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R AM PART Callustoday for a free roofing assessment!
Roofing, INc. 719.487.7663 | RampartRoofing.com

Quality & Integrity On Every Roof

“Myself, and my team have used Rampart Roofing over the last 5

years with great success. They consistently provide outstanding Gold Hill Mesa is a unigue west-side neighborhond where kids play outdoors, families walk the trails and
customer service in working with my clients. They are honest, neighbors come together to celebrate special occasions,

. . L . Imagine being home in a community marked by distinct homes, open spaces, easy access (o hiking and biking

professmnal and detailed - and will give you a Stra'ghtforward trails, a wildly popular Community Center and just minutes from Downtown and Old Colorado City, See yourself L] i GOLD
- . 0 . reEt A - AB RS ~ald Hill M - 5

evaluation on your client’s roof. They are an outstanding vendor creating new memories at Gold Hill Mesa .

that you can count on!” Stop by, visit our masterful builders and discover more at goldhillmesa.com P\ ® H]—LL

. MESA

— Greg Luczak, Coldwell Banker Residential Brokerage Davji‘ﬂhnkkw Homes f_'V-RNt?l_' ARD Its good tobehome.
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mﬁanﬁm Veteran Owned e Servicing Builders ¢ 719.424.7351
842 S. Sierra Madre St. Unit D, Colorado Springs, CO, 80903 ¢« HardwoodFlooringSpecialists.com
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Low Cost

Mortgage

I
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FHA

« NO LENDER FEES!

« Low Interest Rate!

« Fast Underwriting!

« Direct Lender / No Overlays!
« 7amto 11pm, 7 Days a Week!
« Easy Online Portal

« Constant Communication

« 3.5Week Purchase Turn Time
« Marketing Flyers

 Listing Websites

« And Much More

Contact Low Cost Mortgage Today!

www.lcmloans.com
Mike Floren, NMLS#1574886
Branch Manager
mike@lcmloans.com

Would you like to speak to one of our
loan officers to discuss financing
options or to go over possible scenarios?

Easy, call us anytime!

719-362-0439

685 Citadel Dr. E., Ste 290-9
Colorado Springs, CO 80909

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.



Our Vision for

Colorado Springs Real Producers:

To elevate the culture in real estate so agents know each other better and treat each
other more humanely. Smoother transactions result in happier clients and more repeat
business for everyone involved.

MEET THE COLORADO SPRINGS REAL PRODUCERS TEAM

Brian Gowdy Sue Hunyady Heidi Mossman Katie Luster-Work Maria Bay

Owner / Publisher / Ad Specialist Photographer Photographer Photographer
Advertising Sales COSads@realproducersmag.com 719-789-5558 719-963-9321 541-600-4171
brian.gowdy@realproducersmag.com
719-313-3028

3

e

Ingrid Bruske Stephanie Brewer Ruth Gnirk Sara Cripe Geneva Eilertson

Writer Writer Writer Social Media Manager Reprints Manager
sara@connectgrafiks.com geneva@realproducersmag.com

Don’t Let Your Dryer Start a Fire! )
Planet Duct offers the most powerful vent
and duct cleaning in Colorado.

Stronger than the vacuum of space!

Planet Duct has invested in the equipment, the
training, and the expertise to make sure that YOU
get the duct cleaning that you need to breathe
healthy, clean air.

Ready to blast those

allergens into the cosmos?

Call Today for your
FREE estimate.

gt TRLRTER

SINCE 1977

MAKE 2022 YOUR BEST YEAR!

Call one of our experts
to set up your
business strategy today

FMF RAMNKED
Shelly Farmer Eileen Wolff Keryn DeRubis Juli Forde 2
Sales Executive Sales Execufive Sales Execulive Sales Executive

719.230.1624 719.963.5273 719.930.3447 714.350.9351 g

1975 Research Parkway, Suite 105
Colorado Springs, CO 80920 = 719.592.9933

90 South Cascade Ave., Suite 950
T Colorade Springs, CO 80203 = T19.639.7810
heritagetco.com

6 - March 2022

~

Protect’your
investment

S and those wh
matter most.

02promos.com

Welcome your clients to their new home while keeping
your name in front of them and gain more referrals.

Visit our website for product inspiration -
and call or email Arlene to place
your custom order

24/[7

ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at X

719-648-2835

Brick and Mortar

HOME INSPECTIONS, INC

719.505.8047 ¢ A2promos.com ® Arlene@a2promos.com

Colorado Springs Real Producers - 7



® miraDry

Trust Your

Next

S Antique

Permanently reduce M 5 & & Fragile
underarm sweat and odor o 5 Sl Shipment To
&5 ® The Experts!

Framed Artwork = Antiques
Jewelry = China Dishes
Sentimental Pieces of Furniture, and More

Contact us today
719.434.8070
packandshipplus.biz

5200 off your W . |

treatment if W) '

you mention ' P .
TRANSACTIONS

TRANSACTION COORDINATOR - CONTRACT MANAGEMENT
HELPING REALTORS GROW

ARE YOU OVERWHELMED
WITH TRANSACTION
PAPERWORK?

------- === WANT TO GROW YOUR

aesthetic medicine &=  BUSINESS?
Call today to book your free consultation! - | AM HERE TO HELP!

(719) 598-2000
glowam.com e —————

m____ - O
UPGROWTHTRANSACTIONS.COM 15455 Gleneagle Drive, Suite 230 | Colorado Springs:€O 80921 | FidelityMortgageSolutions.com | NMLS #476792

‘,Pj ELITY MORTGAGE

SOLUTIONS \\.’;‘%",
\

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

Regulated by the division of Real Estate

8 - March 2022



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING
Planet Duct

(719) 728-5111
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

BILLIARDS
Fodor Billiards
(719) 598-461M

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

FLOORING
Hardwood

Flooring Specialists
(719) 424-7351
hardwoodflooring
specialists.com

10 - March 2022

GENERAL CONTRACTOR
Payneless Roofing

& Construction

(719) 246-5596
paynelessroofing
constructionco.com

HANDYMAN
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

HOME INSPECTION

A Precise Home Inspection
(719) 272-0100
APrecise.com

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhome

inspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Inspections Over Coffee
Greg Fowler

(719) 900-5282
www.inspectionsover
coffee.com

Top Choice Inspectors
(719) 581-7080
TopChoicelnspectors.com

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

INSURANCE
ALINK Insurance

alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INTERIOR DESIGN
Concepts by Carriann
(719) 338-2803
www.carriannjohnson.com

