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Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

6100 Executive Blvd., Suite 410
Rockville, MD 20852

 
3 Research Place, Suite 201

Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046

 
3926 12th St NE

Washington, DC 20017

240-403-1285    |    EasternTitle.com

JUST OPENED! OCEAN CITY
11113 Manklin Meadows Lane | Berlin, MD 21811



4 • March 2022 NOVA Real Producers • 5@realproducers realproducersmag.com

Cover photo courtesy of Aaron Lebo Photography
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

ACCOUNTANT/CPA

The McGruder Group

(703) 273-7381

McGruderCPAs.com

CHIMNEY SERVICE/

REPAIR

Winston’s Chimney Service

(703) 283-2764

WinstonsServices.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

ESTATE SALES

Four Sales LTD

(703) 256-8300

FourSales.com

HEATING & COOLING

Climatic Heating & Cooling

(703) 779-7455

ClimaticVA.com

HOME BUILDER

Green Valley Custom 

Builders

(703) 865-5440

GreenValleyCustom

Builders.com

HOME INSPECTION

Avanti Inspections

(571) 748-9591

Avantiinspections.com

Donofrio 

Property Inspections

(703) 771-8374

Donofrioinspections.com

Rn HomeTech

(301) 221-0357

RnHomeTech.com

HOME ORGANIZATION

Judy On The Spot

(301) 798-4377

JudyOnTheSpot.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

MaxHousePrice

(703) 215-2144

MaxHousePrice.com

HOME REPAIR

Innovative Realty 

Contracting

(571) 283-4919

InnovativeRealty

Contracting.com

HOME WARRANTY

Cinch Home Services

(703) 302-9858

CinchRealEstate.com

HWA Home Warranty

Anne Lang

(703) 220-9633

HWAHomeWarranty.com

Old Republic 

Home Protection

Molly Flory

(800) 282-7131 x1428

ORHP.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

The Junkluggers of 

Gainesville VA

(703) 395-4686

JunkluggersOf

Gainesville.com

MORTGAGE

Draper and Kramer 

Mortgage Corp.

Chris Channell

(571) 489-0581

DKMortgage.com/chris

Fairway Independent 

Mortgage Corporation

Kelly Katalinas

(703) 868-9103

KellyKatalinas.com

Guaranteed Rate

John Jones

(571) 242-0864

Rate.com/CraigMiller

loanDepot

Tim Kelly

(571) 308-3660

loanDepot.com/TimKelly

McLean Mortgage

Melissa Bell

(817) 807-1616

MelissaBellMortgage.com

Movement Mortgage

Chris Shead

(703) 498-8235

ChrisShead.com

U.S. Bank

David Le

(703) 424-5369

Mortgage.USBank.com/VA-

Fairfax-David-Le

Vellum Mortgage

Nathan Burch

(703) 350-4000

NathanBurch.com

MOVING / STORAGE

Certified Master Movers

(703) 296-4528

CertifiedMasterMovers.com

Interstate Moving & 

Storage, Inc.

(703) 226-3279

Moveinterstate.com

JK Moving Services

(214) 202-0288

JKMoving.com

My Guys Moving

(703) 937-7772

MyGuysMoving.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

Rebecca Lombardo

(240) 449-3942

TruPlace.com

PRINTING / 

PROMOTIONAL

Silverado Printing, LLC

(703) 407-0268

SilveradoPrinting.com

PRINTING, DIRECT 

MAIL SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

ROOFING

DryHome Roofing & 

Siding, Inc.

(703) 230-7663

DryHome.com

STAGING

Staging Home Definition

(202) 674-6996

StagingHomeDefinition.com

TITLE SERVICES

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Federal Title

(202) 362-1500

FederalTitle.com

Kensington Vanguard 

National Land Services

(703) 637-9165

(703) 794-2101

KV-DCMetro.com

MBH Settlement Group

(703) 277-6806

MBH.com

Monarch Title

(703) 852-1730

MonarchTitle.net

Stewart Title and Escrow

(480) 203-6452

DCTitleGuy.com

Titan Title

(703) 865-4999

TitanTitleMetro.com

TRANSACTION 

COORDINATOR

Scalable RES

(571) 445-4737

Facebook.com/ScalableRES

VIDEO PRODUCTION & 

MARKETING CONTENT

Best Side Story Media

(305) 409-8118

ABestSideStory.com

Explore My Town

(603) 858-3548

PartnerWithMyTown.com

VIDEO SERVICES

HDBros

(833) 437-4686

HDBros.com

TruPlace

Rebecca Lombardo

(240) 449-3942

TruPlace.com

Home Inspections · Radon Testing
Termite (WDO/WDI) Inspections

Mold Inspections & Samples · Air Quality Samples

Experience the Avanti Difference. Contact Us Today!

Greater Value. Tailored Services.
Educational & Service Driven.

What Makes Avanti Your
Go-To Inspection Company?

571-748-9591 · www.AvantiInspections.com
Servicing Virginia, Maryland and DC Areas

FREE
Warranties

Included With
Every Home
Inspection!
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R E A L  P R O D U C E R S  T E A M

N O VA
M E E T  T H E

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email the publisher at Kristin@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.  NOTE: When community events take place, 
photographers may be present to take photos for that event, and they may be used in this publication. 

Jaime Lane 
Executive Assistant & 
Publishing Manager

Zachary Cohen 
Writer

Bobby Cockerille
Videographer

Ryan Corvello 
Photographer

Christopher Menezes
Writer

Ellen Buchanan
Editor

Jennifer Jelic
Assistant Publisher

Kristin Brindley 
Publisher 

Wendy Ross
Operations Manager
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publisher’s note

WELCOME, 

Dear REALTORS® and valued Partners,
 
For those new to Nova Real Producers, 
congratulations and welcome!! I’m the 
publisher, Kristin Brindley.
 
Our mission, at Real Producers, is to 
connect, inform, and inspire industry 
professionals such as yourselves all over 
the NOVA area. It is a badge of honor to 
be a Real Producer. Receiving this publi-
cation means you are in the top 500 (top 
2 percent) of your industry. We sent out 
the badges by email, text, and our private 
Facebook group!

We are thankful for our preferred part-
ners. Without their participation and all 
they do for this community, none of this 
would be possible! The publication, our 
quarterly events, and being featured are 
free of charge because of our partners. 
Thank you! We also appreciate the Real 
Producers who referred them to us. All 
partners have been referred and vetted 
by Real Producers like yourselves.

Our Real Producers are wonderful 
people who do great work in real 
estate and in our communities. Do 
you know an amazing agent who 
you’d love to see featured in the 
magazine? We are taking nomina-
tions for the rest of this year right 
now! You can nominate a cover 
story, a rising star, a “Making A 
Difference” agent who does great 
work with a charity, and a “Cool 
Life Story” agent with an amazing 
life story to share. Nominate in the 
private Facebook group, by email, 
text, or call us!
 
Check out our Save-the-Date for 
our upcoming May Mastermind, on 
page __. We also have three 
upcoming large events and 
have added four smaller, 
indoor/outdoor and virtual 
events starting next month. 
We look forward to seeing 
many of you at our exclusive 
signature events soon!

TRADITIONAL 

GAELIC BLESSING

May the road

rise up to meet you.

May the wind

always be at your back.

May the sun shine

warm upon your face;

the rains fall soft upon

your fields and until

we meet again,

May Gold hold you

in the palm of His hand.

 
With gratitude,

Kristin Brindley

Owner/Publisher 
NOVA Real Producers
(313) 971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com

NEW TOP 500 REAL PRODUCERS!

WELCOME, 
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A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

SilveradoPrinting.com

T H E  N O R T H  FA C E  •  N I K E  •  C A R H A R T T  •  U N D E R  A R M O R  
T R AV I S  M AT H E W  •  B E L L A  &  C A N VA S  •  G I L D A N  &  M A N Y,  M A N Y  M O R E !

GIVE TIM A CALL TODAY TO
DISCUSS YOUR OPTIONS

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com

DRESS TO IMPRESS
EMBROIDER OR SCREEN PRINT YOUR COMPANY LOGO ONTO APPAREL 

ITEMS FOR YOUR AGENTS, CLIENTS, PROSPECTS, LENDERS, ETC.

B
y K

ristin
 B

rin
d

le
y, PublisherFAQ

ABOUT THIS MAGAZINE

Q: Who receives 

this magazine?

A: The top 500 agents 
in the Northern 
Virginia (NOVA) area. 
When we launched 

NOVA Real Producers in 2018, we originally pulled 
2017 MLS numbers (by volume) in the NOVA area 
and cut off the list at #500, and the distribution 
was born. Based on 2021’s numbers, the minimum 
production level for our group is now $20 million. 
The list will reset at the end of 2022 for next year 
and continue to update annually.
 
Q: What is the process for being featured in 

this magazine?

A: It’s really simple—every feature you see has 
first been nominated. You can nominate other 
Realtors (or yourselves!), affiliates, brokers, and 
owners, and office leaders can nominate Realtors, 
as well. We will consider anyone brought to our 
attention because we don’t know everyone’s 
stories, so we need your help to learn about them. 
A nomination currently looks like this: You email 
us at Wendy@kristinbrindley.com with the subject 
“Nomination: (Name of Nominee).” Please explain 
why you are nominating them to be featured. It 
could be that they have an amazing story that 
needs to be told—perhaps, they overcame extreme 
obstacles, are an exceptional leader, have the best 

customer service, or give back to the community in 
a big way, etc. The next step is an interview with 
us to ensure it’s a good fit. If all works out, then we 
put the wheels in motion for our writer to conduct 
an interview and write the article and for our 
photographers to schedule a photoshoot.
 
Q: What does it cost a Realtor/team to be featured?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my 
friends, so nominate away!
 
Q: Who are the preferred partners?

A: Anyone listed as a “preferred partner” in the front 
of the magazine is part of this community. They will 
have an ad in every issue of the magazine, attend our 
quarterly events, and be part of our online community. 
We don’t just find these businesses off the street, nor 
do we work with all businesses that approach us. 
One or many of you have personally referred every 
single preferred partner you see in this publication. 
We won’t even meet with a business that has not been 
vetted by one of you and “stamped for approval,” in 
a sense. Our goal is to create a powerhouse network, 
not only of the best Realtors in the area but the best 
affiliates, as well, so we can all grow stronger together.
 
Q: How can I refer a preferred partner?

