DC METRO

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

ANDRES | iy
SERAFINI | |

ROOTS RUN DEEP

ANNIVERSARY
ISSUE!

B 8 el | MARCH 2022



SERVICES

COOLING ¢ HEATING ¢ ELECTRIC

GA

BE PROUD TO R

%
L

EIRST-TIME
HOMEBUYER:
>7.500

For your clients, buying their first home is an important milestone.
Tina Del Casale at Sandy Spring Bank, understands that finding the right
financial plan is as important as finding a home that fits their needs.

T
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Electric
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In addition to meeting income eligibility requirements, the homebuyer must:

e Contribute at least $1,000 toward the purchase of the home
e Occupy the home as a primary residence for at least five years

Air Quality e Complete a homebuyer education and financial literacy course-specified by FHLBank Atlanta

*First-time Homebuyer Product is a product of the Federal Home Loan Bank of Atlanta. Household income restrictions and other
requirements apply. Please see Federal Home Loan Bank of Atlanta's Affordable Housing Program Implementation Plan at
o www.fhlbatl.com for complete product requirements.

The information provided above is designed to assist you in selecting a loan program that suits your budget. This is not an offer of credit or a commitment to lend. Actual loan qualification is
subject to verification and approval of income, credit, property appraisal, and other factors. Rates, fees and loan programs are subject to change without notice.
rI“() l'

MORTGAGE
PROFESSIONAL

D: 301.850.1326 | C:301.523.1893 @ WASHINGTONIAN
TDelCasale@sandyspringbank.com =202

Schedule ONLINE

or CALL today!
240-224-3144
GACServices.com CCAN to SCHEDULE

o
m—s APPLY NOW at SSBTina.com —
[ ]
227 E D P k D . Seerng Montgomery COUnty, Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or
. eer ar r|Ve i commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may
Frederick County’ Howard COUﬂty apply. Adequate property insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender

1 and Carroll County, MD we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender.
Ll' 9 G O o g I e Rat i n g Ga It he eru rg U M a ryla nd 20877 y' . NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.
. WSSC: 72505 HVAC: 02-7541Electric: 4172
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15201 Diamondback Drive | #200 | Rockville, MD 20850

'Our Experienced
Settlement
Team Keeps Your

Clients Happy

TITLE TOWN

y el TLEMEN

’

Residential & Commercial Transactions
Purchase/Sale « Refinance

Contract Preparation « Deed Preparation

"Todd is a detail-oriented, knowledgeable attorney who
delivers amazing customer service each time a client of
mine choose to settle with his office. We have done over
100 closings with his company and he continues to

Owner and Founder
impress us with his ability to navigate smoothly, even in (301) 840-3910
those transactions where title issues exist."

www.titletownsettlements.com
- REALTOR® )
todd(@titletownsettlements.com

Todd Greenbaum

MARYLAND WASHINGTON, D.C.

1440 G Street, NW | Washington, DC 20005




PREFERRED PARTNERS

CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268

Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CONSTRUCTION

& BUILDING
Absolute Building and
Construction

(202) 468-8662
AbsoluteBandC.com

DESIGN/BUILD/
REMODELING
NVP Construction
(202) 846-7196
newvisiondc.com/
construction

FINANCIAL PLANNING
Socium Advisors

(203) 848-4870
Tripp-Kelly.com

FLOORING
Floormax

(301) 206-2200
FloormaxFloors.com

HANDYMAN SERVICES
NVP Home Services
Jason Wilder

(202) 846-7196
newvisiondc.com

HOME INSPECTION
BPG Inspections
(703) 881-6617
BPGInspections.com

6 - March 2022

Donofrio Property Inspections
(703) 771-8374
Donofrioinspections.com

Kenneth Cox &
Associates, LLC
(202) 298-7868

National Property Inspections
(240) 409-3711
NPlweb.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY
Cinch Home Services
(703) 302-9858
CinchRealEstate.com

HWA Home Warranty
Cynthia Void

(443) 817-3147
HWAHomeWarranty.com

Protect The Investment
(202) 422-3821
PTIWarranty.com

HVAC SERVICES
GAC Services
(301) 926-3253
GACServices.com

INSURANCE
Goosehead Insurance
(202) 558-0530
JenniferLindsay
Insurance.com

INVESTMENTS
Joseph Asamoah
(301) 379-0357
JoeAsamoah.com

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

LANDSCAPING &

LAWN CARE

Laser Cut Property Services
Jason Wilder

(410) 216-7825
lasercutlawncare.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

MORTGAGE

Draper and Kramer
Mortgage Corp.
Melissa Rich

(703) 927-2626
DKMortgage.com/Rich

First Home Mortgage
Ryan Paquin
(301) 332-1589

First Washington Mortgage
Chanin Wisler

(301) 526-0020
ChaninWisler.info

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

Intercoastal Mortgage
Jordan Dobbs

(301) 785-7162
JDobbs.ICMTG.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Monarch Mortgage
Richard Early

(301) 332-2184
Monarch1893.com/
rockville/rearly

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Sandy Spring Bank
Skip Clasper

(301) 928-7523
SSBSkip.com

The Mortgage Link Inc.
Steve Summers

(301) 704-1282
TheMtgLink.com

U.S. Bank

David Le

(703) 424-5369
Mortgage.USBank.com/VA-
Fairfax-David-Le

Vellum Mortgage

Greg Kingsbury

(301) 254-1486
KingsburyMortgageTeam.com

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

Interstate Moving &
Storage, Inc.

(703) 226-3279
Moveinterstate.com

JK Moving Services
(214) 202-0288
JKMoving.com

Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry

(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT MAIL
SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT
Streamline

Property Management

(301) 237-4950
StreamlineManagement.com

REMODELING & PAINTING
Beautiful Home Services LLC
(703) 268-8434

BeautifulHomeServices.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Absolute Building

and Construction

(202) 468-8662
AbsoluteBandC.com

SECURITY & SMART HOME
Tranquility Smart Homes and
Security, LLC.

(240) 994-5415
TranquilitySHS.com/

STAGING
New Vision Staging & Design
(202) 846-7196

newvisionstaging.com

On Time Staging
(301) 379-0367
OnTimeStaging.com

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Federal Title
(202) 362-1500
FederalTitle.com

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Peak Settlements, LLC
(301) 528-11M11
PeakSettlements.com

Prime Title Group, LLC
(301) 341-6444
PrimeTitleLLC.com

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

Title Town Settlements
(301) 840-3910
TitleTownSettlements.com

VIDEO MARKETING/BRANDING
Dream Real Estate TV

(301) 674-4804
DreamRealEstateTV.com

VIDEO SERVICES
HDBros

(833) 437-4686
HDBros.com

« Radon
e Termite (DC & VA)
o Air Testing

» Water Testing

800-285-3001

BPGInspections.com
K1 @BPGDMV

@ Inspections®

We're your FIRST REFERRAL because we
SET THE BAR for home inspections.
Add BPG Inspections® to your list of referrals now!

» Home Inspections (Phase 1, 2 and 3)
e New Construction (RNS)

+ Chimney Inspections (Level 2)

» Sewer Scope Inspections
» Structural Engineer Evaluations

+ FREE Infrared Scans With ALL Home Inspections
PRE-OFFER EVALUATIONS $400 WITH REPORT

24/7 Online Inspection Scheduling!

Visit ezo.bpginspection.com

100+ YEARS OF TEAM EXPERIENCE

Serving DC, MD and NOVA

DC Metro Real Producers - 7



Family Owned & Operated For Over 36 Years

FREE

In-Home

Estimates /j

BﬁREAIN MOVERS

ONKED dag

w 301.685.6789

www. BergainMoversincoom
= e

Established in 1982 and located in,
Gaithersburg, MD, Bargain Movers
Is one of the most trusted local
moving companies in the DMV.

RESIDENTIAL & COMMERCIAL
LOCAL & LONG-DISTANCE

a9, 301.685.6789
P P * &k kK

7579 Rickenbacker Drive, Gaithersburg, MD 20879
CHECK OUT OUR

www.bargainmoversinc.com 5 STAR REVIEWS ONLINE!

WEE G070 T
COVERED“##%

Save your clients = apure
by getting SﬂVES

‘ . y oy them covered! S
\ k ! b R Enroll them in the new
V ! = : Cinch Preferred Plan

and they'll save $501*

Alejandra and her teams
specialize in serving the
real estate industry by

providing custom cleaning
services to prepare homes
for the real estate market!

"We understand that every home is found or left in different
conditions; that is why putting together a custom cleaning plan
for each home is important to us.” - Alejandra Zelaya, Owner

Join the Cinch for Real Estate
Pros Facebook Group
You can alsa follow us at: {) @) BB

u Annie Murphy
Lt ]
Sl - (57 274570 &

Ei omurphy @ cinchhs,com H le—
gideucsilold cinch  HMS

Jennifer Stevens Long :
cinchrealestote.com
i P (201) 529-8501 (B00) 247-3680
E: jstevensiong@cinchhs.com

(301) 519-8035

Fresh-homecleaning.com B f %t in
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A PARTNER
YOU CAN
TRUST

Assistance Managing
Multiple Rental Properties

Assistance Locating
High-Quality Rental
Properties -

STREAMLINE

PROPERTY MANAGEMENT

Contact us today to learn more about our
comprehensive management services or our

available units. We would love to hear from you!