MAID SERVICES
Molly Maid of
Colorado Springs
(719) 638-7055
mollymaid.com

MEDICAL AESTHETICS
Glow Aesthetic Medicine
(719) 598-2000
GlowAM.com

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Northpointe Bank

Danny O’Brien

(719) 651-3951
northpointe.com/
home-lending/get-started/
dan-obrien

Synergy One Lending
Dave Slater

(719) 377-5575
sll.com

The Alpine Group at
Fairway Mortgage

Brittney Hansen

(719) 505-6924
fairwayindependentmc.com/
Brittney-Hansen

The Alpine Group at Fairway
Mortgage

Karen Weller

(719) 459-2704
fairwayindependentmc.com/
Karen-Weller

MOVERS

This Is How We Move It
(719) 900-4545
keepingitmovingco.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

MOVING / PACKING
Pack & Ship Plus
(719) 434-8070
packandshipplus.biz

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

PROMOTIONAL
PRODUCTS

A Squared Promotions
Arlene Alvarez

(719) 505-8047
a2promos.com

PROPERTY MANAGEMENT
Lion Realty

(720) 275-0160
lionrealty.net

RADON MITIGATION
All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

Rampart Roofing
(719) 487-7663

SOCIAL MEDIA
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690
facebook.com/
BrittanyWilliams.
homestaging

TAX PLANNING
Tax Time CPAs
(720) 828-6218
TaxTime.cpa

TITLE & ESCROW

Empire Title of Colorado

Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-171
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WFG National Title

Sandra Kuhlman

(720) 475-8300
colorado.wfgnationaltitle.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

UPGrowth Transactions
(719) 244-5454
UpGrowthTransactions.com

Colorado Springs Real Producers - 11



Want the best for your clients?
Work with the best in the business.

When you choose to work with me, your clients will enjoy:

« Low, low mortgage rates. «+ Day-and-night availability.

« A lightning-fast online application through « Constant loan status updates, every step of the way.

the Digital Mortgage.
9 ertgag . Diverse loan options and programs.

« Im I rvi hat h rm & : .
peccable =8 {;gt at has earned us a 95% » A smooth, streamlined process ensured by my elite team.
customer satisfaction score®

wou% Cuifomer Sal sfactlon: Data Source: § Clend Satindor than Surveys (issraged 2o

H Applicant s lFaaports cred|l Wware as “needs * welll nat Fun Ered it o padvide comd i soones wla the Dégital Mortgage. Aopdic sl may reqoest ol sonres by contacting, (20111 FA6527 T

Your clients deserve the best of the best for their mortgage needs—contact me today!

Chris Franquemont
SVP of Mortgage Lending

guaranteed RE1E

O: (719) 309-0406 | C: (719) 337-3021
' Rate.com/ChrisF | ChrisF{irate.com
125 Kelly Johnson Bivd., Suite 340, Colorado Springs, CO 80920

1075, kS - LhD0Ss2 a6, MO0 - 1835075, HC - | 200760, 0K - MUDSSIT N

Lepariment
o Morgage
Il COAmmRssion,

Brian Gowdy and Stefy Ruiz,
owner of Amplify Events and
our event planning partner for
The RP Awards!
Photo by Chris Kjeldsen

Welcome to our March edition. This month’s maga-

zine marks my second anniversary as the publisher
of Colorado Springs Real Producers!

As of writing this, six days have passed since we
hosted the first-ever RP Awards. For those of you
who attended, I hope you had a blast; and for those of
you who didn’t, I hope your social media pages are no
longer flooded by promotions for it, as I know they

were everywhere!

This is an event we plan to do again, possibly
annually, so be on the lookout. In the meantime, I'm
already in the works planning our next event which
will have a more philanthropic purpose. Please reach
out to me for info on it as we will be promoting it

come March.

Lastly, if you appreciate this magazine, please consider sup-
porting our advertisers. Each of them has been pre-vetted and
can provide references to top real estate agents they currently
work with. If you work with one of our advertisers already,

be sure to tell them you saw their ad in Real Producers! This
helps them know their money is well spent and that their ad is

reaching their ideal market.

I appreciate you all,

—Brian Gowdy

Area Director | Advertising Sales

719-313-3028 | brian.gowdy@realproducersmag.com

PS: Thank you, Chris Kjeldsen, for doing an incredible job
photographing the RP Awards!

Colorado Springs Real Producers - 13



SELL YOUR S\
HOUSE IN

NO MATTER HOW BIGOR Ynl
SMALL THE PROJECT, \I\,
WE'RE HERE TO BRING THE A |

ﬁ?r’.‘fﬁ;r? A il ams !'
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"Dedicated, passionate,
and creative are words — ' = o,
1 would use to describe 3
Brittany. | have been -
working with her for . = " CALL US
everal years now and A -' o ’
have never been " e I . -~ A TO SCHEDULE
disappointed. She has b . a |
eye to take something =8 k "51 i £ YOUR

nd trn it nto o W CONSULTATION
dropp g work of a :

regardless of the si tuatlon = - o I
Trusting her to help all , § TODAY
my clients to decorate k "

nd stage to get top . R
dolla for them is \r‘ i o Brittany Williams

thi that i

SSSSSS g e , 360.310.2690

yto do She runs W|th

a vision and not onlyt alks

about i t b te t it
to the fullest. Sh
to work with, confd t g

n her work and my

clients and | love ;" ‘
working with her."

~Crystal Sisler N ;

L A

Jordan Trask
727.946.8913

Photo credit Jorge Borges

ﬂ- o

brittanywilliams0929@gmail.com
[ /BrittanyWilliams.homestaging

The Only Painter In Town That Works Realtor Hours

Interior and Exterior Painting Residential and Commercial Painting
Window Replacements Stucco Repair Carpentry

happypainting.biz | (719) 373-5550

14 - March 2022

Are your clients
| ready to buy but need
&8 £}  help understanding all
3 4 the financing options
' available to them?

I “*- I HAVE THE
SOLUTIONS YOUR
CLIENT NEEDS,
WITH THE

SERVICE THEY,
DESERVE.

