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601.707.0101  NolaLending.com  

Brian Lott 
601.214.0555 
NMLS# 109405 

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of interest. The services 
and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. 2To qualify the minimum loan amount is $647,200 or greater for a 
single family home in all states (except Hawaii and Alaska and a few federally designated high-cost markets, where the limit is $970,800. Interest rates may increase after consummation Additional 
restrictions apply. This does not constitute an offer to lend. All loans are subject to qualification, underwriting guidelines, required documentation. and credit approval. Not all applicants will qualify for all 
products offered. All loan programs, terms, and interest rates are subject to change without notice and are only available in select markets. Fidelity Bank NMLS Co. ID 488639  

Your Home Loan Specialists 

Chris Honea 
601.624.3900 
NMLS# 546371 

Adam Price 
601.248.9110 
NMLS# 1697723 

Jennifer Walker 
769.203.0784 
NMLS# 367043 

Garrett McMullin 
601.497.1430 
NMLS# 1954411 

Kathryn Walsh 
601.946.0003 
NMLS# 83104 

Will Harris 
601.596.5757 
NMLS# 926522 

Matt Root 
601.341.9427 
NMLS# 546753 

� RD Loans — Finance up to 100% of home value1 

� Purchases & Refinance 

� Local Lenders with Personal Touch 

Mississippi Loan Production Offices: 
Ridgeland · Vicksburg · McComb · Natchez · Hattiesburg 

Ashley Jones 
601.467.5498 
NMLS# 1506130 

NOLA Lending Group has the experience and expertise to guide home buyers through 
the financing process. With Loan Production offices across the state of Mississippi, 

plus all over the South, our lending specialists can assist your clients in determining 
which type of loan is the most appropriate and affordable.  

 
Nobody knows Miss iss ippi  l ike NOLA Lending Group.  

� VA Loans 

� Conventional & FHA Loans 

� Jumbo2 & Condo Loans 

Frances B. Cothren 
601.392.1352 
NMLS# 464594 

Whether you are
the agent, the seller,
the buyer, or the lender...

We can help you
with your closing.

601-427-0015
970 Ebenezer Boulevard  |  Madison, MS

* ALTA Best Practices Certi�ed
* TRID Certi�ed

Cathy Finch
c�nch@jctitlellc.com

Guilbert Gibson
ggibson@jctitlellc.com

TITLE, LLC
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S This section has been created to give you easier access when searching for a trusted neighborhood 

vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the publication. 

These local businesses are proud to partner with you and make this magazine possible. Please sup-

port these businesses and thank them for supporting the publication!

ALL NATURAL SOAPS

Magnolia Soap 

and Bath Company

(662) 255-2870

www.MagnoliaSoap

andBath.com

CARPET CLEANING

Executive Carpet Services

(601) 436-6000

CHIMNEY SWEEP

Fireplace Chimney 

Sweep Solutions

(601) 609-5540

CLOSING LAW FIRM

Renfroe and Perilloux

(601) 932-1011

Robert E Moorehead, 

Attorneys at Law, PLLC

(601) 672-4790

COUNTERTOPS 

& FLOORING

Renfrow Decorative Center

(601) 373-8408

The Stone Source, Inc

(601) 624-7221

FLOORING/INSTALLATION

Misita Installations LLC

(769) 798-2466

GENERATORS-SALE 

& SERVICE

Generator 

Technologies, LLC

(601) 291-7899

www.Generator-Tec.com

GUTTERS

Dun-Rite Gutters, Inc.

(601) 605-0000

HOME INSPECTION

Smith Home Inspections

(601) 310-3199

HOME WARRANTY

First American 

Home Warranty

(601) 212-4441

Home Warranty Inc.

