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MORTGAGE CONSULTANT
NMLS: 632697
(951) 897-5457

Tim Moreno

© 2021 Evergreen Home Loans and Evergreen are the trademarks or registered trademarks of Evergreen Moneysource Mortgage Company® NMLS ID 3182. Trade/service marks are the 
property of Evergreen Home Loans. All rights reserved. Licensed under: AZ Mortgage Banker 0910074; CA Licensed by Department of Financial Protection and Innovation under the CA 
Residential Mortgage Lending Act 4130291; ID Mortgage Broker/Lender MBL-3134; MT Mortgage Lender License 3182, NV Mortgage Company License 4837; Licensed under the OR 
Consumer Finance Act ML-3213; TX Department of Savings and Mortgage Lending Company License; WA Consumer Loan Company CL-3182; WY Mortgage Lender/Broker 3467.

Congrats On Being One of the Top 500 
Producing Realtors In The Inland Empire

Now, you have your own badge! Use it however you’d like to show that you are a part of 
the exclusive community of the top 1-2% in Inland Empire Real Estate.

Missing your badge? Email marissa@realproducersmag.com

Using your badge? We would love to see how! Show us how you are using your badge 
and you just might find a picture of what you shared in the magazine! Social media, email 

signatures, web, listings, marketing material...nothing is off-limits.

YOUR

BADGE

Inland 
Empire Real 
Producers

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge. 
They have been recommended by your peers in the top 500 and are some of the Inland Empire’s most respected 

businesses. Look for this badge to know that you are working with one of the best of the recommended best!

announcement
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Spencer Pardon • (951) 200-3310
Spencer Pardon Agency

Home 
Insurance 

Issues?
We will 
find the 
solution

934963

Bill Jawitz
Branch Manager
NMLS #208309
O: 951-757-1885
W: billjawitzgroup.com
E: billj@fairwaymc.com
1 Ridgegate Drive Suite 115 Temecula, CA  92590

The Bill Jawitz Group

Help
Your
Clients 
Conquer
Competitive
Bids 

Contact us Today and let’s get your clients home!

Chris Menezes
Writer

Shane Dasher 
Ad Manager

Marissa Menezes
Publisher

Mike Maletich
Owner

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Inland Empire Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at mark@realproducersmag.com

R E A L  P R O D U C E R S  T E A M

I N L A N D  E M P I R E
M E E T  T H E
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DAVID VANCE / PRESIDENT

949-291-3570
NMLS #707644

CABRE #01750920

This licensee is performing acts for which a real estate license is required. Statewide Funding Inc. dba House of Loans is licensed by the California Department of Business Oversight; NMLS #1105497. Loan approval is not 
guaranteed and is subject to lender review of information. All loan approvals are conditional and all conditions must be met by borrower. Loan is only approved when lender has issued approval in writing and is subject to the Lender 
conditions. Specified rates may not be available for all borrowers. Rate subject to change with market conditions. House of Loans is an Equal Opportunity Mortgage Broker/Lender.

Let us help you make time for
what you do best: SELL REAL ESTATE!

EscrowOptions.com

24 HOUR ACCESS TO
TRANSACTIONS

ELECTRONIC
DOCUMENT SIGNING

MULTI-LINGUAL
OFFICERS & STAFF

INDEPENDENT
ESCROW COMPANY

We specialize in:
Residential Purchases
New Home Sales
Foreclosure Sales
Commercial & Industrial Real Estate
Probate
Manufactured/Mobile Homes
Refinances
Investment Properties
Relocations
Real Estate Owned (REO)
Short Sales
Vacant Land

ESCROW
OPTIONS GROUP

Bernadette Kerkes 

Vice President of Marketing
& Business Development

714.348.4718 

Bernadette.Kerkes@escrowoptions.com

Tom Blank

Vice President of Sales

951.314.6860
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301

www.cutabovegifts.com

ESCROW

New Venture Escrow

Tania Gonzalez

(619) 807-0711

NewVentureEscrow.com

ESCROW SERVICES

Escrow Options Group

Bernadette Kerkes

(714) 348-4718

HOME INSPECTION

Echelon Inspections

(888) 673-7791

Homeguard Inc.

