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· Interior/Exterior Painting · Pressure Washing · Drywall Repair
· Fascia Replacement/Repair · Driveway Cleaning · Epoxy · And Much More

We take the pain out of PAINTING

Schedule your personalized estimate today!
(602) 832-5586  ·  moorepaintingandrestoration.com

Your Trusted Provider for all of your Painting & Repair Needs.



4 • June 2022 Scottsdale Real Producers • 5@realproducers realproducersmag.com

INSPECTION SERVICE
Dennis Nobley, ACI

Ellen Buchanan  
Writer 

ellen.buchanan@realproducersmag.com

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at Brett.Gettman@realproducersmag.com

R E A L  P R O D U C E R S  T E A M

S C OT T S DA L E  A R E A
M E E T  T H E

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Brett.Gettman@realproducersmag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Scottsdale Area Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Brett Gettman 
Owner / Publisher 

Brett.Gettman@realproducersmag.com

Lauren Gettman 
Photographer /  
Red Hog Media 

Lauren@redhogmedia.com

Geneva Eilertson
Reprints Manager

geneva@realproduersmag.com

C O N T E N TS
TABLE OF 

05
Meet 

Your Real 
Producers 

Team

18
Sponsor 

Spotlight: 
Jarod Mills

24
Cover 
Story: 
Tanya 

Hoffman

11
Publisher’s 

Note: 
Our One-

Year Anni-
versary 

Publication

12
Rising 
Star: 
Kayla 

Scozzafava

06
Preferred 
Partners



6 • June 2022 Scottsdale Real Producers • 7@realproducers realproducersmag.com

P
R

E
F

E
R

R
E

D
 P

A
R

T
N

E
R

S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

AUTO, HOME & LIFE 

INSURANCE

Ted Mausbach American 

Family Insurance

Ted Mausbach

8124 E Cactus Rd St 420

Scottsdale, AZ 85260

(480) 951-5058

www.tedmausbach

agency.com

FINANCIAL ADVISOR

New York Life

Jarod Mills

14850 N Scottsdale Rd 

Suite 400

Scottsdale, AZ 85254

(480) 766-1338

www.newyorklife.com

GENERAL CONTRACTOR

AWC Services

Terry Griffin

1531 E Carriage Dr

Phoenix, AZ 85086

(602) 291-8512

HOME WARRANTY

First American 

Home Warranty

Karynn Waas

2411 W Rose Garden Ln 

STE 100

Phoenix, AZ 85027

(480) 760-5623

www.homewarranty.

firstam.com/

INSPECTIONS

Home Team Inspection 

Service of Scottsdale

Tracy Andrews

(480) 546-8040

www.hometeam.com/

scottsdale

Horizon Inspection Service

Dennis Nobley

(602) 859-4333

www.horizoninspection

service.com

MEDIA PRODUCTIONS

Red Hog Media AZ LLC

Lauren Gettman

(208) 870-2334

www.RedHogMediaAZ.com

MORTGAGE

Adrian Webb 

Mortgage Advisors

(425) 658-8600

teamwebbloans.com

Bell Bank Mortgage

Margo Rockas & 

Laura Painter

14350 N 87th St. Ste 165

Scottsdale, AZ 85260

(602) 451-2844

www.RockasPainter

Team.com

Cardinal Financial

Matt Askland

(480) 759-1500 x1001

www.MyArizonaLoan.com

Geneva Financial LLC

Danielle Bernzen

777 E Missouri Ave Ste 101

Phoenix, AZ 85014

(602) 502-9498

www.genevafi.com/

danielle-bernzen/

Guaranteed Rate Christian 

Hernandez NMLS 

#1427898, Guaranteed Rate 

NMLS #2611

(520) 264-8696 

xHablo Español

rate.com/christianhernandez

Guaranteed Rate Affinity

Kyle Pugel

7221 E Princes Blvd St 117

Scottsdale, AZ 85255

(480) 444-5701

www.grarate.com/

kylepugel.com

Michael Brandenburg - 

Nexa Mortgage

Michael Brandenburg

3100 W Ray Rd. 

Suite 201 office 209, 

Chandler AZ 85226

(928) 304-4111

www.mbrandenburg.

