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FEATURED AGENT 

CANDACE FARMER

FEATURED AGENT 

RICHARD PARLANTE

POWER TEAM

LAWRENCE MIDDLETON  

& KRISTIN CAVELLA

PARTNER SPOTLIGHT

CHRIS TORRES

MASTER TOUCH TILE 

& STONE

PARTNER SPOTLIGHT

CORY GARBER

GULFSHORE PLUMBING 

CONTRACTORS

DiSabato
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RIGSBY
POWER TEAM

Kimberly Wagner 

& Julie Rembos

FEATURED AGENT

Kristina Lambros

RISING STAR

Tyler Mattingly

PARTNER SPOTLIGHT

Corey Walker

Brown & Brown, Inc.

PARTNER SPOTLIGHT

Joey Rock

5 Star Valet 

Brian
BUILDING ON SUCCESS
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POWER TEAM

DEBBIE &  

LARRY BURBACK

FEATURED AGENT

JANE BOND

OVERCOMER

D. MICHAEL BURKE

PARTNER SPOTLIGHT

AARON BARNES

RESOLUTIONS TITLE

PARTNER SPOTLIGHT

DANIELLE DAMIANOV

CMG FINANCIAL

Leading with Passion and Purpose

WILLIS
LEE
FROM KENTUCKY  
TO FLORIDA 
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RYAN 
SCHWARTZ
RUNNING A BUSINESS 
BY DESIGN

Photos 
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EVENT
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LEADER OF THE MONTH
KIMBERLY ALVORD

FEATURED AGENT
BRYAN KEANE

RISING STAR
ASHLEY SILVERS

PARTNER SPOTLIGHT
RICH GARDNER

CONTRACTORS PAINTING 

& WATERPROOFING

PARTNER SPOTLIGHT
KIRK & CHRISTIN TAYLOR 

CROSSCOUNTY MORTGAGE

THE POWER OF THREE

GUENTHER, HEITMAN & WILLIAMS TEAM
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LEADER OF THE MONTH
ALBERT YABOR

FEATURED AGENT
TROY DE MOND

RISING STAR
SHANNON SCHAFFER

PARTNER SPOTLIGHT
STEVE CALABRESE

EQUITABLE MORTGAGE CORP.

PARTNER SPOTLIGHT
MATT FLORES

ZAMPOGNA FLORES, PLLC

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

S W F L

F E B R U A R Y  2 0 2 2

POWER COUPLE
ELISE & TOM STARR

POWER COUPLE
LISA & SCOTT PEARL

POWER COUPLE
LAUREN & MICHAEL TARANTO

PARTNER SPOTLIGHT
EDGARDO BALENTINE

PRIMARY RESIDENTIAL MORTGAGE

PARTNER SPOTLIGHT
VINNY SAPUTO

NAPLES PREMIER HOME WATCH

BECOMING BROKERS

&
JENNIFER 

SCOTT

S P R I N G E R
R I N D E N

R I N D E N

Photography By: 
Pure Fotografica
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RISING STAR: 

Greg Sofranko

PARTNER SPOTLIGHT: 

Maxwell Mortgage
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RISING STARS 

Nick & Chris Sweat

CELEBRATING LEADERS

Josh Marzucco

PARTNER SPOTLIGHT

Rosier Insurance

CELEBRATING LEADERS 

Heather Caine

RISING STAR

Chloe de Maleissye-Melun

PARTNER SPOTLIGHT

Panther Home Inspection
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Passion for the Profession
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CELEBRATING LEADERS 

Derek Carlson

RISING STAR

Renee Hahn

PARTNER SPOTLIGHT

Home Services by Cary

High-Flying Leadership

BILL EARLS

INVESTMENT CORNER

Denise Chambre

RISING STAR

Adam Sheets

  

PARTNER SPOTLIGHT

Steve Calabrese
Equitable Mortgage
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DENNY  
GRIMES
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T O  S E R V E

S W F L

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

LEADER OF THE MONTH

STEVE HAMRO III

PARTNER SPOTLIGHT

TIM DUPRE
CONDITIONED AIR

  

FEATURED AGENT

JEAN HARVEY

O C T O B E R  2 0 2 0 N O V E M B E R  2 0 2 0

LEADER OF THE MONTH
ROBERT NARDI

FEATURED AGENTS
ERIC & TYLER MANRING

RISING STAR
GREG ECONOMOS

PARTNER SPOTLIGHT
REAL TOURS
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DAVID GRUNINGER
DRIVEN BY REAL ESTATE

STAN & SCOTT 
WHITCOMB

RISING STAR
JESS MORRIS

FEATURED AGENT
YOCHI MELNICK

LEADER OF THE MONTH
ADAM RUUD

PARTNER SPOTLIGHT
HADINGER FLOORING
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A Winning Combination

J A N U A R Y  2 0 2 1

S W F L

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

ML 
MEADE

LEADER OF THE MONTH

GARREN GRUP

FEATURED AGENT

MICHAEL PAGLICCIA

RISING STAR

REBECCA SINATRA

PARTNER SPOTLIGHT

SWFL POOL PROS

A Longstanding 
Tradition of Excellence

LEADER OF THE MONTH

TONY LISTROM

FEATURED AGENT

DARLENE RODDY

RISING STAR

RYAN LEBEN

PARTNER SPOTLIGHT

DORKAN FINANCIAL GROUP, INC.
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FIRST ANNIVERSARY EDITION
Celebrating Our First Year in Print!
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GRIFFERTY 

GROUP
CHIODO
THRILL OF THE GAME
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LEADER OF THE MONTH
APRIL NIXON

POWER TEAM
BROOKER MCMURRAY GROUP

FEATURED AGENT
JACK MANCINI

FEATURED AGENT
EMILY KONOPASEK

PARTNER SPOTLIGHT
RAY THE MOVER

PARTNER SPOTLIGHT
RESPONSIVE INSURANCE
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LEADER OF THE MONTH
ERIC GALLUS

RISING STARS
MARK & AMANDA FENNIG

PARTNER SPOTLIGHT
ERIC RAMIREZ

LARAM CONSTRUCTION

& Rob Mauceli 
Tony Grech

FEATURED AGENT
JEFF FELDMAN

FEATURED AGENT
JOE EPIFANIO

PARTNER SPOTLIGHT
ERIC SOLOMON

LEGACY TITLE
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SCOTT NEEDLES 
& STACY WITTHOFF
Brother–Sister Power Team

FEATURED AGENT

Mark Riley

FEATURED AGENT

Nico Paredes

LEADER OF THE MONTH

Neil Cresswell

PARTNER SPOTLIGHT

Alessia Marcin,
Balanced Images

PARTNER SPOTLIGHT

Santiago Ospina,
J.O. Always CleanSCOTT NEEDLES 

& STACY WITTHOFF

2
years in  

print
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239-643-4100
www.RayTheMover.com

Office@RayTheMover.com

DON'T JUST TAKE OUR WORD FOR IT.

Locally Owned & Operated | Fla. Mover Reg. No. 00002

OF QUALITY SERVICE TO THE SOUTHWEST FLORIDA COMMUNITY.

Celebrating 40 yearsCelebrating 40 years

"I am a ver y picky consumer and expect excellent service. Raul and his 

team certainly exceeded my expectations. They were ver y professional,  

conscientious, and paid careful attention to my furniture and not hitt ing 

or breaking everything! Five stars all  the way!"  -  Janet B.

ventertitleservices.com
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TURN THEIR

DREAM
INTO 

REALITY
RESIDENTIAL & COMMERCIAL RENOVATIONS

NEW HOME CONSTRUCTION

Dominion
 Contracting Group

AS SEEN IN

LIFE AS A HIGH-END REALTOR
Following the strategies of Realtors Rupert and Karen Irby as they try to make their 

mark in the upscale market in Naples. BY JUSTIN PAPROCKI

“There’s opportunity here—you just have to see it. Put a little money into it—
well, the Naples version of “a little money”—and this could sell quickly.”

Call us at 239-293-0049 for a FREE ESTIMATE. 
Family owned & operated • Fully licensed & insured • Over 25 years of guaranteed workmanship

WWW.DCGSWFL.COM

Our professional contracting team will help your client envision their 
dream home whether it be a new home or renovation project.

THEIR VISION. OUR EXPERTISE.

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.
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venturex.com     239-300-96014850 Tamiami Trail North, Suite 301     Naples, FL 34103

Private meeting rooms for 4-12 people
Flexible booking hours
Fully equipped meeting rooms
Fiber optic high speed Wi-Fi + Backup system
Unlimited co�ee and tea
Access to a full kitchen, cafe, and lounge area
Access to a full commercial copier and scanner
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please email us at swflrealproducers@realproducersmag.com.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

AIR CONDITIONING

Conditioned Air

Tim Dupre

(239) 643-2445

ATTORNEYS

Goodwin Law, P.A.