(v

Dan O'Brien // Loan Officer, NMLS# 1896170

719-651-3951 | northpointe.com/home-lending/get-started/dan-obrien




A journey of self-improvement led Susan Sedoryk to real estate
and beyond. Embracing a cycle of self-reflection, gratitude and
self-improvement catapulted Susan into a career in real estate
and keeps her reaching for the stars year after year. Now, in
her seventeenth year as a REALTOR®, Susan reports each year
as better than the last and loves the intrigue to discover what
the next year holds both in her career as well as for those she

mentors to develop and achieve their fullest potential. ...

standout REALTOR®

Written by Stephanie Brewer
Photos by Casa Bay Photography




Born and raised in Louisiana, Susan grad-  of the Year by the real estate board, It is easy to see how Susan Sedoryk’s activities, and their wonderful friends

uated from Texas Christian University which was further motivating to her personal habits shape the success of and neighbors, Susan and Jon love living
with a BBA in Finance and Investments. journey of continual self-improve- her professional career. Susan believes, _in Colorado Springs. They can be found
After 25 years as a financial analyst ment. Seven years later, she started “implementation of good work habits . 5T enjoying all that Colorado has to offer

and business development manager in Team Sedoryk Properties to support is the key to a successful business and

when golfing, kayaking, hiking, snowshoe-

Texas, she found her path to a career
in real estate in New Mexico where

she relocated to support her husband’s
career and attended an informational
night with a local real estate company.
These events, coupled with the support
and inspiration of a friend and eventual
fellow broker, Elizabeth McGuire, pre-
sented her with an opportunity to make
the best decision of her professional
career in becoming a REALTOR®.

Having lived in New Mexico for four
years before becoming a REALTOR®,
Susan reports her first year as incredi-
bly exciting and attributes her success
to the many good relationships and
foundation of community that she
established despite her short time in

the area. She was nominated Rookie

the thriving clientele base and mentor
other realtors as Sedoryk Properties
grew to a team of five. While in New
Mexico, she served as New Mexico
State CRS President and served on the
Professional Standards Committee and
Rookie of the Year Committee of the
local real estate board. Team Sedoryk,
now located in Colorado Springs,

has consistently received production
awards reflecting their drive and bus-
tling team spirit. Consistent with the
spirit of self-improvement, Susan will
soon achieve a long-time goal when
receiving her MBA in real estate man-
agement this May. She is grateful for
the National Association of Realtors,
which supports this MBA program
through Columbia College, which has

far exceeded her expectations.

elimination of habits that do not serve
one’s professional and personal life is
critical.” She has found her quest for
self-improvement leads to the refine-
ment of work systems each and every

year, which have a significant impact

on the ultimate success of her business.

This refinement, however, starts with
daily gratitude, prayer, and reflection,
which Susan utilizes as the foundation

of her professional and personal life.

Susan met and married her husband,
Jon, in Texas. They were soon blessed
with two children: Andrea, a third-
grade school teacher in Colorado
Springs; and Samuel, a graduate
student in Fort Collins. With their
affection for the outdoors, the wildlife,

the plethora of accessible recreational

‘ing, swimming, and practicing hot yoga,
sometimes incorporating friends and
clients into their activities to foster rela-
tionships on a different level. Susan also
enjoys publishing the Broadmoor Resort
Community monthly newsletter to main-
tain a sense of community and connectiv-
ity amongst the residents. This community
lifestyle fosters their passion for staying fit
and eating healthy.

Susan contributes to the future
of her industry in mentoring and
helping new agents and is always
available to share her time,
ideas, and systems with oth-
ers, especially during their
early formative years which
will shape their career and
service to the community.
As a service to her commu-
nity, Susan launched the
RMP $100 Club last year,
which comprises twenty
or so REALTORS® who
identify worthy restaurant
servers who will become
the unsuspecting recipient of
a well-deserved gratuity during a time
of need. Each Club member contrib-
utes $100 toward the dining bill, with
instructions to the server to keep
the change. It is very gratifying
for Susan to participate in this
program and have so many other
generous agents contribute to
the cause, which is, as you can
imagine, very touching and

emotional for the recipient.
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CAN DEPEND ON! MOVEIT

HABITS is the key
to a successful
business and
ELIMINATION OF
HABITS that do
not serve one’s
professional and
personal life

is critical.
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Susan also gives back to her com-

munity through several of the many
worthy charitable organizations in
Colorado Springs. Giving back to the

Wounded Warrior Project allows her

B
v -
* ——

- W

P e
.
-

to show appreciation for the free-

doms granted us by the brave and

selfless acts of the servicemen and

- gomf
L]

-women serving our country. Susan

also regards the Early Connections

| | . ¢ Visit our
ble resource to our community in .\ Team u p Wlth We bSIte for a”

allowing youth with challenging

circumstances and otherwise limited J This IS HOW We Move It- From Start Of your m0V| ng
opportunities to learn and create a E

foundation to avoid being left behind . to ﬁr.]iSh’ Our S.taﬁ Wi" make a. Stress-free needS QueStlonS?
by society. These charitable missions .. | moving experience for your clients. Call our local team

meld with Susan’s personal life prin-

ciples and professional rituals, which : - Y LONG DISTANCE MOVING tOday and ConSUIt Wlth

are well-articulated by her favorite

quote, “It’s not about being better 2 ' . - o COMMERCIAL MOVING a pr0f983|0na| mOV8r|
than someone else, it’s about being . _ -" - : | _ > = — : Y LOCAL MOVI NG

better than you were the day before.”

e Ty = » ORGANIZING AND REARRANGING . 719.900.4545
== ' ' ' * PACKING AND UNPACKING thisishowwemoveit.com

Learning Centers as an incredi-



CASA BAY

— PHOTOGRAPHY—

HEADSHO'T

SOURCE FOR RADON
MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

3‘5““ : ~ 2 - . - ’ —
Ben Ingalls
(NEHA/NRPP CMT# 10598¢) |
All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556
RCH T laOkeltAN crapten, Loveland: 970.966.7853

| l C O I O ra d O R Colorado Springs: 719.599.8908
‘:. '-'\.:'___,..-_.-__ - 72 -- ;.:

www.AllColoradoRadon.com
P

[

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

PAYNELESS

ROOFING & CONSTRUCTION

We make quality photography quick and fun!