(301) 237-4950

“Streamline has been great to
me, helping to rent multiple
properties over a number of
years. Their strategies have
worked. Their pricing has been
right on the money. Their
service has been impeccable.
Scott is flexible and personable.
Downright funny on occasion.
They are local but have a large
enough team working with him
that he has ample backup when
needed. | will definitely call on
Streamline again.”

Chris G., Washington, DC
& Silver Spring, MD

SCOTT GOLDBERG’ ‘ Scott@StreamlineManagement.com

CEO & General Counsel

Fun Fact: Can juggle 3 round objects of identical size for almost 5 seconds

Favorite Restaurant: Olazzo in Bethesda

streamlinemanagement.com




MEET THE

DC METRO

REAL PRODUCERS TEAM

Kristin Brindley Jennifer Jelic Ellen Buchanan Wendy Ross
Publisher Assistant Publisher Editor Operations Manager

Jaime Lane Zachary Cohen Christopher Menezes

Executive Assistant & Writer Writer
Publishing Manager

Ryan Corvello Bobby Cockerille
Photographer Videographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email

Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views of The N2 Company d/b/a Real Produc-
ers, but remain solely those of the author(s). The paid advertisements contained within DC Metro Real Producers magazine are not endorsed or recommended by

The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Note: When community events take place, photographers may be present to take photos for that event, and they may be used in this publication.
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Ready to build? We're ready to help
find the best loan for you.

usbank.com/mortgage

We'll help you explore financing options that may fit
your needs. Enjoy competitive rates, experienced
support and step-by-step guidance that may make
your dream of homeownership a reality.

David Le

Mortgage Loan Officer

Lot / Construction-Perm Specialist
3251 Old Lee Hwy, Suite 206
Fairfax, VA 22030

office: 703.345.1536

cell: 703.424.5369
david.le1@usbank.com

NMLS # 1444207

To learmn more, visit my
mortgage loan officer
webpage.

(Ebank

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available in all states for all loan amounts.

@ Interest vates and program lemms are subject fo change. without notice. Visit usbankcom fo leam move aboul U5, Bank products and

L.

— S2rvices. Mortgage, home equity and credil products are offered by LLS. Bank Matiomal Association. Deposit products are offersd by
enper LS. Bank Nafional Association. Member FDIC 2021 LS, Bank 201




ABOUT THIS MAGAZINE

Ever since we
launched DC Metro
Real Producers five
years ago, I have heard

some of the same

™

questions from many
of you. I figured it would be most efficient to publish
the answers here in case more of you had the same
questions. Remember, my door is always open to
discuss anything regarding this community — this

publication is 100-percent designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 500 agents in the D.C. Metro area. We

pull the MLS numbers each year (by volume) in

the Greater D.C. Metro Area: Washington, D.C.;
Montgomery County, Maryland; FCAAR; and
PGCAAR. We cut off the list at #500, and the next
year’s distribution is born. We did this again in
January, based on the new top 500 agents in sales
volume for 2021. So we have a few new top producers
who have joined us - and everyone from last year’s top
500 is still with us. Based on 2021s list, the minimum
production level for our group is $19.6 million. The list
will reset again at the end of 2022 for the following

year and continue to update annually.

Q: WHAT IS THE PROCESS FOR BEING FEATURED
IN THIS MAGAZINE?

A: It’s really simple — every feature you see has first
been nominated. You can nominate other Realtors

(or yourselves!), affiliates, brokers, owners, and

office leaders can nominate realtors, as well. We will
consider anyone brought to our attention because we
don’t know everyone’s stories, so we need your help to
learn about them. A nomination currently looks like

Jaysiignd “As|pung unsuy Ag

this: you email us at wendy@kristinbrindley.com with
the subject “Nomination: (Name of Nominee).” Please
explain why you are nominating them to be featured. It
could be that they have an amazing story that needs to
be told, perhaps they overcame extreme obstacles, they
are an exceptional leader, have the best customer service,
or they give back to the community in a big way, etc. The
next step is an interview with us to ensure it’s a good fit.
If all works out, then we put the wheels in motion for our
writer to conduct an interview and write the article, and
for our photographers to schedule a photo shoot.

Q: WHAT DOES IT COST A REALTOR/TEAM TO
BE FEATURED?
A: Zero, zilch, zippo, nada, nil. It costs nothing, my

friends, so nominate away!

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a “preferred partner” in the front
of the magazine is part of this community. They will
have an ad in every issue of the magazine, attend our
quarterly events, and be part of our online community.
We don’t just find these businesses off the street, nor
do we work with all businesses that approach us. One
or many of you have personally referred every single
preferred partner you see in here. We won’t even take
a meeting with a business that has not been vetted by
one of you and “stamped for approval,” in a sense. Our
goal is to create a powerhouse network not only of the
best Realtors in the area but the best affiliates, as well,

so we can all grow stronger together.

Q: HOW CAN | REFER A PREFERRED PARTNER?
A: If you know and want to recommend a local busi-
ness that works with top Realtors, please email me at

kristin@kristinbrindley.com, and let us know!

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of these companies.
NOTE: When community events take place, photographers may be present to take photos for that event and they may be used in this publication.
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A MOVERTAILORED TO YOUR HIGHEST STANDARDS.

rp—
T

Moyer s sons

MOVING & STORAGE, INC.

D Tranquility

SMART HOMES | SECURITY SYSTEMS | ACCENT LIGHTING

ADD US TO YOUR CONTRACTOR REFERRAL NETWORK
AND WE'LL MAKE EACH OTHER LOOK GOOD!

Veteran-Owned & Operated

www.TranquilitySHS.com
240.994.5415 | Info@TranquilitySHS.com

WE'VE GOT 13
YoU CoveRep,  IEMVAN 13

[¥ FREE Selter’s Coverage

« VIF concierge service for agents & Online orders and claims

« Mo cap on refrigerant

= Re-key service

YOUR LOCAL REPRESENTATIVE

Cynthia Void
Account Executive
443-817-3147

cynthia,void@hwahomewarranty,com

HWAHomeWarranty.com

[wchosinrs apply. See contract documendt for detaila. 12012 Home Warrnitg of Amesnico, Inc:

DC Metro Real Producers - 13



publisher’s note

WELCOME, NEW

REAL PRODUCERS!

Dear REALTORS® and valued Partners,
Breaking news alert ... DC Metro Real Producers is

this wonderful news appropriately deserved five

* \? %4 exclamation points.)

And although our Real Producers cover changes
each month, our mission remains exactly the
same — to connect, elevate, and inspire indus-
try professionals such as yourselves all over the

D.C. metro area. Receiving this publication is a

badge of honor as it means you are in the top 500

(top 2 percent) of your industry.

TOP 500

We remain forever grateful for our
esteemed partners; without their
generous participation in our com-
munity, neither our magazine nor
our countless fun events over these
past five years would have ever been
possible! Even being featured is free
of charge because of our amazing
partners. We also appreciate all the
Real Producers out there who have
referred these top-notch vendors to
us. Because these partners have been
referred and vetted by Real Producers

like yourself, everyone wins!

Our Real Producers are wonderful people who do
great work in real estate and in our communities.
Do you know an amazing agent who you’d love

to see featured in the magazine? We are taking
nominations for the rest of this year right now!
Nominate in the private Facebook group, by email,

text, or call us.

Check out our Save-the-Date on page 17 as well.
We look forward to seeing many of you soon at one
of our three upcoming large events! We also added
four smaller, indoor/outdoor and virtual events. We
look forward to seeing many of you soon at one of

our upcoming signature events!

Reflections from 2021...

If 2020 made us all more resilient, 2021 only hard-
ened this resolve to overcome any obstacle! 'm

so grateful to be connected with the best Realtors
and partners in D.C., Maryland, and Virginia. We
expanded to Richmond, Virginia, in 2021! This year,

we are opening three more locations.

The world has slowly begun to open up again, and
the pandemic has only reinforced priorities for
what really matters. I am blessed to be surrounded
by so many great minds in my life — from business

to personal to spiritual and everything in between.

And as much as our community loves and enjoys
the physical publication, we produce monthly, one
of the main attractions to our platform is our live
events. For those of you who have attended one,
you have had the pleasure to experience firsthand
what I mean. The caliber of people in the room, the
camaraderie built, and the relationships that are
forged are all ingredients that keep people antici-

pating the next event.

As humans, we are social creatures, and being able
to reconnect again in person has felt like a breath
of much-needed fresh air as we are now able to
thrive again instead of simply survive. I am
especially thankful we were able to safely
hold our large Real Producers gathering
this past fall and watch The Washington
Football Team win on their home turfin a
stadium filled with jubilant, cheering fans!

It was magical.

It is our tight-knit community of both Realtors and
partners that has kept me fueled over the past two

years. I still remember all the flak I received back in

early 2017 for the vision of launching this maga-
zine ... the mental battle, the friction of fighting off

negative comments, etc.

Thank God I didn’t listen to all the naysayers! I knew
that anything with this much adversity early on
would reap so many benefits down the road, and I was
inspired to forge ahead by this vision of community.
Thank you all for being a part of this journey with

me, and a special thank you to my family and to my
hard-working team who have helped make DC Metro
Real Producers a huge success over the last five years!

I appreciate you all immensely and intensely.

TRADITIONAL
GAELIC BLESSING

May theroad

rise up to meet you:
May the wind
always/be at your back:
May the sun shine
warm upon your face;
the rains/fall'soft upon
your fields and until

we meet again,

May Gold hold you

in the palm of His hand.