(601) 954-3999

homewarrantyinc.com

Home Warranty of America

(601) 572-7522

Old Republic 

Home Protection

Caren Messina

(707) 580-2460

www.ORHP.com

INSURANCE

Adam Ryan State Farm

Adam Ryan

(662) 251-5106

Andy Eaton 

Insurance Agency

(601) 939-0102

Jeff Zachary - 

State Farm Insurance

(601) 362-4100

Rankin County Farm Bureau

(601) 825-5056

Southern Gulf 

States Insurance

(601) 754-4471

INTERIOR DESIGN 

& SHOWROOM

Summerhouse

405 South Lamar

Oxford, MS 38655

(662) 234-8100

www.summerhousestyle.com

LANDSCAPING

MGC Landscapes

(601) 906-2593

LAW

Herr Law Firm, PLLC

Lindsey Herr

(276) 732-8670

Herr Law Firm, PLLC

Lindsey Herr

(276) 732-8670

MOLD TESTING 

& REMEDIATION

Green Home Solutions

(601) 988-7840

MORTGAGE LENDER

BancorpSouth

(228) 897-3399

Citizens National Bank

(601) 607-3725

Www.yourcnb.com

Mississippi Mortgage

(601) 316-7326

www.mississippi

mortgage.com

NOLA Lending

(985) 612-2132

Planet Home Lending

(601) 421-9667

Success Mortgage 

Partners, Inc.

(601) 213-7559

MOVERS/RELOCATION

Armstrong Relocation, 

United Van Lines

(601) 856-8504

Two Men and a Truck

(601) 853-9644

PHOTOGRAPHER

Abe Draper Photography

(662) 719-5707

PHOTOGRAPHY 

& VIDEOGRAPHY

Partee Photography

(601) 566-4568

REAL ESTATE 

TITLE/ATTORNEY

Luckett Land Title

(601) 622-8191

REAL ESTATE/TITLE/

MORTGAGE

Jernigan Copeland 

Title, LLC

(601) 427-0021

ROOFING

No Drip Roofing LLC

(601) 573-7323

ROOFING & 

CONSTRUCTION

Pro - Shield Roofing 

and Construction

(601) 559-1758

Watkins Construction 

& Roofing

(601) 966-8233

www.watkinsconstruction

inc.com

ROOFING CONTRACTOR

Dickerson Contracting, LLC

(601) 502-4032

T&M Contractors

(601) 927-4556

TERMITE & 

PEST CONTROL

Abel’s Premier Pest

(601) 874-1187

Family Termite and 

Environmental Inc.

(601) 933-1014

TITLE COMPANY

Fleur de Lis Law 

and Title Company

(985) 601-2686
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publisher’s note: dees hinton

Networking is so important in any business. It’s not just exchang-

ing names and contact information. Networking is a way to 

create long-term relationships that can have mutual benefits.

We at Central Mississippi Real Producers strive to make your 
opportunity to network easy. We do all the work; you just have to 
show up and have a good time. 

After some research, we have condensed networking into “Three 
Easy Steps to Successful Networking” that will benefit and grow 
your business:

1. Identify the people who will help you grow your career and 

business. We do that for you! We have identified the top 300+ 
REALTORS® in Central Mississippi and the various industry 
leaders (our ad partners) who help get them to the closing table. 

2. Look for opportunities to network. We provide that for you! We 
invite the top 300+ REALTORS® and our Ad Partners to Social 

HAPPY BIRTHDAY:

March 11 – Michael Keeton  |  March 11 – Lance Cooper

March 12 – Jessica Evans  |  March 12 – Katie Mitchell

March 29 – Alese Jones  |  March 30 – Grace Pilgrim

Nights to meet and get to know one another on a personal and 
professional level. We also invite just a dozen of these same 
professionals to our monthly Magazine Reveal Parties to pro-
vide a more intimate setting for networking. 

3. Stay connected to those you meet. We help you do that! Our 

events are ongoing, you just have to come and you will have the 
opportunity to see those you have met and meet new people 
every time! Our monthly publication has a list of our Preferred 
Partners with their contact information so that you can reach 
out to them anytime. It also has feature articles that let you get 
to know the top-producing REALTORS® and Ad Partners even 
better. Our social media celebrates and promotes those in the 
industry on a daily basis.

So let’s network! Our next Social Night is Tuesday, March 22nd, 
at Babalu in Fondren! Follow us on Facebook and 

Instagram! Enjoy reading our publication in 
print or online at Issuu.com!

We hope to see you soon!

Dees

Contact us to recommend REALTORS® to features, article ideas, 
preferred partner prospects or just to chat!

Dees Hinton

dees.hinton@realproducersmag.com

(601) 331-3659

Cindy Raborn

cindy.raborn@realproducersmag.com

(601) 613-3474

Let’s Talk
NETWORKING!