mloboss.com

Nova Home Loans

John Kean

6245 E Broadway Blvd

Tucson, AZ 85711

(480) 284-3325

www.novahomeloans.com

MOVERS

Camelback Moving

Chad Olsen

(602) 564-6683

www.camelbackmoving.com

PAINTING

Moore Painting and 

Restoration

Jeffery Moore

(602) 832-5586

www.moorepainting

andrestoration.com

PHOTOGRAPHY

Desert Lens LLC

Ethan Maurice

(602) 753-4818

www.desertlens.net

PLUMBER

Desert Foothills Plumbing

Joe Morgan

38238 N Basin Rd

Cave Creek, AZ 85331

(480) 488-2825

www.desertfoothills

plumbing.com

ROOFING

AZ Roofing Works

Austin Gardener and 

Piper Lindenmuth

(602) 283-3383

www.azroofingworks.com

State 48 Roofing

(602) 527-8502

www.state48roofing.com

TITLE AGENCY

Landmark Title

Kristi Smith

(480) 695-1585

www.LTAZ.com
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publisher’s note

OUR ONE-YEAR OUR ONE-YEAR 

ANNIVERSARY ANNIVERSARY 

PUBLICATIONPUBLICATION
It’s so hard to believe how fast the time 
has flown by, and we’re celebrating 
our one-year anniversary in print. 
Real Producers nationwide has been 
celebrating circulation for the better 
part of 10 years. It just seems like yes-
terday we were getting that first cover 
approved and hitting the stands. 

It’s been my tremendous privilege to 
get to know all of you who have taken 
the time out of your day to meet with 
me personally or via zoom. The com-
munity support has been tremendous. 
Our events have raised over $2,000 
for local charities. I’ve watched our 
business partners expand their busi-
nesses and serve the best real estate 
agents in Arizona. 

The best part is that I’ve watched our 
featured agents use this platform to 
connect personally with the other 
agents in Scottsdale to help better 
serve their clients and make the deals 
go smoother. On a few occasions, I’ve 
watched Agents meet for the first time 
face to face and form real friendships 
after having known of each other for 
years and talked on the phone count-
less times over transactions. 

AWCAWC

(602)  291-8512 |  AWCSER VICES10@YAHOO.COM

Where quality, caring, and professionalism still matter.

Refer us to your clients and we will exceed their expectations.

YOU R  TOTA L  H O M E  S P EC I A L I ST

Contact Us for an estimate today!

Ted Mausbach, Agent
8124 E Cactus Rd Ste 420
Scottsdale, AZ 85260
(480) 951-5058
tmausba1@amfam.com

*Coverages provided by adding the Hidden Water Damage and Equipment Breakdown optional endorsements.

Not included in the base policy. Refer to your policy documents for coverage limit details.

American Family Mutual Insurance Company, S.I. & its Operating Companies,
6000 American Parkway, Madison, WI 53783 ©2021 019568 – 4/21 – 15583485

When it comes to customizing the look of your home,
you should be in control. The same is true when it

comes to your home insurance policy! With American 
Family, you’ll �nd unique coverages such as
Hidden Water* and Equipment Breakdown.*

Contact me today to start building your
custom homeowners policy.
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When you receive 10 offers on your 
next listing, it helps to know two or 
three of the agents on the other side. 
Conversely, when you’re writing an 
offer again 10 other agents, it never 
hurts for that listing agent to know 
you as well. Our last event was a huge 
success, and I’m already planning the 
next event. Just last night, we had a 
huge turnout of over 20 people for 
just our little magazine reveal party, 
where we celebrate the current fea-
tures for the month. 

Starting from nothing, we’ve grown 
so much, and I look forward to watch-
ing the continued growth. 

Always remember! There’s never a 
cost associated with being featured in 
Real Producers. If you’re reading this, 
that means you’ve been identified as a 
top 500 agent, and you are eligible to 
be nominated for a feature. 

See you soon!
Brett Gettman
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Doing the Right Things

rising star
By Ellen Buchanan

Simply put … hard work and relationship building, 
says Kayla.

“It’s all about how hard you want to work in this busi-
ness,” she says. “You have to dig deep and work on all 
the relationships that you have.”