Rachael Flaggs

(858) 663-2900

Homeguard.com

INSURANCE

Spencer Pardon Agency

(951) 743-9208

MORTGAGE

Evergreen Home Loans - 

Tim Moreno

(951) 897-5457

Fairway Independent 

Mortgage

Bill Jawitz

(951) 365-3120

www.thbilljawitzgroup.com

Global Mortgage - 

Vicky Kelly

(951) 675-0257

Homebridge 

Financial Services

Nancy Kenny

(909) 225-8787

www.homebridge.com/

nancykenny

House Of Loans

(949) 291-3570

Locke Your Loan

Lara Locke

(951) 405-2454

www.lockeyourloan.com

Mutual of Omaha Mortgage

(951) 207-7394

NON-PROFIT

Love Justice International

(412) 606-9954

2021
B Y  T H E  N U M B E R S

SALES VOLUME
$11,320,036,052

22,484

TOTAL TRANSACTIONS

AVERAGE 
TRANSACTIONS 

PER AGENT

45

AVERAGE SALES 
VOLUME PER AGENT

$22.64
MILLION

HERE’S WHAT THE TOP 500 AGENTS IN INLAND EMPIRE SOLD IN 2021

Scott Keesee | Loan Officer
www.mutualmortgage.com

NMLS#  1439419 | 951-207-7394

Tired of getting voicemail?

Mutual of Omaha Mortgage, Inc., NMLS ID 1025894. 3131 Camino Del Rio N 1100, San Diego, CA 92108.

GO AHEAD,
TRY ME?

(951) 207-7394
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cover story

CAMINISTEANU

Written By Chris Menezes. Photography By Marissa Menezes

For over 20 years, Cristina Caministeanu 

has consistently ranked within the top 1% 

of REALTORS® nationwide, making her 

one of the leading real estate agents in 

Redlands. The length and breadth of her 

career, however, is most exemplified by 

the generations of people she has had 

the pleasure of helping and the positive 

impact she leaves on everyone she meets. 

 

“Truly the most fulfilling thing about real 

estate is being a part of people’s lives – 

selling a house to the young couple who 

just got engaged, and then ten years later, 

with two precious kids, having the honor 

and privilege of helping them into a new 

home. Or the family with small kids buy-

ing their home and almost 20 years later 

their son calling me because he’s ready to 

buy his first home. In a way, I feel like I’ve 

grown up with my clients,” she said.

 

Indeed, in many 
ways, Cristina has 
grown up with her clients. 
Born in Romania, she came to the 
United States at age 11. She got her first 
job in high school, working at a local 
restaurant a few nights a week. In col-
lege, she worked in a psychiatric office 
while completing her associate’s degree.
 
Real estate was the first career Cristina jumped 
into. Right before she was going to start her 
bachelor’s degree, she saw an ad in the Redlands 
Daily Facts that read “Get your real estate 
license!” The ad caught her attention because she 
loved frequenting open houses and always had a 
passion for real estate.
 
“From the time I got my driver’s license, I would 
drive around on Sundays and check out all the 
open houses in the area just for fun,” she recalled.
 

CRISTINA CRISTINA 
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Cristina started working as a full-time 
agent in 2001 and committed to learning 
everything she could about the business. 
She contributes her success to a con-
stant striving for self-education, self-dis-
covery, and placing a heavy emphasis on 
honesty, generosity, and fairness when 
working with clients. 
 
In addition to real estate, Cristina 
and her husband David, a respira-
tory therapist, also run Reveal Home 
Staging. David is a critical part of 
Cristina’s business. Most of her cli-
ents and all of her vendors know and 

love him. With a love for beautifying 
and transforming homes, Cristina and 
David have become adept at flipping 
properties for both themselves and 
their clients.
 