Matt Goodwin

(239) 207-3403

Woods, Weidenmiller, 

Michetti, & Rudnick, LLP

Michael Michetti

(239) 325-4070

Zampogna Flores, PLLC

Matt Flores

(239) 261-0592

CATERING & EVENTS

M&G Farm Stand Cafe 

& Catering

Dawne Skiera

(239) 434-2611

CLEANING SERVICE

J.O. Always Clean

Santiago Ospina

(239) 200-1114

TJS Elite 

Residential Cleaning

Scott Leamon

(239) 451-0785

COWORKING FACILITY

Venture X

Kathryn Parker

(239) 326-3455

CPA SERVICES

CCG Certified Public 

Accountants

Steven Phillips

(239) 992-1973

CUSTOM HOME BUILDERS

Tri-Town Construction

Marc Devisse

(239) 895-2058

DEVELOPER

The Ronto Group

(239) 649-6310

ELECTRICAL 

CONTRACTOR

Coharbor Electric

Jacob Anderson

(336) 686-6963

EVENT PRODUCTION

Lightworks 

Stage Productions

Skip Johnson

(239) 784-4748

FINE ART

Balanced Images

Alessia Marcin

(804) 301-5212

FLOORING & TILE

AFK Flooring & Kitchens

Viorel Toader

(239) 435-6677

Hadinger Flooring

(239) 566-7100

Master Touch Tile & Stone

Chris Torres

(239) 443-8592

GENERAL CONTRACTOR

Dominion 

Contracting Group

Butch Bacon

(239) 293-0049

Innovative Design Solutions

John Huffman

(239) 595-6805

HANDYMAN

Becker Home Maintenance

Blake Becker

(239) 351-6820

HOME INSPECTION

HouseMaster 

Home Inspections

John Prete

(239) 480-8220

Panther Home Inspection

Jim Scarpa

(239) 389-0996

Python Home Inspection

Brett Onasch

(239) 431-5100

HOME WARRANTY

Home-Tech

Noah Surratt

(239) 285-0053

www.home-tech.com

Old Republic 

Home Protection

Shannon Livingston

(239) 682-1812

www.orhp.com

HOME WATCH & 

CONCIERGE SERVICES

Naples Premier 

Home Watch

Vincent Saputo

(239) 249-3353

Spectrum Concierge

Dave Feightner

(239) 777-6173

INSURANCE

Ackerman Insurance

Rick Nayar

(239) 597-1096

Brown & Brown Insurance

Corey Walker

(850) 454-8951

Domain 

Insurance Management

Nick Domain

(239) 898-9120

Farmers Insurance

Damon Brist

(239) 994-0248

Responsive Insurance

Matt Nance

(239) 596-3177

Sentry Insurance Advisors

Josh White

(239) 206-0618

INTERIOR DESIGNER

Interiors By SBI

Sheryl Bleustein

(954) 445-0897

LIEN SEARCH & ESTOPPEL

Proplogix

Jonathan Polk

(239) 438-6933

MORTGAGE LENDER

CMG Financial

Danielle Damianov

(786) 359-7976

Community Lending

DeAnna Adinolfo Rivera

(239) 878-0107

Equitable Mortgage

Steve Calabrese

(239) 778-6548

Gold Star 

Mortgage Financial

Josh Lund

(612) 802-3265

Maxwell Mortgage Team

Lauren Maxwell

(239) 596-0500

Moore Lending Group

Brittany Moore

(954) 866-7189

moorelendinggroup.com

Movement Mortgage

Nicole Paolini

(239) 287-8556

Northpoint Mortgage

Ryan Hoffman

(941) 779-8093

NRL Mortgage

Giovanni Matita

(239) 253-5939

Primary 

Residential Mortgage

Edgardo Balentine

(239) 244-5871

MOVING COMPANY

Callahan Brothers Moving 

& Storage

William Joyce

(203) 528-5930

Eagle Moving, LLC

Jake Loveland

(813) 536-9019

Ray The Mover

John Smarge

(239) 643-4100

NEW HOME SALES

Lennar Homes

David Burnham

(239) 834-4365

PHOTOGRAPHY/

PORTRAIT

Michelle Reed Photography

(239) 404-8158

New Frame Photography

Hana Snajdrova

(239) 200-9099

PHOTOGRAPHY/

REAL ESTATE

LaCasaTour

Derick Moreno

(888) 598-8687

Real Tours SWFL

Michael Berio

(239) 464-7969

Sun Services 

SW Photography

Jon Kreider

(239) 285-5320

PLUMBING

Gulfshore 

Plumbing Contractors

Cory Garber

(239) 200-1235

Pro-Tec Plumbing

Brandon Hume

(239) 261-1000

Sunwest Plumbing

Paul Blais

(239) 455-8353

POOL SERVICES

SWFL Pool Pros

Chaz Hambling

(239) 872-8186

PROMOTIONAL 

PRODUCTS

SwagWorld

Rob Paul

(410) 409-8000

REAL ESTATE MARKETING

Your Home Magazine

Tony Spano

(239) 235-3170

ROOFING

Roman Roofing

Norm Dopfer

(239) 458-7663

SCM Roofing

(855) 726-7663

scmroofingfl.com

SURVEYOR

Online Land Surveyors

Jonathan Polk

(239) 438-6933

TITLE COMPANY

Legacy Title

Eric Solomon

(239) 325-2709

Private Client Title & Escrow

David Ciccarello

(239) 989-4220

Resolutions Title

Aaron Barnes

(239) 734-4888

Seaview Title

Rick Nayar

(239) 449-4466

Venture Title Services

Ryan Marrie

(239) 734-2400

VALET SERVICES

5 Star Valet

Joey Rock

(239) 770-1991

VIDEOGRAPHER

Corrafilm

Coby Corradino

(786) 417-7210
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STEVE CALABRESE, Loan O�cer
Certified V.A. Loan Specialist
239-778-6548  |  stevec@eqfin.com
STE VECAL ABRESE.COM

NMLS 79387/ 39843

StevenMCalabrese

Steven Calabrese

Loans approved in 12 days

Over 70% of our closings are purchases

Quit fishing with a
Loan Officer

that barely answers
the phone,

when you can
 land your deals

 on time with Steve.
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Well, friends, it’s time to count our blessings again. 
With this issue, we are celebrating two full years in 
print, and I couldn’t feel luckier or more blessed. What 
started as just a vision and a possibility two years ago 
has grown into an amazing magazine and an incredible 
Real Producers community. I can’t thank you all enough 
for growing this business with me!
 
When I moved to Florida from Wisconsin to be closer to 
my family, I could have never dreamed of where I would 
be with the Real Producers family today. I’m immensely 
grateful for the opportunity to get to know so many of 
you — many who have become my best friends — and to 
have been able to share the stories of so many amazing 
top producers in the local real estate industry who are 
doing great things.
 
I feel very lucky to have been in a position to connect 
the top Realtors in Southwest Florida not only with 
each other through the magazine and through our fan-
tastic social events, but also to have connected so many 
of our wonderful industry partners with top agents who 
need the top-of-the-line services that they offer. It has 
been so gratifying to watch this publication and this 
community grow.
 

1575 Pine Ridge Rd., Suite 17 Naples, FL 34109
 www.ackerman-insurance.com

Insurance for
ALL of  Your

Clients’ Needs.

A U T O  •  B U S I N E S S  •  F L O O D
H O M E O W N E R S  •  L I F E  •  L I F E  A N N U I T Y

Get the quality customer service and
 full insurance coverage your  

clients deserve and can rely on!

(239) 597-1096 

And, as luck would have it, we’ve arrived at a new milestone — a 
super exciting development that I’m so happy to share with you. 
As you may have noticed, this magazine is now called Naples Real 
Producers. We’ve grown so much that we will soon be launching 
a sister publication — Fort Myers Real Producers. We’re excited 
to be able to bring in even more of the area’s best Realtors, and 
in the next few months will now be able to showcase not only the 
top 500 agents in Naples but the top 500 in Fort Myers too. There 
will be more news to share on that front very soon!
 
Lastly, I feel extremely fortunate and lucky for the special 
people in my life, especially my mother, Kim, and my girlfriend, 
Klarissa. Both of them have been with me throughout this jour-
ney with Real Producers and I am incredibly grateful for their 
love and support.
 
As we enter the month of March and in the spirit of St. Patrick’s 
Day, what do you feel lucky for?
 
Let’s make it a great month!
 

Andrew Regenhard
Owner/Publisher
Naples Real Producers
239-290-0692
andrew.regenhard@realproducersmag.com

publisher
Why I Feel Lucky

A NOTE FROM THE
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COMMERCIAL | LUXURY REMODELING ROOFING | CUSTOM DESIGN BUILDS

Locally Owned Southwest Florida Business

 CGC1512714 CCC1329614 MRSA729 MRSR829 HI3275

(239) 895-2058 | Connect@Tri-TownConstruction.com
www.Tri-TownConstruction.com

We can build a dream home through new construction, custom design 
builds and luxury remodeling.

Refer us to your client and we will exceed their expectations.

CELEBRATING 15 YEARS IN SWFL!

BROKERS
PROTECTED

CHECK OUT SOME OF

NAPLES’ TOP 500

REAL PRODUCERS

AND PARTNERS!

MEET THE

COMMUNITY

Nominate a REALTOR® you’d like to see featured by emailing swfl@realproducersmag.com.
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Elite Residential Cleaning is more than just a cleaning company...

We are experts at cleaning homes with
high-end materials.

