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WE TREAT CLIENTS LIKE FAMILY
Realtors Can Trust Us With Their Buyers.

Setting a new standard of service for 
home buyers and sellers

See what sets us apart:
stuartpolizzilaw.com stuartpolizzilaw

Stuart direct 708-476-6852
Stuartpolizzi@stuartpolizzilaw.com

Connect with your clients and prospects every month by providing 
useful information they will keep, use and appreciate. 

· Direct mail marketing program
· Monthly postcards - 12 per year

· Customized branding, headshot and contact info
· Set it and forget it.

Contact Information:
hello@infocardmarketing.com • 630.548.2650

www.infocardmarketing.com
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OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

WE WILL TEACH YOU ABOUT YOUR HOME

IL License Home Inspector #450.011805

inspectelite.com
(224) 410-6004

ONE OF THE TOP REVIEWED
HOME INSPECTION

COMPANIES IN CHICAGOLAND.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the DuPage Real Producers community!

ATTORNEYS

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Hawbecker & 

Garver, LLC

(630) 789-6833

HGLegal.com

Law Office of 

Scott A. Brower

(630) 753-0008

BrowerLawOffice.com

Law Office of 

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963

Kelly-LawFirm.com

Trivedi & Khan

(312) 612-7619

TrivediKhan.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

Koshgarian Rug Cleaners

(630) 325-0243

Koshgarian

RugCleaners.com

CLIENT AND 

REFERRAL GIFTS

Cutco Closing Gifts/ 

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

DESIGN

Blair Crown Design Inc

(847) 903-2128

BlairCrownDesign.com

ESTATE SALES, 

ORGANIZING 

& STAGING

DeClutter Box 

Organizing & 

ReDesign Staging

(630) 968-7557

DeClutterBox.com

EVENT PLANNING

Paper to Party

(847) 903-2148

PaperToParty.com

FASHION STYLING

tristinstyling, Inc

(312) 291-4480

tristinstyling.com

FLOORING

Central Tile and Carpet

(630) 754-7877

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

Elite Inspections Inc

(224) 410-6004

InspectElite.com

HomeTeam 

Inspection Service

(630) 200-3952

HomeTeam.com/DuPage

White Glove Building 

Inspections

(630) 428-4555

WhiteGloveInspections.com

HOME STAGING 

& DESIGN

Chicagoland 

Home Staging

(815) 577-2233

Chicagoland

HomeStaging.com

Phoenix Rising 

Home Staging

(312) 450-8365

ChicagoStaging.com

HOME WARRANTY

Achosa Home Warranty

(630) 209-2888

AchosaHW.com

Home Warranty 

of America

(888) 492-7359

HWAHomeWarranty.com

INSURANCE

Goosehead Insurance 

Boggs Agency

(630) 365-7248

Goosehead.com

Nick Pitzer 

State Farm Agency

(630) 321-8900

PitzerInsurance.com

Tracie Rasmussen 

BlueStone Advisors

(630) 947-3290

BlueStoneAdvisors.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MOLD REMEDIATION

Above Board Indoor 

Environmental

(630) 973-6099

Aboveboard.Solutions

MORTGAGE / LENDER

Caliber Home Loans

Bill Pendley

(630) 330-5626

Guaranteed Rate 

Dan Rock

(630) 364-7509

rate.com/drock

HomeTown Lenders, Inc.

(708) 478-3094 x128

HTLMokena.com

MOVING & STORAGE

Boerman Moving 

& Storage

(630) 972-1000

boerman.com

Prager Moving 

& Storage

(630) 276-1200

PragerMoving.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

PHOTOGRAPHY

ABiV Photography

(708) 247-7031

ABiVphotography.org

PRINTING, DIRECT  

MAIL SERVICES

InfoCard Marketing

(630) 548-2650

InfoCardMarketing.com

REAL ESTATE VIDEO & 

PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

TITLE INSURANCE

Chicago Title  

Insurance Company

(224) 242-6848

ctic.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135

VisualFilmWorks.com
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Scott Brower
608 S Washington St, Ste 311

Naperville, IL 60540

630-753-0008
browerlawo�ce.com

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.

It is definitely a badge of honor to hold the printed 
version of DuPage Real Producers in your hands. 
However, if you want access to every issue, then 

download our mobile app while it is currently 
free. Search “DigaPub” wherever you download 

apps, choose Illinois, then select DuPage Real 
Producers. You can share your featured story 

from the app straight to Facebook as well!

