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Deals falling apart due to lender issues?
Don’t give up, give us a call!
WE CAN SAY YES, WHEN OTHERS SAY NO!

We’ve got the Perfect Mortgage Loan For Your Clients!

Close in as little as 8 Business Days

FHA to 580 Fico
Conventional Loans with as little as 0% Down
VA Loan & Foreign National Loan Specialists
SN One Day Out of Foreclosure, Short Sale, or Bankruptcy Loans
Reverse MnrtEa ge for purchasa options
Jumbo “Bank Statement” Loans for self employed up to $2

=T Million

S Shop like Cash - Underwritten Approval - No Loan Contingency

i Not just purchase experts, we do refinances too!

Y Jumbo, Conventional, FHA, VA, & Niche Products

;-"; Available to You 7 Days a Week - Same Day Conditional Approvals

Area Man r MORTGAGE e
Senior Loan Officer = ='W = EXPERIENCE EXTRAORDINARY

AI. ROd riguez @Tn; RODRIGUEZ HAZARD TeAn

NMLS# 230138

949.903.1959 ... ®TopOriginators 224 facebook
ORANGE COUNTYS #1 MORTGAGE TEAM
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Call, Text, or Visit Our Website to Get Your FREE Quote!

949-481-2501 « WWW.COASTALINSPECTION.US

28241 Crown Valley Pkwy., Ste. F432 - Laguna Niguel, CA 92677
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ESCROW SERVICES
Corner Escrow

HOME INSPECTION
AmeriSpec

Justin Woodford
(949) 454-0508

Katie DiCaprio

(949) 303-0515
Escrow Options Group Coastal Inspection Services
Bernadette Kerkes
(714) 348-4718

Tracie Kirkpatrick
(949) 481-2501

The Escrow Source, Inc.
Michelle Rahe
(949) 305-0888

Preferred Inspection
Services

Jerry Stonger

(949) 234-7125
Versal Escrow

The Real Estate
Inspection Company

Christopher Keahey

(949) 342-3692
Philippe Heller
(800) 232-5180

PREFERRED PARTNERS

COSTA MESA
MOVING COMPANY

What to Expect From Us
\/ Licensed & Insured

\/ Expertly Trained
\/ Packing & Crating Services

v~ Referred by interior designers,
antique dealers, property
managers, and real estate
agents throughout
Southern California

\/ Excellent Reputation

\/ Low-Cost Packing Materials
v/ Modern Equipment & Trucks
v~ Storage Available

v/ FREE Estimates

(714) 241-1673
2614 S Oak St » Santa Ana, CA 92707
CostaMesaMoving.com
info@costamesamoving.com
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

INSURANCE
Farmers Case Agent
Brian Case

(949) 716-3643

Farmers Insurance
Mya Lopez
(949) 292-8305

MORTGAGE SERVICES
California Coastal Loans
Dino Katsiametis

(949) 720-1616

CMG Mortgage, Inc.

The Rodriguez-Hazard Team

(949) 903-1959
(949) 973-5226

CrossCountry Mortgage
JJ Mazzo
(877) 237-9694

Monarch Coast Financial
Kevin Budde
(949) 422-2075

MortgageOne, Inc
Christopher Smith
(949) 292-9292

WE PRIDE OURSELVES IN
PROVIDING TO OUR CLIENTS

NFM Lending
Kevin Rudrud
(949) 554-2616

MOVING COMPANY
Costa Mesa

Moving Company
David Wilkes - T

(714) 5411673 T e |||=I|=|I=-!:I:1!|1Il1.'-'|1 el K 4 stz L L ake
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PHOTOGRAPHY o
Milk Media
Bodie Kuljian

(805) 704-8781

Thomas Pellicer
(714) 381-7675

WASIO faces
Yaneck Wasiek
(949) 529-0512

STAGING & HOME DESIGN
Straw & Clover Studio
Andrea McQuade

(714) 655-9705

VIDEO PRODUCTION
Bowman Group Media

SANDY VIETRO

ACCOUNT EXECUTIVE

E sandyvietro@versalescrowcom C

Tyler Bowman
(949) 275-1386

714.267.7890

CHRISTOPHER KEAHEY
SR. ESCROW OFFICER/MANAGER

_'. E christopher.keahey@versalescrowcom T 949.550.6560 C 949.632.8641

SAN CLEMENTE

1520 N. El Camino Real | Suite 4 | San Clemente, California 92672

www.versalescrow.com




MEET THE

SOUTH ORANGE COUNTY

REAL PRODUCERS TEAM

Michele Kader Ellen Buchanan Heather Johnson

Owner/Publisher Editor Account Manager/
(949) 280-3245 Ad Strategist
michele kader@
realproducersmag.com