Wishing you all continued success,

Kristin Brindley, Owner/Publisher
DC Metro Real Producers
(313) 971-8312
Kristin@kristinbrindley.com
www.dcmetrorealproducers.com

KRISTIM BRIMDLEY

indtriFm i, (Ol C 08, Posuceit
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WINNING PARTNERS

At Legacy Settlements Service
deeply about providi
realtor and lende

We are more than

company - we are 1ess partner.

LEOACY

Morgane Klareich 2936 O'Donnell Street, Baltimore, MD 21224

Licensed Title Agent

LegaCy Settlement SerVices, MD DC VA FL 8659 National P|ke, Suite P, Ellicott Clty, MD 21043
2000 Pennsylvania Ave NW, Washington, DC 20006

019.441.1848 7315 Wisconsin Ave, #400W, Bethesda, MD 20814

morgane@legacyfortitle.com

www.legacyfortitle.com 201 N. Union Street, Suite 110, Alexandria, VA 22314

REALESTATE |« HOW Canwe help you AND your clients?

SAVE E

10 AM-3 PM

MAY )
13 <
2022 -

LOCATION TBD

MASTERMIND

DC MET! RS

\ W I al KPISTIN BRINDGLEY
For information on all DC Metro Real Producers ) N '
events email events@dcmetrorealproducers.com.

WE PREPARE HOMES FOR SALE Asher Farhan

absolutebnc@gmail.com

DC Metro Real Producers - 17



P> we ask...you tell!
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Do you havea |
K, N e Ury EI—*

great St. Patrick’s
A, S L S

MEGAN MEEKIN

Compass

Tused to be a bartender and I worked at The
Barking Dog in Bethesda. The owner was

MONIQUE VAN BLARICOM
RLAH Real Estate
I am from the suburbs of Chicago — they dye the

river green. They take boats and run back and
forth with safe dyes over hours of time, and the crazy Irish and served green beer all day. The
Bethesda Fire Squad would come and do a full

bagpipe thing on St. Patty’s Day.

river stays green for a few days.

ISAIAH HAZWARD

Keller Williams Capital Properties KAREN ROLLINGS

eXp Realty

Best luck ever: a buddy of mine said we could
buy 28 townhouses, and we did. We fixed them
and flipped them in six months. Right place,

right time.

Best luck ever: I beat out 30 offers and won

a contract.

ANABEL HERING

The ONE Street Company

I don’t see things as luck. Hard work pays off.
Everything is fate. JENNIFER KNOLL

Compass

When I first moved to D.C. in 1997 to work as a

journalist, I ended up renting a condo. After a few

DELANEY IRENE BURGESS

RE/MAX United Real Estate

When I was going from assistant to full-time
REALTOR®, the builder I worked for gave me a

position at a model home. That was the lucki-

years, my landlord offered me the opportunity
to buy it. I did. A few years later, I was ready to

sell it and decided to get my real estate license
and do it myself. I passed the tests and became
est moment because I didn’t have to go right to an agent, and then listed my place for sale. My
straight commission. open house was flooded with people, many who
asked if I could be their agent. I agreed and that

is how I ended up switching from a career as a
journalist to being an agent. If I hadn’t rented that
first condo from a landlord that wanted to sell, I'd
probably be in a different career today. I love my

job, so what can be luckier than that?

18 - March 2022

MELINDA ESTRIDGE

Long & Foster Real Estate

About St. Patrick’s Day ... I love the holiday, as my
husband Bob O’Toole is Irish and just received dual
citizenship. We went to Dublin for St. Patrick’s
Day. Naturally, they celebrate in a big way. There is
a huge parade and there is traditional Irish music
being played on the streets and in the pubs. It was
really a wonderful experience. Guinness reigns!

TINA DEL CASALE

Sandy Spring Bank

My best St Patrick Day ever was the day I
adopted my girls, Jezebel and Samantha, the
sweetest kittens you've ever seen. They were
huddled under the sofa the first day, but by day
2, they were racing up and down the stairs ... and

our house was never the same.

SUSAN SONNESYN BROOKS

Weichert, REALTORS®

T have a great saying about being lucky: “The
harder I work, the luckier I get!

YVES JEAN BAPTISTE

Keller Williams Realty

Anytime I think of luck, this quote from the
Roman philosopher Seneca comes to mind:
“Luck is what happens when preparation meets
opportunity.” One time where I do feel a bit
lucky was in January 2020, when I was blessed
with an opportunity to go on a two-week trip

to the Philippines for a good friend’s wedding.
What ensued was the greatest trip of my life.
The Philippines is so rich in culture. In addition,
the time I got to spend with my friends was
priceless. We went island hopping, cliff diving,
snorkeling, rented a private boat ... every day
was one adventure after another in a tropical
paradise. By the end of the trip, two weeks didn’t
feel long enough. I feel so lucky that I was able to
say yes to that trip. I have a travel fund stocked
year-round for vacations ... all I needed was the

opportunity of a lifetime.

PROTECT THE INVESTMENT
HORE WaRRANTY COMIANY

*FREE COVID-12 SANITATION TREATMENT*

YOUR 0N H ONE OF
YOUR BIGGLES

INV T?-[L.\Th... PROTECT
I'T WITH
PTI WARRANTY!

Plans at
$485
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% »» words by wade

By Wade Vander Molen

- How to Reach ]
thousands

with Your Real Estate Blog!

Working with REALTORS® through- ~ Why Do I Need a Blog? real estate-related questions on Google,
Ablog is a HUB or an online platform  Yahoo, and Bing. Your blog also can be
past nine years, I get asked a lot of that allows you to broadcast your

out Northern Virginia over the
shared on social media channels for
questions about technology, blogging,  vast real estate knowledge, what you greater reach. When this content is

websites, and more. Having an online ~ do, how you do it, and why some- shared and syndicated, it has the power

presence is important, and there isno  one should work with you. A blog is to reach thousands of people!

better way than an informative blog where you get to “show off” and tell

on your real estate website. It’s a huge  the world about your value proposi- Having the ability to grow viewership
tool, especially for those agents who tion. A blog also lives forever online, and an interested audience is import-
understand why creating effective just waiting to be discovered by ant. When your blog is updated with

content results in online leads, cli- your ideal client — especially those new content, the subscribers receive an

ents, business, and commissions. prospects searching for answers to email with your content. It keeps you
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10‘%, MILITARY

fresh, relevant, and valuable to clients

and future clients.

Discoverability

Imagine having hundreds of ways to

be discovered online 24/7. If you have
a hundred blog posts about different
topics, that means you more than likely
answered a hundred different real
estate-related questions or covered
topics. Every new blog post with the
proper “meta-tags” can be several
added pages of indexable content to the
search engines. If you also shoot and
post videos on YouTube (Google owns
YouTube), that factor multiplies. This
is where it gets fun.

Imagine having people from around the
country either reading or watching the
content you created — all the time. It is
the perpetual wheel of real estate mar-
keting. Most agents don’t take these
steps to grow this type of exposure,
which is exactly why you should.

DISCOUNT

We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

Top Blogging Tips

Write your blog on a website you own,
like a custom WordPress site. The SEO
plugins and abilities are extremely pow-
erful. Set a schedule and post content on
aregular basis. This means, once a week,
but more often is better as you begin.
Most of the work is in the front because
you need to build up your portfolio of
content. Syndicate your blog to social
media channels, email to your database,

and more.

Once you start to grow an audience, tell
them to subscribe to your blog and why
they should. Make sure your blog is full
of educational content that makes your
target audience smarter and adds value
to you. Boring content is death. Lastly,
take the time to learn some SEO (search
engine optimization) basics because as
you are spending the time to create the
content, it makes sense to learn basic
steps to have it live on the top of a Google

search result. Happy blogging!

CALL TO SCHEDULE YOUR SERVICE TODAY! 240-970-6533 -

Wade Vander Molen is the
director of sales/marketing for
Stewart Title in the Northern
Virginia/Washington, D.C.,
area and has been in the

title industry since 2005.
Wade helps real estate
professionals with all facets of
their marketing and teaches

a new, sustainable business
model to help them grow their
businesses. You can visit Wade

at www.DCTitleGuy.com.

MIKE MULIERI Chief Operations, Financial Officer

mike@moldgone.net ¢ moldgone.net

2508 Locustwood PI, Silver Spring, MD 20905
FAMILY-OWNED « NON-FRANCHISED
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FIND YOUR POT OF GOLD WITH MORE CLIENTS
THROUGH THE POWER OF VIDEO MARKETING!

Brands often get
better results when
they're able to use

video to tell a
compelling story.
Video marketing can
help to engage,
educate, and energize

consumers and
strengthen ROI.

REALEGAL"

. ' ,....-m
e T TN
L . y
Up to 2 hours of free legal consult for claims, potential claims or disputes = i
specific to the property address listed on the settlement statement, for '- .
matters such as: !‘

Property condition / disclosure E E
Security deposit r‘l ~ '

PSR i VIDEO MARKETING AND BRANDING
ﬁ with DREAM REAL ESTATE TV

Rent back agreements _.
Buyer [/ seller breach of contract . - r--
Get more responses, smash sales quotas!

Misrepresentation by seller

Use videos in your messages to offer a unique,
personalized message, and get 3X more engagement.