Locally Owned & Operated
Residential Roofing Specialists

Locally Owned & Operated
Residential Roofing Specialists

Watkins Construction & Roofing
601-202-0938

www.watkinsconstructioninc.com

FREE Inspect ion at  L ist ing  •   Insurance Claims Welcome

   
CALL US TODAY!

TruDefinition®  Duration® Shingles — Estate Gray

November 2015. THE  PINK  PANTHER™  & ©  1964–2015 Metro-Goldwyn-Mayer  Studios
The color PINK is a registered trademark of Owens Corning. All Rights Reserved. © 2015 Owens Corning. All Rights Reserved.

Owens Corning Roofing Platinum Preferred Contractors are independent contractors and are neither affiliates nor agents of 
Owens Corning Roofing and Asphalt, LLC, or its affiliated companies.

Watkins Construction & Roofing 
601-966-8233 
www.watkinsconstructioninc.com 

   
CALL US TODAY!

TruDefinition®  Duration® Shingles — Estate Gray

November 2015. THE  PINK  PANTHER™  & ©  1964–2015 Metro-Goldwyn-Mayer  Studios
The color PINK is a registered trademark of Owens Corning. All Rights Reserved. © 2015 Owens Corning. All Rights Reserved.

Owens Corning Roofing Platinum Preferred Contractors are independent contractors and are neither affiliates nor agents of 
Owens Corning Roofing and Asphalt, LLC, or its affiliated companies.

Watkins Construction & Roofing 
601-966-8233 
www.watkinsconstructioninc.com 

®

HONEST ASSESSMENTS  •   RE-ROOFING  •   REPAIRS  •   RESIDENTIAL/COMMERCIAL

Don't wait until after the home
inspection to call a roofer!
Don't wait until after the home
inspection to call a roofer!

A FREE inspection the moment
you list a home can be less
stressful for the client and realtor!

A FREE inspection the moment
you list a home can be less
stressful for the client and realtor!

JOIN US FOR SOCIAL NIGHT!
TUESDAY, MARCH 22ND

5:30 PM - 7:30 PM

BABALU IN FONDREN
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Robert “Bobby”
Moorehead

 

Real Estate Closing Attorney 
www.lawrem.com 

Experienced Quality Real Estate Closings

220 W. Jackson St.  |  Ridgeland, MS 39157
P: 601-956-4557  |  F: 601-956-4478

Closing loans for over 20 years

ANDY EATON

Let Us Work for You and Your Clients by Providing 
the Best Home Insurance Rates Possible

We have many different companies to shop and compare rates

Andy Eaton Insurance Agency
Local Agent • Personal Service • Over 35 Years of Experience

601-939-0102 • aeaton9300@aol.com
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top producer
Written by Susan Marquez. Photography by Abe Draper Photography.

Charles grew up in Thomastown, Mississippi, where he 
attended Leake Academy. After graduating high school, he 
attended Mississippi State, and he admits he was not ready 
for college life. After a year and a half, he realized he needed 

a change of direction. “My parents had just moved to Patrick 
Farms in Pearl, and I moved back in with them and attended Hinds 

Community College.” Still not content with sitting in a classroom, 
Charles pulled out of school and went to work for a Cingular 
Wireless agent selling wireless telephone service from a kiosk in 
Metrocenter Mall. When a position came open with another com-
pany at Northpark Mall, Charles made the move.
 

“That was a good opportunity for me to examine what I really 
wanted in life. I knew I wanted more, and I began thinking 
about what I was able to do with the education I had. I noticed 
that people who sold real estate seemed to be successful, so I 
looked into that field of work.”
 

Charles took the real estate course and got his license in 2003. He 
went to work at Realty Executives, then Century21, where he met 

Lee Garland. “I got to know Lee well. He became a mentor to me, but 
still, I struggled.” Charles left the real estate business altogether and 
went to work with his father. “My father and grandfather are both 
entrepreneurs,” he says. “My grandfather had convenience stores 
and a trucking company. My father was a cross-country driver and he 
owned AAA Septic Systems, where I worked for eight years.” Charles 

realized his dad was successful and had a good life. But Charles had 
an itch that needed to be scratched. “I knew that for us to make 
more money, we needed the company to grow.”
 