Contact us today for
a complimentary 

in-home consultation 
and  50% off your first 

residential
cleaning

	����������� 27299 Riverview Center Blvd Bldg 2 Ste 207, Bonita Springs, FL 34134 / FL-LO27782 / Movement Mortgage, LLC supports Equal Housing Opportunity, NMLS ID#39179 (For 
licensing information, go to: www.nmlsconsumeraccessorg) / 877-314-1499. Movement Mortgage, LLC is licensed by FL #MLD1360. Interest rates and products are subject to 
change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must quality at closing for all benefits. "Movement Mortgage" is 
a registered trademark of the Movement Mortgage, LLC, a Delaware limited liability company. 8024 Calvin Hall Rd, Indian Land, SC 29707.

Nicole Paolini
(239) 287-8556
nicole.paolini@movement.com
movement.com/nicole.paolini

Loan Officer NMLS# 1252860

Luxury Clients 
deserve a 

Luxury Lender.
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*Information is based on residential sales in 2021 in Lee and Collier counties by the top 500 agents by sales volume in these counties.

HERE’S WHAT SWFL’S* TOP 500 AGENTS SOLD...

B Y  T H E  N U M B E R S
2021

AVERAGE 
SALES VOLUME 
PER AGENT

$43,310,240 AVERAGE 
TRANSACTIONS 

PER AGENT

48

9,887
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LISTING SIDE 
TRANSACTIONS

14
,1

30

SALES VOLUME
$21,655,120,323

24,017

TOTAL TRANSACTIONS
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Edgardo Balentine
NMLS 1432920
Loan Officer / Manager | Primary Residential Mortgage, Inc.
English-Spanish-French
Mobile: 239.244.5871
Office: 1.239.631.1145 | Fax 1.239.323.9310
5659 Strand Ct | Naples | Florida | 34110

SWFLMortgageLoans.com
Get to know us on      !

*PRMI NMLS 3094. PRMI is an Equal Housing Lender. Some products and services may not be available in all states. Credit and collateral are subject to approval. Terms and conditions apply. Programs, rates, terms, and conditions are subject to change and are subject to borrower(s) qualification. This is not a commitment to lend. Florida Office of Financial Regulation MLD646.
Publication Disclaimer: *Information contained in this article does not constitute legal, financial, or other professional advice or services and should not be used as a substitute for professional advice. The reader accepts full responsibility for the use of the information contained herein. PRMI is an Equal Housing Lender.

Get your buyer’s offer accepted 
with fast closings, amazing 

mortgage programs, and great 
communication!

If you are working, the 
Balentine team is working 

right there with you!
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coaching corner
By Michael Dill

client, when you’re employing some-
body, or when you’re interviewing 
somebody, everyone’s thinking the 
same thing… What’s in it for me?

I encourage you not to get stuck 
in making things about yourself. I 
encourage you to live in abundance 
and make it about getting others what 
they want, where you put yourself 
in their shoes and think about what 
they’re thinking and how they would 
gain value from the relationship. 

Zig Ziglar would say, “The secret 
to success is getting everybody else 
what they want.” Everyone else 
gets what they want from us. We’ll 
get what we want. There’s no doubt 
about it. 

WHAT’S YOUR FAVORITE

Coach Michael Dill is an award-

winning Certified Business Coach, 

global speaker, and published author. 

He is a proud Action Coach franchise 

partner, as well as the president 

of Power & Ice Wealth Creation, a 

strategic leadership company that 

works with business owners, leaders, 

teams, and entrepreneurs to develop 

a systematized and structured 

organization while accelerating 

their mindset, efficiencies, and 

effectiveness to grow, both 

personally and professionally, 

to achieve extraordinary results. 

He brings more than 40 years 

of business and entrepreneurial 

experience in his leadership, team 

training, and mentoring practice. 

BusinessCoachMichaelDill.com

What’s your favorite radio station? We have 
Pandora, we have Sirius XM, and we have our 
normal radio stations. I, myself, used to listen 
to 105.9 Paul and Young Ron in the morning. 
Everybody has a favorite radio station, whatever 
it may be; however, I will guarantee you, every-
one in this world has the same favorite radio 
station — the universal radio station — it’s called 
WIIFM. Yes, WIIFM, the universal radio station. 

What is WIIFM? WIIFM stands for “What’s 
In It For Me?” That’s the universal radio sta-
tion that everybody loves. Why? Because no 
matter what is happening, whatever conver-
sation you’re having, whoever you’re having 
it with, whether you’re having a conversation 
with somebody you love, with someone on 
your team, at a sales presentation, or attempt-
ing to make the sale to a new customer or a 

Your clients will consistently be 
happy with your service, your 
products, your team, and the way 
you’re delivering satisfaction to 
them. They’ll come back more 
often. They’ll tell your friends, 
they’ll give you 5-star Google 
reviews, and your business will 
do well. Your team will be happy 
because they’re consistently pro-
ductive as they’re getting what they 
want. Everybody wins when you 
make it about them. 

Today’s little simple message is to 
remember that your favorite radio 
station is everybody’s favorite radio 
station: WIIFM, “What’s In It For 
Me.” Always think about the other 
person — how they can gain value 
and get what they want — and 
I guarantee you, you will get 
what you want. 
 

RADIO STATION?

WHAT’S 
IN IT 

FOR ME.

coaching corner
By Michael Dill
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we bring reliability home
our promise is simple

What we do is important, but what defines us is 
how we do it. We strive to earn your business for 
life by doing things right and doing them well.

Speed. Selection. Service

NMLS#181407

Giovanni Matita, NLMS# 477645
239-253-5939  |  www.giovannimatita.com
23150 Fashion Drive T327, Estero, Fl 33928

sunservicessw.com  |  239-285-5320 
Jon@SunServicesSW.com

Serving Naples, Marco Island, Bonita Springs, Fort Myers, 
Estero, Cape Coral and all of Southwest Florida.

Real Estate & Commercial Photography
239-350-4906
sentryia.com

LET’S GET YOUR CLIENT
TO THE CLOSING TABLE!

If your client is buying a home valued 
$750,000 or greater, trust Sentry 

Insurance Advisors to get them to the 
closing table on time. As an independent 

agent we proudly represent more than 
20 highly respected insurance carriers, 

and have capabilities to serve them on a 
national basis.
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A Thoughtful Gift

Helpful Guidance for 
REALTORS® Building 
Client Relationships

Florida and across the country:
 
First, consider the age of your client. Clients under 
age 40 often prefer gifts with sustainability in mind 
or with a philanthropic appeal, such as pairing one 
gift with a donated gift to charity, or a percentage 
of the purchase going to a charity.
 
Do your clients live with young children, teens, or 
older parents? Gathering this information can help 
Realtors decide on an appropriate gift.
 
Clients over age 40 can be more utilitarian. Is 
it functional, clever, useful? Perceived value 
is important to both age groups. How about a 
branded crossword puzzle book for a senior living 
with them?
 
Second, what is the timing of the gift? Common 
touchpoints are at a planning interview, holiday, 
negotiations, or closing.
 

Gifts keep 
you at the top
of clients' minds 

year-round

Naples, Florida  •  877-260-0002  •  RPaul@swagworld.com  •  swagworld.com

ADD YOUR LOGO TO ANY OF OUR PRODUCTS!

In Florida alone, there are 195,000 Realtors, 
all vying for clients in this consistently active 
market. While data shows Naples/Fort Myers 
has cooled in price wars (www.bankrate.
com/real-estate/hottest-coolest-hous-
ing-markets), this is all the more reason to 
spend some time making an impression with 
thoughtful client gifts. No doubt, Realtors 
who focus on delivering branded products 
can help build loyalty and brand awareness 
with their clients and prospects.
 
Some Realtors have gifted branded coloring 
books that explain the home sales process. 
If young children are part of the meeting, 
having a coloring book on hand helps keep 
them occupied while the adults stay focused 
on discussions. It also tells a client you care 
about their whole family — it’s not just about 
the deal. People remember that. It keeps you 
top of mind.
 

When deciding on a gift vendor, here are some key considerations: 
 
1.	What is their experience, and do they have a client list/examples 

to share?
2.	Do they offer a wide range of products, including customized gifts? 
3.	What is their process like? 
4.	What is the turnaround time and in-hand date?
5.	Can they work within your budget?
6.	Are they able to handle the quantity you need?
7.	Who is my audience and what do they like?
8.	How do I measure my ROI?

Whether your clients are baby boomers or millennials, a tailored 
approach to gifts helps deliver the perceived value that bolsters 
client relationships and referrals. If not, the gift will end up in 
the trash!

pro tips
By Rob Paul

Rob Paul, known as the “Sultan of Swag,” is 
president of SwagWorld. His number 1 goal is to 
improve clients’ return on investment through 
delivering quality products and transparent 

communications. Contact Rob at 877-260-0002 or 
visit www.swagworld.com.

or a Throwaway?

How can Realtors set themselves apart 
when it comes to thanking their clients?
 
Thoughtful gift-giving can be a real 
differentiator in keeping businesses top 
of mind for clients and prospects. But it’s 
all about perceived value. People attach 
symbolic meaning to gifts, which means 
care is needed to avoid a client inter-
preting a gift as thoughtless, despite the 
giver’s intention.
 