A: If you know and want to recommend a local 
business that works with top Realtors, please email us 
at Kristin@kristinbrindley.com, and let us know!

Staged Homes sell FASTER & for a HIGHER price!

Schedule a FREE consultation today.

(202) 674-6996
paulaherrera@staginghomedefinition.com

staginghomedefinition.com

Staged by Ph| Paula Herrera LLC

Let Paula & her team make YOU and YOUR CLIENT happy!
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   Bethesda              District of Columbia               Alexandria (Old Town)                  Arlington                      Burke                        Chantilly  
301-941-4990                  202-749-8420               703-739-0100                      703-237-1100             703-913-8080              703-277-6800                      

   Fair Oaks               Fredericksburg              Front Royal                Gainesville            Kingstowne           Lake Ridge          Loudoun County                
703-279-1500              540-373-1300               540-878-4210            703-468-2020          703-417-5000         703-492-7900           703-840-2000              

  Manassas                    McLean                     Reston                      Stafford                      Vienna                   Warrenton                 Winchester
703-393-0333            703-734-8900            703-318-9333             540-658-0992            703-242-2860            540-349-7990            540-546-0615

"MBH SETTLEMENT GROUP MADE OUR HOME 
BUYING PROCESS VERY SMOOTH. THEY ARE 
EFFICIENT AND VERY PROFESSIONAL. 

WE WHOLEHEARTEDLY RECOMMEND THEM."

 - GOOGLE| SIDOINE | NOV 2021 

“SO RESPONSIVE EVERY TIME I HAD A 
QUESTION...BEYOND HELPFUL IN TRYING 
TO FIX A BLUNDER THAT WAS COMPLETELY 
MY FAULT, BUT SHE MADE ME FEEL AT EASE 
ABOUT THE WHOLE THING. FINALIZING THE 
CLOSING PROCESS AND SIGNING ...
WAS A BREEZE.

HIGHLY RECOMMEND."

 - GOOGLE | DANIELLE K. | NOV 2021 

OUR FOCUS
IS ON YOUR NEEDS

Looking For Exceptional Service And A Smooth, Secure, 
Convenient Closing That Is Focused On Your Needs?

Positioned for your success.TM

special events

SAVE THE DATE
10 AM–3 PM

For information on all NOVA Real Producers events email events@novarealproducers.com.

NOVA REAL PRODUCERS

MAY
12
2022
LOCATION TBD
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BRITTANY DIXON

Keller Williams Realty

I’ve been incredibly lucky with the sphere of 
influence and the database I have.
 
 
FELIX OTCHERE

Pearson Smith Realty

No St. Pat’s stories. I’ve been really lucky my 
whole life. I have been able to prevent myself 
from being in bad situations (i.e., if I stayed 5 
minutes longer… or got in the car with someone).
 
 
DAN MCNIEL

Pearson Smith Realty

I have had many situations … but about five years 
ago, I went back to finish my education. Mega 
Millions was up to like $900 million. Our office 
put in money for a pool, and I bought 10 of my 
own tickets. The office won something like 5 
bucks. On my personal ticket, I hit every number 
except the power ball. The day before, I had no 
idea how to pay off tuition. I had even asked my 
grandmother for help, and she offered to buy 
a book. It took another hour to find out I won 
$50K. I shot over to the location and got a big 
check ($100K gets a big check, and I only won 

we ask...you tell!

Do you have a great 

Saint Patrick’s Day 

or lucky story?

$50K, but I demanded a big check for a photo 
because this meant so much). I paid for school 
and paid off some bills. I called my grandmother 
at midnight and told her she didn’t need to buy 
the book.
 
 
PEGGY RICHARDSON

Washington Fine Properties

I was in Charleston working and someone said, 
“Do you want to come to the St. Patrick’s Day 
Parade in Savannah?” I called off for the next 
day and was told I would be fired … and I stayed 
anyway. For luck, I have five healthy kids and a 
great life, in general.
 
 
LAREE MILLER

KW Metro Center

I did a 180 … I met my husband, had kids, and 
bought my first home. I am very grateful.
 
 
EMILY MARENTETTE

Keller Williams Loudoun Gateway

When I was studying abroad in 2012–2013, I was 
in Dublin for St. Patrick’s Day. It was crazy, but 
also a fun experience. It was great to check off 
the Bucket List.
 

JAIME CRADDOCK

CENTURY 21 Redwood Realty

Years back, I was holding an open house. It was 
one of the very first beautiful spring days, and 
I knew nobody was coming. Every ounce of me 
wanted to cancel this open because it would 
likely sell fast anyhow. And at the last minute 
I decided, ‘What the heck, I’ll just go.’ For two 
hours, not one person entered the house. As I 
was locking up, a couple came to the door. Fast 
forward … they had no agent and they ended up 
buying the house with me! That was my biggest 
commission to this day — double-sided trans-
action! So I don’t know if it’s good luck or just 
showing up … but that day I sure felt lucky.
 
 
ARTURO FERREIRA

Best Side Story Media

Once, I bought ice cream, paid with a credit 
card, and the cashier asked me for ID. She saw 
I lived in Chicago, told me she was selling her 
place, I told her I was licensed, and she asked for 
my help. She ended up using me for a Virginia 
transaction and referred me to a friend who also 
bought a place. Moral of the story: always buy 
ice cream.
 
 
BRIAN SIEBEL

Compass

On St. Patrick’s Day 2000, I was able to attend 
President Bill Clinton’s announcement, in the 
Oval Office, of an historic agreement with 
Smith & Wesson to reform their distribution 
and design practices in a way that would save 
lives. Behind the scenes, as a lawyer for the 
Brady Center to Prevent Gun Violence, I had 
drafted much of the agreement that was signed 
that day. I wore a green suit and had my picture 
taken with the President in the Oval Office. 
Unfortunately, the agreement was unraveled 
by President George Bush and Congress with 
the passage in 2005 of the Protection of Lawful 
Commerce in Arms Act.
 
 

KELLY KATALINAS

Fairway Independent Mortgage

One of the best luck stories in my life … I was a 
passenger in a car, with three other girls, driv-
ing home from college for the holidays. About 
an hour into a six-hour ride, our car broke 
down. This was BEFORE cell phones. (Yes, I 
am that old.) A gentleman driving a pick-up 
truck stopped in the middle of Interstate 81 
and asked if he could help. He popped the hood 
and proceeded to fix our car. It was a loose/
broken hose, and he happened to have all the 
tools AND a hose! He refused our offers to 
pay him, he wouldn’t even give us his name. 
Thirty-plus years later, I can still see him 
smiling and waving to us and driving away. A 
truly special Good Samaritan.
 
 
JOAN REIMANN

McEnearney Associates, Inc.

Every Saint Patrick’s Day is special in our family 
because our son, Spencer, is a St. Paddy’s Day 
baby. From leprechaun treasure hunts in kinder-
garten to green beers in college … his birthday 
has always been the most fun!
 
 
MICHELLE ZELSMAN

Coldwell Banker Realty

I was in Ireland with some friends, and a few 
days into the trip, I realized I’d lost my pass-
port. I was pretty sure I’d left it on the coun-
tertop at the car rental desk at the airport. I 
asked my friend Michael, who was Irish and 
had immigrated to the States 50 years earlier, 
if he believed in the luck of the Irish. He sort 
of giggled and said we’d see. On Monday morn-
ing, I called the car rental service and asked if 
BY CHANCE … or Irish luck … they’d seen my 
passport. “Yep!” they said quickly. They held my 
passport while I was exploring the country.
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Follow us on Instagram and Facebook
for more transformations!

MaxHousePrice.com

We PAY FOR and MANAGE all pre-sale renovations to
a home... and we don't get paid UNTIL CLOSING!

Higher 
Commissions
for YOU, the
Real Estate

Agent!
Tom Parmentier, Co-Founder

703-215-2144 | info@maxhouseprice.com

Sellers gain an average increase of
$45,856 in NET proceeds at sale.

HAVE YOU EVER HAD A LISTING
THAT LOOKED LIKE THIS?

WITH MAXHOUSEPRICE, WE CAN
TRANSFORM THAT LISTING TO LOOK LIKE THIS...

WADE VANDER MOLEN

Stewart Title

I was in Dublin, Ireland, with my dad back in 
2001, and we spent the entire day and night 
celebrating with people from all over the world. 
Every pub was full to the brim, and it was one of 
the more fun memories with my dad.
 
 
HANNAH WON

Pearson Smith Realty

When I taught kindergarten, we would have 
the leprechauns “play pranks” in the classroom 
by turning the toilet bowl green, removing all 
art supplies and paper except green colors, and 
making messes with the toys.
 
 
DANE WORK

RE/MAX Allegiance

I was fortunate to meet a U.S. Marshal from New 
York who was referred to me. It was 12 to 13 
years ago, but we are inseparable now. A bunch 
of my buddies like to drink so we went to Old 

Town Alexandria and drank up a storm for St. 
Patty’s. I had to go meet another U.S. Marshal 
after coming from this party … I actually had to 
go around the corner and take a cab to meet the 
US Marshal’s superior about helping him buy a 
house. I wanted to reschedule, but my buddies 
encouraged me to go. I went to meet this gentle-
man and the guy could tell I had been drinking 
and said, “I know you are sweating this. I’ll take 
your business if I can share a cab with you to go 
back to the party.”

 
PEDRO PAUCAR

Keller Williams Capital Properties

I met my wife back in high school, freshman 
year. The first thing she said to get the convo 
going was, “Where is your green (for St. Patty’s 
Day)?” I joked that I had something green in my 
shoe, like a sock. We ended up dating sophomore 
year and are still together.
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OUR SERVICES

LET'S MOVE

WHITE GLOVE 
CONCIERGE 
SERVICES

NEW HOME 
LAYOUT

DONATE &
DISPOSE

HANDYMAN
SERVICES

UNPACKING &
ORGANIZING

AFTER MOVE
CLEANING
SERVICES

Gregg Day  |  703.704.5127  |  certifiedmastermovers.comContact us today for a free quote!

Whether you are moving a whole house,
a business or office, or just a few items, our
process to relocate anything anywhere in the
world has been perfected with over 30 years
of experience as professional movers.
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Wade Vander Molen is 
the director of sales/
marketing for Stewart Title 
in the Northern Virginia/
Washington, D.C., area and 
has been in the title industry 
since 2005. Wade helps real 
estate professionals with all 
facets of their marketing and 
teaches a new, sustainable 
business model to help them 
grow their businesses. 
You can visit Wade at 
www.DCTitleGuy.com.

