.

In my free time, I love to relax with my family and our

pack of dogs. Can’t forget the binge-watching of our

favorite shows. My husband and I have been married
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for five years and have a son together with a baby on the way! We
spend most of our time at our little home in the country that we are

currently renovating.

Understanding how important my home is for my family is
another driving factor in providing my clients with outstanding
service and an authentic experience. I want my clients to know I
am their friend through the process before and after the trans-
action is closed. I am excited for what the future holds while I

continue to help many families achieve their real estate dreams!

Join Craig Sharp Homes in Wichita's newest lakeside development - Castaway!

Located at 45th & Hoover in Northwest Wichita, enjoy living on a private surf lake with great schools,
and all your favorite city conveniences nearby. Craig Sharp Homes will be one of four custom builders
that will be offering innovative new plans with a focus on outdoor living areas, flex rooms, and sun
rooms. At Castaway, we're building a place to make quality family memories for years to come!

Model homes are finishing soon with lots now available for your custom dream home. Start today and
be moved in by next Summer!

LEARN MORE ABOUT OUR AWARD WINNING FLOOR PLANS BY VISITING




It was only two weeks after I had started my first
engineering role out of college that I knew I was
meant for something different. I knew I was an
entrepreneur and despite my love for engineering,
there was no way I could pursue the goals I had for
myself where I was. I stuck it out for a year. In my
free time, I read self-help books and take various
online courses seeking answers I felt deprived of. I
thought, “the more I learn, the more likely I'll be able
to spot an open door, an opportunity I could take.”

T had to listen to that strong desire I had within,
regardless of how my friends and family reacted.

Right on cue, as my employer gave notice that I
was no longer needed, my neighbor recommended
I get into real estate. The day after leaving my
job, I was in real estate school, in Michigan. After
getting licensed, I moved back home to Kansas.

It took about nine months before my license was
transferred. Despite the wait, I walked into this
career with what felt like perfect timing. At Keller
Williams Signature Partners, I was welcomed
warmly and met great and supportive agents who

treated me like family.

I discovered that in this business, I can take care of
the client from the beginning to end, as opposed to
only during one portion of it. This was important
for me, as it meant that I had the power to ensure
my clients are well-informed and cared for, from

“clueless to closed.”

Having been an engineer, I seek to learn everything
that I can about the business. In only three years I
have earned the ECA, SFR, RENE, PSA, and E-Pro
certifications. Additionally, I am certified to sell
for corporate relocations. I have also learned that I
will do just about anything for anyone. It is always

worth it when I depart from my clients and see
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them smiling from ear to ear. Nothing is more gratifying than having clients

who start out by not being able to stand the real estate industry, to being the

one to change their mind.

This past year I have moved to eXp Realty and remain a solo agent as my busi-

ness continues to grow. In addition to selling, I have a growing listing photogra-
phy business called RealPik. I am so thankful for the agents who have used and
trusted me from day one. There is no limit on what I feel I can do. The future is

bright, and there are many people to bless with the gift of homeownership.

My story started overseas in Eastern Europe. I
was born in Melitopol, Ukraine. I spent the first

six years of my life with my family, raised by my
mom. When I was 6, my mom and I moved across
the globe to the United States. We ended up in a
small town in western Kansas named Larned. That
is where I spent the next 13 years of my life growing
up. I lived a normal life and graduated from Larned
High School in 2017.

After high school, I attended Hutchinson
Community College and graduated in 2019 with

an Associate of Science degree. I was planning on
getting a bachelor’s degree in electrical engineer-
ing afterward, but those plans quickly changed.
During my time at HCC and my summers/winters
working for a local electrical company, I discovered
real estate through the book Rich Dad Poor Dad. 1
also found the Bigger Pockets Real Estate Podcast.

I would listen to it all day every day. It quickly
sparked my interest in real estate, investing, pas-
sive income, and business. In the spring of 2019, I
bought my first property, and that following fall, I
moved to Wichita to live in it. Shortly after moving
to Wichita, I decided to get my real estate license
instead of pursuing electrical engineering. I became
licensed in October of 2019.

I'love the opportunity to set my own schedule, ability
to do what I want, and make as much I want. That
first year was definitely a struggle as a solo agent,
despite closing homes. In year two, I joined Ben
Meyer with Team Home Hero at eXp Realty, and that
completely skyrocketed my growth in the real estate
world. I was able to quickly quit my part-time job
and focus on real estate full-time. I love being able to
help people through one of their biggest life events.
It’s the most rewarding feeling I've experienced.