Cristina recently joined eXp Realty 
and became a certified mentor, so she 
can start building a team. She is look-
ing forward to training and mentoring 
other agents and is excited to utilize 
eXp’s technology, company stock, and 
revenue sharing to help other agents 
build successful businesses and 
improve the industry overall.
 

Real estate is a way of life for 
Cristina. Even when she is not 
working, she loves checking out home 
décor, watching real estate flipping 
or home improvement shows, and lis-
tening to podcasts. She can talk about 
real estate, design and décor all day 
long. A very analytical person, she 
likes to look at stats and trends and 
loves working with clients who ask a 
lot of questions, because she always 
has an answer prepared.
 

Truly the most fulfilling thing about real 
estate is being a part of people’s lives – 

selling a house to the young couple who just got engaged, 

and then ten years later, with two precious kids, having the 

honor and privilege of helping them into a new home. 
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Of their cute pup, Piper, Cristina says “Piper is the dog we 
always needed but never wanted. Piper was a stray; my 
friend Becky took him in until they found a permanent home 
for him. David and I fell in love with Piper and we shared 
him with Becky for a few years, and it was a nice arrange-
ment. Piper would spend days and weeks at a time with us 
and then he would go home. Becky couldn’t keep Piper any-
more and was going to look for a new home. The thought of 
never seeing his fluffy cute face was too much to bear, so we 
committed to taking Piper in. He has been such a blessing.”
 
As Cristina takes everything she has learned these past 20 
years and applies it to the next 20, helping her build a team 
and mentoring as many agents as she can, there is no doubt 
she will continue to create a positive impact in the lives of 
many for generations to come.
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YOU CAN SAVE
A LIFE FROM
HUMAN
TRAFFICKING
LOVEJUSTICE.NGO/LEARN

ONE DONATION  CAN INTERCEPT ONE LIFE
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Homebridge Financial Services, Inc.; Corporate NMLS ID #6521 (www.nmlsconsumeraccess.org); 194 Wood Avenue South, 9th Floor, Iselin, NJ 08830; (866) 933-6342; Licensed in all states but UT. AZ Mortgage Banker License #922458; Licensed by the Dept. of 
Business Oversight under the CA Residential Mortgage Lending Act; GA Residential Mortgage Licensee #22495; Illinois Residential Mortgage Licensee; MA Mortgage Lender\Broker License #MC6521; MO branch: 1116 Remington Plaza, Suite A, Raymore, MO 64083 ; 
Li- censed by the NJ Dept. of Banking and Insurance; Licensed Mortgage Banker – NYS Dept. of Financial Services, 152 Madison Ave., 23rd Floor, New York, NY 10016; RI Licensed Lender, RI Licensed Loan Broker; TX branch: 15301 Dallas Parkway, #900, Addison, TX 

75001; WA Consumer Loan Company License #CL-6521. This is not an offer for extension of credit or a commitment to lend. Loans are currently being closed and committed at the expressed rates, however these rates may change or may not be available 
at the time of your interest rate lock-in, commitment or closing. All loans must satisfy company underwriting guidelines. Interest rates and Annual Percentage Rates (APRs) are: based on recent market rates, for informational purposes only, subject to 
change without notice and may be subject to pricing add-ons related to property type, loan amount, loan-to-value ratio, credit score and other factors. Terms and conditions apply. Additional loan programs may be available. This is not an offer to enter 
into a rate lock agreement under MN law, or any other applicable law. Call for details. 08/2018 LR 2019-509A

• New Construction 
• Tear Down  
• Renovation & more!

• New Construction 
• Tear Down  
• Renovation & more!

Unlock The Potential Of 
Your Client's Home
WITH AN ACCESSORY 
DWELLING UNIT (ADU)

We Can finance Almost Anything Attached To The Ground!