Charles ended up going back to college, where he participated in 
the accelerated degree program at Mississippi College. “I went 

two nights a week, usually until 10:00 at night, for two years,” 
he says. That time, Charles excelled in his college classes. “I was 

more mature, and I was ready to get my degree.” Of course, having 

When Charles Lacey first began selling real estate in the 

metro Jackson area, he knew no one in town. “I had no 

circle of influence to draw upon,” he says. “I didn’t do well.”

Charles

Second Time Around in Real Estate 
Has Been the Charm for Charles Lacey

laceylacey
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the encouragement of his girlfriend and family helped. 
“She was patient with me, because for two years, we 
really couldn’t do much. I was either in class or 
studying. But she stuck with me and became 
my wife.”
 
In 2015, Charles began listening to 
podcasts about real estate and learned 
lessons he needed to make a go of it in 
the business. “I listened to podcasts by 
top producers and podcasts about group 
teams. I knew I wanted to get back in and 
felt that being part of a team would be my 
best bet. I had let my license go, so I called 
the Real Estate Commission to see what I 
needed to do to get it renewed. I had to pass the 
state boards again, so I began studying.” Charles 
knew the fundamentals well. He passed the exam the 
first time out in 2003, and the second time in 2015.
 
Charles joined Lee Garland and Rita Jensen’s team. 
“I pursued that hard,” he recalls. “I ran into Lee 
in a convenience store and told him what I 
wanted to do, and he told me to come talk 
to him. When I showed up at his office, he 
took out a pen and told me to sell him the 
pen. I blew it, and I was sure he wouldn’t 
want me. Lee said, ‘Not so fast,’ and he 
had me take an assessment to determine 
my strengths and weaknesses. As it turns 
out, money was a big motivator for me, 
which he liked. He hired me and told me he 
knew I’d figure it out.” Money was a motiva-
tor for Charles, who wanted to provide a good 
life for his growing family.
 
In his first year on the team, Charles serviced 24 to 26 
clients. “It got bigger every year until I felt I had outgrown the 
team concept.” In 2019, he went out on his own at Keller-Williams. 
“The first few months were rough,” recalls Charles. “I knew for me to 
grow something, I needed to change. In January 2020, I hired a mar-
keting company.” Then Covid hit. “I didn’t know how that would affect 
my business.” If only Charles had known what was to come. “By May 
1st, the flood gates opened up!”
 
In 2020, Charles did $6 million in business and more than doubled 
that last year. “It’s been life-changing for our family. My wife, Jenny, 
slowly transitioned from being a full-time nurse to part time, to PRN.” 

I did a lot of things that took a lot of faith. 
GOD HAS TAKEN CARE OF ME.
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comfortable enough to travel again 
soon.” Staying home hasn’t been so 
bad, as Charles is a self-proclaimed 
“foodie,” who loves to eat tasty food. 
“I also love watching TV. I watch a 
lot of streaming shows such as Ozark 
and Versailles. I also love movies and 
football, more college than NFL, but I 
enjoy watching them both.”
 
Charles credits his success in real 
estate to the support of his family and 
his faith in God. “I did a lot of things 
that took a lot of faith. God has taken 
care of me.”

The timing was great because with 
Covid, Jenny soon became a stay-at-
home mom and began homeschooling 
their oldest son, Paxton (8), while 
also staying home with younger son, 
Ozzy (2). 

“Paxton has excelled in that envi-
ronment,” says Charles. “He loves 
to read. We keep him involved in 
activities such as Taekwondo, art 
classes, field trips with other home-
schooled kids and Awana. We have 
several homeschooled kids in our 
neighborhood that just make it an 
awesome community.”
 

The Laceys moved to Madison in 
2021, and Charles moved to EXP 
Real Estate. “That has opened many 
doors and opportunities for me,” he 
says. “For one thing, it will allow me 
to add a license to sell properties in 
other states if I want to.” The team 
approach still intrigues Charles. “I 
must get a broker’s license to have my 
own team,” he says.
 
When not working or being a dad to 
his two sons, Charles says he and 
Jenny enjoy traveling. “We hav-
en’t done much of that since Covid 
began, but we are hoping we feel 
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Contact info:
info@dickersonllc.com | (601) 502-4032

website: www.dickersonllc.com

Locally Family Owned & Operated Since 1979
Certified and Insured

601-609-5540
chimneysweepms.com

Chimney Cleaning & Repair 
Air Duct Cleaning · Dryer Vent Cleaning

Providing 
Peace 
of Mind for 
Families

Greg Jones
LUTCF Managing Partner, Producer
gjones@southerngulfstates.com

601-952-3524

AUTO | HOME & PROPERTY | BUSINESS | RECREATIONAL | LIFE

southerngulfstates.com

������������������
Protecting your
tomorrows, today.