Working with REALTORS® through-
out Northern Virginia over the 
past nine years, I get asked a lot of 
questions about technology, blogging, 
websites, and more. Having an online 
presence is important, and there is no 
better way than an informative blog 
on your real estate website. It’s a huge 
tool, especially for those agents who 
understand why creating effective 
content results in online leads, cli-
ents, business, and commissions.
 

Why Do I Need a Blog?
A blog is a HUB or an online platform 
that allows you to broadcast your 
vast real estate knowledge, what you 
do, how you do it, and why some-
one should work with you. A blog is 
where you get to “show off” and tell 
the world about your value proposi-
tion. A blog also lives forever online, 
just waiting to be discovered by 
your ideal client — especially those 
prospects searching for answers to 

real estate-related questions on Google, 
Yahoo, and Bing. Your blog also can be 
shared on social media channels for 
greater reach. When this content is 
shared and syndicated, it has the power 
to reach thousands of people!
 
Having the ability to grow viewership 
and an interested audience is import-
ant. When your blog is updated with 
new content, the subscribers receive an 
email with your content. It keeps you 

fresh, relevant, and valuable to clients 
and future clients.
 
Discoverability
Imagine having hundreds of ways to 
be discovered online 24/7. If you have 
a hundred blog posts about different 
topics, that means you more than likely 
answered a hundred different real 
estate-related questions or covered 
topics. Every new blog post with the 
proper “meta-tags” can be several 
added pages of indexable content to the 
search engines. If you also shoot and 
post videos on YouTube (Google owns 
YouTube), that factor multiplies. This 
is where it gets fun.
 
Imagine having people from around the 
country either reading or watching the 
content you created — all the time. It is 
the perpetual wheel of real estate mar-
keting. Most agents don’t take these 
steps to grow this type of exposure, 
which is exactly why you should. 
 

Top Blogging Tips
Write your blog on a website you own, 
like a custom WordPress site. The SEO 
plugins and abilities are extremely pow-
erful. Set a schedule and post content on 
a regular basis. This means, once a week, 
but more often is better as you begin. 
Most of the work is in the front because 
you need to build up your portfolio of 
content. Syndicate your blog to social 
media channels, email to your database, 
and more.
 
Once you start to grow an audience, tell 
them to subscribe to your blog and why 
they should. Make sure your blog is full 
of educational content that makes your 
target audience smarter and adds value 
to you. Boring content is death. Lastly, 
take the time to learn some SEO (search 
engine optimization) basics because as 
you are spending the time to create the 
content, it makes sense to learn basic 
steps to have it live on the top of a Google 
search result. Happy blogging!

words by wade
By Wade Vander Molen

How to Reach

with Your Real Estate Blog!
thousands 
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703-865-4999 | www.titantitlemetro.com
1 0 1 9 5  M A I N  S T R E E T ,  S U I T E  L ,  F A I R F A X ,  V A  2 2 0 3 1

1 1 1 4 0  R O C K V I L L E  P I K E ,  S U I T E  3 3 0   |   R O C K V I L L E ,  M D  2 0 8 5 2

Check out our upcoming classes and events on Facebook and Instagram!

 for more information and details.
info@titantitlemetro.com

SARA
RODRIGUEZ

We'll make your client's
dream come true.

Roofing

703-230-ROOF (7663) · www.DryHome.com
45921 Maries Rd, Suite 100 · Sterling, VA 20166  @DryHome
Fairfax County, Loudoun County, Arlington County and Prince William County.

Siding & Gutters Windows

Roofing & Siding, Inc.

Siding & Gutters

Tony Fernandez
Founder and Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

Call OR Email Us TODAY!
HOME INSPECTION SERVICES

RnRnHomeTech
301-221-0357 | Schedule-me@RnHomeTech.com | www.rnhometech.com

Serving MD, VA and DC Metro area | 21214 Delevan Way | Germantown, MD 20876

Detailed, fully illustrated reports
summarized for your transactions
addendum & yet informative for
first-time home buyers.
Well conducted and detailed
 home inspections.
CLOSE MORE TRANSACTIONS!

Detailed, fully illustrated reports
summarized for your transactions
addendum & yet informative for
first-time home buyers.
Well conducted and detailed
 home inspections.
CLOSE MORE TRANSACTIONS!

Realtors...Why Us?Realtors...Why Us?

What's better 
than luck?

Knowing for sure.
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legal hotline

LIFE 
Liens Against 

Deceased 

Persons, 

Estates, and 

Inheriting Heirs 

and Devisees

By Shannon A. Minarik, Esq.

The sale of property by an estate can be as smooth 
and seamless as a traditional real estate trans-
action. Occasionally, however, difficulties arise 
when it’s discovered that liens have attached to the 
property and must be satisfied prior to transferring 
the property. These liens typically fall into one of 
three categories: 1) liens that were placed against 
the property during the owner’s lifetime; 2) liens 
that were placed against the property in the name 
of the owner’s estate after the owner had passed; 
or 3) liens in the name of the heirs/devisees of the 
owner, which attached to the property at the time 
of the owner’s death.
 
Liens Against a Now Deceased Owner. A lien placed 
against the owner of the property during their 
lifetime is still enforceable after their death. The 
death of the owner does not negate the ability of the 
creditor to enforce a valid lien and seek its pay-
ment on or before the sale/transfer of the property; 
the lien must be satisfied and released in order to 
alleviate the cloud on title. An exception to this rule 
is if, during their lifetime, the deceased owner held 

title to the property with their spouse as tenants 
by the entirety. In this instance, it is possible that 
the lien may not need to be satisfied if the surviving 
tenant/spouse can confirm by affidavit that the par-
ties remained married until the passing of the other 
tenant/owner. Outside of this scenario, if a lien was 
valid during the owner’s life, it remains valid and 
enforceable after the owner’s death.
 
Liens Against the Estate of the Owner. As we previously 
discussed, a valid lien that is attached to a property 
during an owner’s lifetime is enforceable after their 
death. However, a creditor cannot place a lien on a 
property after the owner’s death unless the lien is 
against the estate of the owner, as opposed to the 
individual. Judgments or liens entered against an 
individual after their death are considered a nullity. 
To secure a claim against an owner who has passed 
away, a creditor must be sure to seek judgment 
and/or file the lien against the owner’s estate. It’s 
important to note that creditors can make claims 
against a property owner’s estate for up to one 
year after their passing. If the personal property of 
the estate is not sufficient to satisfy the creditor’s 
claim, the estate’s real property is at risk. Due to 
this possibility, if a property is being sold less than 
a year after the owner’s death, title underwriters 
will often require the owner’s estate to pay an 
additional risk premium at settlement. Alternative 
options to the risk premium include obtaining a 
surety bond or holding the proceeds of the sale in 
escrow until one year has passed from the date of 
the owner’s death. Each of these options is meant to 
provide an additional layer of protection to the title 
insurance company in light of the possibility that 
a future claim impacting title may be made against 
the estate.
 

Liens Against the Heirs or Devisees of the Owner. If 
property is held by a sole owner or by a single 
surviving owner (i.e., the other owner on title 
has previously passed away), upon the passing 
of that person, the ownership and title of the 
property “drops like a rock.” In other words, at 
the time of the death, ownership is automati-
cally transferred to the owner’s heirs or devi-
sees. If the owner died intestate — without a 
will — the property automatically passes to the 
owner’s heirs at law. If the owner died testate — 
with a will — the property automatically passes 
to the devisees named in the owner’s will. A 
possible unwelcome side effect of this instanta-
neous transfer of ownership from the deceased 
owner to their heirs or devisees is that it allows 
for liens in the names of the inheriting parties to 
attach to the property. Judgment liens against 
heirs or devisees can attach to the property once 
title vests in their names. The fact that the per-
son inherited the property and did not acquire 
it through an arms-length transaction has no 
impact on the creditors’ ability to enforce and 
collect on their lien. These liens are just as valid 
and enforceable as they would be to an owner of 
record and must be resolved prior to transfer-
ring the property.

Liens against property can survive the death of 
the owner, can attach to a property held by 
the estate of the owner, and can attach at the 
time ownership is transferred to the deceased 
owner’s heir or devisee. Regardless of how 
or when the lien is attached, the only way to 
achieve a clear title is to ensure the lien is 
satisfied and released.

Shannon A. Minarik joined MBH Settlement Group in 2019 and is the managing 

attorney of the Lake Ridge office. She has been a licensed attorney in Virginia 

for over eight years. Outside of the office, Shannon is an avid runner, reader, and 

lifelong fan of Cleveland sports teams.
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ASH MORSI
Keller Williams Realty
“It was always difficult for me to set 
boundaries. As I got into the busi-
ness, I felt like I had to be available. 
But I learned that’s not a sustainable 
model. If I want to be able to spend 
time with my family, I need to set 
those boundaries. The beauty in real 
estate is, if someone respects your 
boundaries, you work with them and 
they become clients, then friends.”
 
 
MANSOORA DAR
Keller Williams Realty
“I cannot change my faith or my des-
tiny — the only thing I can change is 
myself and my thinking. Change your 
thinking; change your world.”
 
“I am a true believer in the empow-
erment of women. I want every 
woman to stand up for themself, get 
a good education, and be profes-
sional by choice so they can make 
their own decisions in life. My 
professional plans include opening a 
charity organization to help women 
like me acquire education and a 
professional career.”
 
 

A Word from Our Sponsor:

PRESENTS

Stay InspiredStay Inspired
WORDS OF WISDOM FROM THIS MONTH’S FEATURES

BRETT SELESTAY
Property Collective
“Success requires discipline and con-
sistency. You need to be disciplined 
in your approach and in your sys-
tems, and you need to execute them 
consistently. Do those two things, and 
success will follow. Secondly, always 
come from a place of contribution. 
Listen to your clients and understand 
what they want and where they want 
to be. And then, help them get there.”
 

 
TIM KELLY
loanDepot
“You have to be able to know every 
available option for a client and be 
able to speak to the pros and cons for 
each of them, and how that loan is 
going to fit into that family’s short-
term and long-term financial goals. 
We’re always educating, never selling. 
We’re always trying to respond as 
accurately as possible.”