Nancy.Kenny@homebridge.com  |  Homebridge.com/NancyKenny  |  3844 La Sierra Avenue,  |  Riverside, CA 92505  |  Branch NMLS# 1847975

Nancy Kenny
Construction Loan Specialist.
NMLS# 322084
(909) 225-8787

MAGAZINE 
REVEAL LUNCH

We loved gathering with the realtors featured in our January 2022 issue at Eureka in 
Redlands. It was great to get to know each other better, discuss goals for the year, and 

compare trends we’re seeing in different parts of the Inland Empire.

January 2022 



22 • March 2022 Inland Empire Real Producers • 23@realproducers realproducersmag.com

When you’ve looked a 2,200-pound bull in the eyes and climbed on top of its back, you 

can do pretty much anything. Leighton Silva grew up doing just that. A professional bull 

rider in the PRCA and PBR, Leighton was a circuit finalist and finished in the top 20 in the 

Permit World Standings. He brings the same fearlessness and grit into real estate as an 

agent and leader of The Gold Buckle Team.

“Riding bulls and growing up being a 
cowboy taught me about work ethic and 
mental toughness,” Leighton said. “I had 
to learn to overcome fear, injuries, and 
many other hardships in my rodeo career. 
Without that, I would not be the real 
estate agent I am today. Selling houses is 
a lot easier than climbing on the back of a 
2,200-pound bull!”
 
Leighton not only grew up as a Riverside 
cowboy but as a fourth-generation real 
estate professional. He grew up in the 
industry, working for the company his 

grandfather, Steve Silva, and father, 
Chris Silva, built. Leighton started 
at MSC Development as a laborer at 
15 years old, working on flips, while 
attending Polytechnic High School. 
He moved his way up to project man-
ager after graduation and obtained his 
real estate license at the same time.
 
“It would be a shame for my dad and 
grandpa to have worked as hard as 
they have to build what they built just 
for me to pass on the opportunity. 
And it would be a slap in the face for 

me to keep the business as it is. It 
should be my responsibility to make it 
bigger and better to honor and thank 
them,” Leighton said.
 
Although Leighton started in the 
industry as a laborer and worked his 
way up, when he got his license, he 
still needed to “prove himself” to his 
peers, being so young and part of the 
family business. Applying his cowboy 
grit and toughness, Leighton went 
straight to work as an agent, grinding 
day in and day out, showing up to 

WE ARE A FAMILY 

BUSINESS, AND WE TREAT 

OUR CLIENTS LIKE FAMILY.
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WAY

SILVA
Leighton
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work, making his calls, and con-
stantly putting himself out there.
 
Real estate can be a lot like riding 
a bull, and Leighton was a pro. 
He loved helping families achieve 
their goals, “seeing their smiles 
after purchasing their first home,” 
or making run-down homes look 
good again, “seeing what just a 
little bit of paint and touch up can 
do to a house and neighborhood.”
 
The family business has definitely 
been a benefit to Leighton’s career. 
“The support and knowledge of my 
dad, grandfather, Jim Crisafi, and 
Catalina Zafari have been price-
less,” he said. “We are a one-stop 
shop for everything real estate. 
We can buy a house cash, if need 
be, or we can give our clients our 
resources for contractors and 
handle any repair or renovation. 
We also have a team of real estate 
attorneys, dump trailers, and 35+ 
years of industry knowledge.”
 
As Leighton continues to step up 
and grab the bull by the horns 
every day, he will continue to 
bring pride to his work, honor to 
his family, and glory to his family’s 
legacy for generations to come. 
And that legacy will always be 
centered on family.
 
“We are a family business, and 
we treat our clients like family,” 
Leighton said. “We wear our heart 
on our sleeves and treat everyone 
with respect. We want everyone 
to win and walk away with money 
in their pocket and some sort of 
smile on their face. We run our 
business old school with integrity, 
respect, morals, and values. The 
cowboy way.”