Search DigaPub  
- Choose Illinois  

- DuPage Real Producers

GET EVERY ISSUE

DOWNLOAD OUR 
MOBILE APP!

ON YOUR PHONE 
OR TABLET
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Dan Rock
Branch Manager
SVP of Mortgage Lending
TOP 1% MORTGAGE ORIGINATOR SINCE 2012
      DRock@Rate.com
      Rate.com/DRock
      O: (630) 364-7509 C: (630) 688-5592  F: (773) 328-1698
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424

Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply • Dan Rock NMLS ID: 194424

*1

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

26 YEARS 
OF EXPERIENCE

IN-HOUSE PROCESSING,
UNDERWRITING AND CLOSING.

TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
WITH OVER $140 MILLION FUNDED IN 2020*

@danrockmortgage
@therockteamglenellyn

is extremely worth it. I feel that it is almost necessary to live 
a fulfilled life. I witnessed this at our winter event last month 
and was overjoyed with the connections made and the positive 
feedback we received. Thank you to those who reached out to 
me personally and to our staff to say that you appreciate what 
we do every month.

That being said, we had a blast at our winter event and hope you 
enjoy the photos on page 40! A big shout out to Bill Pendley with 
Caliber Home Loans for sponsoring the event at Santo Cielo. 
We are excited about what the rest of 2022 will bring. Be on the 
lookout for details for our spring event!

Andy Burton
Publisher, DuPage Real Producers
andy.burton@RealProducersMag.com

@DuPageRealProducers

facebook.com/DuPageRealProducers

These past two months have been the 

busiest months of my entire life; from 

planning and executing three Real 

Producers events for our respective 

markets, to having our four-year-old 

quarantined for two weeks due to a 

COVID exposure in his class. We are all 

dealing with wrenches being thrown 

in our schedules. It is difficult to plan 

things. Sometimes I feel like I am 

wasting my time when I try to focus and 

take a concept from my mind to fruition.

Although there have been more speed bumps 
lately that stand in the way to accomplish goals, 
I realized that placing thought and energy into 
orchestrating interactions with quality individuals 

PUBLISHER’S NOTE
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Barton Robertson, MIES
630-973-6099

barton@aboveboard.solutions
www.aboveboard.solutions

We'll work rapidly to remediate 
any problems in a home.

We'll work rapidly to remediate 
any problems in a home.

Mold Remediation      Attic Re-Fitting & Re-Insulation      Asbestos Abatement       Hoarder Clean Up

Above Board
Indoor
Environmental

Call Before You List!

OSHGARIA
R U G    C L E A N E R S    I N C

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521

630-325-0243 Hinsdale | 630-420-9181 Naperville
info@koshgarian.com | www.koshgarianrugcleaners.com

Koshgarian Rug Cleaners, Inc is a local family owned company that 
has been cleaning homes using quality employees, equipment and 

cleaning products. When you call Koshgarian Rug Cleaners, Inc, you 
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning

Loose Area Rugs In Plant cleaning;
pickup and delivery service available

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  

LINCOLN  •  LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  

NEW ORLEANS  •  NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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As an organization, we are 
fully aware of the need to 
creatively connect, inspire, 
elevate, and add value to both 
our REALTORS® and Preferred 
Partners. As a response, we 
have continued hosting virtual 
jam sessions with the DuPage 
Real Producers community.

Jam sessions are small group 
Zoom calls designed to get a 
handful of experts on a call (both 
REALTORS® and Preferred 
Partners) to discuss what they 
are seeing in their industry and 
to help add value to the individu-
als who are able to tune in. This 
is a great way to meet people 
on a more personal level and to 
get to know what’s happening in 
different industries in the real 
estate community.

Jam sessions have been filled 
with creative ways to encourage 
our DuPage Real Producers com-
munity to continue to engage 
and serve as a way to build rela-
tionships. Plus, it has been great 
seeing even more engagement as 
we have been hosting sessions 
on Facebook Live!

A huge thank you to all our 
amazing REALTORS® and 
Preferred Partners for your 
willingness to join together as 
a community and maintain our 
human connection!

Top REALTORS® and 
Preferred Partners 
Engaging Virtually

VirtualJAM
SESSIONS

events

We have received great feedback about these events, so we are 

continuing to schedule them. Want to join one? Let us know by emailing 

us at andy.burton@realproducersmag.com.