Dave Danielson Alex Regueiro Tyler Bowman
Writer Social Media Manager Media and Video

1%

Yaneck Wasiek Bodie Kuljian Thomas Pellicer
Photographer Photographer Event Photographer
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NFM Lending is proud to

WELCOME

Kevin Rudrud to the NFM Family

“In today’s competitive marketplace there
are many choices for top-producing
mortgage teams. After months of careful
study, my team and | chose NFM as the
platform that we consider to be the best
in the business. Our referral partners and
clients demand that we work with the
best of the best and NFM's leadership,
support, and culture were the obvious
choice. We are thrilled to announce

this exciting partnership with NFM!"

Kevin Rudrud
Branch Manager | NMLS# 335381

NFM Lending’

Ready. Set. Mortgage.™

Kevin Rudrud | 949-554-2616 | kevin@nfmlending.com | www.nfmlending.com/kevin
2755 Bristol 5t, Suite 295, Costa Mesa, CA 92626
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By Michele Kader

The top 500 agents in South OC. We pulled the MLS num-
bers (by volume) from January 1, 2021, to December 31, 2021, in
South OC, cut the list off at number 500, and our new 2022 Top
500 distribution list was born. This magazine is free exclusively
to the top 500 agents in the area each year. This year, the min-
imum production level for our group was $12.9 million in 2021,
based on data reported to MLS.

It’s really simple - every feature you see has first been nomi-
nated. You can nominate other REALTORS®, affiliates, brokers,
owners, or even yourself! Office leaders can also nominate real-
tors. We will consider anyone brought to our attention because
we don’t know everyone’s story, so we need your help to learn
about them.

A nomination currently looks like this: You email us at

with the subject line,
“Nomination: (Name of Nominee),” and explain why you are
nominating them to be featured. It could be they have an amaz-
ing story that needs to be told — perhaps they overcame extreme
obstacles, they are an exceptional leader, have the best customer
service, or they give back to the community in a big way. The next
step is an interview with us to ensure it’s a good fit. If it all works
out, we put the wheels in motion for our writer to conduct an

interview and for our photographer to schedule a photo shoot.

Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so
nominate away! We are not a pay-to-play model. We share real

stories of Real Producers.
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ABOUT THIS
MAGAZINE

Anyone listed as a “preferred partner” in the front of the mag-
azine is a part of this community. They will have an ad in every
issue of the magazine, attend our quarterly events, and be a part
of our online community. We don’t just find these businesses off
the street, nor do we work with all businesses that approach us.
One or many of you have recommended every single preferred
partner you see in this publication. We won’t even meet with a
business that has not been vetted by one of you and “stamped
for approval,” in a sense. Our goal is to create a powerhouse
network, not only for the best Realtors in the area but the best

affiliates, as well, so we can grow stronger together.

If you have a recommendation for a local business that

works with top Realtors, please let us know! Send an email to

A

FARMERS

E

Brian Case

3607 S El Camino Real
San Clemente, CA 92672
Office: (949) 716-3643
Fax: (949) 498-7817

BY THE NUMBERS

HERE’S WHAT SOUTH OC’S TOP 500 AGENTS SOLD...

8,977

TOTAL TRANSACTIONS

S

$10.7B
SALES VOLUME

LISTING SIDE
TRANSACTIONS

BUYING SIDE
TRANSACTIONS

AVERAGE
SALES VOLUME
PER AGENT

WAV

TRANSACTIONS
PER AGENT

Information based on 2021 residential sales in South Orange County by the top 500 producing agents (by sales volume) licensed in South Orange County.



PROVIDING QUA HOME INSPECTIONS

hrotghoutsSouthern California

Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors -
Member of both ASHI and InterNACHI

p o7 e N,
_fgeferredlnspects.bpﬁ .

(714)323-1345 or (949)2?515@;5 L] OVER 10 YEARS IN HOME

jerry@preferredinspects.com . INSPECTION EXPERIENCE

Ready to deliver personalized service
and support to you and your team.