Engage more prospects and close more deals.
p: 202-362-1500 e: info@federaltitle.com

FEDERAL CHEVY CHASE « USTREET / LOGAN CIRCLE

Title & Escrow Company
el e ARLINGTON / BALLSTON » ROCKVILLE - POTOMAC '

PAMELA DUBOIS
301-674-4804

pameladubois.com
pamelalOk.com

————_
YOUR SUCCESS IS OUR BUSINESS DREAM REAL ESTATE TV pamela@dreamrealestatetv.com

www.federaltitle.com/realegal | ﬂﬂm\

LI
e IR
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Reaching your clients effectively can
be tricky but is essential for.expanding
your reach and growing your sphere of
influence. There are many ways to reach
your clients, including email marketing,
social media, and direct-mail campaigns.

However, you must make sure these

connections are influential.

Here are some of the best ways to reach

your clients more effectively.
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P» marketing matters

By Todd Lebowitz

How to Reach Clients

FFECTIVELY

1. Send Targeted Direct-Mail Campaigns

Direct mail is familiar and is routinely one of the
most effective ways to reach clients, especially in
neighborhoods. To make your direct-mail cam-
paigns even more effective, send them to a targeted
audience. You can focus on reaching a new farm,
owners of certain home types, or clients you have

worked with in the past.

Your direct-mail campaign should be eye-catching,
informative, and helpful to the recipients. Always
be sure to include contact information so recipients
know how to get in touch with you when they’re

ready to buy or sell.

2. Use a List Manager

Successful agents will use a list man-
ager for their direct-mail campaigns.
A list manager will allow you to keep
track of who you’re mailing, create
mailing lists for your targeted cam-

paigns, and organize your contacts.

List managers will also make it
easier to send direct-mail campaigns
to the same areas you’ve sent them
before, helping you keep your

marketing consistent.

3. Create a Well-Rounded

Marketing Strategy

Direct mail is a handy tool for real
estate marketing. Round out your
campaigns by including email market-
ing and social media aspects to make
them even more helpful. Reaching out
to your clients in different ways will

help keep them engaged.

4. Stay Connected

Part of effective communica-

tion is consistency and creating

a personal connection. Stay in
touch with past clients with news-
letters or emails. Clients who may
not be looking to buy or sell at the
moment will still be interested in
local news, community updates,
and the current state of the real

estate market.

Another benefit of staying
connected with past clients is
referrals. When someone is able
to trust you, they feel confident
when recommending you to a
friend, colleague, or family mem-
ber who might be looking for a

real estate agent.

With more than 25 years
of experience, Todd
Lebowitz is CEO and
Owner at My Marketing
Matters, which he runs
with his business partner
Ram Devaguptapu. Together,
they have grown the company to be a
recognized leader in real estate mar-
keting with more than 20,000 clients
locally, regionally, and nationwide.

ABOUT MY MARKETING MATTERS
Since 1982, My Marketing Matters
(MMM) has helped clients create and
implement effective marketing solutions
to reach their business goals. MMM is

a full-service real estate marketing firm
located in Gaithersburg, Maryland, with
clients across the Mid-Atlantic region
and nationwide. MMM has grown to be

a leading marketing vendor offering
innovative print products and custom,
on-demand marketing materials through
their design portal.

design | print | mail

Local, regio

Web-to-Print Platform

matters

nal, and nation

MyMarketingMatters.com

a1: Mailing lis

\
ts for every market:

@

List Manager

Easy and fast online ordering for all
your marketing materials through our
web-to-print platform.

v Choose from one of our customizable
templates

v Upload your own designs

v’ Print, ship, and mail on-demand

POWERING PRINT + PRODUCTIVITY SINCE 1982

Get started on your next project today!
mymarketingmatters.com | 301.590.9700

We've launched our new website to
assist our clients in reaching their
business goals.

v Find our full product and service
offerings online

v Easily accessible pricing information

v FAQ's, info, and support

Our new list manager lets you create
targeted lists for a neighborhood, or
even from a single address.

v’ Create, maintain & edit lists right in
our system

v Improved data = Better deliverability

v No charge access, FREE!
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FLOORMAX HELPS REALTORS SELL HOMES FASTER!

FLOORMAX now offers more
than floors! Ask about our
Home Improvement Services

’ FLOORMAX

o

« Painting/Drywall

« Carpentry

* Electrical

* Plumbing

* Finished Basements
« Bath & Kitchen Remodeling.
* Fireplace Surrounds

* Landscaping/Yard Clean-up

..AAND MORE!
“Floormax has been a true partner to me in -
-
my real estate business. They are professional, r .
responsive, and competitive with pricing. | value - :_. L f g

my association with them. A+ in my book!™

Elle r {..i.'ull M, r".}-:"'. |.'|")_l_

RE/MAX CORS, OICP, SRES i

Carpet | Hardwood | Ceramic | Laminate | Vinyl | Refinish Wood Floors | Handyman

IMMEDIATE INSTALLATION: GET YOUR LISTING ON THE MARKET FAST!
Call Joe at 301.206.2200 or email at Joseph.J@floormaxfloors.com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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DC METRO
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REAL PRODUCERS:

PRESENTS

Stay Jnspired

WORDS OF WISDOM FROM THIS MONTH’ S FEATURES

A Word from Our Sponsors:

ANDRES SERAFINI BOBBY COCKERILLE &
RLAH Real Estate JOHN SCHWARTZ
“You can never be overdressed or HDBros

overeducated.’ First impressions “Our goal is to help our customers

make a difference, and your style and win more business. So what does that
the way you speak are often what’s mean? Win more listings? Great. Get
front and center.” more agents on your team? Great. We
can help you do any of those things
“Save, save, save. Make sure you through the use of professional con-
have money in reserves for your tent and video.” —Bobby
business and your personal life. And put that
money to work. I love the finer things in life, but “The media, scheduling, and partner-
don’t stretch beyond your means.” ship teams are with you every step of
the way to ensure you are getting
top-quality content for your brand.

KALONJI FOREMAN

Compass

We want to know what you’re looking
forward to next year and how we can

“Without an evolving system in place, help you achieve that goal.” —JoAn

you can plateau as an agent. Top-
producing Realtors are there because
of the systems they have in place to
generate that level of performance. You
don’t rise to the level of your goals; you

fall to the level of your systems.”

ALEXES HAGGINS

Keller Williams Capital Properties
““We have the secret sauce.’ I say that
because there is something unique
when a person can do something
differently. I believe there is enough
money to be made for everybody.

But that secret sauce ... that is what

makes you unique.”

“Most importantly, do not give up.”
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HELPING AGENTS

r “Our goal is to help our customers win more busi-

i

ness. So what does that mean? Win more listings?
Great. Get more agents on your team? Great. We

can help you do any of those things through the use

TGO

of professional content and video.”

Vice President Bobby Cockerille’s words explain

one of HD Bros’ core values: to help their clients

Vice President Bobby Cockerille

and partners win more business. Since the com-

pany was founded over a decade ago, HD Bros has
made a name for being more than “just a photog-

rapher.” They are focused on helping their clients
improve and providing services that go far beyond

the norm.

“We grow with folks. We’re not a huge corporation,
and we don’t have long-term contracts. So when
people use us, they choose us every single time they
hire us. We have to give a high-level service and a

top-quality product every time,” Bobby says.

The HD Bros team provides expert real estate photo and video content creation.
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WE DO WAY
MORE THAN
YOUR STANDARD
PHOTOGRAPHER.
YOU CAN GET
ALL YOU NEED
TO MARKET
YOUR LISTING IN
ONE PLACE.

More than Photography

Since its inception, HD Bros has
focused on real estate. That means
they are not only well-prepared to
handle listing photos and video, but
they also have a multitude of addi-
tional services they provide within

the industry.

“We do way more than your standard
photographer,” Bobby explains. “You
can get all you need to market your

listing in one place.”

HD Bros guarantees next-day deliv-
erables and has a 95-percent success
rate in returning edits within four
hours. Their streamlined system frees
up more time for agents and allows
them to hone in on how they market
their listings.

“We are promoting the idea of win-
ning more business by using this con-

tent. When you go to the next listing

appointment and show our work, and
all you’ve done to successfully market
your other properties, you're going to
be in a better place to get that listing,”
Bobby explains.

Bobby is careful to note that HD
Bros won’t be the cheapest option
out there, and he’s okay with that.
Because when there is bad weather,
HD Bros will reschedule the shoot
quicker. When the homeowner
doesn’t move their junk out of the
way, they’ll edit the photos faster.
They are equipped to deliver in the
often-tight circumstances of a real

estate transaction.

Above all else, the HD Bros team
leads with integrity.

“If we didn’t quite get the job done, if
we deliver a less-than-perfect experi-
ence, part of the HD Bros guarantee

is that if, at any point, we are not

Riley the Golden Retriever (@hdbrosriley)
is HDBros’ mascot.
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achieving the goal, we’ll refund you,
credit the next shoot, or whatever it
takes to make it right. When a team
member asks, ‘Hey Bobby, what do we
do here?’ I say, ‘Do the right thing.”

The D.C. Metro Experts

HD Bros has made a name for them-
selves in the D.C. and Northern Virginia
markets. Justin Kime manages the
Northern Virginia team, while Carlo
Russo manages the D.C./Maryland
group. Throughout the D.C. metro area,
HD Bros has around 20 photographers.

“Diversity is one of our strongest
characteristics, with team members
coming from all walks of life. We work
hard to get you the content your brand
needs to win more listings,” Partnership

Director John Schwartz explains.

John believes that the D.C. metro

area is a unique market, different

“ WE WANT TO KNOW WHAT
YOU’RE LOOKING FORWARD TO

from any other in the country. With
continual political turnover, the
real estate market takes on a more

transient feel.