Contact via email abivphotography@gmail.com

or text 708-247-7031 

ABiV
PHOTOGRAPHY

CREATED
TO CREATE

ABiVPhotography.org
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GH& LLC& Garver,
Hawbecker hglegal.com | 26 Blaine Street, Hinsdale, IL 60521

Phone 630-789-6833 | Fax 630-230-1119 

LAWYERS WHO LISTEN
because every transaction for your client should be smooth and stress-free from contract to closing.

Top 1% Loan Originator 2020
Scotsman Guide Top Originators List 2020
Circle of Excellence 2020

Call Today!
Bill Pendley
Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135
Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

*Some loan applica ons are not suited for digital delivery of asset, income, employment and other documenta on required for loan approval.
Caliber Home Loans, Inc., 1525 S. Beltline Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018. All Rights Reserved. Equal Housing Lender. For real estate 
and lending professionals only and not for distribu on to consumers. This communica on may contain informa on that is privileged, confiden al, legally privileged, and/or 
exempt from disclosure under applicable law. Distribu on to the general public is prohibited. (18910_NC).

  

Caliber has transformed home financing 
into a streamlined, simple process that 
can get your borrowers home faster than 
ever with our State of the Art Digital 

Advanced Technology. Personalized Guidance.

THE HARDER YOU WORK,
THE LUCKIER YOU GET!The De-Clutter Box Can Help!

630-542-8782

Kim Cosentino
Professional Organizer

• DECLUTTERING
• REDESIGN & STAGING
  USING WHAT YOU HAVE
• MOVING SALE
• MOVE-IN, ORGANIZED
  UNPACKING 

I like working with Kim as she gets 
the job done seamlessly. I have her 
contact my client for an estate sale, 
and/or de-cluttering and Voila it is 
taken care of. Moving day for our 
sellers couldn't be easier when they 
use the services of Kim Cosentino 
and her team! 
Realtor Diana Ivas 

January is National Get Organized Month

BEFOREBEFORE AFTERAFTER

BEFOREBEFORE AFTERAFTER

Grange

-352-2110

Visit Our Ultimate Lighting 
Destination in La 

60 South La Grange Road | La Grange, IL 60525
HortonsHome.com | 708

Celebrating 125 Years of Serving Our Community

VISIT OUR 
SHOWROOM!

Turn Your Ceiling into a Designer One.
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POLINSKIPOLINSKI
Former UPS Vet  

Delivers Real Estate Results

agent feature
By Lauren Young

Photos by Abi Voigtmann

“When I began my real estate business, I had 

zero sales experience and no idea how to run a 

business of my own,” says Slav Polinski of  

@properties in Downers Grove. “At that point, my 

wife, Laurie, had owned her own virtual assistant 

business for several years, so I leaned on her. 

She was, and is, a huge asset for me.”

Slav was born in Poland and moved with his family 
to the United States in 1965. “I admire my parents’ 
courage for leaving their home country to begin a 
new life,” he says. 

For more than three decades, starting at just eigh-
teen, Slav worked at UPS—he started as a dock 
worker, then became a dock supervisor, a package 
delivery driver, and, finally, a semi-truck driver. In 
2008, he had his first of several spinal surgeries, 
a result of the wear and tear on his body from his 
years of moving heavy parcels. Over the next few 
years, he had neck and spine fusions followed by 
physical therapy five days a week. After his last 
surgery, he was forced to retire from UPS. 

“Unfortunately, I did not have enough years for a 
full pension, so I began looking into my options for 
the future,” he explains. 

While recovering from his surgeries, he began 
studying public speaking, entrepreneurship, and 
digital marketing. He attended several train-
ing camps and hired business coaches to help 
find a new career direction. Slav also joined the 
Toastmasters International to help him become 
comfortable speaking in front of people. He even-
tually become the president of the Downers Grove 
chapter, as well as a member of the Windy City 
Professional Speakers Toastmasters chapter.

SLAV 
Slav with his 
wife, Laurie.

“I really had to step out of my comfort zone 
to achieve new and better things,” he reflects. 
“Seeing my wife’s courage to leave the corpo-
rate world and start her own business gave me 
the inspiration to believe it was possible for me, 
too. Laurie has been an important part of my 
real estate journey from the beginning.”