3130 S Harbor Blvd Ste 210 | Santa Ana, CA 92704-7949
949-503-8475 | mlopez5@farmersagent.com
FarmersAgent.com/MLopez5

f @ License # ONO1582
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Escrow Source

Orange County’s Finest Escrow Agency

Terri has been working in the escrow industry since 2002 when she
retired from her career as a Flight Attendant. She has so much pas-
sion and an abundance of energy for her job, and that shines
through when you meet her. She loves helping The Escrow Source
grow their business and helping their clients have a smooth trans-
action.

Terri's goal is to make sure that all of The Escrow Source’s client’s
needs are always taken care of quickly and as efficiently as possible.
She is available to them 24/7and truly prides herself on being a
phone call away.

Contact one of the top escrow companies in Orange County today!

949-305-0888 | theescrowsource.net
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677
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FROM OUR 2021 FEATURED AGENTS

ROBERT MACK

FIV Realty

“I didn’t have the manpower
to help the number of people
I wanted to help and earn the

living that I wanted to earn...

Building a team is not easy, but

a team will always outperform

an individual.”

BREE LEPANTE

Douglas Elliman Real Estate

“I just love what I do; I love to
help people navigate one of the
biggest decisions of their life.

I have a passion for real estate

and connecting communities.”

MARYAM SAMINI
Compass

“After the pandemic hit, for
the first time in forever, I was
forced to pause and reflect on
whether I was being authen-
tic to where I was in my life
and career. I realized that I
shouldn’t apologize for want-

ing more. Follow your heart

because that’s your North Star.”

CHRISTIAN PACE

Harcourts Signature Properties

“If you have an idea, or a goal, or a plan,
write it down. Think about it con-
stantly. Manifest it. Then, if you work
towards it and do a few things every
day that can really help you accomplish
that goal, anybody can be successful.”

SUZIE MALERBE

RE/MAX Select One

“Your work is a reflection of yourself.
What you put into it is what you get out
of it. A lot of times I will remodel clients’
homes for them upfront or just do small
things and they pay me back through the
sale of their home. I'm presenting their

house in the best way possible.”

JEREMY SCHULTHEISS
Pacific Sotheby’s International Realty

“In ancient Greek warfare, when generals
went to conquer another land, they’d burn
their ships so they had no point of return
to get home other than going through what
they were about to go through. Obviously,
real estate is not war, but I like the idea
that you have to go all-in and not have an

easy fallback.”

BRYAN GERLACH
Pacific Sotheby’s
International Realty

“I'm very grateful to be able
to work where I was raised,
in the Laguna Beach and
Dana Point area. I remem-
ber growing up looking at
and admiring the homes.
Being able to do 90 percent

of my business in this area is fantastic. I love sharing this

area with others.”

BROOKE CHIK
Pacific Sotheby’s
International Realty

“I love that each day

has a new element to it,
that I never get to really
become an expert at it
because it’s always some-
thing new. I just get to

keep learning every day,

and that’s phenomenal.”

CASEY
KIRKLAND

Coldwell Banker Realty
“My relationships with
other real estate agents,
whether they’re inside or
outside my brokerage, is

something I put a lot of

time and energy into. If
you have good working

relationships with local agents, it makes a huge difference.”

JULIA ARCHULETTA

Compass

“Children want a lot of your atten-
tion. It’s so important to be present,
and it’s funny...it’s the same for your
clients. Your clients want you to be
present during the transaction. If
you’re not present, that’s when the
stress increases because they don’t

know what’s going on.”

GABRIELA HAIMES
Coldwell Banker Realty

“It’s all about your sphere of
influence. Talk about your passion
to everyone you know and show
them what you love about it. Talk
to your hairdresser, talk to your
neighbor, talk to your friends and
family. Make yourself the commu-

nity expert.”

JIMMY REED

RE/MAX Coastal Homes

“If you want to help people in real
estate at a high level, you have to be
able to do it with people that have
the same mindset as you. They don’t
have to look like you, they don’t
have to work at the same level as
you, but they have to have the same
mindset that they want the experi-

ence to be a good one.”

South Orange County Real Producers - 17



CHRIS SIRIANNI

Villa Real Estate

“I'm a huge Laguna Beach apologist,
and I just love the area. I love sharing
it with my clients and making their
goals a reality through real estate in
our town. Every client has different
needs, and it’s never the same thing
from day to day. It’s always a new
challenge and fun to adapt to what
different people need.”

