
TOP PRODUCER:

JOSH ROY

Partner Spotlight: 
TOTAL LANDSCAPE SOLUTIONS

Partner Spotlight: 
GOOD TO BE CLEAN

Ask The Expert: 
PHELPS TAX

Respected REALTOR®: 
Terry Alley

Industry Icon: 
Jack Silvers

Commercial Corner: 
Kevin Howell

a tribute to 
Rick  

Hodge Sr. 

Photo by Jennifer Ruggles J U N E  2 0 2 2

W I C H I TA

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 



2 • June 2022 Wichita Real Producers • 3@realproducers realproducersmag.com



4 • June 2022 Wichita Real Producers • 5@realproducers realproducersmag.com

FINALLY, an 
Insurance 
Company that 
Believes in One 
Size Fits One
As an independent 
insurance company, we can 
help you compare a variety 
of insurance plans and find 
the perfect one to fit your 
specific needs. Let our 
group of local insurance 
agents work to save you 
money while still giving you 
great coverage.

HEALTH • HOME • AUTO
9435 E Central Ave, Wichita KS 67206

www.ictinsurance.com Over 100 5-Star Google Reviews
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A & L Roofing LLC, a 
locally owned and 
operated general 

contractor, has the 
experience and 

expertise required
to serve all of your 

construction needs.

A & L
Roofing, LLC

YOUR "ONE-STOP SHOP" 
FOR ALL REPAIR REQUESTS

Serving Wichita, El Dorado, 
and Wellington, KS 

316-721-5799
alroofing.org

CONCRETE
DRIVEWAY
SIDEWALKS
HVAC
ELECTRICIANS
GFCI'S

•

•
•
•
•

•

•
•
•
•
•

PLUMBING
SEWER LINE CHECKS
HORSE ARENAS
AIRPLANE HANGARS
SIDING

WINDOWS
GUTTERING
CARPORTS
PATIO COVERS
AWNINGS
STEEL BUILDINGS

•

•
•
•
•

•

A+ Rated Member of the BBB since 1997

STEEL BUILDING
SERVICES FOR YOUR
EVERY STORAGE NEED

AL-CAN
METAL BUILDINGS

316-260-5727
AL-CANMETALBUILDINGS.NET
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Habla Español

Josh Counce, Owner | 316-250-5221
JOSH@BLINSPECTIONS.COM | BLINSPECTIONS.COM

“When looking for a home inspector to recommend 
for my clients, I look for thoroughness, 

responsiveness and someone who my clients will like 
and trust. Josh with Bright Light is just that! His 

process is seamless. You will get a full report at the 
end of the inspection or shortly after, and if you have 

any questions, he is happy to help answer them as 
they arise. My team and I love working with Josh.”

Bobbie Lane, Bobbie Lane Realty Group  

Easily schedule
online right

now through
BLInspections.com

��������������������
���������������������
�����
��������������
�
��	�����

��������
Give us a call so 
we can protect 
your clients from
the unexpected.
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Our Mission is to provide our community 
with the best available residential, commercial, 

garage door and operator products and services. To 
assemble a team of individuals with high morals, ethics 

and standards who strive to continually improve on 
customer service, installations and repairs. A company you 

can trust to serve.

“We Love garages and care about yours”      316-788-1752   |  www.robertsoverdoors.com

Family
O W N E D  A N D  O P E R A T E D

S I N C E  1 9 5 8

Family

If it's Dead, Call Fred
316-262-FRED

24-hr Emergency Service
Make sure your air conditioning maintenance is done. 

Neglecting your system can lead to dangerous 
conditions or simply just be left in the heat all night.
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The 
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Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
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email us at samantha.lucciarini@realproducersmag.com.
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Where lakeside
meets luxury.

Patio Homes • Single Family Homes starting at $350k • Lakeside Luxury Homes starting at $750k
Oversized Lots & Lake Views • Reserve Your Lot Today!
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10333 E. 21st St. N. 
Wichita, KS 67206 

TITLE COMPANY

Kansas Secured Title

(316) 262-8261

kstitle.com

Security 1st Title

(316) 267-8371

security1st.com

VIDEOGRAPHY/

PHOTOGRAPHY

Adler Grey Collective

Adam Dreher

(316) 619-2620

adlergreyvideography.com

WELL/LAGOON/SEPTIC 

INSPECTIONS

First Impressions 

Environmental

Kelly Dixon

(316) 522-8795

firstimpressionsenv.com

REAL ESTATE PHOTOGRAPHY / 

VIDEOGRAPHY

R & C Real Estate Photography

(316) 670-0658

rcrealestatephoto.com

ROOFING

Mighty Dog Roofing-Wichita

(316) 320-3686

mightydogroofing.com/wichita-ks

ROOFING & CONSTRUCTION

A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing and Construction

(316) 302-4100

guardianroofingks.com

TAX SPECIALIST

Phelps Tax

Ryan Phelps

(316) 262-1900

phelpstax.com

Phoenix Mortgage Group

(316) 942-8228

phoenixmortgagegroup.com

MORTGAGE BROKER: 