Commercial & Residential

Roofing Experts and Interior/Exterior
BOOKTODAY: Renovation Specialists
& 541.600. 4171

& info@CasaBay.Photography

@& www.CasaBay.Photography/headshots CALL ERIC PAYNE TODAY FOR A QUOTE

(719) 246-5596

Colorado Springs Real Producers - 23



partner spotlight

Written by Brian Gowdy
Photos by Casa Bay Photography

> Synergy One Lending

e DAVE SLATER

The toy store’s owner was shifting his focus from selling Dave has a few career moments where he felt he “made
beanie babies (it was 1998) to originating mortgages. it,” the first coming in 2012 when he finally went off on

When the store eventually closed, Dave followed his boss his own. His goal was to close $1 million in a month—

into the mortgage industry, working as a closer. At the three months later, he was doing $2 million! Another
time, the office had one computer and everything was “made it” moment came when Treasure Davis introduced
done by hand! him to Michael Tinlin who, at the time, ran sales for

Oakwood Homes, later moving to Classic Homes. Thanks
Dave’s next big life shift was moving from his home state to Treasure’s introduction, he became the preferred
of Michigan to Florida. There he landed a job in tech sup- lender for both builders!
port, doing Y2K conversions before the turn of the mil-
lennium. In 2001, he made his way to Colorado Springs, Today, Dave and his co-manager, Charadie Finkle, are the
working at TGI Fridays as a bar back. There, he met his primary face of Synergy One Lending in Colorado Springs.
first-ever boss in the mortgage business, Kevin Smith, and ~ While he worked for Academy Mortgage for ten years,
was invited aboard as an assistant. Dave was drawn to Synergy One for its modern mort-

gage experience. The company’s fast and easy pro-

Despite his colorful resume, nothing beat the good feeling  cesses can get loans approved in two hours. Their i

he found while helping people navigate one of the most focus on growth shines light on

challenging life decisions they will ever make, finding a the future. And their custom- I
home. Settling into his forever career, Dave’s challenges er-based vision brings |

were internal. Jennifer Tulcan, his manager at the time, strength to every step '
#

.
.
'4

believed in him, helping him find the confidence to create of the way. ‘

something of his own.

’

-



Dave is different from other lenders because of his commu-
nication. He built his process on how he would want to be
treated as a client. His goal is to always stay one step ahead
of where the customer is so that, by the time the customer
would have a question or request, it’s already fulfilled. Dave
knows the importance of real estate agents trusting their
lenders. If an agent can pass a buyer off to a lender and not
have to worry about the loan process, they can focus on

their client and the million other variables involved.

Dave is grateful to several people for helping him make

it so far. His first boss, Kevin Smith, taught him how to
structure a deal. His second boss, Scott Seaman, taught
him how to sell. Jennifer Tulcan gave him the confidence
to go on his own and taught him how to lead a team. He
is grateful to his co-branch manager, Charadie Finkle, for
growing alongside him. And he is grateful to the owners
of Synergy One Lending: Aaron Nemec, Nicole Abraham,
and Steve Majerus, who are helping to shape his future.
And especially to his REALTOR® partnerships, who trust
him with so much.

Beyond his own business, Dave is a supporter of firefight-

ers. One of their team member’s nephews was a volunteer

firefighter and after his passing, Synergy One Lending,

Colorado Springs started providing meals for his fire
station and is adding stations to the list to continue
growing the cause, In loving memory of Colton Hines.

Outside work, Dave loves cars. His dad was an
engineer at Ford and purchased a 1965 Mustang as a
college graduation gift to himself. Growing up as an
only child, that car was almost like an older brother. In
2016, his dad passed the car down to Dave and now it
lives alongside Dave’s 2015 Mustang.

Dave loves spending time with his new bride, Karol,
and their five children: Caitlyn (16), Maya (15), Evan
(10), Klara (13), and Bugsy (11). As a family, they love
seeking and discovering new places and activities

across Colorado!

ONLY THOSE WHO DARE TO FAIL

GREATLY CAN EVER ACHIEVE GREATLY.

Synergy One Lending

THE MODERN MORTGAGE EXPERIENCE"

Synergy One Lending proudly serves Colorado Springs The Modern

Mortgage Experience. Each member of our team works hard to

facilitate a smooth process every time. Constant communication,
education, and timely, low-stress closings is what clients can expect.

We believe every home buying experience should be enjoyable!

@)
SPEED% EASE C EXPERTISE g

] vt [y
(719) 332-7497

S1L.COM/BRANCH/COLORADO-SPRINGS

We Have a Product for Any Modern Day Situation

Synergy One Lending, Inc., NMLS 1907735, 3131 Camino Ded Rio N 150, San Diego, CA 92108, Toll Frée o: (BBA) 9951256, Synergy One Lending, Inc. is licensed in
thr.lldlw.mt. states: AR, AL Licensed by the Department of Financial Prot 1 ¢ California Finance Law License., CO, CT, D,
DE. FL, GA- Georgia Residential #.'Iun, age Licensee., A, 1A, 1D, IL-linois Residential Mortg: icensee. TN K5, KY. LA, MA-Lic the Massachusetts Division

of Banks 23 a Broker and Lender as SMCISITIS, MD, M1, MM, MO WS, MT, HC KD NE NH, M- fce H.L Department of Banking and Insurance; NM, NY,
OH, 0K, OR, SC. 5D, TN, TG UT, VA, WA Wi and WY, Al Loars are Subject to Credil and Property Approval, Iqud Housing Lender. www.nmlsconsumeraccess.org
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Photography by Chris Kjeldsen
of Ground Floor Home Inspection

Thank you to everyone who attended the RP

o
Awards. This was our first go at this one-of-

a-kind event, and despite the pandemic, the

w

PAYMELESS

blizzard, and Brian losing his notes minutes

before the event started, it went pretty well!

We will do this event again. If you have
any ideas for new award categories, please
share them. If you have feedback for the
event overall (yes, I know we will need
more bars for the next one), please share!

brian.gowdy@realproducersmag.com

Lastly, thank you to our event sponsors:

* Headline sponsor: Eric Payne with
Payneless Roofing & Construction

+ Headline sponsor: Mike Benton and Jen
Weis with Benton Capital

+ Food sponsor: Chris Kjeldsen and the
team at Ground Floor Home Inspection

+ Drink sponsor: Heritage Title Company

+ Leader of the Year Award sponsor:
Michael Floren with Low Cost Mortgage

¢+ Up-and-Comer Award sponsor: Vaughn
Littrell and Quinn White with Fidelity
Mortgage Solutions

+ Inspirational Story Award sponsor: Danny
O’Brien with Northpointe Bank

¢+ Team Player Award sponsor: Ben Ingalls
with All Colorado Radon Mitigation

+ Rise & Grind Award sponsor: Arrow
Moving & Storage

+ Ultimate Connector Award sponsor: Dave
Slater, Charadie Finkle, and the team at
Synergy One Lending

+ World Changer Award sponsor: David
Amess with Pikes Peak United Way

+ Industry Icon Award sponsor: Chris

Franquemont and Bryan Yaninek and the

PAYNELESS  "=in

team at Guaranteed Rate

PN [} BentonCapital
PAYNELEGS) "oweetmies
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@UR wre Lie

CALL TODAY!  719-789-5558  WWW.CAPTURELIFE.PHOTO

Call ué today for your
free tax savings assessment.