EMILY WHITE

Keller Williams Realty

Favorite quote: “For [ know the
plans I have for you, plans to pros-
per.you and not to harm you, plans
to give you hope and a future.”
(Jeremiah 29:11)

HAILEY POTOK

Compass

“One of the most important things
I want to teach my kids is “This

is what hard work is, and this is
how it pays off. You get to go on
vacations, and you get to go to nice

colleges,” only by working hard. My

family is the driving force behind
what I do.”

18 - March 2022

HOLLY MCKHANN
RE/MAX Coastal Homes

“I treat my clients’ money as if it
were my own — what would I do if
I were flipping this house? Buyers
watch HGTV and want a completely
fresh and updated home. I treat my
clients as if they’re family, and I
feel it’s my calling to help as many

people as I can.”

SHELLEY BLACK

Residential Agent, Inc.

“If you live in the area, know your
area—it makes a huge difference.
You really need to specialize in an
area and not try to spread yourself
thin. I find that the top agents live
and usually market and work in the

same area.”

TONY ENGLISH

English Realty

“I like to get people’s attention, and
so I do weird things to do that. I
advertise like crazy — billboards,
shopping carts, online advertising,
but most of my business comes from
my farm. Every three weeks, I drop
off something weird. Half the people
probably throw it out, but while

they’re throwing it out, I get in their head a little bit.”

DANIELE SMITH
Coldwell Banker Realty

“I love networking with other
agents because it allows me to
establish those relationships

and buying opportunities for my
buyers or my sellers. A lot of my
business has been developed this

way over the years.”

CHRIS WALKER
Coldwell Banker Realty

“If it weren’t so challenging,
people would just go out and do
it themselves. The ever-existent
complexity of a real estate trans-
action is why we can go out and
earn a very good living. Every
market has its own set of chal-
lenges, and we need to embrace

them positively.”

MELODY SMITH

Anvil Real Estate

“I think a culture of belonging is
more important now than ever.

So I created this [Anvil House] to
give our agents an anchor — some-
where safe and cozy to escape to.
We are not a family business — we

are a business family.”

MARK ELMASRY

Douglas Elliman Real Estate
“As a strength and condition-
ing coach, I got to see people
get results, and I saw their
quality of life get better.
Now, I get to help make

someone’s investment come

to life and watch them make
money in real estate. I get

super excited about that.”

JACQUELINE
THOMPSON

Surterre Properties

“Find what’s important to
you. If you want to succeed
in real estate, it takes 24

hours a day and seven days a

week. Pick an area that you
want to be an expert in...get ! .
to know the area and make it
your farm. Also, remember
to return every call, email,

and text the same day.”

AMY GARDINER
Coldwell Banker Realty
“We sometimes work with
people who are in difficult
situations. During those
times, I like being there to

sympathize with them, to
be a counselor, and to help them realize that they aren’t
alone, and they will get through it.”

South Orange County Real Producers - 19
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OPTIONS GROUP
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We specialize in:

Residential Purchases

New Home Sales

Foreclosure Sales

Commercial & Industrial Real Estate
Probate

Manufactured/Mobile Homes
Refinances

Investment Properties
Relocations

Real Estate Owned (REO)
Short Sales

(3 > —|
\ k) \ - /‘ "' Lﬁ% Vacant Land
24 HOUR ACCESS TO ELECTRONIC MULTI-LINGUAL INDEPENDENT \
TRANSACTIONS DOCUMENT SIGNING ~ OFFICERS & STAFF  ESCROW COMPANY s el
e e e Rt (| T .
i ?h‘i.ﬂiv:iq_glj‘u\;;- e &._‘ o3 -]_. \ L% E
'm—ﬁ.*‘ﬁ‘w‘ i, _ { Bernadette Kerkes
R Vice President of Marketing

S & Business Development

714.348.4718

Bernadette.Kerkes@escrowoptions.com

Let us help you make time for what you do best: SELL REAL ESTATE!
EscrowOptions.com



DY cover story

By Dave Danielson | Photos by Bodie Kuljian

cathes
hill 8

As a client standing at the beginning of the real  Early Lessons. Lasting Impact.
estate transaction, the pa‘[h forward can seem dark  As Heather grew up, she attended CSULB and received a B.A.

and filled with questions. They tumn to you for the in communications, and worked as a salesperson and man-
answers. Heather Hill holds that responsibility close ager at Nordstrom, learning lessons that still impact her work

to her heart. today. “In my formative working years, I learned to treat the

customer as always being right, and then I did outside sales

with a recruiting company for five years,” she remembers.