Jerry D. Brewer
LUTCF Managing Partner, Producer

jbrewer@southerngulfstates.com
601-952-3525

PARTEE
PHOTOGRAPHY

Portraits
Events
Weddings
Real Estate
Videography

Kayland
Partee

Owner
Photographer
Videographer

601-566-4568  |  ParteePhotography.com

@ParteeFilms
@ParteePhotography
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rising star

B R A D D Y

I’ve built 
relationships I feel 
will last forever and 

that’s priceless.
WALKING HER CL IENTS THROUGH 

EACH STEP OF THE PROCESS

L eKeita Braddy has always been good 
with numbers. She grew up in Jackson, 
and after graduating from Callaway High 

School, she enrolled in Mississippi College where 
she majored in accounting. She even earned a 
master’s degree in accounting. “I thought I’d end 
up being a CPA somewhere,” she says.
 
After college, LeKeita got jobs in the accounting 
field. She married her high-school sweetheart, 
and the couple purchased their first home in 
2012. “My husband, Robert, has always been 
savvy when it comes to business transactions,” 
says LeKeita. “I took two real estate courses 
when in college because I wanted to make my 
electives count. That made me eligible to take 
the real estate exam. I knew it was something I 
could do one day.”
 
LeKeita got her real estate license in 2017, and 
in 2019 she took the broker’s exam and opened 
her own company, Bradmoore Realty. “I started 
my real estate career at a boutique brokerage 
and liked it,” she says. “It helped me know how I 
wanted my company to be.” Bradmoore Realty has 
a strong team of agents that work great together. 
“I like being a broker. It gives me the opportu-
nity to help guide others in their career which is 
extremely important when it comes to success-
fully maneuvering the real estate industry.”
 

The first thing LeKeita says she learned when she 
went into real estate was everything she didn’t 
know. “I learned that when you don’t know, you ask. 
That’s the only way to get answers. My husband’s 
expertise in real estate investments helps me. He 
is my number one supporter and is always there 
to reassure me and that gives me the confidence I 
need.” LeKeita admits that real estate is not an easy 
profession, “but success will always follow when 
you treat people the way you want to be treated.”
 

LEKEITA
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Each real estate transac-
tion is different, which is 
what makes the profession 
interesting for LeKeita. “I 
try to pick up on what a 
client needs as quickly as 
possible,” she says. “I try 
to look through their eyes. 
And I don’t look at it as just 
another transaction. I am 
building relationships with 

my clients. They don’t ever want to think you have 
forgotten about them, so I focus on communicating 
with them often, being genuine.” Walking her clients 
through each step of the process is important for 
LeKeita. “I’ve built relationships I feel will last for-
ever and that’s priceless. It’s a great affirmation for 
me when I get a call from a client a couple of years 
down the road when they’re ready to make another 
move. And the ultimate compliment is when I get a 
referral from a client.”
 
LeKeita enjoys spending time with her husband 
and daughter. “My husband and I like to look at 
homes for sale in different markets. He invests in 
real estate properties.” Their daughter, Raina, is “3 
going on 30. She keeps us busy. She thinks she is a 

mini-REALTOR®. She asks me all the time if I’m going on a 
showing.” Striking that perfect work-life balance is always 
a struggle for a working wife and mother. “There is always 
something to do,” she says,” but prioritizing helps a lot.”
 
When they’re not working, the Braddys enjoy traveling. “Our 
daughter has probably traveled more in her lifetime than 
both of us,” laughs LaKeita. “Making memories together that 
we can cherish is very important to us as a family.”
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Removal of Existing Floors 
Installation of New Floors 

Hardwood, Laminate, Vinyl
Plank, Carpet Tiles & Glue
Down Vinyl Flooring

Commercial & Residential Floor Coverings

Blaine Misita, Owner769-798-2466  |  blainemisita@yahoo.com

FAMILY TERMITE &
ENVIRONMENTAL

601-933-1014
www.family-termite.com • office@family-termite.com
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J
partner spotlight

ABEL’S PREMIER PEST

RETIRED VETERAN OWNS AND OPERATES 

FULL-SERVICE PEST CONTROL COMPANY
Written by Susan Marquez. Photography by Abe Draper Photography.