One of Laurie’s clients at the time 
was Liz Chalberg, a top-producing 
REALTOR® in Downers Grove. To 
apply what he was learning in his digital 
marketing classes, Slav began lending 
his help to Liz, picking up his own real 
estate lessons along the way. In 2013, 
Slav decided to leap into real estate 
full-time. Early on, without his own 
experience as an agent to lean on, he 
relied on all he’d learned while at UPS.

“When I was in my twenties working 
as a UPS delivery driver, I began to 
understand the importance of being 
kind to people,” he says. “Everyone 
wants to be treated like they matter. 
Having an attitude of service leads to 
success in any industry.”

Over his nine years as a REALTOR®, he’s 
also gained invaluable insights from men-
tors like Liz Chalberg and other top agents.

“Reaching out to other agents for mentor-
ing has been crucial,” he says. “I once took 

a successful agent in another market out to 
lunch. He was kind enough to give me tips 

for over three hours. Most agents are open to 
sharing their expertise if you just ask.”
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KEVIN CAMDEN | (630) 789-5896
kevin@camdenlawoffice.com | www.camdenlawoffice.com

Don't Press Your Luck
This St. Patrick's Day!Slav with the planning committee for Rotary GroveFest.

Even though he believes it may sound cliché, Slav still empha-
sizes his passion for providing exceptional customer service. He 
is a very proud recipient of the World Class Customer Service 
award from Chamber630, and he never fails to keep in mind the 
significance of a home sale or new purchase to each client.

“I never refer to our client’s purchases or sales as transactions 
[because] they are much more than that,” he says. “They are 
dreams, accomplishments, and memories.”

A lifelong Downers Grove resident, Slav makes it a point to 
support local organizations. He has been a member of the 
Rotary Club of Downers Grove for ten years. Through that 
group and its annual fundraiser, Rotary GroveFest, he is able 
to help the community and many nonprofits in the area. The 
proceeds also provide school scholarships for high school 
students based on service projects. Slav, a past president of 
the club, currently serves on its board and is a member of the 
planning committee for the Rotary GroveFest.
 
When he’s not managing his business, Slav enjoys photog-
raphy—he especially enjoys taking pictures of downtown 
Downers Grove. He and Laurie are always on the lookout for 
a new restaurant with great nachos. Regular family dinners 
include their daughter, Danielle; their son, Christopher, and his 
wife, Stephanie; and their two grandchildren, Charlie and Nora. 
Trips to the zoo and the arboretum, and visits to their five-acre 
Wisconsin home for some family fun are also favorite ways for 
Slav and his family to wind down.

Looking to the future, 
Slav is optimistic about 
the promising trajectory 
of his business. “Our 
goal is to continue to 
grow and assist more 
buyers and sellers,” says 
Slav. “To me, success is 
more than the amount 
of money you make. 
It’s about being happy 
with yourself and your 
life. As they say, if you 
love what you do, you’ll 
never have to work a 
day in your life.”

“
I REALLY HAD TO STEP OUT OF 

MY COMFORT ZONE TO ACHIEVE 
NEW AND BETTER THINGS.”
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Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.
 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy

 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

847-903-2148
C A L L  L I N D A  T O D AY  T O  G E T  S TA R T E D !

papertoparty@comcast.net
papertoparty.com

CALL TO SCHEDULE

630-960-9422 

20% SALE
on our carpet,

upholstery drapery and
tile cleaning services

We can help clean up
the mess before

you list.

To find all our services, go to
www.bella-cleaning.com

1-888-492-7359
 www.hwahomewarranty.com
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B E N D I N G  O V E R 
B A C K W A R D S 
F O R  C L I E N T S

cover story
By Lauren Young

Photos by Abi Voigtmann

“My parents signed me up for 
tumbling lessons when I was five 
years old to help burn off all my 
energy,” says REALTOR® Sarah 
Leonard, owner of a thriving RE/MAX 
Suburban team, the Sarah Leonard 
Team. “I did that competitively at 
a young age, and not only has my 
energy level never slowed down, but 
that was when I started to cultivate 
the mindset of challenging myself to 
always be better than the day before.”
 
As Sarah and her sisters grew up, their family moved 
farther into the western suburbs every few years to 
get away from the hustle and bustle of urban Chicago 
life. Sarah’s father built their homes and her mother 
managed a realty office, which gave Sarah exposure 
to home design and real estate at a young age.