WE WEAR OUR 
HEART ON OUR 

SLEEVES AND TREAT 
EVERYONE WITH 

RESPECT. WE WANT 
EVERYONE TO WIN 

AND WALK AWAY 
WITH MONEY IN 

THEIR POCKET AND 
SOME SORT OF SMILE 

ON THEIR FACE.
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Written By Chris Menezes 
Photography By Marissa Menezes

“Think big, then bigger!” Teresa Carter encour-
agingly tells her agents at Keller Williams, 
Redlands, where she has been the team leader 
for the past ten years. With over $600 million in 
volume and 1300 units closed last year, she took 
over the number one spot in the market share 
from San Bernardino to Banning. They defi-
nitely think big over there in Redlands.

Described as driven, completive, and a seeker 
of perfection, Teresa has spent the majority of 
her life leading others. The eldest of four sib-
lings, she very much still takes on the “older 
sister” role in everything she does. Supportive 
and always encouraging others to be the best 
they can be, she also raised three sons (Brandon, 
Jordan, and Ethan), and her husband, 
Rob, describes her as “a provider who 
loves to give.”

Teresa was in retail management 
before entering real estate. She 
worked in retail when outlets 
were first launching, and trav-
eled with Ann Taylor Loft to help 
launch a few of their storefronts. 
She also worked for Tommy 
Hilfiger, where, as a top pro-
ducer, was flown to New York to 
meet Tommy at his showroom!

Teresa entered real estate in 2001, 
when a good friend referred her to 

a Century 21 office in Victorville for an admin posi-
tion. She worked as an admin for a few years before 
her broker urged her to get her real estate license. He 
needed help with his business and he wanted her to 
help him in management. 

Teresa managed the Century 21 office for nearly 10 
years and learned the most valuable lesson of her 
career through the 2008 market crash. “I thought 
it was going to be the end of my real estate career,” 
she admits. “The business was suffering and the 
office I was managing was merging with another. 
But through it, I learned that there will always be 
ups and downs in real estate...and that you have to 
partner with a company that will support you and 
provide you value, so you can continue to grow.”

Teresa says she found that with Keller Williams 
in 2011, when she accepted the position as team 
leader. “The Team Leader role has been life-chang-
ing for my family and me,” Teresa admits. “Being a 
leader with KW has changed who I am in business, 
as a person, and as a parent.”

Having experienced tremendous growth in all 
areas of life since joining Keller Williams, Teresa 
is passionate about ushering others into that same 
kind of life-changing growth that she has seen 
herself through. Growth is her number one focus 
right now—the growth of her leadership team, 
the growth and success of her agents’ businesses, 
and the growth and success of her office. And for 
Teresa, all that growth has little to do with money; 
it’s about the lives that change as a result.

“The most fulfilling thing about the work I do are 
the relationships I create with my agents, outside 
agents, my staff, our affiliates, and the owners I 
work for,” she says.

In addition to leading Keller Williams, Redlands, 
Teresa serves on the board of directors for the 
East Valley Association of REALTORS® and will 
be the vice-chair of the Leadership Academy in 
2022. She is also a current member of the Women’s 
Council East Valley, where she has served as a 

Teresacelebrating leaders

Carter
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past president, and for 2022, will be on the board of 
directors as co-chair for planning and events.

When Teresa is not focusing on others, she loves tak-
ing mini-vacations and weekend trips with Rob. They 
love going to Sedona, where they can jeep, hike, and 
relax, and never miss a moment to take their trailer 
out to the beach for a fun time camping with friends.

Given all of Teresa’s experience and success in 
helping others create thriving real estate businesses 
for themselves, she leaves us with these last bits of 
practical advice, “Decide to be successful. Commit 
to activities daily, build a database, and don’t make it 
about the next transaction—make it about building 
a business worth owning, to have a life worth living. 
And remember to think big, then bigger!”

Being a leader 
with KW 

has changed 
who I am in 

business, as a 
person, and as 

a parent.
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Locke
your loan

preferred partner spotlight LockeWritten By Chris Menezes 
Photography By Marissa Menezes

Having grown up in Riverside, Lara Locke is proud to have built 
her business, Locke Your Loan, right in her hometown. She has a 
passion for educating people on the homebuying process, walking 
them through the loan process from start to finish, and helping 
them secure the keys to their new home. 