AX TII\C/;A.F (720) 828-6218 | www.TaxTime.cpa
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EXCELLENT SERVICE & COMMUNICATION
DIRECT LENDER | AVAILABLE 7 DAYS A WEEK

PAYNELESS ™% PAYNELESS "om=%

it |.
i

fl

5 stars on Google!
See what our clients and real estate
partners have to say about us!

Mike Benton Benton Capital Mortgage Lending
DINASION ¥ is a direct local lender offering
NMLSH 1606849

loans for:

r E 3 —-“---E en .in
pé‘YNELESS Mortgage Lending

VA | FHA | Conventional | Jumbo | Non-GM | Bank
Statement Loans | Condotels | Non-Warrantable Condos
NEW to 2022: Gap-Bridge loan AND Government loans
with 580 credit scores!

719.689.8677 | teambenton@bentoncap.com

BentonCapital

Mortgage Lending
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7} FAIRWAY

INDEPENDENT MORTGAGE CORPORATION .

FAIRWAY' g — W
advantage™=g N\

PRE-APPROVAL

Give Your Clients iy @ PANELESS "
an Advantage -

The Fairway Advantage™ Pre-Approval*
program provides your clients with a
conditionally approved loan before they
make an offer, which may allow them to
compete with cash!

Contact us J
i _ I -
to learn more! PHOL B

BRITTNEY HANSEN & KAREN WELLER .
K ZIFAIRWAY' | iy

INDEPENDENT MORTGAGE CORPORATION

KMLES 2200

' 8 ALPINE GROUP | 1880 OFFICE CLUB POINTE, STE. 245 | COLORADO SPRINGS, C0 80920
w BRITTNEY HANSEN | NMLS 1474567 | BRITTNEYHANSEN@FAIRWAYMC.COM

Taenl g

et T, KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

-

*Fairway Advantage pre-approval is based on a full review of the borrower’s creditworthiness and is contingent upon there being no material changes in the
borrower’s financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has
Identified a sultable property, and a valld appraisal supports the proposed loan amount; (2) a valid title insurance binder has been Issued; and (3) borrower
selects a mortgage program and locks in an interest rate that will support the pre-approved monthly payment amount. Loan must close before the expiration date
provided in the pre-approval, Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with
a mortgage loan. Copyright®2021 Fairway Independent Mortgage Corporation. NMLS#2283. 4750 5. Biltmore Lane, Madison, Wi 53718, 1-866-312-4800,

All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change @

without notice. All products are subject to credit and property approval. Other restrictions and limitations may apply. Equal Housing Opportunity. .
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PAYNELEDY ? No matter where your journey takes you... -

5srﬁ |

Mg & Soroge, It

—
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“l always feel
Your local move in the Colorado Springs Metro Area for a confident in

worry-free experience. referring
Melysa and
Every detail is handled with expert care and professionalism. 5 Star Moving
to my clients!
Projects handled with expert precision from accepting items They are extremely
pivneLtss T TP RO [ Ben ~ . for storage, delivery, and set up in their home. reliable and provide accurate
PAYNEWS "7 A o ] Fiy estimates in a professional manner.

J f ' ' As an Interstate Agent for Wheaton World Wide Moving, She treats my clients with a personal
we leverage the power of our national van line network to touch that makes them feel confident
move across the country effortlessly. and comfortable with the packing and

moving of their valuable possessions! |
Need Storage? Ask about our 20,000 sq ft, Dept of Defense will continue to refer her as | know my
approved for our military members' state-of-the-art facility clients are in great hands.”
with 24 hr surveillance. ~Dianna Dalton-Daily

OSTAR Wheoton

Moving & Storage, Inc. WORLD WIDE MOVING
CALL OR EMAIL TODAY FOR A FREE ESTIMATE [/ [/ move your lzfe

719.227.7755

info@5starmovingandstorage.com . 5starmovingandstorage.com

Woman AND Locally Owned & Operated USDOT 70719 | MC 87113
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/S AN INSURANCE ADVISOR YOU
N “*:1 AND YOUR CLIENTS CAN TRUST

'
Referring Stephanie to my clients as they go

through the buying process has been an awesome
experience. She is super knowledgeable about
products and services, listens to their needs and
delivers a product that tallors exactly that. Most
realtors don't realize how crucial this step is for their
buyers. After personally using Stephanie for multiple
insurance policies | highly recommend her as a
trusted advisor and appreciate the Integrity and
honesty she demonstrates with all of my clients!

- Mason Buck | Coldwell Banker Realty

38 - March 2022

Stephanie Stavri

Senior Insurance Advisor

Email: Stephanie@ALINK2ins.com
Direct: 719.219.8495
Website: ALINK2insurance.com

L SRALINK

Insurance Services:

.‘ AUTO HOME LIFE BUSINESS

jiddad
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The kitchen is a
main focal point

for buyers.

Upgrading appliances will greatly increase
your kitchen’s visual appeal while staying

within your budget! ' '\ Sk
—
L]

) |
Appliance Outlet |

Your Favorite Appliances at Outlet Prices : ‘

n Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.
www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802

g \ MOLLY MAID

WHEN YOU NEED
FAST!

Fully insured & Bonded
Quick Turn Around
Move-In/Move-Out Ready
Fully sanitized
Last-minute Appointments Accepted

X
'~ WL fﬁrL._

o -
-
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719—641 1555 wwwGroundF!oorHome!nspectfon com . W | ' nCapi
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Examination Fed = CERTIFIED

T
o a777
/ U p el i
?_‘ ﬂ?};d ?PEJ"
-a‘rL_p .- IHE

HOME INSPECTION, INC. 719-641-1555 Mg

We believe in raising the standards of the industry,
to disrupft the status quo.
We do this by being part of a bigger team that protects,
educates and is driven to excellence;
so that we can offer high quality home inspections.

“As a retired real estate broker from Washington State, I have attended
numerous inspections over a is-year period covering Seattle to the pacific coast.
The Ground Floor experience was the very best of all and I am so glad
their inspection wasconducted on my personal future home in the Rockies!
Thank you Treese and Chris. The follow up was superb.”

Colorado Springs Real Producers - 43
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AT INELE29

L I‘ull"-“r

Morigage Lendin

F AT B e B B e

YOU’VE FOUND THE

TOP INSPECTORS!

TOP CHOICE
INSPECTORS

Radon Testing - Mold Testing - Sewer Scope Inspection
Thermal Imaging - Water Testing

TOP CHOICE'S TOP TIP:

GARY KOOSTRA

JARED WATKINS

Title Insurance
Is full of thrills!