To foster those relationships, Kayla does a lot within 
her own neighborhood. Quarterly, she hosts neigh-
borhood garage sales and food drives. Kayla is a big 
believer in networking, attending a lot of events with 
other agents and friends, and is active on social media.

“I just started a podcast called Social House AZ with 
one of my best friends, a local media manager who 
works with a lot of real estate industry people,” Kayla 
says. “We figured, why not share the knowledge we’ve 
learned from our struggles of being new, going from 
nothing to something? I’m proud of where I am now, 
what I’ve created, and what’s to come.”

Her Story

The oldest of four children, Kayla was born in Las 
Vegas but grew up in Flagstaff since age 4. After high 
school, she moved to the Valley, attended Scottsdale 
Community College, and got a job in hospitality at The 
Keg Steakhouse + Bar in Phoenix. In her 10 years at the 
restaurant, Kayla went from hostess to dining room 
manager to bar manager and guest services manager.

“I started at the very bottom of the totem pole,” she 
recalls, “and worked up to the very top, into manage-
ment. I always wanted to do something customer ser-
vice-related, but I knew I’d hit the ceiling where I was at.”

It so happened that Kayla met Erin Ethridge at the 
restaurant, and they became friends over many years. 
Erin would constantly tell Kayla that she needed to 
get into real estate, that it would be perfect for her. So 
when Kayla clearly knew she’d hit a fork in the road in 
her career, she reached out to Erin.

KAYLA SCOZZAFAVA

“MY SECRET TO SUCCESS WOULD BE THAT I’M VERY 

CONSISTENT IN WHAT I DO EVERY DAY,” SAYS KAYLA 

SCOZZAFAVA. “I TRY TO STAY VERY CONSISTENT AND 

BE A SOURCE FOR CLIENTS, FRIENDS, FAMILY, AND 

PEOPLE I MEET.”

This approach has worked very well so far for Kayla, 
a REALTOR® on The Ethridge Team at eXp Realty in 
Scottsdale. Her sales volume was a little over $9 million 
last year, and this year, Kayla is on track to attain her goal 

of between $12 million and $14 million. She won the top 
sales award for her team last year and the Goal Getter award 

for two years in a row. In 2021, Kayla was named Top 40 
Under 40 by the Scottsdale Area Association of REALTORS® 

and has been nominated for the honor again this year.

How is she doing it? 

Photo by Red Hog Media

Photo by 
Red Hog 
Media



14 • June 2022 Scottsdale Real Producers • 15@realproducers realproducersmag.com

“I knew I needed to find something else,” she 
says. “This was no longer what I wanted to do for 
my future. I reached back out to Erin and shad-
owed her several times, which motivated me. I 
signed up for real estate classes right after that.”

Kayla joined Erin’s team, which was with Realty 
One Group at the time. After three years, The 
Ethridge Team moved to eXp Realty, and Kayla 
came over with the team a little over a year ago. 
In her four years in the business, Kayla has come 
a long way, loves the work, and now mentors 
other agents.

“Real estate has really shaped me into being a 
better person and being a problem solver,” she 
says. “And I’m now a training manager on my 
team and mentoring new agents who join us. I’m 
a strong believer in joining a team; if you’re a new 
agent, I highly recommend having a mentor.”

“What I like most about real estate,” she contin-
ues, “is dealing with all the different types of peo-
ple and situations. Every transaction is always 
different, and every client you have is different. I 
love the variety of things that get thrown my way 
each day.”

After Hours

When she’s not working, Kayla enjoys travel, gardening, riding her 
Peloton, cooking, barbecuing, and entertaining family and friends. She 
recently got engaged to her fiancé, Paul. They are busy planning their 
November wedding and just recently purchased a home together.

“That was huge for my fiancé and me,” Kayla notes. “It’s important to me 
to start investing in real estate myself, not just talking about it.”

Kayla and Paul have three dogs that keep them busy, as well: two dachs-
hunds, Mylo and Otis, and a big Husky/Pyrenees mix, Riddick.

Paul’s and Kayla’s families are spread out all over the U.S., but most of 
Kayla’s family is in Montana, where her mother and stepfather recently 
purchased a 30-acre ranch. “We try to all get together as much as we 
can,” she says. “It’s just beautiful up there.”