John Abel’s journey to owning his 
own pest control company has been 
a winding road. Born in Grenada, 
his father’s role as a minister led his 
family all over the state. “We never 
lived in any one place very long,” he 
laughs. After graduating from Warren 
Central High School in Vicksburg, 
John joined the military, serving in 
the Army for seven years.
 
“I moved to Yazoo City after my 
discharge from the Army because 
that’s where my dad was living at 
the time,” says John. “I became a 
police officer there and moved up to 
investigator before leaving after seven 
years to join Mississippi Chemical 
Corporation in security.” After eight 
years, the company was restructured 
and downsized, and John’s position 
there was eliminated.
 
“I was looking for a job, and a friend 
told me about EcoLab, a national 
pest control company that services 
commercial buildings.” John worked 
his way up the ladder at EcoLab, 
becoming a regional manager before 
deciding to start his own pest control 
business in 2016.
 
Today he owns and operates Abel’s 
Premier Pest, based in Flora. The 
company services homes and busi-
nesses in Yazoo, Madison, Hinds and 
Rankin counties. “I joined BNI to 
network and build my business. We 
started with two accounts, and now 
we service over 400 homes.” John’s 
cousin, Elijah Abel, recently came 
on board as a partner in the business 
after retiring from the Postal Service. 
“Elijah is also retired military,” says 
John. “He served six years in the 
Army, so we are a veteran-owned 
business.” After working at First 
Baptist Church in Madison for 20 
years, John’s wife, Angie, joined the 
business eight months ago. Elijah’s 
wife, Melody, has joined Angie in the 
company’s office. “They run the office, 

I DO A LOT OF WORK FOR 

REALTORS® AND THEY LIKE THAT 

WE ARE ABLE TO TAKE CARE OF 

PROBLEMS IN A TIMELY MANNER.

JOHN ABELJOHN ABELJOHN ABELJOHN ABEL
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handling scheduling, accounts payable 
and receivable, payroll and more so 
that Elijah and I can focus on custom-
ers in the field.”
 
A one-stop pest control shop, Abel’s 
Premier Pest can manage everything 
from insects and spiders to wild-
life including bats, squirrels, mice, 
snakes and more. “If we can’t manage 
it ourselves, we will find someone 
who can,” says John. The company 
also does termite treatments and 
wood damage insect inspections and 
reports. “We still do WDI inspec-
tions. That means we are tied to that 
report for ninety days.” John says 
they go in and do a comprehensive 
visual inspection, which gives the 
homeowner confidence that their 
home is termite-free. If termites are 
found, Abel’s Premier Pest can get rid 
of them and treat the home to protect 
it in the future.
 
“That’s important to Realtors®,” John 
says. “I do a lot of work for Realtors® 
and they like that we are able to take 
care of problems in a timely man-
ner. That’s important when they are 
counting on me for a closing.” John 

says he has a database of all the clos-
ing attorneys in the area that he has 
built over the years. “It’s not unusual 
for us to do 10 to 15, sometimes even 
20 WDI reports in a week.”
 
Fighting unwanted pests comes natu-
rally to John, who has a fighting spirit 
gained, perhaps, from the time he 
spent taking Taekwondo and teaching 
it. “I was at Jason Griffin’s Taekwondo 
Academy for 15 years,” says John. 
“Jason and I are good friends.”
 
John and Angie have been married for 
32 years. “We met in Yazoo City,” he 
says. The couple has two daughters, 
Amber and Laura, who both work 
at BankPlus. They live in Madison, 
which is the place John has lived the 
longest. “I’ve been in Madison off and 
on for 22 years.” When he has time, 
John enjoys hunting and fishing as 
well as tinkering on old cars. “Regular 
guy stuff,” he laughs.
 