“It gets shaken up every four to eight
years and continues to boom,” John

continues. “We expect prices to con-
tinue to rise and the expansion of the

suburbs westward to keep on growing.”

The D.C. metro and Northern
Virginia HD Bros team brings a
unique approach to the real estate
content market. They blend the
customer service of a small business
you can trust with the systems of a

large corporation.

“The media, scheduling, and partner-
ship teams are with you every step of
the way to ensure you are getting the
top-quality content for your brand,”
John says.

IZ‘?’ J

As John and Bobby look ahead, they
see continued growth — for HD Bros,
their REALTOR® partners, and the

greater D.C. area.

“We want to grow together. Whether
it’s a solo agent, their first day on the
job, or an agent with a team doing a
thousand listings in a year, we want
to be there to mastermind and grow
with you. We want to know what
you’re looking forward to this year
and how we can help you achieve
that goal.”

For more information, please
visit www.hdbros.com.

HD[eE
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OUR 1-2-3 PROCESS

We have a defined process for sorting and
donating your items to a robust network of local
municipalities and non-profit erganizations. Qur
objective is te maximize what can be recycled
and donated and minimize what ends up in the
landfill. Our entire brand is built around this
process!

LIGHTNING QUICK TURNAROHND

Qur size allows us to turn around projects in
hours or days, making you look like a hero

to your client! Is your listing going to closing
tomomow? Don’t womry - we've got you covered
today!

HOME PROTECTION I5 OUR
PRIORITY

Qur professional haulers will protect the doors,
floors and banisters so that you don't have to
worry about one project turning into multiple.

NO IOB I5 TOO SMALL

(307) 841-8566 - WIW.123JUNK.COM

Qur volume based pricing means that you only
pay for what we haul away.

WE'RE A REAL ESTATE FOCHSED
BUSINESS

We understand how emotional and stressful a
real estate transaction can be and we thrive in
making our clients feel comfortable with letting
their stuff go.

WE’RE A REFERRAL BUSINESS

Seventy percent of our business comes

through referrals from previous clients and
local business partners. We believe this is a
testament to the quality of our services and our
commitment to the client experience!

7]
WE'RE LOCAL

We're a local, independently owned business
servicing only the Washington DC Area.

Kitchen & Bathroom Remaodeling, House Pal

Beautiful

HOME SERVICES_

Remodeiing & Carpeniry In MD DE VA

WHY REAL PRODUCERS CHOOSE “SINK

If you would like to find about personalized
coupons for you cllents, please reach out
to one of our team members:

Kevin Wheeler Bryce McCown:
301-798-6055 301-841-B567
kwheeler@123junk.com  braccown@ 123 junk. com

@ & O

T-PONATE 2 - RECYCLE 3 - PISPOSE

ff) Northwestern Mutual

PARTNER. PLAN. PROTECT. PROSPER.

Making
home Learn how we offer customized solutions designed
improvement for DC Metro Real Producers like you.
dreams
a beautiful
reality.
Alex T
Phillips @
B Ralea Hanager ¥ .
. Herbert Valentine Kelly, IlI
ﬂ Financial Advisor
. Ll Thalo 2 8484 Westpark Dr. Suite 700
T_!:, -‘“ McLean, VA 22102
I..__._. " .-—r'——r—.—: 3 703-848-4870
I J 'f o = tripp.kelly@nm.com | tripp-kelly.com
r i
© 2018 Northwestern Mutual is the marketing name for The Northwestern Mutual Life
Insurance Company (NM), Milwaukee, WI (life and disability insurance, annuities, and
CONTACT US FOR A FREE IN-HOME ESTIMATE: life insurance with long-term care benefits) and its subsidiaries.Herbert Kelly is an
301-816-3255 OR WWW.BEAUTIFULHOMESERVICES.COM Insurance Agent of NM

32 - March 2022

One Time Close

Construction & Renovation Loans Up To $2,500,000

During Construction/Renovation =

*10/1,7/1,6/1,5/1 ARM &
15-year fixed available
* Payments are interest only
during construction
* Maximum financing available:
* 95% up to $1,000,000
* 90% up to $1,500,000
* 80% up to $2,000,000
* 75% up to $2,500,000
* Single closing for land acquisition
and construction loan

After construction complete:

* Payments convert to principal
and interest

* Payments amortized over life
of the loan

* Guaranteed permanent loan
with flexible options available

There has never been a better time
for your client to build or renovate
the home they have always
dreamed of living in.

Speak with Skip Clasper today
and let him finance your client's
dream home!

Loan program and details may change. Please consult a Sandy Spring Bank mortgage banker for a specific loan program and details.

Skip Clasper

Sales Manager, Vice President
NMLS # 197304

301.928.7523
sclasper@sandyspringbank.com
7550 Wisconsin Avenue

Bethesda, MD 20814

y Sandy Spring Bank®

From here. For here.

TOP
MOETGAGE
PROFESSIHINAL

WASHINGTONIAN
2020

EQuAL HOUSIKNG

LENDER

APPLY NOW at SSBSKkip.com



a cool life story

By Chris Menezes
Photos by Ryan Corvello

/

Kalonji Foreman is like a machine — when he puts
his mind to something, an uncanny level of focus,
drive, and determination gets triggered inside of him

and he doesn’t stop until his objective is achieved.

These qualities were cultivated in Kalonji

at a young age, growing up in Philadelphia,
Pennsylvania. It started when his mother intro-
duced him to boxing in his freshman year of high
school and he went under the wing of his coach,
Leroy Harris. Kalonji’s mother, Dr. Darrel Steward,
also provided an example of diligence, sacrifice, and
commitment to personal growth and development

that was a continual source of inspiration to him.

“I owe everything I am to my mother for the lessons
she taught me in life, in addition to her example of

sacrifice, hard work, and growth. Coach Harris also

played a huge part in shaping who I was and who I

was to be,” Kalonji explains. “My discipline comes
from boxing and my time with Coach. He helped
cultivate the drive, determination, and focus that I
took from boxing and now apply to all other aspects
of my life.”

COMMITTER-TO THE

- |SUCCESS
| OF OTHERS

Kalonji did exception-

ally well as a boxer and

earned a college scholarship.

While boxing in college, he was

approached by a friend to do a

modeling gig for a billboard. After the
billboard launched, his career as a model
took off. As his life became inundated with
photo shoots, traveling, commercials, runway
shows, and billboards, he ended up leaving

school to pursue a career as a model.

Inspired by his mother earning her Ph.D., however,
Kalonji decided to return to school and obtained a
degree in communications from Temple University
in 2005, and later earned his master’s degree in
multicultural education from Eastern University.
Kalonji’s mother was a teacher, and she planted the
seed of education in him early on, which, in addition
to Coach Harris’ mentorship, inspired Kalonji to
become a teacher as well. “I became a teacher to give
back to the community that raised me. I wanted to
invest in the youth the same way my mother and my

coach invested in me,” Kalonji explains.
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him also led Kalonji to
starting his own team,
where he could begin
mentoring and teach-
ing other agents. The
Foreman Properties

Group was formed

‘ ‘ with Compass in 2019
and, today, consists of

TOP-PRODUCING seven agents, includ-

REALTORS ARE

THERE BECAUSE OF

ing Kalonji’s cousin,
Shawnda, whose sacri-

fice early in his career

THE SYSTEMS THEY made it all possible.
HAVE IN PLACE...
YOU DON'T RISE TO Passionate about his

THE LEVEL OF YOUR

team members’ con-
tinued growth, Kalonji

GOALS; YOU FALL TO continues to educate
THE LEVEL OF himself by taking
YOUR SYSTEMS. classes to learn new

Kalonji Foreman founded Foreman Properties Group at Compass in 2019.

Kalonji was teaching science at a mid-
dle school in Philadelphia when a long-
time friend of his, a real estate agent in
the D.C. metro area, encouraged him
to become a REALTOR®, giving him
an opportunity to come work at her
brokerage, A-K Real Estate.

Although Kalonji had been investing
in real estate since his modeling days,
his initial reaction to becoming a
Realtor was, “Why would I do that?

I went to grad school to become a
teacher.” But the more he thought
about it, the more he liked the idea

of teaching people about real estate,
helping them achieve the American
dream of home ownership and creat-

ing generational wealth.

Wanting to make sure he could
survive in D.C. as a Realtor, Kalonji
left everything he had in Philadelphia
and moved into his cousin Shawnda’s
one-bedroom condo, where he slept
on her couch for several months.

He used the Metro and Uber for
transportation to showings, some-

times renting a car if he had multiple
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properties to show clients. “I was
always very calculated and frugal, so
purchasing a car was not my priority,
and my old car could not make the
trip,” he recalls. “I had to be creative

and resourceful.”

Although Kalonji was new to the
area, new to this aspect of real estate,
and didn’t know anyone, he was
determined to make it. He became a
student of the business, developed
strong negotiation skills, and started
forming lasting friendships with his
clients as he committed to being their
“Realtor for life.” “I want to get the
best possible deal for my clients, to
help them create generational wealth
and build their investment portfolio,”
he says.