As a REALTOR® and team leader of the
Heather Hill Homes Team at HomeSmart
Evergreen Realty, Heather shows the

In time, she divorced from her husband, and became a
single mom yearning for a more meaningful and flexible
way forward for those she serves.  career. “After that, I worked for my dad,” Heather says.
“My dad had his own business and built scale models for
“That means a lot to me,” Heather says. “There  developers and architects in Orange County. So I had been
are times when | may work with someone for a  around real estate growing up.”
year and they get to the point where I'm able to
hand them their keys. That's a great feeling. | like ~Moving Forward
making a difference in their lives and in the lives It wasn’t long before Heather had an opportunity to pursue
of their families ... showing people that they can a career in the future for herself when she got her license

afford to do it”

South Orange County Real Producers -
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[ just want to do whatever I can
to help take the load off them

and make buying or selling their house a good experience.

in 2009. “At that point, we sold our
house, and I thought I’d like to do
this,” she remembers. “My kids were
little, so I didn’t do much with my
license at the time, but I kept it active.
In 2013, we bought our house and I

represented us.”

But that was her sole transaction
until, in 2017, when Heather jumped
in full-time. “That’s when I decided to
give it a 100-percent effort,” she says.

Rewarding from the Start

Her journey in the business has been
a rewarding one from the start. “As

I started life as a Realtor, I felt like I
was on the brink of a new adventure.
It was fun to reinvent myself and
challenge myself with something new

after 10 years,” she says.

“I went back and drew on my knowl-
edge from outside sales on organiz-
ing my day and cold-calling people.

I went back to when I was doing
outside sales. I was trying to be the
person who takes the whole burden of

selling the house off you.”

Remarkable Results

The success that Heather has built in
less than five years has been remark-
able, as she specializes in Rancho
Mission Viejo. In fact, in 2021, she
helped 59 families, representing

nearly $59 million in sales volume.

Wonderful World

Family is at the heart of life for
Heather. She treasures time with her
husband, Jeff; and children, including
Christian, Jaxon, and Tim; daughter-
in-law, Katie; and their two grand-

daughters, Dylan and Presley.

In her free time, Heather has a pas-
sion for travel and supporting her
children in their lives and activities.
She also is a big basketball fan, and

she enjoys time spent at the beach.

When it comes to giving back,
Heather is involved with the
#OneWarmCoat coat drive each year,
and in the past was a regular volun-
teer at the Church Peace Food Pantry.

Drive to Make a Difference
The drive that Heather has for what

she does in real estate comes through

77

loud and clear. When she thinks
about where that drive comes from,
she thinks back to her own childhood.

“My dad had my own business. He
had a really strong work ethic, and

I grew up around that. I also was
exposed to a great service ethic by
working at Nordstrom,” she explains.
“Plus, I have a natural curiosity about
people, finding out what they do and
learning their story. That’s important
in this job — drawing out what people
are looking for, so I think you need to

be somewhat intuitive.”

Heartfelt Efforts

Each day, Heather gets creative and
goes all-in to show the way ahead for
her clients. “I really have my clients’
best interests at heart ... trying to
build a long-term relationship with
people. I want to be someone they call
on down the road, building that rela-
tionship with them and their family,”
Heather says.

“I just want to do whatever I can
to help take the load off them and
make buying or selling their house a

good experience.”
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Heather Hillis team leader of the Heather Hilt
Homes Team at HomeSmart Evergreen Realty.
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WASIOL faces

You need a Photographer that sees the bestin YOU

& knows how fo capiure that.
SCHEDULE YOUR SESSION WITH YANECK!

you can schedule your sesion in less than 2 min

we'll guide and direct you to get the BEST!

we will review together & choose the best headshots for YOU!

you will get YOUR fully retouched headshots in few short days

WASIOfaces.com | info@wasiophotography.com | 949-529-0512
3633 W. MacArthur Blvd, Santa Ana CA 92704

Sign up for our Free Virtual Agent Training including AB-38
Email Sales@SDinspect.com

Now offering Home Fire Hardening Inspections

Call us for more info!