High Hopes for the Future

Kayla hopes to continue producing more every single year, expanding 
her knowledge, purchasing more investment properties, and continuing 
to become the best version of herself she can be.

“I aspire, every day, to be the best businesswoman, fiancée, sister, and 
friend I can be. Over time, this business has really shaped me and helped 
me be a better person in general. If you show up every day and are doing 
the work, doing the right things at the right time … if you stay consistent 
and surround yourself with the right people, success will come.”

If you show up 
every day and 
are doing the work, 
doing the right things 
at the right time … if you 
stay consistent and surround 
yourself with the right people, 
success will come.

Photo by 
Claire Planeta

Photo by 
Claire Planeta

Photo by Red Hog Media
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CHRISTIAN HERNANDEZ
VP OF MORTGAGE LENDING

Hablo Español
(520) 264-8696  |  christian.d.hernandez@rate.com
www.rate.com/christianhernandez

|Christian Hernandez| NMLS 1427898| AZ License LO-0940996  | © Guaranteed Rate 2021 NMLS ID 2611 | 3940 N. Ravenswood Ave., Chicago, IL. 60613
For licensing information visit nmlsconsumeracces.org | Equal Housing Lender. Conditions may apply • AZ: 14811 N. Kierland Blvd., Ste. 100, Scottsdale, AZ, 85254, 
Mortgage Banker License #0907078 | 

Put Our Power Behind Your Bid. 
In today’s ulta-competitive housing market, your buyside 
clients need every advantage possible. We’re ready to help 
them compete – even with all-cash buyers – with our 
exclusive PowerBid Pre-Approval, only from Guaranteed 
Rate.

•   Fully underwritten credit pre-approval
•   The ability to lock a rate
•   Verification of income and assets are reviewed
•   A pre-approval that makes for a more robust offer
•   24-hour turnaround time

To learn more about how we can supercharge your buyers, 
reach out to me today.

Full-Service
Plumbing For All Your
Plumbing Needs

480-488-2825
info@desertfoothillsplumbing.com
www.desertfoothillsplumbing.com

24 Hour Emergency Service

Professionally Trained Techs

Licensed and Insured

Great Service, Great Techs
G U A R A N T E E D !

(480) 546-8040         
hometeam.com/scottsdale

FAST. TRUSTED. ACCURATE.

Give Us A
Call Today!

That's the
HomeTeam

Promise!

There’s nothing
small about the heart 
of your business.

Jarod Mills
Financial Services Professional
14850 N Scottsdale Road
Suite 400
480-760-1338
jmills00@ft.newyorklife.com

SMRU1861726 (Exp.07/30/2022)
(C)2020 New York Life Insurance Company,
51 Madison Avenue, New York, NY 10010
All rights reserved. NEW YORK LIFE, and the NEW 
YORK LIFE Box Logo are trademarks of New York 
Life Insurance Company. Registered 
Representative o�ering securities through NYLIFE 
Securities LLC (member FINRA/SIPC)

Informers
OUR knowledge is YOUR power!

Copyright©2022 Geneva Financial, LLC, NMLS #42056 • All loans subject to qualifying factors.
Not all applicants will qualify. Equal Opportunity Lender and Equal Housing Lender.

180 S. Arizona Ave., Ste. 310 Chandler, AZ 85225. 1-888-889-0009. AZ BK #0910215

DANIELLE BERNZEN 
(602) 502-9498

Loan Officer | NMLS #1775056

Genevafi.com/danielle-bernzen

dbernzen@genevafi.com

Human-Friendly Homebuying™

APPLY IN UNDER 10 MINUTES

ONE-CLICK CONNECT TO HUMAN PROS

CALCULATE MONTHLY PAYMENTS

UPLOAD DOCUMENTS SECURELY

TRACK HOMEBUYING PROGRESS

Thanks to the businesses within these pages, our 
Area Directors, and readers like you, we’re able to 

break the chains of this horrible reality.

The N2 Company – the company behind this 
publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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JAROD 
M I L L S

Getting 
People to 
Their End 

Goals

sponsor 
spotlight
By Ellen Buchanan

“We take a very holistic approach,” 

begins Jarod Mills, a financial 

services professional with New York 

Life. “We literally plan from beginning 

to end — from protection services to 

accumulation to distribution.”