Kalonji’s background in teaching

was an inherent boon to his real
estate business, as he was going
from teaching children to teaching
adults about interest rates, return on
investments, first-time homebuying,
property appreciation, and invest-

ment properties. The teacher in

things that he can then
take back to his team-
mates. “I want things

to be seamless for my team, to have a
streamlined and refined system that
will allow them to thrive in any mar-
ket,” he explains. “Without an evolv-
ing system in place, you can plateau
as an agent. Top-producing Realtors
are there because of the systems they
have in place to generate that level

of performance. You don’t rise to the
level of your goals; you fall to the level

of your systems.”

When Kalonji isn’t trying to help
others find success in life through
real estate, he enjoys playing chess
with friends, and finds cooking to be
very therapeutic. He always has team
meetings at his place so he can cook

for everyone.

As Kalonji continues to aim his focus
and determination towards his team
and clients, committing his mind and
heart to their personal and profes-
sional success, he will continue to
achieve great things doing what
Coach Harris and his mother did for
him — providing a system of success

that will forever change a life.

WE CLOSE
NYWHERE, ANYTIME.

Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

R EASTERN

% TITLE & SETTLEMENT

112 E. Broad St.
Falls Church, VA 22046

3926 12th St NE
Washington, DC 20017

JUST OPENED! OCEAN CITY
11113 Manklin Meadows Lane | Berlin, MD 21811

6100 Executive Blvd., Suite 410
Rockville, MD 20852

3 Research Place, Suite 201

Rockville, MD 20850

240-403-1285 | EasternTitle.com
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f"’") NEW VISION HOME REPAIR %

_ 6 HOURS e $500
The Advantage of a Team -' T OR $99/HR

elbow grease included
202-846-7194

NewVisionDC.com

With a team of experts at your side every step of the way, you and
your buyers will experience efficiency, unparalleled knowledge,
communication and genuine care.

We are dedicated to leading the way to a successful home buying
process for your clients.

YOUR LENDER FOR LIFE!

THE SUMMERS TEAM

sleve summers
MNMLS #3062
J0L.704.12582
summersathemiglink.com

y ’ MW REALTOR SALE

Chrissy Summers
$150 OFF ALL STAGES

NMLS #891811
SOLGOLGI64
chrissywthemiglink.com

NewVisionDCoeom - 202-846-7196

themtglink.com

The Mortgage Link, Inc. NMLS#113054 is licensed in Maryland, District of Columbia, Virginia, Colorado, Delaware
Florida, Morth Carolina, Pennsylvania, Texas and West Virginia

Far more information, please reference the NMLS Consumer Access
Website at httpJ//nmlsconsumeraccess.org. f @
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TOWN & COUNTRY MOVERS, INC.

Experienced | Reliable | Trusted

NEW VISION PROPERTIES

$250 OFF ALL
H O M E Fowered by New Vision F"mpertm's-

RENOVATIONS 410-216-7825
LUXURY REMODELING & INTERIOR DESIGN LASER{ UT LAri AR co“

\ 7 2 LAER CUT

T B PROPERTY SERVICES

The DMV'’s top mover for over 40 years.
Let our family move your family.

e
TOWN & coupray |
HOVERS e, | 4

Call today for a free estimate!
301-670-4600 | 800-683-6683
www.townandcountrymovers.com

$1oo IN SEED
MONEY
TOWARDS
OUTDOOR
LIVING

202-846-7196
NEW DC.COM



. : = _ =T it Overcoming Obstacles on the Road to
rising star _ e Real Estate

Before becoming a real estate agent,

By Zachary Cohen
Photos by Ryan Corvello

Alexes spent over a decade working in
mental health. She spent 10 years at the
Walter Reed National Military Medical
Center and then transitioned to work

for a mental health organization sup-

Breaking | | [ L SEISIRES
| : HAGGINS GRQ
Ground W WHERE EQuUITY IS E

porting young adults. During this time,
Alexes went through an ugly divorce.

“When the divorce was finalized, I
became a single mom, and my ex-hus-
band did not provide any financial
help or support. It was a really dif-
ficult time for me. It changed every-
thing,” Alexes reflects humbly.

With four children at home — one
of whom is autistic — Alexes needed
a job that could provide financial
wealth and flexibility. Her brother
suggested she take a look at real
estate. When Alexes showed interest,
he introduced her to her future men-
In China, there is a species of bamboo that takes  tor, Eboneese Thompson.
five years to break ground. In year 1, the seed
is planted and it germinates — yet above Alexes took her rent money, signed up
the surface, we see nothing. The same story for real estate classes, and began her
unfolds in years 2, 3, and 4. And then, finally,  journey. She shadowed Eboneese and
in year 5, movement stirs. The bamboo breaks  began to understand the business at a
the ground and grows at an astonishing rate — deeper level.
up to 90 feet in a month.
Growing Her Roots
Life works in a similar fashion. As we sow seeds, care for them, Alexes was licensed in January 2018
water them, and nurture them, the results may not flourish but didn’t close a single deal in 2018,
immediately. Yet, good work is still being done below the surface, 2019, or 2020. Most agents would
and when the time is ripe, our dreams are ready to rush into life have given up, but not Alexes.
at an extraordinary pace.
“I went through every emotion. I was
Over the past three years, Alexes Haggins, a REALTOR® with second-guessing myself. I didn’t think

Keller Williams Capital Properties, has witnessed this process T had it in me to be successful,” she
unfold in her own life. In her first three years in the business, reflects. “I was really trying to figure
she produced precisely zero dollars in sales. She began to doubt  out what was going on. But I never
herself, but her team leader encouraged her. gave up. I worked too hard for my
license, so I continued to go to train-
“One day, I was at the office and my team leader was there, and ing, shadow Eboneese, and network.”
we were talking. I was telling him how I was doubting myself.
He gave me a proverb that said something like, “‘While you're In January 2021, Alexes closed her
not getting transactions, your roots are growing underneath and first deal. “And when I got my very
getting strong. And once you sprout, you're going to grow past first deal, it went from there. My vol-

everybody else.” That stuck with me and motivated me. And that’s ume went from zero to $7 million in a

what happened. I sprouted.” year. It was a domino effect.”
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Alexes Haggins just reopened her late father’s florist shop, Flowers by Alexes, a family business that closed when he passed away almost 20 years ago.

54 . March 2022

My father owned a store in D.C. for

Growing Tall

Alexes is hoping to leverage her
success in 2022 to take her busi-
ness to the next level. She’s also in
the process of completing a project
that is near and dear to her heart.

“I was able to take my commission
to not only create financial freedom
for myself, but also open up another
business, which I always desired to
do,” she explains. “My father owned
a store in D.C. for 40-plus years. He
changed the name to ‘Flowers by
Alexes’ when I was born. When he
passed away 17 years ago, I didn’t
have the means to buy it and keep it

open. But now, the commissions have

40-plus years..I want to pour into
the community as my dad did
before me.

given me that opportunity. I want to
pour into the community as my dad

did before me.”

In January 2022, Flowers by Alexes
officially reopened its doors at the
corner of 9th and Upshur.

As Alexes steps into 2022, she does
so with high hopes and a heart filled
with gratitude. She is grateful for
trusting herself, sticking with real
estate when times were tough, and for

being able to support her family.

“I'm grateful for how things have turned

around. My entire life has changed.”

CUroIio

Let us do the work for you.

Z))
-4

FIX FIRST,
PAY LATER

From repairs and refreshes
to whole-home renovations,
homeowners pay nothing
until their home sells.

Learn more with our free on-demand

curbio.com | 844-944-2629

POWERED
BY TECH

A modem home improvement
experience that gets you from
proposal to listing 60% faster,
and with peace-of-mind.

TURNKEY
CONCIERGE

Your dedicated Curbio team
takes care of every detail from
proposal to punch-list, saving
you hours and hassles.

overview webinar!




Moving services for today’s market...

at a price your clients can afford and the quality you expect.

Local | Long Distance | International

Moving & Storage Services

For more information about preferred pricing
and special programs for your clients,
call Sherry Skinner at

703.226.3282

O INTERSTATE
1 MOVING | RELOCATION | LOGISTICS

o — ieaiien

D.C. Metro area locations in Landover,
Springfield and Sterling

i te<eA Y PROVIDING PEACE OF MIND,
ONE HOME INSPECTION AT A TIME.
What Do We Offer?

Residential/Home Inspections (Buyer's Inspections)
Prelisting Home Inspections (Seller’s Inspections)
New Construction (Pre-closing Inspections)
Builder's Home Warranty Inspections

Sales@invan.com | Movelnterstate.com

NATIONAL
PROPERTY
www.npinspections.com INSPECTIONS

240-409-3711¢) T e
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Locally Owned Franchise
MD Lic. #31227

PROVISIN

PEACE
MIND,

CLIENT| AT
A TIME.

Prime Title Group provides:

\/ Comprehensive title services and professional settlement, escrow, and closing services.

\/ Facilitate real estate purchases, construction, refinances, or equity loans.

Lawrence O. Elliott, Jr.
Attorney & Counselor at Law

Sonserasns T RIME
.theprimetitle.
5o Apala Drver (ITLE GROUP

Suite 101 Largo, MD 20774 0 20+ Years Experience
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ROOTS
RUN
DEEP

‘When Andrés Serafini, a REALTOR®
with RLAH Real Estate, got his real

estate license in 2007, the market was

booming. As he recalls, “Everyone

ANDRES

SERAFINI

was on top of the world.” But, as we

all know, the economy came crashing
down in a hurry. Prosperity turned to
fear, and Andrés was left to figure out
his new career in the most trying real

estate market in recent times.