Serving Southern California Since 2004

24/7 online scheduling or call our fully staffed office

Same-Day report delivery with onsite summary review

Use our easy Request for Repair builder right from our reports

Sewer Scope, Mold, Roof, Termite & Pool Inspections

Thermal Imaging, 4/90 Guarantee & Roof included on every inspection

Optional 3rd Party Repair Quotes in 24 hours based on our reports

ONLY Company in California offering Home Fire Hardening Inspections

% % % %k
1,450+ Google Reviews & 580+ Yelp Reviews

\ The Real Estate

SDinspect.com
%\ Inspection Company

(949) 464-4774

Check out our Podcast: Real Estate: Uncovered | Podcast@SDinspect.com @) & @



power couple

STEVENIESAMIRA
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Dynamic Duo
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As founders of Hurd Homes powered by eXp Realty, Steven and Samira
form a powerful husband-and-wife team that strives to create winning
moments for those around them. “For me, the work we do is about
having the opportunity to help people ... being part of one of the

biggest milestones of their lives, whether it’s buying or

selling,” Samira smiles. “We are someone’s go-to and I
love seeing them smile knowing we had a part in making

their dreams happen.”

Steven adds, “My favorite part about helping peo-
ple buy or sell a home is those ‘Aha’ moments.
Growing up in a family of top-producing 4
REALTORS®, mortgage brokers, builders,

etc., I developed a very diverse knowl-

edge about the real estate process
that creates more options for
my clients. I love seeing them
come in with a problem and
leaving feeling hopeful,
empowered, and moti-
vated to make their

next move.”
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Finding Their Footing

Steven earned his real estate license
about 13 years ago and Samira
joined the real estate world about a

decade ago.

“What got me into real estate was

the fact that everyone in my family
was in the business. My father, Steve
Hurd, was a lender, and my mother,
Cindy Bistany, and late stepfather,

Ben Buchanan, were brokers,” Steven
remembers. “Seeing their success with
buying and renting out investment
homes really sparked my mind to the
industry. I remember driving by poten-
tial homes with my father, learning
how he calculated the numbers, and
watching him make offers until he got
the right one. When the recession hit,
so many people around us took a deep
loss except for my dad, who had built a
financial fortress with rental income. It
was very inspiring to watch! I also saw
my mother sell several luxury homes
and work for six months to a year to

market them. She taught me the value
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of marketing, being good to people, and
persistence, which is a must to survive
in this business. My late stepfather was
anicon in the real estate community.
He helped me see my true potential and
lit a fire under me and my passion for

self-development.”

After Steven had been working in the
business for a few years, a big mile-
stone happened — he met Samira.

“It was about 10 years ago when I
decided to apply as a receptionist at
a local real estate office. A couple of
days into working there, I saw Steven
for the first time. If love at first sight
exists, that was it. We both took one
look at each other and fell in love on
the spot! After a few months of work-
ing with some of the top Realtors in
the county, I decided it was my time
to get my license,” Samira says. “I
used my license to work with local
teams in property management,
where I was the number-1 leasing
agent every month I worked there,

and then I eventually moved on to

i
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be the brand and operations manager for
the number-1 mortgage team in Orange
County — The Rodriguez Hazard Team

at CMG Financial. It was there I got the
opportunity to meet hundreds of the high-
est-producing real estate agents, worked
to scale a company’s brand, and really
established a professional presence for
myself in the industry, all while learning

from some of the best members in it.”

Loving What They Do Together

The Hurds have been married for almost
nine years. You can see the passion they
have for sharing the same path in life and
their business. “We are truly best friends.
Waking up every day knowing I get to go
help others and do it with my favorite
person in the whole world excites me. We
really merge our strengths together, and it’s
what helps us have a blossoming business,”

Samira points out.

“Both Samira and I are really passionate
about people and relationships. Samira
does a great job throughout the transaction
with her resourcefulness, adding thoughtful

moments for our clients to make them rav-
ing fans,” Steven states. “We spend a lot of
time with our clients. Most of them become
our friends which, is why we love doing
events such as our Annual Family Photos

Days for our clients.”

Rewarding Results

Over the past 12 months, Hurd Homes has
helped 25 families achieve their real estate
goals. Steven made a shift in his business
in July of 2021 and partnered up with eXp
Realty, which resulted in deep connections
with some of the best minds of the real
estate industry. It has helped him take his
business and client experience to a whole
new level. And then when Samira came on
board and they launched Hurd Homes, it
changed the game for them.

“Samira is my secret weapon,” Steven
says, smiling. “She’s trilingual. She speaks
English, Spanish, and Farsi. Her eye for
design and all things aesthetic brings a
whole new value to our clients. She’s just

good with people and she cares.”