 
Protection services, Jarod explains, include life insur-
ance, long-term care, and individual disability income. 
Accumulation is investments. And Distribution is 
annuities — leveraging your money to create your own 
pension, so you don’t outlive your money. That’s where 
having a solid game plan comes in. From life insurance, 
investments, long-term care, and annuities, New York 
Life has you covered and stands head and shoulders 
above the competition.
 
As a mutual company, New York Life is not publicly 
traded, which sets the company apart from everyone 
else in the business. Unlike publicly traded companies, 
New York Life has very long-range business practices 
and has been able to pay a dividend on permanent insur-
ance every year for 168 straight years.
 
“That means we’re profitable, and you make more 
money,” Jarod says. “New York Life has remained profit-
able every single one of those years, and every year we’ve 
paid a dividend. That’s been the reason for our success.”
 
As a Fortune 100 company, New York Life has a deep 
base of support under each of its agents.
 

NEW YORK LIFE

“I literally have a team of 100 individuals 
that work for me,” Jarod says.
 
EARLY LIFE

Jarod grew up in Columbia City, a small 
farm town in Indiana. He attended Ball 
State University in Muncie, where he 
played collegiate golf and graduated with a 
BS in business management. After college, 
Jarod went right to work as a golf profes-
sional, first at small clubs in Indiana and 
Philadelphia. He then came to Arizona to 
take the head golf professional position at 
Paradise Country Club, where he stayed for 
10 years.
 
While Jarod enjoyed being a golf pro, 
he started to want something different, 
something where he had more control of his 
work-life balance.
 
“The nice thing about financial services 
is we have the ability to control our own 
schedule,” he says, “and there is no cap on 
how much income we can make.”
 
NEW YORK LIFE

Jarod joined the New York Life team a little 
over two years ago. One of the integral 
things that Jarod and New York Life do is 
assist clients with estate planning, which 
often includes real estate assets.
 
“When real estate is a part of their portfo-
lio,” Jarod explains, “we want to be able to 
make sure clients can pass on those assets 
as a legacy to the rest of their family as 
smoothly as possible. Positioning tax-free 
money into an estate plan is a necessity.”
 
“When REALTORS® have clients who have 
multiple properties, we really want to make 
sure, as property values increase, that they 
are positioning themselves well in terms of 
estate and tax planning. For example, most 
people don’t know that if that value of their 
real estate goes up only 2% per year for 20 
years, they just doubled the value of that real 
estate ... and now they have estate tax issues.”
 

Photo by Red Hog Media
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Jarod enjoys helping REALTORS® and clients 
understand a little-known secret about making extra 
payments to pay off mortgages early.
 
“I tell people never give the bank an extra dollar 
because when you give the bank that money, it’s the 
bank’s money, and you no longer have control of 
that money,” Jarod says. “I work with a lot of clients 
making extra mortgage payments, and we create an 
account where they can put their money away safely, 
and it grows. If they want to pay off their mortgage 
10 years early, they can come to us, and we can give 
them that money tomorrow. If they need a new HVAC 
sometime down the road, they can just grab their 
money; they retain control over it the whole time.”
 
“We definitely have creative solutions on protection 
and leveraging your money simultaneously,”  
Jarod emphasizes.
 
LOVING LIFE

Jarod and his wife, Julie, have a blended family of 
five children: Jarod’s two (Madison, 11; and Max, 9) 
and Julie’s three (Kylie, 22; Lauren, 21; and Jack, 20). 
Julie’s children are all away attending the University 
of Kansas, but the whole family gets together for 
major holidays. The family is rounded out with their 
two Shih Tzus, Lola and Chloe.
 
Jarod and Julie enjoy travel, working out, and trying 
new restaurants around town. You can often find 
them riding bikes and playing board games at home 
with the kids.
 
Jarod is excited about the many advantages his 
prestigious company offers clients and the role he 
is personally able to take to help people make good 
decisions with their financial assets.
 

“New York Life is absolutely fantastic,” Jarod says, “and the work is 
rewarding. I love getting people to their end goals, establishing what 
they would like to see … and seeing that through. I want to foster 
and cultivate their goals to the end.”
 