My future plans include working as a real estate agent full time. I also plan

on getting into the real estate investing world more. My goal is to purchase
single-family and small to medium multi-family homes as long-term rentals.
Having the opportunity to learn firsthand in the real estate world as an agent
has been a blessing and will definitely help me for years to come. In my free
time, I enjoy going to the park with my 2-year-old dog, Ekko, going to the gym,

playing video games, and spending time with close friends/family.
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Dylan Schellenberg was born and raised in Wichita,
Kansas. His father, Marv Schellenberg, founded the
Schellenberg Development Company in 1989. As

a child, he was able to witness the family business
grow and develop from the ground up, quite liter-
ally. He graduated from Maize High School in 2010
and moved on to play college football for Kansas
State University. He graduated with a degree in
Business Administration and a minor in Economics

in 2015 from Kansas State University.

Dylan got to work right away and started at the
Schellenberg Development Company in 2015. He
started his career in real estate as an assistant to
one of SDC’s (Schellenberg Development Company)
top community agents in the Bay Country
Development. After learning the ins and outs of

the real estate business and new construction, he

quickly gained momentum.

In 2017 Dylan moved on to be the lead community
agent of the popular development, Estancia, in
Northwest Wichita. He has been a part of Estancia
from the very beginning, assisting the clients in
purchasing and building the very first home in

the development to the final phase, which is what
Estancia is currently in as of today. Estancia will
have 100+ homes at completion and has grown into
being one of the most prestigious neighborhoods in
NW Wichita.

Along with residential new construction, Dylan
has been a part of several commercial development
projects, and this is a new path he will continue to
venture into. Being a part of Wichita’s thriving real
estate market in both commercial and residential
development is important to Dylan. He loves to see

his hometown growing in such a positive direction.

Dylan has shown great leadership skills during his
time with SDC, and has quickly grown to become the
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Vice President of Sales and Marketing. Dylan now oversees all residential sales,

new construction, commercial sales, land development, and commercial develop-
ment. SDC has two thriving retirement communities known as The Villas, four
active new construction communities (The Coves, Arbor Creek, Estancia, Bay

Country) several commercial properties, and so much more coming!

Although most days you can find Dylan working away, he does enjoy some time
off. He recently got married last year (2020) to his beautiful wife, Lindsey.
They share a dog named Forrest, who is always by Dylan’s side. If he is not at
home with his family, you can find him on his favorite golf course, Reflection

Ridge. Dylan is eager to grow SDC to new heights in the years to come!

Ride with the
No. 1 car insurer

in Kansas.

McEachern Ins and Fin Sves Inc WIth CDI'I'IDETiti‘;I'E rates
Cwﬂ;"{ ;”;::L"é j“g""' gnd personal service,
Bus: 316-425.0025 it's no wonder more
crystal@callcrystalnow.com drivers trust State Farm®.

As your local agent, I'm
here to help life go right.*
LET'S TALK TODAY.

o StateFarm-

Sabe Farm Mutual Atomcbile Insurance Company
1708164 Bioomington, IL

Home Inspection

the Pillar To Post way.

Whether your clients are buying
or selling, a Pillar To Post Home
Inspection will give them peace of
mind about the home's condition.
Choose from our exclusive Home
Inspection Packages.

*Printed & digital reports
+E&OQ insured to protect you

* Convenient scheduling

Hancock Team

Cheerrer /7 Carlified Home Inspecion

316-570-1444
hancockteamapillartopost.com
pillartopeost.com/jasonhancock

P i
| B PiLLARTOPOST

HOME INSPECTORS

From build to move-in,
've got you covered.

Save money, time and hassle
on your homebuilding experience by
financing your home construction and
mortgage at one place - with me!

Call Courtney Griffiths
Mortgage Loan Originator
serving Wichita

316.247 7706 |=._a_j':.||. s@pankrco.nelt

10501 E. Berkeley Square Pkwy

57 \O\S
RCB BANK
Mortgage

RCBbankMortgage.com

Wichita Real Producers - 65



PERSONAL BRANDING SESSIONS BY

KELLY REMACLE

PHOTOGRAPHY

kellyremaclephotography.com
816 803 5061

SHIDSTEER

SERVICES:

Christian Stephenson

Owner/Operator
e Dirt Work e Backfills
¢ Yard grading e Drainage Correction
¢ Pond Work e Custom Rockscapes

¢ Pasture Clearing e Gravel Drives

¢ And Much More
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LET US HELP PROTECT YOUR DREAMS.