‘When they’re not changing lives in the real
estate world, they love to hike, travel, and
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spend time with their dog, Charlie,
who they rescued and adopted five
years ago. Both Steven and Samira
are intentional about their mental and
physical health. Samira trains with
local gym owner Michael Tucci, of
Lifeline Fitness, five days a week and
really attributes that to her mindset
and health. Steven is just about done
completing The 75 Hard Challenge for
the second year in a row, which is an
intense daily regimen of fitness and
great habits.

“We love exploring. Every month,

we pick a new city or place to go and
just enjoy the area,” Samira points
out. “We are very intentional with
our time together, and date night is
an untouchable time on our calendar.
On top of date nights weekly, this
year we are going to Fiji to learn from
Tony Robbins and stay at his resort.
We’re headed to Cabo with both fami-
lies and are hoping to even squeeze in

a trip to Europe.”

Steven and Samira love support-
ing local businesses and trying new
restaurants (as long as they serve
an old-fashioned for Steven and
a creamy espresso martini for
Samira). Personal growth is
probably the biggest journey
they’ve taken on thus far. They
recently joined Tony Robbins
Mastery University and have
a big vision of creating
generational wealth and
opportunities for their
family. Steven says,
“We are lifelong
learners. You can’t
just be open to
change, you must
be prepared to

evolve in this

ever-changing world we are in. We're
always looking for people who have
achieved more than us so we can learn
how they did it!”

Samira says, “It’s just who we are. I
know it sounds cheesy, but we just want
to make the world a better place for
everyone and for generations to come,

and we want to have fun doing it.”

When it comes to giving back, Steven
is actively involved in Big Brothers &
Big Sisters of Orange County, where he
volunteers with the group, mentoring
at-risk youth. Both Steven and Samira
are intentional about helping those
around them. “This past Thanksgiving,
we put together boxes full of
Thanksgiving meals and delivered them
to a few local families in need,” Samira
says. “It really fills our hearts when we
can take care of others.”

Abundant Life

Those who spend time with the Hurds
appreciate the spirit of abundance they
live and work with ... and the way it
carries over into all that they touch.
“We focus on being kind, working hard,
and having a blast with each other and
those in our lives,” Samira says. “When
you come from contribution and giving,
people appreciate it and it encourages

others to do the same.”

“We hope all clients know how much
we care about their best interests,”
Steven emphasizes. “We want to be
the stability in their lives during these
transactions ... for them to trust us
and know that if we give advice, we
have really thought it through.”

Day by day, Steven and Samira make
an impact ... striving to make those

magical moments a reality.

working hard, and having a
blast with each other and
those in our lives.
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How to get your offer accepted
in today’s crazy market?

| e

Get Your Client Conditionally Approved Early.
A $5,000 Pre-Approval Promise shows the seller
your client is a serious buyer.

Get the Seller's Attention.

Our $500 per diem Quick Close
Guarantee® makes the transaction 43
time certain.

Photo - Video - Aerial « Zillow Walkthru « 3D Tour « Virtual Staging - Websites

Put over two decades of innovative mortgage experience
to work for your buyers; the results are inevitable.
G R O U P M E D I A Call us today to get started.

REAL ESTATE MARKETING e Oy
LEADING THE GAME SINCE 2006 MA.ZZO GROUP 377 237 9594

UNTRY MOR ort@ry group

www.BowmanGroupMedia.com
Tyler Bowman | 9492751386 | Tyler@BowmanGroupMedia.com
I' . Zillow Select
I. " Photographer



P» agent spotlight

By Dave Danielson
By Bodie Kuljian

Each story for a family is like a book,
each page marking new events and

milestones in their lives.

Along the way, they trust in your
experience and expertise to see them

through to a successful conclusion.

Rob Brandon is one who relishes his

role in that journey.

As areal estate advisor with Anvil
Real Estate, Rob has a passion for
helping his clients write new chapters
through his work.

“The love I have for what I do really
begins with that opportunity to meet
new people. Everybody has a different
story about how they got where they

are in life,” Rob says with a smile.

“I like connecting with them and

being part of such a big decision in

their lives. Home is our safe place,
where we build memories. I have
three kids myself. It’s a great feeling
when you step inside, close that door
behind you, and know that this is your

safe zone for your family.”

Local Roots

Rob has been a resident of Orange
County most of his life, other than
when he attended college in Colorado

and received his degree in psychology.

Today, he lives in Capistrano Beach.
He earned his real estate license in
June 2011.

His start in real estate, though, can be
traced back to 2003.

“That’s when I first got into the busi-
ness doing loans on the mortgage side.
Before that, I served as a probation offi-

cer for Orange County,” he remembers.