Don't get fooled by flashing lights
or crazy gimmicks.

Stick with the company offering
more strength, education and
technology than anyone else.

Lean on your Fidelity National Title
Executive today.

*content provided by FNF- Fidelity National Financial

Fidelity National Title

Leveraging our technology to enhance the customer experience

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com
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COFFE

CROUKDED MO CRIND

WANT > )LD SCHOOL VALUES WITH THE
YOUR 2 LATEST AND GREATEST TECHNOLOGY

FACE IN N5 ' REASONS T0 CALL US FOR YOUR NEXT INSPECTIO

v We do it all: residential/commercial/rental, mold, sewer scope, radon,

O N E O I: =N Al B air quality, lead paint, asbestos & more
"r‘nu___‘: W ; .-

L%

Quick availability (almost always within 24-48 hours)

Rigorous training FAR exceeds state and national mandates

Painless scheduling; we streamline ALL the inspection & access logistics
Same-day, modern, interactive “better than a report” report with pics and videos
Share a Testimonial for One v 15,000+ Super thorough (but not alarmist) NACHI certified inspections

of Our Preferred Vendors! 350 ”U”E BUYER SNﬂPS”UT

v Drone and aerial videos

Thermal scanning of entire interior and exterior

Property history report

Appliance check even if not required

Carbon monoxide levels

Industry-leading reports that include color-coded severity prioritization
Recall report for appliances and systems

The only company with a snapshot section in every report that inventories the entire house with
e ghly effective ad, and | e o videos and photos that document evidence of everything in the current operating condition

want more of them!

LKA

P> in the know

FUN FACT: Every business I have signed on to

advertise in Real Producers was referred to us by
a top-producing agent in town! That’s why, when
you see Rampart Roofing’s ad on our front inside
cover and A Precise Home Inspection in our back

inside cover, you have Greg Luczak and Cherise

AN N N A YA N

Selley sharing their experiences with them. In

v And of course, FREE coffee at inspection summary walkthrough :)

I would love to have you share your positive

feedback with one of our vendors to possibly use . AGENT GUUD |E BAG
in an ad! /

v $10,000 Real Estate agent liability coverage on every inspection
I R e ot 2 your positive com- v/ Social media shout outs to agents on our channels with home inspection completion
ments (the shorter the better), and I will approach v Monthly recall report can be customized with agent contact info for retouch email marketing with your client

the vendor to see if they would like to include it.

To make this happen, please shoot me a quick

v White glove concierge customer service and communication and available for phone calls after the inspection

HOME INSPECTIONS START AT $350

Inspections Over Coffee
719 900 JAVA (5282)
cos@inspectionsovercoffee.com

Thank you for your influence and readership!

Email your testimonial to brian.gowdy@realproducersmag.com.




SHedor Billiard Shrings 7
l lar s Transactions
GAMEROOM DESIGN CENTER

Established 1975

g TFocus on establishing positive client

relationships instead of. syye/za’[ﬂy Lime
Y asing p@ﬁe/woné/

Karen Harvey, a born and bred Colorado native, has a proven
track record for providing exceptional leadership while
= expertly managing all aspects of real estate transactions.
~EREUSS _ Inspired by the mentoring of the most successful REALTORS
: ' in the business, she has dedicated her career to building
long-term, trusting relationships with clients.

voun"Big Kid§ Taoy ..

THAT LASTS

- POOL TABLES —_ Listings, Contract to Close, Re-sale,

- SHUFFLEBOARDS | ¢ New Construction and more...
- COUNTER AND -. We do it all, with a team of 7 TC’s working for
BAR STOOLS , o ' 70+ agents with 10 different Real Estate Offices.

\
- DARTS & SUPPLIES ’ |

Ue ook forward to connecting with you

' » THEATER SEATING
. and being a part of your story!
The Best Selection - POKER TABLES | » g apatory 7
OfBCZT' Stools in Town! - ART WORK y 4 : Karen Har\_/ey_- Megan Jc_)hnso_n
FodorBilliards.com + CUSTOM CUES e 7 Alison Steinwinder « Cori Harris

Melinda Murray ¢ Abbie Wood
Luke Turk » Jessica Crawford

COLORADO SPRINGS PARKMEADOWS LARKRIDGE CENTER - THORNTON
5959 N.ACADEMY BLVD,, 80918 5740 E.COUNTY LINE PL., UNIT 1, 80126 16565 N. WASHINGTON ST, 80023
719-598-46l1 303-770-7771 303-920-0800

719-238-5707 + SpringsTransactionsLLC@gmail.com

yE
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THE WINDS OF CHANGE MAY BE BLOWING
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Sales Price
Previous 12 Month Average

SAER, 143
Sales Price
Previous 12 Month Median
5432,591
T

P> market statistics

By Bill McAfee, President of Empire Title

The front range has experienced some exceptionally
high winds this winter. Like the real estate market,

9

it just keeps “blowin’.” Both average and median
sales prices have hit historic records. Inventory
levels dropped like a rock in a windstorm. It appears
that the strong weather front, which had been
blowing both number of sales and number of listings,
may have passed leaving us with a little calmer
atmosphere. Interest rates, which had been driven by
an energized downdraft, seemed to have moderated

into a slight updraft that may gain some momentum.

Average and median sales prices in 2021 have been
driven by the perfect storm. Driving the storm were
interest rates near historic lows. This created an envi-
ronment in which the buyer could still participate in a
turbulent weather pattern also enhanced by a demand
for homes not seen before. The shortage of homes mixed
with the incredible demand, fueled by decreasing inter-
est rates, pushed the average sales price by 18.6% year
over year. The same storm increased the median sales
price by 18.4% during the same time frame. The increase
in both average and median sales prices was the result of
the perfect storm. (see Exhibit 1, Sales Price Previous 12
Month Average) and (see Exhibit 2, Sales Price Previous
12 Month Median).

Inventory weather fronts are driven by two factors. The
average number of sales over the previous 12 months
and the number of listings currently available. These
two factors create a formula that can predict weather
patterns in our real estate economy. The current levels
forecast that our storm will likely continue over the near
term. This forecast will be affected by certain weather
conditions such as an upslope in interest rates, slightly
less pressure on the demand for homes, and an uplifting
force on homes for sale that includes resale and new
builds. (see Exhibit 3, Inventory in Number of Months).

car . t
call s
Restoration

719.641.8600

www.ColoradoSpringsCarpetClean.com

Time for Spring
Clean Carpets!