RESIDENTIAL /COMMERCIAL

JR Mortgage Group

(316) 409-5569

MORTGAGE LENDER

Flatbranch

Aaron Clark

(316) 573-3996

fbhl.com

Planet Home Lending

Michelle Crubaugh

(316) 304-3910

planethomelending.com

MORTGAGE LENDING

US Bank

Steve Farmer

(316) 655-1700

mortgage.usbank.com/

steve-farmer-wichita-ks

MOVERS / PACKING SERVICES

Two Men And A Truck

Garret Petetman

(316) 558-5588

twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles Photography

(615) 415-3029

jenniferrugglesphotography.com

Kelly Remacle Photography

(816) 803-5061

PLUMBING/HVAC

Frederick Plumbing Heating & 

Air Conditioning

(316) 262-3713

icalledfred.com

POOL & SPA - DESIGN/BUILD

Shocker Pools

Doug Baker

(316) 260-4717

shockerpools.com

LANDSCAPE DESIGN & 

SERVICE

Total Landscape Solutions

Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank

(316) 247-7704

rcbbank.com

US Mortgage Company

Will King

(316) 312-2936

kansasloanman.com

MORTGAGE

Benchmark

Bret Frerichs

(316) 990-9990

ksvahomeloans.com

Gateway Mortgage Group

gatewayloan.com/kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018

LukeLandau@gmc-inc.com

Kanza Bank

(316) 636-5821

kanzabank.com

Meritrust Credit Union

meritrusthomeloans.com

Sierra Pacific Mortgage

sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006

bncnationalbank.com/wichita

MORTGAGE BROKER

Motto Mortgage

(316) 680-1554

www.mottomortgage.com/

offices/charged-wichita/

HOME LOANS

Grace Peterson Home Loans

Grace Peterson

(316) 992-7003

gracehomeloan.com

Heartland Credit Union

Michael Lorimor

(800) 428-8472

HOME WARRANTY

Achosa Home Warranty

George Brockman

(417) 983-3204

achosahw.com

Old Republic  

Home Protection

Janell Enderson

(800) 282-7131 x1291

myorhp.com/JanellEnderson

INSURANCE

Wheat State  

Insurance Group

(316) 776-0777

wheatstateinsurance.com/

INSURANCE AGENCY

American Family Insurance

Dylan Hartnett

(316) 775-5522

agent.amfam.com/

dylan-hartnett/ks/augusta

INSURANCE BROKER

Zachary Insurance

(316) 773-1330

zacharyins.com

INSURANCE/FINANCIAL 

SERVICES

State Farm Insurance

Crystal McEachern

(316) 425-0925

callcrystalnow.com

FLOORING

Designer’s Home Gallery

Ben Henwood

(316) 440-8888

nouglyfloors.com

Jabara’s Carpet Outlet

Jason Jabara

(316) 267-2512

jabaras.com

FOUNDATION REPAIR & 

WATER PROOFING

IWP Foundation Repair

(316) 308-8507

kansasfoundationrepair.com

GARAGE DOOR SERVICE & 

INSTALLATION

Roberts Overdoors

(316) 788-1752

robertsoverdoors.com

HEALTH INSURANCE

No Nonsense Healthcare Ninja

Chad Beisel

(785) 766-1584

nononsense 

healthcareninja.com

HEALTH/HOME/AUTO 

INSURANCE

ICT Insurance Group

(316) 440-6111

ictinsurance.com

HOME & PROPERTY 

INSPECTIONS

Bright Light Inspections

Josh Counce

(316) 250-5221

blinspections.com

HOME INSPECTION

Pillar To Post

Jason Hancock

(316) 570-1444

jasonhancock.pillartopost.com

CLOSING GIFTS

Cutco Closing Gifts

Blaine Rodman

(316) 293-8701

sharpbrandingtools.com

CONSTRUCTION / 

MORTGAGE LOANS

Andover State Bank

(316) 219-1611

goasb.com

CREDIT REPAIR/ 

CONSULTING

Credit Score Advocates

(316) 444-5333

creditscoreadvocates.com

DECKS/GENERAL 

CONTRACTOR

Deck Doctor of Kansas

Adrian Hunt

(316) 992-7511

DEVELOPER

Schellenberg Development

schellenberg 

development.com

DIRTWORK

C3 Skidsteer Services LLC

(316) 295-6626

www.facebook.com/

C3SkidsteerServicesLLC

FENCING

TM Fencing

Tane Murphy

(316) 218-3450

FINANCIAL PLANNING

Edward Jones

Jeff Christensen

(316) 990-1968

jeff.christensen@

edwardjones.com

BANKING - MORTGAGE

Fidelity Bank

fidelitybank.com

BANKS

Credit Union of America

(316) 265-3272

CUofAmerica.com

BLINDS: SALES/REPAIRS/

CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694

radicalbubbles.com

BUILDER

Craig Sharp Homes

(316) 775-2129

craigsharphomes.com

BUILDER/DEVELOPER

Perfection Builders

(316) 729-1900

perfectionbuilders.com

CEILING REMOVAL/REPAIR

Texturite

(316) 393-0836

texturite.com

CLEANING & 

RESTORATION

Good To Be Clean

(316) 320-6767

goodtobeclean.com

CLEANING/MAKE READY

First Impressions 

Environmental

Kelly Dixon

(316) 522-8795

firstimpressionsenv.com

First Impressions  

SMART Clean

(316) 522-8795

www.fismartclean.com/

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!
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Heated Saltwater Pools

Pickleball Courts
Community Clubhouse
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DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Thanks to the businesses within these pages, our Area Directors, and readers like you, we’re able to break the chains of this horrible reality.

Did you know there are more victims held 
against their will today than ever before? That’s 
why The N2 Company – the company behind this 
publication and 850+ others like it – is financially 
committed to end human trafficking. 

FOR EVERY AD WE SELL, 
N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES 
FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

R&C Real Estate Photography | Owner: Andrew Montano | (316) 670-0658 | www.rcrealestatephoto.com | @rcrealestatephoto

COMMUNITY
MEET THE

George Brockman, Achosa Home Warranty

Ivy Tiding’s Mastermind

Martavious Irving, KWHPAshley Collins, Asher House Realty

Lisa Wise, Austin Kinzle, Kenda Deluna OnPoint REALTORS®

Bryant Belden, RE/MAX PremierMonthly Happy Hour at Jabara’s
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Christian Stephenson
Owner/Operator

• Dirt Work
• Yard grading
• Pond Work
• Pasture Clearing

• Backfills
• Drainage Correction
• Custom Rockscapes
• Gravel Drives

• And Much More



22 • June 2022 Wichita Real Producers • 23@realproducers realproducersmag.com

servant’s heart, always seeking those in need. Rick ministered to 
friends and strangers alike, by leading a life rooted in faith and an 
unwavering belief in Jesus. Rick’s strong spirit and kind heart led 
him to demonstrate his faith in his everyday life. 

Rick had a reputation for being a kind, honest, moral and knowl-
edgeable Broker. Anyone 
that came in contact 
with him or had the 
pleasure of co-op’ing 
with him, knew he was 
one of a kind. 

I was able to tell his story 
in the December 2020 
issue, and it’s repeated 
here, in this issue as well. 
I thought it was fitting 
to run his story again, in 
the month of June, when 
we honor our fathers 
and father figures. Please 
take a moment of silence 
and keep his family and friends in your thoughts and prayers.

If you have any stories about Rickey, please reach out to me and 
share. I’ll be sure his family receives them as well.