N O VA
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partner spotlight

loanDepot

A Master of His Craft

By Zachary Cohen

Photos by Ryan Corvello

timkelly

We live here, work 
here, and take care of 

our family and friends.
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“In 2006, you started to see things change. It 
was an interesting time. You saw the difference 
between a true professional and the salesman on 
the golf course.”
 
Tim didn’t let the uncertainty in the market scare 
him. In fact, he saw it as an opportunity.
 
“I wanted to become a master of the craft as well,” 
he continues. “I was fortunate to have started before 
the housing crisis. I got to understand what it takes 
to build a sustainable career. I learned how to build 
lifelong relationships with clients.”
 
Tim was mentored by others loan officers for 
seven years before cutting the strings and going 
out on his own.
 
The loanDepot Advantage
 
Tim has now been in the mortgage industry for 
over 15 years. In April 2021, he moved his team to 
a new company, loanDepot.
 
“Most of Virginia had a banner year last year, and 
we were among those [that did]. We had our best 
year, as far as volume and units go,” Tim beams.
 
Tim and his team moved to loanDepot because 
they believe it gives them the best opportunity to 
serve their clients now and into the future. The 
company is a national brand, but the local team 
has a family, hometown feel.
 

“We live here, work here, and take care of our 
family and friends,” Tim notes.
 
In his 15 years in the mortgage world, Tim 
has come to understand what it takes to serve 
his clients. His first priority is to act as an 
advisor and educator — not a salesman.
 
“You have to be able to know every avail-
able option for a client and be able to speak 
to the pros and cons for each of them, and 
how that loan is going to fit into that family’s 
short-term and long-term financial goals,” 
Tim explains. “We’re always educating, never 
selling. We’re always trying to respond as 
accurately as possible.”
 
Tim is also big on communication. While 
delivering bad news is never easy, he’s willing 
to pick up the phone and communicate clearly 
in any situation. He believes that’s essential 
to the success of a real estate transaction.
 
Changing Perspectives
 
Tim has been fully devoted to his career for 
the past 15 years. And while his business 
remains a top priority, his growing family has 
called for more of his attention. Three years 
ago, Tim and his wife, AnnMarie, welcomed 
their first child, Jack, to the world.
 
“That opened my eyes that there’s a lot 
more than mortgages. Now, my day revolves 
around my family. My hours now are when 
my nanny is here. I’m a big family man. 
Trying to raise a kid in this new COVID 
era — that’s where I spend most of my time 
outside work,” Tim says.
 
Tim has learned that when he communicates 
his boundaries clearly with clients and part-
ners, they generally understand and accept 
them. It’s a working strategy that allows 
him to be fully present for his clients and 
his family. As Tim looks ahead, he envisions 
more of the same — a joyous family life and 
a thriving business.
 
“I’m just a kid who loves helping people. 
I love Northern Virginia, and I consider 
myself extremely fortunate to do what I do 
and find success.”

FUN FACT
 
When Tim was just getting 
started in the mortgage industry, 
he also performed standup comedy.
 
“I wasn’t very successful, but it’s a passion of mine. 
I’m always trying to bring humor into everything I do. 
Sometimes it goes over well, and sometimes it doesn’t in the 
mortgage world, but it does help me break the ice with clients.”

Tim Kelly entered the 
mortgage business in 2006, 

at the height of the last 
housing boom. He joined 

Countrywide Home Loans — 
one of the nation’s largest 

mortgage lenders at the 
time — as an assistant for a 

high-producing lender. Almost 
as soon as Tim entered the 

industry, however, he began 
to notice the shifting tides.

For more information, please visit 
www.loandepot.com/loan-officers/timkelly.

Tim Kelly, of loanDepot, posts video content on his 
YouTube channel and Instagram page.
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Raj Tamang, PE, LEED AP
PRINCIPAL

(703) 865-5440 | GreenValleyCustomBuilders.com | 3609 Chain Bridge Rd. | Suite C. Fairfax, VA 22030

Dear Top Producing Real Estate Agents!
We would like to partner with you.
We are looking for several teardowns in the
NOVA area. Please contact us if you have
any leads, AND you will be listing the new
house when it is completed.
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Change Your Thinking, Change Your World

By Chris Menezes

Photos by Ryan Corvello

When Mansoora Dar first got 
her real estate license, she was 
too shy to tell anyone she was a 
real estate agent. “I thought they 
would think I was trying to ask for 
help or get business out of them,” 
Mansoora admits.
 
Mansoora was only focusing on 
small rental properties at the time. 
In fact, it was managing her own 
investment property that first 
piqued her interest in real estate. 
She had a friend who was an agent 
that would show her investment 
properties for passive income. “I 
had an interest and aptitude in 
business and always thought real 
estate was lucrative,” she explains.
 

Originally from Pakistan, Mansoora 
speaks five different languages and has a 
master’s degree in literature. She came 
to America with her husband, Rizwan, 
and first son 26 years ago, and was a 
full-time housewife when she decided to 
get her real estate license in 2006.
 
As Mansoora started real estate part-
time, she had two more sons. Life was 
going considerably well for Mansoora 
and her family, and she didn’t really 
feel the need to do more than what she 
was doing. Then, out of nowhere, life 
hit. She was eight months pregnant 
with her fourth son and her first son 
had just started school when her hus-
band was diagnosed with cancer and 
hospitalized. “I had to take charge of 

the family — financially, emo-
tionally, and physically as well,” 
Mansoora recalls.
 
While it was difficult for 
Mansoora at first to accept the 
change and bear the full weight 
of the burden, things slowly 
started to fall into place. She 
began attending team meetings 
and took some additional classes, 
and soon her thinking began to 
change. “I thought to myself, ‘I 
cannot change my faith or my 
destiny — the only thing I can 
change is myself and my think-
ing.’ I had to be positive and opti-
mistic and embrace the change 
with open arms.”
 

DAR
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Contact us to schedule your 
appointment at: 301-972-3201

Our #1 Selling Product

60%
OF AGENTS SAY THE 
INTERACTIVE FLOOR 

PLAN TOUR WON THEM 
A NEW CLIENT

Originally from Pakistan, Mansoora Dar plans to start a charitable organization to help women acquire education 
and professional careers.

Mansoora created a mantra for 
herself, repeating the words: “People 
actually need my help because they 
don’t have the knowledge of the real 
estate market. Change your thinking; 
change your world.”
 
Mansoora also joined a running club 
around this time. She had never run 
before, but knew she had to push 
herself. With a lot of practice and 
hard work, she managed to keep up 
with everyone else, and that disci-
pline reflected in her business as well. 
“The same thing that motivated me to 
keep running also motivated me in my 
work: sometimes all it takes is a little 
extra push and success comes your 
way,” she says.
 
An outside-the-box thinker, Mansoora 
looked for a niche she could carve her 
business into and started focusing on 
land acquisition and new construction 
when only a few were doing it. She 

specializes in this area today, with 
about 80 percent of her business 
centered on working with builders, 
assisting in land acquisition, and 
selling new construction. Mansoora 
closed almost $30 million in 2021.
 
“The most fulfilling thing about 
my work is connecting with people 
and trying to understand what it is 
that motivates their home search,” 
Mansoora says. “I’ve also become 
more compassionate about other 
people’s struggles over the years and 
have developed a desire to help those 
in need.”
 

“I am a true believer in the empowerment 
of women,” she continues. “I want every 
woman to stand up for themself, get a 
good education, and be professional by 
choice so they can make their own deci-
sions in life. My professional plans include 
opening a charity organization to help 
women like me acquire education and a 
professional career. I want to use all of my 
opportunities to the best of my abilities to 
help others.”
 
As Mansoora keeps working toward her 
goals, she remains focused on growing her 
business while being the best mother and 

wife she can be. Family always comes 
first for her. When she is not work-

ing or busy with her four boys, 
Aman, Sadaat, Rehman and 

Hasan, she enjoys reading 
poetry, walking on trails, 
running, working out, 
watching movies, and 
playing board games. 
 
“I want to have a con-
tent and healthy lifestyle 

and create an atmo-
sphere of tolerance and 

kindness around me,” she 
says. “I want to be remem-
bered as one of the best 
real estate agents around, 
someone whom everyone 
can trust — an agent whom 
new agents can look up to, 
someone who didn’t waste 
their limited time here living 
someone else’s life.”
 
As Mansoora continues to 
help others live their own 
lives and change their think-
ing, she will, as her mantra 
says, ‘change the world.’

I am a true 
believer in the 
empowerment 

of women.
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WE’VE GOT YOU COVERED

HWAHomeWarranty.com   

 FREE Seller’s coverage
 VIP concierge service for agents

 Re-key service
 No cap on refrigerant 
 Online orders and claims

COVERAGE BENEFITS* :  

 

NRG...A Fortune 500 Energy Company

Anne Lang
Account Executive
703.220.9633
Anne.Lang@nrg.com

Exclusions apply. See contract document for details. ©2019 Home Warranty of America, Inc.

VISIT MY PAGE FOR DISCOUNTS…
www.AnneLangHWA.com

Memories are made 
in the kitchen.
Make sure your client's appliances 

are up to the task!

3 / 3 1 / 2 0 2 2

Seven

www.innovativerealtycontracting.com  |  571-283-4919
35072 Newlin Court Middleburg, VA 20117

VA LICENSE: 2705135404

 Licensed, insured, and experienced full service General Contractor
 Quality Interior Renovations and Remodeling

 Assist with settlement by reviewing and completing
items from a home inspector's list

 Addressing any post settlement renovations for the buyer

WHY PARTNER WITH US?

Quality         BEYOND EXPECTATIONS

"Bottom line up front- I'd recommend them to anyone! 
I called to have an inspection and possibly a cleaning 

for my chimney. They measured and checked the 
entire system and gave me pointers on what they 

could do and what I should do for myself. No 
updates, no add-ons, just real informa-

tion and some professional honesty 
with relevant pricing." ~John B.

Virginia License #2705113496A • Maryland License #102224 • District of Columbia License #70106886

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

Voted BEST CHIMNEY Contractor by Arlington Virginia Magazine

Recommended Chimney Contractor by Northern Virginia Magazine

Voted Best Pick by Best Pick Publication

11301 Industrial Rd.  |  Manassas, VA 20109
703-379-5006  |  winstonsservices.com

Providing Quality Chimney 
Inspections,

One Satisf ied C lient At A Time!
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rising star

B U I L D I N G  O N  A  B A N N E R  Y E A R

By Zachary Cohen

Photos by Ryan Corvello

“I’d been interested in real estate for quite some 
time. One of my close friends, who I lean on 
pretty heavily for advice, said, ‘You always talk 
about real estate. Why don’t you give that a shot? 
If you fail, you’ll just be back in the same boat that 
you’re in today, so what do you have to lose?’”
 