FOR MORE INFORMATION, CALL JAROD MILLS AT 

480-766-1338 OR VISIT WWW.NEWYORKLIFE.COM.

I  LOVE GETTING PEOPLE TO 
THEIR END GOALS,  ESTABLISHING 
WHAT THEY WOULD LIKE TO SEE … 

. . .  AND SEEING THAT THROUGH. 
I  WANT TO FOSTER AND CULTIVATE 

THEIR GOALS TO THE END.
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HELPING PEOPLE 
Arrive at Their Destination

cover story
By Ellen Buchanan

BEGINNINGS

A native of Arizona, Tanya began serving corporations 
to relocate executives and top talent at just 19 years old. 
She jumped into sales and found herself quickly earn-
ing a six-figure income. During her 25-year tenure, she 
spent her time traversing the country selling real estate 
and relocation services to Fortune 500 corporations.
 
In 2015, Tanya left corporate relocation and joined a 
luxury boutique real estate brokerage in Park City, Utah, 
with the objective of expanding their business into top 
real estate markets and partnering with the top talent 
from elite brokerages to assist relocation companies 
and deliver an exceptional experience to their corporate 
client executives. She also spearheaded expansion into 
Colorado, Texas, and California.
 
“And that’s when I realized, this is my jam,” Tanya 
recalls. “I love people; I love this. This is going to work.”
 

AN INDEPENDENT LUXURY AGENT

When Tanya joined top luxury brand Russ Lyon 
Sotheby’s International, she was fortunate to work 
with Frank Aazami and his Private Client Group.
 
“Frank is synonymous with luxury real estate 
in the Phoenix area market. I couldn’t have had 
a better mentor, and he helped bring my luxury 
real estate skills to a higher level,” Tanya says.

When COVID hit, Tanya’s luxury business grew 
exponentially. Her average transaction in 2021 
was $2.6 million, and she closed $25 million of 
sales. Tanya’s career volume, just since 2018, 
is over $50 million, and she is a Chairman’s 
Board producer at her brokerage.
 
TEAMING UP WITH LINDA YORK

Linda York had been a client of Tanya’s for several years, the two 
having done over $7.5 million in transactions together, mainly 
with Linda buying, renovating, and flipping properties. “Linda 
opened my eyes to the North Scottsdale home transformation 
potential,” Tanya notes.
 
About six months ago, Linda, also a REALTOR®, approached 
Tanya to join forces with her officially.
 
“I didn’t know I wanted to start a team until she came to me 
about it,” Tanya laughs. “She approached me for lunch and told 
me she’d wanted to work with me for years. And I was honored 
that my best client, with such talent, wanted to come and work 
with me.”
 
LAUNCHING THE OMNI GROUP 

Recognizing that clients in the luxury real estate space expect a 
greater level of expertise, service, and sophistication, this spring, 
Tanya formed a team named the OMNI Group. “The goal,” Tanya 
enthusiastically states, “is to assemble a team of seasoned profes-
sionals with both C-suite business and real estate investment 
expertise and to leverage that experience to manage our clients’ 
luxury real estate ventures flawlessly.”
 

HOFFMAN

AS A 25-YEAR VETERAN OF THE 
CORPORATE RELOCATION INDUSTRY, 
TANYA HOFFMAN KNOWS A LITTLE 
SOMETHING ABOUT HELPING 
PEOPLE FIND A HOME.
 
NOW A TOP LUXURY REALTOR® 
WITH RUSS LYON SOTHEBY’S 
INTERNATIONAL REALTY IN 
SCOTTSDALE, TANYA HAS BEEN 
PUTTING HER BACKGROUND AND 
SUBSTANTIAL KNOWLEDGE TO 
WORK IN REAL ESTATE, SKILLFULLY 
ASSISTING CLIENTS AND INVESTORS 
FIND THE PERFECT PROPERTIES 
THAT SUIT THEIR NEEDS. Photo by Jessica Peterson/The Artsy Image

Photo by Jessica Peterson/
The Artsy Image
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A TRANSFORMATIONS MODEL

It’s no wonder that Linda and Tanya teamed up. They share a vision and have 
a unique model that is creating big dividends for themselves and their clients 
through home transformations at a time when inventory is spectacularly low.
 