Now that their daughters are grown, 
John says he and Angie are starting 
to travel more. “I told her going into 

our 30th anniversary that I would 
take her anywhere in the world, and 
she wanted to go to New York City at 
Christmas, so we went. It was Angie’s 
first plane ride. We stayed at Times 
Square and saw all the sights.” Their 
next trip was further away. “We went 
on a tour of Italy. It was an amazing 
trip, but it was cram-packed every day. 
We experienced a lot on that trip.”
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AL L  TYPES  OF  SH INGLES   •   META L  ROOF ING (COMMERC IA L ,  R ES IDENT IA L ,  S TAND ING SEAM )
E PDM  •   T PO   •   MOD I F I ED    •   COPPER  AWNINGS    •   COPPER  DORMER  

COPPER  CH IMNEY  CAPS ,  T EE - P EES ,  CR ICKETS   •   S PEC IA L I ZE  IN  F IND ING ROOF  L EAKS

Satisfaction Guaranteed  •   In  business since 1996  •   L icensed / Bonded •   Free Estimates  •   Insurance claims 

T&M CONTRACTORS

Tyrone Keyes  •   601-927-4556  •   rbc2tyronek@gmail.com

601.829.9110  |  6151 Highway 25, Flowood, MS  |  www.thestonesource.com  |  

GRANITE    MARBLE    QUARTZ    TRAVERTINE    PORCELAIN    GLASS TILE Thank you for shopping local.

T H E  O N L Y  S O U R C E

hand made
& plant based

We do birthday
parties!

www.magnoliasoapandbath.com

1000 HIGHLAND COLONY PARKWAY, SUITE 5017
LOCATED IN THE RENAISSANCE
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When Nell joined Sylvia Wright 
Real Estate, it was a small, but 
highly reputable, local company. A 
few years later, it became the first 
Coldwell Banker franchise office in 
the state. Sylvia became not only 
Nell’s mentor but her close friend. 
When Sylvia passed away suddenly 
in 1995, Nell took on the leadership 
role. She already had her broker’s 
license. “I was happy to be top 
producer in that company. Sylvia’s 

death rocked my world. It was a 
tough decision, but I knew I could 
help continue the company’s won-
derful legacy,” she says. Nell bought 
the company, and her desire was to 
emulate Sylvia and continue with 
her goals. When the franchise was 
up, Nell chose to be independent.
 
Nell Wyatt Real Estate is located on 
Northpark Drive in Ridgeland. It is 
where she trains and mentors agents. 

W YAT T
HAS BUILT A REPUTATION 

OF EXCELLENCE
Written by Susan Marquez. Photography by Abe Draper Photography.

After a career in teaching, which she loved, Nell Wyatt made 
a career move to real estate. It wasn’t something she planned 

on, but when the opportunity to take the real estate course 
presented itself, Nell realized she found her calling.

 
Raised in Lambert, Mississippi, Nell went to Southern Miss after grad-
uating from Lambert High School, then transferred to Mississippi State 
where she graduated. She got her master’s in English at Southern, then 
went on to teach for 16 years. “I taught at Madison-Ridgeland Academy 
for 10 years. I taught 10th and 12th grade English and was head of the 
English department at the school.”
 
Nell had a child, and the family spent the summers traveling. One day, 
her mother, Bea Haynes, called and said she was taking the real estate 
course at Northwest Community College in Senatobia. “Back then it was 
a two-week deal,” Nell explains. “She wanted me to take it at the same 
time because she knew I knew how to study.” Nell took the course in 
Jackson. She and her mother studied together, took the test together, 
and they both passed. Her mother never did anything with it. But a 
friend mentioned to Nell that Sylvia Wright would sponsor her.
 
Nell joined Sylvia Wright Real Estate in 1980. “I did some real estate on 
the side,” recalls Nell, “but I continued to teach. Each year, my headmas-
ter begged me to give him one more year. After three years, I felt confident 
enough to give real estate a go full time, and he gave me his blessing to go.” 
It was a little frightening for Nell, who was giving up a salary and benefits 
for a job that was commission only. But that was just the motivation she 
needed to be a success in real estate.
 

icon in the industrynellnell
A REAL ESTATE 

TRANSACTION IS ALWAYS A 

MONUMENTAL FINANCIAL 

DECISION, AND WE TAKE 

THAT RESPONSIBILITY 

TO HEART.
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“Training is important to me – I 
was a teacher, after all. I encour-
age my agents to take classes, 
either on the computer or in the 
classroom, to strengthen their 
knowledge and skills. And I’m on 
call all the time. My agents know 
to call me and ask before they 
do something, so we can make 
sure everything is done right. 