Lara’s passion for teaching people and elevat-
ing others can be traced back to her time as a 
dancer. As an accomplished ballerina in her 
youth, whenever Lara wasn’t dancing, she was 
teaching and developing younger students in 
the craft. While she did not intend to become 
a loan officer, let alone the leader of an entire 
team and company, she can see how her love of 
people led her to where she is now.
 
Lara fell into the mortgage industry almost 
by accident. While she was attending college, 
she had a good friend in the industry who was 
looking for some help in the office. “I had a love 
for numbers, and a passion to help, so it was 
a natural fit,” Lara explained. “It feels like I 
blinked my eyes and 20 years passed!”
 
That “passion to help” became the cornerstone 
to Lara’s business. Combined with the disci-
pline, grace, and work ethic of an accomplished 
dancer, Lara has built an incredible business 
these past 20 years. By elevating service above 
everything else, she places people at the center 
of everything she does.
 
“Home loans done with integrity,” is the Locke 
Your Loan motto, and it exemplifies Lara’s mis-
sion to always do was it right, fair, and best for 

her clients and referral partners. Simply 
put, she cares, and that care makes all 
the difference.
 
“We take the time to pick up the phone 
and talk to people about what they want 
out of a home loan,” Lara said. “We 
pride ourselves on our client experience 
and communication through the entire 
process. When working with us, you can 
expect one-on-one meetings with your 
loan officer, weekly updates – even when 
there are no updates – client concierge 
on every loan, clear and concise direc-
tions, and fast closings.”
 
When Lara isn’t pouring her heart into 
her business, you usually find her in the 
kitchen, cooking with her husband, Jon. 
Lara and Jon are high school sweet-
hearts and have three kids – Jaden, who 
is a junior at UCLA, Monty, who is in 
middle school, and Alexis, who is ele-
mentary School. Lara and Jon both love 
to cook and to travel together, even when 
it just a quick weekend getaway.
 
To learn more about Locke Your Loan 
or to contact Lara and her team, visit 
www.lockeyourloan.com.

your loan
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We pride ourselves on 
our client experience and 
communication through the 
entire process.
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     Custom engraving with your logo & contact info

     

Creates top of mind awareness for your business

     

100% tax deductible*

* 

    Generates a lifetime of impressions and
    only needs to be given once!

      

Potential referral opportunity

    American made since 1949

The Pot of Gold
of Gifting Strategies!

*consult your CPA

EASY

 branding

FOR EVERY 6 GIFTS ORDERED, RECEIVE 2 FREE!

Andy Burton
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com

HELPING REALTORS® RETAIN THEIR CLIENTS IN THE INLAND EMPIRE FOR OVER 22 YEARS

It’s more important to stay top of mind
now more than ever. Kick off  2022 right
by implementing Cutco Closing Gifts into
your business and build relationships
through thoughtful gift-giving!

YOU
WILL FEELLUCKY

WITH25% OFF!

What product is your lender
trying to fit your buyer into?

VICKY
KELLY

More  produc ts
t o  e n s u r e  y o u r

c l i e n t s  fi n d  t h e
l o a n  t h a t  fi t s

GLOBAL MORTGAGE 12505  N .  Ma inst reet ,  Ste  228 ,  Rancho  Cucamonga ,  CA  91739
DRE  L i cense  #00612157 ;  NMLS #240656

NOMINATE 
YOUR FAVORITE

Do you have a favorite partner that needs to 

be a part of Inland Empire Real Producers? 

Please email their info to 

mike.maletich@realproducersmag.com.

We would love to connect with them!

announcement

Vendor!

Feeling
Lucky?!

Call Echelon
today for a

special
discount code.
888-673-7791
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Tech is no longer an option. It is now a requirement. 
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For more information please visit our website:
www.NewVentureEscrow.com
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