“My passion is finding the bones of a beautiful home, documenting it, and 
doing before and after photos and video to show the transformation.”
 
Tanya shows her clients properties with great potential and uses her trusted 
industry resources to transform them into beautiful spaces.
 
“This helps sellers see that they do indeed have options and have somewhere 
to go,” she says. “I love helping people arrive at their destination.”
 
OUTSIDE OF REAL ESTATE

Tanya has three children, Taylor, who works in orthopedic medical sales; 
Braedan, a freshman at ASU’s business school; and Gavin, who will be going 
to the University of Oregon with a scholarship to their honors school for 
business and psychology. Her little Yorkie, Grace, will keep her company 
once she’s an empty nester.
 

When she’s not working, Tanya can often be found doing hot 
yoga, hiking, golfing, or just enjoying the outdoors. The entire 
family snow skis in the winter and loves going to Deer Valley 
in Colorado or Flagstaff for a quick day trip together.
 
True to her servant’s heart, Tanya actively gives back to the 
community. She was involved in the East Valley Women’s 
League, Cinderella Affair, and Children’s Cancer Network for 
a time and now supports several charities, giving a percentage 
of her commissions to worthy causes.
 
THE ROAD AHEAD

For this coming year, Tanya has a goal of doing $40 million indi-
vidually. With the addition of Linda and other team members, 
she says they’re on a trajectory to likely double the business.
 

Another of Tanya’s goals is to network with agents around 
the world, remaining local but being a global asset, very 
selectively going to like-minded agents who will bring buy-
ers to her listings because they work with her and know the 
experience will be excellent.
 
Many of her clients can already attest that working with 
Tanya will be an excellent experience. She has several very 
touching video testimonials on her new website.
 
“It makes me tear up listening to what they say about me,” 
Tanya shares. “They’re my reason for going to work every 
day. My clients are my treasure. When they come into our 
circle, it’s a lifelong relationship, and they are family and 
friends for life.”

THEY’RE 
MY REASON 
FOR GOING 
TO WORK 
EVERY DAY.  
MY CLIENTS 
ARE MY 
TREASURE.

WHEN THEY 
COME INTO 
OUR CIRCLE, 
IT’S A LIFELONG 
RELATIONSHIP, 
AND THEY 
ARE FAMILY 
AND FRIENDS 
FOR LIFE.

Photo by Jessica Peterson/The Artsy Image

Photo by Estelle Marie Photography
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Let Michael help make qualifying for a low-rate mortgage EASY!

Nexa NMLS 1660690

MICHAEL BRANDENBURG | Mortgage Expert | NMLS 1924703
              3100 W Ray RD STE 201 O�ce # 209 | Chandler, AZ 85281
                 Phone: (928) 304-4111
                   mbrandenburg@nexamortgage.com
                   www.michaelbrandenburgmortgages.com

NEXA MORTGAGE
WOULD LIKE TO MAKE THE
HOMEBUYING PROCESS

Care Free
FOR YOUR CLIENTS!

CamelbackMoving.com
Enroll Online today or call

602-564-6683

Become a VIP Realtor Member and give your client’s special savings and 
some peace of mind. If a closing is delayed, 3 days, 2 nights, storage is FREE.

That’s one reason our motto is “Preserving Sanity One Move at a Time.”
(Membership is Free to Licensed Realtors®)

Partner
Program

We Love Our

US DOT #1635834

We have 850 
5 Star Reviews

CAMELBACK MOVING INC.

Wishing All Fathers a
HAPPY FATHER'S DAY



There are times in our lives that we can look back and see 
someone else’s footprints in the sand. In some manner, they 
have carried us and impacted our lives. Perhaps there were 
times when others found your footprints in the sand. We 
encourage you to share  your stories in our Impactful Lives series.
  
Reach out to us at Impactfullives@LTAZ.com to share your story and enter 
your charity of choice into a drawing for a chance to win a donation
from Landmark Title. Drawings will be done on a quarterly basis.

As A Result, Landmark Title Invites You To 
Join Us In Our Impactful Lives Series.