“We ended up living on five acres—with 
four-wheelers, horses, a pool, and gardens with 
six-foot-tall sunflowers,” she says. “I had a won-
derful childhood, and I was also very fortunate to 
find my ideal career so easily.” 

After graduation, Sarah attended a local commu-
nity college while working full-time in various real 
estate jobs. From loan processing to administrative 
work, she wanted to learn the ins and outs of every 
facet of the industry.

S
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R
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R
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Sarah with her two-year-old son, Easton, and their 200-pound Mastiff.

RIGHT NOW, 
GROWTH IS 

THE NAME OF 
THE GAME.

Circle of Legends, Hall of Fame, Chairman’s 
Club, Executive Club, and 100% Club. Even 
with all the awards, she says she’d point 
to the relationships she’s built as the most 
rewarding part of her job and career. 
 
“I love my clients, staff, and the relation-
ship [I have] with my sister, Christie, who 
manages the office,” says Sarah. “They are 
all amazing, each and every one of them. I 
am beyond blessed.” 

Together, Sarah and her team empha-
size volunteering with charities in their 
community. These include the local food 
pantry, Habitat for Humanity, Hands of 
Hope, and Fellowship Housing, among 
other organizations. In the winter months, 
they also host an annual coat drive event 
for the area.

When Sarah is not managing her business, 
she loves spending time with her two-
year-old son, Easton, and their 200-pound 
mastiff; as well as her friends and her large, 
extended family: two sisters, a brother, and 
five nieces and nephews. She also enjoys 
going for walks through downtown Geneva 
and frequenting her favorite local shops and 

restaurants, and she relies on 
daily workouts to burn off some 
her never-ending energy. 
 
As Sarah looks forward, she 
sees there’s room for her team 
to grow, both in size and sales.

“Right now, growth is the name 
of the game,” she says. “We 
need to hire good people to help 
continue to serve the custom-
ers we have coming in. I love 
taking a year’s worth of work 
and figuring out how to do better 
and learn for the year to come—
from employees to agents to 
learning to new technology. In 
my opinion, you should always 
be growing and learning.”

“I love meeting people; I am a 
very curious person and love 
truly getting to know people and 
their story and figuring out how I 
can help them make this process 
they’re going through easier 
based on their situation. I love 
that I get to do this every day.”

“I worked every job there was in real 
estate before getting my license,” says 
Sarah. “From marketing to coordinating 
to helping open a RE/MAX office to learn-
ing the accounting side of things, I was 
involved in all aspects. I was very lucky to 
have all the experiences that I did.”

On her twenty-first birthday, Sarah 
earned her real estate license. Thanks 
to that boundless energy, she ended up 
putting in ninety hours a week during her 
first five to six years. 
 
“Being so young, I had to be an expert 
to show my worth, and I felt like I had 
to outwork everyone else,” she explains. 
“Back then, I was just reacting to all that 
was happening every day. I had to learn 
to be extremely proactive so I could avoid 
working twenty hours a day.”
 
Many hours, fifteen years, and over 5,000 
homes sold later, Sarah has earned many 
accolades in her career. Her office is 
ranked the number one medium-sized RE/
MAX team in Illinois and the eighth in the 
U.S. She’s been inducted into RE/MAX’s 
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CutAboveGifts@gmail.com
CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

Q: How does tristinstyling obtain the latest exclusive 
luxury items first every time?

A: We have access to the hottest items before they become available 
to the general public through the relationships I've cultivated within the 
world's leading luxury retailers throughout my 20+ years in the styling 
industry. We are able to generate and maintain these connections 
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new outfits by using pieces 
from their current wardrobe, combined with high end investment 
pieces, or fabulous inexpensive pieces to make a great outfit. While 
some stylists might find it challenging to work within a budget, I find it 
to be a lot of fun. I love to show clients how to find amazing pieces at 
unbelievable price points!

Q: Why do people need tristinstyling when so many 
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access to, 
customers are limited to shopping only in that one store. Clients who 
want to create a cohesive wardrobe that is unique to their personal 
style choose to hire us for personal shopping audits because they 
benefit from learning how to expand their own wardrobe by shopping 
all the current trends available from all retailers.

CONTACT
TRISTINSTYLING INC.