And now, for my ‘“soapbox” bit. In a time like this, in a tumultu-
ous market full of greed, lack of ethics, and bad behavior, I plead 
with you to raise your morals and values ... emulate more of Rick 
Hodge Sr., despite how your peers or clients are behaving. I’ll 
leave you with one of his last pieces of advice to me: “Fight like 
hell for what is right.”

Rest In Peace, Rickey. You are so dearly loved and so very missed.

HODGE SR.
April 1st, 1953–April 12th, 2022

In Loving Memory

Writing a tribute about someone you 
cherished, someone that was so import-
ant to you, is a far more challenging 
task than you could imagine. Forgive 
me as I spill my heart onto this page. 

Rick’s death was sudden, unex-
pected, far too soon, and completely 
heart-breaking.

Rick Hodge Sr. was a gem of a human 
being. He was the Broker of Hodge 
Real Estate, my real estate mentor, 
and became family to me. I lov-
ingly referred to him as my “second 
father,” and he referred to me as 
his “other daughter.” Rick took my 
mother and myself under his wing 
at the request of my father, on his 
death bed, almost seven years ago to 
the date of Rick’s death. Rickey took 
that promise to my dad seriously and 
honored it to the fullest extent.

Affectionately known as Rickey, he 
dedicated his life to serving and pro-
tecting our community by working for 
Sedgwick County Law Enforcement. 
After 22 years of service, he retired and 
began his real estate career in 1995.

Rick loved making connections within 
his community and spending time on 
his ranch raising Charolais cattle. He 
enjoyed spending time with his wife, 
Jan, and his large family. He had a 

By Samantha Lucciarini

832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717  •  www.ShockerPools.com

• POOL SERVICE AND MAINTENANCE  
• NEW IN-GROUND POOL CONSTRUCTION
• HOT TUBS   

Visit Our Retail Location

Certi�ed Pool InspectorsCerti�ed Pool Inspectors

Office: 316-773-9500

a tribute to

RICK 



24 • June 2022 Wichita Real Producers • 25@realproducers realproducersmag.com

MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

nouglyfloors.com  |  530 N Hydraulic Street Wichita, KS 67214  |  316-395-9949  |  ben@nouglyfloors.com

New Floors Can Make ALL the DIFFERENCE
Payment at Closing Accepted!

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire 

home recarpeted prior to listing it for sale. I always shop around to get my clients the BEST deal and was shocked that 

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me 

with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®). 

They really made the whole process so much easier than ANY other company I had ever used prior. I have been using 

Designer’s Home Gallery ever since. I don’t have to shop around; he knows what I like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your 

clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

1119 W Douglas
Wichita, KS 67213

316.262.1900
www.PhelpsTax.com

"Phelps Tax has given me 
hours back that I use to 
focus my time and energy 
on my highest dollar 
producing activities. They 
really have a passion for 
helping me optimize my 
time and money."  

Emily Base, 
Roy Real Estate Team

Ryan Phelps, Owner



26 • June 2022 Wichita Real Producers • 27@realproducers realproducersmag.com

is Counted on by Many!
Hodge Real Estate, LLC

celebrating leaders
Written by Dave Danielson 
Photos by Jennifer Ruggles Photography

In a changing and 

unpredictable world, it 

means a lot when you have 

something rock solid you can 

count on. Rick Hodge is one such 

example. As Owner/Broker of 

Hodge Real Estate, LLC, Rick has 

helped many people throughout 

the region for 25 years through 

his experience, expertise, and 

reliable leadership.

Service and Leadership
Before starting his iconic real estate 
career, Rick worked as a Sherriff’s 
Officer and Detective in Sedgewick 
County. Through time, Rick had also 
invested in real estate. “A year before 
I retired, I got my real estate license 
on the advice of my accountant. He 
told me it would be beneficial to me 
as I was selling and buying property,” 
Rick remembers. “I would buy prop-
erty, split it up, build, and remodel.” 
So Rick earned his license and started 
his real estate career, working with 
Mickey Gillette at Gillette Real Estate 
for 10 years.

In time, Rick set out on his own 
and built his own brokerage. Today, 
Hodge Real Estate has a team of 
eight agents, including Rick, who also 
serves as a selling Broker. “Our team 
members are more like family,” Rick 
emphasizes. “We get to know each 
other’s families and have developed a 
very supportive environment where 
we watch out for each other.”

Dependable Drive
Rick has the drive to help others. And 
that starts with his team members. 
“Each agent learns every aspect of real 
estate, and I want to be here to support 
them from the beginning through 
closing,” he says. “We have a fantastic 
team of agents who can step in at any 
point in any sale or listing from any 
other agents. They know how to list, 
promote properties, go to closing, and 
get appraisals. They learn the whole 
thing, and we keep up on our training. 
I’m huge on continuous education. 
There are changes in the real estate 
market. We need to be prepared for 
what will come around the corner. We 
always want to be up to speed.”

It has been a labor of love.

“I’ve loved it. The interaction with 
people, including clients, buyers, 
sellers, lenders, and appraisers have 
been outstanding,” Rick explains. 
“I’ve also liked the fact that you set 
your own schedule. And even though 
that schedule is really based on the 
schedules of clients, it has worked out 
well because overall, it has given me a 
lot of flexibility.”

Family Foundation
Rick’s world revolves around his fam-
ily, including his wife, Jan, who also 
works as the firm’s Office Manager. 
Rick and Jan also run a cattle ranch 
in Butler County, where they raise 
Charolais cattle. The couple also 
has horses, chickens, cats, and a dog 
on the ranch. “We definitely have 
a whole menagerie of wildlife,” he 
laughs. “It’s been fun doing that with 
Jan. When I’m not able to be around, 
she is the primary person who takes 
care of things there.”

Giving back is a central part of what 
Rick has done through time, with he 
and Jan being involved with Freedom 
Hooves. They also attend and sup-
port a variety of fundraising events, 

RICK HODGE, SR.,
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such as being involved with Friends 
of the Library in El Dorado; members 
of the NRA and the Kansas Livestock 
Association, and the National 
Charolais Cattle Association. Rick 
and Jan also enjoy time spent with 
their grandchildren, and Jan is a 
member of the Kansas Academy of 
Oil Painters. 

Experience and Excellence
When you talk with Rick, you quickly 
see the qualities that have helped him 
build a successful career through the 
past 25 years. His friendly nature and 
drive to help people solve problems 
have made him a resource, mentor, 
and leader that people continue to 
look to for advice.