“After doing mortgages for a num-

ber of years, the recession of the late
2000s hit, so I ended up becoming a
REALTOR® with Redfin Corporation, a
startup company at the time that did a

great job of training real estate agents.”

Envisioning the Goal

As Rob made his transition into life as
a Realtor, he got very clear about his
role, which helped him connect to his

work — and with success.

“I'looked at it as an extension of what
I had done before, as a counselor and
advocate for people to help them get
their dream home — a place where
they could set their roots and be part

of a community,” he says.

Signs of Success
The success Rob has created for him-
self and those around him has been

impressive, with career transactions

THE LOVE I HAVE FOR WHAT I DO REALLY BEGINS WITH THAT
OPPORTUNITY TO MEET NEW PEOPLE. EVERYBODY HAS A DIFFERENT
STORY ABOUT HOW THEY GOT WHERE THEY ARE IN LIFE.
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Rob Brandon is a Realtor with Anvil Real Estate, in Laguna Hills.

ONE OF THE MOST IMPORTANT THINGS ANY OF US CAN DO IS
READING AND BEING KNOWLEDGEABLE ABOUT THE MARKET.

standing at around 310 by late

January this year.

Rewarding Life
Away from work, life is made much
richer for Rob by his three children.

“I love spending time with the kids,”

he says with a smile.
“I'm also a big fan of the theater. And
I really like to travel whenever I get

the chance.”

When it comes to giving back, Rob

volunteers with Gay for Good.

- March 2022

He also serves as a volunteer with the

Laguna Beach Pantry.

As he considers his own success

that continues to grow, Rob offers
advice for others who are looking
forward to taking their own steps

forward in the business.

“One of the most important things

any of us can do is reading and being
knowledgeable about the market. It’s
also important to have a mentor, and

goals to achieve,” he says.

Total Commitment
Those who meet and work with Rob

know they can trust him to watch out

for them — as a marketer, an educa-
tor, and an advocate for their hopes

and dreams.

“I will be there for them to make sure
everything goes great for them each

step of the way,” he explains.

“I really enjoy applying my 20 years
of experience in the industry, along
with my passion and knowledge to
help my clients. My goal is for them to
be 100-percent satisfied.”

Day by day and page by page, Rob
Brandon helps his clients write
rewarding new chapters in their jour-

neys through life.

Professional Service, Unwavering Integrity

An Escrow Team You Can Trust
P

T

: =

NER WITH US & GIVE YOUR CLI PrcEdr MG
¥ . B~ .:i"r:.l__: ; |

N
Katie DiCaprio
Chief Marketing/Operations Officer

949.303.0515
Katie@cornerescrow.com

WWW.CORNERESCROW.COM @

IRVINE LAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS TUSTIN

George Delgado
Account Executive
949.668.2447
George@cornerescrow.com

mAl- () THOMASPELLICER

still | motion photographer

people

SPACES

aerials

Specializing in architecture, interiors and luxury real estate.

714.381.7675 | www.THOMASPELLICER.com
@thomaspellicer
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You are awesome.

Your business is awesome.
Let us help you prove it.

MEDIA CO.

www.milkmedia.me

photography and videography
for realtors, business owners and individuals
looking to tell their story or promote their brand.
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Accounts for 55% home ownership rate

*Actual Homes Being Built 10.35K
@ Actual SCtogooooouo o
@ Needed vE-E-E-E-E-E-E-N N
SEEEEEEEEEDN
Price / Sq Ft SEEEEEEEREEDR
5433 *Annual

: #WhoGanWeServeToday

IRRR. .
= r 3 e
-;_——"- ~ - J s g i
- T F A
i i T -
e Al B o
‘-ﬁ "
:
“

THE AMERISPEC DIFFERENCE INCLUDES:

DEDICATED TO EXCELLENCE AND EXCEPTIONAL SERVICE
AND THE BEST TRAINING AND SYSTEMS IN THE INDUSTRY

BEEN IN BUSINESS SINCE 1988
WITH OVER 150,000 SATISFIED CUSTOMERS IN ORANGE COUNTY

PROTECTION BEYOND THE INSPECTION
WE STAND BEHIND EVERY REPORT

M California
.\. COASTAL LOANS

949.720.1616
Dino@CAcoastalloans.com

26381 Crown Valley Pkwy. #230 | Mission Viejo, CA 92691
NMLS#264396 | BRE#01244052

949-454-0508 ¢ AMERISPEC.NET/WOODFORD
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