Brett recognized the truth in his friend’s 
words and made up his mind ... the following 
year would be different. And so, in 2018, he 
embarked upon a new professional endeavor.
 
FINDING HIS GROOVE

In Brett’s first eight months, he closed $3.5 
million. In 2019, he closed over $7 million, and 
in 2020, nearly $8 million.
 
“I spent my first year learning as much as I 
could about the business, and by my second 
year, things started to come together and 
really click for me. I really enjoyed the flexi-
bility and ability to make my own schedule,” 
Brett explains. “Once I found success and 
realized the positive impact I was having by 
helping people achieve 
their real estate goals, 
I knew undoubtedly 
that this is what I am 
supposed to be doing.”
 
Through 2019, Brett 
continued to work at the 
bar to supplement his 
income as he grew his 
real estate business. But 
when COVID restric-
tions impacted the hos-
pitality industry, Brett 
felt there was no better 
time to fully devote him-
self to real estate. That 
decision would pay off 
handsomely for Brett. 
In his first year as a 
full-time agent, 2021, he 
closed over $18 million 
in sales. 
 
THE BIG VISION

One of Brett’s long-term 
goals is to invest in real 

BRETT
SELESTAY

estate, and a banner year in 2021 has finally allowed 
him to embark upon that path.
 
“When I first got into real estate, I had a meeting 
with an industry veteran whom I looked up to, and 
I got the chance to pick his brain over coffee one 
morning. I asked, ‘If you could go back and start 
again, what would you do differently?’ He said, ‘If I 
could go back, I would have bought more real estate 
early and along the way.’”
 
So, Brett’s hope is to purchase two to three prop-
erties a year for the next decade and then reassess. 
He understands that he can’t build a rental portfolio 
overnight, but as the saying goes, “slow and steady 
wins the race.”
 
ON FAMILY AND THE FUTURE

Outside of real estate, Brett has a full family life. 
He and his wife, Ghotbee, now have three children: 
Vincent (6), Yoona (4), and Eli (born December 
2021). He enjoys music, spending time outdoors, 
traveling, and taking his family to baseball games at 
Nationals Park.

 
“The goal from here,” 
Brett says, “is to create 
and implement systems 
that will allow this level of 
business to be sustainable 
for me. Once is luck, twice 
is skill. So the name of the 
game for me is sustainabil-
ity and growth. How can 
I take what I’ve accom-
plished this past year and 
bring it to the next level? I 
am always thinking about 
the future and what’s next.
 
“Another big key for me 
is work–life balance. My 
family is the most import-
ant thing to me. I’m trying 
to make sure I don’t miss 
those big moments in my 
kids’ lives. So my goal is 
to continue to grow my 
sales, year-over-year, 
while making sure I carve 
out time to be present with 

STAY HUNGRY, 
STAY HUMBLE.

“2017 … life was all over the place, and I 
was struggling to figure out my next steps,” 
Brett Selestay, a REALTOR® with Property 
Collective, begins, laughing as he recalls this 
time of his life.
 

That year, Brett was wrapping up his time as a full-
time student at George Mason University, bartending 
five nights a week at two different bars, and his son 
had just turned two. Balancing so much left Brett 
feeling burnt out. He knew it wasn’t the life that he 
wanted long-term.
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Mark Harrington, Owner

Direct: 703-395-4686

mark.harrington@junkluggers.com

Megan Hicks, Business Developement

Direct: 703-244-5084

megan.hicks@junkluggers.com

WAVE GOODBYE TO CLUTTER!
Eco-Friendly Junk Removal for Homes & Businesses

BEFORE                         AFTER

BIG OR SMALL, WE'LL LUG IT ALL!

The Junkluggers can help you lug away old 
furniture, appliances, electronics, heavy
& dense materials and more! We'll even 
take big and bulky items off your hands 
like hot tubs, pool tables and pianos.

DONATE

RECYCLE

Through a shared mission of keeping reusable items out

of landfills, Remix Market allows us to upcycle items that

cannot be donated or recycled. Ask us about it today!

JunkluggersofGainsville.com

Rising Star Brett Selestay, with Property Collective, entered 
real estate in 2018 and went full-time in 2021.

my family and friends. I feel that being disciplined 
enough to step outside of your business is just as 
important as being disciplined with what you do 
inside your business. They go hand in hand.” 

“My highest hope is to create the life I want and 
enjoy it along the way. I am 33, with my best years 
ahead of me. And that excites me.”

THE GOAL FROM HERE IS TO 
CREATE AND IMPLEMENT 

SYSTEMS THAT WILL ALLOW 
THIS LEVEL OF BUSINESS TO BE 

SUSTAINABLE FOR ME. 
ONCE IS LUCK, TWICE IS SKILL.
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cover story

T H E  Q U E S T  F O R  B A L A N C E

By Zachary Cohen

Photo by  
Sweet Caroline Photography

ASHASH MORSI

All too often, new agents launch their real estate careers with the hopes of having 

a flexible career, only to find themselves on call 24 hours a day, seven days a 

week. Perhaps the greatest gift of being a REALTOR® is flexibility, while the greatest 

challenge is actually experiencing that flexibility.

Photo by Sweet Caroline Photography
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Ash Morsi, with Keller Williams Realty, began his real 
estate journey in 2016 with a specific desire to create 
more balance and flexibility in his life. Five years into his 
career, he has not only achieved material success, he’s 
succeeded in a way that most top agents never experi-
ence. He’s created balance in his life.
 
FROM DESIGNER TO REALTOR 

 
Before launching his real estate career in 2016, Ash spent 
11 years as an interior designer for Belfort Furniture. 
With two young kids at home, he desired more flexibility 

in his schedule. “In the retail world, you’re working 
on weekends with a fixed schedule,” Ash notes.
 
Ash often interacted with agents during his time 
as an interior designer. He’d assist with staging for 
listings and redesigning homes after a transaction. It 
was those interactions that initially inspired him to 
look deeper into real estate as a career.
 
“I realized that I could really bring value to a trans-
action. And that’s been the foundation of my busi-
ness — helping people through design and staging. 

From left to right: Melissa Govoruhk (operations), Ash Morsi (sales), 
Bridget Trammel (marketing). (Photo by Sweet Caroline Photography)

It gave me a unique angle. It 
made sense to me — there’s 
a need in the industry, and I 
thought it could work.”
 
Admittedly, Ash was ner-
vous about stepping in. His 
wife, Lily, is a stay-at-home 
mom, making Ash the fam-
ily’s sole provider. Moving 
to a 100-percent commis-
sion-based salary left Ash 
and his family staring into the 
great unknown.
 
“I was nervous, but I jumped 
in with two feet. I had a few 
clients lined up, so while the 
first 90 days were a little 
uneasy, I settled in, and it’s 
been smooth sailing.”
 

Five years later, Ash is thriving. 
He closed $40 million in 2020, 
and in 2021, he closed just under 
$50 million. His team is growing, 
too; in 2021, he brought on three 
new agents.
 
“I started as a solo agent, and I 
have two admins to support me. 
They are the core and the heart of 
our systems. They are like family 
to me. They are the chaos coordi-
nators,” Ash smiles.
 
Outside of real estate, Ash is a 
family man through and through. 
He and Lily have two children, 
Leila (12) and Adam (10).
 

Photo by Aaron Lebo

Photo by Sweet Caroline Photography

I realized that I could really bring value to a transaction. 

And that’s been the foundation of my business — 

HELPING PEOPLE THROUGH DESIGN AND STAGING.HELPING PEOPLE THROUGH DESIGN AND STAGING.



50 • March 2022 NOVA Real Producers • 51@realproducers realproducersmag.com

The Morsi family (From left to right: Leila, Adam, Ash, Lily). (Photo by Andrew Sample Photography)

Photo by Aaron Lebo

The real estate world is like 

that ... the formula is there but 

executing it can be difficult.  

IT REQUIRES PERSEVERANCE.

THE KEY TO BALANCE

 
Ash believes that creating work-life 
balance is all about leverage.
 
“I could get by on one admin. I 
could get by with no agents on the 
team. But I’m going to spend more 
time in the weeds on the back end. 
So I wanted leverage. I wanted 
someone to help me with the things 
I’m not as good at. My strengths 
are in getting a property ready and 
making it shine. The admin side 
isn’t what I like to do, so I hired 
someone that likes to do admin 
work,” Ash explains.
 
The process is simple; the execution 
is the challenge. But with a family he 
loves dearly, Ash remains focused on 
living life on his own terms.

 
“It was always difficult for me to 
set boundaries. As I got into the 
business, I felt like I had to be 
available. But I learned that’s not a 
sustainable model. If I want to be 
able to spend time with my family, 
I need to set those boundaries. The 
beauty in real estate is, if someone 
respects your boundaries, you 
work with them and they become 
clients, then friends. If they don’t 
respect your boundaries, it’s okay 
to pass up on a client. We tend to 
attract what we’re looking for.”
 
Ash’s method is simple in concept 
but difficult to achieve.
 