Carpet Cleaning | 24/7 Water Restoration

) .
AmeriDri.com

719.388.8509

AmenDn

RESTORATI

COLORADO SPRINGS RresToORATION
EXPERTS since 1992
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Inventory in Number of Months INSURANCE YOU CAN
DESIGN TO MEET YOUR
EVER CHANGING NEEDS

s

m Coverage you can customize to meet your needs

m Homeowners insurance
ll III I Ill | m Landlord/Vacant/Vacation home insurance
ul | M MNH |” I““I“l" |||]| “m"""m |||I||||||Il|||l||||||l Michael Hendrickson
gERgiesg :

HHHHR G HHUR

e
]

L]

= & &8 & & &
g 0
T e

coferrs Bhaale Your Local Agent
24SWEBER STSTE 135
COLORADO SPRINGS, CO 80903

MHENDRICKSON@FARMERSAGENT.COM

Exhibit 3 https://agents.farmers.com/mhendrickson
Weather forecasting is not an exact science. Where else can you be paid for being accurate 50% of the
time? There are two long-term trends that are losing energy and appear to have changed directions
in this extended weather pattern. The listings in our market have been producing a downdraft since
2008 and look as if they are starting to become somewhat a slow, blowing wind. For the past seven Ca" 719.572.5938 ax
months, listings have started to climb. (see Exhibit 4, Active Listings 12 month Average). tOd ayl F A R M E R S
Smart choices last a lifetime. INSURANCE
Act Ive L | Stl n g S Dusourts ey Nk altenlfts e agrr g adenitent crnge e viit
Previous 12 Month Average
7000

S

» NO HIGH-PRESSURE SALESPEOPLE
- HIGHEST EPA CERTIFICATIONS

- 10-YEAR PARTS WARRANTY ON
INSTALLED HVAC EQUIPMENT

8000
4,000
u ‘
i I

T R T 8 g shiie

Serving Colorado Springs, CO | (719) 280-2201 « www.gowithpeak.com

‘ Q \__~/ PERFORMANCE

Exhibit 4
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Number of Sales
Previous 12 Month Average
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Exhibit 5
Purchasing Power and Interest Rates
Paymaont ) 1,708.10 5 S00,000.00 L% December 2021 Interest Rate
Paymaent 5 1,708.10 $ 447,225.00 A Proj | Rate
5 52.775.00
& 105% 4 oom
Exhibit 6

54 . March 2022

During the same time period, sales, which
have been blowing like a category 4 hurricane
for some time now, seem to be losing energy.
On a running average, sales have decreased
over the last eight months. (see Exhibit 5,
Number of Sales Previous 12 Month Average).
Although the storm may be losing some
energy, listings and sales are still in two differ-
ent hemispheres. As they begin to approach
each other, the storm will lessen in severity...

but will still be spectacular.

As the storm continues to brew in our real
estate economy, the upsurge in interest rates
will have a calming effect on buyers. As rates
increase, buyers’ purchasing power decreases.
This calming effect on demand will create a
less volatile atmosphere. An example of how
interest rates affect the climate for buyers is
assuming that interest rates will increase from
3.1%, as of December 2021, to 4.0% in January
2022. This 0.9% increase in interest rates

will lower the buyer’s purchasing power by
$52,775.00. (see Exhibit 6, Purchasing Power
and Interest Rates).

Climate change is likely on the horizon.
Median and sales prices will have a cooling
effect due to the following influences. Listings
and sales are both flattening creating a more
stable atmosphere. As they begin to move
toward each other, our real estate market

will begin to stabilize. This stabilization will
begin to affect inventory levels sending them
toward a more historic pattern. Interest rates
are emerging from the depths of historic lows
to a weather pattern that will continue the
cooling of our real estate market. The winds
of change that our market is seeing are like
downgrading a category 4 hurricane to a trop-
ical storm. Similarly, a tropical storm is still a
wild experience to endure. Hanging onto your
hat and umbrella will be essential because like
our market, you can still be blown away if you

are not careful.

nnnow - Mayflower (&=

Moving & Storage Co., Inc.

Residential Moving - Office Moving  Corporate Moving
International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net

L

$2.5

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

N2<E=

Visit n2gives.com to learn more about our fight. G IVES
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Keep the Referrals Coming! g =

) G . H
AS FOR ME AND MY HOUSE ) ORIGINAL ART & FRAMING

WE WILL SERVE THE LORD ¥\ HANGING & DELIVERY AVAILABLE

24" x 11” Shiplap Sign with 3D Lasercut Lettering

Other sizes available. Customize your saying.

Visit us online for up-to-date information
orlysartgallery.com

719.630.3371
730 South Tejon, Colorado Springs

Gifts from Cutting Boards, Game Sets, Latte Cups,
Photo Engraving, Leather Items and More

Personalized Laser Engraved Gifts

Referrals for Years to Come. Orier Morday-Friday 10arm-5pm

Saturday: 10:30am to 2Pm
Closed Sunday & Monday: Appointments Available!

arkspur
lasgﬂrt f

www.larkspurlaserart.com lisa@larkspurlaserart.com

Choose us for smooth closings and exemplary service.

SOUTHERN COLORADOC

MNEW LOCATION!

BARBIE BUMKER ANDHRA CUMMING LORE WOLLASTOMN
Brweth Mansge Edctirm Adniatard S¢ Essoe / Tithe Achviniad
bhurksr@fintam.com scemmbra@frrtam com bwvcdisrica@lriam cam

We ane very prowd to anncance that Barbée Burker, Andra Cummins,

and Lori Wolaston hawe joinad the team at First Amorican Tithe!
Baibsie, Andra, and Loel have joined o3 1o lsunch & new Brasch office
in Woodland Park which will be cpening very scon. Pleass hefp us
welcame tham to the FAmilyl

Barbie Bunker - Faverite part abeut the industry is ber inferaction
weith this cuktamas o wall a3 basmg an invisgral par n most people's
lart v e

Andra Curnmins - Favorite part about the industry i interacting with
buyers and seflers 1o get to closing.

Leri Wellaston - Faverita part about the inchiiry i halping 1o make

the complicated process of tithe and sscrow less stressfil and getting
cusiomers to smile thiough the process

“‘\:\ﬁ&- First American Title ' « NEW Wos

56 - March 2022

WPFG National Title Insurance Company-

a Williston Financial Group company

A BETTER
CLOSING
EXPERIENCE
FOR
EVERYONE

5-star closings. More referrals.

WFG’'s MyHome® provides you and your clients
unparalleled transparency, real-time updates,
and post-closing home information in a secure
web environment. All this and more, right at your
fingertips.