“In this business, it’s all about the 
buyer and seller. It’s not about me,” 
Rick says. “It’s about what they need 
for me to do to help them. I put my 
emphasis on them getting the service 
they want and ask for. In the process, I 
don’t cut corners on that at all.”

With honesty, integrity, hard work, 
and a straightforward approach to 
helping others, Rick Hodge represents 
the best of the business—reliable 
leadership that continues to benefit 
people each day.

In this business, it’s all about the buyer and seller. It’s not about 
me. It’s about what they need for me to do to help them. I put 
my emphasis on them getting the service they want and ask for. 
In the process, I don’t cut corners on that at all.
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SERVICESSERVICES
•  Wall Support
•  Crawlspace Encapsulation
•  Waterproofing

•  Radon Testing/ Mitigation
•  Settlement

Repairing the past and stabil�ing the �ture.

MEET OUR SPECIALISTS

Taylor Ashpole
Estimator

Jake Stillwell
Estimator

316-308-8507    KansasFoundationRepair.com
Call the Foundation Experts at

D E S I G N  •  B U I L D  •  M A I N T E N A N C E

Mowing  •  Bed Maintenance
Tree and Shrub Plantings  •  Sod Installation

Landscape Design Program  •  Spring and Fall Cleanups
Lawn Aeration  •  Seeding  •  Dethatching

Hardscapes: Patios-Walls-Boulders

www.tlswichita.com
316.217.3344Jeremiah Petrocci

Owner
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with Good To Be Clean appreciate the 
way the company conducts business 
in a very personal way. 

“We are constantly invading the 
privacy of our customers. We are 
in all areas of their homes, cleaning 
and restoring what is most likely the 

Full Spectrum of Services

The company offers a wide range of 
cleaning and restoration services, 
including restoration, mold remedi-
ation, water damage, fire and smoke 
damage, sewer backups, vapor barrier 
installation, soda blasting, carpet 
cleaning, air duct cleaning, dryer 
vent, cleaning, chimney sweeping and 
chimney inspections.

Nick Dieker is Managing Partner for 
the company that was founded by 
brothers Stephen and Samuel McVay 
10 years ago. 

“It began with carpet cleaning, jan-
itorial services, and a whole lot of 
young-blooded gumption from a pair 
of driven entrepreneurs. Both found-
ers are still very much involved with 
the company today serving specific 
roles as HR director (Stephen) and 
Marketing Director (Samuel),” Nick 
says. “I was brought in five years ago 

with the sole intention of helping these 
men in a time of need when they were 
growing and needed some help.”

Answering the Call

As Nick remembers, he felt a  
calling from God to work for Good  
To Be Clean. 

“So I did. I started as a carpet cleaner, 
and enjoyed providing exceptional 
customer service to our customers. 
Needs within the company had me 
transitioning to the restoration part 
of the business about a year later,” he 
says. “Conversations soon followed 
about coming on as a part-owner of 
the business. These conversations 
lasted for several years. Two years 
ago, my wife and I felt peace about 
doing so, and we bought into the 
dream of the McVay brothers.”

Personal Advantage

Those who have the chance to work 

Clean
Good

Renewing Value
No matter what the current 
market conditions are, putting 
a property in its best light is a 
timeless advantage to helping 
your clients to enjoy their home 
— and to help them maximize 
its value.

That’s a big benefit you can 
bring to your clients when 
you partner with Good To Be 
Clean … an organization that 
demonstrates the power of 
renewing value.

By Dave Danielson

Photos by Kelly Remacle

to be
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biggest investment they have ever 
made. When they call us, oftentimes 
they are going through something that 
they did not expect. No one wakes up 
in the morning and thinks to them-
selves, ‘Gee, today would be a really 
good day for my basement to flood.’ It 
just doesn’t happen. They are fighting 
with their personal space, belongings, 
memories all being at risk or dam-
aged. It is normally very overwhelm-
ing,” Nick says.

“Our job, in its simplest form, is to 
make that process as easy as possible. 
It isn’t just about being good at the 
job, but it is everything about the way 
in which we do our job. The way that 
we carry ourselves, the way that we 
communicate to the customer, or the 

way that we advocate on their behalf 
with the insurance companies. We are 
responsible for being the ‘calm’ in the 
middle of their ‘storm.’”

Pride and Passion

When you talk with Nick, it’s easy 
to see the pride and passion he and 
the team feel about their work … 
with their real estate partners being 
assured that they are referring their 
clients to someone that will care 
deeply about them.

“What’s most rewarding is stepping 
into a situation in which someone 
is uncertain about what’s going to 
happen. We can come in and take care 
of it. We can eliminate the weight 
on their shoulders,” Nick says. “We 
bear the weight of what they’re going 
through, and we can carry them 
through and get them to the other 
side. I love being the calm in the mid-
dle of their storm.”

Wonderful Life

Away from work, Nick’s life is made 
much richer with his wife, Hailey, 

and their children — Madison, 
Remington and twin boys — Gavin 
and Tobin.

“Hailey is the best thing that has ever 
happened to me. We will celebrate 
our 10-year anniversary this August, 
and I love her more now than I ever 
have before,” he says. “We enjoy 
spending time together, whether it be 
watching family movies or playing in 
the backyard.”

Nick also likes the outdoors, with 
favorite pursuits including hunting, 
fishing, bowhunting and flyfishing. In 
addition, he is a custom knifemaker 
under the name Nick’s Knifeworks.

When you’re looking for a partner 
who will help you and your clients 
experience the power of renewed 
value in a property, look to Good To 
Be Clean.

Contact Good to be Clean Today!  

www.goodtobeclean.com,  

(316) 320-6767

What’s most rewarding is stepping 

into a situation in which someone 

is uncertain about what’s going to 

happen. We can come in and take 

care of it. We can eliminate the 

weight on their shoulders.
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DON'T RELY ON A
BUYER'S IMAGINATION!

AT JABARA'S, WE UNDERSTAND
"MOVE-IN READY!"

D e s i g n e d  f o r  yo u,  p e r f e c t
 f o r  yo u r  p e t
Save up to $500

on select Pet Perfect carpet styles 
from Shaw Floors & Anderson Tuftex

Until  June 29th

Tane Murphy, Owner
(316) 218-3450

tmfencingllc@gmail.com
www.tmfencingllc.com
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commercial corner
By Audrey Brill

Photos by Kelly Remacle

Kevin Howell, a four-year 
REALTOR®, would not be the man 
he is today if it weren’t for the strong 
men who came before him. He credits 
his father with showing him “what 
real work ethic looks like” as well 
as each of his grandfathers for his 
professional roots in real estate and 
production agriculture!