The following guidance optimizes client 
gifting for real estate agents in Southwest 
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Free consultations

Our GAF lifetime roof system includes a 25 year 
workmanship warranty.

Locally owned and operated with 30+ years of 
combined experience.

Veterans, Active Duty Military, First Responders 
and Teachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a 
competitive price, exceptional customer service 
and outstanding quality!

"SCM Roofing was amazing and much faster than the 
  others I called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 
  -Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash 
  was left behind!." -Tampa Homeowner
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legal hotline

The Need to Remain Vigilant

By Michael L. Michetti, Esq.

Client: “Money sent yesterday, please confirm receipt.” 
Closing Agent: “Nothing yet.” 
Client: “Wire sent yesterday. Bank says you should 
have it by now. I sent them via the new instructions you 
emailed me.” 
Closing Agent: “New instructions? 
What new instructions???” 
 

The client says something about 
emailing back and forth yesterday, but 
I barely hear them over the panic build-
ing… Then I wake up in a cold sweat 
only to realize I am having a recurring 
nightmare about a client being a victim 
of Real Estate Wire Fraud. Nightmare? 
Yes, but this is becoming a real concern 
for closing attorneys nationwide, espe-
cially here in Southwest Florida, where 
closing attorneys deal in multimil-
lion-dollar property transactions.

There are numerous types of wire 
fraud out there today, and fraudsters 
have become very skilled at their 
craft. Real estate transactions, espe-
cially in Southwest Florida, supply 
fraudsters with all of the ingredients 
that can potentially create a perfect 
storm: large wire transfers, numerous 
routine emails from multiple parties 
(REALTORS®, mortgage brokers and 
lenders, attorneys and title companies), 
an exchange of sensitive information 
that is sometimes sent unsecured, 
and a plethora of victims that may 
sometimes be less sophisticated when 
dealing with technology. Of course, 
the reduction in face-to-face meetings 
due to COVID-19 restrictions has not 
helped much, either.

So what, exactly, is the scam? Well, 
in the November 2020 issue of the 
Florida Bar Journal, Joshua Feinberg 
laid out the scam in detail. To summa-
rize, it looks something like this:

Step 1: Fraudster sends a “phishing” 
email to Realtor requesting Realtor’s 
email and related password. The 
unsuspecting Realtor takes the bait 
and complies.

Step 2: Fraudster is now armed with 
access to emails with party and ven-
dor names, transaction details, and 

even contract terms. Fraudster can 
now “monitor” the transaction(s) to 
determine what amounts of money 
are to be moved, by whom and when. 
The Fraudster also gains access to 
key documents, including wire trans-
fer instructions.

Step 3: Fraudster creates several 
fake email accounts that look very 
similar to an email account for the 
professional. For example: instead of 
rrealtor@gmail.com, the Fraudster 
creates an email account for 
rrrealtor@gmail.com. 

Step 4: Fraudster will use the fake 
account to communicate with the 
victim, using the actual names and 
nicknames of the person being 
impersonated. The more sophisti-
cated Fraudsters also install a rule in 
the victim’s account so that emails 
are rerouted away from the victim’s 
inbox into a special account so that 
Fraudster has complete control of 
what the victim sees.

Step 5: Prior to closing, Fraudster will 
then impersonate the closing agent 
and send fraudulent wire instructions 
to the victim on a “template” that 
looks like wire instructions used for an 
earlier deposit made by the victim to 
the closing agent.

Step 6: Victim wires money to the 
account on the phony instructions 
and Fraudster immediately closes the 
account and absconds with the funds. 
What ensues? THE NIGHTMARE. 
Victim loses money. Victim ultimately 
sues Realtor, title company, and any-
one else involved for funds. Realtor 
and title company potentially pay 
damages and lose licenses. The end 
result can clearly be catastrophic for 
all involved.

It is vital to educate our clients and 
customers to be vigilant. Our firm 
provides brochures on wire fraud. 
Realtors should have a similar bro-
chure in their marketing packets 
that they provide customers and 
have a conversation about wire 
fraud at the onset of the transac-
tion BEFORE any funds are sent 
anywhere. Clients often complain 
about the lack of convenience hav-
ing to open a secure email creates 
in their lives. Closing offices should 
send wire instructions via secure 
email and also follow them up with 
voice confirmation. 

Our firm’s policy is to not send 
nor receive wire instructions via 
unsecured email without first 
confirming information via recip-
rocating telephone calls or direct, 
person-to-person contact. Under 
no circumstances should a client 
or customer send any funds to any 
party without first calling the clos-
ing agent and verifying the accu-
racy of wire instructions provided 
to them. We all need to do our part 
to sleep a little better…
 

Attorney Michael Michetti is 
a partner and founder of the 

real estate department at 
the law firm of Woods,  
Weidenmiller, Michetti 

& Rudnick, LLP.

FRAUD STREET
NIGHTMARE ON

Closing is tomorrow. Documents 

are complete and out for signature. 

Figures confirmed. All we are 

waiting for is money. Then, it starts. 
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Purchase & Refinance
Conventional | FHA | VA | USDA | 203k | Jumbo 
And More!

Ryan Hoffman
941-779-8093
Branch Manager | NMLS# 1530080 
www.Ho�manMortgages.com
4850 Tamiami Trail North, Suite 346
Naples, FL 34103

Northpoint Mortgage | NMLS# 1515

“Great vision without great people is irrelevant.”

Integrity lending with
customer satisfaction

is our top priority.

Integrity lending with
customer satisfaction

is our top priority.We can coordinate with northern agencies on behalf of clients to
facilitate seamless coverage between Florida and other states as needed.

(239) 596-3177 | www.responsiveinsurance.com
2950 Immokalee Rd, Ste 4 Naples, FL 34110

RESPONSIVE
INSURANCE

why aren't we already A part of your referral network?
With so many positive reviews on Google,

HOMEOWNERS | CONDO | SECOND HOME
| FLOOD | HURRICANE | MUCH MORE!

For a timely and complete response to your
questions, concerns and requests, give us a call!

Judy HentgesRich Costante Alyssa CostaMatt Nance,
Owner

Keith Zulik Jessica Bueno Cody
Gochenouer

(239) 285-6894 | info@eaglemoving.com | eaglemoving.com

SWFL's Clean Cut Movers
Locally Owned & Operated | Local & Long Distance Moves | Moving & Packing Services | We also sell and deliver boxes!
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advanced marketing
By Joshua Lee Henry

How to Create

3 Steps to More Income, More Sales, 
and More Control in Your Life

Suppose it’s a Friday afternoon. You 
happen to be downtown, and you decide 
to walk across the square to grab some 
lunch. As you cross the street, you 
notice a piece of paper blow past you. 
No big deal, litter is common.
 
But now suppose that instead of a 
piece of trash, that paper is a 1-dollar 
bill. Do you pick it up?
What if it were a 10-dollar bill? And if 
a 100-dollar bill?
 
Assuming no one else was around, 
if you were like most people, you’d 
probably make the extra skip and 
ensure yourself a C-note richer. 
Wouldn’t you?
 

Your Own Luck

That’s the thing: success usually requires 
you to stretch. And most people are 
unwilling to do that. That’s why if you can 
grasp the principles in this article, it will 
be as if…
 
You’ve Found FREE MONEY!

Before I took over operations and the 
ownership of Activate Advertising Agency, 
I was vice president of a national finan-
cial marketing organization. While in the 
financial brokerage business, one of the 
management best practices I taught bank 
CEOs and investment executives was the 
use of PERT charts.
 
PERT is an acronym for “Program 
Evaluation Review Technique.” It’s 
a visual form of project manage-
ment that was developed by the 
Navy in 1958. PERT is effective 

because it allows you to see your exact 
location when working towards a goal. 
This means you are able to simultane-
ously review your progress while also 
analyzing the steps ahead of you.
 
Think of it like those giant “You Are 
Here” maps you see at outlet malls and 
airports. This type of visual represen-
tation allows you to quickly see where 
you are in relation to where you want 
to go. It’s basically a…
 

Treasure Map to Greater Productivity and 

Higher Income

Key Performance Indicators (or “KPIs”) 
are a perfect complement to PERT. KPIs 
are the vital few activities that MUST be 
done in order for you to achieve your goal. 
They are the essential tasks or “building 
blocks” on which everything else rests. 
Sometimes KPIs are called “Critical Result 
Areas.” My friend and former client, David 
Horsager, refers to them as “DMAs,” for 
“Difference-Making Activities” in his best-
selling book, The Daily Edge.
 
It doesn’t matter if you call them “KPIs,” 
“CRAs,” or “DMAs.” The important thing 
is that you identify these items and you 
follow them daily. In your real estate busi-
ness, these might be things like securing 
listing appointments, working your refer-
rals, and attending closings.
 
With that in mind, here are the…
 
3 Steps to Creating Your Good Luck

 
1. Clarify Your Goals. 

Decide what you want. Write it down 
someplace where you’ll see it. Do some-
thing every day to take you closer to 
reaching it.
 
2. Decide on Your Marketing Strategy.

Money certainly isn’t everything in life. 
But having it tends to make the other 
things more comfortable. Once you know 
your financial goals, decide the best 
strategies in your real estate practice to 
reach them.
 