208 N GREEN ST.

CHICAGO, IL 60607

TRISTINSTYLING.COM

LET’S GET SOCIAL

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

PATRICK KELLY
111 E. JEFFERSON AVE., SUITE 103

NAPERVILLE, IL 60540

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE.
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BRANDON
O n  t h e  H u s t l e  t o  S e r v e

“This isn’t an easy profession by any means,” 

says Brandon Blankenship of Keller Williams 

Premiere Properties of Glen Ellyn. “But just 

being optimistic and always leading with value 

and honesty has helped me so much in my 

career so far.”

Brandon’s parents moved to Glen Ellyn when he 
was growing up. His father, Guy, is from Thailand 
and his mother, Yoli, is from the Philippines. 
Their journey was a real example of achieving the 
American Dream for Brandon and his siblings.

“They came here to the United States with not 
too much,” states Brandon. “They have given my 
siblings and I more than we have ever needed 
though, and they instilled my work ethic in me 
ever since I was young.” 

Starting his first job at age sixteen, Brandon exer-
cised his work-ethic muscle in customer service 
jobs in various industries. He attended College of 
DuPage before transferring and graduating from 
Northern Illinois University, exploring different 
future career options along the way.

“I really never knew what I actually wanted to 
do after I graduated,” says Brandon. “But I knew 
one day I would figure it out.” 

Immediately following graduation, Brandon 
moved to California. He bounced around to 
different jobs while brainstorming ideas for 
launching his own business. One day, a close fam-
ily friend who just happened to be a REALTOR®, 
mentioned he should think about real estate. 
Brandon dove in headfirst.

BLANKENSHIP

Brandon with 
his nephews, 
Alex and Niko.

on the rise
By Lauren Young

Photos by KDE Photography
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“I became a REALTOR® because I was 
very into the potential of what being 
a REALTOR® could lead to in terms 
of providing for my family and giving 
back to others, and that the job was 
challenging and not ‘a commodity.’ I’ve 
always had a servant mindset, and I 
always worked hard in anything I did. 
I’ve always been pretty entrepreneur-
ial too, always trying to trade things 
with my classmates—different erasers 
and pencil grips, trading cards, even 
shoes,” explains Brandon.

“I always try to 
get advice from 

the top producers 
and veterans on 

how they built 
their businesses. 

I enjoy trying to 
figure out how I 
can apply their 

work to growing 
my business.” 

“I started my real estate career right 
before the pandemic hit, and then it 
shut down California pretty hard,” 
he says. “Around this time, I saw on 
social media that some of the people 
I went to school with were starting 
to purchase homes in the Chicago 
area, and it made me realize I could 
be the guy to help them.”

Brandon moved back to Glen Ellyn 
on Christmas Eve of 2020, and 
quickly found opportunities to help 
many of his friends and family with 
real estate. His business grew from 
there. During his first year in Illinois, 
his sales topped $6.5 million. But the 
most rewarding part, he’s found, has 
been rekindling old relationships. 

“Being able to be back in Glen Ellyn 
and earn the opportunity to serve my 
old classmates, my family, and my 
friends makes me so happy. It also 
makes me happy that I am able to 
continuously pour value by being an 
advocate for them when it comes to 
real estate, and just really learning 
who they are and being a part of their 
lives,” says Brandon. “I also love the 
hustling aspect. There’s always some-
thing that I can do, and just being a 
part of one of, if not, the biggest trans-
actions of their lives is an honor.”

In addition to helping his friends, 
family, and clients, Brandon also makes 
it his goal to give back through many 
community organizations, and he is 
thankful for the existing relationships 
Keller Williams has with charities. 

When Brandon is not giving back or 
managing his business, he’s watching 
sports (He is a huge Chicago Bulls 
fan!) or he’s out trying different area 
food spots and breweries. “I’d like 
to consider myself a foodie,” says 
Brandon. “The Chicago suburbs are 
a great place for delicious food and 
discovering different things to share 
with colleagues and clients!”

Brandon also loves to spend time 
with his family: his parents; his two 
siblings, Rayzel and Terrance; and his 
nephews, Alex and Niko. They have 
been key supporters of his career 
growth and exploration.

As Brandon looks forward, he understands the need to learn 
from others on how to break through to the next level of ser-
vice for his clients. 

“I always try to get advice from the top producers and veterans on 
how they built their businesses,” says Brandon. “I enjoy trying to 
figure out how I can apply their work to growing my business.” 

“Cindy Windeler has done so much to help me be where I am 
after just one year,” he adds. “Whenever a coach, mentor, 
or someone I look up to tells me something I could do to get 
better, I’m going to do it.”