Kevin’s mother’s family ran a real 
estate company in Oklahoma, and he 
grew up intrigued by the business. He 
attended Oklahoma State University 
where he earned his bachelor’s degree 
in Agricultural Leadership. He began 
his professional career working at a 
bank while training to be a commer-
cial Ag lender; however, due to the 
2007-2008 housing crisis, life had 
other plans. Kevin tried a variety of 
different jobs from driving a dump 
truck to working with horses.

In 2016, Kevin and his wife, Jeralynn, 
found out they were expecting their 
first child! They decided to move back 
to Kansas, where Jeralynn is from, 
and purchase her grandparents’ house 
between Maize and Colwich. It was 
at this time Kevin decided to start 
a business of his own managing the 
marketing and websites for a couple 
of extremely talented western tack 
makers. He also provided a retail 
presence at major events around the 
country, and Kevin really loved get-
ting to travel roughly 200 days out of 
the year — but he decided it was time 
for a change.

In 2018, he earned his real estate 
license. It was something he had 

always wanted to do because of his 
familial and professional background, 
but ultimately, Kevin made the tran-
sition to the industry in order to be 
home with his wife and children. He 
feels every job he had up to that point 
was part of a bigger plan, preparing 
him for his journey to real estate.

His start in real estate would not have 
been possible if it weren’t for Grant 
Tidemann. They were introduced 
at an “end of the year” party for his 
wife’s school by the principal, who 
happened to be Tidemann’s son-in-
law. They discussed various aspects 
of the business from commercial real 
estate to Weigand and Kevin claims: 
“Grant was someone I instantly had a 
connection with and who I wanted to 
learn from.”

A year later, they met again at the 
school party where Kevin told 

HowellHowellKevin A Family Legacy
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Tidemann he was ready to dive into 
the industry. Within a week, Tidemann 
talked with him over lunch, became his 
mentor, and got him an interview — 
long story short, Kevin began working 
at Weigand in December of 2019, and 
he has not looked back since.

Kevin takes tremendous pride in 
being a part of Weigand’s legacy. 
He remembers when he first moved 
to Wichita, Weigand was the name 
that stuck out the most. Aside from 
being impressive from a marketing 

and real estate point of view, Kevin 
notes, “They seemed to have that 
hometown family feel I remember 
about my grandpa’s brokerage, but 
on a larger scale!”

Kevin is the head of the auction 
division, but he also specializes in 
land of all kinds. With his production 
agriculture background and his love 
for the outdoors, his favorite sales 
are farms, ranches, and recreational 
land. Beyond land, he strives to be 
well-rounded in as many channels of 
commercial real estate as possible in 
order to better serve his clients.

He is a hard worker with incredible 
integrity for his clients, and one of 
his biggest strengths is his ability 
to be an innovative problem-solver. 
Kevin loves meeting other agents and 
having the opportunity to learn from 
each others’ businesses. He calls out 
to others saying, “Reach out and let’s 
build a relationship!”

The reasoning for all Kevin does lies 
within his family. He and his wife 
have been married for almost nine 
years and together they have two 
daughters. Evalynn is 5 years old and 
loves horses and being outside — 
just like her dad. She also has a love 

for ballet and is excited 
for kindergarten in the 
fall! Their other daugh-
ter, Hazel, is 3 years 
old and loves dancing, 
music, horses, cows, 
and being outside more 
than anything.

Kevin and Jeralynn 
are huge sports fans 
and love going back to 
Stillwater as much as 
possible. They have 
really enjoyed getting 
to share this with their 
daughters and seeing 
them get excited about 
it too! The couple also 
loves live music and the 
occasional time they get 
to spend together on 
their motorcycle. When 
Kevin isn’t working or 
spending time with his 
loving family, you can 
find him hunting, fishing, 
shooting, team roping, 
riding his motorcycle, 
supporting OSU, or 
enjoying baseball.

Above all, Kevin works 
each and every day to 
become the best version 
of himself: striving to be 
“a great father, husband, 
and friend.”

Reach out 
and let’s 
build a 
relationship!
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YOUR Independent
Insurance Agent

Saving you CA$H and covering your A$$ for 13 years!

Home • Auto • Commercial • Bonds

Chris Zachary
O�ce (316) 773-1330
Mobile (316) 209-8060
chris@zacharyins.com
www.zacharyins.com  

Call For a Free Consultation and Find Out that there IS a
ordable health insurance.

No Nonsense Healthcare Ninja 
Cell- 405-435-2129

O�ce- 785-766-1584
Website- www.nononsensehealthcareninja.com
Email- chad@nononsensehealthcareninja.com CHAD BEISEL

Health Insurance Premiums are Rising.
Why stress when you can just relax?

My health insurance premiums

are more than my mortgage!

Honey, can you
pass the

sunscreen?



44 • June 2022 Wichita Real Producers • 45@realproducers realproducersmag.com

respected realtor®

By Audrey Brill

Photos by Jennifer Ruggles

Terry Alley with Realty Executives Sudduth 
Realty is entering his 12th year as a REALTOR®. 
He describes success as “finding contentment and 
happiness, and honoring God in all you do.” While 
he now is well recognized for his excellent service, 
believe it or not, he did not begin his professional 
career in the real estate industry right away!

Terry received his bachelor’s degree in education 
from Emporia State University and his master’s in 
education from Southwestern College. After grad-
uating in 1975, he began teaching and coaching as a 
Business and Physical Education teacher while also 
coaching wrestling. Throughout that work, he split 
his career between Bluestem, Andover, Augusta, 
and Andover Central.

During his last year at Andover Central, Terry 
earned his real estate license while working half 
days, in addition to coaching both football and 
wrestling. From teaching around 300 students each 
year, Alley learned the ins and outs of working 
through day-to-day high school issues alongside 
countless kids and their parents. “And that, no 
doubt, has helped me in my dealings in real estate,” 
he explains.

TERRY
ALLEY
Real Estate 
Champion

After leading his team to a state 
championship, Terry thought that was 
a good stopping point. He was then 
looking for something to keep him 
busy and he recalled a former student 
of his, Mark Sudduth. Mark had talked 
to Terry about real estate while he was 
still teaching, so Terry decided to take 
a leap of faith and transition into his 
career as a REALTOR®. 