Dylan Hartnett, Agent

Bus: (316) 775-5522

dhartnet@amfam.com

N
AMERICAN FAMILY
INSURANCE |

®

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE
1-800-MYAMFAM (692-6326)

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM.COM

American Family Mutual Insurance Company, S.I. and Its Operating Companies,
American Family Insurance Company, Amerian Family Life Insurance Company, 6000
American Parkway, Madison, W1 53783 010996 - Rev. 7/17 @2015 - 12278903 oy House

EASTIN

Eastin Dockers has been passionate about real
estate since his earliest years growing up in Rose
Hill, watching his dad work in the industry as an
agent, builder and investor. Eastin always knew
that he wanted to chart a path helping others. He
found his true calling in real estate; serving his
clients and guiding them through one of the biggest
investments of their lives. He recognizes and values

the trust his clients put in him.

Over the past five years, Eastin has been involved

in the sales and marketing of millions of dollars of
real estate in Wichita and surrounding areas. Eastin
feels incredibly blessed to work with amazing clients
who have become his friends and a strong part of his
network. Specializing in residential real estate has
allowed Eastin to work with first-time homebuyers
who are completely new to the process, growing
families who are looking for more space to accom-
modate new additions to the family, and investors
looking to grow their portfolio and reach their goals.
No matter what your reason for buying or selling is,

Eastin can guide you through the process.

Other than working with clients, Eastin enjoys

networking with other agents and individuals in the
industry. Over the years, Eastin has built a network
of mortgage lenders, home inspectors, and contrac-

tors that provide excellent service.

Before joining the real estate industry, Eastin
graduated from Wichita State University with
honors and earned a bachelor’s degree with a major
in Finance. This provided him with the skills and
knowledge that he uses daily in real estate negotia-
tions, whether it’s getting the best value for clients,
educating home buyers and sellers on the process,

or effectively marketing listings to sell homes fast.

Passionate about real estate investment, Eastin is

an active investor in Wichita’s emerging real estate

Artwork by Chuck Close, Mark Arts Study;Collection

markets and shares this knowledge and experience to assist and

educate aspiring investors with their goals. A long-term resident of

the Wichita area, Eastin enjoys spending his free time with his wife,

Lakynn, and two kids, Hadlee and Briar. When he is not chasing
around two toddlers, he enjoys spending time in the outdoors hunt-

ing whitetail deer, turkey, and upland birds with his dog, Copper.
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Julie Strelow

BE A HERO!

Geteligible clients

the homes they

& want with

L D S\ affordable
payments!

R G H E Y At Guardian Mortgage, we believe that everyone deserves What HOME Can Do For Your Clients:
REAL ESTATE WEDIA COLLEETIVE the opportunity to own their own home. That's why we . Enables limited income dients to
created our Home Ownership Made Easy (HOME)  program. experience benefits of home ownership
BUSINESS + PROMOTIONAL REAL ESTATE PHOTOS* Our HOME program presents a viable option for those who + This limited time offer only requires a 640
F”—M Sr DRONE SPEC'AL]STS VIDEO, MATTERPORT# desire homeownership, but may not be eligible for other, FI:ICD qreait ;cnre;c;rﬂa 2E2%* Annwal
AN D M O R E more conventional lending options. This program can also ercarageate iy
ADLERGREYVIDEOGRAPHY.COM ADLERGREYCOLLECTIVE.COM benefit current homeowners who meet the required income » Up to 100% LTV lending options and no

limits with savings, flexibility and favorable terms. GGG i bk requiFed

LOCALLY OWNED. LOCALLY OPERATED.

Julie Strelow
Mortgage Loan Originator | NMLS# 459117

316.213.9347 | JulieStrelow@gmc-inc.com

GuardianMortgageOnline.com | TheStrelowGroup.com

*Based on a 20 year -5300,000 purchase and 5300000 loan amount with escrow (signing fee) and 15 days’ worth ol interest the APR would be 2.8165% with 840 minirmam credit
score, $300,000 @ 2.75% = 51225 P& (Principal and Interest) Title-escrow and recording fees total $1654.08 and $343.75 for 15 days' worth of interest 51997.83.

Consult your Guardian Mortgage loan originator for details, Certain tesms and restrictions apply. Program available only to qualified borrowers. Program subject to

change without notice, Underwriting terms and conditions apply. Loan subject to credit review and approval. Program available in eligible counties in AZ COLKS, sl soess

M, TX, Wi, Guardian Mortgage, a division of Sunflower Bank, N.A. | NMLS# 709491 | Member FEIC LENDER




Zero down.
No PMI.

YEAH, YOU READ THAT RIGHT.

Credit Union of America is offering home
loans with no down payment and no
required private mortgage insurance
from January 1 to March 31.”

CALL OUR MORTGAGE TEAM AT
316.265.3272, EXT. 191
FOR MORE INFORMATION.
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Home Loans