“The real estate world is like that,” 
he reminds us. “The formula is 
there, but executing it can be diffi-
cult. It requires perseverance.”
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Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia, 
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Teams and Individuals  Closed Data from January 1 to January 31, 2022

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

1 Keri K Shull Optime Realty 15.5 $8,375,450 34.5 $19,510,142 50 $27,885,592

2 Sarah A. Reynolds Keller Williams Chantilly Ventures, LLC 36.5 $20,545,300 14 $5,895,461 50.5 $26,440,760

3 Martin K Alloy SM Brokerage, LLC 11 $7,735,405 6 $4,241,945 17 $11,977,350

4 Casey C Samson Samson Properties 6 $7,117,500 2 $3,775,000 8 $10,892,500

5 Jennifer D Young Keller Williams Chantilly Ventures, LLC 15 $6,513,900 7 $3,413,000 22 $9,926,900

6 Tracy V Williams TTR Sothebys International Realty 1 $2,357,500 3 $7,365,740 4 $9,723,240

7 Julie A Zelaska Smith & Schnider LLC 2 $4,608,360 2 $5,060,000 4 $9,668,360

8 Johnny W Benson Long & Foster Real Estate, Inc. 3 $4,081,150 3 $5,425,210 6 $9,506,360

9 Laura C Mensing Long & Foster Real Estate, Inc. 3 $7,755,000 1 $1,710,000 4 $9,465,000

10 Akshay Bhatnagar Virginia Select Homes, LLC. 0 $0 11 $8,639,505 11 $8,639,505

11 Fouad Talout Long & Foster Real Estate, Inc. 0.5 $2,300,000 1 $4,600,000 1.5 $6,900,000

12 Andre Amini TTR Sothebys International Realty 0.5 $2,100,000 1 $4,200,000 1.5 $6,300,000

13 James W Nellis II Keller Williams Fairfax Gateway 5 $3,160,300 4 $3,114,900 9 $6,275,200

14 Dianne R Van Volkenburg Long & Foster Real Estate, Inc. 4 $6,249,999 0 $0 4 $6,249,999

15 Wetherly c Barker Hemeon TTR Sothebys International Realty 0.5 $619,500 0.5 $5,500,000 1 $6,119,500

16 Viktorija Piano Keller Williams Realty 1 $2,025,000 3 $4,019,910 4 $6,044,910

17 Phyllis G Patterson TTR Sotheby's International Realty 3 $2,581,000 2 $2,859,750 5 $5,440,750

18 Jon Robert Appleman Berkshire Hathaway HomeServices 
PenFed Realty

2 $3,649,720 1 $1,739,720 3 $5,389,440

19 Jennifer H Thornett Washington Fine Properties, LLC 0.5 $1,125,000 1 $4,250,000 1.5 $5,375,000

20 Steven J Watson KW Metro Center 2 $5,345,740 0 $0 2 $5,345,740

21 John Coles Thomas and Talbot Estate 
Properties, Inc.

1 $5,200,000 0 $0 1 $5,200,000

22 Susan M Hensley Hunt Country Sotheby's
International Realty

0 $0 1 $5,200,000 1 $5,200,000

23 Sherif Abdalla Compass 1.5 $3,150,000 1.5 $2,040,000 3 $5,190,000

24 Scott A MacDonald RE/MAX Gateway, LLC 5 $5,146,840 0 $0 5 $5,146,840

25 Debbie P Kent Cottage Street Realty LLC 5 $5,105,000 0 $0 5 $5,105,000

26 Antoinette L Khatib Metropolitan Realty LLC 4 $2,442,999 4 $2,587,999 8 $5,030,998

27 Michael I Putnam RE/MAX Executives 3 $1,575,000 5 $3,427,000 8 $5,002,000

28 Christine R Garner Weichert, Realtors 3 $3,298,000 2 $1,697,000 5 $4,995,000

29 Raghava R Pallapolu Fairfax Realty 50/66 LLC 1 $530,000 6 $4,420,939 7 $4,950,939

30 Jay V Caputo III Keller Williams Realty 1 $1,850,000 2 $2,974,000 3 $4,824,000

31 Eve M Weber Long & Foster Real Estate, Inc. 2 $4,315,100 1 $345,000 3 $4,660,100

32 Serif Soydan KW Metro Center 1 $565,000 1 $4,000,000 2 $4,565,000

33 Colleen Coopersmith McEnearney Associates, Inc. 1 $2,050,000 2 $2,440,000 3 $4,490,000

34 William F Hoffman Keller Williams Realty 1 $3,397,470 1 $1,059,000 2 $4,456,470

35 Jason Cheperdak Samson Properties 2.5 $1,135,000 6 $3,297,800 8.5 $4,432,799

36 Armae Fant Redfin Corporation 7 $3,540,500 2 $784,900 9 $4,325,400

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

37 Coral M Gundlach Compass 1 $1,100,000 3 $3,225,000 4 $4,325,000

38 Marianne K Prendergast Washington Fine Properties, LLC 1 $4,250,000 0 $0 1 $4,250,000

39 Paul Thistle Take 2 Real Estate LLC 3 $1,720,900 2 $2,500,000 5 $4,220,900

40 Piper Gioia Yerks Washington Fine Properties, LLC 0.5 $777,500 1 $3,397,470 1.5 $4,174,970

41 Sri H Meka Franklin Realty LLC 2 $1,243,000 3 $2,871,815 5 $4,114,815

42 Francesca Keith Avery-Hess, REALTORS 1 $2,800,000 2 $1,300,000 3 $4,100,000

43 Nikki Nabi Samson Properties 2 $2,040,000 2 $2,040,000 4 $4,080,000

44 Shannon M Gilmore Washington Fine Properties, LLC 0 $0 1 $4,050,000 1 $4,050,000

45 Jennifer Fang Samson Properties 1.5 $672,400 3 $3,373,500 4.5 $4,045,900

46 Venugopal Ravva Maram Realty, LLC 0.5 $850,000 6 $3,188,880 6.5 $4,038,880

47 Benjamin J Grouby Redfin Corporation 7 $3,999,900 0 $0 7 $3,999,900

48 Ryan Rice Keller Williams Capital Properties 5 $2,684,000 2 $1,290,000 7 $3,974,000

49 Ian A Weiser-McVeigh Samson Properties 1 $1,457,520 2 $2,510,000 3 $3,967,520

50 Melissa B Shelby Compass 1 $1,425,000 1 $2,530,000 2 $3,955,000

51 Joan B Shannon Compass 1 $1,975,000 1 $1,975,000 2 $3,950,000

52 Erin K Jones KW Metro Center 5 $2,739,000 2.5 $1,117,500 7.5 $3,856,500

53 Irina Babb RE/MAX Allegiance 5.5 $3,108,500 1 $742,000 6.5 $3,850,500

54 Lilian Jorgenson Long & Foster Real Estate, Inc. 0 $0 1 $3,850,000 1 $3,850,000

55 Dana Moore Jackins Keller Williams Realty 0 $0 2 $3,846,220 2 $3,846,220

56 Kristen K Jones McEnearney Associates, Inc. 3 $2,905,000 1 $890,000 4 $3,795,000

57 Branden L Woodbury Redfin Corporation 7 $3,758,000 0 $0 7 $3,758,000

58 Raya Fridental Redfin Corporation 6 $2,909,000 2 $795,000 8 $3,704,000

59 Priti L Malhotra KW United 1 $2,815,000 1 $865,000 2 $3,680,000

60 Abuzar Waleed RE/MAX Executives LLC 3 $1,581,000 6 $2,015,000 9 $3,596,000

61 Ann-Marie Grotticelli Coldwell Banker Realty 1 $260,000 1 $3,300,000 2 $3,560,000

62 Jon B DeHart Keller Williams Realty 4 $2,315,000 2 $1,200,000 6 $3,515,000

63 Andie Cunningham Redfin Corporation 0 $0 4 $3,508,900 4 $3,508,900

64 Tony Tran Fairfax Realty of Tysons 1 $1,175,000 2 $2,330,000 3 $3,505,000

65 Kristin M Francis KW Metro Center 2 $1,485,000 2.5 $2,010,520 4.5 $3,495,520

66 Michael Gallagher Redfin Corporation 4 $3,488,000 0 $0 4 $3,488,000

67 Ahmad T Ayub Redfin Corporation 3 $2,148,000 3 $1,264,000 6 $3,412,000

68 Kyle Leigh Weitzman Casey Margenau Fine Homes and 
Estates, Inc.

1 $1,500,000 1 $1,850,000 2 $3,350,000

69 Mark R Sirianni Compass 2 $2,142,500 1 $1,200,000 3 $3,342,500

70 Matias Leiva Keller Williams Chantilly Ventures, LLC 4.5 $2,391,000 1 $942,000 5.5 $3,333,000
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Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia, 
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS
Teams and Individuals  Closed Data from January 1 to January 31, 2022

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

71 Carolyn A Young RE/MAX Premier 2.5 $1,597,500 2.5 $1,686,914 5 $3,284,414

72 Alasgar Farhadov Compass 1.5 $3,280,000 0 $0 1.5 $3,280,000

73 Mark E Queener Redfin Corporation 7 $3,280,000 0 $0 7 $3,280,000

74 William P Bensten Merion Realty LLC 1 $1,622,160 1 $1,622,160 2 $3,244,320

75 Yony Kifle KW Metro Center 1.5 $788,000 5 $2,452,000 6.5 $3,240,000

76 Betsy A Twigg McEnearney Associates, Inc. 2 $3,236,220 0 $0 2 $3,236,220

77 Mercy F Lugo-Struthers Casals, Realtors 0.5 $237,500 7 $2,954,350 7.5 $3,191,850

78 Stacie M Hennig-Davis Compass 2 $834,990 2 $2,309,500 4 $3,144,490

79 Paul B Gale Long & Foster Real Estate, Inc. 1 $1,570,000 1 $1,570,000 2 $3,140,000

80 Ellen F Patrick Compass 0 $0 2.5 $3,135,000 2.5 $3,135,000

81 Michael A Makris McEnearney Associates, Inc. 0 $0 3 $3,129,000 3 $3,129,000

82 Kay Houghton KW Metro Center 2 $1,017,500 3.5 $2,057,500 5.5 $3,075,000

83 John J Martinich Pearson Smith Realty, LLC 0 $0 3.5 $3,064,500 3.5 $3,064,500

84 Aladdin Barkawi TTR Sothebys International Realty 1 $3,057,500 0 $0 1 $3,057,500

85 Bruce A Tyburski RE/MAX Executives 1.5 $1,577,450 1.5 $1,460,500 3 $3,037,950

86 Raymond A Zakka KW United 0 $0 3 $3,019,820 3 $3,019,820

87 Monica L Sims RE/MAX 100 1 $795,000 3 $2,209,000 4 $3,004,000

88 Mary M Olympia Long & Foster Real Estate, Inc. 3 $2,994,000 0 $0 3 $2,994,000

89 Linh T Aquino Redfin Corporation 5 $2,970,000 0 $0 5 $2,970,000

90 Lynna Hall Pearson Smith Realty, LLC 2 $1,422,000 2 $1,515,000 4 $2,937,000

91 Harry R Brubaker Samson Properties 2 $1,606,000 2 $1,329,000 4 $2,935,000

92 Jorge A Alvarez First Decision Realty LLC 2 $945,000 6 $1,984,000 8 $2,929,000

93 Janel L Hansen Berkshire Hathaway HomeServices 
PenFed Realty

0 $0 2 $2,903,000 2 $2,903,000

94 Billy Buck William G. Buck & Assoc., Inc. 0 $0 1 $2,900,000 1 $2,900,000

95 Julie W Chesser Century 21 Redwood Realty 1 $2,900,000 0 $0 1 $2,900,000

96 Jodi W Bentley Compass 1 $635,000 1 $2,236,000 2 $2,871,000

97 Diane G Murphy TTR Sotheby's International Realty 1 $1,600,000 1 $1,250,000 2 $2,850,000

98 Lorene Shafran Yeonas & Shafran Real Estate, LLC 0 $0 1 $2,850,000 1 $2,850,000

99 Vern V McHargue Keller Williams Realty/Lee Beaver 
& Assoc.

1 $355,000 3 $2,478,060 4 $2,833,060

100 Danielle C Carter Redfin Corporation 7 $2,414,400 1 $410,000 8 $2,824,400

101 Harshal A. Acharya Signature Realtors Inc 0 $0 1 $2,815,000 1 $2,815,000

102 Bic N DeCaro EXP Realty, LLC 2 $1,115,000 2 $1,688,000 4 $2,803,000

103 Charlet H Shriner RE/MAX Gateway, LLC 3 $1,559,000 1.5 $1,235,000 4.5 $2,794,000

104 Paramjit K Bhamrah Redfin Corporation 4 $2,736,500 0 $0 4 $2,736,500
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RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