Someone he greatly admires in his 
field is Keith Scholfield, an agent in 
their office who has been both an 
agent and a broker throughout his 
over 50-year long career! “He helped 
me a great deal when I started,” says 
Terry. “He has been a huge help to 
many people in our office!”

One of the things Terry is most 
passionate about in his business right 
now is his eagerness to help people 
find their perfect home and to be 
there for them every step of the buy-
ing and selling process. Throughout 
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his real estate career, he has really enjoyed getting 
the opportunity to reconnect with former students, 
colleagues, and their families! 

Terry’s work in real estate would not be complete 
without his wife, Cheryl, who joined him in the 
business in 2016 after 30 years in marketing. In 
lieu of a closing gift, she began a “Pay It Forward” 
program, allowing clients to choose a community 
charity that is important to them, and they donate 
to that cause. “This program is a perfect way to give 
back to our communities where we live and work,” 
says Terry.

The pair have been married since 1975, and together 
they have two children. Their daughter, Lauren, is 

married to Jason, and they live in Augusta with their 
kids, Eli and Jolene. Their son, Derek, and his wife, 
Megan, live in Salina, KS, with their son, Emry. 

Terry notes: “Cheryl and I have enjoyed being 
grandparents and try to be a part of their lives as 
much as possible!” 

When he is not working or spending time with his 
amazing family, Terry has a great love for aviation! 
His father was a World War 2 and Korean War 
fighter pilot, so Terry grew up always having an air-
plane around. He has now been a private pilot for 42 
years and currently owns a 1946 Aeronca Champ. In 
his free time, Terry also enjoys flying remote control 
airplanes and drones, as well as fishing!

Through his work, Terry strives to be honest and 
loyal to his clients above all else. “Being truthful is 
far more important than making a sale,” he advises 
up-and-coming REALTORS®. “If they know they 
can trust you, they will return to you and will send 
their friends and family members as well.”

IF THEY 
KNOW THEY 
CAN TRUST 
YOU, THEY 
WILL RETURN 
TO YOU 
AND WILL 
SEND THEIR 
FRIENDS 
AND FAMILY 
MEMBERS  
AS WELL.
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Call us for a quote at

316.522.8795
www.FISmartClean.com

NOW providing agents with clean homes 
for quick sales. Our cleaning services are 
a�ordable enough for you to o�er them to 
your clients as a bonus for listing with you!

SO
LD



50 • June 2022 Wichita Real Producers • 51@realproducers realproducersmag.com

ask the expert

TAX
By Ryan Phelps

As a REALTOR®, you are a small business 
owner. We find that an often-overlooked part 

of owning and running a business is finan-
cial planning. Most of us get so caught up in the 

day-to-day operations of our businesses, that keeping detailed 
records of income received or expenditures or planning for our 
financial future falls by the wayside. We spend copious amounts 
of time working “in” our business, but we need to also dedicate 
time to working “on” our business.

When meeting with our clients, we stress the importance of 
being organized financially for a multitude of reasons. When 
acquiring a loan, self-employed individuals must supply state-
ments showing proof of business profit, and this is virtually 
impossible without detailed income and expense reports. When 
filing taxes, deductions are difficult to maximize if accounting 
records are disorganized or incomplete. Lastly, it is difficult to 
plan for future challenges or opportunities without good financial 
data to know where your business is, and where it is heading.

Partnering with an accountant or financial advisor allows 
business owners to gain the help needed to plan for these future 
events in the life of their business. Do you have the means to 
contribute to a retirement account for yourself? Are you ready 
to take on more staff? Would you like to move locations or build 
your own building? These are questions that are best informed 
by concrete data derived from accurate financial records. 
 
Tax planning is becoming more critical than ever, as peo-
ple continue to push into the self-employed space. Job 

B U Y I N G  A  H O M E   |   R E F I N A N C I N G

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. 
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old 

Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176

Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com

www.kansasloanman.com

We don't just 
want to be your 

lender, we 
want to 

Serve 
You for 

Generations

opportunities in the gig economy are more abun-
dant than ever, and our education systems don’t 
prepare people for the responsibilities involved in 
owning and operating a business. 

For most REALTORS®, your time isn’t best spent 
worrying about how you will pay your tax bill, when 
to file your payments, or if and how you can contrib-
ute to your own retirement. These are tasks best man-
aged by professionals who are practiced in handling 
such tasks. REALTORS® need to be in constant con-
tact with many people, including other REALTORS®, 
buyers or sellers, appraisers, lenders, inspectors and 
contractors. An accountant should also be on this list!

At Phelps Tax, we firmly believe that leaning into 
your own strengths and letting a professional take 
care of the tasks that aren’t making you money is 
an important component of taking your business to 
new levels. Once you have your business finan-
cials solidified you will be able to make informed 
decisions. From there, creating a plan to utilize that 
data to build your business in a way that supports 
your lifestyle becomes not only attainable but a 
part of your day-to-day operations.

P H E L P S

Photo by Kelly Remacle
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WE WORK FOR YOU

Office: 316-247-9639
12007 E 13th St N, Wichita, KS 67206�

Ramona Chapman
Co-Owner and Loan Officer

NMLS #1753891
316-409-5569 ramona@jrmortgagegroup.com

Justin Rocheleau
Co-Owner and Loan Officer
NMLS #1804953
316-347-1409 justin@jrmortgagegroup.com

Local, Exemplary Service • Competitive rates, no lender fees, and an un-ending list of programs
A few of our programs: Conventional, FHA, USDA, and VA • Reverse Mortgages • Investor Loans

Alternative Mortgage Financing • Portfolio Loans • Commercial Loans

As experienced loan officers, 
we have the knowledge and expertise 

your clients need to explore the 
many financing options available.

The Premier Mortgage Brokerage of Kansas

NMLS# 2085526�

LET US HELP PROTECT YOUR DREAMS.

American Family Mutual Insurance Company, S.I. and Its Operating Companies, 
American Family Insurance Company, Amerian Family Life Insurance Company, 6000 
American Parkway, Madison, WI 53783 010996 - Rev. 7/17 @2015 - 12278903

Dylan Hartnett, Agent
Bus: (316) 775-5522

dhartnet@amfam.com

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE 
1-800-MYAMFAM (692-6326)

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM.COM

I N S U R E R
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GENERATING RESULTS

As Team Leader of the Roy Group Team with Keller 
Williams Signature Partners, he dedicates his time 
and energy to generating results.