Personalized communication via text, email,

or dashboard notifications alert all parties
involved about important milestones, creating
confidence in the timelines that lead to a
successful closing day. MyHome has been
designed with you and your clients in mind and
works seamlessly on any device.

Contact your local WFG Sales Representative to
schedule a demo.

WFG National Title Insurance Company
8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920
Office: 719 598 5355

« |nstant access to
essential file details

o Contact information
for all parties involved

o Timeline view of the
entire escrow process

» Real-time updates
via text, email,
or personalized
dashboard

« Introduction and prior
to close videos of the
escrow officer

« Access on desktop,
tablet or mobile

colorado.wfgnationaltitle.com




real producer

Written by Ruth Gnirk
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LIVING IS GIVING, AND GIVING IS LIVING

Holly Quinn’s background in marketing and
interior design helps her serve her clients with
skill, but it is her compassion and encourage-
ment that allow her to truly connect with them.
She has risen victorious over seemingly insur-
mountable obstacles in her family, her finances,
and her health. The challenges have actually
helped her appreciate life more and always
have compassion for others. Experiencing deep
needs in her own life has inspired Holly to give

generously and choose to show grace to others.

As a freshman in college, Holly lived in a tiny,
older house that was apparently not grounded.
While talking on the phone during a thunder-
storm, lightning struck the TV antenna. It came
through the phone, threw her almost eight feet
across the room, and stopped her heart. Her
roommate’s boyfriend, an EMT was there and
ensured that she got to the hospital down the

street immediately so she could be revived.

After marrying her childhood sweetheart,
Holly’s life became a nightmare. His military
experience had hardened and changed him,
and it was crushing their family. When their
children were five and two, Holly struck out on
her own. She had only $15 dollars to her name,
and the car had an empty tank, but she and the
kids were free from the unhealthiness that was

trying to consume them.

Ironically, Holly had a college degree, but
for a short time, she and her children were
without a home. They slept in the car or on
friends’ couches. She was afraid to ask for
help, thinking her children might be taken
from her. She worked at Dillard’s, sold her
plasma weekly, and was finally able to get

into a lower-end apartment

They lived in a military town in Fort Hood,
TX, and one summer her car’s air condi-
tioner stopped working. She couldn’t roll the
windows down because the electrical system
was broken. On the verge of tears, Holly
vowed never to live in such poverty again.
The local Volvo dealership put a new air
conditioning unit into her car at no charge
and told her that one day she could pay it
forward. Incredibly thankful for their gener-
osity, Holly began performing simple acts of

random kindness.

Then she met Matt, an officer in the Army
and a man of character. He loved her and
both of her children without reserve. They
bought a house in 1995 and before their
second anniversary, they had bought a larger
one and turned their first home into a rental.
They lived overseas for some time because of

Matt’s position in the military.
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LIFE IS A GIFT. THAT'S WHY
IT'S CALLED THE PRESENT! REAL
ESTATE HAS NEVER BEEN ABOUT
THE MONEY, IT’S ABOUT BUILDING
RELATIONSHIPS AND HELPING THEM

SEE THEIR POTENTIAL.

When they moved back to the States, Holly

started focusing on investment properties. In

2014 Holly earned her real estate license. By
the early 2000s, Matt and Holly were raising
four teenagers and flipping houses together
with great success. She slowly transitioned into
more traditional real estate and became skilled
in two distinct niches: luxury and first-time mil-
itary. She strives to give her clients a seamless

and positive experience from beginning to end.

Holly feels like a mom to thousands because

of how much she cares about her clients long
after the sale. She informs and inspires clients
to make their dreams a reality at the price point
that is best for them. She shares statistics with
her buyers, helps them look at their income
level in a realistic way, and offers to help each
client create their own budget. She teaches her
“real estate kids” to honestly look at what else

they could be doing with their money, discover

their survival number, and learn to avi 1g‘s.
She loves to teach people to build wealth through
real estate and believes in the saying teac/ a man to

fish and he will eat for a lifetime.

She has worked hard to have a good reputation and
loves mentoring new agents. For Holly, beating ovar-
ian cancer gave her a fresh perspective on gratitude.
She said that each new day she gets to live she is
filled with gratitude for everyone she loves and for
the things she has and makes it easier for her to let
“burdens” slide off her back.

“Life is a gift;” Holly smiled, “that’s why it’s called
the present! Real estate has never been about the
money, it’s about building relationships and helping
them see their potential. I have learned to come
from a place of love, always. Regardless of who I
am dealing with, I try to show them grace. I have no
idea what struggles they may be going through.”




Ten percent of all of Holly’s commission goes back

to charity. She is glad to support local organizations
that help break unhealthy cycles for single moth-

ers and those without homes through Mary’s Home
(dreamcenters.com/marys-home) and Springs Rescue
Mission (springsrescuemission.org). She also supports
programs for veterans including Wounded Warriors
(woundedwarriorproject.org), and therapeutic horse-
back riding through Stable Strides (stablestridesfarm.
org). Holly and Matt also enjoy volunteering and giving

spontaneously when they hear of needs.

Three and a half years ago Holly and Matt bought an
investment property. It was spacious and elegant but
outdated, and parts were not functional. After replac-
ing the plumbing, they moved in and began the exciting
task of renovating “Dunraven Manor.” The house
easily fits all four of their children, their spouses and
fiancé, and their three grandchildren when they come
to visit. It is important to Holly that their beau-

tiful house is livable.

Sometimes, the Quinns hardly believe
their success, knowing they came from
humble backgrounds. Holly is one of five

children in a practical, thrifty family.

Matt had four siblings as well, and he wore his older brother’s
4-year-old hand-me-downs throughout high school. He earned a
scholarship to The United States Military Academy at West Point,
becoming the first in his family to attend college. Holly’s two sons
are currently serving in the Air Force on active duty, and the Quinns’

sense of family and what is truly important has grown since Covid.

“If I can do it, anyone can!” laughed Holly. “My life purpose is

to encourage others that they can overcome, no matter what.
Anyone with drive and determination can succeed no matter
what their past or present looks like! Let generosity become your
way of life, and remember that

paying it forward or giving

back isn’t always about

money. EVERYONE can

afford to lend an ear or

give some of their time

or talents.”
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‘6 Tom George and the entire group at
A Precise Home Inspection have a proven
track record of providing top-notch home
inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. 9’
- Cherise Selley
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Schedule Your Client's Inspection Today!
APreciseHomelnspection.com ¢ 719.272.0100 e office.aprecise@gmail.com
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