123 Pamela A Yerks Washington Fine Properties, LLC 0.5 $777,500 1 $1,725,000 1.5 $2,502,500

124 Ritu A Desai Samson Properties 1 $880,000 2 $1,614,000 3 $2,494,000

125 Dilyara Daminova Samson Properties 1 $190,000 6 $2,281,500 7 $2,471,500

126 Joshua E Baumgardner TTR Sothebys International Realty 1.5 $1,902,000 1 $540,000 2.5 $2,442,000

127 Vikram Bhalla Realty Zone LLC 0 $0 1 $2,438,500 1 $2,438,500

128 Murugesan Vijayanand Coldwell Banker Realty 0 $0 3 $2,436,000 3 $2,436,000

129 Reshawna S Leaven KW United 1 $600,000 3 $1,833,890 4 $2,433,890

130 Lizzie A Helmig KW United 1 $545,000 5 $1,880,000 6 $2,425,000

131 Rheema H Ziadeh Redfin Corporation 4 $2,420,500 0 $0 4 $2,420,500

132 Ricardo M Martinez Fairfax Realty of Tysons 1 $1,140,000 2 $1,277,000 3 $2,417,000

133 Marvin O Wilson M. O. Wilson Properties 2 $1,760,000 1 $650,000 3 $2,410,000

134 Jennifer L Walker McEnearney Associates, Inc. 2 $1,386,000 1.5 $1,011,250 3.5 $2,397,250

135 Geoffrey D Giles EXP Realty, LLC 0 $0 1 $2,395,200 1 $2,395,200

136 Jacob Smith Hamilton KW Metro Center 1 $2,395,200 0 $0 1 $2,395,200

137 Lex Lianos Compass 0.5 $340,000 2.5 $2,038,500 3 $2,378,500

138 Kathryn R Loughney Compass 0 $0 2 $2,375,000 2 $2,375,000

139 Michael Sobhi Fairfax Realty Select 2 $1,897,000 1 $472,000 3 $2,369,000

140 Rola Aboul-Hosn Berkshire Hathaway HomeServices 
PenFed Realty

2 $2,365,000 0 $0 2 $2,365,000

141 Palmer Harned Compass 0 $0 3 $2,361,258 3 $2,361,258

142 Bardia Sassanpour Spring Hill Real Estate, LLC. 1 $960,000 1 $1,400,000 2 $2,360,000

143 Brian M Uribe Pearson Smith Realty, LLC 1 $372,000 4 $1,988,000 5 $2,360,000

144 Lisa T Smith Pearson Smith Realty, LLC 0 $0 3 $2,356,974 3 $2,356,974

145 Kaitlyn Elizabeth Higgins CityWorth Homes 2 $1,498,999 1 $855,000 3 $2,353,999

146 Sam A Mangrio Avery-Hess, Realtors 0 $0 1 $2,340,000 1 $2,340,000

147 Matthew David Ferris Redfin Corporation 1 $291,000 3 $2,047,450 4 $2,338,450

148 Chaweewan Thongpia Keller Williams Realty 1 $1,320,000 2 $1,015,000 3 $2,335,000

149 Patricia M Brosnan Keller Williams Realty 1 $2,325,000 0 $0 1 $2,325,000

150 Susan G Day Jobin Realty 6 $2,054,000 1 $269,500 7 $2,323,500

151 Angela M Kaiser Redfin Corporation 0 $0 3 $2,318,000 3 $2,318,000

152 Matt D Boyer Keller Williams Realty 2.5 $1,693,230 1 $622,500 3.5 $2,315,730

153 Daan De Raedt Property Collective 5 $2,307,900 0 $0 5 $2,307,900

154 Ana M Ventura Redfin Corporation 4.5 $2,307,000 0 $0 4.5 $2,307,000

155 Christiane Kay RE/MAX Executives 2 $2,301,891 0 $0 2 $2,301,891

156 Eli Tucker RLAH Real Estate 1 $629,950 1 $1,670,150 2 $2,300,100

157 John A Spahr Long & Foster Real Estate, Inc. 0.5 $2,300,000 0 $0 0.5 $2,300,000

158 Baicheng Liao Greenland Realty, LLC 0 $0 2 $2,295,000 2 $2,295,000

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia, 
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

105 Patricia Fales RE/MAX Allegiance 1 $1,350,000 1 $1,385,000 2 $2,735,000

106 Ashton A Vessali Compass 1 $1,450,000 2 $1,259,500 3 $2,709,500

107 George M Mrad KW Metro Center 1 $1,350,000 1 $1,350,000 2 $2,700,000

108 Debbie J Dogrul Long & Foster Real Estate, Inc. 2 $1,088,500 2.5 $1,595,500 4.5 $2,684,000

109 Barbara G Beckwith McEnearney Associates, Inc. 2 $2,670,000 0 $0 2 $2,670,000

110 Edward J Stone Redfin Corporation 3 $1,387,000 2 $1,280,000 5 $2,667,000

111 Sheila Scholl Renter's Warehouse DC 5 $2,655,000 0 $0 5 $2,655,000

112 Theodore Lodge Slones Real Estate 3 $1,712,337 2 $930,991 5 $2,643,328

113 Daniel MacDonald TTR Sotheby's International Realty 1.5 $2,638,000 0 $0 1.5 $2,638,000

114 Monique H Craft Weichert, Realtors 2 $1,275,000 2 $1,321,900 4 $2,596,900

115 Ehab Hennawi Coldwell Banker Realty 2 $1,279,505 3 $1,314,450 5 $2,593,955

116 Dinh D Pham Fairfax Realty Select 2 $1,217,444 3 $1,366,500 5 $2,583,944

117 Timothy D Pierson KW United 0 $0 1 $2,575,000 1 $2,575,000

118 Debra Meighan Washington Fine Properties, LLC 1 $1,110,000 1 $1,450,000 2 $2,560,000

119 George W Lodge Federa, Inc. 0 $0 2 $2,550,000 2 $2,550,000

120 Peter Huynh Westgate Realty Group, Inc. 1 $617,000 4 $1,914,800 5 $2,531,800

121 Frank J Schofield Summit Realtors 0 $0 3 $2,530,000 3 $2,530,000

122 David L Smith Coldwell Banker Realty 1 $237,000 3 $2,290,000 4 $2,527,000

TOP 250 STANDINGS
Teams and Individuals  Closed Data from January 1 to January 31, 2022
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Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia, 
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