For instance, you can ask yourself ques-
tions like: What ratio do you want of 
buyers and sellers?
Do you have a particular demographic or 

niche you serve? Are you working in 
a team, using a buying agent, or have 
an assistant? Do you want to focus on 
higher-priced homes or concentrate 
on volume?
 
What do you need to adjust in your cur-
rent marketing plan to meet your goals?
 
3. Reverse-Engineer Your 

Sales Process.

This is the process of beginning with 
the end in mind and working back-
ward. In his bestselling book, The 7 
Habits of Highly Successful People, 
Stephen Covey says:
 
“To begin with the end in mind means 
you start each day, task, or project 
with a clear vision of your desired 
direction and destination. And then, 
continue by flexing your proactive 
muscles to make it happen.”
 
The best way to do this is to take your 
financial goal for the year and figure 
out how much production you’ll need 
in order to reach it.
 
You can divide your goal by your 
average commission. That answer 
will give you an approximate number 
of transactions you’ll need to make. 
Then, work your sales process back-
ward to determine your closing ratio. 
Once you have this number, you’ll 
know how many new introductions 
you’ll need to secure a set number of 
first appointments. From there, you 
calculate how many of those appoint-
ments will turn into listing presenta-
tions and proposals, and then, how 
many of those you’ll actually get a 
signed contract for.
 
Once you have the homes listed, you 

can follow this same process for 
selling the home quickly and at 
fair market value. You’ll know 
how many open houses you’ll 
need to host, how many showing 
requests you’ll typically need 
to get, and how many days on 
market you can expect
 
No Shamrocks Needed 

Beginning with your goal in 
mind and working backward will 
give you more control and con-
sistency in your business. You’ll 
be able to manage your pipeline 
with confidence. And you’ll 
never have to worry about when 
the next referral will come.
 
The Roman philosopher Seneca 
once said, “Luck happens when 
preparation meets opportu-
nity.” You can create your own 
luck by getting absolutely clear 
about what you want. And 
then, making the commitment 
to do whatever is necessary to 
achieve it.
 
Life isn’t a lottery ticket. And luck 
isn’t about finding a magic charm 
or leaving things to chance.
 
Luck is a Conscious Choice 

to Change 

It’s about taking control 
of your circumstances and 
improving your situation. Yes, 
it will take some work. But 
success, however you define 
it, is possible for you if you 
believe and take action.

Joshua Lee Henry is a published author, entrepreneur, marketing 

consultant, brand strategist and direct-response copywriter. He is 

the founder and CEO of Activate Advertising Agency, LLC.
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domaininsuranceinc.com
nickdomain@domaininsuranceinc.com

Refer us to
your clients

HOME | AUTO  | FLOOD

As an 
independent 

agency,
we have options
for EVERYONE.

We work directly with 
lenders & realtors

to help transactions 
close smoothly.

239-898-9120

Solutions for a painless closing.
�����������������������������������
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industry knowledge servicing the South 
Florida region. We are licensed, and 

insured. So whether you're an individual 
with one job or a company with multiple 
jobs we guarantee the highest standards 
and professionalism in the industry. Try 
our online software solution today and 
see how ordering, monitoring, making 

lender changes and receiving completed 
jobs has been streamlined to be all done 
online without spending valuable time 

on the phone.

No additional cost for rush jobs.
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 LOCAL OR LONG DISTANCE MOVING AND STORAGE

CallahanBrothers.com
2890 Cargo Street, Ft. Myers FL 33916

Contact us today for a free video or in-home estimate

239-689-3372
Fla. Movers Reg. No. IM2790

special feature

YEARS
Check out the Rockstars Who Have Graced Our Pages in the Last 24 Months!

Photos by LaCasaTour, Michelle 

Reed Photography, Jon Kreider 

Photography, New Frame 

Photography, and John Buchanan 

Architectural Photography

together and this magazine is a testament to all of 
you! Thank you so much for helping us grow and 
for celebrating this incredible milestone together.

On the pages that follow, you’ll see all of the 
amazing people who’ve graced our pages over the 
last two years. We are humbled by, inspired by, 
and thankful for all of you!

SWFL Real Producers is celebrating two 
amazing years in print! We are so grateful for 
the many top producers and valued partners 
who’ve shared their powerful and inspiring 
stories with us — the successes, the bumps 
along the way, their best practices and “secret 
sauce,” along with advice from the best of 
the best for the rest of our Real Producers 
community. It’s been an incredible journey 

WE ARE CELEBRATING 

IN PRINT!
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PATRICK DEARBORN
Cover Story

GREG SOFRANKO
Rising Star

LAUREN MAXWELL

Partner Spotlight
Maxwell Mortgage Team

RICHARD ROSIER

Partner Spotlight
Rosier Insurance

MIKE & WENDY MCCARTY
Cover Story

JOSH MARZUCCO
Celebrating Leaders

NICK & CHRIS SWEAT
Rising Stars

APRIL
2020

MARCH
2020

Where it 
all began...



46 • March 2022 Naples Real Producers • 47@realproducers realproducersmag.com

MAY
2020

JIM 
SCARPA

Partner Spotlight

Panther Home 
Inspection

CHRIS LECCA
Cover Story

HEATHER CAINE
Celebrating Leaders

CHLOE DE 
MALEISSYE-
MELUN
Rising Star

JUNE
2020

CARY CRAMER

Partner Spotlight
Home Services By Cary

BILL EARLS
Cover Story

DEREK CARLSON
Celebrating Leaders

RENEE HAHN
Rising Star



48 • March 2022 Naples Real Producers • 49@realproducers realproducersmag.com

AUGUST 
2020

JULY
2020

STEVE CALABRESE

Partner Spotlight
Equitable Mortgage

JOE PAVICH, JR.
Cover Story

DENISE CHAMBRE
Investment Corner

ADAM SHEETS
Rising Star

ANGELA LUTZI 
DELLATORÈ
& SCOTT DELLATORÈ
Cover Story

ALEX DAANE
Broker Spotlight

MARC DEVISSE

Partner Spotlight
Tri-Town Construction

SCOTT RIDDLE & 
ALEX GREENWOOD
Celebrating Leaders

DENNY 
BOWERS
Featured Agent
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SEPTEMBER
2020 2020

OCTOBER 

ALFRED “ABBIE” 
VALENTINE III
Cover Story

BERT PARSLEY
Leader of the Month

AMY NEASE
Featured Agent

ZACH ROSEN
Featured Agent

JOSH LUND

Partner Spotlight
Goldstar Mortgage Financial 

TIM DUPRE

Partner Spotlight
Conditioned Air

DENNY GRIMES
Cover Story

STEVE HAMRO III
Leader of the Month

JEAN HARVEY
Featured Agent
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2020
DECEMBERNOVEMBER

2020

DAVID GRUNINGER
Cover Story

ROBERT NARDI
Leader of the Month

MICHAEL BERIO 
& TIFFANY NOEL

Partner Spotlight
Real Tours

ERIC & TYLER 
MANRING
Featured Agents

GREG 
ECONOMOS
Rising Star

STAN & SCOTT 
WHITCOMB
Cover Story

ADAM RUUD
Leader of the Month

YOCHI MELNICK
Featured Agent

JESS MORRIS
Rising Star

MICHELLE HADINGER

Partner Spotlight
Hadinger Flooring
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REBECCA SINATRA
Rising Star

JANUARY
2021 2021

FEBRUARY

ML MEADE
Cover Story

GARREN GRUP
Leader of the Month

MICHAEL PAGLICCIA
Featured Agent

CHAZ & 
DANIELLE 
HAMBLING

Partner Spotlight
SWFL Pool Pros

TED STOUT
Cover Story

TONY LISTROM
Leader of the Month

MURAT DORKAN

Partner Spotlight
Dorkan Financial GroupDARLENE RODDY

Featured Agent

RYAN LEBEN
Rising Star
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2021
APRIL

2021
MARCH

JENNY MOORHEAD
Leader of the Month

MICHAEL JORDAN
Featured Agent

Interiors By SBI

JOHN PRETE

Partner Spotlight
HouseMaster Home Inspections

GINNY MARLES
Rising Star

SHERYL 
BLEUSTEIN

Partner Spotlight

THE GRIFFERTY 
GROUP
Cover Story

TIFFANY MCQUAID
Leader of the Month

BLAZE ZDRAVEV
Featured Agent

MATT GODWIN

Partner Spotlight
Godwin Law, PA

ANTHONY 
SOLOMON

Partner Spotlight
The Ronto Group

EVAN CORREALE
Rising Star
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2021
MAY

2021
JUNE

RYAN CHIODO
Cover Story

APRIL NIXON
Leader of the Month

LAUREN 
BROOKER 
& MELISSA 
MCMURRAY
Power Team

JACK MANCINI
Featured Agent

MATT NANCE

Partner Spotlight
Responsive Insurance

JOHN SMARGE

Partner Spotlight
Ray The Mover

EMILY 
KONOPASEK
Featured Agent

ROB MAUCELI &
TONY GRECH
Cover Story

ERIC GALLUS
Leader of the Month

JEFF FELDMAN
Featured Agent

JOE EPIFANIO
Featured Agent

MARK & 
AMANDA 
FENNIG
Rising Stars

ERIC 
SOLOMON

ERIC RAMIREZ

Partner Spotlight
Laram Construction

Legacy Title
Partner Spotlight
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2021
AUGUST