One thing is for sure: Brandon Blankenship is on the hustle.

Brandon with his family.
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Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr.  |  Naperville, IL 60540  |  630-276-1224

steveb@pragermoving.com

I refer Prager to my clients for prompt, 
efficient, careful, and courteous moving. Of 
the people I have referred to them, none has 
been dissatisfied. They are an A+ company 

with A+ service.
- Linda Feinstein, Signature Homes • Compass

Did you know there are more victims held against their will today 
than ever before? That’s why The N2 Company – the company 
behind this publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and 
readers like you, we’re able to break the chains of this horrible reality. 

$2.5 MILLION$2.5 MILLION
DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.

Visit n2gives.com to learn more about our fight.
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“When I started my business in 2007, I would sit in my 
office waiting for the phone to ring, but it didn’t,” remem-
bers Vanessa Cici Fry of Fry Group, LLC in Downers 
Grove. “The market was a disaster, and that required me to 
build the business using a very personal approach.” 

“Thankfully, the phone does ring now; I will never forget 
the agents who gave me that first chance. I am also blessed 
to have a powerful set of women who work with me and 
understand my commitment to customer service,” she 
continues. “I am grateful to do something I love every day. 
There is no ‘slam dunk’ transaction. Every deal takes work, 
and every day I work with some of the best in this indus-
try—staff, brokers, colleagues. Who can say that?”

Vanessa was born in Chicago, but spent her childhood 
in Oak Brook. Emil and Angela, Vanessa’s father and 
mother, were her role models growing up. Married for 
fifty years, her father was a career salesman for Baxter 
Healthcare while her mother stayed at home to raise 
Vanessa and her brother. 

“My father received every top sales award there was,” 
says Vanessa. “But my mother was the woman behind his 
success. She has always been an amazing partner. She 
could have been anything in life, but she chose the hard-
est job: to be a mom.”

OF FRY 
GROUP, LLC

AT THE 
HEART OF IT: 

SURROUND 
YOURSELF WITH 

THE BEST TO 
GIVE YOUR BEST

partner spotlight
By Lauren Young

Photos by KDE Photography
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Vanessa attended Nazareth Academy and 
Augustana College before earning her law degree 
from the University of Illinois Chicago Law 
School. While in school, she worked at Nordstrom 
where she gained valuable sales and service train-
ing that influences her customer service every 
day. Today, her real estate-focused firm closes 
transactions for residential, commercial, and new 
development customers and partners.

“I value the relationships we’ve built with clients, 
but also with other attorneys, REALTORS®, 
lenders, and title companies,” says Vanessa. 
“Being in real estate isn’t just a job, it is honestly 
a way of life. Those of us that have chosen this 
life have an amazing bond.”

Vanessa’s early industry mentors instilled in her 
an attitude of perseverance and dedication. Her 
self-identified “feisty side” certainly helps push 
through contract negotiations for her clients. 

“In third grade I talked so much I had to sit in 
class with a cardboard box around my desk so I 
wouldn’t bother the other kids,” she laughs. “But 
talking is the primary skill of successful negotia-
tions, so it has carried me through!” 

Vanessa with her team: (Left to right) Claudia Morgante, Eileen Stein, Vanessa Fry, Danica Weyer, and Jennifer Walsh.
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To learn more about the services the Fry Group, LLC provides its clients, you can 

email Vanessa at Vanessa@frylawgroup.com or call their office at 630-563-5383.

When Vanessa is not managing her 
business, she enjoys spending time 
with her two “crazy” teenage sons: 
Christopher is a junior at Benet 
Academy, and Matthew is a freshman 
at Downers Grove North. 

“These boys are, hands down, my 
favorite people on the planet,” says 
Vanessa. “We love to watch movies 
together, travel, visit restaurants, and 
just hang out. It’s good for my soul.” 

Aside from her sons, Vanessa  
finds empowerment with her  
circle of friends: women with great  
internal power.

“Whether it’s with my childhood 
bestie, my college crew, my law 
school wild girls, my ‘mom tribe,’ or 
my industry circle, there is no better 
time than belly laughing with my 
ladies,” she affirms. 

She also says she’s a sucker for bar 
food like nachos, hot wings, and jala-
peño poppers. In the city, her favor-
ite place to have dinner is Mastro’s. 
Her cousin is the general manager 
there, and Vanessa is in love with 
their butter cake.