“I’m constantly looking for ways to bring more 
value to the agents that are currently working 
inside of our company,” Josh says. 

“I’m looking for ways to generate more leads for the 
agents and, in turn, opportunities.”

GETTING AN EARLY START ON HIS CAREER

Josh earned his real estate license in 2000. And he did it fairly 
early on in life.

“I got into real estate while I was in college at Wichita State. My 
dad is a builder, and he had suggested that I look into getting my 
real estate license,” Josh remembers. 

“He had just opened up a new housing addition, and wanted 
somebody that could sell his property. So I checked into it, took 
the class and passed my test. That was 22 years ago.”

FAMILY TEAMWORK

As he got into the business, Josh began working as a team with 
his mom, Pam.

“She is still working with my dad and my brother in the industry,” 
Josh says. 

“With my dad’s home building business, my mom is his onsite 
agent and my brother is part of his construction company. So 
they’ve got that part of it cornered. I went off into the residential 
resale arena, and I’ve been doing that ever since.”

PLANS AND DREAMS REMAIN 

IDLE UNTIL THEY ARE SPARKED 

INTO ACTION … MEASURABLE 

ACCOMPLISHMENTS.

THAT’S SOMETHING  

THAT JOSH ROY SPECIALIZES 

IN. IT’S SOMETHING HE 

ACTIVELY PURSUES.

top producer
By Dave Danielson  

Photos by Jennifer Ruggles

ROY
JOSH
ROY
JOSH
ROY
JOSH
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BUILDING HIS OWN TEAM

Teamwork is at the heart of Josh’s 
satisfaction in the business. Today, he 
has around 30 team members.

He speaks with pride about the 
impact that the group makes on the 
lives of those it serves. In fact, in 
2021, they recorded an astounding 
total of 650 sales, representing $100 
million in volume.

RICH FAMILY LIFE

Life is made much richer for Josh by 
family. He cherishes time with his fam-
ily, including his wife, Tiffany, and their 
three children — two sons, Hunter and 
Hayden, and daughter, Harper.

In his free time, Josh loves being out-
doors, with pursuits like golf, hunting, 

fishing, camping, and time at the 
beach being among his favorites.

When it comes to giving back, 
Josh likes to support the Wichita 
Children’s Home.

ENERGIZED TO MAKE AN IMPACT

When you talk with Josh, you can tell 
right away that he is energized by his 
desire to help those around him.

His drive and relentless pursuit of 
excellence goes back to the lessons 
that he picked up as a young boy with 
his father, Rob Roy.

“I think it really comes from watching 
my dad while I was growing up being 
in the construction industry … watch-
ing his ethic and seeing how hard of 

WATCHING THAT 

HAS REALLY 

PROPELLED ME 

TO DO WHAT I DO 

AND TO WORK AS 

HARD AS I DO AND 

TO PROVIDE FOR 

MY FAMILY AND 

OTHER PEOPLE.
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www.goodtobeclean.com

MOLD Remediation
Same Day Estimate

316-320-6767

Nick Dieker – Owner

a worker that he was. Just 
having that instilled in all of us 
made a big impact,” Josh says. 

“It was powerful for me and 
my three younger brothers 
just watching him do that, 
what he sacrificed and how 
hard that he works, so that 
way we can have the life 
that was important to him. 
Watching that has really 
propelled me to do what I do 
and to work as hard as I do 
and to provide for my family 
and other people.”

PURSUING  

WHAT’S POSSIBLE

As Josh looks to the future, 
there’s a lot to be optimistic 
about. He looks forward to 
more growth and expanding 
the team’s platform across 
other markets. 

Currently, the team has a 
presence in Phoenix, Joplin, 
Kansas City and Oklahoma 
City … with more to come.

“We’re continuing to take 
our brand and our platform 
and ultimately, the value that 
we bring for the real estate 
agent, across the country 
… helping other people to 
reach their goals.”



60 • June 2022 Wichita Real Producers • 61@realproducers realproducersmag.com

S I LV E R S
An Iconic Real Estate Career
REALTOR® JACK SILVERS HAS A BACKGROUND OF 42 

YEARS IN REAL ESTATE. HE TAKES HIS EXPERIENCE 

AND OFFERS THIS ADVICE TO OTHER AGENTS: “SMILE 

AND PROVIDE THE BEST SERVICE YOU ARE CAPABLE 

OF... LEAVE BEHIND HAPPY HOMES.”

His professional career began as an 
electrician. After working various 
other jobs, Jack earned his real estate 
license in 1971, and he has loved every 
second! A few years into his work in 

JACK

industry icon
By Audrey Brill 
Photos by Kelly Remacle

S I LV E R S

the industry, he went back to WSU, 
where he got a degree in Liberal Arts.

He first worked at Century 21 Aetna 
Realtors, where he obtained his bro-
ker’s license, and they then merged 
with Century 21 Horizon. From there, 
Jack went to Re/Max and eventually 
left, alongside a number of agents, 
and joined Pate Realtors. After a few 
years passed, Jack took a leap of faith 
and began River City Realty in 1990.

One thing Jack had to overcome 
in order to become the successful 
REALTOR® he is now is being an 
introvert. In the past, Jack didn’t talk 
to many people; however, connections 
are a huge part of the business he 
chose. Meeting Jack now, it is hard to 
believe there was a time that he wasn’t 
outgoing! “Now I’m a talker,” he says, 
“I have a story about everything.”

While he is now a social person, he 
recharges by being alone at home and 
reading. One thing about Jack that 
can’t be learned by his online bio is 
his love for reading. He never leaves 
his house without a book and reads 
anywhere from the waiting room at a 
doctor’s office to his car when he gets 
stopped by a railroad crossing.

Looking down the road, Jack does 
not see himself retiring any time 
soon, but he does want to begin 
handing off deals to his agents. He 
hopes to continue his career, but 
integrate more traveling into his life. 
Silvers loves exploring the world and 
he enjoys traveling both with friends 
and alone, to learn about different 
places and cultures.
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Within his work, Jack explains: “I change lives and 
lifestyles.” The most rewarding part of real estate 
to him is his clients being happy with that change. 
Outside of best serving his clients, Silvers finds it 
rewarding to have the opportunity to give back to 
his community. As his friend Carol Konek once said: 
“it is the duty of privilege to pay back,” Jack feels it 
is the obligation of a successful REALTOR® to help 
others in any way possible.