Two years prior, Andrés had gradu-
ated from the University of Maryland,
Baltimore County, with a degree in
political science and linguistics. He

landed a job as a congressional liaison

Photo by Ryan Corvello

for the Organization of American
States (OAS), a multilateral organi-
zation on Capitol Hill.

“I thought I'd be a politician,”
Andrés reflects. “Growing up in
D.C., I thought that would be the
track I would be on. My dad worked
for the U.S. State Department and
my mom for the Federal Reserve.
And that was it. You live in D.C. and
work in politics.”

DC Metro Real Producers -
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Members of The Washingtonian Group (from left to right: Marina Sorbie, Daniel Kotz, Andrés Serafini, Daniel Esteban, and Yasmin Niktash. Not pictured:

Christian Leo, Michael Marroquin, and Savannah Yingling.) (Photo by Kyla Jeanette Photography)

Just two years into his chosen field, “It was mayhem. Every channel you turned

however, Andrés discovered that he on, the sky was falling. Every day, the stock

wasn’t aligned with the cutthroat market was less, there were more and

culture of politics. He had a close more ‘For Sale’ signs popping up on every IN OUR SEVEN YEARS,
friend who was doing really well in ~ street. Short sales and foreclosures. It was THE WASHINGTONIAN
real estate and began to get curious  nerve-racking. But I was focused on learn- GROUP HAS HAD TWO
about making a transition. ing and understanding what was happening GCAAR ROOKIE-OF-THE-

in the real estate market.” YEAR RECIPIENTS.

“Right around that time, 2006 to & A
2007, I was in the market myself, Andrés sold one home in his first year. He
flirting with the idea of buying knew he needed to find a way to get cre- ‘ ‘
somethi'ng. He encouraged me to ative, so he sought out veteran agents who For several yee.1rs, he pl"imarily sold MANY IMMIGRANTS
get my license and use my own had beer.l through a. down market before. %‘ental properties for clients look- COME TO THIS
sale as a method to gauge my The advice he received helped shape the ing to take advantage of a down
interest in the business. So the future of his work. market. As the market began to BEAUTIFUL COUNTRY
first deal I ever did was my own. turn upwards, Andrés shifted his TO ATTAIN SUCCESS...
I bought a property in the down “They were telling me that the people with business alongside it, and over the AND TO PROVIDE A
market, and I loved the process.” money are taking advantage of this situa- years, he has continued to achieve BETTER LIFE FOR THEIR
tion. So you need to network to see what sustained success. FAMILIES. | HOPE TO _‘a
Overcoming Challenge you can do for people that want to invest.” BE PART OF HOW THEY A
At 23 years old, Andrés began his The Washingtonian Group ACHIEVE THAT DREAM. B ;
career in real estate. He was faced With creativity and perseverance, Andrés In 2013, Andrés founded The I J
with building a business amid a found his way to his target audience and Washingtonian Group. His vision r_'i
deep recession. began to get his business off the ground. has always been to create a group of Arioirss Carata e,
XX} o Washingtonian Group in 2013.

(Photo by Ryan Corvello)
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I WANT TO HELP OTHERS — WHETHER IT’'S MY

CLIENTS, MY TEAM, MY FRIENDS, OR MY FAMILY.
AND TO DO THAT, | AM COMMITTED TO A PATH OF
CONSTANT GROWTH, CONSTANT LEARNING, AND
ALWAYS STRIVING TO BE BETTER THAN YESTERDAY.

WE CAN CLOSE HOME PURCHASES
IN JUST 14 DAYS!

Andrés notes. “I have no other option but to strive for

success because my parents did just that for me. Many

immigrants share a similar narrative, a similar inspiring
Don't let financing delays jeopardize your

home purchase transaction. At Draper and

story ... and that is to attain success, to do better than

their parents did, and to provide a better life for their

families. That is what many people come to this beau- Kramer Mortgage Corp., we routinely close
tiful country in search of. And I hope to be part of how home purchase loans in three weeks or less,
they achieve that dream, whether it’s to help them buy a and we can even close many loans in just
home or help them build wealth.” 14 days! From preapproval to closing, we go
above and beyond to accelerate your home —
One outcome of Andrés’ own success is a deep desire . financing experience.
to give back to his own family and community. He and L E
his wife, Carolin, have been together for nine years,
married in 2018, and now have a 2-year-old daughter, Same-day preapprovals
] Valentina, and another child on the way. Together, they
Andrés and Carolin Serafini with 2-year-old daughter Valentina. (Photo by Katie Tao) are devoted to the service of others — Andrés through Prioritization of hame
thriving agents — and eight years into his journey, he feels real estate and Carolin through her career in public purchase transactions
he’s accomplished that goal. In 2021, his team of six agents health. In real estate, Andrés’ desire to give back con-

closed $80 million in volume with 124 units. tinues to drive him towards success. Whether he’s help- Speedy in-house underwriting

ing a local charity or mentoring an agent to personal

Streamlined DK Xpress™ digital

“In our seven-year career, The Washingtonian Group has success, Andrés is fully devoted to others’ fulfillment. :
had two GCAAR Rookie-of-the-Year recipients. In my eyes, mortgage experience
this is one of the most fulfilling accolades a team leader “I want to help others — whether it’s my clients, my Eunds wired ahead of schedule
strives for and can receive indirectly.” team, my friends, or my family. And to do that, I am
committed to a path of constant growth, constant learn- Smooth and timely closings

The Washingtonian Group is built on culture. Andrés prides  ing, and always striving to be better than yesterday.”
himself on providing service to all types of clients. His team

includes buyers’ agents, a new construction division, a list-

MELISSA RICH

SVP of Residential Lending
NMLS ID #1124764

R,

Call Mallssa anytime with your home financing needs.

ing coordinator, and a strong support staff.

“We leave our ego at the door. Many agents are known to be
out for themselves — to be the namesake of the team and to
live by the self-proclaimed ‘I’ and not the ‘we’ mentality. But

when I created The Washingtonian Group, the name itself

0
8
]
L
3
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§
L
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I
] £

would allow all team members to play equally.”

Drawing on His Roots
Andrés’ parents are both first-generation immigrants; his

father is from Italy and his mother is from Colombia. Like 202-768-7131 melissa.rich@dkmortgage.com 1140 3rd 5t NE - Office 2

so many other immigrants, they paved the way for their M 703-927-2624 dkmortgage.com/rich Washington, DC 20002

children through hard work and perseverance.

“Their journey and their lives have taught me to take risks,

. . . -Photo by Ryan Corvello
the importance of hard work, to be solution-oriented, and |

to face challenges head-on, without room for excuses,”

62 - March 2022




Providing Thorough Home Inspections,
One Satisfied Client At A Time!

e Comprehensive & Detailed Inspections ‘ _

* Professional & Personable Service
* Radon Testing

KENNETH COX

0: (202) 298-7868
C: (202) 413-5475
kencox1@mac.com

Over 5 Billion in Real Estate Inspected

We are committed to
raising the standards of
your client's home inspection.

PO Box 5642, NW

CONTACT US TODAY! Washington, DC 20016

KENNETH COX & ASSOCIATES, LLC

THE BEST MOVE
YOU'LL EVER MAKE

I2EIRIRSS,
MOVING & STORAGE{D DD
Celebrating 100 Years of Excellence

e Third-generation, family owned and operated

e Premiere local, national & international moving
e Full-service packing and crating services

e Long & Short Term climate controlled storage

e Mobile vaults for staging / small shipments

e Fully trained, security screened crews in uniform
e Adhere to CDC safety and PPE recommendations

e Dedicated customer service coordinators

Contact us today for a free estimate at

410.799.0022

or info@perrymoving.com

USDOT #966254 | MC# 469384 an Interstate Agent for Wheaton Van Lines

1247 National Drive  Hanover, MD 21076

WWW.perrymoving.com
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For New & Next Level
Real Estate Investors

AVAILABLE
NOW

pu———
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INVESTOR

E-COURSE SERIES

THE

8 Modules
Download on Demand
Learn At Your Pace, Your Way

"As an agent, | only use On Time Staging for

@N TI M E my listings. Eileen has an eye that gives my

? properties a selling edge.” ~Realtor

You never get a second chance

to make a W[me/
e Let us transform your client's home 7§
into a showplace that sells itself! =

Eileen Asamoah | Founder & Principal | easamoah@comcast.net | 301-379-0367
www.ontimestaging.com | 6710 Laurel Bowie Rd, #921 | Bowie, MD 20715
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00 OFF ON
HOME INSPECTIONS

NO ADDITIONAL DISCOUNTS APPLY

MUST MENTION "DCRP100" WHEN SCHEDULING
EXPIRES: 3/31/2022

703-771-B374

schedule@donofricinspections.com
www.donofricinspections.com

RYAN CORVELLO PHOTOGRAPHY
Real Estate Photography in Maryland, D.C., and Virginia

o Fusion Photography  ® 2D and 3D Floor Plans  ® Agent and Team Porfraits

corvellophotography.com | ryancorvello@gmail.com
757-685-2077

HD LR

FULL SERVICE PHOTO + VIDEO
PRODUCTION

3D MODELING, TWILIGHT
+ AERIAL

EVENT/CUSTOM VIDEO

John Schwartz
john@hdbros.com
(202) 215-9942
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The
FRIEDSON TEAM

at

guaranteed [Selt1 4

Josh Friedson

SVP Mortgage Lending
NMLS # 626892

— D e Lightning fast closings.”