On the more serious side, Vanessa 
goes out of her way to support her 
local community. She is actively 
involved at her sons’ schools, and 
she supports and promotes the work 
of Reclaim13, an organization whose 
mission is to reclaim children who 
are victims of sexual exploitation.

Since her firm’s quiet beginnings 
and through to the current unprec-
edented times, Vanessa is always 
motivated to bring her best work 
each day. Because her name is on  
the door, she holds herself to the 
highest standards of customer  
care and satisfaction. 

“We view the real estate transaction 
as a process for helping people buy 
and sell their most valued assets,” 
says Vanessa. “They are already 

emotional, so it’s up to us 
to bring stability to get that 
deal to the closing table.”

Aside from making clients 
happy, bonding with 
REALTORS® and other 
real estate pros gives 

her the extra energy boost that’s sometimes 
needed to complete difficult transactions. 

“Connecting with all the REALTORS® in my 
field keeps me excited about what is next,” she 
says. “Success is being well-respected in your 
field, and that is my goal. That, and to do what-
ever it takes to get a deal across the table.”

SUCCESS IS 
BEING WELL-

RESPECTED IN 
YOUR FIELD, 
AND THAT IS 

MY GOAL. THAT, 
AND TO DO 

WHATEVER IT 
TAKES TO GET 

A DEAL ACROSS 
THE TABLE.

Vanessa with 
her two sons: 

Christopher 
and Matthew.
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Hosted by Santo Cielo Photos by KDE Photography and AbiV Photography

WE WERE THRILLED TO HOST OUR 

FIRST DUPAGE REAL PRODUCERS 

PANEL AND WINTER SOCIAL! THE 

DIALOGUE THE ALL-STAR PANEL OF 

REAL ESTATE EXPERTS, KIM DALASKEY, 

DAWN MCKENNA, ALICE CHIN, 

AND MIKE MCCURRY SHARED WAS 

OUTSTANDING. THANK YOU J MAGGIO 

FOR MODERATING THE MORNING. 

Following the panel, we hope you all had a 
the opportunity to connect while enjoy-
ing the hospitality at Santo Cielo. A huge 

EVENT
events

WINTER
DuPage Real Producers Panel and Winter Social sponsored by Bill Pendley with Caliber Home Loans

shout out to Bill Pendley 
and Caliber Home Loans 
for helping to make this 
all happen. 

We are grateful to 
everyone who joined us, 
provided raffle prizes, 
and helped make it an 
unforgettable event. We 
look forward to seeing you 
again in spring for the next 
event. Enjoy the photos!
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Oriana Van Someren won Apple AirPods and AirTags from Bill Pendley 
with Caliber Home Loans.

Mala Gandhi won an Apple Watch from Ryan Horvath with Chicago 
Title Insurance Company.

Carelys Hepburn won an Xbox from Scott Brower with Law Offices of 
Scott A. Brower.

Lori Johanneson won a GoPro from Kevin Camden with 
Camden Law Office.

RAFFLE WinnersWinners
We are extremely grateful to our Preferred Partners who never disappoint with great 
prizes at all the events! Check out the winners from the Winter Event at Santo Cielo.
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SERVING CHICAGOLAND
S I N C E  1 9 9 0

RESIDENTIAL INSPECTION | COMMERCIAL INSPECTION | RADON TESTING
MOLD TESTING | VOC TESTING | EIFS / DRYVIT® INSPECTION | THERMAL IMAGING

630.428.4555  •  WhiteGloveInspections.com   •  Info@WhiteGloveInspections.com

OVER 
$100,000 IN 
WARRANTY 
COVERAGE 

for Qualifying Inspections!*
*Terms and Conditions Apply

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

RESIDENTIAL & COMMERCIAL REAL ESTATE
BUSINESS TRANSACTIONS
COMMERCIAL LITIGATION

At Trivedi & Khan our attorneys and paralegals have years of experience 
helping individuals, families, investors, developers and business owners 

in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will 
deftly move thenegotiation process along, and get to closing.

550 W. Washington Blvd.
Suite 201

Chicago, IL 60661
(312) 612-7619

300 North Martingale Rd.
Suite 725

Schaumburg, IL 60173
(224) 353-6346Mr. Kashyap V. Trivedi. Partner

www.TrivediKhan.com