Jack has been on a number of Chamber of 
Commerce committees in the past and is currently 
on the board of directors of The Arts Council, at 
the Wichita Art Museum, which he joined over 12 
years ago. He supports the arts and other important 

causes in any way possible, volunteering for Music 
Theater Wichita, The Forum Theater, Century II, 
and various other organizations. 

Everyone has a different view of what qualifies 
as ‘success.’ “Mine isn’t being rich or famous” 
describes Jack, instead, he defines success as 
reaching a point in which he is loved by those 
around him, having a home where he truly feels at 
peace, and being able to travel. Jack is supported 
by his family which includes his brother and sister 
who live in Wichita, his half-brother in Tennessee, 
and his “chosen family” consisting of friends, 
some of who have been alongside Silvers for just 
about his whole life.

SMILE AND 

PROVIDE THE 

BEST SERVICE 

YOU ARE 

CAPABLE OF... 

LEAVE BEHIND

HAPPY 
HOMES.
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edwardjones.com
CPIS rebmeM 

We Understand
Commitment

You can rely on Edward 
Jones for one-on-one 
attention, our quality-
focused investment 
philosophy and straight 
talk about your financial 
needs. To learn more, 
call today.

Jeff Christensen, AAMS®

Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001
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M A X I M I Z I N G  V A L U E The commitment Jeremiah feels for his clients is 
strong. With that in mind, he and his team go the 
extra mile to follow through for those they serve.

“We’ve always been really good with timeliness, 
and getting their issues solved. It means a lot to 
me being able to be accessible and get their clients 
happy, sold and looking good,” Jeremiah says. 

“That has always boded well for them. In turn, it 
has generated repeat business for us. It means a lot 
to us when people use us again and again.”

Teamwork is at the core of the advantage that real 
estate partners and clients experience when they 
work with Total Landscape Solutions. 

Team Pride

Jeremiah is proud of his five-member team.

“We have an outstanding group on our team. They 
do a great job handling the workload every day,” he 
says. “Plus, one thing that sets us apart is the fact 
that we offer full-scale design services.”

Through market changes, one of 

the elements of homeownership 

that is timeless is ensuring that your 

property has the utmost curb appeal.

That’s why it means so much when 
you have a partner on your side like 
Total Landscape Solutions.

Jeremiah Petrocci is the company’s 
Owner. As he says, one of his favorite 

parts of what he does is about maximiz-
ing value for his partners and clients.

“I love meeting with the customer and 
seeing the excitement they get about 
revamping a landscape or working 
with them when they just bought 
a house and they are excited about 
getting those outside touches com-
pleted,” Jeremiah says. 

“They are eager to see what we can do. The outside 
presence means a lot when they own a house. 
That’s the best part of working with a customer … 
getting their needs satisfied.”

Building with Experience

Before he took the helm of Total Landscape 
Solutions, Jeremiah earned his degree in 
Horticulture and Landscape Design at Kansas State. 
About 12 years ago, Jeremiah began his journey as 
the Owner of the company.

TOTAL LANDSCAPETOTAL LANDSCAPE
SOLUTIONSSOLUTIONS

partner spotlight
By Dave Danielson 

Photos by Kelly Remacle
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Efficiency and Thorough Care

The process of working with Total 
Landscape Solutions is a combination 
of efficiency and thorough care to 
ensure that a client’s needs are being 
heard and met.

“We meet at the client’s house to go 
over the wants and needs to figure out 
the layout, as well as determining the 
scope of what they want,” he points out. 

“If they want plants in several places 
or a patio, then we draw it out and 
create an estimate and get back to 
them. Once approved, we get it on the 
schedule. Then we make revisions 
throughout the planning period until 
we’re ready for the install.” 

Coming Through

As Jeremiah explains, no job is too 
small to handle for their real estate 
partners and clients. Coming through 
with information and solutions 

efficiently is at the heart of the way 
they do business.

“One thing that has always been 
a good fit between us and some 
REALTORS® is the fact that they get 
their inspection reports. Plus, if they 
need little touchups like dirt around 
the foundation, we can take care of 
that, as well,” Jeremiah says. 

“Those quick little deals have been a 
good bridge to have us come out and 
do some of those quick fixes. We are in 
a lot of different areas throughout the 
week, so we can get over there to han-
dle some of those smaller jobs, as well.”

Family Highlights

Away from work, Jeremiah looks 
forward to time spent with his wife 
and two children. 

In his free time, he enjoys golf, trav-
eling and coaching/supporting his 
children in their sports activities.

Moving Forward

As Jeremiah and his team continue to 
build on their reputation for results, he 
feels a great deal of gratitude for the 
opportunity to help those he serves.

“We always want to be known as the com-
pany that says what we agreed to do and 
that takes the high road in cases where 
issues may arise,” he emphasizes. 

“We also do it in a timely manner. I feel 
that sometimes people spend too long at 
a property. I pride the way our team gets 
jobs done in a timely manner.”

When you’re looking for a partner to max-
imize value for you and your clients, look 
to Total Landscape Solutions. 

Contact TOTAL LANDSCAPE 

SOLUTIONS Today!

Phone: 316-217-3344

Email: Jeremiah@TLSWichita.com

We always want to 

be known as the company 

that says what we agreed 

to do and that takes the 

high road in cases where 

issues may arise.
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CHARGED 
®

Why Motto?
Because we are the full package.

(316) 608-1554
steven.myers@mottomortgage.com | mottomortgage.com/offices/charged-wichita

910 1/2 East Douglas Avenue | Wichita, KS 67202 

Are You Ready to Work With a Mortgage
Company Who is Breaking the Mold?

Mortgage
Professional

Competitive
Rates

Loan
Options

Easier
Application

We give the power of choice back to consumers with less jargon,
more transparency, and even more options to choose from.

NMLS #2263902

Headshots
     More
Headshots
     More&

Building Credit through Education

CreditScoreAdvocates.com
info@creditscoreadvocates.com

316-444-5333

Our Affiliate Portal provides you
"in-house" access to track the clients
you refer to Credit Score Advocates.

Call our credit improvement specialists
today and let us help you even the score.

AGENTS AND LENDERS - JOIN OUR AFFILIATE TEAM!