2021
JULY

CATHY ROGERS
Cover Story

ADRIAN 
SABATINO, BECKY 
COLBURN, & 
BRUCE MITCHELL
Power Team

CARLA MASSE
Featured Agent

MICHAEL MICHETTI

Partner Spotlight

Woods, Weidenmiller, Michetti, 
& Rudnick LLP

JOHN HUFFMAN

Partner Spotlight
Innovative Design Solutions

SAMANTHA 
MARKER
Rising Star

SCOTT NEEDLES 
& STACY 
WITTHOFF
Cover Story

NEIL CRESSWELL
Leader of the Month

MARK RILEY
Featured Agent

SANTIAGO OSPINA
J.O. Always Clean

ALESSIA MARCIN
Balanced Images

NICO PAREDES

Partner Spotlight
Featured Agent

Partner Spotlight
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������
239-4FLOORS (239-435-6677)

����
239-431-5910

������
info@afknaples.com

������������������
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PRACTICAL
solutions

TRUSTED
advice

SMART 
strategies

The Law O�ce of Matthew P. Flores is a full-service 
real estate law firm serving all of Southwest Florida. 
Our team is committed to assisting buyers and 
sellers with the purchase and sale of residential and 
commercial real property. We work side-by-side 
with our clients from contract to close.

MATTHEW P. FLORES, ESQ.
matt@naplesbaylaw.com | 239-261-0592
1333 Third Avenue S, Suite 505, Naples, Florida 34102 | 
naplesbaylaw.com | @naplesbaylaw
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SEPTEMBER
2021

DANTE DISABATO
Cover Story

CANDACE FARMER
Featured Agent

RICK PARLANTE
Featured Agent

CORY GARBER
Gulfshore Plumbing Contractors

CHRIS TORRES
Master Touch Tile & Stone

LAWRENCE 
MIDDLETON &
KRISTIN CAVELLA

Partner Spotlight

Power Team

Partner Spotlight

2021
OCTOBER

BRIAN RIGSBY
Cover Story

KRISTINA LAMBROS
Featured Agent

JOEY ROCK
5 Star Valet

COREY WALKER
Brown & Brown, Inc.

TYLER MATTINGLY

KIMBERLY WAGNER 
& JULIE REMBOS
Power Team

Partner Spotlight
Rising Star

Partner Spotlight
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NOVEMBER
2021 2021

DECEMBER

LEE WILLIS
Cover Story

DEBBIE & LARRY 
BURBACK
Power Team

JANE BOND
Featured Agent

DANIELLE 
DAMIANOV
CMG Financial

AARON BARNES
Resolutions Title

MICHAEL D. 
BURKE

Partner Spotlight
Overcomer Partner Spotlight

RYAN SCHWARTZ
Cover Story

BRYAN KEANE
Featured Agent

KIRK & CHRISTIN 
TAYLOR
CrossCountry Mortgage

RICH GARDNER
Contractors Painting 
& Waterproofing

KIMBERLY ALVORD
Leader of the Month

Partner Spotlight
ASHLEY SILVERS
Rising Star

Partner Spotlight
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JANUARY
2022 2022

FEBRUARY

JENNIFER 
SPRINGER RINDEN 
& SCOTT RINDEN
Cover Story

ELISE & TOM STARR
Power Couple

LISA & SCOTT 
PEARL
Power Couple

GUENTHER, 
HEITMAN & 
WILLIAMS TEAM
Cover Story

TROY DE MOND
Featured Agent

STEVE CALABRESE
Equitable Mortgage

MATT FLORES
Zampogna Flores, PLLC

SHANNON 
SCHAFFER

ALBERT YABOR
Leader of the Month

Partner Spotlight

Partner Spotlight

Rising Star

VINNY 
SAPUTO
Naples Premier Home Watch

EDGARDO 
BALENTINE
Primary Residential Mortgage

LAUREN & 
MICHAEL 
TARANTO

Partner SpotlightPower Couple Partner Spotlight
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Deanna was very responsive 

to questions and was on top 

of things. I felt like I didn’t 

have to follow up, as I knew 

she will get the job done. 

Being a Realtor that is so 

important. Thanks, Deanna 

for all you do!

GINA F. NORTH PORT, FL

ARE YOUR CLIENTS READY TO BUY BUT NEED
HELP UNDERSTANDING ALL THE DOWN

PAYMENT OPTIONS AVAILABLE TO THEM?

DEANNA 
ADINOLFO RIVERA
BRANCH MANAGER | NMLS# 327112

239-878-0107

deanna@communitylendingfl.com

8191 College Pkwy., Suite 203
Fort Myers, FL 33919

LET US HELP!LET US HELP!

LET OUR SOLID REPUTATION BE YOUR GUARANTEE

beckerhomemaintenance.com

239-351-6820

"The entire team is so professional and kind! They did 
an excellent job of explaining the process from start 

to finish and answered all my questions. I am so 
happy with all of their work!" 

- Jessica D., Google Review

HANDYMAN
PAINTING
FLOORING
CABINETRY
CLOSETS
SCREEN REPAIR
PRESSURE WASHING

AND MORE!
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• Title Insurance

• Escrow Services

• Construction Funds
  Disbursing

• Technology-Driven,
  Professional Experts

• Enhanced Secure
  Online Access &
  Communication

• National Commercial
  Services

www.resolutionstitle.com

239-734-4888
375 5th Ave S, Suite 202  |  Naples, FL 34102

special events
Photos by Jason Koch, Austin Luper, 

Samuel Saum, and Corrafilm

A Look Back at

YEARS
of Amazing 
SWFL Real Producers SWFL Real Producers 
Events!
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special events

OCTOBER 7, 2020

Photos by Austin Luper and 
Jason Koch

Videography by Corrafilm

This is where it all began! 
We had an amazing time at 
a beautiful luxury home by 
Cintron Custom Builders in 
Livingston Woods. Our kickoff 
event was sponsored by Seaview 
Title powered by Vidclose; 
Cintron Custom Builders; 
Equitable Mortgage; and Woods, 
Weidenmiller, Michetti, & 
Rudnick LLP. 

LAUNCH
PARTY!LAUNCH
PARTY!
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LAUNCH PARTY!  |  OCTOBER 7, 2020
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Balanced Images
info@balancedimages.com
www.balancedimages.com

High-Grade
Aluminum Art,

Created For You.

Bring a luxurious, contemporary 
appearance to your space with 

Balanced Images

HEATERS • EQUIPMENT • CLEANING • REPAIR • RENOVATIONS

www.SWFLPoolPros.com • 239-872-8186
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special events

FERRARI OF NAPLES!

Photos and Videography by Corrafilm

Our Real Producers community was 
getting bigger… and our first big quarterly 
event, held at Ferrari of Naples, was a 

blast! We auctioned off a beautiful black-and-white palm trees Balanced Image and raised 
$1,100, with the proceeds going to the David Lawrence Centers for Behavioral Health. 
Huge thanks to the event sponsors: Ferrari of Naples; Lauren Maxwell, of The Maxwell 
Mortgage Team; Conditioned Air; Seaview Title powered by Vidclose; and Balanced 
Images for donating the exquisite raffle item! 

QUARTERLY EVENT AT 

MARCH 11, 2021
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QUARTERLY EVENT AT FERRARI OF NAPLES! 
MARCH 11, 2021
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HOME
AUTO
WATERCRAFT
AVIATION
COLLECTIONS
JEWELRY
LIABILITY
BUSINESS

LICENSED IN 
ALL 50 STATES

Since joining Brown & Brown in 2014, Corey has been recognized 
as a top personal risk advisor for his ability to help families 
leverage their total insurance spend to maximize cost e�ciencies 
via top tier insurers who focus on serving families with assets 
valued in excess of $1,000,000.

Brown & Brown of 
Southwest Florida

1421 Pine Ridge Rd, Suite 200
Naples, FL 34109

FIND YOUR SOLUTION TODAY!

Corey Walker, CPRIA, AINS
Private Client Risk Advisor
(239) 213-2049
cwalker@bbswfla.com

To make an appointment please call (239) 431-5100
 or visit our website pythonhomeinspection.com

Brett Onasch, Owner ∙ Certified Master Home Inspector License #HI8303 | NACHI ID#16021822, CMI, CPI

Refer them to a Master Home Inspector whose
training and professionalism will give them
confidence in you through the end of the

transaction and beyond.

REALTORS...
Your reputation is your most valuable asset and

clients rely on you to guide them through a
complicated and stressful process.

BRINGING LIGHT TO A DARK WORLD

Experienced, Licensed, and Insured for Electrical Installation,
Repair, and Maintenance in Southwest Florida.

“Our mission is to provide high quality electrical work, on time, with 
integrity. Our purpose is to empower and lift up our employees, 

customers, partners, and fellow community members.”
JACOB ANDERSON | CEO | MAJOR, US AIR FORCE, SEP.