That’s my reputation and because of 
that, I have agents who have stayed 
with me for many years. My agents 
and staff are like my family.” Some of 
Nell’s agents have left over the years 
to form their own companies. “That 
makes me so proud.”
 
Nell owns her company with her 
husband, Vic Wyatt, who has had a 

43-year career in real estate and has 
owned several of his own companies 
in Clinton. “He became REALTOR® 
Emeritus in 2018,” says Nell.
 
Since her start in real estate in 1980, 
Nell has seen major changes in the 
way REALTORS® do business. Some 
things have made her job easier, but 
not all changes are good in Nell’s 

opinion. “Computers have been great, 
but nowadays so many agents do 
everything by phone or computer. 
Some have never met their clients 
face-to-face! Real estate is a relation-
ship business. I am accustomed to 
meeting with my clients, getting to 
know them, and learning their desires 
and needs. I sit with them to explain 
every document they have to sign, 

going over them section by section. 
Now folks use DocuSign. A real estate 
transaction is always a monumental 
financial decision, and we take that 
responsibility to heart. That’s why 
our clients turn to us, for our knowl-
edge and market expertise.”
 
Nell has been recognized for her work 
with professional accolades from 
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7736 Old Canton Rd, Suite C
Madison MS 39110
601-856-8225

Lindsey@herrfirm.com

Providing closings
for the

tri-county area
and beyond.

her industry. In 2015, she was awarded the 
Mississippi Association of REALTORS® 
Political Action Committee Hall of Fame, 
Central Mississippi REALTOR® of the Year, 
and the REALTOR® of the Year for the State 
of Mississippi. She has several designations, 
including Accredited Buyers Representative, 
Certified Corporate Relocation Specialist, 
Certified Residential Specialist, Certified 
Negotiating Specialist, and International 
Property Specialist. “I have had a good life 
in real estate,” Nell says. “I am still learning 
every day, and I love it.”
 
When she isn’t busy with her real estate 
business, Nell says she and her husband 
love to go to movies and concerts. “Covid 
has really caused that to slow down, but 
we hope to do more of that in the future. 
The last big concert we went to was to see 
Michael Bublé in Nashville.” An avid reader, 
Nell is a member of her neighborhood book 
club. “I’m also renewing my interest in 
playing bridge, which I learned along with 
my mother when I was in high school.” Nell 
played bridge throughout college and in 
her early years of teaching. She and Vic col-
lectively have three children, and they are 
“Papa Vic” and “Nae Nae” to four grandchil-
dren. Vic and Nell are members of Madison 
United Methodist Church, where they have 
attended for “25 years or so.” The couple 
resides in Bridgewater in Ridgeland.

I HAVE HAD A GOOD LIFE IN REAL 
ESTATE. I AM STILL LEARNING 
EVERY DAY, AND I LOVE IT.

Home renovation moving & storage
Organization & settling-in services
Appliance & specialty item dis-/reassembly

Agent for
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601-371-1051
5625B 18 West  •  Jackson, MS 39209

nodriproofingcomp@gmail.com

L I C E N S E D  &  B O N D E D   |   F R E E  E S T I M AT E S   |   F I N A N C I N G  T H R O U G H  G R E E N S K Y

I N S U R A N C E  C L A I M S   |  A L L  T Y P E S  O F  R O O F  S Y S T E M S  |   FA M I LY  O W N E D

Full Service Roofing and Renovation
Construction Company

John Abel, Owner

Residential and Commercial 
All Inclusive Pest and Wildlife Company

abelspremierpests.com

If you need need Pest 
Control, including 

Termite Control and 
WDIR, Traps or 

Removal Service, 
call us at 

(601) 874-1187. 
Emergency Service is 

available.

Now Is The Time For
Spring Clean Up
& Adding Spring Color
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To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

Joshua Smith
Certified Home Inspections

MHIB #0681
601-310-3199

BUYER INSPECTIONS • SELLER INSPECTIONS • MOLD TESTING

90 Day Warranty | MoldSafe | SewerGard | RecallCheck
a Full Concierge Service and More!

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

• Top Quality Gutter Installation, Repair & Cleaning Services

• Competitive Prices from Copper Gutters to Leaf Guards

• Free Estimates & Professional Consultation

• 2 Year Warranty on Installations

Dun-Rite Gutters, Inc.
Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com