SETTLEMENTS g ° Asfewaszidstoose

—_———————————————— o Asfew as 14 days to close with a

Title Services - Real Estate Settlements - Notary Services LL] fully underwritten pre-approval
Property Transfers - Deeds - Reverse Mortgage Settlements D_ _
Purchase, Refinance and Short Sale Settlements N o A‘ program to fully underwrite your
Witness Only Closings clients credit for pre-approval

, , : '(‘:l) o Allows the option to have a non-
Looking for an Experienced Title Attorney | contingent offer on financing

to Close Your Next Transaction? & s 75208s0  © Strength over competing offers

I W4 josh.friedson@rate.com
Contact us today! ©phefriedsonteamn e

600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111 0

www.peaksettlements.com | info@peaksettlements.com
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guaranteed Rateﬁﬁi | [ TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to January 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Want the best for your clients?
Work with the best in the business.

When you choose to work with me, your clients will enjoy:

- Low, low mortgage rates. Day-and-night availability.

Constant loan status updates, every step of the way.

- A lightning-fast online application through

he Digital Mo , . N
theDgta rtgage - Diverse loan options and programs.

- Impeccable service that has earned us a 95%

A - A smooth, streamlined process ensured by my elite team.

i Customer Satiate:tion: Data Sounte: Guareseed Rane's (e Snilacion Sorviy (e iped 70200
W A 5ol repon T cuwdi SoTe s “miseds impiooamant.” wall v run oo oo ovide oredit sooress via the Digital Morgage, Agpliuant may 1equest credil Soors by conkscing. LI022001302551%

Your clients deserve the best of the best for their mortgage needs—contact me today!

Patti L O'Connor
VP of Mortgage Lending

C: (307) 9227734
pattil.oconnor@rate.com
www.guaranteedrate com/pattioconnor

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for

@mmmﬂ FE0t] O Connor NMLS 10 43554 3: DL« MUOK15543, FL LG 299, VA - MLD-YE515WA, M- TR0, M- Licerised submitting this data. Some teams may report each agent individually.

Guaranioed Rate Inc. NGLS #3618 3 Foe licenaing information vish nmilsoonsmetatortsorg. + NS B 15543, LORDC - MDA 5547, MO - Lioparsed, W& - MO 785 15V Equal Houvsing Lmdec
Conditices may apphe 0o - Lic #4816 11 ME - Ui 17168 WA - Gusramtesd Rate, nc. - Licensad by Vinginda Stwie Comaoration Commission, License § MC- 3769, (20220018 1079515
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to January 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES
# $ # $

TOTAL

RANK NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in
Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery,
and Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in
Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery,
and Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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{ ARCH MORTGAGE

—— fon of Blue Ridge Bank, NA

Profesdional Senice

Compelilive Products

.. Laca Decision Making

oic &

301-332-2184
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to January 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in
Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery,
and Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually.
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Stewart Title is dedicated to putting your clients first and providing service that exceeds their every expectation
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stewart title offices To Serve You in Virginia, Maryland, and D.C.
Real partners. Real possibilities.™ FAIRFAX - RESTON - WASHINGTON, D.C. - FREDERICK - CROFTON - TOWSON

5 g i e et = il B - e

: E - - S il - « 1 i J"‘h i ".
..+, Wade Vander Molen ;
F 10505 Judicial Drive Ste 300, Fairfax, VA 22030 o Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in
R i ¢ Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery,
| 480-203-6452 - www.DCTitleG uy.com - wva nder@stewa rt.com and Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is

not responsible for submitting this data. Some teams may report each agent individually.
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to January 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

JORDAN DUBES « VP & SR Loan -
OFFICEeR + NMLS 1D # 1083708

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to January 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in
Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery,
and Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

_ANY HOME
. ANY SIZE
ANY TIME

20+ Inspectors | 24/7 Scheduling | DMV

P;*dTe

Inspection Servjces

Residential & Commercial  Radon Testing
* Mold Sampling ¢ Pool Inspections ¢ Termite
Inspections ¢ Sewer Scopes & More!

(301) 972-8531 » ClientCare@ProTec-Inspections.com ¢ ProTec-Inspections.com
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RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in
Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery,
and Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

Whether your clients are first-time home buyers or seasoned
investors, my experience and suite of unique products will
guide them through a smooth purchase transaction.

VA | CONVENTIONAL | JUMBO | BANK STATEMENT LOANS. | FHA-}"DOETOR LOANS | INVESTMENT PRODUCTS

Chanin Wisler

Mortgage Loan Officer

19+ YEARS EXPERIENCE Chanii=®
V 1

~ 301-526-0020 | chanin@(firstwashingtonmortgage.com | www.ChaninWisler.info choose Chanin - Low Rates, Less Stress

2233 Wisconsin Ave NW Ste 232 | Washington, DC 20007-4153 | NMLS #206900
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from January 1to January 31, 2022

RANK NAME OFFICE SELL-  SELLING BUYING BUYING SALES
ING# $ # $

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia,

Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.
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Experience the JK difference

24-Hour Background-Checked

drug-tested
moving professionals
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suppart

Virtual @ Top-Rated
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80 - March 2022

OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

RANK NAME

Disclaimer: Information based on MLS closed data as of February 7, 2022, for residential sales from January 1, 2022, to January 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

OUR FOCUS
IS ON YOUR NEEDS

Settlement Group
Positioned for your success.”

"BEST TEAM IN THE TITLE INDUSTRY!
ALWAS A SMOOTH AND GOOD EXPERIENCE.

YOUR PASSION AND CARE FOR YOUR CLIENTS COMES
THROUGH WHEN WE SEE THE SMILING FACES ON CLOSING DAY!
EXCELLENT SERVICE WITH EXCEPTIONAL STAFF."

- FACEBOOK| LINDA B. | MAY 2021

ing For Exceptional Service And A Smooth, 5 ing The C

On Your Needs? Contact MBH at one of our 2 VA. MBH.COM
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Buyerws are bloouung! ronsr Gl
° __ MORTGAGE
Goosehead Insurance takes care of your Why First H om e?

customers, offering a choice of insurers and
-ﬂ_ °
excellent'service at competltlve prices.
WHY CHOOSE US?
, . Largest private lender in the state of Maryland
’ Access to a variety of loan programs and competitive interest rates

|

Faster processing turn times because loans are processed, approved, and closed locally
Commitment to customer service
Conventional, FHA, VA and USDA Financing
Chenoa Fund, 100% FHA Financing
100% VA Financing
Second mortgage up to 95% financing
Consistent pre-qualifications and on-time closings
First time home buyer down payment assistance programs
Grant programs for first responders and teachers

= 50% down conventional loans no PMI

= Long term rate locks with a float down option.

We look forward to working with you!

SERVICES INCLUDE:
HOME, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles
Discounts for HOME & AUTO Bundle

Ryan Paquin Erin Johnson Jay Franklin Jessica Enfinger
Branch Manager Branch Sales Manager Branch Sales Manager Sales Manager/ Sr Loan Officer
NMLS ID 187868 NMLS ID 215208 NMLS ID 199740 NMLS ID 513123

~ JENNIFER LINDSAY cecu
?

AGENCY OWNER - License # 99951574 é »
.B’J:ﬂ 4
-j s

& : | ey
= IE if : .- y ] . :
/2 oosehead & " Yo G Ko
Olu Ajayi Jordan Eng Ryan Kurrle Blake Price Ben Driscoll Kyle Davidson Zac Rucci

Get A b _ Loan Officer Loan Officer Loan Officer Loan Officer Loan Officer Loan Officer Loan Officer
I N S U R A N C E Quote' . NMLS ID 189732 NMLS ID 1217691 NMLS ID 1631310 NMLS ID 1423057 NMLS ID 2066729 NMLS ID 2102662 NMLS ID 1550645
301-343-5551 410-353-5693 410-504-7152 301-440-0789 704-860-6226 607-644-8440 301-535-3930

(202) 558-0530 - jennifer.lindsay@goosehead.com 2200 Defense Highway, Suite 400, Crofton MD 21114 102 Centennial Street, Suite 101, La Plata, MD 20646
. A B Clc Branch NMLS ID 186980  Branch NMLS ID 2031819
enni . °
J y c . This is not a guarantee to ®xtend consumer credit as defined by Section 1026.2 of Regulation Z. Programs,
n @Goosehead I nsura nceJen nlfeI‘LI ndsay interest rates, terms and fees are subject to change without notice. Income restrictions, minimum credit
7200 W . A s t 500 B th d M D 2081 4 n FIRST HOME @ scores, and other program requirements and qualifications may apply to certain programs. All loans are
Isconsin Avenue, suite etnesda,

b subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603
MORTGAGE B
Licensed in MD, VA, DC, PA & DE. Referrals can be made across the United States. LENDER (wwvinmisconsumeraccess.org)



A SATISFIED

| CUSTOMER
WITH A = IS THEBESIES
VERIFIED BUSINESS
PRE-APPROVAL. | ST R AT EQYﬁ

CALL TODAY! "ﬂm

Greg Kingsbury
Senior Vice President

NMLS ID #: 476367 ‘ y 4 P
O: (202) 540-9999 Ext 101 l m-r
C: (301 ) 254-1 486 VE LLU M KINGSBURY MORTGAGE TEAM

greg@vellummortgage.com MORTGAGE
www.KingsburyMortgageTeam.com

sieze 115 West Street, Suite 200, Annapolis, MD 21401 | Vellum Mortgage, Inc | NMLS ID #: 1657323 (www.nmlsconsumeraccess.org). Date created 1/22/2020