(239) 362-2502 • coharborelectric.com • EC#13004475

VETERAN OWNED + 
OPERATED

RESIDENTIAL +
COMMERCIAL
ELECTRICIANS
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special events
Photos by Austin Luper and Samuel Saum

Videography by Corrafilm

VENTURE X!
QUARTERLY EVENT AT 

A
U

G
U

ST
 5

, 2
02

1 By late summer, 2021, we were 
really catching our stride. We’d 
had incredible feedback on 
our previous events and had 
tremendous turnout for this 
one. We were super happy to be 
able to introduce everyone to 
our new co-working office space 
at Venture X, where we had 
a fantastic time at our second 
quarterly event! Once again, 
we auctioned off a gorgeous 
Balanced Image, this time of a 
SWFL sunset. We raised $1,200, 
with the proceeds going to 
NAMI of Collier County. Thank-
you to our wonderful event 
sponsors who made it all possi-
ble: Venture X; Lauren Maxwell, 
of The Maxwell Mortgage Team; 
Seaview Title powered by 
Vidclose; Naples Premier Home 
Watch; and Balanced Images for 
once again donating the amazing 
raffle item! 
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QUARTERLY EVENT AT VENTURE X!
AUGUST 5, 2021
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GET THE

PLUMBING
D O N E  R I G H T
THE FIRST TIME!

N E W  C O N S T R U C T I O N  |  R E N O V A T I O N S  |  R E P A I R

Cory Garber, Owner
GulfShorePlumbing@comcast.net
LICENSE NUMBER: CFC1429056

G I V E  U S  A  CA L L  TO DAY

239-200-1235
Commercial & Residential

Panther Home Inspection is rated 4.9 out of 5.0
based on 345 reviews.

Panther Home Inspection is rated 4.9 out of 5.0
based on 345 reviews.

Panther Home Inspection...ONE CALL DOES IT ALL! 
Proudly serving SWFL since 2008.

(239)389-0996
www.pantherhomeinspection.com
office@pantherhomeinspection.com

PANTHER HOME
INSPECTION

General Home Inspection | Wind Mitigation | 4-Point Inspection
Pool | WDO/Termite | AQ/Mold Radon & More!

Santiago Ospina
239.200.1114

ospina_santiago@outlook.com

Clean home. 
Clean mind.
Clean soul.
Clean life.
Always Clean.

CARPET CLEANING  |  TILE AND GROUT CLEANING  |  PRESSURE WASHING  |  HOUSEKEEPING



96 • March 2022 Naples Real Producers • 97@realproducers realproducersmag.com

special events
Photos by Austin Luper and Samuel Saum

Videography by Rogers Media and Corrafilm

which raised $1,200 to benefit The Salvation Army of 
Collier County. As always, we were hugely grateful to 
our fantastic events sponsors: Lauren Maxwell, of The 
Maxwell Mortgage Team; Seaview Title powered by 
Vidclose; and Innovative Design Solutions. We ended 
the year with a bang and expect nothing less from our 
2022 events!

ULTIMATE GARAGES!
QUARTERLY EVENT AT 

NOVEMBER 4, 2021
By the end of 2021, almost everyone had heard 
about our truly kickass events, and no one wanted 
to miss the last big quarterly event of 2021, 
surrounded by luxury cars at Ultimate Garages! 
Porsche of Naples generously donated Porsche 
insignia luggage and accessories for our big raffle, 
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QUARTERLY EVENT AT ULTIMATE GARAGES!  
NOVEMBER 4, 2021
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A  N E W  S TA N D A R D  I N  H O M E  S E R V I C E S

 Providing a great service experience encompassing Estate Management,
Home Watch, Project Management and Concierge Services since 2013.

(239) 777-6173 spectrumconcierge.com
info@spectrumconcierge.com Licensed - Insured - Bonded

Estate Management | Home Watch | Concierge Services 

Full Service On Every Transaction · Exceeding Expectations Since 2008!

23160 Fashion Drive, Ste. 227 • Estero, FL 33928
239-325-2709 • team@ltflorida.com • www.ltflorida.comEric L. Solomon, President

Need better closing services?
Choose Legacy Title on your next transaction and 

experience a smooth and successful closing
every time.
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File Early
The IRS will process one return for each given Social Security 
number; therefore, if you file as soon as you are able, you can beat 
scammers who might later fraudulently attempt to use your infor-
mation, gaining an extra layer of protection for your finances.

Avoid Pandemic Hoaxes
The ongoing Covid-19 crisis has thrown financial lives into disar-
ray for many taxpayers, resulting in widespread confusion about 
unemployment benefits, stimulus checks, child tax credits, and 
more. And tax scammers are preying on the unprecedented chaos, 
offering pandemic-related grants or faster or bigger payments in 
exchange for personal financial information and / or advance fees. 

Beware Phone-y Scams
Phone scams have been and continue to be a persistent and 
pervasive problem for taxpayers – especially for “vulnerable” 
populations such as seniors and English language learners. 
Remember, the IRS will never call you on the phone demanding 
immediate payment or sensitive information. In fact, this govern-
ment agency almost exclusively communicates with taxpayers by 
mail, so if you receive a call claiming to be from the IRS or anoth-
er financial agency or collector, it is almost certainly a scammer. 
Instead of conversing, hang up and contact the IRS at an official 
phone number to verify its authenticity. 

Don’t Fall for Phishing 
Again, the IRS will never reach out to you via email or social me-
dia regarding tax responsibilities. Carefully examine tax-related 
emails you receive, look for spelling mistakes and unusual URLs 
and email addresses (often very similar to the real ones), and 
avoid clicking on links in messages or downloading attachments. 
If you do receive a suspicious email regarding taxes, you can 
forward it to phishing@irs.gov.

With major distractions like a global pandemic, 
market disruption, and ensuing hardships and 
stressors (emotional, physical, and financial alike) 
on our plates, no one would be surprised if paying 
taxes is the last thing on our minds right now. 
However, Tax Day (April 18, 2022) is just around 
the corner, and it’s crucial to stay focused and 
one step ahead of potential tax scams. Use the 
following tips to ensure your hard-earned money 
and personal information stay secure this spring!

financial fitness

By Shauna Osborne

TAX-SEASON
AVOIDING

SCAMSthis spring Getting a home loan 
with Moore Lending 

Group isn't just a 
transaction, we 

consider you part of 
the family.

Brittany Moore
Producing Branch Manager

 NMLS # 824215
 Direct: 954.866.7189

Cell: 239.292.4194
BMoore@moorelend.com

Tyler Moore
Sales Manager

NMLS#: 1408486
Direct: 954-866-7186
Cell: 239-292-4191

TMoore@Moorelend.com

This is not a loan commitment or guarantee of any kind. Loan approval and rate are dependent upon borrower credit, collateral, financial history, and program availability at time of origination. Rates and terms are subject to change without notice. Corporate Address: 3701 Arco Corporate Drive, Suite 200, Charlotte, North Carolina 
28273. Cardinal Financial Company, Limited Partnership - DBA Moore Lending (NMLS ID 66247, for licensing information, go to www.nmlsconsumeraccess.org) Mortgage Lender Servicer License No. MLD236 LO12798 FL Additional licensing information can be found at: https://cardinalfinancial.com/nmls-licensing/. 

YOU SELL IT. WE WATCH IT.
The Di�erence Realtors Recognize

Estate Specialist  •  Home Watch  •  Concierge & Vehicle Services

There is a difference: Professionally Trained, Insured, Bonded, and Background Checked.

Vincent is a former Police Officer, Naples Resident, Husband, and Father.

GIVE US A CALL TODAY

Vincent Saputo
Owner/ Operator

239-249-3353  |  naplespremierhomewatch.com
info@naplespremierhomewatch.com(239) 455-8353 • swflplumbingrepairs.com

No matter the time of day or night, 
a real person is always on the line 
to solve your plumbing problems!

Sunwest 
Plumbing

PLUMBING ISSUE MADE ITS WAY ONTO 
YOUR INSPECTION REPORT?
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 HANA SNAJDROVA

239.200.9099

PORTRAIT         ARCHITECTURAL

www.newframephotography.com

&

Let's discuss YOUR event!

We'll work with you every step of the way to insure that your event is flawless.

lightworks-productions.com  |  239-784-4748

Lightworks Stage Productions is South Florida’s most complete sound, lighting, 
audio visual, and decor provider in the corporate and special event industry.

Lighting  •  Audio  •  Projection  •  Backline

“Professional, knowledgeable and accommodating, I would recommend 
Lightworks for any event, large or small.” -Alan J., The Powerhouse Group

Experience our experience!

FOLLOW US ON
INSTAGRAM!

@swflrealproducers
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BUILDING BRANDS THATBUILDING BRANDS THAT

Corrafilm is a Personal Branding and
Production Company that works closely 
with Real Estate Agents to grow their
audience on Social Media Platforms.

Contact us and let's get started!

COBY CORRADINO
Creative Director
786-417-7210
corrafilm@gmail.com

VIDEOGRAPHY  •   PHOTOGRAPHY  •   GRAPHIC DESIGN

(239) 345-2190
ccgcpas.com
1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com

TAX LAWS ARE
COMPLICATED
There is no such thing as a simple tax return.
You don’t have to be a tax expert,THAT’S OUR JOB!
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ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, your broker, or the team 
featured in an issue of Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a four- or 
eight-page bound, printed piece on magazine-grade 
paper with your full article — and you on the cover. 