180 Jean T Beatty McEnearney Associates, Inc. 0 $0 2 $2,100,000 2 $2,100,000

181 Theresa Valencic Long & Foster Real Estate, Inc. 1 $2,100,000 0 $0 1 $2,100,000

182 Jabar Baig Compass 2 $1,655,000 1 $442,000 3 $2,097,000

183 Nancy Heisel RLAH Real Estate 1 $790,000 1 $1,300,000 2 $2,090,000

184 James L Wilkerson Jr. Keystone Realty 3 $1,634,000 1 $450,000 4 $2,084,000

185 John R. Lytle Pearson Smith Realty, LLC 0 $0 4 $2,077,675 4 $2,077,675

186 Iman Mohamed Elagazy Smith & Schnider LLC 2 $2,075,870 0 $0 2 $2,075,870

187 Stacie Hatziyannis Berkshire Hathaway HomeSer-
vices PenFed Realty

3 $2,075,000 0 $0 3 $2,075,000

188 Desiree Rejeili Samson Properties 1 $410,000 3 $1,664,900 4 $2,074,900

189 Iman Gobran Weichert, Realtors 0 $0 3 $2,055,000 3 $2,055,000

190 Lenwood A Johnson Keller Williams Realty 3 $1,422,000 1 $630,000 4 $2,052,000

191 Jin Lee Wickwire Pearson Smith Realty, LLC 2 $1,215,000 1 $835,000 3 $2,050,000

192 Katherine D Herzig EXP Realty, LLC 2 $1,070,000 2 $978,000 4 $2,048,000

193 Keysha Washington Pearson Smith Realty, LLC 2 $1,500,000 1 $545,000 3 $2,045,000

194 Susie A Kontzias Suburban Homes Realty, Inc. 1 $1,525,000 1 $518,000 2 $2,043,000

195 Cynthia Schneider Long & Foster Real Estate, Inc. 3.5 $1,848,325 0.5 $188,500 4 $2,036,825

196 Corazon NarcisoMolina TTR Sothebys International Realty 2 $1,642,500 1 $392,500 3 $2,035,000

197 Puneet Bhagi DMV Realty, INC. 1.5 $524,250 2 $1,506,500 3.5 $2,030,750

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

159 Khalil Alexander 
El-Ghoul

Glass House Real Estate 2 $1,489,950 1.5 $790,500 3.5 $2,280,450

160 Xiang Liu Redfin Corporation 0 $0 3 $2,276,000 3 $2,276,000

161 Sridhar Vemuru Agragami, LLC 1 $805,000 2 $1,463,650 3 $2,268,650

162 Diane C Basheer Diane Cox Basheer Real Estate, Inc. 1 $2,250,670 0 $0 1 $2,250,670

163 Farzaneh S Sohrabian Samson Properties 0 $0 1 $2,250,670 1 $2,250,670

164 Donna Dorsey TTR Sotheby's International Realty 0 $0 1 $2,250,000 1 $2,250,000

165 Donna J Cramer McEnearney Associates, Inc. 1 $2,250,000 0 $0 1 $2,250,000

166 Alex K Logsdon Compass 0 $0 2 $2,249,000 2 $2,249,000

167 Josh Dukes KW Metro Center 1.5 $833,500 3.5 $1,411,950 5 $2,245,450

168 Jill Judge Samson Properties 0 $0 4 $2,239,000 4 $2,239,000

169 Victoria Pena Home-Pro Realty, Inc. 0 $0 6 $2,215,000 6 $2,215,000

170 Kendell A Walker Redfin Corporation 3 $2,212,749 0 $0 3 $2,212,749

171 Julia S Williams Williams Realty, LLC 1 $1,100,000 1 $1,100,000 2 $2,200,000

172 Keith K Howard Keller Williams Realty 1 $1,350,000 1 $840,000 2 $2,190,000

173 George S Koutsoukos Compass 2 $2,189,800 0 $0 2 $2,189,800

174 Karen M Hall @home real estate 0 $0 4 $2,170,000 4 $2,170,000

175 Heathr A Heath Redfin Corporation 3 $2,169,900 0 $0 3 $2,169,900

176 Richard Urben Redfin Corporation 4 $2,151,000 0 $0 4 $2,151,000

177 Gitte Long Redfin Corporation 3 $2,140,000 0 $0 3 $2,140,000

178 Donna C Henshaw Avery-Hess, REALTORS 2 $2,135,000 0 $0 2 $2,135,000

179 Melanie M Hogg Century 21 Redwood Realty 1 $492,500 2 $1,629,900 3 $2,122,400

TOP 250 STANDINGS
Teams and Individuals  Closed Data from January 1 to January 31, 2022
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McLean Mortgage Corporation | NMLS ID#: 99665 (nmlsconsumeracces.org). This 
information should not be considered an offer to lend. This communication is provided to 

you for informational purposes only and should not be relied upon by you. Contact McLean 
Mortgage Corporation directly to learn more about its mortgage products and your 

eligibility for such products. This is not a commitment to lend.

MELISSA BELL
Vice President, Branch Manager

NMLS ID# 450558

O: 817-808-1616
MBell@McLeanMorgage.com
www.MelissaBellMortgage.com

CONTACT MELISSA TO LEARN
MORE ABOUT HOME FINANCING.

in Homeownership?
pot of gold

How can The Bell Team  
help your clients find their

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

218 Nathan Daniel Johnson Keller Williams Capital Properties 3 $1,400,000 1 $542,000 4 $1,942,000

219 Kevin J Lee Fairfax Realty 50/66 LLC 0 $0 2 $1,929,950 2 $1,929,950

220 Earle Whitmore Long & Foster Real Estate, Inc. 3 $1,923,500 0 $0 3 $1,923,500

221 Xiaoyu Su United Realty, Inc. 0 $0 1 $1,920,000 1 $1,920,000

222 Gay Lynn Corens KW United 1 $765,000 2 $1,140,000 3 $1,905,000

223 Manish Sood Realty2U Inc. 1 $860,000 1 $1,041,000 2 $1,901,000

224 Deborah K Eskandarian TTR Sothebys International Realty 1 $1,900,000 0 $0 1 $1,900,000

225 Hala N Adra Compass 0 $0 1 $1,900,000 1 $1,900,000

226 Kevin Woods Pearson Smith Realty, LLC 1 $635,000 2 $1,264,850 3 $1,899,850

227 David Shumway CityWorth Homes 0.5 $218,750 3 $1,663,000 3.5 $1,881,750

228 Tracye M Thompson Long & Foster Real Estate, Inc. 1 $380,000 2 $1,501,394 3 $1,881,394

229 Anh-Minh Tran Fairfax Realty Select 1 $626,000 2 $1,250,000 3 $1,876,000

230 Tanya R Johnson Keller Williams Realty 3 $1,876,000 0 $0 3 $1,876,000

231 Saul M Vasquez Vera's Realty Inc. 2 $755,000 3 $1,115,000 5 $1,870,000

232 Richard M Mountjoy Jr. Keller Williams Realty 1 $1,461,000 0.5 $402,500 1.5 $1,863,500

233 Catherine B Kane Century 21 New Millennium 2 $1,145,000 1 $710,000 3 $1,855,000

234 N. Casey Margenau Casey Margenau Fine Homes and 
Estates, Inc.

1 $1,850,000 0 $0 1 $1,850,000

235 Pamela A Jones Long & Foster Real Estate, Inc. 2 $1,417,000 1 $430,000 3 $1,847,000

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

198 Cary H Embury Thomas and Talbot Estate 
Properties, Inc.

1 $2,025,000 0 $0 1 $2,025,000

199 Chandrasekhar 
Rathnakaram

Alluri Realty, Inc. 0 $0 1 $2,025,000 1 $2,025,000

200 Nishes Bhattarai Spring Hill Real Estate, LLC. 0 $0 3 $2,022,700 3 $2,022,700

201 Moon Y Choi RE/MAX Executives 1 $625,000 3 $1,376,000 4 $2,001,000

202 Kathryn K Harrell Washington Fine Properties, LLC 0 $0 1 $2,000,000 1 $2,000,000

203 Kelly A Stock Bacon ERA Teachers, Inc. 1.5 $1,225,000 1 $775,000 2.5 $2,000,000

204 Kimberly Snead Samson Properties 1 $2,000,000 0 $0 1 $2,000,000

205 Mayer Hashemzadeh MCM Realty Company 1 $2,000,000 0 $0 1 $2,000,000

206 Saem Kim Samson Properties 0 $0 1 $2,000,000 1 $2,000,000

207 Sebastian Edmunds Samson Properties 1 $1,000,000 1 $1,000,000 2 $2,000,000

208 Truc T Nguyen Classic Realty, Ltd. 1 $2,000,000 0 $0 1 $2,000,000

209 Alexandra I Burrell-Hodges Cottage Street Realty LLC 5 $1,998,000 0 $0 5 $1,998,000

210 Paul Vincent 
Sneeringer III

Keller Williams Chantilly Ventures, LLC 4 $1,997,500 0 $0 4 $1,997,500

211 Maria L Vasquez The Vasquez Group LLC 1 $475,000 4 $1,510,000 5 $1,985,000

212 Andrea M McSorley Long & Foster Real Estate, Inc. 0 $0 2 $1,978,120 2 $1,978,120

213 alexsandra V rodriguez RE/MAX One Solutions 1 $250,000 4 $1,700,000 5 $1,950,000

214 Deborah K Reynolds Keller Williams Chantilly Ventures, LLC 4 $1,949,000 0 $0 4 $1,949,000

215 Nikki Lagouros Property Collective 4 $1,948,000 0 $0 4 $1,948,000

216 Youssef Zeroual Weichert, Realtors 1 $422,000 4 $1,525,750 5 $1,947,750

217 Michelle Walker Redfin Corporation 1 $290,000 3 $1,655,000 4 $1,945,000

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia, 
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

TOP 250 STANDINGS
Teams and Individuals  Closed Data from January 1 to January 31, 2022
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Begin your relationship with Movement.
Contact Chris TODAY!

MORTGAGES
M O R E  T H A N

CHRIS SHEAD Loan O�cer, Movement Mortgage, NMLS # 1276733
(703) 498-8235 • Chris.Shead@movement.com • ChrisShead.com
3701 Pender Drive Ste. 115, Farifax, VA 22030
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RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL

236 Anh D Le Cardinal Realty Brokerage Corpo-
ration

0 $0 1 $1,840,000 1 $1,840,000

237 Banghua Yan Samson Properties 1 $1,840,000 0 $0 1 $1,840,000

238 Ella Greenberg Rash Century 21 New Millennium 0.5 $412,500 1 $1,425,000 1.5 $1,837,500

239 Bishal Karki DMV Realty, INC. 0 $0 3 $1,837,388 3 $1,837,388

240 Pierce Tracy Classic Cottages Realty, LLC 0 $0 2 $1,835,000 2 $1,835,000

241 Sandra Crews RE/MAX Executives 0 $0 2 $1,831,000 2 $1,831,000

242 Jacob William Wagner Redfin Corporation 0 $0 3 $1,830,000 3 $1,830,000

243 Dina V Shaminova TTR Sothebys International Realty 1 $1,175,000 2 $654,300 3 $1,829,300

244 Artie A Korangy Houwzer, LLC 0 $0 3 $1,827,000 3 $1,827,000

245 Melissa A Larson KW Metro Center 1 $1,411,590 1 $415,000 2 $1,826,590

246 Ronald B Mangas Jr. TTR Sothebys International Realty 0.5 $1,825,000 0 $0 0.5 $1,825,000

247 Vladimir Dallenbach Compass 1 $835,000 1 $990,000 2 $1,825,000

248 Andrea M Woodhouse Compass 3 $1,822,500 0 $0 3 $1,822,500

249 Guo Yan Fei Samson Properties 0 $0 2 $1,818,000 2 $1,818,000

250 Pia Taylor Compass 0 $0 2 $1,805,825 2 $1,805,825

Teams and Individuals  Closed Data from January 1 to January 31, 2022

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia, 
Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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NURTURING RELATIONSHIPS. DEVELOPING GOALS.

FULFILLING DREAMS.

DAWN MCGRUDER, CPA
(703) 273-7381 • MCGRUDERCPAS.COM
10306 EATON PL, SUITE 210 FAIRFAX, VA 22030
    @MCGRUDERGROUPCPAS

OUTSOURCED
ACCOUNTING

IRS
REPRESENTATION

TAX PLANNING
AND PREPARATION

YOUR ESTATE
SALE EXPERTS
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Call NOW for a
FREE Project Estimate!
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NATHAN BURCH, CMB
SENIOR VICE PRESIDENT
NMLS ID #: 231804

(703) 350-4000
Nathan@vellummortgage.com
NathanBurch.com

12700 Fair Lakes Circle, Suite 400, Fairfax, VA 22033

WE'LL MAKE YOUR 
CLIENT'S DREAM 

COME TRUE!

Vellum Mortgage, Inc. | NMLS ID# 1657323 | (www.nmlsconsumeraccess.org)