WHY DO I NEED THOSE? 

These reprints are a professional marketing tool that 
can help brand you, your team and/or your business.
•	 Use on listing appointments
•	 Send out to friends and family 
•	 Send to clients with your holiday greetings
•	 Brokers, use as recruiting tools for capturing 	

new talent 
•	 Use when farming your favorite neighborhood 

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING COR-

RECTED ON MY ARTICLE?

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are sent 
to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® that was featured, the broker, our 
partner, or family. Anyone who wants to promote you.

HOW DO I ORDER? 

Email Geneva Eilertson at geneva@realproducersmag.

com or call 612-940-4257.
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cover story
By Zachary Cohen

Photos by Michelle Reed

JENNIFER 

SCOTT
S P R I N G E R  R I N D E N

R I N D E N

BECOMING BROKERS

After relocating to Florida in 2006, Jennifer Springer Rinden 
was looking for new beginnings professionally. She had spent 
the better part of her twenties and early thirties working her 
way up the corporate ladder as a marketing executive, but 
after a sudden acquisition changed the landscape of her 
professional life, she was thrust into the unknown.
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Her husband, Scott, encouraged her to try 
her hand at real estate, but it took some 
time for Jennifer to warm up to the idea. 
Even when she got her license, she held 
a tepid, indifferent attitude towards the 
prospects of selling real estate.
 
“He kept encouraging me to get into real 
estate. For me, that was the last career I was 
thinking about, frankly,” Jennifer admits. 
“I thought of myself as more of a corporate 
person. But he kept encouraging me.”
 
It wasn’t until after Jennifer got her license 
that she really embraced the opportunity to 
be a REALTOR®.
 
“I had an epiphany one day. I remember 
waking up in the middle of the night, and I 
said, ‘I need to change the way I’m looking 
at this. I need to look at this as something 
that’s an incredible opportunity to grow 
myself and create a company the way I 
think it should be done.”
 
From that moment forward, Jennifer and 
Scott embarked upon a journey that has 
led them to become brokers of Orchid 
Realty International.
 
Rewind: Beginning in 
Corporate America 
 
Jennifer and Scott are both from 
Wisconsin. They met working for an inter-
national manufacturing company — the 
same organization where Jennifer became 
a marketing leader and Scott enjoyed a 
34-year career in sales.
 
“I ran a centralized marketing department 
for the company, which was more like an 
agency,” Jennifer explains. “We did all 
of the marketing globally for all of the 
divisions. We were responsible for any 
touchpoint as it relates to marketing and 
working with the sales organizations.”
 
While the company was grooming Jennifer 
to become an executive, there was a sur-
prise acquisition. Jennifer’s department 
was dispersed, and she was forced to make 
tough career decisions.
 

“They were not a marketing-driven 
company. It was relocating to 
Chicago or eliminating my entire 
department, which is what hap-
pened,” Jennifer says.
 
Instead of relocating to Chicago, 
Jennifer and Scott pivoted. The 
couple relocated to Florida, where 
Scott continued to work in sales for 
the same organization, and Jennifer 
picked up consulting work. In the 
meantime, she had her eyes peeled 
for new career opportunities.
 

Real Estate Calls
 
It was 2010 when Jennifer had the 
epiphany that shifted her per-
spective on real estate. Scott was 
licensed two years later, and he 
worked part-time alongside his wife 
until retiring from his corporate 
sales job in 2020.
 
Jennifer and Scott consider their 
experience in corporate America to 
be a key reason for their success in 
real estate.
 

Jennifer and Scott have eight-year-old twin boys, Austin and 
Aidan. Together, the family enjoys travel, whether it’s internation-
ally or domestically. And despite their age, Austin and Aidan are 
already expressing interest in real estate.
 
“They are growing up in the real estate world, and they are funny. 
They know so much about real estate already and love to talk to 
others about our business. They go to open houses, showings, 
and put lights on. And sometimes, you can catch them in some of 
our videos! It’s a funny thing to watch Mom and Dad run a family 
business. They get a kick out of it.”F
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Jennifer Springer Rinden and
Scott Rinden met in Wisconsin at

an international manufacturing
firm they both worked for,
where Jennifer worked in

marketing and Scott in sales.
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“One of the pillars of our success 
is we both come out of corporate 
America. Many of our customers are 
executives and people that have come 
out of corporate America. We’ve been 
able to have a connection with those 
people,” Scott explains.
 
Jennifer and Scott have also been 
able to leverage their specific skills 
to build their brokerage. Jennifer’s 
marketing expertise first helped her 
get her business off the ground, and 
today continues to help drive the 
brokerage’s lead-generation machine 
and concierge-type services.
 
“It became fun. I love marketing. 
Marketing myself, marketing proper-
ties … I felt like it was such a fun way 
to really change it up. The marketing 
side gave me an incredible leap for-
ward in an industry that has so many 
Realtors. The marketing was a huge 
opportunity,” Jennifer says.
 
Scott’s corporate experience allows 
him to bring a grounded, professional 
approach to real estate sales.
 

“We took structure from corporate 
America and applied it to the real 
estate industry,” Scott continues. “We 
have a full, centralized department 
that services me, my other agents, and 
my customers.” 
 
Jennifer and Scott have always held 
the intention of running an organi-
zation that values and supports each 
member. They believe that’s one of the 
primary reasons they have such a loyal 
and hard-working team.
 
“The people within the company are our 
backbone for success,” Jennifer says.
 
Birthing a Brokerage
 
Over the years, Jennifer and Scott 
have worked for two different bro-
kerages. After a decade of working 
in a corporate brokerage structure, 
Jennifer and Scott decided to step out 
on their own.
 
“When you looked at it holistically, 
there wasn’t really a value proposition 

there for us and my team,” Jennifer 
says. “I got my broker’s license in 
2014, and the idea was to be aligned 
with our own destiny and to direct 
our organization the way we want, for 
the betterment of everyone.”
 
The move to become an independent 
brokerage has been a solid decision 
for Jennifer, Scott, and their team. 
In addition to running a luxury real 
estate sales team, Orchid Realty 
International has a rental division. 
Jennifer and Scott are actively 
pursuing opportunities in title and 
lending. Currently, Orchid Realty 
International has 14 agents; Jennifer 
and Scott have a goal of getting to 25 
high-producing agents.
 
“The vision is to create different 
service offerings through different 
companies to have a little more con-
trol over the process on behalf of our 
customer. I’m about quality, not quan-
tity. So focusing on the right agents 
and getting them producing is what 
it’s all about,” Jennifer concludes.

The people within 
the company are our 

backbone for success. Jennifer Springer Rinden and Scott Rinden 
own Orchid Realty International.

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .
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F E B R U A R Y  2 0 2 2

POWER COUPLE
ELISE & TOM STARR

POWER COUPLE
LISA & SCOTT PEARL

POWER COUPLE
LAUREN & MICHAEL TARANTO

PARTNER SPOTLIGHT
EDGARDO BALENTINE

PRIMARY RESIDENTIAL MORTGAGE

PARTNER SPOTLIGHT
VINNY SAPUTO

NAPLES PREMIER HOME WATCH

BECOMING BROKERS
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PH: 239.325.4070  |

 

Woods, Weidenmiller, Michetti & Rudnick, LLP
a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an important decision that should not be based solely on advertisements.  Before you decide to hire an attorney be 

 

A Personal Approach to Real Estate Law

Michael Michetti Joshua Rudnick James “Jay” Caudill

Licensed in Florida, California & Massachusetts • State License Numbers: CA - CA-DBO883539, FL - LO33886, MA - MLO883539. CMG Financial™ is a registered trade name of CMG Mortgage, Inc., NMLS# 
1820 in most, but not all states. CMG Mortgage, Inc. is an equal housing lender, Massachusetts Mortgage Broker and Lender MC1820. Licensed by the Department of Financial Protection and Innovation 
(DFPI) under the California Residential Mortgage Lending Act No. 4150025. To verify our complete list of state licenses, please visit www.cmgfi.com/corporate/licensing and www.nmlsconsumeraccess.org.

We Offer Great Rates and Excellent Service. Call us today! We are here to help!

Looking for classes to help you
improve your business? Check out 

www.realestatesecretsunlocked.com
for upcoming classes!

Danielle Damianov
Producing Sales Manager | NMLS ID: 883539 
 
C: (786) 359-7976
Danielled@cmgfi.com
www.lendfla.com

CMG Financial 
24301 Walden Center Drive 
Suite 300, Office 3102
Bonita Springs, FL 34134
Branch NMLS# 2108196
Licensed in FL, CA & MA

Specializing in Conventional, FHA/VA & Jumbo Loans
and check out these Two Great Programs:

MEDICAL PROFESSIONALS
PROGRAM – FOR DOCTORS,

FELLOWS & RESIDENTS
100% financing up to $1,000,000

Expanded Underwriting Criteria Allowed

ALL IN ONE LOANTM – SIMILAR TO A 
1ST MORTGAGE LINE OF CREDIT

Payoff your Home in Record Time with the All In One Loan!
Build Equity Faster  |  Have Access to your Equity 

Save Tens of Thousands of Dollars in Interest
Loan Amounts up $2 Million




